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Causeway Concerns Spark Meeting

By Nancy Zoellner-Hogland

The head of the Lake of the
Ozarks Watershed Alliance
(LOWA) is rallying support to
force a condominium develop-
ment to be more environmen-
tally friendly.

Donna Swall, executive di-
rector for LOWA, has organized
a meeting of officials from “all
permitting authorities” to hear
public concerns about Isla Del
Sol, a partially completed proj-
ectlocated at the 3.5 mile mark
on an island known for many
years as Hawaiian Island and
then as Atlantis Island. Swall
said she wants those agencies
to look long and hard at the
development before issuing
any permits that will allow it
to move forward with plans to
build a causeway that would
run from the end of W-18 and
Knox Road to the island. Cur-
rently, a ferry is used to shuttle
residents to and from Isla Del
Sol.

The meeting, to be held at
Wilmore Lodge, was set for 4:30
p-m. Wednesday, Aug. 31, the
day after this issue of the went
to press. In addition, a separate
public hearing is scheduled 10
a.m., Wednesday, Sept. 7 at the
Miller County Courthouse.

“I invited Miller County
Presiding Commissioner Tom
Wright and representatives
from Ameren, the Department
of Natural Resources and the
U.S. Army Corps of Engineers
to sit on a panel (at the infor-
mational meeting) to answer
questions from the public. I've

also heard that an environ-
mental attorney is interested
in getting involved in this and
I'm looking into the possibility
of inviting him,” she said, add-
ing that she also planned to is-
sue an invitation to Rockwood
Bank of Eureka, Missouri,
which obtained the property
through foreclosure, and is
currently acting as developer.

Swall said her organization
got involved when residents
from the North Shore voiced
their concerns during a com-
munity roundtable at LOWA’s
last meeting.

“Our concern is the density.
We’re pro-business, but we also
want the lake to stay healthy.
If we can learn to grow with a
‘lighter footprint’ — have more
trees and shrubs and less con-
crete and boat docks — it will be
better for everyone,” Swall said,
adding that the developer’s
plans to build 250 units on the
piece of property didn’t line up
with that goal. “Anytime you
put 250 units and that many
boat docks on a small dot like
that, the lake is going to feel it.”

However, Kevin Brown, a
local spokesperson for Rock-
wood Bank of Eureka, Mis-
souri, said Swall is operating
on incorrect information.

“First of all, it’s not feasible
to build 250 units. Currently,
there exists three buildings
of 30 units each with plans to
maybe build 90 more units,”
he said, placing emphasis on
the “maybe.” However, I think
it's more likely that only two

more buildings — a total of 60
more units — will be added on
the western side of the island
facing the channel. Of course
some of the land will be paved
for parking but future plans
for the back side of the island
include a park-like commons
area with lots of trees, shrubs
and flowers, as well as a second
pool. This will be a very beauti-
fully landscaped project when
completed.”

Brown, who also owns Pro
Build Construction Services,
which is finishing out the Isla
Del Sol condominium units
after they are purchased, and
Property Management Profes-
sionals, which is managing
the homeowners’ association,
said because property owners
in the Frelich’s Resort subdivi-
sion, which runs along W-18,
have expressed concern that
they will be losing their exist-
ing community boat ramp if
the causeway is built, Rock-
wood Bank has redesigned the
access point.

“Miller County records
show the ramp sits on prop-
erty that was obtained by the
bank through the foreclosure.
However, to accommodate the
neighborhood, they're going to
move the fireboat to the island,
to ‘open up’ the whole area.
Rockwood Bank has already
contributed $75,000 to pur-
chase the new fireboat and the
dock that services the whole
community. Next, they’ll tear
out the old ramp, which is fall-
ing apart, and build a nice new

ramp - 20 feet wide with con-
crete aprons—and create a 7-to-
8 space community parking
area. The neighborhood will
actually benefit by the project.
It’s going to be a lot nicer when
we finish that what it is now,”
he promised, adding that resi-
dents who are unhappy about
the noise and pollution com-
ing from the ferry should be re-
lieved that would stop once the
causeway is completed.

Swall said her organization
also is concerned about losing
a natural habitat for fish. She
said she was told by Missouri
Department of Conserva-
tion (MDC) Agent Greg Stoner
that a “saddle,” or underwater
ridge, ran between the two ex-
posed pieces of land that cre-
ates a “perfect place for preda-
tory fish like bass and catfish
to hangout and ambush shad.
From a recreational stand-
point, it’s a popular place to
fish and anglers will be upset if
it disappears.”

Brown said although the un-
derwater topography would be
changed, plans for the 24-foot-
wide causeway include rip-
rap, corrugated steel culverts
through the underside that
would allow free movement
of fish, and an engineered fish
habitat that would run along
the base of the structure.

A press release from LOWA
stated that residents also are
concerned that should the
property go back into foreclo-
sure, tax dollars would have to
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Armchair Pilot

By Nancy Zoellner-Hogland

A second cell-phone Iot re-
cently opened at Lambert-St.
Louis International Airport.
Cell-phone lots allow motor-
ists to wait for their arriving
parties free of charge as long
as those vehicles are attended.
After passengers land and are
ready for pickup, they use their
cell phone to call the waiting
motorist, who can then pull up
to the Terminal 1 or 2 passen-
ger loading zones. The newly
opened lot is located inside
Lambert’s Air Cargo complex,
located on the north side of Air
Cargo Road just 1/3 mile east
of Terminal 2. According to a
spokesperson, some 60 spaces
are available in the lot, which
is open from 7 a.m. to 11 p.m.,
seven days per week. Another
cell-phone lot is located along
Lambert International Bou-
levard about one mile west of
Terminal 1.

To assist travelers in shop-
ping for cheap flights,
FareCompare.com conducted
anin-depth survey of its airfare
database system to “take the
mystery out of shopping” for
domestic airfare deals. Accord-
ing to chief executive Rick Se-
aney, Wednesday is the cheap-
est day to fly with Tuesday and
Saturday following closely
behind. Friday and Sunday,
when the demand is highest,
are typically the most expen-
sive days to travel. The cheap-
est time to fly on any day is the
first flight out in the morning.

However, the best time to buy
airline tickets is 3 p.m. Eastern
time on Tuesdays; the worst/
most expensive time to buy is
on weekends. Searney said due
to a “glitch,” travelers flying
with one or more companions
usually can save big by pur-
chasing the tickets separate-
ly. He also advised checking
first-class availability, which is
sometimes discounted far be-
low what a seat in coach would
cost, and remaining flexible on
departure dates to score the
best deals. But because airlines
usually start releasing cheaper
seats three to four months be-
fore departure, don’t buy too
early. Signing up for email
airline ticket price alerts on
favorite routes, and then keep-
ing notes on those prices, will
allow travelers to know a “real
deal” when they see it.

The Centers for Disease Con-
trol (CDC) is attempting to con-
tact all of the passengers on the
August 5 Delta Flight 5121 from
Madison to Atlanta that hosted
a stowaway bat. The CDC said
it’s just a precaution because,
although the risk of exposure
was very low, bats can carry
rabies. According to a spokes-
man, they want to determine if
any passengers had direct con-
tact with the bat, which made
several journeys up and down
the cabin before it flew into
the bathroom where the door
was slammed shut by an alert
passenger. Although the flight
quickly returned to Madison,

the bat somehow escaped from
the plane before it could be
captured to determine wheth-
er it was sick. The CDC is ask-
ing passengers to call 866-613-
2683.

Although the Transportation
Department adopted a new rule
in April 2010 that imposes fines
on airlines for tarmac delays
lasting more than three hours,
newly released statistics show
14 flights sat on tarmacs this
past June compared with just
three in June 2010. Although
fines of up of $27,500 per pas-
senger were promised for vio-
lations on domestic flights,
to date, the Transportation
Department has yet to levy
fines against any airlines. A
department spokesman said
the delays were not violations
because they involved safety
or security issues or they have
would have disrupted airport
operations. Last month, simi-
lar rules were adopted for inter-
national flights that will:

e Let the department impose
the same fines on both U.S. and
foreign airlines if flights sit on
a tarmac for more than four
hours without taking off.

* Increase compensation for
passengers bumped from over-
sold flights. They'd get double
the price of their tickets up to
$650 if their arrival at their des-
tination is delayed just a few
hours. Currently, travelers get
ticket price plus $400. Longer
delays would net payments up
to four times the ticket value.

e Require airlines to promi-
nently disclose all fees on their
websites.
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Lake Regional Cancer Center receives National
Accreditation with Commendation

Lake Regional Cancer Cen-
ter in Osage Beach has earned
Community Hospital Cancer
Program accreditation with
commendation from the Com-
mission on Cancer of the Ameri-
can College of Surgeons. Ac-
creditation is granted only to
facilities that have voluntarily
committed to provide the best in
cancer diagnosis and treatment
and comply with established
CoC standards.

“National accreditation of
our cancer program confirms
the high level of comprehensive
cancer care available at our facil-
ity,” said Michael E. Henze, chief
executive officer at Lake Re-
gional Health System. “Cancer

Center physicians and staff are
commended for their hard work
and dedication throughout the
past several years to make this
happen.”

To achieve accreditation,
cancer programs must com-
plete a five-year process to dem-
onstrate they offer a complete
range of diagnostic and treat-
ment services with the highest
level of skill and quality. A rigor-
ous on-site survey in June was
the culmination of this process
for Lake Regional Cancer Center.

While on site, the surveyor
evaluated the following eight
areas of Lake Regional’s cancer
program: program resources;
program leadership; cancer

registry; clinical management;
research; community outreach;
education and support; and
quality improvement. The cen-
ter received a near-perfect score,
achieving 100 percent compli-
ance with 32 applicable stan-
dards and commendation in
seven out of eight areas.

Established by the American
College of Surgeons in 1992,
the multidisciplinary CoC is a
consortium of professional or-
ganizations dedicated to im-
proving survival and quality of
life for cancer patients through
standard-setting, prevention, re-
search, education and the moni-
toring of comprehensive quality
care.
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Ameren MO asks to revise project boundaries

By Nancy Zoellner-Hogland

More than 4,000 properties
inside Ameren Missouri’s Proj-
ect Boundary could be affected
byaruling from the Federal En-
ergy Regulation Commission
(FERQ) if the agency denies the
utility company’s request for a

rehearing.
Jeff Green, supervisor of
Shoreline Management for

Ameren Missouri, said they
filed a petition on August 25
asking FERC to reconsider
certain parts of its order that
required the company to iden-
tify and take action to resolve
all “non-confirming structures
and encroachments” within
the project boundary by May 1,
2012.

Green said his company
filed the petition because they
disagree with FERC’s ban on
some of the homes, decks, pa-
tios, gazebos and similar struc-
tures that currently are located
inside those boundaries.

“The Corps of Engineers
managed the lake for several
years and had different rules.
In some cases, people didn’t

know they needed a permit.
In many others, people ap-
plied for and received permits.
Its Ameren’s feeling that when
people got a permit for a deck,
the expectation was that deck
wouldn’t be taken away at some
point in the future. Therefore,
we’re proposing that the most
practical solution would be to
adjust the project boundary
so that as many structures as
possible that are identified as
‘encroachments’ under the ex-
isting boundary are no longer
encroachments,” Green said,
adding that while they don’t
have an exact count, they ex-
pect it to number somewhere
around 1,200 homes and as
many as 3,000 other structures
if everything on easement
property is counted.

Because of the large number
of structures, he said it would
notbe possible to identify them
all by next May.

“We have aerial studies that
show project boundaries and
we have aerial studies that
show structures inside those
boundaries but sometimes

The Power Team
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when you look at them you
wonder, ‘What is that? A patio
or a boat ramp or is it a boat
house?’ We’ll have to visit every
property to identify the struc-
tures and to pinpoint them,
similar to what we did with our
dock survey, and we may have
to hire help to accomplish that.
Ameren is asking for two years
to get that inventory done,”
Green said.

In its request, Ameren Mis-
souri proposed that the re-
porting and resolution of all
encroachments on the Project
Boundary be deferred until af-
ter FERC rules on a petition to
revise the boundary, which the
company plans to file no later
than Sept. 1, 2013.

Green said they also asked
for an expedited review of their
request.

“We’re not sure how fast
we'll receive an answer. FERC
gave us 30 days to respond so
we're hoping they could work
quickly as well,” he said.

The ruling was given as part
of FERC’s approval of Ameren
Missouri’s Shoreline Manage-

ment Plan (SMP), which was
required as part of the new 40-
year license for the operation
of Bagnell Dam and its elec-
tric generating facility. FERC
approved the license for the
Osage Renewable Energy Cen-
ter in March 2007. Ameren Mis-
souri filed the SMP in March

2008, and FERC approved the
plan, with modifications, or
July 26, 2011.

A copy of Ameren Missouri’
petition is available by visiting
AmerenMissouri.com/lake
and clicking on “Shoreline
Management Plan.”

Business Journal file photo by Willman
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Making Decisions for a Greener Future
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Located on a peninsula, 3 bedroom/3 bath home with fireplace sits on top of a 10 ft. pedestal with concret
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moon, but never worry about the afternoon sun. Soundly built with 2°x6” construction and a wall of win
enjoy the view all day, every day. Custom built kitchen cabinets and granite countertops. Attractive concre
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Camdenton Graduates Receive
LRHS Nursing Scholarships

Camdenton High School
graduates Emily Herzog and
Lauren Schwandt are the 2011
recipients of Helen L. Leslie Me-
morial Scholarships given by
Lake Regional Fund Develop-
ment. Each received $1,000.

Herzog plans to attend Co-
lumbia College in Columbia this
fall. She is looking forward to col-
lege and learning more about fo-
rensic nursing.

“I originally considered crimi-
nal justice, but then I found fo-
rensic nursing, and it sounded
really interesting,” Herzog said.
“It's about more than doing a job
—it’salso about helping people.”

Schwandt began working as
a patient care tech at Lake Re-
gional Health System in Osage
Beach in May. She will attend the
University of Central Missouri in
Warrensburg this fall.

“I liked being in the float pool
at Lake Regional because I got to
experience a little of everything,”
Schwandt said. “Ireally like help-
ing people, and nursing will be a
fun way to do that.”

To be considered for the
scholarship, students must com-
plete an application and provide
two letters of reference. A selec-
tion committee then reviews the
applications and chooses the
recipient(s).

“This scholarship is impor-
tant as we strive to keep pace
with the increasing need for
emergency health care services
in our community,” said Melissa
Hunter, R.N., nurse manager of
Lake Regional’s Emergency De-
partment.

The scholarship fund in Helen
Leslie’s memory was established
in 2008 by an anonymous donor
to assist area students pursuing
careers in emergency depart-
ment nursing. Throughout her

28 year career as a nurse in Lake
Regional’s Emergency Depart-
ment, Leslie was dedicated to
patient care. She exemplified her
profession with grace and dig-
nity.

Lake Regional Fund Develop-
ment is accepting donations for
the fund and hopes to offer addi-
tional assistance to area students
in the future. For more informa-
tion or to donate, call 573-348-
8265.

Lake Regional’s Emergency
Department is the areas only
Level III Trauma Center and
treats nearly 36,000 patients each
year. It features full-time emer-
gency physicians and nursing
staff trained in advanced cardiac
life support, pediatric advanced
life support and trauma care.

Lauren Schwandt

Telecom

www.missouribell.com

Sales - 24 Hour Service
Installation
Servicing Most Brands

AVAYA allworx

Authorized Dealer

driveway with exposed river rock and 2 car garage with oversize lighted attic storage. Martini deck over la
100 ft. lakefront, seawall and large cruiser dock built by Trico Dock Company.

Communications Solutions
Locally Owned ® Seruice After the Sale

- All Telephone System Equipment - Fiber Optics
- Engineering « LANS - WANS
- Integrated Voice & Data Networks
- VOIP - Paging - Voicemail Systems

(573) 873-5599 ™ umy i7rioma "

Beds: 3 | Baths: 3
Single Family Home - located at 206 Nonsuch Road $379,000

Directions: Horseshoe Bend Parkway (formerly State Road HH). After passing Lodge of Four Seasons, turn right ~ J}&‘M’W %g W Ao dence 7997
on Cherokee Road then left on Linn Creek Road (it forks twice, go right both times) which keeps you on Linn Creek &
Road and brings you to Nonsuch Road. EBE Competitive

I\ Assocuma Free
-"""‘““‘,....M g
Estimates

=N Pricing




Lake of the Ozarks Business Journal September, 2011 Page 5

= _ lnB

'E 25 Year Warranty!
= fihin

Nothing is tougher than

) ) , Disney’s Choice for Exterior Coatings
g By Midwestern Coatings, Inc. an Authorized Rhino Shield Dealer. On the new Mona Lisa Suites Resort

STUCCO ALUMINUM

On Any Job
UpTo

| ® Bonds Completely o Wont Ch|p, FIake, Crack or Peel s
e BASF Tested to Last e | ooks Richer & Thicker Than Paint
¢ Mold and Mildew Resistant e 3M Ceramics - Low “E” Rating ’

e (lass “A" Fire Rating, Won't Burn e Waterproof and Breathable

e Endless Colors e 25 Year Transferable Warranty
Call Today for More Information!

-m You must present this
card at time of purchase.

877-25RHINO (577-257-4466) Hurry offer expires 9/30/2011

Not valid with any other

WwWW.GETRHINO.com

d Lake Area A, the $5000 project minimum.
BBB CHAMBER OF COMMERCE

offers, previous contracts or

START AT HOME




Page 6 September, 2011

Lake of the Ozarks Business Journal

Quality

y e
=
-

Mills e Sons’ commitment to Quality service has
enabled us to offer our clients competitive pricing and a
broad choice of products since 1869.

We're on your side... because (ife happens!

Mills e» Sons
INSURANCE

- SINCE 1869 -

3535 Osage Beach Parkway, Suite 401
Osage Beach, MO
www.millsinsurance.com

1\

Qus_t/ed D If;lslti:?:nce
Choice” 573-302-1 61 6 2 Natonwide” company

www.3gmobilemarketing.com

Mobile Ads - Web Design
Lead Generation
Toll-Free 1-855-333-0383

10D el N

= |V I ¥ I
Lake of the Ozarks Resorts.Net
Visit Our Website for FREE Listings!

MARKETING

Annual Lake Regional
Hospital Ball to feature
New Orleans theme

Experience the excitement
and pageantry of Mardi Gras
at the 35th Annual Lake Re-
gional Hospital Ball, scheduled
Saturday, Oct. 1, at the Coun-
try Club Hotel & Spa in Lake
Ozark. Decorations and dinner
will be based on this year’s New
Orleans theme, “The Midwest
Crescent City Connection.”

The evening will begin at 6
p-m. with cocktails and music
by Jerry Frank and Lake Classic.
Dinner and dancing will follow
with entertainment by Lenny
Klinger and Galaxy. A drawing
also will be held for a New Or-
leans getaway package.

“The hospital ball has a long
history of being one of the pre-
mier social events of the year,”
said Kitty McCarthy, Auxiliary
ball chair and director of Volun-

teer Services at Lake Regional
Health System. “This year will
be no exception.”

Ralph and Vicki Franklin, and
Steve and Joni Grotewiel are co-
chairs of this year’s ball.

Proceeds from the ball
will help fulfill the Auxiliary’s
$300,000 pledge to help reno-
vate a Cardiac Cath Lab suite at
Lake Regional.

Sponsorship packages are
available ranging from $500 to
$10,000. All sponsors will re-
ceive preferred seating. Tables
will seat 10.

For more information, con-
tact Kitty McCarthy at 573-348-
8264. To learn more about the
Lake Regional Hospital Auxil-
iary, visit lakeregional.com/vol-
unteers.
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Visitors may not find
any ‘Hollywood’ here

By Nancy Zoellner-Hogland

A change in the way the Mis-
souri Department of Trans-
portation operates means that
travelers to Lake of the Ozarks
may not be greeted with the
glitz and glam of Tinseltown.

Joe Roeger, chairman of the
Lake Area Chamber of Com-
merce Beautification Com-
mittee, had been promoting
and raising money to install
a “Hollywood-style” sign on a
wedge of state-owned property
between the Expressway and
what is now referred to as Old
Highway 54, almost directly
across from the east entrance
to Route 242. The design in-
cluded 7-to-8-foot-tall steel
letters that spelled out “Lake
of the Ozarks” sitting atop a
40-foot-long concrete wall. The
white, reflective letters were
to have been lit by a remote-
controlled LED multi-colored
lighting system powered by so-
lar and wind energy.

