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Glimpses of the Lake’s Past

New venture could provide huge boost
By Nancy Zoellner-Hogland

Plans are underway by Pen-
insula Development LLC to 
build a 250-room hotel and 
public event space in Camden 
County that, when completed, 
promises to provide some 300 
jobs and inject hundreds of 
thousands of dollars into the 
Lake economy by way of tax rev-
enues and additional business 
the venue will draw to the area. 
The Peninsula project is being 
overseen by Senate Hospitality, 
a Nashville development, man-
agement and consulting firm. 
Other Senate projects include 
such well-known facilities as 
the Gaylord Palms Resort and 
Convention Center, the Westin 
on Beale Street in Memphis 
and the Gaylord Texan Resort 
and Convention Center.

Peninsula Development 
principal and local developer 
Dr. Dan Foster says the pro-
posed waterfront hotel and 
event space, to be constructed 
on a 37-acre tract near the in-
tersection of KK and Business 
54 in Camden County, is badly 
needed as the area moves into 
the 21st century.

“The time has come for Lake 
of the Ozarks to have a new, 
modern hotel and first-class 
public event space,” Foster 
said, adding that a study re-
cently conducted by the na-
tionally recognized Hospitality 
Valuation Systems LLC (HVS) 
confirmed the feasibility of the 
project as envisioned. 

He also said that although 
the exact design of the hotel 
and size of the public event 

space are currently in the plan-
ning stage, the vision for the 
event space is to build it in such 
a way that it could be used for 
a performing arts facility and 
could be expanded as it proves 
itself. 

“I envision a space that 
would focus new attention on 
the Lake as an event destina-
tion and would provide much-
needed facilities for area arts 
and entertainment groups. 
A plan for improved space in 
Kansas City has already drawn 
attention from major conven-
tions even though it is in the 
very early stages. People are 
looking for new spaces and new 
places. The Lake has a lot more 
to offer visitors than an urban 
environment,” he said. “And 
because the hotel is not intend-
ed to accommodate everyone 

who would travel to the area for 
such events, other lodging enti-
ties also would profit from the 
overflow. The project is being 
designed with a community 
synergy in mind. We want the 
entire area to benefit.”

Foster said Senate Hospi-
tality of Nashville was invited 
to take a look at the Peninsula 
property some years ago. Sen-
ate principals who were former 
members of the Hammons Ho-
tels organization were aware 
of the Lake market and oppor-
tunities for a hotel and event 
space. He said their expertise 
in hotel development and man-
agement will be an important 
aspect of the Peninsula project.

To help the project move 
forward, Foster has submit-
ted paperwork to the Camden 
County Commission in hopes 

of forming a Community Im-
provement District (CID), and 
to the 26th Judicial Circuit 
Court and the Missouri De-
partment of Transportation to 
form a Transportation Devel-
opment District (TDD). 

According to the Missouri 
Department of Economic De-
velopment (DED), CIDs are 
organized for the purpose of fi-
nancing a wide range of public-
use facilities and then estab-
lishing and managing policies 
and public services relative to 
the needs of that district. When 
a CID is established, an addi-
tional sales tax can be collected 
inside the designated CID area 
only, which, in this case, would 
encompass only the Peninsula 
development. That money can 
then be used to pay for such 

continues on page 23

The developer of this 250-room hotel and public event space, planned for the 29 mile mark of the Osage, is 
a sixth-generation native of Camden County.
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Armchair Pilot
By Nancy Zoellner-Hogland

A study by the Travel Chan-
nel revealed that vacationers 
use multiple resources — on-
line, video, print, social me-
dia — to collect information 
on their next or future travel 
destinations. However, those 
travelers aren’t impressed by 
smoke and mirrors. Instead, 
the study showed that they 
looked for reliable sources 
with videos considered to be 
“relatable and authentic.” “Re-
latability” includes, but is not 
limited to, videos that portray 
common life events, family 
vacations, relocating, and ex-
ploration closer to home and 
that feature hosts that ask the 
questions the viewer would ask 
and share experiences that the 
viewer would want to experi-
ence. “Authenticity” spoke to 
an “honest, less glossy take” 
that included a local view.

Air traffic controllers of the 
future will be getting a view, 
but it won’t exactly be “local.” 
The Federal Aviation Admin-
istration (FAA) and the Na-
tional Air Traffic Controllers 
Association are testing tech-
nology that will use an array 
of cameras mounted on poles 
to send signals to centralized 
locations where those control-
lers will view videos of the in-
coming and outgoing flights on 
55-in screens, instead of moni-
toring traffic from manned 
control towers. Ornskoldsvik 
Airport in northern Sweden is 
currently the only airport us-
ing the technology. However, 
it soon will be put into use in 
another Swedish airport as 
well as in Norway, Australia, 

Ireland and Hungary. It’s also 
being tested at Leesburg Ex-
ecutive Airport in Virginia, a 
relatively busy airport with 300 
daily takeoffs and landings. 
Controllers first will be famil-
iarizing themselves with the 
technology before using it to 
clear planes on to taxiways and 
eventually to take off and land.

Last month, Armchair Pilot 
shared some of the wacky be-
havior seen on airplanes in the 
month of August. Apparently, 
September wasn’t much better. 
Police report that an Oregon 
man was arrested and charged 
with one count each of crimi-
nal mischief and offensive lit-
tering after he urinated on pas-
sengers on a JetBlue flight from 
Anchorage to Portland. Ac-
cording to the report, passen-
gers and airline employees told 
police that the man had been 
sleeping for most of the flight. 
About 30 minutes before land-
ing, he allegedly stood up and 
began urinating through the 
crack between the seats in front 
of him — and onto the passen-
gers sitting there. The report 
also stated he lost his balance 
and fell backward, splash-
ing urine on passengers, seats 
and luggage. Then he alleg-
edly passed out and remained 
asleep until police arrived 
to escort him off the plane.

A Chicago-bound American 
Airlines flight was diverted to 
Indianapolis after a woman 
caused a disturbance on a 
flight from Miami. The 25-year-
old allegedly was screaming 
expletives and kicking the seat 
of the passenger in front of her. 
According to the police report, 

when the man turned around 
to ask her to stop, she hit him. 
When an attendant attempted 
to calm her down, the woman 
grabbed the flight attendant by 
the face, kissed her and then 
punched her in the face. The 
plane landed in Indianapolis 
and the woman was escorted 
off the plane by police and ar-
rested on suspicion of battery, 
disorderly conduct, criminal 
recklessness and resisting law 
enforcement. The flight then 
continued to its destination.

Another delay was caused 
by a flight attendant. Accord-
ing to an FBI affidavit, the 
21-year-old SkyWest attendant 
stuffed a duffle bag with tow-
els, hid the bag in the back of 
the plane, then told other at-
tendants that he had spotted a 
suspicious bag tucked under a 
seat near the rear of the aircraft 
– and that the bag was beep-
ing. The flight, on its way from 
Minneapolis, was diverted to 
Dickinson Theodore Roos-
evelt Regional Airport in North 
Dakota, where the plane was 
evacuated, air traffic to and 
from the airport was halted, 
and the bomb squad was called 
to investigate. Upon question-
ing by the FBI, the man report-
edly admitted to both planting 
and reporting the bag, know-
ing there was nothing danger-
ous inside. He was arrested 
and charged with reckless 
disregard for human life and 
communicating false informa-
tion. Earlier this summer, the 
same flight attendant, who has 
since been fired from his job, 
reported seeing a bomb threat 
written on the bathroom wall 
of an American Airlines flight 

continues on page 32
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life. And, being prepared for this new chapter begins 
with Central Trust Company. With access to world-
class, nationally recognized investment solutions, and 
a comprehensive team approach to estate planning and 
wealth management, we can tailor a long-term plan to fit 
you and your specific needs.

After all, you deserve a seasoned team that will be there for 
you, along with the integrated investment solutions you 
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Running a food pantry without any parking
By Nancy Zoellner-Hogland

In 2003, when the board of 
directors purchased the build-
ing now occupied by Lamb 
House, an ecumenical food 
pantry and thrift shop just 
off the Square in Camdenton, 
they thought they had it made. 

They were able to move from 
a tiny house in the middle of a 
residential neighborhood to a 
facility that was four times the 
size and had Highway 5 vis-
ibility. The new building pro-
vided plenty of storage for the 
shelves that hold row after row 
of canned goods, cereal and 
peanut butter and jelly and the 
like, as well as special-needs 
items. It included lots of wide-
open floor space for racks and 
shelves to display the donated 
clothes, shoes and household 
items that come in daily. It 
even provided space for an of-
fice and small waiting room 
for the manager to meet pri-
vately with those who come in 
seeking emergency assistance.

The only thing lacking was 
parking. However, the man 
who owned the graveled park-
ing lot next to the building as-

sured the board they could 
use the lot as long as they 
needed it – and that they’d 
have first rights on buying the 
lot if and when he ever decid-
ed to sell. Unfortunately for 
Lamb House, that agreement 
was made on a handshake 
and never put into writing. 

Michael J. McMahon, owner 
of Bail Bonds, said when he 
purchased the building next 
door to Lamb House some 8 
to 9 years ago, unbeknownst 
to the Lamb House Board of 
Directors, he was offered the 
opportunity to purchase the 
parking lot – and he took it. 
He renovated what used to be 
Scotty’s Drive In, turning it 
into a bail bonds office, and for 
more than six years, continued 
to allow Lamb House patrons 
to use the parking lot. Howev-
er, that changed when custom-
ers and clients began parking 
in such a way that it caused 
problems for McMahon.

“I’d go out to get in my car 
and find that someone had 
parking right behind me, 
blocking me in, so I’d have to 
wait or walk over and try to find 

the person so they could move 
their car. Many times, they 
weren’t happy about it. They’d 
yell at me and cuss me out. I’m 
thinking, ‘This is my lot – you’re 
parked behind my car – and 
you’re the one that’s angry?’ 
I also had people constantly 
driving through my grass, tear-
ing it up. I know I don’t have 
the best-looking yard in Cam-
denton but I tried to keep it 
nice. It didn’t matter how nice 
it looked - people were always 
tearing it up. I finally decid-
ed I’d had enough,” he said.

In mid-2014, he wrote a 
letter to Lamb House to tell 
them the lot was going to 
be “off limits” if the park-
ing problems didn’t stop.

McMahon said that not 
only did people continue to 
park wherever they chose, 
they seemed to get more and 
more irate when he asked 
them to move. He said that’s 
when he told Lamb House 
that enough was enough. This 
past August, he purchased and 
posted “No parking” signs at 
the perimeter of his property 
that promised vehicles would 

be towed if they were parked 
there without permission.

Lamb House Manager Pat 
Woodward said although it’s 
caused somewhat of a hard-
ship, she completely under-

stands McMahon’s frustration.
“People come to us when 

they’re hurting and they’re 
angry. They’ve lost their jobs 
or their homes, they’re out of 

continues on page 21

Shoppers and those who come to Lamb House for emer-
gency assistance are greeted with signs posted just feet 
away from the building, telling them they can’t park there.

The Lamb House Board of Directors doesn’t understand why the 
owner of the bail bonds company won’t allow them to use a portion 
of this parking lot for customers and community members needing 
help. The bail bondsmen doesn’t understand why, with a parking 
lot of this size, those same people had to park next to his building.
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Mary Albers - 2005 Bagnell Dam
Association Realtor of the Year

573-216-2139
mary@albersandalbers.com

Jim Albers
Selling Lake Ozark Real Estate Since 1973

573-216-5144
jim@albersandalbers.com

The #1 Team in 2012 at the #1
Independently Owned Real Estate

Organization at the Lake of the Ozarks

BUS 54 BAGNELL DAM BLVD  
LAKE OZARK

LOCATION – LOCATION – LOCATION
Super Visibility – 7 Acre +/- Parcel

Endless Business Possibilities

MLS# 3104417 $890,000

COFFMAN BEND DR
CLIMAX SPRINGS

3600’ Lake Frontage – 85 Acres
Subdivide or Corporate Retreat

Survey Copy Available

MLS# 3091952 $500,000

93 RIDLE
KAISER

Most BEAUTIFUL Farm in Area!
Mile of River Frontage – 157 Acres

Creeks – Hills – Ponds – Pasture – Timber

MLS# 3099793 $1,800,000

COMMERCIAL/RESIDENTIAL PROPERTIES COMMERCIAL/LAND

102 CASTAWAY DR – LAKE OZARK
Adorable Lakefront Home! Great Main Channel VIEW 
3BR/2.5BA – 2104 SF • Beamed Sun Room = RELAX

Large Open Floor Plan • City Water & Sewer • Boat Dock 
Deep Water Cove Protection • Great Location on Land & Water

Close to Restaurants & Attractions • Watch the Boat Races!
MLS# 3105088 $315,000 

FLYNN ROAD – LAKE OZARK
Unbelievable VALUE -  6 +/- Acres  -  over 550’ of Lakefront - City of Lake Ozark has zoned 
property LMU-1 - Lakefront Mixed Use District - Operations Permitted in a R-3 Multiple-
Family Dwelling District are: Hotels & Motels;  Marine-Related Commercial Operations, 

Lakefront Eating & Drinking Establishments & similar Water-Related uses qualify. Steal of a 
DEAL for someone w/VISION -  31 Large Boat Slips Permitted.

MLS# 3107465 $795,000

Homeowner questions Camden County’s reassessment
By Nancy Zoellner-Hogland

After decreasing in value, and 
then staying stagnant for a few 
years, property all around the 
Lake area is finally starting to 
increase in value. Realtors es-
timate the increase at about 10 
to 11 percent over the past five 
years.

However, one house in the 
Village of Four Seasons in-
creased 37.5 percent – at least ac-
cording to the Camden County 
Assessor’s Office.

Jerry Jackson, the owner of 
the home, said he learned of the 
increased assessment when he 
received an impact notice over 
the summer. His was one of 
1,956 notices sent for reassess-
ment other than for new parcels.

“I had been paying around 
$2,500 a year in property tax 
since I purchased my home in 
2011. With the new assessment, 
my taxes raised around $950,” 
he said. “That is absolutely ri-
diculous. We haven’t made any 
improvements to the home. In 
fact, no improvements have 
been made since the house was 
built in 2006.”

Byron Willis, chief of real es-
tate for the assessor’s office, said 

the increase came to correct a 
data entry error made four to five 
years ago.

“Houses are rated according 
to their quality – how they’re 
made. A ‘plain-Jane’ average 
home with three bedrooms 
and one bath, vinyl siding and 
windows, and linoleum on the 
floor would be rated a ‘D’ or ‘D-
plus.’ However, a home with a 
stucco exterior that has a fancy 
kitchen with granite counter-
tops, ceramic tile or hardwood 
floors, vaulted ceilings, arched 
windows and an architectural 
design of the roof could be rated 
up to an ‘A-plus,’” he explained, 
adding that the county gets its 
information from multiple list-
ing service (MLS) information or 
simply by assessors peering thru 
windows if homeowners don’t 
allow them inside.

Willis said when the home 
Jackson now owns was first 
built, it was assigned a “B-plus” 
rating. However, when the 
county switched over to a new 
computer system four years ago, 
the data entry person acciden-
tally classed it as a “C,” which 
lowered the assessed value. The 
mistake was caught earlier this 

year, according to Willis. That’s 
when they sent Jackson the im-
pact notice informing him of the 
change.

However, according to county 
records, the previous homeown-
ers were paying even less than 
what Jackson has been paying 
for the past four years. Records 
show that in 2009, two years be-
fore the county switched over to 
the new computer system, Cam-
den County was billing the own-
ers $2,372.55. When that house 
was put on the market in 2009, it 
had a list price of $475,000. The 
owners eventually pulled it off 
the market but then relisted it 
again in 2011 for $449,000. Jack-
son said he bought it soon after 
for “substantially less than list 
price, so going by those guide-
lines, my taxes maybe should be 
decreased – not increased – no 
matter what kind of counter tops 
and flooring I have.”

Jackson also said although he 
was told he could appeal the as-
sessor’s decision to the Camden 
County Board of Equalization, 
he was never told why his home 
was re-assessed at a higher rate. 
He said the first time he heard 
that explanation was when he 

was re-interviewed for this story 
by the reporter.

“I kept asking them why they 
increased my taxes nearly 38 
percent but all they told me was 
that it was because of a comput-
er error. One of the people even 
said if they had caught the error 
four years ago, my taxes would 
have been increased then. Not 
one time did anyone ever tell 
me about this ‘A,’ ‘B’ or ‘C’ clas-
sification. If they had, I probably 
could have been a little better 
prepared to argue my case,” he 
said, adding that if he had been 
properly informed, he could 
have brought more information 
to his meeting with the board of 
equalization. “All I took was my 
insurance policy, showing what 
I was paying. They said that real-
ly had no bearing on the matter 
because the insurance company 
covered the house only – not the 
property. I honestly felt like their 
minds were made up before I 
even walked into the room.”

Jackson said the assessor’s 
office told him that his only re-
course was to get an appraisal.

Willis confirmed that.
However, Jackson said at 

the time, he already felt like he 

was fighting a losing battle and 
didn’t want to spend an addi-
tional $500 for nothing. Armed 
with this new information, he 
said he plans to contact an ap-
praiser and continue the fight.

“I want other people to know 
what the county is trying to do 
– especially if more than 1,000 
other people are ‘in the same 
boat.’ I understand the impor-
tance of paying taxes. However, 
I want to pay my fair share. It 
doesn’t sound to me like that’s 
the case,” he said.

According to Zillow, an on-
line real estate marketing firm 
that provides a monthly, data-
driven economic analysis on the 
U.S. housing market for more 
than 450 metros nationwide, 
the real estate market has been 
flat in Missouri. A home listed 
at $131,000 in July 2010 dropped 
by $10,000 before increasing to 
$132,000 in mid-2015.

