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by Nancy Hogland
Chuck Burns, a Camdenton-

area realtor, told members of 
the Camden County Planning 
and Zoning Commission one 
way to address the problem of 
getting fire trucks down the 
county’s narrow, gully lined 
gravel roads was simply to ask 
fire districts to buy smaller 
trucks.

The suggestion was made at 
a recent public hearing for the 
newly prepared Master Plan, 
designed to establish a vision 
for the county and to help 
guide growth and development 
over the next 20 years. The plan 
can be viewed by visiting www.
camdenmo.org, clicking on the 
link to Planning and Zoning 
and then following the links. 
It recommends, among other 
things, that the county adopt 
regulations requiring develop-
ers to provide roads with ad-
equate street width, turning 
radii and integrity to accom-
modate emergency vehicles, 
school busses and snow plows 
and include green space, park 
areas and sidewalks or hiking/
biking trails in their develop-
ments. 

Those supporting the plan 
were asked to speak first. Mick-
ey McDuffey, a former Plan-
ning and Zoning commission-
er; Dick Danowsky, a member 
of the Camden County Exten-
sion Center and Sunrise Beach 
Fire Protection District; and 

Eric Mayer, Democratic can-
didate for Camden County 
presiding commissioner, all 
supported the plan. Mayer 
said, if elected, he would like 
to hold open meetings before 
each P&Z meeting to further 
address public concerns, how-
ever, he said the plan, while not 
perfect, gave the community 
a starting point. Danowsky 
said he felt requiring better 
roads would greatly enhance 
the ability to reach residents 
with emergency vehicles. And 
McDuffey said she felt the plan 
would help retain the natural 
beauty of the area while guid-
ing the county into the future.

However, Burns, as well as 
several others who attended 
the meeting, did not cotton to 
the plan or its recommenda-
tions.

“This plan was not made 
for the Lake area. People come 
to Lake of the Ozarks because 
of places like the Clown and 
Ozark Bar-B-Que - it wasn’t the 
parks that drew them here,” 
Burns said.

Nancy Osborne, who owns 
Highway Cove Marina off 
North Highway 5, said she was 
shocked to learn the work-
shops, which allowed com-
munity input, did not include 
second home-owners who she 
said owned eight of every 10 
lakefront homes and contrib-
uted greatly to the county’s in-
come.

“This should be called the 
Horseshoe Bend Master Plan. 
It’s a joke. You’ve totally lost 
sight of what we want to do 
here in an attempt to appease a 
few people,” she said. 

In an earlier interview she 
explained that she felt the plan 
was put together only to pla-
cate Horseshoe Bend residents 
opposed to the Horny Toad 
and Shady Gators. She was 
quick to add that those types of 
businesses were exactly what 
brought visitors to the area. 
She said zoning that restricted 
development of restaurants 
and bars was counterproduc-
tive and eventually would lead 
to the demise of the Lake. She 
also said she wouldn’t mind 
living near such a nightspot.

“People come down here 
because they can get in their 
boat, go for a ride and then 
meet their friends at a water-
front restaurant. However, this 
plan pretends like the Lake 
doesn’t even exist. It forces all 
commercial into ‘districts’ but 
as far as I can tell, doesn’t pro-
vide any district for additional 
waterfront development,” she 
said. “If people don’t have 
any place on the water to go, 
they won’t need me or my gas. 
People don’t come to the Lake 
to ride bikes or walk on trails – 
they come to boat. Those peo-
ple don’t give a hoot if we have 
bike trails.”

At the meeting, Lance Kel-

logg took exception to the por-
tions of the plan that addressed 
esthetics.

“This plan says it’s based 
on the community’s vision but 
I’m part of the community and 
it’s not my vision. I don’t have 
a vision of sidewalks and green 
space. People come here be-
cause they like the way it looks 
now,” he said, adding that he 
adamantly disagreed with 
the results of the Community 
Character portion of the survey 
that asked participants to rate a 
series of photographs, many of 
which were taken at Lake of the 
Ozarks. The survey found the 
majority of participants pre-
ferred those featuring settings 
that included landscaping, ma-
ture trees and buildings with 
interesting architecture. They 
didn’t like visually cluttered ar-
eas with unattractive buildings 
and little landscaping.

“According to this plan, 
most of what we currently have 
are not the ‘best preferred;’ 
instead we have the ‘least pre-
ferred,’” Kellogg said. “One of 
the buildings they said was not 
very appealing is the big red 
barn on the Camdenton square 
- but I like the way it looks, and 
I like shopping there. We need 
to come back to reality because 
the majority of the residents 
like it here just the way it is.”

John Williams, a builder 
who said there’s already too 

continues on page 6

Some residents don’t share ‘vision’ 
of Camden County Master Plan

Organizers expect good 
local census count
Despite problems reported by residents, local 
officials say the census count will still be 
good, House seat may not be lost. Page 7.

Village exploring options 
to reduce their cost of 
law enforcement
The community can’t afford a dedicated of-
ficer any longer, but why doesn’t the Sheriff’s 
department provide coverage to the area 
anyway? Page 7.



Lake of the Ozarks Business JournalNovember, 2010Page 2

by Nancy Hogland
Homeland Security is testing 

new technology that could al-
low airline passengers to once 
again pack full-size bottles 
of toiletries in their carry-on 
bags and to bring soft drinks 
and bottled water on board. 
The device, developed by sci-
entists at Los Alamos National 
Laboratory, uses magnetic 
resonance to “read” the liquid’s 
molecular makeup. Accord-
ing to test results, the device, 
about the size of a toilet paper 
box, is able to find explosives in 
everything from water to thick, 
dark-colored shampoos – even 
when it’s in a metal container. 
When explosives are found, a 
small, red warning light begins 
flashing. However, it will still be 
some years before the technol-
ogy is put into place. Home-
land Security officials said the 
scanner will have to undergo 
substantial testing processes 
before it can be approved and 
certified.

And talking about scanning 
– the Transportation Secu-
rity Administration recently 
announced Backscatter Ad-
vanced Imaging Technology 
(AIT) scanners will soon be in 
use at Lambert-St. Louis Inter-
national Airport. The scanners 

use “hands-off” technology to 
screen passengers for metal-
lic and nonmetallic threats, 
including explosives and will 
remain optional for all pas-
sengers. Although the TSA has 
promised strict privacy mea-
sures will be used, many ob-
ject to the use of the scanners 
because a full body image, in-
cluding “private parts,” will be 
visible to those operating the 
scanners. Currently 58 airports 
across the US employ 259 such 
units.

Commercial space travel 
could be just a few months 
away, according to Sir Richard 
Branson, owner and CEO of 
Virgin Galactic Airlines. In Oc-
tober, Branson took place in a 
dedication ceremony for a two-
mile long runway in New Mex-
ico that will be used to launch 
the spaceships.  The company 
reports that close to 400 people 
have already put down more 
than $50 million in deposits to 
reserve seats and be among the 
first to take part in the flights.

According to Portfolio.com, 
an online business journal, 
frequent fliers could find that 
private travel clubs run by 
airlines may be the best in-
vestment they could make in 
their travel comfort and pro-

ductivity. The clubs offer such 
amenities as free Wi-Fi, use of 
computers and printers, free 
snacks and drinks – including 
alcoholic beverages, comfort-
able seating and discounted 
services.  Annual membership 
fees, which sometimes offer 
reciprocal privileges with other 
airline carriers, cost from $295 
to $400. One-day passes for ac-
companying guest range from 
$15 to $50. The online news 
service advises potential cus-
tomers to “read the fine print” 
before signing any contract.

Beginning this December, 
Frontier Airlines will be offer-
ing direct service from Kansas 
City International Airport to 
Fort Myers, Florida. To encour-
age fliers to take advantage of 
the service, a $119 one-way 
fare will be offered on the air-
line’s website until the flights 
begin. Initially, one weekly 
round-trip flight will be offered 
but that schedule will double 
in February. However, the ser-
vice is only temporary – it will 
be discontinued in April.

By the end of the year Verizon 
Wireless will be making avail-
able its fourth-generation (4G) 
Long Term Evolution network 
at Lambert, as well as to more 
than 60 other commercial air-
ports across the nation. Cus-
tomers in the St. Louis met-
ropolitan area also will have 
access to the faster uplink. 
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by Nancy Hogland
Paul Kleiber, owner of U.S. 

Resort Management, recently 
received news that although 
he already remitted several 
thousand dollars to a profes-
sional employer organiza-
tion (PEO) for his employees’ 
state and federal withholding 
taxes, because that firm ab-
sconded with the money in-
stead of forwarding it to the 
government, he may have to 
pay it again.

In July the FBI raided the 
headquarters and seized 
the records of the Sommet 
Group, a Tennessee based 
PEO who was handling 
Kleiber’s as well as more 
than 100 other companies’ 
finances. The group is being 
investigated on allegations of 
wire fraud, money launder-
ing, theft, embezzlement and 
false statements relating to 
health care matters. The in-
vestigation began after sev-
eral of the company’s clients 
notified the FBI that their 
payroll, insurance benefits 

and retirement plan contri-
butions were not being met. 
According to a federal affida-
vit, in 2009 and 2010 Sommet 
Group had 778 unpaid health 
insurance claims totaling 
$776,000. By the time of the 
raid, the amount of unpaid 
claims had increased to $2.1 
million - $76,000 of which 
was from U.S. Resort Man-
agement.

“I actually consider my-
self fortunate,” Kleiber said. 
“This has certainly been an 
aggravation – to say the least 
– and I’m angry that this has 
cost us so much money but 
my company is large enough 
that it hasn’t hurt us. We’re 
ok and it never affected our 
ability to deliver services. 
However, I’m sure Sommet’s 
actions put a lot of smaller 
businesses out of business.”

Kleiber also filed a suit on 
behalf of his company and his 
employees with the Missouri 
Eastern District Court seek-
ing restitution from the Som-
met Group. He said although 

the assets of company own-
ers and managers have been 
seized, he was told he may be 
waiting in line for some time 
before getting compensated.

In the meantime, he said 
he has since hired another 
PEO to handle employees’ 
401Ks and health insurance, 
issue paychecks and remit 
such things as withholding, 
taxes and workmen’s com-
pensation. However, Kleiber 
said he put the company thru 
the “third degree” and sug-
gests others using PEOs do 
the same.

“First, I contracted with 
a firm operating in Florida 
because that state highly 
regulates these types of com-
panies and requires them 
to have surety bonds. I also 
asked for and checked nu-
merous references. And fi-
nally, I made sure my con-
tract with them allows me to 
back out at any time I’m not 
happy with the way they’re 
handling matters,” he said. 

The National Association 

of Professional Employer Or-
ganizations offers the follow-
ing guidelines to companies 
considering a relationship 
with a PEO:

∙Assess your workplace to 
determine your human re-
source and risk management 
needs. 

∙Make sure the PEO is ca-
pable of meeting your goals. 
Meet the people who will be 
serving you. 

∙Ask for client and profes-
sional references. 

∙Does the PEO have a 
demonstrated history of ad-
herence to the industry’s 
professional performance 
practices, including respon-
sible financial management 
of its business? Check to de-
termine if the PEO’s financial 
statements are independent-
ly audited by a CPA, whether 
their risk management prac-
tices have been indepen-
dently certified by the Certi-
fication Institute, or if their 
operational, financial, and 
ethical practices have been 
independently accredited by 
ESAC. 

∙Check to see if the compa-
ny is a member of NAPEO, the 
national trade association of 

the PEO industry. 
∙Investigate the com-

pany’s administrative and 
management expertise and 
competence. What experi-
ence and depth does their 
internal staff have? Does the 
PEO corporate staffing allo-
cation follow the priorities of 
the PEO’s marketed services? 
Does their senior staff have 
professional training or des-
ignations? 

∙Understand how the em-
ployee benefits are funded. Is 
the PEO fully insured or par-
tially self-funded? Who is the 
third-party administrator 
(TPA) or carrier? Is their TPA 
or carrier authorized to do 
business in your state? 

∙Understand how the em-
ployee benefits are tailored. 
Determine if they fit the 
needs of your employees. 

∙Review the service agree-
ment carefully. Are the re-
spective parties’ responsi-
bilities and liabilities clearly 
laid out? What guarantees are 
provided? What provisions 
permit you or the PEO to can-
cel the terms of the contract? 

∙Make sure that the com-
pany you are considering 
meets all state requirements.

Scammed company owner shares tips 
to help others avoid same trap
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FREE medical 
clearance tests 
throughout 
November for 
local businesses.

Respirator Fit Clearance and Testing
Call Lake Regional Occupational Medicine to schedule testing required for:

•	 boat and auto painting and detailing
•	 mercury, asphalt and certain chemicals 

used in interior and exterior painting 
•	 ambulance workers using N95 masks 

or firefighters

Call 573-348-8045 for appointments.

Pauline Abbott, D.O., MPH

       
Occupational
    Medicine 

Lake Regional       

Press Release
Water samples drawn from 

the Lake of the Ozarks Tuesday 
found none with E. coli levels 
in excess of federal standards 
for public swimming beaches, 
the Missouri Department of 
Natural Resources announced 
today.

The department sampled 
51 sites along the entire Gra-
vois Arm for E. coli bacteria. 
The purpose of the program is 
to develop a five-year baseline 
that will assist in future studies 
of the lake’s health. 

This was the third and final 
sampling for these coves this 
year. This is the fourth year of 
the five-year study. Testing was 
conducted from June through 
October with each set of coves 
being tested three times. 

The U.S. Environmental 
Protection Agency has estab-
lished a single-sample recom-
mended maximum level of 235 
E. coli colonies per 100 millili-
ters of water for public swim-
ming beaches. The highest E. 
coli level found in the October 
sampling was 17.0 colonies per 

100 milliliters. The geometric 
mean for the dataset is 1.6 – 
the lowest monthly geometric 
mean since the project began.

E. coli is a bacteria found in 
the intestinal tract of warm-
blooded animals, including 
humans.  While most strains of 
E. coli are harmless, some can 
cause gastrointestinal illness.  
The testing process used in this 
study does not differentiate be-
tween strains.

These bacteria and other 
pathogens can reach lake water 
from many different sources, 
both human and animal.  For 
some people, such as children, 
elderly or those with weakened 
immune systems, even low lev-
els of these bacteria may cause 
illness.

The sampling program is the 
result of a partnership between 
the Department of Natural 
Resources, Ameren UE and 
the Lake of the Ozarks Water-
shed Alliance, which provides 
trained volunteers to collect 
the samples. Monitoring re-
sults will be posted as they be-
come available.

by Darrel Willman
Innovative Procurement, 

LLC, and international distrib-
utor of goods to firms such as 
Wal-Mart and Bass Pro Shops, 
has announced they are leas-
ing approximately half of the 
Fasco building in Eldon as part 
of an expansion from 60,000 
sq. ft. to approximately 120,000 
square feet.

Innovative Procurement’s 
President Randy Dickerson 
said in an interview his com-
pany will use approximately 
one-half of the space at pres-
ent for warehouse and distri-
bution.

Eldon has been particularly 
hard-hit in recent years with 
the closure of manufacturing 
interests resulting in some 400 
jobs lost.

The move and expansion 
will mean an immediate ad-
dition of four jobs, with more 
added as the growth of the firm 
continues, a company spokes-
person said. Fasco, which 
closed its Eldon facility in June 
2009, kept a small staff at the 
site. Dickerson said in the in-
terview the purchase and ex-
pansion into the new building 
will not affect the Fasco staff, 
although did not elaborate on 
any lease arrangement that 
had been made.

Innovative Procurement 
has expanded its operation 
several times. Over the past 
three years, the company has 
grown from 60,000 sq. ft. to 
now more than 135,000 square 
feet with the building acquisi-
tion in Eldon. 

Innovative Procurement 
expands operations, 
adds employees in Eldon

October Lake of the Ozarks 
sampling finds no cases of 
elevated E. Coli levels
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the lowest monthly geometric 
mean since the project began.

E. coli is a bacteria found in 
the intestinal tract of warm-
blooded animals, including 
humans.  While most strains of 
E. coli are harmless, some can 
cause gastrointestinal illness.  
The testing process used in this 
study does not differentiate be-
tween strains.

These bacteria and other 
pathogens can reach lake water 
from many different sources, 
both human and animal.  For 
some people, such as children, 
elderly or those with weakened 
immune systems, even low lev-
els of these bacteria may cause 
illness.
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the Department of Natural 
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sults will be posted as they be-
come available.
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continued from page 1
much government interven-
tion in people’s lives, said if 
he was forced to follow the 
plan’s guidelines, he would be 
forced to charge an additional 
$15,000 per home in subdivi-
sions built on level terrain and 
$30,000 more for hillside devel-
opments. He warned that new 
home buyers who wouldn’t or 
couldn’t spend the extra mon-
ey would move to Morgan and 
Miller counties, which have no 
such requirements.

Kris Franken, Republican 
candidate for presiding com-
mission, also joined the dis-
senting voices. He said while 
he felt the plan should be ad-
opted, he also believed most 
were happy with the old master 
plan and didn’t see a need for 
change. He also questioned the 
plan’s directives for water and 
sewer expansion and said he 
felt the plan could take away 
from free market capitalism.

After everyone was given 
opportunity to express his or 
her opinions, the Commission 
voted to send the document 
back to committee for further 
discussion and consideration. 

Planning Director Chris Hall 
said commissioners would re-
view comments received in 
the hearings, further study the 
plan and then bring it to an up-
coming meeting for approval 
or denial. It will then go to com-
missioners for one last public 
hearing before a final vote.

by Nancy Hogland
Losing a job is bad enough. 

Imagine facing criminal charg-
es after taking a temporary job 
with a work-from-home orga-
nization that is actually run by 
cyber criminals using you to 
move stolen funds.

According to the Federal 
Bureau of Investigation (FBI), 
that’s what’s happening in sev-
eral states, including Missouri.

According to a FBI spokes-
person, work-from-home scam 
victims are often recruited 
by organized cyber criminals 
through newspaper ads, on-
line employment services, un-
solicited emails or “spam” and 
social networking sites adver-
tising work-from-home oppor-
tunities. Once recruited, how-
ever, rather than becoming an 
employee of a legitimate busi-
ness, the consumer is actually a 
“mule” for cyber criminals who 
use the consumer’s or other 
victim’s accounts to steal and 
launder money. In addition, the 
consumer’s own identity or ac-
count may be compromised by 
the cyber criminals.

The FBI provided an example 
of work-from-home schemes.

An individual applies for 
a position as a rebate or pay-
ments processor through an 
online job site or through an 
unsolicited email. As a new 
employee, the individual is 
asked to provide his/her bank 
account information to the 
employer or to establish a new 
account using information pro-
vided by the employer. Funds 
are deposited into the account 
that the employee is instructed 
to wire to a third, often interna-
tional, account. The employee 
is instructed to deduct a per-
centage of the wired amount 
as their commission. However, 
rather than processing rebates 
or processing payments, the 
individual is actually par-
ticipating in a criminal activ-
ity by laundering stolen funds 
through those accounts. 

Earlier this year, the U.S. 
Federal Trade Commission 
(FTC) coordinated with state 
law enforcement officials and 
other federal agencies to crack 
down on these work-from-
home fraud schemes fueled by 
the economic downturn. In-
dividuals who are knowing or 

unknowing participants in this 
type of scheme could be pros-
ecuted.