Roeger said the sign, which
would have been visible up to
a half-mile away, would have
been the “talk of the town,”
and something tourists would
rave about after they were back
athome.

However, Roeger now finds
himself waiting to see if Mo-
DOT is going to require the
chamber to provide liability
insurance for the sign that pro-
tects the state up to sovereign
immunity limits — the top dol-
lar that can be paid out by a
government entity in a lawsuit.
According to the Missouri De-
partment of Insurance, in 2011
the cap on all claims arising
out of a single accident is $2.5
million and $381,759 per per-
son involved in that accident.

“I made a few phone calls
and learned that level of pro-
tection would cost us some-
where in the neighborhood of
$2,600 ayear—and that’s at this
year’s rate. Next year, it could
rise. The chamber carries in-

surance for events like the
Street Meet but we don’t have
anywhere near what MoDOT
is asking for. And we just can’t
afford to purchase that much
additional insurance and pay
some of the costs of the sign
too,” he said.

Roeger said he asked Mo-
DOT waive the insurance re-
quirement but did not have an
answer by the time this issue
went to press.

He also said when he started
making plans for the sign Mo-
DOT mentioned nothing about
the chamber needing any ad-
ditional insurance.

“They just asked us to sign
a 10-year contract. I went back
to them and asked for a 50-year
contract because even though
MoDOT would probably renew
our agreement each year, no
one is going to want to donate
money towards a project that is
guaranteed to remain standing
foronly 10 years,” he explained,
adding that when MoDOT re-
sponded, they also included a
stipulation that the city of Lake
Ozark also take joint responsi-
bility for the project.

Roeger and Bob Lynch,
district engineer for MoDOT,
brought that request to Lake
Ozark’s Aug. 23 Board of Al-
dermen meeting. However, in
a closed meeting, aldermen
voted not to take action on the
request.

City Administrator Dave
Van Dee said the city couldn’t
afford the exposure.

“My concern is that it’s an
‘attractive nuisance,” Van Dee
said. “I can just picture some-
one stopping there to take a
picture, falling and then suing
the city. Because we are self-
insured to a point that could
end up costing us thousands
of dollars — and right now I'm
concerned about avoiding any-
thing that would cause any ad-
ditional exposure to lawsuits!”
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Auto, truck buyers
need to beware of
new internet scam

methods

By Nancy Zoellner-Hogland

According to the FBI, online
vehicle shoppers are being vic-
timized by fraudulent vehicle
sales and false claims of vehicle
protection programs (VPP) by
criminals attempting to sell ve-
hicles they do not own.

The crooks are advertising
vehicles for sale at prices below
book value, often times pur-
porting they need to sell the
vehicles quickly because they
are moving for work or mili-
tary deployments. Using the
alleged pending move as an ex-
cuse, sellers say they can’t meet
the victim in person or allow
a vehicle inspection, and they
often attempt to rush the sale.
To make the deal appear legiti-
mate, the criminal instructs
the victim to send full or partial
payment to a third-party agent
via a wire transfer payment
service and to fax the payment
receipt to the seller as proof of
payment. Then the criminal
pockets the payment but does
not deliver the vehicle.

Criminals also attempt to
make their scams appear valid
by misusing the names of repu-
table companies and programs.
These criminals have no asso-
ciation with these companies,
and their schemes give buyers
instructions that do not adhere
to the rules and restrictions of
any legitimate program, such
as eBay Motors. The VPP is
not applicable to transactions
that originate outside of eBay
Motors, and it prohibits wire-
transfer payments. Neverthe-
less, the FBI said criminals of-
ten promise eBay Motors VPP
coverage for non-eBay Motors
purchases and instruct victims
to pay via Western Union or
Money Gram.

In a new twist, criminals
are using a live-chat feature
in e-mail correspondence and
electronic invoices. As live-
chat assistants, the criminals
answer victims’ questions and
assure them the deals are safe,
claiming that safeguards are in
place to reimburse buyers for
any loss. The criminals falsely
assert that their sales are pro-

tected by liability insurance
coverage up to $50,000.

The FBI warns that online
automotive shoppers should
exercise due diligence before
making a purchase. In particu-
lar, they should be cautious of
the following situations:

e Sellers who want to move
the transaction from one plat-
form to another (for example,
from Craigslist to eBay Motors).

e Sellers who claim that a
buyer protection program of-
fered by a major Internet com-
pany covers an auto transac-
tion conducted outside that
company’s site.

¢ Sellers who push for speedy
completion of the transaction
and request payments via quick
wire transfer payment systems.

* Sellers who refuse to meet
in person, or refuse to allow the
buyer to physically inspect the
vehicle before the purchase.

e Transactions in which the
seller and vehicle are in differ-
ent locations. Criminals often
claim to have been transferred
for work reasons, deployed by
the military, or moved because
of a family circumstance, and
could not take the vehicle with
them.

* Vehicles advertised at well
below their market value. Re-
member, if it looks too good to
be true, it probably is.

The FBI asks those who have
witnessed or fallen victim to
this type of scam to file a com-
plaint with the FBI's Internet
Crime Complaint Center at
www.ic3.gov.

Carbuyingtips.com, which
reports seeing increasing
numbers of used car fraud ads
online, has a few other sugges-
tions for online vehicle shop-
pers. The site warns that Yahoo
payment agents, eBay payment
agents, Google Checkout or US
Amy Protection Services do not
perform escrow or payment
services for used cars, adding
those statements are “all fraud
using logos and brands you
trust in order to fool you.” The
site also states that any seller
offering to pay shipping on a

continues next page
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HB Road district waiting
for payments for trail

By Nancy Zoellner-Hogland

The Horseshoe Bend Spe-
cial Road District recently re-
ceived another disbursement
on the 1.5-mile long section of
the hiking and biking trail that
runs between the entrance to
the Lodge of Four Seasons and
Duckhead Road.

The work was done as part of
an agreement with the Horse-
shoe Bend Pedestrian Corridor
Transportation Development
District (TDD), established in
June 2008 by Chase Resorts,
Inc. The Annual Registration
Report filed with the Missouri
Secretary of State’s office, lists
Mark Brown as president; Peter
Brown as vice-president and
secretary and Peter and Susan
Brown as board members.

According to the arrange-
ment between the road district
and the TDD board, the road
district was to be paid $250,000
to cover the cost of construct-
ing the trail and maintain-
ing it for 20 years. However,
although the work was com-
pleted three years ago, to date,
the district has received just
$40,000 - $25,000 paid in 2010
and $15,000 paid in 2011.

Road District Superinten-
dent Kevin Luttrell said al-
though he wasn’'t involved
when the agreement was made,
it was his understanding that
the work was done as soon as
possible in order to take advan-
tage of the good weather.

“However, around that time
the economy tanked and the
Browns had a difficult time
selling the bonds to pay for the
work. Because of that, they've
had to just make payments
from the tax collected,” Luttrell
said.

Lew Bridges, attorney for

the road district, said because
payments — albeit small — had
been received, and because the
delay had not caused financial
difficulties for the district, the
board would continue to be pa-
tient.

He also said that the rest of
the project, which includes
demolishing and then recon-
structing several roadways for
Avila Condos and the Lodge of
Four Seasons to county stan-
dards, would be done at the ex-
pense of the property owners.
After that work was completed,
the property will be deeded
over to the road district, who
will then maintain the roads.

To create a TDD, an appli-
cant has to submit a petition to
the local circuit court. In order
for the petition to be approved,
the Missouri Department of
Transportation, and in this
case, the Village of Four Sea-
sons and Camden County were
included.

The court order establish-
ing the district allowed bonds
to be sold to cover the costs.
Those bonds were to be paid
off by a 1-percent sales tax that
is tagged on to all retail sales
and taxable services within the
TDD, which encompasses the
Cove Golf Course, the Lodge of
Four Seasons and all its ame-
nities including Spa Shiki and
HK’s. Collection of the tax be-
gan at formation of the district
and continues for the next 35
years. Ted Farnen, director of
communications for the Mis-
souri Department of Revenue,
said although state statute
prevented him from disclos-
ing how much money had been
collected, he did say the tax had
been collected and forwarded
to the TDD board.

Scam Methods

continued from previous page
caris certaintobefraud. “It can
cost $1000 to ship a car across
country. What seller would re-
ally pay that for you?” the site
asks.

In addition, because ve-
hicles damaged in disasters
such as the Joplin tornado will
be salvaged, rebuilt, sold at car
auctions and have their titles
rebuilt - most likely out of state
- the site advises buyers to run

an Auto Check vehicle history
report, offered through Experi-
an, before making a decision.
The check will reveal whether
the vehicle has been in a re-
ported accident; it will confirm
the miles are accurate and the
company’s Buyback Protection
Guarantee states if they miss a
problem, they will buy it back.

For more information on
that service, visit www.auto-
check.com.

A Great Place to Do Business

Serving the Lake and Central Missouri

OPEN DAILY
913-992-8840

LEANDING

ALL DAY SUNDAY & MON. 3-CLOSE
Dirt Cheap Bottles, Drafts, Well
Drink & Appetizer Deals!

Bring the Gang Sundays for
Food & Drink Specials!
WATCH ALL
THE GAMES
ONOUR
BIG LCDS

N EH = = = = = =

Bus. Hwy. 94
Lake Ozark

G

SATURDAYS DURING THE GAMES
Super Deals on Eats & Drinks
While You Watch Your Teams!

All the games you can’t get at
home right here on our
8 Big LCD TVs!
7,000 Square Feet Gan
Accomodate Groups of Any Size!

o,

NSULATEN SOLUTIONS

Commercial and Residential

We Do Houses Right

Windows, Siding, Soffit & Fascia - Seamless Gutters - Spray Foam - Closed & Open Cell
Crawl Space & Mold Prevention Systems - Energy Audits & Green Building Services

Free Energy Consultations & Estimates

S73-346-3321

www.bolivarinsulation.com

LEED
GREEN

ASSOCIATE

" Bolivar Insulation of Camdenton, LLC
David Braddy LEED GA, General Manager 573-216-0500
Curt Skinner, Production Manager 573-216-1493

Wayne Montgomery, Sales 573-286-2322 Mention This Ad

689 Lower Business Pk Rd., POB 628
Linn Creek, MO 65052 ¢ 573-346-3321

and Receive a
10% Discount!
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Solar and you

Is Solar Electric
Energy Right for My

Home or Business?

There has never been a better
time for Ameren electric customers
to invest in solar energy. Why? The
incentives have never been better.

o The federal government is offer-
ing a 30% tax credit on your invest-
ment (this can be a payment in lieu
of a credit for businesses)

e Ameren is offering a rebate
which in most cases amounts to
about another 30% of your invest-
ment

e Ameren can offer to purchase
Renewable Energy Credits for the
generation of electricity on your solar
electric system. This offer can amount
to 20% of your investment.

e Business are allowed to depre-
ciate 100% of their investment for
2011

The above is the good news. The
not so good news is that the Renew-
able Energy Credits (REC's) are from
a limited fund which is quickly being
used up. Therefore, any homeowner
or business thinking about investing
in Energy Independence through so-
lar will need to act soon. It is on a
first come first serve basis.

Those who get their applications
in while funds are still available will
receive the credits. In most cases this
can amount to approximately 20%
of the total investment in your solar
installation.

The bottom line; if you act now,
the return on your investment is
quick and from then on you have free
electricity for the next 30 to 40 years.
Taking Advantage of the
Solar Opportunity

The first thing to do is contact a
qualified experienced solar electric

energy company for an evaluation of
your home or business potential for
solar electric generation. You should
be aware that all of the activity and
interest around solar power has at-
tracted "me too” companies that
just dabble in the field.

What you want is a company that
specializes in solar electric energy
systems, not a roofing or general
electrical contractor that has solar as
a new sideline. The unfortunate truth
is that a poorly designed system will
not pay for itself quickly — if at all.

Make sure your solar contractor
has a qualified designer on staff with
current certification in photovoltaic
system design and installation. NAB-
CEP (North American Board of Cer-
tified Energy Practitioners) certifica-
tion is the highest professional level
available.

Ask to see projects they've done
and be aware that some companies
just use pre-designed kits that are
not appropriate for every site. A pho-
tovoltaic system can last 40 years or
more, and quality is your only guar-
antee of a long and productive life of
generating clean energy.

Make sure that the company you
use also has degreed engineers on
staff — preferably including a licensed
Professional Engineer.

A Professional Engineer stakes
their reputation and livelihood on
every design that he or she approves,
so you can be assured of a quality
design, quality installation, and many
years of reliable electric production.
Don't settle for anything less.

Dwayne Jordan

VP of Business Development

573-659-8657

dwayne@mosolarapps.com

www.mosolarapps.com

» ARCHITECTURE
STRUCT. ENG.
INTERIOR DESIGN
LANDSCAPE ARCH.
MECH./ELECT. ENG

COMMERCIAL
RESIDENTIAL
CHURCHES
SCHOOLS
NDUSTRIAL

ONSULTANTS

3267-B BAGNELL DAM BLVD.
LAKE OZARK, MO. 5049

973.365.2100
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WILLIAMS
LAW FIRM

GREGORY D. WiILLIAMS
ZANE G. WILLIAMS

16533 N. Highway 5, Suite 301
Sunrise Beach Missouri 65079

573-374-6300

www.williamslawoffice.us

WILLS
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Lake of the Ozarks
Walk/Run For The Fallen

Show support for National
“Run For The Fallen”. Walkers/
Runners Contributed 315 miles
For Missouri Fallen Soldiers.

In coordination with the na-
tional tribute memorial run,
“Run for the Fallen,” Lake of
the Ozarks hosted the 2nd an-
nual walk/run in support. With
the support of the City of Osage
Beach, Osage Beach Premium
Outlets and Wehrenberg The-
aters, the Lake of the Ozarks
Run/Walk For The Fallen hon-
ored our American heroes from
Operation Iraqi Freedom and
Operation Enduring Freedom.

The miles at this event will be
pledged towards a national to-
tal of miles for all fallen service
members. In addition to honor-
ing all military men and women
of Operation Iraqi Freedom and
Operation Enduring Freedom,
the Lake of the Ozarks Walk/
Run For The Fallen paid special
tribute to the 135 Missouri fallen
soldiers. More than 118 walk-
ers/runners attended with each
participant wearing a runner’s
bid with the name of a Missouri
fallen soldier.

Five Gold Star Families at-
tended honoring their fallen
loved one: Capt. Benedict Smith,
Navy Seal Adam Smith, PFC
Brandon Sturdy, Capt. Christo-
pher Johnson and Lance Corpo-
ral Matthew Pathenos

Run for the Fallen began as
a cross-country memorial run
that took place during the sum-
mer of 2008 that ran one mile for
every soldier killed during Op-
eration Iraqi Freedom. The team
ran in a relay style, spanning
over 4,000 miles from Painted
Rocks in California to Arlington
National Cemetery. Runners
marked each mile of their cross-
country journey with an Ameri-
can flag and personalized sign
card in honor of every fallen ser-
vice member. Jon Bellona, direc-
tor and founder of Run for the
Fallen, developed the idea for
the run when his best friend and
Hamilton College roommate, 1st
Lt. Michael J. Cleary, was killed
in Iraq in December 2005. For
more information please visit
www.runforthefallen.org or con-
tact the Lake Area Chamber of
Co mmerce at 1-800-451-4117.

olden Rule Insurance Agency

UNDERSTAND

YOUR NEEDS

Providing a full-time staff located here at The Lake to
serve all your personal and commercial needs.

Services Provided Include:
Boat Dealers - Boat Repair -« Marinas - Boats - PWC . Docks

g‘:““'md 4065 Osage Beach Parkway Osage Beach, MO Allied
@/ﬁm 573-348-1731 *www.goldenruleinsurance.com Insurance
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We can

Schultz & Summers HELP !

573-365-2003

www.schultzandsummers.com
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Assumable FHA Loan - In Osage School
System, Bus Pickup at Door.
Super Investment Opportunity!

3 BR, 2BA, Fully Furnished
Lakefront Home 4 MM

816 947-2992

WE INVITE YOU TO DISCOVER JUST HOW POSSIBLE IT CAN BE!

Osage Beach, MO
924 Highway 42 573-348-4464

Kitchens& Baths
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Building an effective
web presence

with Sandy Waggett of MSW
Interactive Designs

Step #12 -
Get LinkedIn

Over the past eleven months we
identified steps one through eleven in the
process of building an effective web pres-
ence: 1) Define your ideal client; 2) Identi-
fy specific goals; 3) Create a call to action;
4) Give customers what they expect; 5) Be
a better communicator; 6) Get found; 7)
Improve Your Link Popularity; 8) Setup and
optimize your free Google Places listing;
9) Make it easy to share; 10) Be analytical;
and 11) Start a Blog.

The twelfth step is: Get LinkedIn.

Most people have heard of Linkedin,
and like so many others, you may have
setup a personal profile and not touched
it since. It's time to start taking advantage
of everything LinkedIn can offer your com-
pany!

Did you know that LinkedIn has sever-
al new features that can positively impact
business owners like you? Linkedin offers
company pages (similar to Facebook) and
there are already nearly 90 million busi-
ness members. Does your business have a
company Linkedin page? If the answer is
no, then what are you waiting for? Oh, by
the way, it's FREE.

Go to http://www.LinkedIn.com. Click
on COMPANIES in the top navigation bar
and then click on ADD COMPANY. Do it
today — it won't take much time. Just as
with other business social platforms, the
key is not so much about you finding other
people ... it's about them finding you ...
reaching out to you ... and making a con-
nection for business purposes. If you are
not there, they WILL find your competition.

Complete your personal Linkedin Pro-
file 100%, and take the time to thorough-
ly complete the profile for your company
Linkedin page. You should include all of
the following: company overview, busi-
ness logo, location information, contact
information, link to your web site, twitter
ID (you are on Twitter right?), business
blog feed (I know you started a blog after
last month’s article!), detailed product/
service description, careers available with
your company, three images associated
with your product/service (linked back to
your web site or Facebook page), a You-
Tube video about your business, and a
promotion from your LinkedIn company
page.

Yes, LinkedIn let's you put ALL this
juicy stuff on your page ... for FREE!

Once you've completed your LinkedIn
business page, you can add a “Follow Us
on Linkedin" button to your website (and
blog). You can also add a “Recommend”
button to your website that feeds back to
your company LinkedIn page. This enables
clients to easily write great testimonials
about your business for all to see (and
good testimonials make GREAT sales peo-
ple)! LinkedIn has also made a “Share”
button available. It works just like the
Facebook button we all know and love,

Sandy Waggett

except that it updates your Linkedin con-
nections instead of your Facebook fans.

Linkedln is a truly powerful tool for
your business inbound marketing efforts,
and it's one of the most overlooked. With
a complete personal profile and business
page, you are well positioned to start
engaging on Linkedin and building your
reputation as THE local expert who con-
tinually offers value and expertise to your
customers. Google also gives weight to
personal profiles and company pages ...
one more spot you can hold on coveted
page one when people search for your
name or business name!

Try participating in LinkedIn “Groups”.
Here's a tip ... play outside your own
sandbox. This is where you will find your
customers, not your competitors. For ex-
ample, if you are a Realtor, don't join real
estate groups. Join groups where you can
interact with people who fit your ideal
customer profile ... not your competitor
profile.

Use the "Ask & Answer Questions”
feature in LinkedIn. Contribute to the con-
versation. Add continued value messages
that build your credibility across the busi-
ness social media landscape and cause
prospective customers to actively seek you
out. Linkedin gives you a powerful plat-
form to do this.

Setup your LinkedIn business page
today. Your competitors will ... if they
haven't already!

Here is a great resource: | do a lot of
reading in my attempt to stay on top of
what's going on across the social media,
web site, and search engine landscape.
Most books | would never recommend
to clients because they can cause instant
brain freeze or certain drowsiness. BUT ...
| have one that's a MUST read if you've
come to realize that social media is here
to stay and your business better get in.
It's quick. It's to the point. It's powerful.
“Social Boom" by Jeffrey Gitomer. Let me
know if you read and enjoy it!

Sandy Waggett, Owner
MSW Interactive Designs LLC ~
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWinteractiveDesigns.com
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New members Taz & Frankie / $2 Pistolz celebrated membership in the
Lake Area Chamber of Commerce with a ribbon cutting. Call 417.676.0663
or catch them at JJ Twigs on Thursday evenings and find them on Face-
book at http://www.facebook.com/2dollarpiztolz or http://www.face-
book.com/tasteomex. Pictured along with TAG Team Members and Cham-
ber Active Volunteer Ambassadors from left to right are: Michelle Cook,
Taz & Frankie; Katie Karr.