The market has been a little 
kinder in the 65049 zip code, 
which encompasses the Village 
of Four Seasons where Jack-
son lives. According to Zillow, a 
home that listed for $249,000 in 
2011 would list at $274,000 today.
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Let’s meet 
about your 

upcoming 
project.

re  mark  a  ble |riˈmärkəbəl|
adjective - worthy of  attention; striking.
• ••

new CommerCial & remodeling projeCts

101 Crossing West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145
917 Southwest 33rd street - Lee’s Summit, MO - toll free at 888-318-1346

+ creative design  + quality construction  + competitive pricing + professional turn-key execution 

erformancP eBoat Center

our work and reputation continues 
to grow with the expansion of our 
custom new design-build commercial 
and remodeling projects. one reason 
for our success is our unique ability 
to design remarkable properties that 
carefully reflects our Clients goals and 
personalities.

an architect led design-build 
firm (aldB) best understands the 
projects intent and uses that intimate 
knowledge to faithfully execute the 
design and details.

as always, competitively bidding the 
subcontracted project components, 

hand-picking the construction team 
and managing their work in strict 
accordance with the project intent, 
codes and specifications, coupled with 
open-book project accounting, results 
in a completed project value that is 
simply unattainable by other methods. 

Thomas B. Roof, AIA
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VIEW ALL LAKE AREA 
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Jonna Kay Witherow 4-H equine scholarship announced 
Camden County 4-H is set-

ting up a legacy scholarship in 
Jonna Witherow’s name to sup-
port future 4-H Equine educa-
tional experiences for youth. 
The young woman, a 2014 
graduate of Macks Creek High 
School, was killed in a car crash 
this past August.

The scholarship will ben-
efit 4-H equine members who 
want to attend the 4-H Equine 
trip, one of Jonna’s favorite 4-H 
events. This trip allows mem-
bers to see behind the scenes 
of the 4-H equine industry. 
Each year a different part of 
the country is covered. Each 
winner of this scholarship will 
receive their name on a plaque 
that will be hanging in the lo-
cal Extension office as well as 
a cash award to support fund-
ing for the trip. Donations have 
been received by the Camden 
County Farm Bureau and sev-
eral individuals. 

“Anyone that knew Jonna 
knew that she was special, 
outgoing and loved life,” Mi-
chele Kroll, youth develop-
ment specialist with the Uni-

versity of Missouri Extension 
in Camden County, wrote in 
a prepared release. “She was 
involved in many activities 
including drama, sports, pag-
eants, car racing, 4-H and FFA. 
She loved horses and helping 
other 4-Hers learn how to do 
horse judging and showing. 
She was a 4-H Camp Counselor 
for many years and her favorite 
4-H event was the 4-H Equine 
Trip. She went to every trip and 
talked about all the friends she 
had made around the state.”

In a Lake Today article about 
Jonna, she was quoted saying, 
“4-H is an amazing, amazing 
program. I meet so many kids 
that do the same things around 
the state that I do. You make so 
many friends and have so much 
fun being with your horse and 
showing. I love 4-H.”  

Joanna was a busy girl. As a 
member of the Future Farm-
ers of America, she served as 
president of the club her senior 
year; she played basketball, 
softball and track; she was a 
cheerleader; and she was a 
member of National Honor So-

ciety. She enjoyed competing 
in pageants, winning numer-
ous awards and titles. She was 
currently Miss Mississippi Val-
ley and competed in the U.S. 
America Miss national pageant 
where she was second runner-
up and named “Miss Photoge-
nic.” She received the National 
Award for Community Service, 

Sponsorship and Hospitality.
She also was a player at 

Camden County Museum’s 
theater productions, a volun-
teer firefighter with the South-
west Fire Protection District in 
Mack Creek, a member of the 
Camden County Gallop 4-H 
and a member of the Urbana 
Saddle Club.

Contributions can be made 
at any time to support this 
scholarship and be made pay-
able to University of Missouri 
Extension. “It is the best thing 
I could think of to honor Jonna 
and I know she would be happy 
that other 4-Hers would have 
the same awesome experiences 
that she did,” Kroll said.  

Jonna Kay Witherow
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Bank Hours: Lobby Hours Monday thru Friday 8:30am to 4pm • Drive Thru Hours:  M - F 8am to 5pm • Saturday Lobby/Drive Thru Hours 8am to Noon

www.FirstBankLake.com
(573) 348-2265

At the entrance of the Osage Village Outlet Mall 4558 Osage Beach Pkwy, Suite 100, Osage Beach

CD Specials
9 Month 1.0% APY*
15 Month 1.25% APY*

Money Market Accounts
Up to $24,999.99-.10% APY*

$25,000-$49,999.99-.15% APY*

$50,000-$99,999.99-.25% APY*

$100,000 and up-.50% APY*

* Annual Percentage Yield 
$5,000 minimum to open, Penalty for early withdrawal.  
Other Terms and Conditions May Apply.  Contact Bank for More Details.

Get the Best Rates 
at the Lake!
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Is There Life in That Old Technology?
Submitted by Bruce Mitchell, 

Lake of the Ozarks SCORE
Information technology 

changes and evolves so quickly 
today, even the most carefully 
planned investment in PCs and 
equipment can be lagging be-
hind the times in a matter of 
years. That often leaves small 
business owners facing a big 
question—what to do with all 
this old gear?

The resource website Small-
BusinessComputing.com offers 
these suggestions:

Sell it. Selling old gear can 
help offset the cost of your new 
system. Research the value of 
your equipment and set a rea-
sonable asking price, then of-
fer it for sale. An online auction 
such as eBay is another option. 
You may have to pay for the ad 
or auction, any online payment 
processing fees, and shipping.

Donate it. Numerous chari-
table organizations take and 
refurbish old systems for their 
own use, or for groups des-
perately in need of computer 
technology. If you don’t know 
of such a charity in your area, 
ComputersWithCauses.org and 

organizations listed on Micro-
soft’s Refurbisher Registry can 
help. Not only does your equip-
ment go to a good cause, you 
can also deduct its un-depreci-
ated value from your business 
taxes. 

Upgrade it. Just because a 
PC isn’t the latest model doesn’t 
mean it’s not still serviceable. 
In fact, most computers, partic-
ularly desktops, are designed to 
be upgraded with newer, more 
powerful components. One of 
the easiest and most cost ef-
fective upgrades for a laptop or 
desktop PC is to increase the 
memory. Doubling RAM from 
2 to 4GB will dramatically in-
crease the machine’s overall 
performance. 

Repurpose it. A computer 
no longer suitable for one task 
may still be ideal for many oth-
ers. Older PCs make ideal gen-
eral purpose workstations for 
simple tasks like printing docu-
ments, email checks, or web 
browsing.  Another option is to 
convert an old PC into a Net-
work Attached Storage (NAS) 
device, which can be used to 
can easily add additional stor-

age space to a network environ-
ment without the need to take 
down or open primary servers.

Recycle it. A growing num-
ber of municipalities and waste 
handling companies now col-
lect PCs and other electronic 
devices to salvage metal and 
plastic components, as well as 
the trace, yet still valuable and 
occasionally hazardous materi-
als they contain. The U.S. Envi-
ronmental Protection Agency’s 
website (www.epa.gov) and 
Earth911.com can help you lo-
cate nearby recyclers. Note that 
some may charge fees for pick-
up and processing.

To learn more about small 
business technology, contact 
SCORE “Mentors to America’s 
Small Business.” SCORE is a 
nonprofit organization of more 
than 11,000 volunteers who 
provide free, confidential busi-
ness mentoring and training 
workshops to small business 
owners. For more information 
contact the Lake of the Ozarks 
SCORE Chapter at www.Lake-
oftheOzarks.SCORE.org, by e-
mail at admin.0493@scorevol-
unteer.org or call 573-346-5441.

Sheriff hosts range event
Shooting enthusiasts are in-

vited to an open house event 
at the Camden County Sher-
iff Office’s shooting range 
at 7645 State Road A. The 
event is scheduled for 1 to 5 
p.m. on Sunday, October 18.

The range, which used to be a 
rock quarry, is about two miles 
south of the Missouri Trap 
Shooters’ Association range. 

No shooting will be allowed 
at the event, but hamburg-
ers and hotdogs will be avail-
able, and the public will be 
allowed to tour the grounds, 

chat with other shooting en-
thusiasts and learn more 
about the range. The event 
will be held rain or shine.

Range cards, which are 
good for five visits to the 
range, are available through 
the sheriff’s office for $25. 

The range is open to the pub-
lic on Sundays and Wednes-
days. That schedule may 
change as winter approaches.

For more information, con-
tact Sergeant Chris Moehle 
at 573-346-2243, ext. 4246.
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REDUCED 

Exclusive Broker for: 

Residential           Commercial           Condominiums           Lots and Land 

19MM 
3MM 

35MM 

The Knowledge, Experience & Commitment 
For All Your Real Estate Needs 

2086 Horseshoe Bend Pkwy 
Lake Ozark, MO 65049 

573-693-1100 

PropertyShopAtTheLake.com 

MLS# 3108513            $299,900 
 4BR/ 3BA  2,520 SQ.FT.  

 PRICE REDUCED 

Nicole Blake 
Sales 

573.999.5589 

Tina Stotler 
Broker/Owner 
573.480.7760 

Bruce Phillips 
Sales 

573-434-6285 

Annie Glascock Faulstich 
Broker/Sales 
573.216.4350 

Rhonda Lettow 
Sales 

417.793.0092 

MLS# 3110419                $299,900 
 3BR/ 2BA  1,419 SQ.FT.  

MLS# 3105055               $299,000 
 3BR/ 3BA  1,800 SQ.FT.  

MLS# 3110382                 $225,000 
3BR/ 3BA  TWO 10’ X 30’ Boat Slips 

MLS# 3109092                $515,000 
4BR/ 4BA 3,200 SQ.FT. 

MLS# 3107695                 $179,000 
4BR/ 3BR 2,400 SQ.FT. 

MLS# 3103337                $299,900 
 3BR/ 3BA  3,000 SQ.FT.  

MLS# 3109179                 $175,000 
 3BR/ 2BA  TURNKEY 

MLS# 3109908                 $124,900 
2BR/ 2BA 840 SQ.FT. 

MLS# 3109351             $129,900 
LAUBE’S    50’ LAKE FRONT w/Septic 

MLS# 3105422                 $199,900 
 4BR/ 4BA  1,800 SQ.FT.  

MLS# 3110293                $189,900 
 3BR/ 3BA  1,900 SQ.FT.  

MLS# 3108706                 $199,900 
 GRAND POINT    80’ LAKE FRONT 

MLS# 3110420                 $149,900 
GINGER RD   86’ LAKEFRONT 

MLS# 3110084                $209,900 
 3BR/ 3BA    12’ x 40’ Boat Slip 

MLS# 3108865                 $97,000 
BLUE LODGE ESTATES  100’  Lake Front 
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• Grid Tied 
or Off Grid

• Licensed 
and Bonded

• Financing 
Available

New Year to bring new requirements for doing 
business in Osage Beach
By Nancy Zoellner-Hogland

If aldermen approve the 
second reading of two sepa-
rate ordinances, beginning 
January 1, 2016, the city of 
Osage Beach will require 
yearly criminal background 
checks with liquor license re-
newals and contractors will 
be required to obtain liability 
insurance.

Aldermen approved the 
first reading of those two ordi-
nances at their September 17 
meeting. They are scheduled 
to vote on the second reading 
at their next regularly sched-
uled meeting, set for 6:30 p.m. 
October 1.

The city already required 
criminal background checks 
to be performed by the Mis-
souri State Highway Patrol 
(MSHP) for each individual 
owner, or partner if a partner-
ship and all members of an 
LLC if an LLC. If the business 
is owned by a corporation, a 
background check would be 

required for the manager of-
ficer, each officer and director 
and all shareholders who own 
10 percent or more of the stock 
in the business.

That same background 
check is also already required 
by the state when the license 
if first requested. However, 
according to Mike O’Connell, 
communications officer for 
the Missouri Department of 
Public Safety, criminal record 
checks are not required for li-
cense renewals.

Osage Beach Police Chief 
Todd Davis said they decided 
to request the change because 
they want to make sure that 
those who are selling alcohol 
in the city are of good moral 
character. At the meeting, he 
and aldermen discussed that 
under their current method of 
requiring a background check 
only when the license if first 
requested, the city might not 
ever learn of arrests and con-
victions on crimes committed 

after that initial check. 
Under the name-based 

search method, which is what 
the ordinance requires, the 
MSHP searches based on the 
name, date of birth, and so-
cial security number of an 
individual. Open record in-
formation includes records 
containing convictions, such 
as plead guilty to, or convict-
ed of; arrest information that 
is less than 30 days old from 
the date of arrest; prosecutor 
filed charges awaiting final 
disposition from the court; 
and records that contain a 
suspended imposition of sen-
tence (SIS) during the proba-
tion period.

According to city officials, 
if the background check turns 
up an arrest or conviction, the 
Osage Beach Liquor Control 
Board, which consists of an al-
derman, the city collector, the 
planning and zoning chair-
man and the chief of police, 
will then review the informa-

tion and make a determina-
tion on whether the license 
renewal should be granted.

City officials also said they 
were not adopting the ordi-
nance requiring contractors 
to carry $300,000 in general 
liability insurance because of 
a past problem. Instead, they 
hope to protect residents on 
any issues that might crop up 
in the future.

The insurance policies will 
be required for anyone that 
applies for a building permit 
from the city to do work in-
side city limits. The policy will 
have to provide coverage for 
one year – the length of time 
covered by the permit.

Aldermen expressed con-
cern that the new require-
ment would put a burden on 
some of the smaller contrac-
tors. 

According to Julie Walker, 
with Insurance Associates of 
the Lake, a contractor’s liabil-
ity insurance rating is based 

on the type of contractor, 
the contractor’s payroll and 
sometimes the contractor’s 
credit score. It can also be af-
fected if the contractor has 
previously been covered by 
liability insurance. She gave 
three quotes from three dif-
ferent unnamed carriers.

Walker said for the basic 
carpentry class code with a 
policy providing $300,000 li-
ability, the premium would be 
around $670 thru one carrier; 
$975 thru another; and $1,038 
thru a third carrier. However, 
the third quote is for a car-
rier that won’t write less than 
$500,000 liability. 

“Of course, liability insur-
ance for electrical or excava-
tion, for example, would be 
more expensive,” she said.

Mayor Penny Lyons said if 
the second reading of the or-
dinance is approved, a letter 
will be sent to existing con-
tractors to inform them of the 
new requirement. 
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“Insurance Talk”
with Nick Brenizer of 
Golden Rule Insurance

Planning for 
the future for 
your business 

When you ask business owners 
about their retirement plans, many 
answer, “I’m going to sell the busi-
ness.” But without a plan in place, 
the chance of transitioning the busi-
ness to a new owner who shares 
similar values and is willing to pay a 
fair price greatly diminishes.

Most business owners have not 
planned to whom or for how much 
they will sell their businesses at re-
tirement.

Is there a key employee or family 
member who could be a prospective 
buyer?

How will this key employee or 
family member pay for the business?

Let’s assume an employee or 
family member is interested in pur-
chasing the business. One method of 
planning for a smooth and profi table 
transition of ownership is by putting 
a one-way buy-sell agreement in 
place. You should seek the assistance 
of an attorney when drafting such 
an agreement, but some advantages 
and considerations include:

An agreement that legally binds 
the key employee or family member 
to use the cash value of a life insur-
ance policy as leverage to purchase 
the business, or in the event of an 
untimely death, to use the tax-free 
death benefi t to purchase the busi-
ness outright.

Once the agreement is in place, 
the key employee or family member 
would purchase a universal life or 
whole life insurance policy on the life 
of the current owner with the pur-
chaser named as benefi ciary. These 
policies accumulate cash value over 
time that can be used to purchase 
the business.

To cover the policy premium, the 
business may wish to increase the 
key employee’s or family member’s 
salary or pay an additional annual 
bonus. The additional wages are 
compensation to the key employee 
and therefore tax-deductible for the 
business owner.

When the owner retires, the 
buyer obtains a bank loan for the 
purchase of the business and uses 
the cash value from the life insur-
ance policy as the down payment for 
the business. Most banks require 10 
to 20 percent of the purchase price 
as down payment.

By following these simple steps, 
the results can benefi t both buyer 
and seller.

You can rest easy knowing your 
fi nancial future is secure. You assure 
that your business will transition to 
a new owner of your choice who 
shares your values. Your business 
retains a key person over the long 
term, decreasing the potential that 
he or she may become the competi-
tion. Enjoy potential tax savings by 
shifting income from yourself to a 
family member in a lower tax brack-
et while funding your own buyout.

Nick Brenizer, has an AIP desig-
nation and works for Golden Rule 
Insurance Agency in Osage Beach.  
He can be reached at 573-348-
1731 or at Nick@goldenruleinsur-
ance.com

Nick Brenizer, AIP

Local congregation plans to skip Sunday services
Historically only winter 

weather has had the power to 
cancel Sunday morning wor-
ship services at Riverview Bap-
tist Church in Osage Beach. But 
on Sunday, Oct. 4, church will 
happen across the Lake com-
munity as members skip nor-
mal services, to serve the com-
munity.

The church is planning a 
community-wide day of ser-
vice it has dubbed, “Love the 
Lake.” The aim, according to 

Pastor Spencer Plumlee, is re-
flected in the name: Riverview 
wants to be known in the Lake 
area for the love shown by its 
members.

On Oct. 4, members will 
meet briefly at Riverview Bap-
tist, located at the intersec-
tion of Highway 42 and Osage 
Beach Parkway, for breakfast 
and a send-off. Then some will 
head out in groups, while oth-
ers work on the campus to host 
a variety of events, open to the 

entire community.
On-campus events include:
Free oil changes for widows 

and single moms. Those who 
plan to take advantage of the 
service need to call the church 
at 573-348-3515 before Oct. 3 
to schedule the free oil change 
and provide the make and 
model of the vehicle. Oil and 
filter will be provided by the 
church.

Free glaucoma screening
Free lunches for Lake-area 

first responders - fire, police, 
EMT – and their families

Bounce-house and games 
for families

Free car wash
Off-campus, Riverviewers 

have planned:
Free home repair for widows 

and single moms
Cleaning and litter removal 

from Lake/River shoreline
Serving and encouraging 

residents at three local nursing 
homes

Sorting and service at Hope 
House

Door to door evangelism
Free breakfast items deliv-

ered to workers at Lake Region-
al Hospital

Plumlee points out in the 
early days of Christianity, be-
lievers faced significant per-
secution, yet the faith spread 
across the Roman Empire like 
wildfire.

