Read the Latest News in the online daily blog!

NEWS IN BRIEF

Time to be counted -
Census takers coming

All of the Camden County homes and a
large portion of the homes in Miller and
Morgan counties will be visited this spring
by Census takers. Page 2.

Snow Way! Crews do
their jobs despite public

Everyone wants streets clear but they don't
want snow in front of their place. Page 3.

Local business picture
improving say officials
Lake area should expect to see the employ-
ment picture improve soon. Page 4.
High Pointe Shopping
Center Falls Over TIF

The old Walmart building was the first build-
ing to fall in the High Pointe Shopping Center
as the builders clears the lot. Page 18.

Lower Minimum Wage
Proposed for Teens

Missouri teenage workers may find they are
now worth less in the workplace if a new
proposed bill is passed. Page 31.

CAPITOL REPORT

Monthly Missouri State Legislature and gov-
ernmental news and information page 10.

Monthly Features

Glimpses of the Lake’s Past
Dwight Weaver's look back. Page 12
Classifieds

Listings from around the area. Page 47

_BOATING Start on 7

A MONTHLY NEWS MAGAZINE FOR THE LAKE OF THE OZARKS

BUSINESS JOURNAL

WWW.LAKEBUSJOURNAL.COM

VOL. 6 -- ISSUE 3

MARCH, 2010

e R | T o

Lake group looks to dispel bad press

by Nancy Hogland

Thanks to the efforts of the
Citizens for Preservation of Lake
of the Ozarks, several thousand
people have been, and will con-
tinue to be, reached with the
message that not only is Lake of
the Ozarks one of the most test-
ed lakes in Missouri, three years
of tests have confirmed the wa-
ter quality is good.

The group, formed in early
February in response to several
incomplete or inaccurate reports
released about the Lake quality,
developed a website and provid-
ed flyers for distribution to those
who attended Overland Park and
St. Louis boat shows.

“The feedback we've received
has been phenomenal,” said
Trish Creach, executive direc-
tor of the Lake Area Chamber of
Commerce and a member of the
citizens group. “Business own-
ers and organizations now have
something at their fingertips that
they can use to combat the nega-
tive stories that have been circu-
lating because of one bad set of
results.”

The website includes several
quotes from experts in their field
and nine things people need to
know about Lake of the Ozarks,
E. coli and water quality, includ-
ing a statement that “Lake of the
Ozarks is healthy and safe.”

Test results submitted by the
Department of Natural Resourc-
es and Lake of the Ozarks Water-
shed Alliance (LOWA) confirm
that statement.

A report prepared by the enti-
ties showed that of the 350 water

samples collected between May
1 and Oct. 30, 2007, the first year
for Lake-wide testing, only eight
contained E. coli levels exceed-
ing the U.S. Environmental Pro-
tection Agency’s (EPA) recom-
mended maximum level of 235
E. coli colonies per 100 milliliters
of water for swimming areas.
The geometric mean, a statisti-
cal method of combining data
to reduce the effect of extremely
high and low values that can bias
results, was 5.0 for the year. The
state water quality standard for
safe swimming is a geometric
mean of 126 E. coli colonies per
100 milliliters of water during the
entire recreational season.

Testing during the 2008 recre-
ational season also found E. coli
levels well within the standards
for swimming. Based on the
more than 320 samples taken,
the lake had an overall geometric
mean of 7.6 E. coli colonies per
100 milliliters of water with just
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nine elevated samples.

While results show 2009 wa-
ter tests reflected slightly higher
averages, officials said inclement
weather was responsible for one
set of higher-than-acceptable
readings and that skewed the
entire season’s readings.

According to a LOWA report,
only four of the 14 coves tested
in May were below what the EPA
considers “safe.” However, LOWA
blamed the May problems on
the 2.03 inches of rain that fell
within a 48-hour period preced-
ing testing, stating, “Heavy rain-
fall had obviously washed waste
material into the lake during the

first sampling in May.”

A golfer waves thanks from the green while playing golf at one of the Lake's many courses.

Although DNR reports show
June testing turned up just five
sites with E. coli levels in excess
of federal standards; July tests lo-
cated only one problem; August
testing found no samples with
excessive E. coli levels; Septem-
ber tests found one sample out

of 50 problematic and October
tests came back with no areas
testing above the EPA standard
for safety, it was that May spike
that many focused on, Creach
said.

“And that’s too bad because
our geometric mean for the year
was only 8.8 and that shows
that our Lake is safe. We are ap-
proaching our fourth year of
testing and will continue to work
on improving ways to share that
data because our Lake is clean
and we want our residents and
visitors to know that,” she said.

Creach said the group is also
exploring the cost of more de-
tailed tests to determine the

source and type of any E. coli
that may show up in future tests
and looking into the feasibility
of tests that would yield quicker
results.

For more information visit the
website at www.lakewaterqual-

ity.org.
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Time to be counted

by Nancy Hogland

Although reports from the
U.S. Census Bureau show that
Camden County has the low-
est percentage of mail-back re-
sponses to questionnaire, offi-
cials said it may not be as bad as
it seems.

Both Assistant Regional Cen-
sus Manager Rich Gerdes and
Jerry Taylor, who heads up the
Columbia, Mo. Census office,
said the 39-percent response
rate was based on the number of
homes counted in the arearather
than the number of residents.

“And that can be a problem
because many, many homes in
that area are second homes and
not occupied on a year-round
basis. Its kind-of a quirk in the
system,” Taylor said.

He said that last year canvass-
ers equipped with GPS systems
traveled down every gravel road
and dirt path they could find in
order to pinpoint the location
of all existing houses. All of the
Camden County homes and a
large portion of the homes in
Miller and Morgan counties will
be visited this spring by Census
employees who will be hand-de-
livering the forms, leaving them
where they’ll be easily found by
homeowners but not be conspic-
uous to potential burglars.

“We’re asking that everyone
mail them back - even second
home owners who don’t live
at the Lake. We would just like
them to enter ‘Zero’ as the num-
ber of occupants or jot down a
note that they don’t live in the
area and that they already filled
a Census form out in their home
town,” said Gerdes, adding that
to be considered a full-time resi-
dent, the person must reside in
the home more than six months
of the year. “So college students
who live at the Lake nine months
out of the year and then go home
in the summer need to list their
Lake address as their home -

not their parents’ address, as do
snowbirds who winter in Arizo-
na or Florida.”

He said they are asking for the
forms to be returned by April 1.
Those that aren’t returned will
result in a follow-up home visit
by a Census worker.

“And we won’t give up until we
know we’ve reached everyone,”
Gerdes promised. “The Census
takers will be working day time,
evening and weekends in an at-
tempt to catch every person. If
all else fails, we’ll even attempt
to talk to a neighbor to see if the
house is occupied on a full-time
basis. It’s too important to skip
people.”

He said not only is the politi-
cal power of a state determined
by the number of its residents,
some $400 billion in funding is
based on the final tally.

“This count will decide if
Missouri should add or subtract
from the House of Representa-
tives. It will also determine the
amount of money that’s made
available for free lunches at the
schools, roads, funding for day-
care centers — you name it. We
want to make sure we count ev-
ery single person so Missouri
gets every bit of money it’s quali-
fied to receive,” Gerdes said.

For those who need help filling
out the Census form, Gerdes said
more than a dozen “Be Counted”
sites will be established around
the area. The locations of those
sites will be advertised as soon
as they are finalized, Taylor said.

To ensure quick but thorough
coverage of the area, approxi-
mately 1,000 people will be hired
to cover a 14-county area in mid-
Missouri, with many of those
working in Camden, Miller and
Morgan counties. Another 1,000
will be hired for the Springfield
coverage area. To be considered,
job seekers should call 866-861-
2010.

“Callers will be asked to enter

their zip codes and then they’ll
be asked to take a short test over
the phone to judge their abili-
ties and knowledge of the area.
If they qualify for a position,
they’ll then have to undergo a
background check and FBI fin-
gerprinting check to make sure
they're not detrimental to the
community,” he said. “We don’t
care if someone has had a park-
ing ticket but we sure don’t want
registered sex offenders out visit-
ing houses.”

He said while the jobs are
temporary, many will last until
fall. The rate of pay ranges from
$9 to $15 per hour plus mileage.

From the Census Bureau:

The official U.S. Census, de-
scribed in Article I, Section 2
of the Constitution, calls for an
actual enumeration of the peo-
ple every 10 years to be used for
apportionment of seats in the
House of Representatives. The
first official Census was conduct-
ed in 1790 under Thomas Jeffer-
son, who was the Secretary of
State. That census, taken by U.S.
marshals on horseback, counted
3.9 million inhabitants.

-In 2000, the U.S. population
was set at 281,424,602.

-In 2008 the estimated popu-
lation of Camden County was
40,664 (a 9.8 percent growth over
2000). The same year, Missouri’s
population was at 5,911,605 (a 5.6
percent growth over 2000).

-Persons 18 and younger make
up 19.9 percent of the Camden
County population; 24.2 percent
statewide

-Persons 65 and older account
for 19.7 percent of the county as
opposed to 13.4 percent state-
wide

‘The total number of Camden
County housing units in 2007
was 35,577 —a 6.3 percent growth
over 2000

-The homeownership rate has
remained steady over the past
several years at 82.2 percent.
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Snow way! Road district once again cautions drivers

by Nancy Hogland

It was Jeremy Duncan’s first
night behind the wheel of the
massive plow. Snow was dump-
ing from the sky faster than the
crews could remove it but Dun-
can was determined to keep
his section of Horseshoe Bend
cleared.

While a thick cloud of snow
swirled around him, he dili-
gently kept his eyes focused
on the road ahead, straining to
spot anything that may be in his
path. Then suddenly, out of the
corner of his eye, Duncan saw
him - an elderly man shoveling
his driveway - in the middle of

the night! Duncan eased off the
gas pedal and pulled back on
the lever to change the direction
of the blade- but it was too little,
too late. He left behind a mound
of snow at the edge of the newly
cleared driveway.

“After I passed by, I looked
in my mirror and saw the man

waving at me so I stopped. This
was my first time doing this and
I didn’t know what to expect,”
Duncan explained, adding that
while the incident occurred
years ago, he remembered it as
if it were yesterday. “The next
thing I know, the guy was up in
the cab with me, cussing me out
like a dog! He yelled and waved
his finger in my face and called
me every name he could think
of for several minutes before fi-
nally getting out.”

The 11-member crew of the
Horseshoe Bend Special Road
District nodded in agreement
as Duncan spoke. They all had
experienced similar problems.
And although the area is near-
ing the end of the snow season,
because March snow is com-
mon, road district officials
hoped they could get their mes-
sage out before a serious inci-
dent occurred.

“It’s a situation where we'’re
darned if we do, darned if we
don’t” Tim Borrett quipped.
“Everyone wants us to go slow

Horseshoe Bend Special Road District crew members (left to rlght back) Dale Moon, Ralph Briese, Tim  but they all want us to hurry
Borrett, Ryan Cochran, Brandon Kissinger, Randy Cerny, T.J. Moore, Mark Dabbs, Bill Duncan and Jeremy up and get to their streets! Ev-
Duncan; and (front) Jeremy Duncan, foreman; and Kevin Luttrell, acting superintendent; have tips to help

residents stay safe thru rest of winter weather. Nancy Hogland photo.
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that snow in front of their place.
There’s no way to make every-
body happy in this job!”

Ralph Briese remembered a
day he made one man particu-
larly unhappy.

“Iwas driving slow and I was
watching because I was ap-
proaching a business entrance.
All of a sudden, just as I passed
by, this guy stepped out from
around the corner of the build-
ing and wham - he was covered
from head to foot! And it was the
worst kind of snow — wet and
slushy,” Briese said, adding that
while the businessman wasn'’t
exactly angry when Briese went
back to apologize, it was clear
that he wasn’t too happy about
being turned into a “snowman.”

Mark Dabbs recalled the
night he “took out Frosty.”

“Itwas very dark, it was snow-
ing hard and I could barely see.
I was driving along and all of a
sudden I saw a hat and coat fly-
ing through the air,” he said,
adding that after pulling to a
stop, jumping out of his truck
and running back to the scene
of the “accident,” he found that
he had plowed down a snowman

continues on page 20
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Local business picture Is improving

by Nancy Hogland

While much of the nation
continues to struggle as a re-
sult of the economic down-
turn, things are starting to pick
up in the Lake area.

James R. Dickerson, chair-
man of the Workforce Invest-
ment Board, which oversees
eight Career Centers in the
19-county Central Region of
the Missouri Division of Work-
force Development, said the

Camdenton Center had six job
openings in late January. One
month later, that number had
grown to 128.

“And that was just for the
Camdenton office. Within a
50 mile radius, we had 422
job openings. The job situa-
tion is certainly better than it
has been for the past several
months,” he said, adding that
while the office consistently
saw a need for medical posi-

tions, recently the job pool was
becoming more diverse. “We’re
not yet seeing construction
jobs, but we expect to see that
improve in the near future.”

Dickerson said in addition
to the return of tourism-related
jobs, a factory in Jefferson City
that is adding a whole new line
will soon also add 100 employ-
ees to their payroll.

“For those that live in the
northern half of Camden

Now Open Daily at 5pm
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Open 11:00AM
Check Out Our New Prix Fixe Menu
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4 Course
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Highway 54-59 Osage Beach, MO 65065

(573) 348-3611

www.thesteakchalet.com

County and in Miller County,
that’s very good news,” he said.
“I can definitely say that things
are ‘up and coming’ for the
area.”

City officials also had good
news.

Last month, Osage Beach
aldermen approved rezoning
that will allow construction
of a private corporate retreat
consisting of 78 town homes;
a clubhouse, administrative
office and maintenance build-
ing; and recreation facilities.
The property, located off Dude
Ranch Road between the Bronx
and Ledges condominiums,
was originally the site of the
proposed Diamond Pointe de-
velopment.

City Planner Carey Patter-
son said the new property own-
er, Reinvestment Enterprises,
LLC/Dot Foods, Inc., is hoping
to begin work on the project as
soon as possible. In late Febru-
ary they were in the process of
putting together a bid packet.

“We'’re not sure yet who will
get the construction jobs but
they aren’t shutting out local
labor so there’s a good chance
that some of our workers could
be back to work soon,” he said,
addingthatitwasa “given” that
Lake-area concrete companies
and other suppliers would ben-
efit by the development.

Patterson said the city was
also excited that the Veteran’s
Administration would be
opening a 5,300-square-foot
clinic in the Executive Park on
the western edge of town.

Nathan Witt, voluntary
service officer at the Harry S.
Truman Memorial Veterans’
Hospital in Columbia, said the

DatalComm

Lake of the Ozarks Community
Based Outpatient Clinic will
actually be a relocation of the
clinic currently operating in
Camdenton.

“Due to the weather we're
not able to provide a date that
the clinic will move to this new
location. As youwould guess, it
has been causing delays in the
construction process,” he said,
adding that, once opened, ser-
vices will include primary care
and behavioral health with in-
dividual, group and tele-psych
services via video conferenc-
ing. Currently, there are ap-
proximately 2,605 veterans uti-
lizing the clinic.

Patterson said in addition
to the new building, he’s also
talked to several people who
are making improvements to
some of the vacant buildings
and occupied businesses that
line Highway 54.

“They’re looking at doing
some upgrades and renova-
tions to make them more at-
tractive,” he said, adding that
city officials were excited to see
several new businesses move
into town.

This month, Lazer Force, an
indoor, black-lighted laser tag
arena, will be opening at 5473
Highway 54. Owner Ron Wil-
son said hours will be limited
to weekends only until sum-
mer arrives when the attrac-
tion will be open seven days a
week.

Other additions include Re-
juvenate Mind Body & Soul
Hotel Supply, to locate at 4708
Hwy. 54; Lake TV 32, LLC,
based at 5032 Hwy. 54; Wake
Effects, LLC to be located at
4773 Hwy 54; V. V. Nails in Suite
6 at 3715 Hwy. 54 and Your Way
Detailing at 6164 Hwy. 54.

continues on page 5
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Local business picture iIs improving

continued from page 4

Business in Lake Ozark is
looking up as well.

Last month aldermen ap-
proved a special use permit
that allowed Lake Ozark Heli-
copter to move its base of op-
erations to the parking lot of
Paul’s Supermarket at the cor-

ner of Bagnell Dam Boulevard
and State Road MM. Under the
permit, the company will be
allowed to erect a building to
house an office, waiting area
and also act as a hangar when
needed.

Owner Jerry Bice said he
began looking for a new loca-

Both state and city off|C|aIs agreed the Lake area should expect to soon
see an improvement in the employment picture. Construction of Ozark
Yacht Club’s new showroom on Bagnell Dam Boulevard is a sign of good
things to come. Nancy Hogland photo.
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tion after learning the spot
they were leasing could either
be sold or taken by the bank
and under new ownership, his
lease would be void. He said
because they were happy with
the number of customers that
took advantage of the tour ser-
vice, they hoped to stay in Lake
Ozark. The helicopter service
plans to be up and running by
the start of tourist season.
Building Inspector Charles
Misenheimer said crews also

have been put to work remod-
eling and finishing the interior
of the Elliott building next to
Break Time on Bagnell Dam
Boulevard. When completed,
the facility will house an up-
scale furniture store, real es-
tate office and interior design
firm.

Just a quarter mile away,
Ozark Yacht Club is construct-
ing a 1,100-square-foot show-
room and offices to compli-
ment its waterfront location off

Flynn Road.

“The biggest project we've
got going though is Eagle’s
Landing, Gary Prewitt’s shop-
ping center, which, we think,
will be moving forward this
year. That’s the one that’s really
going to make a difference not
just the city but to the entire
area,” Misenheimer said.

Although Alderman Jeff Van
Donsel said he couldn’t go into
detail, he said he and others on
the Bagnell Dam Strip Associa-
tion (BDSA) were hopeful there
soon would be forward move-
ment on the Strip project as
well. cont. on page 21
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Lake Regional
welcomes Dr. Cooper
to Hospitalist team

Lake Regional Health System
is pleased to welcome Wayne
Cooper, M.D,, to its hospitalist
team. Hospitalists specialize
in treating inpatients, from ad-
mission to discharge. Because
the lake is a tourist destination,
Lake Regional’s seven hospital-
ists treat many patients who
may not have immediate access
to their family doctors.