]
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Dobblns Construction Co. was welcomed into the Lake West Chamber
with a recent ribbon cutting. Call 573-374-7856. Pictured | to r front row:
Ellen Bozich, Teresa Bollenbach, Travis and Karen Dobbins, owners; Liz
Brown, Keith Lucas, back row: Mike Kenagy, Rob Hoff, Central Bank; Bud
Kidder, Stanley Field, Karen Arnold, Jess Wadle, and Carolyn Griffin.

Each year Finn's birthday brings local Kids Entertainers together for a
celebration party with Finn's family and friends.

Mz Loretta - JJ Twig's Kids" Nite - Tuesdays, Merry Mary - HyVee Kids Day
- Wednesdays, Kevin B - Magic at Captain Ron’s - Thursdays; The Toad -
Weekends, Sparkie Da Clown - Chicago Brothers - Mondays, Finn - The
Birthday Boy, Captain Scalawag - Cap’t Ron’s - Weekend tours and shows
on the Gypsy Rose . Each is also available for private parties. Photo pro-
vided by Tim Williams
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Awesome Property

* Prepare to be Impressed!
* Newly Remodeled

* 138’ of Deep Water Cove Protected
* MLS #3079904

* Ranch Style Home on 10 Acres
* 3 Car Garage

* Horse Corral and Barn

* MLS 3078894

* 10,800 SF on Horseshoe Bend
* Three Large Overhead Doors
« Concrete Floors, Water & Sewer
* MLS #3079721

$495,000

i'q

Historic Bar

* Located at The Cove

* End of the Cul-De-Sac

« Utility Hook-up Available
* MLS 3079671

* Bagnell Dam Strip-First Time Offered
* Year Round Operation

* Solid Local Following

* MLS #3079375

* Just remodeled

* Comes with a horse barn
* Screened in porch

* MLS 3079607

$199,999

Airplane Hangar

* In Kaiser Industrial Park

* 4 Overhang Doors-Entire Bldg Central Air/Heat
* Vaulted Ceilings and Office/Home Set Up as Well
* MLS# 3075941

* 4 Plex-Centrally Located in Sunrise Beach
* Fully Maintained-Investment Property

* Fully Rented Year Round-Newly Remodled
* MLS #3077646

(573) 365-1555

* Located in Osage Beach

* Private Airplane Hangar

* Easy Access to Highway 54 & the Airport Runway
* MLS# 3079354

(877) 870-5253

* Easy To Use

* Real-Time
Property Updates

* Log-In Today &
Let Your Mouse
Do The Work!
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REAL ESTATE

REAL ESTATE 24/7

“ AMERISPEC

HOME INSPECTION SERVICE
We are a full service inspection company to help you

* State Licensed Septic & Water Inspections
with all your inspection needs. Qur company has * HUD Compliant Foundation Inspections
served all of Central Missouri and the Entire Lake

_ . _ *Radon (NEHA Certified) * USDA Inspections
Area since 1998. Call us for your next inspection! « Mold Inspections (Certified by EPA Lab) * Air Quality Testing
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* Relocation Inspections
* Termite [nspections

Number One In North America
Home - Condo - Commercial

S73 - 302 - 1799
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Business know how: How to spot bogus money
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In order to inform the public about the special features of the newly designed $100 bill, the Treasury Department is offering an online
training class. You can find out more about it and other products at: http://www.newmoney.gov/materials/download.htm

By Nancy Zoellner-Hogland

Business owners need to
know their presidents — at least
those featured on currency -
because counterfeiters have
been circulating “phony” bills
in the area.

According to Sgt. Keith
Vance with the Lake Ozark Po-

lice Department, at least one
retailer on the Bagnell Dam
Strip took a counterfeit $20 bill
last month.

“I guess the shop keeper
didn’'t notice until later on
when he was counting his
money. Unfortunately, that’s
usually how it’s discovered,”

Vance said. “When people are
busy checking out custom-
ers, they usually don’t take the
time to take a close look at the
bills they’re handed. They dis-
cover it when they’re counting
their drawer or find out when
the bank calls the next day as
they process their night de-

Text Maggie
and et entefe

app!
Standard texting charges mayanpp ly
our carrier and service’ pl
; d at an upco :
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We're back and better than ever! Our chef has dusted off the
recipes to all your original Maggie Mace’s favorites ...
our great sandwiches and world famous Baked Potato Soup!

THE BEST STEAKS, AT THE LAKE!
I
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A GOURMET GRILL AND BAR
3298 Bagnell Dam Blvd Lake Ozark

573-365-4085

Vst enline: WWW.Maggiemaes2.com

posits.”

About the same time the
fake $20 bill was spent in Lake
Ozark, two similar bills were
used to pay for purchases at
Lamb House, a food pantry
and thrift shop in Camdenton
that assists the needy.

Detective Aaron Jolly with
the Camden County Sheriff’s
Office said that could mean
more “funny money” may be
coming to the area.

“It’s not uncommon for
counterfeiters to come into
town and try to spend smaller
denominations. If they get by
with it, they’ll incrementally
increase their spending and
the denominations used,”
he said, adding that today’s
technology made it easier for
criminals to make their own
money. “Digital cameras and
printers have taken the place
of offset printers. In fact, it’s
gotten so common that $261
million in counterfeit bills was
seized in 2010.”

Sgt. Arlyne Page, media
spokesperson for the Osage
Beach Police Department, said
although the newly released
bills have additional security
features, the changes in ap-
pearance also have made it
easier to fool people.

“For years, money looked
the same. Counterfeiters had
to be really good to fool you.
Now we have all these new
colors and designs and people
just don’t know what to look
for anymore,” she said add-
ing that counterfeiters have
been taking advantage of that

“learning curve,” by bleach-
ing bills and then altering
the denominations. She said
that practice makes it even
more important for retailers
to know what presidents are
on the front of the bills and
what historical images are on
the backs. “People also need to
know that the same president
that appears on the bill will be
imbedded into the bill. When
you hold it up to the light, you
should see a duplicate of the
face. If you see anything else,
it’s phony.”

George Washington is on
the $1 note, Thomas Jefferson
on the $2 note, Abraham Lin-
coln on the $5 note, Alexander
Hamilton on the $10 note, An-
drew Jackson on the $20 note,
Ulysses Grant on the $50 note
and Benjamin Franklin on the
$100 note.

Page suggested businesses
use an ultraviolet light made
for identifying bills. She said
the lights were inexpensive,
easy to use and discreet.

In an attempt to help busi-
nesses and consumers protect
themselves against counter-
feit currency, the U.S. govern-
ment created a new Web video
- “How to Detect a Counter-
feit” — which can be viewed
by visiting www.newmoney.
gov. The downloadable video
is the second in a series of edu-
cational videos created to in-
crease public awareness about
the new $100 note, which soon
will begin circulating.

In the video, Kelley Har-
ris, U.S. Secret Service super-
visory counterfeit specialist,
discusses how to identify the
security features in the rede-
signed $100 note, including
the new 3-D Security Ribbon
and the Bell in the Inkwell.
Viewers will also learn about
common tricks counterfeit-
ers use to fool businesses and
consumers, what businesses
and consumers should do if
they suspect someone is try-
ing to pass them a counterfeit
note, and the U.S. Secret Ser-
vice’s work to combat counter-
feiting operations.

Training materials, includ-
ing a combination brochure
and poster that, unfolded can
be hungin the break room and
folded can be kept at the cash
register, also are available
and can be ordered by visiting
www.newmoney.gov/order-
form.htm.
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We Put The Professional In Property Management

As the Developers and General Contractor for several communities at the Lake, we understand the inner workings of your
property like no other group can. You can frust Property Management Professionals for expertise in all areas of property
management from site infrastructure and building maintenance to personal service and interaction with Homeowners.
With over 10 years of “Hands On - On Site” experience we deliver with Professionalism.

PROPERTY MANAGEMENT PROFESSIONALS

Phone: 573-302-1300 After hours: 573-216-0605
info@pmplakeozarks.com ¢ www.pmplakeozarks.com
1222 Lands’ End Parkway ¢ Osage Beach, MO

urton & Scott Frisella

CONSTRUCTION SERVICES LLC

www.ProBuildLLC.com

o Professional Design & Construction ProBuild sets the standard for commercial, multi-family and condominium
construction on Lake of the Ozarks. ProBuild has developed and built some

& Superior Oversight & Management of the lake’s highest quality projects and offers developers a unique combination
. of construction and development expertise. ProBuild works closely with
© Result Driven for Success developers to maximize the quality and market potential of every project.

1Thmty Pointe

anddominaumy

573.302.1300 ¢+ 1222 Lands’
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LET US MAKE A DEAL. This land mark building on Horseshoe SHOPPING MALL WITH 6 GREAT STOREFRONTS NEEDS A
Bend needs a new owner. Comes with 8100 sqft, all tables, chair, NEW LAND LORD. Where else do you go for lake area nick naks
dishes, and kitchen equipment. $689,000 or best offer. Call me for and fun stores but Bagnell Dam Strip? Sitting on several acres,
your private showing. price just dropped to $725,000 or best offer. Long time tenants.

T . i ¥

The Lake Area Chamber of Commerce assisted Data Comm Office Solu-
tions with the announcement of the new location on Hwy 42 in Osage Beach.
573.348.1400 or visit www.datacomminc.com.

Pictured along with TAG Team Members & Chamber Active Volunteer Ambas-
sadors from left to right: First row: Casey Wilson, Cindy Simpson, Joe Birk, Owner;
David Pitts, Shiela Jesse, Inside Marketing Support Representative , Ryan Birk.

Second row: Aaron Spieler, Becky Panchot, Bob Meyer, Khristina Pahlmann,
John Caran.

PHYSICIANS LETS TALK. One well known physician already part  Attention developers - Cross Creek sub, 4 water front lots
owner in this building. 23,478 sqft available. Adjacent to Lake Re- (630 feet of combined shoreline, good water), 4 offshore lots
gional Hosp. and the Surgery Center, call for private showing and  with 5 boat slips, 7 pwc positions - AND ALL SEWER AND
let’s discuss potential. $ 2,550,000 (seller may agree to sell less WATER HOOK UPS Pre-PAID. $269k OR A LOT LESS!

sqft).

amx REMBX
' Lake of the Ozarks GaryMarkus, ABR, CRS, GRI

3525 Osage Beach
Parkway, Osage Beach MO gary@garymarkus.com www.lakeofozark.com

¥ & 573-302-3650 (573) 434-1978

« ¥ g NKFES o
The Lake West Chamber was pleased to welcome Lil's Seasons Café &

Bakery into the Chamber with a recent ribbon cutting. Call for more in-
formation, 573-207-0331. Lil's Seasons Café & Bakery is located on Main

PY e Street in Laurie just south of State Farm Insurance.
Front row: Gene Deters, Bob & Lillian Bueker, owners, Ashley Blazier,

Amanda Haggerman, Krysta Bueker, Justin Lee Foushee, Judy Smith. Mid-

dle: Bud Kidder & June Hackathorn, Liz Brown. Back: Richard Hackathorn,

Desi ner & Purebred PuPPies Jss adle&StanIey Field, Debbie Bunkowski.
and everything for them!
A Unique Professional
Breeder-Owned Store .
Our Specialty is Non Shed Hypo Allergenic Co ion Puppies
We offer Designer Hybrids and Purebred Puppies.

All Puppies are sold with a 1 YEAR HEALTH GUARANTEE and a LIFETIME RETURN POLICY

: I. 1 . ‘;1.__ NE e g - EE—
i 1* The Lake Area Chamber of Commerce was excited to welcome new
L business and member Biggy's Casual Italian Dining with a ribbon cutting.

Across fl'om osage -Beach WAIMART Biggy's is located adjacent to Osage Premium Outlets at 939 Premium

Outlet Dr. in Osage Beach. For reservations or more information contact

Hours: 11am - 5 pm - 7 Days a Week] 5733452112
o Pictured along with TAG Team Members & Chamber Active Volunteer
Emaﬂ v joy@puppystop 'net Ambassadors from left to right are: (1st Row) Marvin Verslus, Ilir Gashi,

4 4 Mike Emroski, Brent Boyles, Owner. (2nd Row) Melissa Carroll, Trish
O (f' 57 5 oo Creach, Tina Leep, Courtney Hurt, Tom Smith, Kristina Pahlmann, Jackie

Rassmussen, Katie Karr, Michael Luman, Rob Unger, Steve Naught.
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Euslumlze Your

Need fo Gut Costs!

Management! il

Customize your management fo fit the needs of 'your'Association: If'you'don’t'need full !
service then why pay for if? Need a maintenance team to be there when you need them? |
From phone service fo full service, we have you covered. A Reliable, Quality Team.

|

Nichols Management LLC |

P.0. BOX 550 B-I;B_ﬁai'v-uﬁ ﬁnuuamem l:omnun  Answerthe Phone or Il(ﬂnu iulk lo u}dachme7
LAKE OZARK MO 65049 ~ Maintenance Ilnqvmluhlenam Wahuveﬂﬂ SEWIB&AWHIIBIQ;‘—
573-964-0476 Fax: 573-965-2310 #,_ _

lisah@lhprop.com o ke Anea o One-On
WWW.NICHOLSMANAGEMENT.COM = = = . /

" FACTORY-DIRECT PRICES
BUY THE BEST FOR LESS!

° Ial ets ..'&?‘W I

e Countertops e Lamm
¢ Parcelain Tile o Much More'

~ www.neighborhoods-inc.com =
T nelghboraoods@hotma“ com @1@

@ E i .8 I - Osage Beéch:Dumar Plaza
” g4 - - 3715 Highway 54
- EYOU
&

- (573) 348-3838
IMPROVEMENT STORE : .

HWY 5 N. at Houston Rd ¢ 20 Min. S. of Camdenton WWw.la(ikeliquor.net Laung:

Mon. - Fri. 8:00 AM - 5:00 PM e Sat. 8:00 AM - 3:00 PM 212 8. Main

417-533-5080 . 888-776-0038 | | Fleasedinkiesponsibly. | (513)374-4850
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GUSTOM

GOLF

Chrome, Lights, Lifts, Tires, Paint-- Your Custom Cart is the
Way You Want It! We Have the Best Prices in the State!

b60-a96-8749 « 816-365-37%1
WARSAW MISSOURE

6 Month Warranty on Used Carts!
State-of-the-Art Custorn Work!
Nobody Beats Our Gustom Gart Prices!

It is what’s missing from most
businesses today.

In order for us to be successful
and maintain our reputation
we must pay attention to
every last detail.

It is often what separates us
from the competition. We
guarantee it.

.beyond ordinary

Pick's Gallery

562 Highway 42, Osage Beach
www.picksgallery.com

573-348-9100

LENNOX D)

HEARTH PRODUCTS
Innovation never felt so good.™

A Green Home is a
Healthy Home

with David Braddy LEED GA
of Bolivar Insulation Systems

What is a Hot
Roof System?

Building science is changing
rapidly and some of those changes
are challenging traditional building
methods. One of the most beneficial
changes is also one of the most con-
troversial, which is the hot roof sys-
tem or the unventilated sealed attic.

A hot roof is a properly sealed
unvented attic, instead of a tradi-
tional vented roof which consist of
an insulated attic floor and open sof-
fits where air enters and then leaves
through the top of the roof.

A few years ago, the scientists
at the Oakridge National Laboratory
in Tennessee tested properly vented
and totally sealed attics. They found
that proper venting only reduced the
roof deck temperature by 3 to 5 de-
grees Fahrenheit.

But, when an attic was insulated
using the Hot Roof Theory, the attic
temperature adjusted to within 10
degrees of the ambient temperature
of the house. Because the attic is
heated or cooled by air that would
normally escape from the house, it
does not raise the load on the heat-
ing and cooling system.

However a vented attic typically
reaches 130 -140 degrees, when the
attic temperature exceeds outside
temperature shingle failure can occur
and if you have ductwork or HVAC
equipment in an attic it has to op-
erate in extreme conditions causing
excess energy to be used. This also
creates the perfect opportunity for
moisture damage due to condensa-
tion forming on equipment and duc-
twork.

Spray foamed attics have foam
applied directly to the roof decking,
and the attic space isn't ventilated.
The lack of ventilation is why they are
called hot roofs.

In a standard insulation system,
ceiling insulation reduces the trans-
fer of heat from the attic to the living
space (in the summer). Attic tempera-
tures often approach 140F during the
day. Solar energy warms the shingles
and sheathing and then transfers
heat to the attic. The 140F tempera-
ture of the underside roof surface
drives the heat transfer process.

By insulating the roof surface with
spray foam, the surface temperature
exposed to the attic (the temperature
driving the heat transfer) is reduced
dramatically.

The benefits of including the attic
in the insulated space are:

* Duct leakage and heat loss/gain
from ducts is much less of an issue.

* Air sealing is easier in the roof
than in the ceiling.

* Dust and loose insulation are
less likely to migrate down to the liv-
ing space.

* Tests show energy costs are
lower when the attic is sealed.

Further information is available
from ASHRAE (8700-527-4723) in a
publication titled ‘Vented and Sealed
Attics in Hot Climates'.

The next question is what type
of spray foam is best for a hot roof
system; there are two types open and
closed cell.

Both of these can be used if prop-
erly applied, but there are big differ-
ences between the two. Open cell is
moisture permeable and should not
be used in a hot roof system without
a vapor retarder. It has a R value of
approximately 3.5 per inch; on the
other hand closed cell is moisture im-
permeable has an R value of 6.8 per
inch and is a vapor retarder. Closed
cell has excellent adhesion qualities
as does open cell, but closed cell ac-
tually becomes part of the roof struc-
ture making it much stronger.

We will have more on the differ-
ences between open and closed cell
foam next time.

David Braddy is the General
Manager of Bolivar Insulation
Systems in Linn Creek Missouri,
you can contact him at 573-346-
3321 for more information.

Getlin
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Bank ‘Sense’

Mary Catherine Baragary,
Loan Officer, Bank Star Mort-

gage
Opportunities
Abound For First

Time Home Buyers

With interest rates at or near an all-
time low and with home prices dip-
ping dramatically in the past three
years, there are tremendous opportu-
nities for home buyers right now. For
those who are purchasing their first
home, the window of opportunity has
never been greater.

For a first time home buyer, here are
seven helpful topics to help you navi-
gate the borrowing process:

1. Maintain a good credit rat-
ing. That means pay your bills on time
and don't over-extend your borrowing
capacity. This, along with other fac-
tors, will determine how your credit is
regarded. The higher the credit score,
the easier it is to borrow money to buy
your first home.

2. Save money for a down pay-
ment. Depending on the type of loan
you secure, your down payment on
a home purchase will usually range
anywhere from 0% to 20%. VA (Vet-
eran’s Administration) and USDA (U.S.
Department of Agriculture) loans are
typically 0% down if you qualify, and
FHA (Federal Housing Authority) loans
could be as low as 3.5%. VA, USDA
and FHA loans may require mortgage
insurance or funding fees. On the oth-
er hand most conventional loans re-
quire a 5-20% down payment. Gener-
ally if you have a 20% down payment
you can avoid having to buy mortgage
insurance.

3. Be prepared to pay closing
costs. Closing costs are fees associ-
ated with the loan and may include
origination fees, property appraisal
fees, credit report fees, flood certifi-
cation, title insurance and recording
fees.

4. Get pre-approved on a loan.
This will allow you to shop for homes
within your price range confidently,
knowing you can make an offer when
you are ready. Generally, the lender
will take your application, require
documents showing your income and
assets, and run a credit report. Addi-
tional documentation may be required
later, but it will give you a good idea
as to how much home you can afford
to buy.

5. Reduce your debt as a per-

centage of your income. The
“debt-to-income ratio” is an impor-
tant factor when it comes to qualify-
ing for a loan. The higher the ratio of
debt-to-income, the harder it will be to
get a loan. Your lender will explain to
you what a good ratio should be, but
generally debt should not exceed 36%
of your income.

6. Allow for prepaids in your
monthly payment. Prepaids are
funds collected and escrowed for
taxes and insurance on a monthly ba-
sis. In essence, it becomes part of your
monthly mortgage payment. It is im-
portant to remember to include these
in your monthly budget.

7. Set aside money for home
maintenance. Buying a home is one
thing; maintaining it is another. Allow
for such regular expenses as utilities,
lawn maintenance, and repairs.