“Christians were known 
continues on page 28
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pmplakeozarks.com  •  info@pmplakeozarks.com
1222 Lands’ End Parkway  •  Osage Beach, MO

573-302-1300 Scott FrisellaBonnie BurtonKevin Brown

We Put The Professional In 
Property Management

As the Developer and General Contractor 
of several Condominium Communities at the Lake, 

we understand the inner workings of your property like no other 
company can. You can trust Property Management Professionals, LLC 

for expertise in all areas of Property Management from infrastructure and 
building maintenance, to personal service and interaction 

with Homeowners. With 14 years of “Hands On – On Site” with Homeowners. With 14 years of “Hands On – On Site” 
experience we deliver with Professionalism. 

573-302-1300  •  1222 Lands’ End Parkway, Osage Beach  MO  65065  •  ProBuildLLC.com

ProBuild sets the standard for Excellence in Condominium, Multi-Family and Commercial 
construction at Lake of the Ozarks. Over the last 14 years, ProBuild has developed and built several of the 
Lake’s highest quality projects. We offer Clients a unique combination of Construction and Development expertise.

BRIDGE VIEW TRINITY POINTE LANDS’ END SUNSET PALMS

• Professional Design & Construction

• From Conception to Completion

• Superior Oversight & Management

• Result Driven for Success
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“Tax Time”
with Bobby Medlin CPA

2016 Tax 
Figures 
Indexed for 
Infl ation

As we know, time marches on 
and it will soon be 2016.  It is never 
too early to be thinking ahead.  Fall 
will soon be over and it will be time 
to take stock of where you and your 
business stands from a fi nancial and 
tax standpoint.  Many times a busi-
ness needs to have more than one 
tax projection in advance of year end.  
One to fi nd out what you are dealing 
with and another to nail down where 
you want to be taxwise.

Here are some infl ation-adjusted 
metrics for you to use in planning 
with your advisors as 2016 draws to 
a close.  

For gifts made and estates of de-
cedents dying in 2016, the exclusion 
amount will be $5,450,000 (up from 
$5,430,000 in 2015).

The exemption from Genera-
tion-Skipping Transfer tax will be 
$5,450,000 for transfers in 2016 (up 
from $5,430,000 in 2015).

For gifts made in 2016, the gift 
tax annual exclusion will again be 
$14,000.

Special use valuation reduction 
limit. For estates of decedents dying 
in 2016, the limit on the decrease 
in estate value that can result from 
the use of special valuation will be 
$1,110,000 (up from $1,100,000 for 
2015).

The salary reduction limitation for 
health Flexible Spending Accounts 
(FSAs) will be $2,550.

Personal exemptions will be 
$4,050 per person.  Standard de-
ductions will be $6,300 Single and 
$12,600 Married Filing Jointly. 

Tax brackets will once again 
change somewhat.  For a married 
couple fi ling jointly the 10% tax 
bracket goes from zero taxable in-
come to $18,550 taxable income.  
15% bracket ends at $75,300, where 
the 25% tax begins.  You pay 25% 
Federal tax on your taxable income 
until $151,900.  The 28% bracket 
goes to $231,450, the 33% tax 

bracket goes to $413,350 and the 
35% tax bracket goes to $466,950.  
On taxable income above $466,950, 
in 2016, you will pay 39.6% Federal 
tax.  Exceeding $466,950 taxable in-
come triggers a host of added taxes 
such as the Net Investment Income 
Tax and the increased 20% Capital 
Gains tax.

Section 179 Expensing will be at 
$25,000 limit as in 2015 unless Con-
gress passes extenders legislation.  
Remember, that limit was $500,000 
in 2014 which means in the absence 
of Congressional action, a large tax 
increase will hit most businesses.  
Plan ahead so that you will be posi-
tioned to take tax-saving measures 
other than purchasing and expensing 
business equipment should Congress 
fail to extend the higher Section 179 
expensing limit.

The standard per diem amount for 
meals and incidental expenses will in-
crease from $46 per day to $51 effec-
tive October 1, 2015.  For transpor-
tation industry workers, the rate will 
increase to $63 per diem on October 
1, 2015, up from $59 per diem.

 Standard mileage rates typically 
will be announced later in the fall, 
check back for updates on         www.
bobbymedlincpa.com

Bobby Medlin, CPA is a founding 
partner of Bobby Medlin CPA Group, 
LLC and has been advising businesses 
in areas of estate planning, succes-
sion planning, and tax strategy for 
over 30 years.

Bobby Medlin CPA has offi ces in 
Tipton, California and Lake Ozark. 
Bobby can be reached by phone at 
573-365-9400 or online at www.
bobbymedlincpa.com

Bobby Medlin, CPA

SEND YOUR ANNOUNCEMENTS
And business/community-related news and photos to:

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

Halloween happenings for 
creatures of all kinds, sizes
By Nancy Zoellner-Hogland

The 16th Annual Hallow-
een on the Strip will be held on 
Halloween this year – for the 
first time in a long time. In the 
past, the event has been held 
the Saturday before the day set 
aside for trick-or-treating.

Merchants along the Strip 
will welcome trick-or-treating 
from 2 to 4 p.m. During that 
time, kids of all ages can also 
enjoy games and contests at 
Luby’s Stage. Games will in-
clude bean bag toss, football 
toss, limbo and a spooky cook-
ie walk. Volunteers from the 
Osage High School will help 
man some of the games.

In addition to trick-or-treat-
ing, a dog costume and trick 
contest will begin around 3:30 
p.m. and at 4, there will be a 
costume contest for kids with 
prizes in four age categories 
- ages under 3, 3 to 6, 7 to 12, 
and over 12. Judging will done 
by Lake Ozark firefighters and 
police. 

Lake Ozark Alderman Jeff 
Van Donsel, who is also a mem-
ber of the Halloween commit-
tee, said that each year, hun-
dreds of children and parents 
show up for the event.

“It’s really a lot of fun – for 
the kids and for the businesses! 
You can see some pretty neat 
costumes too. We have some 
very creative kids and parents,” 
he said. 

The Bagnell Dam Strip As-
sociation’s Betterment Com-
mittee and merchants on the 
Strip are sponsoring the event, 
which is completely free of 
charge and open to the public.

For more information con-
tact Mike Page at 573-365-7132 
or Jeff Van Donsel at 573-365-
2460.

HyVee Grocery will hold its 
Halloween maze again but, 
for the first time in the event’s 
history, it will not be on Hal-
loween. This year, the HyVee 
Hollow’s Trick or Treat Maze to 
benefit the Dream Factory will 

run from 4 to 7 p.m. on Thurs-
day, October 29. Last year, Hy-
Vee raised $7,000 during the 
event. The Dream Factory is a 
national wish-granting orga-
nization that grants dreams 
to critically and chronically ill 
children between the ages of 3 
and 18. 

There’s some good news for 
businesses that participate in 
the spooky giveaways. Accord-
ing to Jackson Hewitt Tax Ser-
vice, Halloween decorations 
for your business; candy for 
the trick-or-treaters that come 
to your business door; special 
food bought for employees to 
celebrate the day; special ad-
vertising; and even costumes 
to wear during business hours 
can all be deducted from your 
taxes, as can be any charita-
ble contribution – whether to 
kids collecting for UNICEF or 
to groups like the Betterment 
Committee that is hosting the 
Bagnell Dam Strip event.
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We have helped many associations and owners 
recover costs and repair their condominiums. 

Let us help you.

913-707-3726 
Call Mike Hughes today for a 
free consultation and assessment.
or Email: mhughes@mgbp-law.com.

Who Pays?
If your condominium has faulty construction, improper 

installation, or sub-standard materials, Who Pays?

CONDOMINIUM
CONSTRUCTION
ATTORNEYS

 Th e choice of a lawyer is an important decision and should not be based solely upon advertisements.

Many cases taken on a contingent-fee basis, meaning we get paid only if you win.

Protect your investment and property values.

If you have increased HOA Fees due to water leaks, 
wood rot and other problems, call us.

We seek payment from those responsible.
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Combatting employee theft – in and out of the workplace
By Nancy Zoellner-Hogland

In September, an Iberia man 
who worked for a local pest con-
trol company was arrested for 
allegedly stealing from a home 
that he was treating.  

According to Corp. Scott 
Hines, community liaison of-
ficer and Crisis Intervention 
Team coordinator for the Cam-
den County Sheriff’s Office, a 
homeowner met with 28 year 
old Cody Lee Cochran, an em-
ployee of AB Pest Control, at 
her residence in Four Seasons. 
After verifying he had com-
pleted the indoor portion of the 
treatment, she locked the house 
and left the area while Cochran 
remained to treat the outside 
of the residence. The home-
owner told deputies that when 
she returned to her residence 
sometime later, the pest control 
truck was still in the driveway. 
When she entered the home, 
she discovered Cochran in her 
bedroom. Cochran then left 
the residence and was report-
edly involved in a hit and run 
accident. Lake Ozark police and 
sheriff’s deputies responded 
to Cochran’s workplace where 
they allegedly discovered sever-

al pieces of jewelry in Cochran’s 
possession. Those pieces had 
been reported as stolen by the 
Four Seasons homeowner. Co-
chran was arrested, transport-
ed to the Camden County Adult 
Detention Facility and charged 
with first degree burglary.

Hines said although inci-
dents like this are rare, it points 
to the need to order criminal 
background checks before hir-
ing any employees – especially 
when those employees will be 
entering homes as part of their 
jobs.  

“This actually could have 
had a very different outcome in 
he had been a violent person. In 
the ‘old days,’ a lot of companies 
hired on a handshake, but that 
time has come and gone. Today, 
we would recommend than an 
employer would do a crimi-
nal record check,” Hines said, 
adding that the hiring process 
should begin with a good, solid 
application process. “That’s 
when you get a feel for things. 
For instance, if someone has a 
large gap in their employment 
or residence history and no ex-
planation for that gap, that’s a 
pretty good indication that they 

were somewhere they don’t 
want you to know about.”

He suggested that employ-
ers also take the time to contact 
former employers listed, ask-
ing why the person is no longer 
working for their company.

To take it a step further, em-
ployers also should run either 
a personal identifier or name-
based search through the Mis-
souri State Highway Patrol 
(MSHP). For more information 
on background checks, see the 
story “How to check for a crimi-
nal background.”

Hines also suggested em-
ployers take steps to reduce 
theft from their companies. 

“The majority of theft from 
retail establishments is done by 
employees – not from shoplift-
ers,” he said. 

And it’s not a small number. 
According to the Association 
of Certified Fraud Examiners, 
the median loss that employers 
experienced due to employee 
theft amounted to $154,000. 
The U.S. Chamber of Com-
merce estimates that employee 
theft may cost American busi-
nesses as much as $50 billion 
annually and that employee 

theft is responsible for 30 per-
cent of all small business fail-
ure. That report also estimated 
that 75 percent of all employees 
steal once and one-half of those 
steal a second time.

Hines suggested that those 
numbers could be reduced if 
employers stayed actively in-
volved with their employees.

“I think the best tip we could 
give to store managers or own-
ers is to know their employees 
and make sure that those em-
ployees are doing what they’re 
being asked to do. If you’re a 
store owner and you’re never at 
your store, you’re almost asking 
for someone to try and rip you 
off,” Hines said.

He also said employers that 
have workplaces full of inven-
tory or equipment also should 
consider investing in a moni-
toring security system. Surveil-
lance systems now store in a 
digital format so a couple dedi-
cated hard drives and strategi-
cally placed cameras can be the 
owner’s eyes – and ears – when 
he or she is absent.

Hines also suggested that 
employers develop and then 
share a company policy that 
clearly states that company’s 
anti-theft policy, defines com-
pany theft and lets employees 
know what’s expected of them.

Several human resource sites 
suggested employers make it 
clear what is and isn’t allowed. 
For instance, make it clear 
whether or not employees are 
allowed to use the company 
credit card for personal ex-
penses or to take office supplies 

or help themselves to food or 
drinks.

Backing up Hines’ tips, sites 
also stress the importance of 
providing adequate supervi-
sion and oversight whether it’s 
examining the books or taking 
inventory. They also suggest 
watching for strange behavior 
and providing an easy way for 
employees to anonymously re-
port theft.

“As a business owner, if 
you’re not taking any steps to 
do what you can to take care of 
your business, it’s almost guar-
anteed that you’ll have prob-
lems,” Hines said.

How to check for a criminal 
background

The Missouri Automated 
Criminal History Site (MACHS) 
is Missouri’s one-stop website 
for all criminal background 
check needs. This site is admin-
istered by the MSHP’s Criminal 
Justice Information Services 
Division, the central repository 
for all Missouri criminal histo-
ry files. MACHS is divided into 
two portals: the MACHS Name 
Search Portal and the MACHS 
Fingerprint Search Portal. 

MACHS Name Search Portal 
allows any member of the pub-
lic to request and receive per-
sonal identifier (name-based) 
criminal records checks by mail 
or online. Requests made by 
mail require the completion of 
a Request for Criminal Record 
Check form, which can be ob-
tained from the Missouri State 
Highway Patrol, CJIS Division, 
or online. 

continues on page 25

Golden Rule Insurance 
has gone mobile!

Conveniently 
contact us with 
the touch of
a button or easily 
submit claims or 
policy changes 
whenever works 
best for you.

4065 Osage Beach Parkway, Suite 1 Osage Beach, MO 65065 
573.348.1731 | www.GoldenRuleInsurance.com

PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

BEST PRICES ON ALL MAJOR TIRE BRANDS
348-2233348-2233
WWW.PRECISIONAUTOANDTIRE.COM

1024 INDUSTRIAL DR.
OSAGE BEACH MO
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6.5 MM by water • Old Millstone Marina
End of O Rd. in Laurie • 31959 Dunwandrin Rd, Gravois Mills

(573) 207-0029 • www.TapAndGrillAtTheLake.com

Th e Lake’s First & ONLY
Waterfront Micro-Brew Pub

 Mouthwatering steaks
Jumbo Shrimp cocktail • Seared Scallops 

 Grilled Mahi • Gourmet Burgers  
Sandwiches • Fresh Salads

Live music on the patio 
Friday, Saturday & Sunday 

around the � re pits

NFL SUNDAY TICKET
COLLEGE FOOTBALL

60 CRAFT BEERS

Fine Wines &
Premium Spirits

Open through December 
Book your Holiday

parties now!

Open Friday thru Sunday at 11am, 
Monday & Th ursday at 4pm

One Of Best Views At 
Th e Lake!
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A Matter of Trust
with Trenny Garrett,
Central Trust Company

Joint property
Clients frequently ask me ques-

tions about the best way to title 
real estate with joint owners. Here 
are three types of co-ownership of 
property:

• Tenants  in  common each own 
a share of property in proportion to 
their contribution to its acquisition, 
and there are no rights of survivor-
ship. If one owner dies, that owner’s 
interest passes according to his/her 
estate plan or  the law determining 
heirs.

• Joint tenancy with right of sur-
vivorship, sometimes abbreviated 
JTWROS, is very common for real es-
tate and other property, like bank ac-
counts. At the death of a joint owner, 
his or her share passes automatically 
passes to the surviving owner or 
owners.

• Tenancy by the entirety is a form 
of JTWROS that is limited to married 
couples and is available in Missouri 
(but not all states). Unless a married 
couple intentionally takes title differ-
ently, ownership is presumed to be 
as Tenants by the Entirety. This adds 
a layer of creditor protection, as the 
property cannot be used to satisfy a 
judgment against only one spouse.

Joint ownership can be conve-
nient and easy. However, there are 
some drawbacks to consider:

• Permanence. Once a joint own-
ership interest has been created, it 
cannot be undone without the joint 
owner’s consent. If Parent has put 
Daughter’s name on his checking 
account, he can’t later switch to Son 
as co-owner unless Daughter agrees.

• Claims. Jointly owned property 
is subject to the creditor claims of 
all of the joint owners. If Parent has 
put Child’s name on the title to the 
family home and Child later goes 
bankrupt, the family home will be 
vulnerable.

• Disagreement. If co-owners  of 
real estate disagree about matters 
involving the real estate, a costly 
and time-consuming lawsuit may be 
required before any action by either 
joint owner can occur.

• Taxes. The tax ramifi cations of 
jointly owned property can be quite 
costly. When someone adds a joint 
owner to property, the new joint 

owner shares the cost basis of the 
original joint owner. Upon the sub-
sequent sale, capital gain or loss is 
determined by the original basis. For 
example, Parent has owned lake-
front property for many years and 
adds Son’s name to the property to 
avoid probate. Son’s basis is the Par-
ent’s basis. After Parent dies, if Son 
sells the property and it has appreci-
ated in value, capital gain tax may 
be due on the increase. If Son had 
inherited the property at Parent’s 
death (through a benefi ciary deed, 
trust or will), the basis of the prop-
erty would have been “stepped up” 
to the value on the date Parent died. 
Any capital gain or loss after a sub-
sequent sale by the Son is calculated 
from the date of death value.

When creating an estate plan, 
ownership of property is very im-
portant, so please seek the advice of 
your attorney, tax advisor or estate 
planning professional.

Trenny Garrett is senior vice presi-
dent at Central Trust’s Lake of the 
Ozarks location. You can contact her 
at 573-302-2474, or visit central-
trust.net.

If you’re facing a complicated  fi -
nancial issue, Central Trust can help! 
They have an experienced team of 
investment professionals that deals 
with these issues on a daily basis.

Central Trust Company is af-
fi liated with Central Bank of Lake 
of the Ozarks. Products and services 
offered by Central Trust Company 
are not insured by the FDIC; are not 
deposits of or guaranteed by any de-
pository institution or affi liate bank; 
and are subject to investment risks, 
including possible loss of the princi-
pal amount invested.

Trenny Garrett, J.D., CTFA

The Lodge of Four Seasons readies for the 2015 
Missouri Governor’s Conference on Tourism

Tom Baker, Chief Execu-
tive Officer and Managing 
Principal of Access Hotels & 
Resorts stated, “Renovation of 
The Lodge is 75 percent com-
plete and we are getting ready 
for guests and attendees at 
the 2015 Missouri Governor’s 
Conference held at The Lodge 
this year on October 13-15.”