“I have always enjoyed hospi-
tal work and taking care of pa-
tients with acute problems,” Dr.
Cooper said. “It’s very reward-
ing to be back at Lake Regional
in that capacity and working
with an excellent support staff.”

Originally from Kentucky,
Dr. Cooper moved to the lake
area in 1981 to work in Lake
Regional’'s Emergency Depart-
ment. Previously, he served at
the Campus Crusade for Christ’s
Village Health Worker Training
Center in Baugio City, Philip-
pines, from 1977 to 1980. He
graduated from the University
of Kentucky College of Medicine
in Lexington and completed an
internship at the University of
Louisville.

Before joining Lake Region-
al’s hospitalist team, Dr. Cooper

THE LAKE'S

.

“\» /

RED RO,

LOUNGE

was in private practice in Cam-
denton for 23 years. He also has
served as state representative
for the 155th district since 2002
and donates his time to Medical
Missions for Christ Community
Health Center, a free clinic in
Camdenton.

The medical staff at Lake Re-
gional Health System includes
nearly 90 physicians who pro-
vide primary and specialty care
for lake-area residents and visi-
tors. For more information or
to view physician profiles, visit
lakeregional.com.

STEAKS « LOBSTER « PRIME RIB - ONION RINGS - THE RED ROOM LOUNG
OPEN 4:30 PM DAILY YEAR ROUND - RESERVATIONS RECOMMENDED
WWW.JBRUNERS.COM - 573.348.2966
LOCATED 1/4 MILE WEST OF THE GRAND GLAIZE BRIDGE ON HWY 54

Contact Us

Send your business related announcements to us at:
businessjournal@charterinternet.com
Please include a text-only file with your submission, accompanied by attached
pictures in JPEG format. You can also mail your submissions to:
Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.
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Lake Regional Hospital Foundation
receives donation from Christmas for Kids

The Lake Regional Hospital
Foundation recently received
$3,500 from Lake Area Christ-
mas for Kids. The funds, raised
at the December 2009 event,
will be used by Lake Regional’s
Speech Therapy department to
purchase the Interactive Metro-
nome® program. The IM helps
children with learning and de-
velopmental disorders, as well
as adult neuro-rehabilitation
patients.

“We thank the Christmas
for Kids Committee for their
generous donation,” said Lake
Regional Hospital Founda-
tion Director Terri Hall, CTFA.
“Because of their contribution,
Lake Regional soon will offer
area children and others the lat-
est in speech therapy and neu-
ro-rehabilitation technology.”

Developed in the 1990s, In-
teractive Metronome® is a
computer-based auditory pro-

cessing training system that fo-
cuses on synchronizing a rhyth-
mic sequence of movements of
the hands and feet in response
to a tone played through ear
phones.

For more information or to
schedule an appointment with
one of Lake Regional’s certified
speech-language pathologists,
call 573-302-2238.

.‘H_TEL:HF!‘.

CERTIFIED
DEALERSHIP

New Location
3545 Highway 54

Osage Beach

573-348-3888
EDmverron 2

Come and Browse Inside Our
Spacious Indoor Showroom!

Lake Road
54-56 to
Dude Ranch
Rd. 19MM
Past Grand

S
Port

LAKE OF THE OZARKS

www.kellysport.com

Glaize Bridge - Osage Beach, MO

973-348-4700
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“Insurance Talk”

with Margi Hamlin of
Golden Rule Insurance

Cut costs of insuring

your teen driver

Many teenagers count the days
until they can get behind the wheel
of the family car. Parents do as well,
but for many different reasons. For
the teens, it means freedom. For the
parents, it means sleepless nights
and lighter wallets. Parents concerns
are valid. The National Traffic Safety
Administration reports drivers under
25 are four times as likely as older
drivers to be involved in an accident.
As a result, adding a 16-year-old
driver to your auto policy can make
premiums increase dramatically. For-
tunately, you can take steps to rein
in premium increases.

Some parents want all the latest
safety features for their kids, or they
want to give a current car to their
teen and replace it with something
new. New cars cost a lot more to
insure than older cars. If you really
want to contain your overall insur-
ance cost, don't buy a new vehicle
or sports vehicle for yourself or your
teen until they are at least 21-years-
old. Assuming you and your spouse
have a good claims record, you're
probably better off simply adding
your teen driver to your own policy
and paying the increased premium.

On the other hand, if your driving
record leaves a lot to be desired or
you drive expensive cars, it may be
cost effective to get your teen a sep-
arate policy. As your teen becomes a
twenty-something, it's worth check-
ing whether he or she should move
to a separate policy.

In general, you're better off
keeping the teen on your policy,
rather than a policy of his/her own.
But if your child will have his/her
own car, you might want to get
quotes for both approaches, just
to make sure. Find out how your
insurer assigns drivers to your ve-

Margi Hamlin

hicles. This differs from insurer to
insurer and can make a huge differ-
ence in the premium you pay. Some
companies allow you to make the
choice of assigning drivers to cars.
Let your insurance company know if
your child has a B or better grade
average. Studies have shown a cor-
relation between good students
and responsible drivers, so many
offer good-student discounts, which
typically range from 5 percent to 10
percent.

Some insurers offer “safe driver
programs.” Teen participants in
these programs sign contracts stat-
ing that they won't, for instance,
drink and drive. If your teenager
completes the program, you may be
able to cut another percentage from
your increase.

Finally, you may be eligible for
lower premiums once your teen
heads to college. Many insurers will
reduce rates for students attend-
ing school at least 100 miles away
from home who don't have a car on
campus.

Margi Hamlin is the Personal
Lines Manager at Golden Rule In-
surance Agency in Osage Beach. She
can be reached at 573-348-1731 or
margi@goldenruleinsurance.com
for additional comments or ques-
tions.
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Senate update with Carl Vogel

Occasionally a bill is intro-
duced which makes us pon-
der why it wasn’t considered
earlier. Such is the case with
legislation which would help
protect Missouri drivers from
out-of-state motorists who fail
to carry liability insurance.
Since most of Missouri’s pop-
ulation live near adjoining
states, it is not uncommon for
accidents to involve drivers
from outside Missouri.

All states, including Mis-
souri, have minimum liability
laws. The required amount of
insurance varies from state to
state, but all require at least
some level of protection in
case of an accident. However,
due to a quirk in Missouri law,
there is no penalty for an out-
of-state driver not carrying li-
ability insurance.

This situation came to light
last year when a driver from
Joplinwashitbyan uninsured
motorist from Oklahoma. Al-
though the Oklahoma driver
was clearly at fault, he could
only be ticketed for reckless
driving. The Joplin driver,
whose car was nearly totaled,
could only watch in dismay as
the other driver entered his

vehicle and drove away.

The proposed legislation
would require out-of-state
drivers to comply with their
states’ liability insurance
laws when driving in Mis-
souri. If they are found to be
out of compliance, they could
be found guilty of a Class C
misdemeanor and have their
driving privileges revoked in
Missouri. Additionally, the
Missouri Department of Rev-
enue would be required to no-
tify their domicile state of the
violation.

While the legislation itself
would not provide immedi-
ate relief for Missouri driv-
ers victimized by out-of-state
motorists, it would provide
a means of penalizing those
driving without insurance.
Similar bills have been filed in
both the House and Senate.

This week the Senate de-
bated the well publicized is-
sue of ethics reform. One
proposal would impose a
moratorium on retired leg-
islators from becoming lob-
byists or state employees.
Another would require more
extensive disclosure of finan-
cial interests from legislators

and staff. In the House, leg-
islation has been proposed
which would subject legisla-
tors to random drug testing.
Much of the interest in ethics
legislation has been spurred
by recent arrests and convic-
tions of sitting legislators as
well as reports of pending FBI
investigations and grand jury
testimony.

As usual, I can be reached
at State Senate, State Capitol,
Jefferson City, MO 65101, or
573-751-2076, or carl_vogel@
senate.mo.gov for your ques-
tion, comments, or advice.

State Senator Carl Vogel
District 6

Chuck Purgason’s Senate Report

State Senator Chuck Purgason
District 33

“The principle of spending
money to be paid by poster-
ity, under the name of funding, is
but swindling futurity on a large
scale.” - Thomas Jef-
ferson, letter to John Taylor, May
28, 1816

As I mentioned in a previous
column, the Governor and the
House and Senate budget lead-
ers have agreed upon the revised
consensus revenue estimate
(CRE) for the remainder of this
fiscal year which ends on June

30, 2010, predicting that revenues
will be 6.4% less than expected at
$6.97 billion in general revenue.
The fiscal year 2010 budget was
passed based upon an overly op-
timistic revenue estimate of $7.76
billion.

They also agreed upon the
consensus revenue estimate for
the next budget year which be-
gins on July 1, 2010, suggesting a
growth in state general revenue
collections of 3.5% resulting in
$7.223 billion of general revenue.

It was revealed last week that
January revenues are 22.36% less
than they were in January of last
year with year to date revenue
collections now falling to a nega-
tive 12.55% down from 10.5% last
month year to date. As a result,
Governor Nixon announced an-
other round of withholds from the
current budget of $74 million.

Unlike Congress, we must have
a balanced budget. The state of
Missouri can’t print money to sat-
isfy unrestrained and politically
motivated spending habits - even
in an election year. To have a bal-
anced budget, the General As-

sembly and the governor’s office
must build a state budget at or,
preferably, below that target.

The Governor’s budget pro-
posal would spend $8.317 billion
of general revenue, a number that
exceeds the agreed upon CRE by
$1.09 billion, or 15% - this is not a
balanced budget proposal. The
governor would pay for these
excessive increases with fed-
eral “stimulus” money, which I
contend is federal “dependence”
money. This money, which Mis-
souri is expected to receive, is
about $900 million plus a phan-
tom $300 million that might come
from the federal government even
though the legislation has not
been passed by Congress yet.

After years of fiscal discipline,
a budget is now being proposed
that relies on significant one-time
monies that may or may not ma-
terialize. Our budget difficulties
earlier this decade stemmed from
uncontrolled spending that relied
on one-time monies. This can’t
be done, but politicians are of-
ten afraid of making the difficult
decisions that require discipline,

RENNER
—
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because they fear unpopularity,
especially in an election year like
this one.

The disciplined decisions of
the past few years have put Mis-
souri in better financial position
to weather this economic down-
turn than most states. Missouri
remains one of only seven states
that still have a triple-A bond rat-
ing from the three major bond
rating agencies.

The proposed budget suggests
that $900 million of one-time
monies be used to pay for ongoing
operating costs of government
and its programs. This money
will not be available next year.

It may be considered good poli-
tics by some, but it is lousy fiscal
policy. We can’t allow the federal
“stimulus” to lead us down the
path to ever more federal depen-
dency and greater threats to the
pocketbooks of Missourians.

How out of touch with our ex-
isting economic situation can we
be to acceptabudget that requires
15% more in general revenue
knowing that we are currently ex-
periencing 9.6% unemployment

in Missouri? It just won't happen
- even the 3.5% CRE is too high
and is setting us up for even bigger
budget problems next year and for
years after.

This is a time for restraint, a
time to prioritize, and a time to
drive efficiencies into the state
bureaucracy. It is a time to shed
the hindrances that hold back in-
novation and invention, a time to
empower Missourians to build
dreams, not sustain them where
they are.

People are outraged with
the unparalleled and unabated
spending spree in Washington,
D.C., that denies the economic re-
ality that welive in. Missouri can-
not, and must not, follow in those
footsteps.

As always, I appreciate hear-
ing your comments, opinions,
and concerns. I can be reached
in Jefferson City at (573)751-1882,
you can e-mail me at chuck.pur-
gason@senate.mo.gov or you can
write to me by regular mail at 201
West Capitol Avenue, Room 420,
Jefferson City, Mo 65101.
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Each office independently owned and operated.

M1ke and Frank Christensen

m1ke@frankchrlstensen com ® frank@frankchnstensen com * WWW.FRANKCHRISTENSEN.COM

HIGH TRAFFIC - HIGH VISIBILITY

www.frankchristensen.com/ZK3054595

Former Fast Food Estab-
lishment. Excellent high
traffic and visibility location
on Hwy 5. Possible uses
include restaurant, car lot,
boat sales, professional/
retail office, doctor/dentist
office. 2240 square feet +
full basement.

MLS 3054595 $495,000.
Lease price $2000/month.
Call Frank at 280-1030 for ===
more details.

www.frankchristensen.com/ZK3065891
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Porto Cima Townhome Foreclosure. Wonder-
ful 3 bedroom, 2 bath patio townhouse. Extremely
clean! Ready to go. This unit is one of least expen-
sive units you will find. Good views, POA ame-
nities, oak cabinets in custom kitchen. Not your
typical foreclosure, in excellent condition! Call to
schedule your tour todayl MLS 3065891 $215,900

www.frankchristensen.com/ZK3066631

Excellent
3 BR/3.5 BA townhouse on the watet, in gated
complex of Bronx condos. Very well kept project.
Unit comes with 12x32 boat slip & PWC. Project is
waterfront with boardwalk, pool and privacy. 2 car
garage attached. Very clean and partially furnished.
Ready to move in. MLS 3066631 $369,900

Bronx Townhorne Foreclosute.

WWW. frankchnstensen com/ZK3065666

Waterfront Foreclosure in Four Seasons. 500
sq. ft. 5 bedroom, 6 bath Four Seasons custom wa-
terfront home. Excellent for a large family. Good
water in cove location. Driveway is gentle. Lots of
upgrades and some finishing to complete. Home
is 99% complete. No boat dock or seawall. Call for
your tour today! MLS 3065666 $459,900.

www.frankchristensen.com/ZK3067030

Majestic Point Foreclosure. Gated condo
complex. Very nice channel view. Large and spa-
cious 3 bedroom, 3 bath condo with a 12x32
boat slip. Unfinished building next door has been
purchased and should be marketed in the near fu-

ture. This unit is priced to sell and won't last long:
MLS 3067030 $199,000
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www.frankchristensen.com

One of a Kind Lake Estate.
Outstanding 800’ of WEF on a
point in a cove location! No oth-
er house quite like it. An estate
setting with security gate and
privacy. Features include large
patios, pool, 3 kitchens, court-
yard, fountains, landscaped yard,
0 car garage, guest house, & 2
slip cruiser dock all on 2.9 actes.
$2,495,000.

www.frankchristensen.co/ZK3065153 www.frankchristensen.com/ZK3067028

Waterfront Foreclosure. Custom built 4 BR/5
BA home in exclusive waterfront community of
Woodbridge Subdivision. Great home w/100’
watet. Latge 4,460 sq ft home w/3 master suites,
huge country kitchen and 2 story fireplace. This
is a wonderful location by land or water. Call for
mote details now. MLS 3067028 $525,000 |

www frankchrlstensen com/ZK3065967

Osage Beach Waterfront Foreclosure. Great
3 bedroom, 2 bath watetfront home. Gentle lot
with very few steps to the lake. Boat dock with
encapsulated foam with swim platform, loft,
covered deck, year round water. Excellent value
in nice area. Be ready for spring! Call today!
MLS 3065153 $184,900

WWW. frankchnstensen com/ZK3066698

Osage Beach Foreclosure. Very nice 3,300 sq ft.,
4 BR, 3 BA home in Stone Brooke Subdivision,
close to amenities such as HyVee, Target, Mar-
shalls, doctors and dining. Home needs very little
to be ready for use. In good overall condition!
Subdivision has community pool. Home has good
custom features and is surrounded by nice custom
homes. MLS 3065967 $184,900

— -

Linn Creek Foreclosute. Nice 5 bedroom, 3
bath Ranch style home in Whispering Hills Sub-
division. Roomy 2800 sq. ft. with good storage
throughout. Nice setting, wooded backyard and
level front yard. Home has new carpet and some
updated fixtures. Home shows very well. At $60/
sq ft, this is a bargain! MLS 3066698 $168,900
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THE EMPLOYEE'S PATH

During the 22 months that
Bagnell Dam was under con-
struction - from August 1929
to May 1931 - a photographer,
hired by Union Electric, docu-
mented the Dam’s construction.
Today, the original negatives for
these photos are in the Missouri
State Archives collection. Unfor-
tunately, not tucked away and
preserved for posterity are the
photographs taken by freelance
photographers who haunted the
project, taking photos which
were made into postcards and
sold in gift shops at the Lake and
throughout the Midwest in the
1930s, 40s and 50s. Today, these
“Bagnell Dam construction
postcards,” as they are known
among postcard collectors, are
scarce and very difficult to find
even at major postcard collector
shows and auctions. When you
do find them, they are usually
pricey. By the 1960s, the early
construction postcards had lost
consumer appeal on postcard
racks and were supplanted by
more contemporary images of
the Lake of the Ozarks. Among
the rarest of the early construc-

888.365.5620
WWW.TOADCOVE.COM

tion postcards made by free-
lancers are the ones that show
the “employee’s path.” There
were actually three major and
several minor footpaths that
construction workers used to
get from the bottom to the top of
the bluff overlooking the Dam
construction site along the river.
Each footpath consisted of nu-
merous flights of wooden steps
connected to short, meander-
ing paths along the precipitous
hillside next to the Dam. Today,
it is nearly impossible to deter-
mine the course these footpaths
took. Time and weathering has
destroyed most of the evidence.
But some of the rare old images
survive such as the one that ac-
companies this article by a pho-
tographer who never signed his
work. He was looking for a quick
buck to fill his wallet with green-
backs and probably had no idea
that the fruit of his labors would
long outlive him. W

This vintage postcard is from
the collection of H. Dwight Weaver.
The photographer and publisher
are unknown. Weaver is the au-
thor of four books on the history of
the Lake of the Ozarks. “History &

With Dwight Weaver

Geography of Lake of the Ozarks,
Volume One,” his newest book, is
available from Stone Crest Book
& Toy in Osage Beach, or by mail.
For information, contact him at
dwightweaver@charter.net.  Or
call 573-365-1171. Other books by
Duwight Weaver are available on-
line at lakeoftheozarksbooks.com.
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BOOK YOUR ANNUAL LEASE

BY APRH.&I 5, 2010
RECEIVE A 5% DISCOUNT.