Owning a home is often better
than renting because over time you
build equity in your dwelling. If you
live in your home over a long period
of time, the value of your home will
likely increase while the amount you
owe will decrease. The difference in
these amounts is your equity. When
you rent, you have no equity value in
the dwelling.

Plus, owning a home can give you
significant tax advantages through
interest paid deductions. Consult your
tax advisor for how it could impact
your personal situation.

Mary Catherine Baragary is a loan
officer with Bank Star Mortgage, spe-
cializing in secondary market mort-
gage lending. Bank Star Mortgage is
part of the family of Bank Star banks,
which includes Bank Star One. Bank
Star One has branches in Lake Ozark,
Osage Beach, Fulton and New Bloom-
field. Feel free to stop in or contact
one of these locations for more infor-
mation.

Send your business related announcements to us at:
lakebusjournal@gmail.com

Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.

One call...that’s all.

& /!
E ASSOC

TES

COMMERCIAL SERVICES

REAL ESTATE

¢ Land & Buildings ¢ Businesses for Sale
¢ Investment Properties e 1031 Exchange

IT'S A GREAT TIME TO BUY... Call or Click Today!
AdamsAtTheLake.com RESIDENTIAL SERVICES
573.348.5100 o Lake Front Homes

e Condominiums
eVillas & Townhomes
o Off-Shore Homes
; e Lots & Land
REAL ESTATE!

Lake of the Ozarks e Farm & Hunting Acreage

4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)
See our ads in the classified section...

Order
Lunch

it Takes t

You can Save Money
and Reduce Your Taxes

“This week Smartmoves saved a company $15,000.00, let's see
what Smartmoves can do for your bottom line”!

martmoves.

Cost Reduction Systems Inc. i
\ 547
\

To Receive Your Free
5

“Cost Recovery” Survey Call Today!
(573) 317-4666 §©

0

(877)659-7979

Or visit our website today!

www.smartmoves-cr.com
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with Belinda Brenizer of
Golden Rule Insurance

“Teenage Drivers”

Inexperience and  immaturity
make it much more likely that a
teenage driver will have an acci-
dent than an adult driver. A driver
in the age group of 16-19 is FOUR
times more likely to have an acci-
dent than an older adult and TWICE
as likely to die in an auto accident
(in some states, a 16-year-old is
TWENTY times more likely to have
an accident than an older adult).
A 16-year-old is THREE times more
likely to have an accident than
someone 18-19 years old. OVER
ONE-THIRD of all deaths in the 16-
19 year old range are due to auto
accidents.

From an insurance standpoint, it
is more expensive if your child has
a vehicle driven primarily by them.
Consider not getting your child
his/her own auto and letting him/
her drive a family car. If you insist
on providing him/her with an auto,
consider buying an inexpensive, but
reliable, used car. Anticipate at least
one or more fender benders. In gen-
eral, you are better off not buying
collision insurance and reporting
these minor claims ...an increased
claims frequency can result in high-
er premiums or nonrenewal.

Unless it is impossible, do not
insure your child's auto under a
separate policy. It is almost always
advantageous, from a pricing and
coverage standpoint, to have your
child's auto on your policy. In addi-
tion, since statistics show conclu-
sively that teenagers have a higher
claims frequency and severity, make
sure you have a personal umbrella
policy with at least a $1 million lim-
it. The cost can be as low as $150,
but could be as high as $300 or

“Insurance Talk”

Belinda Brenizer, CIC

more. Still, it's a bargain to protect
yourself and your assets from cata-
strophic loss.

Have your child complete a
driver's education program. That
can reduce your premium by 10%
or more.

If applicable, ask for a “good
student” discount. If your child's
grade point average is an “8" or
better, you could get a discount of
10-20% or more.

MOST  IMPORTANT,  practice
sound loss control. When dealing
with teenage drivers, preventing ac-
cidents is more important than rely-
ing on insurance to fix things. Insur-
ance can replace your vehicles and
pay for broken bones, but it can't
replace the most important thing in
life...your child.

Copyright 2002 by William C.
Wilson Jr., Reprinted with permis-
sion.

Belinda Brenizer is a Certified
Insurance  Counselor with the
Golden Rule Insurance Agency in
Osage Beach. She can be reached
at 573-348-1731 or at Belinda@
goldenruleinsurance.com for addi-
tional comments or questions.
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AUTO & TIRE SERVICE LLC
complete Auto Repair & Fleet Management
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WWW.PRECISIONAUTOANDTIRE.COM

Missouri working to
improve job climate

By Nancy Zoellner-Hogland

According to a study con-
ducted by the University of
Nebraska, Bureau of Business
Research, Missouri leads all
Midwestern states in strength-
ening its entrepreneurial envi-
ronment.

Last month, Gov. Jay Nixon
made the announcement that
Missouri moved up 12 spots
from 40th to 28th since 2008,
when the last report was is-
sued. The study tracks the
performances of all 50 states
in core measures of economic
strength, such as entrepreneur-
ship, net migration and forma-
tion of capital. It bases its rank-
ings on five core components
of a state’s economy, including
percent growth in employer es-
tablishments; percent growth
in employer establishments
per capita; business formation
rate; patents per thousand resi-
dents; and gross receipts of sole
proprietorships and partner-
ships per capita.

Missouri’s jump was the
greatest improvement of any
Midwestern state in the study.

“This report by the Nebraska
Bureau of Business Research
study clearly illustrates the sig-
nificant gains we have made
in creating an entrepreneurial
environment in Missouri since
2008,” Gov. Nixon said. “Our
efforts to create jobs and hold
the lines on taxes continue to
pay off; not only in recognition
from respected national eco-
nomic groups but also in mov-
ing our economy forward.”

But the accolades didn’t stop
there.

The same week the Ne-
braska study was released, the
state also was ranked eighth in
the Pollina Corporate Top 10
Pro-Business States for 2011.
Another recent report by the
U.S. Chamber of Commerce for

2011 rated Missouri at number
7 among states as “a leader in
business-friendly tax and regu-
latory climate.”

Gov. Nixon attributed the
improvements to several fac-
tors including increased fund-
ing for job training and educa-
tion; cutting the franchise tax
on more than 16,000 business-
es; passing a comprehensive
jobs bill that expanded eco-
nomic incentive programs and
improved lending programs.

Jack Funderburk, commer-
cialloan officer at Central Bank
Lake of the Ozarks, the largest
SBA lender in the Lake area,
agreed.

Hesaidrecentchangesin the
SBA 504 loan program allowed
business owners to refinance
commercial property, which
has never before happened.

“There are some limitations
and there are fees associated
with the program, but those
who refinance now can prob-
ably get some of the lowest
rates in history,” he said, add-
ing that arecent loan for a Lake
area restaurant was expected
to close with a 5-percent rate of
interest. “That might not mean
alot on a smaller loan but when
you're refinancing $1 million, it
canmeanalot!”

Funderburk said the SBA
7A loan program, expanded
through the Small Business
Jobs Act of 2010, also has been
a great help to those who want
to start a business but don't
have a lot of working capital.
The bill gave money to the SBA
to provide higher guarantees
on “riskier” businesses where
owners don’t have a lot of mon-
ey invested.

Funderburk said the pro-
gram also suspended the 2
Y% percent loan origination
fees charged to borrowers
and also increases the ceiling

mH“'WHHHN ST

on the loan amounts. In the
past, microloan limits were
set at $35,000. That has been
increased to $50,000. SBA
Express loan amounts have
risen from $350,000 to $1 mil-
lion. And while loans typically
range from $25,000 to $150,000,
there’sno “floor” on the amount
of money that can be borrowed.
Funderburk said even $5,000
loans were “do-able” and with
“crazy low rates,” they were af-
fordable.

“The new law will even al-
low small business to borrow
money to pay salaries and keep
the lights on during the winter
when business is slow,” he said.
“The whole purpose is to help
owners continue to employ
people or to create new jobs in
order to stimulate the econo-
my.”

James R. Dickerson, director
of the Workforce Development
Division of the Missouri Career
Center in Camdenton, said un-
employment numbers for the
Camden County showed that
the economic initiative pro-
grams were paying off.

“In July, the unemployment
rate for Camden County was
down to 8.2 percent. Since we
started the year at 15.5 percent,
we're extremely pleased,” he
said, adding that unfortunate-
ly, Miller and Morgan counties
were faring as well. Miller was
at 9.5 percent and Morgan was
at 10.1 percent for July.

Areportlastweek by the Mis-
souri Department of Economic
Development put Missouri’s
unemployment rate at its low-
est point since March 2009
at 8.7 percent, which is down
eight-tenths of a point since the
beginning of 2011. In addition,
Missouri’s exports through two
quarters for 2011 are up 13 per-
cent over 2010’s totals, which
set a state record.
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City of Lake Ozark making deals on sewer and water

By Nancy Zoellner-Hogland

Some Lake Ozark property
owners who are not hooked
up to city services are getting
a $2,000 incentive to do so. At
their Aug. 23 meeting, Lake
Ozark aldermen gave the final
nod to a bill that waives the
hook-up fee for city residents
that sign up for water service
by August 23, 2012. Those who
already signed up for a pre-
payment plan will have the rest
of the fees waived.

City Administrator Dave
Van Dee said about 75 residents
qualify for the program, which
requires that homes must be
located within 300 feet of an
existing main and the property
to be connected must be adja-
cent to the right of way carry-
ing that main.

“We won'’t waive the fee for
someone who has to leap frog
across another person’s prop-
erty to connect,” he said, add-
ing that the board approved a
similar bill over the summer
that was supposed to offer the
hook-up incentive for both wa-
ter and sewer. “However, the
water side was inadvertently
left out.”

Van Dee said the new laws
replace a similar ordinance
adopted in 2006 that required
people to hook up to service
but also required property
owners to pay the $2,000. He
said when they tried to carry it
out the city realized they faced
several potential lawsuits, “be-
cause that ordinance included
several un-defendable posi-
tions.” One of those “positions”
was requiring everyone to pay
the full hook-up fee, regardless
of the distance from the main
to the house where the meter
would be installed.

“Giving people an incentive
rather than tell them what they
have to do is often more palat-
able — and less objectionable —
so we're hoping to get a better
rate of compliance,” he said,
adding that measures also are
in place for those who refuse to
go along with the city’s request.
According to the ordinance, af-
ter the one-year grace period
has lapsed, property owners
who haven'’t signed up will be
given notice that they have 90
days to arrange connection —
at full price. Those who fail to
comply with the law within the
90-day period will be charged
with misdemeanors and be

fined from $100 to $500 per day
until compliance is met.

Under the newly adopted
ordinance, the city will run a
line from the main to the me-
ter and install the meter yoke
and meter pit, but property
owners will be responsible for
disconnecting the plumbing
from the well and reconnect-
ing it to the city’s service. Van
Dee estimated the cost of that
work at $1,500. Residents will
be allowed to use their wells
for irrigation and to fill swim
pools. However, connections
will have to be approved by the
Public Works Department.

The ordinance exempts
those on state approved wells
that serve more than 15 units
or 25 or more people. In addi-
tion, those residents that can
prove they paid 100 percent
of the construction costs of a
private well that was installed
within the past five years can
request a five-year waiver.

Van Dee said once residents
start signing up for the service,
he anticipates public works
crews, who will be responsible
for the connections, will be
able to hook up approximately
15 homes per year.

At their meeting, the board
also approved an ordinance
that changes rates charged for
water. Under the new law, con-
dominium and multi-tenant
commercial properties will be
charged a base charge in addi-
tion to the consumption cost.
In the past, only single-family
homes have been required to
pay a base charge.

Under the new schedule,
residential customers inside
city limits will be charged a
base rate of $10.82 per month
plus .005096 per gallon used.
Commercial customers will be
charged a base rate of $21.78
plus .006567 per gallon. Cus-
tomers outside the city will pay
1.5 times both the base rate
and the usage rate.

However, aldermen ap-
proved an amended version
of the initial ordinance that
will allow implementation to
be split in two phases with the
first phase going into effect
October 1 and the second on
March 1.

In the public comment por-
tion of the meeting, Darrell
Barber, a resident who also
serves as treasurer for Harbor
Towne Condominiums home-

owners’ association, asked the
board to consider waiving the
base rate for all condominiums
— not just his. He said he felt
condominium owners already
paid their “fair share.”
However, both residents and
board members disagreed.
Van Dee said they will con-

tinue to send one bill to con-
dominium projects that aren’t
individually metered. That bill
will reflect the base rate times
the number of units in the de-
velopment.

“The condominium can
decide how they’ll handle it.
We'’re not going to send indi-

vidual bills to every unit owner,
unless those units are individ-
ually metered,” Van Dee said,
adding that laws now require
individual meters be installed
on newly constructed multi-
family dwellings.

Business Journal file photo by Wiliman
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New Camdenton Area Chamber of
Commerce Executive Director Hired

Bruce Mitchell will be retir-
ing as Executive Director of the
Camdenton Area Chamber of
Commerce at the end of De-
cember. The Board of Directors
is pleased to announce that Tri-
sha Creach will become the Ex-
ecutive Director as of December
1, 2011.

Trish brings 17 years of
Chamber experience to the
Camdenton Area Chamber of
Commerce and is a recognized
leader in the Chamber industry.

Executive Director, Trish
Creach announced to the Lake
Area Chamber of Commerce
Board of Directors that she will
be leaving the Chamber after
17 years of service. Her last day
with the Lake Area Chamber

will be November 18, 2011.

MICHAEL LASSON

(573) 746-7211
CELL (573) 216-7258

Trish Creach

On December 1, 2011 she will
assume the position of Execu-
tive Director of the Camdenton
Area Chamber of Commerce
following the retirement of

www.yourlakeloan.com

Opening doors

First State Bank

Qo
MENVEMR

to your Lake home.

A

MORTGAGE

A Division of First State Bank of St. Charles

LOW-RATE FINANCING
FOR YOUR LAKE HOME

FHA - Jumbo - VA - USDA -
Second Homes - Condominiums

NMLS # 493712

Bruce Mitchell.

Chamber Board President
Jerry Hawken expressed his
deep appreciation to Trish for
her commitment to and leader-
ship of the Lake Area Chamber.
“We wish Trish continued suc-
cess with the Camdenton Area
Chamber, and look forward to
working collaboratively with
all of the Chambers in the area
on behalf of the local business
community,” Hawken shared.

The Lake Area Chamber of
Commerce Board has formed
a search committee to find
Creach’s successor. A position
listing and comprehensive job
description will be posted on
the chamber website (wWww.
lakeareachamber.com) on or
about August 31, 2011.

SmartMoves

Energy Costs and
Your Home

There is a new service for home owners
at the lake; it's called a "Home Energy &
Comfort Survey”.

This service can save you thousands
of dollars in energy costs over the life of
your home, and Smartmoves Cost Reduc-
tion Systems of Sunrise Beach is proud to
be the only Building Performance Institute
(BPI) Certified Home Energy Auditor (Build-
ing Analyst and Envelope Professional) at
the Lake.

An important distinction is the BPI Cer-
tification is a requirement to be a Missouri
Certified Home Energy Auditor. Another
important benefit a Smartmoves “Home
Energy & Comfort Survey" gives you, the
home owner, is a comprehensive report of
your homes energy use and air quality. If
your house is on the market, by providing
perspective buyers this important informa-
tion, you can separate your home from
other properties on the market.

So what is an energy & comfort survey?
The basic survey should consist of 5 parts
for a house with gas appliances or 4 parts
for an all-electric home and this month's
article will cover part 1 & 2.

1) We start with an internal and ex-
ternal visual inspection. This is looking for
the obvious flaws that a busy home owner
might be overlooked or didn't know it could
be an issue. | recently inspected a home
that the outside dryer vent was clogged.
After remaving the lint build up, the owner
commented that they had planned on buy-
ing a new dryer because it was taking 2-3
cycles to dry the clothes but now the dryer
works perfectly. Small things can make for
a big expense and with the outside vent
blocked, the new dryer would not have

Roger Bequette, VP, $martmoves
Cost Reduction Systems, Inc.

gas stove, vented space heaters, or clothes
dryers) a "Combustible Appliance Zone"
(CAZ) Test needs to be performed. This test
is very important because it ensures that
carbon monoxide (CO) will not be vented
into your home. An example of when CO
can be vented back in to your home is in the
winter time; you have the house buttoned
up, both bathrooms have vents going, the
furnace and clothes dryer running and the
stove hood is drawing air. All these fans are
making a vacuum inside your home. If the
outside pressure is greater than the inside,
the flue that is designed to take CO gasses
out could be acting as a vent bringing out-
side air into your home. This is designed as
a worst case scenario, but really you can see
this happening on any given evening. The
CAZ test is performed prior to the blower
door testing if gas appliances are in the
house. If you have an all-electric home, no
CAZ test is required.

Next month we'll cover the remaining
parts of the Home Energy & Comfort Survey,
The Blower Door Test, The Infrared Camera
Survey and the Comprehensive Report.

o e Roger Bequette
worked any etter.l . . VP, $martmoves Cost Reduction Sys-
2) After the visual inspection of the e

exterior and interior we proceed to Part 2
of the survey. If there is non-electric/fuel
powered appliances (water heater, furnace,

Www.smartmoves-cr.com
rb@smartmoves-cr.com
573 317-4666/ 877 659-7979
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Kevin Kribs: After growing up in Dena Koerner:

the auto business at Kribs Ford Originally from Southern lllinois, |
City in St. Louis Mo. and working moved to St. Louis after graduation
his way from washing cars fo from S. I. U.-Edwardsville. | raised
partner and general manager, my two terrific sons, Jim and Zach
sold the business in 1999. His Loewenstein, in the Kirkwood and
knowledge of sales and customer Ladue suburbs while working in
satistaction have proven advan- admissions for Sanford-Brown
tageous in his transition to in- 41 College and Vatterott College. We
passion for the lake area but for the vesting in and selling real estate. . then made our choice to live in

real estate inaustry in general which His family has had a home at the Lake Ozark permanently fulfilling our dream of “living the lake
makes me very thankful for this new lake since 1964 and his appre- lifestyle”.

ob opportunity. My background is ciation of watching the lake grow gives him an understanding In college admissions, | helped people find the right choice of
in banking and financing therefore | of the lake found in few agents making him a good choice to career path and program to give them a better, happier future.
feel that | have a great advantage in - help you find your next home. Contact Kevin today and find out At Lake Real Estate Pros, | am transferring those skills to as-
the field of real estate I’'m excited and ready to sell. what has made him one of the top agents at the lake. sist you in making the right choices with Lake area property.

Lake Real Estate Pros would
like to announce the newest

additions to our Team:

Lindsey Widtfeldt:

| recently moved from the lowa City,

IA area but have been coming to the
lake for 20+ years. | not only have a
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Dierbergs project to be bigger,

By Nancy Zoellner-Hogland

Dierbergs is not only close to
breaking ground on their $34.2
million project at Lakeview
Pointe shopping center, accord-
ing to Osage Beach City Attor-
ney Nancy Viselli, the St. Lou-
is-based grocery chain also is
getting ready to announce they
will need 6,000 more square feet
than originally anticipated in
Phase 2.

“I don’t know who they are,
but we were told Dierbergs is
close to agreements with two
big retailers — and one will need
a 4,500-square-foot space,” she
said. “We’re all anxious to find
out, of course! We expect that
they’ll be releasing that infor-
mation as soon as the contracts
are finalized.”

In the meantime, Dierbergs
put up a sign announcing the
2013 completion date and start-
ed bringing in heavy equipment
to prepare the grounds. Viselli
said Dierbergs also been tak-
ing steps to run water to the site
from the main that serves Li'l
Rizzos and Biggies. The water
company that previously served
the property is no longer opera-

tional.

In an earlier interview, Jerry
Ebest, vice president of real es-
tate for Dierbergs, said although
they were still fine-tuning the
design, the grocery store, the
company’s 25th, will feature a
3,000-square-foot mezzanine
with indoor and outdoor din-
ing and a panoramic view of
the Lake of the Ozarks, a meet-
ing room, an “expansive” deli
featuring some 300 homemade
recipes, a cook-to-order meat
market and a farmer’s market of
sorts.

The project will be con-
structed with help from a $3
million TIF incentive for the
grocery store and an additional
$2.1 million for the remaining
retail buildings. Slated to get
underway as soon as possible,
the center will be built in two
phases. Phase Omne includes
a 77500-square-foot grocery
store and an additional 4,200
square feet for retail shops, ser-
vices and restaurants connect-
ed to the grocery store. Develop-
ers promised that phase will be
completed and open within 24
months. Construction of Phase

Two, which includes 45,500 to
61,100 square feet of retail space,
is slated to be completed not
more than 36 months from now.