Baker added, “The huge re-
modeling project at The Lodge 
began in March 2015. We are 
pleased with the results of 
the project and it is also im-
portant to us that we used a 
large number of local and Mis-
souri based companies in the 
process.  We have been very 
impressed with the can do at-
titude and the sincere desire to 
be a part of restoring the pre-

mier resort in the Lake Area.”
A partial list of companies 

used include Mike Riley Con-
struction, Air Masters Cor-
poration, Vaughn Pools and 
Spa, Ron Shelton Painting, 
Carpet Lady Company, Dave 
Hess - Architect with Butler 
Rosenbury & Partners, Meyer 
Electric, Inc., Integration Ex-
cellence, Justice Furniture 

Manufacturing Company, Inc. 
and J & M Flooring.

Larry McAfee, General 
Manager of The Lodge com-
mented, “ We have also in-
creased our internal workforce 
by adding employees to our 
grounds crew, pool personnel 
and warehouse staff.”

Renovation of the resort in-
cludes complete remodeling 
of guest rooms with the addi-
tion of 55 inch televisions, new 
draperies, carpeting, fittings, 
beds and bedding, wall cov-
erings, bath vanities, electric 
mirrors and lighting, Keurig 
coffee makers, sound rise clock 
radios, ergonomic chairs, desk 
and other decorative acces-
sories plus replacement of all 
exterior sliding doors.  

In addition, all public areas 
are being renovated including 
the entry, lobby, restaurants, 
meeting rooms, atrium, hall-
ways, and exterior building 
enhancements, including the 
main swimming pool, road-
ways and sidewalks plus the 
replacement of the heating 
and cooling systems as a part 
of the multi-million dollar re-

modeling.
“Matchline Design Group 

of Dallas, Texas developed a 
plan to reinvigorate the Lodge 
with a warm and inviting pal-
ette that brings a fresh, yet 
still comfortable atmosphere. 
We believe that updated fin-
ishes, furnishings and light-
ing would bring familiar-
ity of the property that guests 
have come to know and love 
throughout the years. They 
have succeeded in doing just 
that,” concluded Baker.

Alan R. D’Zurilla, Director 
of Sales and Marketing added, 
“Being the premier meeting 
resort in mid-Missouri, the 
remodeling and renovation of 
all our meeting spaces includ-
ing carpet, conference room 
chairs, lighting, internet con-
nections, sound system and 
other features will enhance 
the productivity for our re-
turning conferences. The re-
modeling will also open doors 
for additional business to re-
turn to The Lodge.”     

The Lodge of Four Seasons 
offers 358 rooms and over 
60,000 square feet of meeting 
space.   Amenities include the 
Midwest’s best 36 holes of golf, 
a full service marina and five 
diverse restaurants. The Lodge 
is also the home of the nation-
ally recognized Spa Shiki.

Access Hotels & Resorts is 
headquartered in Las Colinas, 
Texas with a regional office in 
Orlando, Florida. Access Hotels 
and Resorts have been recog-
nized by Hotel Management 
Magazine and Hotel Business 
Magazine as a Top 100 Hotel 
Management Companies in 
the United States in 2012/2013. 
The company operates distinc-
tive boutique properties such 
as The Seton Hotel and Distrikt 
Hotel in New York City, The 
Serrano Hotel San Francisco, 
Inn at Thorn Hill, Jackson, New 
Hampshire, The Kenilworth 
Hotel in Kenilworth, New Jer-
sey and The Palace at Playa 
Grande in Rio San Juan, Do-
minican Republic. 

 For questions or comments 
please contact Tom Baker of 
Access Hotels & Resorts at 
tba ker @ accesshospita l it y.
com. Access Hotels & Resorts, 
400 E. Royal Lane, Suite 290, 
Las Colinas, Texas  75039 
http://www.AccessHospital-
ity.com

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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L AK E-S I L HOUET T ES . COM
 
• Furniture Grade Birch Wood, UV coated.
• Two frame styles: Walnut Stained or 

Distressed White
• Framed in 2 sizes: 15.5” x 27.5”, 

or 29” x 41” 
• Laser cut “Lake Silhouette” showing the mile 

markers every 5 miles, the bridges and the 
different arms of the lake.

• Professionally framed and glass covered, 
complete with all hardware required to hang 
on your wall.

• Beautiful small “Crystal” to pinpoint where 
your home is located on the lake shore.

Call and get yours today!

Lake Silhouettes of the Midwest

Lake Silhouettes
A beautiful addition to 

any home or offi ce decor...

to Order Call:
Dennis B. Wedding

dwedding@bellsouth.net
Phone: 864-579-2695

Cell: 864-205-5005

White Distressed Frame
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Building an effective 
web presence
with Keith Lucas, 
MSW Interactive Designs LLC 

Memorable 
Marketing – How 
to make your 
business stand out!

Let’s face it, competition is just 
part of business. You have to con-
stantly compete for attention and 
respect, and ultimately for your con-
sumer’s dollars. In a sea of seemingly 
perfect apples, how can you position 
yourself as the best of the bunch?

1. How are you “more value”- 
Think about your last vacation. Why 
did you pick a certain restaurant or 
attraction? I recently took my family 
Florida. Destin, FL which has a ton 
of restaurants.  One stood above the 
rest as a really fun family restaurant. 
It was no longer a restaurant, it was 
a can’t miss attraction. This restaurant 
had bold advertising and a great web-
site that showed other families having 
a blast, and we made it a “must do” 
on our trip.

2. Be memorable in your ad-
vertising- Insurance Agency A has 
the typical ad with a happy family, a 
list of services and their logo.  Agen-
cy B has an ad that shows it covers 
against “Alien Invasion” damage, a 
list of services and their logo. Which 
do you think will people remember? 
When your need for insurance arrives, 
which brand will be in your mind? This 
is the reason that jingles still work….I 
mean who doesn’t know the Poly-Lift 
song? 

3. Monitor your competition- 
One of the � rst marketing books I ever 
read can be summarized like this…
Coca-Cola knows everything Pepsi 
is doing for marketing, Pepsi know 
everything Coke is doing. They con-
stantly take each other’s idea and im-
prove upon them.  Know what YOUR 
competition is doing.

4. Hire a professional photog-
rapher and videographer- Which 
makes you want to eat somewhere 
more?  A close-up of an amazing 
looking burger, or an empty restau-
rant? You can tell the difference in a 
restaurant that hired a professional 
and a one that used the chef’s iPhone.  
Your consumers WILL know the differ-
ence.  PS – lighting matters!

5. Connect with social media- 

Plain and simple, your consumers are 
on social media so you better be there 
too! Be ready to listen when they talk, 
and encourage them to connect. Hire 
a professional to do it if you can’t con-
sistently monitor and develop quality 
content that you followers are inter-
ested in.

6. You only get one chance at 
a � rst impression- Your website 
may be the � rst and potentially only 
impression of your business. Think 
about the new prospective consumer 
that pulls up your website and 3 of 
your competitors. Does it re� ect how 
great you are? Does it tell your story? 
Is the info up to date? And last but 
not least, does it rank well on Google 
search so people CAN � nd you?

MSW Interactive Designs Can 
help!

The keys to standing out are be-
ing memorable and consistent, while 
investing in quality, professional mar-
keting. MSW Interactive Designs can 
develop a great website and social 
media presence for your business 
so you can be “the apple” that gets 
picked.

Give us a call today for more in-
formation!

Follow MSW Interactive Designs
Twitter:  @PutTheWebToWork
Facebook:  http://Facebook.com/
putthewebtowork
Blog:   http://put-the-web-to-work.
blogspot.com
Keith Lucas, Internet Marketing Spe-
cialist & Website Designer
MSW Interactive Designs LLC – We 
put the web to work for you!
573-552-8403
www.PutTheWebToWork.com

Keith Lucas

Take Advantage of our 3 Year Tax Review Today!

Also:

Bobby Medlin, CPA Adam Wolfe, CPA Haley Homan, CPA Brett Rugen, CPA

Christine Dean, CB Patricia Higgins Tammy Hoellering

Angela Hedgpeth

Kelly McGill

Amanda 
Hunnacutt

Sarah Kurtz

More than 

• Income Tax Planning
 & Preparation 
• Financial Accounting
 & Reporting
•Payroll Services
•Real Estate Taxation
 We can explain and handle 
 Real Estate TransactionsTaxation
• Estate Planning
• Business Set Up 
 Including Entity Choice

Review Your Account 
Anytime With Our

24/7 Online Access!

BUSINESS ADVISORS AND CONSULTANTS

A FRESH APPROACH FROM A TAX STRATEGY VIEWPOINT

Established 1987

A Division of First State Bank
NMLS # 416668

NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

573-365-LOAN | www.fsb�nancial.com
2265 Bagnell Dam Blvd. | Lake Ozark, MO 65049

NMLS # 332983

(573) 746-7214
bosteen@fsb�nancial.com

Bob O’Steen

Michael Lasson

...over 148 years as a community lender 
Your  Trusted Lake Lender  

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files



Lake of the Ozarks Business Journal October, 2015 Page 21

Affordable Home Cleaning
HOMEOWNERS • RENTERS • BUYERS • SELLERS • REALTORS

TERRI BOSWELL/COX CALL TODAY! (314) 581-8574

No Job
Too Small!

Quality Inn
3501 Bagnell Dam Blvd
Lake Ozark, MO, US, 65049
Phone: (573) 365-2700
Fax: (573) 365-6305BY CHOICE HOTELS

®

• Free hot breakfast • Free wireless high-speed Internet
 • Free weekday newspaper • Free local calls

Lake of the Ozarks

During your stay at
Quality Inn

is at your door!

continued from page 3
money and can’t buy food 
for their kids or their pre-
scriptions – and sometimes 
they’re not pleasant. I know 
that. That’s why, although he’s 
made things difficult, I really 
can’t be mad at Mr. McMa-
hon,” she said, adding that it’s 
also been hard on volunteers, 
many of whom are senior citi-
zens, and on people who pull 
up with a load of donations. 

“The oil company next door 
said we can park on the grass 
as long as we don’t block their 
drive and First National Bank 
has graciously offered park-
ing space on their back lot, but 
that’s a long way to walk. So far, 
it doesn’t seem to be a prob-
lem but we’re keeping track of 
our sales in the store and the 
numbers of people that we’re 
seeing. If we find those num-
bers are falling off, we’re go-
ing to have to look for another 
location – but I’m not sure how 
we’re going to manage that.”

Woodward, who has been 
working as manager since Oc-
tober 1994, said when Lamb 
House purchased their exist-
ing building, the organization 
was backed by the Ministerial 
Alliance so obtaining a loan 
was fairly easy. That group 
has since disbanded. Wood-
ward said she thinks that 
may make it difficult to get a 
loan, especially since Lamb 
House relies on volunteer help 
and donations to operate.

“We’re really hoping that 
someone needs a big tax 
write-off and will donate 
a building to us. We can’t 
just fold. Too many people 
rely on us,” Woodward said.

McMahon said he might be 
agreeable to leasing or pos-
sibly even selling a portion of 

the parking lot to Lamb House 
but said some strict guidelines 
would have to be established.

“I’m willing to meet with 
the board to discuss it. 
That’s all I’ll say,” he said.
Helping Camden County

So far this year, Lamb House, 
a non-profit, 501C3 faith-based 
organization, has aided 4,497 
people, providing food and 
clothing and help with such 
things as utilities and pre-
scriptions. Lamb House also 
acts as the administrator for 
the Camden County Senior 
Citizen Tax Board, which pro-
vides food vouchers for 243 
senior citizens each month. 
Those $40 vouchers can be 
used at area grocery stores. 

Lamb House also hosts 
Sue’s Shoes, which works with 
Camdenton R-III School Dis-
trict school nurses to provide 
new shoes for children at the 
start of school when their 
parents can’t afford them.

In addition, a “burn closet” 
keep household items – small 
kitchen appliances, towels, 
bedding, dishes, and the like- 
on hand to donate to those 
clients who are starting over. 
Many of the clients are women 
escaping an abusive home or 
people who have lost everything 
in a fire and have no insurance.

Lamb House relies on pri-
vate donations to operate. 
One hundred percent of all 
food and money donations 
are given back to the commu-
nity. Proceeds from the sales 
in the thrift store are used 
to pay the manager’s salary 
and the operating costs such 
as insurance and utilities.

Anyone that would 
like to talk to Woodward 
about donating a facil-
ity should call 573-346-2168.

Running a food pantry 
without any parking

Listen Live each Weekday Morning 
from 6 am - 10 am!
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2015 Great Dam Duck Drop Committee  
Congratulates Winners and Thanks Sponsors

The 2015 Great Bagnell Dam 
Duck Drop was a big success for 
the Ozark Coast Kiwanis and 
Lake of the Ozarks Big Brothers 
Big Sisters.

As with any outdoor event you 
come to expect the unexpected 
and the Osage River certainly 
didn’t disappoint in that regard.  
Due to the water conditions be-
ing so high and generation from 
Bagnell Dam, the ducks didn’t 
actually race as in years past, 
but the raffle still happened and 
eight lucky ducks walked away 
with some great prizes!

Everything started with the 
golf tournament at The Cove Golf 
Course at Lodge of Four Seasons 
which was great fun.  There were 
obstacles and contests on nearly 
every hole so not only were play-
ers challenged by the course as 
usual, they were also challenged 
in different ways, keeping it in-
teresting to the end.  Following 
everyone went over to Savannah 
Grille for the awards ceremony 
with nearly every team walking 
away with something.  Then Sat-
urday morning the Family Fun 
Zone at the campground below 

Bagnell Dam was the place to 
be.  Many area businesses and 
organizations set up booths 
with games and activities for 
the kiddos plus bounce houses, 
a dunking booth, a building sta-
tion, grilling and more were en-
joyed by those who attended.  At 
noon the winners were drawn 
from the bin in the same order 
that they would’ve been pulled 
had the race actually happened.

Buck Cueni-Smith was the 
1st place winner of $5000 cash, 
followed by Randy Kelly at 2nd 
with $1000 cash.

Other winners were: 3rd Mike 
Dreiling; 4th Scottie Martin; 5th 
Christina Lynn; 6th Brian Lutes; 
7th Ty Stith; 8th Mitchell Mills. 

On behalf of the Duck Drop 
planning committee and the 
Ozark Coast Kiwanis we want 
to offer our sincerest thanks 
to the over 50 businesses who 
helped to make this event a suc-
cess!  Bank Star, Above & Beyond 
Roofing, Central Bank of Lake of 
the Ozarks, Kohls, Spielers, Inc., 
Harmy’s Cheese Store & More, 
Heart of the Ozarks PBW, Eller-
man Roofing, Hy Vee, Stryker 

Orthodontics, Baxter’s Lakeside 
Grille, Rapid Signs, Lake Ozark 
Helicopters, MSW Interactive 
Designs, Iguana Watersports, 
Surdyke Yamaha, Lake Media, 
Lamar Outdoor Advertising, 
Mix 92.7, 102.7, KS95, LO Profile, 
Bob’s No Wake Zone Radio Show, 
Paul’s Supermarket, WCA, Pane-
ra Bread, Andy’s Frozen Custard, 
Boy Scouts of America, Glencove 
Marina, DJ – MP3, Scholastic, 
Big Brothers Big Sisters, The 
Cove Golf Course, Home Depot, 
Lake Ozark Fire Department, 
Camden Count Sherriff Office, 
The Zoo, Serenity Medical Spa, 
Kona Ice, Anytime Fitness, Lake 
of the Ozarks Convention & Visi-
tors Bureau, Scott’s Concrete, 
Faithbridge Church, Anderson 
Creative Marketing, Showcase 
Publishing, Kiwanis Division 11 
Lt. Governor, Team Jane Kelly 
RE/MAX Lake of the Ozarks, 
Auto Spa Car Wash, Kelly’s Port, 
Spa Shiki, First State Mortgage, 
Spieler Insurance Group, Royal 
Heating and Air and Lake Colli-
sion Repair.

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

Home Warranty 
Plans

Frequently in the home buying 
or selling process, buyers encounter 
homes whose sellers are offering home 
warranties.  Both buyers and seller (and 
some agents) are frequently under the 
impression that these warranties cover 
most, if not all, costs to repair or replace 
things that fail in the home.

A home warranty is a contractual 
agreement provided to an owner of a 
house by any of a number of different 
types of entities. In the case of this ar-
ticle, I am referring to “home warranty” 
companies.   The home warranty indus-
try was founded in 1971 by American 
Home Shield.  In the strictest legal sense 
a warranty of any kind must adhere to 
guidelines set at the states’ and fed-
eral government’s levels. But the word 
“warranty” is not always used explic-
itly to mean a legal warranty is being 
conveyed. Usually, a home warranty is 
not a warranty at all but rather a home 
service contract that covers the repair 
and/or replacement costs of home ap-
pliances, plumbing, heating and cool-
ing and electrical systems, and possibly 
other components. Coverage and costs 
vary signi� cantly across home warranty 
companies and home warranty con-
tracts do not cover all home repairs.

Some home plans are more expen-
sive and cover more items while others 
are more limited.  Most require that you 
pay a service fee, around $50 to $100 
per incident and also have a maximum 
amount that they will pay per covered 
item and a limit on what they will pay 
in total.  Be sure that you are aware of 
what the coverage exclusions are and 
if the company pays the full cost of re-
placing an item or its depreciated value.  

Some common complaints that 
home warranty clients have about war-
ranty companies are:

1. Deny the claim citing homeown-
er’s maintenance negligence or “pre-
existing problem”

2. Repair the equipment even when 
it is in such bad shape as to be replaced 
(which may keep it running until your 
warranty ends)

3. Utilize sub-standard service pro-
viders (the warranty company chooses 
the provider), this issue is often attrib-
uted to the fact that they have negoti-
ated lower rates from these providers

Most warranty companies have a 
“Sample” Coverage Terms document 

that outlines what is included and ex-
cluded as well as some other terms.  
These generally look pretty good.  Many 
have � ne (miniscule) print that refer-
ences a cover/front page that details 
speci� c coverage on the particular 
home.  Make sure you have all informa-
tion before making a decision. 

One of the best preventive mea-
sures you can take to reduce the risk of 
nasty equipment failure surprise after 
closing is to schedule a thorough home 
inspection (by a reputable, knowledge-
able company).  Your purchase contract 
should allow for an inspection and have 
a date by which you must complete and 
report any issues to the seller.  If their 
response is that the home warranty will 
cover it, look over the coverage terms 
AND make a call to the warranty com-
pany to verify this.

