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Glimpses of the Lake’s Past

Lake Ozark: 50 years of time travel
By H. Dwight Weaver

As one who has fished Lake 
of the Ozarks since the late 
1940s and 1950s when I visited 
with my parents, who has lived 
at the Lake since 1964 and who 
has owned a home just north of 
the dam since 1971, I’ve seen a 
lot of changes over the years. I 
was here in the 60s – the “wild” 
days – when Lake Ozark found 
it necessary to incorporate and 
then pass city ordinances to 
control the unruly behavior 
of teenagers and young adults 
who crowded the Bagnell Dam 
Strip on weekends. Their drink-
ing, throwing things and fight-
ing caused havoc among the 
crowds of regular tourists and 
their families. 

At that time, there was no 
Highway 54 by-pass around 
Lake Ozark. All inbound traf-
fic crossed Bagnell Dam and 
passed through Lake Ozark. 

Then in the 1970s, Highway 
54 was upgraded to a divided 
traffic corridor and a bridge was 
built across the Osage River be-
low the dam. Travelers were fun-
neled directly into Osage Beach 
before they realized they had 
bypassed Lake Ozark and Bag-
nell Dam. The loss of that traffic 
resulted in temporary economic 
hardship for the city. 

In 1998, the Lake of the 
Ozarks Community Bridge was 
dedicated, bringing a whole 
host of new visitors from the 
west side and in 2011, Route 242 
was completed, giving travel-
ers another route directly into 
Lake Ozark. Today, Lake Ozark 
and the Bagnell Dam Strip are 

rebounding economically and 
once again first time visitors 
are learning that Lake Ozark is 
“where the Lake begins.”

But there’s a lot more to Lake 
Ozark’s story.

As a historian, I like to divide 
this journey through time in 
Lake Ozark as the “Great De-
pression Years,” the “War Years,” 
the “Mom and Pop Business 
Years,” the “Transition/Corpo-
rate Years,” the “Condo/Mall 
Years” and the “Second Home/
Urban Years.”

The area now occupied by the 
city of Lake Ozark began to grow 
after Highway 54 was routed 
over the newly completed Bag-
nell Dam in 1931. Although the 

country was in the midst of the 
Great Depression, gas stations, 
restaurants and hotels sprang 
up to serve the curious who 
could afford to travel to see the 
largest man-made lake in the 
nation. The tourism industry 
grew, albeit slowly, creating jobs 
for the workers who came to 
the area to build the dam, then 
decided to stay. By the end of 
World War II, new development 
began to line the shoreline.

Lake Ozark was incorporat-
ed in the “Mom and Pop Busi-
ness” era (1950s to the 1970s) 
when hundreds of small family-
owned, family-operated resorts 
dotted the shores of Lake of 
the Ozarks. The city gradually 

spread along Bagnell Dam Bou-
levard until it stretched for three 
miles. The economy grew by 
leaps and bounds in this period. 
Instead of just traditional hunt-
ing, fishing and boating, visitors 
also found all kinds of new and 
novel roadside attractions to 
keep them entertained. 

Although corporate Amer-
ica began to notice Lake of the 
Ozarks after the coming of the 
Lodge of the Four Seasons and 
Tan-Tar-A in the 1960s, corpo-
rate America did not begin in-
vesting in a large way in the area 
until the “Transition Years” of 
the late 1970s and 1980s. Signs 
of this included an explosion in

continues on page 30

The Bagnell Dam Strip has changed greatly since this picture was taken in the 1930s. (Author’s collection, 
photographer unknown)
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Armchair Pilot
By Nancy Zoellner-Hogland

LAMBERT-ST. LOUIS INTER-
NATIONAL AIRPORT invites 
you to be a part of Art of Travel, 
a gala designed to raise funds 
to enhance the visual appear-
ance and cultural connectiv-
ity of the airport through art 
and exhibitions. Set for 6 to 9 
p.m. Thursday, October 6, the 
event will include signature 
cocktails and gourmet delica-
cies, a silent auction where 
attendees can bid on travel 
and art experiences and raf-
fles. Live music will entertain 
throughout the evening. Tick-
ets, which go on sale August 5, 
are $75 in advance or $100 at 
the door and include compli-
mentary parking in the Termi-
nal 1 garage. The gala will be 
held in Concourse B, located 
on the lower-level of Terminal 
1, across from Starbucks. For 
more information visit www.
artoftravelstl.com.

IF TRAVEL PLANS IN-
CLUDE A TRIP TO THE BEACH, 
you’ll want to check out the 
SAFEGO portable safe that’s 
large enough to hold a couple 
phones, wallets and keys. You 
can use either the combina-
tion lock or a key to open the 
safe, which can be attached 
to a beach chair with a cable. 
The safe has an ear plug open-
ing so you can listen to mu-
sic even when your phone is 
locked away, however, that 
means it’s also not complete-
ly waterproof. In ratings by 
Smarter Travel.com, the safe 
ranked 9 out of 10 for useful-
ness; 8 out of 10 for value be-
cause at $39.95 on Amazon it 
wasn’t rated a “bargain;” 9 out 
of 10 for portability; and 6 out 
of 10 for “cool factor.” Their 
final verdict: the safe is func-
tional, sturdy and perfect for 
trips to the beach and also for 
use in hotel rooms.

IF YOU’VE BEEN DREAMING 
ABOUT TAKING A VACATION, it 
just might be time to turn that 
dream into reality because air 
fares soon will drop – but only 
for a short time. August 23 is 
the start of the Fall Deal Zone, 
which typically lasts through 
late October. Although sav-
ings can vary based on depar-
ture dates and destinations, 
experts say you can save be-

tween 11 and 20 percent. The 
best days to fly domestically 
are Tuesdays, Wednesdays 
and Saturdays. Wednesday 
and Thursdays are typically 
the cheapest for international 
flights. Fares to Europe look 
promising, especially round 
trip fares booked for Thurs-
days in late September.

AND IF YOU’VE BEEN 
DREAMING ABOUT GETTING 
A DOG, you might want to talk 
to the Transportation Secu-
rity Administration adoption 
coordinator, who is looking 
for forever homes for dogs 
that flunked as airport secu-
rity dogs. The dogs range in 
age from 2 to 10 years old and 
are all spayed or neutered. 
Breeds include German Short-
haired Pointers, Labs, German 
Shepherds and Belgian Ma-
linois. The good news is the 
dogs are free. The bad news 
is you’ll have to travel to San 
Antonio to pick them up. For 
more information, email the 
TSA adoption coordinator at 
AdoptaTSAcanine@OLE.tsa.
dhs.gov.

BIOMETRIC IDENTIFICA-
TION TECHNOLOGY is allowing 
some travelers, who are willing 
to pay a monthly membership 
fee, to avoid security lines. The 
company Clear is using a sys-
tem that identifies passengers 
using only a fingerprint. Those 
who qualify for membership 
in the program will then have 
their identities and itinerar-
ies automatically confirmed, 
allowing many passengers to 
avoid presenting boarding 
passes altogether. The system 
is currently available at more 
than 16 US airports including 
Denver International Airport, 
Seattle-Tacoma International 
Airport, San Francisco Inter-
national Airport and Ron-
ald Reagan National Airport. 
Alaska Airlines recently part-
nered with Clear to provide 
the screening at Seattle and a 
pending agreement with Del-
ta Airlines will bring finger-
print scanners to that carrier’s 
hubs. According to Clear’s 
website, a year-long member-
ship is $179. Family members 
can be added for an additional 
$50 per year.

ARE YOU GUILTY of carry-

ing on bags that are over the 
size limit when flying Allegiant 
Air? If so, don’t count on get-
ting away with it any longer. 
That airline recently was cited 
by the Federal Aviation Ad-
ministration after a number of 
minor procedural infractions 
were discovered during an au-
dit. According to the report, in 
addition to allowing passen-
gers to carry on luggage that 
was too large, crew members 
also were observed “habitu-
ally ignoring procedures” and 
ramp personnel did not com-
plete necessary forms. The 
airline will not face penalties 
or enforcement action and in-
stead will have until Septem-
ber 30 to correct the problems. 

SOUTHWEST AIRLINES RE-
CENTLY experienced problems 
of its own following a massive 
computer breakdown in late 
July. The airline was forced to 
cancel hundreds of flights and 
delay a thousand more. A bro-
ken router was blamed on the 
system-wide outage which left 
passengers and airline crews 
stranded. The airline took to 
Twitter to ask passengers to 
monitor flights and rebook 
travels on the Southwest web-
site.

TRAVELERS WHO REFUSE to 
follow emergency evacuation 
rules to leave their belong-
ings behind when they leave 
the plane may also be expe-
riencing problems. Some pi-
lots and crew members, who 
are responsible for evacuat-
ing planes in 90 seconds or 
less, are calling on the FAA to 
criminalize what they say is a 
total disregard for life. Accord-
ing to a National Transporta-
tion Safety Board report, of 
46 emergency aircraft evacu-
ations reviewed, nearly half 
of all passengers brought bags 
with them. In some instanc-
es, the items impeded egress 
and caused injuries and even 
deaths. Crews are trained to 
take bags from travelers and 
then throw them out the door. 
However, the NTSB said flying 
luggage has struck passen-
gers and resulted in injuries. 
Passengers who replied to a 
post-evacuation question-
naire stated the primary rea-
son for bringing bags was for 
money, wallet or credit cards, 
job-related items, keys and 
medicines.
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M A K I N G  R E T I R E M E N T
T H E  B E S T  T I M E  O F  Y O U R  L I F E .

RETIREMENT. It’s what you’ve worked for your entire 
life. And, being prepared for this new chapter begins 
with Central Trust Company. With access to world-
class, nationally recognized investment solutions, and 
a comprehensive team approach to estate planning and 
wealth management, we can tailor a long-term plan to fit 
you and your specific needs.

After all, you deserve a seasoned team that will be there for 
you, along with the integrated investment solutions you 
want. Have the time of your life. Because You Are Central.TM

WEALTH & RETIREMENT PLANNING

INVESTMENT MANAGEMENT | TRUST & ESTATE SERVICES 

1860 BAGNELL  DAM BLVD,  2ND FLOOR |  LAKE OZARK

CAL L  573 -302 -2474  OR  

V I S I T  CENTRALTRUST.NET  TO  START  

YOUR  JOURNEY  TODAY

Get your jump on at the Lake’s newest ‘park’
By Nancy Zoellner-Hogland

A new business coming to 
the Lake will have kids – and 
probably their parents – jump-
ing for joy.

The Get Air Trampoline Park, 
located at 1075 Passover Road 
in Osage Beach, is slated to 
open in mid-August, if every-
thing goes as planned. Get Air, 
with trampoline parks in Japan, 
Mexico, Thailand, Canada and 
Israel, as well as 55 in the Unit-
ed States, is one of the largest 
trampoline park companies in 
the world. 

According to Matt Gray, one 
of the owners of the facility, the 
main court will feature thou-
sands of square feet of side-by-
side trampolines—a massive 
space that allows everyone to 
jump around and enjoy vertical 
trampolines, basketball courts, 
a dodge ball area and individual 
trampolines. 

A corner of the park will be 
set aside for Small Air fun, re-
served for kids under 46 inches. 
Kids can slide or tumble down 
the vertical trampolines or just 
bounce around without having 
to watch out for the big kids.

The park will also include 
a foam pit, a tall tower for kids 
to climb and then fall from on 
to a giant inflated mattress and 
a Ninja Course where partici-
pants can get their adrenaline 
pumping as they race through a 
maze of walls and trampolines, 
trying to beat their best time. 
They also will have accommo-
dations for children and adults 
with special needs.

“And we will be the first park 
to get a patented surfboard. I 
don’t know exactly how that’s 
going to work yet but it sounds 
cool and I’m sure it will be a big 
hit,” Gray laughed.

Jumpers can critique their 
jumps on delayed view re-
cording cameras and giant flat 
screen monitors located around 
the facility. The venue will also 
offer free Wi-Fi for non-jump-
ing parents and caretakers.

Gray, who, for the past seven 
years has owned the building 
housing the trampoline park, 
said he first became interested 
in the business almost a year 
ago when his daughter Kaylee 
was invited to a birthday party 
at a trampoline park in Louisi-

ana, where they live.
“After she told us how much 

fun she had, we went down to 
take a look at it from a busi-
ness perspective. We decided 
something like that would fit 

perfectly into our building in 
Osage Beach so we started look-
ing around and found Get Air. It 
took a while to get all the details 
worked out but now that we’re 
on our final leg, I’m getting 

more and more excited. This 
will be a great addition to the 
Lake area,” he said. “Everyone 
that I’ve talked to that has kids 
all say the same thing – they

continues on page 28

Wall-to-wall trampolines, foam pits and fun will all be part of the offerings at the Lake’s only trampo-
line park. Photo provided.
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Located at beautiful Lake of
the Ozarks, MO. The Wine Galley
is nestled among the OYC property
featuring a patio with a panoramic 
view of Jennings Branch Cove. Enjoy 
our gourmet eats such as Pizza’s, Fruit & Cheese Plates, and 
Tapas or any our specialty cocktails and wine. After you’ve finished 
relaxing on our patio visit our Nautical Shoppe upstairs for all of 
your Nautical Decor needs!

Wine,
Dine, &
Unwind

(573) 552-8401
www.OzarkYachtClub.com

500 Yacht Club Landing Dr.
Lake, Ozark, MO 65049

By Car: Just off Bagnell Dam Blvd.
By Boat: At the 1-MM turn south into Jennings Branch 
Cove. Park in one of the courtesy slips on the fuel dock.

Find us on:

Smoking ban has once again become a hot topic
By Nancy Zoellner-Hogland

Two governmental entities 
at the Lake have been asked to 
consider adopting laws to ban 
smoking in city bars and restau-
rants.

In July, members of the 
Smokefree at the Lake Coalition 
visited both the Camdenton 
and Lake Ozark board of alder-
men meetings to ask for their 
support. 

Leah Martin of the American 
Lung Association spoke at both 
Lake Ozark and Camdenton, 
passing out packets to aldermen 
that included both information 
about the risks of breathing 
second-hand smoke and sam-
ples of no-smoking ordinances 
developed by Americans for 
Nonsmokers’ Rights that have 
been adopted by other Missouri 
cities. Martin also spoke about 
studies that showed no nega-
tive economic impact on towns 
that had adopted non-smoking 
regulations. In fact, she said, in 
some cases, they saw just the 
opposite.

“In a (Centers for Disease 
Control) study of 11 cities in 
Missouri, eight actually showed 

an increase in business and 
three showed no impact,” she 
told Lake Ozark aldermen. 

However, Dean Nelson, the 
owner of the Rock Island Line 
bar on the Bagnell Dam Strip, 
disagreed.

He said he felt adoption of 
a ban would send large events 
like Bikefest - and the revenues 
they bring – to neighboring cit-
ies that didn’t prohibit smoking. 

Mark Wedig, one of the 
owners of JJ Twigs and Risky’s 
Sports Bar in Lake Ozark which 
recently was called out by the 
United States Food and Drug 
Administration (FDA) for selling 
cigarettes in a vending machine, 
wrote a letter to the city, stating 
his support for a ban. 

“While we are currently a 
smoking establishment, we 
would support the city of Lake 
Ozark going smoke free. Our de-
sire to go smoke free has always 
been outweighed by concern 
over loss of revenue. This issue 
would be resolved if the city of 
Lake Ozark would pass a smoke 
free ordinance for every restau-
rant and bar within the city lim-
its,” he wrote.

At the meeting, Martin said 
she had collected more than 
1,000 survey cards from resi-
dents and tourists that support-
ed a ban on smoking. However, 
in a later interview, Mayor John-
nie Franzeskos said a study of 
the cards showed although the 
respondents reported living in 
the 65049 zip code area, only 
14 actually resided within city 
boundaries. The rest were from 
the Village of Four Seasons and 
unincorporated areas of Horse-
shoe Bend, which share the post 
office.

