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Crossword
Fill in the blanks on: 18  Solution: 8

Dwight Weaver’s look back. Page 25
Glimpses of the Lake’s Past

For the Latest Market Status and 
Real Estate Info, turn to Page 16 for this 

month’s “As The Lake Churns”

Overlay of Horseshoe Bend Parkway could 
help city of Lake Ozark with its road projects
By Nancy Zoellner-Hogland

In September, the Lake 
Ozark Board of Aldermen 
unanimously app roved the 
fi rst reading of a special use 
permit application that would 
allow Magruder Paving, LLC to 
temporarily operate an asphalt 
plant on 29 acres of land along 
State Route 242. 

If the second reading is also 
approved, the plant will be used 
to provide some 18,000 tons of 
asphalt for the Horseshoe Bend 
Parkway overlay next spring, as 
well as a number of other pav-
ing projects around the Lake 
area. However, it also might 
provide asphalt for an overlay 
of Bagnell Dam Boulevard and 
a few other streets in the city.

At the September Planning 
and Zoning meeting, Magrud-
er representatives said if the 
request was approved, they 
would pave Bagnell Dam Bou-
levard at a cost the city couldn’t 
afford to turn down. However, 
city offi cials said in later in-
terviews, it wasn’t quite that 
simple. And City Administra-
tor Dave Van Dee said approval 
certainly wasn’t predicated on 
a good price.

“The city attorney and I 
looked at it and there are legal 
requirements we have to meet 
– we are required to go through 
a public solicitation process 
and because of the size of the 
project, we have to have engi-
neered plans. As much as I’d 
like to have them do it at the 

price they were quoting, I can’t 
legally just allow them to do 
that because I’d be in violation 
of several state statutes,” he ex-
plained. 

“We have to be able to pay 
for this and we can’t use our 

Utility Capital Improvement 
funds or our water funds to do 
it. In order to take on a project 
of this size, we’re going to have 
to borrow money – and be-
cause we’re a fourth class city, 
in order to borrow money, we 

are required to have a vote of 
the public to approve our use 
of debt. We also have to have 
a plan in place in regards to 
how we’re going to repay that 
debt. That’s Missouri statute. 
And that’s why we ordered the 
transportation study. We de-
cided if we’re going to do this, 
we needed to look at the over-
all picture and fi x what needs 
to be fi xed at one time instead 
of doing this piece-meal,” Van 
Dee said. “If the board decides 
to move forward and take ad-
vantage of this window of op-
portunity, we’ll have to place 
the matter on the April ballot.” 

Public Works Director Matt 
Michalik said Cochran En-
gineering is in the process of 
conducting a transportation 
and pavement analysis of all 
city-owned streets. After they 
are fi nished evaluating all the 
roads, based on condition and 
traffi c load, they will make a 
recommendation as to which 
roads need to be repaired and 
the extent of the work that 
needs to be done.

“We knew we had to do 
something so three to four 
months ago, we contracted 
with them to conduct the study. 
We know Bagnell Dam Boule-
vard needs work, but we have 
several other streets that are 
also in bad shape. Cochran will 
also estimate the cost to repair 
them and bring them up to ac-
ceptable standards and they’ll 

continues on page 24

Bagnell Dam Boulevard has been repaired so many times, the patch-
es have patches. The city hired an engineering fi rm to determine the 
best route to take to resurface it and other roads in the city that are 
in a state of disrepair. Nancy Zoellner-Hogland photos..
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Armchair 
Pilot
By Nancy Zoellner-Hogland

MISSOURIANS can still use a 
driver’s license or other state-
issued ID to fly – at least until 
January 2019. The U.S. Depart-
ment of Homeland Security an-
nounced last month that it had 
granted Missouri an extension 
to comply with the REAL ID 
Act’s stricter identification re-
quirements. The former exten-
sion was set to end October 10. 
For the past several years, Mis-
souri lawmakers, citing privacy 
concerns, had refused to comply 
with the federal law. The REAL 
ID Act, passed by Congress in 
2005, requires those accessing 
federal facilities, entering nucle-
ar power plants and boarding 
federally regulated commercial 
aircraft to provide the identifi-
cation. To obtain the ID card, 
you must visit a Department of 
Motor Vehicles field office and 
provide either a U.S. passport, 
passport card, or an original or 
certified copy of a birth certifi-
cate; proof of a Social Security 
number on a W-2 or paystub; 
and a proof of residency docu-
ment such as a utility bill. Some 
may also need to provide a mar-
riage certificate, divorce decree 
or other documentation, de-
pending on the names that ap-
pear on the identity documents. 

TV LOVERS – REJOICE! You 
might not have to miss your fa-
vorite show if you’re flying Amer-
ican. The airlines announced in 
September that it had activated 
12 live channels through Dish 
Network on 100 of its domestic 
planes, and has plans to offer 
high-speed internet and live TV 
across its entire fleet by the end 
of 2019. The channels are Bra-
vo, CBS, CNBC, CNN, Disney, 
ESPN, FOX, NBC, NFL Network, 
Telemundo, TNT, and USA. To 
take advantage of the free TV, 
passengers must download the 
American app to their own lap-
top, tablet or smartphone before 
takeoff. They can then connect 
to the airline’s complimentary 
in-flight Wi-Fi to access the live 
TV. However, travelers need 
to make sure they charge up 
their devices or bring backup 
power with them because not 
all planes offer in-seat power 
yet. Several other airlines also 
offer free live-streaming TV on 
flights.

TEXT MUCH? Delta Air Lines 
just announced passengers will 

now be allowed to send text 
messages free of charge using 
WhatsApp, Facebook Messen-
ger, and Apple iMessage. The 
messaging is limited to text only 
– no photos – and will be avail-
able on all but a few smaller jets. 
To use the service, passengers 
must have one of the texting 
apps downloaded. Then once 
the plane is above 10,000 feet, 
just access Delta’s Wi-Fi portal 
page, airborne.gogoinflight.
com, to connect.

PACK LIGHT if you’re flying 
on United Airlines. That carrier 
just announced it has increased 
fees for checked bags. Travelers 
can expect to pay up to $30 for 
their first checked bag and up to 
$40 for a second – and the fees 
will apply to nearly all flights 
offered in North and Central 
America as well as the Caribbe-
an. United, which hasn’t raised 
bag fees for eight years, reported 
that the increase will be used 
to invest in upgrades that will 
“enhance customer experi-
ences.” In August, JetBlue Air-
ways announced it was raising 
its checked bag fee to $30. Ca-
nadian airlines also increased 
their checked-bag fees over the 
summer. According to a story 
on Flyer Talk online magazine, 
in order to avoid a $50 baggage 
fee on British Airways, before 
boarding, one traveler attempt-
ed to don all articles of clothing 
he had packed in his bags.

ENJOY A NIGHT of unlim-
ited savory bites and specialty 
cocktails, accompanied by live 
music from Starwolf and a Pop-
up Shop with exclusive, limited 
designs for purchase, while ben-
efiting the St. Louis Lambert 
International Airport’s Art and 
Culture Program, designed to 
showcase the region’s artists to 
millions of travelers each year. 
The eighth annual fundraising 
event is planned for 6 to 9 p.m. 
October 4. Visit http://www.ar-
toftravelstl.com for more infor-
mation or to purchase tickets.

THE NAME FLORENCE is a girl’s 
name of Latin origin mean-
ing “flourishing, prosperous,” 
according to www.behindthe-
name.com. However, its name-
sake hurricane was anything 
but. Airlines estimated that 
Hurricane Florence was re-
sponsible for the cancellation 
of some 3,700 flights nation-
wide. The majority of the dis-
ruptions were to airports along 
the coast; most interior airports 
saw only a small number of 
flight cancellations – and many 
of those closures were due to a 
disruption in power or heavily 

leaking roofs in terminals.
NEW WARM-WEATHER FLIGHTS 

will be added to Southwest Air-
lines’ roster in the spring of 2019 
– just in time for Spring Break. 
On a seasonal basis, Southwest 
will be flying from St. Louis to 
Montego Bay, Jamaica and to 
Punta Cana, Dominican Re-
public; from Milwaukee, Pitts-
burgh, Raleigh-Durham and 
San Antonio to Cancun; and 
from Baltimore/Washington 
to Cabo San Lucas. All routes 
will become effective on March 
10 and will operate on Satur-
days only. Additional domestic 
flights from Cleveland, Cincin-
nati, Dallas and Houston will 
also kick off in March 2019. 

NO MATTER WHERE you’re 
traveling – and especially 
if you’re traveling overseas 
- Smarter Travel advises al-
ways packing a few over-the-
counter medications. The list 
of “must-takes” includes an 
anti-diarrheal medication and 
over-the-counter antacid. An-
tihistamine like Claritin or 
Zyrtec is also recommended to 
combat unexpected allergies, 
motion sickness meds can stave 
off nausea and cough drops or 
throat lozenges can ease dry, 
scratchy throats. Non-drowsy 
decongestant and pain and fe-
ver meds can make the differ-
ence between a good and bad 
day and sleep aids can help 
overcome “uncomfortable-bed 
syndrome.”

BY 2021, WAIKIKI will ban the 
use of more than 3,500 popu-
lar sunscreens at its beaches. 
That’s because it’s been dis-
covered that oxybenzone (or 
BP-3), the FDA-approved, UVA 
and UVB ray-absorbing chemi-
cal in the sunscreen, induces 
coral bleaching, prevents coral 
from reproducing, and is a pho-
to-toxicant, which means the 
chemical’s effects are intensi-
fied when it is coupled with 
sunlight. Don’t worry about 
burning - beach-goers will be 
allowed to use mineral sun 
blocks that contain zinc oxide 
or titanium dioxide in non-na-
no form.

THE FRIENDLY SKIES aren’t so 
friendly over China – at least in-
side the China Eastern Airlines. 
Recently a flight attendant with 
that airline was surprised when 
her boyfriend proposed to her 
mid-flight. The proposal was 
followed by a short embrace. 
When her superiors learned of 
the act, they fired her, saying 
the public display was unpro-
fessional.
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LET’S MEET 
ABOUT YOUR 

UPCOMING 
PROJECT.re  mark  a  ble |riˈmärkəbəl|

adjective - worthy of  attention; striking.
• ••

NEW COMMERCIAL & REMODELING PROJECTS

101 Crossing West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145 or toll free at 888-318-1346

+ creative design  + quality construction  + competitive pricing + professional turn-key execution 

ERFORMANCP EBOAT CENTER

Our work and reputation continues 
to grow with the expansion of our 
custom new design-build commercial 
and remodeling projects. One reason 
for our success is our unique ability 
to design remarkable properties that 
carefully re�ects our Clients goals and 
personalities.

An Architect led design-build 
�rm (ALDB) best understands the 
projects intent and uses that intimate 
knowledge to faithfully execute the 
design and details.

As always, competitively bidding the 
subcontracted project components, 

hand-picking the construction team 
and managing their work in strict 
accordance with the project intent, 
codes and speci�cations, coupled with 
open-book project accounting, results 
in a completed project value that is 
simply unattainable by other methods. 

Thomas B. Roof, AIA



Lake of the Ozarks Business JournalOctober, 2018Page 4

THE FIDUCIARY STANDARD

WE ANSWER TO A HIGHER AUTHORITY.

WEALTH & RETIREMENT PLANNING |  INVESTMENT MANAGEMENT |  TRUST & ESTATE SERVICES

Central Trust Company adheres to the “Fiduciary Standard” and will always act in the best interest 
of our clients regardless of the type of account or relationship. Call or visit us online today to learn 
how our free-from-conflict investment selection process and adherence to the “Fiduciary Standard” 
differentiates us and how it will make a positive impact on your investment plan and performance.

WWW.CENTRALTRUST.NET | 573-302-2474 | 1860 BAGNELL DAM BLVD. | 2ND FLOOR

CTC-LOBJ-Higher-Authority_9.5X5.65_2-2018.indd   1 8/2/2018   1:11:11 PM

Building it from the ground up 
The University of Missouri 

Extension offi ce in Camdenton 
is offering a short course for 
agriculture land owners. The 
program addresses the needs 
of landowner s looking to im-

prove their property as well as 
their outputs and profi tability 
over the long run of the agricul-
tural operation and is designed 
to help them make sound eco-
nomic decisions about their 

operations.
The program is targeting 

part-time operations or hobby 
farms, both new and old land 
owners/operators looking to 
run up to 50 to 75 breeding 

cows, 100 stockers, 50 to 75 
breeding goats and/or sheep, 
or a small registered livestock 
operation, on farms ranging 
from 20 to more than 160 acres. 

“It is not only about making 
a living on the farm, but about 
living on the farm, raising chil-
dren on the farm, and having 
the rural way of life. The farm 
just needs to pay for itself and 
if it makes a little money along 
the way….. Great,” UE’s Mi-
chele Kroll wrote in a prepared 
release.

The cost of the classes, 
which will run from 6 to 9 p.m. 
on scheduled nights, is $15.00 
per session.  Refreshments will 
be provided during each ses-
sion. 

Session #1 Understanding 
Your Soil and Soil Nutrition 
was held September 17.

Session #2 Pasture Condi-
tions:  Inventorying current 
pasture conditions, Plant Iden-
tifi cation, Pasture Renova-
tion (re-building the pasture), 
Chemicals used in the pasture 
to control weed competition, 
etc., is set for October 1 at the 
Camdenton Chamber of Com-

merce.
Sessions 3 through 7 will 

be scheduled October thru 
December. Dates will be an-
nounced in the future.

Session #3 Cow/ calf op-
eration:   Selection, feeding, 
breeding, nutrition, health 
concerns and issues, vaccina-
tions, worming, calving, etc.      

Session #4 Sheep and Goat 
production:  Selection, feed-
ing, breeding, nutrition, vac-
cinations, worming, facilities, 
lambing, kidding, marketing, 
etc.

Session #5 Stockers and 
Backgrounders:  Selection, 
feeding, breeding, nutrition, 
health concerns and issues, 
vaccinations, worming, etc.

Session #6 Economics of 
the livestock business:  Market 
trends, highs and lows, best 
time to sell at what weight, eco-
nomics of hay production, etc.

Session #7 Equipment need-
ed on the farm:  Holding pens, 
working facilities, hay feeding, 
hay storage facilities, fencing, 
waterers, shade, etc. (Building 
the Farmstead part 2)

To register for the program 
or to get more information, call 
573-346-2644.
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U N P A R A L L E L E D  E X P E R I E N C E .   U N P A R A L L E L E D  R E S U L T S .

Long & Robinson, LLC, isn’t 
your typical law firm. You 

won’t find stuffy, pretentious 
attitudes or inflexibility here. 

Instead, you’ll find a team 
of experts with a practical, 

down-to-earth approach and 
a winning track record.

Our clients include 
condominiums, homeowners 

associations, property 
management companies, 
oil and gas contractors, 
commercial contractors, 

subcontractors, construction 
companies, and sureties.

The Lake area is awash with new residential developments, particularly 
condominiums. However, along with this comes a wave of challenges for 

condominium and homeowners associations. All too often, developers of new 
construction projects cut corners to reduce costs and avoid delays. 

Their inadequacies set up associations for financial failure.

We have recovered tens of millions of dollars for 
homeowner associations and their members.

