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by Nancy Hogland
Magruder Limestone’s plans 

for its Woodriver Road prop-
erty crumbled like the rock they 
planned to quarry there when 
the Missouri Court of Appeals 
Western District upheld an ear-
lier decision that prevented the 
company from moving forward.

The decision, issued Aug. 
31 by Judges Lisa White Hard-
wick, James Edward Welsh, and 
James W. Van Amburg, stated 
the Land Reclamation Commis-
sion placed the burden of proof 
on the wrong party, improperly 
relied upon evidence outside 
the record, and erroneously de-
termined that Magruder’s ap-
plication was complete when it 
was originally filed. The court 
also ruled that Magruder would 
have to start the application 
process over again if they want-
ed to expand their permit to the 
212-acre site in Miller County.

“Although we don’t expect 
them to start the process again, 
if they do, this time there will be 
an entirely different outcome,” 
promised Osage Beach City 
Administrator Nancy Viselli. 
“Throughout the entire ordeal, 
Magruder kept arguing their 
quarry wouldn’t hurt anything - 
that we were being foolish - but 
we have proof to the contrary. 
After just a few days of blast-
ing, the ultraviolet lights used 
to disinfect the sewage were 
damaged. We can show proof 

that quarrying on that property 
could cause an environmental 
disaster.”

Viselli said since McDonald 
testified they needed to oper-
ate in order to supply material 
for the new U.S. 54 Expressway, 
and since the majority of that 
work was completed, she felt 
Magruder may just let the mat-
ter die.

In the meantime, the city, 
which bore about 85 percent of 

the cost of fighting the issue, has 
asked the court to order DNR 
to reimburse the more than 
$200,000 it spent in attorney’s 
fees.

“We probably won’t get back 
everything we spent, but at this 
point, anything is better than 
nothing,” she said.

The fight between the city, 
whose lines carrying 1.5 to 1.8 
million gallons of raw sewage 
per day run through the proper-

ty; the board of the Osage Beach 
Lake Ozark Joint Sewer Plant, 
which serves some 8,000 resi-
dents and is located on land ad-
jacent to the proposed quarry; 
and more than 30 residents who 
would be affected by the opera-
tion, began soon after Magrud-
er filed an application with the 
Commission in April 2007 to ex-
pand into the area.

continues on back page

Osage Beach looks to recoup 
costs in wake of quarry battle

The Magruder Limestone quarry site next to the Osage Beach Lake Ozark Joint sewer Plant. File Photo.
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by Nancy Hogland
Buying into the concepts of 

scholar and political theorist 
John Schaar, who said, “The 
future is not some place we are 
going to but one we are creat-
ing,” Lake Ozark aldermen and 
city officials will be meeting this 
month to discuss and fine tune 
a blueprint they hope will better 
guide them into that future.

The “blueprint,” turned over 
to City Administrator Dave Van 
Dee for his perusal, was devel-
oped by Alderman Jeff Van Don-
sel and agreed upon by the rest 
of the board at a Sept. 7 meeting. 
That meeting was organized to 
give aldermen an opportunity 
to discuss concerns and priori-
ties and then work to develop a 
list of attainable goals and ob-
jectives for coming years. 

“I decided to put a plan to-
gether because I knew it would 
be easy for the meeting to 
quickly turn into a ‘bitch ses-
sion,’” Van Donsel said. “Most 
of the items are things the 
board has discussed at one time 
or another but never taken for-
mal action to address. While 
these are things that we need to 

by Nancy Hogland
A new baggage screening sys-

tem designed to streamline the 
ticketing process at Lambert-
St. Louis International Airport 
is being made possible by $43 
million in federal funding, $29 
million of which is from the 
stimulus package. The new 
centralized system is supposed 
to eliminate the need for pas-
sengers to carry luggage from 
ticket counters to baggage 
screening areas and reduce the 
number of scans and physi-
cal searches. Systems will be 
installed in both Terminal 1 
and Terminal 2, which services 
Southwest Airlines.

The St. Louis Downtown Air-
port in Cahokia, Ill. Also re-
ceived federal funding but it 
will be spent on runway im-
provements. The $4.1 million 
grant from the U.S. Depart-
ment of Transportation will be 
used to widen a runway and 
install high intensity runway 
lights and cable.

If space travel has always been 
a dream, start saving your mon-
ey. Boeing recently announced 
they will enter into a partner-
ship with Space Adventures, a 
space-tourism company, to sell 
seats on rocket trips to the In-
ternational Space Station. Boe-
ing, which brings to the table 

years of experience building 
space capsules and rockets, 
and Space Adventures, which 
has organized seven trips to the 
space station aboard the Rus-
sian spacecraft Soyuz, hope to 
begin the service by the end of 
2015. While ticket prices have 
not yet been set, one of the last 
civilian passengers to fly on the 
Soyuz paid close to $35 million 
for a 10-day trip.

For travelers wanting to stick 
a little closer to home, AirTran 
Airways recently announced 
plans to expand service to 
Puerto Rico by adding twice 
daily flights from Tampa to San 
Juan. The flights will begin on 
April 5, 2011. The airline al-
ready offers flights to San Juan 
from Orlando.

JetBlue Airways is also add-
ing service from Tampa to San 
Juan in May 2011. The airline 
will start with one flight daily 
and expand to two in June. 
Tickets for the new service will 
go on sale this month and can 

be purchased by visiting www.
jetblue.com.

Beginning Nov. 18, Ameri-
can Airlines will add nonstop 
service between Miami and 
Brasilia four days a week and 
beginning Dec. 16, the airline 
will add three non-stop flights 
per week between Dallas/Fort 

Worth and Rio de Janeiro. The 
flights will take place on Boe-
ing 767-300 jets.

Those traveling to Australia 
should be prepared for a little 
mile-high learning. For the 
next six months, flights arriving 
in Australia will feature beach 
safety videos designed to slow 
or stop the rising number of 
drownings by tourists. Accord-
ing to the National Coastal 
Safety Council, of the 82 coast-
al drowning deaths in 2009-10, 
26 (32 percent) were foreign-
ers and 6 percent were inter-
national tourists. Since 2006, 
when nine Australian visitors 
died by drowning, the number 
has been steadily rising. Surf 
Life Saving Australia designed 
the campaign with features 
beach safety measures includ-
ing explanation of the flag sys-
tem. The video will be shown 
on several different airlines in 
English, Chinese, Korean, Japa-
nese, Hindi, Malay and Arabic.

While many jobs are being 
eliminated, according to a re-
port by Boeing, the global 
commercial aviation industry 
is expected to expand, creating 
the need more than a million 
pilots and maintenance crew 
members in the next 20 years. 
The aviation manufacturer es-
timated a need for 466,650 pi-
lots and 596,500 maintenance 
personnel, 40 percent of which 
would be required in Asia. 
Boeing estimated the need in 
North America at 97,350 pi-
lots and 137,000 maintenance 
personnel; Europe will require 
94,800 pilots and 122,000 
maintenance personnel. Cur-
rently, there are approximately 
233,000 pilots and more than 
100,000 mechanics and engi-
neers worldwide. To help meet 
that need, Boeing, which op-
erates 17 pilot and technician 
training facilities worldwide, 
plans to expand by adding ad-
ditional campuses.

In the meantime, the U.S. De-
partment of Transportation re-
ported that the United States 
airline workforce slid 2.3 per-
cent in July from a year earlier. 
The DOT blames the industry 
drop on a decline in travel due 
to the economic downturn. 
However, the Bureau of Trans-
portation Statistics reported a 
slight increase in airline indus-
try employment in the third 
quarter as consumers and 
business travelers returned to 
flying.

Armchair Pilot Lake Ozark aldermen adopt plan to advance city
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by Nancy Hogland
Buying into the concepts of 

scholar and political theorist 
John Schaar, who said, “The 
future is not some place we are 
going to but one we are creat-
ing,” Lake Ozark aldermen and 
city officials will be meeting this 
month to discuss and fine tune 
a blueprint they hope will better 
guide them into that future.

The “blueprint,” turned over 
to City Administrator Dave Van 
Dee for his perusal, was devel-
oped by Alderman Jeff Van Don-
sel and agreed upon by the rest 
of the board at a Sept. 7 meeting. 
That meeting was organized to 
give aldermen an opportunity 
to discuss concerns and priori-
ties and then work to develop a 
list of attainable goals and ob-
jectives for coming years. 

“I decided to put a plan to-
gether because I knew it would 
be easy for the meeting to 
quickly turn into a ‘bitch ses-
sion,’” Van Donsel said. “Most 
of the items are things the 
board has discussed at one time 
or another but never taken for-
mal action to address. While 
these are things that we need to 

focus on, it’s also intended to be 
a guide for the city administra-
tor – a direction the board feels 
he should take. Of course, we 
will need to prioritize because it 
can’t all be accomplished at one 
time – but it’s a start.”

Van Donsel’s multi-faceted 
proposal included sugges-
tions to help the city develop 
a long-range capital improve-
ment plan, improve customer 
relations and inter-office com-
munications, address and man-
age development and improve 
the city’s financial stability – all 
things mentioned by aldermen 
as they went around the table 
stating their priorities.

Aldermen Larry Buschjost 
and Judy Neels both voiced 
concerns about allowing activi-
ties at special events that were 
prohibited by city code at any 
other time.

“And we can’t continue mak-
ing snap decisions – operating 
the city on a 30-day schedule. 
We need to pull together and 
work together to make this a 
long-range, cooperative effort,” 
Bushjost said, as others nod-
ded. “We need to decide where 

we want to be in one year, five 
years, 15 years and stop this 
day-to-day knee-jerk reaction 
approach to city government.”

Neels also suggested meeting 
with business owners to iden-
tify their concerns and asked 
aldermen to allow City Attorney 
Roger Gibbons to look into road 
district issues to determine if 
the city could recoup some of 
the tax dollars getting turned 
over to those districts. She also 
said she wanted to avoid look-
ing at layoffs to reduce spend-
ing. 

“If we cut the workforce, we 
just place additional burden on 
the rest of the employees,” she 
said.

Susan Drummond said she 
was in favor of anything that 
would result in a more profes-
sional attitude when staff dealt 
with the public and Don Lang-
ley asked for better cooperation 
from staff.

“We need more informa-
tion from City Hall so we can 
make logical, honest decisions. 
We need to know more about 
what’s going on because quite 
honestly, we’re only as good 

as the information we’re fed,” 
Langley said, adding that he’d 
also like to see more oversight 
of special committees.

The group also agreed the 
city should start enforcing laws 
requiring residents and busi-
ness owners to hook up to avail-
able city services and remove 
derelict buildings and address 
annexation issues that have 
been in limbo.

Van Dee said aldermen’s 
ideas and Van Donsel’s long-
range plan were do-able but 
would require long-range com-
mitment and cooperation from 
the board. He also told alder-
men that he wasn’t “Superman.”

 “We’ll all have to be involved. 
This meeting tonight doesn’t 
end the process – it starts it,” 
he said, adding he would study 
the plan and provide aldermen 
with details on how the goals 
could be met at their next ses-
sion, scheduled for 4 p.m. Oct. 
5.

Following is Van Donsel’s 
plan:

Capital Improvement - De-
velop a long range (3-5 year) 
Capital Improvement Program 

for the city
∙ Conduct town meetings, fo-

cus groups, opinion surveys for 
public input in order to priori-
tize city goals

∙ Inventory and analyze the 
strengths and weaknesses of 
the existing municipal infra-
structure (streets, lighting, 
sidewalks, utilities, etc.)

∙ Provide the Council with a 
cost-benefit analysis for all the 
potential projects and alterna-
tive improvements

∙ Submit preliminary plan for 
group workshops, public scru-
tiny and discussion in council 
in five months and the final 
plan for council within eight 
months 

Government Relations - 
Work on a plan to enhance the 
customer relations skills of all 
city employees and identify and 
implement intra departmental 
communication improvements

∙ Identify opportunities for 
inter‐local cooperation

∙ Survey city residents on ser-
vices and results desired, and 
on satisfaction with existing 
municipal services

continues on page 7

Lake Ozark aldermen adopt plan to advance city
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warm and inviting Holiday Ambiance.   
 

Camden on the Lake is the perfect gathering place  
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by Nancy Hogland
Smartphone users soon will 

be able to pull up to properties 
listed with George and Ebbie 
Bogema of the Spouses Selling 
Houses team RE/MAX Lake of 
the Ozarks, scan a barcode and 
obtain all the information on 
that property in as little as 10 
seconds.

The electronic home shop-
ping technology uses a Quick 
Response Information bar-
codes which will be attached 
to existing signs or on 8-inch-
by-8-inch or larger decals 
attached to windows, trash 
containers or other visible lo-
cations.

“We’re experimenting right 
now with the size. We would 
like the code to be large 
enough to be scanned by 
someone sitting in their ve-
hicle or boat, but we also want 
to make it as inconspicuous as 
possible because for people 
who live in areas where realtor 
signs aren’t allowed, this would 
be a great way for homeown-
ers associations to help those 
residents sell their properties,” 
George said, explaining they 
frequently get calls from po-
tential buyers who are driving 
up and down a street, trying to 
find the unmarked properties. 
“Those who aren’t shopping 
for real estate won’t even know 
what they are. They could even 
think they’re part of a security 

system.”
He said each of their list-

ings will be assigned a code 
that is linked to the Multiple 
Listing Service (MLS) number. 
When that barcode is scanned, 
it will take the shopper to that 
listing’s website, which will in-
clude all information about the 
property, including numerous 
pictures, as well as the price 
and all realtor contact infor-
mation. He also said once the 

system is in full swing, it could 
entirely replace the boxes con-
taining flyers.

 “The technology has been 
around for quite some time 
but it’s never been introduced 
to this area before. We’re pretty 
excited to be the first,” he said. 
“I really think this is going to 
be the wave of the future. Ev-
erywhere you go you see peo-
ple using their smartphones. 
It’s a much ‘greener’ way to get 

the information but it’s also 
easier, more convenient and 
more thorough. We hope this 
‘out-of-the-box’ approach to 
promoting real estate will help 
our sellers.”

Ebbie Bogema agreed.
“This changes everything! 

The app is absolutely free for 
all smart phones and very sim-
ple to use. We’re pleased to be 
able to offer consumers a tool 
that actually allows them to 
simplify the whole home shop-
ping process,” she said.

According to Roger Hulett of 
Media Buying Consultants, the 
Quick Response Information 
code has enjoyed great popu-
larity in Japan for a number of 
years.

“Right now no mobile 
phone is sold in Japan without 
QRI code reader software al-
ready loaded on the phone. Ac-
cording to a recent tech study, 
over 90 percent of all surveyed 
Japanese use the QRI code to 
shop in one way or another,” 
he said.

The Nielsen 2010 Media Fact 
Sheet says the number of mo-
bile Web users is up to 60.7 mil-
lion (up 33 percent from 2008); 
• Smartphones account for 
18 percent of mobile devices 
(up from 13 percent in 2008);  
• Eight percent of mobile de-
vice owners streamed audio 
via mobile phones, while 7 
percent viewed video; and 

• Twenty-five percent of mo-
bile devices sold in Q3 2009 
were smartphones; that’s esti-
mated to grow to 40 or 50 per-
cent in 2010.

By mid-2011, Nielsen esti-
mates a smartphone user base 
of 150 million, 300 million 
mobile subscribers, 120 mil-
lion mobile Web users and 90 
million users watching mobile 
video. Cell phone-only homes 
have grown to 21 percent over 
2007’s 15 percent. 

A sample of an active QRI 
code is provided to demon-
strate its capabilities. Bogema 
said the applications needed 
to “read” the barcodes can be 
downloaded free. Some of the 
more popular apps are KAYWA 
Reader; Nokia Reader; i-nigma 
Reader, which is highly recom-
mended for iPhones; BeeTagg; 
NeoReader and ScanLife, 
which currently is the most 
popular for the Blackberry 
smartphones.

To scan the barcode, simply 
point the smartphone with a 
downloaded QRI reader app at 
this sample code. Users will be 
instantly taken to the Spouse’s 
Selling Houses website. When 
scanning Quick Response In-
formation codes against a 
computer screen or television 
screen, the flash on phone may 
need to be turned off to reduce 
glare and allow for accurate 
reading of the information.