THIS INCENTIVE 1S SUBJECT TO AVAILABILITY
AND IS5 A LIMITED TIME OFFER.
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:YOU

seeking a Great Career
In the Lake area?

armers Recruiting and Development
Center for Central Missouri is looking

for entrepreneurs who are interested in
owning their own agency in the Lake area.
With Farmers Insurance and Financial
Services, we offer you the opportunity to be
in business for yourself, but not by yourself.
You will be given the freedom to make your
own day-to-day decisions while benefiting
from the training, guidance and support of
your district manager.

Ifyou are interested in a career with Farmers,

The Best Small Business Opportunity in America. please call Ted LePage at 573-302-0001 or
- = e stop by our Training Center at 3736 Highway

T Farmers. You belong. 34 in Ouge Beach MO,

Certlfled Public Accountant

Established in 1987 SPEC|AL|Z|NG |N:
Income Tax Planning & Preparation e Payroll Tax
Payroll Services e Estate Tax & Planning e Real Estate Taxation
Agriculture ¢ Small Business e Contractors e Individuals

Ty Bobby e ARG
:.:"'.T ?  Ce _ .I

WWW. nelghborhoods inc.com
neighborhoods@hotmail.com

@ﬂ%@ﬂﬂ@@
Offices in Lake Ozark e Tipton e California

754 Bagnell Dam Blvd. Suite A H@ME

Lake Ozark * 365-9400 IMPROVEMENT STORE

. HWY 5 N. at Houston Rd e 20 Min. S. of Camdenton
“Helping you keep more of what you make!” Mon. - Fri. 8:00 AM - 5:00 PM e Sat. 8:00 AM - 3:00 PM

www.bdm-cpa.com 417-533-5080 . 888-776-0038

Bobby Medlin, CPA Jason Blankenship Britnee Smith
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Bash's “Better Than Best”

LAKE LIQUOR
& TOBACCO

Six Students from the School of the Osage Middle School were select-

ed to receive the second quarter “Better Than Best” Award from Bobbi

ofOsage BeﬂCh Bash. Bobbi's selection criteria are service, attendance, attitude and im-
provement. The students are chosen by their teachers.

The students named for the second quarter “Better Than Best” Award

Wide Selection Of SP”' its, Fine Wines, are 6th grade students Tia Baker, daughter of Lee & Denise Baker; Phillip
. 4 Duong, son of Scott Duong & Nam Van, 7th grade students Alexis Spauld-
Premzum Clgd?‘S 6)9" TbdeCO Products ing, daughter of Dale & Susan Law; Tyler Perkins, son of Scott & Tracey

Perkins and 8th grade students Kaitlin Krueutzer, daughter of Joleen

5 7 3 o 3 4 8 ° 3 8 3 8 5 7 3 . 3 74 .4 85 O Krueutzer, Trenton Selby, son of John Selby.
Each student received a certificate and $20 cash. Bash feels that posi-
3715 HWY. 54, H#7 212 S. Main tive motivation at this age level is very important and awards 6 students

. each quarter of the school year. Bobbi was a school teacher before her ca-
Osage BeaCh’ MO 65065 Laurle, MO 65038 reer in Real Estate and knows how important education is for our youth.
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g mm \ blem! Our high-speed.wir aches across problems like these! Wireless Internet

“ \ 3 ‘——E B K /e pared to other products! Ask about our
3 Gk

ust $39.95 per month!
‘!" = |

WIRELESS EXPRESS § ACCELERATED
ACCESS | DSL ACCESS DIALUP

The Internet with no strings Jump to Express DSL for “always Choose dialup with Accelerated
attached! Get broadband in on” high speed broadband service for the fastest connection
areas where no other service connectivity at speed up to possible with a dial-up modem!

can go! Up to 2Mbps 1.5Mbps or Pro DSL for speeds Dependable always-there dial-up

download speeds! up to 3.0Mbps. with no hidden costs!

% ¢ 9% $ 95

Visit Today
www.yhti.net

As low as 39.95 per mo. As low as 28.95 per mo. Per month
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Score offers free
check-up to local
business owners

Whatis a “business check-
up”’?

A business check-up is an
opportunity for small busi-
ness owners or managers to
have a confidential meet-
ing with a SCORE volunteer
to assist in evaluating their
2009 business results and re-
ceive recommendations for
the 2010 business year.

It is the goal of the Lake
of the Ozarks Chapter of
SCORE to supply tools and
advice needed for your busi-
ness to succeed in 2010. Our
Lake of the Ozarks chapter of
SCORE volunteers has over
1,000 years of combined ex-
perience as Executives and
Business Managers.

Wantto set up a free “busi-
ness check-up”? SCORE vol-
unteer counselors will be
available for business check-

§

»

'e>

up appointments in the
SCORE office at the Cam-
denton Area Chamber of
Commerce in Camdenton.
Appointments will be on
four Wednesdays in March
(March 3, 17, 24 and 31). To
set up a Business Check-Up
appointment for our Cam-
denton office, contact Sandy
Gentry at (573) 346 2227.

The “business check-ups”
are available by appoint-
ment only, so call today to
reserve your date and time.

For further information
on SCORE, visit www.lakeo-
zarkscore.org.

We offer free counseling
and low cost business man-
agement workshops to help
your business succeed.

METRO MARBLE & GRANITE
5211 Highway 54

573-552-0140
866-543-2610

Rich Neiner- Sales Representative
Kristina Ryterski- Design Coordinator

REAL ESTATE ASSOCIATES

COMMERCIAL SERVICES

e Commercial Real Estate e Business Sales
o Investment Properties o Building Sites
e Development Tracts ¢ 1031 Exchange

Bruce Adams (573) 216-4690

View All Our Commercial & Business Listings at Adams-Commercial.com

AdamsAtTheLake.com RESIDENTIAL SERVICES
£ 573.348.5100  Lake Front Homes

Rruce e Condominiums
' w:;? L & Jan o Villas & Townhomes
. ‘ o Off-Shore Homes

|/ e Lots & Land
CIATES e Farm & Hunting Acreage

4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)

 Granite

 Marble

o Solid Surface
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Scapstone
Quartz
GOING|GREEN:
“Recycled|Glass’

Our/showroomlisiopeniforyyour,
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tolmeetjwithlyoulby/appointment!

Residential or Commercial
No Job is Too Big or Too Small!

Remnants are available for
small vanities!

Osage Beach
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COMMERCIAL PROPERTY

“AUCTION

COMING
TUESDAY, APRIL 13™

Selling in Auction Gallery with many

Great Investment Opportunities.
OpenHouse/ Inspection event will be held Tuesday, March 23

CHECK OUR WEB SITE OFTEN!

PROST AR 30 Years Experience in

Real Estate and Auction Services
AUCTTIONS

PROFESSIONAL REAL ESTATE SALES

Bus. Hwy. 54 & Crossings West Drive
P.0. Box 2651 Lake Ozark, MO 65049
Phone: 573-365-7272 | Fax: 573-365-7273

PutTheWebToWork.com

o
M*“Custom Website Design

Website Hosting
with FREE Updates

Search Engine Optimization

msw 3
We Mﬂa wek 7o wo%{o'b ?.au-./

interactive designs.c

Visit Our Portfolio Onllne

'm PutTheWebToWork.com-
573.552.8403

APPY ST. PATRICK'S DAY!

Sam:hr & Mike Waggett
Owners

Ask your mortgage
professional

Owner Financing
What You Need To Know

With many owners trying to sell
their homes and fewer buyers being
able to obtain conventional financ-
ing, some homeowners are opting
to offer “Owner Financing”. Lease
purchase is also a form of owner
financing. While this may seem like
the only option for some buyers, is
it their only option and is it a good
idea? Owner financing is a risk to
both the sellers, and the buyers. Un-
derstanding these risks will help you
decide whether this financing option
will be right for you.

As a buyer you need to know if
the sellers have a current mortgage
on the home. If you make your pay-
ments directly to the sellers will they
continue to make their mortgage
payments? This is a risk; do you re-
ally want to take it? Many lenders
will not allow the option of a lease
purchase to a third party and may
call the note due if there is a current
mortgage on the property. Most sell-
ers do not want to hold a note/loan
for 30 years. What are the terms of
the owner financing or lease option?
Do you have 2 or 3 years to obtain
your own financing before you lose
the opportunity to purchase the
home? What about all the money
you have already paid to the seller?
Will you be able to get any of that
back in the event you are not able to
purchase the home at the end of the
lease purchase agreement? If this be
the case, have you really gained any-
thing or should you have continued
to rent and let the landlord make all
the repairs instead of putting money
into a home that you can no longer
purchase?

When opting to use owner fi-
nancing or lease purchase options do
not neglect to obtain an appraisal.
No matter what type of financing you
obtain you don't want to overpay for
the property. An appraiser will give
you an accurate value for the type of
property in today’s market. Buyers
may decide not to get an appraisal
in order to save the $300-$500, but
in reality they could be grossly over-
paying for the property. This will
also play a major role in the future
when you try to obtain conventional
financing. If you have overpaid for
the property you will have little or
no chance to refinance because of
lender loan to value guidelines.

As a seller you need to make sure
that the buyers are in a position to
purchase the home on the terms and
conditions set forth at the beginning
of the arrangement. What is the
reason that the buyers are not able
to obtain financing now? What are
they doing to make sure they will be
able to obtain financing in the fu-
ture? Are they working with a credit
counselor? Are they working with a
Licensed Mortgage Professional that
will help them with a plan to obtain
financing in the future? This needs
to be looked at and addressed in
the beginning of the lease purchase
option. Depending on the buyers'
individual financial ~circumstances
the lender should be able to project
when the buyers should qualify, as-
suming they take the necessary steps
to restructure or restore items in
their personal financial situation as
instructed.

Whether you are the seller or the
buyer you need to make sure to work
with a Title or Escrow Agent that will
ensure that all the proper documents
are signed and recorded to reflect the
ownership of the property and terms
and conditions of the owner financ-
ing.

Owner financing can be a great
option for some, but for others it
may be a long term rental agree-
ment and you may never own the
property. Make sure you know and
understand the terms and conditions
of the agreement. Take all the nec-
essary steps to ensure that you can
purchase the property in the future,
if this is uncertain be cautious about
entering into an owner financing op-
tion.

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com

Call Andrew today at 573-302-
0600. Listen To “The Mortgage Mar-
ket Update” Weekly Radio Show on
KRMS 1150AM and 97.5 FM Every
Friday Morning At 8:35am

Website:  www.askandrewcon-
ner.com. Andrew Conner is a Certi-
fied Mortgage Planning Specialist.
CMPS®. Specializing in the areas
of Mortgage Planning, Credit Repair
Counseling, Cash Flow Management,
and Real Estate Equity Management,
utilizing your mortgage as a financial
instrument to achieve your short term
and long term financial goals. Less
than 1% of all Mortgage Originators
in the USA have this credential.

Get in Touch

Send your business related announcements to us at:
businessjournal@charterinternet.com
Please include a text-only file with your submission, accompanied by attached
pictures in JPEG format. You can also mail your submissions to:
Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.
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What's 5'2” tall,
weighs 105 115 Ibs.*, and
moves more property in the

Lake Ozark area than a

ten ton bulldozer?

*Truth in
advertising

Margie Stafford
ABR, GRI, CRS, e-Buyer

Four Seasons Realty
(573)280-4551 1-800-879-5687
margie@usmo.com
www.margiestafford.com

‘ rFrw 9NA\W4d ITw Y
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Two Gonvenient Locations at the Lake!
1075 Lighthouse Road
Osage Beach 348-6699
522 North Highway 5
Camdenton 346-9911

Der Lssen Platz

GERMAN - AMERICAN CUISINE

RE-OPENING ON
MARCH 4, 2010!

Celebrating our
Third Anniversary!

/_\_

¢ Join us for Great Continental Cuisine ¢
Homemade Desserts! - German Beer and Wine
Full Bar - Private Party Room Available
OPEN WEDNESDAY THRU SUNDAY AT 5 PM

573-346-112 Located on Lake Rd 5-88

. By Bridal Cave

Missouri Ozarks Community Action Inc.
receives weatherization subgrant

The Department of Natural
Resources’ Division of Energy
has issued $73,497 in weather-
ization subgrant funds to Mis-
souri Ozarks Community Action,
Inc. to help low income Missou-
rians reduce home energy costs.

Missouri Ozarks Community
Action Inc., or MOCA, is one of
18 Missouri agencies that imple-
ment the state’s Low Income
Weatherization Assistance Pro-
gram, enabling low-income Mis-

souri families to permanently
reduce their energy bills by mak-
ing their homes more energy ef-
ficient. The elderly, physically
disadvantaged and families with
children are program priori-
ties. Since the program began
in 1978, weatherization funds
have helped to weatherize more
than 155,000 Missouri homes.
CMCA serves eight south cen-
tral Missouri counties: Camden,
Crawford, Gasconade, Laclede,

LOOKING FOR A
FINANCIAL ADVISOR
NEAR YOU?

i B

Robert L. Cotter
Branch Manager

RAYMOND JAMES

FINANCIAL SERVICES, INC

Member FINRA/SIPC

IrDQUOIS FINANCIAL

You just found one.

For more than 40 years, Raymond James has been
committed to personalized service. In fact, ours
was one of the first firms to focus on financial
planning, a discipline based on long-term client
relationships. That’s why we chose Raymond
James. And it’s how we can offer individual
solutions from one of the most comprehensive
ranges of financial services anywhere.

Look no further. Contact us today.

IROQUOIS FEDERAI

Maries, Miller, Phelps, and Pu-
laski.

The subgrants to MOCA in-
clude $61,184 in funding al-
located under a service area
agreement with AmerenUE and
$12,313 from AmerenUE Natural
Gas. This funding is provided
through agreements made in
rate adjustment cases by Mis-
souri utilities to weatherize ad-
ditional homes in their service
areas.

26 Years Experience
12-Year Lake Resident

Landmark Center

* NOT FDIC Insured

Iroquois Financial

+ Suite 303 - 3535 Highway 54 « Osage Beach MO 65065

573-348-6888

Securities offered through Raymond James Financial Services, Inc. Iroquois Federal and Iroquois
Financial are independent of Raymond James Financial Services, Inc. Member FINRA/SIPC

* NOT GUARANTEED by Iroquois Federal

+ Subject to risk and may lose value
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Highpointe Shopping Center- One Down

by Nancy Hogland

One building down, several
more to go. Before long, the
High Pointe Shopping Center
will be nothing but a memory.

According to Osage Beach
City Administrator Nancy
Viselli, although the Raul
Walters development group
originally applied for permits

to tear down three buildings
- those formerly occupied by
Wal-Mart, Consumer’s Super-
market and Hardee’s Restau-
rant — they later came back
and modified the permit in or-
der to take out the rest.

“It’s a shame because that’s
originally what we asked them
to do as part of the TIF but they

Be Selective

& RESFONSIBILITY
@ MATTERS

balked. If they had just agreed
to remove the buildings two
months ago, they would still
have their TIF in place,” she
said, adding that they city did
not know what the developer
planned to do with the proper-
ty onceitis cleared. “We're just
glad that the structures will be
gone. They were an eyesore

s T

and needed to come down.”
More than a year ago the
Board of Aldermen approved
a Tax Increment Financing
(TIF) District for the center
that would allow Walters to
recoup $5 million of the $33
million cost of demolishing
the 25-year-old existing mall,
update or add infrastructure
and construct new buildings
on the 14.45-acre parcel. The
original timeline called for de-
molition and pad preparation
to begin in early 2009 with
store construction set to be-
gin in June. The mall was to be

completed and ready for shop-

pers by April 2010.
However, soon after plans
were firmed up, Walters

passed away from pancreatic
cancer. At the same time, the
nation began to experience an
economic slowdown.

Viselli said although Art
King, president of the High
Pointe Development Com-
pany, assured city officials he
was going to continue with the
project there was never any
forward movement. Finally, in
late 2009 the board voted to re-
voke the TIF.

The first structure to go in the High Pointe Shopping Center was the
old Wal-Mart store. Nancy Hogland photo.

never SIMOKED.

OF LAKE OF THE OZARKS

573-346-7200

1-800-SERVPRO

. e TM
Fire & Water - Cleanup & Restoration
Like it never even happened.®
Independently Owned and Operated
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Changing Jobs or
Retiring? Consider
IRA Rollover

In the near future, are you go-
ing to change jobs or retire? If so,
then you'll have a lot of things to
think about. And one of the most
important considerations is what
to do with the money you've accu-
mulated in your employer's 401 (k)
plan. While you have a few options,
your best choice may be to roll over
your 401 (k) money into an IRA - so
you'll want to know, in advance,
what's involved in this move.

By rolling over the taxable por-
tion of your 401(k) - your pre-tax
contributions, employer contribu-
tions and all earnings - into a new
or existing IRA, you'll gain some
key advantages. First, you'll avoid
all immediate taxes and penalties.
Second, you'll continue to benefit
from tax deferral. And third, IRAs
offer you a wide variety of invest-
ment options.

Eventually, though, you'll have
to decide what to do with your IRA.
You can start taking withdrawals at
age 59-1/2 without having to pay
a 10 percent penalty tax. But sup-
pose you've built up a considerable
balance in your traditional IRA, and
you don't think you'll need to use it
all to help pay for your retirement.
Can you pass on your IRA's tax de-
ferral to your children?

Yes, you can - through the con-
cept of the “stretch” or “multi-gen-
erational” IRA. To understand how
the stretch IRA works, you need to
know one of the rules governing
traditional IRAs - specifically, you
have to start taking “required mini-
mum distributions” at age 70 1/2.
In recent years, the IRS changed
the life expectancy factors used to
determine your required minimum
distribution calculations. Conse-
quently, you can now take out
smaller amounts of money from
your IRA, which allows you to ex-
tend the number of years your IRA
money has the potential to grow
tax-deferred.

