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Dwight Weaver’s look back. Page 16
Glimpses of the Lake’s Past

Prewitt’s cabin project to move forward
By Nancy Zoellner-Hogland

After nearly two years of 
legal delays, rental cabins on 
Horseshoe Bend are under 
construction following a Cole 
County judge’s ruling.  

In 2015, the Camden Coun-
ty Planning and Zoning Com-
mission approved commercial 
zoning for nearly 30 acres of 
previously unzoned land lo-
cated on the north side of Bit-
tersweet Road between Anem-
one and Primrose roads. The 
county commission affirmed 
that decision, clearing the way 
for development of rental cab-
ins and other amenities on the 
property. However, a lawsuit 
brought by homeowners in 
the general area of the prop-
erty derailed the project - until 
now.

In April, Circuit Court Judge 
Jon E. Beetem dismissed a 
case brought against Yellow-
stone Lot LLC over the recent 
issuance of building permits 
by the Camden County Plan-
ning and Zoning Department. 
He also dropped a previous 
case involving a land-distur-
bance permit that had held up 
the project for more than 18 
months. 

In his ruling the judge 
stated, “The Court will not re-
view the tortured course trav-
eled by this case, other than 
to note that circumstances 
have changed from the time 
of the original judgement. At 
that time the Court found that 
certain parties were engaging 
in construction activities and 
that such activities were not 

authorized by a land distur-
bance permit. Plaintiffs could 
not challenge the issuance of 
a construction permit which 
was never issued. After hear-
ings, an injunction was issued.

“At the present time, Defen-
dant Enowski Farms has ob-
tained permits which purport 
to authorize its construction 
activities. Plaintiffs do not dis-
pute that Defendant Enowski 
Farms has the proper permits, 
but dispute that they were is-
sued in accordance with the 
Zoning Code. There is already 
a procedure to review of per-
mits allegedly erroneously is-
sued. This creates an exhaus-
tion problem which precludes 
this Court from engaging in 
a review of these permits or 
conduct allowed by the same,” 
Judge Beetem wrote.

The judge also refused to 
rule on whether or not an 
email was protected by attor-
ney client privilege, stating a 
resolution of the issue was not 
required for the judgement 

“Accordingly, the Court 
dissolves its temporary re-
straining order issued against 
Enowski Farms as same is no 
longer authorized by law. For 
the reasons set forth above, 
the Court finds that the in-
stant cause has become moot 
and dismisses the cause.”

Property owner Eugene 
Enowski of Enowski Farms 
Inc. said the ruling affirms 
Camden County planning and 
zoning decisions. 

“We went through the pro-
cess, spent time and money to 

do things right. The planning 
and zoning and county com-
missions gave their approval 
and then we were delayed for 
two years by frivolous litiga-
tion. I’m glad to get back to 
work on the project,” he said.

Gary Prewitt, the developer 
of the property, said the law-
suit that delayed the project 
will have no impact on plans 
going forward. 

“There are those on Horse-
shoe Bend who only like the 
rules when things go their 

way,” Prewitt said. “The zon-
ing and planning process on 
this property were strictly 
in line with Camden County 
regulations. We went beyond 
what was required in creating 

a clean, wooded space to serve 
as a privacy buffer between 
the neighborhood and the new 
development. Still, there were 
those who believe it is their 
right to tell private property 
owners what to do on their 
own property and are willing 
to waste time and money on 
frivolous court action. Now, 
we will go forward to create a 
special Lake of the Ozarks ex-
perience for our visitors and 
generate revenue for Camden 
County.”

The first two of as many 
as 40 high-end low-footprint 
rental cabins are currently 
under construction at the site 
that, according to Prewitt, 

continued on page 25

Construction is underway on two log cabin-style cabins part of an up-
scale, low-footprint vacation resort on Horseshoe Bend. When com-
pleted, the project, which will mimic the look of Big Cedar Resort in 
Branson, will feature more than three dozen units nestled among the 
trees as well as other amenities. Photo by Nancy Zoellner-Hogland.
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Armchair 
Pilot
By Nancy Zoellner-Hogland

THE FRIENDLY SKIES have 
been anything but over the 
past few weeks. In April, a 
three-foot-tall giant rabbit 
named Simon allegedly died 
in the cargo hold while travel-
ing on a United Airlines flight 
from London’s Heathrow Air-
port to Chicago O’Hare Inter-
national Airport – the same 
airport where Dr. David Dao, 
a United Airlines passenger, 
was assaulted and violently 
dragged off an overbooked 
flight after he refused to give 
up his seat. The tossed traveler 
suffered a concussion, broken 
nose, and lost two of his front 
teeth during the process. Si-
mon, on his way to America 
where he was to meet his new 
“celebrity” owner, was ex-
pected to one day become the 
largest rabbit in the world. His 
father currently holds that 
designation.

AMERICAN AIRLINES also 
came under fire after an atten-
dant allegedly hit the mother 
of twin babies in the head with 
a baby stroller as he attempted 
to take it from her. Several vid-
eos were made by passengers 
showing the woman crying as 
she held one baby in her arms 
and carried a car seat with a 
strapped-baby with the other. 
When passengers came to the 
assistance of the woman, the 
male flight attendant allegedly 
told the passengers to “stay 
out of it” and even dared him 
to throw a punch. The problem 
apparently arose after one fe-
male attendant told the wom-
an she could bring her folding 
stroller onboard if she could 
find a place to safely stow it, 
while the male attendant said 
the stroller had to be checked.

FLYERS WEREN’T HAPPY 
with United – even before the 
fracas with Dr. Dao. According 
to a survey conducted by the 
American Customer Satisfac-
tion Index (ACSI), United Air-
lines ranked at the very bot-
tom of the list of carriers that 
travelers would choose to fly. 
JetBlue scored as the top-rated 
airline with Southwest coming 
in as a close second. The sur-
vey found that those who com-
plain the most are business 
class travelers, without almost 

one-third filing complaints 
with carriers. Uncomfortable 
seats were responsible for the 
highest amount of discontent 
with in-flight serves coming in 
second. The scores are based 
on interviews with more than 
180,000 flying customers each 
year. The airlines were rated 
over a 12-month period that 
ended in March 2017. 

ANOTHER SORT OF “TUR-
BULENCE” caused quite a few 
injuries in 2016. Clear-air tur-
bulence is a result of the turbu-
lent movement of air masses in 
the absence of any visual clues 
such as clouds, and is caused 
when bodies of air moving at 
widely different speeds meet. 
According to the FAA, the un-
expected “clear-air” turbu-
lence, which can throw bodies 
and unsecured items through 
the cabin much like the impact 
of a high-speed collision, was 
responsible for 44 injuries last 
year compared to 21 injuries 
suffered in 2015. Some of the 
injuries included a fractured 
facial bone and gashed cheek, 
a fractured vertebra, second-
degree burns, a broken tibia 
and broken ankle. The FAA 
report also showed passen-
gers suffered more injuries but 
crew members sustained more 
serious injuries because they 
are usually standing or walk-
ing around the cabin when the 
turbulence strikes. The FAA 
urged passengers to use ap-
proved child-safety seats for 
children under 2, always have 
seatbelts buckled when sitting 
and pay attention to the in-
structions of attendants. 

HEIGHTENED SECURITY, the 
new electronics ban for carry-
ons and attempts to restrict 
travelers from several Muslim-
majority nations have been 
blamed for a drop in demand 
for flights to the U.S., accord-
ing to the Dubai-based air-
line Emirates. Because of that, 
Emirates announced it will 
pare the number of flights on 
five routes between Dubai and 
Boston, Fort Lauderdale, Los 
Angeles, Orlando and Seattle. 
However, the airline will not 
be dropping any of its 12 U.S. 
destinations. The reductions 
will be phased in from May 1 
to July 1.

CUBA WILL ALSO be losing 
flights. Spirit Airlines recently 
announced it would be drop-
ping service to the island by 
May 31, making it the third 

U.S. carrier to exit the Cuban 
market this year. In March, 
Frontier and Silver Airways 
also gave up on scheduled pas-
senger service to Cuba. South-
west and JetBlue are still offer-
ing flights to Havana from Fort 
Lauderdale and American and 
Delta are offering flights from 
Miami.

YOU WON’T BE losing your 
belongings with this Bobby 
Anti-Theft backpack, chosen 
as “Best Pick” by the editor of 
Jetsetter online travel maga-
zine. The backpack features 
hidden zipper closures and 
secret pockets to keep your be-
longings safe and its integrat-
ed USB charging port, water-
repellent fabric, illuminating 
safety strips and luggage strap 
and weight balance make it 
convenient. Check the dimen-
sions before ordering – it is a 
little small. The AZMED first 
aid kit garnered “Editor’s Pick” 
for being well-organized and 
properly stocked with 96 es-
sential medical supplies that 
are necessary to ease every lit-
tle discomfort and treat minor 
wounds. 

DID YOU lose your seat? Ac-
cording to the Department of 
Transportation, you are en-
titled to reimbursement when 
you’re bumped from a flight. 
If you get to your destination 
between one and two hours 
of your original arrival time 
on a domestic flight or one to 
four hours on an international 
flight, the airline must pay you 
200 percent of the one-way fare 
up to $675. In you arrive more 
than four hours later, you’re 
owed 400 percent of your tick-
et up to $1,350. And you’re en-
titled to cash or a check – not 
just flight vouchers. In fact, 
don’t accept vouchers, which 
come with restrictions. 

IF LOSING a little weight is 
on your “to-do list,” you might 
want to check out MSC Cruise 
Line’s newest seven-might Ca-
ribbean excursion. The well-
ness cruise, offered in a part-
nership with Weight Watchers 
International, focuses on a 
health and wellness lifestyle, 
living life to the fullest and 
enjoying life and everything 
in moderation,” according to 
a Weight Watchers official. The 
cruise will offer ports of call 
featuring a variety of physical 
activities. The next cruise is 
set for November 11, 2017.

Voted BEST Morning Show!
Mike & Stacy in the Morning
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Let’s meet 
about your 

upcoming 
project.re  mark  a  ble |riˈmärkəbəl|

adjective - worthy of  attention; striking.
• ••

new CommerCial & remodeling projeCts

101 Crossing West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145 or toll free at 888-318-1346

+ creative design  + quality construction  + competitive pricing + professional turn-key execution 

erformancP eBoat Center

our work and reputation continues 
to grow with the expansion of our 
custom new design-build commercial 
and remodeling projects. one reason 
for our success is our unique ability 
to design remarkable properties that 
carefully reflects our Clients goals and 
personalities.

an architect led design-build 
firm (aldB) best understands the 
projects intent and uses that intimate 
knowledge to faithfully execute the 
design and details.

as always, competitively bidding the 
subcontracted project components, 

hand-picking the construction team 
and managing their work in strict 
accordance with the project intent, 
codes and specifications, coupled with 
open-book project accounting, results 
in a completed project value that is 
simply unattainable by other methods. 

Thomas B. Roof, AIA
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THE FIDUCIARY STANDARD

Central Trust Company adheres 
to the “Fiduciary Standard,” therefore 
we always act in the best interest of our 
clients regardless of the type of account or 
relationship. Does your financial advisor 
do the same or are they merely meeting the 
“suitability standard?” 

You can always rely on Central Trust 
Company for unbiased advice and 
customized investment solutions.

Call or visit us online today to learn how 
our free from conflict investment selection 
process and adherence to the “Fiduciary 
Standard” will make a positive impact on 
your financial future.

WWW.CENTRALTRUST.NET

(573) 302-2474

1860 BAGNELL DAM BLVD. | 2ND FLOOR
LAKE OZARK, MO 65049

WEALTH & RETIREMENT PLANNING |  INVESTMENT MANAGEMENT |  TRUST & ESTATE SERVICES

SHOULDN’T
YOUR WEALTH 

MANAGEMENT TEAM 

WORK JUST 
AS HARD 
AS YOU? 

Give Lake! 
Community has opportunities 
to support local charities
By Nancy Zoellner-Hogland

Lake area residents are in-
vited to give where they live 
this month by participating 
in a one-day fundraiser orga-
nized and sponsored by the 
Community Foundation of 
the Lake (CFL). The event is 
planned for midnight to mid-
night, Tuesday, May 9.

This year, donors may 
choose to give to any of the fol-
lowing 12 participating Lake 
area charities:

Kids’ Harbor
Citizens Against  
Domestic Violence
Big Brothers/Big Sisters
Wonderland Camp
Lake of the Ozarks Develop-
mental Center
Children’s Learning Center
Medical Missions for Christ
Food for Morgan County
Westlake Aquatic Center
The National Shrine of Mary, 
Mother of the Church
The Lake Arts Council
Forget-Me-Not Horse Rescue

Last year, the Lake event 
raised $51,000 in 24 hours. 
Since the program was started 
in 2009, CFL has given more 
than $200,000 to numerous 
area non-profits and awarded 
over 70 grants. Last October, 
CFL and Farmers Insurance 
gave away more than 500 
smoke detectors to protect 
lives in 410 local homes.

Carolyn Davinroy, an or-
ganizer of the event, said to 
be eligible to take part in the 
special online giving program, 
agencies had to meet a dead-
line to fill out and submit pa-
perwork.

“These 12 got their paper-
work in on time so they chose to 
participate – we didn’t choose 
them,” she explained, adding 
that in order to give during the 
special fundraising drive, the 
community must visit Lake.
GiveOzarks.org from midnight 
to midnight May 9. “But we’ll 
also be set up at Hy-Vee in 
Osage Beach from 11 a.m. to 3 

p.m. that day and all our char-
ities will be there, handing 
out information and talking 
to people to raise awareness 
about the non-profits we have 
in our area. The community is 
invited to stop by, enjoy a free 
lunch of hot dogs, chips and 
drinks provided by Hy-Vee, 
listen to some music and learn 
more about these groups.”

Davinroy said that at last 
year’s event, a donor presented 
a check for $5,000 to one of the 
groups.

To learn more about CFL, 
visit www.CommunityFoun-
dationoftheLake.org. Commu-
nity Foundation of the Lake 

is affiliated with Community 
Foundation of the Ozarks. All 
donations are tax deductible 
to the fullest extent allowed by 
the IRS.

May will also bring with it 
an opportunity to support the 
Lake’s food pantries when the 
Ozarks Amphitheater holds a 
special “Bob White Night” in 
conjunction with their Dwight 

Yoakam concert on May 28.
Named in honor of the for-

mer executive director of the 
Share the Harvest Food Pantry 
who passed away earlier this 
year, the amphitheater will 
donate $5 from every ticket 
sold between April 18 and 

May 2 to the pantries, and also 
plans to raffle a guitar that was 
autographed by many of the 
2016 season performers.

Concert goers are also in-
vited to bring non-perishable 
food items the evening of the 
show, where representatives 
from the area’s food pantries 
will be on hand to pass out in-
formation and increase aware-
ness of the need in the Lake 
area. Of course, monetary do-
nations will also be welcomed 
by the pantry representatives.

Ozarks Amphitheater’s Di-
rector of Operations Mary Kay 
von Brendel said they felt it’s 
just as important give back to 
the community as it is to pro-
vide a quality entertainment 
venue. 

“The food pantries in our 
area are constantly in need of 
supplies, and this is just one 
small way that we can help,” 
she said.

Charitable organizations 
that would like to be con-
sidered need to contact von 
Brendel by email at marykay@
ozarksamphitheater.com or 
by phone at 504-351-4655.

For more information, visit 
www.ozarksamp.com
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Located at the entrance of the Osage Village Outlet Mall 4558 Osage Beach Parkway, Suite 100, Osage Beach, MO 65065
www.FirstBankLake.com • Lobby Hours M-F 8:30am to 4:00pm • Drive Thru Hours: M - F 8:00am to 5:00pm
Saturday Lobby/Drive Thru Hours: 8:00am to 12:00pm

Some of the
BEST Rates at the Lake!