FBI officials advise individu-
als to be wary of work-from-
home opportunities. Research 
the legitimacy of the company 
through the Better Business 
Bureau3 (for US-based compa-
nies) or WHOIS/Domain Tools4 
(for international companies) 
before providing personal or 
account information and/or 
agreeing to work for them. In 
addition, TrustedSource.org 
can help identify companies 
that may be maliciously send-
ing spam based on the volume 
of email sent from their Inter-
net Protocol (IP)5 addresses. 
See also the FTC’s recommen-
dations6.

The FBI also warns individu-
als to be cautious about any op-
portunities offering the chance 
to work from home with very 
little work or prior experience.

“Remember, if it looks too 
good to be true, it usually is. 
Never pay for the privilege 
of working for an employer. 
Be suspicious of opportuni-
ties that require you to pay for 
things up front, such as sup-
plies and other materials,” the 
FBI stated, adding job seekers 
should never give bank account 
details to anyone unless that 
person is known and trusted.

Anyone who thinks they 
may be a victim of one of these 
scams should contact their fi-
nancial institution immediate-
ly. They should also report any 
suspicious work-from-home of-
fers or activities to the Internet 
Crime Complaint Center (IC3)7 
at http://www.ic3.gov/default.
aspx.

For more information, visit:
• PhishBucket.org, a non-

profit organization dedicated 
to protecting job seekers from 
fraudulent job offers.

• OnGuardOnline.org. Spon-
sored by the FTC, this site pro-
vides practical tips from the 
federal government and the 
technology industry to help you 
be on guard against Internet 
fraud, secure your computer, 
and protect your personal in-
formation.

• Better Business Bu-
reau, http://www.bbb.org/
u s /a r t ic le /w or k-at-home -
schemes-408.

Some residents don’t share ‘vision’ 
of Camden County Master Plan

None of the municipal leaders contacted agreed with statements made at 
the public hearing against the need for sidewalks and trails. 

Village of Four Seasons Clerk Tom Laird said trustees have received more 
thanks for the several miles of trails built through the Village than anything 
else they have done. 

“And they are used! You see people walking on them all day, every day and 
on holiday weekends, they’re packed. That tells me it’s not just residents who 
are using them,” he said.

The Village of Four Seasons hiking and biking trails are listed as one of the 
most unique systems in the state on www.stlbiking.com, a source for cycling 
information for St. Louis and the Midwest.

Osage Beach City Administrator Nancy Viselli, who said sidewalks con-
sistently top the “most-requested list,” said at some point in the future they 
would like to extend the sidewalk along the Parkway both directions to the 
city limits and build a pedestrian bridge so people can safely walk from one 
side of town to the other.

Camdenton Assistant City Administrator Mike Nichols expressed similar 
sentiments. He said his city hopes to receive a grant that will allow them to 
extend an existing sidewalk to Highway 5, tie it into a pedestrian bridge and 
then continue on to Elm Street. He said eventually they’d like to take the path 
all the way to Wal-Mart and, although nothing is “on paper,” they hope to 
build another walking trail down to the high school. “We have a tremendous 
number of ‘walkers’ in our city and we want to make it as safe as possible for 
them,” he said.

Planning Director Chris Hall said while he had no input in the Master Plan, 
he felt the addition of hiking and biking trails at Lake of the Ozarks would 
provide an opportunity to attract a new generation of “eco-tourists,” those 
who choose to enjoy vacations where they can enjoy the outdoors in a way 
that promotes conservation. He said the Katy Trail was an example.

“I think it would be great if eventually a non-profit group would get be-
hind a move to build a trail that would encircle the Lake area. It would open 
the door to a whole new industry – trail-side bed and breakfasts, bike rental 
shops, eateries – that we haven’t enjoyed before,” he said.

Plan recommendation 
could improve safety,  
attract new group to area

www.pmglake.com
3524 Hwy. 54 Osage Beach MO 65065

573 365-3800 •  800 237-3434

Offering the largest selection of condos 
and homes for Vacation Rentals

Cyber criminals take  
advantage of economy to 
solicit unemployed
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by Nancy Hogland
On Nov. 4, Village of Four 

Seasons officials will be 
meeting with Sheriff Dwight 
D. Franklin in an attempt to 
negotiate a new contract for 
law enforcement protection.

For the past 15 years, the 
Village has provided a sub-
station, located in the lower 
level of Village Hall, free of 
charge to the deputies and 
paid the county $80,000 to 
$150,000 per year to keep a 
deputy assigned exclusively 
to Horseshoe Bend 24 hours a 
day, seven days a week. How-
ever, according to Village 
Trustee Cynthia Longergan, 
who took over as treasurer af-
ter Trustee Thomas Rinehart 
passed away, the budget no 
longer allows them to con-
tinue that practice.

“Our year-to-date rev-
enues are sitting at just over 
$181,000. At the same time 
last year, we were at $192,000 
and two years ago we had 
already received $242,000. 
We’ve been in a deficit spend-
ing mode for years and we 
can’t afford to continue. 
We had to cash in a bond to 
make our last payment. If we 
continue at this pace we will 
be broke by 2012,” she said. 
“That would give us two op-
tions – file bankruptcy or 
divest. I don’t think our resi-
dents would support either of 
those options.”

At their regular monthly 
meeting in October, Loner-
gan and Board of Trustees 
Chairman Gordon Ellison 
said as an alternative, the 
Village is hoping to renegoti-
ate a contract with the Sher-
iff’s Office that would “piggy-
back” on a recently adopted 
contract between the sheriff 
and the Four Seasons Proper-
ty Owners Association (POA). 

According to Village Trust-
ee Arnold Sandbothe, who 
also serves as a liaison to the 
POA, in an effort to save mon-
ey, the board of directors for 
the POA homeowners associ-
ation voted to reduce the size 
of their private security force 
and instead contract with the 
sheriff’s office for those ser-
vices. According to that con-
tract, deputies would provide 
24-7 patrol of the 143 miles of 

roadway inside the boundar-
ies of the association as well 
as in Porto Cima; physically 
check all amenities – pools, 
campground, activity center, 
etc.; perform “away-from-
residence” checks when re-
quested; and assist other law 
enforcement in emergency 
situations. Deputies would be 
required to provide detailed, 
accurate and legible reports 
of actions taken during their 
shifts; attend monthly meet-
ings for updates; report prob-
lems with wastewater lights; 
and enhance community re-
lations.

“While the Village has dif-
ferent needs than the POA – 
theirs is security while ours is 
mainly enforcing traffic ordi-
nances, performing criminal 
investigations and court du-
ties – many of those our re-
quirements overlap because 
we also expected the depu-
ties to patrol the streets and 
keep an eye on homes and 
businesses,” Lonergan said. 
“We felt that rather than dou-
bling up on patrol, we could 
simply pay an additional 
amount and share services.”

In a later interview, Loner-
gan and Ellison said they also 
want to receive credit for the 
800-square-foot substation 
that the Village has provided.

“It was specially built for 
the deputies – there’s 1-inch-
thick plywood behind the 
drywall in the holding cell 
area so prisoners can’t escape 
and we provide the deputies 
with heating and air con-
ditioning, electric, phone, 
cable and internet service all 
at no charge. Based on $20 a 
square foot, that would cost 
the department $14,880 an-
nually if they leased it from 
anyone else. We should be 
able to deduct that from the 
amount we owe them for ser-
vices rendered,” Lonergan 
said.

Some Village residents 
were up in arms over the 
announcement, expressing 
fears that without adequate 
police protection, crime 
would rise. 

However, others ques-
tioned why a deputy isn’t al-
ready assigned to the highly 
populated Horseshoe Bend 

area – the only incorporated 
area not protected by a mu-
nicipal force. 

According to their website, 
the sheriff’s office employs 98 
full-time personnel and has 
26 additional reserve depu-
ties. The website also states 
of the 98 employees, 22 depu-
ties are assigned to the pa-
trol division, which is com-
prised of six squads on twelve 
hour watches, patrolling 
655 square miles. However, 
a portion of those miles are 
inside the city limits of Osage 
Beach, Lake Ozark, Cam-
denton, Linn Creek, Sunrise 
Beach and Laurie, which all 
have their own police forces. 
According to two of those 
agencies, Camden County 
does not routinely patrol in-
side the corporate city limits 
of the larger municipalities 
but instead, responds only 
when assistance is needed. 
In some cases, municipal of-
ficers have been the first to 
arrive to calls on Horseshoe 
Bend.

At the Village Board of 
Trustees meeting, deputies 
said they couldn’t keep a 
deputy on Horseshoe Bend 
full time if additional mon-
ies weren’t paid. However, 
according to the Camden 
County Assessor’s office, 
nearly a quarter of the more 
than $1 billion total assessed 
valuation of Camden County 
is on Horseshoe Bend.

Census enumerators es-
timate the total population 
of Camden County at ap-
proximately 41,000. During 
the summer months, the 
population is estimated to 
be 100,000 tourists per day. 
Village officials said while 
the Census count is still out, 
they expect to learn their to-
tal full-time population is ap-
proximately 2,000 however, 
they estimated summer-time 
population at five times that 
amount and even greater 
during holiday weekends. 
They also said traffic counts 
– and problems, especially 
drunk driving – multiplies 
exponentially in the summer 
when tourists are frequent-
ing the restaurants and bars 
in 7 Mile Cove.

Village exploring options to  
reduce cost of law enforcement by Nancy Hogland

According to estimates cal-
culated by Washington-based 
Election Data Services (EDS), 
Missouri may lose a congres-
sional seat when the final 
2010 Census tally comes in. 
Their estimates indicate that 
Missouri needed 36,723 more 
people to hold on to the seat in 
the U.S. House of Representa-
tives.

Tom and Destiny Lease, 
who live on Eagle Drive in the 
Village of Four Seasons, said 
they wonder if that shortage 
is the result of shoddy perfor-
mance on the part of Census 
enumerators. They said their 
entire street, as well as the 
adjoining Eagle Court, was 
missed by Census workers.

“We can’t be the only ones 
that were skipped. It just 
makes you wonder,” he said.

Lease said when he noticed 
bags carrying the Census 
questionnaires on the doors 
of other homes on the Bend 
but never received one at 
his house, he contacted Tom 
Laird, clerk for the Village.

Laird said he then con-
tacted Roger Corbin, the 
chairman of the 2010 Census 
Complete Count Commit-
tee, to report the problem. He 
said Corbin assured him that 
they would get Eagle Drive on 
the next trip through but that 
never happened, he said.

However, Corbin admit-
ted that while there were a 
few problems with this year’s 
enumeration, they were few 
and far between. 

“In fact, Morgan County 
led the state in the largest 
percentage jump of turned-in 
Census forms. They rose by 20 
percent, which means there 
will be a huge increase in ac-
curacy,” he said.

Corbin said because the 
government didn’t want to get 
into the situation where they 
had to provide benefits to cen-
sus takers, they conducted the 
count in five separate phases.

“At the end of every phase 
they dismissed everyone and 
then they re-hired the ones 
who wanted to continue work-
ing. Because not everyone ‘re-
upped,’ there could have been 
some problems during that 
transition process. However, 
I am confident that this issue 
in the Village is an isolated in-

cident. I’m very sure that the 
count will be accurate and 
everyone will be pleased with 
the numbers,” he said, adding 
that the problem was likely 
due to misinformation re-
ceived during the spring block 
check.

 “Beginning in May, a pre-
liminary canvas was done 
using GPS and the 9-1-1 sys-
tem of addressing. Canvass-
ers visited homes they knew 
were occupied by full-time 
residents and asked which 
other homes on their streets 
were also occupied by per-
manent full-time residents. 
The only thing I can think 
of it that maybe the person 
contacted on the block check 
wasn’t aware that people lived 
in those homes,” Corbin said, 
adding that Camden County 
was the only county in the 
state that received such scru-
tiny.

Shawnee Bend resident 
Kibbie Rolf contacted the 
“Lake of the Ozarks Business 
Journal” this summer after all 
nine homes on her street were 
passed over. She received a 
questionnaire after calling 
the 800-number advertised 
by the Census bureau. How-
ever, it wasn’t until a call was 
placed by this reporter to the 
regional office that a Census 
taker was sent out to hand de-
liver forms to the rest of her 
street.

According to EDS, based 
on preliminary tallies Illinois, 
Iowa, Louisiana, Massachu-
setts, Michigan, Missouri, 
New Jersey, and Pennsylvania 
will lose one seat each. New 
York and Ohio would lose two 
seats each. Arizona, Georgia, 
Nevada, South Carolina, Utah 
and Washington stand to gain 
one seat; Florida will gain two 
and Texas is expected to gain 
four House seats.

However, Corbin said he 
wouldn’t “throw in the towel” 
just yet.

“The person counting Min-
nesota came back and forth 
between here and there and 
said they were having a ter-
rible time counting people in 
the northern portion of the 
state where there are a lot of 
Indian reservations. In the 
end, it may be Minnesota that 
loses that seat and not Mis-
souri,” he said.

Despite problems, organizers 
expect good local Census count
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Two Convenient Locations at the Lake!

522 North Highway 5 
Camdenton 346-9911

1075 Lighthouse Road 
Osage Beach 348-6699

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com

Adams-Commercial.com

COMMERCIAL SERVICES
● Commercial Real Estate
● Investment Properties
● Development Tracts

COMMERCIAL SERVICES
● Business Sales
● Building Sites
● 1031 Exchange

( )

RESIDENTIAL SERVICES
● Lake Front Homes
● Condominiums

Bruce Adams (573) 216-4690
View All Our Commercial  & Business Listings at Adams-Commercial.com

AdamsAtTheLake.com

Bruce
573.348.5100

● Villas & Townhomes
● Off-Shore Homes
● Lots & Land

● Farm & Hunting Acreage
4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)

Bruce
& Jan

g y , g , ( )

Lake Regional Health Sys-
tem will host the informa-
tional forum “Preventing 
Colon, Rectal and Pancreatic 
Cancer” at 10 a.m. Thursday, 
Nov. 11, in the hospital’s third 
floor conference rooms. 

The forum will be hosted 
by board-certified Gastroen-
terologist Kevin Byrne, D.O. 

Topics will include cancer 
prevention, causes and treat-
ment for chronic acid reflux 
(GERD) and common GI 
questions. 

The program is free, but 
registration is required. Visit 
lakeregional.com/events to 
register, or call 573-348-8222 
for more information.

LRHS hosts forum on 
Gastrointestinal Cancer 
Prevention

Listen live to the classic hits you love

www.cool1027.com
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by Nancy Hogland
An incorrect use of termi-

nology has been blamed for 
the misunderstanding be-
tween Lake Ozark aldermen 
and city staff about pay.

At a recent meeting, City 
Administrator Dave Van Dee 
told aldermen that several 
city employees had exceed-
ed the pay levels allowed by 
ordinance. In several differ-
ent references, he said those 
employees’ pay went above 
“Grade 12.” According to 
the city’s Policies and Pro-
cedures Manual, that would 
mean those employees 
would be making more than 
$71,000 per year. His state-
ments caused much conster-
nation among aldermen.

However, in a later inter-
view, Van Dee said what he 
meant was “Step 12.”

“I should have said that 
the employees exceeded Step 
12.’ We have 12 grades with 
12 levels or steps in each,” 
Van Dee explained. “I guess 
I was thinking one thing and 
saying something else. The 
whole pay plan is rather con-
fusing and then I suppose 
by not making myself clear, 
I confused it even further. 
Now I understand why alder-
men were so upset.” 

When aldermen ques-
tioned Van Dee about it at 
the meeting, and said they 
wanted to look at personnel 
files, they were told by both 
Van Dee and City Attorney 
Roger Gibbons that because 
of wording in the ordinance 
aldermen adopted in 2009, 
those records were closed to 

them.
“My thought was ‘How on 

earth can we make up a bud-
get when we don’t even know 
what people are making?’ 
That’s ridiculous. We have to 
have access to that informa-
tion,” Alderman Robert Da-
vis said after the meeting.

However, Van Dee said 
that issue was also a “mis-
communication.”

“I thought they wanted 
to see personnel informa-
tion - not salaries. Of course 
they’re allowed to see payroll 
amounts. What they’re not 
allowed to see is employee 
evaluations and medical 
records. Actually, I’m going 
to suggest to the aldermen 
that we go back and revisit 
the whole policies and pro-
cedures deal because, quite 
truthfully, I was flabbergast-
ed when I saw how many em-
ployees were already at the 
top of their pay scale when 
this new plan was only ad-
opted a year ago.”

He said currently six em-
ployees are making more 
than is set by policy, two em-
ployees are at the top of what 
is allowed and next year, if 
raises are warranted and 
able to be given, four more 
will be at the top of their 
level.

“Clearly, that shouldn’t be 
the case,” Van Dee said. “It 
impacts morale when people 
work hard and then find out 
that they can’t get a raise, no 
matter how good a job they 
did, because the policy won’t 
allow it.”

Van Dee said there was 

also a misunderstanding 
with the board about the 
process followed when he re-
ceived a pay raise in August.

“At my anniversary the 
mayor gave me a review and 
approved both a 2-1/2 per-
cent cost of living adjust-
ment (COLA) and a 2-1/2 per-
cent merit increase. When I 
was hired, the pay scale for 
this position was $54,238 at 

Step 1 and $71,230 for Step 
12. I came in at Level 11, 
which was $69,000. So when 
the mayor gave me the COLA 
and the merit increase, it put 
me over the maximum al-
lowed by ordinance. I knew 
other people were making 
more than what was allowed 
so at first, I didn’t think any-
thing about it. However, the 
mayor questioned it so I de-

cided to call our city attorney 
to find out what we should 
do,” he said, adding that after 
Gibbons reviewed the mat-
ter, he determined Van Dee 
would only be allowed to get 
the COLA. 

Van Dee also said he 
would be happy to provide a 
copy of his employee evalua-
tion to aldermen.

“Several of them came in 
and filed a Sunshine Law re-
quest to see it when all they 
would have had to do is ask 
me for it. I don’t have any-
thing to hide,” he said.

Are you hosting a Holiday Party or need a 
place to throw the ultimate party? Call us!

The Barrett Restaurant Group can cater from 
15-500. Utilize one of our great locations like 
Shorty Pants with the intimate lounge and 
� replace or Wobbly Boots with a stage and 
dance � oor.

We will help develop a menu and can provide 
the bartenders and servers to make your function 
MEMORABLE.

Just give R.J. a call at 573-348-2277.

Lake Ozark city administrator: Pay issues 
misunderstood, blown out of proportion

Lake Ozark city officials are considering a pay freeze for all employees if 
revenues don’t increase. 

City Administrator Dave Van Dee said after discovering some employees 
are paid a rate outside of the pay plan, he notified those employees pay in-
creases would be suspended until they either receive additional certification or 
the pay plan catches up to them. The pay of those who are at Step 12 will not 
increase until such time as the pay plan is adjusted.

However, he said he’s also looking at several options to cut expenses in-
cluding an across-the-board pay freeze for the coming year.

The city, which employees 39 full-time employees, has a total annual pay-
roll just shy of $1.3 million. The city of Osage Beach, which employs 104 full-
time employees, has a total payroll of $4.1 million.

No increase in revenues 
could mean no raises
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by Darrel Willman
Each Fall, hunters across 

Missouri take to the water, so 
to speak-- inhabiting haphaz-
ard camouflage covers, boat 
blinds, buried blinds and all 
other sort of cover in search of 
their annual share of the mi-
gratory birds that cross the re-
gion along America’s flyways.

This means big business for 
the Lake of the Ozarks and Tru-
man Dam areas. These hunt-
ers buy decoys, shotgun shells, 
hats, coats and other hunting 
gear, spending untold millions 
each year. 