City Attorney Ed Rucker said
the TIF agreement includes two
important new provisions. First,
reimbursement to the developer

better than planned

from TIF revenues lasts just 12
years. If the developer is not
fully reimbursed after that time,
the city will stop making inter-
est payments on any remain-
ing principal reimbursement
amount. Only the remaining
principal amount at year 12 will

be reimbursed with TIF reve-
nues generated from taxes.

He said the only exception
would be if one of the stores
closed and a large amount of
revenue is lost. Then it can be
extended two years, Rucker

continues on page 26

Osage Beach city officials are so anxious to see the sart of the Dierberg'’s project, they were out taking

pictures of the construction equipment soon after it was unloaded from trailers at the site.

Photo provided.
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The Lake Area Chamber of Commerce was excited to be on hand for
the grand opening of the new Golden Corral restaurant and celebrated
with a ribbon cutting. Visit Golden Corral for lunch and dinner seven days
a week and breakfast Friday — Sunday form 7:30am-11am or contact
them at 573.693.9156.Pictured along with TAG Team Members & Cham-
ber Active Volunteer Ambassadors as well as many customers, staff mem-
bers and friends are Todd & Julia Kennedy, Owners (with scissors).

The Lake West Chamber welcomed Jamaican Me Brown with a recent
ribbon cutting. Call for an appointment 573-374-8260 or drop by the lo-
cation at 16950 N. State Hwy, Sunrise Beach. Pictured | to r: Stanley Field,
Shanel Howard, Brad Deters, Angelia Moss, Gene Deters, April Boyce,
owner; Dennis Devine, Alexis Boyce, Jess Wadle.

The Lake West Chamber was pleased to welcome Beautylicious Salon
into their membership with a recent ribbon cutting. Located on Hwy 5 in
Sunrise Beach. Call Beautylicious at 573-374-1867. Pictured | to r: Gene
Deters, Remesa Nolting, Stacy Brockman, Angelia Moss, April Boyce, Den-
nis Devine, Jess Wadle, back row | to r: Stanley Field, Brad Deters, Shanel
Howard.
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Causeway concerns
spark meeting

continued from page 1
be used to maintain the cause-
way. However, Brown said safe-
guards have been built in to
prevent that from happening.

“First — the bank is going
to pay for construction of the
causeway up front. They'll re-
coup their money from the
property owners on the island,
who will pay an additional
tax of $1,000 to $1,100 per year
through a CID (Community
Improvement District). The
CID tax will be paid to Miller
County, who will then disburse
payments to the CID board.
That board will then pay the
costs as well as establish a spe-
cial reserve fund that will be
used for maintenance for the
causeway as well as for a por-
tion of Knox Road leading to
the causeway,” he explained,
adding that although the coun-
ty would be responsible for
distributing the funds, that’s
where its involvement ended.
“This will never fall back on
Miller County taxpayers.”

Brown, who plans to attend

the August 31 meeting, said he
thinks many of the objections
will disappear once people
hear the truth. However, he
added that he’s surprised no
one has expressed concern for
the island’s 41 current condo-
minium owners who are also
Miller County tax payers.
“Right now, they can only
access the island between
8 am. and 11 p.m. Sunday
through Thursday and 8 a.m.
and 1 a.m. Friday and Saturday.
What if someone has a medi-
cal emergency in the middle
of the night? And what if the
ferry breaks down and people
are left stranded until it can
be repaired? There are often
long back-ups of cars waiting
to get to and from the island.
This causeway would address
all those problems while also
giving the property owners on
the mainland a nice facility to
launch their boats. I think if
people would think about it,
they’d decide this was ano-lose
situation for everyone,” he said.

Dierberg'’s

continued from page 24
said, adding, the 12-year peri-
od was three years shorter than
the city’s TIF Policy preference
of 15 years. He said this places
the developer — and not the city
— atriskifrevenues for the proj-
ect fail to perform adequately.
He also said the contract puts a
cap of 9 percent on the amount
the developer can realize from
the project through interest
and TIF reimbursement. If the
average annual rate of return
realized by Dierbergs is more
than 9 percent, the principal
amount of TIF reimbursement
will be reduced.

Rucker said one half of all
property and sales taxes col-
lected will continue to flow to
taxing entities. The TIF rev-
enues will come only from the
second half.

In the meantime, Viselli
said they’re trying to main-

better

tain a “no news is good news”
attitude toward the John Q.
Hammons project. Soon after
announcing he would begin
construction in the spring of
2011 on Chateau on the Lake,
a $100-million European-style
waterfront hotel to be located
on 28 acres off Passover Road,
Hammons fell ill and moved to
a Springfield nursing home. In
October 2010, Jacquie Dowdy,
a 30-year employee and per-
sonal assistant to Hammons,
took over as chief executive
officer of John Q. Hammons
Resorts and Hotels and all proj-
ects were put on hold. Dowdy
met with Osage Beach city of-
ficials earlier this year and as-
sured them the Chateau is still
on the table. However, she said
she wanted to wait until the
economic climate improved to
begin construction.

g
WWW. PutTheWebToWo rk.com
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City still deciding whether to give up smoking

By Nancy Zoellner-Hogland

Just as smokers often strug-
gle with the decision to kick the
habit, Osage Beach city officials
are struggling to decide if they
want the habit kicked out of
some public places.

The city conducted a sur-
vey from June 2 through July
5 asking respondents if they
would favor bans on smoking
in restaurants and bars. The
city received 1,509 responses
- 1,455 were submitted online
and 54 were filled out by hand.
Of those, 74 percent of the re-
spondents, of which 69.3 per-
cent were full-time residents,
supported making restaurants
smoke free and 68.2 percent, 63
percent of which were full-time
residents, supported making
bars smoke free.

However, although the sur-
vey showed overwhelming
support for the ban, at their
Aug. 18 meeting, after a hand-
ful of business owners voiced
objections, aldermen asked
City Administrator Nancy
Viselli to further study the ef-
fects of snuffing out smoking
in the city before proceeding
further.

Alderman Kevin Rucker
said he felt the city needed to
conduct more research before
making a decision.

“It’s our responsibility to
listen to the people. I have
concerns about the survey — if
it was promoted as much as
possible, the way the ques-
tions were stated, if the ques-
tions were slanted, how many
businesses would be affected,”
he said, adding that he also
wanted to know if the state had
plans to adopt legislation that
would ban smoking state-wide
and how many restaurants had
already decided to go smoke-
free.

Alderman John Olivarri said
he too he felt a lot more work
was needed before calling for a
vote —even if it was a vote to put
the issue on the ballot.

“I don’t think we’re close to
making a decision. I know this
is an issue I'd vote ‘no’ on with-
out more information,” he told
the board.

Alderman Steve Kahrs, who
admitted to being a smoker
and opposed to a ban of any
kind, asked Viselli to set up a
conference call with available
aldermen and the presidents
of the Springfield and Colum-

bia Restaurant Associations to
determine if recently adopted
bans in those cities had hurt
business.

Kym Ebling, owner of The
Topsider and The Poop Deck,
was one of the business owners
that spoke against the ban.

“We just stood up and said
we lived in a nation with lib-
erty and justice for all (during
the Pledge of Allegiance). I'm
disturbed that the city is go-
ing to stick its long arm into a
business owner’s right to oper-
ate his or her business. The city
should leave that decision to
the consumer. The city should
trust a business to make that
decision,” she said.

Linda Craig, who with her
husband, Mike, owns two res-
taurants in Osage Beach, ar-
gued additional points.

She said the ban was sure
to hurt tourism - especially
among those tourists who were
forbidden to smoke in their
home states — and expressed
concern about who would pay
to enforce the law, once en-
acted. She also said while she
hoped the issue would die for
lack of a second, she wasn’t sur-
prised by the survey results.

“Almost any poll taken on
smoking would be 75-25 be-
cause 75 percent of the people
don’'t smoke anymore. How-
ever, there are still those who
want to continue to smoke,”
she said, adding that if the city
chose to institute the ban, not
only would it cause restaurant
and bar owners to lose rev-
enues, it would cost the city
money to enforce the ban and
would result in lower sales tax
revenues.

Viselli, however, had anoth-
er take.

“If you know that 75 percent
of your customers are non-
smokers and only 25 percent
are smokers, why wouldn’t
you want to cater to the 75 per-
cent? I don’t understand it,”
she said in a later interview.
“The figures I found showed
the number of non-smokers
versus smokers in the U.S. was
actually more like 80 percent so
that tells me if you ban smok-
ing, you'll be making 80 per-
cent of the public happy. Sev-
eral people mentioned that all
these smokers would go to Lake
Ozark and Camdenton restau-
rants to eat because they could
smoke there and that would

mean lost business. I wonder if
they’ve considered that all the
non-smokers who used to eat
in Lake Ozark and Camdenton
would come to Osage Beach
because they wouldn’t have to
breathe smoke while they were
eating. Adopting this ban could
actually result in a better busi-
ness outcome.”

SIDEBAR

The survey says ...

Lake-arearesidents and visi-
tors are much less tolerant to
smoking than Americans as a
whole.

According to a recent Gal-
lup Poll, which randomly
sampled 1,016 adult residents
of all 50 states and the District
of Columbia, 59 percent said
smoking should be banned in
restaurants; 29 percent said
smoking should be banned in
bars.

Strong support for the ban
could be credited to the lack of
smokers in the state. According
to the results of a phone survey
of more than 5,000 Missouri-
ans conducted by the Centers
for Disease Control, only about
one in five Missourians smoke.

According to Kendre Israel,
spokesperson for the state’s
Tobacco Prevention Coalition,
Missouri’s decline has out-
paced several other states, fall-
ing from third to the 11th high-
est smoking rate in the nation.

The Osage Beach survey also
addressed the effects of second
hand smoke. According to the
National Cancer Institute, cig-
arette smoking causes 443,000
deaths each year. Exposure
to secondhand smoke causes
approximately 49,400 of those
deaths.

In the survey, respondents
were asked, “Do you think a
smoking ban helps protect the
health of non-smokers?” Of
those who participated, 1,126
people, or 74.6 1 percent an-
swered “Yes,” while 383, or 25.4
percent said “No.”

Respondents  were also
asked “Do you agree that non-
smokers exposed to second
hand smoke are at greater risk
for many of the health prob-
lems associated with direct
smoking?” An even larger
number - 1,155 or 76.5 percent
answered “Yes,” while just 354,

23.5 percent, said “No.”

Although most smoking
bans haven't been enacted
long enough to make across
the board judgments, at least
one state is reporting that the
smoking ban has improved bai
workers’ health. One year af-
ter implementing a state-wide
ban on smoking in all restau-
rants and bars, the Michigan
Department of Community
Health released results of a
study of 40 bar employees from
13 Michigan counties four tc
six weeks before and six to 1(
weeks after their smoke-free
law was implemented. Re-
searchers measured chemi-
cals in participants’ urine that
show an individual’s level o
secondhand smoke exposure
and found significant decreas-
es. Participants also completed
a general health and respira-
tory questionnaire. According
to their responses, they experi-
enced better respiratory health
and an improvement in allergy
symptoms.
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As the Lake Churns

The Bottom
has Arrived!

Following is the article intended
for the August issue, the current Sep-
tember article can be found on the
next page.

The Pending Home Sales Index
rose 8.2% in May 2011 over April's
pending sales and is 13.4 percent
higher than May 2010's reading. This
is the first time in over a year that
contract activity was above year-ago
levels and the strongest monthly gain
in six months. Pending sales have
trended upward since bottoming last
June, rising in seven of the past eleven
months.

June sales stats hold further prom-
ise for the Lake of the Ozark's real es-
tate market recovery with the number
of lakefront homes sold in June 2011
vs. June 2010 up by 9.8%.

In comparing the first six months
of 2011 to 2010, we again see a
hopeful increase of 8.8% in the num-
ber of closed sales. Pending lake
home sales as of mid-July indicate
that this upward trend is already in
place to continue over the next two
months.

This is the longest sustained
growth pattern | have seen in almost
four years. | am cautiously optimis-
tic that we have found the bottom.
Can you hear the collective release
of held-breath across the realtor and
seller community?

On average, the lake area has tak-
en a 15-20 % hit on values depending
on property type and location. What
many buyers don't realize is that most
sellers have already adjusted their
asking prices to reflect this deprecia-
tion. In my 30 years in this business
here at the lake, | have never expe-
rienced as many stalemates in con-
tract negotiations. Often, the seller
isn't even willing to make a counter
offer due to the initial offer being so
far below market value and most are
not in dire straits, need to sell circum-
stances. Of the 2,230 homes active in
MLS on the day of this writing, only 87
are foreclosure properties. The lake's

Real Estate and Lake News
with C. Michael Elliott

market may have taken a hit along
with the rest of the country but it is on
the upswing and with the financially
strong base of homeowner’s, | feel it
will recover faster than most areas.
So if you are a seller, hang in there;
hope is on the horizon. If you're a
buyer; hurry up!

| know | keep singing the same
song, however | cannot express
enough to potential buyers, act now.
Prices are low, interest rates are at
historically record lows and potential
lending regulations are on the horizon
that will make it difficult to obtain a
mortgage as well as decreasing loan
limits and causing high servicing fees.

Most of the information | have
compiled is based on data from the
Board of Realtors MLS System from
January 1 thru July 20 of both 2010
and 2011. This is intended as a gen-
eral synopsis of the lake’s real estate
market. If you would like detailed
information on any specific market at
the lake, please let me know.

Thanks to everyone who joined
Karen and me at the JB Hooks Busi-
ness Journal Social. We had a great
time and enjoyed fabulous food and
service as always. Thanks to John
LaFata and his terrific staff for always
taking such great care of us.

Any questions? Contact C. Mi-
chael Elliott & Associates at 866.Your.
Lake or cme@yourlake.com  View
thousands of lake area listings at
www.YourLake.com. You can also log
your opinions on Michael's real estate
blog, www.AsTheLakeChurns.com
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As the Lake Churns

The Worm Has
Turned

When Shakespeare used that sim-
ple phrase, “The worm has turned,” he
knew his audience would understand
its meaning and origin. A widely used
expression even today, it indicates a
reversal of an unfavorable situation,
but few who use it know why.

“Worm"” is a common term for
‘dragon.” In fairy tale terms, the fly-
ing dragon spewing fire would rav-
age fields and villages. To be in the
dragon’s path resulted in inescapable
destruction. What a relief when it
changed directions.

The latest stats show that our
“Lake Dragon” has continued in its
new upward direction. Lakefront
home sales are higher in 2011 than
every year since 2007. 2011 home
sales are up by 16% over 2010 and
are almost 30% higher than they
were back in 2003. The average sales
price is also up 3.5% from 2010.
Condo sales are not enjoying as quick
of a recovery as homes but sales are
still slightly up over each of the previ-
ous two years however the average
sales price is still down. Nationally, all
existing home sales were up 21% in
July 2011 over July 2010 and in the
Midwest sales were up 31.3%.

If you haven't been to the lake
lately, commercial construction has
started to roll. A new Golden Corral
was completed earlier this summer;
CVS Pharmacy is coming up nicely
at Eagles Landing with Mennards
pad site currently being prepped and
Kohls to follow soon. Dierberg’s plans
for the former High Point Center in-

Real Estate and Lake News
with C. Michael Elliott

clude a 15,000SF grocery store along
with another large box store. The
Osage Beach Expressway is complete
from the Osage River to the Grand
Glaize Bridge with western comple-
tion scheduled by December of this
year along with the extension of the
Horseshoe Bend Parkway (242) from
the HH and Bus 54 junction which is
now rough cut all the way through.

Most of the information | have
compiled is based on data from the
Board of Realtors MLS System from
January 1 thru August 15 in each of
the previous 10 years. This is intended
as a general synopsis of the lake's
real estate market. If you would like
detailed information on any spe-
cific market at the lake, please let me
know.

Any questions? Contact C. Michael
Elliott & Associates at 866.Your.Lake
or cme@yourlake.com View thou-
sands of lake area listings at www.
YourLake.com. You can also log your
opinions on Michael's real estate
blog, www.AsTheLakeChurns.com
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This looks:
like the
work of a
professional.

Dontleave your pest control o the amateurs.
Let the Fm[essmnals at A Pest Control give you the
peace of mind that comes {rom knowing your home is pest-{ree.

Pest Control
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513.964.1100
www.abpest.net

WILsoN, TOELLNER & A SSOCIATES, L.c

Certified Public Accountants & Business Consultants

+ Estate Planning
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To Serve You!

+ Financial Planning
+ Retirement Planning
+ Tax Preparation

+ Tax Planning

* Business Consulting 201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLvD.
LAKE OZARK + 573-964-5739

% Accounting Services
+ Payroll Services

+ Employee Benefits
Hpoyee Bene 2700 MATTHEW DRIVE

* Audit & Review Services SEDALIA < 660-827-4990

% Business Succession Planning

2751 SOUTH ODELL

MARSHALL <« 660-886-6815

YOUR PARTNERS IN PROGRESS % WWW.WTCPA.COM

% Accounting Software

“Ask An Engineer”

with Stan Schultz of Schultz
& Summers Engineering

Encouraging our
Young People to be

Engineers

We all get discouraged by the
shortened tourist season at the
Lake that we have experienced
for the past few years caused
by schools starting earlier and
earlier. It would seem the only
logical reason for our Missouri
schools early start would be to
give the children all the instruc-
tion they can before the annual
MAP testing every spring.

The start of the school year
makes me reflect on my time in
school and the process | went
through to select engineering as
my chosen profession. Way back
in the early 80's you were en-
couraged to consider engineer-
ing if you were good at math. |
have learned through experience
that this theory is unfortunate.
Successful engineers must have
the ability to communicate both
verbally and in writing, they must
be good businessmen to man-
age their project’s budgets, and
must develop good people skills
to become effective managers.

Missouri and the Midwest in
general, are blessed with many
great engineering schools. | at-
tended the University of Missouri
— Rolla (formally the Missouri
School of Mines and now Mis-
souri University of Science and
Technology), but you can find
distinguished schools in Kansas
City, Columbia, St. Louis and
the neighboring states. These
schools offer study in chemical,
mechanical, electrical, industrial,
agricultural, mining, and civil en-
gineering in addition to geology,
history, computer science, and
many other fields.

High school graduates inter-
ested in pursuing a career with
ample salaries and excellent
benefits; should seriously con-
sider engineering. A recent study
showed most of the top paying
entry level jobs for those with
a Bachelor of Science (4-year)
degree were in the field of engi-
neering. Engineers are located
in all corners of our country and
this level of education will allow
young people the flexibility of liv-

Stan Schultz

ing and working just about any-
where they choose. Engineering
has provided a great living for
my wife and our five children and
it is pretty fulfilling to know that
your input really will change the
quality of life for people you will
probably never even meet.

Don't let a perceived weak-
ness in math stop you from pur-
suing a career in engineering.
When | started college my math
scores were nothing to brag
about. | made it through and
excelled in the communications
and writing part of my educa-
tion. Today, | write almost every
day and stand in front of groups
weekly to express my opinion
about particular matters. Nei-
ther of these talents appears to
be attached to the engineering
field but they are very important.

If you are a young person
who likes to solve problems, be
challenged with your work, can
write above average, and can
communicate you should really
consider engineer. Studies show
there will be a severe shortage
in engineers in the next 20 years
so there should be plenty of op-
portunity for those willing to put
in the work to get your degree.
Good Luck!!

Stan Schultz owns Schultz and
Summers Engineering in Lake
Ozark Missouri. If you have any
questions concerning, water or
wastewater management, flood
certification, property surveying,
dock permits, or commercial site
development and design you can
reach Stan at 573-365-2003 or
email sjschultz@schultzandsum-
mers.com or visit www.schult-
zandsummers.com
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Big Thunder roars back into business in Laurie

By Nancy Zoellner-Hogland

Bob Morgan and Jeff Till-
man, whose names are syn-
onymous with boating at Lake
of the Ozarks, have formed a
partnership that extends be-
yond the racing platform. The
two recently joined forces to
reopen Big Thunder Motors-
ports Park and Marina Com-
plex.

“Bob bought Big Thunder
Marine in 1987 and operated
it until he sold the business
in 2006 to a group that lasted
only about a year. Then the
bank took it over and just let it
sit. However, several weeks ago
they contacted Bob and asked
if he’d be interested in having
it back,” Tillman said, adding
that because he and Morgan
worked well together, after
some negotiations with the
bank, they decided to partner
in the venture.