Obviously, the revised life ex-
pectancy rules will positively affect
how much of your IRA money you
can leave to your children. But the
rule changes also permit your chil-
dren, once they inherit your IRA, to
base their minimum required distri-
butions on their life expectancies.
So, if they are in their early middle-
aged years when they receive your
IRA, they can take out relatively
small amounts, thereby avoiding
big tax hits. And, if their situation

Your Finances

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

allows, they can then leave the IRA
to their children, who can continue
to enjoy the benefits of tax deferral.

Rollover to Roth IRA

Until recently, you couldn’t roll
over a 401(k) directly to a Roth
IRA - first, you had to roll over the
401(k) to a traditional IRA and
then convert the traditional IRA to
a Roth and pay tax on the conver-
sion.

But new tax laws allow you
to make direct rollovers to a Roth
IRA, starting in 2008. You'll still
have to pay taxes on the converted
amount, but you - and your children
or grandchildren - might come out
ahead in the long run, because Roth
IRA earnings have the potential to
grow tax-free, provided certain re-
quirements are met. You'll need to
consult with your tax advisor to
make sure you are eligible to open
a Roth IRA.

Keep Your 401(k) Working for
You

Before you change jobs or retire,
consult with your financial advisor
and tax professional on whether an
IRA rollover makes sense for you.
You worked hard for your 401 (k)
funds - so keep them working for
you.

For a free review of your an-
nuities and insurance: contact Tony
Reahr - Licenced Insurance Special-
ist, Acredited Asset Management
Specialist and Financial Advisor at
Edward Jones Investments in Lake
Ozark, 573-964-5712.

To participate in the “Smart
Choices in Retirement” presenta-
tion on March 30th, 3010. Please
contact Tony at 573-964-5712. This
presentation will help you to learn
how to determine if you're on track
to reach your retirement goals and
what steps can help you make
them a reality. A must for anyone
50+ years old considering or have
entered retirement.

LOOKING FOR A
LENDER THAT...

-..you can count on!
..talk to face to face!
-.Will still be here after
you get your loan!

We’re right here!

IROQUOIS FEDERAL

e We service our loans

* Mortgage and construction loans

e Investment property financing
e Commercial loans

e Boat and auto loans

¢ Jumbo loans available

* We’ve been in the mortgage business for 124 years

Iroquois Federal was established in 1883. With four
offices in Central Illinois to back the loan production
office in Osage Beach, we're trained and ready to

handle your requests.

Please call, stop by, or we’ll come to you.

We hope to hear from you soon!

The Lake West Chamber con-
gratulated The Clever Law Firm
on their move to a new location
and a name change from Clever &
Clever Attorney's, with a recent
ribbon cutting. Attorney Kate
Clever recently accepted a posi-
tion with the Environmental Pro-
tection Agency. Their new loca-
tion is at 162 Missouri Boulevard,
Laurie. 573-374-6803. Pictured L
to R: Steve Rasmussen, Rob Hoff,
Liz Brown, Karie Maasen, Cindy
Rooney, Jayne Marie Trick. Alan
Clever, Marilyn Mueller, Judy
Smith, Debbie Bunkowski, Stan-
ley Field and Vickie Adams.

IROQUOIS FEDERAL

MortcacE/ Loan PRODUCTION

Libby Holland
Loan Production Manager
23 year Lake Area resident
30 years of lending expertise

@ Landmark Center

LENDEI

Iroquois Federal
+ Suite 303 - 3535 Highway 54 + Osage Beach MO 65065

573-348-6686
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(573) 348-4444

||| ljl NTERIORS
- Fashionable, Elegant,
Stylish and Chic

3/10 Mile from Highway 54-42 Jct.
On Highway 42 - Osage Beach
Open Monday - Saturday

10:00 a.m. - 5:00 p.m.

? /OUI’ Past.
? /OUI’ Present.
; ’OUI’ Future.

our Hometown Bank
Since 1905.

First National Bank is a bank you can
count on, whether you are investing
your hard earned sauvings or
borrowing money for your home or
business, we will take care of you
and your finances.

B I FIRST
NATIONAL

Lake Ozark
573-365-4212

Sunrise Beach
573-374-9500

Camdenton 54 Branch
573-317-9317

Camdenton
573-346-3311

Osage Beach
573-348-3171

{ Snow way! Road

district once again
cautions drivers

continued from page 3
built in the middle of the street.
“It’s funny now but at the time,
it nearly scared me to death and
could have caused a problem if I
had seenitin time to swerve and
avoid ‘him!”

Others talked about times
theyhad been shaken after near-
ly running over children sled-
ding and playing at the road’s
edge and after near misses with
ATVs jumping mounds of snow
left during previous plowings
and dogs and their owners who
didn’t look before running into
the street.

“Our trucks are big and heavy
but they slide on ice and snow,
justlike everyone else’s vehicles.
People need to understand we
can’t always stop fast,” said Kev-
in Luttrell, acting superinten-
dent for the district. “They also
need to realize that visibility is
not good, particularly at night,
when we're plowing.”

He also said although the
curve of the blade prevents
much of the snow from flying
back up on to the windshield,
when the wind is blowing, and
when it’s snowing hard drivers
can have a very difficult time
seeing more than a few feet past
the nose of the trucks.

That’s what Ryan Cochran
planned to explain to the wom-
an who had nearly been buried
as she stood, hidden from view
in front of her vehicle, waiting
for the plow to pass. He never
got the chance because before
he could turn around and head
back, she was gone.

“Turning around” is also a
sore subject with most of these
drivers. Many have wished for
a place to do just that but in-

stead have been forced to back
up, sometimes for nearly half
a mile, because they couldn'’t
squeeze through the space left
by thoughtless residents. T. J.
Moore said one night he even
came across a vehicle parked
in the middle of the road, emer-
gency lights flashing. The rest
all related tales of “dodge-‘em-
style” driving - weaving be-
tween parked vehicles while
maneuvering the steep and
sometimes narrow roads on the
Bend.

They all had suggestions that
would make their jobs easier
and keep residents safer:

1. When possible, don't drive
until roads are cleared.

2. Parkvehicles off the road as
far as possible to leave room for
plows and avoid “sand-blasting”
by salt-sand spreaders.

3. Since the snow-removal
mixture has the same effect on
vehicles that follow plows too
closely, drivers need to stay back
atleast 50 feet.

4. Try not to park in blind-
spots, on curves or steep hills.

5. Talk to other residents
about choosing one side of the
street to park on.

6. Warn children to stay far
away from the road’s edge until
the snow has stopped and the
streets are clear.

7. Those who insist on exer-
cising in snowy weather need
to walk facing traffic and carry
or wear reflective gear or flash-
lights.

7. When weather warms, re-
examine placement of mailbox-
es and trash receptacles. Many
illegally located at the road’s
edge on easement have been de-
stroyed by plows this year.

2 1"\

JEFF MARSHALL

PO Box 39396, St. Louis, MO 63139
E-mail: Jeff@akamecontracting.com

Licensed Electrical Contractor  Bonded & Insured
Residential « Commercial » Industrial * Voice Data « Home Theater

Cell: (314) 581-4674
Fax: (314) 832-4930

At the Lake: (573) 216-0107
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Local business

continued from page 5

“There has been a renewed
interest in development and
hopefully it pans out. You know
what they say — the best time to
buy is in an economic down-
turn. There’s a lot of money
out there but the smart ‘play-
ers’ are just waiting until the
opportune time to make their
moves. Hopefully they make
them soon in Lake Ozark be-
cause that will create numer-
ous jobs,” he said.

Patterson said he and many
others were hoping that Judge
B.C. Drumm soon would an-
nounce that the city of Osage
Beach will be allowed to pro-
vide developer John Q. Ham-
mons with $3.5 million in Tax
Increment Financing (TIF) to
build Chateau on the Lake,
a European-style, 15-story,

320-room waterfront hotel,
100,000-square-foot  conven-
tion center and spa slated for 30
acres off Passover Road.

“Once that happens, things
will pick up everywhere,” he
said, adding that they expected
Judge Drumm to announce his
decision any day.

The TIF was approved by
the board of aldermen more
than two years ago. However,
soon after passage, attorney
John Curran filed a lawsuit on
behalf of Four Seasons Marina
Rentals Inc. and Four Seasons
Lakesites Inc. challenging the
“blighted” designation given
to the land. After numerous
delays, the case finally made it
to the Camden County Circuit
Court Monday, Dec. 16. Pro-
ceedings wrapped up Thurs-
day, Dec. 19.

Better Lucky
Than Smart?

I'd like to think I'm smart enough
to know when I've gotten lucky. The
past 60 days have been some of the
most challenging in my life. At the
onset of the new year, | resolved my
partnership in my real estate com-
pany, started a new company, lost
my mother to COPD in January and,
like so many of you, have battled a
slow economy and down real estate
market.

The outpouring of sympathy, well
wishes, support and assistance from
friends, family and acquaintances in
the business community has been
incredible as well as humbling. The
offers of assistance from agents
in competing companies has been
amazing. | am truly blessed and very
lucky indeed to be surrounded by
people so generous and caring and
| appreciate each kindness.

The increase in new business
since the start of the year has been
both exhilarating and at times,
overwhelming.  Homes sales are
up over last year and interest rates
are still extremely attractive. Con-
gress extended the First-Time Home
Buyer Tax Credit of up to $8,000 to
first-time home buyers until April
30, 2010 and expanded the credit
to grant up to $6,500 credit to cur-
rent home owners purchasing a new
or existing home by April 30, 2010.
Again, | have gotten very lucky to
have such key items in play at such a
crucial time in my business.

As the Lake Churns

(5
R

Real Estate and Lake News
with C. Michael Elliott

C. Michael Elliott and Associates
new real estate offices are located
at 3738 Highway 54 in Osage Beach
next to U.S. Mortgage. The offices
are under construction and we are
on target to move in this month. My
wife and business partner, Karen, and
| will host an open house on Satur-
day, April 17th from Noon to 4 p.m.
and hope you will be able to stop by
and visit us and meet our staff and
sales agents.

If you would like a detailed sales
report on your specific property type
or neighborhood, or would like to ask
a lake real estate question, contact C.
Michael Elliott & Associates at 866.
YourLlake or cme@yourlake.com
View thousands of lake area listings
at www.YourlLake.com. You can also
log your opinions on Michael’s real
estate blog, www.AsThelLakeChurns.
com.

Ozark Coast Kiwanis and Christmas For Kids
Donate $4,500 to Camp Wonderland

The Kiwanis Club of Ozark
Coast and the Christmas for
Kids Committee donated
$4,500 to Camp Wonderland.
Presenting the check to Allen
Moore, chief executive officer
of Camp Wonderland were
Kiwanis members Katie Karr,
Jennifer Hoose, and Dave
Creel president respectively of
Ozark Coast Kiwanis.

Camp Wonderland, located
in Rocky Mount, is a camp for
children, teenagers and adults
who are physically and men-
tally challenged. The Camp
offers a respite from daily care
giving for family members and
healthcare workers. It also of-
fers a personal development
experience for volunteers and
staff. For more information,

go to www.wonderlandcamp.
org.

The Kiwanis Club of Ozark
Coast has served Osage Beach,
Lake Ozark, and surrounding
areas since 1988. The Club
meets weekly at noon at JB
Hook’s on Business 54 in Lake
Ozark.

For more information, see
www.ozarkcoastkiwanis.org.

Now Serving At The Lake.

In today’s business environment, you need every competitive advantage,
especially when it comes to buying insurance. Bars, taverns and restaurants
are unique and require specific types of coverage, but often fall short of their
needs due to budget constraints and insurance company limitations.

In order to meet these specific needs,

Tilton, Thomas & Morgan brings

a nationally recognized insurance
program to this region. You can't
afford to miss this opportunity.
Call today and find out how you
can improve your coverage and

5AYE Moncy.

Offered Exclusively Through:

™M

Tilton, Thomas & Morgan
INSURANCE PROFESSIONALS

866-233-0266
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www.tan-tar-a.com

GOLF CLUB, MARINA
& INDOOR WATERPARK

o Professional Design & Construction
o Superior Oversight & Management
& Result Driven for Success
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BLACK
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ProStar Auction notes a huge
increase in web site visits

ProStarAuctions.com has no-
ticed a tremendous increase in
web site visitors recently. Visitors
have come from all 50 States and
31 foreign countries seeking in-
formation about auction prop-
erties and the Lake of the Ozarks
area in general.

Web site tracking indicates
these visitors come from a vari-
ety of sources including Internet
search engines and the exten-
sive amount of advertising and
promotion ProStar spends on
property auctions.

Robert A. Shively, one of the
three ProStar principals said,
“We believe this increase in our
web traffic indicates a strong
trend in home ownership and
a growing interest in the Lake
of the Ozarks area as a premier
destination for those seeking a
particular lifestyle that only the
Lake Area offers.”

ProStar will invest approxi-
mately three quarters of a mil-
lion dollars in the first half of
2010 alone to promote upcom-
ing auctions and the Lake of the
Ozarks as a premier destination.

“We believe the extensive

ROBUIL

CONSTRUCTION SERVICES, LLC

marketing we do locally, region-
ally, nationally and on the Inter-
net promoting our auctions and
the Lake of the Ozarks in general
is responsible for a lot of our in-
creased web site traffic,” added
principal William C. Shively.

We are also seeing these visi-
tors at our auctions and we see
them joining us to watch and
bid online through our propri-
etary and exclusive live and on-
line bidding platform,” conclud-
ed principal Tonia Grein.

The 2010 auction season be-
gins Saturday, March 20 with a
premier home auction event.
Details on this and other auc-
tions can be found on ProStar-
Auctions.com.

ProStar Auctions is a Lake of
the Ozarks based company with
over 30 years of experience in
selling real estate by auction
throughout the United States.
ProStar Auction is a PRO REAL-
TOR company with offices locat-
ed at Bus. Hwy. 54 and Crossing
West Drive in Lake Ozark, Mis-
souri 65049 and can be reached
at 573-365-7272 or on the Inter-
net at ProStarAuctions.com.

n

www.ProBuildLLC.com

ProBuild sets the standard for commercial, multi-family and condominium
construction on Lake of the Ozarks. ProBuild has developed and built some

of the lake’s highest quality projects and offers developers a uniqgue combination
of construction and development expertise. ProBuild works closely with
developers to maximize the guality and market potential of every project.

{Trlmty Pointe

Cuninmsing

From Concept to Completlon & Beyond...

573.302

1300 ¢+ 1222 Lands’

End Parkway Osage Beach MO 65065
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New sign ordinance in the works

by Nancy Hogland

Lake Ozark business own-
ers may soon have an easier
time understanding the
city’s regulations covering
signs.

Margaret Davis, chair-
man of the city’s Planning

and Zoning Commission,
said a new, less complicated
ordinance will be discussed
at the commission’s March 3
meeting. If approved, it will
then go before the board of
aldermen at their next meet-
ing on Tuesday, March 9.

with Jason Hulett from
Hulett Chevrolet - Buick - GMC
Choosing the
correct repair
facility

When choosing a repair facil-
ity for your vehicle you should ask
several questions to make sure the
facility can adequately service and
repair your car, truck, or SUV.

1. Is the facility qualified to
work on my Make and Model
of vehicle? Make sure the techni-
cians at the facility are fully trained
and certified. Ask the facility for
proof. The technicians will have cer-
tificates proving they are trained to
perform work on your automobile.

2. Who does the facility
consult for answers or help? A
good repair facility will have access
to technical support to help aid the
technician in an unusual or dif-
ficult repair. The technician should
also have the proper equipment to
fix the vehicle accurately and in a
timely manner. This accuracy saves
you money by repairing the vehicle
the first time and without alot of
guesswork. Without the proper di-
agnostic equipment, a repair can
take longer which costs you more
money.

3. Does the facility offer a
warranty on parts and labor?
Be sure you are familiar with the
repair facility's policies concerning
warranty and original equipment

“Let’s Talk Cars & Trucks"

Jason Hulett, President

parts. These policies vary greatly
from facility to facility. If you want
original equipment parts instead of
"aftermarket parts” just tell the re-
pair facility so you get what's best
for you and your auto.

Choosing a repair facility is very
important. Ask the facility about
alternate transportation, payment
options(they differ greatly from
repair shop to repair shop), and
warranty policies. Taking time to
ask the correct questions can help
build a great working relationship
with your service center. It will save
you time and lots of money over
the life of your automobile!

For more information con-
tact Jason Hulett, Dealer Prin-
cipal, or Rick Cinkosky, Service
Manager at Ron Hulett Chev-
rolet-Buick-GMC in Camden-
ton.

2004 Formula 330SS

Spotless inside & out! Call Bob 618-578-8680

“I've been on Planning
and Zoning for nine years
and know that over the years
we’ve continually been re-
vising things. Because each
zoning district had a dif-
ferent set of rules, the ordi-
nance had gotten so detailed
that it was hard to interpret
and that caused a lot of con-
fusion. City officials often
times interpreted it differ-
ently than members of the
commission and the board
of aldermen, so it was hard

BOATG

for anyone to agree on what
what was and wasn’t al-
lowed,” she explained.

A few months ago the
commission decided to ask
Building Inspector Charles
Misenheimer to rewrite
the ordinance, remove all
conflicting language and
re-write it in a way that it
would be easily understood.
Davis said while that was ac-
complished by the February
meeting, some of the special
considerations, like allow-
ances for temporary ban-
ners for Strip businesses,
were not included.

“That needs to be ad-
dressed, again, so there’s
no confusion. I also want to
have the entire ordinance
printed out so everyone —
not just the commission,
but also business owners
who attend the meeting -
can look it over. If we have
other issues that need to be
straightened out, I want to
get them addressed before
this goes to the aldermen,”
she said.

Lake Ozark meetings start
at 6 p.m. and are held in the
meeting room at the new
City Hall.

Lake of the Ozarks best website
for buying or selling boats.

Over 800 lake area boats
all types and prices
dealers and for-sale-by-owner
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Sell Your Boat

no commissions or monthly fees
your ad runs until sold
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vare amvmg sd(j“n at Ron Hulett Chevrolet o Buick ® GMC
Your Lake Area Dealer:

Serving the Entire Lake
Since 1965/

Our Mission...No Pressure
Sales with friendly people | .
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Come experience the
difference!