According to the US Fish 
and Wildlife Service report Mi-
gratory Bird Hunting Activity 
and Harvest, over 13.1 million 
ducks were harvested in the 
United States during the 2009-
2010 waterfowl season, down 
from 13.6 million the year be-
fore. The number of geese tak-
en also declined from 3.8 mil-

lion in 2008-2009 to 3.3 million 
in 2009-2010. 

In their Waterfowl Popula-
tion Status report dated July 
2010, the agency reports nearly 
41 million birds in their sur-
vey areas, down slightly from 
42 million the previous year. 
The figures however, are re-
ported to be 12 percent above 
the long term averages. By spe-
cies; some figures include the 
Green-Winged Teal at 3.5 mil-
lion, the Blue-Winged Teal at 
6.3 million and the Northern 
Pintail at 3.5 million among 
many.

In Missouri, some 249,000 
Mallards were taken in 2008, 
with that number slightly di-
minished in 2009 to 221,000. 
Of the 24 species listed in the 
harvest report, Mallards were 
far and away the duck taken 
most often. Others include the 
Green-Winged Teal at 42,000 
for 2009, the Northern Shov-

eler at 24,000, and the Cinna-
mon/Blue-Winged species at 
17,000. Numbers for Gadwall, 
Wigeon, Teal, Pintail, Wood 
Duck, Bufflehead and Mergan-
sers all declined. An estimated 
35,000 hunters participated in 
the Missouri harvest, with an 
average reported 11.3 ducks per 
hunter and a total duck harvest 
of 399,000 birds.

Missouri lies within the 
Mississippi Flyway, for which 
an estimated 6.1 million birds 
were counted as taken. This is 
down from 2008’s 6.5 million 
bird harvest. 1.1 million geese 
were harvested in the flyway, 
down from 1.34 million the 
year previous.

Missouri’s two month duck 
season begins Oct. 30 or Nov. 6, 
depending on where you hunt, 
goose season opens again No-
vember 25th and runs through 
the first of the year. Good 
Hunting!

CUBA

UNITED STATES OF AMERICA

C A N A D A

MEXICO

U.S.

CENTRAL FLYWAY
MISSISSIPPI FLYWAY
PACIFIC FLYWAY
ATLANTIC FLYWAY

Hunting along the Flyway in Missouri

BUSINESS JOURNAL 
GRAPHIC BY WILLMAN

by Nancy Hogland
Motorists traveling through 

portions of the Lake area during 
the past few weeks may have felt 
like they were maneuvering an 
obstacle course. The Missouri 
Department of Transportation 
(MoDOT) has been working 
on several different projects 
that have resulted in lane 
closures and a plethora of 
orange barricades dotting the 
streetscape.

One of those projects was 
wrapped up in late October when 
MoDOT cut the ceremonial 
ribbon marking the opening of 
eight miles of shared four-lane 
highway that runs from just 
north of Route 7 in Camdenton to 
just south of the Laclede County 
line. According to MoDOT, 
the $20.4-million road project 
consists of alternating passing 
lanes along the conventional 
two-lane highway that will 
provide motorists with periodic 
opportunities to pass other 
vehicles without having to drive 
in the opposing lane. MoDOT 
is touting the project, which 
also includes another 10 miles 
of Route 5 between the Laclede 
County line and Lebanon, as 
a “new type of highway design 
in Missouri that will increase 
safety and traffic flow along the 
Route 5 corridor.” Another $7.2 
million phase to complete the 
Laclede County portion of the 
project is expected to be finished 
in early 2011.

While much of the work on the 
new section of the Osage Beach 
Parkway is completed, crews 
have been working round the 
clock on grading, drainage work, 
paving and building bridges for 
the new Route 54 Expressway, 
expected to be completed by the 
end of 2011. The list of projects is 
lengthy.

∙Grading work to tie in the 
new Jeffries Road to the existing 
Route 54 is underway.

∙Grading, drainage 
and erosion control work 
continues from Nichols 
Road to Jeffries Road. 
∙Grading, drainage and erosion 
control work continues from 
Route KK to the west of the 
project.

∙Grading and asphalt paring 
recently began on the new 
service road from Oak Road to 
Normandy Road and on the new 
service road from Case Road to 
Mariner Circle.

∙El Terra Lane is closed to 
traffic. Motorists should use 
Swiss Village Road for access.

∙Traffic on Lake Road 54-59 
is detoured until this portion 
of the project is completed in 
summer 2011.

A bridge replacement project 
on Route J over Prairie Hollow, 
located approximately three 
miles north of U. S. Route 54 in 
Camden County, is underway 
and motorists are being detoured 
around the area on Routes 54, 5 
and 7 until project completion, 
expected in early December. 
The bridge replacement is part of 
MoDOT’s Safe and Sound Bridge 
Improvement Program, which 
will improve 800 of Missouri’s 
worst bridges in five years by end 
of 2013.  Ninety bridges will be 
replaced or repaired in the mid-
Missouri area as a part of this 
program. Already more than 225 
bridges included in the program 
have been improved statewide.

Concrete barriers and 
construction signs also are at 
the intersection of Route V and 
Business Park Road/East Valley 
Drive in Linn Creek, where 
grading and earthwork has 
begun on a widening project 
that’s scheduled for completion 
in the spring of 2011. Turn lanes 
will be constructed within 
the highway median at both 
intersections. Additionally, the 
existing intersection of Business 
Park Road/East Valley Drive will 
be reconfigured to reduce the 
number of turning movements. 
Vehicles on Route 54 will still be 
able to exit at Business Park/East 
Valley however, to enter Route 
54 from Business Park Road 
motorists will use a separate 
entrance to be constructed just 
east of the exiting intersection.

While drivers are urged to 
slow down for the construction, 
they’re also required to slow 
down on Highway 5 between 
Route F and Laurie where the 
speed limit has been set at 45 
mph. MoDOT changed the speed 
limit at the request of the city of 
Sunrise Beach and after a study 
of traffic movements and speed 
limits through town showed it 
would provide a more consistent 
travel speed and improve safety 
and traffic flow.

For more information on 
the projects, visit www.modot.
org/central or call toll free 
1-888-ASK-MoDOT (275-6636).

MoDOT on the road to 
improved driving conditions
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MoDOT on the road to 
improved driving conditions
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T-Shirts
Team Uniforms
Jackets
Corporate Apparel
Hats  •  Bags
Promotional items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr • Osage Beach

Simply a Wonderful Dining Experience!
573-302-0848 • www.CityGrillandTheBlueRoom.com

Holiday Parties
Made perfect with your choice of multiple menus; 
a fully-stocked premium bar and fine wines;
 the option of entertainment and dancing;
and a pleasant, professional, 
attentive serving staff. Call today!

The Kiwanis Club of Ozark 
Coast inducted its new of-
ficers for 2010-2011 recently. 
Elected president of the club 
was Becky Panchot of Wally’s 
Refrigeration, vice president/
president-elect Mike Waggett 
of MSW Interactive Design, 
secretary Tammy Gardner, 
and treasurer Susan Riddell 
of Central Bank of Lake of the 
Ozarks. 

David Kelly, lieutenant gov-
ernor for Division 11 of the 
MO-ARK District of Kiwanis 
and a member of the Sedalia 

Kiwanis Club, presided over 
the installation of officers. 

Serving as directors of the 
Club for 2010-2011 will be: 
immediate past president, 
David Creel of Bank Star One; 
Paul Faulconer of Rapid Signs; 
Andi Hornback of Central 
Bank; Wayne Marlow; Chris 
Cisar of Arrowhead Title; Jen-
nifer Hoose of Central Bank; 
and Terri Hall of the Lake Re-
gional Hospital Foundation.

The Kiwanis Club of Ozark 
Coast meets every Thursday 
at JB Hook’s at noon.  

Kiwanis Club Of Ozark 
Coast inducts new officers

Becky Panchot, David Kelly, Susan Riddell, Mike Waggett.  Tammy 
Gardner is not pictured.
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Kiwanis Club Of Ozark 
Coast inducts new officers

Your Finances
Should You 
Worry About a 
‘Bond Bubble?’

These days, many investors are 
focused on the volatility of the stock 
market. But if you own bonds, you’re 
probably looking at a different picture.

In fact, bond prices have risen so 
much that there’s now talk of a pos-
sible “bubble.” If this happens — that 
is, if bond prices reach unsustainable 
levels and then drop sharply — how 
should you respond?

Before we consider the likelihood 
of a potential bubble, let’s look at just 
why bond prices have risen so much. 
The chief cause is falling interest rates. 

When market interest rates de-
cline, the price on existing bonds — 
which may carry higher rates — will 
rise. That’s because investors, seeking 
higher interest payments, will be will-
ing to pay a “premium” to purchase 
those bonds. 

Bond prices are also being pumped 
up by the huge infusion of cash into 
bond-based mutual funds, spurred, in 
part, by investors’ concern over the 
stock market’s performance. 

Now, let’s return to the issue of a 
potential bubble. It’s almost impos-
sible to predict such an event, but 
some factors would seem to lessen its 
likelihood. 

Although past performance is 
no guarantee of future results, bond 
declines historically have been less 
frequent and less severe than stock 
plunges. 

Also, while interest rates will rise 
eventually, they appear poised to stay 
relatively low for a while.

Furthermore, as investors remain 
somewhat pessimistic about the pace 
of the economic recovery, they may 
continue to be leery of the stock mar-
ket, choosing instead to continue put-
ting money into bonds, thereby help-
ing keep prices high. 

Ultimately, though, even if a bond 
bubble were to occur, it wouldn’t nec-
essarily have a major impact on your 
investment success. Here are a few 
things to consider:

Hold bonds until maturity. If you 
buy bonds for the income they pro-
vide, there’s typically no need to sell 
them prior to maturity. No matter 
what happens to the market value of 
your bonds, you will receive the same 
regular interest payments. 

And when your bonds mature, 
you’ll receive all your principal back, 
unless the issuer defaults — an unlike-
ly event if you purchase “investment-
grade” bonds. 

Build bond ladders. You can’t al-

ways anticipate changes in interest 
rates, but you can prepare for them by 
building a “ladder” of bonds of vary-
ing maturities. 

When market interest rates rise, 
you can reinvest the proceeds of your 
maturing, short-term bonds into the 
new bonds being issued at the higher 
rates. And when market rates fall, 
you’ll still have the higher rates of your 
long-term bonds working for you. 

(Generally speaking, longer-term 
bonds pay higher interest rates than 
shorter-term bonds; this is to reward 
investors for the greater risk, and 
built-in infl ation expectations, of the 
long bonds.) 

Be sure to evaluate the securities 
held within the ladder to ensure they 
are consistent with your investment 
objectives, risk tolerance and fi nancial 
circumstances. 

Diversify. 
Of course, you don’t want to invest 

only in bonds. Try to build a diversifi ed 
portfolio based on your goals, risk tol-
erance and time horizon that could in-
clude bonds, quality stocks, certifi cates 
of deposit, government securities, 
bond funds and other securities.

Keep in mind, though, that diver-
sifi cation, while helping reduce the 
effects of volatility, can’t guarantee 
profi ts or protect against loss. 

Whether or not we see a bond 
bubble, these moves can help you — 
so give them a place in your overall 
investment strategy.

Edward Jones, its associates and 
fi nancial advisors are not estate plan-
ners and cannot provide tax or legal 
advice. Please consult your attorney 
or qualifi ed tax advisor regarding your 
particular situation.For a free review of 
your annuities and insurance: contact 
Tony Reahr - Licenced Insurance Spe-
cialist, Acredited Asset Management 
Specialist and Financial Advisor at Ed-
ward Jones Investments in Lake Ozark, 
573-964-5712.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

 
 
 

 
 

A Division of First State Bank of St. Charles 

www.fsbfinancial.com 
995 KK Drive, Osage Beach 65065 

Opening doors
to your Lake home. 

 Michael Lasson 
(573) 746-7211 

www.yourlakeloan.com 

Katie Karr 
(573) 746-7214 

All loans subject to approval.  Programs, rates, terms and conditions are subject to change without notice.  Certain restrictions, terms and conditions may apply.   
Contact your First State Bank Mortgage Residential Lender for more details or to see if you qualify. 

 
 
 

Low‐Rate Financing 
for Your Lake Home 

 

FHA ‐ Jumbo ‐ VA ‐ USDA ‐  
Second Homes ‐ Condominiums 

INSULATIONINSULATION

For All Your Green Building & Energy Saving Needs!

DAVID BRADDY, GENERAL MANAGER
Bolivar Insulation of Camdenton, LLC
689 Lower Business Pk Rd., POB 628
Linn Creek, MO 65052 • 573-216-0500 Cell

• SEAMLESS GUTTERS • SIDING SOFFIT & FASCIA
• NEW CONSTRUCTION & REPLACEMENT WINDOWS

• BATT & BLOWN INSULATION
• SPRAY FOAM - CLOSED & OPEN CELL

• SIDING & GUTTER CLEANING • FREE ESTIMATES
• CRAWL SPACE MOISTURE & MOLD ELIMINATION

Your Energy Solution Company, Serving the Central 
Missouri Area for Over 60 Years!

COMMERCIAL AND RESIDENTIAL
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Visit Online and
Listen Live at

www.mix927.com

“Ask An Engineer”
with Stan Schultz of Schultz 
& Summers Engineering

Lake Placed On Im-
paired Waterways List

The way in which  wastewa-
ter generated at the Lake’s 400+ 
treatment systems is treated took 
a new turn on September 8th.  

The Missouri Clean Water 
Commission met and voted on the 
newest list of waterways not meet-
ing water quality standards and for 
which adequate water pollution 
controls have not been required.  
Included on the list (known as 
the 303(d) list) were the Niangua 
and Osage Arms of the Lake of the 
Ozarks.  The Niangua Arm is listed 
for excessive Phosphorus and the 
Osage Arm for Nitrogen.  These 
new restrictions will eventually 
require upgrades on many of the 
wastewater facilities at the Lake. 

 Phosphorus is most likely 
entering the waterway from soil 
erosion although washing pow-
ders leaching from failing septic 
tanks and undertreated municipal 
wastewater can also be a con-
tributor.  Nitrogen is a heavily used 
fertilizer in both agricultural and 
residential applications.  The fact 
that the Osage Arm/River drain-
age basin includes the farmlands 
of eastern Kansas and western 
Missouri is most likely a major 
contributor to elevated Nitrogen 
levels in our lake.  Excessive lawn 
fertilizing can also cause Nitrogen 
to fl ow into the Lake.   

According to the Department 
of Natural Resources (DNR), the 
next step in evaluating the accept-
able level of each pollutant is a 
‘Total Maximum Daily Load’ study 
in which state scientists establish 
what levels of Nitrogen and Phos-
phorus can safely be in the water 
body.  Municipal wastewater per-
mits will then be evaluated each 
time they are renewed and, most 
likely, tightened to help reduce 
the load of each pollutant into the 
lake.  

It is still too early to say for sure 
what changes we are facing at the 
Lake, but we will be facing chang-
es.  Now that the Lake has been 

included on the 303(d) list of Im-
paired Waterways, it will be receiv-
ing more attention from regulators 
and more stringent regulations are 
what can be expected.

The DNR offi cials I have talked 
to don’t have any specifi c changes 
we can expect but are researching 
how existing wastewater treat-
ment plants will be affected.  How-
ever, one only has to look at the 
Branson area to see that standards 
will most likely be tightened to 
protect the Lake.  Wastewater dis-
charges into Tablerock and Taney-
como Lakes are much stricter than 
we have here at the Lake but are 
probably a good point of reference 
for what we can expect.  

Stan Schultz owns of Schultz 
and Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, fl ood 
certifi cation, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com     

Stan Schultz owns Schultz and 
Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, fl ood 
certifi cation, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com     

Stan Schultz

• • • •
•

9

www.talktotonia.com

Diana Finley, GRI
Broker - Sales Associate

Diana@talktotonia.com

A Multiple Listing Servicec REALTOR
Equal Housing Opportunity

Cell 573-216-2710
800-348-6642 • 573-365-9700

Fax: 573-365-9715

The Lake is 
Calling....

With historically low interest rates, now 
is an amazing time for buyers and sellers!  

Call me today for information on
purchasing your lake home!

Diana Finley, GRI
Broker - Sales Associate

Diana@talktotonia.com
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513 N. BUSINESS RT. 5
IN CAMDENTON

WWW.RONHULETT.COM

573.346.7272

07 Ford 500 LTD AWD, 67,737 mi.  $14,995 07 Toyota Avalon XLS, Gray, 39,815 mi. $19,995 05 Cadillac Deville, Silver, 84,646 mi. $11,995

11 Buick Regal CXL 4 Cyl., Stone, 1,020 mi., ...................$26,995
10 Buick LaCrosse CXS SR, White, 11,918 mi., ................$29,995
10 Chevy Camaro 2SS/RS, Black, 4,325 mi., ....................$33,995
10 Chevy Malibu LT1, Gold, 21,721 mi.,  ..........................$18,995
10 Chevy Cobalt Sport, Black, 9,759 mi.,  ........................$15,495
10 Chevy Malibu LTZ 4 Cyl., Black, 15,645 mi., ................$21,995
10 Chevy Impala LT, White, 21,600 mi., ............................$20,995
10 Chrysler Town & Country, Silver, 21,648 mi., ...............$20,995
10 GMC Acadia SLT1 AWD, Silver, 14,886 mi.,..................$34,995
10  GMC Acadia SLT1 AWD, Black, 11,261 mi., .................$34,995
10 Toyota Corolla S, Blue, 14,909 mi., .............................$14,995
09 Chevy Cobalt Sport 4 Dr. Silver, 28,401 mi., ............... $13,995
09 Chevy Aveo 5 LT, Red, 28,889 mi., ..............................$11,995
09 Chevy Malibu LT2 4 Cyl., White, 52,051 mi., ................$15,495
09 Chevy Tahoe LTZ 4WD, Gray, 28,770 mi., ....................$38,995
09 Nissan Cube, 1.8 SL, Gray, 13,093 mi., .......................$14,995
08  Chevy UplanderLT Dual Slider, Blue, 62,218 mi., .........$15,995
08 Chevy Avalanche LTZ 4WD, White, 43,693 mi., ............$36,995
08 Chevy Silverado 1500 Crew Cab LT/Z71, 43K mi., .......$25,995
08 Dodge Sebring LX 4 Cyl., Blue, 52,482 mi., .................$10,995

08 VW Jetta S, Silver, 48,829 mi., ....................................$13,995
07 Buick Lucerne CXS, White, 73,965 mi., .......................$16,995
07 Chevy Equinox AWD LT, Silver, 86,695 mi., ..................$12,995
07 Chevy Cobalt LS Cpe, White, 70,115 mi., ......................$7,995
07 Chevy HHR LT2 Prem. Edit., Frost, 69,760 mi., ..............$9,995
07 Ford Escape LTD 4WD, Tan, 63,553 mi., ......................$16,995
07 GMC Acadia SLT2 AWD, Black, 41,880 mi., .................$29,995
07 Mercury Mountaineer, White, 52,796 mi. .....................$17,995
06 Chevy Vibe, Blue, 78,037 mi., .......................................$8,995
06 Ford Escape LTD 4WD, Tan, 63,553 mi., ......................$11,995
05 Chevy Suburban Z71 4WD, Silver, 95,589 mi., ............$18,995
05 Chrysler PT Cruiser GT Conv. Silver, 27,9323 mi.,........$12,995
05 Dodge Dakota Quad 4X4/4.7 Blue, 87,890 mi., ...........$12,995
05 Kia Sorrento EX FWD, Gold, 54,590 mi., ......................$11,995
04 Buick Regal LS, White, 97,012 mi., ...............................$6,995
04 Chevy Suburban 2500 LT QuadSteering, 78,600 mi., ..$18,995
04 Dodge Durango SLT/Hemi, Silver, 94,953 mi. ..............$12,495
01 Chevy Corvette Cpe Pewter, 76,888 mi., .....................$18,995
01 Saturn Vue XE FWD Silver, 15,739 mi.,  .......................$19,995
96 Chevy Corvette Cpe Black, 67,312 mi., .......................$12,995

08 Escalade Ultra Lux AWD, Wht, 47K mi. $42,995  08 Avalanche LTZ 4WD Wht, 43Kmi. $36,995 07 Navigator L/Elite, White, 33K mi. $34,995

VIEW OUR ENTIRE INVENTORY AT WWW.RONHULETT.COM

by Nancy Hogland
New legislation signed into 

effect on Sept. 27 is making it 
easier to obtain loans for new 
business start-ups or to keep 
the doors open on existing 
businesses, according to one 
local lender.