A great resource for home warranty 
information and reviews of existing 
companies as well as a list of ones no 
longer in business (some reportedly still 
selling warranties).  www.HomeWar-
rantyReviews.com Reports I have read 
state that around 20 companies went 
out of business between 2013 and 
2014.    

A home warranty can be a great as-
set, you just need to do a little home-
work to make sure you know as a seller 
what you are offering and as a buyer 
what you are receiving.   

Michael has been selling real estate 
at Lake of the Ozarks since 1981.  He 
is one of the most respected brokers in 
the area.  If you would like a detailed 
sales report and value for your spe-
ci� c property type or neighborhood, or 
would like information on the best buys 
at the lake, contact C. Michael Elliott 
& Associates at 573.365.SOLD.  You 
can also view each month’s article, ask 
questions and offer your opinion on his 
blog at www.AsTheLakeChurns.com

Estate Planning
Financial Planning
Retirement Planning
Tax Preparation
Tax Planning
Business Consulting

Accounting Services
Payroll Services

Employee Bene� ts
Audit & Review Services

Business Succession Planning
Accounting Software

Wilson, Toellner & Associates, L.L.C.

Certi� ed Public Accountants
& Business Consultants

~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~
YOUR PARTNERS IN PROGRESS

www.wtcpa.com

2729 Bagnell Dam Blvd. Lake Ozark, MO • 573-964-5739
810 S. Highway 5 • Camdenton, MO • 573-346-6822

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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continued from page 1
things as convention cen-
ters, meeting facilities, parks, 
streetscapes, sidewalks, light-
ing, water, storm and sewer 
systems, parking lots and child 
care facilities for that devel-
opment. The special sales tax 
would not be collected outside 
the established CID area. 

TDDs are independent po-
litical subdivisions organized 
to levy taxes or assessments 
to pay for the construction of 
roads, bridges, interchanges, 
intersections, parking facilities 
or other transportation related 
improvements inside the dis-
trict’s boundaries. TDDs may 
generate revenues through 
sales taxes (up to 1 percent); ad 
valorem taxes on real and per-
sonal property (up to 10 cents 
per $100 assessed valuation); 
special assessments; or tolls. 
As with the CID, those taxes 
are collected inside the TDD 
area only, which, again, would 
encompass only the Peninsula 
project. The TDD is authorized 
to issue bonds on its own behalf, 
and then utilize those captured 
taxes and assessments to pay 
debt service on bonds issued 
to construct the transportation 
projects. When the bonds are 
paid off, the TDD is terminated. 
As with the CID, the additional 
tax would not be collected out-
side the established TDD area.

Foster has also been talking 
to Camden County commis-
sioners about a Tax Increment 
Financing (TIF) plan. A TIF 
merely freezes the property’s 
taxes at current levels – where 
they would stay forever if noth-
ing is developed on the prop-
erty. Establishment of a TIF al-
lows a developer to use money 
to develop the land instead 
of paying the higher property 
taxes that would have been as-
sessed as that property is de-
veloped. State statute allows 
a TIF to run for a maximum of 
23 years but that can be short-

ened by the issuing entity. No 
other county money would be 
put toward construction of the 
Peninsula project – or any other 
project financed by a TIF. 

“At the end of the TIF, Cam-
den County residents will ben-
efit from significantly higher 
property tax income from the 
development,” he said. “In re-
gard to the funding mecha-
nisms that we are exploring, 
they are exactly the same ones 
that brought three significant 
retail centers to the lake along 
with hundreds of thousands of 
dollars in sales-tax revenue and 
more than 1,000 jobs. Osage 
Beach officials saw the value 
of those mechanisms for the 
Hammons project before it fell 
apart. None of this is at all un-
usual and is part of contempo-
rary business models.”

In an earlier interview, Cam-
den County Presiding Com-
missioner Greg Hasty said al-
though he hadn’t seen all the 
final details, the project would 
bring a much-needed boost to 
the county.

“We’ll have to look at this 
very carefully, but we have to 
get our economy breathing 
again. That’s so very important. 
And activity creates activity,” 
Hasty said, adding that he’d re-
ally like to see growth stirring 
west of the Grand Glaize Bridge. 
“Any time you have activity go-
ing on and you have water, sew-
er, electric and roads in place, 
the ground suddenly becomes 
more valuable but it also makes 
a project much more desirable 
looking, particularly when you 
have something like the Ar-
rowhead Development nearby. 
These projects really have the 
potential to boost our Lake 
economy and get us rolling 
again. Bottom line – they mean 
a lot of growth and a lot of jobs, 
which is critical.”

Hasty also said that because 
the county had never before 
issued a TIF, if the developer 

planned to request that fund-
ing mechanism, the county 
would form a TIF commission 
that would include members of 
all taxing entities as well as two 
“at-large” members of the com-
munity.

More about the project
The Peninsula Project prop-

erty is located at the 29 mile 
mark of the Osage and includes 
approximately 5,000 feet of 
Lake frontage.

Although there currently are 
no plans to annex into Osage 
Beach, there are plans for that 
city’s utilities to be extended to 
the project. 

The project will be accessed 
off Burton Duenke Boulevard 
just west of the roundabout 
on KK. The developer plans to 
construct a road that will meet 
county standards on easement 
that has been provided by the 
adjoining land owner.

There have been conversa-
tions with the Convention and 
Visitors Bureau and Tri-County 
Lodging Association in regard 
to the event space and its rela-
tionship to the overall picture 
of drawing visitors to the lake.

CHATEAU ON THE LAKE
Will history repeat itself?

Developer Dr. Dan Foster 
said the need for a large, mod-
ern resort facility was seen 
several years ago by John Q. 
Hammons, “one of the world’s 
foremost hoteliers.” 

In 2007, Hammons request-
ed, and was awarded, a tax 
increment financing (TIF) ar-
rangement by the city of Osage 
Beach that would have been 
used to help fund the proposed 
$100-million Chateau on the 
Lake. The European-style, 
15-story, 320-room waterfront 
hotel, 100,000-square-foot con-
vention center and spa was to 
be built off Passover Road and 
be operational by the spring of 
2010. The facility was expected 
to generate about $25 million 
in annual revenue, potential 
boosting Osage Beach coffers 
by $500,000 per year during 
times of normal economic con-
ditions.

However, in November 2007, 
the Curran and Sickal law firm 
of Osage Beach filed a lawsuit 
on behalf of Peter and Susan 
Brown, owners and officers of 

the Four Seasons entities, to 
block the TIF.

Even though an ad-hoc 
group garnered more than 
1,000 signatures on a petition 
urging the Browns to drop the 
suit for the good of the commu-
nity, their attorneys continued 
to delay the trial.

After more than two years of 
legal wrangling, which put the 
hotel’s development on hold, 
Senior Judge B.C. Drumm Jr. is-
sued the declaratory judgment 
March 8, 2010, upholding the 
constitutionality of the decision 
made by the city of Osage Beach 
to extend the TIF to Hammons. 
In November, 2010, Hammons 
announced he would be mov-
ing forward with the project, 
with construction beginning in 
January or February of the fol-
lowing year. Soon after, Ham-
mons fell ill and a new CEO 
and executor was named to run 
John Q. Hammons Hotels & Re-
sorts. Hammons subsequently 
died and all development plans 
were put on hold indefinitely. 

Your Lake Vacation
4571 Osage Beach Parkway, 
Suite A • Osage Beach, MO 65065
573-365-3367 • 877-284-0267
www.yourlakevacation.com
www.knollsresort.com
www.lazydaysrentals.com

Vacation Rental Management
Serving the Lake since 1986

Over 100 vacation homes and condos 
located in Osage Beach, Lake Ozark, 
Horseshoe Bend, Camdenton and on 

Located next to Vista Grande across 
from the outlet mall. Put your 

waterfront 

property to work for 

you!  Call today 

573-365-3367!

New venture could provide huge boost

Listen Live each Weekday Morning 
from 6 am - 10 am!



Lake of the Ozarks Business JournalOctober, 2015Page 24

Located ¼ mile west 
of the Grand Glaize Bridge 
on Osage Beach Parkway
Open Seven Days a Week

365 Days a Year
Reservations Recommended

573.348.2966 | www.jbruners.com

   THE LAKE’S 
Fine Dining Choice
   S i n c e  1 9 8 0

US-54 EXPY

Osage Beach Pkwy

W
inn Rd

Je�
ries Rd

Grand 
Glaize 
Bridge

FSBOFOR SALE BY OWNER
FOR SALE BY OWNER
FOR SALE BY OWNER

One of A Kind Dock Manufacturing & Service 
Business for Sale Serving the Entire Lake Area:

 
*Well Established and Profi table
*Fabricates and installs own fl oating structures and other marine 

related products year round
*Has equipment, knowledgeable employees and large customer base 

already in place.
*Great business opportunity for individual or family wanting to 

relocate to Lake of the Ozarks.
 
All interested parties will need to demonstrate fi nancial ability.

Contact:  oneofakindbusiness0@gmail.com

The Lake Area Chamber recently held a ribbon cutting for GFI Digital 
– Leigh Ann Bauman, at Willmore Lodge in Lake Ozark. GFI Digital 
is a family-owned Missouri based company with 7 branches that 
just won the Pro’s Elite Award for #1 in service out of 5,600 national 
independent dealerships. Call (573)821-0388 or send her an email at 
lbauman@gfidigital.com to evaluate your current copier lease, learn 
more about smart device printing, for a free printing assessment 
or explore a Managed Network Service solution today. For more 
information about GFI Digital, visit their website www.gfidigital.com.

The 2015 Great Bagnell Dam Duck Drop was a big success for the 
Ozark Coast Kiwanis and Lake of the Ozarks Big Brothers Big Sis-
ters. Buck Cueni-Smith (top) was the 1st place winner of $5000 
cash, followed by Randy Kelly (bottom) at 2nd with $1000 cash.
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TURN YOUR

Reality
Vision

INTO

Partnering with our customers 
to create their perfect room and 
select the right products. 

Osage Beach: 924 Hwy 42 (573) 343-4464
Kitchen & Bath Products, Cabinetry, Countertops & Appliancesdkbshowroom.com

Tues. - Fri. 9-5:30 Sat. 10-4:30 • Closed Sun. & Mon.
108 High St. • Jefferson City

www.divinitygiftshop.com

Divinity Religious Gift Shop

573-636-5470

The Largest Collection of Fontanini 
Figurines in Central Missouri!

Use Our Year-
Round Fontanini 
Registry to Track 

Yours!

continues from page 16
The background check re-

sults are considered a “pos-
sible match” and will include 
only open records. Open re-
cord information includes 
records containing convic-
tions, such as “plead guilty 
to,” or “convicted of;” ar-
rest information that is less 
than 30 days old from the 
date of arrest; prosecutor 
filed charges awaiting final 
disposition from the court; 
and records that contain a 
suspended imposition of 
sentence during the proba-
tion period. The fee for each 
personal identifier search 
through MACHS is $12, plus 
a small convenience fee.

MACHS Fingerprint 
Search Portal allows any 
member of the public to 
schedule an appointment 
to be fingerprinted through 
Cogent, the state finger-
print services vendor, for a 
fingerprint-based criminal 
background check. Cogent 
will utilize electronic image 
capturing, also known as 
livescan, to capture an ap-
plicant’s fingerprints elec-
tronically and transmit them 
to the MSHP for processing. 
Cogent does not receive or 
have access to criminal his-
tory records. 

The results of a finger-
print-based background 
check are considered a “posi-
tive match” and will provide 
closed or complete records 
for the requesting individ-
ual or qualified requesting 

entity. Closed record infor-
mation includes all crimi-
nal history data, including 
all arrests (filed or not filed 
charges); charges that have 
been dismissed or found not 
guilty in a court of law; and 
will include any suspended 
imposition of sentence after 
the probation period is com-
plete.

The processing time for 
a fingerprint-based back-
ground search is generally 
seven to 10 business days and 
the results of the background 
check will be mailed to the 
qualified entity or applicant. 
Cogent’s service fee is $8.30 
per applicant. Therefore, a 
state background check us-
ing Cogent will cost $28.30 
per applicant and a state and 
federal background check 
(for authorized entities) will 
cost $43.05 per applicant. 
Upon request, and for an ad-
ditional $2, the CJIS Division 
can notarize the results of 
the personal identifier search 
or fingerprint based search.

To schedule an appoint-
ment with Cogent or to view 
fingerprint locations, visit 
the MACHS Fingerprint 
Search Portal at https://
w w w. m a c h s . m s h p . d p s .
mo.gov/M ACHSFP/home.
html or call Cogent toll free 
at 1-877-862-2425.

For more information, vis-
it www.mshp.dps.missouri.
gov and click on the Pro-
grams/Services tab located 
on the top right hand side of 
the page. 

Combatting employee 
theft – in and out of 
the workplace
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TEX’S WILD WEST 
ANIMAL PHOTOS 

The 1950s was an in-
teresting decade at Lake 
of the Ozarks. As you 
passed through Eldon 
you could visit Tom’s 
Monkey Jungle where a 
monkey might pick your 
pocket, and just past El 
Rancho Junction south 
of Eldon was Nicker-

son’s Farm where you 
could eat a good meal 
and watch bees at work 
through a glass window. 
Next door was Max Al-
len’s Reptile Gardens 
where, if you were lucky, 
you could watch Max 
Allen milking venom-
ous snakes, then ven-
ture next door to see the 
Ozark Deer Farm where 

you could pet a variety of 
exotic animals and see a 
fi ve-legged cow. 

Once you reached 
Lake Ozark you had your 
choice of a variety of en-
tertainments from speed 
boat and excursion boat 
rides, to Dogpatch Hill-
billy Village where Al 
Cap interactive exhibits 
awaited you, after which 

you could step next door 
to Phantom Acres and 
see if you could walk 
straight through a house 
where water ran uphill 
and nothing was on the 
level.  

If that wasn’t enough, 
you could visit Tex’s 
Wild West Animal Photo 
Display. You didn’t just 
look, you got dressed in 
Wild West gear and had 
your photo taken sitting 
on one or more of half a 
dozen interesting stuffed 
animals. This included a 
bucking horse, a bucking 
steer, a buffalo and a hy-
brid called a Jackalope. 
In the photo that ac-
companies this article, 
courtesy James Brooks, 
we see Tex Bemis taking 
a photo of his native-
American wife, Mae, on 
the bucking horse.  It 
took about fi ve minutes 
and you received three 
postcards for $1.00. Tex 
later became the owner 
of the Casino Boat Dock 

with the Commander 
as his premier excur-
sion boat, and then for a 
number of years owned 
and operated the Ozark 
Water Ski Thrill Show  at 
the end of Flynn Road in 
Lake Ozark. 

This historical sketch 
is from the collection of 
H. Dwight Weaver. He is 
the author of six books on 
the history of Lake of the 
Ozarks.

The author’s latest book 
on Lake history – Images 
of America, Osage Beach 
– is now locally available 
and is a pictorial history 

of Osage Beach from 1880 
to 1980. Weaver’s book 
“A Pictorial Guide to Ha 
Ha Tonka State Park” 
contains more than 300 
photos of the park, which 
include all of the park’s 
signifi cant natural and 
man-made features along 
its trails and boardwalks.

Contact him at: 
dwightweaver@charter.
net or call 573-365-1171. 
Visit www.lakeoftheo-
zarksbooks.com to 
obtain more information 
or to purchase one of his 
books on line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

October’s Business Social is at Tuckers Shuckers sponsored 
by Christy Fera/American Family Insurance. Stop by and see 
us from 5 - 7 pm, there will be food, fun and prizes!

September’s event was at Bootlegger’s, with our sponsor, 
Mills and Sons Insurance. 

Thursday
NightSocial Photos from September; Lower left, From left to right: Lisa 

Larson-ReLocating Lake if the Ozarks, Michelle Cook-LoProfile, 
Karen Mantle, Hollie Steingrubey, Tami Mills, and Stephanie 
Shrauger-all from Mills & Sons Insurance

Lower right, From left to right: Keith Lucas, Sandy And Mike 
Waggett. All from MSW Interactive Designs LLC.

October 8th at Tuckers Shuckers sponsored by 
Christy Fera/American Family Insurance 5-7 pm
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• Family owned for 23 years
• 13 locations in Missouri and Kansas
• Now open in Lake of The Ozarks
• ALTA Best Practices Compliant

WWW.GATOZARKS.COM

REAL ESTATE SERVICES :  CONSTRUCTION DISBURSEMENT  |  TITLE INSURANCE  |  ESCROW CLOSING

TRUST IN US
to make dreams happen one closing at a time

Great American Title has acquired Phillips and McElyea Land Title 
of Camden County and are looking to expand and open additional 
locations at the Lake and within Central Missouri. We’re looking for 
talented, enthusiastic professionals to join our team in the following 
positions:

Senior Escrow Area Manager
Business Development Representative
Escrow Closers, and Escrow Processors
Title Insurance Examiners and Searchers
(send your resume confi dentially to BRussell@gatozarks.com)

Trust in Us to provide excellent 
employment opportunities and career growth in the 
Real Estate industry. Our 23 year history and reputation 
speaks for itself.
Corporate Offi ce – Employment Offi ce
506 W. Battlefi eld, Springfi eld, MO. 65807
1-888-455-6988

Trust in Us as consumer, realtor, or 
lender looking to choose a title company to handle the 
purchase or sale of your home.

13 Branch locations including Lake of the Ozarks offi ce:
Great American Title 182 Ha Ha Tonka Cut Thru, Camdenton, MO  65020
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Mortgage $ense
with Michael Lasson of First 
State Bank Mortgage 

Mortgage Insurance 
101

When purchasing a new home at 
the Lake of the Ozarks, there are lots 
of things to consider. While buying may 
make more sense than renting in your 
situation, sometimes it is diffi cult to 
come up with a 20 percent down pay-
ment. This is where mortgage insur-
ance can help you out! You can secure 
a Lake of the Ozarks mortgage loan 
with less than 20 percent down if you 
purchase mortgage insurance.
What is Mortgage Insurance? 