However, Morgan, a two-
time Key West World Cham-
pionship winner, and Till-
man, his driver, a former Indy
car driver for Budweiser and
a long-time developer in the
Lake area, won't be operating

Libby Holland

the business exactly as had
been done in the past. Instead,
they decided to convert the
marina, located on Green Hills
Road off O Road in Laurie, to
more of a park and marina
complex.

“We've totally modernized
the entire place. We remod-
eled and renovated the eight
rental homes; the bath and
shower houses and laundry
facilities are like new; and
we're almost done repairing
and renovating all the docks,”
Tillman said, adding that they
plan to lease the main sales
office to a restaurant and bar
operator. “We'’re also looking
for an operator that would be
interesting in running the gas
dock and handling the main-
tenance and repair end of the
business.”

He said the person that
signs on would have use
of a 15,000-square-foot air
conditioned shop, another
3,000-square-foot shop, 15
maintenance slips, the gas
dock and a ramp. Tillman and
Morgan will continue to han-
dle the boat storage facilities.

Your Local

Specialist

Loan Production Manager
28 year Lake resident
30+ years of experience

IROQUOIS
FEDERAL

Mortgage/Loan
Production

Bem 9/3-348-6686

3535 0SAGE BEACH PARKWAY | SUITE 303 | OSAGE BEACH
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Loan Production

They could be the only exclu-
sive Donzi dealer.

In the meantime, the duo
plans to continue enjoying
whattheydobest. Theyfired up
the 46-foot, 4,400-horsepower

el

Skater, which they renamed
“Big Thunder Motorsports” to
take a shot at Shootout “Top
Gun.” And in November, they’ll
be racing in the Key West World
Championships, which Mor-

BIC
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gan won in 1998 and 2001.

“We’re enjoying ourselves,”
Tillman said. For more infor-
mation on the marina, visit
www.bigthundermotorsports.
com.

R -

Bob Morgan and Jeff Tillman joined forces to reopen a new, improved version of an old favorite. Their

business, Big Thunder Motorsports Park and Marina Complex, located off O Road in Laurie, will have
rental homes, dock slips and much more. Photo provided.
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The Camdenton Area Chamber of Commerce recently held a ribbon
cutting for Golden Rock Winery. Located at 955 North Business Highway
5, Camdenton. Pictured are Scott and Jennifer Woods, owner [with scis-
sors]; Perkins Uptergrove, Vintner; Bill Akamah, Chef; Charli Allee, Alan
West and Amy Hadfield, Brenda Colter, Dennis North, Mike Nichols, Diann
Jacobs, Jo McElwee; Ronnie Capps, Chris McElyea, John Stanfield, Tracy
Peters, Mayli Knopf, Little Miss Dogwood; Brett Helms, Miss Teen Dog-
wood and Bruce Mitchell, Executive Director, Camdenton Chamber of
Commerce.

The Lake West Chamber welcomed Anighya’s Treasures into their
membership with a recent ribbon cutting. 573.569.6030 located at 310
North Main Street. Pictured | to r: Jess Wadle, James Kay; Karen Arnold,
Brenda Kay, Owner; Rob Hoff, Stanley Field, Shanel Howard, David Kay,
Owner; Anita Fromholtz, and Bud Kidder.

The Camdenton Area Chamber of Commerce recently held a rlbbon
cutting for Beach Burgers at their new location, 107 West Highway 54,
Camdenton. Dine-in or carry out 573-346-1300. Pictured: Lisa and Dave
Worden, owners [with scissors]; Charli Allee, Alan West and Amy Hadfield,
Brenda Colter, Dennis North, Mike Nichols, Diann Jacobs, Jo McElwee,
Ronnie Capps, Chris McElyea, John Stanfield, Tracy Peters, Mayli Knopf,
Little Miss Dogwood; Brett Helms, Miss Teen Dogwood and Bruce Mitch-
ell.

September, 2011
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Mortgage rates
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We’re here to help.
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Lake Regional Health
System offers AARP

driver safety program

Lake Regional Health System
will offer the AARP Driver Safety
Program from 9 am. to 1 p.m.
Thursday, Sept. 15, in the Car-
diac Rehab conference room on

and safety tips. They also will
learn about adjustments drivers
should make because of com-
mon age-related changes in vi-
sion, hearing and reaction time.

The cost of the program is
$14 ($12 for AARP members),
and registration is required.
Visit lakeregional.com/events
to register, or call 573-348-8222
for more information.

the second floor of the hospital.
This program is the nation’s first
and largest refresher course for
drivers ages 50 and older.
Participants will be updated
on current rules of the road

Lake Ozark
~—~=Vacations

A PMG COMPANY

Offering the largest selection of condos
and homes for Vacation Rentals

www.pmglake.com
3524 Osage Beach Parkway, Osage Beach
573 365-3800 * 800 237-3434
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Ha Ha Tonka subject of new book by local historian

Dwight Weaver, noted for his
books on the history of Lake of
the Ozarks and Missouri caves,
has released his latest book
titled “A Pictorial Guide to Ha
Ha Tonka State Park.” The book
features more than 325 pho-
tographs, many of which are
vintage images. The new book
takes readers on the trails of
wonder and history that com-
prise the park, which has 14
trails and boardwalks that vary
in length from a few hundred
feet up to seven miles.

Very few books have been

GLIMPSES OF THE LAKE'S PAST

A Pictarial Guide to .
TEl [Efn Ponden
ks Pl

10 Mrsaighn Wopaied

written exclusively about Ha Ha
Tonka. This one, according to
Weaver, is the first one to feature
all of the park’s trails and board-
walks.

“Many people visit the castle,

water tower, natural bridge,
River Cave entrance, old post
office building, and the great
chasm with its spring,” he said,
“and then leave thinking they
have seen it all.”

“They should pick a pleas-
ant day,” he adds, “and hike the
trails because there is much

more to see and enjoy on the
glades and in the woodlands of
Ha Ha Tonka.”

Among these sights are the
quarries where the stone used
in the building the castle was
quarried, a mysterious old rock
wall, witness trees, the Devil’s
Kitchen Cave and Promenade,
huge curious sandstone boul-
ders and the Red Arrow Fault
where the earth and bedrock
has been mounded up in aridge
that looks as if a gigantic mole
has tunneled through the earth
near the surface.

The geology and history of
the park’s natural and cultural
features are told in photo cap-
tions; however, several subjects
are given special treatment such
as the caves in the park, Ha Ha
Tonka’s outlaw history, and the
story of Robert Snyder who built
the castle.

One story, heretofore over-
looked by most writers, is
about Christ Schmidt. In 1913
Schmidt turned Lake Ha Ha
Tonka, which existed before
Lake of the Ozarks, into a cray-
fish farm. They called Schmidt
“the Crawfish King.” His tasty
crayfish gave Ha Ha Tonka a

good measure of early popular-
ity in the fish stalls, hotels and
restaurants of St. Louis.

Ha Ha Tonka State Park is all
about springs, sinkholes, natu-
ral bridges, caves, cliffs, wood-
lands, glades, savannas, hills,
hollows, lakes, trails, board-
walks, outlaw history and the
ruins of a spectacular castle, all
blended in a very unique way.

According to Weaver, there
are many places in the Missouri
Ozarks noted for their beauty,
intrigue, romance, and history,
but to have it all in one spot
like Ha Ha Tonka does is pure
magic. Even the park’s beautiful
Indian name slips off the tongue

in a magic way. It was here that
the Osage Indians wintered
and Daniel and Nathan Boone
trapped beaver at the beginning
of the 19th century.

Dwight Weaver has been a
resident of the Lake area for
nearly 50 years. He is a member
of the Missouri Writers Guild,
the Ozark Writers League and
the Lake of the Ozarks Writers
Guild.

You will find his new book
available at Stonecrest Book and
Toy in Osage Beach, and at vari-
ous other businesses around
the Lake that carry his books.
Visit his website at: lakeoftheo-
zarksbooks.com

With Dwight Weaver

TUTTLE'S TOWER

Observation towers were popu-
lar with travelers and vacationers at
the Lake in the early decades because
there was so much timber bordering
U.S. Highway 54 and State Highway 5
that the Lake was visible only where
the highway crossed the Lake or there
was a clearing for a business. Tuttle’s
Tower, shown shortly after completion
in the accompanying photo (photog-

rapher unknown), was built in 1936 by
E. V Tuttle, the former postmaster of
Zebra, which became Osage Beach in
1935. Tuttle lost his job when the Zebra
post office was discontinued so he built
the Buena Visita (Beautiful View) Hotel
near where the Zebra Post Office build-
ing formerly stood. The hotel and tower
were along the north side of Highway 54
in Osage Beach between the rock build-
ing now occupied by Wobbly Boots and

King’s Plaza.

“I have been dreaming of that tower
for 30 years,” Tuttle was quoted as say-
ing afterwards. “Long before I knew of
this location a picture of the tower be-
gan to develop in my mind . . .” Before
building the tower, Tuttle visited three
states studying roadside observation
towers to get ideas.

Around the roof of the four-story
tower he built a solid guard rail three-
and-a-half feet high. Though not shown
in the photo here, he added flowering
vines that eventually spread around the
corners and had lounge chairs in the
tower so people could relax and enjoy
the fabulous view.

E. V Tuttle also had a museum in the
hotel that featured Indian and Civil War
relics, geological specimens and fos-
sils. He claimed there was also an old
Indian mound at the site. In later years
the business became known as Tuttle’s
Tower Hotel, Tower Hotel and eventu-
ally Van’s Tower Hotel. The tower and
hotel were demolished more than 50
years ago.

This historical sketch is from the col-
lection of H. Dwight Weaver.

Weaver is the author of five books on
the history of the Lake of the Ozarks.

Weaver’s book “Historic Bagnell Dam
Boulevard, Past and Present” is designed

as two tours, both beginning at the Dam
and moving westward. One tour features
businesses consecutively on the north
side of the Boulevard, and the other tour
features businesses consecutively on the
south side of the Boulevard.

“Historic Bagnell Dam Boulevard,
Past and Present” is available now at re-
tail locations around the Lake.

Contact him at dwightweaver@
charternet  or
call  573-365-
1171 for more
information.
Visit www.lake-
oftheozarks-
books.com  for |
more informa- |
tion.
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HK's Tournament proceeds exceed goal for
Lake Regional’s Cardiac Cath Lab

The 33rd Annual HK’s Hos-
pital Benefit Golf Tournament,
held June 3-5 at The Lodge of
Four Seasons, raised $170,000.
Proceeds will be used to com-
plete Cardiac Cath Lab renova-
tions at Lake Regional Hospital
in Osage Beach.

“Wed like to thank the many
sponsors, golfers and volunteers
for their generous support,” said
Michael E. Henze, chief executive
officer of Lake Regional Health
System. “Their contributions will
help ensure we continue to pro-
vide exceptional cardiac care for
ake-area residents and visitors.”

The Annual HK’s Hospital
enefit Golf Tournament — tra-
ditionally held the first weekend
in June — has earned in excess
of $2.4 million for Lake Regional
edical departments and the
urchase of new medical equip-
ent. Areas of the hospital that
ave benefited from past tour-
naments include the Emergency
Department, Intensive Care Unit,
Obstetrics Department, Cancer
Center and Wound Healing Cen-
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HK’s Co-Chairs Charles Cassmeyer, Cecilia Thomson, Susan Brown and Peter Brown Jr. present a check for
$170,000 to Lake Regional Cardiac Cath Lab Director Willie Maxwell, R.N., and CEO Michael E. Henze. The
money, which was raised at the 33rd Annual HK’s Hospital Benefit Golf Tournament, will be used to purchase

equipment for the Cath Lab.

ter. The tournament was estab-
lished by Harold Koplar, founder
of The Lodge of Four Seasons.
“We're pleased to support the
hospital’s cardiac program,” said
Susan Brown of Four Seasons

Our services include:
Nursing - Caregiving
Personal Care

Physical, Occupational
and Speech Therapies
Transportation

Special Needs Pediatrics
24 Hour Care

Integrity Lifeline
Integrity Pharmacy

Wireless Telemonitoring
General Housekeeping
Meal Preparation

I

‘745694&‘%
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A Division of Integra HealthCare, Ine.

WWW.INTEGRITYHC.COM
ToLL-FREE 888.793.1795

980 ExecUTIVE DRIVE, SUITE C ® OsAGE BEAcH MissoURI 65065
ADDITIONAL LOCATIONS IN Kansas City, JOPLIN, SPRINGFIELD,
CoLuMBIA, GLADSTONE, MO AND LEAwoOD, KS

Companies and HK’s Tourna-
ment Committee co-chair. “Be-
cause the lake is a vacation des-
tination, it’s especially important
that we have comprehensive,
quality cardiac care available lo-

cally for residents and the area’s
many visitors.”

This year, sponsors who do-
nated $1,000 or more were invit-
ed to attend a VIP/Celebrity Party
on Friday evening at The Lodge

of Four Seasons. Honorary Chair
Trent Green, a two-time Kansas
City Chiefs Pro-Bowl selection
and St. Louis Rams Super Bowl
champion, presented a custom-
engraved gift to each sponsor.

More than 350 people attend-
ed the Pairings Party on Satur-
day evening, which featured live
and silent auctions. On Sunday;,
240 golfers played The Cove Golf
Course — the Lodge’s signature
course designed by the legendary
Robert Trent Jones Sr.

“Thanks to the community for
their tremendous support again
this year,” Brown said. “We could
not be successful without our
generous sponsors, donors, golf-
ers and volunteers.”

Brown also thanked the event
co-chairs: Charlie Cassmeyer,
Cecilia Thomson, Peter Brown Jr.
and Walter White.

Mark your calendar for the
34th Annual HK’s Hospital Ben-
efit Golf Tournament, scheduled
June 1-3, 2012. To learn more,
visit lakeregional.com/HK.

Does your property have a steep incline
that’s difficult to get up and down?
has a great alternative to steps!

Lake Shore Tram Lift Systems are designed to integrate versatility and
convenience with safety and an attractive appearance.

Installation of a Lake Shore Tram Lift System will help you fully realize the
enjoyment of your unique hillside setting. You will enhance the value of your
property and forever eliminate the climb up and down your hillside. Wide
doorways & ‘soft’ starts & stops also make it ideal for the elderly and handicapped.




Page 40

September, 2011

Lake of the Ozarks Business Journal

New roadway is driving
interest in Lake Ozark's
heartland

By Nancy Zoellner-Hogland

The Briscoe Ozark Develop-
ment Group and the Lon Stan-
ton Trust are once again work-
ing together to market some
580 acres of land that is being
opened up by the 2-mile cor-
ridor to be known as Route 242.

They recently contracted
with the Peoples Company, a
full-service real estate broker-
age company, to promote the
project to developers and bro-
kers throughout the country,
but to target brokers in the St.
Louis, Kansas City, Omabha,
and Des Moines markets.

Jeff Segin, who will be lead-
ing the efforts, with help from
five other sales associates, said
they already have several con-
tracts in place with hospital-
ity, convenience and neighbor-
hood retail stores. However,
those contracts are subject to
completion of the new road
and access to utilities. Once
the road opens, Segin said they
expect many more to come on
board.

“In the spring of next year,

when the road is completed
and things are ‘greening up,
we’ll be inviting key commer-
cial brokers to a summit where
we’ll showcase the 242 corridor
project. We'll provide a tour
of the area, ask key people to
make presentations and invite
the mayor and City Adminis-
trator Dave Van Dee to speak,”
Segin said, adding the more
work that is done on the road,
the more interest is shown in
the project.

Last month, Jerry Bice, own-
er of Lake Ozark Helicopters,
said quite a few of the passen-
gers he’s taken up lately have
been developers who want a
“bird’s-eye view” of the unde-
veloped land that lies between
Bagnell Dam Boulevard and
Highway 54.

According to a press release
from Peoples, the four-lane
highway has a projected aver-
age daily traffic count of 14,500
per day. Construction will in-
clude approximately 22 access
points along the roadway, a
raised center median, curbs

and gutter for drainage, and an
eight foot pedestrian walking
path on the north side.

The $8.5 million dollar
project is being paid for with
funds from the Missouri De-
partment of Economic Devel-
opment and the Missouri De-
partment of Transportation,
with right-of-way donated by
property owners. According
to previous projections, land
currently assessed at approxi-
mately $500,000 will have the
potential of bringing that prop-
erty’s assessed value to nearly
$82 million, driving close to
$200 million additional real
estate, sales, utility and per-
sonal property taxes into city,
county, fire district and school
district funds.

The Briscoes and Stantons
linked arms several years ago
when the Horseshoe Bend De-
velopment Group formed to
market the property. Howev-
er, that group fell apart when
the group’s consultant, Bill
Kuhlow, lost a battle with can-
cer.

Lake Regional Cardiac
Team consistently
exceeds national guidelines

Through teamwork and
collaboration between Lake
Regional = Health  System’s

Emergency Department, cardi-
ologists and Cardiac Catheter-
ization Lab staff, 100 percent
of Lake Regional patients with
certain types of heart attacks
throughout the past year have
had door-to-balloon times of 90
minutes or less. Often, the time
has been less than 60 minutes.

Door-to-balloon time is the
interval between when a pa-
tient with ST segment elevation
myocardial infarction (STEMI)
arrives in the emergency de-
partment and when a catheter
guidewire is inserted to open
the blocked vessel in the cardiac
cath lab. National guidelines
recommend this process should
be completed within 90 minutes
of a patient’s arrival at the hos-
pital to reduce cardiac muscle
damage

“We are working to beat the
clock before the patients even
enter the door,” said Melissa
Hunter, R.N., nurse manager of
Lake Regional Emergency De-
partment. “The ED physicians
work closely with the EMTs and
flight crews who communicate
findings en route to the hospital.
This helps the physicians quick-
ly activate the Cath Lab team, if
necessary, and begin the proper
treatment for patients the mo-
ment they arrive.”

Emergency cardiac services
are available 24 hours a day, sev-
en days a week at Lake Regional
Hospital in Osage Beach. These
services are part of the health

system’s comprehensive car-
diovascular program, which in-
cludes cardiac catheterization,
open heart surgery and cardiac
rehabilitation.

“Our cardiac care team is
committed to meeting or ex-
ceeding national standards for
patient care,” said Willie Max-
well, R.N., director of Lake Re-
gional’s Cardiac Cath Lab. “By
working together, we are able to
provide prompt, quality care for
area heart attack patients.”

Lake Regional’s Cardiac Cath
Lab, which treats more than
2,200 patients annually, is the
first in the state to acquire flex
vision technology. The lab re-
cently was renovated to include
this state-of-the art equipment
and 56 display, which provides
the best imaging quality avail-
able.

In addition, the new suites
offer integrated intravascular
ultrasound with touch screen
controls. This allows physicians
to access information faster, in-
cluding side-by-side compari-
sons of previous and current
images while procedures are
being performed.

Lake Regional Health System
began offering cardiac catheter-
ization services in January 1997.
Common procedures include
balloon angioplasty, rotational
atherectomy (plaque removal),
and stent, pacemaker and car-
dioverter defibrillator (AICD)
placement. Several procedures
also are available to diagnose
and treat a variety of vascular
issues.

Register Today for Lake Regional’s

Trim Kids Program

This free, nine-week pro-
gram will include nutrition,
exercise and behavior modi-
fication components, such as
self-esteem building, emotional
pitfalls and stress management.
Participants will receive hand-
outs, and incentives will be of-
fered for homework and pro-
gram completion.

Because parental involve-
ment is necessary for achieving
program goals, at least one par-
ent or legal guardian is required
to attend each session with their
child. Parents also are expected
to implement the principles
presented, including shopping

for and cooking healthier foods,
participating in their child’s
exercise program and helping
their child meet established
goals.

An informational meeting is
scheduled 6 p.m. Thursday, Aug.
25, for registrants and their par-
ents. The program will be held
each Thursday from 6 to 8 p.m.
beginning Sept. 1 and ending
Oct. 27. Sessions will be held in
Lake Regional Hospital’s third
floor conference rooms.

Visit lakeregional.com/
events to register. Space is lim-
ited. Call 573-348-8222 for more
information.
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Tired of getting put on hold for tech support?

Tired of High Prices for internet service?

Tired of your internet not working when you do?

Business relies on internet service.

We're all here to make money.

The time you spend without internet Your

service is time you can't spend working. Hometown
Internet

Whether the connection is down, or
youre waiting for tech support on hold,
it costs money.