Jack Funderburk, commer-
cial loan officer at Central Bank 
Lake of the Ozarks, the largest 
SBA lender in the Lake area, 
said the SBA 7A loan program, 
expanded through the Small 
Business Jobs Act of 2010, is 
ideal for someone who wants 
to start a business but doesn’t 
have a lot of working capital.

“This bill gave money to the 
SBA to provide higher guaran-
tees, which will be extremely 
helpful,” he said, explaining 
that banks typically don’t like 
to loan money on “riskier” 
businesses where owners don’t 
have a lot of money invested. 
“We don’t want to suddenly 
own a bunch of desks and 
computers or manufacturing 
equipment because there’s not 
a lot of resale value in it. Typi-
cally those types of things only 
get pennies on the dollar. How-
ever, with the SBA 7A program, 
we have a 90-percent guaran-
tee on anything we loan. Banks 
are more willing to take a risk 
and loan on desks, computers 
and other equipment if they 
know their investment is pro-
tected.”

Funderburk said the pro-
gram also suspended the 2 
½ percent loan origination 
fees charged to borrowers 
and also increases the ceil-
ing on the loan amounts. In 
the past, microloan limits 
were set at $35,000. That has 
been increased to $50,000. 
SBA Express loan amounts 
have risen from $350,000 to 
$1 million. And while loans 
typically range from $25,000 
to $150,000, there’s no “floor” 
on the amount of money that 
can be borrowed. Funderburk 
said even $5,000 loans were 
“do-able” and with “crazy low 
rates,” they were affordable.

“The new law will even al-
low small business to borrow 
money to pay salaries and keep 
the lights on during the winter 
when business is slow,” he said. 
“The whole purpose is to help 
owners continue to employ 
people or to create new jobs in 
order to stimulate the econo-
my. And while you can borrow 
money to buy real estate, you 
can’t borrow to buy investment 
properties.”

Funderburk said while the 
loans require business plans 
and other information, loan 
officers would help business 
owners draw up the necessary 
documents and complete the 
stack of forms that are part of 
the loan.

SBA program encourages 
lending by community 
banks to small businesses

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for Illinois Street Bar & Grill located at 126 Illinois Street, 
Camdenton. Pictured are Bruce Mitchell Camdenton Area Chamber of 
Commerce Executive Director; Tracey Peters,   Central Bank of Lake 
of the Ozarks Representative; Jo McElwee, Camden County Circuit 
Clerk;   June Baumgartner, [with scissors] , owner;   Dustin Marler, 
Cook; Betsy Wittenberg and CJ Rowland, Chefs; Tera McDowell, 
Bar Manager; Amy Hadfield and Charli Allee , First National Bank 
Representatives; and Mike Nichols, City of Camdenton Assistance 
Administrator. 
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www.divinitygiftshop.com • 108 High St. • Jefferson City
573-636-5470 • Mon. - Fri. 9-5:30 • Sat. 10-4:30

Largest Selection

Over 150 Pieces Available - building Nativity Scenes for 
Grandchildren and God Children

Divinity Religious Gift Shop

of Fontanini Collectible
Series in Central Missouri

Bank Star One has an-
nounced the appointment of 
Shawn Haider to vice president.

According to bank president, 
Rick Meriage, Haider’s respon-
sibilities will focus primarily on 
lending activities.

“Shawn brings a great deal of 
experience in the lending area, 
both commercial and consum-
er, but his expertise extend to 
all areas of retail and commer-
cial banking,” he said.  “We’re 
delighted to have him on our 
team.”

Haider has been in banking 
for eight years, most recently 
with the Bank of Springfield 
(Illinois) in Swansea, Illinois, 
where he was vice president, 
commercial lending. Prior expe-
rience includes serving as vice 
president, small business for 
United Missouri Bank (UMB) 
in Belleville, Illinois and vice 
president for Bank of Calhoun 
County in Hardin, Illinois. 

Haider attended Lindenwood 
University and Southern Illinois 
University (Edwardsville).  

Bank Star One is a subsidiary 
of the Festus-based BancStar 
Inc., a bank holding company 
with four bank charters, 13 re-
tail branches and nearly $375 
million in assets. Bank Star of 
the LeadBelt has six branches: 
Park Hills, Desloge, Leadwood, 
Farmington and Festus (2); 
Bank Star of the BootHeel has 
two branches: Steele and Ca-
ruthersville; Bank Star One 
has four branches: Fulton, New 
Bloomfield, Lake Ozark and 

Osage Beach; and Bank Star 
has one branch (Pacific) and a 
mortgage company (Bank Star 
Mortgage) in Kirkwood, Cape 
Girardeau, and Marble Hill.  All 
branches are in Missouri. 

Bank Star One provides a full 
range of personal and business 
financial services, including 
checking, savings, remote de-
posit capture, certificates of de-
posit, safe deposit boxes, home 
equity loans, commercial loans, 
SBA loans and consumer loans.  

Bank Star One is an active 
member in its’ communities 
and offers all forms of mortgage 
services, including fixed rate, 
adjustable rate, jumbo, con-
struction, lot, home equity, in-
terest only, second home, FHA 
and VA mortgage loans.  

For information on all Bank 
Star products, visit their website 
at            www.bank-star.com or 
call 573-365-BANK.  Bank Star 
One is a Member FDIC and an 
equal housing lender. 

Shawn Haider joins 
Bank Star One

The Lake Area Chamber of Commerce was on hand to welcome new 
member Eagle Security & Investigations, LLC with a ribbon cutting. 
Locally owned and operated, Eagle Security & Investigations are ful-
ly insured, bonded and licensed by the state.  For more information 
contact 573.964.0267. Pictured along with Chamber Active Volunteer 
Ambassadors from left to right are:  Lee Nash, Supervisor of Security 
Division; Reatha Nash; James Cameron, Vice President; Linda Nash; 
George Young; Gene Evans.
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“Insurance Talk”
with Margi Hamlin of 
Golden Rule Insurance

Identity Theft 
and Personal 
Umbrella Coverage 

Are You and Your Personal Assets 
Covered? Protect yourself and what 
you own. There is help that will give 
you peace of mind.

Let’s talk a little about each:
IDENTITY THEFT takes place 

everyday and you can find yourself 
suffering for someone else’s behav-
ior.  If you shop on-line, have a credit 
card account, a bank account or just 
through your job – your information 
is out there.  The expenses you incur 
to restore your good name can be 
astronomical.  Acquiring identity theft 
coverage can help you with these 
costs, as well as assisting you with 
the necessary paperwork required to 
restore your identity.  And with the 
monitoring available with the cover-
age you can relax knowing you will 
receive immediate alerts regarding 
any critical change.   The cost to add 
this is very low - $40 - $50 annually 
and gives you up to 25,000 – 30,000 
coverage. 

PERSONAL UMBRELLA pro-
vides protection once your other 
policies have exhausted their limits.  
Here’s just one scenario:  You are 
involved in an auto accident that is 
determined your fault.  In this acci-
dent someone is injured badly.  A few 
months down the road you find your-
self in a lawsuit and the injured per-
son is awarded $1 million.  Your auto 
insurance policy pays the limit that 
you’ve chosen – the rest is up to you. 

How will you pay the remain-
ing?  And even if there is no awarded 
amount to the injured person, the 

court-costs can be very high.  This 
is where the Umbrella comes in.  It 
will step in to assist in payment and 
thereby eliminating the need to sell 
your assets.    

Umbrella coverage also will pro-
vide protection against charges of 
libel, slander, invasion of privacy, false 
arrest and the costs incurred for at-
torney and court fees.   

In short – if you have assets of any 
significance, the personal umbrella is 
a must for you.  Based on the cover-
age amount chosen, the premium can 
be as low as $150 annually.

I hope you will give some thought 
to the coverage discussed.  

Individual identity is at great risk 
and unfortunately today’s society has 
become very litigious.  Courts and ju-
ries many times will award more than 
the normal limits carried by you on 
your home or auto policy.

We must each protect ourselves.
Margi Hamlin is the Personal 

Lines Manager at Golden Rule Insur-
ance Agency in Osage Beach. She 
can be reached at 573-348-1731 or 
margi@goldenruleinsurance.com for 
additional comments or questions. 

Margi Hamlin

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for Imagination Station Learning Center and Daycare LLC. 
Pictured in front are owners Misty Rogers and Annie Mustain, [with 
scissors].  Also pictured are  Alan West, Amy Hadfield and Charli Allee, 
Tracey Peters and Chris McElyea, Brenda Colter, Laura Wright, Diann 
Jacobs,  Johna Stanfield and Sharon Rogers and Bruce Mitchell.

Gattermeir Davidson Real Es-
tate announced a large business 
expansion plan in October. The 
cutting edge Real Estate firm that 
has far exceeded its sales goals 
over the past two years at the Lake 
of the Ozarks has expanded its of-
fice space and its online presence.  
Customers already familiar with 
the company won’t have to go far 
to access Gattermeir Davidson’s 
new office across the parking lot 
from their previous building.

“We simply ran out of space 
and we needed to expand our fa-
cility. We added more offices, a 

better work environment for our 
agents and staff, and we also get 
better exposure with this new lo-
cation facing the highway,” said 
partner Ryan Gattermeir.

The move allows the company 
to gain 600 sq. ft. of space and al-
lows its 14 full time agents and 
4 staff members more room to 
work.

In its first year of operation, 
Gattermeir Davidson recorded 
just over $35 million in sales vol-
ume and have just upped the ante 
for 2010 to $50 Million+ in sales 
volume.  “Most real estate com-

panies are looking for ways to cut 
costs or cut expenses, but we’re 
growing our business,” Gatter-
meir said.

The firm does about half of its 
business through a proprietary 
online marketing and lead sys-
tem, known as TigerLead. In their 
new office near Highway 54 and W 
in Lake Ozark, a widescreen tele-
vision in the reception area puts 
the TigerLead system on display, 
where clients and customers can 
see in real time where buyers are 
looking for property on a map of 
the lake area.         cont. on page 26

Lake Area Real Estate Company Expands
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Certified Public Accountant

Established in 1987 SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax Payroll Services • Estate Tax & Planning 

• Real Estate Taxation Agriculture • Small Business • Contractors • Individuals

Offices in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A Lake Ozark • 365-9400

“Helping you keep more of what you make!”  www.bdm-cpa.com

Bobby Medlin, CPA

Haley Homan

Jason Blankenship, CPA

Patricia Higgins

Adam Wolfe

Sara Hill

Christine Vines, CB

Tammy Hoellering

CK’s Fashion
For Men & 

Women of All Ages
Up to Size 3X

Stone Crest Mall
Osage Beach
573-552-8844

• Gucci • D&G • Coach • Betti Boop 
• Stacy Adam • Timberland

• Rockport • Dikuza • Indigo • Earth 
• Luxurie • Dereon 

“Let’s Talk Cars & Trucks”
with Jason Hulett from 
Hulett Chevrolet • Buick • GMC

Save Worries, 
Get Your Car 
Ready for Winter

Make sure you check your tires 
for proper pressure and tread 
depth. Tire pressure fluctuates by 
1 PSI for every degree of tempera-
ture change.  For the most accu-
rate reading, drive one mile and 
then re-check the tire pressures. 
This warms your tires slightly and 
will give you a more consistent 
reading. 

Check your belts, hoses and 
coolant level. A belt breaking or 
hose leaking will cause your ve-
hicle to over-heat. Low coolant 
level can prevent adequate heat 
removal from your heater core 
and may be a sign of larger en-
gine or radiator trouble.

Try to keep your fuel tank at 
least half full. You never know 
when you may have to run your 
vehicle a little longer for the heat-
er to keep warm.

Never run your vehicle in a 
closed garage or confined space. 
In case of getting stuck or strand-
ed, make sure your exhaust is 
clear of snow banks or mud. If 

you smell any exhaust fumes in 
the vehicle, shut it off and open 
a window. 

Always tell someone your 
route and estimated arrival time 
just in case you need a little assis-
tance. Keep a hat, gloves, blanket, 
flashlight, bottled water and a 
packaged snack of some kind just 
in case it takes a while for help 
to arrive. Raise your hood, turn 
on your flashers and stay with the 
vehicle.

Enjoy the seasons and be safe 
while driving.

For more information 
contact Jason Hulett, Dealer 
Principal, or Rick Cinkosky, 
Service Manager at Ron Hu-
lett Chevrolet-Buick-GMC in 
Camdenton.

Jason Hulett, President

Designer Kitchens and Baths
924 Highway 42, Osage Beach 573-348-4464   www.dkbshowroom.com

3287 Bagnell Dam Boulevard • Lake Ozark, Missouri • 573-365-2003

Dear friends,
   "We have moved to a new larger building in order to service our customers needs and 
continue to help develop and build a better quality of life for the Lake of the Ozarks community.  
We are pleased to announce that Architectural Engineering Consultants has also joined us in our 
new building. This new location will better allow us to play a bigger role in planning, designing 
and helping build the sewer, water, roads and buildings necessary for the economy of our 
region to grow and expand. Please stop in and visit us in our new location at 3287 Bagnell 
Dam Boulevard for all of your civil engineering and architectural needs."
 Sincerely, Stan Schultz and Bob Summers
Owners Schultz and Summers Engineering

www.schultzandsummers.com
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Landmark Center 3535 Hwy. 54, Suite 401
Osage Beach, MO

www.millsinsurance.com

573-302-1616

Quality.

Mills & Sons commitment to Quality Service has 
enabled us to offer our clients competitive pricing 

and a broad choice of products since 1869.

We’re on your side...  because life happens!

Our services include:
Nursing - Caregiving

Personal Care
Physical, Occupational

and Speech � erapies
Transportation

Special Needs Pediatrics
24 Hour Care

Integrity Lifeline
Integrity Pharmacy

Wireless Telemonitoring
General Housekeeping

Meal Preparation

W W W. I N T E G R I T Y H C . C O M
TOLL-FREE 888.793.1795

980 EXECUTIVE DRIVE, SUITE C • OSAGE BEACH MISSOURI 65065
ADDITIONAL LOCATIONS IN KANSAS CITY, JOPLIN, SPRINGFIELD, COLUMBIA,

HOLLISTER, GLADSTONE AND LEAWOOD KS

   Your Need, 

Our Passion!

Licensed Electrical Contractor  •  Bonded & Insured
Residential • Commercial • Industrial • Voice Data • Home Theater

 PO Box 39396, St. Louis, MO 63139 Cell: (314) 581-4674
 E-mail: Jeff@akamecontracting.com Fax: (314) 832-4930

At the Lake: (573) 216-0107

JEFF MARSHALL

Contracting, Inc.Contracting, Inc.

410 W. Newton, Eldon
Recently remodeled home in a great location and neighborhood. Asking $89,000. Call (573)280-4776 Or (573)392-
2049 3-bedroom, open floor plan, some hardwood floors, central air, laundry room,  beautiful fenced-in yard on a 
double lot, carport with workshop/storage,  room to build garage, lots of new or recent upgrades.

Price Reduced!
New:
• Complete bathroom remodel
• Paint & flooring throughout
• Light fixtures
• Kitchen countertop & sink
• Front porch refinish & 
railing
• Landscaping

Also recently upgraded
(1-5 yrs):
• Roof & siding
• Main sewer line to street
• Insulation in attic
• Hot water heater
• Appliances
  

For Sale By 
Owner

Lake Regional Hosts Informational 
Forum on Childhood Asthma

Lake Regional Health Sys-
tem will host the informa-
tional forum “Preventing and 
Treating Childhood Asthma” 
at 7 p.m. Tuesday, Nov. 16, in 
the hospital’s third floor con-
ference rooms.

The forum will be hosted 
by Pediatrician Kristen Theo-
bald, D.O. Topics will include 
how to measure and assess 
asthma severity, how to use 
medications properly and 
safely, and how to control en-
vironmental factors that af-
fect asthma.

The program is free, but 

registration is required. Visit 
lakeregional.com/events to 
register, or call 573-348-8222 
for more information.

Lake Regional offers a 
variety of educational pro-
gramming topics during the 
year, such as diabetes, heart 
disease and childhood obe-
sity. Several health fairs and 
screenings also are held annu-
ally throughout the lake area. 
For information on upcom-
ing events, visit lakeregional.
com/events.
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Licensed Electrical Contractor  •  Bonded & Insured
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 PO Box 39396, St. Louis, MO 63139 Cell: (314) 581-4674
 E-mail: Jeff@akamecontracting.com Fax: (314) 832-4930

At the Lake: (573) 216-0107

JEFF MARSHALL

Contracting, Inc.Contracting, Inc.

 Beginning Nov. 5, board-cer-
tified Cardiologist Zubair Khan, 
M.D., FACC, will treat patients at 
Lake Regional Clinic – Iberia on 
the first Friday of every month. 
Appointments will be available 
from noon to 4:30 p.m. at the 
clinic, which is located at 2333 
Highway 17. 

Dr. Khan recently returned to 
his Osage Beach practice after 
completing a year-long inter-
ventional cardiology fellowship 
at New York Methodist Hospital 
in Brooklyn. The hospital is af-
filiated with world-renowned 
Weill Cornell Medical College in 
New York — an Ivy League med-
ical school that is among the na-
tion’s best in medical education 
and research. Previously, Dr. 
Khan completed a cardiology 
fellowship and internal medi-
cine residency at the University 
of Missouri in Columbia.

In addition to diagnosing and 
treating heart disease, Dr. Khan 
now offers advanced interven-
tional cardiac procedures that 
restore blood flow to the heart, 
such as balloon angioplasty, 
stent placement and rotational 
atherectomy (plaque removal).

Dr. Khan joined Lake Re-
gional in October 2003. He is a 
Fellow of the American College 
of Cardiology and a member of 
the American Heart Association 
and the American Society of 
Echocardiography. 

To schedule an appointment 

with Dr. Khan at Lake Regional 
Clinic – Iberia or Lake Regional 
Heart and Vascular in Osage 
Beach, call 573-302-4406.

Lake Regional specialists 
regularly provide outreach ser-
vices in communities surround-
ing the lake. These specialists 
work closely with primary care 
providers to offer diagnostic 
services and treatments in a 
clinic setting that is convenient 
for patients. 

Other Lake Regional special-
ists who provide outreach ser-
vices at Lake Regional Clinic – 
Iberia include Cardiologist Tim 
McDermott, M.D., FACC, FSCAI; 
Orthopedic Surgeon William 
Harris, D.O.; and Urologist Rob-
ert Brenner, D.O.