“I don’t feel that was an ac-
curate representation of our 
residents. We are accountable 
to the residents of the city of 
Lake Ozark only,” he said, add-
ing that he decided to conduct 
an informal survey of restaurant 
and bar owners himself. “Only 
one was really in support of an 
outright ban and I think that’s 
because most business owners 
want the right to make that de-
cision themselves. And I think 
they’ve done that. Most of our 
restaurants don’t allow smok-
ing inside anyway; they have 
small areas outside for smokers. 

Of course, we’ll put the item on 
the agenda if it’s requested by 
aldermen, but I think our busi-
nesses are doing a good job of 
handling the issue.”

At the Camdenton meeting, 
both Martin and Tom Williams, 
vice president of Lake Regional 
Health System’s Employee and 

Community Development, 
spoke.

Williams, who recently wrote 
a letter to the editor encourag-
ing the adoption of smoke-free 
ordinances for indoor public 
spaces and workplaces, said 
he and the hospital supported

continues on page 24
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LET’S MEET 
ABOUT YOUR 

UPCOMING 
PROJECT.re  mark  a  ble |riˈmärkəbəl|

adjective - worthy of  attention; striking.
• ••

NEW COMMERCIAL & REMODELING PROJECTS

101 Crossing West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145 or toll free at 888-318-1346

+ creative design  + quality construction  + competitive pricing + professional turn-key execution 

ERFORMANCP EBOAT CENTER

Our work and reputation continues 
to grow with the expansion of our 
custom new design-build commercial 
and remodeling projects. One reason 
for our success is our unique ability 
to design remarkable properties that 
carefully reflects our Clients goals and 
personalities.

An Architect led design-build 
firm (ALDB) best understands the 
projects intent and uses that intimate 
knowledge to faithfully execute the 
design and details.

As always, competitively bidding the 
subcontracted project components, 

hand-picking the construction team 
and managing their work in strict 
accordance with the project intent, 
codes and specifications, coupled with 
open-book project accounting, results 
in a completed project value that is 
simply unattainable by other methods. 

Thomas B. Roof, AIA

2015 LAKE AREA CHAMBER SMALL BUSINESS OF THE YEAR
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A Division of First State Bank
NMLS # 416668

NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

573-365-LOAN | www.fsb�nancial.com
2265 Bagnell Dam Blvd. | Lake Ozark, MO 65049

NMLS # 332983

(573) 746-7214
bosteen@fsb�nancial.com

Bob O’Steen

Michael Lasson

...over 148 years as a community lender 
Your  Trusted Lake Lender  Employers still required 

to check worker status
By Nancy Zoellner-Hogland

Businesses working with gov-
ernment contracts and applying 
for tax incentives and grants will 
still be required to use the E-
Verify system when hiring em-
ployees.

In 2008, the Missouri Gen-
eral Assembly passed House Bill 
1549 which made it unlawful for 
any business to knowingly hire 
or continue to employ an “un-
authorized alien” to perform 
work in Missouri. The law also 
required employers to enroll in 
E-Verify, which allows an em-
ployer to go online to determine 
the legal status of an employee 
or for someone applying for 
employment. The system is op-
erated by the U.S. Citizenship 
and Immigration Services and 
the service is provided free of 
charge to employers.

This May, legislators adopted 
House Bill 1870, dubbed the 
“Big Government, Get Off My 
Back Act,” which would have re-

moved the requirement.
House Speaker Pro Tem 

Denny Hoskins, who sponsored 
the bill, which also included 
provisions that would have pre-
vented the state from imposing 
user fees on businesses hiring 
50 or fewer employees, said it 
would have greatly benefited 
small businesses and helped 
them prosper because the bill 
would have allowed them to opt 
out of using the E-Verify system 
if it proved to be costly or chal-

lenging.
The governor had a different 

view, however, and on July 1, 
vetoed the bill. He explained his 
stance in a letter to legislators.

“At a time when many believe 
that not enough is being done 
to address illegal immigration, 
House Bill No. 1870 would take 
Missouri backwards by undo-
ing an important safeguard 
currently in place and widely 
used to verify the legal status of 
employees and applicants for 
employment,” Gov. Nixon said 
in the letter. “There is nothing 
challenging or costly or about 
E-Verify that would cause ‘sub-
stantial difficulty or expense’ to 
an employer and any argument 
to the contrary is frivolous. The 
E-Verify system protects taxpay-
ers against their tax dollars flow-
ing to businesses that employ 
unauthorized aliens and efforts, 
such as House Bill 1870, that 
would relieve a business seek-
ing public funds from this obli-

gation is profoundly poor public 
policy.”

On the same day, Gov. Nixon 
signed Senate Bill 919, which 
changes Missouri’s liquor laws. 
The law, among other things, al-
lows licensed retailers – grocery 
stores, convenience stores and 
liquor stores - to dispense and 
sell beer in growlers, holding 
from 32 ounces to 128 ounces, 
for consumption off the prem-
ises. 

MO Gov. Jay Nixon
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Located at the entrance of the
Osage Village Outlet Mall

4558 Osage Beach Parkway, Suite 100,
Osage Beach, MO 65065

fi rstbk@fi rstbanklake.com 
www.FirstBankLake.com

573-348-2265
Lobby Hours M-F 8:30am to 4:00pm

Drive Thru Hours:  M - F 8:00am to 5:00pm
Saturday Lobby/Drive Thru Hours:  8:00am to 12:00pm

Clay Lindhorst
VP & SBA Loan Offi  cer

MONEY MARKET ACCOUNTS
0-$24,999.99 ............................. .10% APY*

$25,000-$49,999.99 .................. .15% APY*

$50,000-$99,999.99 .................. .25% APY*

$100,000 and up ........................ .50% APY*

CD SPECIALS
9 Month

0.85% APY*

15 Month
1.05% APY*

33 Month
1.50% (1.51% APY*)

Still the BEST Rates at the Lake!

First Bank
of the Lake

*Annual Percentage Yield. Minimum to Open $5,000 CD and $500 Money Market. Penalty for early withdrawal on CDs. Other Terms and Conditions May Apply. Contact Bank for More Details.

Open a new business 
or expand your current business 

with an SBA Loan from First Bank of the Lake
• Long-Term Financing
• Low Down Payments

• Several Loan types to fi t 
your business needs
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Listen Live each Weekday Morning 
from 6 am - 10 am!

A Matter of Trust
with Trenny Garrett,
Central Trust Company

Making Your 
Retirement 
Money Last

The fear of outliving one’s 
retirement resources is a 
reasonable one. After all, advances 
in medical treatment and healthier 
lifestyles have resulted in increased 
life expectancies. For fi nancial 
security and peace of mind, you 
will need to know that you will 
have a steady stream of retirement 
income to keep you comfortable 
for 20 or 30 years—perhaps even 
longer. At the same time, a longer 
life span suggests that you need to 
have funds in reserve to meet any 
extraordinary expenses that may 
arise during your lifetime. What 
can you do to feel confi dent that 
you can meet your goals? Here are 
a few ideas. 

Plan your distributions 
from your Rollover IRA. 

A rollover of your distribution 
from your company plan to an IRA 
can provide you with a fl exible 
source of retirement income as 
well as a reserve for emergencies. 
You may leave your IRA untouched, 
or take as much or as little as 
you need, as the occasion arises, 
until you reach age 70 1/2, when 
you must begin making required 
minimum distributions (RMDs) 
every year. You may, of course, take 
out more than your RMDs to meet 
your income needs or to cover 
extraordinary expenses when they 
arise. 

Delegate management of 
your other assets. 

What about the fi nancial assets 
that you own outside of the IRA? 

What’s the best way to manage 
them to last without sacrifi cing the 
quality of your retirement? A living 
trust is the best answer for many 
people. With a living trust you can 
benefi t from:

• an asset allocation plan 
tailored to your circumstances;

• professional investment 
management and strategic 
decision making;

• continued fi nancial 
management in case of your illness 
or incapacity.

You also get an “executive 
assistant” for fi nancial 
management, which can be 
valuable in sometimes unexpected 
ways.

Meeting the challenge
Reaching a comfort level with 

your retirement planning is a chal-
lenge, but one that need not be 
faced alone. Calling upon the knowl-
edge and experience of profession-
als who will listen to your concerns 
and suggest solutions will help you 
defi ne and meet your expectations.  
Let us know if we can help! Contact 
Trenny Garrett at 573.302.2474 or 
trenny.garrett@centraltrust.net 

Trenny Garrett, J.D., CTFA

Take a Chance on a Quilt to Save a Life
By Nancy Zoellner-Hogland

Law enforcement officers 
face danger every time they put 
on their uniforms, holster their 
guns and go out on the street. 

The good news is, those offi-
cers have an extra layer of pro-
tection if they wear bulletproof 
vests. The bad news is, quality 
vests can be very expensive – for 
some, they equal a half-month’s 
pay. 

Currently, several dozen 
sheriffs and deputies around 
the state don’t have vests – or 
the vests they have are old, out-
dated and don’t fit properly. 
However, you could help those 
sheriffs and/or deputies win 
new vests by purchasing a ticket 
for the Missouri Sheriffs’ Associ-
ation (MSA) Women’s Auxiliary 
Quilt Raffle.

The one-of-a-kind hand-
made quilt, created by Dianna 
Stockman, the wife of Mercer 
County Sheriff Stephen Stock-
man, and her sister, Sarah Bon-
nett, features patches from 
sheriffs’ offices in Missouri’s 
114 counties - and it could be 
yours for as little as $10. Tickets 
can be purchased by anyone. 
You might want to buy several 
to increase your chance of win-
ning! 

Proceeds from the raffle, 
sponsored by the Missouri 

Sheriffs’ Association Wives’ 
Auxiliary, will be used to pur-
chase bulletproof vests for sher-
iffs and deputies whose offices 
can’t afford to buy them. South-
ern Uniform and Equipment, 
a Missouri-based company, 
is donating the first vest. The 
company has promised to sell 
the rest to the auxiliary at cost. 
The names of those needing 
vests will be put into a separate 
drawing. The number of names 
to be randomly drawn depends 
strictly on the number of tickets 
sold. 

The drawing for the quilt will 
be held October 8. The winner 
will be contacted by phone. The 
drawing for the vests will take 
place the same day. The names 
of the winner of the quilt raffle 
and the sheriffs’ offices that win 
vests will be posted online with-
in five days of the drawing.

The creator of the quilt said 
she’s extremely pleased with 
how it’s being put to use.

“I’m so happy they’re (buy-
ing vests). We have to do what 
we can to help our law enforce-
ment because they put their 
lives on the line for us every day. 
Any confrontation can turn into 
something bad,” Dianna Stock-
man said. “I know I wouldn’t 
want to do the job. I dispatched 
for the sheriff’s office for 18 

years under the previous sheriff 
and that was close enough for 
me.”

For more information or to 
purchase tickets, call Jeanne 
Merritt, MSA marketing direc-
tor, at 573-529-6900 or Linda 
Owen, MSA Wives’ Auxiliary 
treasurer, at 816-714-4246.

Statistics tell the story
More than 3,000 police of-

ficers' lives have been saved by 
body armor since the mid-1970s 
when the National Institute of 
Justice (NIJ) began testing and 
developing body armor and 
performance standards for bal-
listic and stab resistance.

According to the Police Exec-
utive Research Forum, officers 
that don’t routinely wear body 
armor risk fatal injury at a rate 
14 times higher than officers 
who do. 

The Bureau of Justice Statis-
tics’ (BJS) show the risk of dying 
from a gunshot wound to the 
torso is 3.4 times higher for law 
enforcement officers who do 
not wear armor vests.

BJS show armor vests have 
saved the lives of more than 
3,000 law enforcement officers 
over the past 30 years.

Currently, only 60 percent of 
all law enforcement agencies 
require officers to wear body ar-
mor on duty.

This one-of-a-kind quilt, featuring law enforcement patches from Missouri county sheriffs’ offices, is 
being raffled off to raise funds for bulletproof vests and other safety equipment. Photo provided.
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Public is invited to Lake Ozark’s party
By Nancy Zoellner-Hogland

The 1960s brought mini-
skirts, stirrup pants, go-go boots 
and Nehru jackets. Every radio 
station was spinning the latest 
tunes of the Beatles, Supremes, 
Chubby Checker and Herman’s 
Hermits and Gilligan’s Island, 
Gomer Pyle, the Monkees, the 
Munsters, the Dick Van Dyke 
Show and Lost in Space all saw 
their beginning and end during 
that decade.

The 1960s also saw the as-
sassination of JFK and Martin 

Luther King, Jr., men landing on 
the moon, Woodstock, passage 
of the Civil Rights Act, the first 
U.S. troops being sent to Viet-
nam, the first Superbowl and 
the first heart transplant. 

But for some, the year 1966 
was particularly memorable. 
That was the year the Star Trek 
TV series first aired – and it was 
the year the city of Lake Ozark 
was incorporated. William Shat-
ner and “Trekkies” around the 
world will spend the year cel-
ebrating the “Enterprise.” 

Lake Ozarks will celebrate 
their milestone August 12 and 
13.

The birthday party will kick 
off Friday evening with Hot 
Summer Nights’ 50 Years of 
Cruisin’ the Strip. Families are 
invited to walk the mile-long 
business district which will be 
lined with classic and custom 
cars, trucks and motorcycles. 
Music from the 1960s will be 
broadcast, the LOZ Dancers will 
be performing dances popular 
in that era and many merchants 

will be offering select items and 
services at 1960s prices. Every-
one - visitors included - is en-
couraged to dress in their best 
hippy attire. 

Saturday’s festivities start 
early with the burial of a time 
capsule at city hall. Beginning 
at 9 a.m., the public is invited to 
stop by, enjoy cake and punch 
and view the items that will be 
tucked into the capsule. Those 
items include the August is-
sue of the “Lake of the Ozarks 
Business Journal,” and a copy 
of Dwight Weaver’s book detail-
ing the city’s history. At 10 a.m., 
Mayor Johnnie Franzeskos, City 
Administrator Dave Van Dee 
and state officials will be invited 
to make short speeches. Then 
the capsule will be buried, not 
to be opened again until August 
2066.

The cruise-in will cruise back 
to the Strip on Saturday where, 
throughout the day, DJs Leo 
Case and Shawn C will be spin-
ning songs from the 60s. A cos-
tume contest is on the roster 
as are other fun contests that 
are relevant to the time. The 
Xanadu Dance Company is also 
scheduled to perform a 1966 
dance review. That evening, 

everyone is invited to dance 
to 1960s hits performed by the 
Johnny Chance band. Activities, 
including a couple additional 
surprises, will take place at the 
stage at the top of the Bagnell 
Dam Strip and in Luby’s Plaza.

The party will wrap up with a 
fireworks display at dark.

Commemorative 50th an-
niversary T-shirts, bearing the 
names of sponsoring business-
es, will be sold throughout the 
weekend to help cover costs.

In July, Lake Ozark alder-
men approved spending $1,000 
on the celebration. Committee 
member Loretta Srch said the 
event got an additional boost 
when the Lake of the Ozarks 
Convention and Visitor Bureau 
voted to provide additional 
funding to promote the event.

“This will really help us to 
get the word out. We’re a small 
committee with lots of big ideas 
but a very small budget so their 
backing is greatly appreciated,” 
she said.

Mayor Franzeskos and his 
wife Courtney came up with the 
idea of the anniversary celebra-
tion. They shared their thoughts 
with business owners on the 
Strip and their plans took flight.