513 N. Business Rt. 5
Camdenton, MO
65020
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Gattermeir joins team New website promotes special deals

Gattermeir Davidson Real
Estate celebrated the addition of
two more agents while a father
and son marked a reunion. For-
ty-year real estate veteran Bob
Gattermeir joined his son Ryan
at Gattermeir-Davidson after
operating his own office for over
30 years.

“I'm very proud of my dad
and the experience he brings
to our company. The years of
experience are irreplaceable,”
Ryan said of his father, a two
time chairman of the Missouri
Real Estate Commission.

Father and son agreed that
their relationship suffered some
strains when Ryan left Gatter-
meir-Elliott Real Estate in 2008
to start his own company.

“It was a dramatic change for
both of us. It was a scary move
for me, but I was ready to move
out on my own,” Ryan said.

“There was some conflict.
It was tough,” Bob said, “I was
disappointed, but not shocked.
This is one of the only business-
es where you can go out and be
your own boss—the American
dream. I understood the situa-
tion, but it was trying times for
our family.”

After almost two years apart,
Bob Gattermeir was excited
about reuniting with his son as
Broker/Salesperson with Gat-
termeir-Davidson, regarded as
the fastest growing real estate
firm at the Lake of the Ozarks.

“I'm extremely proud of Ryan
because he has exceeded all of
the things that I've ever wanted
to do, and done so very quickly,”
Bob said.

Gattermeir-Davidson started
with its three owners: Ryan Gat-
termeir, Conda Davidson, and
Ed Schmidt. With the addition
of Bob & Margie Gattermeir, the
company now has a staff of 20
people.

Ryan says his company’s ini-
tial success helped strengthen

his relationship with his father.

“We mended things pretty
quickly. Ilearned a lot being on
my own about the difficulties
of being a broker and running a
business—all of the things my
dad warned me about,” Ryan
quipped.

Gattermeir-Davidson uses an
online program known as Ti-
ger Leads Management System
to serve about 45 percent of its
clients. The remaining clients
come through referrals, and
what the owners call, “full-ser-
vice real estate.”

The online technology pre-
sented a challenge for Bob Gat-
termeir and his wife Margie,
who started in the real estate
business in 1970, before per-
sonal computers, e-mail, cell
phones, and fax machines.

“I always tried to surround
myself with people smarter
than I was so I didn’t always
have to attain technological
knowledge,” Bob joked, “I am
doing some of the things that
I hadn’t done but wished I had
done. I am learning.”

Ryan’s partners believe Bob
Gattermeir will adapt quickly to
the online real estate era.

“We’re excited about having
Bob’s experience, there is excite-
ment in the office about having
his history,” Davidson said.

“Tjust feel lucky to be a part of
it,” Schmidt added.

The survivor of an interest
rate crisis in the 1980’s and the
1973 oil crisis believes the Lake
of the Ozarks real estate market
will rebound sharply from what
is perceived as a nationwide
downturn in home buying.

“We were in a cycle where we
didn’t understand exactly what
was going on, but we knew we
were growing,” Bob said, “You
are not going to take a person’s
recreation away from them;
people will not stop coming to
the Lake of the Ozarks.”
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JEFF MARSHALL

aaoflhy, Irzc.

PO Box 39396, St. Louis, MO 63139
E-mail: Jeff@akamecontracting.com

Licensed Electrical Contractor » Bonded & Insured
Residential « Commercial ¢ Industrial » Voice Data « Home Theater

Cell: (314) 581-4674
Fax: (314) 832-4930

At the Lake: (573) 216-0107

A new website launching in
April will offer lake area businesses
an easy way to attract new custom-
ers. LakeOzarkDeals.com is a web-
site featuring coupons and special
offers for dining, shopping, lodging
and attractions. In addition, locals
will find products and services for
their needs such as auto service,
beauty, furniture and business
products.

A huge promotional campaign
will attract deal hunters to the web-
site. It will be heavily promoted via
TV advertising in St. Louis and Kan-

sas City as well as extensive online
advertising across Missouri and
surrounding states. This promo-
tion will draw significant numbers
of people who are deciding where
to spend their money at the lake.
Lake Ozark Deals reports that 72%
of consumers will choose one busi-
ness over another because of a spe-
cial deal. Businesses can post their
special offers online and change
their promotion details at any time.

The website will also be pro-
moted to visitors already at the lake
via billboards, TV, radio and print.

Consumers can use their phones
to find deals via a mobile version of
the site.

“We think our promotion will
help attract visitors to the lake”,
said Gery Baar, President of Lake-
OzarkDeals.com. “And it will be a
cost effective medium to attract
new customers for lake area busi-
nesses”.

A free trial is being offered to
businesses that sign up during
March. Interested advertisers can
learn more by visiting the website
at LakeOzarkDeals.com.

PROVEN RESULTS!

Bryantauction.com is the Auction Team you need for
results when you want to sell: land, homes, farms, antiques,
boats, commercial property, collector cars and anything
else! Averaging one auction every three days!

573 346-4777

BRYANT

auction.com g

Look to Bryant Auction to provide marketing unlike any other
method of liquidation! Backed by over 40 years of auction man-
agement experience, Bryant Auction has provided families,
businesses, heirs, attorneys, banks and executors the sound
management and settlement they need, with national exposure
and online intemational live bidding through a state-of-the-art

computer system!

Personal and Professional
References on bryantauction.com

Real Estate can be marketed effectively for
1% of value or less and in some cases free!
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I you need it SOLD,
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New member Westside Printing,
LLC was welcomed into the Lake
West Chamber of Commerce with
a recent ribbon cutting. West-
side Printing is a small business
owned by Steve Kirk who has 15
years experience in the printing
industry and is pleased to bring
quality printing and design to the
Westside of the Lake. The hours
are 8:00am to 4:30pm Monday
through Friday. Pictured L to R:
Steve Rasmussen, Vickie Adams,
Liz Brown, Rob Hoff, owner Steve
Kirk, Karie Maasen, Stanley Field,
Beverly & Darrell Kirk, Steve's
mother and father and his niece
Ava.

HOURS:
Monday - Sunday
9:00 a.m. - 7:00 p.m.
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TAGHeuer Aquaracer
Calibre S Regatta

41mm Case - 1/10 Second Chronograph
Regatta Timer - Perpetual Calendar
Push Crown Switches between Chrono
Regatta & Hour Features

Hybrid Electro-Mechanical Movement
Stainless Steel Case & Bracelet

Scratch Resistant Sapphire Crystal

300 Meters/1000 Feet Water Resistant
Deployment Buckle

Luminescent Hands & Markers

Screw Down Case Back

573-348-3332 ¢ 4050 Hwy. 54  Osage Beach
1/4 mile West of Hwy. 42 Junction
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JOIN US TUESDRYS 11:30 - 100
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CONTACT SANDY QT 552-8%03 10 RSYP OF FOR MOREINFORMATION
Sandy=MEWinleractlivellesigns.com

Armchair Pilot

by Nancy Hogland

In April Frontier Airlines
will begin offering non-stop
service from the Branson
Airport to Denver, Colorado.
The airline it has added sev-
en new destinations from its
Denver hub, as well as in-
creased frequencies to four
destinations for the peak
summer travel season. The
additions will allow passen-
gers to make connections
with 50 additional flights.
Tickets went on sale in Feb-
ruary. For more information,
visit www.flybranson.com.

While Frontier is adding
flights, in an effort to “elimi-
nate unprofitable flying,”
American Airlines is cutting
them. By mid to late April,
the carrier will drop St. Louis
service to Atlanta; Austin;
Des Moines; Indianapolis;
Jacksonville, Fla.; Madison,
Wisc.; Milwaukee; Minne-
apolis; Nashville; Newark,
N.J.; New Orleans; Norfolk,
Va.; Oklahoma City; Orlando;
Raleigh-Durham, N.C.; Rich-
mond, Va.; San Francisco;
San Antonio; Washington,
D.C.,, and Wichita, Kan. In
response to the cuts, United
Airlines added non-stop ser-
vice from St. Louis to San
Francisco.

Accordingto agovernment
report, body scanners should
be in place in nearly half the
nation’s airports by late 2011.
In February, the Obama ad-
ministration announced a
$215-million proposal to ac-
quire an additional 500 scan-
ners, which look under air-
line passengers’ clothing for
hidden weapons. This year
450 units were purchased.

The FAA states that if port-
ly passengers can’t snap the
seatbelt using the extension,
they can’t fly. But because of
complaints by neighboring
passengers, some airlines are
adopting additional policies
for passengers traveling with
extra “baggage” they can’t
check.

For several years South-
west Airlines has required
passengers who don't fit into
one seat to buy two. How-
ever, if the flight leaves with
empty seats, the second seat
costisrefunded. JetBlue does

its best to accommodate cus-
tomers free of charge but will
charge if it has to, approach-
ing the matter on a “case by
case basis.” It does not offer
refunds.

Other airline policies:

-American Airlines may
set limitations on the ser-
vice it can provide for pas-
sengers weighing more than
250 pounds but does not au-
tomatically require purchase
of an extra seat.

-Delta works to accommo-
date passengers with what
they call “special needs”
and, upon request and avail-
ability, will try to make sure
the next seat is unoccupied.
However, if the flight is full,
obese passengers will most
likely be asked to take the
next available flight.

-Midwest asks passen-
gers to state their needs in
advance. If two seats are re-
quired to safely and comfort-
ably transport the passenger,
the second seat will be sold at
the lowest possible fare and a
refund will be offered if there
are open seats at takeoff.

-United requires obese
passengers to purchase a sec-
ond ticket but allows them
to obtain a refund on flights
that are not full

During a January poll,
travel website Skyscanner
found that 76 per cent of peo-
ple believe airlines should
charge a “fat tax.” Only 22 per
cent of the 550 people ques-
tioned disapproved of extra
fees for overweight passen-
gers.

Those unhappy with re-
cent hikes in fees charged
for checked bags might be
surprised to learn what some
international airlines are
charging. On Alitalia, which
serves Europe and North and
Central Africa, the first bag is
free but the second runs $50
(with an additional charge of
$50 for bags weighing more
than 50 pounds) and $200
each for any additional bags.
On Mexicana, the first bag
is free, the second costs $40
and the third costs $150. Air
China allows passengers two
free bags but the third will
run $165.
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Morgan County Library
Launches Website

The Morgan County Library
has officially launched a brand-
new, first-ever website for the
use of patrons and friends of the
library.

The website, accessed at mor-
gancountylibrary.org contains
information about Library Pro-
grams, upcoming events and
general library information. It
also has a section for Friends of
the Library, including Friends
monthly minutes, and a Chil-
dren’s library page.

“We also want to begin post-
ing suggested reading,” says Li-
brarian Nita Loganbill. “People
are always asking us what’s
good, so watch for our picks to be
posted in the coming weeks.”

The new website was a gift to

Fully Furnished
2 BR, 1BA,
Waterfront
Condo
79,900

Great price on this
Waterfront condo

on Horseshoe Bend,

2 MM by water.

Large Storage Area.
Small Private Complex.
Great family location.

Onsite amenities include:
Large pool, in-ground hot
tub, large sundeck, sand
beach, convenience store,
boat ramp and more.
Close to area attractions.
12x30 boat slip available
for extra $.

the Library from the Friends of
the Library, an organization that
exists to supportlibrary staff and
programs. The Friends’ main
fundraiser is the annual Friends
Book Sale, to be held this year on
April 29 and 30. For more infor-
mation — watch the website!

Members of the Versailles Cham-
ber of Commerce and members of
Morgan County Library Friends cut
the ribbon to make the Library's
membership in the Versailles Cham-
ber official. Leslie Mooney and
DeAnna Lucas hold the ribbon for
Friends President Mary Jo Jackson
to cut. Pictured with them are from
left, Anita Jacks, Susan Kirkpatrick,
Walter Cadue, Dorothy Batson, Jim
Dykzuel and Luke Campbell and Lois
Viebock.
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Gall for details. 573-216-4247

e Business

e Work Comp
We’re on your side... because (ife happens!

Mills er Sons

INSURANCE
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e Group Benefits
e ife
e Health

SINCE

Landmark Center 3535 Hwy. 54, Suite 401
Osage Beach, MO
www.millsinsurance.com

973-302-1616

need gas?

Allied
Insurance

& Matiarvaide” company
Oin Your Side”

call Mark or David!
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$4.500 Donate to YMCA

The Kiwanis Club of Ozark Coast and the Christmas for Kids Committee donated a total of $4,500
to the Tri-County YMCA. Presenting the check to JoAnne Rutherford, executive director of the Tri-
County YMCA (center), were Kiwanis members Jennifer Hoose of Central Bank and Missy Marti-
nette Hills of LO Profile Magazine. The Kiwanis Club of Ozark Coast has served Osage Beach, Lake
Ozark, and surrounding areas since 1988. The Club meets every Thursday at noon at JB Hook's on
Business 54 in Lake Ozark. For more information, see www.ozarkcoastkiwanis.org.

LAKE BUSINESS CONFERENCE
Wednesday, March 10,2010
Tan-Tar-A Resort, Osage Beach L S

“MUST ATTEND” for ALL business owners, managers &
prospective entrepreneurs—

A

Secure updates on:

The Latest Business & Industry Trends
Putting the Web to Work for your Business
Protecting Against Identity Theft
Focusing on Customers for Bottom-Line Results
Where’s the Money?

Planning for Profits—Benefits of a Business Plan

REGISTRATION FEE: $65/person (until Feb. 28th);
$75/person there-after

REGISTER TODAY

www.LakeBusinessConference.com
Ph: 573-346-2644

The Camdenton Area Chamber of Commerce recently held a ribbon cut-
ting for Accurate Accounting & Tax Service, 266 South Business Hwy 5,
Camdenton, 573-346-3881. Participating in the ribbon cutting are Accu-
rate Accounting staff Stacy Lear and owner Patti Johnson [with scissors].
Also pictured are Laura Wright, Camdenton Police Chief; Alan West, Amy
Hadfield and Charli Allee , First National Bank Representatives; Tracey
Broswell, Chris McElyea, Johna Stanfield, Central Bank of Lake of the
Ozarks Representatives; Brenda Colter, City of Camdenton Administrator;
Dennis North, Camdenton Mayor; Diann Jacobs, Camdenton Area Cham-
ber Board Member; and Bruce Mitchell, Executive Director, Camdenton
Area Chamber of Commerce.

The Lake Area Chamber of Commerce inducted new member Edward
Jones Investments — Nathan Morse, Financial Advisor, with a ribbon
cutting. For more information call 573.348.1450. Pictured along with
Chamber Active Volunteer Ambassador from left to right are: Susan Kirk,
Branch Office Administrator; Nathan Morse, Financial Advisor.

The Camdenton Area Chamber of Commerce and the Lake Area Cham-
ber of Commerce were pleased to welcome new member Service Team
of Professionals (S.T.0.P.) with a ribbon cutting. For more information
call 573.964.6000 or visit www.stoplakeozark.com. Pictured from left to
right: Bruce Mitchell, Executive Director Camdenton Chamber; Timarie
Gagne, Administrative Manager; Shawn McClure, Senior Technician; Jerry
Howell, Project Manager; Chuck Baker, Owner; Scott Keller, Technician;
Brandi Peterson, Director of Marketing; Michelle Cook, Lake Area Cham-
ber Marketing Director.
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Ron Hulett Automotive in Camdenton
announces addition of GMC lineup

“It’s an optimistic time.
We had such a tough year last
year, everybody did. I think
we can all look forward to an
up-tick in business, whether

you are in the car business
or any business,” Ron Hulett
Chevrolet-Buick-GMC Dealer
Principal Jason Hulett said.
GM selected Ron Hulett

Brad Nelson (far righ) GM South Central Regional manager, was
on hand at Ron Hulett in Camdenton with Ryan and Jason Hulett

(seated) for the signing.

Automotive for GMC expan-
sion as part of GM’s financial
restructuring that came about
with bankruptcy in 2009. The
Camdenton dealer, GM hopes,
will help the company recover.

“We reached out to our
stronger dealers to have the
representation of our four
brands: Chevrolet, Buick,
GMC, and Cadillac, where we
will be represented well,” Zone
Manager for General Motors
South Central Region Brad
Nelson said.

“Our two primary catego-
ries that we review when eval-
uating a dealer’s performance
are sales and customer satis-
faction,” Nelson said of Ron
Hulett’s GMC Expansion, “It
worked out that Camdenton,
Missouri was an opportunity
for us. Truthfully, it’s the first
expansion taking place in the
Missouri, Oklahoma, and Ar-
kansas area.”

The 2010 GMC inventory
includes the Sierra, Yukon, Yu-

kon Denali, Acadia, and GMC’s
new crossover SUV, the Ter-
rain. The eye-catching cross-
over boasts a best in its class
fuel consumption rate of 32
miles per gallon.

“We're excited to pick up an
additional line to round our
vehicle portfolio, to round out
our truck and SUV needs with
the GMC line. It fits extremely
well down here,” Hulett said.

The new GMC trucks and
SUV’sled Ron Hulett to expand
its parts and service depart-
ments. The technicians can
now perform warranty work
on any GMC vehicle in addi-
tion to work on Chevrolets and
Buicks under warranty. Hulett
says the service and parts de-
partments underwent a huge
growth spurt in the past year
and a half.

“We've already seen a huge
increase in our service de-
partment from surrounding
dealers that have closed. We
are seeing more GM products

T-Shirts
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from other areas. We are hap-
py to accommodate customers
whether they purchased the
vehicles here or not,” Hulet
said.

The technicians will have
some new training to satisf
GM'’s criteria for performing
work under warranty on GMC
vehicles.

“There are training require-
ments that will have to be met.
With Ron Hulett being a Gen-
eral Motors dealer already, a
lot of that stuff overlaps and is
in place to go forward today,”
Nelson said.

Ron Hulett’s sales consul-
tants also have experience
with GMC from the used ca
side of the lot.