FIRST BANK
OF THE LAKE

MONEY MARKET ACCOUNTS
0-$24,999.99 ...................................0.10% APY*

$25,000-$49,999.99 ........................0.15% APY*

$50,000-$99,999.99 ........................0.25% APY*

$100,000 and up .............................0.50% APY*

CD SPECIALS
6 Month
0.40% APY*

9 Month
1.0% APY*

15 Month
1.25% APY*

33 Month
1.50% (1.51% APY*)

*Annual Percentage Yield. Minimum to Open $5,000 CD and $500 Money 
Market. Penalty for early withdrawal on CDs. Other Terms and Conditions 
May Apply. Contact Bank for More Details.

573-348-2265

The Road to
Prosperity
Isn’t painted gold. Invest for the future 
and make your money work for you.
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Building an effective 
web presence
with Bailey Puppel, 
MSW Interactive Designs LLC 

5 Common 
Misconceptions 
About Website 
Design

Your website is often the fi rst 
impression someone has of your 
company. It serves many invaluable 
roles, such as providing information 
about your products/services, offering 
contact information, and providing 
strong calls to action to guide your 
site visitors.

Despite their universally 
acknowledged importance, many 
people do not have an accurate 
understanding of what it takes 
to build an effective, high-quality 
website. Here are a few common 
misconceptions.

Misconception #1: 
Pictures Are More Important 

Than Text.
Pictures are an important 

component of website design, but 
they are not more important than text. 
While Google can technically “index” 
pictures, images do not add a great 
value to your search engine ranking 
efforts. Graphics are important from 
a design perspective, but it is crucial 
that you have high-quality text on all 
pages of your site.

Misconception #2: 
You Need A “Contact Us” 

Page.
In general, “contact us” pages 

are a thing of the past. We prefer to 
provide clients’ contact information 
on every page of their website, so 
that visitors to their sites can contact 
them no matter what page of the site 
they are on. Instead of a “Contact 
Us” page, consider a lead generation 
form. Offer something of value to get 
someone’s info.

Misconception #3: 
If You Build It, They Will Come.
Your website is not the be-all-

end-all of your marketing campaign. 
Rather, it should serve as the center of 
the campaign that other tools (social 
media, blogs, printed advertisements, 
etc) should drive traffi c towards. 
Great rankings are not automatic. In 
order to drive visitors to your website, 
it’s important to properly market it 
across multiple media channels while 
optimizing it for great organic (free) 
rankings in search engines. A ROBUST 

social media campaign will help your 
rankings!

Misconception #4: 
It Doesn’t Have To Be Perfect.
YES it does! Some people are 

more interested in getting something 
up quickly than taking the time to 
build a high-quality site. However, 
your website is one of the fi rst 
places new customers will go to fi nd 
information about your business. As 
soon as people visit your site, they 
form opinions of your company. If 
your site is poorly designed, takes 
forever to load, or is littered with 
typos, site visitors will likely take their 
business elsewhere.

Misconception #5: 
Anyone Can Build A Website.

The most effective websites are 
not designed from templates. Low 
cost, templated websites may look 
okay visually, but they tend not to 
rank well. Great website designers 
o ptimize code and design websites 
to meet the latest SEO requirements. 
Building a website is about more 
than hanging an online brochure 
under your domain – it takes skill, 
expertise, and experience to build a 
truly interactive, engaging website 
that will professionally brand your 
company AND rank well in the search 
engines.
Follow MSW Interactive Designs
Twitter: @PutTheWebToWork
Facebook:  http://Facebook.com/
putthewebtowork
Blog:   http://put-the-web-to-work.
blogspot.com
Bailey Puppel, Internet Marketing 
Specialist, MSW Interactive Designs 
LLC ~ We put the web to work for 
you!
573-552-8403
www.PutTheWebToWork.com

Bailey Puppel

Steps taken to make docks safer
By Nancy Zoellner-Hogland

Dock inspectors now have 
another tool in their bags to 
help them protect the public.

Ameren Missouri has given 
circuit test analyzers free of 
charge to all authorities that 
conduct dock inspections. 

According to the manufac-
turer, the circuit analyzers 
identify wiring problems that 
can lead to personal shock 
hazards, electrical fires or 
equipment performance is-
sues. The test tool can be used 
to check for various wiring 
conditions including correct 
wiring, polarity reversal and 
no ground per UL-1436. It also 
tests arc fault circuit inter-
rupter (AFCI) devices to en-
sure that AFCI breakers pro-
tecting the circuit have been 
installed correctly.

Robert Davis, head of the 
Village of Four Seasons build-
ing inspection department, 
said they will be using the 
meter on every future dock in-
spection. 

“You can get a new dock or 
you can get your dock com-
pletely rewired but the one 
thing we can’t inspect is the 

wiring that goes from the 
dock to the house. It’s all un-
derground so we can’t see it. 
Unfortunately, a lot of times, 
connections have been made 
to that same wiring for out-

side lighting, for instance, and 
they break that ground wire 
and use it for something else 
besides the grounding circuit. 
Until now, we haven’t really 
had a way to analyze that. This 
new meter facilitates that need 
because it checks the continu-
ity of the entire grounding sys-
tem. We can hook it up and tell 
immediately if there’s a proper 
grounding system. It’s a great 
instrument,” Davis said.

He explained that a 120-volt 
circuit, which is standard in 
most houses, uses three wires 
– “a black wire, which is ‘hot,’ a 
white, which we call the ‘com-
mon,’ and a green wire, which 
is the ground. All you really 
need for anything to oper-
ate are two of the wires – the 
black and the white. A lot of 
homes are wired with those 
two wires, but when you have 
that kind of circuitry, you have 
no safety mechanism to trip 
the breaker or disconnect the 
circuitry through the ground-
ing system. Before the GFCI 
breakers, the ground wire was 
our safety mechanism as far as 
docks went.”

However, Davis said that 

sometimes docks – especial-
ly older docks – don’t have 
ground wires or the wires 
aren’t connected. That was the 
case in 2015 when a 21-year-
old man was electrocuted by a 

dock as he climbed out of the 
water. 

According to a report made 
at the scene by the Missouri 
State Highway Patrol, Marcus 
Colburn and fellow swimmer 
Taylor Curley, both of Illinois, 
were swimming at a dock in 
Woods Hollow Cove, at the 
22.2 Mile Marker when they 
felt electricity in the water. 
When Colburn tried to get out 
of the water by using the dock 
ladder, he was shocked and 
fell into the water face-down. 
The report stated someone ran 
to the shore and shut off the 
power to the dock, likely sav-
ing Curley from being electro-
cuted as well.

Davis said Ameren engi-
neers met with him and the 
Village’s other building in-
spectors, Sam Schulte, Rob-
ert Adams and Jeff McClury, 
in mid-April to demonstrate 
and teach them how to use 
the circuit test analyzer. Davis 
said they’re now scheduling 
appointments to check docks 
with the meter for a fee of $50.

Call 573-365-3833 to sched-
ule a test.

According to the website 
electricshockdrowning.org, 
electric shock drowning (ESD) 
is the result of the passage of a 
typically low level AC current 
through the body with suf-
ficient force to cause skeletal 
muscular paralysis, rendering 
the victim unable to help him-
self or herself while immersed 
in fresh water, eventually re-
sulting in drowning of the 
victim. As little as 10mA of al-
ternating current leaking from 
shore power into fresh water, 
can cause the paralysis of the 
diaphragm and the swimmer 
stops breathing. 60mA of cur-
rent leakage can cause heart 
failure. Higher levels of AC 
current in the water will also 
result in electrocution.

Although ESD can occur 
virtually in any location where 
electricity is provided near wa-
ter, the majority of ESD deaths 
have occurred near public and 
private marinas and docks. 
The typical victim of ESD is a 
child swimming in or around 
a marina or dock where elec-
tricity is present. The electric-
ity that enters the water and 
causes ESD originates from 
the wiring of the dock or ma-
rina, or from boats that are 
connected to the marina’s or 
the dock’s power supply.

Ameren Missouri recently trained building inspectors with the Village 
of Four Seasons on the use of a new tool that will aid in detecting 
faulty wiring on docks. Photo provided.
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“Insurance Talk”
with Belinda Brenizer of 
Golden Rule Insurance

How safe are 
your drivers?

Employees are one of your most 
valuable assets to any business and 
every business owner wants their 
employees to get safely to and from 
the jobsite.  In almost every business, 
you have someone driving on com-
pany time and in company vehicles 
even as simple as going to the bank 
or picking up the mail or to complex 
like delivery your product or driving a 
loaded cement truck or semis. 

How they perform the driving 
duties cannot only refl ect on your 
business but also put your business 
at fi nancial risk. The primary task of 
anyone driving should be safe con-
trol of that vehicle on and off high-
ways. Driver distraction diverts us 
from being safe drivers. We would 
have to live under a rock to not have 
heard the national highway safety 
recommendations on distracted driv-
ing.  We need to train our employees 
and put employment policies in place 
to be sure it is not happening in your 
vehicles. The NHTSA recommends 
these ways to minimize the issues: 
Put cell phone done, if using elec-
tronic devices set them prior to start-
ing the vehicle, wear seat belts and 
if you are a passenger and someone 
is texting “speak up” and offer to do 
the call or text for them. We also sug-
gest as an employer to make it com-
pany policy that employees are not 
allowed to text & drive on company 
time and to use hand free phones.

The use of telemetric in vehicles 
both personal and business units is 
fast becoming a way to monitor driv-
ers and vehicles. In the future, all ve-
hicles will have some type of device 
that records speeds, braking, fast ac-
celeration, swerving, delivery routes, 
GPS and safe driving habits. Most 
large trucking companies are already 
using this technology to lower crash 
results and improve safety for their 
employees and others on the road. 
It has been reported in some cases 

it is saving crash results up to 50% 
for the ones using it.  In the next 10 
years this will become a standard for 
employers. 

On your personal auto insurance, 
insurance companies are jumping in 
with both feet.

They offer discounts up to 40% 
in some cases for using the telemet-
ric device in your vehicle for just 90 
days.  The device is easily installed 
by you in your car and it monitors 
heavy breaking, fast acceleration, 
night time driving and other things. 
The device sends a weekly report tell-
ing you how you did and your score/
discount. A lot of parents are putting 
these into their teenage driver ve-
hicle to know how they are driving 
and how safe they are driving.  The 
device is most cases doesn’t cost 
you or penalize you for the report 
but can only help on savings on your 
auto premiums. Some of the carriers 
using it are Nationwide, Progressive 
and Safeco. The insurance industry is 
getting more and more specialized 
to design rates based on your history 
rather than just a mass group. I rec-
ommend everyone try it at least for 
the 90 day period to see how much 
you can save.

Belinda Brenizer is a Certifi ed In-
surance Counselor with the Golden 
Rule Insurance Agency in Osage 
Beach. She can be reached at 573-
348-1731 or at Belinda@goldenru-
leinsurance.com for additional com-
ments or questions.

Belinda Brenizer CIC,RWCS

"Selling Lake Real Estate for 33 years total...Trust US to have YOUR Best Interest at the Forefront!"

1800 BAGNELL DAM BLVD - LAKE OZARK
2 Acres - 1800 SF - Expansion Potential

Paved Parking - EASY ACCESS - Large Electronic Signage
MLS# 3118488 $589,000

PRIME LOCATION COMMERCIAL REAL ESTATE

BUSINESS 54 & FISH HAVEN - LAKE OZARK
Awesome location - View of Bagnell Dam & Lake of the Ozarks

Perfect spot for restaurant with rooftop cocktails
MLS#3120309  $325,000

UNIQUE PROPERTY LIKE NO OTHER - 4.4 Acres

170 REDBUD LANE - HH
9+Acres - 1900’ Shoreline - 3 Mile Marker

Perfect for Grand Estate or Upscale Subdivision! 
MLS# 3117589 $4,700,000

STUNNING VIEWS - DEVELOPMENT PROPERTY

188 FLYNN - LAKE OZARK
567’ Gorgeous DEEP Water - Zoned R-3

6.34 Acres - Ameren Permitted 31 Large Slips 
MLS# 3118940 $725,000

NEW IMPROVED PRICE - EXCELLENT COVE BUILDING SITE

MARYALBERSGROUP.COM

A Division of First State Bank
NMLS # 416668

NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

NMLS # 332983

(573) 746-7214
bosteen@fsb�nancial.com

Bob O’Steen

Michael Lasson

...has a new home of their own!
Your  Trusted Lake Home Lender  

NMLS #  934557

(573) 746-7212
malasson@fsb�nancial.com

Michelle Lasson

4655B Osage Beach Pkwy
Osage Beach, MO 65065

Inside Dierbergs!

Visit us at our 

NEW OFFICE
in Dierbergs



Lake of the Ozarks Business Journal May, 2017 Page 9

U N P A R A L L E L E D  E X P E R I E N C E .   U N P A R A L L E L E D  R E S U L T S .

Long & Robinson, LLC, isn’t 
your typical law firm. You 

won’t find stuffy, pretentious 
attitudes or inflexibility here. 

Instead, you’ll find a team 
of experts with a practical, 

down-to-earth approach and 
a winning track record.

Our clients include 
condominiums, homeowners 

associations, property 
management companies, 
oil and gas contractors, 
commercial contractors, 

subcontractors, construction 
companies, and sureties.

The Lake area is awash with new residential developments, particularly 
condominiums. However, along with this comes a wave of challenges for 

condominium and homeowners associations. All too often, developers of new 
construction projects cut corners to reduce costs and avoid delays. 

Their inadequacies set up associations for financial failure.

We have recovered tens of millions of dollars for 
homeowner associations and their members.

S E L E C T  T H E  F I R M  W I T H  P R O V E N  R E S U L T S .   L E A R N  M O R E  A T
 W W W . L O N G R O B I N S O N . C O M  O R  C A L L  8 1 6 - 5 4 1 - 2 1 0 0  T O  A R R A N G E  A  C O N S U L T A T I O N

1 8 0 0  B A L T I M O R E  A V E N U E ,  S T E .  5 0 0 ,  K A N S A S  C I T Y ,  M O  6 4 1 0 8
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Mortgage $ense
with Michael Lasson of First State 
Bank Mortgage 

The 411 on Loan 
Modifi cations
During times of fi nancial hardship, it 
can be diffi cult to make your monthly 
mortgage payments. One way to 
make your payments more afford-
able is through a loan modifi cation. 
Today’s blog from your favorite mort-
gage lender at the Lake of the Ozarks 
discusses loan modifi cations and 
some tips for getting one approved.
A mortgage loan modifi cation is an 
arrangement between the borrower 
and the lender that reduces the mort-
gage obligations during a time of 
fi nancial hardship. The purpose of 
a loan modifi cation is to make the 
payments easier for the borrower 
and avoid losing their home to fore-
closure. Like the term implies, this ar-
rangement is where the terms of the 
loan are modifi ed or changed to make 
the loan more affordable. This could 
be reducing the mortgage rate or ex-
tending the loan term. In some cases, 
the lender may even write off some of 
the principal.
Getting a Loan Modifi cation 
Approved
Approval for a loan modifi cation can 
be diffi cult to obtain. When apply-
ing for a loan modifi cation, the bor-
rower must meet some qualifying 
criteria which includes: experiencing 
a documented hardship or change 
in fi nancial circumstances, owning 
and occupying the property as a pri-
mary residence, having not fi led for 
bankruptcy, not purposely defaulting 
to get a modifi cation and being re-
sponsive in working with the lender. 
You must submit documents to prove 
the fi nancial hardship. This includes 
paycheck stubs, a hardship letter, a 
budget and any other documents the 
loan servicer requests. Make sure you 
know exactly what is required of you. 
Misunderstandings about documents 
can cause complications in the ap-
proval process.
Writing the Hardship Letter 
The hardship letter is very important 
and must provide a valid reason. 
Some of the most common reasons 

include payment shock, job loss, work 
cutbacks or pay reductions, underem-
ployment, declining business or sales 
revenue, illness or injury, divorce or 
separation, disaster, incarceration 
or other legal issues. The letter itself 
should be simple, fi nancially informa-
tive and based on facts. Be sure to 
clearly outline the fi nancial burden 
you’re trying to overcome. Then ex-
plain why a loan modifi cation is the 
best solution.   
If you’re going through a hardship 
and struggling to make your mort-
gage payments, talk to your Lake of 
the Ozarks mortgage lender to see if 
a loan modifi cation is a possibility for 
you. During these times, it’s important 
to communicate with your mortgage 
lender. I’m here for you every step of 
the way! 
For Lake area news, resources and 
tips on fi nancial services, please 
LIKE my Facebook Page, Follow me on 
Twitter or Connect on LinkedIn

Michael H. Lasson, 
Senior Loan Offi cer, NMLS 

#493712
First State Bank Mortgage
NMLS #416668
4655-B Osage Beach Pkwy, 

Osage Beach, MO 65065
Direct:  (573) 746-7211
Cell: (573) 216-7258
Fax: 866-397-0138
www.yourlakeloan.com 
Email: mlasson@fsbfi nancial.com

A Division of First State Bank of 
St. Charles. Equal Housing Lender.
Bagnell Dam Association of REAL-
TORS®, Affi liate of the Year 2011, 
2014, & 2015

Golden Rule Insurance 
has gone mobile!