Annual Laker Invitational 
Golf Classic  Sept. 5, 2016

The Laker Athletic Boosters 
are pleased to announce the 
30th Annual Laker Invitational 
Golf Classic to be played at the 
beautiful Oaks Golf Course at 
Tan Tar A Resort on Labor Day, 
September 5, 2016

This event has raised over 
$850,000 that has been used to 
financially support the Camden-
ton R-3 School District’s athletic 
facilities and to provide equip-
ment to each and every student 
athlete and its programs.

This event is a four person Las 
Vegas Scramble.  Each 4 person 
tam will consist of 2-two person 
scramble teams with the best 
scramble score on each hole 

used. There will be a team pair-
ing done by blind draw.  Players 
may enter their own four per-
son team as well.  Prizes will be 
awarded for both the blind pair-
ings and the four person teams.  
Each team will consist of an A, 
B, C and D player.  Player entry 
fee is $125 which includes golf, 
lunch, tee gifts and all beverages.  
Gold Sponsorship is $275 and in-
cludes golf, lunch, tee gifts, bev-
erages, a family season pass to all 
Laker Athletic Events and your 
name or business name promi-
nently displayed at all events on 
our Sponsor Board.  Your name 
will also be included in the Laker 
Athletic Guide all year long.

Over $4000 in prizes were 
awarded at this event last year!  
This is a great social event kick-
starting the 2016-2017 school 
year!

Request entry forms or send 
entry forms to Camdenton Ath-
letic Boosters, PO Box 410, Cam-
denton, MO 65020 or 680 Hwy 
54 West, Camdenton, MO 65020.  
For more information, call Jason 
Hulett at 573-346-7272 or John 
Blair at 573-346-2235. 
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L AK E-S I L HOUET T ES . COM
 
• Furniture Grade Birch Wood, UV coated.
• Two frame styles: Walnut Stained or 

Distressed White
• Framed in 2 sizes: 15.5” x 27.5”, 

or 29” x 41” 
• Laser cut “Lake Silhouette” showing the mile 

markers every 5 miles, the bridges and the 
different arms of the lake.

• Professionally framed and glass covered, 
complete with all hardware required to hang 
on your wall.

• Special Engraving Available
• Available at Lake of the Ozarks
• Beautiful small “Crystal” to pinpoint where 

your home is located on the lake shore.
Call and get yours today!

Lake Silhouettes of the Midwest

Lake Silhouettes
A beautiful addition to 

any home or offi ce decor...

Example of a
Customized Silhouette

to Order Call:
Dennis B. Wedding

dwedding@bellsouth.net
Phone: 864-579-2695

White Distressed Frame
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PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

BEST PRICES ON ALL MAJOR TIRE BRANDS
348-2233348-2233
WWW.PRECISIONAUTOANDTIRE.COM

1024 INDUSTRIAL DR.
OSAGE BEACH MO

Tues. - Fri. 9-5:30 Sat. 10-4:30 • Closed Sun. & Mon.
108 High St. • Jefferson City

www.divinitygiftshop.com

Divinity Religious Gift Shop

573-636-5470

The Largest Collection of Fontanini 
Figurines in Central Missouri!

Use Our Year-
Round Fontanini 
Registry to Track 

Yours!
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April 24-May 7, 2015

Celebrating 66 YEARS of service to the Lake of the Ozarks FREE
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CHOCOLATE FOR
CHARITY

LAKE AREA GOLF
TOURNAMENTS
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ARTIST Q&A
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THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER

CELEBRATING

Celebrating 66 Years!

Celebrating 15 Years!

Quality of Life
at the LAKE!

CAMDENTON LAKE OZARK REGIONAL AIRPORT #20 Airport Dr. Camdenton, MO 65020

573-348-1088

Your Gateway to Aviation!
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We have helped many associations and owners 
recover costs and repair their condominiums. 

Let us help you.

913-707-3726 
Call Mike Hughes today for a 
free consultation and assessment.
or Email: mhughes@mgbp-law.com.

Who Pays?
If your condominium has faulty construction, improper 

installation, or sub-standard materials, Who Pays?

CONDOMINIUM
CONSTRUCTION
ATTORNEYS

 Th e choice of a lawyer is an important decision and should not be based solely upon advertisements.

Many cases taken on a contingent-fee basis, meaning we get paid only if you win.

Protect your investment and property values.

If you have increased HOA Fees due to water leaks, 
wood rot and other problems, call us.

We seek payment from those responsible.
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BY GONE LAKE 
ATTRACTIONS – PART 3: 
MISSOURI AQUARIUM 

Attractions featuring fi sh in 
large aquariums are common 
in coastal areas and some ma-
jor cities but not for Lake of the 
Ozarks.  The Lake’s only such 
attraction made its appearance 
in Lake Ozark for the 1959 tour-
ist season. It was called Missouri 
Aquarium and was located one 

mile south of Bagnell Dam along 
Highway 54 south of where Lake 
Ozark McDonald’s Restaurant 
is today. There were no McDon-
ald’s Restaurants in the Lake 
area at that time. Mitchell’s Dog 
& Suds drive-in eatery would be 
built at the Lake Ozark McDon-
ald’s Restaurant location in 1962. 
McDonald’s would not be built 
on the Dog & Suds site until 1995.

The Aquarium occupied a 

large lot, much of which is now 
occupied by Gentleman’s Quar-
ters. The Aquarium was housed 
in the building seen in the photo 
accompanying this article (pho-
to by Blair Distributing).  Front-
ing the parking lot was a large 
waterwheel turned by a recycled 
stream of water. Inside the build-
ing the main attraction was a siz-
able holding pond resembling a 
shallow swimming pool. Many 

different kinds of fi sh, some of 
them quite large like catfi sh 
and river sturgeon, swam in the 
pool and could be hand-fed by 
visitors. There were many edu-
cational exhibits and smaller 
aquariums in the room featuring 
100 varieties of fi sh. The attrac-
tion even had sea turtles. It was a 
fun place to visit.

The Aquarium was built and 
originally owned by Harley 
Craig. The business would later 
pass to his son, Mike Craig, for-
mer owner of the Happy Fisher-
men Restaurant once in Osage 
Beach. Many roadside attrac-
tions are like fads that quickly 
come and go but the Missouri 
Aquarium survived as a Lake 
Ozark attraction until the mid-
1980s. It was, at the time, the 
largest privately operated aquar-
ium in the country.  �

This historical sketch is from the 
collection of H. Dwight Weaver. He 
is the author of six books on the 
history of Lake of the Ozarks.

The author’s latest book on Lake 
history – Images of America, Osage 
Beach – is now locally available 
and is a pictorial history of Osage 
Beach from 1880 to 1980. Weaver’s 

book “A Pictorial Guide to Ha Ha 
Tonka State Park” contains more 
than 300 photos of the park, which 
include all of the park’s signifi cant 
natural and man-made features 
along its trails and boardwalks.

Contact him at: dwight-
weaver@charter.net or call 
573-365-1171. Visit www.
lakeoftheozarksbooks.com to 
obtain more information or to 
purchase one of his books on line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

Owners of rental properties upset over higher taxes
They might be pointing finger in wrong direction
By Nancy Zoellner-Hogland

The continues to get reports 
of residential properties that 
have been put on nightly rental 

programs. According to Cam-
den County Assessor Kayla Hen-
ry, in late July, a man brought 
in a stack of flyers pulled from 
VRBO (Vacation Rentals by 
Owner) and other sites showing 
90 different condominium units 
in his development were avail-

able for rent on a nightly basis. 
Henry said when her office 

receives evidence like that, and 
that evidence “checks out,” she 

has no choice but to reassess 
those properties at the higher 
commercial rate of 32 percent 
rather than leaving them at the 
residential rate of 19 percent.

“Soon after taking office, I 
contacted the State Tax Com-
mission (STC) in Jefferson City 

to get direction on this matter. I 
spoke with Maureen Montgom-
ery, the chief counsel for the 
STC, and she told me that I had 

taken an oath to uphold the law 
and the law currently states that 
properties rented on a nightly 
basis are to be considered ‘com-
mercial.’ I’ve been accused of 
just wanting to raise taxes and 
picking on people but I don’t 
want to raise anyone’s taxes,” 

Henry said. “However, I also 
want to follow the law because 
I did take an oath.”

The Revised Missouri Statute 
used by the STC to make that 
determination is 137.016:

“Residential property”, all 
real property improved by a 
structure which is used or in-
tended to be used for residen-
tial living by human occupants, 
vacant land in connection with 
an airport, land used as a golf 
course, manufactured home 
parks, and time-share units as 
defined in section 407.600, ex-
cept to the extent such units 
are actually rented and subject 
to sales tax under subdivision 
(6) of subsection 1 of section 
144.020, but residential proper-
ty shall not include other similar 
facilities used primarily for tran-
sient housing. For the purposes 
of this section, “transient hous-
ing” means all rooms available 
for rent or lease for which the 
receipts from the rent or lease of 
such rooms are subject to state 
sales tax pursuant to subdivi-
sion (6) of subsection 1 of sec-
tion 144.020.

To read the rest of the stat-

ute, visit http://www.moga.mo.gov/
mostatutes/chapters/chapText137.html.

Henry said the matter first 
came to light in 2009 when Ed-
die Whitworth was assessor. 
However, she said after looking 
through old emails, she found 
the instances were “few and far 
between” until 2014 when prop-
erty owners regularly started 
coming in to the assessor’s of-
fice to report their neighbors. 
Henry, who had worked in the 
assessor’s office for eight years, 
was appointed to replace Whit-
worth when he left due to illness 
in 2015. Because tax bills are 
readjusted only on odd years, 
many people learned about the 
reassessment for the first time 
when they received that year’s 
tax bills in December.

She said since that time, her 
office has been under fire.

Henry also said that, contrary 
to popular belief, field workers 
do not go out and hunt these 
properties down.

“The one exception is when 
they are out in the field and 
they see a banner on some-
one’s property advertising it as

continues next page
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pmplakeozarks.com  •  info@pmplakeozarks.com
1222 Lands’ End Parkway  •  Osage Beach, MO

573-302-1300 Scott FrisellaBonnie BurtonKevin Brown

We Put The Professional In 
Property Management

As the Developer and General Contractor 
of several Condominium Communities at the Lake, 

we understand the inner workings of your property like no other 
company can. You can trust Property Management Professionals, LLC 

for expertise in all areas of Property Management from infrastructure and 
building maintenance, to personal service and interaction 

with Homeowners. With 14 years of “Hands On – On Site” with Homeowners. With 14 years of “Hands On – On Site” 
experience we deliver with Professionalism. 

continued from previous page
a nightly rental. When we find 
that, we do check into it. We 
also don’t search the internet, 
looking for rental properties. 
For one, we don’t have the man-
power,” Henry said emphatical-
ly. “We only research this when 
we get complaints. However, 
those complaints have to be 
documented. I get two to three 
letters each week from people 
saying their neighbors are rent-
ing their properties. However, 
unless some proof is provided, 
we don’t look into it. We don’t 
know that they’re not just be-
ing mean and trying to get their 
neighbor’s taxes raised because 
they don’t like them.”

Only when proof is provided 
does someone in the assessor’s 
office research the property. 
She said if it checks out, the tax 
rate would be changed on the 
next odd year, when property 
is reassessed. Affected prop-
erty owners are not notified. 
Instead, they would just see an 
increase on their tax bills. The 
tax stays at the higher rate until 
property owners contact her of-
fice and show they are no longer 
renting the property or until the 

property is sold and her office is 
notified by the new owner that 
it’s not being used as a nightly 
rental.

Henry also said she’s been 
accused of being the only coun-
ty assessor in the state to follow 
this practice.

“But that isn’t true. Both 
Stone and Taney counties have 

higher assessments for rentals 
– they just do it on a percentage 
of use basis. However, that isn’t 
in compliance with state statute 
and it could cost them dearly,” 
she said, explaining that she is 
required to regularly submit re-
ports to the state. “If they find 

we are out of tolerance, they 
can withhold our funding for 
a period of time until we come 
back into compliance. If we do 
not, then the state will withhold 
from the taxing entities like the 
schools. And there’s no getting 
around it. We have a represen-
tative from the STC that comes 
to our office to look over our 

parcels and make sure we’re 
doing everything correctly. If 
he pulls a parcel that was re-
ported to us as a nightly rental, 
researches it and finds that it is 
the case and that we had discov-
ery but instead of changing it to 
the commercial rate of 32 per-
cent we kept it at the residential 

rate, we would be ordered to 
change it or face consequences. 
We don’t want to put ourselves 
in that position.”

Henry said while she under-
stands both sides of the argu-
ment, she feels she has to com-
ply with the law.

“I’ve heard the stories of 
weekend renters who party and 
make it unpleasant for everyone 
around them but I also under-
stand why people want to buy 
a home and put it on a rental 
program to cover the mortgage 
payments. However, I can’t take 
sides in this – I can only follow 
the law and right now, the STC 
interprets that law to mean 
nightly rentals are to be consid-
ered commercial property. Un-
til the law is changed, I have no 
choice,” she said.

Nightly rentals also are com-
ing under fire because many 
owners are not collecting and/
or remitting sales tax. 

House Bill 2704, filed earlier 
this year by Rep. Diane Franklin, 
Camdenton, addressed those 
issues. The bill, which made on-
line homestay rental companies 
such as Expedia and VRBO sub-
ject to Missouri regulations and 
required property owners to ob-
tain a business license from the 

city or county where the rental 
property is located, never made 
it out of committee. However, 
Franklin said her Capitol Report 
newsletter sent at the end of 
the legislative session that she 
planned to address the issue 
again in 2017.

“Residential vacation rentals, 
especially those rented online, 
are not specifically outlined in 
state law,” she wrote. “These 
now-failed legislative endeavors 
sought to define online home-
stays, provide a legal framework 
for their existence and grant 
local governments the ability 
to regulate as each deem nec-
essary. Taking this approach 
would mitigate individual law-
suits against cities and/or coun-
ties responsible for planning 
and zoning, thereby reducing 
potential costs of litigation to 
online homestay hosts and local 
governments.”

She also said that she agreed 
that “implementing additional 
taxes and forcing more regula-
tion on vacation rental/residen-
tial properties would be a detri-
ment to the Lake of the Ozarks 
economy. As an advocate for the 
Lake, I would not support legis-
lation of that nature.”

Camden County Assessor 
Kayla Henry (Photo: Camden.mis-
souriassessors.com)

MO House Rep. Dian Franklin

Higher taxes
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Mortgage $ense
with Michael Lasson of First State 
Bank Mortgage 

9 VA Loan Myths 
Debunked

When it comes to purchasing a home, 
VA loans are one of the most valuable ben-
efi ts available to veterans. Unfortunately, 
many veterans and military members are 
missing out on the benefi ts of VA loans 
due to the many myths and misconcep-
tions about the program. As your trusted 
mortgage lender at the Lake of the Ozarks, 
we’re here to debunk a few of these myths 
and set the record straight. 

Myth #1: You need a perfect 
credit score to qualify for a VA 
loan. 

You don’t need to have a perfect credit 
score to qualify for a VA loan. VA loans 
were created with more fl exible and forgiv-
ing credit lines in order to help veterans and 
military members who’ve sacrifi ced for our 
country, to make it easier for them to ob-
tain a home loan at the Lake of the Ozarks. 
However, while the VA doesn’t require a 
certain credit score, the private lender you 
choose to work with will set his or her own 
requirements.

Myth #2: Veterans only 
have one chance to use their 
VA loan benefi t. 

Veterans can use their benefi t multiple 
times throughout their life - there’s no limit. 
The benefi t can also be used for refi nanc-
ing of a home, not just for new home pur-
chases.

Myth #3: VA loans cost more 
than other types of loans. 