Realtors using new ‘green’ technology

A sample of an active QRI barcode is provided to demonstrate its ca-
pabilities. Bogema said the applications needed to “read” the bar-
codes can be downloaded free.
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10 Cadillac DTS 1SC Black 13,261mi $35,995 04 Bonneville GXP Red 87,824mi $10,995 07 Ford 500 Ltd AWD Maroon 67Kmi $14,995

09 Cobalt Sport 4dr Silver 28,401 mi ...............................$13,995
10 Saturn Vue XE FWD Silver 15,739 mi ..........................$19,995
10 Malibu LT1 Gold Mist 21,721 mi..................................$18,995
10 Acadia SLT1 AWD Silver 14,866 mi .............................$34,995
10 Cobalt Sport Black 9,759 mi .......................................$15,495
10 Acadia SLT1 AWD Black 11,261mi ..............................$34,995
10 Malibu LTZ 4cyl Black 15,645 mi ................................$21,995
10 Enclave CXL AWD Brown 15,214 mi ............................$36,995
04 Ford F150 SC XLT Red 72,891 mi ...............................$15,995
05 Silverado 1500 RC 2WD WT Red 48,519 mi ..................$9,995
05 Trailblazer Ext LS 4WD Gray 95,607 mi .......................$12,495
05 Kia Sorento EX FWD Gold 54,590 mi ...........................$11,995
06 Escape Ltd 4WD Black 93,290 mi ...............................$12,995
07 Tahoe LTZ 4WD White 61,025 mi.................................$29,995
07 HHR LT2 Silver 47,458 mi ...........................................$12,995
07 Escape Ltd 4WD Tan 63,553 mi ..................................$16,995
08 Colorado EC LT 4cyl 2WD Black 44,316 mi ..................$17,995
08 Uplander LT Dual Slider Blue/Gray 62,218 mi ..............$15,995
08 Enclave CXL AWD Dk Garnett 47,294 mi .....................$29,995
08 Avalanche LTZ 4WD D White 43,691mi........................$36,995

08 Silverado 1500 LT/Z71 CC Ruby 43,109 mi .................$25,995
09 Wrangler Sahara Red Rock 11,239 mi .........................$24,995
09 Yukon SLT2 4WD Silver 22,968 mi ..............................$38,995
09 Sierra SLE EC 4WD Red 30,864 mi .............................$24,995
09 Tahoe LTZ 4WD Gray 28,772 mi ..................................$38,995
10 Tahoe LTZ 4WD Silver 16,603 mi.................................$44,995
05 Liberty Sport 4X4 Khaki 63,697 mi .............................$12,995
07 GMC Sierra Crew SLT White 46,580 mi .......................$26,995
96 Corvette Coupe Black 67,312 mi .................................$12,995
05 PT Cruiser GT/T Con Silver 27,923 mi .........................$12,995
06 Cobalt LS 2Dr Yellow 59,369 mi ....................................$8,995
07 Cobalt LS Coupe White 70,115 mi .................................$7,995
07 Malibu LS 4cyl Gray 68,699 mi .....................................$9,995
08 VW Jetta S Silver 48,829 mi ........................................$14,495
08 Sebring LX 4cyl Dk Blue 52,482 mi .............................$10,995
08 Grand Prix White 43,231 mi ........................................$13,995
09 Aveo 5 LT Red 28,889 mi ............................................$11,995
09 Nissan Cube 18 SL Gray 13,093 mi.............................$14,995
10 Corolla S Blue 14,909 mi ............................................$14,995
08 Lucerne CXL Goldmist 38,250 mi ................................$19,995

07 Toyota Avalon XLS Gray 39,815mi $19,995  07 Lucerne CXS D White 73,965mi $16,995 11 Regal CXL 4cyl Stone 86mi $26,995

VIEW OUR ENTIRE INVENTORY AT WWW.RONHULETT.COM

Ron Hulett’s Pre-Owned Inventory Reduction

by Nancy Hogland
The front cover of this year’s 

Big Surf Waterpark brochure fea-
tures a collage of guests’ laugh-
ing faces and asks “Can you do 
it all?”

Designed to peak interest in 
the park, and get former guests 
to take a peek to see if their pho-
tos are featured, the marketing 
piece also drew the attention 
of the World Waterpark Asso-
ciation. That organization chose 
the brochure, designed by Big 
Surf Business Manager Missy 
McPheeters, as “Best Brochure 
Design” for 2010. It was chosen 
from some 275 brochure designs 
entered in the category for parks 
with up to 100,000 annual atten-
dance.

“It was actually a collabora-
tive effort between me and Da-
rin Keim, the general manager,” 
McPheeters said. “He inspired 
the brochure design when he 
envisioned using a lot of differ-
ent pictures of people enjoying 
the rides and having fun at the 

park. I came up with the ‘Can 
you do it all?’ phrase to tie it to-
gether and went from there.”

McPheeters, who has been 
designing the brochure for five 
years, said this is the first time 
she’s entered the contest, but 
quickly added it probably won’t 
be her last. 

“The deadline for entering 
is right smack in the middle 
of summer, which, as you can 
imagine, is our busiest time of 
the year. It’s funny – I thought 
last year’s design was even better 
than this one. Now it makes me 
wish I had entered before,” she 
quipped, adding that she’ll re-
ceive her prize –a plaque–at the 
World Waterpark Association’s 
30th Annual Symposium and 
Trade Show, scheduled for Octo-
ber 6 to10 in San Antonio, Texas.

“I go to the show every year 
to learn about new rides, prod-
ucts and water safety measures 
but this is the first time I’ll be 
attending the awards ceremony. 
It’s pretty exciting,” she said.

Can
you
do it
all?

WATERPARK

www.BigSurfWaterpark.com

Lake-area 
attraction wins 
world-wide 
award

A detail of the winning brochure cover.

Pictured above, Steve Naught, Presi-
dent of Lake Ozark Daybreak Rotary 
Club, presents a contribution of $500 
to Rick Huffstutter, Director of Donor 
Relations for The Food Bank for Central 
and Northeast Missouri.   Daybreak Ro-
tary Club serves more local charities 
and projects than any other club in the 
lake area.  For more information about 
Daybreak Rotary, call membership 
chairman, Aaron Spieler, 573-365-3552 
or visit www.lakeozarkdaybreakro-
tary.org.

Daybreak Rotary members meet 
every Friday morning at 7:30 a.m. 
and First Family Church on Hwy 42, in 
Osage Beach.  Guests are welcome and 
expected!
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continued from page 3
∙ Survey front-line city em-

ployees on barriers to and ideas 
for matching the best practice in 
municipal service

∙ Develop a citizen service plan 
with clearly established stan-
dards in one year

∙ Within 6 months, report the 
results of these three steps to the 
BOA

∙ Create pleasant surroundings 
for citizens and institutional re-
dress for poor service

∙ Develop a team approach 
that involves all city departments 
in working together toward com-
mon goals in planning all proj-
ects

∙ Enlist consultants to evaluate 
the potential for team building in 
city departments

∙ Establish joint meetings with 
members of the BOA, depart-
ment heads and local interest 
group leaders to establish man-
agement cooperative objectives

∙ Change and improve com-
munication with Lake Ozark 
citizens, board of aldermen and 
mayor as well as other city of-
ficials and employees. The key 
elements of success are effective 

communication to all, and han-
dling of issues and requests time-
ly and with proper and respectful 
feedback.

∙ Track and report on program 
achievements

Development - Work on the 
residential, commercial and in-
dustrial growth and development 
of the city

∙ Publish a quarterly Account-
ability Report with explicit mea-
sures of the city’s well- being that 
shall include:

     - New commercial develop-
ments as well as commerce lost 
through relocation, business fail-
ure or catastrophe

     - Housing starts, residential 
developments, educational op-
portunities and zoning changes

     - Environmental indicators 
of city air, water and land quality 
with special attention to growth-
induced natural resource loss 
and degradation

∙ Establish public-private part-
nerships whenever possible in ef-
forts to achieve municipal goals

∙ Work with the Bagnell Dam 
Strip Association, Lake Area 
Chamber of Commerce, Lake 
Area Visitors and Convention Bu-

reau, committed development 
and investment concerns and the 
various home owner   associa-
tions and others involved in the 
economic development in the 
city to strengthen the local econ-
omy through partnerships

Improve The Financial Stabil-
ity of Lake Ozark - Evaluate de-
regulation, ordinance reduction, 
contracting-out and other meth-
ods of cost reduction in every 
spending proposal and every op-
erational department of the city

∙ Ensure cost effective city op-
erations   

∙ Have each department justify 
the cost of each program or need 
during the budgetary process   

∙ Evaluate deregulation, ordi-
nance reduction, contracting-out 
and other methods of cost reduc-
tion in every spending proposal

∙ Provide cost-benefit analysis 
with each proposal as well as al-
ternatives 

∙ Promote inter-agency/intra-
agency cooperation on purchases

∙ Sell or dispose of unused, un-
needed and unjustified city prop-
erty and equipment

∙ Monitor and report quarterly 
to the BOA on insurance/risk 
management of the city

∙ Work to actively improve the 
fire insurance rating of the vari-
ous areas of the city.

∙ Actively pursue state and fed-
eral grants and loans 

∙ Promote Lake Ozark 

Landmark Center 3535 Hwy. 54, Suite 401
Osage Beach, MO

www.millsinsurance.com

573-302-1616

Winning Spirit

It’s what separates champions from contenders, and it’s what 
makes Mills Insurance different from the rest... we have you in 
mind fi rst and pledge you will have a satisfying experience.

We’re on your side...  because life happens!

A detail of the winning brochure cover.

Lake Ozark aldermen adopt plan to advance city
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by Nancy Hogland
In November, registered vot-

ers in Missouri will have the 
opportunity to adopt a consti-
tutional amendment that would 
prevent the government from 
tagging a transfer tax on to the 
sale of real estate. 

According to Karie Jacobs, 
president of the Bagnell Dam 
Association of Realtors, the tax, 
which, in some states, is as high 
as 2 percent of the total sale 
price, is charged to the seller in 
addition to the normal closing 
costs. Typically, once the tax is 
on the books, the rate can be 
increased by the state, city or 
county without a vote of the 
people, she said. 

“As government agencies 
continue to experience short-
falls, we felt it was better to take 
a proactive stance because real 
estate is often looked at as a 
‘cash cow.’ As an association, 
we feel that Missouri home-
owners already pay property 
tax so charging an additional 

tax when that real estate sells 
would be double taxation. And 
it’s charged regardless of wheth-
er you made a profit or sold at a 
loss,” she said, adding that poll-
ing found more than seven-in-
ten Missouri registered voters 
support Amendment 3.

To get the word out to the 
community, Jacobs and other 
members of the association are 
trying to speak to as many clubs, 
organizations and civic groups 
as possible in the weeks lead-
ing up to the election. She said 
the presentation would last 5 to 
10 minutes in addition to any 
question-and-answer time. To 
schedule a speaker, call Cindy at 
the association’s office, 573-348-
4288.

Jacobs said 37 states, includ-
ing all of Missouri’s neighboring 
states, and the District of Co-
lumbia currently impose trans-
fer taxes or their equivalents. 

“Even though Missouri is not 
now collecting the tax, it is cur-
rently allowed under our con-

stitution. We need to head off 
the temptation to politicians 
to start collecting it,” she said, 
adding that because the state 
can comply with the Hancock 
Amendment and raise taxes 
without a vote of the people up 
to about $90 million per year, it 
did not offer protection against 
the transfer tax, as some have 
suggested.

The Missouri Association of 
Realtors (MAR), which fought 
to get the proposal, “Amend-
ment 3,” on the ballot, labels 
real estate transfer taxes as 
“family-unfriendly.” In a talking 
points memo, the group states 
small farms and family homes 
that have been passed down for 
generations would be subject to 
the tax. “And such a transfer tax 
would be imposed before the 
federal government takes its 50 
percent “death tax” bite on fam-
ily properties” the memo reads.

The MAR memo also ad-
dressed the impact of the 
Amendment on the Fair Tax 

proposal that has been debated 
but not enacted by Missouri 
lawmakers. The Fair Tax would 
replace the state income tax 
with a sales tax on certain items. 

“Regardless of where you 
stand on the “Fair Tax,” we can 
all agree that the same piece of 
property should not be taxed 
twice,” the memo reads. It also 
states because the taxes are not 
now being collected in Mis-
souri, and Amendment 3 would 
keep it that way, there would not 
be a new fiscal impact, making 
Amendment 3 revenue-neutral.

Jacobs said the wording of 
the ballot initiative is straight-
forward. It reads: “Shall the Mis-
souri Constitution be amended 
to prevent the state, counties, 
and other political subdivisions 
from imposing any new tax, in-
cluding a sales tax, on the sale or 
transfer of homes or any other 
real estate?”

“Of course, Missourians 
should vote ‘Yes,’” she quipped.

In order to place a constitu-
tional amendment proposal on 
a statewide ballot, supporters 
must obtain signatures of quali-
fied, registered voters equal to 
at least 8 percent of those who 
voted in the last election for 
governor, in six of Missouri’s 
nine congressional districts. 
The MAR began collecting sig-
natures early last spring but 
when the petitions were turned 
in to Secretary of State Robin 
Carnahan, she said support-
ers failed to reach their goal in 
two of the districts. However, 
Cole County Judge Paul Wilson 
said the amendment support-
ers had more than enough valid 
signatures of registered voters to 
qualify and ordered Carnahan 
to notify all election officials to 
add the amendment proposal 
to November’s ballot. Two days 
after announcing she would ap-
peal the decision, Carnahan an-
nounced she would not fight the 
decision.

Realtors say: Vote ‘Yes’ for no new transfer tax

T-Shirts
Team Uniforms
Jackets
Corporate Apparel
Hats  •  Bags
Promotional items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr • Osage Beach
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Your Finances
Be Prepared 
for Return of 
Estate Tax

There’s never really a bad time to 
do estate planning. But in the months 
ahead, you may have an extra incen-
tive to look at your estate plans. Why? 
Because changes are coming to estate 
tax laws — so you’ll want to be ready.

Change is nothing new in the world 
of estate taxes, which have been in a 
state of flux for years. As the law now 
stands, there is no federal estate tax 
in 2010. Then, in 2011, the estate tax 
is scheduled to return, with an exemp-
tion amount of $1 million and a top 
rate of 55 percent. Yet, these figures 
are highly likely to change; ultimately, 
we may see a return to what existed in 
2009: a $3.5 million or $5 million ex-
emption and a top rate of 45 percent.

Of course, your susceptibility to the 
estate tax will depend on the size of 
your estate. But no matter what your 
level of assets, you’ll want to have 
your estate plans in order. First of all, 
you almost certainly need a will. You’ll 
also need to make sure you’ve named 
the proper beneficiaries in all your le-
gal documents.

Now, let’s return to the estate tax 
issue. Specifically, how can you help 
reduce any potential estate tax burden 
your heirs may face? Here are some 
ideas to consider: 

* Take Advantage of Your Exemp-
tions. You and your spouse each re-
ceive an exemption from the federal 
estate tax. As mentioned above, this 
exemption could be anywhere from 
$1 million to $5 million, starting in 
2011. To maximize these exemptions, 
you may want to create a credit shel-
ter trust. In a nutshell, here’s how it 
works: When you die, you fund a credit 
shelter trust with assets equal in value 
to your available exemption; if you 
have other assets, you can leave them 
to your spouse, free of estate taxes. 
Your surviving spouse can draw in-
come from the trust’s assets while he 
or she is alive. Upon his or her death, 
the trust disperses the assets to your 
children or other beneficiaries, taking 
advantage of your original estate tax 
exemption. Your spouse’s estate will 
also disperse assets to beneficiaries, 
using his or her exemption to reduce 
or avoid estate taxes.

* Use Life Insurance.  If you owned 
a $1 million dollar life insurance policy, 
and it was subject to an estate tax 
rate of 55 percent, your beneficiaries 
would receive a death benefit of just 
$450,000. But if you established an 
irrevocable life insurance trust (ILIT) 
with a new insurance policy, the trust 
would own the policy and distrib-
ute the proceeds to the beneficiaries 
you’ve chosen. By using an ILIT, you’d 
keep the life insurance out of your tax-
able estate.

* Give generously. You can give up 
to $13,000 per year to as many indi-
viduals as you like without incurring 
gift taxes. And the more you give, the 
lower your taxable estate. You can also 
reduce your estate by making gifts to 
charitable organizations.

Keep in mind that estate planning 
can be complex. You will need to work 
with your legal and tax advisors before 
establishing any type of trust or other 
estate-planning mechanism. And with 
the looming return of the estate tax, 
there’s no time like the present to get 
started.

Edward Jones, its associates and 
financial advisors are not estate plan-
ners and cannot provide tax or legal 
advice. Please consult your attorney 
or qualified tax advisor regarding your 
particular situation.For a free review of 
your annuities and insurance: contact 
Tony Reahr - Licenced Insurance Spe-
cialist, Acredited Asset Management 
Specialist and Financial Advisor at Ed-
ward Jones Investments in Lake Ozark, 
573-964-5712.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

MLS# 3063432  - 732 N. Main Street Laurie, MO  - $599,000 
• 475’ Highway Frontage • 4.73 Acres
• 63 Newer Storage units • Now you can have it all for $599,000. 
Property is cleared ready for your new business. Storage units are located to the 
back of the property with plenty of room to expand.
Phil & Crystal Shafer,  (573) 216-7445 
phil@gotlake.com 

MLS# 3065583 • Corner of Hwy. W and W-12 •  $649,900 
• W Highway frontage • Restaurant is 3568 Sq. Ft., lower level is 3280
• Offered turn key and ready to go! • On site signage, lower level with 3 offi ces! 
• Creative fi nancing could be available!
Dan Ralston • (573) 216-8439  
dan@gotlake.com

Opportunity is knocking!
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MLS 3064166 - Hwy 54 $699,000
• Owner Financing Access to City Water & Sewer
• 700 Ft. Hwy. Frontage • 7 Acres 
Bob Gattermeir (573) 280-0808
bobg@gotlake.com

MLS# 308427 - Hwy 52 West Versailles - $CALL
• Great Visibility 185’ Hwy. 52 Frontage • 18,663 sq. ft. in 3 buildings.
• Formerly manufacturing of metal siding and roofi ng 
• Seller VERY motivated looking for offers for quick sale
• 5 private offi ce areas and reception area
Donny Hibdon
(573) 378-8835
donny@gotlake.com

Foreclosure!