Mortgage insurance, also known 
as mortgage guarantee or home loan 
insurance, is an insurance policy that 
compensates lenders or investors for 
losses due to the default of a mortgage 
loan. If a borrower stops payment on  a 
mortgage, the insurance company en-
sures that the lender will still get paid 
in full. With mortgage insurance, the 
borrower pays the premiums, but the 
lender is the benefi ciary.
Mortgage Insurance FAQs 
1. Who is required to have 
mortgage insurance? 

Typically, if the down payment is 
less than 20 percent of the value of 
your home, you are required to carry 
mortgage insurance. You usually pay 
those insurance premiums until your 
loan-to-value ratio (LTV) hits 80 per-
cent. The LTV is simply the amount of 
money you borrowed divided by the 
value of the property you bought. Once 
you have that 20 percent of home eq-
uity built up, you can usually cancel 
your mortgage insurance policy.
2. Are there different types of 
mortgage insurance? 

In general, there are two types 
of mortgage insurance: public and 
private. Public mortgage insurance 
is bought from the government, de-
signed for those with FHA or VA loans. 
For conventional loans, the insurance 
is bought from the private sector and 
is called Private Mortgage Insurance 
(PMI). The type of mortgage insurance 
required will depend on the type of 
home loan at the Lake of the Ozarks 
you are getting.
3. How much does mortgage in-
surance cost? 

Insurance premiums for conven-
tional loans can vary. Typically, the 
lower your down payment and/or the 
lower your credit score, the higher your 
premium will be. Premiums can range 
anywhere from $30-$70 per month 

for every $100,000 borrowed. On FHA 
loans, there is an upfront MIP (mort-
gage insurance premium), as well as 
an annual premium that is collected 
monthly. On VA loans, you have an up-
front fee (funding fee) and no annual 
or monthly premiums. Your Lake of the 
Ozarks mortgage lender will be able to 
provide you with insurance costs for 
your specifi c situation.
4. Is there a way to avoid 
paying for mortgage 
insurance? 

If you make a down payment of 
20 percent or more when you buy a 
home, you can typically avoid paying 
mortgage insurance on a conventional 
loan. Even if you are required to pur-
chase mortgage insurance when you 
fi rst get your loan, you can often re-
quest to cancel it after a certain period 
of time. As mentioned above, once 
you’ve built up a certain amount of eq-
uity in your home (usually 20 percent), 
you can most likely stop paying for the 
mortgage insurance.

If you’re thinking about purchasing 
a new home and don’t have enough 
for a 20 percent down payment, con-
tact the best mortgage lender at Lake 
of the Ozarks at 573-746-7211 to 
discuss your options. When it comes 
to your fi nancing needs, I’m commit-
ted to working with you every step of 
the way!

For Lake area news, resources and 
tips on fi nancial services, please 

LIKE my Facebook Page, Follow me 
on Twitter or Connect on LinkedIn  

Michael Lasson
Sr. Residential Mortgage Lender
NMLS #: 493712
2265 Bagnell Dam Blvd, Suite B
PO Box 1449
Lake Ozark, MO 65049
Direct:  (573) 746-7211
Cell: (573) 216-7258
Fax: 866-397-0138
www.yourlakeloan.com 
Email:  mlasson@fsbfi nancial.com

continued from page 12
among everyone by their love,” 
Plumlee said. “That should 
never have changed.” 

He said that while many 
churches tend to be known 
more for the location of their 
building rather than the loving 
service of their members, his 
hope is that “Love The Lake” 
will begin changing that per-
ception.

Plumlee has been the pastor 

at Riverview for two and a half 
years. He previously served at 
a church in the Ft. Worth area. 
When Riverview called him 
as their pastor, Plumlee says 
the members had recognized 
their deficiency in outreach, 
both locally and globally, and 
they wanted to change that. 
The church has begun forming 
a strategic partnership with a 
network of churches and mis-
sionaries in Thailand. River-
view also has a local Hispanic 
outreach, with Spanish-speak-
ing church services on Satur-
day evenings led by Pastor Orel 
Garcia; Garcia, Family Pas-

tor Michael Beene and others 
are planning a mission trip to 
Mexico for early 2016. But Riv-
erview’s leadership considers 
“Love The Lake” a major step 
forward in establishing regular 
outreach programs in the com-
munity.

“This is not about trying to 
make ourselves look good, or 
feel better,” Plumlee said. “It’s 
about showing people that God 
loves them. We get to be the 
messengers.”

For more information about 
Riverview Baptist Church or 
Love The Lake, call 573-348-
3515 or visit www.rbclake.org.

Local 
church

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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City recognizes 
businesses that helped 
during round up of 
wanted man

Lake Ozark recently 
recognized several business 
owners and managers that 
partnered with the city’s 
police department during a 15-
hour manhunt that included 
a lockdown of Heritage 
Elementary School. 

Seven different law 
enforcement agencies assisted 
the city in the search for 
32-year-old John Fogle, who 
was wanted on several charges 
- a warrant out of Jefferson 
City for violation of parole for 
rape; a second warrant out of 
Monroe City for resisting arrest 
by fleeing, endangering the 
welfare of a child, and leaving 
the scene of an accident with 
injuries; and a third warrant 
out of Ralls County for failure 
to register as a sex offender.

According to Lake Ozark 
Police Chief Gary Launderville, 
Fogle fled on foot when the car 
he was riding in was pulled 
over by police about 1:30 a.m. 
August 20. Fogle was arrested 
without incident at 3:45 p.m. 
that same day on a seldom-
used gravel road known as 
Cove Creek Lane just off the 
Expressway in Osage Beach.

During a presentation at 

the city’s September 8 board 
of aldermen meeting, Mayor 
Johnnie Franzeskos said he 
had been looking forward to 
the time he could publicly 
thank the business owners for 
their help.

“This is what America is 
about,” added Franzeskos. “I 
am so glad to be the mayor of 
this city when the community 
comes together like this to help 
out. It’s good for us and it’s 
good for everybody. Thank you 
again.”

He also commended 
the city’s police for the job 
they did tracking and then 
apprehending the man without 
incident.

Chief Lunderville also had 
high praise for the businesses.

“Every one of these 
businesses that we recognized 
– it’s not the first time they’ve 
stepped up. Anytime we’ve 
needed help in the past, all we 
have to do is ask. We make one 
phone call and they’re there 
for us. We truly appreciate it 
because you make our jobs 
much easier – especially when 
we have a day like that one. It 
was a very rough day,” he said. 

1100 Bluff Drive • Osage Beach

573-302-0229
 "Quality Repair with

People Who Care"

Posing for a photo during the awards presentation were (left to right) Dave Paisley with Iguana Water 
Sports, who provided use of an ATV and UTV; Ryan Young with Yacht Club Power Sports, who provided use 
of an ATV; Mayor Johnnie Franzeskos; Lake Ozark Police Chief Gary Launderville; Pat Hermann with Paul’s 
Supermarket, who donated bottled water; Larry Cryer with the Osage Beach Walmart, which donated 
bottled water and sandwiches; and Jerry Bice with Lake Ozark Helicopter, who provided a helicopter for 
the search. Lake Ozark McDonald’s Restaurant was also recognized but no one was on hand to accept the 
plaque. Nancy Zoellner-Hogland photo.

SEND YOUR ANNOUNCEMENTS
And business/community-related news and photos to:

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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ANNUAL TOTES FOR TA-TAS EVENT  
BENEFITTING THE LAKE REGIONAL CANCER CENTER

TUESDAY, OCTOBER 13TH FROM 5PM-8PM

INN @ GRAND GLAIZE  IS GOING PINK...

$20 ADMISSION INCLUDES A DRINK TICKET,  
SOUP, SALAD & POTATO BAR, DESSERT,  

DOOR PRIZE ENTRY
SILENT/LIVE AUCTION OF TOTES,  

PURSES AND WALLETS, 50/50 RAFFLE

BETWEEN NOW AND SEPTEMBER 22ND, DROP OFF NEW  
OR GENTLY USED PURSES/TOTES/WALLETS AT  

SAFFEES, BELLA DONNA SALON, A PASSION FOR FASHION, 
SPA SHIKI, MOTHER’S SHRINE, LAKE SUN CAMDENTON 

OFFICE, BRYANT’S OSAGE OUTDOOR, SERENITY MEDICAL 
SPA, CAMDENTON CHAMBER, FUNKY BUFFALO AND LAKE 

REGIONAL CANCER CENTER.

WWW.FACEBOOK.COM/TOTESFORTATAS 
573-280-9792

ENTERTAINMENT  BY

6th

ABOVE&BEYOND
R O O F I N G

SERVING LAKE OF THE OZARKS
AND SURROUNDING AREAS

vacation news

lake lifesty
les

0 74470 97602 8

05
MAY/JUNE 2015  $3.95

T h e L a k e O n l i n e . c o m

BEST
PIZZA

Plus... 111 Winners Inside!

ONE FUN
NIGHT
CELTIC IRISH BAND   

IS A LOCAL FAVORITE

GOLF Q&A  
OUR EXPERT WEIGHS IN

SOAK UP THE SUN
WITH THESE DOCK MUST-HAVES

lls0515_covers.indd   1

4/20/15   7:21 PM

VacationNewsFOOD - ENTERTAINMENT - SHOPPING ... FOR LOCALS, SECOND HOMEOWNERS & VISITORS!

Vol. .66 - No. 6
April 24-May 7, 2015

Celebrating 66 YEARS of service to the Lake of the Ozarks FREE

ALSO INSIDE

CHOCOLATE FOR
CHARITY

LAKE AREA GOLF
TOURNAMENTS

LIVE MUSIC AND
ARTIST Q&A

THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER

CAR SHOWSCAR SHOWS

W W W . T H E L A K E O N L I N E . C O M
Get YourOfficialCincode MayoT-Shirt

World Famous

MArgaritas
Cantina & Restaurant

4 Flatscreen
TV’S to catch

the games

Dreamsicle Margaritas
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celebration at the Lake!
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THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER

CELEBRATING

Celebrating 66 Years!

Celebrating 15 Years!

Quality of Life
at the LAKE!

Managing Rental Property
What Makes A 
Great Rental 
Home?

My family and I recently went on a 
vacation to another destination here 
in Missouri.  So I got to see what the 
other side of the phone is like and I 
was asking questions about our rent-
al home, location, amenities, etc.  It 
was actually kind of weird, but I also 
learned a few things, so it was a good 
experience.

Location was our fi rst priority as 
we have season passes to a certain 
theme park and didn’t want to drive a 
long way to get there.  We could have 
stayed in town and the fi ve mile drive 
could have taken almost an hour or 
we could stay 14 miles from the park 
and have a scenic 20 minute drive 
with minimal traffi c.

Once we decided on our location 
we needed enough room for nine of 
us.  We found a number of four, fi ve 
and up to seven bedroom homes 
near where we wanted to stay and 
we found varying prices.  We settled 
on a fi ve bedroom, three bath home 
with two levels and a family room on 
the lower level that included a pin ball 
machine.

The home was awesome!  Most 
importantly when we arrived it looked 
just like the pictures on the internet.  
Sometimes you worry that you are 
seeing the home 20 years ago when 
it was new.  That is why at our com-
pany anytime an owner updates their 
unit with new paint, new furnishings 
or appliances we take new pictures.  
All of our properties look just like they 
do on the internet.

It was comfortable for all of us, 
had fl at screen TV’s in every single 
room but one, six TV’s in all, plus an 
x-box system in the family room with 
a few games and the hit of the week-
end, the pin ball machine.  We only 

stayed two nights and most of one 
whole day was spent at the park, but 
we managed to play around 40-50 
games of pin ball (I had the high score 
for the weekend, but I am not very 
competitive so it wasn’t a big deal).

The only thing the home didn’t 
have that would have been nice was 
a dresser in one of the bedrooms.  
But that was our only complaint, if 
you could even call it that.  We had 
Wi-Fi, plenty of room to relax, a well-
appointed kitchen, good appliances, 
soft beds, nice pillows and a great 
location.  All those things together 
made for a great vacation.

So once you have your home, or 
condo, make sure it has everything 
that would make someone feel 
comfortable.  Games for a rainy day, 
maybe some books or magazines and 
a pool table, foose ball table, pin ball 
machine or card table.  All of those 
things can set your property apart 
from the rest of the crowd and make 
for a great vacation rental property.

Russell Burdette is the owner of 
Your Lake Vacation, a professional va-
cation rental management company 
at the Lake of the Ozarks since 1986.  
If you would like more info on rent-
ing your home or condo as a vacation 
rental, please call 573-365-3367 or 
e-mail russell@yourlakevacation.com.

Russell Burdette
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Featuring:
• MudPie
• Lolita
• Periwinkle by Barlow
• ReSails

Formerly, OYC Ship Shop, the new 
Nautical Shoppe will offer a larger 
selection of nautical home furnishings, 
gifts, lake and coastal accents, including:

• Wall Décor
   Globes &
   Instruments
• Decorative Accessories
• Nautical Jewelry
•  Apparel, Model Ships–

Economy to Museum 
Quality

(573) 552-8401 • 300 Yacht Club Landing Dr., Lake Ozark, MO 65049

New Name! New Location!

www.NauticalShoppe.comCheck out our New Location!

We’re STILL the Gift 
Headquarters for 

Boating Enthusiasts

New
Location

Now
Open!

The right words could launch a culinary career
By Nancy Zoellner-Hogland

If owning and operating a 
restaurant has always been 
a dream of yours – and if you 
can put that wish into words 
and come up with $225 – that 
fantasy just might turn into a 
dream come true. 

Noelle Ark and her husband, 
Daniel Holton, owners of Der 
Essen Platz German restaurant, 
located north of Camdenton off 
Bridal Cave Road, are holding 
an essay contest and the prize 
is the restaurant – complete 
with furnishings, kitchen 
equipment, refrigeration, 
inventory, fixtures and 
supplies, as well as the 2.7-acre 
piece of land the restaurant 
occupies and a 400-square-foot 
apartment downstairs that can 
be used as living quarters.

Everything needed to 
operate the restaurant, 
including the recipes, will 
transfer to the winner, who 
will be announced in February 
2016. Holton said he and his 
wife will be available to teach 
the business to the new owner, 
if their help is desired.

“We had seen this done 

many years ago with a bed 
and breakfast on the east coast 
and the winner of that contest 
recently turned around and 
used the same concept to give 
it away when she was ready 
to retire. We just thought that 
would be a fun way to turn this 
over to someone who really 
wants it. And although nothing 
can guarantee success, the new 
owner would come in without a 
mortgage and own everything 
free and clear. That would 
give someone a great start in 
a restaurant career, especially 
since Der Essen Platz is ranked 
Number 1 in the entire Lake of 
the Ozarks area on Trip Advisor 
and we have a loyal customer 
base,” explained Holton.

The restaurant, which 
operated in Cole Camp for 
three years before relocating 
to the Lake eight years ago, 
is known for its sauerbraten, 
schnitzel, rippchen and 
sausages and especially for 
its potato pancakes with fried 
apples. The panoramic Lake 
view is just icing on an already 
fine cake, Holton said. 

Others must agree. 

The restaurant, which sits 
on Thunder Mountain 
overlooking the Big Niangua 
River, has an email list of some 
600 customers who receive 
newsletters and invitations 
for special dinners such as 
the extremely popular French 
night, which is held once a 
month.

Holton said that for the 
past two or three years, he 
and his wife, who are both 
in their late 60s, have been 
thinking about holding the 
essay contest. When they both 
started experiencing some 

health problems, the couple 
decided it was time to put their 
idea into action. They met with 
their attorney to develop the 
rules for the contest, which just 
began September 15, and they 
created a contest website. 

Those rules state that 
to be eligible, contestants 
must be 21, permanent and 
legal United States citizens 
who are physically residing 
in one of the 50 states and 
they cannot be related to the 
owners, employees or former 
employees or their families. 

Each entrant must submit 

an essay on why he or she 
wants to own Der Essen Platz 
restaurant. The essay must 
be original, it must be written 
in English, and it can be no 
longer than 500 words. It must 
be typed and double spaced 
on white 8 ½-inch-by-11-inch 
paper and it must not contain 
any identifying information 
such as the contestant’s name, 
address or email address. 
An entry form, available on 
the contest website, must be 
attached and the entry must be 
accompanied by the entry fee

continues on page 32

Der Essen Platz German restaurant
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SEND YOUR ANNOUNCEMENTS
And business/community-related news and photos to:

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

Pick up L•O PROFILE’S newest  issue statewide 
or visit www.loprofile.com to download!

Your  only
Locally Owned

Lake of the Ozarks 
Magazine. 

Statewide 
Award Winning 

Publication.

continued from page 2
that SkyWest was operating. 

He originally said he had been 
“extorted by a friend to ‘bring 
down a plane’ or his family 
would be harmed,” but later ad-
mitted to making up the story.

At least one airline isn’t judg-
ing its crew members by their 
truthfulness – or their abil-
ity to do the job. Air India re-
cently dismissed 130 cabin 
crew members, most of whom 
were women, for having body 
mass index (BMI) levels be-
yond “normal.” The airline’s 
“normal” for female flight at-
tendants is between 18 and 
22; for males it is from 18 to 25. 
The move did not come with-
out warning. About six months 
ago, some 600 attendants were 
warned to lose weight of lose 
their jobs in the cabin. In 2009, 
Air India removed 10 flight at-
tendants for having a BMI over 
what the airline considered ac-
ceptable. They’re not the only 
airline raising eyebrows of an-
ti-discrimination supporters. 
Qatar Airways allegedly threat-
ened to fire flight attendants 
for getting married or pregnant 
without company permission.

United Airlines decided to 
make a statement against sex 
discrimination earlier this 
year when they put together 
an all-female cockpit crew for 

delivery of its new Boeing 737-
900 ER narrow body aircraft. 
Captain Kim Noakes and First 
Officer Jan Lumbrazo were at 
the helm; the flight attendant 
crew consisted of all women; 
and there was also a female 
employee in every seat in the 
plane. The flight marked the 
first anniversary of uIMPACT, 
an internal organization at 
United designed to promote 
and empower women who 
work for the airline. Statistics 
show that while women ac-
count for about 7 percent of all 
pilots in the U.S., some 80 per-
cent of flight attendants are fe-
male. Women make up about 40 
percent of United’s workforce.