While other Missouri deal-
ers are closing their doors, Ron
Hulett’s staff expects the auto-
motive industry to recover i
2010.

“We're going to move for-
ward and be positive, and
we're excited about the pos-
sibilities going forward,” Used
Car Manager Ryan Hulett said.

Ron  Hulett Chevrolet-
Buick-GMC expects to have
2010 GMC vehicles on the lo
by March.

Team Uniforms

Jackets

Corporate Apparel
Hats e Bags
Promotional items

IigiVelDonglgHavel/
YourDongtiNeedylt!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr ® Osage Beach

Full Service Art and Embroidery Department
For all your imprintable needs.




Page 30 March, 2010

Lake of the Ozarks Business Journal

Newecomers/lLongtimers;
Sixteenth Annuall Home Tour;
Saturday, May 15, 2010 10 a.m. to 4 p.m.

Tickets: In Advance S20
Day of Event: $25

Children over 2 require a ticket
Headquarters: Old Kinderhook - 20 Eagle Ridge Road
Camdenton, MO 65020 newcomerslongtimers.com
This is Your Chance to Tour Some of the Lake’s

Finest Homes While Supporting Local Charities!

Third Annual President’s Premier - Saturday, May 8, 2010 3:00 - 5:00 p.m.
To be Held in the Trophy Room at the Old Kinderhook Clubhouse

Proceeds Benefit: Newcomers/Longtimers Scholarship Fund- Lake Regional Health System
CADV - Woman 2 Woman - Marine Corps League- Lake of the Ozarks

Home Tour Sponsors

= IFIRST L AT T
TYIN T, Centiral Bank

HEALTH SYSTEM

Home Tour Media Sponsors

ﬂm KRS

News - Talk 1150

The Information Station

™. WENG
MNews - Talk

1530 Akl = 107.5 FM

M _A_ Lake Sun 2P ROF CharterMedia

Ticket Qutlets:

Central Bank of Lake of the Ozarks - First National Bank (Camdenton) - Bank Star One (Horseshoe Bend)
Bella Donna Salon (Osage Beach) Donna’s Hallmark (Osage Beach) Karon’s Korner (Lake Ozark)
Lake Regional Health System (Osage Beach) Love Realty (Lake Ozark)

Phillips, McElyea, Carpenter & Welch, P.C. (Camdenton) Saffee’s (Osage Beach, Jeff City)
Spence’s (Camdenton) Stonecrest Book & Toy (Osage Beach)

The Little Shop of Hers (Osage Beach) Yankee Peddler (Osage Beach)

BISINESSJOTRMAL. - News Tribune Lakesy
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Religious Gift Shop
‘Has what you need!

el |

First Communion Dresses
Baptismal Gowns

Accessories for Al Events-.

07 fi  First Communion
0 Dresses | One of Missouri’s Largest
Diiity Rl Gt Suppliers of Fontanini
m Coupon must be
ted at ti f 1
T Shop Now while
03-31-2010. selection is best!

www.divinitygiftshop.com * 108 High St. » Jefferson City
573-636-5470 » Mon. - Fri. 9-5:30 * Sat. 10-4:30

Two Lake towns get
assistance with
infrastructure needs
through Stimulus Act

by Nancy Hogland

One year after the Ameri-
can Recovery and Reinvest-
mentAct (ARRA) of 2009 was
announced by President
Barak Obama, the Missouri
Department of Natural Re-
sources (DNR) has commit-
ted $141 million in Recovery
Act funding to 63 communi-
ties across the state. Two of
those communities are in
the Lake area.

Lake Ozark will receive
$444,200 in Stimulus money
and an additional $200,000
through the Clean Water
State Revolving Fund (CWS-
RF). Linn Creek will receive
$1,207,252 ARRA and $14,148
through the Drinking Wa-
ter State Revolving Fund
(DWREF).

“We knew we were going
to get something — we just
didn’t know how much,”
said Lake Ozark City Ad-
ministrator Dave Vann Dee.
“There’s a lot of paperwork
that goes with itbutanytime
we can save this much pub-
lic money, it’s worth it.”

He said the grant funds
have already been put to use
installing new controls and
monitoring equipment on
lift stations that will allow
the city to more efficiently
track those stations.

The Linn Creek money
will be used to fund con-
struction of a new water
system that will service resi-
dential customers and busi-
nesses in the business park.

The Recovery Act provid-
ed the fundingto assist com-
munities with infrastruc-
ture needs for water quality,
wastewater and drinking
water, requiring that 20
percent of the money to be
used on innovative “green”
infrastructure projects that
increased water and energy
efficiency. Missouri exceed-
ed the federal requirement,
awarding approximately 37
percent of the funding for
those projects.

In addition to the Recov-

ery Act funding, the DNR
contributed $118 million in
State Revolving Loan funds
to supplement the project
costs.

The DNR received the Re-
covery Act funding through
the U.S. Environmental
Protection Agency. The de-
partment's Water Protection
Program will administer the
grant and loan funds.

Missouri also received
$1,097,400 in Recovery Act
funding for water qual-
ity planning and manage-
ment projects under Section
604(b) Water Quality Man-
agement Planning grant.
The funding will help DNR
protect and improve wa-
ter quality. The Recovery
Act required each state to
pass-through 40 percent
of the funding to Regional
Planning Organizations
for planning projects. The
department has not only
committed these funds by
the Feb. 17, 2010 deadline
but has also allocated ap-
proximately 54 percent to
the planning organizations.
The department will use the
remaining funds to conduct
water quality monitoring
studies.

According to a release by
the White House, Recovery
Act spending in year two is
expected to be aimed more
at projects such as infra-

structure, widening the
reach of broadband and
healthcare.

For more information on
the federal Recovery Act,
visit www.recovery.gov. For
more information on Mis-
souri's transform initia-
tives, visit www.transform.
mo.gov. For more informa-
tion, contact the depart-
ment's Water Protection
Program, Financial Assis-
tance Center, PO Box 176,
Jefferson City, MO 65102-
0176; call 800-361-4827 or
573-751-1192; or visit the de-
partment's web site at dnr.
mo.gov/env/wpp/srf.
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Missouri teens could earn lower
minimum wage if law is adopted

by Nancy Hogland

Missourilawmakers are con-
sidering legislation that would
lower the state’s minimum
wage for those younger than 20.

Currently the minimum is
set at $7.25 per hour. However,
under the proposed legislation,
the lower wage would drop to
about $5.42 an hour until 2013
when it would increase back
to $7.25. The bill also prohibits
employers from firing more ex-
perienced workers in order to
hire younger people who would
be paid less.

Sen. Tom Dempsey (R-St.
Charles), sponsor of Senate Bill
875, which is currently being
debated by the Small-business
Committee, said the move
would spur the hiring of more
young workers, allowing them
to gain experience. While the
bill has the support of the busi-
ness community, unions are ar-
guing it would be unfair to pay
people less solely because of
their age.

Rebecca Christensen, man-
ager of the north Osage Beach
McDonald’s Restaurant, which
hasseveral teen workers, agreed
it would be discriminatory and
said even if the law is adopted,
she will continue to pay her em-
ployees the same wage, regard-
less of their age.

“We wouldn’t have to keep
the wage high — there are so
many people that need jobs
right now we could probably
lower it and still attract employ-
ees — but we won't do that. Our
starting pay is $7.25 an hour
and that’s where it would stay,”
she said.

Missy Mc Pheeters, manager
of Big Surf Waterpark, which
employs the largest number
of teens in the area, said she
would stick with the higher
wage as well.

“We generally don’t have a
problem finding employees
because Big Surf is ‘the’ place
to work,” she laughed, “but we
take look at what our employees

do as a matter of life and death
and we're willing to pay bet-
ter wages to get the best kids.
When people come to our park,
they expect professional life
guards and that’s what we pro-
vide them. Even if we could pay
a little less for some of the other
positions — admissions or snack
bar — we wouldn’t because we
want to treat our employees
fairly.”

On July 24, 2009 the federal
minimum wage was hiked to
its current level. The increase
was the last of three steps of
the Fair Minimum Wage Act of
2007 which was signed into law
in May of that year as a rider to
the U.S. Troop Readiness, Vet-
erans’ Care, Katrina Recovery,
and Iraq Accountability Appro-
priations Act. The bill also con-
tained almost $5 billion in tax
cuts for small businesses.

According to a report by the
U.S. Department of Labor, Bu-
reau of Labor Statistics, 75.3
million American workers age

16 and over are paid at hourly
rates, representing 58.2 percent
of all wage and salary workers.
In 2008, among those paid by
the hour, 286,000 earned exact-
ly the prevailing federal mini-
mum wage. About 1.9 million
had wages below the minimum.
Together, these 2.2 million
workers with wages at or below
the minimum made up 3.0 per-
cent of all hourly paid workers.
The report also showed:
-Minimum wage workers
tend to be young. Although
workers under age 25 repre-
sented only about one-fifth of
hourly-paid workers, they made
up half of those paid the Federal
minimum wage or less. Among
employed teenagers paid by the
hour, about 11 percent earned
the minimum wage or less,
compared with about 2 percent
of workers age 25 and older.
-Among hourly-paid workers
age 16 and over, about 5 per-
cent of those who had less than
a high school diploma earned

minimum wage or less, com-
pared with about 3 percent of
those who had a high school
diploma (with no college) and
about 2 percent of college grad-
uates.

-Part-time workers (less than
35 hours per week) were more
likely than their full-time coun-
terparts to be paid minimum
wage or less (about 7 percent
versus about 2 percent).

-By major occupational
group, the highest proportion of
workers (almost 7 in 10) earning
at or below the minimum wage
was in service occupations,
mostly in food preparation and
serving-related jobs.

- About three-fifths of all
workers paid at or below the
federal minimum wage were
employed in the leisure and
hospitality industry, primarily
in the food services and drink-
ing places component. For
many of these workers, tips and
commissions supplement the
hourly wages received.

‘The proportion of hourly-
paid workers earning the pre-
vailing federal minimum wage
or less has trended downward
since 1979, when data first be-
gan to be collected on a regular
basis.

MLS# 3063920 - W Hwy 54 Camdenton - $629,000

Risky’s in Camdenton

MLS# 3065022 - Hwy 42 - $399,000
© 5,000 sq. ft office building with 3 units.

* Well Established Restaurant & Business Name at Lake

* Turn Key Business in High Traffic Area w/Great Location

* Approx 1.6 acres & 2 buildings ® Restaurant Sq. Ft.
Approx. 3929 & Storage and apartment building too.

* Bar/Lounge/Dining Room/Blacktop parking lot & more!

Ed Schmidt » (573) 434-5292 ed@gotlake.com

o Great Visibility Wonderful Opportunity to Expand your
Business!

e Small section is warehouse area with garage door.

e Great location in Osage Beach on Hwy 42, V2 mile from Hwy 54.

Whitney Backsen ¢ (573) 692-0419

whitney@gotlake.com

MLS# 3066334 * 1387 Hwy KK » $349,900

® 206 FT Highway frontage

* 1.5Acres e 3,334 SQ FT Brick building

e Many intriguing possibilities - Owner may rent!
 City water & sewer available

e Zoned B-2, General Commercial

*| Charles F. Welek IV, GRI * (573) 216-1767

| charles@gotlake.com

MLS# 3063432 - Hwy 5 - $599,000

e 475’ Hwy 5 frontage

e Incredible location in Laurie

* 63 Storage units with room to expand
e Property Cleared

Phil & Crystal Shafer

(573) 216-7445

phil@gotlake.com

INOD'31V1S3TVIdINVIL0 MMM

MLS# 3063112 - Hwy 54 - $879,000

* Prime Osage Beach Hwy. 54 property

e Corner intersection Lot ® Newly remodeled Building, 2007
Showroom, 4 offices, counter and kitchen area e Building

|« Owner will consider long term lease
3 Phil & Crystal Shafer * (573) 216-7445
phil@gotlake.com

could be converted to Fast Food, Office Building, Dr. Office...

Ga]:l:ermeir . @au’ulson

REAL ESTATE
(573) 365-1555

MLS# 3065583 * Corner of W and W-12 « $649,900
o \V Highway frontage
o Restaurant is 3568 SF, lower level is 3280 SF.

| e Offered turn key and ready to go!

* On site signage, lower level with 3 offices!
e Creative financing could be available!
Dan Ralston ¢ (573) 216-8439

i dan@gotlake.com

MLS# 3063698 - Bagnell Dam Strip - $315,000
Endless Possibilities on Historical Bagnell Dam Strip

¢ Restaurant/Retail on the water w/105 Feet of Lakefront
e Plans for Public/Community Dock and Pier by BDSA

© 2000 Appx Sq Ft Building needing finishing

o City Sewer & Water — 100 Ft of Road Frontage

* Only $315,000 for Commercial Lakefront

Ed Schmidt » (573) 434-5292

ed@gotlake.com

COMMERCIAL DIVISION
WE KNOW COMMERCIAL... CALL THE EXPERTS!
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31st Annual Products and Services Show March 20-21

The 31st Annual Lake of
the Ozarks Products and Ser-
vices Show, the largest show
of its kind in the Lake of the
Ozarks area and Central Mis-
souri, will be held March
20th and 21st, 2010 at the
Country Club Hotel in Lake
Ozark. “We are really excited
about this year’s show”, said
Bruce Mitchell, Executive
Director of the Camden-
ton Area Chamber of Com-
merce, sponsor of the an-
nual Products and Services

Show. “Each year the show
gets better-more elaborate
displays draw more people,
and more people draw more
exhibitors.”

The show will feature a
wide range of products and
services including consumer
goods; building contractors
and suppliers; plumbing and
electrical supplies; home im-
provement and remodeling;
home furnishings; heating
and air conditioning; land-
scaping; financial and bank-

Lake Regional’s Rao
achieves ACMPE
board certification

Peter Rao, CMPE, execu-
tive director of Lake Region-
al Medical Group in Osage
Beach, Mo., has earned the
professional designation of
Certified Medical Practice
Executive from the American
College of Medical Practice
Executives.

To achieve board -certifi-
cation in medical practice
management, profession-
als must pass rigorous essay
and objective examinations
that assess knowledge of the
broad scope of medical prac-
tice management skills. These
include business operations,
financial management, hu-
man resource management,
information management,
organizational governance,
patient care systems, quality
management and risk man-
agement. Individuals also
must complete a presentation
requirement and earn a mini-
mum of 50 continuing educa-
tion credit hours.

Since joining Lake Regional
in 2005, Rao has been respon-
sible for the daily operations
of the health system’s primary
care clinics, specialty clinics
and retail pharmacies. Previ-
ously, he served as operations
manager and corporate com-
pliance officer for Jefferson
City Medical Group.

Rao has a master’s degree
in health administration. He
is active in the Medical Group
Management Association, the
American College of Medical
Practice Executives and the

Health Care Compliance As-
sociation — national organi-
zations that promote profes-
sional development. In 2008,
Rao received the Early Career
Healthcare Executive Regent’s
Award from the American
College of Healthcare Execu-
tives.

Founded in 1956, ACMPE
is the standard-setting and
certification organization of
the Medical Group Manage-

ACMPE

ment Association.
members are management

professionals dedicated to
becoming the best in medi-
cal practice management by
combining experience, learn-
ing and professional certifica-
tion.

Lake Regional Medical
Group is a wholly owned
subsidiary of Lake Region-
al Health System in Osage
Beach, Mo. LRMG operates
seven primary care clinics, 14
specialty clinics and three re-
tail pharmacies.

ing services; insurance; of-
fice equipment; electronics;
insurance; boat and marine
products, recreational vehi-
cles, and more. The Show al-
lows businesses to promote
and sell their goods and ser-
vices to two markets—other

businesses, and end-line
consumers.
To-date, 125 exhibitors

have signed up for the show,
representing 146 booth spac-
es. Mitchell estimates that
over 5,000 people will attend
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during the two-day show,
which is free to the public.
“Exhibitors from four states
and 30 different communi-
ties in Missouri have already
signed up for this year’s
show, making it the larg-
est show of its kind in cen-
tral Missouri” said Mitchell.
“This is an ideal opportunity
for any business that mar-
kets its products and servic-
es at the Lake of the Ozarks.
Excellent booth locations are
still available, but people in-
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terested in exhibiting in the
show should act as soon as
possible,” Mitchell conclud-
ed.

For more information and
exhibitor application forms
call the Camdenton Area
Chamber of Commerce at
573-346-2227 or download
an application at the Cham-
ber Web site: www.Camden-
tonChamber.com/Product-
Show
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Put the power of radio to work for your business today!
Our sales representatives can show you the difference radio can make to your bottom line.

KLOZ-FM 92.7 & KQUL-FM 102.7
160 N. Highway 42, Kaiser, MO 65047
1.800.613-9993 or 573.348.1958

KPOW-FM 97.7 & KDRO-AM 1480
301 S. Ohio, Sedalia, MO 65301
1.877.310.9700 or 1.660.826.5005
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THE 26th ANNUAL
KELLY’S CLOWN GOLF CLASSIC
APRIL 25-26, 2010
OSAGE NATIONAL GOLF RESORT

B to Support the Dream Factory which grants dreams to critically and chronically ill children.
Thanks to you, the Dream Factory will grant over 300 dreams.

VHREE-RERSONSERAMBUE GOFTOUR

Saturday April 25th
RE/MAX Long Drive Event 3-5 p.m.
$40 per 6 Balls - Osage National Golf Resort

DRE AM Pairings Party & Auction 5p.m. - 8 p.m. The Topsider
Hors d’ ouevres & Drinks

4 &

DA
a?’\( % M@

FACTORY

BUILD YOUR OWN
THREE-MAN TEAM!

Or Really Make a Day of It, Form
Two 3-Man Teams with a Bunch of
Buddies and all 6 Play Together!

Name Player One

LODGING SPECIAL

Special Rate! 2 bedroom 2 bath for
3139 per night Call 573.365.1950 ext.20

Name Player Two

Name Player Three

Team Email:

.ﬁ%%%’ KELLYS

) CLOWN
GOLF

~ ' CLASSIC
DREAM
FACTORY .
Entries limited to the first 144 received

Enclose Entry Fee for Each Player, check;
made payable to Kelly Clown Golf Classic

Mail entries by April 21th to
The Dream Factory, Inc.