For a complete list of outreach 
services and locations, visit lak-
eregional.com/outreach.

Lake Regional cardiologist 
accepts patients at Iberia

Meek’s Celebrates 90 Years of 
Business in the Ozarks

“At a time when American 
businesses and workers have 
been constantly reminded 
of a slow-to-recover econo-
my, we want to remind the 
Ozarks that Meek’s’ doors 
are open, and have been for 
nearly a century. This mile-
stone is largely owed to our 
dedicated employees and 
faithful customers, we hope 
they’ll reflect on that history 
with a feeling of pride and 
optimism,” Charlie Meek, 
General Manager, remarked.

 Meek’s originated in 
Lockwood, Missouri, where 
Charles C. Meek opened the 
company’s first lumberyard 
in 1920; but it wasn’t until 
the early 1930s that Charles 
C. Meek, Jr. relocated the 
business to its current head-
quarters in Springfield, Mis-
souri, and in 1951 opened 
the first Meek’s yard on the 
West Coast, in Northern Cal-
ifornia. 

By the early 80s, the busi-
ness had grown to 10 yards 
in the Midwest Division and 
6 yards in the West Coast 
Division, where a separate 
headquarters in Sacramen-
to, California had been es-
tablished. However, changes 
were taking place in the 
building industry and mar-
ketplace requiring Meek’s’ 
response, and an aggressive 
expansion program began in 

the company’s Midwest ter-
ritory. 

Meek’s lumberyards con-
verted to building centers 
- upgrading and enlarging, 
and replacing and acquiring 
facilities, including in North-
west Arkansas. The store, 
once known only for its large 
inventory of lumber, gradu-
ally added building materi-
als such as roofing and insu-
lation, windows and doors, 
kitchen and closet cabinetry, 
fireplaces, and home décor 
to its product selection. 

The decision led to 20 
years of sales growth, from 
$20 million to $200 mil-
lion, and market expansion 
increasing the company’s 
count to over 40 retail loca-
tions. With two Design Cen-
ters, a state-of-the-art mill-
work facility, and hundreds 
of specialized delivery ve-
hicles, Meek’s implemented 
many services, such as in-
stallation. 

Yet in spite of its growth, 
Meek’s remains family-
owned and is under the 
leadership of the found-
er’s grandsons, Terry and 
Bill Meek. Currently, Terry 
Meek’s sons Charlie and 
Mike, along with Bill Meek’s 
daughter Carrie, are prepar-
ing the way for future gener-
ations as officers in this suc-
cessful family business. 

“When I reflect on how 
much Meek’s has evolved, it 
inspires a real sense of honor 
and excitement that I’m part 
of something that isn’t just a 
business, but a legacy within 
my family and the greater 
Ozarks,” Terry Meek shared.

Home Center News 
ranked Meek’s in 2009’s top 
40 largest building material 
companies, nationally - an 
achievement potentially re-
peatable in 2010, consider-
ing the strides the building 
center chain made this year. 
Effective May 7, Meek’s con-
cluded a transaction with 
E.C. Barton & Company of 
Jonesboro, Arkansas, to buy 
the assets of seven Barton’s 
retail building material 
stores located in Southwest 
Missouri. The announce-
ment followed shortly after 
Meek’s entered a partner-
ship with White River Hard-
woods to carry over 450 of 
its products when the world-
wide distributor closed its 
Missouri retail operations in 
April.

registration is required. Visit 
lakeregional.com/events to 
register, or call 573-348-8222 
for more information.

Lake Regional offers a 
variety of educational pro-
gramming topics during the 
year, such as diabetes, heart 
disease and childhood obe-
sity. Several health fairs and 
screenings also are held annu-
ally throughout the lake area. 
For information on upcom-
ing events, visit lakeregional.
com/events.
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Residential Home Construction 
and Remodeling

For home or business, providing a full range of services

Home & Business
Energy Effi  ciency

Alternative Energies
Solar Thermal Hot Water Heating

Solar Electrical Generation for
Residential & Commercial

New Kitchens, Decks,
Bathrooms, Energy

Effi  cient Windows and More!

Radiant Barrier Insulation
Energy Audits

Home or Commercial Applications

Call for your free quote today!  -  573-216-1356

Adding on Value to You and Your World
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$1,000 Energy Credits Will 
Go to 1,000 Non-Profit Agencies.

St. Louis, Mo., (Oct. 26, 
2010)—Ameren Missouri today 
announced that it would give 
$1 million in energy credits to 
social service agencies across 
its 57 county service area. This 
program is the second phase 
of the $5 million commitment 

that the company announced 
Aug. 30.

Assistance will be in the form 
of a $1,000 bill credit to each 
agency’s Ameren Missouri ac-
count. To be eligible, an agency 
must be a 501(c)(3) organization 
with an annual revenue of less 
than $5 million and must pro-
vide services to help children, 

the elderly, the disabled, or a 
combination of these popula-
tions. In addition, each agency 
must have been an Ameren Mis-
souri customer for at least one 
year.

“This program is about help-
ing those who help others,” said 
Ameren Missouri President and 
CEO Warner Baxter. “It is in-
tended to assist social service 
agencies that are struggling to 
meet the growing demand for 
their services with limited re-
sources.”

Agencies must complete an 
online application, available 
at AmerenMissouri.com, be-
tween Oct. 26 and Nov. 26, 2010. 
Agencies will need their Ame-
ren Missouri account number 
and their Federal I.D. number 
when applying.  The application 
period may be “closed” early if 
funds are depleted prior to Nov. 
26. Agencies will be notified by 
letter whether their request has 
been accepted or if funds have 
been depleted within four to six 
weeks after submitting their ap-

plication. No applications will 
be accepted by phone or fax, 
and agencies may not check the 
status of their application by 
phone.

Like the first phase of the $5 
million commitment—a dollar-
for-dollar matching program 
for the Dollar More energy as-
sistance fund—it will be fund-
ed by corporate contributions 
from shareholder funds that are 
not recovered through Ameren 
Missouri’s electric or natural 
gas rates.

MLS# 3063432 • 732 N. Main Street Laurie, MO • $599,000 
• 475’ Highway Frontage • 4.73 Acres
• 63 Newer Storage units • Now you can have it all for $599,000. 
Property is cleared ready for your new business. Storage units are located to the 
back of the property with plenty of room to expand.
Phil & Crystal Shafer • (573) 216-7445 
phil@gotlake.com 

MLS# 3065583 • Corner of Hwy. W and W-12 •  $649,900 
• W Highway frontage • Restaurant is 3568 Sq. Ft., lower level is 3280
• Offered turn key and ready to go! • On site signage, lower level with 3 offi ces! 
• Creative fi nancing could be available!
Dan Ralston • (573) 216-8439  
dan@gotlake.com

Opportunity is knocking!
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MLS# 3064166 • Hwy 54 • $695,000
• Owner Financing • Access to City Water & Sewer
• 700 Ft. Hwy. Frontage • 7 Acres 
Bob Gattermeir • (573) 280-0808
bobg@gotlake.com

MLS# 3070262 • Osage Ridge Road • $279,500
• Great Development Parcel
• Great visibility from Highway 54 near HyVee
• City water and private sewer hookups available
• 4.6 Acres
Conda Davidson, GRI • (573) 216-0553
conda@gotlake.com

MLS# 3072735 • 1387 Hwy KK •  $349,900 
• 206 FT Highway frontage 
• 1.5 Acres  • 3,334 SQ FT Brick building 
• Many intriguing possibilities - Owner may rent!
• City water & sewer available 
• Zoned B-2, General Commercial
Charles F. Welek IV, GRI • (573) 216-1767 
charles@gotlake.com

MLS# 3068223 • 430 Kaiser Industrial Dr. • Kaiser • $310,000
• Commercial building located in Kaiser Industrial Park, only 2 miles from Hwy. 54.
• 5,200 Sq. Ft. building with offi ces and warehouse space. 
• Building has 4 overhang doors - One 12x16, one 14x16 and two 8x8 doors.
Entire building has central heating and cooling. Currently operating as a
construction company
Ed Schmidt • (573) 434-5292 
ed@gotlake.com

MLS# 3063920 • W Hwy 54 Camdenton • $529,000
El Jimador
• Well Established Restaurant & Business Name at Lake
• High Traffi c Area with a Triple Net 2 year lease!
• Approx 1.6 acres & 2 buildings • Restaurant Sq. Ft.
   Approx. 3929 & Storage and apartment building too.
• Bar/Lounge/Dining Room/Blacktop parking lot & more!
Ed Schmidt • (573) 434-5292 • ed@gotlake.com

Now
Leased Makes 

a Great 
Investment 
Opportunity

MLS# 3070517 • Eaglecrest • $350,000

Last large parcel in Lake Ozark
• Public boat ramp adjacent to property for easy lake access
• Great for entry level development
• City utilities at property corner
• 33.7 acres
Conda Davidson, GRI • (573) 216-0553
conda@gotlake.com

MLS# 3071792 • Osage Beach Parkway! • $849,000
• Prime Osage Beach Hwy. 54 property
• Corner intersection Lot • Newly remodeled Building, 2007 
   Showroom, 4 offi ces, counter and kitchen area • Building 
   could be converted to Fast Food, Offi ce Building, Dr. Offi ce...
• Owner will consider long term lease
Phil & Crystal Shafer • (573) 216-7445
phil@gotlake.com

Ask your mortgage
professional
THE NEW  
NORMAL

In a society where shortcuts and 
literally no accountability have be-
come the accepted and expected 
practice in almost every industry, we 
are coming unraveled as a nation. 
The latest in a long line of problems, 
the foreclosure crisis just keeps get-
ting bigger.  

A definition of a crisis is different 
for everyone. However, many do not 
reach the level of crisis until they feel 
it personally.  While many are feeling 
the financial crunch, many are still 
making their mortgage payments 
and have not paid too much atten-
tion to all the foreclosures.  So why 
do I mention this?  Well the foreclo-
sure crisis has now reached a com-
pletely new level.   However, locally 
our housing market has been stable; 
although we have foreclosures, it is 
not nearly as bad as other areas of 
the country.  Until now, these other 
states and their foreclosures have 
not had a direct impact on our local 
housing market, but with the latest 
developments and the questions 
concerning the foreclosure practices 
in many of these states that have 
experienced extremely high fore-
closures, may cause us to see some 
changes in the way things are done 
in the future.  

So what can you do?  Take a few 
steps to protect yourself in the event 
you have a dispute with your lender 
and or servicer of your mortgage.  
Documentation! Documentation! 
Documentation!  Make sure to make 
copies of everything that you send to 
your lender.   Make notes of all your 
phone conversations, with dates 
times and the names of the people 
you spoke with on the phone.  Follow 
up with a certified registered return 
receipt response to all requests from 
your lender.  You need proof they ac-
tually received the documents that 
you have sent.  Even if you fax, fol-
low up with the same items in the 
mail with the return receipt indicat-

ing they actually have received the 
requested information. 

Remember it is your responsibly 
to make sure your mortgage pay-
ments are made on time and to the 
correct lender and or servicer.  This 
means if your mortgage is sold or 
transferred to another servicer; first 
verify with your current servicer that 
your loan is being transferred.  You 
will be sent a letter indicating your 
loan is being sold or transferred, but 
you should call to follow up and ver-
ify the details.  (The first letter may 
indicate your current servicer as well 
as your new servicer’s information).  
You may also get a letter from the 
new servicer and you should call and 
follow up with them making sure 
to get payment information in the 
event you do not get your payment 
coupons on time.  You are the only 
one responsible and accountable 
for making the payment.  So be pro-
active in this matter.  If you are on 
auto-pay or auto-debit, make sure to 
cancel the payment to the old ser-
vicer and set up the payment to the 
new servicer.  If you find your pay-
ments are not automatically being 
paid, you need to follow up.  Missing 
a payment is your problem not the 
lender or your servicer.

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com. Call 
Andrew today at 573-302-0600 
Website:  www.askandrewconner.
com Andrew W. Conner is a Certi-
fied Mortgage Planning Specialist 
CMPS® and a Certified Residential 
Mortgage Specialist CRMS®.  Less 
than 1% of all Mortgage Origina-
tors in the USA have these certifica-
tions.  Andrew’s areas of expertise 
are Mortgage Planning, Credit Re-
pair Counseling, Cash Flow Man-
agement, and Real Estate Equity 
Management. As a Certified Mort-
gage Professional, Andrew  has the 
knowledge and experience to ensure 
you will get the best mortgage strat-
egy to fit your individual financial 
needs.

Ameren Missouri Gives $1 Million to Those Who Help Others
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Hope, Pray 
Vote

As I write this, we are a week 
away from the November mid term 
elections.  I hope and pray that this 
election will regain some balance 
to our country’s economic situation 
and I will be voting my support for 
a return to conservative values and 
agendas.  I feel we will begin to see 
a return in consumer confidence as 
power shifts from the current idea 
that we can spend our way out of 
debt and cover those debts by in-
creased taxes on a society that has 
already been taxed to death.

The lake area is positioned for its 
next growth phase.  The opening of 
the latest phase of the expressway 
has met with some controversy but 
I feel will contribute to a renewed 
commercial market which has been 
almost non existent in the past two 
years.  Combined with other devel-
opments; I feel we are poised for 
growth that far exceeds anything we 
have experienced in the lake’s history.

Dierberg’s plan to locate in the 
former High Point Center also in-
cludes a 36,000 square foot Best 
Buy along with another big box store 
that has not yet been named.  John 
Q. Hammons’ Chateau at the Lake is 
on schedule to break ground by late 
winter.  Plans are still in the works 
for the Horseshoe Bend Parkway and 
Prewitt’s development at the corner 
of the Parkway and Expressway in-
cludes several big box stores.

All of this progress will mean 
more jobs, more revenue to our lo-
cal businesses as well as local gov-
ernments.  Housing demands will 
increase along with both residential 
and commercial real estate values.  

I have worked with many clients 
over the past year that are capable 
of purchasing but have been con-
cerned about what is happening in 
our country and hesitant to move 
forward.  Our country was built on 
private land ownership and I truly 
feel that with historically low interest 
rates and property values as well as 
what is going on in local develop-
ment, those who purchase now will 
see a great long term gain on their 
investment.  I feel this is true of all 
property types; commercial, residen-
tial and income producing properties.  
Where and what you purchase is still 
a very important factor and I urge 
you to enlist the support of a real 
estate professional in making these 
decisions.

If you would like a detailed sales 
report on your specific property type 
or neighborhood, or would like in-
formation on the best buys at the 
lake, contact C. Michael Elliott & As-
sociates at 866.Your.Lake or cme@
yourlake.com  View thousands of 
lake area listings at www.YourLake.
com.  You can also log your opinions 
on Michael’s real estate blog, www.
AsTheLakeChurns.com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

www.lakeliquor.net Laurie:
212 S. Main

(573) 374-4850

Osage Beach: Dumar Plaza 
3715 Highway 54

(573) 348-3838

Please drink responsibly.

Enjoy Lake of the Ozarks!

Estate Planning

Financial Planning

Retirement Planning

Tax Preparation

Tax Planning

Business Consulting

Accounting Services

Payroll Services

Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!

Kevin McRoberts (left), vice president of Business Development at 
Lake Regional Health System, with Steve Naught, Daybreak Rotary 
president. McRoberts discussed LRHS services at the Rotary meeting, 
held Oct. 1.
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VALENTINE RESORT
Two bridges cross Lake of the Ozarks 

on Highway 5 north of Camdenton – the 
Niangua Bridge over the Niangua Arm 
of the Lake, and the Hurricane Deck 
Bridge over the Osage Arm or main 
channel of the Lake at the 35-mile-
mark. The resort with the sweetheart 
name – Valentine -- used to be located 
on the southeast side at the northeast 
end of the Hurricane Deck Bridge. The 
resort was established in 1950-51. In 

1955 it was owned and operated by Jess 
Whaley who had it until about 1958 
when he sold to Ernie and Virginia 
Mountjoy. They operated the resort for 
only a short time, selling to Gene and 
Georgia Dixon in 1959, and they sold 
to “the Pranges” about 1960.  The final 
owners of the resort appear to have 
been Skip and Diane Keller who oper-
ated it until about 1975. A different type 
of business occupied the property later.

Throughout its history the cab-

ins at Valentine Resort were paneled 
with knotty pine. One of the notable 
features of the cabins was their white 
bedspreads with the name of the resort 
in big red letters and a giant red heart 
pierced by an arrow. Cabins were cozy 
and air-conditioned and a couple could 
rent one for $6.50 a day. A week’s stay 
cost $39.00.  The various operators kept 
rates modest and by the early 1970s the 
daily fee had risen only to $9.00.

The resort featured amenities com-
mon to most resorts of that time but 
also had a café and recreation hall. The 
main two-story building housing the 
café, grocery store, gift shop and dance 
floor featured a large stone fireplace.  
The photo that accompanies this ar-
ticle shows a portion of the resort wa-
terfront with cottages among the trees 
and the Hurricane Deck Bridge in the 
background. Photo by L. L. Cook, Mil-
waukee, circa 1956. n

This tale is from the collection of H. 
Dwight Weaver.

Weaver is the author of four books on 
the history of the Lake of the Ozarks.

Weaver’s new book “Historic Bagnell 
Dam Boulevard, Past and Present” is de-
signed as two tours, both beginning at the 
Dam and moving westward. One tour fea-
tures businesses consecutively on the north 
side of the Boulevard, and the other tour 

features businesses consecutively on the 
south side of the Boulevard.  

“Historic Bagnell Dam Boulevard, Past 
and Present” is available now at retail lo-
cations around the Lake.

Contact him at dwightweaver@charter.
net or call 573-365-1171 for more informa-
tion. 

Visit www.lakeoftheozarksbooks.com 
for more information.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

2124 Bagnell Dam Boulevard • Lake Ozark, MO 65049
T (573) 365.2669 F (573) 365.2686

w w w . B a x t e r s L a k e s i d e G r i l l e . c o m

And don’t forget to ask about our Corporate 
Gift Card Program! With every $100 of gift card 
purchases made between Nov. 15 and Dec. 31, you 
will receive a $25 gift card FREE for a future visit.

Looking for a great gif t idea? A 

 BAXTER’S GIFT CARD 
would make a great present for holidays, 

birthdays, employee incentives, or “just because.”  

AUTHENTIC AMERICAN RESTAURANT WITH A GREAT BAR...
that’s the idea behind Baxter’s. We’re perfect for just about any
dining occasion or gathering that calls for great food, warm, 
personal service and an inviting, casual atmosphere.

Book your holiday party NOW - we can also make your 
HOLIDAY PARTY special at your HOME or OFFICE!

Baxter's gift card 3- Bus Jrl.indd   1 10/1/10   11:06:23 AM

Spa Shiki director and ISPA 
board member Ann Brown re-
cently spoke at the American 
Massage Therapy Association 
2010 National Convention Sep-
tember 22-25 at the Minneapo-
lis Convention Center (www.
amtamassage.org). Brown col-
laborated with Diane Trieste, 
principal of Spa Solutions, 
LLC, to present on the topic of 
demystifying the benefits of 
spa and spa treatments. The 
presentation covered the ben-
efits of hot and cold compress 
applications and principles of 
hydrotherapy and thermalism, 
as well as a hands-on review of 

thalassotherapy. In addition 
to serving as spa director at 
Spa Shiki at The Lodge of Four 
Seasons (www.spashiki.com 
www.4seasonsresort.com   on 
Missouri¹s Lake of the Ozarks, 
Brown is a member of the In-
ternational Spa Association 
board of directors (experien-
ceispa.com). She also serves as 
president of ASTECC, a post-
graduate organization working 
for better-educated therapists 
in the spa industry (www.AS-
TECC.com ).In April 2010, Spa 
Shiki was recognized as one 
of the top 10 resort spas in the 
Midwest by Spa Magazine.