Conveniently 
contact us with 
the touch of
a button or easily 
submit claims or 
policy changes 
whenever works 
best for you.

4065 Osage Beach Parkway, Suite 1 Osage Beach, MO 65065 
573.348.1731 | www.GoldenRuleInsurance.com

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

Send us Your Press Releases, Public 
Events and Business News!

MIDWEST

INC.
QUALITY STONE-COATED STEEL ROOFING

LIFETIME
ROOF SYSTEMS
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w w w. P r o p e r t y S h o p a t t h e L a k e . c o m  
2086 Horseshoe Bend Pkwy, Lake Ozark, MO 65049 

Residential           Commercial           Condominiums           Lots and Land 

Tina Stotler 
Broker/Owner 
573.480.7760 

Annie Faulstich 
Broker/Sales 
573.216.4350 

Nicole Beecher 
Sales 

573.999.5589 

Rhonda Lettow 
Sales 

417.793.0092 

Susan Renda 
Sales 

573.280.9226 

Lynda Brown 
Sales 

573.434.0928 

Jay Eastlick 
Sales 

608.219.5378 

Shaunna Gordy 
Sales 

573.692.2225 
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Race by the light of the silvery moon
By Nancy Zoellner-Hogland

Speed, stamina and “arm-
power,” instead of the usual 
horsepower, will be key com-
ponents to winning the new-
est watercraft racing challenge 
to hit the Lake of the Ozarks 
area. The Osage Howler, set for 
6 p.m. Saturday, June 10 to the 
wee hours of the morning on 
Sunday, June 11 is for all class-
es of kayaks and canoes. The 
race, to be held on the Osage 
River below the dam, is spon-
sored by the Lake of the Ozarks 
Watershed Alliance (LOWA). 
About 100 people, including 
Mike Herbert, a three-time 
Olympian in sprint kayaking 
and winner of 27 American 
crowns, are expected to par-
ticipate.

“We got the idea from ad-
venture kayakers in the area. 
They wanted something new 
– something fun and differ-
ent – so we thought an over-
night race by the moonlight 
would meet those guide-
lines,” quipped race organizer 
Amanda LaPorte. “We picked 
that weekend because we’ll be 
under a full moon, which you 

definitely need if you’re racing 
at night!”

Participants will put in at 
the Bagnell Dam Access on 
the Osage River, just below the 
dam, and paddle from the ac-
cess to the Pikes Camp access 
some 61 miles away. A shorter 
course will be available for 
recreational paddlers. That 
event will start at 8 p.m. at the 
St. Thomas access and will 
also end at Pikes Camp - a dis-
tance of 14 miles. Pikes Camp 
is located 20.40 river miles 
above the mouth of the Osage 
River, just outside of Jefferson 
City.

LaPorte said they expect the 
more competitive racers in the 
61-mile event to make it in by 
1 a.m.; the rest are expected 
to roll in between 3 and 5 a.m. 
Primitive camping and an out-
house are offered at the Pikes 
Camp State Wildlife Area but 
there is no running water on 
site.

According to Donna Swall, 
executive director of LOWA, 
fruit and juices will be avail-
able at the finish line and 
either “awesome breakfast 

sandwiches” or biscuits and 
gravy will be served at 7 a.m.

Both Swall and LaPorte said 
because the event is being ad-
vertised with several kayak-
ing organizations in St. Louis, 
Kansas City, Des Moines, Iowa 
and Omaha, Nebraska, as well 
as points beyond, they expect 
competitive paddlers not only 
from around the Midwest, 
but from all over the coun-
try. They’re even expecting a 
14-member team to partici-
pate, Swall said, adding the 

more people they can attract 
to the area, the better “be-
cause once people come here 
and see the natural beauty, 
they want to return again and 
again and that’s good for our 
businesses and our economy 
– especially if they eventually 
decide to move here.”

A mandatory safety meet-
ing will be held 30 minutes be-
fore launch time of each event. 
Forward and aft running 
lights will be required, as will 
U.S. Coast Guard approved 

life jackets. Swall said it’s also 
important to have sufficient 
drinking water on board. A 
map of Corps of Engineers 
levies will be provided to pad-
dlers, although because June 
typically sees high water in 
the river, those levees should 
not be a problem, according to 
Swall. And although no safety 
boats will be on the Osage Riv-
er, safety teams will be strate-
gically located along the bank.

The registration fee for 61-
mile racers is $75 per person. 
Registration for the 14-mile 
fun run is $40. Registrations 
for all paddlers include a T-
shirt, insurance and breakfast 
at the finish line. In addition, 
those competing in the ex-
treme 61-mile race will each 
receive a medal at the finish 
line and paddlers in the 14-
mile fun run will each receive 
a certificate of accomplish-
ment. Additional T-shirts will 
be available for $25.

There is an additional fee 
of $15 for those who don’t 
bring support teams and who 
need to ride the shuttle back 
to the Bagnell Dam access. 
Kayaks and canoes will not 
be transported, but a LOWA

continues on page 24
 

Bagnell Dam Access - 61 Mile Extreme Race 
6/10/2017 

3:00 PM Registration Opens 
5:30 PM Mandatory Safety Meeting for 61 Mile Paddlers 
6:00 PM Race Begins 

Tuscumbia - 61 Mile Race 
6/10/2017 

Checkpoint #1 

Osage-Tavern - 61 Mile Race 
Checkpoint #2 

Bagnell Dam Access – 14 Mile Fun Run 
6/10/2017 

3:00 PM Registration Opens 
7:30 PM Mandatory Safety Meeting for 61 Mile Paddlers 
8:00 PM Race Begins 

Pikes Camp – ALL RACES 
FINISH LINE 
6/11/2017 

7:00 AM Breakfast 
8:00 AM Shuttle Back to Bagnell Dam Access (Must Pre-register $15) 

St. Thomas - 61 Mile Race 
Checkpoint #3 
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A Matter of Trust
Tax Planning 
Goes Year-
Round

When the stakes are high, it’s 
better not to wait until year-end to 
start your tax planning moves.  Here 
we look at just one issue.
 Net investment income

This year there is a 3.8% tax 
on net investment income above 
$200,000 ($250,000 for marrieds 
fi ling jointly).  The tax applies to 
the lesser of net investment income 
or the amount by which modifi ed 
adjusted gross income (MAGI) 
exceeds the threshold amount.  
Here’s how it works for three 
singles.

Example 1.  Bob has $100,000 
in salary and $75,000 of net 
investment income. No tax is due, as 
his MAGI didn’t cross the threshold.

Example 2. Carol has $350,000 
in salary, no net investment income. 
The 3.8% tax does not apply if there 
is no investment income.

Example 3. Ted has $300,000 of 
net investment income, no salary. 
The amount over the threshold, 
$100,000 is subject to the new tax 
so he’ll owe $3,800 on the excess in 
addition to any other taxes on the 
investment income.
What’s in and what’s out

What is net investment income 
anyway?  Here’s the breakdown:

Net investment income 
includes interest, dividends, rents, 
royalties, capital gains (long- and 
short-term), annuity income, and 
passive activity income.

Net investment income 
DOES NOT include: IRA 
distributions, pension income, 
qualifi ed plan distributions – such as 
401(k) plans, tax-exempt municipal 
bonds, veterans’ benefi ts, and the 
excluded portion of gain from the 
sale of a principal residence.

Income sources that aren’t 
subject to the new tax may push a 

taxpayer into the taxable area.  For 
example, a major IRA distribution in 
a single year might move a taxpayer 
over the threshold. 

Example 4. Alice has $200,000 
of net investment income. So far, 
no 3.8% tax, because she’s below 
the taxable threshold. Now Alice 
decides to withdraw $50,000 from 
her traditional IRA.  The withdrawal 
itself isn’t taxed, but it does push 
$50,000 of her net investment 
income into the taxable area.

Tax planners have come up 
with a number of strategies to 
keep exposure to the tax on net 
investment income under some 
control. For example, investing for 
growth instead of income gives the 
taxpayer a measure of control over 
timing the realization of income.  
Distributions from Roth IRAs are 
exempt from the tax, as is municipal 
bond income.   It’s also important to 
spot check for exposure to the tax 
throughout the year, so as to avoid 
painful surprises at tax fi ling time. 
If your current investment advisor 
is not keeping you up on current 
issues like these, we invite you to 
learn more about our no cost or 
obligation Second Opinion Service. 
Contact Trenny Garrett today at 
573.302.2474 or trenny.garret@
centraltrust.net.

Trenny Garrett, J.D., CTFA
Senior Vice President and 
Relationship Manager

Osage Beach: 924 Hwy 42 (573) 348-4464
Kitchen & Bath Products, Cabinetry, Countertops & Appliances

dkbshowroom.com

 Discover the Possibilities

We partner 
with our 
customers to 
create their 
perfect room 
and select the 
right products. 

Voted BEST Morning Show!
Mike & Stacy in the Morning
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Parkway West study wrapped up – for now
By Nancy Zoellner-Hogland

The first phase of a study 
designed to identify issues, 
gather public input and sug-
gest changes that could bene-
fit the west side of Osage Beach 
has been completed. The re-
sults, which included tactics 
to be used if the city decides to 
move ahead with Phase Two, 
were shared at a meeting April 
27 by Christopher Kinzel of 
HDR, the firm chosen to con-
duct the study.

In 2015, the city began look-
ing at way to revitalize the west 
end of the city, which suffered 
an economic downturn after 
the opening of the Express-
way. In December of that year, 
the board of aldermen voted to 
spend up to $70,000 on a study 
that would evaluate options. 

Soon after, the Osage Beach 
Parkway West Committee was 
formed and that group chose 
HDR based on scoring that 
looked at things like qualifica-
tion, background, experience, 
knowledge of the area, ac-
cording to City Administrator 
Jeana Woods. HDR started the 
project in June 2016.

At the April meeting, Kinzel 
laid out a plan for Phase 2 that 
used the data and public feed-
back gathered in Phase 1 to set 
goals for the corridor, identify 
a set of short and long-term 
strategies to achieve the goals, 
and establish an implementa-
tion plan that would prioritize 
the strategies. Some of the 
proposed strategies included:

·Identifying three cities 
similar to Osage Beach in 

terms of size, demographics, 
economic seasonality and 
transportation issues and 
learning how they overcame 
struggles similar to those of 
Osage Beach.

·Developing a set of rec-
ommendations for the city 
to proactively capitalize on 
the corridor’s proximity to 
the state park. The strategies 
could include development, 
marketing, infrastructure and 
programming. To aid in the 
study, HDR would gather visi-
tor counts defined by usage.

·Meeting with representa-
tives of the Missouri Depart-
ment of Natural Resources to 
discuss such things as a land 
swap for park areas abutting 
the Parkway to allow more de-
velopment along the Parkway, 
signage and crossover events 
tying the park to the Parkway.

·Meeting with representa-
tives of the Arrowhead Centre 
development to discuss poten-
tial opportunities for activities 
that could be of mutual benefit 
to Arrowhead and the Park-
way.

·Meeting with representa-
tives from the Missouri De-
partment of Transportation 
to discuss possible improve-
ments and develop strategies 
to overcome the “canyon ef-
fect” in which the bluffs along 
the Expressway obscure vis-
ibility of the city.

·Looking at improvements 
to the Parkway that would 
make it more inviting.

·Examining the Key Largo 
interchange to improve func-

tionality and safety while 
making it more visible and 
more appealing.

·Analyzing current market-
ing efforts and then develop-
ing a new strategy that would 
rebrand the city and the west 
side of the Parkway. Some of 
the ideas included revising 
the city logo and website and 
adopting a motto or tag line.

·Determining what kind 
of development the Parkway 
could support and then devel-
oping strategies for targeting 
development – retail, residen-
tial, office and industrial.

·Reviewing city regulations 
and policies in order to im-
prove processes.

·Identifying desired Park-
way maintenance and then 
developing a long-range plan 
to meet those goals on budget.

·Developing an implemen-
tation policy for each step.

The first phase of the study, 
which included data collec-
tions, a look at trends, discus-
sions with stakeholders and 
two public workshops, cost 
$70,000. Because the next 
phase of HDR’s proposal could 
be substantially higher, city 

officials said at the meeting 
that they will be holding work-
shops to discuss the points 
they feel are feasible. Then 
some of the plans would have 
to be worked into the 2018 
budget.

However, according to 
Cary Patterson, city planner 
for Osage Beach, some of the 
points will be addressed in 
community-wide studies to be 
carried out in the next couple 
years.

“A market analysis will be 
part of an overall economic 
development plan for the en-
tire city; we’ll be reviewing 
the code as part of the city’s 
overall comprehensive plan 
update; and a transportation 
master plan will look at the 
roadways – both infrastruc-
ture and esthetics – through-
out the city,” he said, adding 
that other points – like entic-
ing traffic from the State Park 
– could be explored by busi-
ness owners individually or as 
a group. “The next time they’re 
holding a bass tournament 
at PB2, throw a coupon in the 
give-away bags or run some 
radio ads about picnic lunch 

specials for people going to 
the beach. Some of our busi-
ness owners on the west end 
are starting to see an improve-
ment but those who aren’t 
can take this information and 
work together to ‘think outside 
the box.’”

In the meantime, city of-
ficials are hoping that the 
completion of the Nichols 
Road project, a more aggres-
sive summer mowing sched-
ule and a planned resurfacing 
of the west end of the Parkway 
will improve the look of the 
area and lift the spirits of busi-
ness owners. Patterson said 
he thought the city might also 
be open to the idea of working 
with area garden clubs to add 
flower gardens at key locations 
such as the Key Largo exit to 
further improve esthetics.

“The City understands that 
this isn’t a short-term issue 
and that the process must be 
comprehensive, complete and 
in depth in order to have a last-
ing effect on positive growth 
and output for the study area 
and the community as a 
whole. However, we can take 
advantage of some of these 
ideas now to keep the momen-
tum going,” Patterson said.

Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM
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THE DROWNING OF CHIEF 
NEONGWAH 

Known as Chief Neongwah 
or Stone Face, this ancient ero-
sion-chiseled profi le of an In-
dian’s face on the side of a bluff 
is now beneath the waters of 
the Lake. It was said to be about 
four miles upstream on the 
Niangua River. All that can be 
seen there today, when the Lake 
is at normal reservoir level (660 
feet above sea level), is a  small 
chunk of rock about ten feet or 
so out from the lake shore.  It is 
about the size of a washtub pro-
jecting above the lake surface 
and could defi nitely be a navi-
gation hazard if it were further 
out in the lake. This may be part 
of the crown of Chimney Rock, 
which was said to be close to the 
profi le. The water at this site is 
about 50 feet deep. We are for-
tunate that some early photog-
rapher chose to preserve its im-
age (photographer unknown, 
courtesy of Danny Lane) be-
cause with the Lake’s notorious 
poor underwater visibility even 
a diver would fi nd Chief Neong-
wah’s profi le diffi cult to fi nd.

The word “Neongwah” is 

of native American origin (Si-
ouan) and has some kind of 
linguistic relationship to the 
word “Niangua.” The experts 
of nomenclature are still work-
ing on this one. “We have not 
yet solved the full secret of that 
name,” said Robert L. Ramsey, 
the author of “Our Storehouse 
of Missouri Place Names.”  