We've been providing professional
internet connectivity for decades.
It’s our business; it’s all we do.

Weve helped thousands of companies N\ {
large and small get the service they need
to conduct business on the internet. J

 —
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Whether it’s hosting your domain and
online store, or giving your employees
the high-speed reliable no-hassle internet
they need to do their jobs, no problem.

We can help you too, with less down
time, better tech support and great rates.

Give us a call today and find out just how
easy getting the internet you deserve is.

INTLERNET:

WIRELESS
ACCESS

The Internet with no strings
attached! Get broadband in areas
where no other service can go!
Up to 2Mbps download speeds!

BUSINESS
DSL ACCESS

“Always on” high speed internet
broadband at speeds to 6 Mbps!
Award-winning tech support!

No extra charge for business accounts!

BUSINESS
HOSTING

Support for ecommerce, fip
support, storage 25MB and up!
Ultra high-speed connection to the
backbone! Lightning-fast response for your customers!

*Prices listed are ‘as low as’, rates vary depending on
service. Prices listed are per-month, with no charge for DSL
modem use, $10 monthly for wireless modem use. Never any
hidden fees, gimmicks or surprise charges.

/
1£866%670:YHTI
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BUSINESS OPPORTUNITY

FOR SALE: THE PERFECT PLACE for
a small business and/or build a beautiful
home on 1.083 acres with all infrastruc-
ture already in place. This property is on
the 4mm and has a metal building with
a nice furnished studio apartment that
you can live in, run your business or stay
while building a home and then rent out
for income. It also comes with a very
heavy duty 2 well covered dock. Call for
more information. 573-418-3476.

UNIQUE BUSINESS OPPORTU-
NITY: MLM company expanding into
Mexico. Looking for Spanish-speaking
bilingual, entrepreneurial-minded peo-
ple with integrity, people & computer
skills, and heart for helping others. Call
Kim after 1pm 206-650-6303

MAS BUSINESS SOLUTIONS BUY-
ING AND SELLING BUSINESSES
573-836-1258 www.mashusiness.biz

PROFESSIONAL SERVICES

FARM, RANCH AND COMMERCIAL
PRODUCTS. Restore all flat, metal and
rubber roofs. Cost is just one reason to
call Victor at LaCrosse. 573-449-2626.

SAVE COMMERCIAL ROOFS. NO
REPLACEMENT METAL, RUBBER, EPDM,
FLAT, TPO, PVC ROOFS. PRODUCTS
WORK ON WET SURFACE WINTER/
SUMMER.CONTRACTORS WELCOME .
FACTORY. DETAILS Azteccollc@ Socket.
Net

CONTRACTORS WORLDWIDE re-
storing existing metal, rubber, flat pond-
ing roofs. Save thousands replacement
costs, fast start packet $35 US. 573-489-
9346.

INSTANT RENEW ROOF COATINGS
sm. Dinosaur Tough. Saves Replacement
metal, rubber, flat roofs. Barns, Silos,
Factory, Office. (573) 823-4037.

REAL ESTATE COMMERCIAL

143 FT COMMERCIAL LAKEFRONT
with 1 acre located at the 3mm of Big
Niangua! Includes a 1689 sq ft store-
front business . Great visibility from
Bridge and Hwy 5! ONLY $179,900 MLS
3079910 Contact Bobbi Bash Realty
573-365-2622 bbash@usmo.com

1125 SQ FT TOTAL STORAGE! Lo-
cated just off of Hwy 42 in Kaiser, Mo.
15x25 unit & 15x50 unit with three roll
up 14" doors, concrete floors, electric.
Great opportunity to OWN your own pri-
vate storage units! Asking.$58,900 MLS
3078810 Contact Bobbi Bash Realty for
details 573-365-2622 or bbash@usmo.
com

3600 SQ. FT. COMMERCIAL
BUILDING in Eldon. Located in area
with high traffic flow - was the “Movie

Gallery” $225 or best offer. Gary Markus
REMAX 302-3650

CONVENIENCE STORE-MINI MART
w/ B&T SHOP & CARWASH. Outstand-
ing opportunity in GREAT location on
the west side of the lake. 3,900 sq. ft.
store COMPLETLY refinished with all
building infrastructure, furnishings, fix-
tures and equipment less than 1 year
old. There is also a 2 bay carwash on
site. Call Bruce Adams (573) 216-4690
for details. Adams & Associates (573)
216-4690.  www.Adams-Commercial.
com.

DOWNTOWN ELDON COMMER-
CIAL BUILDING. Total 10,000 sq. ft. of
space on 2 levels. Spacious, open street
level space would be great for any retail
business. Upper level can be used for
storage or remodel into apartments. The
full basement is a bonus. $99,900. Call
Bruce Adams (573) 216-4690 for details.
Adams & Associates Real Estate (573)

348-5100.  www.Adams-Commercial.
com.
FOR SALE: REDUCED! BANK

OWNED - FORMER CAMDENTON AUTO
DEALERSHIP. Located on the north Hwy
5 business loop in Camdenton. Spacious
11,000 sq. ft. showroom and service
complex situated on 5 acres with 397
ft of Hwy 5 frontage, large paved park-
ing lot. Well maintained and in good
repair, versatile property has strong
potential for a variety of uses. Billboard
income sweetens the deal. Reduced to
$495,000. BANK WANTS OFFER! MLS
3066893 Call Bruce at (573) 216-4690
for details. Adams & Associates Real
Estate (573) 348-5100. www.Adams-
Commercial.com.

FOR SALE: RETAIL/OFFICE STRIP
CENTER. OWNER FINANCING! Laurie
Landing. Great location in Corporate
Woods Business Center 5 units —, to-
tal 7250 sq.ft, quality construction,
great parking, front & back access. Low
maintenance. Good tenants in place.
$395,000. Adjacent lots available for
expansion. Bruce Adams (573) 216-
4690. Adams & Associates Real Estate
(573) 348-5100. www.Adams-Commer-
cial.com.

FOR SALE: MARINE SALES/SER-
VICE & SPORTING GOODS. Busi-
ness and real estate just outside of
Laurie, MO. Includes +/- 7 acres, 6,000
sq. ft. building used for retail store and
indoor archery range, and 2,400 sq. ft.
metal building used for service shop.
Also has boat storage facility. Features
Smokercraft pontoon and Mercury and
Honda outboard dealerships and service
business. Terrific opportunity to own a
business at the Lake of the Ozarks. MLS

3070295. Call Bruce (573) 216-4690.
Adams & Associates Real Estate (573)
348-5100. www.Adams-Commercial.
com.

FOR SALE: OSAGE BEACH PROFES-
SIONAL OFFICE PLAZA. Fantastic
Hwy 54 location. Newer quality construc-
tion with steel roof - 6 units - 2 buildings
- 8,300 sq. ft. Quality long term tenants.
Reduced to $995,000. Investment pack-
age available. Call Bruce Adams (573)
216-4690. Adams & Associates Real
Estate (573) 348-5100. www.Adams-
Commercial.com.

GREAT LOCATION FOR ANY BUSI-
NESS located on the strip in Lake Ozark!
3600 sq ft total with 1950 sq ft 3bd/2 ba
apartment above business! City water,
city sewer and great retail location lo-
cated in historic Lake Ozark Strip areal
$289,000 MLS 3078968 Contact Bobbi
Bash Realty 573-365-2622 or bbash@
usmo.com

KAISER INDUSTRIAL PARK. Newer
construction 3360 sq ft metal building
built in 2008 with shared well, shared
septic and 2 overhead 12" doors! Great
Buy at $199,000! MLS 3064537 Con-
tact Bobbi Bash Realty 573-365-2622 or
bbash@usmo.com

OSAGE BEACH OFFICE SPACE FOR
LEASE: 1,260 sq. ft. upscale, FINISHED
space for lease in modern strip center on
Hwy 54 corridor. Ample parking, street
signage, bright well designed space. De-
signed for medical office but would be
excellent space for any professional office
or retail. Call Bruce (573) 216-4690. Ad-
ams & Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com.

ROCK BOTTOM REDUCTION! BEST
COMMERCIAL VALUE ON THE WEST-
SIDE!" Sunrise Beach, LIKE NEW 10,500
sq. ft. building w/ 24'/18" sidewalls,
2 - five ton heat-pump units, multiple
OH doors, dock high loading platform,
outstanding Hwy 5 visibility and access.
($229,900) MLS 3065825. Or corner lot
bldg w/ 7,200 sq. ft. building with 4,800
sq. ft. commercial space in lower level
and 2,400 sq. ft. upper level 4BR/3BA
residence ($249,900). Seller will lease
back residence. MLS 3065824. BUY
BOTH for $349,000 (MLS 3065826).
OWNER WILL CONSIDER ALL OFFERS.
Bruce at Adams & Associates Real Estate
(573) 216-4690 for details www.Adams-
Commercial.com.

RV CAMP AND CAMPGROUND with
37 acres, 80+ RV sites, 2 log cabins, 2
homes, Swimming Pool, etc. - Excellent
return, call for details and showing.
$1.3MM Gary Markus REMAX 302-3650

SIX MONTHS FREE RENT! PROFES-
SIONAL OFFICE SPACE: 2,400 sq. ft. or

1,200 sgq. ft. unfinished office space in
modern professional complex on Hwy
54 next to Comfort Inn. Owner will build
out to your design- or bring your own
contractor.  Call Bruce Adams (573)
216-4690. Adams & Associates Real
Estate (573) 348-5100. www.Adams-
Commercial.com.

STORAGE UNITS, Two separate stor-
age facilities both in good condition.
$49k and $110k - Gary Markus REMAX
302-3650

WATERFRONT BAR JUST RE-
DUCED $100,000!! Now listed at
$800,000! Established Turnkey business
located at the 3mm of the Big Niangua!
5000 sq ft restaurant/bar PLUS an ad-
ditional guest cottage with 2 separate
apartments! Great parking and TWO
boat docks that hold 28 boats total!
Great Buy! Contact Bobbi Bash Realty
for details! 573-365-2622 or bbash@
usmo.com

REAL ESTATE LOTS

THE LAKE LOT EVERYONE IS LOOK-
ING FOR. VERY gentle, east facing,
mature trees, deep water, community
water, cove location with main channel
view, seawall, boat ramp, blacktop all
the way, great neighborhood, 44MM off
Irontown Road (LR 7-9). This is a dou-
ble lot w/ 160 ft of lakefront. Buy both
for $125,000. MLS 3071718. Adams &
Associates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

WATER FRONT LOTS, Buy one at
regular price and get 7 more lots free!
4 water front lots, 4 second tier lots, 5
boat slips, 7 PWC spaces, all water and
sewer hookup paid. $269k or best offer.
Cross creek sub near Linn Creek Area.
Gary Markus REMAX 302-3650

REAL ESTATE RESIDENTIAL

$125,900 BREAKWATER BAY,
Osage Beach, Unit w/Largest floor plan
and largest 2BR/2BA unit with slip!
Comes furnished, freshly painted and
ready to enjoy. The view is breath tak-
ing and has both a screened and un-
screened deck for bug free enjoyment
or BBQ-ing fun. Features a wood-burn-
ing fireplace, newer appliances and new
interior blinds. This unit includes a car-
port, a 10X28 boat slip equipped with
a 6000Ib. hoist equipped with a remote
control. The dock is within easy walking
distance and is cove protected. Com-
plex offers swimming pool, tennis court,
playground and trailer parking. 605
Baydy Peak Rd. #205, MLS#3079916.
See this Virtual Tour & all the lake's
properties at www.YourLake.com. Call
Michael Elliott at C. Michael Elliott &
Associates@573-280-0170 or 1-877-
365-cmel.

$139,900 TURNKEY! Spinnaker Pt.
#212, Lake Ozark-Immaculate one level
unit with breath taking unobstructed
channel views. Large screened in cov-
ered & carpeted porch w/ sunshades,
new screens and carpet in 2010. Recent
paint & carpets throughout the unit. Very
nice furniture & furnishings, not your
typical condo package. All new custom
windows lakeside that fold out for easy
cleaning. Large Master Suite with sit-
ting area & Large walk-in closet, porch
access. Nice size kitchen with breakfast
bar and pass-thru window to screened
porch. This 2BR/2 Full Bath Waterfront
Unit w/covered slip is the best unit in
the complex!MLS#3080038, See this
Virtual Tour & all the lake's properties
at www.YourLake.com. Call Michael
Elliott at C. Michael Elliott & Associ-
ates@573-280-0170 or  1-877-365-
cmel.

100K IS A BUY OF A LIFETIME when
you include more than an acre of ground
on the 4 mm of the main channel. It also
has a very nice studio apartment in a
new huge 2 story metal building, an at-
tached well house, septic system already
in place and is on level ground ready to
build your dream house. It also comes
with a new extra strong covered 2 well
dock. 573-418-3476.

1500 SQ. FT. WATER FRONT HOME
in OSAGE BEACH area. This totally re-
modeled home is going to be someone’s
great deal 3BR, 1.5 Baths, concrete dock.
Short SALE $200k. Call Gary Markus RE-
MAX 302-3650

2400 SQ. FT. WF HOME, Osage Beach
with great summer rental history, let
your renters help pay off your property.
4 BR 3 Baths, dock, furnished $259k call
Gary Markus REMAX 302-3650

350" LAKEFRONT - 10 Acres-Guest
House! $699,000 Lake Ozark Beautiful
lakefront estate situated on 10+/- acres.
Home has been reduced from $875,000
& owners are motivated. Custom built
home wi/atrium floor plan, 20ft. ceilings
& awesome lake view. Features include
a 6 car heated garage wi/drive through
doors & full RV hookups. Comes with a 2
well boat dock w/swim platform & PWC
slips, hoists. Has a lake view hot tub
room, master suite w/jetted tub, steam
shower, linen closet, water softener,
humidifier/electronic air filter. 3rd Bed-
room has no egress. Also Guest House
W/2BR and 2 Full Bath & Kitchenette.
22 Mockingbird Lane, MLS#3079972.
See this Virtual Tour and all the lake's
properties at www.YourLake.com. Call
Michael Elliott at C. Michael Elliott &
Associates@573-280-0170 or 1-877-
365-cmel.
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“A Night at
- the Beach”

Music by
Buddy and the Notes

Ticket 25 per person before September 9™
Ticket Price °35 after September 9™

Tickets are available at the door or at these locations: Mills
& Sons, Insurance, Blinds & More, Lake Sun Camdenton

R
ACHWARE

IFE AT
TH US!

All funds benefit local charities and the
PBW Scholarship Fund.

sponsorships & Individual Tickets
Available

visit www.pbwlakeoftheozarks.org
or or call 573-964-1008

SCRUMPTOUS FOOD HOSTED BY: HEART OF THE OZARKS PBW

CASH BAR COUNTRY CLUB HOTEL & SPA
GCREAT RAFFLE ITEMS Horseshoe Bend Parkway to Carol Road
DOOR PRIZES WEDNESDAY, SEPTEMBER 14, 2011

Doors open at 5:30pm
Entertainment begins at 6:30pm

Y
lake (1o

“rits Cons 22 i /imeren

MISSOURI

ee OPROFILE  JAMtKEY 200 ake medin i)

Dsage Beach, MO * Www. SUrdykeyam ana com

Ed Sanning Real Estate, Mama'’s Jamas, MO Eagle, Central Bank of Lake of the Ozarks, Hy Vee, Bella Donna, Shabby Chic Boutique, Therapeutic Wellness,
Blinds & More, Sugar Loft, Missouri Association Management, First National Bank and Bev Thomas - Camden County Commissioner
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.99k vears

& SAVE %$10,000
AVE 15 $10

#1IN RELIABILITY, FUEL EFFICIENCY, CUSTOMER SATISFACTION, & SALES 5 YEARS IN A ROW.

WAVERUNNER & BOAT RENTALS - SAME DAY SERVICE - DOWN UNIT LOANER

"4lLike Us On
Facebook

By Land: By Water:
5863 Osage Beach Pkwy. 26 Mile Marker

(Old Highway 54) Tan-Tar-A-Cove
1-888-575-9283

#1 Freshata Dealer i ln le c:r, 40 Yar trr.:lng. S u rd ykeya m a h a CO m

rrH r subpect to mﬂ-rxp rowal Applies to purchases of any new Yamaha Sport Boad made on @ Yamaha Instalkran Finand ng-.z. accoiued Irom TI0R/1 & T30
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months or 180 months based on credit approval critoria. Minimum amount fingncod is 510,000, Fioed APR of 4.59%, 7.69%, 16.00% A
nifly payments ped 31,000 financed hesed on 180 mon o %, [ ey,
7.89% Standand down paypmen] requitemend i 50 10 11
Malor Corporation. See desler fior dietails. Foliow instruclional materials and obey afl lows. Driva nespersibly, woaring A
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Toon [[VEH=TRITOON TOWN

Town  SEPTEMBER SELL-A-THON!

Browse Inventory Online at: www. TriToonTown.com
PONTOONS BY
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NEW 2011 MANITOU INVENTORY AT BLOW-OUT PRICES WHILE THEY LAST!

2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP Night LED’s Call 2011 Manitou 24’ Oasis SHP Suzuki 200 HP Under $40K!
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki 150HP SOLD $37,500 2011 Manitou 26’ Encore SHP Suzuki Call for Price
2011 24’ Aurora V-Toon 3 Log Suzuki 150HP Under 30K 2011 Manitou 25’ Encore SES Rear Seating

PONTOONS BY

=

P——
.-
Order 2012’°’s NOW at PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM!

LOW LOW prices! #1 Source for New & Used Trailers!