MLS# 3066334 • 1387 Hwy KK •  $349,900 
• 206 FT Highway frontage 
• 1.5 Acres  • 3,334 SQ FT Brick building 
• Many intriguing possibilities - Owner may rent!
• City water & sewer available 
• Zoned B-2, General Commercial
Charles F. Welek IV, GRI • (573) 216-1767 
charles@gotlake.com

MLS# 3068223 • 430 Kaiser Industrial Dr. • Kaiser • $310,000
• Commercial building located in Kaiser Industrial Park, only 2 miles from Hwy. 54.
• 5,200 Sq. Ft. building with offi ces and warehouse space. 
• Building has 4 overhang doors - One 12x16, one 14x16 and two 8x8 doors.
Entire building has central heating and cooling. Currently operating as a construc-
tion company • 430 Kaiser Industrial Dr. Kaiser, MO
Ed Schmidt • (573) 434-5292 
ed@gotlake.com

MLS# 3063920 - W Hwy 54 Camdenton - $529,000
El Jimador
• Well Established Restaurant & Business Name at Lake
• High Traffi c Area with a Triple Net 2 year lease!
• Approx 1.6 acres & 2 buildings • Restaurant Sq. Ft.
   Approx. 3929 & Storage and apartment building too.
• Bar/Lounge/Dining Room/Blacktop parking lot & more!
Ed Schmidt • (573) 434-5292 ed@gotlake.com

Now
Leased Makes 

a Great 
Investment 
Opportunity

MLS# 3063698 - Bagnell Dam Strip - $285,000 
Endless Possibilities on Historical Bagnell Dam Strip
• Restaurant/Retail on the water w/105 Feet of Lakefront 
• Plans for Public/Community Dock and Pier by BDSA
• 2000 Appx Sq Ft Building needing fi nishing
• City Sewer & Water – 100 Ft of Road Frontage
• Only $285,000 for Commercial Lakefront
Ed Schmidt • (573) 434-5292 
ed@gotlake.com

Reduced 
by

$30K

MLS# 3063112 - Hwy 54 - $879,000
• Prime Osage Beach Hwy. 54 property
• Corner intersection Lot • Newly remodeled Building, 2007 
   Showroom, 4 offi ces, counter and kitchen area • Building 
   could be converted to Fast Food, Offi ce Building, Dr. Offi ce...
• Owner will consider long term lease
Phil & Crystal Shafer • (573) 216-7445
phil@gotlake.com

In order to place a constitu-
tional amendment proposal on 
a statewide ballot, supporters 
must obtain signatures of quali-
fied, registered voters equal to 
at least 8 percent of those who 
voted in the last election for 
governor, in six of Missouri’s 
nine congressional districts. 
The MAR began collecting sig-
natures early last spring but 
when the petitions were turned 
in to Secretary of State Robin 
Carnahan, she said support-
ers failed to reach their goal in 
two of the districts. However, 
Cole County Judge Paul Wilson 
said the amendment support-
ers had more than enough valid 
signatures of registered voters to 
qualify and ordered Carnahan 
to notify all election officials to 
add the amendment proposal 
to November’s ballot. Two days 
after announcing she would ap-
peal the decision, Carnahan an-
nounced she would not fight the 
decision.

The Heart of the Ozarks Pro-
fessional and Business Women 
are excited to partner with the 
Lake Area Chamber of Commerce 
to bring an interactive Candidate 
Forum to the community. 

There are still several close 
races leading into the General 
Election on November 2, 2010.  We 
have invited all of the contested 
race candidates from the local to 
federal level to participate in the 
forum.  Predetermined questions 

will be asked each candidate and 
they will have the opportunity to 
respond.  The audience then will 
be given the opportunity to voice 
either their agreement or opposi-
tion to the candidate’s position by 
displaying either a red or green 
paddle.  This is a great opportu-
nity to learn more about those 
who are competing for the right 
to represent you in the legislature 
and where they stand on what 
matters to you.

Join us on Wednesday, Octo-
ber 6, 2010, from 6:00 p.m. to 7:30 
p.m. at Seven Springs Winery, 
846 Winery Hills Estates in Linn 
Creek. 

For further information re-
garding PBW visit www.pbwlake-
oftheozarks.org or contact Mi-
chelle Cook at (573) 964-1008. To 
make reservations contact Tam-
my Rosenthal at tammy@fran-
campbell.com or (573) 302-2390.

Get Informed-Make Your Voice Heard

Visit Online and
Listen Live at

www.mix927.com
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of Service
at the Lake!

New Location
3545 Highway 54

Osage Beach

573-348-3888

Lake Road 
54-56 to 
Dude Ranch 
Rd. 19MM 
Past Grand 
Glaize Bridge - Osage Beach, MO

573-348-4700

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

“Ask An Engineer”
with Stan Schultz of Schultz 
& Summers Engineering

Water Quality, Lake 
Ozark & Our Economy

One thing I have learned in my 
fi rm’s 7+ years of working in the 
Lake area is that the Lake’s econo-
my is very good for Missouri.  Our 
visitors come by the thousands 
from neighboring states many 
times a year and spend a generous 
amount of money with each trip.   
To ensure this trend continues 
those of us that call Missouri home 
must work hard to fi nd economical 
ways to protect this asset by devel-
oping responsibly and improving 
what has already been developed.  

Last month’s water symposium 
hosted by Missouri’s Attorney 
General was a good start to devel-
oping a realistic strategy of man-
aging wastewater produced by 
those of us with homes or condos 
near the Lake.  Over the course of 
the two day event we heard from 
scientists, economists, engineers, 
local offi cials, and even a State 
Senator about their particular area 
of expertise.  It is events such as 
this that starts a positive dialog to 
managing issues that are impor-
tant to all Missourians.  

My fi rst customer at the Lake, 
the Gravois Arm Sewer District, 
has always told me that a ‘per-
ceived’ problem with the lake’s 
water is just as bad for the Lake as 
a real, documented problem.  I be-
lieve this and only have to look at 
the Gulf Oil Spill this summer as an 
example of what ‘perception’ can 
do to tourism.  Let’s all keep these 
folks in our prayers and hope they 
have a better season next year.  

Managing the sewer situation 
at the Lake is going to be a great 
challenge.  We have to be vigilant 
in maintaining the commerce we 
already have and use the clean 

water campaign as a tool for de-
veloping more commerce.  The 
Governor’s order to post all beach 
closings has proven many bodies 
of water in Missouri have more 
problems than the Lake.  We need 
to use this information along with 
a proactive approach to improving 
overall water quality as a catalyst 
to bringing more tourists to the 
Lake in the coming years.  

Missouri has the best natural 
resources in the Midwest and pro-
tecting them should be one of our 
state’s most important functions.  I 
know all of us who love the Lake 
will agree and work in unison as 
this clean water campaign begins 
to have positive results.  We just 
have to stay engaged to ensure 
the outcome is proactive and not 
reactive. 

Stan Schultz owns Schultz and 
Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, fl ood 
certifi cation, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com     

Stan Schultz

Camdenton Optimist Club President Chic Oostendorp introduced Bob 
Lynch, Area Engineer for Missouri Department of Transportation, who 
explained progress made and expected completions of area highway 
construction projects.  Optimists meet at Noon on Mondays at RJ’s 
Restaurant.  Visitors are welcome.

Citizens Against Domestic 
Violence/Victim Outreach Cen-
ter’s ninth annual brunch will be 
held on Wednesday, October 13, 
2010 at the Lodge of Four Sea-
sons Granada Ballroom from 
11 a.m. to 1 p.m. This event is 
the single most successful fun-
draiser for CADV/VOC, provid-
ing vital funds to serve the local 
community. 

Money raised through the 
event supports the general op-
erating funds for CADV/VOC. 
Serving Miller, Morgan and 

Camden counties, CADV/VOC 
is a not-for-profit domestic vio-
lence shelter and sexual assault 
response center. The organiza-
tion offers various services in-
cluding a 24-hour hotline, sup-
port groups, crisis intervention, 
food, shelter, advocacy and sup-
port to victims of domestic and 
sexual violence.

Area chefs will again prepare 
special dishes for the annual 
event; tables will be decorated 
to fit the theme. 

Tickets are now on sale at 

CADV/VOC and may be pur-
chased for $20 per person. 
For more information on the 
brunch or to participate as a 
chef, hostess or table spon-
sor please contact CADV/VOC 
at 573-346-9630 or send an e-
mail to angie@cadv-voc.org. 
Sponsorships are also available 
and qualifying individuals and 
businesses may be eligible for 
a 50 percent tax credit. Contact 
CADV/VOC at 573-346-9630 for 
information.

Annual CADV/VOC Fundraiser October 13
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Lake of the Ozarks 
Watershed Alliance 
2DamDays and just 
for fun

The LOWA meeting regu-
larly scheduled for Septem-
ber was canceled in order 
to allow time to prepare 
for this exciting, first-time 
ever event at the Lake of the 
Ozarks.

First Annual Paddle Event
2DamDays Paddle Mara-

thon and the Just for Fun 
Paddle Race are co-events 
organized by the Lake of 
the Ozarks Watershed Alli-
ance.  The next scheduled 
LOWA Public Meeting will 
be at 6:30 PM on October 
18 at the Inn at the Grand 
Glaize in Osage Beach MO.  
The agenda will be sent to 
you soon.

Meanwhile, come join 
the fun.  In addition to the 
on-the-water events men-
tioned above, we will have 
a real old-time festival, a 
water quality festival, at 
Captain Ron’t Saturday af-
ternoon and evening on 
September 24.  In addition, 
there will be a kick-off cel-
ebration Friday from 4 PM 
to 8 PM Sept. 24 in Warsaw 
at the Community Hall at 
Drake Harbor and a win-
ners award celebration 
on the Bagnell Dam Strip 
across from Iguana Waters-
ports Sunday afternoon.

Come to one or all three 
events.  It is very important 
to us and to the racers that 
many spectators be at all 
locations to cheer the rac-
ers on and to cheer their 
victories.

But double your fun and 
join in on the fun-on-the-
water as well as the fun at 
Captain Ron’s where you 
will hear great music and 
be able to enjoy great food 
as you cheer the racers 
home.

Just for Fun Paddle Event
All who love to be on 

the water should join the 
Just for Fun group as they 
paddle from the Half-way 
Inn to Captain Ron’s, a dis-
tance of about 12 miles.  
You can paddle “all-out” 
to lead the pack with your 

competitive drive or, like 
some of us, paddle instead 
at a leisurely pace and enjoy 
the ride.  The Just for Fun 
event requires a donation 
to LOWA of $25 per paddler 
if paid before Saturday and 
$30 if paid on Saturday.  You 
must be at the Half-way Inn 
prior to 9 AM in order to at-
tend the mandatory safety 
meeting so why not come 
even earlier and enjoy a 
good breakfast.  If you don’t 
own a canoe or kayak but 
still want to paddle, we will 
have a few canoes available 
that can be rented for $40, 
but you best call ahead to 
reserve one to make sure it 
will be available.  For more 
information on this event, 
go to www.2DamDays.org

2DamDays
So far as we know, none 

has ever paddled from the 
Truman to the Bagnell Dam 
in two days.  We are about 
to find out if anyone can.  
But, based on the elite rac-
ers who have registered, we 
have no doubt but what this 
will be done next week-end.  
One of the racers is a two-
time Olympian paddler 
who has been described by 
other paddlers in-the-know 
as “…the baddest paddler 
who ever lived!”  Another 
registered paddler came in 
first last month at the pres-
tigious MR340 Paddle Mar-
athon in which paddlers 
raced from Kansas City to 
St. Charles.  Our paddler 
made it in a day and a half.

We hope you can feel our 
excitement and will come 
join us this week-end for 
what we think will become 
another Lake of the Ozarks 
classic event.  Come join us 
so that you will be able to 
tell your grand-children, 
“Yep, I was there the first 
time it was ever held!”  You 
will never get that chance 
again.

To learn more about this 
week-end’s big events, go 
to: www.2damdays.org
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Free initial consultations for on site 
ergonomic safety surveys. 

For an appointment, call 573-348-8045.

Make Lake Regional Health System’s Occupational 
Medicine Clinic part of your employment plan. 

•	 Pre-employment, DOT and  
random drug testing 

•	 Consortium for DOT and  
non-DOT drug testing 
 

•	 Hair sample and BAT testing 

•	 Respirator fit program: PFTs,  
medical clearance and fit testing 

•	 Hearing test and audio  
conservation program

Pauline Abbott, D.O., MPH

www.lakeliquor.net Laurie:
212 S. Main

(573) 374-4850

Osage Beach: Dumar Plaza 
3715 Highway 54

(573) 348-3838

Please drink responsibly.

Enjoy Lake of the Ozarks!

by Nancy Hogland
According to a recent Gal-

lup Poll, the economy is still 
the number one concern of 
Americans. Either the economy 
or jobs has been the top issue 
mentioned in monthly Gallup 
Polls conducted since February 
2008. Prior to that, most Ameri-
cans expressed concern about 
Iraq.

This poll, conducted Sept. 15 
to 16 among 1,019 adults age 
18 and older, asked responders 
to name the most important 
problem facing the country. 
Economic conditions topped 
the list, named by 33 percent 
of those contacted; unemploy-
ment and lack of jobs followed 
with 28 percent of respondents 
and dissatisfaction with govern-
ment was listed by 11 percent of 
Americans.

Other issues mentioned:
∙ Healthcare 6 %
∙ Immigration 5 %
∙ Ethical/Moral decline 3 %
∙ Wars/Fear of war 3 %
∙ Lack of money 3 %

But while the majority agreed 
on the problems, they were not 
in unison on how to solve the 
issues facing the country. When 

asked which party would better 
handle the problem they think 
is most important, 40 percent 
said the Republican Party and 
38 percent said the Democratic 
Party. 

There is also a difference in 
opinion as to which party would 
best handle jobs and which 
would best handle the economy. 
Those who cited the economy 
as the biggest concern chose the 
Republic Party as the one that 
could provide the best fix. Those 
who said the lack of jobs was the 
top issue felt the Democratic 
Party would be better at solving 
the problem. Gallup stated the 
“tracking of 2010 election voting 
preferences continues to sug-
gest that Republicans’ electoral 
prospects are better than those 
of the Democrats.”

The results for this Gallup 
poll were based on telephone 
interviews with a random sam-
ple of 1,019 adults, aged 18 and 
older, living in the continental 
U.S. Interviews were conducted 
with respondents on both land-
line and cell telephones.

For more information on this 
Gallup Poll or on others visit 
www.gallup.com.

Economy uppermost 
in minds of adults

Sponsorships still are avail-
able for the 34th Annual Lake 
Regional Hospital Ball, sched-
uled Saturday, Oct. 2, at the 
Country Club Hotel & Spa in 
Lake Ozark. Decorations and 
dinner will be based on this 
year’s theme, “In Windy Chi-
cago Style.”

The evening will begin at 6 
p.m. with cocktails and music 
by the Fred Wackenhut Trio. 
Dinner and dancing will follow 
with entertainment by Lenny 
Klinger and Galaxy.

In addition, a drawing will 
be held for a Chicago getaway, 
which includes four nights’ 
hotel accommodations and a 

$100 gift certificate to Girl & the 
Goat, a restaurant featured on 
the ball menu.

Proceeds from the ball will 
help fulfill the Auxiliary’s 
$300,000 pledge to help reno-
vate a Cardiac Cath Lab suite 
at Lake Regional Hospital in 
Osage Beach.

Sponsorship packages range 
from $500 to $10,000. All spon-
sors will receive preferred seat-
ing. Tables will seat 10.

For more information, con-
tact Kitty McCarthy at 573-348-
8264. To learn more about the 
Lake Regional Hospital Aux-
iliary, visit lakeregional.com/
volunteers.

Sponsorships
Available for
Annual Hospital Ball
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“Insurance Talk”
with Ron Hall of Golden 
Rule Insurance

Medicare Review
Medicare provides coverage to 

almost 44 million people (age 65 or 
over and those under 65 on Social 
Security Disability). 

Traditional Medicare. Part A 
covers inpatient hospital care, skilled 
nursing care (up to 20 days), hospice, 
and blood. Bart B covers doctors 
services, preventative and diagnostic 
services, and durable medical equip-
ment. 

Medicare members pay a monthly 
premium for Part B coverage. $96.40 
for current Medicare members hav-
ing their premium withheld from 
the monthly social security check 
and annual incomes under $85,000. 
$110.50 monthly for all others. 

Medicare Part C. Called Medi-
care Advantage. Must cover at least 
what Medicare covers. Members 
continue to pay Part B premium plus 
the Part C premium if there is one. 
Out of pocket costs may vary by plan. 
Medicare members cannot have a 
Medicare Supplement and a Medi-
care Advantage plan simultaneously. 
Medicare Advantage plans may or 
may not include the members Part D 
drug coverage. 

Medicare Part D. Outpatient 
prescription drug benefit for Medicare 
beneficiaries. Plans vary by premium, 
benefits, co-pays, covered drugs, etc. 
Plans must be equal or greater than 
standard medicine coverage. 

What is a Medicare Supple-
ment? Plans designed to cover the 

gaps in Medicare Coverage. Sold by 
private insurance companies. Guaran-
teed renewable. Clients can see any 
doctor who accepts Medicare. Medi-
care Supplement plans are currently 
“standardized” meaning each of the 
plans (A-N) are standardized from 
carrier to carrier, making the only dif-
ference the plan premium. 

Medicare Supplement Mod-
ernization. Summary of June1, 
2010 changes: Plans E, H, I and J are 
eliminated. Plan G’s excess doctor 
charges are increasing from 80% to 
100%. Plans M and N were created 
to offer lower premium plans in ex-
change for higher cost sharing by cli-
ents. A hospice benefit is being added 
to the core benefits. 

Ron Hall is an agent with Golden 
Rule Insurance Agency in Osage 
Beach. He can be reached at 573-
348-1731 or ron@goldenruleinsur-
ance.com for additional comments or 
questions. 