One can only wonder how 
many intriguing features ex-
ist in the bluff and bedrock 
exposures that lie beneath the 
surface of the Lake along its 
hundreds of miles of shoreline.  
Having explored the shorelines 
of Lake of the Ozarks, Truman 
Reservoir and many miles of 
Osage River shoreline above 
Truman as well as below Ba-
gnell Dam, I can attest to the 
existence of scores of scenic 
curiosities, unrecorded and un-
named, that can be seen above 
water in bluffs and rock expo-
sures.  

This historical sketch is from 
the collection of H. Dwight 
Weaver. He is the author of six 
books on the history of Lake of 
the Ozarks.

The author’s latest book on 

Lake history – Images of Amer-
ica, Osage Beach – is now lo-
cally available and is a picto-
rial history of Osage Beach from 
1880 to 1980. Contact him at: 
dwightweaver@charter.net or 
call 573-365-1171. Visit www.
lakeoftheozarksbooks.com to 
obtain more information or to 
purchase one of his books on 
line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

Retail development could be a step closer to reality
By Nancy Zoellner-Hogland

The Osage Beach Tax Incre-
ment Financing (TIF) Com-
mission is set to meet at 6 p.m., 
Thursday May 11 at City Hall to 
discuss the Osage Beach Com-
mons project, a $30.4-million 
retail shopping development 
planned for some 14 acres 
along Osage Beach Parkway. 
The land is currently occu-
pied by the Golden Door Mo-
tel and the now-vacant Jake’s 
Steak and Fish restaurant as 
well as approximately 10 acres 
of vacant or unimproved land 
where two, abandoned single 
family homes sit.

According to city officials, 
at the meeting the members 

of the TIF Commission will 
consider the TIF plan and then 
vote on whether they should 
recommend it to the Osage 

Beach Board of Aldermen.
City Attorney Ed Rucker 

said it’s the first of four basic 
steps needed to move the proj-
ect forward.

“You need commission ap-
proval of the TIF plan – that’s 
Step 1; you need approval by 
the board of aldermen of the 
TIF plan – that’s Step 2; you 
need a development agree-
ment – a TIF contract be-
tween the city and the devel-
oper – that’s Step 3; and then 
you need a project ordinance, 
which starts the clock run-
ning and the actual diversion 
of taxes – and that’s Step 4,” he 
explained. 

Those who plan to attend 

to find out if the center will 
include the rumored Hobby 
Lobby could go home without 
an answer. Rucker said the 

developers will discuss some 
of what they have in mind but 
probably won’t identify par-
ticular stores 

“One of the things we’ve 
learned is that most signifi-
cant retailers with significant 
presence that people want in 
their communities will not 
commit to a project until they 
see the project is commit-
ted, locked down and going 
through. The time, effort and 
wrangling it takes to produce 
a commercial real estate lease 
between a retail destination 
store and the land owner is so 
significant that most retail-
ers won’t put the time in until 
they know the store is going to 
get built – until they know the 
TIF plan is actually adopted 
and the developer has a deal,” 
Rucker said.

What is known is that the 
plans currently call for a com-
bined 131,000 square feet of 
retail space in four buildings. 
According to the architect’s 
rendering, Buildings A, B and 
C will be connected. Building 
A will include 55,000 square 
feet, Building B will include 

38,400 square feet and Build-
ing C will consist of 20,000 
square feet. Building D, which 
is set apart, will include 17,600 
square feet. The development 
will also include 672 parking 
spaces – more than what is 
called for under the existing 
C-1 General Commercial Dis-
trict zoning.

The project is being pro-
posed by St. Louis developer 
Michael Staenberg, who, over 
his career, has developed, 
leased and managed a port-
folio of more than 200 shop-
ping centers comprising in 
excess of 35 million square 
feet of retail space, including 
more than 1,000 restaurant 
and 1,000 retail transactions, 
across the United States.  

The Staenberg Groups’ most 
recent developments include:

·Powers Pointe in Colo-
rado Springs, Colorado - a 20-
acre development featuring a 
Sprouts Farmers Market an-
chored infill development and 
the future home of numerous 
first-in-market restaurants 
and retailers.

·The Grove in Thorton, Col-

orado - a 65-acre retail devel-
opment north of Denver that is 
anchored by a 90,000-square-
foot Cabela’s store and which 
provides a location for a mul-
titude of restaurants, retailers 
and service providers.

·The Old Mill in Washing-
ton, Pennsylvania - a destina-
tion retail development an-
chored by the new Field and 
Stream concept and a 55,000 
square foot Hobby Lobby.

·Firestone City Centre in 
Firestone, Colorado

·Northwest Commons in 
Grand Island, Nebraska, a re-
development of the original 
enclosed Grand Island Mall 
featuring more than 150,000 
square feet of junior anchor, 
inline and shops space.

Osage Beach City Adminis-
trator Jeana Woods said Staen-
berg’s project is a pay-as-you-
go TIF. 

“In other words, the city 
will not be spending any of its 
funds and we will see some 
immediate money because we 
don’t let them TIF 100 percent 
of the new tax.”  
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May 19th at Lil’ Rizzos, Osage Beach. 
With your Host First State Bank
5-7 p.m., Stop by for a bite to eat or a cocktail, 
and decompress. Meet some new people or catch 
up with old friends. Maybe even stick around for 
dinner! Good friends, great food, it’s a super way 
to spend a Thursday evening at the Lake!

OB Aldermen consider raising age to purchase tobacco
By Nancy Zoellner-Hogland

According to the website to-
bacco21.org, 95 percent of all 
Americans support raising the 
legal age to purchase tobacco 
products to 21.

On Thursday, May 4, resi-
dents of Osage Beach will find 
out if that percentage repre-
sents the city’s Board of Alder-
men. That’s when the alder-
men will be presented with an 
ordinance to raise the age to 
purchase all tobacco products 
and e-cigarettes from 18 to 21. 
Only sales inside Osage Beach 
city limits would be affected 
by the law.

The idea was first brought 
up at the April 6 meeting by 
Alderman Jeff Bethurem, who 
admitted to first using chew-
ing tobacco when he was 17. 

“If we can keep the children 
in our community from start-
ing that process, we should. 
I think if we can postpone 
that decision for a few years 
when they have a little more 
– ummm – thought process 
in their brains, we should. I 
chewed for 37 years before 
I quit last September or Oc-

tober. I wish something had 
been in place to keep me from 
starting,” he said.

Jean Horrall, a member of 
the Smoke-free at the Lake 
Coalition and a retired nurse 
who previously worked at the 
Osage Middle School, also 
spoke at the meeting, saying 
she was concerned about the 
number of 13-and-14-year-
olds who smoked. She said sta-
tistics showed that 95 percent 
of all adults who smoke said 
they started when they were in 
their early teens.

“When I asked how they got 
their cigarettes, I learned it 
was mainly from the 18-year-
olds who could legally buy 
them and carry them on their 
person – even on school prem-
ises,” she said. “So they were 
getting them from high school 
seniors or kids that had just 
graduated. That’s very con-
cerning to me because even 
though statistics are showing 
that smoking among teenag-
ers is dropping, we’re seeing 
younger kids starting to smoke 
at earlier ages.”

However, she said com-

munities that had raised the 
legal limit to 21were seeing a 
“real decline in the numbers of 
younger kids who smoke.” 

Horrall also urged the 
board to consider including 
electronic nicotine delivery 
systems - or e-cigs – in the or-
dinance. She said manufac-
turers of those electronic ciga-
rettes offer flavors like Captain 
Crunch and bubblegum to at-
tract younger smokers.

After the discussion, the 
board voted unanimously 
to instruct City Attorney Ed 
Rucker to draft the ordinance. 
Although he voted “Yes,” Al-
derman Kevin Rucker said he 
planned to look into the mat-
ter before the ordinance came 
back for a vote.

However, at their next 
meeting on April 20, both Al-
dermen Kevin Rucker and 
Phyllis Marose said that, after 
considering the matter, they 
had changed their minds.

“I don’t feel it’s anything 
we need to do. This is an is-
sue that should be handled by 
state government and not by 
local government,” Alderman 

Rucker said. 
Marose said she totally 

agreed with him.
“Believe me, I’m all I favor 

of no one smoking. I’m a past 
smoker from years ago, but I 
don’t think it’s up to the city 
to mandate who’s going to be 
smoking and who’s not,” she 
said, adding that she felt that 
if only some of the cities in 
the Lake area adopted the law, 
while others didn’t, it wouldn’t 
be effective. “Believe me – I 
wish no one would smoke, but 
people do.”

Lake Ozark Mayor Johnnie  
Franzeskos said while it was 
up to the board to determine 
whether the city would follow 
suit, he personally does not 
support the action.

“Don’t get me wrong – I don’t 
like smoking and I certainly 
don’t support tobacco use by 
kids,” the mayor said emphati-
cally. “However, I find it ironic 
that, if that law was adopted, 
an 18-year-old resident of Lake 
Ozark would be allowed to join 
the military and take up a gun 
to defend his or her country 
but that same person wouldn’t 

be able to buy a pack of ciga-
rettes when they’re back home 
on leave. It’s one thing if the 
state adopts new legislation 
that changes the age limit, 
but it’s my feeling that our city 
shouldn’t make decisions that 
should actually be made by 
parents. But, as I stated, that’s 
my personal opinion – this 
matter would be decided by 
the board.”

A dozen different Missouri 
cities have adopted similar or-
dinances. Jefferson City was 
the most recent; Columbia was 
the first, adopting the measure 
in 2014. 

Two states – Hawaii and 
California - have raised their 
tobacco sales age to 21 but 
some say Missouri will never 
follow suit because Missouri-
ans like to smoke and the state 
likes to collect the taxes on 
their habit. 

In addition to sales tax, a 
separate tax is collected on 
cigarettes and other tobacco 
products sold in Missouri. 
Money received from the tax 
is deposited in the State School 

continues on page 20
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What to do when the IRS comes calling
The Internal Revenue Ser-

vice (IRS) has developed a 
new webpage on IRS.gov to 
help taxpayers correctly iden-
tify if a person visiting their 
home or place of business is 
legitimately from the IRS.

According to Rebecca J. 
Travnichek, family financial 
education specialist with 
University of Missouri Exten-
sion in Camden County, IRS-
related in-person and phone 
scams run wild across the 
country all year long. Howev-

er, taxpayers may actually re-
ceive official, unannounced 
visits from IRS employees 

as part of their routine case-
work. IRS visits to taxpayer 
homes or businesses fall into 
three categories:

·IRS revenue officers visit 
a taxpayer’s home or place 
of business to discuss taxes 
owed or tax returns due.

·IRS revenue agents will 
sometimes visit a taxpayer 
due to an audit. Taxpayers 
would be notified by mail 
about the audit and set an ap-
pointment time with the rev-
enue agent. An auditor may 

call to confirm the appoint-
ment date and time; as well 
as, items pertaining to the 
audit.

·IRS criminal investigators 
may visit a taxpayer’s home 
or place of business unan-
nounced while conducting 
a tax-related investigation. 
These are federal law en-

forcement agents, and they 
will not demand any sort of 
payment. Criminal investiga-
tors also carry law enforce-
ment credentials, including a 
badge.

To learn more about visits 
from IRS revenue officers and 
IRS criminal investigators, 
visit “How to know it’s really 
the IRS calling or knocking on 
your door” on IRS.gov.

As the Lake Churns
Lake Sales 
Data

U.S. existing home sales took off 
in March to their highest pace in over 
10 years, and severe supply shortages 
resulted in homes selling much faster 
than in February and a year ago, ac-
cording to the National Association of 
Realtors.  

March’s sales pace is 5.9 percent 
above a year ago and surpasses Jan-
uary as the strongest month of sales 
since February 2007.  The median ex-
isting home price for all housing types 
in March was up 6.8 percent from 
March 2016. March’s price increase 
marks the 61st consecutive month of 
year-over-year gains.

The available home inventory at 
the end of March increased 5.8 per-
cent to 1.83 million existing homes 
available for sale, but is still 6.6 per-
cent lower than a year ago and has 
fallen year-over-year for 22 straight 
months.  Properties were on the mar-
ket an average of 34 days in March, 
which is down signi� cantly from 45 
days in February and 47 days a year 
ago.  Forty-eight percent of homes 
sold in March were on the market for 
less than a month.

In the Midwest, existing-home 
sales jumped 9.2 percent to an annu-
al rate of 1.31 million in March, and 
are now 3.1 percent above a year ago. 
The median price in the Midwest was 
$183,000, up 6.2 percent from a year 
ago.

Interest rates have been inching 
up since last fall.  The average com-
mitment rate for a 30-year, conven-
tional, � xed-rate mortgage rose for 
the � fth straight month in March to 
4.20 percent from 4.17 percent in 
February. The average commitment 
rate for all of 2016 was 3.65 percent.

Meanwhile, at Lake of the Ozarks, 
the number of homes coming on the 
market in 2017 has decreased by 4.6 
percent compared to the same time 
in 2016 while the amount of closed 
sales increased 15.2 percent and 
pending sales are up 15.3 percent.  

The median sales price also rose by 6 
percent.

2017 condo inventory coming on 
the market is currently even with 2016 
numbers and the median sales price 
dropped by 1 percent.  The total units 
sold increased 6.7 percent and pend-
ing sales are up 5.45 percent.

With the rapidly moving market 
and rising prices; it can be dif� cult 
to determine value for both buyers 
and sellers.  A good market analysis 
should include the most recent sales 
of the homes closest and most like 
your home.  In addition, it should also 
factor in the sales trends happening 
at the lake and in your neighborhood 
as well as considering the home’s fea-
tures and potential drawbacks that 
add or detract from its worth.  

Sales data obtained from the Lake 
of the Ozarks MLS comparing the time 
frame from January 1 to April 23 of 
2016 and 2017 and from the National 
Association of Realtors.

Michael Elliott has been selling 
real estate at the Lake of the Ozarks 
since 1981.  He is one of the most 
respected brokers in the area.  If you 
have interest in a career in real estate 
or would like Michael’s assistance in 
the sale or purchase of property, con-
tact him at 573.365.SOLD or cme@
yourlake.com  View thousands of lake 
area listings at www.YourLake.com $1 
million plus homes at www.LakeMan-
sions.com   You can also view each 
months’ article, ask questions and 
offer your opinion on Michael’s real 
estate blog, www.AsTheLakeChurns.
com

Real Estate and Lake News 
with C. Michael Elliott
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Lake Ozark is growing by leaps, bounds and spaces
By Nancy Zoellner-Hogland

Overall, Camden, Miller and 
Morgan counties have not seen 
a lot of growth over the past 
few years. However, develop-
ment in Lake Ozark has kicked 
up a notch – or 10 – especially 
along Bagnell Dam Boulevard.

According to Tim Haden, 
Lake Ozark’s deputy commu-
nity development director and 
building and zoning official, 
several commercial projects 
are underway:

·Fish Haven Estates, a senior 
housing project with 44 apart-
ments and community room 
with coffee bar and computer 
work stations is under con-
struction and scheduled to be 
completed this summer. 

·Big Thunder Marina boat 
showroom, a 14,000-square-
foot boat showroom located at 
3401 Bagnell Dam Boulevard, 
is under construction and is 
scheduled to be completed late 
this summer.

·Voyage Marine and Stor-
age, a 6,000-square-foot 
boat storage facility with an 
8,000-square-foot boat service, 
parts and office building at 119 

Horseshoe Bend Parkway is 
under construction with plans 
to open soon.

·Easy Street Desert and 
Wine Bar, located at 1097 Ba-
gnell Dam Boulevard – a re-
model of the old Continental 
Hotel building – is under con-
struction with plans to open 
this month.

·A new commercial building 
located at 1289 Bagnell Dam 
Boulevard is under construc-
tion. No tenant information is 
available yet.

·The Main Event at 1785 Ba-
gnell Dam Boulevard is a re-
model of the building that for-
merly housed KZ Interiors and 
will serve as a banquet center 
when completed this spring.

·Lake Escape at 1384 Bagnell 
Dam Boulevard is Lake of the 
Ozarks’ first, live action escape 
room. Guests have 60 minutes 
to work together to crack the 
codes, find clues and solve the 
puzzles to achieve one goal: es-
caping the room. 