VA loans don’t inherently cost more 
than other types of loans. In fact, the VA 
limits what lenders can charge in closing 
costs. In addition, while these loans require 
no downpayment, they also come with no 
mortgage insurance requirement.  VA buy-
ers do have to contend with an upfront 
funding fee, which is where the confusion 
and this myth comes from. When you do 
the math though, a VA loan is often cheap-
er than FHA and conventional loans!

Myth #4: VA loans take for-
ever to close. 

VA loans have long had a reputation for 
being slow and choked with red tape. How-
ever, the process has become considerably 
more effi cient over the past 15 years. VA 
appraisals, on average, come back in un-
der 10 business days, which is right on par 
with other types of loans. There’s also little 
difference between VA and conventional 
loans in the time it takes to close. 

Myth #5: Veterans have to 
be discharged or retired in or-
der to use their VA loan ben-
efi t. 

You do not have to be discharged or re-
tired to get a VA loan. Active service mem-
bers get full access to the VA loan benefi t 
too!

Myth #6: Military members 
deployed overseas cannot get 
a VA loan. 

Military service members who are away 

on active duty can obtain a VA loan if they 
intend to return home within a year or have 
a spouse who will occupy the property in 
the interim. In addition, deployed military 
members can sign a power of attorney des-
ignating a spouse or someone else to sign 
on behalf of the VA eligible borrower.

Myth #7: Members of the 
Reserve or National Guard are 
not eligible for the VA loan 
benefi t. 

Members of the Reserves or National 
Guard are eligible for the VA loan benefi t 
too, after 6 years of honorable service. 

Myth #8: Widows or Wid-
owers of veterans are not eli-
gible to receive the VA loan 
benefi t. 

Widows of fallen veterans who died 
on active duty or as a result of a service-
connected disability are eligible for the VA 
loan benefi t. In addition, surviving spouses 
are exempt from paying the VA funding fee.

Myth #9: Veterans are guar-
anteed a VA loan. 

No one, not even veterans, are “guar-
anteed” a home loan. Many buyers think 
military service entitles veterans to a “no 
strings attached” VA loan. While VA loans 
make it easier for those veterans and 
military service members to obtain a home 
loan, they still have to go through the home 
loan process just like everyone else.

If you’re a veteran or active military and 
are thinking about purchasing a home at 
the Lake of the Ozarks, give me a call at 
573-746-7211 today. I’ll answer your ques-
tions and go over your options with you. 
I’m here to help you with all your Lake of 
the Ozarks home fi nancing needs, from 
new home purchases to refi nancing, and 
I’ll back it up with the fi rst class service you 
deserve! 

LIKE my Facebook Page, Follow me on 
Twitter or Connect on LinkedIn  

Michael Lasson
Sr. Residential Mortgage Lender
NMLS #: 493712
2265 Bagnell Dam Blvd, Suite B
PO Box 1449
Lake Ozark, MO 65049
Direct:  (573) 746-7211
Cell: (573) 216-7258
Fax: 866-397-0138
www.yourlakeloan.com 
Email:  mlasson@fsbfi nancial.com

Golden Rule Insurance 
has gone mobile!

Conveniently 
contact us with 
the touch of
a button or easily 
submit claims or 
policy changes 
whenever works 
best for you.

4065 Osage Beach Parkway, Suite 1 Osage Beach, MO 65065 
573.348.1731 | www.GoldenRuleInsurance.com

Pick up L•O PROFILE’S newest  issue statewide 

Your  only
Locally Owned

Lake of the Ozarks 
Magazine. 

Statewide 
Award Winning 

Publication.
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1100 Bluff Drive • Osage Beach

573-302-0229
 "Quality Repair with

People Who Care"

ATLANTIS
DIVE & DOCK 
SALVAGE LLC

573-480-2700

Ameren UE Certifi ed • Search & Recovery
Dock Welding • Cable Installation

Jewelry - Glasses - Props - Keys - Valuables
Specializing in Sunken Boat Recovery

Tim McNitt
Coast Guard Captain

Commercial Diver • 25 Yrs Experience
Dive Master /Supervisor /Rescue /Cave

Lake Ozark business owner presents gift to community
By Nancy Zoellner-Hogland

For quite some time, the city 
of Lake Ozark has struggled 
with the lack of parking on the 
Bagnell Dam Strip. The prob-
lem was exacerbated last year 
when former landowner Don 
Feese blocked access to 35 park-
ing spaces and a private parking 
lot at the top of the Bagnell Dam 
Strip. 

However, in July, a business 
owner stepped up to help pro-
vide a solution.

George Tucker, the owner of 
Tucker’s Shuckers Oyster Bar on 
the Bagnell Dam Strip, donated 
$10,000 to the city with the un-
derstanding the money would 
be used to demolish a surplus 
building adjacent to the Strip to 
create additional public park-
ing. The building originally was 
used to house the city’s police 
department but in recent years 
had become dilapidated and 
had sat vacant.

Tucker received a standing 
ovation at the July 26 meeting of 
the Lake Ozark Board of Alder-
men after the announcement 
was made.

“We were struggling with 

finding a way to take down the 
old police department build-
ing,” City Administrator Dave 
Van Dee told the board. “Then 
George called one day and 
asked, ‘Would this move along 
any faster if I made a donation 
to get this thing torn down?’ I 
said, ‘Who is this?’ But I love the 
way he started the conversation. 
He said he’d make the donation 
as long as we agreed to keep it as 
public parking.”

Van Dee said that knowing 
they had that financial assis-
tance helped make the deci-
sion to move forward with the 
demolition process. The build-
ing, which was found to contain 
asbestos, was torn down the 
second week in June at a cost of 
$33,500.

Tucker followed thru with 
his promise once the work was 
completed.

Van Dee said in his 30 years 
of public service, it was one of 
the very few times he had seen 
someone step up on their own 
to take this sort of action.

“You’re a great asset to the 
city,” Police Chief Gary Laun-
derville told Tucker.

In a later interview, Tucker 
said he made the donation be-
cause it was the right thing to 
do.

“There’s never enough park-
ing down there – at the Shoot-
out, the car show – parking is 
always an issue. I just thought 
it was important to help. It’s a 
great area and it’s getting bet-
ter every day. I just wanted to do 
my part,” he said.

In 2015, several business 
owners joined together to form 
the Parking Improvement 
Group, to do just what their 
name implies. They were able 
to create approximately 100 ad-
ditional public parking spaces 
however, at that time, they said 
many more were needed.

As the economy improves and 
tourists return to Lake of the Ozarks 
in greater numbers, business own-
ers along the Bagnell Dam Boule-
vard found themselves with anoth-
er hurdle to overcome - the loss of 
numerous parking spaces at the top 
of the Strip. However, a business 
owner made a sizable donation to 
the city to help address the prob-
lem. Nancy Zoellner-Hogland photo.
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Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

“Insurance Talk”
with Ron Hall of 
Golden Rule Insurance

Long-Term Care 
Insurance 101

These days, people are living 
longer than ever. A 2011 study by 
the Society of Actuaries found that, 
since the 1960’s, life expectancy has 
increased between 1.5 and 2 years 
each decade. 

It’s a good thing that more and 
more of us can expect to live well into 
our golden years. Yet, there’s a fl ip 
side that a lot of us don’t like to talk 
about: How healthy will we be when 
we’re 90?

According to the 2010 U.S. Cen-
sus, 70.5% of Americans are disabled 
by age 80. Although it’s not fun to 
think about, we don’t want to be a 
tremendous burden on our loved 
ones if we wind up needing a nursing 
home or other long-term care. That’s 
what long-term care insurance is for. 
And there are reasons you need to 
know about it well before the wrin-
kles set in.
Reasons to Consider Long-
Term Care Insurance

In addition to sparing your family 
the expense of caring for a long-term 
disability, long-term care insurance 
can keep you from draining your sav-
ings and ending up fully or partially 
on Medicaid. That’s a good thing be-
cause, while there’s no out-of-pocket 
cost for Medicaid, the benefi ts are 
not extensive enough to cover many 
things that would affect your quality 
of life, like a private room at a nursing 
home. Medicaid benefi ts have also 
been cut recently, leading to cutbacks 
at nursing homes and infl uencing 
some providers to stop accepting 
Medicaid entirely.

With long-term care insurance, 
you would have more money to draw 
on, so you could pay for nicer care 
and wouldn’t be limited to providers 
that accept Medicaid.

Long-term care insurance can 
also help protect your assets and your 
family’s inheritance. For example, if, 
heaven forbid, you developed demen-
tia, you’d likely need round-the-clock 
care. The Metropolitan Life Insur-
ance Company found that in 2012, a 
semi-private room in a nursing home 
cost $222 a day, or $81,030 a year. 
A private room cost $248 a day, or 
$90,520 a year. Just a few years of 
that could  quickly deplete a middle-
class couple’s savings, leaving little 
behind for future generations.
How Exactly Does It Work?

Long-term care insurance gener-
ally kicks in if you need help with at 
least two or three activities of daily 

living, like bathing, eating, using the 
toilet, dressing, walking and so on. If 
you’re dealing with a cognitive dis-
ability, your eligibility might be deter-
mined by a mental test score instead.

Once you’re eligible for benefi ts, 
most insurance plans pay a specifi ed 
amount per day to cover the costs of 
dealing with that disability. That could 
mean a nurse helping out in your 
own home, an assisted living facility 
or a full-service nursing home. Some 
policies let you apply the per-day pay-
ment to any kind of care you like. Oth-
ers only permit you to use the money 
for “qualifying expenses”, as defi ned 
by the policy.

Almost all long-term care insur-
ance plans have a waiting period, or 
elimination period, when you must 
pay for your own care. Most plans’ 
waiting periods are 90 to 100 days, 
according to the American Associa-
tion for Long-Term Care.
Do You Need Long-Term Care 
Insurance?

Generally speaking, long-term 
care insurance is most important 
for the middle class. According to 
Consumer Reports, people whose 
net worth is below $200,000 or 
$300,000 (not including a house) 
likely can’t afford the premiums and 
will probably end up relying on family, 
friends or Medicaid in any case. On 
the other end of the spectrum, people 
with a net worth of $2 million or 
more probably don’t need long-term 
care insurance because they can likely 
pay for their own care.

Insurers are choosy too. The older 
you are, the more likely you are to be 
turned down – and the more expen-
sive the policy will be if you are ac-
cepted.

So, generally speaking, long-
term care insurance is probably only 
worthwhile if you’re somewhere in 
the middle.Ron Hall is an agent with 
Golden Rule Insurance Agency in 
Osage Beach. He can be reached at 
573-348-1731 or ron@goldenrulein-
surance.com.

Ron Hall
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Building an effective 
web presence
with Mike Waggett, 
MSW Interactive Designs LLC

Tips for 
interviewing

Most of the time, we write about 
internet marketing topics that might 
help your business internet presence.  
MSW Interactive Designs has been 
rapidly growing and we seem to be 
hiring new social media coordinators 
nearly every other month.   We typically 
have a large pool of applicants for 
each open position and we interview 
5-10 people for each job.  Over the 
course of these interviews, I’ve seen 
some common interview issues.  So, 
if you are thinking about looking for a 
new job, or are a brand new College 
or High School Grad, here are some 
interview tips.

Know what the job is – read the 
job description completely

If you applying for a job, it’s really 
important to know what the job 
description says. You should always 
expect the question “so what do you 
think a typical day looks like for this 
job?”  If you can’t describe what the 
job will be from the job description, 
it’s probably not a good thing.  If 
you think you may have trouble with 
this question, print and bring the job 
description to the interview!

Know something about the 
company

You are applying for a job that 
affects your near future…you 
probably should research a little 
bit about the company and come 
armed to the interview with that 
information.   Look at the company 
website, Facebook page, and other 
social media.  “Google” the company 
and see what’s out there.  Google 
the owner(s) as well…you need to 
know what kind of people you will 
be working for.  We always ask the 
question “So, what do you know 
about MSW?”

Be pr epared to talk about your 
background and how it fi ts the 
job

In the case of our recently created 
positions, we look for superstars.  Our 

recent job positions involve social 
media, so we ask our candidates 
about experience in social media, 
computer skills, writing skills, 
and other intangibles.  Our best 
candidates don’t always have strong 
experience in social media, but they 
always express excitement about 
learning new skills.  Be ready to tell 
the employer why you “want the 
job”, and why they should hire YOU!

Bring a notepad and use 
prepared notes

I think there may be a “myth” out 
there that you should not bring notes 
to an interview.  I’ve interviewed 
hundreds of people over my time in 
the military, and now in the business 
world, and I’m always impressed that 
someone comes to an interview with 
notes prepared.  This immediately 
tells me that they are serious about 
the job, and took the time to prepare.  
Also, bringing a notepad and taking 
notes during the interview also 
impresses me.  They may not get the 
job, but they could use the interview 
experience to help with the next one.  
     Follow MSW Interactive Designs
Twitter:  @PutTheWebToWork
Facebook:  http://Facebook.
c o m / p u t t h e w e b t o w o r k
Blog:   http://put-the-web-to-work.
blogspot.com
Mike Waggett, MSW Interactive 
Designs LLC ~ We put 
the web to work for you!
573-552-8403
www.PutTheWebToWork.com

Mike Waggett 

Time to register for LEADERSHIP  
Camden County

A nine-month program 
aimed at developing local lead-
ers is taking applications for 
the 2016-2017 session.

Those who are interested 
in learning more about their 
community, expanding their 
leadership skills and network-
ing with area residents should 
consider joining the next 
LEADERSHIP Camden County 
program. The 22nd session of 
the program, which will begin 
in September, promises to help 
participants realize their lead-
ership potential. According to 
information provided by the 
University of Missouri Exten-
sion in Camden County, a co-
sponsor of the program with 
the Camdenton Area Cham-
ber of Commerce, “each par-
ticipant is both a learner and a 
teacher and is expected to share 
his or her knowledge and ex-
pertise with the group. LEAD-
ERSHIP Camden County aims 
to provide an active, hands-on 
learning experience.”

Since the program began in 
the 1990s, 525 residents have 
completed the program.

The goals of the program in-
clude:

•Enhancing the leadership 
skills of participants to im-
prove Camden County’s future.

• Familiarizing participants 
with the community’s oppor-
tunities, needs, problems, and 
resources.

• Identifying and analyzing 
current economic, political 
and social forces affecting the 
community’s future.

• Establishing effective peer 
relationships among partici-
pants.

• Providing a common 
ground for communications 
between participants and 
community leaders.

• Educating participants on 
how to move people and ideas 
to action.

Ten full day sessions will 
take place monthly, beginning 
September 7, 2016 and running 
through May 3, 2017.  To gradu-
ate, attendance is required 
for the September orientation 
session and at least seven of 
the nine remaining sessions. 
With the exception of the third 
session, sessions will be held 
on the first Wednesday of the 
month from 8 a.m. to 4:30 p.m. 
Graduation will be held on 
Thursday evening, May 4, 2017.

The schedule for the pro-
gram is:

• September 7, 2016 Orientation & 
Team Building 
• October 5, 2016 Leadership Dynam-

ics 
• October 19, 2016 Tour of Camden 
County 
• November 2, 2016 Infrastructure
• December 7, 2016 Economy & 
Workforce
• January 4, 2017 Health & Education
• February 1, 2017 Law & Order
• March1, 2017 State Government
•March 22, 2017 Snow Date (If 
Needed)
• April 5, 2017 Natural Resources
• May 3, 2017 Active Leadership 
• May 4, 2017 Graduation Banquet

Because class size will be 
limited to 30 participants, 
those interested in the future 
of Camden County are en-
couraged to register as soon 
as possible. Registration ends 
Monday, August 15. Tuition 
for the program is $395 and 
includes class materials, sup-
plies, meals, a polo shirt and 
two tickets to the graduation 
banquet May 2017.
For more information contact 
the Camdenton Area Chamber 
of Commerce at 573-346-2227.  
To register online visit http://
www.camdentonchamber.com/leader-
ship/Class%2022%20application%20
new%201.pdf.  
Pictures of previous graduat-
ing classes can be seen by 
visiting http://camdentonchamber.
com/leadership-camden.asp.