POB 719 Osage Beach MO 65065
For More Information Call:
Randy Kelly 573.348.4700
Ryan Manselle 573.365.1950 ext.10

CORPORATE

SPONSORSHIP LEVELS

Player: $150 includes pairings party,
round of golf and lunch

SILVER LEVEL: $150 Pairings Party for 2
GOLD LEVEL: $250 One player entry and
sponsorship

PLATINUM LEVEL: $350 Two player entries
and sponsorship

TITANIUM LEVEL: $500 Includes Auction Item
or Donation

DIAMOND LEVEL: $1000 Includes Auction
ltem or Donation

SOCIAL FEE: $25 PER GUEST

Name

Phone

Address

Osage National
Golf Resort

Sunday April 26th

8:30 a.m. Check-in Osage National with Breakfast Buffet
9:00 a.m. Breakfast provided by Mills Insurance

9:30 a.m. Dream Child Presented

11; a.m. Tee-Off River & Mountain

_Based on total entries as many as
Six players (3 from each bracket) will
advance to the Regional Championship!

APRIL 25 « 3-5 P. M.
OSAGE NATIONA
0 Per 6 Balls

All proceeds from the event benefit
our local Dream Factory!

Division 1 - Open

Division 2 - 45 & Older

Hit as many balls as time allows!

Name

Email

Enclose at least $40 and mail to Ryan
Manselle, Osage National Golf Resort,
400 Osage Hills Rd Lake Ozark, MO 65049

For More Information Call:
Randy Kelly 573.348.4700
Ryan Manselle 573.365.1950 ext.10

' CHAMPIONSHIP

Local qualification event!
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Boating at the Lake of the
Ozarks March 2010

We have the keys to
your new boat!

We offer competitive rates and flexible terms. Plus, we
can have you on the water FAST!

Main Bank

Eldon Main Bank Laurie
Tony Halderman Osage Beach Osage Beach Nik Perrigo
392-5086 David Curchy Craig Roonan 374-7775
348-2761 348-2761

Stop in or call one of our experienced loan experts today!

Central Bank

of Lake of the Ozarks

Member Central Bancompany
Strong roots. Endless possibilities.”

www.cbolobank.com Member FDIC

EEEEEE

A COMPLETE LISTING OF

“¥® DockRealty.com

Gl ST3 374-3849

Docks, Lifts, Slips,
Accessories & Services hitp://dockrealty.com

Listing over 250 Pre-Owned Docks and Boat Lifts
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33WearsiwithfSamejOwnerfandiManager!
RullsSenvicejonzWategMarina

. 2006 BAJA 30 OUTLAW :
2005 SEA RAY 360 SUNDANGER This beautiful boat comes with all the options 2008 REGAL 4060 GOMMOBOBE =

ANTANTAV

2005 FORMULA 370
This beauty is well loaded! Like new, loaded & only 205 hours! and many upgrades too! Loaded 1 Owner Trade!
e ———— - — — -
S OURTRADE INs 5006 NEGAL 4460 COMMODORE T5.1 TT/SAND 62 RS $250000
WS 9001 STARCRAFT — AURORA 2415 = 5.7 -NTT/BLUE w.crserseeseesessresnserssnsssess $12,000 1 TT/SAND 82 HRS.......... : —
S e A 2
L ———— 390000 1997 CHAPARRAL 290 SIGNATURE — MERCURY 5.7 BRAVO 3...... $29,000
| T e e el L T s 362,000 2007 RINKER 300 EC — N/BLUE — T/350 — N/BLUE -100 HRS..... $89,000 =
A $195.000 2003 MONTEREY 302 - T5.0 W/GEN. — PRICE JUST REDUCED!... $90,000 =
v R $189.000 1999  CHRISCRAFT 320 — 7.4 VOL DP 400 HRS...........oooororrrss $79.000 ==
— - = s ’ 2006 SEARAY - 320DA T6.2 — N/BLUE — ONLY 75 HRS!! $136,000 =
2008 REGAL 4060 COMMODORE — ENG. 375 — TT/SAND — 190 HRS .oommrrsrssssmsm $305,000 Dm0 ekt L T LS ifane
" 1990 SEARAY 420 DATWIN 454 — UPDATED CABIN- REDUCED!...........roorrrr $80,000 2 ST o D 670 A sl |
= 2000 REGAL 3260 — TW MERCURY 350°S — 320 HRS — N/GRN... $75,000
i PERFORNANCE 2007 SILVERTON 33 SC - 8.1 — 130 HRS - $199,000 =
S= 1995 FOUNTAIN 27 FEVER — ENG. 525 SC — 380 HRS......cco.orsersrrsmsemsssessssesis $35,000 I e R 560000 =
— fggg gﬁjﬁ gg;’ggg@w ;ﬁfﬂ%&é%?@f ------ gggggg *" 2001 SILVERTON 330 SB —T/7.4 = WHITE = 500 HRS............oooo. $89.000 ™
2001 ADVANTAGE 31 VICTORY 496M 120 HRS... $60,000 LA PR o it M $125,000 g
2001 £nVANASE SLTICTORY 100M 12 S 00~ 2005 REGAL 3360 TWIN 5.7 MERCRUISER GEN/AC 20 HFS...... $140.000
B= 2001 WELLCRAFT 33 SCARAB AVS — T — 500 EFi 140 HRS e S3T000 1999 - SEA RAY 340 SUNDANCER TW 7.4 GEN/A/C —REDUCEDY .. $91.000 .
e A e e s <dg 2006 REGAL 3560 TWIN 8.1 VOLVO LOADED BOAT LIKE NEW! $224.000
- - =el451= 325 HRS e ,000. w2006 REGAL 3560 ~T/ 8.1G — TT/SAND $189.900
2003 BAJA 33 OUTLAW —T496 — RED/BLK — 260 HRS $85,000 g = ' -
W 5006 DONZI 35 ZR — T496 MAGS HO — 120 HRS — WHT $129,000 2 e RN DA — 370 = BT oSS $195,000
e s O el At S P oo P Sy0op0 = 1997 WELLCRAFT 36 MARTINQUE T7.4 260 HRS $84.000
| R T A T §220,000 = 2007 REGAL 3760 COMM.-T/8.1 OSI DP ~T/BLU- 40 HRS......... $185.000
- = = w0 U i | o e 5 1 1
— 2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! $200,000
2001 BAJA 36 OUTLAW TWIN 496 MAG HO 236 HRS-REDUCED! : $79,000 W% 1007 MAINSHIP 39 ~T8.1 CRUSADER HO - .o e s79.900 W
G 2000 FOUNTAIN 38 FEVER = TWISTS ... $% 23,000 7 2004 FORMULA 400 SS ~TW/500 EFI - 305 HRS $199900
1999 BAJA 38 SPECIAL — T/502 MERC.-N/GRN — 1000 HRS . $70,000 2008 REGAL 4060 COMMODORE — ENG. 375-TT/SAND-190 HRS $305,000
3 N/GRN - , . g
W 1999 FORMULA 382 FASTTECH T502 263 HRS 800000 ™ 2007 REGAL 4060-T:8.1 - ONLY O HRS! o %269,000
-------- : 1997 MAXUM 4100 SCR — TW/502 — GRN/WHT — 1100 HRS $58,000 .
~ 1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HRS . $80,000 Joon SEARAY 420 DATama ~Hermmpkabbbidamtl e e e
[ — T 2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! $225,000 .
- 2003  REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! s.ovorsossmsssoesrsssssossoss $290.000
2000 MAXUM 23008R 57M T/PPI $14,000 =
W 1989 COBALT 21 BR AND TRAILER $10,000 # CUDDYS
B 20 R el Ah 335900 T 1993 REGAL 8.3 SC - 7.46L DP ~WHT/GRN — 393 HRS $19,000
- 5 POWERQUEST 257 LEGEND — 7.4 DP 635 HRS — WHT $19,000 2001 CHAPARRAL 285 SSI — 7.4 B- WHT/RED — 220 HRS $39.900
e ggﬁﬁv‘zgﬁgﬁ' - ﬂﬁ%ﬁ%?ﬁ%ﬁfm 5325,000 B 1000 REGAL 260 350 MAG BRAVD 3 - 270 HRa $37,000
- i s Sk 2004 SEA RAY 290 S5-T/5.0 ~ T/BLK ~ 115 HRS $65,000
2004 COBALT 282 — TW/350 MAG — ONLY 96 HRS $76000 W 5002 REGAL 2950 LSC~ 5.7V~ N/TAN 301500
1995 REGAL 8.3 SE — 7.4 VOLVO DP — WHT/PPL — 532 HRS $17,000 TG TR T ooty
2008 CROWNLINE — 270 BR — MERCRUISER 350 MAG — 125 HRS $53,000 -gmme s00s-mEmmRERE RS L S : o000 ™
2008 NSt RRmARAG — 100 HRS 335,000 & 2005 FORMULA - 370 SS—TWIN 8.1 - 300 HRS $199,000
. 1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HRS $32,000
1999 REGAL 2800 7.4M T/GRN -330 HRS $37,000 . DECK BOATS
%882 Eggﬁt gggg ESEA“E'S“?%;,'}'JETT‘,NTKN131223230 ; 5132’388 2004 SEA RAY 270 SUNDECK — 496M — N/GRN -300 HRS $39,900
e ’ 2001 STARCRAFT 2415 V5.7 NTT/BLUE $12,000
1998 MACH 1 29 COMBO ~ ENG. 454 — WHT/BLK/G — 530 HRS 519,980 ;
2002 REGAL 2900 — HRS UNDER 200 ~ WHITE/BLUE sa7000 ¥ -
2001 FORMULA 280 BR — T350 — N/BLU -320 HRS . 549,900

—kellysport.cc

22"?”5”2222??&" 573-348-47 00 i S

Osage Beach, MO

WERCUR
Premiere Dealer:

E E rp—'-a Et.-:. d changes you: =
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5:Year GalvanizediSteel\Warranty,
Safety ValvesteXGround Fault

From Highway 5, Take Pier 3 1 Exit Then Right on
PES | Old Route 5 - We Haven't Moved, The Highway Did!

> Over 27 Years of Service - The Qbvious Choice
wwwseconolift'comr e 573:346-7:.1611
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Local financial advisor achieves
high score on client satisfaction

Personal financial advisor,
Rick Soetebier, has received
high marks from his clients in
the recent Ameriprise financial
advisor clientsatisfactionsurvey.
Soetebier ranked in the top 25
percent of 2,417 participating
advisors who scored 96 percent
or higher based on overall client
satisfaction and the frequency
of proactive contact the client
received from the advisor

Conducted by an
independent research
organization, the  survey
provides clients with the

opportunity to rate their advisor.
There are nine areas for clients
to rate their advisor, ranging
from financial knowledge to
ability to provide financial
advice that suits the individual
needs of the client.

“The  relationships
have with our clients
very important and are
what separates us from our
competitors,” said Don Froude,
president, The Personal
Advisors Group, Ameriprise
Financial. “The advisors who
achieved these results ought

we
are

to be held up as the model
for how all financial advisors
should value their clients. We
are proud to have these advisors
represent our organization and
we celebrate their success.”

As a financial advisor,
Soetebier provides customized
financial advice thatis anchored
in a solid understanding of
client needs and expectations,
and provided in a one-on-one
relationship with his client. Rick
Soetebier’s office is located at
750 Bagnell Dam Blvd. Suite C,
Lake Ozark, MO.

OAT LIFT

marine center, inc. (
Tl TAN BOAT LIFTS FHEE FIRST M;:R;MzTE WITH

For Strength & Dependability!
LIFT DECKING * POLYETHYLENE TANKS <

Lifts Desiyned

0ALL4FOB DI:TIIII.S !

Marine

2.0 Miles West of Grand Glaize Bridge

MANUFACTURING
COMPANY

Cruiser Cushions are the most innovative boat
and dock protection product available in the
market today.

e Manufactured from a high molecular weight
polyethylene to stand up to years of abuse

e Fungicide and UV additive guarantee longevity
of life span

e Solid bushings at center mounting holes
insure a secure attachment to the structure

e Extra large heavy-duty design provides
protection for all sizes of boats

e |deal for high transient areas

e Lifetime guarantee

P.O Box 3625 / Camdenton, MO 65020
800 834.8537 / 573 346.1187 —
5733461387 fax /_sales@krmfg.com :




Lake of the Ozarks Business Journal March, 2010 Page 39

1B696 Highway 7 < Warsaw Misseuril 65355

ree; 877 827-2840
Phone: GE0 428-2422
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- LOA 22°

- Pontoon length 22°
- Pontoon Diameter 25~ - LOA 22°
- Width: beam 8-6" - Pontoon length 22°
- Fuel Capacity 37 gal. T - Pontoon Diameter 25"
- Approx. Weight: 2377 lbs. ~ - Width: beam 8-6”
- Max Passengers 12 - Fuel Capacity 37 gal.
- Approx. Weight: 2377 lbs.
- - - Max Passengers 12

www. ProsChoiceMarine.com
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Commercial & Residential SR We are dedicated _
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New and Used Lift Sales - Lots/of Lifts Available
s=Shallow Water Lifts Available

sales@polylift.com

Lifting your assets with¥pigdesince 1975



Lake of the Ozarks Business Journal

«6 Il \\ \\

EASY HOOK—UP SYSTEM
12 - YEAR Warranty e All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

Roofing Material - Z Purlins - Square Tubing [0 1A 301141133 DOCK SUPPLIES @B WELDING SUPPLIES

Angle - Rebar - Rebar Fabrication  FORM RENTAL & SALES * SHOREPORTS FOR PWC * NEW WELDING MACHINES
Dock Flotation - Vinyl - Cable o CONCRETE MACHINE o GALVANIZED DOCK CABLE  « OXYGEN & ACETYLENE
« MASONRY BLADES o CONCRETE DECKING « RODS
: ; * FLOATS/TROWELS « DOCK POST BUMPERS « WIRES
Free Estimates on Dock Flotation « CONCRETE TOOLS * DOCK VINYL & VINYL NAILS 4 HooDS

Next Door at CWD Suppl * SONA TUBES * SLIDES, LADDERS, BUOYS
PPty * SYMONS HARDWARE * DOCK WINCHES .TMOEJQ; ﬁ:’TTsOFF AEADES
530 Highway D - Lake Ozark, MO 65049 * SLAB BOLSTERS * DOCK ROLLERS & WHEELS
.248. o SAFETY PROTECTIVE FENCE o BOLT & ACCESSORIES
FAX 573-348-3652 * REBAR, CHAIRS & CAPS o CABLE FLOATS

o CURE & SEAL « WATERSTOP DOCK LOCKERS e
5 7 3 348- 1306 * 4 MIL &6 MIL POLY * FOLD-DOWN TIE CLEATS Monday F"day
8:00a.m.~-4:30p,m.

573-348-0434
1 - 8 0 0 48 7-92 og CWD SUPPLY is conveniently located next to Dam Steel & Supply Be Sure to Cheek Our Prices!

1.3 Miles North of Hy-Vee Stoplight on Highway D

Serving the Lake Area for 26 Years!
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2002 Carver 53 Voyager 2001 Sea Ray 380 Sundancer -

Opportunity for a deal, Complete Luxury - Elegant Styling
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2002 Regal 3060

Auto pilot, nice family boat




Must Go!
2003 5880 Regal $199,000.00

Front and Aft TVs - VCR and DVD player - Surround Sound Stereo - Heat - Air - Generator
TOO MANY OPTIONS TO LIST!!

Buying
a boat lift
is a process...

...Specific to every circumstance.
Call us for personal attention.
We specialize in boat lift sales and service
uniquely designed for each of our customers.

BOAT LIFTS

www,.summersetboatlifts.com

COAMDENTON
573 873-5073

NCANE REACK
573 348-5073
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oermafloat

ENCAPSULATED DOCK FLOTATION DIVISION OF CELLOFOAM®

NN A NS

Manufacturing Quality Marine Supplies for over 40 years

PERMAFLOAT® Float Drums Will Provide Long Lasting,
Carefree Flotation For Any Floating Dock System.
Commercial or Residential

Ribbed for More Strength to Withstand
Wave Action and Resist Impact

PROTECT YOUR INVESTMENT
¢ Heavy Duty Post Bumpers
e Vinyl Rub Rail

e Corner Bumpers

e Dock Wheels/Rollers

DOCK ACCESSORIES

e Aluminum Swim Ladders
¢ Tie Cletes

¢ Galvinized Cable

e Concrete Decking

Rugged, Seamless
Rotationally Molded
Encasement

Thick Mounting Flange
for More Stability and
Strength

Resist Oil, Gas, Marine Life
and Salt Water

Installs Quickly to Steel,
Aluminum or Wood

Designed for Easy

Tool Access RS

We Offer

——— Al

The Permaport
Jet Ski Dock

sermafloat’

Proven to Withstand the Rough Waters
of the Lake of the Ozarks

“Ameren!/F an Army Corps of Engineers APPROVED!

1074VArmoryaDriversiOsageyBeach
iMakellLakelRoadl54-56jto} Armory,DrivelNextitokthelHospitall

Rhone573=302:0110fFax1573-302-0136

Moulded Mounting Slots
and Pilot Holes

Mounting Hardware
Available

e Maintenance Free

31 Sizes
Volume Discounts

Largest
Inventory of
Encapsulated
Dock Fiotation
In the
Lake Area
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Thinking outside the box

As soon as the reservoir was
filled and Lake of the Ozarks
was born it has been a place
of wonder and enticement. Its
wide expanses and miles of wa-
terway was just too tempting to
be left alone and soon began
drawing leisure seekers to the
area in droves. Over the decades
since it has flourished from a
small self-sustained rural com-
munity to an eclectic mix of
“hillbillies and millionaires” as
one local has pretty accurately

described it.