Ron Hall

858 Hwy. 42 • (573) 348-4444 • Mon. - Sat. 10-5

Join Us!
Fall Open House
Saturday October 16th

Furniture
Pictures
Lamps

Mirrors
Accessories

Floorcoverings
Window Treatments

Wallpapers
Design Services

573-348-1440

• Copiers • Printers
• Furniture • Office Supplies

Licensed Electrical Contractor  •  Bonded & Insured
Residential • Commercial • Industrial • Voice Data • Home Theater

 PO Box 39396, St. Louis, MO 63139 Cell: (314) 581-4674
 E-mail: Jeff@akamecontracting.com Fax: (314) 832-4930

At the Lake: (573) 216-0107

JEFF MARSHALL

Contracting, Inc.Contracting, Inc.

asked which party would better 
handle the problem they think 
is most important, 40 percent 
said the Republican Party and 
38 percent said the Democratic 
Party. 

There is also a difference in 
opinion as to which party would 
best handle jobs and which 
would best handle the economy. 
Those who cited the economy 
as the biggest concern chose the 
Republic Party as the one that 
could provide the best fix. Those 
who said the lack of jobs was the 
top issue felt the Democratic 
Party would be better at solving 
the problem. Gallup stated the 
“tracking of 2010 election voting 
preferences continues to sug-
gest that Republicans’ electoral 
prospects are better than those 
of the Democrats.”

The results for this Gallup 
poll were based on telephone 
interviews with a random sam-
ple of 1,019 adults, aged 18 and 
older, living in the continental 
U.S. Interviews were conducted 
with respondents on both land-
line and cell telephones.

For more information on this 
Gallup Poll or on others visit 
www.gallup.com.

Economy uppermost 
in minds of adults

Sponsorships
Available for
Annual Hospital Ball
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Certified Public Accountant

Established in 1987 SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax Payroll Services • Estate Tax & Planning 

• Real Estate Taxation Agriculture • Small Business • Contractors • Individuals

Offices in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A Lake Ozark • 365-9400

“Helping you keep more of what you make!”  www.bdm-cpa.com

Bobby Medlin, CPA

Haley Homan

Jason Blankenship, CPA

Patricia Higgins

Adam Wolfe

Sara Hill

Christine Vines, CB

Tammy Hoellering

Two Convenient Locations at the Lake!

522 North Highway 5 
Camdenton 346-9911

1075 Lighthouse Road 
Osage Beach 348-6699

“Let’s Talk Cars & Trucks”
with Jason Hulett from 
Hulett Chevrolet • Buick • GMC

Getting Your 
Car Ready For 
Winter

It’s hard to imagine, but we all 
know cold weather is just around 
the corner. Here are a few tips that 
can save you money by protect-
ing your car & time, so you’re not 
left standing in the cold. Change 
your anti-freeze. You should use a 
50/50 mix of anti-freeze & water 
in your radiator to prevent your 
car’s engine, radiator and hoses 
from freezing. Change your oil 
& have the tires checked. If your 
tires lose traction when you break 
hard on wet roads or when ac-
celerating uphill you’ll need to 
inflate your tires.

Tires shrink in cold weather. 
If your battery is 3 years or older 
have it checked by a technician. 
Cold weather is hard on a battery 
& there’s no warning before they 

quit.
It’s a good idea to have an 

emergency kit in your car, just 
in case. Be sure the flashlight is 
working, the jumper cables are in 
good condition & toss a blanket 
in the trunk.

For more information 
contact Jason Hulett, Dealer 
Principal, or Rick Cinkosky, 
Service Manager at Ron Hu-
lett Chevrolet-Buick-GMC in 
Camdenton.

Jason Hulett, President

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com

www.divinitygiftshop.com • 108 High St. • Jefferson City
573-636-5470 • Mon. - Fri. 9-5:30 • Sat. 10-4:30

Largest Selection

Over 150 Pieces Available - building Nativity Scenes for 
Grandchildren and God Children

Divinity Religious Gift Shop

of Fontanini Collectible
Series in Central Missouri
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L A K E HOM EPorto 
    Cima

SATURDAY, OCTOBER 16TH

11:00 A.M.

Beautiful 2-level waterfront townhome in exclusive Porto Cima!  
Great lake views from the upper level living room and lower level family 

room (both w/surround sound). Lakeside masters on both levels. 
Spacious kitchen and dining area w/lots of cabinets & counters. 

Fantastic dock w/boat & PWC slips + swim platform (lifts included). 
Enjoy the lake from the open deck, covered deck, or screened porch.  

Fully furnished and ready to enjoy immediately!

Open House Events:
 Saturdays, October 2nd & 9th, 10-12pm

Luxury Townhome w/Private Dock  
in Upscale Porto Cima Development

90 Bello Point Circle, Sunrise Beach, MO 65079

Bid LIVE On-Site & Online!
Includes “Sports Membership”  

           to The Club at Porto Cima!

sCan tHis CoDe 
with your 

smartphone for 
video tour, picture 
gallery and more! 

PO#1016EIS-Lake Biz Jour_halfpg.indd   1 9/20/10   6:29 PM

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com

2124 Bagnell Dam Boulevard • Lake Ozark, MO 65049
T (573) 365.2669 F (573) 365.2686

w w w . B a x t e r s L a k e s i d e G r i l l e . c o m

And don’t forget to ask about our Corporate 
Gift Card Program! With every $100 of gift card 
purchases made between Nov. 15 and Dec. 31, you 
will receive a $25 gift card FREE for a future visit.

Looking for a great gif t idea? A 

 BAXTER’S GIFT CARD 
would make a great present for holidays, 

birthdays, employee incentives, or “just because.”  

AUTHENTIC AMERICAN RESTAURANT WITH A GREAT BAR...
that’s the idea behind Baxter’s. We’re perfect for just about any
dining occasion or gathering that calls for great food, warm, 
personal service and an inviting, casual atmosphere.

CK’s Fashion
For Men & 

Women of All Ages
Up to Size 3X

Stone Crest Mall
Osage Beach
573-552-8844

• Gucci • D&G • Coach • Betti Boop 
• Stacy Adam • Timberland

• Rockport • Dikuza • Indigo • Earth 
• Luxurie • Dereon 
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by Nancy Hogland
The city of Lake Ozark and 

the Lake Ozark Fire Protection 
District are entering into an 
agreement, handled as an at-
tachment to an existing city or-
dinance, designed to avoid du-
plication of services and reduce 
confusion, costs and inconve-
nience to the public.

The agreement, which can be 
terminated at any time with 30 
days written notice, acknowl-
edges that while both entities 
have concurrent jurisdiction 
regarding enforcement of build-
ing codes within city limits, the 
fire district grants the city full 
authority for all inspections of 
one and two-family residential 
dwellings subject to the follow-
ing conditions:

All building permit applica-
tions for those dwellings must 
be made through the city with 
all fees collected and retained 
by the Lake Ozark however the 
city is required to provide the 
district with a copy of all appli-
cations within three business 
days.

The city will conduct inspec-
tions for all the dwellings cov-
ered under the agreement but 
will provide the district with 
copies of all inspections, plans 
and drawings relating to those 
inspections and will also allow 
the district to participate in plan 
reviews with respect to fire-re-
lated issues.

On inspections other than 
one and two-family dwell-
ings, permit applications will 
be made through the district, 
which will collect permit appli-
cation fees and be responsible 
for all inspections. However, 
the contract states entities will 
jointly review plans for all com-
mercial projects and jointly 
conduct inspections when both 
parties are needed.

The city agrees to enact and 
adopt the 2006 International 
Fire Code and the 2003 Life 
Safety Code as adopted by the 
district and will enforce all por-
tions of that code as well as any 
additional city building codes. 
In the event the district’s and 
city’s codes conflict, the most 
stringent will be enforced.

The city agrees to employ 
a building inspector certified 
through the International Code 
Council (ICC) as a residential 
and commercial inspector or 
require the building inspector 
to become certified within six 

months of employment, during 
which time the district will per-
form inspections.

The city administrator and 
building inspector will meet on 
a quarterly basis with the fire 
chief or his designee to address 
questions or concerns either 
party may have.

Each party will notify the oth-
er of any fire or other damage 
within 24 hours of discovery by 
written notice.

The first reading of the agree-
ment, held Sept. 14, was adopt-
ed three to one. Aldermen Judy 
Neels, Don Langley and Jeff Van 
Donsel voted for the measure; 
Aldermen Robert Davis voted 
against it; Aldermen Larry Bus-
chjost and Susan Drummond 
were absent. The second read-
ing and vote was schedule for 
Sept. 28, the day this issue of the 
Lake of the Ozarks Business Jour-
nal went to press.

Davis said he was against the 
measure because of the phrase 

stating the two entities have 
“concurrent jurisdiction regard-
ing the enforcement of building 
codes within the corporate lim-
its of the City of Lake Ozark…”

“What if we issue an oc-
cupancy permit to someone 
and then the fire department 
comes back and says the build-
ing doesn’t meet their require-
ments? Who has the final say? 
By stating that we have ‘con-
current’ jurisdiction, we’re ac-
knowledging they have just as 
much right as we do to approve 
or deny a permit. And when you 
say both parties are allowed 
to review ‘fire-related issues,’ 
you’re opening the door to any-
thing. I just don’t want this to 
cost our developers and then 
ultimately any home buyers a 
lot of money if the district starts 
making a lot of demands, which 
this agreement allows them to 
do,” he said. “And what hap-

pens when new codes come out 
pushing sprinkler systems and 
we don’t want them but the fire 
district does?”

Jim Doyle, fire marshal for 
the Lake Ozark Fire Protection 
District, said when they adopt 
the 2012 ICC codes, which re-
quire sprinkler systems in all 
newly constructed single-family 
homes, the city can “opt out,” 
but added that he wouldn’t rec-
ommend doing that.

“The requirement is there for 
a reason. Greater minds than 
ours have put these together. If 
the city decides to delete that 
section and they have a fire – es-
pecially if someone dies – I ex-
pect there will be one heck of a 
lawsuit filed against them,” he 
said.

Davis said he opposed the 
systems because of the added 
cost to homebuyers and the 
extra measures that would be 
required to provide on-site 
water to power the sprinklers. 

However, Doyle said in munici-
palities like Lake Ozark and the 
Village of Four Seasons, where 
adequate public water is avail-
able, that system would serve 
the needs of the system. In ar-
eas not served by public water, 
a tank the approximate size of a 
water heater, would supply the 
system’s demands.

“Of course, it’s based on the 
size of the house but a one-
story home with less than 
2,000 square feet could require 
as small as a 91-gallon water 
supply to feed water for seven 
minutes. And a generator is not 
required. The new systems are 
operated on a pressurized tank,” 
Doyle said.

He said unbiased informa-
tion about the systems could 
be found on www.fireteamusa.
com. “Proof that they work was 
recently seen in a fire at Harbor 
Towne Condominiums. Some-

one put food on to cook, forgot 
about it and left. It caught on 
fire but the sprinkler system put 
it out before much damage was 
done. Yes, they had water dam-
age. Yes, the condo below them 
had water damage but water 
dries out. You can’t replace a 
life.”

In the meantime, although 
the fire district has developed 
the agreement with Lake Ozark, 
because nothing has been put 
in place with the Village of Four 
Seasons, Doyle said he will be 
conducting inspections in the 
Village on all buildings.

“Since 1986, when voters ap-
proved a measure that required 
inspections, we were taking care 
of all inspections. Then around 
2005, 2006 the Village decided 
to get into the business and we 
backed off. However, because 
we’ve been having a difficult 
time working with them – get-
ting copies of permits, plans, 
etc. – we decided we’d require 

our own permits and conduct 
our own inspections,” he said. 
“I’ve seen too many homes in 
the Village sell for phenomenal 
prices yet they don’t have mini-
mal fire safety measures. We 
want to change that.”

Doyle said he wants copies of 
plans because he wants to know 
how homes are constructed and 
how long they can be expected 
to withstand a blaze. 

“That gives us a knowledge 
base. For years, builders used 
2-by-10 dimensional lumber 
for floor joists but in recent 
years they’ve been going with 
lightweight I-joist construction 
which still holds the weight but 
burns much faster. When I send 
my guys into a burning build-
ing, I want to know how long 
that floor is going to hold,” he 
said.

Doyle said he also wants ac-
cess to plans so they can be 

entered into a new computer 
system that will be on board fire 
trucks and linked to GPS track-
ing systems mounted on fire-
fighters’ helmets.

“Then when we have a fire 
and have to send them in to res-
cue someone, we’ll be able to 
guide them through the house 
with this system. We’re not do-
ing it for the money – we only 
charge 20 cents per square foot. 
We’re doing it for safety,” he said.

However, Davis, who is em-
ployed as chief building official 
for the Village, said he believes 
the fire district is in it only for 
the money.

“You can quote me on this. 
I think the fire district is just 
looking for a way to fund their 
fancy GPS units. What can Mr. 
Doyle do that I can’t do? I’ve 
spent hours and hours in train-
ing and the Village has adopted 
even more stringent codes than 
the fire district. Code allows 24-
inch centers with 7/16 plywood 
on roofs; the Village requires 16-
inch centers with 5/8-inch ply-
wood. Code says smoke alarms 
are required in bedrooms and 
living areas; the Village went 
a step further and also orders 
them installed in the attic and 
garage. The fire district allows 
electrical panels to be installed 
anywhere; we require them to 
be in a locked room and power 
can’t be connected until the 
electrical box is code compliant. 
In the past, we’ve gone behind 
their inspectors and found in-
stances where they’ve approved 
shoddy work,” Davis said. “So 
whose codes will builders be re-
quired to follow? Who gives the 
ok for an occupancy permit? I 
don’t see anything but problems 
ahead.”

However, local developer Lar-
ry Oth said while he understood 
the concerns of both parties he 
and other reputable builders in 
the area would welcome two 
inspections, stricter codes and 
probably wouldn’t even mind 
two sets of fees.

“That will protect us further 
from lawsuits. I’m grateful that 
more people will be going be-
hind me looking at everything 
I do. To me, the more eyes look-
ing at my work, the better. That’s 
how I’ll know that I did every-
thing right – as another builder 
said, that’s how I’ll be able to 
sleep at night,” Oth said.

Disagreement over building code compliance

“In the past, we’ve gone behind their (Lake Ozark Fire Protection 
District ) inspectors and found instances where they’ve approved 

shoddy work,” Davis said. “So whose codes will builders be  
required to follow?   Who gives the ok for an occupancy permit?

I don’t see anything but problems ahead.”

Alderman Robert Davis
and Chief building official for the Village of Four Seasons
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Adams-Commercial.com

COMMERCIAL SERVICES
● Commercial Real Estate
● Investment Properties
● Development Tracts

COMMERCIAL SERVICES
● Business Sales
● Building Sites
● 1031 Exchange

( )

RESIDENTIAL SERVICES
● Lake Front Homes
● Condominiums

Bruce Adams (573) 216-4690
View All Our Commercial  & Business Listings at Adams-Commercial.com

AdamsAtTheLake.com

Bruce
573.348.5100

● Villas & Townhomes
● Off-Shore Homes
● Lots & Land

● Farm & Hunting Acreage
4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)

Bruce
& Jan
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Ask your mortgage
professional
What Is The 
American 
Dream?  What 
Is The Economic 
Reality Of Home 
Ownership?

Is owning your own home still 
the American Dream? Many Ameri-
cans are asking themselves this very 
question. In a recent Fannie Mae sur-
vey 70 percent said now is a good 
time to buy real estate. So why are 
so many Americans sitting on the 
sidelines of the real estate market? 

Meanwhile foreigners are com-
ing to the US to purchase homes 
in record numbers. Canadians are 
purchasing homes in Arizona and 
Florida at record numbers and most 
often paying cash. So why are so 
many Americans afraid to purchase 
a home?

The number one reason is they 
do not think they qualify for a mort-
gage! But many have not even tried 
to see if they meet the standards 
necessary to obtain financing. Many 
potential buyers qualify, many with 
little or no money down. With pro-
grams like FHA, USDA and VA you 
can still get 96.5 percent up to 100 
percent financing. These are fixed 
rate mortgages at historically low 
interest rates. So your payment will 
never go up and you have 30 years 
to pay off the mortgage.

Fear of the housing market and 
fear of the credit crisis has stopped 
many from even trying to qualify for 
a mortgage. There has never been a 
better time to buy real estate. The 
homes are at all time affordability 
and the rates are the lowest they 
have ever been. Afraid of making 
a mistake many are steering away 
from this opportunity. Is avoiding the 
entire real estate market really the 
best financial strategy?

Mistakes were made in a boom-

ing housing market and the number 
one mistake was that people bought 
homes they simple could not afford. 
The second biggest mistake was 
getting the wrong mortgage. Pur-
chasing a home is the single largest 
financial transaction you will do in 
your lifetime, so make sure you know 
what to expect and how to make the 
best financial decision for your per-
sonal success in homeownership. 
Make sure you are working with a 
mortgage professional that has the 
knowledge and experience neces-
sary to advise you.

This may sound funny but I was 
reading the paper recently and there 
was this classified ad for a “Free 
Mortgage Quote” curious about 
the company I looked up the phone 
number on the reverse phone look 
up website and it was an “unlisted” 
phone number from out of the area. 
Do you really want to get a mort-
gage with a company that cannot 
even have a listed phone number? 
Think again! Getting the right mort-
gage strategy will help you in your 
success as a homeowner. Start out 
the process with a head start, by us-
ing a certified and licensed mortgage 
professional. 

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com Call 
Andrew today at 573-302-0600 
Website: www.askandrewconner.
com Andrew W. Conner is a Certi-
fied Mortgage Planning Specialist 
CMPS® and a Certified Residential 
Mortgage Specialist CRMS®. Less 
than 1% of all Mortgage Originators 
in the USA have these certifications. 
Andrew’s areas of expertise are 
Mortgage Planning, Credit Repair 
Counseling, Cash Flow Manage-
ment, and Real Estate Equity Man-
agement. As a Certified Mortgage 
Professional, Andrew has the knowl-
edge and experience to ensure you 
will get the best mortgage strategy 
to fit your individual financial needs.

entered into a new computer 
system that will be on board fire 
trucks and linked to GPS track-
ing systems mounted on fire-
fighters’ helmets.