The Lodge of Four Seasons  
Announces Fall Perks Program for 
Meetings and Conventions

The Lodge of Four Seasons 
announced today a fall perks 
program for meetings and 
conventions booked at the wa-
terfront resort, on Missouri’s 
Lake of the Ozarks. The Lodge’s 
“Pick Your Perks” program re-
wards businesses and other or-
ganizations based on the peak 
number of nights booked for 
their group’s stay at the Lodge 
for September and October.

The full-service, 358-room 
golf resort and spa recently 
completed a $15 million reno-
vation that encompassed every 
aspect of the property, from 
meeting room makeovers, 
landscaping and swimming 
pool improvements, new roads 
and walking trails to new guest 
room décor (including lighting, 
carpet, painting, furniture, 

and wall coverings) and total 
restaurant renovations.

According to Frederik 
Houben, director of sales and 
marketing, the Lodge is on 
pace to well exceed its fore-
casted group sales for this year. 
For the fiscal year which began 
April 1, 2016, the resort is at 90 
percent of its annual group 
budget.

“The response to our $15 
million renovation has been 
huge, and we are excited to re-
introduce the Lodge to so many 
of our long-time meeting plan-
ners and corporate guests and 
welcome new ones who are 
experiencing the Lodge for the 
first time,” said Houben. “The 
transformation has increased 
our bookings for summer, and 
the ‘Pick Your Perks’ program is 

designed to thank and reward 
those who book now for Sep-
tember and October.”

Only valid for new booking 
agreements/contracts, perks 
start for any group booking a 
minimum of 20 rooms on peak 
night and increase incremen-
tally through 200 rooms. Perks 
range from 20 percent discount 
on meeting room rental and 
guest room upgrades to 5 per-
cent rebate on master account 
and a 20 percent discount on 
golf rates. Some restrictions 
and black-out dates apply.

For a full list of perks and 
more details, contact the 
Lodge of Four Seasons Con-
vention Sales staff at 573-365-
3000 or 800-THE-LAKE or visit 
www.4seasonsresort.com/pyp.

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

Send us Your Press Releases, Public 
Events and Business News!
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As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

Continuing 
Recovery and 
Increasing 
Consumer 
Confi dence

Last month I shared with you 
the 2016 local area sales num-
bers showing the changes in the 
Lake of the Ozark’s real estate 
market compared to 2015 and 
2014 sales.  The Missouri and 
national real estate markets each 
are experiencing strong increases 
in 2016.  Sales data from the Mis-
souri and National Associations 
of Realtors indicates continuing 
recovery and increasing consumer 
con� dence.

The number of Missouri homes 
sold year to date in 2016 rose 
9.7% since 2015.  The 2nd quarter 
of 2016 saw an increase of 60% 
in the number of homes sold com-
pared to 2016 1st quarter sales.  
The average time on the market 
fell by 14.8% while the average 
sales price increased 14.1% in 
Missouri’s 2016 2nd quarter.  The 
2016 average home sales price in 
Missouri is $189,060.

Locally, the number of sales are 
still holding fairly steady however 
the number of new listings com-
ing on the market have decreased 
by 2.5% in 2016 while the num-
ber of sales have increased slight-
ly by 1.5%.  The 2016 average 
sales price is increasing across 
all property types with the excep-
tion of Lots and Land which has 
decreased by 21.9%.  Average 
sales price of Residential Homes 
has increased 5.5%, Condo av-
erage sales price has increased 
½ percent, Commercial property 
average sales price has increased 
36.5% and the average Farm 
sales price has increased 48.4% 
compared to 2015.

While some property types did 
see large swings in the average 
selling prices, those categories 

represent a small portion of lake 
area sales.  Farms represent just 
over ½ of a percent of all sales, 
Com mercial accounts for 2.7% 
of sales and Lots and Land are 
11.6% of sales.  Residential sales 
are the largest category at 60% 
followed by condos at 24%.

Lack of inventory is still the 
biggest hindrance in the market 
at this time.  Nationally, there was 
an increase in new home sales 
of 10.1% year to date.  As more 
new homes are built and sold, the 
tight inventory will begin to ease 
but I feel we are still a couple of 
years out before we see a real dif-
ference in the lake area.   

Lake area sales data has been 
obtained from the Lake of the 
Ozarks MLS and the Missouri As-
sociation of Realtors based on all 
property type sales over the time 
frame from January 1, 2014 to 
July 20, 2016 and all other times 
represented in the data.

Michael has been selling real 
estate at the Lake of the Ozarks 
since 1981.  He is one of the 
most respected brokers in the 
area.  If you would like to work 
with Michael in the sale or pur-
chase of property, contact him at 
573.365.SOLD or cme@yourlake.
com  View thousands of lake area 
listings at www.YourLake.com $1 
million plus homes at www.Lake-
Mansions.com   You can also view 
each months’ article, ask ques-
tions and offer your opinion on 
Michael’s real estate blog, www.
AsTheLakeChurns.com

Affordable Home Cleaning
HOMEOWNERS • RENTERS • BUYERS • SELLERS • REALTORS

TERRI BOSWELL/COX CALL TODAY! (314) 581-8574

No Job
Too Small!

SUBSCRIPTIONS
Are available from our business office! Receive the paper each 

month via mail and never miss an issue! 573-348-1958
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continued from page 4
a ban as part of their efforts 
to make communities sur-
rounding the Lake healthier. 
He shared statistics showing 
330,000 people die each year as 
a result of smoking; one in eight 
preventable deaths in Missouri 
are attributed to smoking. In 
addition to the obvious health 
benefits, Williams said adoption 
of non-smoking ordinances also 
would make venues less likely to 
have fires.

Don Barrett, the former 
owner of Zodiac Lanes in Cam-
denton, spoke in favor of a ban 
at the Camdenton meeting. In 
fact, he said he asked for non-
smoking ordinances decades 
ago, adding that he felt second-
hand smoke was responsible for 
the death of a loved on.

After the presentation, Cam-
denton Mayor John McNabb 
asked aldermen to send him 
emails telling him whether they 
wanted to explore the topic fur-
ther.

In 2011, after state legislators 
decided not to pursue statewide 
legislation prohibiting smoking 

in restaurants and bars, the city 
of Osage Beach looked into the 
possibility of adopting such a 
law. The topic was first brought 
up at a public forum. At that 
gathering, 34 people signed a 
survey stating they supported 
the move while 15 opposed it. 
Of the 49 who registered, 32 said 
they were residents, four listed 
themselves as business owners 
in the city, one registered as a 
business owner and resident of 
Osage Beach and the rest said 
they were visitors. Because the 
majority of respondents indi-
cated they would welcome the 
ban, city officials decided to 
move forward with an online 
survey.

That survey revealed that 
nearly 75 percent of the 1,509 
people that participated sup-
ported a ban on smoking. Fewer 
– 68.2 percent – said they would 
support a smoking ban in bars. 
Of those responding, 695 – or 
46.1 percent – were nonsmok-
ers; 521 – or 34.5 percent used 
to smoke; and 293 – or 19.4 per-
cent – were smokers.

The survey also showed that 
67.7 percent – or 1,021 respon-
dents – felt a ban would not 
harm restaurant or bar rev-

enues. In fact, 62.2 percent - or 
939 respondents – said they 
would eat out more frequently if 
the ban became law while 17.6 
percent - or 266 respondents 
– said they would eat out less; 
and 55.6 percent - or 839 re-
spondents – said they would fre-
quent bars more often if smok-
ing was prohibited indoors 
while just 21.7 percent – or 327 
respondents – said they would 
go to bars less if they couldn’t 
smoke inside. Nearly 70 percent 
of all respondents reported be-
ing bothered by smoke.

Although survey respondents 
overwhelmingly supported the 
ban, aldermen decided not to 
move forward because they felt 
business owners should have 
the right to make the decision 
themselves.

“What’s interesting is that 
since conducting the survey, 
Osage Beach restaurants have 
gone non-smoking,” said City 
Administrator Jeanna Woods. 
“The mayor and I were just 
discussing it and we can think 
of only four that still allow 
smoking inside – Chevy’s and 
Woody’s, which are primar-
ily taverns, Tirebiters, and Kays, 
who is non-smoking on week-

ends but still allows smoking 
in a separate section during the 
week. However, we don’t know 
if the survey results affected 
their decision or not. ”

According to statistics pro-
vided to Lake Ozark and Cam-
denton aldermen:

Per the National Cancer In-
stitute, secondhand smoke is 
responsible for the early deaths 
of some 53,000 Americans an-
nually.

The Public Health Service’s 
National Toxicology Program 

(NTP) has listed secondhand 
smoke as a known carcinogen.

Secondhand smoke exposure 
has been linked to Sudden In-
fant Death Syndrome, ear infec-
tions, asthma, coronary heart 
disease and lung cancer. 

A 2006 U. S. Surgeon Gen-
eral’s Report stated there is no 
risk-free level of exposure to 
secondhand smoke.

Per TobaccoFree Missouri, 33 
Missouri communities have ad-
opted comprehensive smoke-
free policies.

Listen Live each Weekday Morning 
from 6 am - 10 am!

TURN YOUR

Reality
Vision

INTO

Partnering with our customers 
to create their perfect room and 
select the right products. 

Osage Beach: 924 Hwy 42 (573) 343-4464
Kitchen & Bath Products, Cabinetry, Countertops & Appliancesdkbshowroom.com

Smoking
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Nick Brenizer Honored 
as Young Agent of Year

Insurance agent Nick 
Brenizer, AIP, RWCS was hon-
ored as the Young Agent of the 
Year recently during the Joint 
Leadership and Young Agents 
Conference hosted by the Mis-
souri Association of Insurance 
Agents. Brenizer is an agent, 
as well as office and marketing 
manager, with Golden Rule In-
surance Agency in Osage Beach, 
Mo.

The annual award recogniz-
es an independent insurance 
agent 40 years of age or younger 
who has demonstrated dedica-
tion to the insurance profession 
by involvement in local, state 
or national activities, through 
personal efforts to advance as 
an insurance professional, and 

through involvement in com-
munity activities. 

Brenizer is the third genera-
tion working in the agency that 
his grandfather started over 50 
years ago. He began his insur-
ance career in 2010 after grad-
uating from the University of 
Missouri, and was immediately 
an active member of MAIA. He 
currently serves on the MAIA 
Small Agency Conference Com-
mittee and the Missouri Trusted 
Choice Junior Golf Committee.

Founded in 1899, the Mis-
souri Association of Insurance 
Agents is the oldest and larg-
est association of independent 
agents in Missouri, representing 
some 4,000 independent agents, 
brokers and their employees. Its 

members are businesses that 
offer customers a choice of poli-
cies from a variety of insurance 
companies. Independent insur-
ance agents and brokers offer 
all lines of insurance property, 
casualty, life, health, employee 
benefit plans and retirement 
products. Web address:  www.
missouriagent.org

Managing Rental Property
The Edge of 
Your Seat

While the topic of seating at your 
vacation rental may not be the most 
exciting topic to discuss it certainly 
can play a major role in securing 
rentals for your property.  This is one 
of those items that gets overlooked, 
especially in larger homes or condos 
especially those owned by someone 
with a small family.

This may seem like common 
sense to most people but you 
should have dining seating and deck 
seating for the number of guests 
that your home or condo sleeps.  For 
instance, if you have a two bedroom 
condo and it sleeps six guests, then 
you should have dining seating (in-
cluding the breakfast bar) for a total 
of six guests.  If you have a large 
home that sleeps 16, then you need 
dining seating for 16 guests.

You would not believe the num-
ber of large homes or condos that 
I have seen in the past 13 years 
that were just a little short on their 
dining and deck seating.  Picture 
yourself arriving to a three bedroom 
home with your eight guests and 
you walk into a home that had no 
dining table and only 3-4 bar stools 
at the breakfast bar.  In this true 
life situation, I had to persuade the 
owner of the home that he really 
needed a table, in addition to his 
breakfast bar.  His family only had 
four people so it never really crossed 
his mind that he needed extra seat-
ing for his rental guests.

This same thought process 
should also extend to the living 
area.  You should be able to seat 
most of your guests in the living 
area.  If you sleep eight then you 
need to think about seating at least 
fi ve to six guests in the living area.  
If your living area doesn’t look invit-
ing and is not able to accommodate 
the number of guests that could po-

tentially stay in your home or condo, 
then your potential guest may look 
for a property that has more seating 
so that they will be more comfort-
able.

And ditto for the deck.  Guests 
love to relax outside by the water 
or on a deck overlooking the water.  
You should have plenty of deck seat-
ing, a table and a few lounge chairs 
that together will seat at least the 
number of guests that your home or 
condo will sleep.

Guests like to dine and relax to-
gether and you need to ensure that 
this item has not been overlooked.  
Having the proper seating arrange-
ments can give you an edge over 
your competition.    

Russell Burdette is the owner/
broker of Your Lake Vacation, a pro-
fessional vacation rental manage-
ment company at the Lake of the 
Ozarks since 1986.  Russell serves as 
the vice-chairman of the Tri-County 
Lodging Association, is past presi-
dent of the Lake of the Ozarks Vaca-
tion Rental Association and sits on 
the board of directors for the Lake 
of the Ozarks Golf Council.  If you 
would like more info on renting your 
home or condo as a vacation rental, 
please call 573-365-3367 or e-mail 
russell@yourlakevacation.com.

Russell Burdette

Lake Regional holds ground 
breaking for Eldon Expansion

Lake Regional Health System 
held a groundbreaking Thurs-
day, July 21, to celebrate the 
upcoming expansion of Lake 
Regional Clinic – Eldon at 304 E. 
Fourth St. The project includes 
a two-story, 20,000-square-foot 
addition, renovations to the ex-
isting clinic, expanded parking 
and a new entrance from Maple 
Street.

“Lake Regional’s plan to ex-
pand health care services at the 
Eldon clinic will enhance our 
community,” said John Caine, 
a Lake Regional Board of Direc-
tors member and lifelong Eldon 
resident. “Creating a health care 
hub here makes care more ac-
cessible for residents and busi-
ness owners along the lake’s 
north shore and surrounding 
areas and will bring more eco-
nomic activity here.”

The estimated cost is $3.4 
million, and the expected com-
pletion date is August 2017. The 
addition will connect to the ex-
isting primary care clinic and 
will house a retail pharmacy; 
digital imaging services; a new 
clinic and waiting area for pri-
mary care and pediatrics; full-
time women’s health services; 
and plenty of space for outreach 
by other specialties, such as or-
thopedics and sleep medicine. 
The current primary care clinic 
will serve as the urgent care 
clinic, with an entrance and 
dedicated parking off Fourth 

Street. In addition, renovations 
at the current rehab clinic will 
result in a more inviting recep-
tion area.

Many important steps in this 
process are already complete, 
including the purchase of the 
land; permitting by the City of 
Eldon; demolition of existing 
structures along Fifth and Sixth 
Streets; and relocation of utili-
ties.

All of the existing services will 
remain open throughout con-
struction

“We are excited about this 
expansion of health care servic-
es in Eldon,” said Kevin McRob-
erts, senior vice president of 
Operations at Lake Regional. 
“This is an opportunity for us to 
make health care more conve-
nient and accessible to many of 
our current patients, as well as 

to connect with new patients in 
the Eldon area who can benefit 
from Lake Regional’s specialty 
services.” 