S E L E C T  T H E  F I R M  W I T H  P R O V E N  R E S U L T S .   L E A R N  M O R E  A T
 W W W . L O N G R O B I N S O N . C O M  O R  C A L L  8 1 6 - 5 4 1 - 2 1 0 0  T O  A R R A N G E  A  C O N S U L T A T I O N

T H E  C H O I C E  O F  A  L A W Y E R  I S  A N  I M P O R T A N T  D E C I S I O N  A N D  S H O U L D  N O T  B E  B A S E D  S O L E L Y  U P O N  A D V E R T I S E M E N T S .

1 8 0 0  B A L T I M O R E  A V E N U E ,  S T E .  5 0 0 ,  K A N S A S  C I T Y ,  M O  6 4 1 0 8
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Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

Michael Lasson
NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

Michelle Lasson
NMLS #934557

(573) 746-7212
malasson@fsb�nancial.com

Bob O’Steen
NMLS #332983

(573) 746-7214
bosteen@fsb�nancial.com

A Division of First State Bank, NMLS #416668

Your Home Loan...Your Way

fsb�nancial.com  |  573.365.LOAN (5626)
4655B Osage Beach Pkwy  |  Osage Beach, MO 65065 

Michelle Lasson Bob O’Steen
NMLS #332983

(573) 746-7214
bosteen@fsb�nancial.com

Smart energy use 
helps your business
Submitted by Bruce Mitchell, 
SCORE Lake of the Ozarks

In today’s competitive busi-
ness world, it makes sense to 
reduce costs any way you can. 
So, do your bottom line a favor 
by taking stock of your energy 
use. An inventory of your cur-
rent power consumption will 
likely reveal a number of op-
portunities to cut your kilo-
watts without compromising 
your operations. At the same 
time, you’ll be helping con-
serve scarce natural resources 
 and lower pollution.

Not sure where to begin? The 
Energy Effi ciency section of 
the U.S. Small Business Asso-
ciation’s website, www.sba.gov, 
provides a state-by-state list-
ing of programs offering free or 
low-cost technical assistance 
to help small business owners 
conduct energy audits and im-
plement energy-effi cient tech-
nology. Many also offer grants 
and loans for implementing 
large-scale energy effi ciency 
upgrades.

Another good starting point 
is your heating, ventilation, and 
air conditioning (HVAC) sys-
tem. Change HVAC fi lters every 
month during peak cooling or 
heating seasons. New fi lters 
usually only cost a few dollars, 
while dirty fi lters overwork the 
equipment and degrade indoor 
air quality.

An annual maintenance 
contract with a qualifi ed fi rm 
will provide system “tune-ups” 
before each heating and cool-
ing season. The cost of the con-
tract will be more than offset 
by lowered energy use, as your 
system will be operating at 
peak effi ciency when it’s need-
ed most. The inspection may 
also avert system failures—the 
kind that seem to occur at the 
worst times—and help your 
system last longer.

Also consider installing an 
Energy Star-qualifi ed program-
mable “smart” thermostat to 
automate your HVAC system. 
This solid-state, electronic de-
vice optimizes HVAC operation 

based on your schedule, and 
can be overridden as needed 
for unscheduled events. This 
thermostat can also activate 
the HVAC system an hour or 
so before staff arrival to ensure 
the facility is comfortable and 
saving energy.

Similarly, fans can maintain 
year-round comfort using less 
energy. Moving air can make a 
somewhat higher temperature 
and/or humidity feel comfort-
able, while also delaying or re-
ducing the need for air condi-
tioning. When the temperature 
outside is more comfortable 
than inside, a box fan in the 
window, or large “whole facil-
ity” fan in the attic can push air 
out and pull in comfortable air 
from the outside. 

Depending on your location 
and the orientation of your fa-
cility, shades and blinds on 
windows can control sunlight 
levels, warming spaces in win-
ter and blocking direct heat 
gain in the summer. Options 
such as solar screens and fi lms, 
awnings, and vegetation can 
also help keep interiors cooler.

For more guidance on cost-
effective environmental prac-
tices, contact SCORE “Mentors 
to America’s Small Business.” 
SCORE is a nonprofi t orga-
nization of more than 12,000 
volunteers who provide free, 
confi dential business mentor-
ing and training workshops to 
small business owners. 

You’ll fi nd a wealth of small 
business-related informa-
tion, resources, and training, 
plus free, confi dential coun-
seling from more than 12,000 
business experts. For more 
information about contact-
ing a mentor or volunteering, 
contact the SCORE Lake of the 
Ozarks Chapter at www.Lake-
oftheOzarks.SCORE.org, by 
e-mail at admin.0493@scor-
evolunteer.org or call 573-346-
5441. The local SCORE chapter 
serves Mid-Missouri with of-
fi ces in the Lake of the Ozarks, 
Columbia, Jefferson City and 
Lebanon areas.

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) fi les

Send us Your Events!



Lake of the Ozarks Business Journal October, 2018 Page 7

Located at the entrance of the Osage Village Outlet Mall 4558 Osage Beach Parkway, Suite 100, Osage Beach, MO 65065
www.FirstBankLake.com • Lobby Hours M-F 8:30am to 4:00pm • Drive Thru Hours: M - F 8:00am to 5:00pm

Saturday Lobby/Drive Thru Hours: 8:00am to 12:00pm

FIRST BANK
OF THE LAKE

573-348-2265

Some of the
Best Rates at the Lake

CD SPECIALS

*Annual Percentage Yield. Minimum to Open $5,000 CD and $500 Money Market. Penalty for early withdrawal on CDs. 
3-6 Month CDs Interest Compounds at Maturity • 9-60 Month CDs Interest Compounds Quarterly

Other Terms and Conditions May Apply. Contact Bank for More Details.

6 Months
1.80% APY*

9 Months
2.07% APY*

15 Months
2.42% APY*

26 Months
2.57% APY*

33 Months
2.68% APY*

42 Months
2.78% APY*

MONEY MARKET ACCOUNTS
$0 - $24,999 ................... .25% APY*

$25,000 - $49,999 .......... .35% APY*

$50,000 - $99,999 .......... .50% APY*

$100,000 and over ......... 1.0% APY*
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Don’t forget – there are still threats
By Nancy Zoellner-Hogland

In September, the United 
States marked the 17th anni-
versary of the coordinated 9/11 
terror attacks, that killed near-
ly 3,000 people, including 412 
emergency responders, in New 
York, Washington and Pennsyl-
vania. Flags were fl own at half-
staff, emergency responders, 
public offi cials and members 
of the public gathered at a va-
riety of locations to memorial-
ize th ose who lost their lives in 
the attack and remembrances 
with the hashtag #Honor911 or 
#NeverForget made the rounds 
on social media. 

However, although the peo-
ple may remember, some think 
the government agencies have 
shifted their focus elsewhere 
because states have seen a de-
cline in funding in recent years 
and organizations have backed 
off their preparedness plan-
ning as grants have dried up. 

The Center for Infectious 
Disease Research and Policy, 
the National Emergency Man-
agement Association, the So-
ciety for Healthcare Epidemi-
ology of America, the National 

Center for Disaster Prepared-
ness at Columbia University, 
the National Association of 
County and City Health Offi -
cials all report drastic cuts in 
funding – anywhere from 25 to 
50 percent – for emergency pre-
paredness programs.

Ann Mott, assistant director 
of the Camden County Emer-
gency Management Agency 
(EMA), said that’s why she 
was pleased to see the Fed-
eral Emergency Management 
Agency’s (FEMA) fi ve-year 
strategic plan. Released in 
March, FEMA states it seeks to 
“unify and further profession-
alize emergency management 
across the country, helping to 
build a stronger agency and 
a more resilient nation.” The 
Strategic Plan outlines three 
goals for the next fi ve years: 
Build a culture of prepared-
ness, ready the nation for cata-
strophic disasters and reduce 
the complexity of FEMA.

“The emergency manage-
ment community is trying to 
say ‘Hey – don’t forget!’ Even 
though nothing’s happened, 
there is still a threat. And there 

are still tornadoes and thun-
derstorms, straight-line winds 
and fl ooding. We all still need 
to be prepared, not only for 
attacks but also for extreme 
weather events that can se-
verely impact our area and our 
residents,” she said. “The na-
tional text alert from President 
Donald Trump set for October 
3 is part of FEMA’s prepared-
ness plan.”

Mott, who is training to re-
place Camden County EMA 
Director Ron Gentry when he 
retires in 2021, said that since 
FEMA’s plan was released, the 
State Emergency Management 
Agency (SEMA) and Missouri’s 
114 counties have been work-
ing toward meeting those goals 
at both the state and the local 
level.

“To build a culture of pre-
paredness in Camden County, 
we’re trying to offer more pre-
paredness classes for the pub-
lic. We’re also trying to make 
sure the municipalities have 
their plans ready. If they don’t, 
we’re connecting them with 
someone who can assist them. 
And, of course, we’re also try-

ing to make sure Camden 
County is ready,” she said. 

To accomplish that, begin-
ning in January, she’s going to 
be revamping the entire coun-
ty emergency operations plan 
and writing standard opera-
tion procedures and protocol 
with the fi re districts and law 
enforcement agencies in Cam-
den County. She said she’s in 
the process of meeting with 
representatives from those 
agencies to learn if they have 
their own local emergency op-
erations plan in place or if they 
plan to promulgate with the 
county.

Because there will be nu-
merous details to work out, in 
mid-October, she’ll be invit-
ing leaders and emergency re-
sponders from municipalities 
throughout the county to a 
joint meeting to discuss where 
Camden County is going.

“The meeting will also allow 
them to share what they are do-
ing so we can learn what their 
needs are,” Mott said, adding 
that she is also attempting to 
“rejuvenate” the EMA. 

“We’re in the process of ap-
plying for a grant that will help 
us build a new building so we 
have a better, safer place to 
work from, and we’re hoping 
to add a public shelter nearby. 
We’re not sure we’re going to 
get the grant, but we’re going 
to apply for it,” Mott said. “I’m 
also in the process of revamp-
ing the webpage. It’s in a form 

that is acceptable to share with 
the public but it’s still a work 
in progress and a few more 
changes may be made.”

The address for the new 
website is www.emacamden-
mo.org.

The Camden County EMA 
also has a Facebook page and 
a Twitter account, which sends 
out emergency notifi cations 
and information that is also re-
peated through the Nixle sys-
tem. Everyone is encouraged 
to sign up to receive those mes-
sages. To register, visit https://
local.nixle.com/register/.

Another Twitter account, ac-
cessed at https://twitter.com/
EMACamdenCoMO, is the feed 
for day to day information from 
the EMA.

In addition, Mott said her 
offi ce is in the process of con-
verting their old handheld ra-
dios to the Missouri Statewide 
Interoperability Network (MO-
SWIN). MOSWIN is a network 
of communications towers, 
base stations and communica-
tions software that will provide 
interoperable communica-
tions throughout the state to 
both state public safety agen-
cies and any local jurisdictions 
that wish to use the system for 
their interoperable communi-
cations.

Camden County has ham 
radios with “good, strong re-
peaters” and several certifi ed 
operators who are trained in 
emergency services communi-
cations. 

“We want to be ready for any 
emergency,” she said.

Crosswords Solution Puzzle on page 22
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M e e t  Y o u r  N e w  R e a l  E s t a t e  A g e n t

I  C A N  H E L P  Y O U

Lake Home Owners,
Universal Realty Group 
will list your home in 
both the Lake Ozark & 
St. Louis MLS. 

This adds over 10,000 
additional agents to see 
your listing and HELP 
SELL IT FAST!

“

“

St. Louis
3904 S. Old Hwy 94, Suite 300

St. Charles, MO 63304

Lake Ozark
754 Bagnell Dam Unit E
Lake Ozark, MO 65049

573-684-3900

wesellfunlake.com

SELL IT FAST! “

wesellfunlake.com

573-684-3900

Experience  ~  Dedication  ~  Results

M e e t  Y o u r  N e w  R e a l  E s t a t e  A g e n t

I  C A N  H E L P  Y O U

573-684-3900

wesellfunlake.com

573-684-3900

BUYING OR SELLING 
AT THE LAKE?
MAKE US YOUR 
REALTOR OF CHOICE

“GUARANTEED RESULTS”

Robert Blanton
314-276-1150

Home prices at the lake are on the rise.
 Find out what YOUR home is worth. 

Go to wesellfunlake.com. Click on 
“What’s My Home Worth” and get an 
“INSTANT” value analysis of your home!
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“Insurance Talk”
with Ron Hall of 
Golden Rule Insurance

Long-Term Care 
Insurance 101

These days, people are living 
longer than ever. A 2011 study by 
the Society of Actuaries found that, 
since the 1960’s, life expectancy has 
increased between 1.5 and 2 years 
each decade. 

It’s a good thing that more and 
more of us can expect to live well into 
our golden years. Yet, there’s a fl ip 
side that a lot of us don’t like to talk 
about: How healthy will we be when 
we’re 90?

According to the 2010 U.S. Cen-
sus, 70.5% of Americans are disabled 
by age 80. Although it’s not fun to 
think about, we don’t want to be a 
tremendous burden on our loved 
ones if we wind up needing a nursing 
home or other long-term care. That’s 
what long-term care insurance is for. 
And there are reasons you need to 
know about it well before the wrin-
kles set in.
Reasons to Consider Long-
Term Care Insurance

In addition to sparing your family 
the expense of caring for a long-term 
disability, long-term care insurance 
can keep you from draining your sav-
ings and ending up fully or partially 
on Medicaid. That’s a good thing be-
cause, while there’s no out-of-pocket 
cost for Medicaid, the benefi ts are 
not extensive enough to cover many 
things that would affect your quality 
of life, like a private room at a nursing 
home. Medicaid benefi ts have also 
been cut recently, leading to cutbacks 
at nursing homes and infl uencing 
some providers to stop accepting 
Medicaid entirely.

With long-term care insurance, 
you would have more money to draw 
on, so you could pay for nicer care 
and wouldn’t be limited to providers 
that accept Medicaid.

Long-term care insurance can 
also help protect your assets and your 
family’s inheritance. For example, if, 
heaven forbid, you developed demen-
tia, you’d likely need round-the-clock 
care. The Metropolitan Life Insur-
ance Company found that in 2012, a 
semi-private room in a nursing home 
cost $222 a day, or $81,030 a year. 
A private room cost $248 a day, or 
$90,520 a year. Just a few years of 
that could  quickly deplete a middle-
class couple’s savings, leaving little 
behind for future generations.
How Exactly Does It Work?

Long-term care insurance gener-
ally kicks in if you need help with at 
least two or three activities of daily 

living, like bathing, eating, using the 
toilet, dressing, walking and so on. If 
you’re dealing with a cognitive dis-
ability, your eligibility might be deter-
mined by a mental test score instead.

Once you’re eligible for benefi ts, 
most insurance plans pay a specifi ed 
amount per day to cover the costs of 
dealing with that disability. That could 
mean a nurse helping out in your 
own home, an assisted living facility 
or a full-service nursing home. Some 
policies let you apply the per-day pay-
ment to any kind of care you like. Oth-
ers only permit you to use the money 
for “qualifying expenses”, as defi ned 
by the policy.

Almost all long-term care insur-
ance plans have a waiting period, or 
elimination period, when you must 
pay for your own care. Most plans’ 
waiting periods are 90 to 100 days, 
according to the American Associa-
tion for Long-Term Care.
Do You Need Long-Term Care 
Insurance?