“Then when we have a fire 
and have to send them in to res-
cue someone, we’ll be able to 
guide them through the house 
with this system. We’re not do-
ing it for the money – we only 
charge 20 cents per square foot. 
We’re doing it for safety,” he said.

However, Davis, who is em-
ployed as chief building official 
for the Village, said he believes 
the fire district is in it only for 
the money.

“You can quote me on this. 
I think the fire district is just 
looking for a way to fund their 
fancy GPS units. What can Mr. 
Doyle do that I can’t do? I’ve 
spent hours and hours in train-
ing and the Village has adopted 
even more stringent codes than 
the fire district. Code allows 24-
inch centers with 7/16 plywood 
on roofs; the Village requires 16-
inch centers with 5/8-inch ply-
wood. Code says smoke alarms 
are required in bedrooms and 
living areas; the Village went 
a step further and also orders 
them installed in the attic and 
garage. The fire district allows 
electrical panels to be installed 
anywhere; we require them to 
be in a locked room and power 
can’t be connected until the 
electrical box is code compliant. 
In the past, we’ve gone behind 
their inspectors and found in-
stances where they’ve approved 
shoddy work,” Davis said. “So 
whose codes will builders be re-
quired to follow? Who gives the 
ok for an occupancy permit? I 
don’t see anything but problems 
ahead.”

However, local developer Lar-
ry Oth said while he understood 
the concerns of both parties he 
and other reputable builders in 
the area would welcome two 
inspections, stricter codes and 
probably wouldn’t even mind 
two sets of fees.

“That will protect us further 
from lawsuits. I’m grateful that 
more people will be going be-
hind me looking at everything 
I do. To me, the more eyes look-
ing at my work, the better. That’s 
how I’ll know that I did every-
thing right – as another builder 
said, that’s how I’ll be able to 
sleep at night,” Oth said.

Disagreement over building code compliance

The LO PROFILE Celeb-
rity Sand Volleyball Tourna-
ment was held in conjunc-
tion with the 22nd Annual 
Shootout at Captain Ron’s. 
Eight teams participated 
in the two day tourna-

ment. Surdyke Yamaha was 
crowned champion. This 
tournament helped raise 
money for the charities of 
each teams choice, with a 
total donation of a 1,200 dol-
lars to different charities. 

Celebrity Sand
Volleyball Tournament 
raises $1200 for charity

Simply a Wonderful Dining Experience!

Steaks • Seafood • Pasta • Sandwiches
Open 11 a.m. Lunch & Dinner • 5384 Hwy. 54 • Osage Beach

Jazz Night Last Thurs. of Month for 
the Business Journal Social

Comedy Night Every Wednesday
Live Professional Comedians!

    Executive Ladies Night
     First Tuesday of Month

Get Incredible Food and Drink Specials during 
all Football Games! You won’t miss any of the 
action with ESPN College Game Plan, Big Ten 
Network, NFL Network and NFL Sunday Ticket 
on 33 TV’s and Big Screens in the Sports Bar!

573-302-0848

Dining!Dancing!
Live

Comedy!

www.CityGrillandTheBlueRoom.com
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by Nancy Hogland
Mike Bleile grew up watching 

his grandfather create home-
made wine. Grandpa’s list of fa-
vorite wine-making ingredients 
included watermelon rind, dan-
delions and assorted fruits–just 
about everything but grapes.

“In fact, when he made grape 
wine, he used Welch’s Grape 
Juice and boy, was it sweet,” Ble-
ile laughed, adding that although 
the results weren’t always what 
were expected, and that while 
the wine making ended years 
ago, the memories of those happy 
times with his grandfather lived 
on in his heart.

About 10 years ago Bleile, who 
already owned Select Certified 
Appraisals, a successful real es-
tate appraisal company with of-
fices at the Lake and in Jefferson 
City, Columbia, Springfield, St. 
Louis and Kansas City, decided 
he wanted to carry on his grand-
father’s legacy – but in a slightly 
more professional fashion. He 
began looking for property in the 
Lake area that would make for a 
good vineyard.

After a five-year search with 
a realtor-broker, he finally came 

across a 160-acre piece of ground 
off Y Road in Linn Creek that he 
thought would perfectly fit the 
bill.

“It wasn’t even listed at the 
time but I called my realtor, said 
I had contracts in my vehicle and 
we met with the property owner – 
and that was that – Seven Springs 
Winery was born,” he said, add-
ing the name came from the sev-
en springs he later found on the 
property.

The next couple years were 
spent clearing and developing 
the rolling property. At the same 
time, Bleile attended classes on 
wine making, researched other 
Missouri wineries and spent 
many hours meeting with experts 
from the University Extension 
and University of Missouri. Then 
three years ago he planted 4,200 
Vignoles grape vines on some 8 
acres and another 1,200 Norton 
vines on 1.2 acres. 

This year he experienced his 
first harvest.

“About 45 percent of the vines 
produced and netted us approxi-
mately 16,440 pounds of grapes, 
which is a very, very high yield 
for that number of vines,” he said, 

adding that his 12-year-old twin 
boys were largely responsible for 
bringing in the harvest. “My dad 
also helps in the winery. This def-
initely is a family run business.”

Those recently picked grapes 
are now going through a barrel-
aging and fermenting process, 
getting ready for bottling next 
year. Bleile said he has about 
three-quarters of the equipment 
he needs to accomplish the task.

“I actually have only one more 
component to buy – a Glycol sys-
tem, which is just a gas refrigerat-
ed system that keeps the wine at 
a constant 61 degrees as its going 
thru the fermentation process,” 
he explained. “Next year, all the 
whites will be made and bottled 
in house.”

Bleile, who admits to being a 
fan of wine and the relaxed at-
mosphere of wineries, wanted to 
create a place for his customers 
to enjoy the same so the grounds 
also offer a newly added gazebo 
in the vineyard where wine tast-
ings are held, an outdoor patio 
that seats 180 and an indoor res-
taurant that seats 300 featuring 
everything from “nibblers,” light 
fare and hand rolls to prime rib, 

s e a f o o d 
and char-

grilled pork steaks. The menu, 
which changes weekly, even 
includes special “just for kids” 
items with suggested parings of 
Concord grape juice made from 
Missouri’s own. Live music is 
presented every Friday evening 
and Saturday and Sunday from 1 
to 6 p.m.

“Our target market is older 
adults who are looking for an al-

ternative to boating. The views 
here are phenomenal, especially 
in the fall when the leaves are 
turning; the staff is friendly; we 
have a peaceful relaxed atmo-
sphere and the wine is wonderful. 
For me, it’s a dream come true. I 
hope it will be the same for the 
guests who make their way out to 
visit us,” Bleile said.

For more information, call 
573-317-0100 or visit www.sev-
enspringswinery.com.

Entrepreneur turns dream into 160-acre reality
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Estate Planning

Financial Planning

Retirement Planning

Tax Preparation

Tax Planning

Business Consulting

Accounting Services

Payroll Services

Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!

• • • •
•

9

Pictured above, left to right, Steve Naught, president of Lake Ozark 
Daybreak Rotary, Gail Roth and Mary Jo Doores representing Share 
the Harvest, and John Berry, treasurer of Daybreak Rotary.  Steve 
Naught presented donation to Share the Harvest to aid in their cause 
to feed the hungry.  Daybreak Rotary meets weekly on Friday morn-
ings at First Family Church in Osage Beach.  For more information 
about Daybreak Rotary you may contact Aaron Spieler, membership 
chairperson, 573-365-3552 or visit www.lakeozarkdaybreakrotary.org

Send your business related announcements to us at: businessjournal@charterin-
ternet.com  Please include a text-only file with your submission, accompanied by 
attached pictures in JPEG format. You can also mail your submissions to: Business 

Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 

Get in Touch
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Looking For the 
Silver Lining?

Prior to the last two years, I sub-
scribed to the fundamental myth 
that home prices only move in one 
direction; up.  According to Patrick 
O’Toole, publisher of Professional 
Builder Magazine, from 1933 to 
2007, the national average home 
price increased every year.  During 
that time, pricing sped up and slowed 
down in cycles but never failed to im-
prove.  Per data from the Bagnell Dam 
Association of Realtors MLS, from the 
peak in 2006 to today, the number 
of homes sold has decreased by 40% 
and the average sales price has fallen 
17.5%   On a positive note, we have 
seen a 6.4% increase in the number 
of homes sold in 2010 over 2009 and 
nationally new housing starts were 
up 10.5% in August, while the Mid-
west saw a 21.7% increase.  I think 
we have finally found the bottom of 
the market and it is a pitiful level but 
it should grow from here.  

As I’ve said in past articles; if you 
are in a position to purchase prop-
erty, the low prices combined with 
record low interest rates make this a 
great time to invest.  The supply of 
low priced homes is incredible and 
with the amount of people looking to 
rent at an all time high, a portfolio of 
rental investment properties may also 
be something for you to consider.

If you are in the unfortunate posi-
tion as so many people and are fac-
ing foreclosure or looking toward a 
short sale, please be sure to speak 

with a good accountant to get advice 
on how to structure an agreement 
with your bank or you could be facing 
a large tax liability.  The amount that 
the abanks loose in the transaction 
can be considered income to you.

In the November 2nd election 
there will be an amendment on the 
ballot that will constitutionally pro-
tect real estate property from a real 
estate transfer tax.  Please be sure 
to check out this info on my website 
www.YourLake.com and click on Yes 
To Save Homes and vote “Yes” on 
Amendment 3 in November.

If you would like a detailed sales 
report on your specific property type 
or neighborhood, or would like to ask 
a lake real estate question, contact C. 
Michael Elliott & Associates at 866.
Your.Lake or cme@yourlake.com  
View thousands of lake area listings 
at www.YourLake.com.  You can also 
log your opinions on Michael’s real 
estate blog, www.AsTheLakeChurns.
com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

U.S. Pat. No. 7,007,507  •  ©  • All rights reserved • PANDORA-JEWELRY.COM • PANDORA.NET  

A new � o� om

4050 HWY 54 
OSAGE BEACH, MO 65065

573-348-3332 

CUSTOM DESIGNED JEWELRY 
SINCE 1974

DUNCAN2JEWELRY.COM

MKTG03223_DUNCAN.indd   1 7/29/2010   2:11:15 PM

Dee Ballard, BSBM, R.N., CEN, SANE-A, SANE-P, with Lake Regional 
Health System in Osage Beach recently received the 2010 Forensics 
Award from the Missouri State Council Emergency Nurses Association. 
The award recognized Ballard for her devotion to caring, compassion-
ate and coordinated patient advocacy. It also recognized her com-
mitment to educate nurses, prosecutors, advocates, EMS and law en-
forcement about emergency/forensic nursing practice. Ballard works 
as a nurse in the Emergency Department at Lake Regional Hospital. 
In addition, she started the Lake Area Sexual Assault Team (SART) in 
2007. SART provides specialized care for victims of sexual and domes-
tic violence and child abuse.
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CAPE VIEW RESORT
At the end of Lake Road 5-33 is a 

long peninsula nosing into Lake of the 
Ozarks at the 8-mile-mark of the Lake’s 
main channel.  A web of roads lead to 
private homes that front either Buck 
Creek Cove on the northwest side or 
Moonlight Bay (originally Cape Hol-
low Cove) on the southeast side.  The 
tip of this peninsula is known as Gale-
na Point. It took its name from an 1875 
hamlet, now inundated, just off the 

point. 
Development of the peninsula began 

early. By the 1940s the two coves were 
home to a number of small, family-
owned resorts such as Island View Re-
sort, Greer’s Resort, Cape View Resort, 
Eagan’s Twin Coves Resort, Whisper-
ing Oaks Resort and Bass Point Resort. 
At that time Lake Road 5-33 was called 
Lake Road 5-16 and the newly erected 
Hurricane Deck Fire Tower was used by 
the resorts as a way to direct people to 

their Lake road. 
Cape View Resort was established 

about 1947 A. C. Klee. By the 1950s, it 
was owned and operated by Edward 
and Lorraine Friday. The resort would 
prosper and continue in operation until 
the early 1970s. The photo that accom-
panies this article features one of the 
resorts cottages, which were rented by 
the week for $50 and could accommo-
date four to eight guests.

The Klee family was very particular 
about their guests and included the 
following text in their brochure: “We 
cater to family business. We do not al-
low loud, boisterous or drunken parties. 
You can bring your family here with the 
assurance they will not be disturbed. 
We cater to people who want nice clean 
cottages. Such people leave clean cot-
tages because they are clean at home. 
Our cottages are not crammed near 
each other, so you will be assured of 
privacy as well as all the other conve-
niences.”   n

This tale is from the collection of H. 
Dwight Weaver. The photographer and 
publisher are unknown.

Weaver is the author of four books on 
the history of the Lake of the Ozarks.

Weaver’s new book “Historic Bagnell 
Dam Boulevard, Past and Present” is de-
signed as two tours, both beginning at the 

Dam and moving westward. One tour fea-
tures businesses consecutively on the north 
side of the Boulevard, and the other tour 
features businesses consecutively on the 
south side of the Boulevard.  

“Historic Bagnell Dam Boulevard, Past 
and Present” is available now at retail lo-
cations around the Lake.

Contact him at dwightweaver@charter.
net or call 573-365-1171 for more informa-
tion. 

Visit www.
lakeoftheozarks-
books.com for 
more informa-
tion.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

YHTI  -  FASTER
INTERNET

All YHTI internet service accounts come standard with 3 FREE e-mail accounts, our award
winning technical support team, FREE virus screening, FREE spam and pop-up blockers and

5 MB of space for your personal homepage!

As low as 39.95 per mo. As low as 28.95 per mo. Per month

1-866-670-YHTI

Visit Today
www.yhti.net

WIRELESS
ACCESS

EXPRESS 
DSL ACCESS

ACCELERATED
DIALUP

The Internet with no strings
attached! Get broadband in 
areas where no other service

can go! Up to 2Mbps
download speeds!

Jump to Express DSL for “always 
on” high speed broadband
connectivity at speed up to 

1.5Mbps or Pro DSL for speeds 
up to 3.0Mbps.

Choose dialup with Accelerated 
service for the fastest connection 
possible with a dial-up modem! 

Dependable always-there dial-up 
with no hidden costs!

$3995 $2895 $2095

Do you live too far away for DSL? Are your phone lines too old for a good dial-up connection?
No Problem! Our high-speed wireless access reaches across problems like these! Wireless Internet 

s less than you’d imagine. It’s priced competitively compared to other products! Ask about our
introductory offers with rates starting at just $39.95 per month!
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Fully Furnished
2 BR, 1BA,
Waterfront
Condo
$79,900

Onsite amenities include: 
Large pool, in-ground hot 
tub, large sundeck, sand 
beach, convenience store, 
boat ramp and more. 
Close to area attractions. 
12x30 boat slip available 
for extra $. 

Call for details. 573-216-4247

Great price on this 
Waterfront condo 
on Horseshoe Bend,
2 MM by water. 
Large Storage Area. 
Small Private Complex. 
Great family location. 

Community Bank 
of Russellville

Russellville, MO
Eugene Branch

573-782-3881
573-498-3311

Proudly Announcing
Robert Kucsik Senior Loan 

Of� cer

Robert Kucsik has 
joined Community 
Bank of Russellville as 
Vice President and
Senior Loan O�  cer. 
Mr. Kucsik has 17 
years of experience in 
lending. He earned his 
MBA from William 
Woods and is a 
graduate of the 
Madison, Wisconsin 
Graduate School of 
Banking.

The Camdenton Area Cham-
ber of Commerce Christmas on 
the Square Committee is en-
couraging all residents of Cam-
den County to get involved by 
helping  fill the empty shelves of 
the L.A.M. B. House Food Pan-
try by donating cans and boxed 
food to your local churches and 
participating businesses and 
organizations participating in 

the annual “Can Do Challenge.   
If your group or organization 
would like to get involved as 
one of the groups stepping up 
to take the “challenge”, please 
contact the Camdenton Area 
Chamber of Commerce at 573-
346-2227. 

The current economic con-
ditions in Camden County and 
the forecast of a colder winter 

will put a greater demand on 
the L.A.M.B. House Food Pan-
try.  We also ask you to visit the 
L.A.M. B. House Thrift Store, 50 
Illinois Street across Business 
Highway 5 and First National 
Bank.  Open 9:30 AM to 1:00 
PM, Monday through Saturday 
the Thrift Store sales help fund 
the pantry’s mission.

7th Annual Twenty Ten 
Can-Do Challenge
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Thursday
Night

For more
information 

call us at:
573-348-1958

If there are fi ve Thursdays in the Month
Willie B’s

First Thursday of the Month
Jake Culpeepers

5923 West Highway 54 348-8989

Third Thursday of the Month
Shorty Pants 

KK to 3 Seasons Rd. - 573.302.1745

Second Thursday of the Month
J. B. Hooks

2260 Bagnell Dam Blvd. 365-3255

Last Thursday of the Month
The City Grill & Blue Room

5384 W. Hwy. 54 - 302-0848Social
Join Us Each Week for Cocktails 

and Conversation!

by Nancy Hogland
Despite a few grumblings 

from a handful of people who 
think the plan is too grandiose, 
Camden County Planning Direc-
tor Chris Hall said the county’s 
newly completed master plan 
was well received by the com-
munity. The plan, designed to 
establish a vision for the county 
to help guide growth and devel-
opment over the next 20 years, 
was presented in a public hear-
ing last month. It will be dis-
cussed again at the Planning and 
Zoning Commission’s next regu-
lar meeting, scheduled for 5:30 
p.m. Wednesday, Oct. 20.