·Lakeview Hotel, formerly 
Resort at Port Arrowhead, lo-
cated at 3080 Bagnell Dam 
Boulevard, is undergoing a 

major remodel.
·Site preparation is under-

way for a laundromat and an 
ice cream shop to be built next 
to the Lake Ozark Fire Protec-
tion District. 

Several new businesses also 
moved into existing buildings 
on Bagnell Dam Boulevard:

Metro Marble and Gran-
ite, Dandelion Seed Boutique, 
IceHole Frozen Drinks, Global 
Development and Construc-
tion, Facelift Marketing & De-
sign, Ultimate Tan, 

Black Pearl Bubble Tea, Skull 
and Bristle, Split Arrow Bou-
tique, Linda Lu’s and Lucy’s. 
Hurricane Auto Sales II moved 
in at 3468 Old Highway 54.

In addition, since the start 
of 2017, Haden has issued five 
building permits for new sin-
gle family residential homes.

Lake Ozark Mayor Johnnie 
Franzeskos said he’s just as 
excited to have 36 additional 
parking spots at the top of the 
Bagnell Dam Strip. 

In April, the city signed an 
agreement with Dave Paisley 
and Lake Shore Holding dba 
Iguana to lease the spaces in 

front of Two Bit Town for $1 per 
month. Under the agreement, 
the city will take care of liabil-
ity insurance and provide the 
maintenance, including strip-
ing and sweeping. Either party 
can terminate the agreement 
with 30 days’ written notice.

The spaces had been roped 
off since 2015 – first by the pre-
vious owner, Don Feese after 
a surveying error gave him 
rights to the property and a 
judge ruled that he – and not 
the city – owned the spaces 
and could do what he wanted 
with them, and then by Igua-
na, who purchased the prop-
erty last spring. 

“We had been negotiat-
ing with Iguana since the last 
Magic Dragon Car Show to see 
if we couldn’t work something 
out. Now that it’s done, I can’t 
thank them enough. They re-
ally helped a lot of people – the 
residents, the business owners 
and the tourists who visit the 
Strip and need a place to park. 
We really appreciate this,” 
Franzeskos said, adding that 
over the past 12 months, sev-
eral more parking spaces had 

been added.
With financial assistance 

from George Tucker, owner of 
Tucker’s Shuckers Oyster Bar 
who donated $10,000 to the 
cause, the old Lake Ozark Po-
lice Department building was 
demolished and the land was 
converted into a public park-
ing lot, and down closer to the 
dam, public works employees 
removed a curb line to create 
an additional 30 or so diagonal 
parking spots. Similar action 
was taken at the top of the Strip 
a few months earlier.

“And we just got more big 
news! We don’t know when 
work will start but we know 
that senior citizens living facil-
ity will be built in that beauti-
ful gray home that sits on the 
bluff above the Lake. Plans 
call for 146 units. What a view 
they’ll have,” Franzeskos said. 
“With completion of the lift 
station down across from Men-
ard’s and the addition of sewer 
and water, we know that land 
will soon be developed. The 
city is finally moving forward. 
It’s exciting to see!”
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Managing Rental Property
How to 
choose a 
Vacation 
Rental 
Manager

You have a second home or con-
do at the Lake and you realize that 
you are not using it as much as you 
thought you would, or you have de-
cided that you want to off-set some 
of your expenses for that property.  
Now what do you do?

Finding the right company to 
manage your vacation rental prop-
erty can make a big difference in 
your overall experience.  Are you just 
looking for some additional income 
or do you want to make as much 
money as possible.  Whatever your 
situation, you need to make your 
expectations clear when you are in-
terviewing potential managers.  

Obviously experience counts.  
Find out how long they have been 
managing property and how suc-
cessful they have been in renting 
similar properties to yours?  Beware 
of any company that promises a 
certain number of rental night’s or 
income; however a good company 
will be able to give you potential in-
come/number of rental nights based 
on their past history with similar 
properties.

What types of support services 
do they offer like housekeeping, 
maintenance, interior design, AC & 
appliance repair or landscaping and 
yard work and are they available 
24/7?

Next you will want to ask how 
they market their properties.  Do 
they provide plenty of pictures, vir-
tual tours, videos and information 
about their properties?  Do they uti-
lize social media, digital marketing 
and e-blasts?  Is their website easy 
to navigate and is the presentation 
professional?  In addition to their 
website, how else do they advertise 
their properties?  

Since damage is always a possi-
bility, how do they screen their po-

tential guests?  How do they handle 
damages?  Do they offer damage 
protection?  Have them give you 
examples of past damages and how 
they handled the situations.

Some companies rent their prop-
erties on a rotating basis.  If you 
have a nice property or a great lo-
cation, companies using this proce-
dure should be avoided.  Your hard 
work, décor, amenities and location 
should be allowed to work in your 
favor.  A company that presents all 
of their properties in the same man-
ner and allows your features to sell 
your property to potential renters is 
your best bet.  Wouldn’t you want 
to be able to choose if you were a 
guest and not have to take the next 
unit in line?

Your potential manager should 
also have good ethics and be truth-
ful about the potential for your 
property.  Do they have a good 
reputation?  Do they belong to 
other professional organizations?  
You should be able to get references 
from current owners as well as from 
other professionals within the Lake 
Area community.  And fi nally, you 
should feel at ease and be comfort-
able with the potential manager.  

Russell Burdette is the owner of 
Your Lake Vacation, a professional 
vacation rental management com-
pany at the Lake of the Ozarks since 
1986.  If you would like a vacation 
rental market analysis or more info 
on renting your home or condo as a 
vacation rental, please call 573-365-
3367 or e-mail russell@yourlakeva-
cation.com.

Russell Burdette

continued from page 17
Money Fund, the Health Ini-
tiatives Fund, and the Fair 
Share Fund. State law sets the 
tax based on mills (1/10 of 
one cent) per cigarette. The 
State School Money Fund re-
ceives 4 ½ mills per cigarette 
(or 9 cents per pack of 20, for 
example); the Health Initia-
tives Fund receives 2 mills per 
cigarette (or 4 cents per pack 
of 20); and the Fair Share Fund 
receives 2 mills per cigarette 
(or 4 cents per pack of 20).

According to the Missouri 
Department of Revenue Finan-
cial and Statistical Report for 
the fiscal year ending June 30, 
2016, the cigarette tax brought 
in $108,717,273, a 3.8-percent 
increase over 2015’s collected 
tax of $104,720,458.

The Missouri 60 Cent Ciga-
rette Tax Amendment, also 
known as Constitutional 
Amendment 3, was on the No-
vember 8, 2016, ballot in Mis-
souri as an initiated consti-
tutional amendment. A “yes” 
vote supported a proposal to 
increase the taxes on ciga-
rette packs from 17 cents to 77 
cents by 2020 and would have 
imposed an additional fee on 
tobacco wholesalers at an ini-
tial rate of 67 cents per pack. 
Funds generated by these taxes 
and fees would have been ear-
marked for a newly established 
Early Childhood Health and 
Education Trust Fund. A “no” 
vote opposed this proposal, 

keeping the state’s tobacco tax 
of 17 cents per pack.

The measure was defeated 
1,649,723 to 1,120,389.

The science behind the push 
to raise the age

According to the website to-
bacco21.org, smoking is espe-
cially risky for youths because 
it delivers a dopamine “high,” 
yielding self-confidence, focus, 
euphoria, loss of appetite and 
alertness, more quickly and 
more thoroughly than if the 
nicotine was delivered through 
an intravenous injection.

The site explains that the 
interior surface of the lung 
is nearly the size of a singles 
tennis court and it’s saturated 
with miles of tiny blood vessels 
whose major job is to absorb 
oxygen instantly. Nicotine be-
comes the perfect hitchhiker, 
an exquisite drug delivery sys-
tem. That nicotine-laden blood 
is then pumped directly to the 
brain, unfiltered and highly 
concentrated.

“Once there, nicotine 
pounds a brain receptor whose 
purpose is to release the king 
of the feel-good neurotrans-
mitters, dopamine. But, there’s 
no free lunch in the brain. Af-
ter being over-stimulated for a 
while, the brain seeks balance 
and it does so by down-regu-
lating those receptors – making 
them less sensitive – not only to 
nicotine, but also the normal 
everyday processes that stimu-
late dopamine. Daily activi-

ties turn on dopamine, but the 
smoker’s brain turns down the 
sensitivity for everything.

“The only thing that brings 
a smoker’s brain back to a near 
normal balance again is an-
other puff. Between cigarettes, 
a smoker’s brain is in constant 
withdrawal, missing dopamine 
badly. Thus smokers spend 
much more time feeling irrita-
ble, unfocused and depressed. 
Smokers all say that a cigarette 
allows them to relax and de-
stress. That’s true but only be-
cause the up-and-down levels 
of dopamine help to bring on 
all that stress.

“However, adolescent’s 
brains function differently 
with receptors ramping up and 
down much faster, more thor-
oughly and more permanently. 
This plasticity of their brains 
coupled with an evolutionary 
drive to take risks and separate 
physically and socially from 
their parents puts them in the 
cross hairs of this incredibly 
addictive habit.

“Nicotine operates effec-
tively in the deepest, most 
ancient parts of the brain, ar-
eas where structural receptor 
change resonates throughout 
the entire nervous system. It’s 
why kids who smoke are more 
depressed, more rebellious, 
less empathetic and greater 
risk takers. It’s why early use of 
nicotine in a cigarette, a chew 
or an e-cigarette is so danger-
ous.” 

Aldermen consider tobacco age

Hulett Chevrolet Buick GMC Goes to Bat
for Camdenton Youth Baseball League

Hulett Chevrolet Buick GMC 
is partnering with the Cam-
denton Youth Baseball League 
in Camdenton.   Hulett Chev-
rolet Buick GMC has joined 
forces with the national Chev-
rolet Youth Baseball program 
to provide new equipment, a 
monetary contribution, invi-
tations to FREE instructional 
clinics, and an opportunity for 
community members to earn 
additional donations for their 
league via a Test Drive fund-
raiser.

Hulett Chevrolet Buick GMC 
will present the Camdenton 
Youth Baseball League with 
an equipment kit that includes 
useful items such as bags, bat-
ting tees, catcher’s gear, water 
bottles and Chevrolet Youth 
Baseball T-shirts. The sponsor-

ship also includes youth clinics 
featuring current and former 
MLB/MiLB players and coach-
es, and instructors from Ripken 
Baseball and the Major League 
Baseball Players Alumni Asso-
ciation. 

In addition, Hulett Chev-
rolet Buick GMC will present 
a check representing a one-

time monetary contribution 
to Camdenton Youth Baseball 
League.   Sponsored leagues 
across the country will have 
the chance to earn additional 
funds as community members 
take test drives at their part-
nering dealership to help sup-
port the league. 
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Let’s Go Boating!

Living On A Boat 
As a second homeowner’s play-

ground, Lake of the Ozarks is home 
away from home for thousands of 
boaters who come to the lake week-
end after weekend, year after year.  
After purchasing a boat, weekend 
warriors must decide if they will 
trailer their boat, buy a home or 
keep their boat in a marina. 

Those boaters looking for a 
simple, romantic, adventurous life-
style will often choose to keep their 
boat in a marina. Living aboard your 
boat is a dream shared by millions 
of people and the benefi ts often 
outweigh the burdens of owning a 
second home.  Living in a marina 
does not require you to spend time 
mowing the lawn, cleaning and 
maintaining your home.  Marina 
slips are leased annually, unlike the 
long term commitment that comes 
with purchasing a home.  Marina 
life simplifi es utility bills as most 
leases come with electricity, water, 
trash removal, wi-fi  and cable. With 
gated communities and security ser-
vice marinas offer safety and peace 
of mind for your family and your 
vessel.

The marina lifestyle offers a 
strong sense of community and 
neighbors who share your passion 
for boating.  Most folks who live in 
a marina enjoy the camaraderie of 
friends and welcome casual gather-
ings on the dock and boating to-
gether as a group.

There is a sense of freedom that 
comes with living aboard your boat 
that you just can’t get living on 
land.  Surrounded by nature, it can 
be very relaxing as the wind starts 
to gently rock your boat, as the 
rain falls on the roof of the marina 
and the fi sh nibble on the bottom 
of your boat.  It’s breathtaking to  

wake up surrounded by low lying 
fog and smooth glass like water, 
and to go to bed wrapped in the 
beauty of the lake.

When shopping for a marina 
consider these questions. Do you 
want a wet dock or dry dock? Is 
the location convenient by land and 
water?  How deep is the water?  Is 
it protected from rough water?  Is 
it easy to dock your boat?  Is there 
signifi cant water traffi c and conges-
tion?  What is the atmosphere of 
the marina?  Do you prefer a quieter 
setting or a party environment?  Is 
parking convenient?  How strong is 
the security?  What amenities, ser-
vices and perks are offered?  Is the 
marina well-kept and updated?  Is 
a fuel dock and onsite service de-
partment important to you?  How 
knowledgeable are the operators?

If you are looking for a home 
away from home for your fam-
ily and boat we invite you to visit 
MarineMax Lake Ozark at 3070 Ba-
gnell Dam Boulevard.  MarineMax 
offers wet slips and dry storage, a 
central location by land and water, 
updated facilities, numerous ame-
nities, a fuel dock, onsite service 
department, year round security, 
marina parties, family atmosphere 
and much more.

With 62 locations, MarineMax 
is the nation’s largest recreational 
boat dealer.  MarineMax compli-
ments its industry leading brands 
with dedicated delivery captains, 
educational classes, organized 
customer events, and unparalleled 
service.  We invite you to visit our 
highway store in Osage Beach and 
our on water location in Lake Ozark.  
Always open at www.marinemax.
com

ATLANTIS
DIVE & DOCK 
SALVAGE LLC

573-480-2700

Ameren UE Certifi ed • Search & Recovery
Dock Welding • Cable Installation

Jewelry - Glasses - Props - Keys - Valuables
Specializing in Sunken Boat Recovery

Tim McNitt
Coast Guard Captain

Commercial Diver • 25 Yrs Experience
Dive Master /Supervisor /Rescue /Cave

Fly! 

573-302-0022

6
different 

tours

Ride
in a helicopter!

Located in the Paul’s Supermarket Shopping Center Business 54 & HH - Lake Ozark
Visit us online at www.lakeozarkhelicopters.com

Whether you just want to say you’ve ridden in a helicopter, take a 
romantic fl ight, or get an aerial view of the historic Ha Ha Tonka Castle, 
we’ve got a tour to suit you!

Customized, sunset and commercial 
fl ights also available.  
Call for more information!

Call
573-302-0022Fly! 
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Crossword Puzzle
Solution page 15

ACROSS
1. Request to Geico, e.g.
6. Short for oftentimes
9. Plague carrier
13. *Like a plant in Zone 2
14. Column’s counterpart
15. Exclude
16. *More bitterly cold
17. Computer-generated imagery
18. One of Florida Keys
19. *Fahrenheit alternative
21. Nanking cotton
23. Make weblike fabric
24. Giant Himalayan
25. Geological time period
28. Russian parliament
30. Join the military
35. 100-meter ____
37. One in a million
39. Crude commodity transporter
40. Icelandic epic
41. Rock bottom
43. Aquarium scum
44. Sends
46. Foal’s mother
47. Tear violently
48. *A blast from the North Pole
50. Belgian port, in Dutch
52. Fish eggs
53. T on a test
55. “____ we there yet?”
57. *End-of-summer
61. *Average weather pattern
65. Theater guide
66. ET’s craft
68. Capital of Ghana
69. Large numbers
70. Have a cold
71. Audition tapes
72. Little piggies?
73. Bulb type
74. Like a disreputable 
neighborhood

DOWN
1. Swanky
2. Fabric related to #23 Across
3. Seed covering
4. “That is,” to an Ancient Roman
5. Indefinitely large number
6. Tolkien villains
7. *Cause of low visibility
8. Strong string
9. “Don’t give me any ____!”
10. Plural of lira
11. U2 guitarist
12. Longest division of time
15. *a.k.a. The Little Boy
20. Driver’s 180
22. Had a meal
24. Distance to a golfer
25. Swelling
26. *Meteorologist’s tool
27. Echo sounder
29. Madam, to a cowboy
31. Baron Munchhausen, e.g.
32. Sicker
33. Repeat, in music
34. *____ winds
36. “Stop!” to marchers
38. De Valera’s land
42. Kidney-related
45. Hindustani guitar, pl.
49. “____, the Beloved Country”
51. “The Three Stooges” and 
“Peter, Paul and Mary,” e.g.
54. “The ____” to a bartender
56. Wedding singer, e.g.
57. *____ Bowl
58. Nobel Peace Prize capital
59. Clarified butter
60. *What grass does in the 
morning
61. *Kind of front
62. Crowning point
63. Trampled
64. Not difficult
67. Exclamation of disgust

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks

LLC

THEME: ALL ABOUT WEATHER

This offer is subject to availability and is not valid in all areas.
Dish Network: 1-855-397-7631
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LOWA provides opportunity to lunch, learn and earn
By Nancy Zoellner-Hogland

There’s an old adage that 
states “There’s no such thing 
as a free lunch.” However, that 
phrase doesn’t apply when 
dealing with the Lake of the 
Ozarks Watershed Alliance 
(LOWA). In fact, not only can 
you get a free lunch at one of 
the organization’s upcoming 
programs, by attending, you 
can also earn a hefty discount 
on your next septic tank pump-
out.