WOW Air is making a state-
ment of its own – you can trav-
el abroad on the cheap. The 
transatlantic budget carrier is 
offering tickets between either 
Baltimore/Washington or Bos-
ton and London Gatwick for as 
little as $150, including taxes. 
The deal is available on the 
airline’s website for travel be-
tween October 1 and Decem-
ber 15 and between January 
10 and March 10. The one-way 
tickets are available in either 
direction whether starting in 
the U.S. or London. Recently, 
WOW offered $99 one-way 
fares to Paris and Amsterdam.

Armchair Pilot
continued from page 31

and a self-addressed stamped 
envelope which will be used 
to provide a refund if there’s 
not enough interest in the 
contest. The entry fee must be 
in the form of a money order or 
cashier’s check. 

Ark and Holton will read 
and evaluate each essay that is 
properly submitted and meets 
the technical requirements. 
Holton said they will be looking 
for creativity, thought, and 
desire and ability to own and 
operate a restaurant, as well as 
structure of the essay, which 
must include an introduction, 
body and conclusion.

After selecting the top 25 
essays from the eligible entries, 
which will be completed by 
January 20, 2016, a panel of 
three qualified judges selected 
from the community by 
the restaurant owners will 
be asked to apply the same 
criteria to select the contest 
winner, a first runner up and a 
second runner up. Holton said 
those judges cannot be related 
to him or his wife and will not 
have a vested interested in the 
business.

The contest winner, as well 
as first and second runners 
up, will be selected by January 
30, 2016.  The contest winner 
will be given an opportunity 
to tour the restaurant within 
10 days of winning the contest 
and must accept or refuse the 
prize in writing within 10 days.

In the event the winner 
refuses the prize or fails to 
accept by the deadline, the 
prize will be awarded to the 
first runner up, who will be 
required to follow the same 
timeline. In that person refuses 
the prize or fails to follow the 
guidelines in the time stated, 
the prize will be awarded to 
the second runner-up. The 
same requirements will apply. 
Finally, if that person doesn’t 
meet the timeline or if he or she 
refuses the prize, the owners 
will go down the list of the 
finalists, who will be ranked in 
order by the judges, and they 
will be given the opportunity 
to accept or reject the prize.

“We really don’t think it will 
come to that though. This is an 
extremely popular restaurant 
and an amazing opportunity. 
Where else could you own a 

top-rated restaurant free and 
clear for the price of the entry 
fee,” Holton said, adding that 
all entry fees will be held in 
the escrow account until the 
contest has ended by an award 
of the prize or a termination.

“We’re looking for 2,500 to 
3,000 entries. We’ve included a 
clause that allows us to extend 
the deadline if we’re getting 
close to that number, but if we 
don’t meet that goal, we’ll just 
end the contest and return all 
the money,” Holton promised. 
“However, we’re hopeful we’ll 
get a good response since 
we’re promoting the contest 
nationwide.”

For more information or for 
a contest entry form, visit www.
winarestaurantessaycontest.
com. Der Essen Platz, located 
at 8 Bridal Cave Road, opens 
at 5 p.m. Wednesday through 
Sunday but those who want 
to visit, shouldn’t wait too 
long. The restaurant closes 
for the season November 22. 
Reservations for dinner are 
suggested and can be made by 
calling 573-346-1122.

The right words could launch a culinary career



Join Us For The 16th Annual

Eagle - $1,000 Includes:
• 4 players in tournament
• Mention in all radio ads
• Hole sponsor sign 
• Banner on putting green or
    driving range
• Listing in 2015 brochure
• Recognition/Banner at Silent
    Auction & Awards 
• Box lunch/Dinner

Birdie- $415 Includes:
• 4 players in tournament
• Hole sponsor sign 
• Listing in 2015 brochure
• Box Lunch/Dinner

Par - $100 Includes:
• Hole sponsor sign 
• Dinner

Team - $340 Includes:
• 4 players in tournament
• Box lunch/Dinner

Please make checks payable to: 
“Bogeys & Beer”
Registrations can be dropped off at 
or mailed to:  Wobbly Boots
4717 Osage Beach Parkway
Osage Beach MO. 65065

• H
UL
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T •

 CHEVROLET • BUICK • GM
C •

LAKE OF THE OZARKS

• H
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T •

 CHEVROLET • BUICK • GM
C •

LAKE OF THE OZARKS

Cash prizes and
18 hole proxies!

 

Tournament proceeds bene� t:  Lamb House, Kid’s Harbor, Kiwanis Club, 
L.A.N.I., and the CADV

11 a.m. Shotgun Start - The Oaks at Tan-Tar-A Resort
10 a.m. Registration - Box Lunches Provided by Mexicali Blues

Dinner and Awards at Dog Days Following the Tournament
“Silent & Live auction items”

Team/Company Name: ____________________________________________________________________  

Contact: _____________________________________   Phone: ___________________________________  

Player #1   ___________________________________  Player #2 __________________________________  

Player #3   ___________________________________  Player #4   _________________________________

SPONSORSHIP LEVEL

Eagle: $1000 Birdie: $415 Par: $100 Team: $340

Thursday Oct. 15th

2015 Sponsors:
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TECHNOLOGY AND LIFESTYLE Gadgets and Gizmos for
the Geek in All of Us

This unbelievably small desktop printer is shaking up the small business - home offi ce market. Smaller than 
a lunch pail, it can duplex scan 30 sheets per minute in color or black and white, delivering searchable pdfs 
(or 4 other formats) at 600 dpi-- and get this-- it even does plastic credit type cards, card stock, etc. up to 
letter size.  It’s auto-feed (even on duplex) and can handle continuous form and roll stocks. Built-in software 
enchancements can drop out color from forms, automatically crop, rotate and de-skew documents, sense 
whether the document should be color or black and white, and remove blank pages-- to name a couple.
The best part of this desktop marvel is the price -- for an auto-feeding fully portable (with carrying bag) high 
speed scanner that even does cards and I.D.’s. $449.95 Plustek.com

For your next important business meeting, don’t just 
take notes, take EPIC notes. There are two styles of 
Antiquarian Blank Book Journals for you to choose 
from. One looks like old tanned leather in a Renais-
sance-style binding. It closes with a magnetic fl ap 
and has an inside pocket. The other is more textured, 
closes with little metal clasps, and is patterned after 
a book from the early 1800s (The Poetical Works of 
Thomas Moore by publishers A. & W. Galignani (pub. 
1829), to be exact).  Contains acid-free, sustainable 
forest paper and 100% recycled binder boards, 144 
lined pages, dimensions: 7” x 9” www.thinkgeek.
com $25

How deliciously retro and geeky is this, we ask? 
Harkening back to the day when everyone who 
wanted to put something down on paper had to 
punch keys, Jack Zylkin recycles old Underwood 
(and others) manual typewriters and creates USB 
keyboards (complete with modern keys) for use on 
any device with USB (tablets, PCs, Macs, etc). They’re 
made lovingly one at a time, so each one is unique 
and handcrafted. Oh, and when you are done tpying 
your letter (or great American novel), you will have 
the paper hard copies to go along with the digital 
version.  www.uncommongoods.com $899.

Plustek’s SmartOffi ce PS3060U

Antiquarian
Blank Journals

Vintage Typewriter 
USB Keyboard

YHTI  -  FASTER
INTERNET 1-800-670-YHTIINTERNET

As low as 39.95 per mo.

Per month and up
Per 

month 
and up

Visit Today
www.yhti.net

WIRELESS
ACCESS

DSL
ACCESS FASTEST

INTERNET
AVAILABLE

FIBER &
T1/OPTICAL

BUSINESS
HOSTING

The Internet with no strings
attached! Get broadband in 
areas where no other service

can go! Up to 2Mbps
download speeds!

YHTI, Inc. can help customize 
direct T1 & Fiber Optic Internet 
access to best meet the demands 
of your business. Whether it is 

a partial T1 or multiple lines, we 
will work with your IT depart-
ment to assess your needs and 
recommend and install the most 
cost effective plan for now and 

as your business grows!

Whether you are a long time site 
owner or considering your fi rst 
website, you need a no hassle 

place to host. If you are new to 
having a website, we will walk 
you through each step of the 

process. Hosting your site locally, 
instead of with a giant out of 
state server farm, provides for 
personalized service and you 
know just who to contact with 

questions or concerns.

$3995

$1995
$2895

Business Needs Speed.
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NIGHT MOVES

Congratulations to our Bike winner, 29-year-old Luke Phillips of Lake Ozark. He chose 
the Harley Davidson Phat Boy motorcycle valued at $10,000. We gave away the bike 

during Bikefest at Surdyke Yamaha in Osage Beach before a capacity crowd!

Thanks to all Our Entrants

and All the Sponsors!
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Crossword Puzzle
Solution page 32

ACROSS
1. Egypt’s sacred flower
6. Spinning toy
9. Hoodwink
13. Resembling an orangutan
14. Biology class abbr.
15. Printer cartridge contents
16. Ranee’s wrap
17. Long, long time
18. Valued for its soft down
19. *He ruled Nottingham
21. *Evil and No, e.g.
23. Reggae precursor
24. Apiece
25. *Lex Luthor breached the Hoover 
____ in “Superman”
28. Center of activity, pl.
30. Not digital
35. 500 sheets
37. Australian palm
39. Mediterranean appetizer
40. World’s largest continent
41. Run ____ of the law
43. Wildly
44. Going to
46. Intense rage
47. Fine threads
48. As opposed to shut down
50. Miss America’s accessory
52. To boot
53. Facebook’s “psst”
55. Opposite of their
57. *____ Bill of “The Silence of the 
Lambs”
61. Opposite of greenhorn
65. Wombs
66. “____ My Children”
68. Church assembly
69. Motion Picture Association of 
America, e.g.
70. Waikiki wear
71. Last letter of Greek alphabet
72. First-rate, slang
73. In the past
74. Gossipy

DOWN
1. Bonnie one
2. Moonfish
3. Michelin product
4. Internet patrons
5. Crown Prince of Abu Dhabi, e.g.
6. Not kosher
7. Lennon’s widow
8. *The evil Tai Lung in 2008’s “Kung 
Fu ____”
9. “Just ____ ____”
10. Back arrow key action
11. Jury colleague
12. Makes mistakes
15. House music
20. Flora’s partner
22. South American edible tuber
24. Adhere to certain views
25. *Rocky’s Russian rival
26. “The Tortoise and the Hare” author
27. Easternmost state
29. *McFly’s bully
31. “Poor me!”
32. As far as one can go
33. Convex molding
34. *Greedy corporate financier
36. “Buddenbrooks” author
38. Saint’s “headdress”
42. Popular disinfectant
45. Type of nanny
49. Short for “politician”
51. *Baby Jane
54. Aussie bear
56. “No ____ or reason”
57. Followed by “excuse me”
58. Home to Bryce Canyon
59. Greek cheese
60. Worry unnecessarily
61. Hodgepodge
62. Afresh
63. Wooden pegs
64. June 6, 1944
67. *Disney villain, “Peg-____ Pete”

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
Leaf Removal - Powerwashing Decks & Docks

LLC

Located ¼ mile west 
of the Grand Glaize Bridge 
on Osage Beach Parkway
Open Seven Days a Week

365 Days a Year
Reservations Recommended

573.348.2966 | www.jbruners.com

   THE LAKE’S 
Fine Dining Choice
   S i n c e  1 9 8 0

US-54 EXPY

Osage Beach Pkwy

W
inn Rd

Je�ries Rd

Grand 
Glaize 
Bridge

THEME: MOVIE VILLAINS
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Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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SERVING THE LAKE OF THE OZARKS AREASERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Lake West Marine
350 South Main, Laurie, MO 65037
(573) 372-8115
bob@lakewestmarine.com
www.lakewestmarine.com

Laurie Tent & Event Rental
14120 North State Hwy 5
Sunrise Beach, MO 65079
(573) 216-2650
laurietentrental@gmail.com
www.laurierental.com

LO Pro� le
PO Box 1457, Lake Ozark, MO 65049
(573) 365-2288
studiompublishing@gmail.com
www.lakepro� le.com

Marine Concepts
501 Hwy 42, Osage Beach, MO 65065
(913) 908-7223
marineconcepts@ymail.com
www.worldsbestboatcover.com

Marine Max
3070 Bagnell Dam Blvd
Lake Ozark, MO 65049
(573) 365-5382
mark.higdon@marinemax.com
www.marinemax.com

Midwest Touchless Boat Covers
613 SE Brentwood, Lee’s Summit
MO 64063
boatcoverguy@outlook.com
www.midwestboatcovers.com

Otto Construction Inc.
PO Box 1821, Lake Ozark, MO 65049
(573) 693-3772
tony@ottoconstruction.biz
www.ottoconstruction.biz

Ozark Barge & Dock Service, Inc.
PO Box 140, Gravois Mills, MO 65037
(573) 372-5501
steve@ozarkbarge.com
www.ozarkbarge.com

Ozark Yacht Club
500 Yacht Club Landing Drive
Lake Ozark, MO 65049
(573) 552-8401
Sara.Clark@OzarkYachtClub.com
www.ozarkyachtclub.com

Paradise Upholstery & Canvas
PO Box 786, Linn Creek, MO 65052
(573) 216-7214
iaff198@hotmail.com
www.paradiseupholstery.com

PDQ Marine Services
197 Hidden Acres Road
Lake Ozark, MO 65049
(573) 365-5900
pdqmarineservice@hotmail.com
www.pdqmarine.com

Performance Boat Center
1650 Yacht Club Drive
Osage Beach
MO 65065
(573) 873-2300
brett@performanceboatcenter.com
www.performanceboatbrokerage.com

Poly Lift Boat Lifts
17163 North State Hwy 5, Sunrise 
Beach, MO 65079
(573) 374-6545
mark@polylift.com
www.polylift.com

Premier 54 Motor Sports, LLC
4370 Osage Beach Parkway
Osage Beach, MO 65065
(573) 552-8550
rich@premier54.com
www.premier54.com

Rogers Manufacturing, Inc.
19882 West 156 St, Olathe, KS
66062 • (913) 829-1211
mrogers@rmigolfcarts.com
www.rmigolfcarts.com

Sakelaris Chrysler Dodge Jeep Ram
PO Box 287, Camdenton, MO 65020
(573) 346-5551
steve@sakelaris.com
www.sakelaris.com

Showcase Publishing
2140 Bagnell Dam Blvd., Lake Ozark
MO 65049 • (573) 365-2323
spublishingco@msn.com
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc.
1165 Jeffries Rd, Osage Beach
MO 65065 • (573) 348-5073
brian@summersetboatlifts.com
www.summersetboatlifts.com

Sunset Palms Development, LLC
1222 Lands End Parkway, Osage 
Beach, MO 65065
(573) 302-1300
edschmidt13@gmail.com
www.sunsetpalmscondominiums.com

Surdyke Yamaha & Marina
5863 Osage Beach Pkwy
Osage Beach, MO 65065
(573) 348-6575
greg@surdykeyamaha.com
www.surdykeyamaha.com

Tritoon Town
5965 Osage Beach Pkwy, Osage 
Beach, MO 65065
(573) 302-7539
tritoontown@yahoo.com
www.tritoontown.com

Village Marina & Yacht Club
107 Village Marine Road, Eldon
MO 65026 • (573) 365-1800
bpecenka@villagemarina.com
www.villagemarina.com

Wake Effects LLC
4773 Osage Beach Parkway, Osage 
Beach • MO 65065
(573) 348-2100
ryan@wakeeffects.com
www,wakeeffects.com

Wet Steps
17245 North State Hwy 5, Sunrise 
Beach, MO 65079
(573) 374-9731
info@wetsteps.com
www.wetsteps.com

Who’s Your Captain, LLC
210 Bluff Blvd, Suite 1-B, Camdenton
MO 65020 • (573) 569-5056
ray@whosyourcaptain.com
www.whosyourcaptain.com

Yacht Club Powersports
3864 Osage Beach Parkway, Osage 
Beach, MO 65065
(573) 348-6200
kbrink@ycpowersports.com
www.ycpowersports.com
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The Membership of the Lake of the 
Ozarks Marine Dealers Association

Adair’s Animal Nuisance Trapping
PO Box 2265 Lake Ozark, MO, 65049
(573) 378-8739
trapperadair@wildblue.net
www.adairs-animals.com

Advantage Marine LOTO, LLC
48 Beachwood Drive, Sunrise Beach, 
MO 65079 • (573) 374-7095
connie@advantagemarineloto.com
www.advantagemarineloto.com

All About Boats
3597 Osage Beach Parkway, Osage 
Beach, MO 65065 • (573) 302-4100
mtylersanders@yahoo.com
www.boatozarks.com

B & M Manufacturing
1150 Old South 5, Camdenton, MO 
65020 • (573) 346-7246
mb@haulritetrailers.net
www.haulritetrailers.net

Benne Media
160 Highway 42, Kaiser, MO 65047
(573) 348-1958
gsullens@mix927.com
www.lakebusjournal.com

Bennett Electric
PO Box 1679, Laurie, MO 65038
(573) 374-5792
rita@bennettelectric.net

Bergers Marina
PO Box 517, Lake Ozark, MO 65049
(573) 365-2337
carolyn@bergersmarina.com

Bob’s No Wake Zone
4655 Osage Beach Parkway, Ste A
Osage Beach, MO 65065
(573) 348-2772
bobmay@krmsradio.com
www.bobsnowakezone.com

Bridgeport Jet Ski Sales and Service
PO Box 186, Osage Beach, MO 65065
(573) 348-1020
bridgeportjetski@yahoo.com
bridgeportjetski.com

Camdenton Area Chamber
Highway 54, Camdenton, MO 65020
(573) 346-2227
tcreach@camdentonchamber.com
www.camdentonchamber.com

Captain Choice
PO Box 321, Osage Beach, MO 65065
(573) 216-0630
boatliftremotes@gmail.com
boatliftremotecontrol.com

Captain Ron’s Bar & Grill
PO Box 568, Sunrise Beach, MO 
65079 • (573) 374-5852
duggan@usmo.com
www.captainronsatthelake.com

Crabco/Rough Water Docks
PO Box 1225, Sunrise Beach, MO 
65079 • (573) 374-0470
crabcollc@yahoo.com
www.roughwaterdock.net