Generally speaking, long-term 
care insurance is most important 
for the middle class. According to 
Consumer Reports, people whose 
net worth is below $200,000 or 
$300,000 (not including a house) 
likely can’t afford the premiums and 
will probably end up relying on family, 
friends or Medicaid in any case. On 
the other end of the spectrum, people 
with a net worth of $2 million or 
more probably don’t need long-term 
care insurance because they can likely 
pay for their own care.

Insurers are choosy too. The older 
you are, the more likely you are to be 
turned down – and the more expen-
sive the policy will be if you are ac-
cepted.

So, generally speaking, long-
term care insurance is probably only 
worthwhile if you’re somewhere in 
the middle.Ron Hall is an agent with 
Golden Rule Insurance Agency in 
Osage Beach. He can be reached at 
573-348-1731 or ron@goldenrulein-
surance.com.

Ron Hall

Appliances | Cabinets | Countertops | Kitchen & Bath Faucets & Fixtures 

924 Hwy 42, Osage Beach MO 65065 | 573-348-4464

Need personalized service.  Call Now and make an 
appointment with a member of our experienced sta�.

Remodeling or Updating your home - stop by and see our 
huge selection of products for every style and every budget.

www.dkbshowroom.com

For your many 
sides,�there’s
Nationwide®.

Products underwritten by Nationwide Mutual Insurance Company and Affiliated Companies. Home 
Office: Columbus, OH 43215. Subject to underwriting guidelines, review, and approval. Availability 
varies. Nationwide, Nationwide Is On Your Side, and the Nationwide N and Eagle are service marks 
of Nationwide Mutual Insurance Company. ©2017 Nationwide CPO-0836AO (08/16) 6831741

       
Golden Rule Insurance         
573.348.1731        
www.goldenruleinsurance.com   
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573-348-2126 
MINERMIKES.COM

ACROSS FROM OSAGE BEACH  • PREMIUM OUTLETS  • 800-317-2126

Busters garage
GRAND OPENING SPECIAL

$10 RIDES ALL AUGUST! (PLUS TAX)

Track 
open at 

Noon
Largest Indoor Elevated Electric 

Go-Kart Track in the USA!

Come and join Miner Mike and his mule, Buster
at our indoor 50,000 sq. ft family fun center!

OPEN FRIDAY, SATURDAY & SUNDAY!
Go to MinerMikes.com for details!

Getting prepared for a national emergency
By Nancy Zoellner-Hogland

You’ll be getting a text from 
President Donald Trump
October 3.

Actually, just about every 
cell phone owner in the na-
tion will be getting the text. 
It’s part of a test of the Nation-
wide Emergency Alert System 
(EAS) and Wireless Emergency 
Alert (WEA) system. The test is 
being conducted by the Fed-
eral Emergency Management 
Agency (FEMA) in coordina-
tion with the Federal Commu-
nications Commission (FCC). 
The test was originally sched-
uled for September 20 but was 
postponed because of hurri-
cane efforts.

The WEA portion of the 
test is set to begin at 2:18 p.m. 
Eastern Daylight Time (EDT); 
the EAS portion follows at 2:20 
p.m. EDT.

The EAS is a national public 
warning system that provides 
the president with the com-
munications capability to ad-
dress the nation during a na-
tional emergency. The test is 
made available to EAS partici-
pants (i.e., radio and television 

broadcasters, cable systems, 
satellite radio and television 
providers, and wireline video 
providers) and is scheduled to 
last approximately one minute. 
The test message will be simi-
lar to regular monthly EAS test 
messages with which the pub-
lic is familiar. The EAS message 
will also include a reference to 
the WEA test: 

“THIS IS A TEST of the Na-
tional Emergency Alert Sys-
tem. This system was devel-
oped by broadcast and cable 
operators in voluntary coop-
eration with the Federal Emer-
gency Management Agency, 
the Federal Communications 
Commission, and local au-
thorities to keep you informed 
in the event of an emergency. 
If this had been an actual 
emergency an offi cial message 
would have followed the tone 
alert you heard at the start of 
this message. A similar wire-
less emergency alert test mes-
sage has been sent to all cell 
phones nationwide. Some cell 
phones will receive the mes-
sage; others will not. No action 
is required.”

Cell towers will broadcast 
the WEA test for approximately 
30 minutes beginning at 2:18 
p.m. EDT. During this time, 
WEA compatible cell phones 
that are switched on, within 
range of an active cell tower, 
and whose wireless provider 
participates in WEA should be 
capable of receiving the test 
message. Some cell phones will 
not receive the test message, 
and cell phones should only 
receive the message once. The 
WEA test message will have a 
header that reads “Presidential 

Alert” and text that says:
“THIS IS A TEST of the Na-

tional Wireless Emergency 

Alert System. No action is 
needed.”

According to a press release 
from FEMA, the test will “as-
sess the operational readiness 
of the infrastructure for distri-
bution of a national message 
and determine whether im-
provements are needed.” It’s 
the fi rst time the WEA test will 
be conducted nationwide. Pre-
vious EAS national tests were 
conducted in November 2011, 
September 2016 and Septem-
ber 2017 in collaboration with 
the FCC, broadcasters, and 

emergency management offi -
cials in recognition of FEMA’s 
National Preparedness Month.

“The WEA system can be 
used to warn the public about 
dangerous weather, missing 
children, and other critical 
situations through alerts on 
cell phones. The national test 
will use the same special tone 
and vibration as with all WEA 
messages (i.e. Tornado Warn-
ing, AMBER Alert),” the FEMA 
release said. 

The Communications Act of 
1934 prevents users from opt-
ing out of receiving the WEA 
test – although many have gone 
to social media to express their 
desire to do so.

Some have posted that they 
believe the president will use 
the WEA for political purposes, 
similar to his offi cial Twitter 
page. Others say there is no 
need for a national alert – their 
local authorities will notify 
them if there’s anything they 
need to know. Many are say-
ing they will shut their phones 
off and leave them off all day 
to avoid getting the text and 
others have even threatened 
to cancel their phone service 
if their carrier allows the mes-
sage to be sent.
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The Perfect Event Venue
INDOOR AND OUTDOOR AREAS

Book your Wedding Reception, Holiday or 
Company Party or Reunion Gathering at La Roca!

The PERFECT place to meet old friends and make 
new ones. Amazing martinis, tasty cocktails, and 

cold beer. Billiards, socializing & dancing!

Book your Holiday Party, Wedding, Reception, Company Party or gathering 
at La Roca! Classy Elegance - Choose your favorite caterer - Full Service bar 

- No hassle gorgeous decor - Just walk-in and Enjoy!

980 Airport Road 
Osage Beach

573-348-0773

Open Friday Nights 7:30 pm to Midnight

A Matter of Trust
What if Your 
Financial 
Advisor 
Retires?

As you transition through life, 
your needs will change, particularly 
with your investments and estate 
plan. It can be diffi cult to know 
when you should take action in 
anticipation of these changes or 
how you can adjust as a result of 
these changes.

As you focus on the future, you 
may be wondering what would 
happen if your fi nancial advisor 
decides to retire. Do they have a 
succession plan to avoid disruption 
in service? Who will your family 
members consult in the future? If 
your advisor has already retired, 
has the fi rm been proactive in terms 
of calling you? What will motivate 
your new advisor to consider the big 
picture for you?

If your advisor has retired, here 
are several things to consider before 
establishing a new relationship. 

Depth and Breadth of Staff
Is it time to work with a 

comprehensive wealth advisor? 
You are more than your investment 
portfolio. You need a company with 
bench strength and different types 
of expertise.  If you have sold a 
business, are near retirement, or 
preparing for multi-generational 
wealth transfer, you may have 
outgrown your current adviser.

Consider this, what if your needs 
were served by a team of experts?  A 
team approach could help you plan 
for the future by thinking holistically. 
Your team of advisors should be 
made up of dedicated professionals 
who pursue continuing education 
through certifi cations. 

Why? A single person can’t be 
an expert in all areas, so a team 
provides the range of experience 
and collaboration to create the 
best strategy for you. Your team 
should be forward-looking in terms 
of economic events and changes in 
your personal situation. They can 
explain how your portfolio will work 
in concert with your estate plan.

Fiduciary Standard
Now, let’s go one step further 

and hold this team to a high level of 

accountability.  In other words, this 
team should serve you in a fi duciary 
capacity.

What does this mean?  A 
fi duciary relationship is based 
on trust.  It’s a legal obligation to 
provide advice and make decisions 
that are always in your best interest. 
The fi duciary standard differs from 
the suitability standard that many 
fi nancial advisors may follow.

Second Opinions
When meeting with a successor, 

consider whether their personality 
is a good fi t with yours and if their 
investment philosophy lines up with 
your goals and preferences.  If you 
don’t feel a strong connection, you 
can interview other fi rms and learn 
about the people who will be taking 
care of you and your family.

Ask what they love about 
their jobs and if they offer other 
services that may benefi t you.  A 
comprehensive wealth manager 
should have a lot of people on 
staff to take care of clients whether 
that’s through complimentary bill-
pay services, fi nancial planning, 
the facilitation of family meetings, 
or proactive meetings with your 
attorney and tax professional.

Before you’re handed off to 
the “new person”, take charge of 
your fi nancial future and interview 
several fi rms.  This is an opportune 
time to get a second opinion on 
your current portfolio to learn 
what you are paying and how your 
investments have performed.  There 
may be a better way to achieve 
your goals! Contact Trenny Garrett 
today at (573) 302-2474 or trenny.
garrett@centraltrust.net

Trenny Garrett, J.D., CTFA
Senior Vice President

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) fi les

Send us Your Events!
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Building an effective 
web presence
with Mike Waggett, 
MSW Interactive Designs LLC

Google Mobile-
First Indexing 
Explained

The world according to Google 
has changed once again, and it can 
impact your website rankings in a 
positive or negative way.   Google 
is now using an algorithm that will 
crawl the mobile version of your 
website fi rst to rank it for search 
terms.  They want to provide mobile 
users (think smart phone or tablet) 
the best results possible.  Mobile users 
are now the majority of internet users, 
and this is Google’s way of helping 
them fi nd what they are looking for.

So what does that mean for 
your website?

In the past, Google has used an 
algorithm (think math formula) to 
crawl the internet to fi nd the desktop 
versions of your website and make a 
ranking decision based upon ~250 
different ranking factors.  With this 
change, now Google is seeking and 
crawling the mobile site fi rst. If you 
do not have a mobile version of your 
website or your website is not built 
with a “responsive design”, then your 
rankings could be negatively affected.   
To check if you have a responsive 
website, view it on a mobile phone.  
If you have to “pinch and squeeze” 
to see your website content, it is not 
responsive design.

To do: Contact your website 
company to check on the mobile 
friendliness of your website.

I have a mobile friendly website 
– what can I do to help my 
mobile rankings?

As we have said in the past, 
content on your website is the fi rst 
thing to look at.  Great text with your 
primary search terms is where to start.  
Make sure your videos and images 
are in formats that can be crawled 
and indexed.   If you have a separate 
mobile website, ensure that you have 
equivalent title/header tags, and that 
you have links to sitemaps that are 
accessible via the mobile version.

To do: If you have a responsive 
design, there is nothing to do!  If you 
have a separate mobile website, get 
in touch with your website company 
and ask some questions.

What else can I do to help 
Google fi nd my mobile friendly 
website?

Social media is as important now 
as ever!  Conduct an engagement 
campaign across several social 
channels (Facebook/Twitter/LinkedIn/
Google+/Instagram) and back link to 
your website.   If you have a “Google 
My Business” account, make sure to 
have the correct address, telephone 
number, and email for your company.  
Add photos, and get reviews for your 
business.  You can now make posts 
onto your Google My Business page 
as well.

To do: If you don’t have a Google 
My Business account setup, get one!  
It’s free, and fairly easy to setup.

Bottom line – if your website is not 
mobile friendly, it needs to be.  Check 
your rankings on your smartphone 
to see how your business is being 
affected.   As always, call us if we can 
help you.

Twitter:  @PutTheWebToWork
Facebook:  http://Facebook.com/

putthewebtowork
Blog:   http://put-the-web-to-

work.blogspot.com
Mike Waggett, MSW Interactive 

Designs LLC ~ We put the web to 
work for you!

573-552-8403
www.PutTheWebToWork.com

Mike Waggett 

The Lake Area Chamber recently 
held a ribbon cutting for Stacy 
Schone Painting at #1 Willmore 
Lane in Lake Ozark. The ribbon 
cutting took place on August, 
1st 2018 at 4:30 pm.  Attendees 
included Stacy Schone Painting 
staff members, as well as several 
Lake Area Chamber staff, board 
members, and volunteers in at-
tendance.  The ribbon cutting cel-
ebrated their new membership 
with the Lake Area Chamber. For 
more information, call (515) 205-
7213

The Lake Area Chamber recently 
held a grand opening ribbon cut-
ting for Jay’s Signature Photogra-
phy at 1667 Bagnell Dam Blvd Ste. 
B in Lake Ozark. The ribbon cut-
ting took place August, 28th 2018 
at 4:30 pm.  Attendees included 
staff members, as well as several 
Lake Area Chamber staff, board 
members, and volunteers in at-
tendance.  The ribbon cutting cel-
ebrated their new membership 
with the Lake Area Chamber and 
the grand opening of his studio.  
Visit their website at www.jays-
signaturephotography.com or 
call (573) 693-1263

The Lake Area Chamber recently 
held a ribbon cutting for Profes-
sional Floor Covering at 1095 Ar-
mory Drive in Osage Beach. The 
ribbon cutting took place on July, 
27th 2018 at 11:30 am.  Attend-
ees included Professional Floor 
Covering staff members, as well 
as several Lake Area Chamber 
staff, board members, and vol-
unteers in attendance.  The rib-
bon cutting celebrated their new 
membership with the Lake Area 
Chamber.  For more information, 
call (573) 693-1235. 