Lake Regional Health System 
held a groundbreaking Thursday, 
July 21, to celebrate the upcom-
ing expansion of Lake Regional 
Clinic – Eldon. Pictured are Lake 
Regional Clinic – Eldon’s Maria 
Bernabe, M.D., FAAP; Dan Schulte, 
Curtiss-Manes-Schulte president; 
Lake Regional Clinic – Eldon’s Paul 
Bernabe, M.D., FAAFP; Michael E. 
Henze, Lake Regional CEO; John 
Parrish, Lake Regional board mem-
ber; Eldon Mayor Larry Henderson; 
James Judas, Lake Regional board 
vice president; John Caine, Lake 
Regional board member; Corey 
ten Bensel, Lake Regional board 
president; Larry Shields, Lake Re-
gional board member; and State 
Rep. David Wood.



Lake of the Ozarks Business JournalAugust, 2016Page 26

Crossword Puzzle
Solution page 24

ACROSS
1. Clown act
6. Down in the dumps
9. Tandoori bread
13. Tropical juice flavor
14. Freud’s concern
15. “Turkish March,” a.k.a. “Turkish 
____”
16. Anchor just clear of bottom
17. Lincoln lumber
18. Like Hannibal Lecter’s victims
19. Attend a departure
21. *____ Gun Kelly
23. *Modern evidence, missing from 
Gangster Era
24. Diplomat’s forte
25. Parishioner’s seat
28. Make a sketch
30. Tugboat’s act
35. Greenish blue
37. *Bootlegging to Prohibition Era 
gangsters
39. Gossipmonger’s information
40. “Rudolph, the Red-Nosed 
Reindeer” storyteller Ives
41. James Patterson’s “____ Came a 
Spider”
43. “____ ____ good example”
44. ____ of demands, pl.
46. *Ronnie Kray to Reggie Kray
47. Small paving stone
48. Choose not to do
50. *Butch Cassidy’s home state
52. Site of Summer Olympics
53. Like a billionaire’s pocket
55. Witness
57. *James Colosimo, a.k.a. ____ Jim
61. *Protagonist in movie “Black Mass”
64. Inuit skin boat
65. E.T.’s ride
67. Welding’s hazardous output
69. African people
70. Soda-pop container
71. Novelist Wharton
72. Obscenity
73. Word between dogs
74. Tie again

DOWN
1. ___ Khan
2. Common allergens
3. Container weight
4. Like a Harvard building?
5. *Alleged mastermind of St. 
Valentine’s Day massacre
6. Selfie subject
7. “Four score and seven years ____”
8. Truth without proof
9. Biblical captain
10. Opposed to
11. Port in Yemen
12. “____ the wiser”
15. Chancellor, in Europe
20. Ruling in Islamic law
22. Aptitude test
24. Be sick
25. *a.k.a. the King of Cocaine
26. Attach oars to a boat, e.g.
27. Meat in a casing
29. *Popular gun used by Dillinger and 
others
31. One weak and lacking confidence
32. Independent African ruler
33. *a.k.a. The Teflon Don
34. Muse of love poetry
36. ____phobia, fear of heights
38. Make with needles
42. Grind teeth
45. Puzzle with numbers
49. X
51. Young cow
54. Derive
56. Musician’s exercise
57. Gives a nickname
58. Muslim holy man
59. Hokkaido native
60. Actor LeBlanc
61. Refuses to
62. Do like exhaust pipe
63. Himalayan cryptid
66. U.S. aviation authority
68. Female pronoun

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks

LLC

Located ¼ mile west 
of the Grand Glaize Bridge 
on Osage Beach Parkway
Open Seven Days a Week

365 Days a Year
Reservations Recommended

573.348.2966 | www.jbruners.com

   THE LAKE’S 
Fine Dining Choice
   S i n c e  1 9 8 0

US-54 EXPY

Osage Beach Pkwy

W
inn Rd

Je�ries Rd

Grand 
Glaize 
Bridge

THEME: FAMOUS GANGSTERS
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Reese Benefit Glow Walk

Friday Aug. 19
7-11 p.m.

Reese Werner, 3 years old, was diagnosed with Acute 

Myeloid Leu- kemia (AML) February 22, 2016. AML is a 

type of cancer of the blood and bone marrow with excess 

immature white blood cells. AML progresses rapidly, with 

myeloid cells interfering with the production of normal 

white blood cells, red blood cells and platelets. She will 

be undergoing a series of ex- tensive treatment, including 

chemotherapy, for an undetermined amount of time.

Glow necklaces and bracelets  
will be provided.  Join us for an 
evening of fun to raise money 
for Reese’s treatments.

Please register before August 1.
E-mail:  teamreese2016@gmail.com or call one of the following:  

Ashley Fisher - 573-291-1338 • Jennifer Karr - 573-353-1695 • Julie Rambo - 573-569-3579

Memorial  Park 
Pavilion, Jefferson City
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• Grid Tied 
or Off Grid

• Licensed 
and Bonded

• Financing 
Available

573-552-7075

continued from page 3
can’t wait for it to open!”

Ron White, building official 
with the city of Osage Beach, 
said he was happy to see the 
plans when Gray applied for 
permits.

“I have an 11-year-old and 
a 13-year-old and we go to the 

trampoline park in Springfield 
so we’re really looking forward 
to it’s opening. It will be great 
for locals, especially in the win-
tertime, but it will also be good 
for vacationers who need some-
thing to do with their kids when 
it rains,” he said.

Gray said although Get Air 

people will be responsible 
for running the operation, he 
imagines they will include the 
same types of programs offered 
at their other locations. One of 
those programs is specifically 
for teens. Other programs in-
clude birthday party and field 
trip packages as well as work 
parties. 

According to Dr. Marshall 
Robb, an adjunct professor at 

Williams Woods University and 
director of Solid Rock Camps, 
when employees play together, 
it removes barriers and helps 
them communicate more ef-
fectively, develop trust and ul-
timately be more productive at 
work.

Gray said he expanded the 
parking area so he believes he 
will have plenty of parking for 
his customers. And because 
the building, formerly used 
to house Anytime Fitness, is 
35,000 square feet, there’s plen-
ty of room to expand the offer-
ings. 

“We’ll just see how business 
grows,” he said.

According to the latest Cen-
sus statistics, more than 7,400 
children and youth, from kin-
dergarten thru 12th-grade, re-
side in the Lake area. However, 
other than Tan-Tar-A’s Tim-
ber Falls Waterpark and Miner 
Mike’s Indoor Family Fun 
Center, which, in the past has 
closed from January 1 thru the 
first weekend in March, there 
are no other entertainment 
venues specifically targeting 
young people that are available 
year round.

Get your jump on
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THIRD 
THURSDAY OF
EACH MONTH
April 21st • May 19th • June 16th • July 21st 

• August 18th • September 15th

WIN A NEW KTM RC390 OR CUSTOM 
HARLEY FAT BOY!

For The Ride In Bike Show Sponsored 
By Surydyke Yamaha And Hosted By 
Eldon Noble Eagles Motorcycle Assn

From Karma Custom 
Motorcycles, The LeatherMan, 

Lake of the Ozarks Harley 
Davidson, We’re Talking 

T-Shirts, and more!

Prizes and Giveaways

Register !

 Join in the fun of a poker walk, bounce 
from each participating Bar for your 

chance to win cash and donate to Lake 
area Buddy Pack Programs to benefi t lake 

area children!

A Chance to WIN!

5:30 P.M. BAGNELL DAM 
STRIP

LAKE OZARKS

ON THE 
S
T

R
IP
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continued from page 1
billboards advertising national 
brands, the appearance of Mc-
Donald’s and other brand name 
retail outlets, and the rise of 
condominiums replacing small 
resorts. Mom and Pop found it 
harder and harder to make a liv-
ing with a business that had just 
10 or 12 cottages or motel units. 
Many sold out or incorporated 
and signed contracts for expen-
sive billboards and coughed up 
money for ads in high quality, 
slick visitor guides.

In the 1990s condominium 
development went crazy. Sud-
denly cities found themselves 
needing to bring building of-
ficials on board to help them 
make such decisions as “how 
high is too high for fire depart-
ment ladders to reach?” The 
increased number of overnight 
accommodations meant also 
meant an increased number of 
vehicles on the roadway. High-
way gridlock – good-times traf-
fic - became the norm, rather 
than the exception, on week-
ends. The highway department 
started looking for solutions. 

From the 1990s on, the area 

started seeing construction of 
sprawling retail developments 
with big box stores that boosted 
the economy like never before. 
With the demise of most small 
resorts and the rise of condo-
miniums came other devel-
opment that accelerated the 
transformation of the area into 
a second home/urban commu-
nity. Work began and was then 
completed on the US 54 Ex-
pressway from the Osage River 
to Camdenton by-passing what 
then became Business High-
way54/Osage Beach Parkway.

In the “good ol’ days,” less 
sophisticated tourists were con-
tent to laugh at piano playing 
chickens and shop for cedar salt 
and pepper shaker souvenirs in 
Dogpatch and wet a line or two 
in hopes of bringing in dinner. 
Although holiday weekends can 
be the exception, today, Lake 
Ozark doesn’t really see an in-
flux of “traditional tourists” dur-
ing the three short months of 
summer. Many visitors are actu-
ally second-home owners who 
plan on someday retiring to the 
Lake area. 

Those visitors expect a host 

of nighttime entertainment op-
portunities both on water and 
land, and they enjoy the ability 
to buy and operate boats of ev-
ery imaginable size and style on 
the Lake. 

The city of Lake Ozark and 
other communities surround-
ing the Lake have grown up. The 
community has traveled from 
the laidback, small-change, 
little-stone-and-log-cottage-by-
the-lake landscape of past to the 
sweeping and luxurious accom-
modations and conveniences of 
today. It’s called “progress.”

Not long ago a representative 
of the media who was interview-
ing me said, “I’ve been told that 
these days the Lake area has 
become a playground for mil-
lionaires. Is that true?” I didn’t 
really have a good answer for 
that but I do know the Lake area 
is no longer the playground of 
our parents and grandparents. 
It is something much bigger; 
whether for better or worse is a 
decision everyone must make 
for themselves.

Right: This 1965-66 map of the 
Bagnell Dam area shows the city 
was hopping during its time of 
incorporation. (Source: Lake of 
the Ozarks Service Guide 1965)

Your Lake Vacation
4571 Osage Beach Parkway, 
Suite A • Osage Beach, MO 65065
573-365-3367 • 877-284-0267
www.yourlakevacation.com
www.knollsresort.com
www.lazydaysrentals.com

Vacation Rental Management
Serving the Lake since 1986

Over 100 vacation homes and condos 
located in Osage Beach, Lake Ozark, 
Horseshoe Bend, Camdenton and on 

Located next to Vista Grande across 
from the outlet mall. Now 

offering full 

service association 

management.  Call 

for a bid today! 

573-365-3367!

50 Years Time Travel

Listen Live each Weekday Morning 
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The Lake Area Chamber recently 
held a ribbon cutting for Vinson 
Mortgage at their location at 
3570 Osage Beach Pkwy,  Suite 
204 in Osage Beach. The ribbon 
cutting took place on June 30th 
at noon, with Vinson Mortgage 
staff, as well as several Chamber 
board members, staff members, 
and volunteers in attendance. 
For more information, call Vin-
son Mortgage Group at (573) 
441-9999.

See the 
Lake like 
never
before!

573-302-0022

Located in the Paul’s Supermarket Shopping Center Business 54 & HH - Lake Ozark
Visit us online at www.lakeozarkhelicopters.com

Whether you just want to say you’ve ridden 
in a helicopter, take a romantic fl ight, or get 
an aerial view of the historic Ha Ha Tonka 
Castle, we’ve got a tour to suit you!

Customized, sunset and 
commercial fl ights also available.  
Call for more information!

$29From

per person

Ask us how 
you can now 
record your 
entire fl ight in 
High Defi nition 
on one of our 
GoPro headsets!

The Lake Area Chamber recently held a ribbon cutting for Adair’s Ani-
mal Nuisance Trapping at the Willmore Lodge, located at 1 Willmore 
Lane in Lake Ozark. The ribbon cutting took place on July 6th at 3:30 
pm, with owners Adair and Deena Bennett, several Adair’s Animal 
Nuisance Trapping staff members, and several Chamber board mem-
bers, staff members, and volunteers in attendance. For more infor-
mation, call Adair’s Animal Nuisance Trapping at (573) 378-8739, visit 
their website at http://adairs-animals.com/, or visit their Facebook 
page at www.facebook.com/adairsanimals

The Lake Area Chamber recently held a ribbon cutting for Buffalo Wild 
Wings® at their location at 200 Kestrel Lane in Lake Ozark. The ribbon 
cutting took place on July 19th at 4 pm, with new general manager 
Darin Stroad and several Buffalo Wild Wings® Team Members, as well 
as several Chamber board members, staff members, and volunteers 
in attendance. This ribbon cutting marks a change in management at 
the establishment. Call Buffalo Wild Wings® at (573) 693-1060, or visit 
their website at www.buffalowildwings.com.

The Lake Area Chamber of Commerce recently held a ribbon cutting 
for Kathy Turner, Edward Jones Financial Advisor.  The ribbon cutting 
was held on Friday, June 24th at noon at her office at 1037 Palisades 
Blvd Suite 3 in Osage Beach.  Kathy Turner, along with many of her 
friends and family members, and several Lake Area Chamber staff 
members and volunteers were in attendance. For more information, 
please contact Kathy Turner at (573) 348-1450, or visit her website at 
www.edwardjones.com/kathy-turner.  You can also find her on Face-
book. 

Lake Area Ribbon Cuttings
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Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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Corporate Employment
Background Screening Service

www.one2verify.com

Background Investigation/Verification Services:
Name Verification  -  Date of Birth Verification  -  SSN Verification  -  Address Verification
Nationwide State Felony and Misdemeanor arrest / conviction Record
Nationwide Federal Felony and Misdemeanor arrest / conviction Record
Financial History - Bankruptcies, Liens. Judgments
Education History (Highest level completed)

Take care of employees, customers, and they’ll take care of you
Submitted by Bruce Mitchell, Lake 
of the Ozarks SCORE

You wouldn’t expect a vegetable 
garden to thrive without proper 
care, or your car to work reliably 
without oil and proper mainte-
nance.

So why assume that you’ll get 
the best out of employees simply 
by providing a paycheck?

Employees are like any other in-
vestment you make in your small 
business. You break even when you 
pay a fair day’s wage for a fair day’s 
work. But when employees are 
encouraged and inspired to give 
more than 100 percent every day, 
you’ll receive a far greater return 
on those wages. Best of all, many 
tactics for motivating employees 
are easy to implement.

Here are some starting points 
for creating and sustaining a mo-
tivated, dynamic work environ-
ment: 

Communicate with them. Meet 
with your employees on regularly 
to review upcoming priorities, 
recent successes and issues, and 
other related topics. Ask for their 
opinions and ideas, and encourage 
discussions that can be continued 
informally, via group emails, or at 
the next meeting. Make sure each 

opinion is valued, and seek to cor-
rect misinformation and false as-
sumptions.

Get to know them. Comple-
ment formal meetings with infor-
mal chats about non-business is-
sues. Don’t pry, but strive to learn 
about their personal lives. Cel-
ebrating birthdays is a small busi-
ness staple, but also look for other 
milestones to recognize such as 
a child’s wedding or acceptance 
to college. Also be ready to offer 
sympathy to employees facing dif-
ficulties such as a family illness or 
death.

Empower them. Look for small-
er tasks and projects that can be 
delegated to one or more employ-
ees. This will help build their skills, 
and give you extra time to focus on 
your business’s “big picture” is-
sues. They may also find ways to 
do these kinds of tasks more effi-
ciently, saving time and money in 
the process. 