 “This plan is truly a product 
of the people. I’ve been involved 
in this process two other times 
– once in Taney County in 1999 
and again in Franklin County in 
2002 or 2003 and I have to say, 
this is the best of the bunch,” 
Hall said. “I’m very impressed 
with the way MACTEC (the con-
sulting firm hired by the county 
to prepare the plan) put this all 
together. They took all the input 
provided by the citizens com-
mittee and from the public at 
the nine different public hear-
ings held throughout the county, 

verified that the concerns actu-
ally were real and studied the 
ideas to make sure they were 
possible, and then incorporated 
all of it into this plan. We didn’t 
feel we had the right to pick and 
choose what was important and 
what wasn’t, so if it was ‘do-able,’ 
it was included.”

The first year of the nearly 
three-year process included 
two kick-off meetings where 
MACTEC representatives provid-
ed an introduction to the plan-
ning process and allowed those 
in attendance to define primary 
issues. A survey was also post-
ed online at Camden County’s 
website asking residents about 
their concerns. In the meantime, 
MACTEC looked every facet of 
the county including everything 
from infrastructure to school 
systems and retail centers. Next, 
visioning workshops were held 
to allow participants to prioritize 
community needs and outline 
their vision for growth. Addition-
al workshops and public hear-
ings were held to get feedback 
on every step of the plan.

“No one can legitimately say 
they had no opportunity to pro-
vide input on the plan because 

that’s just not the case,” Hall said, 
adding that the majority of com-
plaints expressed at recent meet-
ings were from a small group of 
developers in response to the 
suggestion for Camden County 
to require better-built roads and 
sidewalks or hiking and biking 
trails through future develop-
ments – things that would cost 

those developers more money.
However, Hall said because 

the majority of those issues were 
brought to them by the fire de-
partments as safety concerns, he 
is fairly certain they will stay. 

“And as far as the hiking and 

biking trails, we heard that the 
trails built on Horseshoe Bend 
and in the Village of Four Sea-
sons are one of the best things 
that ever happened to this coun-
ty. They are in use constantly and 
certainly go a long way in mak-
ing the roads on the Bend safer,” 
Hall said, adding that although 
the master plan was simply a 

suggested plan for growth, the 
ideas it presented may be im-
plemented at some point in the 
future.”By doing that, if a not-
for-profit group would want to 
apply for grants to build trails on 
state right-of-way, the request 

would carry more weight if it was 
included in the county’s master 
plan.”

Hall said while portions of 
the plan didn’t turn out exactly 
the way he imagined, he thinks 
MATEC’s methodology was ex-
actly what was needed.

“I’m used to future develop-
ment maps based on zoning. 
Because we cover hundreds of 
square miles, there was no way 
this plan could have been very 
detailed but I still expected it 
to be zoning-based. However, 
MACTEC outlined urban, subur-
ban and rural with general indi-
cators of where we would want 
to guide development,” he said, 
adding that the less-restrictive 
mapping allowed for more flex-
ibility.

The entire plan, including 
maps, can be seen by visiting 
www.camdenmo.org, clicking 
on the “Planning and Zoning” 
link and then the “Master Plan” 
links.

Hall said if the planning com-
mission votes to recommend 
approval after the Oct. 20 pub-
lic hearing, it will then go to the 
County Commission for addi-
tional revue before adoption.

One more chance to review Camden County Master Plan

Maps like this one, displaying crash data from 2003-2008 can be 
found as part of the master plan at www.camdenmo.org.
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WEDNESDAY, NOVEMBER 17,  2010

573-635-5350
marchofdimes.com/missouri

The March of Dimes annual Signature 
Chefs Auction returns with delectable 
tastings from the Lake Area’s finest chefs 
and the opportunity to bid on unique 
and desirable auction packages. All 
proceeds benefit the March of Dimes 
mission of improving the health of babies 
by preventing birth defects, premature 
birth and infant mortality. 

THE LODGE OF FOUR SEASONS
315 Four Seasons Drive
Lake Ozark, MO  65049

PLEASE 
JOIN 

US
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www.DogDays.ws

4705 Hwy 54 Osage Beach • 573-348-2277
www.WobblyBootsBBQ.com

40+ National Awards for Barbecue!

Voted #1
Entertainment
in 2010!

16th Annual 
Disco Party 
with Ultra

Violets - Oct 23

410 W. Newton, Eldon
Recently remodeled home in a great location and neighborhood. Asking $89,000. Call (573)280-4776 Or (573)392-
2049 3-bedroom, open floor plan, some hardwood floors, central air, laundry room,  beautiful fenced-in yard on a 
double lot, carport with workshop/storage,  room to build garage, lots of new or recent upgrades.

Price Reduced!
New:
• Complete bathroom remodel
• Paint & flooring throughout
• Light fixtures
• Kitchen countertop & sink
• Front porch refinish & 
railing
• Landscaping

Also recently upgraded
(1-5 yrs):
• Roof & siding
• Main sewer line to street
• Insulation in attic
• Hot water heater
• Appliances
  

Lake Printing Co., Inc. an-
nounced the promotion of 
Melissa Carroll to Vice Presi-
dent.  She will be responsible 
for sales, marketing, inter-
nal communications, staff/
departmental assessments, 
and developing a new mission 
statement/strategic plan for 
the company.

“Melissa has been a vital 
part of rebranding, marketing 
and sales efforts and we are 
thrilled to promote her to this 
position,” said Gary Lorenz, 
Owner/Chairman.  Melissa, 36, 
joined the company in Novem-
ber of 2007 and has shown ini-
tiative to advance her position 
to include management roles 
in addition to sales.  “We plan 
to identify strengths & areas 
for growth within operations 
and make adjustments accord-
ingly in the months and years 
to come.  We are confident that 

Melissa will continue to be an 
important asset to help our 
company reach its goals,” add-
ed Steve Truitt, President.

Melissa began working as an 
Account Executive for LO PRO-
FILE magazine in May of 2007 
and soon after joined the Lake 
Printing team, playing a dual 
role for both companies over 
the past three years.  Carroll 
recently resigned her position 
with the magazine in order to 
fulfill the additional respon-
sibilities in her expanded role 
at Lake Printing Co, Inc.  Me-
lissa comments, “It has been 
such an rewarding experience 
working with the LO PROFILE 
team, and watching the maga-
zine grow by leaps and bounds.  
I look forward to continuing 
to work with publisher, Missy 
Martinette Hills and her team 
on the print side of the publica-
tion.”

Melissa is a 1992 graduate of 
Fulton High School and earned 
a Bachelor of Business Admin-
istration degree from Colum-
bia College in May of 2003.  She 
is immediate past president 
and member of Heart of the 
Ozarks Professional Business 
Women, a member of the Mis-
souri Society of Association 
Executives, and participates in 
many community events.

For more information about 
Lake Printing, call 346.0600 or 
visit lakeprinting.com.

Melissa Carroll named 
Vice President

The Lake Area Chamber of Commerce was on hand to help announce 
that Curves of Osage Beach has a new location and new ownership 
with a ribbon cutting. Mary Ellen Ryder, after buying Curves of Osage 
Beach, has brought it back to its original location, Stone Crest Mall. 
For more information call 573.302.0400 or visit Curves at Stone Crest 
Mall. Pictured along with Chamber Active Volunteer Ambassador 
from left to right are:  (1st Row) Laura Edwards; Sherry Sears, Curves 
Circuit Coach; Mary Ellen Ryder, Curves Owner/Manager; Theresa 
Stiers, Curves Circuit Coach; Kathy Albright; John Caran, Lake Area 
Chamber Board Member.  (2nd row)  Sue Worthan; Linda Weigel; Sch-
uree Myers; Pat Metz; Karen Conley; Doris Ripperden; Mary Summers, 
Lotus Wellness Center; Gary Barr, 107.9 The Coyote .  (3rd row) Colleen 
Pierce, Lotus Wellness Center; Suzanne Currence.

For Sale By 
Owner
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The Lake West Chamber was pleased to welcome Edward Jones in 
Laurie into their membership with a recent ribbon cutting.  Edward 
Jones provides financial services for individual investors in the United 
States and, through its affiliate, in Canada.  Edward Jones embraces 
the importance of building long-term face-to-face relationships with 
clients, helping them to understand and make sense of the invest-
ment options available today. Edward Jones is headquartered in St. 
Louis.  The Edward Jones interactive website is located at www.ed-
wardjones.com and its recruiting website is www.careers.edward-
jones.com  Pictured left to right:  Lorna Stallman, David Lovell, Bud 
Kidder, Ellen Lovell, Christal Hill, Jane Golchert, Keith Golchert, Stan-
ley Field, Jacob Sullivan-Financial Advisor, Jess Wadle and Liz Brown.

The Optimist Club of Cam-
denton takes great pride in the 
quality of its membership and 
its mission to provide hope and 
positive vision to bring out the 
best in the youth of our com-
munity.  Club President John Al-
bright recommended Secretary-
Treasurer Dale Fowler for the 
“Optimist International Presi-
dent’s Citation” for outstanding 
achievement in 2010. Dale was 
awarded this coveted recogni-
tion at a Club dinner at Old Kin-
derhook Trophy Room Banquet 
Hall on August 30.  President 
Albright remarked: “ Dale Fowler 
has contributed immensely to 
the Club’s mission of serving the 
youth of Camdenton and best ex-

emplifies “The Optimist Creed” 
tenet of “To think only of the 

best, to work only for the best, 
and to expect only the best.”

Camdenton Optimist of the Year

Robert Kellstrom Branch 
Manager and Vice President 
of US Banks Local branch in 
Camdenton Mo. presented a 
check for $750.00 to Lake Area 
Helping Hands Homeless Shel-
ter Treasurer Ron Estep and 
Manager Mike France. Chari-
table Giving through the U.S. 
Bancorp Foundation provides 
cash contributions to nonprofit 
organizations in priority areas 
of affordable housing and eco-
nomic opportunity, education 
and artistic and cultural en-
richment. Total charitable con-
tributions from the U.S. Ban-
corp Foundation topped $20.6 
million in 2009.

Ron Estep said “This gift 
will help us meet out monthly 
operating budget of $3000.00. 
The Shelter is here to help lo-
cal residents that have hit a 
rough spot on the road of life. 
Our residents our evenly split 
51% male and 49% female and 
20% are children accompanied 
by one or both of their parents. 
Last year we had 6,766 bed 
nights -one person in one bed 
for one night. So far this year 
almost 100% of our residents 
have found work since coming 
to the shelter. We are here to 
help people get back on their 
feet and this money will help 
us do just that.”

US Banks donates $750

Custom-Made Bass Rod & Case on Display at 
Library, Apple Fest and Given Away at Drawing

 Ron Driskell, a guild-certified 
rod builder, will teach the basics 
of custom rod building at 7 p.m. 
Monday, October 18 in the library 
Community Room. The program 
is free. Children over 12 are wel-

come but must be accompanied 
by an adult.

 One of Driskell’s custom built 
rods valued at more than $400 
will be given away at the end of 
the class.

 Tickets for the drawing may be 
purchased at the library any time 
before October 18 or the Apple 
Festival for $1 each or 6 for $5.

L O PROFILE Magazine is 
proud to announce the addi-
tion and promotion of three 
Team Members. We are wel-
coming three new Account Ex-
ecutives on board the PROFILE 
staff: Paula Bellamy (ReMax 
team of George and Ebbie Bo-
gema), Karen Kahrs (longtime 
resident and sales veteran) and 
Kelsey McDaniel (PROFILE 
Marketing Development Direc-
tor). The job of a sales person 
is challenging and rewarding. 
It requires one of social skill, 
knowledge and the LOVE of 
the product. PROFILE is very 
fortunate and excited to have 
these community minded and 
successful women as PROFILE 
Representatives.

“Studio M Publishing is 

growing,” states Missy Marti-
nette Hills, Publisher and Own-
er of Studio M Publishing, LLC 
and L O PROFILE Magazine.

“As we grow as a company, 
I also believe every person 
should grow individually in 
knowledge, career, self worth 
and in their dreams. As an em-
ployer, my staff is well aware 
that their personal growth is 
important to me. I encourage 
seeking dreams, learning new 
things and attempting what 
can’t be done and doing it. On 
that note.... it is bitter sweet  
that I announce that PROFILE 
Account Representative, Melis-
sa Carroll will be joining Lake 
Printing as a Vice President on 
a full time basis. We wish her 
much success and congratu-

lations on her way to making 
dreams come true,” Martinette 
Hills said.

L O PROFILE Magazine is in 
it’s 4th year of publishing at the 
Lake of the Ozarks. It publishes 
bi-monthly and has a distribu-
tion of 8500 copies state-wide. 
Studio M Publishing, LLC has 
been awarded International 
recognition based on Design, 
Writing and Over-All Consum-
er Magazine by the Interna-
tional Academy of the Visual 
Arts, Mar-Com - Marketing and 
Communicators Association 
and the Missouri Association 
of Publications. “I am so very 
proud of the team we have and 
excited about the future that 
we are about to take on,” states 
Martinette Hills.

L O Profile announces staff additions

Kelsey McDanielKaren Kahrs Paula Bellamy
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Ron Estep said “This gift 
will help us meet out monthly 
operating budget of $3000.00. 
The Shelter is here to help lo-
cal residents that have hit a 
rough spot on the road of life. 
Our residents our evenly split 
51% male and 49% female and 
20% are children accompanied 
by one or both of their parents. 
Last year we had 6,766 bed 
nights -one person in one bed 
for one night. So far this year 
almost 100% of our residents 
have found work since coming 
to the shelter. We are here to 
help people get back on their 
feet and this money will help 
us do just that.”

Weekday Mornings with 
Mike and Jeff

Every Wednesday
You get a Chance to 

BEAT
THIS!

The Mix 92.7 
Morning 

Show Hosts 
Can’t Be Beat! 
Or Can They?

Bring your 
scorecard into the Old 
Kinderhook Golf Shop 

every Wednesday, and if 
either your

Front 9 or Back 9 Score 
Beats Jeff Karr’s Posted 
Score, Your First Drink 
in the Trophy Room is 

ON HIM!
Restrictions may apply, rules may change without notice. Offer good 
only during 2010 or as announced. Only 18-hole rounds from 
Old Kinderhook are eligible for comparison. You must be 21.

46
Sample score only. Jeff’s actual score may differ.
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573-346-1020
573-745-0724 

3397 Old Rt. 5 - CAMDENTON
• SALES • SERVICE • PARTS • INSTALLATION

• COMMERCIAL • RESIDENTIAL

GARAGE 
DOORS

FREE ESTIMATES!

24 HOUR
SERVICE

The Only Garage Door
Specialists You Need To Know!

Join the Heart of the Ozarks 
Professional and Business Wom-
en as they host the annual Wom-
en’s Expo Saturday, November 
20, 2010 from 10 am – 4 pm at Inn 
at the Grand Glaize, just west of 
the Grand Glaize Bridge on Hwy 
54 in Osage Beach.

The “Shop ‘Til You Drop!” 
Women’s Expo is a special event 
for mid Missouri women featur-
ing over 70 booths showcasing 
products, services and resources 
of interest to women. Admission 
to the Expo is $5 plus 1 non-per-
ishable food item.  Visit vendor 
booths from 10:00 a.m. - 4:00 
p.m. and enjoy mini-empower-
ment sessions throughout the 
event.

All Expo attendees may regis-
ter to win a “Pamper Me” pack-
age.  Proceeds from the event 
benefit the Heart of the Ozarks 
PBW Local High School Schol-

arship Fund, Non-traditional 
Scholarship fund, as well as an-
nual donations to local charities 
assisting women and families.

Booth space is economical 
and is filling up fast!  With the 
holidays right around the corner, 
the Women’s Expo is a fantastic 
one-stop shopping opportunity 
to get everything checked off 
your list.  This much anticipated 
annual event is one not to miss so 
mark your calendar now!  There 
is still time to sign up, visit pb-
wlakeoftheozarks.org or email 
expo@pbwlakeoftheozarks.org  
and showcase your business and 
services to hundreds in the Lake 
Area.

Heart of the Ozarks Profes-
sional and Business Women’s 
mission is to enhance women’s 
lives professionally, politically 
and personally in the Lake Re-
gion.

Shop Till You Drop
2010 PBW Women’s Expo

Lake Regional Health Sys-
tem’s diabetes self-manage-
ment program again has been 
recognized by the American 
Diabetes Association for meet-
ing national standards. Pro-
grams apply for recognition 
voluntarily, and certificates are 
awarded for four years. Lake 
Regional’s program first was 
recognized by the ADA in 2001.

“This process gives us a na-
tional standard by which to 
measure the quality of services 
we provide,” said Tara Randle, 
M.S., R.D., L.D., CDE, diabe-
tes self-management program 
coordinator at Lake Regional. 
“And, it assures patients they 
will receive quality services at 
our facility.”

The National Standards for 
Diabetes Self-Management 
Education Programs were de-
veloped and tested by the Na-
tional Diabetes Advisory Board 
in 1983 and were revised by the 
diabetes community in 1994, 
2000 and 2007. Programs that 
achieve recognition status 
have a staff of knowledgeable 
health professionals who can 
provide participants with com-
prehensive information about 
diabetes management.

“Diabetes is a very manage-
able disease when patients 
have the right information,” 
Randle said. “Lake Regional’s 
diabetes education program 
gives them the tools they need 
to manage their condition.”