The Lake Area Chamber recently 
held a ribbon cutting for Five Star 
Fitness at 1026 Palisades Blvd #1 in 
Osage Beach. The ribbon cutting 
took place on August, 30th 2018 
at 4:30 pm.  Attendees included 
Five Star Fitness staff members, as 
well as several Lake Area Chamber 
staff, board members, and volun-
teers in attendance.  The ribbon 
cutting celebrated their new mem-
bership with the Lake Area Cham-
ber.  For more information, call 
(573) 280-4040

Recent Area Ribbon Cuttings

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

Send us Your Events!
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HAPPY
HALLOWEEN

HAPPY
HALLOWEEN

October Brings 31 Days of Fall Halloween Fun
By Nancy Zoellner-Hogland
OCTOBER 5 – 27 ZOMBIE WASTELAND 
HAUNTED HOUSE

The dead are rising from the grave 
and going to the Zombie Wasteland 
Haunted House at Splatz Paintball – 
and they want you to join them! With 
more than 30,000 square feet of ter-
ror lurking around every corner and a 
stash of Nerf Guns, you’re sure to get 
the fright – and the fi ght – of your life – 
while supporting a good cause. Half of 
all ticket profi ts go to Kids’ Harbor. Ad-
mission is $10 per person. The scariest 
haunted house in mid-Missouri, open 
every Friday and Saturday night in Oc-
tober, is located at 474 South Highway 
7 in Camdenton. Call 573-480-7973 for 
more info.
OCTOBER 5 – 27 THUNDER MOUNTAIN 
FALL FESTIVAL

Thunder Mountain and Bridal Cave 
come alive for the fall season. Live 
Bluegrass music, sarsaparilla making, 
pumpkin painting, pumpkin chunkin’ 
range, hay-bale mountain, fi re pits 
for s’mores, bat bag toss, face paint-
ing, pumpkin tic tac toe, pedal tractor 
races and a small pumpkin for the kids 
to paint are all included in your admis-

sion to Bridal Cave. For an additional 
fee, everyone can pick out their fa-
vorite pumpkin – there are more than 
1,000 to choose from, hike the Pump-
kin Trail, purchase beautiful mums, 
get family photos in the cave, pan for 
gemstones, and enjoy pumpkin fudge, 
caramel apple bar, hot cider, rock can-
dy, coffee and hot chocolate. Special 
rates are available for groups of 15 or 
more Monday – Friday with reserva-
tions. Hours are 9 a.m. to 4 p.m. week-
ends in October. The park is located at 
526 Bridal Cave Road, north of Cam-
denton. Visit the website at https://
bridalcave.com for more information.
OCTOBER 6 – 28 MECCA FAMILY FARMS 
U PICK PUMPKIN PATCH

MECCA Family Farm is a U-Pick 
pumpkin patch open from 10 a.m. to 
5 p.m. every weekend in October. The 
$7 admission allows guests to enjoy 
unlimited trips down a 150-foot-long 
slide, a petting zoo with goats, cows, 
pigs, donkeys and a horse, corn crib 
for digging and playing, a 3-acre crop 
maze, a hay mountain for climbing, 
obstacle course, pumpkin painting 
and corn cannon. A concession stand 
sells lots of fall-favorite treats like ket-

tle corn and caramel apples. No pets 
allowed except for services dogs. To get 
to MECCA Family Farm, take Hwy 54 
West of Camdenton to Delmar, on the 
right hand side of the road just past 
Davis Baskets. For more information, 
visit http://www.meccafarm.com/.
OCTOBER 6-28 THE CAVE PUMPKIN 
PATCH

Enjoy bounce houses, sandboxes, 
hay rides, games, mini golf, a bar-
rel train and much more at the Cave 
Pumpkin Patch, located at 123 Swing-
ing Bridges Road in Brumley. It’s open 
from 10 a.m. to 5 p.m. every Saturday 
and Sunday in October. Admission is 
$6 per person; kids 2 and younger are 
free. Homemade treats are also for sale 
in the country store.
OCTOBER 6 VERSAILLES OLDE TYME 
APPLE FESTIVAL

The Versailles Area Chamber of 
Commerce will again host the 39th 
annual, award-winning festival that 
draws thousands of festival-goers 
from all over the state and beyond. 
Activities, most of which take place 
on the city square, include a parade, 
many vendors selling their wares, lots 
of food booths, a sock hop, a car show 

at the Versailles City Park, a fi ddle con-
test, a fun zone for kids, a quilt show, 
pie baking contest, apple pie and much 
more! Visit http://versaillesapplefesti-
val.com/ for a complete schedule and 
more information.
OCTOBER 13 – HERITAGE ELEMENTARY 
PUMPKIN FEST

Bring the kids to Heritage Eleme n-
tary on the Bagnell Dam Strip in Lake 
Ozark for lots of pumpkins, fun games 
and activities, bounce houses, food, 
raffl es and much more! For more infor-
mation, check the Osage Family Part-
nership Heritage Elementary Tribe 
Facebook page.
OCTOBER 13 OSAGE BEACH FALL 
FESTIVAL

This year’s 18th annual festival will 
include lots of free kids activities in-
cluding bounce houses, petting zoo, 
games and pumpkin decorating; arts 
and crafts booths; live music; food 
vendors; police, fi re, and EMS dis-
plays and much more. Set for 10 a.m. 
to 5 p.m., the event will be held at the 
Osage Beach City Park on Hatchery 
Road. Visit http://www.osagebeach.
org/ for more information.

continues on page 19
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Businesses, groups got a lesson in online marketing
By Nancy Zoellner-Hogland

Micro-moments have been 
defined as “moments when we 
need to know, need to go, need 
to do or need to buy.”

So how is your businesses 
showing up online when some-
one is experiencing one of 
those “micro-moments?”

That was the question asked 
by award-winning digital 
marketing strategist Brian Ca-
plan, who flew in from Boston 
in mid-September to present 
Google’s “Get Your Business 
Online” (www.gybo.com) pro-
gram. The program, which 
drew about 50 business own-
ers, managers and organiza-
tion leaders, was sponsored by 
SCORE Lake of the Ozarks, in 
partnership with the Camden-
ton Chamber of Commerce, 
Lake Area Chamber of Com-
merce, Lake West Chamber of 
Commerce and the Lake of the 
Ozarks Council of Local Gov-
ernments. 

Caplan shared a couple per-
sonal stories to illustrate why 
businesses who want to suc-
ceed should have a digital pres-
ence.

“On my daughter’s 2nd 
birthday, I made her a fun 
Elmo cake – she loves Sesa-
me Street – and spent a good 
amount of time decorating it to 
surprise her. However, I have a 
Havanese – a little white dog – 
that jumped up on the bench, 
jumped on the island and then 
bit the eye out of the cake. Sud-
denly I had a one-eyed Elmo, 
which would be a little trauma-
tizing for a 2-year-old. I pulled 
out my phone right away and 
searched for a bakery near me, 
but then I typed in ‘Sesame 
Street bakery.’ And there was 
a bakery that had put up pic-
tures of a Sesame Street cake. I 
called and said I needed a cake 
by the next morning. I was in 
that ‘Need to know, need to 
go, need to buy’ moment. All 
I wanted to know was ‘Where 
is it and how do I get there?’ I 
didn’t care about the cost, at 
that point,” he said, adding that 
all consumers find themselves 
in those kinds of situations on 
a regular basis. “Again - that’s 
why business owners should 
regularly be asking themselves, 
‘How is my business showing 

up when customers are having 
those micro-moments?’”

He shared another story to 
prove his point.

“Today, 80 percent of smart 
phone users turn to their 
phones when they’re in need. 
Yesterday, I started my day at 
5:30 in the morning Eastern 
Time and didn’t get (to the 
Lake) until 6:30 p.m. Central 
Time. I don’t like airport food 
so after 13 hours of travel, I was 
starving. I went on my smart-
phone and looked up ‘Restau-
rants near me.’ Has anybody 
heard of Baxter’s? Yeah. I went 
there and got the filet - and I got 
the view - and I got everything! 
After the trip I had, I deserved 
it,” he laughed. “But I found it 
because it was online.”

Google reported that four 
out of five consumers use 
search engines to find lo-
cal information nearby, yet 
only 37 percent of businesses 
have claimed their listing on a 
search engine. That number is 
even lower in Missouri where 
just one in four small business-
es have a listing on a search 
engine. Caplan said there’s no 

reason for that number to be so 
low – especially when a Google 
My Business listing is free and 
easy.

The site, www.gybo.com, 
provides simple, step-by-step 
instructions that will allow 
business owners to show up in 
a Google Search and on Google 
Maps at no cost to them. 

Users will first click on the 
“View my listing” link, where 
they can type in the name of 
their business. If the business 
shows up, owners or other au-
thorized users can add or up-
date information and photos. 
If the business doesn’t already 
have a free listing, business 
owners or managers can then 
click on the “Get Started” link 
to provide at-a-glance info, 
like phone number, business 
hours and directions to those 
who search for the business on 
Google Search and Maps.

Business owners can share 
what’s best about their busi-
nesses, they can add photos of 
their space, their employees 
or their products and services. 
They can also click on the clock 

icon to post hours of operation 
to let customers know when 
they’re open for business. And 
it’s easy to update hours for 
things like upcoming holidays. 
A phone icon makes it easy for 
customers to contact the busi-
ness with just a click.

Google’s Get Your Business 
Online program can also help 
business owners easily cre-
ate a website – even from their 
smartphones - using info from 
the Google listing. The page 
can also be customized with 
text, photos and design themes. 

Caplan said with eight out of 
10 people reporting that they 
visit a business’ website before 
doing business with them, es-
tablishing a website is impor-
tant.

“It doesn’t need to be fancy 
but you need to have a web 
presence and you need to make 
sure all your information is 
correct. Websites should al-
low potential customers to get 
to know the business, like and 
trust it,” he said, adding that 
the phone number should be 
correct and all the links should 

continues on page 22
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As the Lake Churns
Surveillance 
Systems

With the progression of inexpen-
sive technology; many homes now 
have video and audio surveillance 
systems that record the information 
to a local hard drive or a remote 
server.  The ease and convenience of 
these systems can go a long way to-
ward providing peace of mind about 
keeping your home safe and secure.  
They are also a great way for second 
homeowners to keep an eye on their 
property.  If you are a homeowner 
who has your home for sale; can it 
also be a great way to see what buy-
ers think about your property?

Before you choose to do this, 
please consider the laws in your 
state.  I am not an attorney and what 
is legal versus illegal when recording 
people without their knowledge dif-
fers from state to state.  You should 
consult an attorney with speci� c 
questions before you do anything 
along these lines.  I will share with 
you a summary of what I have re-
searched regarding these laws in 
Missouri. 

Per The Digital Media Law Proj-
ect:  Missouri’s wiretapping law is a 
“one-party consent” law. Missouri 
makes it a crime to intercept or re-
cord any “wire, oral, or electronic 
communication” unless one party to 
the conversation consents.  In Mis-
souri, you may record a conversation 
or phone call if you are a party to the 
conversation or you get prior consent 
from one party to the conversation, 
unless you are doing so to commit a 
criminal or tortious act.  Missouri also 
prohibits the disclosure or use of the 
contents of any wire communication 
obtained in violation of this section. 
Violation of the Missouri law is a 
class D felony, punishable by impris-
onment and � ne.  In addition to sub-
jecting you to criminal prosecution, 
violating the Missouri wiretapping 
law can expose you to a civil lawsuit 
for damages by an injured party.  

This law only extends to oral com-
munications which are “uttered by a 
person exhibiting an expectation that 
such communication is not subject to 
interception under circumstances jus-
tifying such expectation.”.  You may 
be able to record in-person conver-
sations occurring in a public place 
where there is no reasonable expec-
tation of privacy without consent.

My opinion from researching the 
law and taking ethics into consider-
ation is that a buyer should be made 

aware if a home they are viewing has 
recording devices.  I think any advan-
tage you may gain is not worth the 
possible repercussions.  I also believe 
disclosing this to the potential buyer 
is the honest and right thing to do.

My suggestion to buyers and their 
agents is to be mindful that homes 
may have recording systems and 
be conscious of your conversations 
while viewing a home.  You can also 
make a habit of inquiring whether a 
home you are considering has such 
a system.

Disclosure of surveillance systems 
should be easily accomplished by 
posting a sign at your entrance stat-
ing that this home has an audio and 
video recording system.  I also be-
lieve that this disclosure should also 
be made to other agents conducting 
showings either via the MLS or other 
form of communication.  If the sys-
tem is to be included in the sale of 
your home, this could be a plus to 
the buyer.  If you would prefer not to 
disclose this information, I suggest 
turning off the devices during show-
ings.  The reason owners are asked 
to leave during showings is so buyers 
can have privacy and feel comfort-
able while looking at a home.  To re-
cord them without their knowledge 
seems like an invasion of privacy and 
lack of respect, in my opinion, even if 
it is your home.   

Michael Elliott has been selling 
real estate at the Lake of the Ozarks 
since 1981.  He is one of the most 
respected brokers in the area.  If you 
have interest in a career in real estate 
or would like Michael’s assistance 
in the sale or purchase of property, 
contact him at 573.365.SOLD or 
cme@yourlake.com  View thousands 
of lake area listings at www.Your-
Lake.com $1 million plus homes at 
www.LakeMansions.com   You can 
also view each months’ article, ask 
questions and offer your opinion on 
Michael’s real estate blog, www.As-
TheLakeChurns.com

Real Estate and Lake News 
with C. Michael Elliott

Advertise in the Business Journal!

573-348-1958

It’s a great way to reach the thousands of visitors the Lake area has each year! 
Your advertisement is delivered to hundreds of locations all around and in the 
Lake area! Call today!
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Horseshoe Bend Parkway repairs underway to be 
ready for resurfacing in the spring
By Nancy Zoellner-Hogland

Turning right on to Bitter-
sweet Road from Horseshoe 
Bend Parkway will be a little 
easier in the future. 

This month, the Horseshoe 
Bend Special Road District 
(HBSRD) will be modifying 
the radius and making it wider. 
They’ll also be making repairs 
and modifying the radius on 
Ravenwood Estates, the road 
that runs next to Lil Rizzo’s res-
taurant. 

That will allow drivers to 
safely make the turns without 
coming to “nearly a dead stop, 
and getting rear-ended,” ex-
plained Jerry Jackson, chair-
man of the District’s Board of 
Directors. 

Road District Superinten-
dent Kevin Luttrell said the 
food delivery trucks going in 
and out of Lil Rizzo’s have bro-
ken the curbs into pieces, “and 
although the road is private, 
the curbs and gutters are on 
our right-of-way so we’re re-
sponsible for them.”

Luttrell said they had origi-
nally looked at adding a right 
turn lane at Bittersweet, one 
of the busiest intersections on 
Horseshoe Bend because of the 
traffi c headed to and from Lazy 
and Shady Gators and Camden 
on the Lake. However, he said 
because it could cause prob-
lems for drivers turning out of 
Helinda, a residential street 
located less than 100 feet from 
the intersection of Bittersweet 
and the Parkway, they were 
advised against it by their en-
gineer.

In the meantime, road dis-
trict crews will also be fi xing 
all the broken curbs and gut-
ters along the Parkway to get 
ready for the 2019 resurfacing 
project, which are planned to 
begin as early as possible in 
the spring. The district will be 
resurfacing all of Horseshoe 
Bend Parkway as well as Bit-
tersweet, Terry, Goldenrod, 
Daisy and Ivy roads as well as 
the Bittersweet Walking Path. 
The path resurfacing will be 

paid for by the Village of Four 
Seasons, which owns the hik-
ing and biking trails. The road 
district will also be adding de-
lineator traffi c posts between 
the edge of Bittersweet and the 
walking path to improve walk-
er safety, according to Luttrell.

“Hopefully, we’ll get a nice 
March so we can start milling 
– grinding the road surfaces 
down 2 inches – then we’ll start 
paving so we can be done by 
Memorial Day weekend,” he 
said. “That’s the plan, anyway. 
Hopefully the weather will co-
operate because I sure don’t 
want to be laying blacktop in 
the middle of all the tourist 
traffi c.” 

Luttrell also said this time, 
they will be leaving the elec-
tronics off the paver in order 
to provide a smoother fi nish 
on the Parkway. A setting on 
the longitudinal alignment of 
the asphalt spreader allowed it 
to be set to follow a string line 
– or in this case, the top of the 
concrete gutters that line the 

road – when the Parkway was 
widened and resurfaced in 
2001-2002.