Respect them. Would you want 
to be criticized for a mistake in 
front of your co-workers? Nobody 
does. What’s more, criticism may 
do nothing to solve the problem. 
Instead, take the employee aside 
and try to find out why the mis-
take occurred. It may be a mis-

understanding in the process, or 
the employee was distracted by a 
personal issue. Work together to 
find a solution, and then monitor 
subsequent performance. If the 
mistakes keep occurring, more se-
rious action may be needed.

Challenge them. Get employ-
ees thinking or giving extra effort 
by offering appropriate rewards. It 
doesn’t have to be cash; the lure of 
an extra day off is all many people 
need to achieve certain goals or 
“go above and beyond.” Also cel-
ebrate company milestones with 
a party, company outing, or other 
event.

While you’re considering ways 
to employ these ideas into the 
workplace, don’t forget about 
taking care of your customers. It 
would be great if you could read 
minds. Then you’d know exactly 
what each customer thought of 
your small business—the quality 
of service, your prices, the hours 
you’re available—and respond 
accordingly. Unfortunately, extra-
sensory perception has yet to be-
come a teachable skill. So it’s up 
to you to be proactive and make 
customers passionate about your 
small business.

The benefits are obvious. Cul-

tivating customer loyalty means 
more than repeat business. The 
most powerful form of advertis-
ing remains word-of-mouth, one 
customer’s recommendation to 
his or her friends and colleagues - 
and strangers too, given the rise of 
web-based search engine rankings 
and social networking services.

Here are some good ways to 
start building a customer-based 
“fan club” for your business:

Put yourself in their place. Take 
an objective look at every element 
of the customer experience, from 
the appearance of your shop or 
website, to information about 
what you provide. Understand-
ably, you may be a bit biased, so 
try visiting your competitors and 
see what they do. Being observant 
during visits to other types of busi-
nesses or websites may also help 
you spot ideas that you can adapt.

Courtesy is contagious. Simply 
being friendly is not enough.  Cus-
tomers want informed help when 
trying to make a decision. Make 
sure employees are knowledgeable 
and accessible, but also when to 
back off and let customers ponder 
things on their own.

Watch the marketplace. Stay 
on top of local and national trends 

that may influence customers’ 
needs and purchasing decisions. 
You’ll be ahead of the curve as 
more people begin looking for the 
same thing.

Go the extra mile. When you 
help tackle a difficult problem—
find a must-have item, meet a tight 
deadline, or offer a creative sugges-
tion—you have a customer for life. 
And it’s even better if you can ab-
sorb some extra cost or time. Note 
that you may not always be able to 
accommodate such requests, but 
admitting your limitations and 
recommending someone else will 
still win points for your reputation.

Ask them. There are many ways 
to get customer feedback—point of 
purchase, follow-up calls or online 
surveys, or simply chatting with 
them when time permits. Each 
nugget of information will provide 
a clearer picture of what custom-
ers want from your type of busi-
ness, and how well you provide it. 
Be careful not to make decisions 
based on a handful of responses, 
however.  Squeaky wheels may get 
the grease, but they may not repre-
sent the majority of your current or 
potential customers.
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MIKE AND STACY
WEEKDAY MORNINGS

TODAY’S BEST HITS

FOR EVERYONE



Lake of the Ozarks Boating August, 2016 Page 36

SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Lake Area Chamber
PO Box 1573, Lake Ozark, MO 65049
(573) 964-1008
kcloke@lakeareachamber.com
www.lakeareachamber.com

Lake CVB
PO Box 1498, Osage Beach, MO 
65065 • (573) 348-1599
tim@funlake.com
www.funlake.com

Lake Media
918 North Bus. Route 5, Camdenton, 
MO 65020 • (573) 346-2132
tbookstaver@gatehousemedia.com
www.lakenewsonline.com

Lake Tow, LLC
PO Box 1402
Lake Ozark, MO 65049
(573) 216-4701
cap10dave@charter.net
www.laketow.blogspot.com
Lake30
PO Box 174 • Ridgedale MO 65739 
(417) 593-3510 
lake30@lake30.com
www.lake30.com

Lake West Chamber
PO Box 340, 125 Oddo Dr.
Sunrise Beach, MO, 65079
(573) 374-5500
director@lakewestchamber.com
www.lakewestchamber.com

Lake West Marine
350 South Main, Laurie, MO 65037
(573) 372-8115
bob@lakewestmarine.com
www.lakewestmarine.com

Laurie Tent & Event Rental
14120 North State Hwy 5
Sunrise Beach, MO 65079
(573) 216-2650
laurietentrental@gmail.com
www.laurierental.com

LO Pro� le
PO Box 1457, Lake Ozark, MO 65049
(573) 365-2288
studiompublishing@gmail.com
www.lakepro� le.com

Marine Concepts
415 Kaiser Industrial Park, 
Kaiser, MO 65047
(913) 908-7223
marineconcepts@ymail.com
www.worldsbestboatcover.com
Marine Max
3070 Bagnell Dam Blvd
Lake Ozark, MO 65049
(573) 365-5382
dale.law@marinemax.com
www.marinemax.com

Midwest Touchless Boat Covers
613 SE Brentwood, Lee’s Summit
MO 64063
(816) 985-6542
boatcoverguy@outlook.com
www.midwestboatcovers.com

Otto Construction Inc.
PO Box 1821, Lake Ozark, MO 65049
(573) 693-3772
tony@ottoconstruction.biz
www.ottoconstruction.biz

Ozark Yacht Club
500 Yacht Club Landing Drive
Lake Ozark, MO 65049
(573) 552-8401
Sara.Clark@OzarkYachtClub.com
www.ozarkyachtclub.com

Paradise Upholstery & Canvas
PO Box 786, Linn Creek, MO 65052
(573) 216-7214
iaff198@hotmail.com
www.paradiseupholstery.com

PDQ Marine Services
197 Hidden Acres Road
Lake Ozark, MO 65049
(573) 365-5900
pdqmarineservice@hotmail.com
www.pdqmarine.com

Performance Boat Center
1650 Yacht Club Drive
Osage Beach
MO 65065
(573) 873-2300
brett@performanceboatcenter.com
www.performanceboatcenter.com

Poly Lift Boat Lifts
17163 North State Hwy 5, Sunrise 
Beach, MO 65079
(573) 374-6545
mark@polylift.com
www.polylift.com
Premier 54 Motor Sports, LLC
4370 Osage Beach Parkway
Osage Beach, MO 65065
(573) 552-8550
rich@premier54.com
www.premier54.com

Rogers Manufacturing, Inc.
19882 West 156 St, Olathe, KS
66062 • (913) 829-1211
mrogers@rmigolfcarts.com
www.rmigolfcarts.com

Showcase Publishing
2140 Bagnell Dam Blvd., Lake Ozark
MO 65049 • (573) 365-2323
spublishingco@msn.com
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc.
1165 Jeffries Rd, Osage Beach
MO 65065 • (573) 348-5073
brian@summersetboatlifts.com
www.summersetboatlifts.com

Surdyke Yamaha & Marina
5863 Osage Beach Pkwy
Osage Beach, MO 65065
(573) 348-6575
greg@surdykeyamaha.com
www.surdykeyamaha.com

The Real Estate Book
30 Old Duckhead Road,
Lake Ozark, MO 65049 
573-219-0326 • hcpage@aol.com

Village Marina & Yacht Club
107 Village Marine Road, Eldon
MO 65026 • (573) 365-1800
bpecenka@villagemarina.com
www.villagemarina.com

Wake Effects LLC
4773 Osage Beach Parkway, Osage 
Beach • MO 65065
(573) 348-2100
blake@wakeeffects.com
www,wakeeffects.com

Yacht Club Powersports
4760 Formula Drive
Osage Beach, MO 65065
(573) 348-6200
chad@ycpowersports.com
www.ycpowersports.com
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SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Advantage Marine LOTO, LLC
48 Beachwood Drive, Sunrise Beach, 
MO 65079 • (573) 374-7095
connie@advantagemarineloto.com
www.advantagemarineloto.com

Aqua Pest Solutions, 
LLC 2840 S Natural Bridge Drive, 
Spring� eld MO 65809 
(800) 622-4547 
gregfears@icloud.com 
www.aquapestsolutions.com

All About Boats
3597 Osage Beach Parkway, Osage 
Beach, MO 65065 • (573) 302-4100
mtylersanders@yahoo.com
www.boatozarks.com

B & M Manufacturing
1150 Old South 5, Camdenton, MO 
65020 • (573) 346-7246
mb@haulritetrailers.net
www.haulritetrailers.net

Big Thunder Marine 
PO BOX 759 Lake Ozark MO 65049 
(573) 365-4001 
jeremy.anderson@bigthundermarine.com 
www.bigthundermarine.com 

Benne Media
160 Highway 42, Kaiser, MO 65047
(573) 348-1958
gsullens@mix927.com
www.lakebusjournal.com

Bennett Electric
PO Box 1679, Laurie, MO 65038
(573) 374-5792
rita@bennettelectric.net

Bergers Marina
PO Box 517, Lake Ozark, MO 65049
(573) 365-2337
carolyn@bergersmarina.com
www.bergersmarina.net

Bob’s No Wake Zone
4655 Osage Beach Parkway, Ste A
Osage Beach, MO 65065
(573) 348-2772
nowakebob@gmail.com
www.bobsnowakezone.com

Bridgeport Jet Ski Sales and Service
PO Box 186, Osage Beach, MO 65065
(573) 348-1020
bridgeportjetski@yahoo.com
www.bridgeportjetski.com

Camdenton Area Chamber
Highway 54, Camdenton, MO 65020
(573) 346-2227
tcreach@camdentonchamber.com
www.camdentonchamber.com

Captains Choice
PO Box 321 Osage Beach MO 65065 
(573) 216-0630 
boatliftremotes@gmail.com 
www.boatliftremotecontrol.com 

Camden on the Lake Resort, Spa & 
Yacht Club 
2359 Bittersweet Road, Lake Ozark,
MO 65049 • (573) 365-5620
marty@camdenonthelake.com
www.camdenonthelake.com

Captain Ron’s Bar & Grill
PO Box 568, Sunrise Beach, MO 
65079 • (573) 374-5852
duggan@usmo.com
www.captainronsatthelake.com

Crabco/Rough Water Dock
PO Box 1225 Sunrise Beach MO 65079
(573) 374-0470 
crabcollc@yahoo.com 
www.roughwaterdock.net

D & B Dock, Inc.
166 Sparrow Drive, Climax Springs, 
MO 65324 • (573) 347-2327
dbdock@att.net
www.dbdocks.com

Dock Realty/Dock Lifeguard
2820 Bagnell Dam Blvd, Unit 5A
Lake Ozark, MO 65049
(573) 374-8849
dave@dockrealty.com
www.dockrealty.com

Dock Works
PO Box 1180, Lake Ozark, MO 65049
(573) 964-1919
dockworks@dockworks.net
www.dockworks.net

Dog Days, LLC
1232 Jeffries Road, Osage Beach, MO 
65065 • (573) 348-9797
barrettrestaurants@gmail.com
www.dogdays.ws

Drew Boat Lifts, Inc.
8161 North State Hwy 5, Camdenton
MO 65020 • (573) 873-0400
craig@drewlift.com
www.drewlift.com

Econo Lift Boat Hoist Inc.
3847 Old Hwy 5, Camdenton, MO 
65020 • (573) 346-7161
econolift7@gmail.com
www.econolift.com

Farmers Insurance-
The Wagner Agency LLC
PO Box 724 Lake Ozark MO 65049 
(573) 302-0001 
cwagner1@farmersagent.com 
www.farmersagent.com/cwagner1 
 
Fibersteel Boat Lifts
3910 North State Hwy 5, PO Box 113
Camdenton, MO 65020
(573) 346-9688
� bersteel@socket.net
www.lakeboatlifts.com

Firstmate, Inc.
130 Century Commerce Loop, Laba-
die, MO 63055 • (866) 570-9707 
julief@� rstmatecontrols.com
www.� rstmatecontrols.com

Formula Boats of Missouri
4810 Formula Drive, Osage Beach, 
MO 65065 • (573) 302-8000
info@formulaboatsmo.com
www.formulaboatsmo.com

Fort Knox Alarm & Security
PO Box 795, Camdenton, MO 65020
(573) 347-3800
alarms_01@yahoo.com
www.ftknoxusa.com

HydroHoist of the Ozarks
4065 E US Hwy 54, Linn Creek, MO 
65052 • (573) 346-7505
jclark@boatlift.com
www.boatlift.com

Iguana Watersports 
1360 Bagnell Dam Blvd. 
Lake Ozark MO 65049 
(573) 365-2399 
davidp@iguanawatersports.com 
www.iguanaboatsales.com

Kelly’s Port
5250 Dude Ranch Rd, 
Osage Beach, MO 65065
(573) 348-4700
kyle@kellysport.com
www.kellysport.com
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Family Owned & Operated Since 1987 • Down State Road “Y” Past Big Surf

www.YRoadMarine.com • 573-346-3696

Denny J. Berberich
Co-Owner

Dennis Berberich
Owner

Factory Authorized Sales and Service!

Warranty Work • Engine Repair & Replacement 
OutDrive Specialists • Rebuilding • Replacements

CLEAN
CONSIGNMENTS

WANTED!

2012 Yamaha 
AR240 Twin 1812cc engines 

40 hrs $37,000

1999 Playcraft 2600 Powertoon 
Mer 200 EFI 

130 hrs $16,900

2006 Tahoe 215 CC, 
Merc 150, 20 hrs 

$16,900
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314-346-0990
mike@gonitetrack.com

Available through your Independent Lake Dealer

Everybody has their story about night boating at Lake of the Ozarks.
Make sure yours is a happy one!

www.GoNiteTrack.com

Integrated Video Night VisionIntegrated Video Night Vision

Made in

Missouri!

MADE WITH THE SAME TECHNOLOGY USED
BY U.S. MILITARY AND LAW ENFORCEMENT.

Nite Track Ad_Half_BusJournal_Layout 1  7/19/2016  1:14 PM  Page 1

INDEPENDENT DISTRIBUTOR

Parrent Distributing
Your Local Zija Distributor
573-280-4776 • Parrent@yhti.net
www.Parrent.MyZijaStory.com

Designed to work with your body’s natural abilities, Zija’s Weight Management 
System utilizes the 
amazing health benefi ts 
of Moringa to deliver 
maximum nutrition all day 
and night. Each product 
provides a healthy 
dose of 90+ verifi able, 
cell-ready vitamins, 
minerals, vital proteins, 
antioxidants, omega oils, 
and other benefi ts.

Zija Skin Care. Everyone wants beautiful skin. Find it with GenM, Zija’s complete 
age-defying line of skin 
care products based 
around nature’s “miracle 
tree”, Moringa oleifera. 
Each GenM product 
has been formulated by 
Zija’s team of scientists, 
nutritionists and skin 
care experts to actually 
improve skin from within. 

After discovering nature’s “miracle tree”, we couldn’t help but share it! Zija’s 
formulation team has channeled Moringa’s 
dramatic nutritional properties into delicious 
beverages that are overfl owing with 90+ 
verifi able, cell-ready vitamins, minerals, vital 
proteins, antioxidants, omega oils, and other 
benefi ts. Zija’s Moringa trees are grown on 
proprietary farms in India where they are 
raised without chemicals. We use all of the 
most benefi cial parts of the tree – the leaves, 
the seeds, and the fruit – in our nutritional 
beverages. Drink Life In - your body will 
thank you.

drink life in.
™
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RENT SPEEDBOATS, PONTOONS, 
DECKBOATS, WAVERUNNERS BY THE 

HOUR • HALF DAY • FULL DAY

10 MIN. FROM PARTY COVE! • 573.302.72994905 Robins Circle • Osage Beach, MO 
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YourNEWboat
is only as good as

the dealer that BACKS IT UP
The days of a tech running down to your boat with a crescent wrench 

and a straight-edge screwdriver and � xing your boat are over. . . 