With more than 50 chap-
ters nationwide, AMTA is the 
largest nonprofit association 
serving massage students, 
massage schools and massage 
therapists. The volunteer-led 
AMTA strives to set profession-
al ethics and standards while 
promoting licensing massage 
therapists in all states and the 
public education on the ben-
efits of massage.

Brown speaks at AMTA 
2010 National Convention
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of Service
at the Lake!

New Location
3545 Highway 54

Osage Beach

573-348-3888

Lake Road 
54-56 to 
Dude Ranch 
Rd. 19MM 
Past Grand 
Glaize Bridge - Osage Beach, MO

573-348-4700

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

Building an effective 
web presence

with Sandy Waggett of 
MSW Interactive Designs

Step 3: Create 
a Clear Call to 
Action

Over the past two months we 
identified steps one and two in 
the process of building an effec-
tive web presence:   
Step 1 - Define your ideal cli-
ent. 
Step 2 - Identify very specific 
goals for your web presence.  

The third step is often the most 
overlooked – create a clear call to 
action!  

We touched on this idea briefly 
in the last article, but let’s take a 
closer look here.

What is the one thing you 
want your ideal client to do when 
they get to your website?

Have you actually thought 
about this?  When I ask this 
question of new clients, most tell 
me they want people to browse 
through the website and learn 
about their business.  The problem 
with this is that it’s a very passive 
approach and not likely to lead to 
a lot of conversions.

Your business website should 
purposefully drive site visitors to a 
very specific call to action. 

Developing your website with 
this idea in mind can dramatically 
increase your conversions.  This is 
especially true when that action is 
tied directly to the primary goal(s) 
of the website.

For example, if the goal of your 
website is to cut down phone calls 
for routinely asked questions, you 
should have a Frequently Asked 
Questions page on your website, 
and the prominent call to action 
on your home page should im-
mediately drive your site visitors 
to those FAQs.  If your goal is to 
build a social media following so 
you can engage your customers 
daily or weekly,  then you should 
have a  clear, bold, prominent call 
to action on every page to “Like” 
your business on Facebook, or  to 
“Follow” your business on Twitter.  
If your goal is to use your web-
site to collect qualified leads, then 
you must provide an online form 
and proactively guide your visitors 
from each page of your website 
to that form.  

A call to action is a very simple 
improvement for most websites:   
1) Decide what you want your 

ideal client to do when they get 
to your website;  2) Tell them what 
you want them to do; and 3) Give 
them a reason to do it.  Make your 
call to action prominent.  Make 
your call to action clear.  Make 
your call to action easy.

Traffic  vs. Conversions : Rather 
than trying to increase site visi-
tors all the time, consider  trying 
to improve conversions from your 
existing visitors.

It’s easy (when you aren’t get-
ting what you want out of your 
website) to immediately think, “I 
need more traffic!”  But it’s much 
more effective (and usually less 
expensive) to first take an honest 
look at the traffic you are already 
receiving.  Then, take steps to im-
prove the conversions from the 
visitors you already have.

Creating a prominent call to 
action is a very simple way to do 
this.  Rather than your site visitors 
passively browsing your website 
and leaving, they will become ac-
tive and engaged on your website, 
giving you the opportunity to cre-
ate a new customer.

Do it today!  Create a promi-
nent call to action on your website. 

1) Decide what you want your 
site visitors to do.  (Make sure it’s 
tied to your website goals)

2) Prominently (and visually) 
tell them what you want them to 
do.  (Make it obvious and easy)

3) Give them a reason to do it.  
(Reward them or tell them what 
they’ll get by doing it)

I am confident you’ll quickly 
see a dramatic increase in conver-
sions!
Sandy Waggett, Owner
MSW Interactive Designs LLC
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWInteractiveDesigns.com

Sandy Waggett

continued from page 17
Gattermeir Davidson’s agents 

use the technology to keep in 
touch as they show property all 
over the lake.  “We’re growing 
and we’re doing a large number 
of transactions with a great mix 
of experienced and aggressive 
agents,” said partner Conda Da-
vidson.  “We are very busy and we 
like it that way.”  Gattermeir Da-
vidson also expanded its online 
presence starting with www.Got-
Lake.com. The focus on this new 
property search site is to further 

increase the number of people 
in search of lake area properties. 
When the firm was founded, Gat-
termeir Davidson represented the 
buyers in most transactions, but 
will use its online presence to help 
sellers as they try to sell property 
in a time where the national mar-
ket has a bad reputation.  “To list 
property really makes you a better 
agent because you know where 
a specific property fits in with 
the other ones you have seen out 
there and the ones you have sold,” 
said Davidson. “We hope that sell-

ers are taking note of the number 
of transactions that our company 
is actually representing the buy-
ers, because it would benefit them 
to call us to list their property.”

The company’s online pres-
ence demonstrates the need for 
today’s real estate agents to pro-
vide a service for prospective sec-
ond home and primary home buy-
ers.  “We have always strived to ‘go 
where the buyers are,’ which is the 
Internet, and that is just what ev-
ery Seller needs....a Buyer!” said 
partner, Ed Schmidt.

Lake Area Real Estate Company Expands
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Thursday
Night

For more
information 

call us at:
573-348-1958

If there are � ve Thursdays in the Month
Willie B’s

First Thursday of the Month
Jake Culpeepers

5923 West Highway 54 348-8989

Third Thursday of the Month
Shorty Pants 

KK to 3 Seasons Rd. - 573.302.1745

Second Thursday of the Month
J. B. Hooks

2260 Bagnell Dam Blvd. 365-3255

Last Thursday of the Month
The City Grill & Blue Room

5384 W. Hwy. 54 - 302-0848Social
Join Us Each Week for Cocktails 

and Conversation!

U.S. Pat. No. 7,007,507  •  ©  • All rights reserved • PANDORA-JEWELRY.COM • PANDORA.NET  

A new � o� om

4050 HWY 54 
OSAGE BEACH, MO 65065

573-348-3332 

CUSTOM DESIGNED JEWELRY 
SINCE 1974

DUNCAN2JEWELRY.COM

MKTG03223_DUNCAN.indd   1 7/29/2010   2:11:15 PM

Lake Regional General Sur-
geon John Patton, D.O., recently 
completed a nearly 50-hour ad-
vanced study program on un-
derlying reasons for persistent 
wounds and the latest technolo-
gies and treatments available 
for chronic wounds. The course, 
“Principles of Wound Healing 
and Hyperbaric Medicine” pre-
sented by the National Healing 
Institute in Columbus, Ohio, is 
accredited for physicians and 
nurses and approved by the Un-
dersea and Hyperbaric Medi-
cine Society and the National 
Board of Diving and Hyperbaric 
Medical Technology.

Working alongside peers 
from around the country, Dr. 
Patton reviewed highly special-
ized treatments, including bio-
engineered skin substitutes, 
growth factor therapies, active 
and passive dressings and hy-
perbaric oxygen therapy. He 
also gained knowledge of how 
hyperbaric oxygen therapies 
can treat uncommon ailments 
such as cyanide poisoning, 
gangrene, carbon monoxide 
poisoning, crush injuries and 

the “bends” or decompression 
sickness.

Dr. Patton and other physi-
cians treat patients at Lake Re-
gional Wound Healing Center. 
The center, located on the first 
floor of Lake Regional Hospital, 
offers advanced therapies, such 
as hyperbaric oxygen therapy.  

Conditions treated at the 
center include diabetic foot ul-
cers, pressure ulcers, infections, 
radiation injuries, venous leg 
ulcers, arterial/ischemic ulcer-
ations and wounds that haven’t 
healed within 30 days. 

Lake Regional surgeon com-
pletes wound healing course
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YHTI  -  FASTER
INTERNET

All YHTI internet service accounts come standard with 3 FREE e-mail accounts, our award
winning technical support team, FREE virus screening, FREE spam and pop-up blockers and

5 MB of space for your personal homepage!

As low as 39.95 per mo. As low as 28.95 per mo. Per month

1-866-670-YHTI

Visit Today
www.yhti.net

WIRELESS
ACCESS

EXPRESS 
DSL ACCESS

ACCELERATED
DIALUP

The Internet with no strings
attached! Get broadband in 
areas where no other service

can go! Up to 2Mbps
download speeds!

Jump to Express DSL for “always 
on” high speed broadband
connectivity at speed up to 

1.5Mbps or Pro DSL for speeds 
up to 3.0Mbps.

Choose dialup with Accelerated 
service for the fastest connection 
possible with a dial-up modem! 

Dependable always-there dial-up 
with no hidden costs!

$3995 $2895 $2095

Do you live too far away for DSL? Are your phone lines too old for a good dial-up connection?
No Problem! Our high-speed wireless access reaches across problems like these! Wireless Internet 

s less than you’d imagine. It’s priced competitively compared to other products! Ask about our
introductory offers with rates starting at just $39.95 per month!

TECHNOLOGY AND LIFESTYLE Gadgets and Gizmos for
the Geek in All of Us

AIST’s new HRP-4C fembot does a fairly convincing human dance impersonation in 
a video from the Digital Contents Expo in Tokyo last month. The 5’2” robot lacked 
human-appearing body parts, but sported a super-realistic head and danced to the 
beat of a Japanese song along with human dancers on the stage. You can watch 
at: http://www.botjunkie.com/2010/10/18/hrp-4c-demonstrates-new-dance-moves/
The article at Botjunkie states: “Combine the thinking behind HRP4C and Robocygne, 
add in Asimo’s spatial awareness, navigation skills and voice recognition powers, plus 
a better version of that creepy robot mouth that Stephen Colbert raves about, and 
you’d get an android that thousands of people would buy right now to help them 
around the home or workplace. “ We’re not sure what uses the average home would 
have for a dancing Japanese robot, but can imagine someone somewhere will be 
lining up for one of these when and if this type of technology becomes available to 
the public. She will sell for about 20 million Yen or $200,000.

The Powerloader Light, by Panasonic 
has been offered to developers through 
a grant program for $115,000. It report-
edly boosts leg power by 88 pounds, 
and developers agree to present any 
research within a year. Without lifting 
arms, the suit may have limited appli-
cations. For most of us, it’s $223,000 
price tag at present will be enough to 
leave us wondering from a distance.

Powerloader Light

FemBot Dancing Robotic Girl
If you are looking for the sweet spot this Christmas gift-shopping season, this may 
be the item that will fuel the craze. Get it now, because you can rest assured this will 
sell hot and fast. It’s no super-computer, but the specs are more than adequate for 
the internet. It sports an ARM9 processor with built-in fl ash 256 MB memory (think 
mobile phone), a 7 inch 800x400 color touchscreen and built-in speakers. The M150 
connects to the world with an 802.11b/g wireless connection for surfi ng the web 
and watching videos. A built-in T-fl ash SD card slot will allow for document and me-
dia storage. A supplied dongle with provide USB and Ethernet connectivity. It weighs 
just 12 ounces and has a built-in rechargeable Li-Polymer battery.
Built-in apps include an E-Reader, Digital Picture Frame, Music, video and photo 
player/viewer, internet browser and more, with the ability to download Android 1.6 
compatible apps from the web. www.walgreens.com $99.

Maylong M150 Android Tablet
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A Green Home is a 
Healthy Home

with David Braddy of Bolivar 
Insulation Systems 

A Green Eco-
Friendly Home 
has 3 major goals

1. To be energy efficient
2. To conserve natural resources
3. To maintain air quality in the 

home
A well-designed and eco-friendly 

home uses as little energy as possible 
and uses renewable energy when 
possible. There are many effective 
strategies for reducing the use of 
natural resources and energy use, in-
cluding green building products and 
green building methods.

Your home is only as healthy as 
the air quality in it. This is often the 
most-overlooked area of your person-
al health but is the most important 
area to address.

This is the environment you spend 
the majority of your time in and the 
quality of the air you breathe is a ma-
jor contributor to health issues. Mold 
and mildew are very common and are 
a result of leaks, not just water but air 
leaks as well. If air can move through 
a wall or floor, so does moisture. Mold 
and mildew can cause a variety of 
health issues and a poorly-designed, 
maintained or outdated building en-
velope can be a contributor to this 
problem.

Your crawl space is essential to 
your home’s health

We now know that venting a 

crawl space to the outside in a hu-
mid environment is just plain wrong, 
it would be no different than taking 
all of the windows out of a basement 
and claiming that’s the proper way to 
ventilate your home. The fact is, your 
crawl space should be treated no dif-
ferently than you would a basement, 
it should be sealed and dehumidified. 
To dry your crawl space of all moisture 
that causes mold and rot is impossi-
ble by open outside vents in a humid 
environment. If your home ever smells 
musty after being closed up, you al-
ready have a mold problem, this leads 
to premature failure of the structure 
and health issues for its occupants, 
including but not limited to allergies 
and asthma. 

David Braddy is the General 
Manager of Bolivar Insulation 
Systems in Linn Creek Missouri, 
you can contact him at 573-346-
3321 for more information.

www.vincekolbautosales.com

(573) 964-2343

2380 Bagnell Dam Boulevard Lake Ozark

AWARD-WINNING PRE-OWNED DEALERSHIP!

Remember, We Make It Easy!

See Vince or Amy Today! The Place Where
Character and Reputation Make the Difference!

Dog Days owners Brian Barrett (left) and Mark Barrett (right) pres-
ent a $1,750 check to Terri Hall, director of Fund Development at 
Lake Regional Health System in Osage Beach. The donation was 
part of the proceeds from an event held at Dog Days on Aug. 27.
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The Symphony of the Lake 
joins its first four Golden Spon-
sor-Partners in presenting An 
Evening with Craig Cervantes. 
Those attending are sure to en-
joy the sensuous Latin music 
performed by balladeer and pi-
anist, Lucius Craig Cervantes. 
Craig will be accompanied by 4 
other St. Louis musicians.

We encourage you to accept 
our invitation to attend the Fri-
day, November 19, 2010 

An Evening with Craig Cer-
vantes , 7:00 PM in Lodge of 
Four Seasons’ bistro atmo-
sphere of the Marbella Ball-
room-- we welcome your sup-
port. 

FOOD & BEVERAGES: Light 
snacks provided by Four Sea-
sons - Optional hors d’oeuvres 
and bar will be available.

TICKETS: To purchase ad-
vance tickets, or for donor and 
sponsorship partnerships, or 
to volunteer on their board, 
contact Symphony of the 
Lake @ 573-365-1605 or info@
designvues.com. There is a dis-
count for purchasing packages 

to include both the November 
19 fundraiser and the Sympho-
ny’s first concert May 15, 2011. 

Your participation will pro-
vide this wonderful opportu-
nity for Lake of the Ozarks to 
have its own symphony, made 
up one-half strings and the 
balance other instruments - 
55-65 musicians strong – play-
ing great classical and classic 
music.

Symphony at the Lake 
Fundraiser Nov. 19th

WEDNESDAY, NOVEMBER 17,  2010

573-635-5350
marchofdimes.com/missouri

The March of Dimes annual Signature 
Chefs Auction returns with delectable 
tastings from the Lake Area’s finest chefs 
and the opportunity to bid on unique 
and desirable auction packages. All 
proceeds benefit the March of Dimes 
mission of improving the health of babies 
by preventing birth defects, premature 
birth and infant mortality. 

THE LODGE OF FOUR SEASONS
315 Four Seasons Drive
Lake Ozark, MO  65049

PLEASE 
JOIN 

US

Attention area businesses & 
organizations!  Training classes 
on the popular QuickBooks Pro 
accounting software will be of-
fered by University of Missouri 
Extension in November.   Sign 
up now to learn how to “Use 
QuickBooks Pro in YOUR Busi-
ness”.

The class involves two ses-
sions as follows:

Monday, November 8 - 8:30 
a.m.-12:30 p.m. and 

Monday, November 15 – 8:30 
a.m.-12:30 p.m.

Training will take place in 
the computer lab at State Fair 
Community College – Lake 
Campus in the lower-level of the 
Stonecrest Mall in Osage Beach.

Topics addresses will in-
clude: Setting up a company or 
companies in QuickBooks, es-
tablishing a Chart of Accounts, 
and customizing it to meet your 
needs, Payroll and payroll li-
abilities procedures, using QB 
report capabilities (including 
building customized reports) to 
monitor business performance, 

setting up Opening Balances in 
Equity Accounts, and time for 
individual questions from class 
participants.

Class size is limited and pre-
registration is required.  The 
fee to attend the class is $125.00 
per person.  To register or for 
further information, contact 
the Camden County University 
of Missouri Extension Center, 
phone: 573-346-2644; or regis-
ter on-line at http://www.mis-
souribusiness.net/cgi-bin/cal-
endar/ 

Quickbooks Pro Training Opportunity 
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WEDNESDAY, NOVEMBER 17,  2010

573-635-5350
marchofdimes.com/missouri

The March of Dimes annual Signature 
Chefs Auction returns with delectable 
tastings from the Lake Area’s finest chefs 
and the opportunity to bid on unique 
and desirable auction packages. All 
proceeds benefit the March of Dimes 
mission of improving the health of babies 
by preventing birth defects, premature 
birth and infant mortality. 

THE LODGE OF FOUR SEASONS
315 Four Seasons Drive
Lake Ozark, MO  65049

PLEASE 
JOIN 

US



Lake of the Ozarks Business JournalNovember, 2010Page 32

by Nancy Hogland
As Route 242 moves closer to 

becoming a reality, interest in 
its potential builds.

Lake Ozark City Administra-
tor Dave Van Dee said a week 
doesn’t go by without receiving 
at least one or two calls from 
brokers or developers wanting 
information on the project or 
about the city’s economic de-
velopment policies or available 
financing mechanisms.

“I think once construction 
actually starts, we’ll be see-
ing some concrete activity. 
Although we have a timeline 
from MoDOT (Missouri Depart-
ment of Transportation), I think 
people are still waiting to make 
sure it’s actually going to hap-
pen. This has been in the works 
for so long. I can understand 
the ‘I’ll believe it when I see it’ 

stance,” he said.
However, at an October 19 

meeting, officials with MoDOT 
and the Missouri Department 
of Economic Development re-
leased a specific timeline that 
puts bid letting at December 17 
and awarding of contracts at 
the Highway Commission’s first 
meeting in January 2011. That 
date has yet to be set because 
of the holidays but according to 
Jeff Segin, director of Client Re-
lations for McClure Engineering 
Company, it should take place 
no later than mid January. Mc-
Clure engineering company 
represents George Stanton and 
the Stanton Trust, which owns 
approximately 460 acres in Lake 
Ozark’s interior. The other 120, 
most of which are on the east 
edge of the project, are owned 
by brothers Gene and Bob Bris-

coe. 
“MoDOT expects construc-

tion to commence by February 
1. Of course, that’s dependent 
on our winter weather but they 
plan to get moving as soon as 
possible so they can complete 
the road by December 2011,” 
he said, adding that he too has 
received numerous contacts 
about the project. “We’re see-
ing a lot of renewed interest. Of 
course construction and devel-
opment can’t begin until 2012, 
or until the road is completed, 
but we’re working with develop-
ers interested in senior housing 
in that area and we also have 
had a strong interest in a multi-
family housing component,” Se-
gin said.

In an earlier interview he de-
scribed it as a large-scale multi-
family development with 200 

one, two and three bedrooms 
units, pool and clubhouse. 