“But this time, we’re not fol-
lowing that gutter! The elec-

tronics on the pavers are so 
sensitive that if there’s a rock 
¼-inch tall laying on the gutter, 
it’ll lift that paver up and then

continues on page 20

During next year’s resurfacing project, delineator traffi c posts will 
be added between the edge of Bittersweet and the walking path to 
improve walker safety. Nancy Zoellner-Hogland photo.
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Crossword Puzzle
THEME: TALK SHOWS
ACROSS
1. Tulip precursors
6. “Le ____ des cygnes”
9. Education-related acronym
13. Heads-up
14. Fertility clinic stock
15. A la ____
16. Curl one’s lip
17. Cub’s home
18. “The Goldbergs” sibling
19. *Carpool ____ with James 
Corden
21. *Fallon is on when?
23. Crime scene evidence
24. Sounds of amazement
25. Tokyo, once
28. Strong hold
30. *Host of “Good night, and good 
luck” fame
35. Roll call document
37. End of prayer
39. Bowl unsuitable for water
40. Shakespeare’s king
41. Cocoyam, pl.
43. What egoist and egotist have in 
common, pl.
44. Encourage
46. Madam, to a cowboy
47. Pleasant gentle accent
48. Intellectual
50. Not us
52. Lusitania’s last call
53. Sherlock Holmes’ assignment
55. Waikiki garland
57. *Letterman’s successor
61. Do like in “A River Runs Through 
It”
65. To a bartender: “The ____”
66. Argonaut’s propeller
68. Empower
69. Of a particular gray shade
70. By way of
71. Theatrical characters
72. Displeasure display
73. Australian runner
74. Editor’s “Let it stand” marks

Solution page 8

DOWN
1. Derive pleasure
2. Forearm bone
3. Malicious look
4. Cabbage
5. Chris Hemsworth’s movie “12 
____”
6. Ore deposit
7. Perpendicular to St. in NYC
8. Ann Patchett’s novel “Bel ____”
9. Hindu wrap
10. H.S. math class
11. Write on tombstone, e.g.
12. Animal protein
15. Population count
20. Gold unit
22. Omega of electrical resistance
24. Perform a surgery
25. *Talker and Oscar, Grammy and 
Emmy host
26. Muralist Rivera
27. “_____ County” with Streep
29. Mosque V.I.P.
31. Cambodian money
32. *Kelly’s ex
33. Convex molding
34. Adam and Mae
36. Ragtime turkey dance
38. *Jon Stewart’s successor
42. Fresh Prince: “____ ya later!”
45. In a pleasant manner
49. *Where some James Corden 
segments are set
51. *Former “Weekend Update” host
54. *Appliance on Rachael Ray’ Show 
set
56. “____ ____ me, then who?”
57. Pointy part of a tooth
58. Nobel Peace Prize capital
59. Hula feast
60. Quilter’s stuffing
61. German Mrs.
62. Not in use
63. Edible fat
64. Hitler’s Deputy
67. Go for the bull’s eye

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks

LLC

This offer is subject to availability and is not valid in all areas.
Dish Network: 1-855-397-7631

The Lake’s Country Station
J.T. Gerlt • Mornings 6 a.m. -10 a.m. 

Today’s Country And Your All Time Favorites! 
News-Weather-Sports-Country Sale 

KS95 • 95.1fm • 573-378-5669 • www.lakeradio.com
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continued from page 14
OCTOBER 13 OKTOADERFEST AT 
THE HORNY TOAD

Enjoy an Oktoberfest-style 
celebration at Camden on the 
Lake’s Horny Toad that will fea-
ture a specialty German menu, 
wine and beer tastings, music, 
arts and craft showings, local 
vendors and games along the 
lakefront boardwalk. Located at 
the end of Bittersweet Road on 
Horseshoe Bend Parkway, the 
celebration will be held from 
from 11 a.m. to 3 p.m.
OCTOBER 19 & 20 APPLE BUTTER 
DAYS & FALL FESTIVAL

The Camden County Mu-
seum at 206 South Locust Street 
in Linn Creek will once again 
hold its annual fall festival fea-
turing crafters offering a variety 
of items, craft demonstrations 
and a quilt raffl e. Freshly made 
apple butter and apple pies will 
also be for sale. Admission is 
free; a chili and soup lunch will 
be available for a donation. For 
information or booth availabil-
ity call 573-346-7191.
OCTOBER 27 ELDON PTO TRUNK-
OR-TREAT

Everyone is invited to join the 

Eldon PTO for a fun, free, family 
friendly night of trick-or-treat-
ing at the Eldon Elementary 
School Storm Shelter, 409 East 
25th St. in Eldon. Participate by 
attending or having 
a trunk of your own! 
All decorations and 
costumes must be 
family appropriate. 
For safety’s sake, all 
trunks are asked to 
arrive between 4 and 
5:30 p.m. and stay for 
the entirety of the 
event. Additional in-
formation and trunk 
sign up forms are 
available at both El-
ementary School of-
fi ces. 
OCTOBER 27 HOWL-
O-WEEN FESTIVAL

Bring the whole 
family – dogs and 
cats included – to 
the Dogwood Ani-
mal Shelter at 1075 
Runabout Drive in Osage Beach 
from 10 a.m. to 2 p.m. for Hal-
loween pet costume contests 
and other pet activities, kids’ 
games, booths featuring craft-

ers and more. Lunches will 
available for purchase.
OCTOBER 27 HALLOWEEN AT 
HORNY TOADS

Ready for a Halloween Bash 

at the lake?! Head to Camden 
on the Lake and H. Toad’s En-
tertainment Complex between 
8 and 11:59 p.m. for the best all-
hallows-eve party at the Lake of 

the Ozarks! You can celebrate 
with live entertainment, cos-
tume contest, drink specials, 
and more. DJ Lou Diesel will 
keep the party going all night 

long, spinning some 
spooky tunes. Dress 
in your most creative, 
funny or haunting 
costume for a chance 
to win a variety of 
prizes and gifts.
OCTOBER 28 KID'S 
HALLOWEEN 
SPOOKTACULAR AT 
CAPTAIN RON'S

From 5 to 7 p.m., 
bring the little ghosts 
and goblins to Cap-
tain Ron's to grab 
some loot! Several 
local businesses will 
be handing out good-
ies. Captain Ron's is 
located at 82 Aloha 
Lane, south of State 
Route F in Sunrise 
Beach.

OCTOBER 25 HY-VEE WALK ON 
THE ROCKS

A $2 per child donation to 
the Dream Factory-Lake of the 
Ozarks, a wish-granting organi-

zation for critically and chroni-
cally ill children, allows kids to 
trick-or-treat from 4 to 7 p.m. 
through a maze of hay bales 
from a variety of businesses 
and organizations set up on the 
parking lot. 
OCTOBER 27 HALLOWEEN ON 
THE BAGNELL DAM STRIP

Girls and boys, ghosts and 
goblins of all ages are all in-
vited to dress up in their Hal-
loween best and head to the 
Bagnell Dam Strip on October 
27 for games, a costume con-
test and trick-or-treating from 
shops along the Strip. The fes-
tivities don’t end when the kids 
go home. Several restaurants on 
the Strip will be offering Hal-
loween specials and sponsoring 
costume contests for adults that 
evening.
OCTOBER 31 SPOOKTACULAR 
TRICK-OR-TREAT

A safe, free, family-friendly 
trick or treating experience will 
be offered at Splatz Paintball 
from 7 to 10 p.m. on Halloween. 
Music, contests, fun and games 
will be held both indoors and 
outdoors. Splatz is located at 474 
South Highway 7 in Camdenton.

Halloween Happenings around the Lake

Your  only
Locally Owned

Lake of the Ozarks 
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The Lake Area Chamber recently held a ribbon cutting for SQeZ Juice 
+ Health at 3869 Osage Beach Pkwy in Osage Beach. The ribbon cut-
ting took place on August, 3rd 2018 at 11:30 am.  Attendees included 
SQeZ Juice + Health owners, staff members, as well as several Lake 
Area Chamber staff, board members, and volunteers in attendance.  
The ribbon cutting celebrated their new membership with the Lake 
Area Chamber. Visit their website at www.sqezjuicehealth.com or call 
(573) 552-8790

The Lake Area Chamber recently held a ribbon cutting for TCS Phone 
Solutions at #1 Willmore Lane in Lake Ozark. The ribbon cutting took 
place on September, 21st 2018 at 11:30 am.  Attendees included TCS 
Phone Solutions staff, as well as several Lake Area Chamber staff, 
board members, and volunteers in attendance.  The ribbon cutting 
celebrated their new membership with the Lake Area Chamber. Visit 
their website at www.calltcs.com or call  Tony Stuecken at (573) 634-
7243.

The Lake Area Chamber recently held a ribbon cutting for The Strick 
Group powered by USA Mortgage at 3738 Osage Beach Pkwy Ste. 120 
in Osage Beach. The ribbon cutting took place on September, 12th 
2018.  Attendees included staff members, as well as several Lake Area 
Chamber staff, board members, and volunteers in attendance.  The 
ribbon cutting celebrated their new membership with the Lake Area 
Chamber and the grand opening of their new offi ces in Osage Beach. 
Visit their websites at www.mogle.usa-mortgage.com or www.sbeck.
usa-mortgage.com

continued from page 17
set it back down. And the gut-
ters are not perfectly smooth – 
they’re a little wavy – so we’re 
going to leave it ½-inch to 
¼-inch higher than the gutter 
to make sure we get the smooth 
ride back,” he said, adding that 
they’ll also be working to elim-
inate the low spots that fi ll with 
water during heavy rains.

The road district originally 
planned to resurface Bitter-
sweet in 2018 and to resurface 
the Parkway in 2020. However, 

Luttrell said when they put 
the 2018 paving job out to bid 
earlier this spring, Magruder 
Paving didn’t bid because they 
were working on large projects 
down south and on I-55 and 
didn’t pick up enough work in 
the Lake area to justify moving 
a plant here. Capital Paving bid 
on the project but Luttrell said 
the bid was much higher than 
what they had budgeted so they 
rejected it and “went back to 
the drawing board.”

During the process of ex-
ploring their options, Luttrell 
said they looked into the possi-
bility of a two-year bid. Luttrell 

said because they had since 
decided to bump the resurfac-
ing of Horseshoe Bend Park-
way from 2020 to 2019, and be-
cause they felt the move might 
help get their costs down, the 
board quickly approved the 
idea. Magruder has since ap-
plied for a special use permit 
that will allow them to operate 
an asphalt plant on State Route 
242 in Lake Ozark. Aldermen 
approved the fi rst reading of 
the permit. A second reading 
was planned for September 25. 
Read the related story on page 1 
for more details.

Parkway

MIDWEST
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with 11’ ceilings, tile fl oors with 11’ ceilings, tile fl oors with 11’ ceilings, tile fl oors 
and drywall. Hunting rights on and drywall. Hunting rights on and drywall. Hunting rights on 
adjoining acreage. Three phase adjoining acreage. Three phase adjoining acreage. Three phase 
power and fi ber to the proper-power and fi ber to the proper-power and fi ber to the proper-
ty. Zoned industrial.ty. Zoned industrial.ty. Zoned industrial.
Call 573-216-8583Call 573-216-8583Call 573-216-8583
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Managing Rental Property
Beds

One of the more frequent ques-
tions that I am asked is what size 
beds should a vacation rental home 
or condo have and how many?  Hav-
ing the right bed confi guration can 
lead to additional rental nights and 
help you take advantage of our off-
season golf market.

We will start with a three bed-
room property.  We have had owners 
that put three queens in a three bed-
room or two queens and two twins 
but the best option is to put a king, 
queen and two twins.  This allows 
for those who must have a king bed, 
couples and kids.  In addition you can 
add a topper and turn the twins into 
a king bed for those occasions when 
you have three couples.  And in our 
market during the spring and fall golf 
season you will have four separate 
beds for golfers!  

Our research over the years has 
shown that most guests, in fact al-
most all guests want at least one 
room, preferably the master bed-
room, outfi tted with a king bed.  Our 
properties in the past that did not 
have a king bed or our properties 
that currently do not have one can 
see their rentals reduced anywhere 
from 15% to 40% compared to simi-
lar rental properties.  While there are 
exceptions to every rule a king bed 
defi nitely can attract more rentals.

Having the twin beds that can be 
modifi ed, inexpensively, into a king 
bed is a great way to appeal to a 
family or to couples.  And time and 
again our golfers have told us that 
they prefer to all have separate beds 
and that they would defi nitely pre-
fer not to sleep on a sleeper sofa or 
bunk beds.  

If you have a two bedroom prop-
erty then you should go with the 
King and two twins that you can 
modify given the situation.  With a 
four bedroom you should go with 
the three bedroom set-up and add 

either a king or queen to the addi-
tional bedroom.

If you have a large bedroom 
you might think about putting two 
queens in the room.  This can give 
you additional sleeping capacity 
without having to add a bedroom 
or it can eliminate the need for a 
sleeper sofa.

In the past fi ve years we have dis-
couraged our owners from purchas-
ing a sleeper sofa and have them opt 
for a nice double high, self-infl ating, 
queen air mattress.  If the guest 
needs the additional sleeping they 
can use the air mattress, if they don’t 
they can leave it in the closet.  The air 
mattress is a lot more comfortable 
than a sleeper sofa and a lot easier 
to move!  A decent sleeper sofa 
can run from $800.00 to $1500.00.  
A decent air mattress will cost be-
tween $75.00 and $100.00.  Even if 
you have to replace the air mattress 
every so often you are money ahead 
and your back will feel much better.

Russell Burdette is the owner of 
Your Lake Vacation, a professional 
vacation rental management com-
pany at the Lake of the Ozarks since 
1986.  If you would like more info 
on renting your home or condo as a 
vacation rental, please call 573-365-
3367 or e-mail russell@yourlakeva-
cation.com. 

Russell Burdette

The Lake Area Chamber recently 
held a ribbon cutting for FJ Pro-
peller Midwest at 1250 Runabout 
Drive in Osage Beach. The ribbon 
cutting took place on August, 
15th 2018 at 11:30 am.  Attendees 
included FJ Propeller Midwest 
staff members, as well as several 
Lake Area Chamber staff, board 
members, and volunteers in at-
tendance.  The ribbon cutting cel-
ebrated their new membership 
with the Lake Area Chamber and 
the grand opening of their shop 
in Osage Beach. Visit their web-
site at www.fjpropellermidwest.
com or call (636) 795-5510

The Lake Area Chamber recently 
held a ribbon cutting for Viame-
dia, Inc. at #1 Willmore Lane in 
Lake Ozark. The ribbon cutting 
took place on August, 17th 2018 
at 11:30 am.  Attendees included 
Viamedia staff members, as well 
as several Lake Area Chamber 
staff, board members, and vol-
unteers in attendance.  The rib-
bon cutting celebrated their new 
membership with the Lake Area 
Chamber.  Visit their website 
at www.viamediatv.com or call 
(573) 289-7128

The Lake Area Chamber recently 
held a ribbon cutting for McDon-
ald’s at 1726 Bagnell Dam Blvd in 
Lake Ozark. The ribbon cutting 
took place on May, 31st 2018 at 
11:30 am.  Attendees included 
McDonald’s Owners, Staff and 
friends, as well as Lake Area 
Chamber staff, and several board 
members. The ribbon cutting cel-
ebrated their membership with 
the Lake Area Chamber of Com-
merce and the Grand Re- Open-
ing of the McDonalds in Lake of 
the Ozarks. Call (573)365-6013 or 
visit their website at www.mc-
donalds.com. 