It’s all part of LOWA’s Septic 
Tank Maintenance Workshops, 
to be held in May.

The workshops will high-
light how septic tanks should 
work and how owners can 
maintain their tanks for maxi-
mum efficiency, with presen-
tations by LOWA Executive 
Director Donna Swall and Uni-
versity of Missouri Extension 
Professor Bob Broz.

“Very valuable information 
will be shared,” Swall prom-
ised. “Being a homeowner at 
the Lake since 1981, I was al-
ways told as long as nothing 
goes wrong, I didn’t have to do 
anything with my septic. How 
untrue that is! There are things 

you can do to help your tank 
operate at maximum efficien-
cy and one of those things is 
pumping the tank every three 
to five years, depending on the 
usage. That’s extremely impor-
tant because of karst topogra-
phy found in the Ozarks.”

Karst topography is a type 
of landscape that forms when 
water dissolves and erodes soft 
rock like limestone, leaving be-
hind caves, surface sinkholes 
and tall, steep rock cliffs, ac-
cording to the website Water-
sheds.org. Because this type of 
landscape allows water to eas-
ily move through the ground, 
the soft rock doesn’t provide 
a good filtration system to re-
move contaminates, making 
those regions more vulnerable 
to pollution.

Everyone who attends the 
workshop and who is inter-
ested in taking part in the 
pump-out program will be 
asked to fill out an application 
which will allow them to have a 
500-gallon tank pumped out at 
the cost of $85 and a 1,000-gal-
lon tank pumped out for $95. 
Those who want to take part in 
the program but who can’t at-

tend the workshop will have to 
pay $95 and $105, respectively.

The pump-outs will be 
scheduled this spring. Swall 
said even those who have had 
their tanks pumped through 
the grant in the past are eligible 
to participate again.

In addition to fulltime resi-
dents, LOWA is also hoping to 
attract second home owners 
who may think that because 
their tanks don’t get used as of-
ten, they don’t need any special 
attention. However, she said 
nothing could be further from 
the truth. 

“When the tank isn’t used 
for a while, a hard crust forms. 
That crust can keep the solids 
from settling and instead, al-
low them to flow right out of the 
tank without any processing,” 
she explained. “We’ve seen that 
people are willing to do what 
needs to be done to protect 
their investments and the Lake 
economy. We just have to teach 
them. And that’s what we’re all 
about and that’s why we hold 
these workshops. It’s all volun-
tary – nothing’s regulatory. It’s 
very inexpensive to do the right 
thing with your septic and it 

can be extremely expensive if 
you don’t.”

The workshops and free 
lunches will be held:

•At noon on Wednesday, 
May 10 at the Stables in Sunrise 
Beach

• At noon on Monday, May 
15 at Camden on the Lake on 
Horseshoe Bend

• At 11 a.m. on Thursday, 
May 18 at Shawnee Bluff Win-
ery in Lake Ozark

• At noon on Saturday, May 
20 at Rocky Top in Gravois Mills

Pre-registration is required 
and seating is limited. To reg-
ister, call 573-723-0637 or reg-
ister online at www.LOWATER-
SHED.org.

The US Environmental Pro-
tection Agency Region VII, 
through the Missouri Depart-
ment of Natural Resources, 
provided partial funding for 
this project under section 319 
of the Clean Water Act.

Swall said LOWA has been 
working with the EPA and the 
DNR to offer the program since 
2008, two years after the or-
ganization was formed. Dur-
ing that time, some 600 septic 
tanks have been pumped out.

How septic tanks work
According to the U.S. Gov-

ernment’s Homeowner Manu-
al for Septic Tanks and Leach 
Fields, effluent from the sep-
tic tank flows by gravity or is 
pumped to a leach field for 
disposal. A leach field consists 
of a series of perforated pipes 
surrounded by gravel and bur-
ied a few inches underground. 
The wastewater effluent is ab-
sorbed by soil particles and 
moves both horizontally and 
vertically through the soil 
pores. The dissolved organic 
material in the effluent is re-
moved by bacteria which live 
in the top ten feet of the soil. 
The wastewater generally per-
colates downward through 
soil and eventually enters a 
groundwater aquifer. A portion 
of the wastewater moves up-
wards by capillary action and 
is removed at the ground sur-
face by evaporation and tran-
spiration of plants.

According to Swall, the karst 
topography at the Lake does 
not provide the depth of soil 
needed to allow lateral lines to 
perform properly.

573.348.1774  • Come visit our showroom!  
6293 Osage Beach Parkway, Osage Beach
Midwestblock.com

573.348.1774  • Come visit our showroom!  
6293 Osage Beach Parkway, Osage Beach
Midwestblock.com

See us for great ideas
on your spaces!
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PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

348-2233348-2233
WWW.PRECISIONAUTOANDTIRE.COM

1024 INDUSTRIAL DR.
OSAGE BEACH MO

OVERSTOCK TIRE 
SALE ON ALL MAJOR 

BRANDS!

1100 Bluff Drive • Osage Beach

573-302-0229
 "Quality Repair with

People Who Care"

continued from page 12
representative will remain at 
Pikes Camp to keep an eye on 
the watercraft until owners re-
turn to get them.

Swall said paddlers must 
register no later than May 20 
to guarantee shirt size. 

She also said LOWA was 
also willing to add a day race if 
there is enough interest.

Visit www.osagehowler.
com to register or call 573-723-
0637 or email racedirector@
lowatershed.org for more in-
formation or to request a day 
race.

The schedule for the Osage 
Howler is as follows:

Saturday, June 10

·3:00 pm - registration for 
both races opens at starting line

·5:30 pm - mandatory safety 
meeting for 61 mile racers

·6:00 pm - 61 mile race begins 
at the Bagnell Dam access

·8:00 pm - 14 mile race begins 
at the St. Thomas access

Sunday, June 11
·7:00 am breakfast
·8:00 am shuttle back to the 

Bagnell Dam access.

Interested in learning more or 
trying your hand at kayaking? 

LOWA sponsors Kayak 
Meet-Ups from 9 a.m. to noon 
on the second Saturday of each 
of the summer months at Ha 
Ha Tonka State Park. Mem-

bers of the LOWA Paddlers are 
on hand to instruct and assist 
those new to the sport and to 
answer questions.

“We have so many more 
kayakers than we used to have. 
LOWA has introduced kayak-
ing to more than 1,000 people 
over the past five years down 
at Ha Ha Tonka Springs,” Swall 
said.

No fees are involved. Some 
people bring extra kayaks to 
loan. Swall said U.S. Bank also 
donated money to the group to 
buy kayaks.

The first meet-up is set for 
May 13. Visit http://www.
lowatershed.com/lowa-pad-
dlers.html to register.

Race by the light of the moon

573-340-NERD  

 On-Site Tech 
Support For All 
Your Business 

Needs 

$50 PC Clean Up Special

The Lake Area Chamber recently held a ribbon cutting for Wave Sa-
lon and Tanning, at their location at 5816 Osage Beach Pkwy Ste 112 
in Osage Beach. The ribbon cutting took place on April 26 at 12:00 
pm, with several Wave Salon staff members, as well as several Lake 
Area Chamber staff, board members, and volunteers in attendance.  
For more information, call (573) 693-9482, or visit their website at 
www.wavesalonandtanning.com.    
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THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
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CELEBRATING

Celebrating 66 Years!

Celebrating 15 Years!

Quality of Life
at the LAKE!

 ASSOCIATION MANAGEMENT & PROPERTY SERVICES

Condos, Homes & Communities 

We provide the following services; accounting, record keeping, lawn care & 
grounds, maintenance, pool maintenance, security, pest control, dock repairs

 
We offer full service, full time association management or for smaller associa-
tions we have ala carte services so that you can pay for just what you need.

 

 
Providing property

management services to 
the Lake Area 
since 1986.

Now offering 

full service association 

management.  Call for a bid 

today! 573-365-3367!

RBL Properties
4571 Osage Beach Parkway

Osage Beach, MO 65065

continued from page 1
has been “manicured into a 
park-like setting.” A signifi-
cant green space has been left 
around the perimeter of the 
property. 

The same people involved in 
the cabin-property lawsuit are 
also involved in a suit against 
Camden County Planning and 
Zoning and Glacier Park In-
vestments LLC over the proper 
zoning of the Lazy Gators prop-
erty at the end of Horseshoe 
Bend. 

Timeline of the project
In April 2014, Prewitt re-

quested zoning to build a 2-acre 
parking lot to serve custom-
ers at Shady and Lazy Gators; 
a gazebo with outdoor dining; 
44 high-end, low-footprint cab-
ins; and a security and check-in 
office with a concessions store 
to serve the guests; as well as 
other amenities.

The P&Z commission re-
viewed the project and voted to 
recommend approval of all of 
Prewitt’s zoning requests:

·B-1 zoning and a condition-
al use permit (CUP) for a 2-acre 
parcel to be used as a parking 
lot

·B-1 zoning and a CUP for 
a 4-acre parcel which would 
house the offices and conces-
sion area

·R-1 zoning for the 22-acre 
balance of the property

·Planned Unit Development 
plan which would allow for 
nightly rental of cabins

In June, the matter moved to 
the Camden County Commis-
sion, where commissioners vot-
ed unanimously to grant zon-
ing needed for the parking lot 
and R-1 zoning for the 22 acres, 
but voted 2 to 1, with Cliff Lu-
ber casting the dissenting vote, 
to kick the other requests back 
to the P&Z for reconsideration. 
At the time, Presiding Commis-
sioner Kris Franken said his of-
fice had received letters from 
people against the plan and felt 
the P&Z would have voted dif-
ferently had it known about the 
protests. 

Although Prewitt’s attorney 
threatened to sue if the county 
went back on its decision, the 
matter was given a second pub-
lic hearing in August where for 

more than three hours, numer-
ous people spoke against the 
project. At the end of the meet-
ing, Jerry Carroll, P&Z com-
missioner at the time, said the 
board would consider all in-
formation before announcing 
its decision at its next meeting, 
scheduled for September 17.

However, on the morning 
of the 17th, Associate Circuit 
Judge Bruce Colyer issued a 
Preliminary Order of Writ of 
Prohibition, which stopped the 
P&Z from voting for a second 
time on the requests. 

Attorneys representing Pre-
witt said those who opposed 
the project had an opportunity 
to speak at the April P&Z pub-
lic hearing but for whatever 
reason, chose not to. They also 
claimed that, by statute and 
Camden County’s Uniform 
Land Use Code, the plans were 
reviewable only by the Camden 
County Board of Adjustment 
based on an appeal filed within 
60 days of the decision and that 
when the county commission 
told the P&Z to reconsider its 
decision, they were acting out-
side their authority.

The following spring, Pre-
witt went back to P&Z to re-
quest the same zoning for the 
cabins. (The parking lot had 
already been built.) The com-
mission voted 8-to-1 to recom-
mend approval.

Soon after, Prewitt applied 
for and was given a land dis-
turbance permit by the state 
to start clearing the land. Then 
in September 2015, a group of 
Horseshoe Bend residents rep-
resented by attorney Michael 
Berry filed a lawsuit against 
Prewitt to stop the project from 
moving forward. 

The case saw a change of 
venue in October and in March, 
2016, Judge Jon Edward Beetem 
issued a temporary restraining 
order halting all work. 

The project sat stagnant un-
til this spring, when building 
permits for two cabins were re-
quested under Enowski’s name 
and were approved.

Berry once again attempted 
to stop construction but Judge 
Beetem dismissed the case, 
along with the land distur-
bance injunction.

Prewitt’s cabin project
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THE ULTIMATE 
PAINTBALL

EXPERIENCE!
GRAND
OPENING

STARTS
MAY 25, 2017

573-692-2255

PAINTBALL 
PARK
LAKE OF THE OZARKS

OPEN SATURDAY AND SUNDAY 10 AM. - 6 P.M.

1 MILE BEHIND HYVEE
651 HILAND CIR. OSAGE BEACH

Small Groups - Private Parties - Corporate Events
Birthday Party Packages for Kids!

The Lake Area Chamber recently 
held a ribbon cutting for Cochran, 
at their location at 905 Executive 
Drive in Osage Beach. The ribbon 
cutting took place on March 9 at 
12 pm, with several Cochran staff 
members, as well as several Lake 
Area Chamber staff, board mem-
bers, and volunteers in atten-
dance.  For more information, call 
(573) 525-0299, or visit their web-
site at http://cochraneng.com/

The Lake Area Chamber recently 
held a ribbon cutting for Lake 
Area Industries on April 19 with 
Executive Director Natalie Couch 
and Lake Area Industries staff 
members, Lake Area Chamber 
staff, board members, and vol-
unteers in attendance. The rib-
bon cutting was to celebrate the 
7th season of their popular LAI 
Gifted Gardens. For information, 
call (573) 346-7934, or visit www.
lakeareaindustries.org.     

Kendra's Bucket List Fun Run May 20th 5K
The 2nd annual Kendra's 

Bucket List Fun Run will be 
held May 20, 2017 at the Bob 
Shore Stadium Track in Cam-
denton. Registration is now 
open. 

The 5K run/walk will begin 
at 9 a.m. with day-of registra-
tion open one hour prior to the 
race. Music by Matt Phillips, 
silent auction items and prizes 
will be awarded throughout 
the run. Cost is $20 per person. 

The race has been organized 
by Kendra Grant's family. Ken-
dra died in a car accident in De-
cember 2015. After her accident 
her family decided to finish 
the rest of Kendra's bucket list 
which included a  desire (and 
#64 on her bucket list) to run 
at least two miles. A Bucket List 
Fun Run was created with pro-
ceeds going to Citizens Against 
Domestic Violence. 

If you can't run but still want 
to donate, contributions can 
be made online. Donations 
for the silent auction are wel-
come. To register or for more 

information, go to www.kend-
rasbucketlistfunrun.com. Like 
the event page on Facebook at 
Kendra's Bucket List Fun Run. 

Sponsorships Available for 
HK’s Hospital Benefit Golf 
Tournament, June 2–4

Sponsorships are available 
for the 39th Annual HK’s Hos-
pital Benefit Golf Tournament, 
scheduled June 2–4 at The 
Cove Golf Course at The Lodge 
of Four Seasons.

HK’s sponsors receive ex-
tensive exposure during the 
three-day event. More than 
400 participants attend the 
Meet the Chiefs Party and Auc-

tion on Saturday evening, and 
the Sunday golf tournament 
draws nearly 250 golfers.

There are more than a dozen 
sponsorship packages avail-
able, from a comprehensive 
Gold Sponsorship package 
with VIP benefits and recogni-
tion throughout the weekend 
to hole sponsorships that come 
with two tickets to the Meet 
the Chiefs Party and tee box 
signage.

“Every sponsor level has 
its own special benefits,” Hall 
said. “Several of these opportu-
nities are for one sponsor only, 
and we award sponsorships on 
a first-come, first-served basis, 
so we encourage individuals 
and businesses interested in 
sponsoring HK’s to contact us 
as early as possible.”