Lake Regional Diabetes
Education Program
Receives ADA Recognition

Sunday, October 17th is the 
day for the lake’s first ever “Crop” 
Walk For Hunger, and most of the 
planning details are now in their 
final stages.  Walk Coordinator, 
Bette Taylor of Lake Ozark Chris-
tian Church, has released ad-
ditional information that helps 
put everything in focus.  The 
“Crop” Walk starts at 2:00pm at 
“The Cove” Golf Course on HH.  
The walk is 5K or 3+ miles, and 
the walk will begin at “The Cove” 
and proceed to Cherokee Road, 
and then return to “The Cove.”  
Distance may be added if a final 
measurement requires length-
ening the course.

To-date, eight lake area 
churches have signed on to par-

ticipate in the walk.  They are: 
Riverview Baptist, Christ The 
King Lutheran, Harper Chapel 
United Methodist, Grace Fel-
lowship, Lake Presbyterian, 
Our Lady Of The Lake Catholic 
Church, North Shore Baptist, 
and Lake Ozark

Christian Church.  A coor-
dinator and team of recruiters 
have been established within 
each church to organize groups 
and distribute information pack-
ets to their walkers.

Locally, five restaurants have 
agreed participate in the “Crop” 
Walk by donating a portion of 
their food sales receipts on se-
lected days to the charity event.  
Businesses and other organiza-

tions are encouraged to become 
involved in this international, 
church-sponsored initiative to 
reduce global poverty and hun-
ger.

The immediate local impact 
of the “Crop” Walk will be the 
guaranteed 25% of all pledged 
funds going directly to Hope 
House.  The funds will provide a 
needed boost to area food bank 
resources this fall, as winter ap-
proaches.  For more information, 
contact Bette Taylor at 365-7805 
or Lake Ozark Christian Church 
at 365-3366.

October “Crop” Walk Final
Details Nearly Complete
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OSAGE BEACH • 573-348-5073
CAMDENTON • 573-873-5073

We’re
Lifting You

Up in 2010! 10,000 lb. Capacity
Model P-100 HD

20,000 lb. Capacity 
Model P-200 DD

3287 Bagnell Dam Boulevard • Lake Ozark • Boulevard • 573-686-0806 • 504-467-6009 • www.schultzandsummers.com

Dear friends,
    We have moved to a new larger building in order to service our customers needs and 
continue to help develop and build a better quality of like for the Lake Ozark community. 
   This new location will better allow us to play a bigger role in planning, designing and helping 
build the sewer, water, roads and buildings necessary for the economy of our region to grow 
and expand.  Please stop in and visit us in our new location at 3287 Bagnell Dam Boulevard 
for all of your civil and architectural engineering needs. 

Sincerely, Stan Schultz and Bob Summers
Owners Schultz and Summers Engineering

We’ve Moved!

arship Fund, Non-traditional 
Scholarship fund, as well as an-
nual donations to local charities 
assisting women and families.

Booth space is economical 
and is filling up fast!  With the 
holidays right around the corner, 
the Women’s Expo is a fantastic 
one-stop shopping opportunity 
to get everything checked off 
your list.  This much anticipated 
annual event is one not to miss so 
mark your calendar now!  There 
is still time to sign up, visit pb-
wlakeoftheozarks.org or email 
expo@pbwlakeoftheozarks.org  
and showcase your business and 
services to hundreds in the Lake 
Area.

Heart of the Ozarks Profes-
sional and Business Women’s 
mission is to enhance women’s 
lives professionally, politically 
and personally in the Lake Re-
gion.

The National Standards for 
Diabetes Self-Management 
Education Programs were de-
veloped and tested by the Na-
tional Diabetes Advisory Board 
in 1983 and were revised by the 
diabetes community in 1994, 
2000 and 2007. Programs that 
achieve recognition status 
have a staff of knowledgeable 
health professionals who can 
provide participants with com-
prehensive information about 
diabetes management.

“Diabetes is a very manage-
able disease when patients 
have the right information,” 
Randle said. “Lake Regional’s 
diabetes education program 
gives them the tools they need 
to manage their condition.”
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info@scottsonwell.com
 573-363-5500

www.scottsonwell.com

• Water Well Drilling
• Complete Geothermal
   Heating & Cooling Systems
• Pump Sales & Service
• Water Softening, Filtration, & Treatment

Residential & 
Commercial

Visit o
ur new Location!

1410 N. Route 5

Camdenton MO 65020
Complete Water

& Geothermal Systems

Ask About Special Incentives Including
Tax Credits & Rebates - Call Today!
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www.proschoicemarine.com

Four miles west of Warsaw, MO. on 
Highway 7 between the Mile Long 

Bridge and Long Shoal Bridge
Call Toll-Free (877) 827-2840

Cypress Cay Cancun 250
triple log with V-6

power loaded, starting at 

$33,900

Cypress Cay Cozumel 260 I/O
with V-8 power only 

$39,900

Outboards
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Experience the Difference

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
1998 LARSON 226 – 7.4G – w/TRL ...........................................................................................$13,900
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY W/TRL .......................................................$14,500
1988 REGAL 250 XL – MERC 454 – 300 H.P. – WHT/TEAL ..........................................................$8,900
1993 CELEBRITY 240 BR – 7.4 MERC. W/HERITAGE TRL-500 HR .............................................  $12,900
1995 MARIAH 272 – 7.4 MERC. ................................................................................................$15,900
2010 RINKER 276 – MERCURY 496 MAG – WHT/YL – 60 HRS ..................................................$59,900
2008 REGAL 2520 – 5.7 GI – NTT/BLK - w/TRL – 100 HRS .......................................................$49,900 
2009 REGAL 2700 ES – 8.1G – N/BLK w/TRL – 70 HRS ............................................................$74,900
1995 REGAL 8.3SC – 7.4 DP – HUNTER GRN  ...........................................................................$17,900
1996 REGAL 292 CRUISER – TW/5.7 .........................................................................................$39,900 
2002 REGAL 2950 – 5.7G – NTT/SAND – 315 HRS. .................................................................  $29,900
1997 BAJA 302 BOSS – T/454 – WHT/PPL – 250 HRS. .............................................................$39,000
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .....................................................................$29,900
2005 FORMULA 370 SS – T8.1 – N/BLUE – 300 HRS. ............................................................  $169,000

PERFORMANCE
1999 BAJA 272 BOSS – ENG. 385 –WHT/RD/G – 245 HRS. ......................................................$32,900
2004 POWERQUEST 30 – T/496 – N/RD w/TRL – 104 HRS. .....................................................  $74,000 
1997 BAJA 302 BOSS – T/454 – WHT/PPL – 250 HRS. .............................................................$39,000
2001 ADVANTAGE 31 VICTORY 496M 120 HRS .........................................................................  $51,900
1989 FORMULA 311 TWIN 454 BRAVO 1 ...................................................................................$33,000
2001 CHALLENGER 33 OFFSHORE – T6.2 – RD/BLK – 200 HRS ..............................................  $55,000
1999 BAJA 33 OUTLAW – T454 – WHT/PRL-320 HRS. ..............................................................$59,000
2005 BAJA 342 – TRL ...............................................................................................................$89,900
2006 BAJA 35 OUTLAW – T/496 MAG HO – 190 HRS. .............................................................$149,900
2006 DONZI 35 ZR – T496 MAGS HO – 120 HRS – WHT. .........................................................$129,000
1997 BAJA 38 SPECIAL – T/502 MAG’s – 390 HRS. – T/BLK .....................................................$69,900
1998 BAJA 38 SPECIAL - - T/502 – WHT/BLK/YL – 430 HRS ....................................................$70,000
1998 WELLCRAFT 38 SCARAB – T/502 – N/TEAL – 497 HRS. ...................................................$59,900
2000 FOUNTAIN 38 FEVER – TW/575 .....................................................................................  $123,000
2005 FORMULA 382 – T/520 – 65 HRS. .................................................................................  $155,000
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HRS ......................................................$80,000
1999 FOUNTAIN 42 LIGHTING – TRP/-WHT/BL/YL ...................................................................$120,000

BOWRIDERS
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY- TRL...........................................................$14,500
1993 CLELBRITY 240BR – 7.4 MERC W/HERITAGE TRL 500 HRS ..............................................$12,900
1998 LARSON 226 – 7.4G W/TRL ..............................................................................................$13,900
2009 REGAL 2700 ES – 8.1 GI EVC - BLK - TRL – 70 HRS. ........................................................$74,900
2009 REGAL 2700 – 5.7 – BLUE – 77 HRS. ...............................................................................$67,900
1995 MARIAH 272 – 7.4 MERC .................................................................................................$15,900 
2010 RINKER 276 - ...................................................................................................................$59,900
1998 SEA RAY 280 – 5.7 – WHT – 331 HRS. .............................................................................$33,900 
2004 COBALT 282 – TW/350 MAG – ONLY 96 HRS ....................................................................$76,000

1998 BAJA SPECIAL
Extremely clean and loaded with options; it 

also has a pair of 502’s and matching trailer.

2010 RINKER 276 BR
Like new bow rider with all the bells and 

whistles and a custom trailer! 

$70,000 $59,900 $74,900 $17,900
2009 REGAL 2700 ES

Super-clean, one-owner, like new  2009 Regal 
2700 ES and is loaded with options! 

1995 REGAL 8.3 SE VENTURA
Clean trade-in with 30 day Major Mechanical 

warranty; great rough water boat! 

1996 REGAL 8.3SE – 7.4 V – WHT – 450 HRS. .........................................................................  $28,000
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HRS...................................................................  $32,000
2002 REGAL 2900 – HRS 280– WHITE/BLUE – 5.7V .................................................................$47,000
2002 REGAL 2950 LSC – 5.7G – N/TAN – 315 HRS ..................................................................  $29,900
2002 ENVISION 3200 COMBO – 496 MAG – NTT/BLK – 130 HRS .............................................$44,900
2003 ENVISION 3200 COMBO – MERC 496 HO – 130 HRS .......................................................$49,900 
2003 ENVISION 36 LEGACY – T/496 MAG – 90 HRS ..................................................................$74,900

CRUISERS
1996 REGAL 292 – T/5.7 – N/BLUE ...........................................................................................$39,900 
2003 MONTERREY 302 – T5.0 – N/BLK – 110 HRS ...................................................................$59,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .....................................................................$29,900
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HRS!! .........................................................$136,000
2001 REGAL 3260 – T5.7 – WHT/BGE – 90 HRS........................................................................$79,900
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS. ..................................................................$84,900
2004 REGAL 3260 – 5.7 GXI DP – TT/SAND – 250 HRS ............................................................$99,000
2000 MAXUM 3300 SCR- TW/300 – WHT/TN -175 HRS ...........................................................  $69,000
1999 SEARAY 330 DA – T/454 – 550 HRS. – W/TAN .................................................................$69,900
2006 REGAL 3360 – T/5.7 – WHT  ..........................................................................................  $125,000
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C –REDUCED! ................................................$91,000
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HRS .....................................................................  $84,000
1995 SEARAY 370 SD –T/7.4L – N/TAN – 600 HRS. ..................................................................$89,900
2005 REGAL 3860 – ENG. 420 – TT/SAND – 350 HRS. ............................................................$189,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! .............................................  $175,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO - ..............................................................................$79,900 
2004 FORMULA 400 SS – TW/500 EFI – 305 HRS ...................................................................$179.900
2006 REGAL 4060 – 8.1 V – NTT/BLUE - .................................................................................$223,000
2007 REGAL 4060-T-8.1 - ONLY 9 HRS! .................................................................................  $285,000
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! ...........................................................$225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! ..................................................  $290,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 70 HRS. ....................................................................$339,000

CUDDYS
1988 REGAL 250 XL – MERC 454 – 300 H.P. – WHT/TEAL ..........................................................$8,900
1995 REGAL 8.3SC – 7.4 DP – HUNTER. GRN ...........................................................................$17,900
2000 REGAL 2850 – 7.4L ..........................................................................................................$31,000
2000 COBALT 293 – 8.2G – N/TAN – 170 HRS. .........................................................................$49,900
2002 REGAL 2950 – 5.7G – NTT/SAND – 315 HRS. ..................................................................$29,900
1997 FORMULA 330SS – WHT/TEAL – 500+ ............................................................................$59,000
2004 REGAL 3350 – T/496 – TT/BLK .......................................................................................$108,000
2005 REGAL 3350 CUDDY – T/5.7 GXI – 140 HRS. – N/TAN ....................................................$114,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HRS ...................................................................$169,000

DECK BOATS
2008 REGAL 2520 – 5.7 GI – NTT/BLK – 100 HRS w/TRL .........................................................$49,900
2005 PRINCECRAFT 24 VASANZA – ENG. 300 – 65 HRS. ..........................................................$25,000
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Phone 573.964.1919 • Fax 573.964.0410
Mobile 573.216.2532 • 573.512.0287

3 MM • Northshore • W-20 in Lake Ozark

573-964-0016gorockworks.com
Rockin the Shoreline!

• WAVE ABSORPTION 
• GROUND REINFORCEMENT
• SHORELINE PROTECTION
• BEAUTIFICATION

• BANK STABLIZATION 
   PERMITS

RIP RAP & BARGE SERVICE

Ameren Approved Certifi ed Dock Builder
Over 70 Years Combined Experience
Building Boat Docks

The ULTIMATE Custom-Built Dock
CALL SUPER DAVE or GREG

or visit us online at
www.DockWorks.net
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573-348-0434

12 - YEAR Warranty • All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

• NEW WELDING MACHINES
• OXYGEN & ACETYLENE
• RODS 
• WIRES 
• HOODS
• METAL CUTOFF BLADES
• TORCH KITS

CWD SUPPLY is conveniently located next to Dam Steel & Supply
1.3 Miles North of Hy-Vee Stoplight  on Highway D

WELDING SUPPLIES
• SHOREPORTS FOR PWC
• GALVANIZED DOCK CABLE
• CONCRETE DECKING
• DOCK POST BUMPERS
• DOCK VINYL & VINYL NAILS
• SLIDES, LADDERS, BUOYS
• DOCK WINCHES
• DOCK ROLLERS & WHEELS
• BOLT &  ACCESSORIES
• CABLE FLOATS
• DOCK LOCKERS
• FOLD-DOWN TIE CLEATS

DOCK SUPPLIES

EASY HOOK-UP SYSTEM

• FORM RENTAL & SALES
• CONCRETE MACHINE
• MASONRY BLADES
• FLOATS/TROWELS
• CONCRETE TOOLS
• SONA TUBES
• SYMONS HARDWARE
• SLAB BOLSTERS
• SAFETY PROTECTIVE FENCE
• REBAR, CHAIRS & CAPS
• CURE & SEAL • WATER STOP
• 4 MIL & 6 MIL POLY

CONCRETE SUPPLIES

Monday-Friday
8:00A.M.-4 :30P.M.

Be Sure to Check Our Prices!

The Only

True Solid Block of

Encapsulated Foam

The Lake’s Exclusive Dealer!The Lake’s Exclusive Dealer!

573 348-1306
or, call toll free:

Roofing Material - Z Purlins - Square Tubing
Angle - Rebar - Rebar Fabrication

Dock Flotation - Vinyl - Cable

Serving the Lake Area for 26 Years!

530 Highway D - Lake Ozark, MO 65049
FAX 573-348-3652

Free Estimates on Dock Flotation
Next Door at CWD Supply

1-800 487-9209

Cruiser Cushions are the most innovative boat  
and dock protection product available in the  
market today. 