The Lake Area Chamber recently 
held a ribbon cutting for Senior 
Insurance Solutions at 754 Bagnell 
Dam Blvd in Lake Ozark. The Grand 
Opening ribbon cutting took place 
on May, 30th 2018 at 4:30 pm.  At-
tendees included Senior Insurance 
Solutions Owners and friends, as 
well as Lake Area Chamber staff, 
and several board members. The 
ribbon cutting celebrated their 
new membership with the Lake 
Area Chamber of Commerce and 
the Grand Opening of their new of-
fi ces in Lake Ozark. Call (573)692-
5562 or visit their website at senio-
rinsurancesolutions.com. 

Recent Area Ribbon Cuttings
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 ASSOCIATION MANAGEMENT & PROPERTY SERVICES

Condos, Homes & Communities 

We provide the following services; accounting, record keeping, lawn care & 
grounds, maintenance, pool maintenance, security, pest control, dock repairs

 
We offer full service, full time association management or for smaller associa-
tions we have ala carte services so that you can pay for just what you need.

 

 
Providing property

management services to 
the Lake Area 
since 1986.

Now offering 

full service association 

management.  Call for a bid 

today! 573-365-3367!

RBL Properties
4571 Osage Beach Parkway

Osage Beach, MO 65065
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CELEBRATING

Celebrating 66 Years!
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Quality of Life
at the LAKE!

continued from page 15
work. “When using digital mar-
keting, it’s important that it re-
main consistent and accurate. 
Have you ever searched for 
something, clicked on it and it 
was totally different from what 
you expected? That’s called 
‘disruption.’ Psychologically 
– because marketing is part 
psychology, part science, part 
art – when we cause disruption 
for a consumer, we alienate 
them. We’re supposed to set an 
expectation and then deliver 
and if you don’t, that’s showing 
the consumer you don’t have 
your stuff in order. If you can’t 
keep your own house in order, 
how can you help business get 
in order? So, for instance, I put 
out a social media post and say 
‘Check out our menu,’ then it 
goes to a page ‘404 error. Page 
not found.’ Guess what. I just 
lost a customer.”

Caplan said websites should 
also:

·Be organized – clutter con-
fuses consumers and will cause 
them to search elsewhere

·Contain useful and origi-
nal content. Anything else can 
bring lawsuits for plagiarism 
or confuse users. Keep it short 
and to the point.

·Text Links - clickable text 
in a hyperlink. For instance, if 
the business is a hotel that has 
a pool outfi tted with a poolside 
bar, the hyperlink could direct 
the user to photos of that bar. 
The words contained in the 
anchor text can determine the 
ranking that the page will re-
ceive by search engines. When 
using hyperlinks, Caplan sug-
gested using descriptive words.

 ·Use descriptive phrases – 
key phrases – in the page title, 
used by Google to fi nd the busi-
ness

·Include 
a description that covers the 
products or services offered 
and a call to action “Call now” 
or “Click for a free quote”

·Avoid overloading the web-
site with large photos because 
they slow the page. Google 
“How to optimize images for 
my website” to learn how to 
shrink photo fi le size. 

·Use original photos or visit 
www.unsplash.com or www.
pexels.com for stock photos 
that can be used without copy-
right infringement. To manip-
ulate photos, visit www.Canva.
com

Already have a website? Visit 
Google Console to learn how 
to improve a website’s perfor-
mance on Google Search.

Caplan, a national speaker 
for Google’s online business 
program, also created a web-
site to answer questions and 
help business owners grow 
their marketing. The website, 
“Bryan Caplan’s Mega List & 
Guide to Smarter Marketing,” 
can be found by visiting www.
bryancaplan.com/grow. 

Business Lesson
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Mortgage $ense
with Michael Lasson of First State 
Bank Mortgage 

3 Easy Ways to 
Prepare for a 
Vacation Home 
Loan

Many think of the Lake of the 
Ozarks as a vacation destination, 
but it’s also the perfect place to 
live. The lake is great for seeking 
rest and relaxation, or a beautiful 
retreat from hectic city living. Have 
you been thinking about buying a 
vacation home at the Lake of the 
Ozarks? I would be honored to as-
sist you with your home loan at Lake 
of the Ozarks. Here are three things 
you can keep in mind as we get the 
process started on owning a home or 
condo at Lake of the Ozarks.
Think About Your Goals

What do you want to do with 
your vacation home? Do you need a 
place to stay on the weekends, holi-
days, or during the summer? Will this 
be a home that you retire to in the 
next several years? Do you intend to 
use it as an investment property and 
rent it during the times you aren’t us-
ing it? Owning a second home may 
come with some nice benefi ts, like 
tax write-offs, but this all depends 
on how you will be using it.
Start with the Numbers

We can take an in-depth look at 
the numbers when you start work-
ing with us. There are a few key fac-
tors to consider, and the fi rst is how 
much of a down payment you have. 
This will impact the type of loan you 
can obtain, as well as your interest 
rate and monthly payments. If you 
have a stable income with a cash re-
serve, you are on your way to being 
a vacation homeowner at the Lake 
of the Ozarks! You should also think 
about property taxes, insurance, 
maintenance, repairs, furnishings, 
and property management fees. You 
can prepare for those more down the 
road, but you’ll want to keep those 
expenses on your radar.
Think About Loan Terms

What type of loan do you have 
on your primary residence? It’s most 
likely a 30-year mortgage. While that 
works for your fi rst home, it may not 
be the best option for your vacation 
home at the Lake of the Ozarks. So, 

what is the best option for you? Let’s 
We will take a look at your fi nances 
and overall picture to determine 
what works best for your situation. 
We can talk about the different loan 
programs and terms when we dis-
cuss your lending options.
Let’s Get Started!

The fi rst thing you need to do is 
complete an online application at 
www.yourlakeloan.com. Before you 
know how much you can spend on 
a vacation home, you’ll need to get 
pre-approved. This will make your 
entire real estate buying experience 
smooth and effi cient. After you’ve 
been pre-approved, your real estate 
agent will have a better grasp on 
what you can afford and will be able 
to fi nd the right property for you. 
Once you fi nd the perfect property, 
we will assist you through the loan 
process so you can be relaxing in 
your vacation home before you know 
it. Visit our website to learn more 
about our services, or follow our so-
cial media channels to stay in touch.

For Lake area news, resources 
and tips on fi nancial services, please 

LIKE my Facebook Page, Follow 
me on Twitter or Connect on LinkedIn 
Michael Lasson
Senior Loan Offi cer
NMLS #: 493712
4655 B Osage Beach Parkway
Osage Beach, MO 65065
Direct: (573) 746-7211
Cell: (573) 216-7258
e-Fax: (866) 397-0318
Email: mlasson@fsbfi nancial.com
Website: www.YourLakeLoan.com

A Division of First State Bank of 
St. Charles. Equal Housing Lender.
Bagnell Dam Association of REAL-
TORS®, Affi liate of the Year 2011, 
2014, & 2015.

Over 17 Years of Experience in Quality Cabinets
Visit our New Showroom at 15358 Hwy. 52 in Versailles! 

www.countrylanecabinets.com • (660) 672-9531
Kitchen & Bath Cabinets • Fireplace Mantels • Entertainment Centers

FREE 3D Design
& Estimates!

CADV Brunch held October 10
Sponsors needed for annual 

event. Save the date! The 17th 
annual Citizens Against Do-
mestic Violence Brunch will be 
held October 10, 2018 from 11 
a.m.-1 p.m. at The Lodge of Four 
Seasons Campana Hall in Lake 
Ozark. The theme this year 
is “Favorite Pastime.” Tickets 
and sponsorship opportunities 
are available. Last year, about 
400 people attended the event 
which includes a buffet of what 
the best Lake-area restaurants 
have to offer.

Each year, attendees go all 
out to decorate tables accord-
ing to the theme. The program 
includes victim testimonials 
and information about how 
CADV helps victims of do-
mestic violence and sexual as-
sault in the Lake of the Ozarks 
community. CADV provides 
services and support to men, 
women and children in Miller, 
Morgan and Camden coun-
ties. The brunch coincides with 
October's Domestic Violence 
Awareness Month.

In addition to enjoying more 
than 25 local restaurants, the 
event will include a live auction 

of unique Lake-area items and 
a 50/50 raffl e. Mike Clayton, 
morning show host at Mix 92.7, 
will serve as the EMCEE.

CADV committee members 
are encouraging more men to 
attend the event.

"Violence against women 
is a community health prob-
lem and requires the engage-
ment of the entire community," 
CADV director Sheree Keely 
said. "Given that, it is not just 
a 'woman' problem, the solu-
tion requires men and wom-
en collectively to partner to 
fi nd community responses 
that support ending violence 
against women."

Sponsorships for the brunch 
are available. A $1,000 Platinum 
Sponsorship level includes a 
reserved table (eight tickets), 
access to being fi rst in line for 
the food, and a bottle of wine. 
Platinum Sponsors will be rec-
ognized in pre-event promo-
tions, will have a logo displayed 
at the brunch as well as be rec-
ognized prominently at the 
event. A $500 Gold Sponsor will 
receive a table at the brunch 
(eight tickets), have a logo dis-

played at the brunch as well as 
be prominently recognized at 
the event. A $250 Silver Spon-
sor receives four tickets to the 
event, with a business name 
recognized at the brunch. A 
$100 Business Sponsor will re-
ceive two tickets to the brunch 
and have a business name rec-
ognized at the event.

Local restaurants are asked 
to contact CADV if they are 
interested in providing food. 
Restaurants are allowed to 
decorate their stations and dis-
play information about their 
business. Table hostesses to 
decorate tables and volunteers 
are also needed. Individual 
tickets are available for $20. 
The brunch is the largest fund-
raiser of the year for CADV and 
all money stays local to provide 
much-needed services to cli-
ents.

Brunch sponsorship forms, 
hostess forms, fl yers and event 
information are available on 
CADV's website. For more in-
formation about CADV/VOC 
go to www.cadv-voc.org or call 
573-346-9630.

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) fi les

Send us Your Events!
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continued from page 1
also make a recommenda-
tion on what they think would 
be the best way to cover the 
cost,” he said. 

Van Dee and Michalik both 
said funding is the stumbling 
block because currently, the 
city doesn’t have any money 
in its budget to fi x any streets 
– no matter how inexpensive-
ly Magruder can do the work.

Michalik said he asked Co-
chran to also look into the 
possibility of charging a one-
time transportation impact 
fee for future new develop-
ment. 

A Google search found that 
many municipalities – both 
large and small – collect the 
fee. The Pennsylvania State 
Department of Transporta-
tion even provides a hand-
book for municipalities that 
addresses transportation 
impact fees, explaining that, 
“Fees can be assessed to new 
development in proportion 
to its impact on transporta-
tion—the traffi c the develop-

ment is expected to generate 
during peak commuter peri-
ods. Funds collected are used 
to improve roadways used 
by development-related traf-
fi c, enabling Pennsylvania 
municipalities to provide ad-
equate infrastructure to sup-
port economic growth and 
development.”

According to both Mach-
alik and Van Dee, Cochran 
is expected to present their 
fi ndings at a board of alder-
men meeting in the next cou-
ple months.

In the meantime, alder-
men will again have to vote 
a second time on whether 
Magruder’s asphalt plant will 
be allowed. The second read-
ing of the permit was sched-
uled for the city’s September 
25 board meeting, after the 
deadline of this issue of the 
“Lake of the Ozarks Business 
Journal.” Several restrictions 
were placed on the company:

·The asphalt plant, located 
approximately 1,200 feet east 
of the MM-242 intersection, 

can operate only between 
the hours of 7 a.m. and 7 p.m. 
Monday thru Thursday, 7 
a.m.to 3 p.m. Fridays and may 
not operate on holidays. The 
plant is allowed to operate af-
ter 7 p.m. Monday thru Thurs-
day, only if it is necessary per 
certain job specifi cations.

·Reasonable steps must be 
taken to minimize odor and 
noise.

·Any complaints received 
must be immediately ad-
dressed by Magruder.

·Magruder will maintain 
all operations in compliance 
with all state and federal re-
quirements and regulations.

·The special use permit will 
be valid from March 1, 2019 to 
October 31, 2019.

Van Dee said if they are 
able to get voter approval and 
move forward with their own 
paving projects, they may 
look into extending the per-
mit if additional time is need-
ed to get the work completed.

Van Dee said Magruder op-
erated a plant there two years 
ago without issue.

Overlay of Horseshoe Bend

Advertise in the Business Journal!

573-348-1958

It’s a great way to reach the thousands of visitors the Lake area has each year! 
Your advertisement is delivered to hundreds of locations all around and in the 
Lake area! Call today!
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GRAND GLAIZE DRIVE-IN 
THEATER – PART 2

In last month’s installment 
on the Grand Glaize Drive-In 
Theater, which used to be on the 
vacant lot now overlooked by 
KRMS radio and bordered by Ar-
by’s and Culver’s in Osage Beach, 
the physical layout of the theater 
was described. In the years im-

mediately after it opened, drive-
in theaters also opened in Cam-
denton, Eldon and on the West 
Side of the Lake. Today all of our 
theaters are indoors. 

In 1949, the original owners 
were Mr. and Mrs. Robert Smith. 
A few years later they sold it to 
Karl Witt who teamed up with 
Grant Scott and Ray Behrens, all 

members of Bethany Lutheran 
Church in Eldon, to have interde-
nominational church services at 
the theater on Sunday mornings. 
In 1965 Hope Lutheran Church, 
having property adjacent to the 
theater, took charge of the servic-
es. The podium was on top of the 
projection and snack bar build-
ing. A large umbrella sheltered 

the podium. Various guest min-
isters conducted services. Choir 
members from Hope Lutheran 
served as a choir for services. 
(Photo courtesy of Missouri State 
Archives.)  

Rev Dr. Ralph Egolf of Osage 
Beach took charge of the theater 
services and was known as “Mar-
rying Sam”. At the time he was 
also serving as the minister of 
services at Tan-Tar-A and Bridal 
Cave. During his time at the cave 
he married more than 1,000 cou-
ples. An accomplished minister 
with a long record of service in 
the ministry and in missions in 
China and Japan, Rev. Egolf as-
sisted in getting translations of 
the Bridal Cave tour into several 
foreign languages for the benefi t 
of international guests who did 
not speak English. Transcripts 
of the cave tour were available to 
visitors free of charge and keyed 
to designated locations along 
the tour route.  Ralph Cressman 
Egolf, Ph.D passed away on Dec. 
7, 2004 at the age of 90. 

This historical sketch is from 
the collection of H. Dwight Weav-
er. He is the author of six books on 
the history of Lake of the Ozarks.

The author’s latest book on 
Lake history – Images of Ameri-
ca, Osage Beach – is now locally 
available and is a pictorial history 
of Osage Beach from 1880 to 1980. 
Contact him at: dwightweaver@
charter.net or call 573-365-1171.

Visit www.lakeoftheo-
zarksbooks.com to 
obtain more information or to 
purchase one of his books on 
line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

Additional donations need to cover needs
By Nancy Zoellner-Hogland

LAMB House, an ecumeni-
cal food pantry and thrift shop 
in Camdenton, is asking area 
churches for their help.