Deron Cherry, former safety 
for the Kansas City Chiefs and 
a six-time Pro Bowl athlete, 
will serve as the event’s honor-
ary chair. The HK’s activities 
will kick off at the VIP/Celeb-
rity Party, scheduled 6:30 p.m. 
Friday, June 2, in the Marbella 
Room at The Lodge of Four 
Seasons. This party, which is 
open to the public, provides a 
great opportunity to talk with 
many Chiefs and Chiefs Am-
bassadors and other sports ce-
lebrities. The evening also will 
feature live entertainment by 
The Ralph Butler Band. Spon-
sors who contribute $1,000 or 
more receive complimentary 
tickets. For others, tickets are 
$50 and must be purchased in 
advance.

On Saturday, June 3, the 
Meet the Chiefs Party and 
Auction will take place in the 

Granada Room at The Lodge 
of Four Seasons. There will be 
silent and live auctions, and 
items up for bid will include 
jewelry, golf packages, vaca-
tions, sports memorabilia and 
more. All sponsors and sup-
porters donating auction items 
with a retail value of at least 
$100 receive complimentary 
tickets. For the general public, 

tickets are $25 and available at 
the door.

The golf tournament will 
be held Sunday, June 4, at The 
Cove Golf Course. The tour-
nament will feature several 
closest-to-the-hole and hole-
in-one prizes, as well as two 
putting contests. Flights are 
scheduled in the morning and 
afternoon. Registration is $295 
per golfer and includes a $100 
Callaway gift card; on-course 
refreshments; two tickets to 
Saturday evening’s Meet the 
Chiefs Party and Auction; and 
more.

All proceeds from the 2017 
tournament will benefit Lake 
Regional Outpatient Services. 
This busy department, which 
includes ambulatory surgery, 
receives more than 26,500 
visits annually and will be re-
modeled to enhance patient 
comfort and privacy and to ac-
commodate the growing num-
ber of individuals seeking out-
patient services. Learn more 
about Lake Regional Outpa-
tient Services at www.lakere-
gional.com/outpatient.

To purchase tickets for Fri-
day evening’s VIP/Celebrity 
Party or to register a golf team, 
call Mary Ellen Coy at 573-348-
8265. Golf teams also may reg-
ister at www.HKsgolf.com. To 
learn more about sponsorship 
opportunities, call Terri Hall at 
573-348-8153.

The tournament’s major 
sponsors include Central Bank 
of Lake of the Ozarks, The 
Lodge of Four Seasons, Iro-
quois Financial and Lake Me-
dia.

GOLF  RESORT ,  MARINA &  SPA  

T H E  L O D G E
o f  F O U R  S E A S O N S
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1-866-670-YHTI

It’s waiting
If your location is keeping 
you from enjoying the
internet, wireless internet 
from YHTI can reach 
places around the 
Lake the others can’t.

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

backbone! Lightning-fast response for your customers!

BUSINESS 
HOSTING

$3995

$2895

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.
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Corporate Employment
Background Screening Service

www.one2verify.com

Background Investigation/Verification Services:
Name Verification  -  Date of Birth Verification  -  SSN Verification  -  Address Verification
Nationwide State Felony and Misdemeanor arrest / conviction Record
Nationwide Federal Felony and Misdemeanor arrest / conviction Record
Financial History - Bankruptcies, Liens, Judgments
Education History (Highest level completed)

Hiring teens for your business
Submitted by Bruce Mitchell, 
Lake of the Ozarks SCORE

If your small business uses 
teenagers for summer, part time 
or other seasonal jobs, it’s im-
portant to know the special rules 
that govern teen workers. At least 
160,000 teens suffer work-related 
injuries or illnesses each year. 
That can put your business at risk.

And many injuries occur in 
businesses you might not con-
sider “hazardous.”  For example, 
more than 75 percent of incidents 
happen in the retail and service 
industries.

Young workers – especially 
those in their first summer jobs – 
are at greater risk of workplace in-
jury due to inexperience. And also 
because, well, they are teenagers 
who may hesitate to ask questions 
or fail to recognize workplace 
dangers.

Some great tips on this topic 
come from Daniel Kehrer, founder 
and managing director of BizBest 
Media Corp. He is a nationally-
known, award-winning expert on 
small and local business, start-
ups, content marketing, entrepre-
neurship and social media, with 
an MBA from UCLA/Anderson. 
Here are some of his suggestions 
about hiring teens.

1. Review federal and state 
laws on teen employment — es-

pecially the rules on what types 
of jobs teens are not allowed to 
perform. Many small businesses, 
and especially those just starting 
out, aren’t sure what’s required of 
them, or where to look for help. A 
search for “child labor rules” at 
www.dol.gov will get you to the 
right place.

2. The Fair Labor Standards 
Act (FLSA) sets minimum wage, 
overtime pay, record keeping, 
and child labor rules affecting 
full- and part-time workers in the 
private sector. The rules vary de-
pending on the age of the young 
worker and his or her duties. But 
two things are certain: a) Once 
an employee is 18, there are no 
Federal child labor rules, and; b) 
Federal child labor rules do not 
require work permits.

3. Dozens of private suppliers 
sell OSHA compliance materi-
als. But your best starting point 
is OSHA’s small business website 
which offers abundant assistance.  
Visit: www.osha.gov/smallbusi-
ness. Check out the Compliance 
Assistance Quick Start section 
which helps new small businesses 
understand the rules and find the 
right resources.

4. The Department of Labor 
has a special website devoted to 
the rules of youth employment 
called Youth Rules at www.youth-

rules.dol.gov.  Here you’ll find in-
formation and links to almost ev-
erything you need to know about 
both federal and state rules and 
limits on the hours teens are al-
lowed to work, and jobs they can 
perform, including key informa-
tion on age requirements, wages 
and resources for young workers.

5. Another helpful government 
site called Young Workers has 
a wide range of information on 
summer job safety for specific sec-
tors such as construction, land-
scaping, parks and recreation, 
life guarding and restaurants. 
Under landscaping, for example, 
you’ll find tips on preventing in-
jury from pesticides, electrical 
hazards, noise and many others. 
Visit: www.osha.gov/SLTC/teen-
workers. The small business FAQ 
section at the above site is a must.

7. Restaurants rank especially 
high among industries at risk for 
teen worker injuries.  OSHA has 
a website devoted to restaurant 
safety for teen workers, covering 
areas such as serving, drive-thru, 
cooking, delivery and others. Vis-
it: www.osha.gov/SLTC/youth/
restaurant.

8.State labor laws can differ. 
Check the list of State Labor Offic-
es to find the appropriate agency 
in your state. Visit: www.dol.gov/
whd/contacts/state_of.htm.

The Lake Area Chamber recently held a ribbon cutting for SERVPRO 
of Jefferson City, at Willmore Lodge located at #1 Willmore Ln in 
Lake Ozark. The ribbon cutting took place on April 20 at 4:30 pm, 
with owner David Kirk, Sales/Marketing Manager Tony Jones, and 
other SERVPRO staff members, as well as several Lake Area Chamber 
staff, board members, and volunteers in attendance. For more infor-
mation, call (573) 635-5883, or visit their website at www.servprojef-
fersoncity.com. 

The Lake West Chamber welcomed Custom Embroidery & Digitizing 
with a ribbon cutting recently. Custom Embroidery & Digitizing re-
opened in January of this year.  573-480-9778. Pictured left to right: 
Paul Hooper, Executive Director Lake West Chamber; owner Joyce 
Madsen; Bill Moore, friend and Al Griffin, Griffin Photography.
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SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Kelly’s Port
5250 Dude Ranch Rd, 
Osage Beach, MO 65065
(573) 348-4700
kyle@kellysport.com
www.kellysport.com
Lake Area Chamber
PO Box 1570, Lake Ozark, MO 65049
(573) 964-1008
kcloke@lakeareachamber.com
www.lakeareachamber.com

Lake CVB
PO Box 1498, Osage Beach, MO 65065 
• (573) 348-1599
tim@funlake.com
www.funlake.com

Lake Media
918 North Bus. Route 5, Camdenton, MO 
65020 • (573) 346-2132
tbookstaver@gatehousemedia.com
www.lakenewsonline.com

Lake Spider Netting
4837 Wilson Drive
Osage Beach, MO 65065
Spider Netting
573.434.0673
Tgregg3434@gmail.com

Lake Tow, LLC
PO Box 1402
Lake Ozark, MO 65049
(573) 216-4701
cap10dave@charter.net
www.laketow.blogspot.com

Lake30
PO Box 174 • Ridgedale MO 65739 
(417) 593-3510 
lake30@lake30.com
www.lake30.com

Lake West Chamber
PO Box 340, 125 Oddo Dr.
Sunrise Beach, MO, 65079
(573) 374-5500
director@lakewestchamber.com
www.lakewestchamber.com
Lake West Marine
350 South Main, Laurie, MO 65037
(573) 372-8115
bob@lakewestmarine.com
www.lakewestmarine.com

Laurie Tent & Event Rental
14120 North State Hwy 5
Sunrise Beach, MO 65079
(573) 374-8368
laurietentrental@gmail.com
www.laurierental.com

L O Pro� le
PO Box 1457, Lake Ozark, MO 65049
(573) 365-2288
studiompublishing@gmail.com
www.lopro� le.com

Marine Concepts
415 Kaiser Industrial Park, 
Kaiser, MO 65047
(913) 908-7223
marineconcepts@ymail.com
www.worldsbestboatcover.com

Marine Max
3070 Bagnell Dam Blvd
Lake Ozark, MO 65049
(573) 365-5382
Thad.jameson@marinemax.com
www.marinemax.com

Midwest Touchless Boat Covers
613 SE Brentwood, Lee’s Summit
MO 64063
(816) 985-6542
boatcoverguy@outlook.com
www.midwestboatcovers.com

Mike’s Lake Services
60 Knox Road
Rocky Mount, MO 65072
314.346.0990
mike@gonitetrack.com
www.gonitetrack.com 

Otto Construction Inc.
PO Box 1821, Lake Ozark, MO 65049
(573) 693-3772
tony@ottoconstruction.biz
www.ottoconstruction.biz

Ozark Yacht Club
500 Yacht Club Landing Drive
Lake Ozark, MO 65049
(573) 552-8401
Sara.Clark@OzarkYachtClub.com
www.ozarkyachtclub.com

Paradise Upholstery & Canvas
PO Box 786, Linn Creek, MO 65052
(573) 216-7214
iaff198@hotmail.com
www.paradiseupholstery.com

PDQ Marine Services
197 Hidden Acres Road
Lake Ozark, MO 65049
(573) 365-5900
pdqmarineservice@hotmail.com
www.pdqmarine.com

Performance Boat Center
1650 Yacht Club Drive
Osage Beach
MO 65065
(573) 873-2300
brett@performanceboatcenter.com
www.performanceboatcenter.com

Poly Lift Boat Lifts
17163 North State Hwy 5, PO Box 135, 
Sunrise Beach, MO 65079
(573) 374-6545
mark@polylift.com
www.polylift.com

Premier 54 Motor Sports, LLC
4370 Osage Beach Parkway
Osage Beach, MO 65065
(573) 552-8550
rich@premier54.com
www.premier54.com

Rogers Manufacturing, Inc.
19882 West 156 St, Olathe, KS
66062 • (913) 829-1211
mrogers@rmigolfcarts.com
www.rmigolfcarts.com

Showcase Publishing
2820 Bagnell Dam Blvd, #B 1 Lake 
Ozark, MO 65049 • (573) 365-2323
spublishingco@msn.com
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc.
1165 Jeffries Rd, Osage Beach
MO 65065 • (573) 348-5073
brian@summersetboatlifts.com
www.summersetboatlifts.com

Surdyke Yamaha & Marina
5863 Osage Beach Pkwy
Osage Beach, MO 65065
(573) 348-6575
greg@surdykeyamaha.com
www.surdykeyamaha.com

The Real Estate Book
30 Old Duckhead Road,
Lake Ozark, MO 65049 
573-219-0326 • hcpage@aol.com

Village Marina & Yacht Club
107 Village Marine Road, Eldon
MO 65026 • (573) 365-1800
bpecenka@villagemarina.com
www.villagemarina.com

Wake Effects LLC
4773 Osage Beach Parkway, Osage Beach 
• MO 65065
(573) 348-2100
blake@wakeeffects.com
www,wakeeffects.com

Yacht Club Powersports
4760 Formula Drive
Osage Beach, MO 65065
(573) 348-6200
chad@ycpowersports.com
www.ycpowersports.com
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The Membership of the Lake of the 
Ozarks Marine Dealers Association

Advantage Marine LOTO, LLC
48 Beachwood Drive, Sunrise Beach, MO 
65079 • (573) 374-2231
jessica@advantagemarineloto.com
www.advantagemarineloto.com

Aqua Pest Solutions, 
LLC 2840 S Natural Bridge Drive, Spring-
� eld MO 65809 
(800) 622-4547 
gregfears@icloud.com 
www.aquapestsolutions.com

All About Boats
3597 Osage Beach Parkway, Osage 
Beach, MO 65065 • (573) 302-4100
sales@boatozarks.com
www.boatozarks.com

Atlas Docks, LLC
248 Keystone Industrial Park Drive
Camdenton, MO 65020
573.346.3625
info@atlasdocks.com
www.atlasdocks.com 

B & M Manufacturing
1150 Old South 5, Camdenton, MO 
65020 • (573) 346-7246
mb@haulritetrailers.net
www.haulritetrailers.net

Big Thunder Marine 
PO BOX 759 Lake Ozark MO 65049 (573) 
365-4001 
sales@bigthundermarine.com 
www.bigthundermarine.com 

Aqua Stack Mat
2785 West 247th Street
Louisburg, KS 66053
913.927.8061
sales@aquastackmat.com
www.aquastackmat.com

Benne Media
160 Highway 42, Kaiser, MO 65047
(573) 348-1958
gsullens@mix927.com
www.lakebusjournal.com

Bennett Electric
PO Box 1679, Laurie, MO 65038
(573) 374-5792
todd@bennettelectric.net

Bergers Marina
PO Box 517, Lake Ozark, MO 65049
(573) 365-2337
carolyn@bergersmarina.com
www.bergersmarina.net

Bob’s No Wake Zone
4655 Osage Beach Parkway, Ste A
Osage Beach, MO 65065
(660) 492-2720
nowakebob@gmail.com
www.bobsnowakezone.com

Bridgeport Jet Ski Sales and Service
PO Box 186, Osage Beach, MO 65065
(573) 348-1020
bridgeportjetski@yahoo.com
www.bridgeportjetski.com

Camdenton Area Chamber
Highway 54, Camdenton, MO 65020
(573) 346-2227
tcreach@camdentonchamber.com
www.camdentonchamber.com

Captains Choice
PO Box 321 Osage Beach MO 65065 
(573) 216-0630 
boatliftremotes@gmail.com 
www.boatliftremotecontrol.com 

Camden on the Lake Resort, Spa & Yacht 
Club 
2359 Bittersweet Road, Lake Ozark,
MO 65049 • (573) 365-5620
marty@camdenonthelake.com
www.camdenonthelake.com

Captain Ron’s Bar & Grill
PO Box 568, Sunrise Beach, MO 65079 • 
(573) 374-5852
duggan@usmo.com
www.captainronsatthelake.com

Crabco/Rough Water Dock
PO Box 1225 Sunrise Beach MO 65079
(573) 374-0470 
john@roughwaterdock.com 
www.roughwaterdock.com

D & B Dock, Inc.
166 Sparrow Drive, Climax Springs, MO 
65324 • (573) 347-2327
dbdock@att.net
www.dbdocks.com

Dock Realty/Dock Lifeguard
2820 Bagnell Dam Blvd, Unit 5A
Lake Ozark, MO 65049
(573) 374-8849
dave@dockrealty.com
www.dockrealty.com

Dock Works
PO Box 1180, Lake Ozark, MO 65049
(573) 964-1919
dockworks@dockworks.net
www.dockworks.net

Dog Days, LLC
1232 Jeffries Road, Osage Beach, MO 
65065 • (573) 348-9797
barrettrestaurants@gmail.com
www.dogdays.ws

Drew Boat Lift, Inc.
8161 North State Hwy 5, Camdenton
MO 65020 • (573) 873-0400
sales@drewlift.com
www.drewlift.com

Econo Lift Boat Hoist Inc.
3847 Old Hwy 5, Camdenton, MO 65020 
• (573) 346-7161
econolift7@gmail.com
www.econolift.com

Farmers Insurance-
The Wagner Agency LLC
PO Box 724 Lake Ozark MO 65049 (573) 
302-0001 
cwagner1@farmersagent.com 
www.farmersagent.com/cwagner1 
 
Fibersteel Boat Lifts
3910 North State Hwy 5, PO Box 113
Camdenton, MO 65020
(573) 346-3088
� bersteel@socket.net
www.lakeboatlifts.com

Firstmate, Inc.
130 Century Commerce Loop, 
Labadie, MO 63055 • (866) 570-9707 
julief@� rstmatecontrols.com
www.� rstmatecontrols.com

First State Bank Mortgage
4655 B Osage Beach Parkway
Osage Beach, MO 65065
(573) 746-7211
mlasson@fsb� nancial.com
www.yourlakeloan.com

Formula Boats of Missouri
4810 Formula Drive, Osage Beach, MO 
65065 • (573) 302-8000
info@formulaboatsmo.com
www.formulaboatsmo.com

Fort Knox Alarm & Security, LLC
PO Box 795, Camdenton, MO 65020
(573) 347-3800
alarms_01@yahoo.com
www.ftknoxalarmusa.com

G & G Marina, Inc.
1528 Maritime Lane
Roach, MO 65787
573-346-2433
larry@ggmarina.com
www.ggmarina.com 

Gladon Company
1350 S. Kingshighway Blvd
Saint Louis, MO 63110
314.449.8205
mike@gladon.com
www.gladon.com

HydroHoist of the Ozarks
4065 E US Hwy 54, Linn Creek, MO 
65052 (573) 346-7505
jclark@boatlift.com
www.boatlift.com

Iguana Boat Sales
4363 Osage Beach Parkway
Osage Beach, MO 65065
573-355-5027
davidp@iguanawatersports.com
www.iguanaboatsales.com
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QUALITY PRODUCTS • QUALITY WORK • QUALITY JOB

Relax.