He said although some of the 
larger box stores that originally 
contemplated locating in the 
area have backed off due to the 
economy, smaller neighbor-
hood-type retail establishments 
were showing interest especial-
ly in the west end of the proper-
ty. He also said he expects to see 
a motel and convenience store 
with fast food component to lo-
cate near the Route 242-U.S. 54 
Expressway interchange.

Segin said as Route 242 is 
built it will be tied into the new 
highway.

In the meantime, Van Dee 
said he hasn’t heard back yet on 
the request made thru the U.S. 
Department of Commerce’s 
Economic Development Ad-
ministration grant program. 
The city applied for the money, 
which typically is offered as 
matching funds, to run water 
and sewer main extensions into 
the Route 242 Corridor.

City officials have all said 
they are anxious to see the road 
become a reality. In addition to 
providing hundreds of jobs, ac-

cording to previous projections, 
once opened up by the exten-
sion, land currently assessed 
at approximately $500,000, will 
allow development that is ex-
pected to bring that property’s 
assessed value up to more than 
$82 million and will pump close 
to $200 million in additional 
real estate, sales, utility and 
personal property taxes into 
city, county, fire district and 
the school district coffers by the 
completion of the construction.

After a failed attempt at a de-
partment of agriculture loan, 
tolls at the community bridge 
will be increased more than 
originally anticipated.  

Although the Community 
Bridge Board of Directors was 
hopeful they would receive 
a low-interest USDA loan to 
refinance the bridge, finish 
straightening MM and build-
ing a shorter connection to 
Highway 5, they learned in early 
October that their request had 
been rejected. Larry Gridley, 
president of the board, said the 
board is reviewing its options 
but said any option would have 
to include a toll hike.

573-346-1020
573-745-0724 

3397 Old Rt. 5 - CAMDENTON
• SALES • SERVICE • PARTS • INSTALLATION

• COMMERCIAL • RESIDENTIAL

GARAGE 
DOORS

FREE ESTIMATES!

24 HOUR
SERVICE

The Only Garage Door
Specialists You Need To Know!

Fully Furnished
2 BR, 1BA,
Waterfront
Condo
$79,900

Onsite amenities include: 
Large pool, in-ground hot 
tub, large sundeck, sand 
beach, convenience store, 
boat ramp and more. 
Close to area attractions. 
12x30 boat slip available 
for extra $. 

Call for details. 573-216-4247

Great price on this 
Waterfront condo 
on Horseshoe Bend,
2 MM by water. 
Large Storage Area. 
Small Private Complex. 
Great family location. 

New thoroughfare drawing much attention
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Cruiser Cushions are the most innovative boat  
and dock protection product available in the  
market today. 

•	Manufactured	from	a	high	molecular	weight	
polyethylene	to	stand	up	to	years	of	abuse

•	Fungicide	and	UV	additive	guarantee	longevity	 
of	life	span

•	Solid	bushings	at	center	mounting	holes	 
insure a secure attachment to the structure

•	Extra	large	heavy-duty	design	provides	 
protection	for	all	sizes	of	boats

•	Ideal	for	high	transient	areas
•	Lifetime	guarantee

Dock Bumpers

P.O Box 3625  /  Camdenton, MO 65020
800 834.8537  /  573 346.1187 
573 346.1387 fax  /  sales@krmfg.com

by Nancy Hogland
Autumn leaves may have 

served as inspiration for Nat 
King Cole’s popular song 
and may continue to serve 
as a draw to city dwellers 
looking for a picture-perfect 
spot at the Lake to enjoy the 
season’s leafy bounty of reds, 
yellows and oranges. How-
ever, for others they serve as 
nothing but an aggravation.

Matt Michalik, Lake 
Ozark’s public works direc-
tor, said the coming ava-
lanche has kept him busy 
trying to find a place to dis-
pose of the 100 truckloads 
of leaves typically picked up 
each year by his crews. If he’s 
not successful, this year that 
service won’t be offered be-
cause the city has no place to 
take the leaves.

“A Lake Ozark resident 
that has several acres of 
ground used to let us bring 
them all to his property and 
then over time, he would 
burn them. However, last 

year the DNR (Department 
of Natural Resources) and 
the Lake Ozark fire marshal 
put a stop to it. They made 
him put the fire out and told 
him he couldn’t do it any-
more,” he explained. “I’ve 
tried to find another spot to 
take them but haven’t had 
any success. Osage Beach 
said they already have 
all they can handle and I 
haven’t found anyone else 
that wants them.”

Leaf pick-up in Lake Ozark 
was to start immediately af-
ter Thanksgiving. Michalik 
said because he still has a 
few weeks, he’s hoping to 
find one or more property 
owners either inside or near 
city limits who would be 
willing to take the leaves 
at no charge. To talk to Mi-
chalik about donating use of 
land, call 573-365-5378.

Street crews with the 
Osage Beach Department of 
Public Works, which com-
posts the leaves and then 

uses them in landscaping, 
will begin picking up leaves 
Nov. 8 on Lazy Days Road 
and will continue east to the 
city limits. Residents on city 
streets either can rake their 
leaves to the curb or place 
them in bio-degradable bags, 
which can be purchased at 
local lawn and garden stores, 
and left curbside. Residents 
on privately owned streets 
within city limits can have 
their leaves picked up only 
if they are bagged. Leaves 
in plastic trash bags will not 
be picked up. For more in-
formation on Osage Beach’s 
program, call 573-302-2020.

John Jenkins, president 
of the Board of Directors for 
the Horseshoe Bend Special 
Road District, said while he 
enjoys the fall weather, he 
doesn’t enjoy its’ by-product.

“Leaves are such a prob-
lem for us because we have to 
spend a tremendous amount 
of time digging them out of 
ditches each year. It’s bad 

enough that they fall or blow 
naturally into the ditches 
but residents who blow them 
into the ditches and then 
leave them really make a 
mess – and they cause the 
rest of the taxpayers a lot of 
money. The fall leaves are 
pretty to look at – but only 
when they’re still in the 
trees,” he laughed.

Jenkins said when resi-
dents use the ditches as 
disposal sites those leaves 
get matted down with rain, 
clog the culverts and then 
prevent rain from running 
off. In worst-case scenarios, 
heavy rains can cause flood-
ing of the roads, yards and 
even homes.

“If people want to blow the 
leaves into the ditches and 
then burn them, we don’t 
mind that as long as they 
keep the fire away from the 
edge of the blacktop. If it’s 
too close, the heat will cause 
the oil to run out and then 
the blacktop will break off,” 
he warned.

Recycling is another op-
tion. Lake Lawn Care owner 
Kane Frentzel said his crews 
can vacuum up the leaves or 
pick up bagged leaves and 

then dispose of them at their 
facility, formerly called The 
Compost Farm, on A Road in 
Camden County. Residents 
can also take their leaves, 
along with any other yard 
waste, to the facility for a fee. 
He said much of the compost 
is then donated to garden 
clubs throughout the area. 
For more information, visit 
www.lakelawncare.com or 
call 573-317-1941.

Lake area residents are 
still allowed to burn leaves. 
However, fire protection dis-
tricts ask residents to first 
call the burn lines to learn if 
conditions are favorable for 
burning and to leave the lo-
cation of the burn and a con-
tact phone number. 

Burn Line numbers are as 
follows:

∙ Lake Ozark and Osage 
Beach (which share an auto-
mated system) 573-365-6407

∙ Camdenton Fire Depart-
ment 573-346-3262

∙ Mid County Fire Protec-
tion District 573-346-2049

∙ Sunrise Beach Fire Protec-
tion District 573-374-7986

∙ Gravois Mills Fire Protec-
tion District 573-374-4442

Beauty of fall’s annual ritual in 
the eye of the beholder
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info@scottsonwell.com
 573-363-5500

www.scottsonwell.com

• Water Well Drilling
• Complete Geothermal
   Heating & Cooling Systems
• Pump Sales & Service
• Water Softening, Filtration, & Treatment

Residential & 
Commercial

Visit o
ur new Location!

1410 N. Route 5

Camdenton MO 65020
Complete Water

& Geothermal Systems

Ask About Special Incentives Including
Tax Credits & Rebates - Call Today!

573-348-0434

12 - YEAR Warranty • All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

• NEW WELDING MACHINES
• OXYGEN & ACETYLENE
• RODS 
• WIRES 
• HOODS
• METAL CUTOFF BLADES
• TORCH KITS

CWD SUPPLY is conveniently located next to Dam Steel & Supply
1.3 Miles North of Hy-Vee Stoplight  on Highway D

WELDING SUPPLIES
• SHOREPORTS FOR PWC
• GALVANIZED DOCK CABLE
• CONCRETE DECKING
• DOCK POST BUMPERS
• DOCK VINYL & VINYL NAILS
• SLIDES, LADDERS, BUOYS
• DOCK WINCHES
• DOCK ROLLERS & WHEELS
• BOLT &  ACCESSORIES
• CABLE FLOATS
• DOCK LOCKERS
• FOLD-DOWN TIE CLEATS

DOCK SUPPLIES

EASY HOOK-UP SYSTEM

• FORM RENTAL & SALES
• CONCRETE MACHINE
• MASONRY BLADES
• FLOATS/TROWELS
• CONCRETE TOOLS
• SONA TUBES
• SYMONS HARDWARE
• SLAB BOLSTERS
• SAFETY PROTECTIVE FENCE
• REBAR, CHAIRS & CAPS
• CURE & SEAL • WATER STOP
• 4 MIL & 6 MIL POLY

CONCRETE SUPPLIES

Monday-Friday
8:00A.M.-4 :30P.M.

Be Sure to Check Our Prices!

The Only

True Solid Block of

Encapsulated Foam

The Lake’s Exclusive Dealer!The Lake’s Exclusive Dealer!

573 348-1306
or, call toll free:

Roofing Material - Z Purlins - Square Tubing
Angle - Rebar - Rebar Fabrication

Dock Flotation - Vinyl - Cable

Serving the Lake Area for 26 Years!

530 Highway D - Lake Ozark, MO 65049
FAX 573-348-3652

Free Estimates on Dock Flotation
Next Door at CWD Supply

1-800 487-9209
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573-348-0434

12 - YEAR Warranty • All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

• NEW WELDING MACHINES
• OXYGEN & ACETYLENE
• RODS 
• WIRES 
• HOODS
• METAL CUTOFF BLADES
• TORCH KITS

CWD SUPPLY is conveniently located next to Dam Steel & Supply
1.3 Miles North of Hy-Vee Stoplight  on Highway D

WELDING SUPPLIES
• SHOREPORTS FOR PWC
• GALVANIZED DOCK CABLE
• CONCRETE DECKING
• DOCK POST BUMPERS
• DOCK VINYL & VINYL NAILS
• SLIDES, LADDERS, BUOYS
• DOCK WINCHES
• DOCK ROLLERS & WHEELS
• BOLT &  ACCESSORIES
• CABLE FLOATS
• DOCK LOCKERS
• FOLD-DOWN TIE CLEATS

DOCK SUPPLIES

EASY HOOK-UP SYSTEM

• FORM RENTAL & SALES
• CONCRETE MACHINE
• MASONRY BLADES
• FLOATS/TROWELS
• CONCRETE TOOLS
• SONA TUBES
• SYMONS HARDWARE
• SLAB BOLSTERS
• SAFETY PROTECTIVE FENCE
• REBAR, CHAIRS & CAPS
• CURE & SEAL • WATER STOP
• 4 MIL & 6 MIL POLY

CONCRETE SUPPLIES

Monday-Friday
8:00A.M.-4 :30P.M.

Be Sure to Check Our Prices!

The Only

True Solid Block of

Encapsulated Foam

The Lake’s Exclusive Dealer!The Lake’s Exclusive Dealer!

573 348-1306
or, call toll free:

Roofing Material - Z Purlins - Square Tubing
Angle - Rebar - Rebar Fabrication

Dock Flotation - Vinyl - Cable

Serving the Lake Area for 26 Years!

530 Highway D - Lake Ozark, MO 65049
FAX 573-348-3652

Free Estimates on Dock Flotation
Next Door at CWD Supply

1-800 487-9209

OSAGE BEACH • 573-348-5073
CAMDENTON • 573-873-5073

We’re
Lifting You

Up in 2010! 10,000 lb. Capacity
Model P-100 HD

20,000 lb. Capacity 
Model P-200 DD
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Buy The Best and Only Cry Once!

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
2007 SKEETER 210 – YAM – BLU/WHT – 12 HRS .............................. $23,900
2006 MONTEREY 214 FS – 5.0 GXISX – W/TRL – RED – 110 HRS ..... $22,900
1998 LARSON 226 – 7.4G – W/TRL .................................................... $13,900
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  W/TRL ............... $14,500
1993 CELEBRITY 240 BR – 7.4 MERC. W/HERITAGE TRL-500 HR ....... $12,900
1995 MARIAH 272 – 7.4 MERC. ......................................................... $15,900
2008 REGAL 2520 – 5.7 GI – NTT/BLK - W/TRL – 100 HRS................ $49,900 
2009 REGAL 2700 ES – 8.1G – N/BLK W/TRL – 70 HRS. .................... $74,900
1995 REGAL 8.3SC – 7.4 DP – HUNTER GRN ..................................... $17,900     
1996 REGAL 292 CRUISER – TW/5.7 .................................................. $39,900 
2002 REGAL 2950 – 5.7G – NTT/SAND – 315 HRS. ........................... $29,900
1997 BAJA 302 BOSS – T/454 – WHT/PPL – 250 HRS. ...................... $39,000
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .............................. $29,900
2005 FORMULA 370 SS – T8.1 – N/BLUE – 300 HRS. ...................... $169,000
2009 REGAL 4460 – IPS T/500 – BLK .............................................. $419,000
2009 REGAL 4460 – IPS T/500 – SAND ............................................ $419,000

PERFORMANCE
1999 BAJA 272 BOSS – ENG. 385 –WHT/RD/G – 245 HRS. ............... $29,900
1999 POWERQUEST 280 SILENCER – 454 MAG – 375 HRS. – WHT/BLU/PPL/PNK .. $33,900
2005 ULTRA CUSTOM STEALTH 280 – MERCURY 496HO – 138 HRS.. $75,000
2004 POWERQUEST 30 – T/496 – N/RD W/TRL – 104 HRS. ............... $74,000 
1997 BAJA 302 BOSS – T/454 – WHT/PPL – 250 HRS. ...................... $39,000
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS .............................. $51,900
1989 FORMULA 311 TWIN 454 BRAVO 1 ............................................ $33,000
2001 CHALLENGER 33 OFFSHORE – T6.2 – RD/BLK – 200 HRS ........ $55,000
1999 WELLCRAFT 33 SCARAB AVS – T/500 – PPL/YL ........................ $63,900                
1999 BAJA 33 OUTLAW – T454 – WHT/PRL-320 HRS. ...................... $59,000.
1999 BAJA  33 OUTLAW – T7.4M – RD/BLK 4 BOLSTER .................... $54,900
2005 BAJA 342 – TRL ........................................................................ $89,900
2006 BAJA 35 OUTLAW – T/496 MAG HO – 190 HRS. ...................... $149,900
2006 DONZI 35 ZR – T496 MAGS HO – 120 HOURS – WHT. ............. $129,000
1997 BAJA 38 SPECIAL – T/502 MAG’S – 390 HRS. – T/BLK ............. $69,900

PERFORMANCE
1998 BAJA 38 SPECIAL - - T/502 – WHT/BLK/YL – 430 HRS ............. $70,000
1998 WELLCRAFT 38 SCARAB – T/502 – N/TEAL – 497 HRS. ............ $59,900  
2000 FOUNTAIN 38 FEVER – TW/575 ............................................... $123,000  
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS .......... $80,000
1999 FOUNTAIN 42 LIGHTING – TRP/     -WHT/BL/YL ....................... $120,000

BOWRIDERS
2006 MONTEREY 214FS – 5.0 GXI SX W/TRL. – 110 HRS .................. $22,900
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  - TRL ................. $14,500
2004 FOUR WINNS 230 HORIZON – 5.7G W/TRL ................................ $21,000
1993 CLELBRITY 240BR – 7.4 MERC W/HERITAGE TRL 500 HRS ....... $12,900
1998 LARSON 226 – 7.4G W/TRL ....................................................... $13,900
2009 REGAL 2700 ES – 8.1 GI EVC -   BLK  - TRL – 70 HRS. .............. $74,900
2009 REGAL 2700 – 5.7 – BLUE – 77 HRS ......................................... $67,900
1995 MARIAH 272 – 7.4 MERC .......................................................... $15,900 
1998 SEA RAY 280 – 5.7 – WHT – 331 HRS. ...................................... $33,900 
2004 COBALT 282 – TW/350 MAG – ONLY 96 HOURS ........................ $76,000
1996 REGAL 8.3SE – 7.4 V – WHT – 450 HRS. ................................... $28,000
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HOURS .............            $32,000
2002 ENVISION 3200 COMBO – 496 MAG – NTT/BLK – 130 HRS ...... $44,900
2003 ENVISION 3200 COMBO – MERC 496 HO – 130 HOURS ............ $49,900 
2003  ENVISION 36 LEGACY – T/496 MAG – 90 HRS .......................... $74,900 

CRUISERS
2003 MONTERREY 302 – T5.0 – N/BLK – 110 HRS ............................ $59,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .............................. $29,900
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HOURS!! ............. $136,000
2001 REGAL 3260 – T5.7 – WHT/BGE – 90 HRS................................. $79,900
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS. ........................... $84,900
2004 REGAL 3260 – 5.7 GXI DP – TT/SAND – 250 HOURS ................. $99,000
2000 MAXUM 3300 SCR- TW/300 – WHT/TN -175 HOURS ................ $69,000
1999 SEARAY 330 DA – T/454 – 550 HRS. – W/TAN .......................... $69,900
2001 SILVERTON 330 – T/7.4 –WHT – 500 HRS. .................................. 69,900
2006 REGAL 3360 – T/5.7 – WHT ..................................................... $125,000
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C –REDUCED! ......... $91,000

CRUISERS 
2003 REGAL  3560  - T/8.1 –TT/MED BLUE ...................................... $129,900  
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS .......................... $84,000
1995 SEARAY 370 SD –T/7.4L – N/TAN – 600 HRS. ........................... $79,900
2005 REGAL 3860 – ENG. 420 – TT/SAND – 350 HRS. ..................... $189,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! ....... $175,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO  ......................................... $79,900 
2004 FORMULA 400 SS – TW/500 EFI – 305 HOURS ....................... $179.900
2006 REGAL 4060 – 8.1 V – NTT/BLUE                                               $223,000
2007 REGAL 4060-T-8.1 -  ONLY 9 HOURS! ..................................... $285,000
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! .................... $225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! ............ $290,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 70 HRS. ............................. $339,000
2009 REGAL 4460 – IPS T/500 – BLK .............................................. $419,000
2009 REGAL 4460 – IPS T/500 – SAND ............................................ $419,000

CUDDYS
1995 REGAL 8.3SC – 7.4 DP – HUNTER. GRN .................................... $17,900
2000 REGAL 2850 – 7.4L ................................................................... $29,500
2000 COBALT 293 – 8.2G – N/TAN – 170 HRS. .................................. $49,900
1997 FORMULA 330SS – WHT/TEAL – 500+ ..................................... $59,000
2004 REGAL 3350 – T/496 – TT/BLK ................................................ $108,000
2005 REGAL 3350 CUDDY – T/5.7 GXI – 140 HRS. – N/TAN ............. $114,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HOURS ........................ $169,000

DECK BOATS
2008 REGAL 2520 – 5.7 GI – NTT/BLK – 100 HRS  W/TRL ................. $49,900

PONTOONS
2006 BENNINGTON 2575RL – EVINRUDE 225 E-TEC – BLU/TPE ........ $35,900

FISHING BOATS
2007 SKEETER 210 – YAMAHO VMAX  O/B – 200 H.P. – 12 HRS ........ $23,900

1998 SEA RAY 280  MERCURY 5.7 – 284 
HOURS – WHITE Very Clean twin engine bow rider 

at a great price!