2011 JC 26’ Spirit THToON 150HP ......ccceeeeeeeerceee e eneeas $31,000 2008 Manitou Aurora 22’ SOHP..........cooeeeeee e e
2011 JC 25’ Neptoon Sport TriToon Hond ...SOLD CALL 2006 JC Tri Toon 226 1/0 300 HP with swim platform ..........c.ccoeeveeerinnnnenicnens
2011 JC SportToon 25TT 225HP Honda ~-SOLD CALL - 2007 J.C. 23’ Neptoon TT Fish 115HP OPtIMaX w....uuuuuusuuuusuusssssssssssssssssssssssssess
2011 JC 22’ Spirit TT 90 HP ............... D Under 25K 2000 Grownline 242 CR, 250HP Mercruiser Bravo Il .. REDUCED $19,900

2012 Neptoon Sport TT w/225HP Honda. ..........ccccceriieercceercceesceescee s 8 ) :
2012 JC SportToon 25’ w/250HP 4 Stroke.. I 2004 Voyager Tri Toon, 25’, 135 HP Optimax................ ....REDUCED $16,900

2012 JC Neptoon 25’ Sport TT w/200HP 4 Stroke.... 1 2010 J.C. 25’ Sunlounger 200HP Loaded 79HrsS. ........cooeeierieriereeee e $34,900
2012 JC 22’ SPIrit TT 4 SIOKE .....cevrverererresereresesessssesessse s e sessssesessssesenans 1 1997 Playcraft, 26°, 200HP ..o $19,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop .. REDUCED $12,900

We will sell your Tritoon quickest and get you the most!! 1998 Mach 1200, 310 HP..........cocrrerirsmirsssnsmsssissssissssiossssosseso $22,900

New Location Highway 54 - Osage Beach

1 8060-GO-0zark ® 1 573-434-6320
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2003 Regal 4260 Sport Yacht

Very clean...looks new. In the Showroom ready
for your viewing!
OUR TRADE INS
1996 CHAPARRAL 2550 = 7.4 = WT/TL W/TRL ccoooesssssssssssssssssssssssssenens $15,000
1995 CHAPARRAL 2550 - 7.4 DP w/TRL $15,500
1998 REGAL 2800 LSR - ENG. 350 — T/GRN - 8002 HRS ..................... $28,900

1996 REGAL 8.3 SC - 7.4 DP — WHT/GRN - 498 HRS............
1996 SEARAY 210 SELECT - 5.7 — TRAILER - 178 HOURS....
1994 SEARAY 300 — T/5.7 = WHT = 400 HRS. ...coo.oorecrsssssssssssssssrssss

1997 CRUISER INC 3120 ARIA - T/5.7 $39 900
1988 WELLCRAFT 32 ST. TROPEZ — T/350 = WHT ...oc00coocvvvrcsvvnrcsnee: $29,900
2009 REGAL 3350 — 5.7 GXI-NTT/RED — 89 HRS.........c.00.nes .. $145,000
2009 REGAL 3760 — N/BLK - 150 HRS.- T8.1 EVC JOYSTICK .. 5217,000
2000 REGAL 4160 — T8.1 — WHT/GRN — 80 HRS.........cc0nuns ... $145,000
2003 REGAL 4260 —T8.1 — T/BLK — 168 HRS............crrsevrrvrrsenneene: $189,000
2004 REGAL 4260 -T/8.1 $214,900

BOWRIDERS

2008 BAYLINER 185 - 3.0 - 90 HRS. $13,500
1996 SEARAY 210 SELECT - TRL $12,900
1989 REGAL 2100 VALANTI - MERCURY 5.7 w/TRL - 550 HRS. ........... 7,900

2008 CROWNLINE 230 LS - 350 MAG — WHT/RD w/TRL-30 HRS ......... $39,900
1998 POWERQUEST 260 SLS — PPL/GRN W/TRL.....ooccooeusrssees
2003 VELOCITY 260 — 496 MAG — WHT -145 HRS.- w/TRL........
2009 REGAL 2700 - VOLVO PENTA 5.7 GXI - WT/BLU 89 HRS
2000 REGAL 2700 — MERCURY 350 MAG MP BRAVO Ill - 370 HRS...... $32 900
2003 RINKER 282 CAPTIVA - 6.2 - WT/BLK w/TRL - 256 HRS............. $33,900
1998 REGAL 2800 LSR -350 — T/GRN — 800 HRS...........00eee
2004 SEA RAY 290 - MERC 5.0 - 320 HRS - WT/BLUE
2001 MARIAH 302 SHABAH ~ 496 BRAVO Ill - w/TRL - 300 HRS......... $34 900
1994 REGAL 8.3 SE = 7.4 GLDP = 400 HRS.......c.co..oommsmmssmssssssssssssses

1995 REGAL 8.3 SE - 7.4 - T/TEAL - 600 HRS..
1996 REGAL 8.3 SE — 7.4V ~WHT — 450 HRS.........00rmisiiesns

2005 ULTRA STEALTH 280 ~ 496H ~ BLUE/WHT ~ 138 HRS. ...........0.. $59 900
2001 BAJA 292 ISLANDER - MERCRUISER 454 MAG MPI - 240 HRS... $39,900
2004 COBALT 282 — TW/350 MAG — ONLY 96 HOURS..........c...0nuuurrrren $76,000

2007 COBALT 282 - T/5.0 — SAND - 80 HRS

A
2545 HWY 54 e Osage Beach, MO

573 348-3888

;.;

2004 Sea Ray 290 Bowrider
Very clean...well maintained and loaded!

Eull=Service

2002 REGAL 2900 - 5.7 GXI DP ~ TT/BLUE — 350 HRS ..o $39,900
2002 ENVISION 3200 COMBO - 496 MAG — NTT/BLK - 130 HRS....... $44,900
DECK BOATS

2004 SEA RAY 240 SUNDECK - 5.0 $16,900
CUDDYS

2001 CROWNLINE 225 - 5.7 - TRAILER $19,000
1995 CHAPARRAL 2550 ~ VOLVO PENTA 7.4 DP W/TRL ... $15,500

1996 CHAPARRAL 2550 - 7.4 B3 = WT/TL W/TRL..cooorcumsmsmsssssssssses
2000 COBALT 293 - 8.2G - N/TAN = 170 HRS. .........
1994 SEA RAY 280 SR - ENG. 454 B3 - NTT/GRN..........

1996 REGAL 8.3 SC - VOLVO PENTA 7.4 DP - 498 HRS $16,900
1993 REGAL 8.3 SC-7.4 $19,500
2009 REGAL 3350 = 5.7 GXI = NTT/RED = 89 HRS............ommmmrrsirsrrss $145,000

2004 REGAL 3350 - T/5.7 GXI
2005 REGLA 3350 = T/8.1 = 75 HRS - TT/BLK....coccooourrmmsussrsssssress
2005 REGAL 3350 CUDDY - T/5.7 GXI - 140 HRS. - N/TAN

PONTOONS
2006 BENNINGTON 2575 L~ 225 = 180 HRS = YELLOW....cccc $36,900
PERFORMANCE

1992 FOUNTAIN 27 FEVER - 7.4 $19,900
2001 BAJA H2X MERCURY 454 MAG —RD/PPL w/trl - 350 HRS........... $29,900

2008 BAJA 30 OUTLAW — WHT/RED/BLK - 150 HRS. - T/496 H0's .... $115,000
2005 BAJA 30 OUTLAW - 6.2 - WHT/YL $64,900
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS ....oocosevssnssssrsnnss $51,900

1999 FORMULA 353 FASTECH = WHT/RED .....ococcverserrrnens
1996 APACHE 36 WARRIOR - T/500 — WT/BL/PL - 280 HRS....
2006 BAJA 35 OUTLAW - T/496 MAG HO - 190 HRS.....
2006 DONZI 35 ZR - T496 MAGS HO - 120 HOURS - WHT.

2002 ENVISION 36 LEGACY - T/502 ~ WHT/PPL - 200 HRS.....
1997 BAJA 38 SPECIAL - T/502 MAG'’s - 390 HRS. - T/BLK....
1998 WELLCRAFT 38 SCARAB - T/502 — N/TEAL — 497 HRS..........0oess
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS .............
1999 FOUNTAIN 42 LIGHTING —TRP/  -WHT/BL/YL - 99 HRS............. $99,000

.. 574,900

—————
—573348-4700

2005 Regal 3350 Sport Cruiser
Very nice boat and great day cruiser for the Lake
of the Ozarks, only 75 hours!

Buy The Best and Only Lry Once!

3diYearsjwithiSamejOownegandiVianager!
ME]:?D]E

$217,000
2009 Regal 3760 Sport Yacht

Looking for a late model, joystick boat with all
the features? Look no further. This boat’s loaded

CRUISERS

2001 REGAL 2660 - T4.3 w/TRL - 85 HRS... ... 543,900

1999 REGAL 2760 - T-MERC 4.3's - NNT/GRN 219 HRS $42,500
2005 CRUISERS,INC. 280 — T/5.0 = BLU/WHT -200 HRS.....c....0nsrsuress $57,900
2006 SEA RAY 280 SUNDANCER - ENG. 496 B3 - WT/BL 210 HRS...... $84,900
1994 SEARAY 300 - T/5.0 = BLU/WHT = 200 HRS. .....ooooscunrsssssrssanins $31,900
1997 CRUISER INC. - 3120 ARIA - T/5.7 $39,900
1998 REGAL 322 - T350 MAG - NTT/GRN $59,900
1997 REGAL 322 - T/350 MAG — 410 HRS ~NTT/BLUE...........00ursvuree: $57,900

1999 CHRIS-CRAFT 320 EXP. - /5.7 GI - WHT......
1988 WELLCRAFT 32 ST. TROPEZ - T/350 — WHT........
2006 SEARAY - 320DA T6.2 ~ N/BLUE - ONLY 75 HOURS
2002 REGAL 3260 - T/7.4 MPI B3 - 184 HRS.............
2002 REGAL 3260 - T-5.7 — NTT/SAND - 570 HRS.
1999 SEARAY 330 DA - /454 - 550 HRS. - W/TAN ...
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C —REDUCED' .
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS..............

1995 SEARAY 370 SD -T/7.4L - N/TAN - 600 HRS.

2009 REGAL 3760 COMMODORE - 150 HOURS...... .. 5217,000
2005 REGAL 3860 — ENG. 420 - TT/SAND - 350 HRS.... enennns $169,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED' .......... $169,000
1991 MAINSHIP 39 - T8.1 CRUSADER HO $79,900
2008 CRUISERS INC. 390 SC = T/8.1 = 75 HRS..........oommrmssussrsssssriss $239,900
2005 FORMULA 400 SS - T496 — WT/BLU - 130 HRS ..........00rsvvc.r. $199,900
1994 REGAL 400 — T/7.4 = N/GRN = 600 HRS.....ooosvrrsssssrsssssrssssins $58,000
1998 REGAL 402 - T/7.4 = WHT/TAN = 250 HRS........0ervsvrcvvrssssnenns $84,900
2006 REGAL 4060 - 8.1V - NTT/BLUE $223,000
2007 REGAL 4060-T-8.1 - ONLY 9 HOURS! ........covsvvssesssssssssnnrnnns $285,000
2002 SEARAY 410 EC - T/8.1 = WHT $170,000
2000 REGAL 4160 — T/8.1 GXI = WHT/GRN = 80 HRS..............00muurrsne $145,000

... $225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT!.............. $290,000
2004 REGAL 4260 - T/8.1 GXI $214,900
2004 REGAL 4260 - T/8.1 - BLUE/YL $199,000

2007 REGAL 4460 - T/8.1 = NTT/BLK = 70 HRS. ....c....corsvvrvrsnnrenn. $298,000
2007 REGAL 4460 - T/496 HO - 300 HRS $269,900
2003 REGAL 4260 — T/8.1 — TAN/BLK = 168 HRS.........c....0umrrrssissrsss $189,000

ikel‘lyspar:taeom

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.
Osage Beach, MO

T BT T T IOR ORI YINETTINTR I T T
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WORLD CLASS YACHT CLUB..

Catall / }éc/?/s

Authorized ealer

SOCIAL & GUEST MEMBERSHIPS Sales: 1800 Bagnell Dam Blvd.
i Marina: 119 Westwind Dr.

LAKESIDE CAFE, MARINE SERVICES, Lake Ozark, MO 65049

GAS & DIESEL (at the 1-Mile Marker)

¢
¢
@ SLIPS FOR POWER & SAIL: 20-60’

ASA SAILING COURSES & SAILBOAT

RENTALS
Select Available Sailboats
38" 2007 C&C 115, $189,000
36’ 1981 Lancer SIOOP...uecceeeeeeeeeeeeeeeeeen. $45,900
36’ 1987 Catalina 36 ... $59,900
35’ 2011 Catalina 355 (NeW) ....eeeeevecerennnnes $169,500
34’ 1991 Catalina 34 ..., $49,900

32" 2000 Cataling 320 eeeeeeeeeeeeeeeeeeeesreeeeeeeonen $79,900
s 1997 tanden AT 220200 OzARK YACHT CLUB
27" 1992 HUNTE  eooeeeeeeeeeeeeeeeeeeseeeeeeeeemeesseseeeeennee $14,500
22’ 2005 Catalina Capri w/trailer.................. $17,500 THE PREMIER VENUE FOR POWER & SAIL
13’ 2007 Catalina 12.5 EXPO..eeieeeieeeeeceneneens $4,050 573-552-8401 WWW.OZARKYACHTCLUB.COM

9’ 2008 Catalina Sabot (New).........uuueeeeeeeeen.. $2,800
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™~ Custom Art Stripes & Graphics!
Endless Possibilities!

) Our 50°
| PAINT BOOTH
accommodates
even the largest
bhoats!

g

Y with Wax & Buff Jobs that

hs? And what about faded stripes and
up,e MOM oxidized sides? It's time you tried our...

Servinag the Lake Arena
for 30 Years!

WWW.PAINTRITELK.CO
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«Stop Scry,p bing yowr

SERVIGE

]  BOAT HOISTS

LOCALLY OWNED AND MANUFACTURED < CAMDENTON/PIER 31 EXIT FROM NEW HWY. 5, TURN RIGHT
ON OLD ROUTE 5. WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

FIVE-YEAR WARRANTY ON
ALL GALVANIZED PARTS!

LIFETIME WARRANTY
POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 36,000
PERSONAL WATERCRAFT LIFTS

Polyethylene bushings
for quieter operation
& extended wear!

Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene
tank and galvanized metal parts makes for the most durable and dependable lift available today!

(573) 346-7161 - (800) 524-7161

econolift@echarter.net www.econolift.com
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The Lake’s Only Authorized
SeaeDoo & Sport Boat Dealer Since 1989

()

ACLLLUR

Pse
5€E

— o ". ~,..A‘ w.
2011 GTS 130 $7 999
Includes Free Trailer, Freight and Prep
Stop in at our highway location or marina to see available models today!
Yacht Club Marina - 21 MM Highway Showroom - Hwy 54

1650 Yacht Club Dr., Osage Beach, MO 3864 Hwy. 54, Osage Beach, MO
(573) 693-9250 (673) 693-9255
E mall sales@yachtclubmarma -~
©2011 Bombardier Recreamanmducrs Inc. (BRP). Al ™, ®and the BRP BRP its affiliates. Prodt i A, by BRP US Inc. fures may vary by d merves e ri m metnwxm r change specifications, pr mdestg fmmresmodls GDDTWEd Dmai ring forPWCuseAMra o SE&.ABO ‘.

stvandsaiy. Flo l snetora imum operator age of 16 years old Ra;pectm Tghtsof
. ond

A COMPLETE LISTING OF

CAPTAINS

Gl 573 374-8849 Licensed Captains for Hire. First Mates, Deck Hands.

Docks, Lifts, Slips, Use our Captains for Your Next Boating Adventure! Never worry
Accessories & Services http://dockrealty.com .
about B! again!

Listing over 300 Pre-Owned Docks and Boat Lifts

Captains serving Lake of A
the Ozarks, South Florida 4 \}
FINANCING AVAILABLE || &B8afanas fouy.
On docks purchased through Dock Realty | Day,‘Fu[I D.ay. Additional \

- services- oil chang

L) / de‘télll te. Callust
’ DockRealty " Forbiokingt o

... = - - gstimates call
éi (573) 374-8849 Gt Scty

561-843-5763
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EASY HOOK-UP SYSTEM

12 - YEAR Warranty < All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

Roofing Material - Z Purlins - Square Tubing  [H'L12i13 131 g g 8] DOCK SUPPLIES g WELDING SUPPLIES

Serving the Lake Area for 26 Years!

Angle - Rebar - Rebar Fabrication o FORM RENTAL & SALES e DOCK FLOTATION & WHEELS ~ » NEW WELDING MACHINES
o CONCRETE MACHINE « HYDROPORT 2 for PWC o OXYGEN & ACETYLENE
Metal Culveris o MASONRY BLADES « GALVANIZED DOCK CABLE o RODS
. : o FLOATS/TROWELS o CONCRETE DECKING o WIRES
Free Estimates on Dock Flotation  { govcrere tooLs « DOCK POSTBUMPERS  « HooDS
Next Door at CWD Supply * SONA TUBES e DOCK VINYL & VINYL NAILS , \ETAL CUTOFF BLADES
) * SYMONS HARDWARE * LADDERS, BUOYS « TORCH KITS
530 Highway D - Osage Beach, MO 65065 o SLAB BOLSTERS « DOCK WINCHES
- - o SAFETY PROTECTIVE FENCE e« BOLT & ACCESSORIES
FAX 573-348-3652 * REBAR, CHAIRS & CAPS o CABLE FLOATS

o CURE & SEAL e WATER STOP e DOCK LOCKERS & BOXES - i
573 348- 1306 e 4 MIL & 6 MIL POLY e FOLD-DOWN TIE CLEATS Monday Frldav
8:00nm.~-4:30prm.

or, call toll free: 573_348_0434
1 — 8 0 0 48 7-92 ng CWD SUPPLY is conveniently located next to Dam Steel & Supply Be Sure o Cheek Our Prices!

RIP RAP & BARGE. SERVICE

4 o

r— o N

v TN N L

= T

1)
e

S AT 5 — e - —

T W

 Wave Absorption
« Ground Reinforcement
- Beautification

» Shoreline Protection

- Bank Stabilization Permits et e Shoresine

gorockworks.com 3573-280-7654 © 573-964-0016



Lake of the Ozarks Boating September, 2011 Page 52

4@ LITING YOUR DREAM .. w@;‘n
RhinoHoist fROM CAO8 TO Chusens

/ éﬂu-& e sl B
S i

TONIeI5731873'5073

elly’s
p»’I-t

| | www.kellys

= =

1l:meandB wse—— - -
nSldé‘ﬂlll‘ller Hlitiohed: ~=
Indoor Showroom!

New Location! _
3545 Highway 54 Osage Beach @~ —

573-348-3888 /7 . “"5"73-343-47.,0
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A COMPLETE LISTING OF

'New/Used Docks & Lifts|

D T

Docks, Lifts, Slips, Parting Out 100’s of
Accessories & Services http://dockrealty.com naN © Mo
Listing over 300 Pre-Owned Docks and Boat Lifts

Lower Units

FINANCING AVAILABLE < Fowerhieads
On docks purchased through Dock Realty _ : Stern Drives
’ " ’ ) Stern Drive Engines
DockRealty '

B ol ok 7 ‘ N, We Have the Largest
o L B RN (573 374.8849 ! Used Outboard

Inventory in the Midwest!
www.FNAMARINE.com

iy

. The money you need *
_forthe boat you want.

“We can have you on the water fast,

with comp,etitivp rates and flexible terms.
" | - e v =

246-4556

1990 & Newer Motors
Wanted In
Any Condition,
Running or Not!
Trade-In’s Welcome!

We Have the Largest r.of Lake of the Ozarks  Stop by or call today and

Member Cmom on the
Used Outhoard Strong roos. Endle oo

Inventory in the Midwest! ey el L e ——
Main Bank 573-348-2761 ¢« Eldon 573-392-5086

www.FNAMARINE.com Camdenton 573-346-2203 « Laurie 573-374-7775 CENBER FDI

ANCE CORPORATION
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PROUD TO BE THE LAKE OF THE OZARKS

D

B E202000 /4&, Sy

DEALERS
Owgoafb o ;Zga&ugxﬂw/ IuJuAt\g,bo’u
46 Yeara Lw Ooumte«:y,, Sfa&a&bl, and, Value |
T —

y

See) Us)

at/ Capt: Ron;s
Sept. 16-18) at! the
In-Water. Boat
Show/

CHAPARRAL
327SSX

THE LARGEST, MOST BEAUTIFUL,

1NN OVATIVEIBOVYRIDER
IN THE INDUSTRY!

Specializing in Pre-Enjoyed Boats

) bl 5 | BUY - BROKER - SELL - TRADE
W =l L

\ RUNABOUTS
Awmerica’s Eunest a 2000 Triton 19FS Merc. 150 HP, GOId.........ccocvurureresensessssasssssessssssseass $13,900
Pontoon Boat /B v 1986 Bayliner 24 BR, 5.7L 275 HP, Blue............ccccoeeemrrmmmmmmeeccccceenans $7,900
*ﬁ; -1?,-* 2008 Sea Ray 250 SLX 6.2L 320 HP.......cccceeeerrrrererennnnnns REDUCED! $57,900
A 2007 Cobalt 262BR, 8. 1L 375 HP.........ceememerrrrrrrreccccccssssssssssmsssnennns $69,900
; 2008 Regal 27 BR 5.7L GXI, 320 HP, Tan............cccoeermmmmmmmmmmmccccmnnnnnnnnns $49,900
1999 Cobalt 272BR 7.4L 310 HP......coorie e neeeeees PENDING $29,900
1999 Chaparral 28BR Tw 5.7L 260 HP.........ccccceciiiiiinnnnmmmmmmnnnnnnnneeeenas $39,900
PONTOONS/DECK BOATS
2005 Crownline 24DB 5.7L 250 HP, Red ...........ccccceeceecnnicnnnnnnmmnmneennns $34,900
2010 Chaparral 244 Sun 350 Mag 300 HP, Black..........cceeeeeeeennnnnnnnnn $42,900
2007 Playcraft 26 Extreme 496 Mag H.0., Orange.........cccccccccienrnnccnn. $44,900
2008 Bently 27TT Mercury 225 HP.......cccccermeecrrmcerrmcssrrncs e rncssssnmssenes $36,900
2008 Chaparral 284 Sunesta 8.1 H.0. 420 HP..........cccccccciiccnnmmmmmcncnnns $74,900
PERFORMANCE BOATS
1994 Baha Mach 27CC 7.4L 300 HP ..........ccceeecciiicnnnnmccccmnnenn e e $19,900
CRUISERS/CUDDYS

2003 SeaRay 340SD Tw 8.1 Tw 375 HP, white...........cccecmmrriiiinnnnnnnn

www.premierS54.com
(573) 552-8550¢ Hwy 54 Osage Beach
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FRIDAY SEPT. 16th 1PM - 7PM
SATURDAY SEPT. 17th 10AM - 7PM
SUNDAY SEPT. 18th 10AM - 4PM

Admission $6.00 for Adults ﬁl.l ,
Children 12 & Under FREE |(|ll$ 280

$1 of every paid admission is donated to
Kids Harbor Child Advocacy Center

For more information visit www.OzarkBoatShow.com or call 573-480-2300
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