D & B Dock, Inc.
166 Sparrow Drive, Climax Springs, 
MO 65324 • (573) 347-2327
dbdock@att.net
www.dbdocks.com

Dock Realty/Dock Lifeguard
2820 Bagnell Dam Blvd, Unit 5A
Lake Ozark, MO 65049
(573) 374-8849
dave@dockrealty.com
dockrealty.com

Dock Works
PO Box 1180, Lake Ozark, MO 65049
(573) 964-1919
dockworks@dockworks.net
www.dockworks.net

Dog Days
1232 Jeffries Road, Osage Beach, MO 
65065 • (573) 348-9797
barrettrestaurants@gmail.com
www.dogdays.ws

Drew Boat Lifts, Inc.
8161 North State Hwy 5, Camdenton
MO 65020 • (573) 873-0400
craig@drewlift.com
www.drewlift.com

Econo Lift Boat Hoist Inc.
3847 Old Hwy 5, Camdenton, MO 
65020 • (573) 346-7161
econolift7@gmail.com
www.econolift.com

Fibersteel Boat Lifts
3910 North State Hwy 5, PO Box 113
Camdenton, MO 65020
(573) 346-9688
� bersteel@socket.net
www.lakeboatlifts.com

Firstmate, Inc.
130 Century Commerce Loop, Laba-
die, MO 63055 • (636) 239-9707
julief@aqualogicmarine.com
www.� rstmateinc.net

Formula Boats of Missouri
4815 Windjammer Drive, Osage 
Beach, MO 65065 • (573) 302-8000
joe.gibbs@formulaboatsmo.com
www.formulaboatsmo.com

Fort Knox Alarm & Security
PO Box 795, Camdenton, MO 65020
(573) 347-3800
alarms_01@yahoo.com
www.ftknoxusa.com

G & G Marina
1528 Maritime Lane, Roach, MO 
65787 • (573) 346-2433
larry@ggmarina.com
www.ggmarina.com

Glencove Marina
PO Box 759, Lake Ozark, MO 65065
(573) 964-3404
sherry@glencovemarina.com
www.glencovemarina.com

High-Tech Services
2840 S Natural Bridge Drive, Spring-
� eld, MO 65809 • (800) 622-4547
gregfears@icloud.com
www.hightechservice.info

HydroHoist of the Ozarks
4065 E US Hwy 54, Linn Creek, MO 
65052 • (573) 346-7505
jclark@boatlift.com
www.boatlift.com

Iguana Boat Sales
1360 Bagnell Dam Blvd., Lake Ozark
MO 65049 • (573) 365-2399
steve@iguanaboatsales.com
www.iguanaboatsales.com

Kelly’s Port
5250 Dude Ranch Rd, Osage Beach, 
MO • (573) 348-4700
kyle@kellysport.com
www.kellysport.com

Krantz Docks
PO Box 196, Climax Springs, MO 
65324 • (573) 347-2952
dock4u@att.net
www.krantzdocks.com

Lake Area Chamber
PO Box 1573, Lake Ozark, MO 65049
(573) 964-1008
Wwhite@lakeareachamber.com
www.lakeareachamber.com

Lake CVB
PO Box 1498, Osage Beach, MO 
65065 • (573) 348-1599
tim@funlake.com
www.funlake.com

Lake Media
918 North Bus. Route 5, Camdenton, 
MO 65020 • (573) 346-2132
mcarroll@lakemediaonline.com
www.lakenewsonline.com

Lake Ozarks Marine
5874 Osage Beach Parkway
Osage Beach, MO 65065
(573) 693-9290
info@lakeozarksmarine.com
www.midwestboatparty.com

Lake Tow, LLC
12 Recent Court, Camdenton, MO 
65020 • (573) 216-4701
cap10dave@charter.net
www.laketow.blogspot.com

Lake West Chamber
PO Box 340, 125 Oddo Dr.
Sunrise Beach, MO, 65079
(573) 374-5500
director@lakewestchamber.com
www.lakewestchamber.com
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • 38 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage Beach, MO 65065

573 348-3888

2006 SEA RAY 340 SUNDANCER – MERCRUISER 6.2L – 
425 HRS – WHT $114,900 Great traditional cruiser layout. 
V-drive boat that offers smooth operation!

$64,900$114,900  $39,900
$72,900

2005 BENNINGTON 2575RL – HONDA 200 4-STROKE -  WHT/
YELLOW $39,900 One-owner Bennington with 4-stroke and 
low hours!!

1998 FOUNTAIN 38 FEVER – MERCRUISER T/500’s – 268 
HRS. – WHT $72,900  

2011 REGAL 2700 ES BOWRIDER – VOLVO 5.7 GXI DP – 67 
HRS – WHT $64,900 New LOWER PRICE- PRICED TO SELL FAST! 
Pre-Owned boat that is still like new with on 67 hours on it!

Our Pre-Owned Inventory - Online! KellysPort.com

See all the boats online at:

Lake’s
Best
Gas

Prices!

OUR TRADE INS
1993 SEA RAY 250EC – 7.4 – 625 HRS .........................................................$10,900
2005BENNINGTON 2575RL – 5.0L – WT/GRN ...............................................$34,900
2005 BENNINGTON 2575 RLI –  200 H.P. – YELLOW .....................................$37,900
2001 BENNINGTON 25RL – 150 H.P. – WT/GRN ............................................$26,900
2005 RINKER 262 BR – MERCURY 350 MAG – BLUE ....................................$28,900
1996 THOMPSON 2600 MID-CABIN – 7.4L ...................................................$12,900
1995 RINKER FLOTTILLA 26 – 5.0...................................................................$7,900
1999 CHAPARRAL 2830 BR – VOLVO 5.0 GIDP – WT/GRN .............................$28,900
1990 WEBBCRAFT 30 CONCORDE  T7.4 – WT/GRY – 500 HRS .....................$11,900  
1998 WELLCRAFT 33 AVS -  WHT/BLUE – 575 HRS ........................................49,900
2006 SEA RAY 340 SD – 6.2L – 425 HRS ...................................................$114,900
1997  FOUNTAIN 35 LIGHTNING – 500 H.P. – 250 HOURS .............................$54,900  
2005 FOUNTAIN 35 LIGHTNING- 496 MAG HO – 116 HRS .............................$79,900
1998 FOUNTAIN 38 FEVER -   500 H.P. ..........................................................$72,900                                   

BOWRIDERS
2012 YAMAHA AR240HO – 1750 HO’s – 94 HRS – WHT/BLK ........................$39,900
2002 FOUR WINNS 260 HORIZON – 5.7 GXI – 480 HRS ................................$23,900
1996 THOMPSON 2600 – 7.4L – WHT/GRN ..................................................$12,900
2006 RINKER 262 – 350 MAG MPI B3 –BLUE/WHT .......................................$28,900                                                  
2003 CROWNLINE 270 BR – MERC 350 MAG – 322 HRS .............................$34,900
2008 CROWNLINE 270BR – 350 MAG MPI B3 – 160 HRS – N/BLK ...............$41,900
2011 REGAL 2700 – 5.7 GXI DP ....................................................................$64,900
2013 REGAL 2700ES – 5.7GXI – TT/MED BLUE.............................................$69,900
1999 REGAL 2800 LSR – 7.4L – 355 HRS -  WHITE ......................................$24,900
1999 CHAPARRAL 2830 BR – VOLVO 5.0 GIDP – WT/GRN .............................$28,900
2007 SEA RAY 290 SELECT RX – TW 5.0 MAG MPI B3 – 460 HRS – WT/TN .$59,900
2000 SKATER 32 – MERCURY  TW500 EFI 125 HRS ......................................$99,900

CRUISERS
2008 SEA RAY 240 SD – 5.0 MPI B3 – 140 HRS – WHT/TAN ........................$37,900
1993 SEA RAY 250EC – 7.4 – 625 HRS .........................................................$10,900
1999 LARSON  254 CABRIO – 5.7 GXI DP .....................................................$14,900
1999 REGAL 2660 – T4.3L – 360 HRS – WT/TN ...........................................$33,900
2000 RINKER 310 FIESTA VEE -  5.0..............................................................$34,900
2004 RINKER 270 FIESTA VEE- MERC 496 MAG – PEWTER/WHT ..................$38,900
1998 CHRIS-CRAFT 320 EXP.-T5.7 DUP PROP – 775 HRS – WT/GRN ...........$57,000
2002 REGAL 3260 – T5.7 – WHT/SAND ........................................................$63,900
2006 REGAL 3360 – T5.7 – TT/TAN – 190 HRS .................................$109,900 SOLD
2005 REGAL 3360 – T5.7 GXI – 550 HRS ......................................................$74,900
2006 SEA RAY 340 SD – 6.2L – 425 HRS ...................................................$114,900
2005 REGAL 3560 – T8.1 GI – 360 HRS ........................................................$99,900
2005 FORMULA 370 SS – T8.1 – WHT – 400 HRS ......................................$139,000
2008 REGAL 3760 – T8.1 GI DP – N/BLUE- 235 HRS .........................$159,900 SOLD
2004 REGAL 3860 – T8.1 GXI – WHT/BGE -320 HRS ..................................$164,900                                                                              
2011 REGAL 42 SC – T8.1 – N/GLACIER – 235 HRS. ..................................$399,900
2002 REGAL 4260 – T8.1 – 630 HRS ..........................................................$124,900
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! .......................$240,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 110 HRS. ......................................$259,000
1994 SEA RAY 500 SUNDANCER – DET. DIESEL ENG. – 1050 H.P. – 1150 HRS ...$139,900
2013 REGAL 52 SPORT COUPE – T600 IPS – NTT/BLUE ....................$809,000 SOLD 

CUDDY
1995 SEA RAY  28 SR – RD/WHT ..................................................................$12,900
1993 REGAL 8.3SC – MERCURY 7.4 – TT/GRN ..............................................$12,900
2011 REGAL 3350 – T5.7GXI – 300 HRS- WHT ...........................................$129,000

FISHING
2008 LARSON 185 FISH/SKI – VOLVO 4.3 GXI – WHT/BLUE ..........................$16,900 

PONTOON BOATS
2011 HARRIS-FLOTEBOTE  250SL – 250 VERADO 4-STROKE – 201 HRS  $49,900          
2005 BENNINGTON 2550 RL – 225 – 339 HRS - ..........................................$34,900
2001 BENNINGTON 25RL – YAMAHA 150 2-STROKE – WHT .........................$26,900
2005 BENNINGTON 2575RL – MERC 5.0L – WHT/GRN .................................$34,900
2005 BENNINGTON 2575 RLI – 200 H.P. – YELLOW ......................................$37,900
2008 BENNINGTON 2575 RLI – 250 4-STROKE – 136 HRS – BEIGE/BLUE ....$44,900
2013 BENNINGTON 2575 QCW – YAMAHA 300 H.P. – 176 HRS – BLK ..........$63,900

PERFORMANCE
2000 BAJA 25 SST – MERCRUISER 500  - TRL -   RED/WHITE ......................$33,900
2008 BAJA 30 OL – 496 – 300 HRS – RD/WHT ............................................$71,500                                                        
1990 WEBBCRAFT 30 CONCORDE – T7.4 – WT/GRY – 500 HRS ...................$11,900
2000 SKATER 32 – T500 EFI – 125 HRS .......................................................$99,900
1998 WELLCRAFT 33 AVS – WHT/BLUE – 575 HRS.......................................$49,900
1997 FOUNTAIN 35 LIGHTENING – 500 HP – 250 HRS ..................................$54,900
2005 FOUNTAIN 35 LIGHTNING – 496 MAG HO – 116 HRS ...........................$79,900
1998 FOUNTAIN 38 FEVER -   500 H.P. ..........................................................$72,900

DECKBOATS
1995 BAYLINER 2659 GD RENDEZVOUS – 4.3LX A1 - .....................................$8,900
 2002 SEA RAY 270 SUNDECK – 496 MAG B 3 – 570 HRS ............................$25,900

PWC
2012SEA DOO  GTX 155 – ROTAX ENG. -  BLK/YL – 25 HRS ...........................$9,900
2008 YAMAHA FX CRUISER SHO – 160 H.P  - 70 HRS .....................................$8,900
2005 YAMAHA FX CRUISER HIGH OUTPUT – 160 H.P. – 70 HRS ......................$8,900
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INDEPENDENT DISTRIBUTOR

100% NATURAL MORINGA PRODUCT LINE AVAILABLE NOW!

• Daily Nutrition • Weight Management 
• Skin Care • Energy

CALL YOUR LOCAL AUTHORIZED ZIJA DISTRIBUTOR
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573-348-4999
�info@boatliftmarine.com

A Lift for Every 
Boat and PWC!

www.boatliftmarine.com

Boat Lifts
A Heavy Duty Lift

My Clean Boat Mobile Boat Detailing
Gelcoat Repair & Restoration
Boat Upholstery

Serving Lake Ozark, Osage Beach, Camdenton
And Surrounding Lake Areas Since 2006!

www.mycleanboat.com
573-365-5396

From Sad :(

To Glad!

Call us Today!

Member Lake Area Chamber of Commerce
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of the ozarks hhloz@boatlift.com   4065 E. US Hwy 54, linn crEEk, miSSoUri 65052

800.259.7532 or 573.346.7505 | boatlift.com

UltraLift 2™
 Series

Bow Guide

Corner Bumper

Put the Off-Season  
to work for you  

with upgrades and  
post-season maintenance !

Industry
Market

Innovator.
Originator.

HHLOZ_Ad_10x6.indd   19/8/15   4:00 PM
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YourNEWboat is only as good as
the dealer that BACKS IT UP
The days of a tech running down to your boat with a crescent wrench 

and a straight-edge screwdriver and � xing your boat are over. . . 

In today’s environment, it takes education and equipment. 
If  your boat has a re-occurring  problem or is ready for Annual Maintenance, 

     please give us a call.
KELLY’S PORT . . . . . . . . . . . . . . . . . . . . . . . . . . . . THOSE OTHER GUYS
Years in Business . . . . . . . . . . . . . . . . . . .Since 1977 . . . . . . . . . . . . . . . . .??????
Certifi ed Techs . . . . . . . . . . . . . . . . . . . . .9 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Master Techs . . . . . . . . . . . . . . . . . . . . . .4 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Boats . . . . . . . . . . . . . . . . . . . . . .8 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Vehicles . . . . . . . . . . . . . . . . . . . .5 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Fully Insured . . . . . . . . . . . . . . . . . . . . . . .Yes . . . . . . . . . . . . . . . . . . . . . . .??????
Schools attended this year by techs . . .22 . . . . . . . . . . . . . . . . . . . . . . . .??????

573 348-4700

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage 
Beach, MO 65065

573 348-3888

US OR BE ULGY!
Marine Fiberglass

Repair at the
Lake of the Ozarks!

bigboysfi berglassrepair.com

Boat Updates • PWCs •RVs & 5th Wheels • Metal Flake • Bass Boats 
• Gel Coating • Complete Refi nishing Using PPG Paint Systems

4008 Old Route Hwy.5 North Camdenton
Call for FREE Onsite Estimates 573-346-1175

SCHEDULE YOUR 
WINTER WORK NOW!

RESERVATIONS FILL UP FAST

Schedule work by Nov. 
15 and get EITHER free 
pick up and delivery OR 

winterization
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE
Custom-Built Dock

CALL SUPER DAVE, MARK or ERIC!
or visit us online at

www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beauti�cation
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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OSAGE BEACH • 573-348-5073 
CAMDENTON • 573-873-5073

Lifting Your Dreams…
from Canoes to Cruisers!

www.summersetboatlifts.com
Make Sure Your Ready for Fall with a Maintenance check –up from Summerset!

Large or Small, Fast or Slow...
We’ve got the LIFT to keep Your Catamaran,

PWC, Yacht, or Pontoon High and Dry!

(573)346-7161•(800)524-7161
EconoLiftwillgoanywhereintheentireLakeareatoserveyou.EconoLiftBoatHoistwithitspolyethylene

tankandgalvanizedmetalpartsmakesforthemostdurableanddependableliftavailabletoday!

THEOBVIOUS CHOICE!

Polyethylenebushingsforquieter
operation&extendedwear!

OnTheLakeFor
Over30Years!

SALES
SERVICE 

INSTALLATION

econolift7@gmail.com   www.econolift.com

BOAT HOISTS
FIVE-YEAR WARRANTY ON ALL

GALVANIZED PARTS!
LIFETIME WARRANTY POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 20,000

PERSONAL WATERCRAFT LIFTS

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY 5, TURN RIGHT ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD
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Serving the Lake Area 

for Over 30 Years!

www.PaintRiteLK.com

Boat Refi nishers

Pickup, Delivery and Transportation of any Size Boat!
COME SEE OUR 10,000 sq. ft. State-of-the-Art facility!

573-317-1313
Four miles North of Camdenton on Old Route 5

MARINE
FIBERGLASS
REPAIR AT 
ITS BEST.
INSURANCE WORK 

WELCOME!

D ROAD • OSAGE BEACH
BEHIND HY-VEE

EXCLUSIVE EAGLE
FLOATS DISTRIBUTOR

WWW.CWDSUPPLY.COM 
YOUR LOCAL SOURCE FOR QUALITY DOCK SUPPLIES

• Dock Flotation • Buoys
• Dock Ladders • Dock Vinyl 
• Galvanized Dock Cables • PWC Lifts
• Cable Floats • Dock Winches 
• Concrete Decking • Much Much More!

Present this 
coupon and take 

an additional
Expires 09/01/2015

$50 OFF
Any Wet Step 

Product
BNJ042015

Serving the Lake Area for 
Over a Decade!

OPEN MONDAY - FRIDAY 8AM - 4:30 PM • 573-348-0434
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Trust our team of Lenders 
to help put your family in 
the boat of their dreams. 

cbolobank.com 573.348.2761  
Boat Lift Remote Control

(866) 570-9707
www.firstmatecontrols.com

• Longest Wireless Range • Automatic Shut-Off Up-Down Board 
• Automatic Leak Detection Airs Your Tanks in case of leak 
• 2-Year Limited Warranty • Fastest up and down of any remote!

one that works.
the firstboat lift We’re notremote control on the lake.

We’re just the

PRO model advertised.  Standard
& Hybrid remotes available as well

as manual blower systems
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