2009 REGAL 4460 - TWIN VOLVO PENTA 
D6 DIESEL IPS 500 – 740 HP 120 HOURS  - 
WHITE/BLUE  - Like new and fully loaded!

$33,900 $419,000 $169,000 $23,900
2005 FORMULA 370SS  – TW VOLVO 

PENTA 8.1GI DP –  N/BLUE – 311 HOURS – 
Immaculate and well loaded!

2007 SKEETER 210  – 12 HOURS  - BLUE 
– Like new, barely used, great Fish & Ski 

with plenty of power
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Phone 573.964.1919 • Fax 573.964.0410
Mobile 573.216.2532 • 573.512.0287

3 MM • Northshore • W-20 in Lake Ozark

573-964-0016gorockworks.com
Rockin the Shoreline!

• WAVE ABSORPTION 
• GROUND REINFORCEMENT
• SHORELINE PROTECTION
• BEAUTIFICATION

• BANK STABLIZATION 
   PERMITS

RIP RAP & BARGE SERVICE

Ameren Approved Certifi ed Dock Builder
Over 70 Years Combined Experience
Building Boat Docks

The ULTIMATE Custom-Built Dock
CALL SUPER DAVE or GREG

or visit us online at
www.DockWorks.net
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www.proschoicemarine.com

Four miles west of Warsaw, MO. on 
Highway 7 between the Mile Long 

Bridge and Long Shoal Bridge
Call Toll-Free (877) 827-2840

Cypress Cay Cancun 250
triple log with V-6

power loaded, starting at 

$33,900

Cypress Cay Cozumel 260 I/O
with V-8 power only 

$39,900

Outboards
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GENERAL merchandise
ROOFING AMERICA AT ITS BEST 
Free quote from contractor that shin-
gles, repairs, restores metal, rubber, flat 
roofs. He does the work, you save, For 
top-notch attention, give us a call. 573-
489-9346. 
UNIQUE BUSINESS OPPORTUNITY: 
MLM company expanding into Mexico.  
Looking for Spanish-speaking bilingual, 
entrepreneurial-minded people with 
integrity, people & computer skills, and 
heart for helping others.  Call Kim after 
1pm  206-650-6303
MAS BUSINESS SOLUTIONS BUY-
ING AND SELLING BUSINESSES 
573-836-1258  www.masbusiness.biz
INSTANT RENEW ROOF COATINGS 
sm. Dinosaur Tough. Saves Replacement 
metal, rubber, flat roofs. Barns, Silos, 
Factory, Office. (573) 823-4037. 
OFFICE PROPERTY MANAGE-
MENT OPPORTUNTITY.  Business 
opportunity to lease/ manage execu-
tive office suites on hwy 54 in Osage 
Beach. Owner will work with qualified 
individual through startup phase.  Great 
opportunity for someone to operate 
a professional based business with 
minimum investment and requiring low 
hours per week.  Call Bruce Adams for 
details (573) 216-4690. Adams & As-
sociates Real Estate (573) 348-5100.  
www.Adams-Commercial.com. 
Schedule your off-season 
projects now so your Lake place is ready 
to go next spring - carpet cleaning, in-
terior cleaning, painting, deck and dock 
power washing & staining. Lake Area 
General Maintenance can also get rid of 
your leaves, hang your Christmas deco-
rations and keep an eye on your place 
over the winter. Call Jerry at 573-365-
6430 for a free quote. Insured.
REAL ESTATE COMMERCIAL PROP-
ERTY
BEAUTIFUL LOT with 88 ft gentle 
shoreline at 11mm- on Scenic View. In-
cludes 1673 sq ft home, in-ground pool, 
3 car garage! ONLY $225,000. MLS 
3072818   Contact Bobbi Bash Realty 
for details 573-365-2622. www.bobbi-
bash.com 
EXECUTIVE OFFICE SUITE.  Need in-
dividual office space for your start-up or 
small business? Individual offices with 
shared facilities including internet, con-
ference room/refreshment bar, and sig-
nage on Hyw 54.  Great way to operate 
your business in professional facilities 
with Hyw 54 visibility at a low cost.  Call 
Bruce Adams (573) 216-4690 for details.  
Adams & Associates Real Estate (573) 
348-5100.  www.Adams-Commercial.
com. 
FOR LEASE: PROFESSIONAL OF-
FICE SPACE – 1,538 SqFt Finished of-
fice space on Hwy 54 in Osage Beach. 
Great street level visibility, good park-

ing owner will customize to suit.  Also, 
for lease, 2,400 SqFt unfinished space 
$11.00/SqFt. Owner will custom finish 
to suit. Call Bruce (573) 216-4690.  Ad-
ams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE:  BANK OWNED - FOR-
MER CAMDENTON AUTO DEAL-
ERSHIP.  Modern commercial property 
with super visibility located on the north 
Hwy 5 business loop in Camdenton.  
Spacious 11,000 sf showroom and ser-
vice complex is situated on 5 acres with 
397 ft of hwy 5 frontage. Well main-
tained and in good repair, this versatile 
property has strong potential for a vari-
ety of alternative uses. Billboard income 
sweetens the deal. Priced to sell!  MLS 
3066893 Call Bruce at (573) 216-4690 
for details. Adams & Associates Real 
Estate (573) 348-5100.  www.Adams-
Commercial.com. 
FOR SALE: CAMDENTON N. HWY 5 
COMMERCIAL BLDG & LOTS.   Lo-
cation in the heart of town just a few 
blocks from the courthouse. Newer 
3,800 sqtf building, 160ft of hwy 5 front-
age currently used for auto/service deal-
ership. Purchase as is or owner will re-
model to suit. $379,900. MLS#3065799. 
Also available adjacent 200 rdft with 
900 sqft existing building. Location 
suitable for any type of business. 
Owner will subdivide. From $89,900 to 
$179,900 for all.  Build to suit, tell me 
your needs – owner says bring all offers. 
MLS 3065800, 3065798, 3065797. Call 
Bruce Adams (573) 216-4690.  Adams & 
Associates Real Estate (573) 348-5100.  
www.Adams-Commercial.com. 
FOR SALE: HORSESHOE BEND 
SUBDIVISION, LOTS ACREAGE.  
Platted single Family residential subdi-
vision in the heart of Horseshoe Bend. 
Near Country Club Hotel, golf courses, 
marinas and other recreational facili-
ties. All infrastructure in place including 
water, sewer, electric, cable TV/Internet. 
Roads are all guttered with approx 40% 
of the paving complete with streetlights. 
Also +/-77 timbered acres adjacent 
to subdivision.  Call Bruce (573) 216-
4690.  Adams & Associates Real Estate 
(573) 348-5100.  www.Adams-Com-
mercial.com. 
FOR SALE OR LEASE: THE BRASS 
DOOR RESTAURANT. Fabulous loca-
tion in the heart of Osage Beach with 
super visibility and easy access from 
Hwy 54.  This famous landmark has 
been a popular restaurant icon at the 
lake since the 70’s.  All furnishings, fix-
tures and equipment included ready for 
you to open the doors. This would also 
be an excellent location for a variety of 
other businesses. Land value alone is 
worth the asking price! MLS 3065822.  
For details on both these projects call 
Bruce (573) 216-4690.  Adams & As-
sociates Real Estate (573) 348-5100.  
www.Adams-Commercial.com. 

FOR SALE:  OSAGE BEACH PROFES-
SIONAL OFFICE PLAZA.  Fantastic 
Hwy 54 location.  Newer quality construc-
tion with steel roof - 6 units - 2 buildings 
- 8,300 sf.  Quality long term tenants in-
cluding H&R Block, Beltone Hearing Aids, 
and other professional firns.  Reduced to 
$995,000. Investment package available.  
Call Bruce Adams (573) 216-4690.  Ad-
ams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE: RETAIL/OFFICE STRIP 
CENTER.  Laurie Landing.  Great loca-
tion in Corporate Woods Business Center.  
5 units – All occupied, total  7250 sqft, 
quality construction, great parking, front 
& back access. Low maintenance.  Good 
tenants in place. 8% cap rate.  $429,900.  
Adjacent lots also available for expan-
sion.  Bruce Adams (573) 216-4690.  Ad-
ams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com. 
OFFICE PROPERTY MANAGEMENT 
OPPORTUNTITY.  Business opportu-
nity for entrepreneur to lease/ manage ex-
ecutive office suites on hwy 54 in Osage 
Beach. Owner will work with qualified 
individual through startup phase.  Great 
opportunity for someone to operate a 
professional based business with mini-
mum investment and requiring low hours 
per week.  Call Bruce Adams for details 
(573) 216-4690. Adams & Associates Real 
Estate (573) 348-5100.  www.Adams-
Commercial.com. 
REDUCED! OSAGE BEACH OFFICE/
RETAIL BUILDING. Super location on 
Business 54 in Osage Beach with great 
visibility from business 54 AND the new 
expressway.  Stand-alone building sits at 
the end of expressway off-ramp.  2,000 sf 
multi-use building good parking and easy 
access across from McDonalds and Home 
Depot. $239,900- owner wants offer!  
Bruce at Adams & Associates Real Estate 
(573) 216-4690 for details www.Adams-
Commercial.com. 

REAL ESTATE RESIDENTIAL PROP-
ERTY 
BEAUTIFUL FOUR SEASONS HOME. 
3bd/2ba, 2 car attached garage, great 
Kays point location, ONLY $155,000. MLS 
3071642. Contact Bobbi Bash Realty for 
details 573-365-2622. www.bobbibash.
com
REDUCED OVER $100k! New wa-
terfront spec house NOW $239,000!! 
3bd/3ba, 2 car garage, 2448 sq ft, 100 ft 
LF!!! MLS 3066759. Contact Bobbi Bash 
Realty for details 573-365-2622. www.
bobbibash.com
BEAUTIFUL 22 ACRE HORSE FARM! 
Very charming setting with wooded cov-
ered bridge, fenced, HUGE barn with sta-
bles, coral, 1990 sq ft ranch home. Great 
buy $259,900. MLS 3071965. Contact 
Bobbi Bash Realty 573-365-2622. www.
bobbibash.com
FURNISHED waterfront home at 
36mm! 3bd/3ba, 2000 sq ft, 2 car garage, 
10x28 slip. Cove location with main chan-
nel view & level lot! ONLY $325,000. MLS 
3068861  Contact Bobbi Bash Realty 573-
365-2622. www.bobbibash.com
Price Improved! $162,500. 622 
Parkview Bay Condominiums  ,Osage 
Beach,    Beautifully furnished 2BR/2 Full 
Bath , 1100 SF Walk-in condo with styl-
ish decor with parking in front. Wood 
floors, Wet Bar, Breakfast Bar, Master 
Suite, Large Laundry Room and generous 
Lakeside Deck with views to the State 
Park. Manicured lakeside w/boardwalk 
in a park like setting, 3 Lakefront Pools 
on premise. Located at the Grand Glaize 
Arm, Unit is on rental program, already a 
great investment! Slips are available, call 
for more information. MLS#3071703. See 
this Virtual Tour & all the lake’s proper-
ties at www.cme1st.com. Call Michael 
Elliott at C. Michael Elliott & Associ-
ates@573-280-0170 or 1-877-365-cme1.

Furnished LF HH Home w/gentle 
drive/lakefrontage!! 11 Wye Road, Lake 
Ozark, Great North East facing deep 
water cove setting w/flat driveway & 
virtually level lakefront.  2000 SF, 3BR/3 
BA Two level home w/main level liv-
ing. Great Room w/Vaulted Ceilings 
& floor to ceiling glass lakeside, wood 
burning fireplace, & large lakeside deck, 
3rd bedroom and a full bath on lower 
level, Family room/Game Room with 
pool table, huge patio area with Hot 
Tub. Just steps away from 3 well dock 
w/electric, ship to shore power,& water. 
Newly updated in the past year, Main-
tenance free exterior, one car attached 
garage, move-in ready! MLS#3073146 
$379,500 See this Virtual Tour & all the 
lake’s properties at www.cme1st.com. 
Call Michael Elliott at C. Michael Elliott 
& Associates@573-280-0170 or 1-877-
365-cme1.
FURNISHED VILLAGES LAKE-
FRONT HOME $899,500! Well con-
structed custom home on a terrific lot 
w/115’ of gentle lakefront. Two well 
dock is included, the setting will al-
low for a much larger dock. Wonder-
ful open floor plan with high ceilings, 
walls of windows, Crown moulding, 
ceiling and lighting details. Several en-
tertainment areas, large open deck on 
upper level, covered patio on lower, 
huge bedrooms, walk-in closets, great 
storage. Geothermal high efficiency 
heat & cool system. Large kitchen with 
Center Island steps out to convenient 
side deck for grilling, stainless appli-
ances in kitchen and lower level bar. 
Surround sound system throughout. 
Excellent location for pool addition.
MLS#3058619,552 Brookhaven Lane, 
The Villages.  See this Virtual Tour & all 
the lake’s properties at www.cme1st.
com. Call Michael Elliott at C. Michael 
Elliott & Associates@573-280-0170 or 
1-877-365-cme1.
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by Nancy Hogland

Although she’s not quite 
ready to don “shades,” 
Osage Beach City Adminis-
trator Nancy Viselli said the 
financial future of the city 
is certainly a light bright-
er than it was just a few 
months ago.

The city’s Tax Increment 
Financing (TIF) Board sent 
notices to taxing entities 
informing them a public 
hearing will be held at 6 
p.m. Dec. 1 to discuss the 
proposed Dierberg’s Osage 
Beach TIF Redevelopment 
Plan. The plan, presented 
at the Oct. 7 Osage Beach 
Board of Aldermen meet-
ing, calls for construction 
of two retail buildings total-
ing approximately 142,000 
square feet that will house 
a Dierberg’s grocery store, 
a Best Buy electronics store 
and another junior box 
store in the 14.47-acre High 
Point Center. 

“They have a list of other 
potential tenants they’ve 
worked with before for 
25,000 square feet. Hope-
fully they’ll have a signed 
tenant by the time the pub-
lic hearing is held because 
everyone’s anxious to find 
out who’s interested in com-
ing to the Lake,” Viselli said.

Developers are seeking 
$5.1 million under the TIF. 
However, they stated they 
also would attempt to get 
approval from the court 
to establish a Transporta-
tion Development District 

(TDD) which would allow 
stores in the center to collect 
up to an additional 1-per-
cent sales tax to help fund 
transportation infrastruc-
ture. If the TIF Commission, 
comprised of six representa-
tives from the city, two from 
the Camdenton R-III School 
District, two from Camden 
County and one more rep-
resenting the other taxing 
entities, approves the TIF 
plan, it will move to the city. 
Another public hearing will 
be held to allow additional 
input from citizens before 
aldermen vote on whether 
to allow the plan to move 
forward.

“A couple of the aldermen 
aren’t too happy they’re 
applying for the TDD but 
that’s not our decision. And 
since they plan to use half of 
what they collect to pay off 
the TIF faster, it would ben-
efit all the taxing entities, 
including the city,” Viselli 
said, adding that TDDs were 
also used to build Prewitt’s 
Point and Osage Station, 
which houses Home Depot.

Viselli said the new devel-
opment, to be built in one 
phase over 12 to 14 months, 
promises to create some 
210 construction jobs and 
provide nearly 200 jobs in 
the retail industry once the 
center is completed. 

Landscaping companies 
in the Lake area could also 
benefit if plans presented 
by Brent Beumer, director 
of real estate for Dierberg’s, 
come to pass. He said exten-

sive landscaping that would 
include native grasses and 
some 450 shrubs and flow-
ering trees was planned for 
the site.

In the meantime, Viselli 
said the city is also anxious 
to see work begin on the 
John Q. Hammons project, 
Chateau on the Lake. She 
said Scott Tarwater, a rep-
resentative for Hammons, 
returned paperwork trans-
ferring easements to the 
city for the Passover Road 
project.  The city needed the 
property to complete the 
boulevard-style roadway 
and provide space along the 
roadway for power, water, 
sewer, cable and telephone.  

“The last thing we heard 
was from Mr. Hammons 
saying they would be start-
ing construction early in 
2011 and we have no reason 
to believe anything to the 
contrary. We are confident 
that everything is moving 
forward as planned,” Viselli 
said.

Justin Harris, senior vice 
president and general coun-
sel for John Q. Hammons 
Hotels, said the group is 
working to obtain financing 
for the Lake project, as well 
as others across the nation. 
In fact, he said construc-
tion on all projects has been 
halted until the company 
obtains satisfactory financ-
ing.

“That’s our issue,” he 
said. “We have lots of plans 
for lots of places but con-

struction financing is just 
not available on reasonable 
terms. What we’ve had to do 
in a number of places, in-
cluding Lake of the Ozarks, 
is to sort-of put those proj-
ects on hold, wait for the 
economy to rebound a little 
bit and financing to open 
up, and then we plan to re-
sume construction activi-
ties and development ac-
tivities.”

Harris said they’re ex-
cited about building the 
multi-story hotel with spa, 
convention center and plen-
ty of meeting space, which 
will be similar to the popu-
lar Chateau on the Lake in 
Branson.

“The idea was to draw 
in regional meetings and 
meetings from around the 
country to the Lake of the 
Ozarks area. Absolutely 
we’re excited about the 
Lake of the Ozarks area and 
its potential for growth. Of 
course it’s already a beauti-
ful area that people like to 
come to. And the first class 
amenities like we plan to 
build will draw even more 
people. So it is definitely not 
a question of a lack of desire 
on our part to build there,” 
he said, adding that the de-
veloper has opened nine ho-
tels since 2008. “That’s quite 
a bit given this economy.”

Harris said his company 
considers itself the premier 
hotel development and 
management company in 
the country.

“We currently operate 78 
hotels all across the United 
States, with most featuring 
large, first class conven-
tion space -- that’s sort of 
our sweet spot. We’ve got a 
number of sites that we’re 
holding onto and once 
things get better economi-
cally and lending opens up 
we’ll be excited to resume 
developing,” he said.

The $100-million Cha-
teau, to be built on 28 acres 
off Passover Road, was to 
be completed earlier this 
year. However, in late 2007, 
after aldermen approved 
a TIF Redevelopment Plan 
to fund $3.7 million of the 
project, Peter and Susan 
Brown, owners of the Lodge 
of Four Seasons on Horse-
shoe Bend, filed a law-
suit, stating, among other 
things, that the project did 
not meet TIF guidelines. 
However, on March 9, Judge 
B. C. Drumm handed down 
a ruling that the TIF was 
constitutional and valid 
and that the project could 
proceed. The Browns did 
not appeal the decision.

According to projections 
provided by Hammons’ 
Lake of the Ozarks Develop-
ment, LLC, more than $2.8 
million would be spent to 
develop the site. Another 
$60 million will go to build-
ing costs; $21.5 million will 
be spent on furnishings, 
fixtures and equipment; 
and hundreds of jobs will be 
created. 

Osage Beach has more than a glimmer of 
hope for an improved economic picture