In today’s environment, it takes education and equipment. 
If  your boat has a re-occurring  problem or is ready for Annual Maintenance, 

     please give us a call.
KELLY’S PORT . . . . . . . . . . . . . . . . . . . . . . . . . . . . THOSE OTHER GUYS
Years in Business . . . . . . . . . . . . . . . . . . .Since 1977 . . . . . . . . . . . . . . . . .??????
Certifi ed Techs . . . . . . . . . . . . . . . . . . . . .9 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Master Techs  . . . . . . . . . . . . . . . . . . . . . .4 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Boats . . . . . . . . . . . . . . . . . . . . . .8 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Vehicles . . . . . . . . . . . . . . . . . . . .5 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Fully Insured . . . . . . . . . . . . . . . . . . . . . . .Yes . . . . . . . . . . . . . . . . . . . . . . .??????
Schools attended this year by techs . . .22 . . . . . . . . . . . . . . . . . . . . . . . .??????573 348-4700

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage 
Beach, MO 65065

573 348-3888

(573) 346-7161 • (800) 524-7161
Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene

tank and galvanized metal parts makes for the most durable and dependable lift available today!

THE OBVIOUSCHOICE !

Polyethylene bushings for quieter
operation & extended wear!

On The Lake For
Over 30 Years!

SALES
SERVICE 

INSTALLATION

econolift7@gmail.com   www.econolift.com

BOAT HOISTS
FIVE-YEAR WARRANTY ON ALL

GALVANIZED PARTS!
LIFETIME WARRANTY POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 20,000

PERSONAL WATERCRAFT LIFTS

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY 5, TURN RIGHT ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD
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30 Years Experience!
Marine Fiberglass

Repair at the
Lake of the Ozarks!

bigboysfi berglassrepair.com

573-346-1175 • Boat Updates • Personal Watercraft •RVs & 5th Wheels • Metal Flake Specialists

4008 Old Rte. Hwy. 5 North - Camdenton • Gel Coating • Bass Boats • Complete Refi nishing Using PPG Paint Systems

Us or Be Ugly
Quality Products

Quality Work
Quality Job

FREE
On-Site

Estimates!

My Clean Boat
Mobile Boat Detailing
Gelcoat Repair & Restoration
Boat Upholstery

Serving Lake Ozark, Osage Beach, Camdenton
And Surrounding Lake Areas Since 2006!

www.mycleanboat.com

573-365-5396

From Nappy :(

Whether in your 
driveway, on the 
dock, or at the 
marina, we’ll 
come to you!

From Sad :(

If your boat has seen 
better days, don’t call 
it quits...  call 

My Clean Boat!

To Glad!

From Oww :(

To Wow!

Call us 
Today!

We Come 
To You!

Member Lake Area Chamber of Commerce

To Happy!
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Osage Beach 

573-348-5073 

 

Camdenton 

573-873-5073 

Lifting your dreams…from canoes to cruisers.   

www.SummersetBoatLifts.com 

Exclusive Galva-Hoist Dealer  

New and Used Lifts 
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COME AND SEE THE

BRAND NEW BACKWATER JACK’S FOR 2016!
BAND SCHEDULEThurs. June 2 Cuz I Said SoFri. June 3 The Surge

Sat. June 4 Tbd
Sun. June 5 Joe Farrell & the ContinentalsMon. June 6 Stratman
Wed. June 8 London StrangersThurs. June 9... Phat Mike & the BartendersFri. June 10...Christiana
Sat. June 11...The Surge
Sun. June 12....London StrangersMon. June 13...James Clay
Wed. June 15...2 johnnies on the SpotThurs. June 16...Big John & the 39th St BandFri. June 17...Phat Mike & the BartendersSat. June 18...Double D (12:30-4:30)                  .....Chubby Carrier (6-10)Sun. June 19...Deep Fried SquirrelMon. June 20....Stratman

Wed. June 22...London StrangersThurs. June 23....MisLedd
Fri. June 24...Griffi n & the GargoylesSat. June 25....The SunburnsSun. June 26....The BoomchuxMon. June 27...James Clay
Wed. June 29... Tbd
Thurs. June 30...Phat Mike & the Bartenders

PARTY ON OUR LAKEFRONT DECK!
LIVE MUSIC WEDNESDAY-MONDAY

THE 
NEWEST 

& NICEST

KITCHEN
AT THE
LAKE!

GOTTA GET BACK TO

BACKWATER JACK’S!

4341 Beach Dr Osage Beach
BackWaterJacks.com

• Crabby Ol Mondays  • Tequila Tuesdays   
• Wine-O Wednesdays • Raw Deal Thursdays 

Become Our Fan
on Facebook

Follow Us on Twitter
@BackwaterJacks
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Toll Free: 877-DR COVER (877-372-6837)
Email: sales@midwestboatcovers.com
www.midwestboatcovers.com/

Midwest Touchless 
Boat Covers

CALL NOW FOR A FREE CONSULTATION
AND INFORMATION KIT - 877-372-6837

Convenient 
Remote Control 
operation opens 
in 20 Seconds!

FAST
EASY

8 COLORS

DURABLE

YEAR-ROUND

Our Touchless Boat Covers are custom-made for you to match your boating style and backed with a 5-year 
warranty. The 20-second operation completely removes the hassle of covering and uncovering the boat!
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• Variety of Colors
• Adjustable Length – Add / Remove Mats
• Compact Storage / Easy to Carry 

STOP ROLLING 
& Stack Your Floating Mat!

3 Point 
Anchor 
System 

www.aquastackmat.com

BAIR PRODUCTS
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	PWC	is	fully	roller	supported

	Easiest	load	and	launch	of	any	PWC	docking	platform

	Platform	made	from	ultra-tough	Polyethylene	Plastic	
(HDPE)	and	filled	with	Expanded	Polystyrene	(EPS)	
Marine	Foam	for	increased	strength	and	leak	elimination

	Flat	anti-skid	walking	surfaces

	CNC	molds	for	exact	form,	function,	and	fit

	Fourteen	high-performance	5”	x	2”	rollers

	Exclusive	“Air-Pillow”	bow	stop

	Stainless	steel	roller	axles	for	increased	strength	and	
compatibility	with	fresh,	brackish,	and	salt	water

	Roller	width	and	placement	is	easily	adjustable	to	
accommodate	different	models	of	watercraft	

INTRODUCING THE  
EASIEST ON AND OFF PORT AVAILABLE 
— NEW FROM HYDROHOIST®

HHLOZ@boatlift.com
573.346.7505 | boatlift.com

HHLOZ_Ad_BusJournal_9.5x11.3.indd   1 6/17/16   11:19 AM
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Trust our team of Lenders 
to help put your family in 
the boat of their dreams. 

cbolobank.com 573.348.2761  
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • 39 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage Beach, MO 65065

573 348-3888

2013 BENNINGTON 2874 QCW I/O – 5.7 GXI DP –  Extremely 
clean, one-owner Bennington that is loaded with options! Boat 
has extended warranties and show extremely well! $62,500

$149,900 $62,500  $199,900 $36,900
2008 REGAL 4060 COMMODORE – TW/8.1 IPS – 540 HRS. 
$199,900 Great style and beauty are equaled by function and 
performance in this yacht. This vessel is loaded with every option!

2004 BENNINGTON 2550RL – 225 YAMAHA $36,900 Clean 
and great running Bennington with bow gate seat, entertainment 
table/cooler and 30 Day Najor Mechanical Warranty! 

2014 REGAL 3200 – TW/V8-300 DP – 110 HRS Extremely 
clean , well equipped, one-owner boat that has extended warran-
ties until 03/23/2020. $149,900

Our Pre-Owned Inventory - Online! KellysPort.com

See all the boats online at:

Lake’s
Best
Gas

Prices!

OUR TRADE INS
2005 BENNINGTON 2550 RL – 225 YAMAHA ................................................ $36,900
2005BENNINGTON 2575RL – 5.0L – WT/GRN ............................................... $32,900
2005 BENNINGTON 2575 RLI –  200 H.P. – YELLOW ..................................... $32,900
2004 BENNINGTON 2575 RLIO – 4.3 MPI – 420 HRS .................................... $32,500
2001 BENNINGTON 2575RL – 150  OPTIMAX ............................................... $22,000
2002 RINKER 262 SS – 496 MAG HO – YL/WHT – TRL.................................. $28,900
2000 BAYLINER 2659 RENDEZVOUS – 5.0 ALPHA 1 ...................................... $13,900
2001 HYDRO SPORT 2796 VECTOR .......................................................................Call
1999 CHAPARRAL 2830 BR – VOLVO 5.0 GIDP – WT/GRN ............................. $24,900
1999 REGAL 2850 – 350 MAG ...................................................................... $25,900
2004 SEA RAY 290 BR – TW5.0 MPI – 270 HRS – BLK/WHT ......................... $49,900
1997  FOUNTAIN 35 LIGHTNING – 500 H.P. – 250 HOURS ............................. $49,900

DECK BOAT
2002 SEA RAY 270 SUNDECK – MERCURY 6.2 MPX B3 – WHT/GREEN ..............SOLD
2000 BAYLINER 2659 RENDEZVOUS – 5.0 ALPHA 1 ...........................................SOLD

CUDDY
1997 REGAL 8.3 – 7.4 GLDP -  WHT/BLUE .................................................... $14,900
1999 REGAL 2850 – 350 MAG ...................................................................... $25,900
2011 REGAL 3350 – TW5.7 GXI DP ............................................................. $114,900
2011 REGAL 3350 – T5.7 GXI DP - .............................................................. $104,900

PERFORMANCE
2006 BAJA 35 OUTLAW – TW/496 MAG HO – RED ....................................... $89,900
1997 FOUNTAIN 35 LIGHTENING – 500 HP – 250 HRS .................................. $49,900
2005 FOUNTAIN 35 – TW/496 MAG HO – 150 HRS ....................................... $89,000

BOWRIDERS
2002 GLASTRON 205 – 4.3 GXI SX – TRL ..................................................... $13,900
1996 RINKER 232 CAPTIVA ..................................................................$13,900 SOLD
2011 REGAL 2700 ES – 5.7 GI DP – T/SAND/BLK – 200 HRS ....................... $59,900
2012 REGAL 2700 ES – 320 DP – NTT/SAND   130 HES ............................... $72,900
2014 REGAL 2700 ES – 320 H.P. – 120 HRS ................................................. $69,900
1995 REGAL 8.3SE – 7.4 GL DP – 210 HRS .................................................. $19,900
1999 CHAPARRAL 2830 – 5.0 GIDP - ............................................................ $26,900
1994 REGAL 8.3 SE – 7.4 GLDP- .........................................................$14,900 SOLD
2004 SEA RAY 290 BR – TWMERCURY 5.0 MPI – 270 HRS – BLK/WHT ........ $49,900

PONTOONS
2005 BENNINGTON 2550 RL – 225 – 339 HRS - .......................................... $34,900
2001 BENNINGTON 2575 RL – YAMAHA 150 2-STROKE – WHT .................... $22,900
2005 BENNINGTON 2575RL – MERC 5.0L – WHT/GRN ................................. $32,900
2005 BENNINGTON 2550 RL – YAMAHA 225 4-STROKE – WHT - ................. $36,900
2005 BENNINGTON 2575 RLI – 200 H.P. – YELLOW ...................................... $32,900
2006 BENNINGTON 2575 RL – 350 MAG MPI B 3 – 265 HRS – TN/WHT ...... $37,900
2008 BENNINGTON 2575 RCW – MERC 6.2 – BRONZE – 228 HRS ......$42,900 SOLD
2013 BENNINGTON 2575 RCW – YAMAHA 250 – 74 HRS ............................. $56,900
2007 MANITOU 26 LEGACY – MERCURY 200 VERADO – 172 HRS ................ $32,900
2013 BENNINGTON 2874 QCW – 5.7 GXI DP – BLACK - ............................... $62,500
2015 BENNINGTON 28 QCW I/O – 5.7 DP – BLUE ......................................... $76,900

CRUISERS
2005 CHAPARRAL 260 – 350 MAG B3 – TRL- WHT/BEIGE ............................ $44,000
1999 REGAL 2660 – T4.3L – 360 HRS – WT/TN ........................................... $33,900
2001 REGAL 2660 COMMODORE – WHT/GRN – 300 HRS. –MERC B3 .......... $31,900
1993 BAJA 290 MY – MERCURY 350 – 600 HRS – N/PPL .................................SOLD
1993 BAJA 290 MY – T/MERC 350 MAG A1 – WHT – 800 HRS ..................... $24,900
2001 MARIAH 302Z – MERC 7.4 – 640 HRS ................................................. $26,900
2013 CHAPARRAL 327 SSX – T350 – 120 HRS – BLACK ............................ $174,900
2002 REGAL 3260 – T5.7 – WHT/SAND ........................................................ $63,900
2009 FORMULA 350SS – TW496 MAG AXIUS – 190 HRS – WHT/BLK ......... $184,900
2008 FOUR WINNS 338 VISTA -  675 HRS – WHT/RED ................................ $109,900
2005 FORMULA 370 SS – T8.1 – WHT – 400 HRS ...................................... $109,900
2008 REGAL 3760 – T8.1 GI DP – N/BLUE- 235 HRS .........................$159,900 SOLD
2010 REGAL 3760 – TW8.1 GI EVC JYSTK – N/TAN – 221 HRS................... $199,900
2004 REGAL 3860 – TW 8.1 GXI – WHT/BEIGE – 320 HRS .................................SOLD
2005 REGAL 3860 HT – TW8.1 GXI V-DROVE – 300 HRS- T/BL/YL .............. $129,900
2003 REGAL 3860 COMMODORE – TW 8.1 GXI V DRIVE – N/TN ........................SOLD
2004 REGAL 3880 COMMOCORE – TW/8.1 GXI – 312 HRS ........................... $99,900
2004 FORMULA 40 SS – TW 496 B3 X – SAPHIRE METALLIC ............................SOLD
1992 REGAL 400 COMMODORE – TW/7.4 BLUE WATERS – TEAL ................. $43,900
2008 REGAL 4060 IPS – TW 8.1 IPS – 540 HRS –HRS – WHT ..................... $199,900
2003 REGAL 4260 – TW75P EDC DIESEL – 480 HP – 350 HRS – T/BL/YL .. $129,900
2011 REGAL 42 SC – T8.1 – N/GLACIER – 235 HRS. .................................. $349,900
2007 REGAL 4460 – T/8.1 – NTT/BLK – 110 HRS. ...................................... $259,000
2009 REGAL 4460 IPS – TW/8.1 IPS 500 – WHT/BLK.........................$299,900 SOLD
2013 REGAL 52 SPORT COUPE – T600 IPS – NTT/BLUE ...................$809,000  SOLD
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE
Custom-Built Dock

CALL SUPER DAVE, MARK or ERIC!
or visit us online at

www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beauti�cation
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before



Lake of the Ozarks BoatingAugust, 2016Page 59



bigboysfi berglassrepair.com
4008 Old Route Hwy.5 North Camdenton • 573-346-1175

bigboysfi berglassrepair.com
4008 Old Route Hwy.5 North Camdenton • 573-346-1175

Get back on the water
Over 30 Years of Experience

• Gel Coating 
• Bass Boats 

• Complete Refi nishing
Using PPG

Paint Systems

• Metal Flake 
   Specialists 
• Boat Updates 
• Personal Watercraft 
• RVs & 5th Wheels 

160 N. Hwy 42 - Kaiser MO 65047 |  573-348-1958 Tel.  |  573-348-1923 Fax.
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