•	Manufactured	from	a	high	molecular	weight	
polyethylene	to	stand	up	to	years	of	abuse

•	Fungicide	and	UV	additive	guarantee	longevity	 
of	life	span

•	Solid	bushings	at	center	mounting	holes	 
insure a secure attachment to the structure

•	Extra	large	heavy-duty	design	provides	 
protection	for	all	sizes	of	boats

•	Ideal	for	high	transient	areas
•	Lifetime	guarantee

Dock Bumpers

P.O Box 3625  /  Camdenton, MO 65020
800 834.8537  /  573 346.1187 
573 346.1387 fax  /  sales@krmfg.com
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GENERAL merchandise
Contractors worldwide 
restoring existing metal, rubber, flat 
ponding roofs. Save thousands re-
placement costs, fast start packet $35 
US. 573-489-9346. 
FOR SALE USED & SLIGHTLY 
DAMAGED office furniture at 50%-
70% off retail. Osage Office Products 
573-348-1440 Hwy. 54 -24 Osage 
Beach.
USED COPIERS - COLOR PRINT-
ERS- In House Leasing and Service - 
Osage Office Products 573-348-1440 
Hwy. 54-24 Osage Beach.
UNIQUE BUSINESS OPPORTU-
NITY: MLM company expanding 
into Mexico.  Looking for Spanish-
speaking bilingual, entrepreneurial-
minded people with integrity, people 
& computer skills, and heart for help-
ing others.  Call Kim after 1pm  206-
650-6303
MAS BUSINESS SOLUTIONS BUY-
ING AND SELLING BUSINESSES 
573-836-1258  www.masbusiness.biz
INSTANT RENEW ROOF COAT-
INGS sm. Dinosaur Tough. Saves Re-
placement metal, rubber, flat roofs. 
Barns, Silos, Factory, Office. (573) 823-
4037. 
OFFICE PROPERTY MANAGE-
MENT OPPORTUNTITY.  Business 
opportunity to lease/ manage execu-
tive office suites on hwy 54 in Osage 
Beach. Owner will work with quali-
fied individual through startup phase.  
Great opportunity for someone to 
operate a professional based business 
with minimum investment and requir-
ing low hours per week.  Call Bruce 
Adams for details (573) 216-4690. 
Adams & Associates Real Estate (573) 
348-5100.  www.Adams-Commercial.
com. 
REAL ESTATE COMMERCIAL 
PROPERTY
$89,000! 287 BROOKHAVEN 
LANE, The Villages at Shawnee 
Bend, Building Lot in a cove location 
with deep water and amenities like 
tennis courts, pool, walking trails, 
clubhouse, playground and more. 
105x186x78x173 underbrushed and 
gentle slope to the water. Surrounded 
by multi-million dollar homes in a pre-
mier location, this is priced to sell - see 
the virtual tour today! MLS#3072677 
See this & all the lake’s properties 
at www.cme1st.com. Call Michael 
Elliott at C. Michael Elliott & Associ-
ates@573-280-0170 or 1-877-365-
cme1.
BEAUTIFUL LOT with 88 ft gentle 
shoreline at 11mm- on Scenic View. 
Includes 1673 sq ft home, in-ground 
pool, 3 car garage! ONLY $225,000. 
MLS 3072818   Contact Bobbi Bash 
Realty for details 573-365-2622. 

www.bobbibash.com 
EXECUTIVE OFFICE SUITE.  Need 
individual office space for your start-
up or small business? Individual of-
fices with shared facilities including 
internet, conference room/refresh-
ment bar, and signage on Hyw 54.  
Great way to operate your business in 
professional facilities with Hyw 54 vis-
ibility at a low cost.  Call Bruce Adams 
(573) 216-4690 for details.  Adams 
& Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com. 
FOR LEASE: PROFESSIONAL OF-
FICE SPACE – 1,538 SqFt Finished 
office space on Hwy 54 in Osage 
Beach. Great street level visibility, 
good parking owner will customize to 
suit.  Also, for lease, 2,400 SqFt unfin-
ished space $11.00/SqFt. Owner will 
custom finish to suit. Call Bruce (573) 
216-4690.  Adams & Associates Real 
Estate (573) 348-5100.  www.Adams-
Commercial.com.
FOR SALE:  BANK OWNED - 
FORMER CAMDENTON AUTO 
DEALERSHIP.  Modern commercial 
property with super visibility located 
on the north Hwy 5 business loop 
in Camdenton.  Spacious 11,000 sf 
showroom and service complex is 
situated on 5 acres with 397 ft of 
hwy 5 frontage. Well maintained and 
in good repair, this versatile property 
has strong potential for a variety of 
alternative uses. Billboard income 
sweetens the deal. Priced to sell!  
MLS 3066893 Call Bruce at (573) 216-
4690 for details. Adams & Associates 
Real Estate (573) 348-5100.  www.
Adams-Commercial.com. 
FOR SALE: CAMDENTON N. 
HWY 5 COMMERCIAL BLDG & 
LOTS.   Location in the heart of town 
just a few blocks from the courthouse. 
Newer 3,800 sqtf building, 160ft of 
hwy 5 frontage currently used for 
auto/service dealership. Purchase 
as is or owner will remodel to suit. 
$379,900. MLS#3065799. Also avail-
able adjacent 200 rdft with 900 sqft 
existing building. Location suitable for 
any type of business. Owner will sub-
divide. From $89,900 to $179,900 for 
all.  Build to suit, tell me your needs 
– owner says bring all offers. MLS 
3065800, 3065798, 3065797. Call 
Bruce Adams (573) 216-4690.  Adams 
& Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com. 
FOR SALE: HORSESHOE BEND 
SUBDIVISION, LOTS ACREAGE.  
Platted single Family residential subdi-
vision in the heart of Horseshoe Bend. 
Near Country Club Hotel, golf courses, 
marinas and other recreational facili-
ties. All infrastructure in place includ-
ing water, sewer, electric, cable TV/
Internet. Roads are all guttered with 
approx 40% of the paving complete 
with streetlights. Also +/-77 timbered 

acres adjacent to subdivision.  Call 
Bruce (573) 216-4690.  Adams & As-
sociates Real Estate (573) 348-5100.  
www.Adams-Commercial.com. 
FOR SALE OR LEASE: THE BRASS 
DOOR RESTAURANT. Fabulous lo-
cation in the heart of Osage Beach 
with super visibility and easy access 
from Hwy 54.  This famous landmark 
has been a popular restaurant icon at 
the lake since the 70’s.  All furnish-
ings, fixtures and equipment includ-
ed ready for you to open the doors. 
This would also be an excellent loca-
tion for a variety of other businesses. 
Land value alone is worth the asking 
price! MLS 3065822.  For details on 
both these projects call Bruce (573) 
216-4690.  Adams & Associates 
Real Estate (573) 348-5100.  www.
Adams-Commercial.com. 
FOR SALE:  OSAGE BEACH PRO-
FESSIONAL OFFICE PLAZA.  
Fantastic Hwy 54 location.  Newer 
quality construction with steel roof - 
6 units - 2 buildings - 8,300 sf.  Qual-
ity long term tenants including H&R 
Block, Beltone Hearing Aids, and 
other professional firns.  Reduced 
to $995,000. Investment package 
available.  Call Bruce Adams (573) 
216-4690.  Adams & Associates 
Real Estate (573) 348-5100.  www.
Adams-Commercial.com.
FOR SALE: RETAIL/OFFICE 
STRIP CENTER.  Laurie Land-
ing.  Great location in Corporate 
Woods Business Center.  5 units – 
All occupied, total  7250 sqft, qual-
ity construction, great parking, front 
& back access. Low maintenance.  
Good tenants in place. 8% cap rate.  
$429,900.  Adjacent lots also avail-
able for expansion.  Bruce Adams 
(573) 216-4690.  Adams & Associates 
Real Estate (573) 348-5100.  www.
Adams-Commercial.com. 

OFFICE PROPERTY MANAGE-
MENT OPPORTUNTITY.  Busi-
ness opportunity for entrepreneur to 
lease/ manage executive office suites 
on hwy 54 in Osage Beach. Owner 
will work with qualified individual 
through startup phase.  Great oppor-
tunity for someone to operate a pro-
fessional based business with mini-
mum investment and requiring low 
hours per week.  Call Bruce Adams for 
details (573) 216-4690. Adams & As-
sociates Real Estate (573) 348-5100.  
www.Adams-Commercial.com. 
REDUCED! OSAGE BEACH OF-
FICE/RETAIL BUILDING. Super 
location on Business 54 in Osage 
Beach with great visibility from busi-
ness 54 AND the new expressway.  
Stand-alone building sits at the end of 
expressway off-ramp.  2,000 sf multi-
use building good parking and easy 
access across from McDonalds and 
Home Depot. $239,900- owner wants 
offer!  Bruce at Adams & Associates 
Real Estate (573) 216-4690 for details 
www.Adams-Commercial.com. 
REAL ESTATE RESIDENTIAL 
PROPERTY 
BEAUTIFUL FOUR SEASONS HOME. 
3bd/2ba, 2 car attached garage, great 
Kays point location, ONLY $155,000. 
MLS 3071642. Contact Bobbi Bash 
Realty for details 573-365-2622. 
www.bobbibash.com
REDUCED OVER $100k! New wa-
terfront spec house NOW $239,000!! 
3bd/3ba, 2 car garage, 2448 sq ft, 100 
ft LF!!! MLS 3066759. Contact Bobbi 
Bash Realty for details 573-365-2622. 
www.bobbibash.com
BEAUTIFUL 22 ACRE HORSE 
FARM! Very charming setting with 
wooded covered bridge, fenced, 
HUGE barn with stables, coral, 1990 
sq ft ranch home. Great buy $259,900. 
MLS 3071965. Contact Bobbi Bash 

Realty 573-365-2622. www.bobbi-
bash.com
FURNISHED waterfront 
home at 36mm! 3bd/3ba, 2000 sq 
ft, 2 car garage, 10x28 slip. Cove loca-
tion with main channel view & level 
lot! ONLY $325,000. MLS 3068861  
Contact Bobbi Bash Realty 573-365-
2622. www.bobbibash.com
$154,900 FOUR SEASONS LAKE 
VIEW HOME! Level landscaped lot, 
open floor plan, office off the kitchen, 
42” Gas Fireplace trimmed w/Gran-
ite, Stainless Steel Appliances, Formal 
Dining Room, Large Master Bedroom 
w/Huge Walk-In Closet, Master Bath 
w/Jetted Tub & Separate Shower, Tile 
& Wood Laminate Flooring, Energy Ef-
ficient Heat Pump, 11’ Ceilings, 2 Car 
Garage w/Concrete Drive w/Exposed 
Aggregate Trim, Large Backyard w/
open Deck. Four Seasons amenities 
& several nearby marinas offer slip 
rentals plus boat launch nearby on 
Imperial Point. 952 Imperial Point 
Drive, MLS#3069642, See this & all 
the lake’s properties at www.cme1st.
com. Call Michael Elliott at C. Michael 
Elliott & Associates@573-280-0170 
or 1-877-365-cme1.
$49,900 FOR TOP FLOOR END 
UNIT in primo building in FSRCC next 
to hotel, large outdoor pool & ten-
nis courts,2BR/2BA, needs carpet & 
paint, Jetted tub & separate shower 
in master,woodburning fireplace,large 
living room,open floor plan,lots of 
closets & storage. Southern exp. w/
huge view, Assessments buy an abun-
dance of amenities. 3A East Casa Del 
Rio, MLS#3057595. See this & all the 
lake’s properties at www.cme1st.com 
Call Michael Elliott at C. Michael El-
liott & Associates@573-280-0170 or 
1-877-365-cme1.

573-348-0434

12 - YEAR Warranty • All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

• NEW WELDING MACHINES
• OXYGEN & ACETYLENE
• RODS 
• WIRES 
• HOODS
• METAL CUTOFF BLADES
• TORCH KITS

CWD SUPPLY is conveniently located next to Dam Steel & Supply
1.3 Miles North of Hy-Vee Stoplight  on Highway D

WELDING SUPPLIES
• SHOREPORTS FOR PWC
• GALVANIZED DOCK CABLE
• CONCRETE DECKING
• DOCK POST BUMPERS
• DOCK VINYL & VINYL NAILS
• SLIDES, LADDERS, BUOYS
• DOCK WINCHES
• DOCK ROLLERS & WHEELS
• BOLT &  ACCESSORIES
• CABLE FLOATS
• DOCK LOCKERS
• FOLD-DOWN TIE CLEATS

DOCK SUPPLIES

EASY HOOK-UP SYSTEM

• FORM RENTAL & SALES
• CONCRETE MACHINE
• MASONRY BLADES
• FLOATS/TROWELS
• CONCRETE TOOLS
• SONA TUBES
• SYMONS HARDWARE
• SLAB BOLSTERS
• SAFETY PROTECTIVE FENCE
• REBAR, CHAIRS & CAPS
• CURE & SEAL • WATER STOP
• 4 MIL & 6 MIL POLY

CONCRETE SUPPLIES

Monday-Friday
8:00A.M.-4 :30P.M.

Be Sure to Check Our Prices!

The Only

True Solid Block of

Encapsulated Foam

The Lake’s Exclusive Dealer!The Lake’s Exclusive Dealer!

573 348-1306
or, call toll free:

Roofing Material - Z Purlins - Square Tubing
Angle - Rebar - Rebar Fabrication

Dock Flotation - Vinyl - Cable

Serving the Lake Area for 26 Years!

530 Highway D - Lake Ozark, MO 65049
FAX 573-348-3652

Free Estimates on Dock Flotation
Next Door at CWD Supply

1-800 487-9209
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continued from front page
According to the several-

page ruling, which can be read 
in its entirety on the city’s web-
site, www.osagebeach.org, in 
May 2007, the Land Reclama-
tion Commission staff notified 
Magruder the expansion permit 
met all statutory requirements 
and their application was com-
plete and the next step would 
be to provide public notice as 
is required by law. Soon after 
notices began appearing in the 
paper, the Commission began 
receiving letters from citizens 
who owned businesses or prop-
erty around the site as well as 
from the mayors of Lake Ozark 
and Osage Beach, requesting a 
public meeting regarding the 
application.

In June, the Commission 
notified those citizens that 
Magruder had declined to hold 
an informal public meeting but 
they had 15 days to request a 
formal hearing, which they did. 
The Commission appointed an 

officer to conduct the hearing, 
set for seven days each in March, 
April, May and June 2008 but in 
the meantime, in July 2007 the 
director of the commission is-
sued a formal recommendation 
to grant Magruder the expan-
sion permit.

 Following the hearing, the 
hearing officer issued a recom-
mended order containing find-
ings of fact and conclusions of 
law that stated petitioners failed 
to prove that their health, safe-
ty, or livelihood would be un-
duly impaired by the impact of 
Magruder’s proposed quarrying 
operations and that petition-
ers failed to prove that during 
the five years immediately pre-
ceding the date of Magruder’s 
permit application, Magruder 
demonstrated a pattern of non-
compliance with environmental 
law that suggested a reasonable 
likelihood of future acts of non-
compliance. The hearing officer 
recommended that Magruder’s 
application be approved, with 

special conditions that limited 
quarrying to 52 acres and for-
bid the company from blasting 
closer than 200 feet from the 
lines. The Commission con-
curred and adopted the hear-
ing officer’s findings of fact and 
conclusions of law as its deci-
sion and Magruder began blast-
ing just a short time later.

Soon after, Attorney Steven 
E. Mauer, representing the Joint 
Sewer Board, and Brian Mc-
Govern, representing the group 
of concerned citizens, filed an 
appeal and requested a stay 
on blasting until that appeal 
could be heard. During the ap-
peal process before Judge Frank 
Conley, Gary Hutchcraft, who 
manages the sewage treatment 
plant, testified that the blast-
ing was shattering the delicate 
ultraviolet lights that treat the 
sewage before it is released into 
the Osage River. Hutchcraft also 
told the judge that the pipes, one 
of which is more than 20 years 
old, run just a few feet below the 
ground and if one of both were 
ruptured by blasting or crushed 
by heavy equipment running 
over them, nothing would pre-
vent millions of gallons of raw 
sewage from running straight 
downhill and into the Osage 
River. He also testified that shut-
ting the lines down would cause 
that sewage to back up at lift sta-
tions and overflow into Lake of 
the Ozarks.

 Judge Conley granted the 
stay and then in April, ruled the 
Commission made a misappli-
cation of the burden of proof 
by placing that burden on the 
petitioners. Judge Conley also 
said the order given by the hear-
ing officer, who made mention 
of information he had found 
on Wikipedia about the sewage 
pipe material, contained evi-
dence that was not in the record 

and was unscientific. Finally, 
he said because the original 
application was not correctly 
filed, several interested parties 
were prevented from speaking 
against the quarry operation. 
He ruled Magruder must go 
back before the Commission 
and re-file its application to 
start the process over again.

In the ruling from the appel-
late court, judges stated they 
reviewed the Commission’s ac-
tions and not those of the Circuit 
Court to determine whether the 
Commission’s decision to grant 
the permit was constitutional; 
was within the agency’s statu-
tory authority and jurisdiction; 
was supported by competent 
and substantial evidence upon 
the whole record; was autho-
rized by law; was made upon 
lawful procedure with a fair 
trial; was not arbitrary, capri-
cious or unreasonable; and was 
a proper exercise of discretion.

Although the judges dis-
agreed with Judge Conley’s 
statement that the incomplete 
application prevented addition-
al interested parties from join-
ing the case and thus speaking 
at the hearings, they supported 
his findings that the Land Rec-
lamation Commission made a 
misapplication of the burden of 
proof by placing that burden on 
the petitioners. 

The ruling stated, “The bur-
den of establishing an issue of 
fact regarding the impact, if any, 
of the permitted activity on a 
hearing petitioner’s health, safe-
ty or livelihood shall be on that 
petitioner by competent and 
substantial scientific evidence 
on the record. Furthermore, the 
burden of establishing an issue 
of fact whether past noncompli-
ance of the applicant is cause 
for denial of the permit applica-
tion shall be upon a hearing pe-

titioner and/or the director by 
competent and substantial sci-
entific evidence on the record. 
Once such issues of fact have 
been established, the burden 
of proof for those issues is upon 
the applicant for the permit.

“If the petitioner produces 
sufficient scientific evidence 
of the impact of the permitted 
activity under this standard, 
the applicant must then sat-
isfy the burden of persuasion, 
which is the “duty to convince 
the fact-finder to view the facts 
in a way that favors that party.” 
To satisfy the burden of persua-
sion, the applicant must prove, 
by competent and substantial 
scientific evidence, that the pe-
titioner’s health, safety, or live-
lihood will not be unduly im-
paired by the impact from the 
permitted activity. In its order, 
the Commission did not dis-
tinguish between the burdens 
of production and persuasion 
and, instead, repeatedly stated 
that Petitioners bore the burden 
of proof and that the applicant, 
Magruder, bore no burden. 

“Because the Commission 
failed to apply the burden of 
proof in accordance with the 
statute and regulation, its deci-
sion was made upon unlawful 
procedure. Accordingly, we re-
verse the Commission’s deci-
sion granting Magruder the ex-
pansion permit and remand the 
cause to the Commission for a 
new hearing.

Calls were placed to Dean 
McDonald, vice president of 
Magruder Limestone, to learn 
if the company planned to sub-
mit a new permit application, 
as was promised last year, or 
develop the property into a re-
tail establishment, as was stated 
during an earlier court date, but 
they were not returned before 
this issue of the “Lake of the 
Ozarks Business Journal” went 
to press. 

In this file photo, the highlighted area shows a drill hole filled with 
explosives and fuel at the Magruder quarry location. The blasting 
cap and lines are visible as well. Scores of these lined the rock face 
in order to blow a section away in a massive rippled explosion. This 
blasting, the city of Osage Beach says, is responsible for damage to 
their sewage facility.

Quarry battle over, city looks to recoup costs