Each month, the ecumeni-
cal food pantry and thrift shop 
in Camdenton provides food, 
clothing and assistance with 
rent, utilities and prescription 
medicine for an average of 550 
residents of Camden County – 
and it’s all done through dona-
tions with 80-some volunteers 
and just one part-time employ-
ee.

Proceeds from the thrift shop 
sales are used to cover operat-
ing expenses. In the past, the 
community has donated nearly 
enough food to feed those who 
request assistance. According to 
Manager Pat Woodward, LAMB 
House has purchased only ham-
burger, eggs, dry milk and other 
fill-in items as needed. However, 
that’s no longer the case.

Because food donations have 
been down, LAMB House has 
already spent nearly $9,000 on 
food this year. 

Typically, each person in the 
family gets one bag that con-

tains items like a box of maca-
roni and cheese, a can of tuna, 
canned meat, canned pasta, 
soup, canned fruit, canned veg-
etables and packaged noodles. 
Then, based on family size, 
food orders also include cere-
al, instant potatoes, spaghetti 
sauce and noodles, hamburger, 
Hamburger Helper, pudding, 
Jello, rice, beans, dry milk, eggs, 
bread, and whatever dessert-
type items and produce that 
have been donated. 

To help meet the need, in 
September, the board of direc-
tors voted to ask if they could 
start the church portion of the 
Can-Do Challenge in October. 
The Can-Do Challenge, divided 
into three categories - churches, 
businesses and organizations - 
is an outreach of the Camdenton 
Area Chamber of Commerce. 
Participants in each category 
compete against each other to 
see which congregation, busi-
ness or organization can donate 
the most food. A traveling trophy 
is presented to the winners of the 
contest, which typically begins 
in November. The chamber ap-
proved the request to begin the 

church portion only in October.
“We still have lots of canned 

vegetables on the shelves but we 
really need peanut butter and 
jelly, cereal, spaghetti sauce and 
spaghetti, tuna – those kinds 
of items. Our mission is to help 
families who cannot get food 
stamps for reasons other than 
too much income, but we need 
help to accomplish that. Last 
year, Lake Presbyterian Church 
took first place in the church cat-
egory with 1,036 items collect-
ed,” Woodward said. “And that is 
a lot of food! However, when you 
feed a few hundred people each 
month, the food goes fast.”

Donations should be brought 
to LAMB House, located at 93 
Morgan Street in Camdenton, 
between 9:30 a.m. and 1 p.m. 
Monday through Friday, if at 
all possible. Otherwise, it can 
be brought between 9 a.m. and 
noon on the first and third Sat-
urdays of the month. The man-
ager will log the donations and 
the chamber will announce the 
winner in December.

For more information, call 
573-346-2168.

Rose Walls, a volunteer at LAMB House who oversees the food pan-
try, checks to make sure all food given away is in date.  
Nancy Zoellner-Hogland photo.
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1-866-670-YHTI

It’s waiting
If your location is keeping 
you from enjoying the
internet, wireless internet 
from YHTI can reach 
places around the 
Lake the others can’t.

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

backbone! Lightning-fast response for your customers!

BUSINESS 
HOSTING

$3995

$2895

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.
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The Membership of the Lake of the 
Ozarks Marine Dealers Association

Golden Rule Insurance Agency 
PO Box 810, Osage Beach, MO 65065 
(573) 348-1731 
nick@goldenruleinsurance.com 
www.goldenruleinsurance.com

Iguana Boat Sales 
4363 Osage Beach Parkway 
Osage Beach, MO, 65065 
(573) 355-5027 
davidp@iguanawatersports.com 
www.iguanaboatsales.com

Iguana Rip Rap & Dock 
1206 Bagnell Dam Blvd 
Lake Ozark, MO, 65049 
(573) 693-9411 
todd@riprap-gurus.com 
www.riprap-gurus.com

Kelly’s Port 
5250 Dude Ranch Rd 
Osage Beach, MO, 65065 
(573) 348-4700 
kyle@kellysport.com 
www.kellysport.com

Kwik Kar 
3730 Osage Beach Parkway 
Osage Beach, MO 65065 
(573) 552-8460 
jesse.witt@kwikkarmo.com 
www.kwikkarmo.com

L O Pro�le 
PO Box 1457, Lake Ozark, MO 65049 
(573) 365-2822 
studiompublishing@gmail.com 
www.lopro�le.com

Lake Area Chamber 
PO Box 1570, Lake Ozark, MO 65049 
(573) 964-1008 
kcloke@lakeareachamber.com 
www.lakeareachamber.com

Lake CVB 
PO Box 1498, Osage Beach, MO 65065 
(573) 348-1599 
tim@funlake.com 
www.funlake.com

Lake Media 
918 North Bus. Route 5 
Camdenton, MO, 65020 
(573) 346-2132 
dcuddihy@gatehousemedia.com 
www.lakenewsonline.com

Lake Race Corporation 
2111 Bagnell Dam Blvd, Suite 219 
Lake Ozark, MO 65049 
(573) 434-0611 
mshepherdtj@yahoo.com 
www.lakerace.com

Lake Spider Netting 
4837 Wilson Drive, Osage Beach, MO 
65065 • (573) 434-0673 
tgregg3434@gmail.com 

Lake Tow, LLC 
PO BOX 1402, Lake Ozark, MO 65049 
(573) 216-4701 
cap10dave@charter.net 
www.laketow.blogspot.com

Lake West Chamber 
PO Box 340, Sunrise Beach, MO 65079 
(573) 374-5500 
director@lakewestchamber.com 
www.lakewestchamber.com

Lake West Marine, LLC 
350 South Main, Laurie, MO 65037 
(573) 372-8115 
bob@lakewestmarine.com 
www.lakewestmarine.com

LakeExpo.com 
PO Box 1805, Osage Beach, MO 65065 
(573) 207-9004 
brent@lakeexpo.com 
www.lakeexpo.com

Laurie Tent & Event Rental 
14120 North State Hwy 5 
Sunrise Beach, MO 65079 
(573) 374-8368 
laurietentrental@gmail.com 
www.laurierental.com

Marine Concepts 
415 Kaiser Industrial Park 
Kaiser, MO 65047 
(913) 908-7223 
marineconcepts@ymail.com 
www.worldsbestboatcover.com

MarineMax 
3070 Bagnell Dam Blvd 
Lake Ozark, MO 65049 
(573) 365-5382 
thad.jameson@marinemax.com 
www.marinemax.com

Marty’s Marine 
6755 Highway 54, Osage Beach 
MO 65065 • (573) 346-0023 
sales@martysmarine.com 
www.martysmarine.com

Midwest Touchless Boat Covers 
613 SE Brentwood, Lee’s Summit 
MO 64063 • (816) 985-6542 
boatcoverguy@outlook.com 
www.midwestboatcovers.com

Nauti Renovations 
3070 Saddle�eld Court 
Warrenton, MO 63383 
(636) 359-5899 
nautirenovations@gmail.com 
www.aquatraction.com

One Source Services, LLC 
305 N Locust Ave, PO Box 487 
Linn Creek, MO 65052 
(573) 502-9350 
alex@onesourceservices.net 
www.onesourceservices.net

Open Water Docks, LLC 
1170 Susan Road, Lake Ozark, MO 
65049 • (573) 280-8299 
patrick@openwaterdocks.com 
www.openwaterdocks.com

Otto Construction Inc. 
PO Box 1821, Lake Ozark, MO 65049 
(573) 693-3772 
tony@ottoconstruction.biz 
www.ottoconstruction.biz

Paradise Upholstery & Canvas 
PO Box 786, Linn Creek, MO 65052 
(573) 216-7214 
iaff198@hotmail.com 
www.paradiseupholstery.com

PDQ Marine Services 
PO Box 2489, Lake Ozark, MO 65049 
(573) 365-5900 
pdqmarineservice@hotmail.com 
www.pdqmarine.com

Performance Boat Center 
1650 Yacht Club Drive, Osage Beach 
MO 65065 • (573) 873-2300 
brett@performanceboatcenter.com 
www.performanceboatcenter.com

Poly Lift Boat Lifts 
PO Box 135, Sunrise Beach, MO 65079 
(573) 374-6545 
mark@polylift.com 
www.polylift.com

Premier 54 Motor Sports, LLC 
4370 Osage Beach Parkway 
Osage Beach, MO 65065 
(573) 552-8550 
rich@premier54.com 
www.premier54.com

Raftup, LLC 
4211 Wesley Drive, Little Rock, AR 
72223 • (479) 422-0868 
corey@raftup.com 
www.raftup.com

RMI Golf Carts 
19882 West 156 St, Olathe, KS 66062 
(913) 829-1211 
mrogers@rmigolfcarts.com 
www.rmigolfcarts.com

Showcase Publishing 
2820 Bagnell Dam Blvd., B-1 
Lake Ozark, MO 65049 
(573) 365-2323 
spublishingco@msn.com 
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc. 
1165 Jeffries Rd, Osage Beach 
MO 65065 • (573) 348-5073 
info@summersetboatlifts.com 
www.summersetboatlifts.com

Surdyke Yamaha & Marina 
5863 Osage Beach Pkwy 
Osage Beach, MO 65065 
(573) 348-6575 
greg@surdykeyamaha.com 
www.surdykeyamaha.com

The Real Estate Book 
30 Old Duckhead Road 
Lake Ozark, MO 65049 
(573) 219-0326 
realestatebook1@aol.com 

Village Marina & Yacht Club 
107 Village Marine Road 
Eldon, MO 65026 
(573) 365-1800 
ryanbrick@villagemarina.com 
www.villagemarina.com

Voyage Marine & Storage, LLC 
347 Horseshoe Bend Parkway 
Lake Ozark, MO 65049 
(573) 365-5900 
info@voyagemarineandstorage.com 
www.voyagemarineandstorage.net

Yacht Club Powersports 
4760 Formula Drive 
Osage Beach, MO 65065 
(573) 348-6200 
ryan@ycpowersports.com 
www.ycpowersports.com
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Advantage Marine LOTO, LLC 
48 Beachwood Drive, Sunrise Beach MO 
65079 • (573) 374-2231 
connie@advantagemarineloto.com 
www.advantagemarineloto.com

All About Boats 
3597 Osage Beach Parkway 
Osage Beach, MO 65065 
(573) 302-4100 
sales@boatozarks.com 
www.boatozarks.com

Aqua Pest Solutions, LLC 
2840 S Natural Bridge Drive 
Spring�eld, MO 65809 
(800) 718-1869 
aquapestsolutions@gmail.com 
www.aquapestsolutions.com

Aqua Stack Mat 
2785 West 247th Street 
Louisburg, KS 66053 
(913) 927-8061 
sales@aquastackmat.com 
www.aquastackmat.com

Atlas Docks, LLC 
248 Keystone Industrial Park Dr 
Camdenton MO 65020 
(573) 346-3625 
jason@atlasdocks.com 
www.atlasdocks.com

B & M Manufacturing 
1150 Old South 5 
Camdenton MO 65020 
(573) 346-7246 
mb@haulritetrailers.net 
www.haulritetrailers.net

Benne Media 
160 Highway 42, Kaiser, MO 65047 
(573) 348-1958 
gsullens@mix927.com 
www.lakebusjournal.com

Bergers Marina 
PO Box 517, Lake Ozark, MO 65049 
(573) 365-2337 
carolyn@bergersmarina.com 
www.bergermarina.net

Big Thunder Marine 
PO BOX 759, Lake Ozark, MO 65049 
(573) 365-4001 
sales@bigthundermarine.com 
www.bigthundermarine.com

BoBo Ladders 
1177 North Morley Street 
Moberly, MO 65270 
(660) 269-2036 
erucinski@orscheln.com 
www.orschelnproducts.com

Bob’s No Wake Zone 
4655 Osage Beach Parkway, St A 
Osage Beach, MO 65065 
(660) 492-2720 
nowakebob@gmail.com 
www.bobsnowakezone.com

Bridgeport Jet Ski   
PO Box 186, Osage Beach, MO 65065 
(573) 348-1020 
bridgeportjetski@yahoo.com 
www.bridgeportjetski.com

Camdenton Area Chamber 
PO Box 1375, Camdenton, MO 65020 
(573) 346-2227 
tcreach@camdentonchamber.com 
www.camdentonchamber.com

Captain Ron’s   
PO Box 568, Sunrise Beach, MO 65079 
(573) 374-5852 
duggan@usmo.com 
www.captainronsatthelake.com

Captains Choice 
PO Box 321, Osage Beach 
MO 65065 • (573) 216-0630 
boatliftremotes@gmail.com 
www.boatliftremotecontrol.com

Crabco/Rough Water Dock 
PO Box 1225, Sunrise Beach, MO 65079 
(573) 374-0470 
crabcollc@yahoo.com 
www.roughwaterdock.com

D & B Dock, Inc. 
166 Sparrow Drive 
Climax Springs, MO 65324 
(573) 347-2327 
dbdock@att.net 
www.dbdocks.com

Dock Glide 
54 Kays Point Ct,  
Four Seasons, MO 65049 
(573) 693-0041 
lisa@dockglide.com 
www.dockglide.com

Dock Realty/Dock Lifeguard 
PO Box 8, Lake Ozark, MO 65049 
(573) 374-8849 
dave@dockrealty.com 
www.dockrealty.com

DockWorks, LLC 
18 Penrose Drive, Eldon, MO 65026 
(573) 964-1919 
dockworks@dockworks.net 
www.dockworks.net

Dog Days Bar & Grill 
1232 Jeffries Road,  
Osage Beach, MO 65065 
(573) 348-9797 
barrettrestaurants@gmail.com 
www.dogdays.ws

Econo Lift Boat Hoist Inc. 
PO Box 377, Camdenton, MO 65020 
(573) 346-7161 
econolift7@gmail.com 
www.econolift.com

Farmers Insurance-Wagner Agency LLC 
PO Box 724, Lake Ozark, MO 65049 
(573) 302-0001 
cwagner1@farmersagent.com 
www.farmersagent.com/cwagner1

Fibersteel Boat Lifts 
PO Box 113, Camdenton, MO 65020 
(573) 346-3088 
fibersteel@socket.net 
www.lakeboatlifts.com

First State Bank Mortgage 
4655 B Osage Beach Parkway 
Osage Beach, MO, 65065 
(573) 746-7211 
mlasson@fsb�nancial.com 
www.yourlakeloan.com

Firstmate, Inc. 
130 Century Commerce Loop 
Labadie, MO, 63055 
(866) 570-9707 
julief@�rstmatecontrols.com 
www.�rstmatecontrols.com

Formula Boats of Missouri 
4810 Formula Drive 
Osage Beach, MO, 65065 
(573) 302-8000 
info@formulaboatsmo.com 
www.formulaboatsmo.com

G & G Marina 
1528 Maritime Lane, Roach, MO 65787 
(573) 346-2433 
larry@ggmarina.com 
www.ggmarina.com

Golden Rule Insurance Agency 
PO Box 810, Osage Beach, MO 65065 
(573) 348-1731 
nick@goldenruleinsurance.com 
www.goldenruleinsurance.com

Iguana Boat Sales 
4363 Osage Beach Parkway 
Osage Beach, MO, 65065 
(573) 355-5027 
davidp@iguanawatersports.com 
www.iguanaboatsales.com

Iguana Rip Rap & Dock 
1206 Bagnell Dam Blvd 
Lake Ozark, MO, 65049 
(573) 693-9411 
todd@riprap-gurus.com 
www.riprap-gurus.com

Kelly’s Port 
5250 Dude Ranch Rd 
Osage Beach, MO, 65065 
(573) 348-4700 
kyle@kellysport.com 
www.kellysport.com

Kwik Kar 
3730 Osage Beach Parkway 
Osage Beach, MO 65065 
(573) 552-8460 
jesse.witt@kwikkarmo.com 
www.kwikkarmo.com

L O Profile 
PO Box 1457, Lake Ozark, MO 65049 
(573) 365-2822 
studiompublishing@gmail.com 
www.lopro�le.com

Lake Area Chamber 
PO Box 1570, Lake Ozark, MO 65049 
(573) 964-1008 
kcloke@lakeareachamber.com 
www.lakeareachamber.com
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The Ultimate
Custom Built Docks!
Commercial and
Residential

SERVICES PROVIDED:
•	 New	Docks
•	 Commercial	Docks
•	 Dock	Repair
•	 Dock	Expansions
•	 Walkways
•	 Custom	Hand	rails
•	 Dock	Permits	and	Fire	 

Inspections
•	 Lightweight	Concrete	

DeckingDeckingCALL		ERIC,	GREG	or	JOSH	
Visit	our	website	at	dockworks.net
Ameren	Missouri	Certified

Phone	573.964.1919	•	Fax	573.964.0410	•	3	MM	
Northshore	•	W-20	in	Lake	Ozark

dockworks.netdockworks.netdockworks.netdockworks.net

proud sponsor of

573-365-0088
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11909 N State Highway 5 • Sunrise Beach •  573-374-9111
5695 Osage Beach Parkway • Osage Beach • 573-693-1999

www.SportWorldBoatCenter.com

Ranger Aluminum & Fiberglass Bass Boats • Ranger Pontoons • Landau Pontoon 
Boats • Evinrude Motors • GARMIN Sales & Installation • Minn-Kota Trolling Motors

 SALES, SERVICE AND PARTS! • NEW AND USED!