Us or
Be Ugly!

bigboysfi berglassrepair.com

4008 Old Route
Hwy.5 North
Camdenton

Boat Updates • Personal Watercraft •RVs & 5th Wheels • Metal Flake Specialists 
• Gel Coating • Bass Boats • Complete Refi nishing Using PPG Paint Systems

Expert Marine Fiberglass Repair 
at the Lake of the Ozarks!

CALL 573-346-1175

BEST LIFT FOR ROUGH WATER CONDITIONS

CAST COMPONENTS at all pivots and stress points

TOUGHEST DOCK BRACKET — what really matters in rough water

ENGINEERED POLYETHYLENE TANKS increased strength

FASTEST CYCLE TIME of any lift on the market

BEST RESALE VALUE means it’s the most durable 

RUGGED, NEW DESIGN

I N T R O D U C I N G

ULTRALIFT

573.346.7505 | boatlift.com
hhloz@boatlift.com

HHLOZ_Ad_BusJournal_9.5x5.65_HPE/ULE.indd   8 4/14/17   2:19 PM
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YourNEWboat
is only as good as

the dealer that BACKS IT UP
The days of a tech running down to your boat with a crescent wrench 

and a straight-edge screwdriver and � xing your boat are over. . . 

In today’s environment, it takes education and equipment. 
If  your boat has a re-occurring  problem or is ready for Annual Maintenance, 

     please give us a call.
KELLY’S PORT . . . . . . . . . . . . . . . . . . . . . . . . . . . . THOSE OTHER GUYS
Years in Business . . . . . . . . . . . . . . . . . . .Since 1977 . . . . . . . . . . . . . . . . .??????
Certifi ed Techs . . . . . . . . . . . . . . . . . . . . .9 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Master Techs  . . . . . . . . . . . . . . . . . . . . . .4 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Boats . . . . . . . . . . . . . . . . . . . . . .8 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Vehicles . . . . . . . . . . . . . . . . . . . .5 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Fully Insured . . . . . . . . . . . . . . . . . . . . . . .Yes . . . . . . . . . . . . . . . . . . . . . . .??????
Schools attended this year by techs . . .22 . . . . . . . . . . . . . . . . . . . . . . . .??????573 348-4700

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage 
Beach, MO 65065

573 348-3888
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ULTRALIFT 
EXTENDED SERIES
10,000–32,000 lbs. Lifting Capacity

573.346.7505 | boatlift.com
hhloz@boatlift.com

ROUGH WATER...NO PROBLEM

New for 2017 making it the most 
rugged boat lift on the water!

Cast Tank Brackets
Cast Torque Manager
Mega Dock Bracket

F E AT U R I N G

HHLOZ_Ad_BusJournal_9.5x5.65_HPE/ULE.indd   2 3/7/17   8:34 AM

 

Trust our team of Lenders 
to help put your family in 
the boat of their dreams. 

centralbank.net 573.348.2761  
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STARCRAFT SLS 3

BENTLEY 243 CRUISE

350 S Main Street, Laurie, MO 65037
(573) 372-8115  •  www.lakewestmarine.com

Great Deals on Pre-Owned Boats!

“Boating made easy whether your buying 
or selling. I want to be your boat guy.”   

- Bob Forbes, Owner

SALES - SERVICE - PARTS - ACCESSORIES

STARCRAFT EX 23 R

™

2012 Harris 240 Sunliner, Mercury 150 Verado (Hours: 140) .......................................................................$29,900
2011 G3 Eagle 190, Yamaha 150 Four Stroke w/Trailer ..............................................................................$18,750
2009 Bentley 253 Elite, Mercury 200 Optimax ............................................................................................$29,500
2007 Regal 2565 Window Express, Volvo 5.7/300 h.p. (Hours: 205) ...........................................................$44,900 
2006 Lowe TR200F, 2005 Yamaha 50 h.p., w/Trailer ...................................................................................$9,900
2005 Bentley 243 Cruise, Mercury 150 Optimax ............................................................................................. SOLD
2003 Sundancer 260 ML, Mercury 135 Optimax .........................................................................................$14,500 
2000 Smokercraft 8526 Matisse, Mercury 150 Optimax .............................................................................$15,900
1999 Crownline 202BR, Mercruiser 5.0 Ltr w/250 h.p., w/trailer ...................................................................$8,500
1996 Four Winns 245 Sundowner, OMC King Cobra 7.4 w/310 h.p. (new engine) w/trailer .........................$13,500
1992 Formula F336 SR1, Mercruiser 502 Bravo I X2 (Hours: 400), w/trailer ................................................$29,900
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• Variety of Colors

• Adjustable Length –  
 Add / Remove Mats

• Compact Storage /
 Easy to Carry 

•  Option to Personalize

STOP ROLLING 
& Stack Your Floating Mat!

3 Point 
Anchor 
System 

BAIR PRODUCTS

www.aquastackmat.com

Lake of the Ozarks Distributor:

573-365-5382
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • 39 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage Beach, MO 65065

573 348-3888

2006 REGAL 3360 TWIN 5.7 VOLVO GEN AND A/C ..................
$79,900

$59,900 $79,900  $54,900 $59,900
2010 REGAL 2700 ES 5.7 VOLVO DO ONLY 57HOURS ...............
$54,900

2015 Bennington RCL MERCURY 250 VERADO ..........................
$59,900

2011 BENNINGTON 2874 RCWIO 5.7 GXI VOLVO DP..............
$59,900

Our Pre-Owned Inventory - Online! KellysPort.com

See all the boats online at:

Lake’s
Best
Gas

Prices!

OUR TRADE INS
2006 POLAR CRAFT V194 150 YAMAHA AND TRAILER .......................................SOLD
2016 BENNINGTON 20 SLX LIKE NEW 115 YAMAHA ..................................... $29,900
2003 CROWNLINE 230 EXAND TRAILER 300 HOURS ..................................... $24,900
2005 BENNINGTON 2550 RL – 225 YAMAHA ................................................ $34,900
2005 BENNINGTON 2575RL – MERC 5.0L – WHT/GRN ................................. $29,900
2005 BENNINGTON 2575RL – 350 MAG B3 .................................................. $34,000                                  
2013 BENNINGTON 25 QCW 250 YAMAHA .................................................... $57,900
2011 BENNINGTON 2874 RCWIO 5.7 GXI VOLVO DP...................................... $59,900                                                  
2012 JC TRITOON 25 SPORT–  200 SUZUKI  – WHT/BLACK .......................... $41,900
2005 REGAL 2900 5.7 GXI VOLVO VERY CLEAN ............................................. $42,900
2003 CROWNLINE 288 BOWRIDER 496 MAG BRAVO 3 ................................. $49,900
1999 CHAPARRAL 2830 BR – VOLVO 5.0 GIDP – WT/GRN ............................. $24,900
2007 RINKER 320 FIESTA VEE TW. 5.7 GEN AND A/C ..................................... $79,900
2006 REGAL 3360 TWIN 5.7 VOLVO GEN AND A/C ......................................... $79,900
2005 RINKER 342 TWIN 350 AMG BRAVO 3 GENAND A/C ............................. $84,900
2003 REGAL 4260 TWIN 8.1 GEN AND A/C .................................................. $114,900                       
    
CUDDY
2004 FORMULA 330 SS TWIN 496 W/AXIUS 240 HOURS .................................. SOLD
2005 REGAL 3350 5.7 GXI 550 ..................................................................  $74,900
2011 REGAL 3350 5.7 GXI 350 ................................................................. $109,900
2009 FORMULA 350 SS  496 MAG AXIUS 190 .......................................... $149,900
2005 FOUNTAIN 35 TWIN 496 MAG HO 150 HOURS ...................................... $89,900

PONTOONS
2016 BENNINGTON 20 SLX LIKE NEW 115 YAMAHA ..................................... $29,900
2007 HARRIS 2424 SUNLINER 150 MERCURY 300 HOURS ........................... $22,900
2008 SYLVAN  8427 MANDALAY 225 4S 47 HRS .......................................... $32,900                                             
2005 BENNINGTON 2550 RL – 225 YAMAHA ................................................ $34,900
2005 BENNINGTON 2575RL – MERC 5.0L .................................................... $29,900
2005 BENNINGTON 2575RL – 350 MAG B3 .................................................. $34,000                                  
2013 BENNINGTON 25 QCW 250 YAMAHA .................................................... $57,900
2015 HARRIS 25 GRAND MARINER 250 VERADO .......................................... $59,900                             
2009 BENNINGTON 2550 RCL MERCURY 250 VERADO ................................. $59,900
2004 BENNINGTON RLI 225 MERCURY FOUR STROKE .................................. $29,900
2011 BENNINGTON 2874 RCWIO 5.7 GXI VOLVO DP..................................... $ 59,900
2011 BENNINGTON 2874 RCWIO 5.7 GIDP ................................................... $ 59,900

BOWRIDERS
2016 REGAL 2300 SURF VOLVO 380 FWD DRIVE 25 HOURS ..............................SOLD
1998 REGAL 2500 5.7 VOLVO........................................................................ $22,900
2001 COBALT 262 5.7 DP VOLVO .......................................................................SOLD
2004 REGAL 2600 5.7 VOLVO 300 HOURS .........................................................SOLD
2010 REGAL 2700 ES 5.7 VOLVO DO ONLY 57 HOURS .................................. $54,900
2013 REGAL 2700 ES 5.7 GXI VOLVO 70 HOURS ........................................... $69,900
2003 CROWNLINE 270 8.1 VOLVO 269 HOURS ..................................................SOLD
2003 CROWNLINE 288 BOWRIDER 496 MAG BRAVO 3 ................................. $49,900
2005 REGAL 2900 5.7 GXI VOLVO VERY CLEAN ............................................. $42,900
2005 CROWNLINE 316 TWIN 350 MAG 180 HOURS ...................................... $65,900
2013 REGAL 3200 BR – TW5.7 GXI DP – N/BLK .................................................SOLD
2013 REGAL 3200 – V8300 5.7L – 118 HRS ..............................................  $159,900
2014 REGAL 3200 – V8300 – 110 HRS ....................................................... $144,900
2005 ENVISION 32 COMBO ........................................................................... $39,900 

CRUISERS 
1999 REGAL 2660 – T4.3L – 360 HRS – WT/TN ........................................... $28,900
1993 BAJA 290 MY – T/MERC 350 MAG A1 – WHT – 800 HRS ..........................SOLD
1997 REGAL 322 TWIN 7.4 MERCRUISER ..................................................... $34,900 
2002 RINKER 320 FIESTA VEE TW. 5.7 GEN AND A/C ..................................... $79,900
2000 LARSON 330 TWIN 5.7 VOLVO .............................................................. $39,900
2007 RINKER 320 FIESTA VEE TW. 5.7 GEN AND A/C ..................................... $79,900
2006 REGAL 3360 TWIN 5.7 VOLVO GEN AND A/C ......................................... $79,900
2005 RINKER 342 TWIN 350 AMG BRAVO 3 GENAND A/C ............................. $84,900
2009 FORMULA 350SS – TW/496 MAG AXI – 190 HRS ............................... $149,900                    
1998 SEA RAY 400 EXPRESS – 705 HOURS – WHITE .................................... $79,900
2011 REGAL 42 SC – T8.1 – N/GLACIER – 235 HRS ................................... $329,900
2003 REGAL 4260 TWIN 8.1 GEN AND A/C .................................................. $114,900
2007 REGAL 4460 – T/8.1 – NTT/BLK – 110 HRS ....................................... $239,000
2009 REGAL 4460 TW/8.1 WITH IPS JOYSTICK  LIKE NEW .......................... $299,900
2004 SEA RAY 450 EXPRESS BRIDGE DIESEL ............................................. $199,900
2008 CARVER 560 VOYAGER D12 VOLVOS 200 HOURS ............................... $529,900

DECK BOAT
2006 POLAR CRAFT V194 150 YAMAHA AND TRAILER .......................................SOLD
2003 CROWNLINE 230 EXAND TRAILER 300 HOURS ..................................... $24,900
1993 BAYLINER 2659 RENDEZVOUS – 175 HOURS ......................................... $9,900
1995 BAYLINER 2659 RENDEZVOUS – MERCURY 4.3 – WHT/BLUE ....................SOLD
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE
Custom-Built Dock

CALL SUPER DAVE or MARK!
or visit us online at

www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beauti�cation
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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We are a full service marine dealership and a factory authorized marine repair center!
WWW.PROSCHOICEMARINE.COM

Store it at the all new Pro's Choice Marine Storage.  Safe and secure it in Warsaw's 
newest and nicest facility with prices starting at only $60 per month.  
Call Pro's Choice Marine for winter service and storage at 877-827-2840.
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SOLUTIONS, SALES & SERVICE • 13696 Highway 7 • Warsaw MO 65355
877-827-2840

IT’S YOUR CHOICE...
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Osage Beach 

573-348-5073 

 

Camdenton 

573-873-5073 

Lifting your dreams…from canoes to cruisers.   

www.SummersetBoatLifts.com 

Exclusive Galva-Hoist Dealer  

New and Used Lifts 
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460 SUNDANCER

MarineMax Lake Ozark
 (573) 365-5382

3070 Bagnell Dam Blvd. 

MarineMax Osage Beach
 (573) 348-1299

4543 Osage Beach Parkway 
Always Open at MarineMax.com

REPRESENTING

THE WORLD’S
FINEST BRANDS
MARINEMAX.COM
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Lifetime Tank Warranty
5-Yr warranty on our USA Made Galvanized Steel

Safety Valves  •  Ground Fault
Deck-Mounted Boxes

Trusted by Lake of the Ozarks
Boat Owners for more than 33 Years!
We Sell Lifts For Everything From 
PWCs to Cruisers!

www.econolift.com  •  573-346-7161www.econolift.com  •  573-346-7161

From Highway 5, Take Pier 31 Exit Then Right on Old Route 5 - We Haven’t Moved, The Highway Did!

No Reground Plastic, No Pigment or 
Harsh Chemicals that could weaken the 

integrity of the tank!
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573.346.7505
boatlift.com

FOR ALL YOUR BOAT LIFT NEEDS
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