SUMMER CLEARANCE ON ALL 
2018 MODELS IN STOCK!

TRITOONS 

Now 2 Locations
to Choose From
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11909 N State Highway 5 • Sunrise Beach •  573-374-9111
5695 Osage Beach Parkway • Osage Beach • 573-693-1999

www.SportWorldBoatCenter.com

SUMMER 
CLEARANCE 
ON ALL 2018 
MODELS IN 

STOCK! Ranger Reata
Pontoons In Stock!

Ranger Bass
Boats In Stock!

Osage Beach 
Now Open!

573-693-1999

Osage BeachOsage Beach 

573573-573-348348-348-507350735073 

 

CamdentonCamdenton 

573573-573-873873-873-507350735073 

Lifting your dreams…from canoes to cruisers.  Lifting your dreams…from canoes to cruisers.   

www.SummersetBoatLifts.comwww.SummersetBoatLifts.com 

Lifting your dreams…from canoes to cruisers.  

Exclusive GalvaExclusive Galva-Exclusive Galva-Hoist Dealer Hoist Dealer  

New and Used LiftsNew and Used Lifts 
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • Full-Service On-Water Marina 
Over 40 Years with Same Owner and Manager!

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

348-4700348-4700 19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage Beach, MO 65065

573 348-3888
3545 Osage Beach Pkwy., Osage Beach, MO 65065 19 MM Past Grand Glaize Bridge

2016 BENNINGTON 2552 QXCWT I/O V8 380 DP 46 
HRS $ 94,900

$59,900 $94,900  $49,900 $89,900
2007 REGAL 2665 WITH TRL 350 MAG B3 $ 49,900 2009 REGAL 3350 5.7 GXI 240HRS $ 89,9002011 REGAL 2700 BR 5.7 GXI DP 350HRS 

$59,900

Our Pre-Owned Inventory - Online! KellysPort.com

See all the boats online at:

Lake’s
Best
Gas

Prices!

OUR TRADE INS
2015 SEA RAY 300 SLX 8.2 95 HRS  ........................................................... $119,900
2000 SEA RAY 230 BR 5.7B3 714HRS .......................................................... $24,900
1997 CROWNLINE 266 BR 7.4 MPI B3 546HRS ............................................ $17,900
1999 MASTERCRAFT MARISTAR 230 VRS 444 HRS  ..................................... $24,900
2006 AZURE 24 6.2B3 684HRS ..........................................................................SOLD
2000 FOURWINNS 260 HORIZON 7.4 MPI B3 546HRS .................................. $24,900
2014 MASTERCRAF X46 MV8 6.0 390HRS.................................................... $79,900
2012 HARRIS 250 GRAND M 225 VERADI 309HRS .............................................SOLD
2008 PREMIER 250 SUNSATION 5.7 EFI 376HRS .......................................... $35,900
2012 JC 25 NEPTUNE 250 291 HRS ..................................................................SOLD
2018 BENNINGTON25 QXSBX1 V8 350 G5  ................................................. $109,900
2011 BENNINGTON 2575 QCW VF250 60HRS ............................................... $49,900
2011 HARRIS 250 GRAN M 350 MAG B3 238 HRS ........................................ $46,900
2005 RINKER 342 350 MAG MPI B3 425HRS ................................................ $69,900
1998 MONTEREY 298 CRUISER 5.7 A1  ........................................................ $32,900
2007 REGAL 2665 TRL 350 MAG B3  ............................................................ $49,900

OTHER 
2007 BASS CAT CLASSIC 150 2 STROKE ...........................................................SOLD
2011 REGAL 3350 5.7 GXI 350HRS ............................................................. $109,900
2009 REGAL 3350 5.7 GXI 240HRS  .............................................................. $89,900 

CRUISERS 
2007 REGAL 4460 COMMOD 8.1 GXI 110HRS ............................................ $239,000
2006 3360 WINDOWS EXPRESS 270HRS ...........................................................SOLD
2008 REGAL 4460 IPS 500 GAS 400HRS .................................................... $239,900
2005 RINKER 342 350 MAG MPI 425HRS ..................................................... $69,900
1998 MONTEREY 298 CRUISER 5.7 AI  .......................................................... $32,900
2004 REGAL 3860 COMMOD 8.1 GXI 390HRS ............................................ $139.900
2001 REGAL 4160 8.1S 1022HRS ............................................................... $104,900
2001 FORMULA 370 SS 496 MAG 597HRS ........................................................SOLD
2007 REGAL 2665 TRL 350 MAG B3 ............................................................. $49,900
2007 REGAL 3760 8.1 450HRS ................................................................... $139,900
2016 REGAL 35 SC 5.7  .............................................................................. $259,000

PONTOONS
2005 BENNINGTON 2575 RL 150 250HRS .................................................... $23,900
2016 BENNINGTON 2552 QXCWT I/O V8 380DP 46HRS ................................ $94,900
2007 2574 GL  159 FOUR STROKE 275 HRS  .....................................................SOLD
2011 2874 RCW I/O 77.7HRS ............................................................................SOLD
2008 PREMIER 250 SUNSATION 200 EFI 376HRS ......................................... $35,900
2012 JC 25 NEPTUNE 250 291 HRS ..................................................................SOLD
2018 BENNINGTON 21 SFDI 115 4S 4HRS  ........................................................SOLD
2018 BENNINGTON 25 QXSBX1 V8 350 G5  ................................................ $109,900
2011 BENNINGTON 2575 QCW VF 250 60HRS .............................................. $49,900
2011 HARRIS 250 GRAND M 350 MAG B3 238HRS ...................................... $46,900

DECK BOAT
2003 SEA RAY 240 SUNDECK 5.0 MPI B3 ..........................................................SOLD
2002 CROWLINE 239 DB 5.0 ALPHA 388HRS.....................................................SOLD

BOWRIDERS
2003 SEA RAY 290 350 MAG ........................................................................ $45,900 
2014 REGAL 3200 V8 300 110HRS ............................................................. $139,900
2000 CHAPARRAL 230 SSI 350 575HRS ....................................................... $19,900
2013 BOWRIDER 3200 V8 300 118HRS .............................................................SOLD
2014 SEA RAY 270 SLX 156HRS ................................................................... $84,900
2009 REGAL 2700 ES 5.7 GXI 310 HRS  ........................................................ $49,900
1997 REGAL 7.0 VENTURA 5.7 EFI 505HRS ................................................... $12,900
2011 REGAL 2500 310 171 HRS  .................................................................. $49,900
2000 MARIAH Z272 SHABAH 7.4 LITER 870HRS ........................................... $18,500
2005 LARSON 206 BRTRL 5.0L 379HRS ....................................................... $16,900
1994 REGAL 230 SE 5.7DP  .......................................................................... $11,900
2015 SEA RAY 300 SLX 8.2 95HRS ............................................................. $119,900
2000 SEA RAY 230 BR 5.7 B3 714HRS ......................................................... $24,900
1997 CROWNLINE 266BR 7.4 MPI B3 546HRS ............................................. $17,900
1999 MASTERCRAFT MARISTAR 230 ............................................................ $24,900
2006 AZURE 24 6.2 B3 684HRS 684HRS ...........................................................SOLD
2000 FOUR WINNS 260 HORIZON 7.4 GIDP 535 ............................................ $24,900
2014 MASTERCRAFT X46 MV8 6.0 V-390 ..................................................... $79,900
2011 REGAL2700 BR 5.7 GXI DP 350HRS ..................................................... $59,900
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FOR AMATEURS ONLY....DON’T MISS THIS EVENTFOR AMATEURS ONLY....DON’T MISS THIS EVENT

LAKE OF THE OZARKS
October 6-7, 2018

2018 FALL BIG BASS BASH          OCTOBER 6-7,  2018

OVER $250,000 TOTAL PAYOUT
BIG BASS OF THE EVENT WINS $100,000 IN CASH

$107,000 IN BI-HOURLY PAYOUTS          OVER 280 PLACES PAID OUT

EARLY BIRD PRIZES  -  EXACT WEIGHT AWARDS  -  T-SHIRT BONUS - FREE BBQ FOR ANGLERS..AND MORE!

WWW.BIGBASSBASH.COM  |  OFFICE: 866-515-0102  |  EMAIL: INFO@MIDWESTFISHTOURNAMENTS.COM

1st: $100,000      |      2nd: $20,000      |      3rd: $10,000      |      4th: $5,000
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MARINE

www.lsklebanon.com  •  801 N Jefferson  •  Lebanon, MO

ORDER A NEW SEAARK OR WAR EAGLE ALUMINUM BOAT NOW AND SAVE!

Powered By A Suzuki Outboard!
FREE DELIVERY WITHIN 100 MILES

800-542-3846

Suzuki Repower Center

ENJOY THE SUMMER 

SALE!

2019 Misty Harbor A-2285CR 
w/Suzuki DF-115 EFI 4 Stroke, Mooring Cover, 

Bimini top, Captain’s Chairs, 20” Ski Tow

$29,199

2019 SeaArk V-CAT200  
Center Console

Hyd. Steering, Custom Trailer

Call for Price

2019 SeaArk Big Easy
Suzuki DF-250SS, Custom Tandem Trailer

$45,754

Model DF-90 EFI 4 Stroke  
$8,799

Model DF - 140 EFI 4 Stroke  
$10,799

Mounted on Your Boat w/Controls!

ENJOY THE SUMMER ENJOY THE SUMMER 

Model DF - 140 EFI 4 Stroke  

Mounted on Your Boat w/Controls!

ALL 
PONTOONS, 
& TRI-TOONS 

RECEIVE A 

FREE 
MOORING 

COVER

For a limited time, get Suzuki Extended Protection, Instant Savings and attractive financing 
on select Suzuki outboards from 25 to 350 horsepower. See your participating Suzuki Marine 

dealer for details or visit www.suzukimarine.com.

Six Years of Protection at 
no extra charge on all new 

outboards 25 to 350 hp.

Attractive rates on 
new Suzuki outboards on 

approved credit.

Instant Savings of up to $800 
on select models. See your 

dealer for details.

2019 Procat200
2019 Suzuki DF150 and Tandem Trailer

$38,789
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Lifetime Tank Warranty
5-Yr warranty on our USA Made Galvanized Steel

Safety Valves  •  Ground Fault
Deck-Mounted Boxes

Trusted by Lake of the Ozarks
Boat Owners for more than 30 Years!

We Sell Lifts For Everything From 
PWCs to Cruisers!

Find Us Online!

www.econolift.com  •  573-346-7161

From Highway 5, Take Pier 31 Exit Then Right on Old Route 5

Lifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank WarrantyLifetime Tank Warranty
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Deck-Mounted BoxesDeck-Mounted Boxes

No Reground Plastic, No Pigment or 
Harsh Chemicals that could weaken the 

integrity of the tank!

Boat Lifts for Speedboats, Pontoons, Fishing Boats, Waverunners & more
Boat Lifts to support up to 20,000 lbs

Econo Lift uses only the highest quality 
materials in its boat hoists. We use a totally 

enclosed polyethylene tank for more stability in 
open or high traf� c water situations & durable, 

completely galvanized metal parts!

BOAT LIFT SYSTEMS

We do not contract our service! We have our own 
service team employed by Econo Lift Boat Hoist!

NOW!
 INTRODUCING 

NEW 
SHALLOW 

WATER 
LIFTS!



Lake of the Ozarks Boating October, 2018 Page 38

PROUD TO BE THE LAKE OF THE OZARKS

Chaparral Boats –Leading the Industry for 
54 Years in Consistency, Stability and Value!

DEALER

www.premier54.com
SERVING YOU IN 2 LOCATIONS!  (417) 272-0483 • BRANSON WEST (On Hwy. 13 & DD) Table Rock Lake
(573) 552-8550 • On Osage Beach Parkway (Between Walmart & Outlet Mall) www.premier54.com

NOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPENNOW OPEN

Premier 54 Boat Sales and Marina
Service • Gas Dock   573-693-1470

Located at the 20.5 Mile Marker • End of Nichol’s Road

Robalo
R246

Xcursion
255 RFX

Chaparral
337 SSX

10 year Honda 
Warranty Included!

Year-End Clearance 
on All 2018 Models!
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Saturday, October 27, 2018

• Registration: 6 a.m. at Captain Ron’s 
• Lake Rd 5-50, Sunrise Beach, MO
• Fishing Hours: 7 a.m. - 3 p.m.
• Must be in the weigh in line by 4 p.m.
• Rooms available: Captain Ron’s Cabin
   Rentals 573-371-5852

For more information contact Christy Janssen 217-779-2769 Online registration: www.lakeoftheozarksshootout.org 

Annual Shootout - Angler’s Port 
Marine Crappie Tournament

1st

$150 per Boat - 80% Pay Back
cal Community

10 Big Fish - 100% Pay  Back
• 20% Goes to the Shootout to help local communityLo

By 

Kelly’s Port is proud to be 
Regal’s oldest dealer!

LS4

STYLE. INNOVATION. VERSATILITY.

573-348-4700
5250 Dude Ranch Rd

Osage Beach, MO 65065 KellysPort.com

INNOVATION.

LS6
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www.summersetboatlifts.com

OSAGE BEACH
573-348-5073
CAMDENTON
573-873-5073