The Lake community always
manages to land on its prover-
bial feet. After all, worker bees
will always need a break, an es-
cape from the daily grind and
the Lake of the Ozarks with its
proximity to major cities, natu-
ral beauty, and clean air and wa-
ter fits the bill. The area history
of self preservation and honest
hard work always seems to keep
the Lake area solvent, ready to
rise above the turmoil and re-
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claim those visitor and local
dollars alike.

Most people would be
shocked to find out how often
our country has faced recession
since the dam was construct-
ed. At least once in each decade
the economy has dealt with
some level of economic cri-
sis. Of course the early 80’s, 90’s
and 2000’s are the ones most of
us felt in our pocketbooks, but
it seems like this last year has
been the worst. Businesses are

STONE CREST MALL ¢ OSAGE BEACH, MO

** EMPLOYERS ON SITE WITH JOB OPPORTUNITIES* *
** RESOURCES ¢ DOORPRIZES ¢ SCHOLARSHIP INFO**
** RESUME/INTERVIEW HELP ZONE **

Sponsored by

Professional & Business Women, Woman 2 Woman

HEART OF THE OZARKS

PROFESSIONAL &
BUSINESS WOMEN

and MO Career Center

P R

EDUCATIONAL SESSIONS on...

* NETWORKING
* DRESS FOR SUCCESS

e THINKING 2 STEPS AHEAD

* WORK PLACE SKILLS
e MILITARY TO CIVILIAN

P R

\\‘h“/

O\
://f&.ﬁ\\ & Woman 2 Woman

Helping Women Shine 573.302.7700
“Women on the move”

‘>

MISSOURI

Career Coenter

Transportation available from Miller, Morgan and Camden Counties available.
Pick-up locations include: MOCA - Eldon ¢ MO Career Center - Camdenton

Sunrise Beach Library - Sunrise Beach

@eqisfer to C)&inv a %ran{g %ew ,,Qap{op - @rwi&e& l\q INT Computers

hanging on by their fingernails
and consumers are guarding
their money with iron fists. It’s
been along year.

Nonetheless, regardless of
the price of gas, the going inter-
estrates or increasing cost of liv-
ing, the Lake area has continued
to do business. Nothing seems
to really slow us down. Hous-
ing at the Lake in the past de-
cade has taken on the look of
mansions more than the simple
lakefront cabins of decades
past. Everyone always seems to
be driving a new car, piloting a
fine boat, purchasing numerous
water toys and generally enjoy-
ing the good life with little ap-
parent concern for the future.

Well...Until last winter.

The crash that was heard
around the world. Even in idyl-
lic Lake of the Ozarks. It seemed
like the hard economic times
had really hit home for maybe
the first time since the Great
Depression. Business has been
slow for everyone - no one
seems to be spending money
they don’t have to. New home
construction has slowed to a
painful crawl and resale of ex-
isting homes is virtually non-
existent.

The trickledown effect has
definitely trickled down. Con-
sumers are cautious with their
dollars — thinking carefully be-
fore purchasing their morning
Starbucks and slowing down on
the evening socializing at local
venues. Everyone has felt the
crunch.

Tourism still flourishes, but
the dollars aren’t as easy to come
by as in decades past. In a nor-
mal Lake economy, the business
focus is on the transient, tourist
dollar. After all, the locals are all
out there working, too. There’s
no real need to cater to the local
consumers, right? Well, it’s be-
come apparent that perhaps the
locals need to be treated with a
little TLC as well. Their dollars
spend just as well as the visitors,
it turns out.

Take for example the City
Grill and Blue Room in Osage
Beach. Owned by the local
Homm family, longtime area
restaurateurs, Joey Homm
thought about an event that
locals would look forward to
each and every month. An on-
going series of events that not
only welcomed locals and tour-
ists alike but also gave them a

Commentary by
Alison Schneider

reason to get out and go some-
where without breaking into the
piggy bank.

Homm noticed that a lot
of ladies in the area are in the
workforce and they need-
ed some TLC especially for
them. He thought up the idea
of the City Grill Ladies Night
and determined that it would
be held the first Thursday of ev-
ery month. Only female patrons
are allowed into the Blue Room
adjacent to the restaurant and
are treated to pampering and
focused attention just for them
each month. Food and drink
specials are just the beginning,
as Homm invites manicurists,
massage therapists, estheti-
cians, and vendors of purses
and jewelry and shoes. The
women are welcomed and ca-
tered to the entire evening.

It started out kind of slow, but
as Homm was able to hone in
on what the ladies were looking
for, he was also able to increase
the traffic flow. It's become an
event that women all over the
Lake area look forward to. They
plan to meet and enjoy a little
“me” time, whether business
owners, workers, teachers or
plain old mommies, the ladies
of the area have answered YES
to Homm’s invitation. It’s been
quite successful.

When the staff at the Lake
of the Ozarks Business Jour-
nal approached 939’s manager
Michael Ismael to develop the
Thursday Business Social he
was ready to try something dif-
ferent. The concept of opening
the doors to those in the com-
munity looking for a great spot
to gather and share war stories
was enticing. Drink specials
were of course part of the of-
fering, but Ismael went a gi-
ant step further by offering an
extravagant complimentary
hor-deourves table with every-
thing from trademark succulent
roast beef sandwiches to jumbo
shrimp, and follow it up with
fantastic desserts.

The first night was such a
huge success they decided to
make it a weekly event. While
no invitation is necessary Is-
mael and the Lake of the Ozarks
Business Journal began to send
out hundreds of e-vites every
week to remind folks where they
needed to be. They invited Mix
92.7 radio to cover the event,

continues on page 48



Lake of the Ozarks Business Journal

March, 2010

Page 47

BUSINESS JOURNAL CLASSIFIEDS

FOR SALE USED & SLIGHTLY DAM-
AGED office furniture at 50%-70% off
retail. Osage Office Products 573-348-
1440 Hwy. 54 -24 Osage Beach.

USED COPIERS - COLOR PRINT-
ERS- In House Leasing and Service -
Osage Office Products 573-348-1440
Hwy. 54-24 Osage Beach.

CALL LAKE AREA GENERAL
MAINTENANCE to clean summer
spots from carpet, paint your home's
exterior to prevent winter wood dam-
age, spruce up the inside with new a
paint color or minor remodeling, pro-
vide leaf removal or just keep an eye on
your home while you're away. Insured,
numerous references. Call Jerry at 573-
365-6430.

CONTRACTORS WORLDWIDE re-
storing existing metal, rubber, flat pond-
ing roofs. Save thousands replacement
costs, fast start packet $35 US. 573-489-
9346.

FOR SALE RESIDENTIAL

130" OF GENTLE LAKEFRONT
just $270K! 454 Highly Drive, Sunrise
Beach, Great 1784 SF, 3BR/2BA starter
lake home at the 11 MM. Cove setting
wibig views. Main level living, vaulted
ceilings, laminate flooring in kitchen &
dining area, oak cabinets, wood burn-
ing fireplace, lakefront deck, gentle
steps to LF, lots of LF windows, great
looking home, 2 car detached garage,
Gentle driveway & gentle LF w/seawall
& 2 well dock w/10x24 & 10x28 slips.
MLS#3067160$270,000 See this & all
the lake's properties at www.cmelst.
com. Call Michael Elliott at C. Michael
Elliott & Associates@573-280-0170 or
1-877-365-cme.

150 ACRES AND NEWER HOUSE
located in Osage School District 10 min-
utes from Bagnell Dam. Custom built
2500 sq. ft. home, 4 bdrm, 2.5 bath, 2
car garage, detached 1200 sq. ft. office/
shop, completely finished, overhead
door, tile office and bath, HVAC system.
Older barn suitable for livestock, gar-
den, blueberries, ATV trails, excellent
hunting. $499,900. Owner/broker 573-
280-5363.

RIVER FRONT PARCEL. 3+ ACRES
located off of D Road with 342 ft of river
frontage! Beautiful wooded property
with BLUFF view of Osage River and
Osage National Golf Course. NO SUB-
DIVISION RESTRICTIONS! Shared well
& Hwy frontage. $149,000 Call Bobbi
Bash Realty 877-365-2622 bbash@
usmo.com hobbibash.com
WATERFRONT HOME in Four Sea-
sons, 1900 sq. ft., 3 bdrm, 2 car garage,
hot tub, 1 well dock, and lots of privacy.
Walking distance to community pool
and playground. $329,900. Owner/bro-
ker 573-280-5363.

WATERFRONT LOT 53 MILEMARK-
ER. Perfect building lot at the 53 mm.

FLAT LOT, Community water, Great
neighborhood, HUGE view with cove
protection and 80 ft of waterfront!
ONLY $89,800 Bobbi Bash Realty 877-
365-2622 bbash@usmo.com  bobbi-
bash.com

UPSCALE HOME JUST $162K!
290 Park Ave., Camdenton, 1600 SF
3BR/2BA One level home on flat cor-
ner lot on private cul-de-sac. Over-
sized, deep 2-car garage. Large Great
Room, custom cherry cabinets feature
staggered heights. Granite counter
tops, black appliances, wood floor in
kitchen & dining, tiled laundry & mud
room. Beautiful Master Suite w/sitting
area, Jetted tub, free standing shower,
raised 2 bowl vanities, large w/in closet.
Stucco & vinyl exterior, beautiful land-
scaping. Great value located next to city
park, super for children. MLS#3066939
$162,500 See this & all the lake's
properties at www.cmelst.com. Call
Michael Elliott at C. Michael Elliott &
Associates@573-280-0170 or 1-877-
365-cmel.

FOR SALE COMMERCIAL

150" HWY. 54 FRONTAGE w/High
Traffic Location! 6135 Hwy. 54, Osage
Beach, Just 1/2 mile west of State Rt.
KK, a totally level lot. Existing business
Ozark Mortgage is not included. Totally
renovated 2200 sq. ft. office shows like
new. Beautiful reception area and entry.
3 Private offices, kitchen, lower level
storage, commercial carpets, ADA rest-
room. Excellent for small business, in-
surance, real estate, attorney, etc. MLS#
3066932 $469,000 See this & all the
lake’s properties at www.cmelst.com.
Call Michael Elliott at C. Michael Elliott
& Associates@573-280-0170 or 1-877-
365-cmel.

5MM MARINA, BAR & GRILL, VA-
CATION RENTALS, PLUS! Here's
your chance to live the dream and work
at the lake with this super lake-front
property with 20 slips and over 400ft of
service spans w/ fuel facilities, and plen-
ty of lake-front to add double or more.
The cruiser dock has a 2nd level covered
Tiki bar with an incredible view! Newly
constructed +/- 5,000sf lakefront build-
ing has a plush 3BR/2.5 BA residence,
a 1BR/1BA and a 2BR/1BA unit & a
commercial space on the lower level to
service the marina. There's also a 2nd
tier 2BR residence, large workshop plus
+/- 26 acres. Call Bruce (573) 216-4690.
Adams & Associates Real Estate (573)
348-5100. www.Adams-Commercial.
com.

9.72 ACRES OSAGE BEACH. One of
the last, largest parcels left in Osage
Beach. Prime location by the new By-
pass at the Walmart intersection. 9.72
acres with 1200 ft of road front. NO
PUD $1,998,000 Bobbi Bash Realty
877-365-2622 bbash@usmo.com bob-
bibash.com

FOR SALE: ATTENTION BUILDERS,
DEVELOPERS. RESIDENTIAL SUB-
DIVISIONS for sale: One just 5 minutes
east of Osage Beach near Hwy 54 is a
191 acre 3 phase project with phase 1
complete w/ all utilities & paved streets
and 31 build-ready lots remaining.
Phase 2 & 3 are engineered and offer
tremendous expansion potential entire
project MLS 3065754. Or individual lots
also available. Deer Valley on 0-Road in
Laurie, MO close to golf course, movie
theaters, shopping etc. 22 build-ready
lots with city services & all infrastruc-
ture in place. $299,900 MLS 3065822.
For details on both these projects call
Bruce (573) 216-4690. Adams & Associ-
ates Real Estate (573) 348-5100. www.
Adams-Commercial.com.

FOR SALE: CAMDENTON N. HWY
5 COMMERCIAL BLDG & LOTS.
Location in the heart of town just a
few blocks from the courthouse. New-
er 3,800 sqtf building, 160ft of hwy
5 frontage currently used for auto/
service dealership. Purchase as is or
owner will remodel to suit. $379,900.
MLS#3065799. Also available adjacent
200 rdft with 900 sqft existing build-
ing. Location suitable for any type of
business. Owner will subdivide. From
$89,900 to $179,900 for all. Build to
suit, tell me your needs — owner says
bring all offers. MLS 3065800, 3065798,
3065797. Call Bruce Adams (573) 216-
4690. Adams & Associates Real Estate
(573) 348-5100. www.Adams-Commer-
cial.com.

FOR SALE: COMMERCIAL BUILD-
INGS HWY 5 NEAR HURRICANE
DECK BRIDGE. 3,200 sq. ft. commer-
cial building on busy, highly visible MO
Hwy 5 close to lake. Suitable for retail,
manufacturing,  warehouse/storage,
flex. Attractive front office/showroom &
large shop space in rear. Bonus adjacent
building included with approx 5,000 sf
used for warehouse and vehicle storage.
Easy access from highway, plenty of
level parking in front and access all the
way around buildings. MLS 3063036
Call Bruce at (573) 216-4690 for details.
Adams & Associates Real Estate (573)
348-5100. www.Adams-Commercial.
com.

FOR SALE: LAKEFRONT BAR-MA-
RINA. Former auto dealership com-
mercial property with super visibility lo-
cated on the north Hwy 5 business loop
in Camdenton. Spacious showroom and
service complex is situated on 5 acres
with 397 ft of hwy 5 frontage. Well
maintained and in good condition this
versatile property has strong potential
for a variety of alternative uses. This
bank owned property is priced to sell!.
$599,900 MLS# 3066893. Bruce Adams
(573) 216-4690. Adams & Associates
Real Estate (573) 348-5100. www.Ad-
ams-Commercial.com.

FOR SALE: MAXIMUM HWY 5
VISIBILITY IN SUNRISE BEACH. 2
LARGE COMMERCIAL BUILDINGS,
One bldg 7,200sf w/ 4BR/3BA residence
above ($299,900) Seller will lease back
residence. MLS 3065824. 2nd adjacent
bldg has 10,500sf w/ 24'/18" sidewalls
($399,900) MLS 3065825. Buy one or
both MLS 3065826. Currently operat-
ing as BUILDING SUPPLY company.
Business and inventory can also be pur-
chased. Great opportunity! Call Bruce
Adams (573) 216-4690 for details. Ad-
ams & Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com.

FOR SALE: MINI-STORAGE FACIL-
ITY. 50 units in great condition located
on O road in Laurie, MO across from
golf course. Good tenant base with 10%
cap/10% ROI, great potential & oppor-
tunities to expand. — $229,900. Invest-
ment package available. MLS 3065821
Bruce Adams (573) 216-4690. Adams &
Associates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

FOR SALE: RETAIL/OFFICE STRIP
CENTER. Laurie Landing. Great loca-
tion in Corporate Woods Business cen-
ter. 5 units — All occupied, total 7250 sq.
ft., quality construction, great parking,
front & back access. Low maintenance.
Good tenants in place. 8% cap rate.
$439,900. Adjacent lots also available
for expansion. Bruce Adams (573) 216-
4690. Adams & Associates Real Estate
(573) 348-5100. www.Adams-Commer-
cial.com.

FOR SALE: WATERFRONT
SPORTS BAR & GRILL. Well
known, established business with
strong food/beverage sales, excep-

tional logo merchandise gift shop
sales and good vacation rental in-
come. Great cove location on 47MM
with lots of boat traffic. Full business,
property and financial package avail-
able to qualified buyers. Call Bruce
(573) 216-4690 - Adams & Associ-
ates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

OSAGE BEACH OFFICE/RETAIL
BUILDING. Super location on Busi-
ness 54 in Osage Beach with great
visibility from the new expressway.
This stand-alone building sits just
off the end of an off ramp from the
expressway and in total view from
lanes in all directions. Across from
McDonalds and Home Depot. 2,000
sf multiuse building with plenty of
parking and easy access. Call Bruce
at Adams & Associates Real Estate
(573) 216-4690 for details www.
Adams-Commercial.com.

LIKE NEW CARWASH. State of the
Art carwash located in Lake Ozark.
Built in 2006 with the finest equip-
ment-2 touchless automatics, 3 hand
bays, full vending building and more.
$995,000 Bobbi Bash Realty 877-
365-2622 bbash@usmo.com bobbi-
bash.com

NEW OSAGE BEACH OFFICE
BUILDING FOR SALE- Location-
Location - Hwy.54. Tenants Include H
& R Block, Beltone Hearing Aids And
Other Quality Tenants. 6 Units - 8300
S.F. - 2 Buildings — Steel Roof - Qual-
ity Construction - Great Opportunity!
Must See - Attractive Bldg. Call For
Details Joe Cannova 816-517-5410.
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Annual subscription rate via third-class mail in the United States is $36.00 per year, subject to
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continued from page 46
interviewing the attendees and
letting the community know
what was there. Before long,
other businesses were asking to
co-host the night and help de-
fray the costs of the food for the
evening.

The original plan was to run
the socials for a few weeks or
through the summer, but they
are so successful that co-own-
er Brent Broyles plans to keep
them going as long as people
keep showing up. After all,
where else at the Lake are liter-
ally hundreds of people show-
ing up at 5pm on a Thursday
night? Nowhere else but 939,
that’s for sure.

Brent Boyles has since
stepped in to manage 939 and
one of his first decisions was
that the menu needed retool-
ing. He started with repricing
menu items and adding a few
more sandwiches and lighter
fare options. Still keeping the
steaks and gourmet dining for
which the restaurant is famous,
diners will get to enjoy more af-
fordable choices with the same
highbrow service. The win-
ter menu will feature entrees
starting at around $12 — a big
drop from their previous low of
$19.95.

“It just seemed obvious that
we needed to change things
up a bit and take a hard look at
our prices if we wanted to at-
tract more diners into our res-
taurant” said Boyles. “We want
to be that one great place that
you tell their friends about, the
‘go-to’ restaurant for an assured
fantastic night out. The pricing
of the previous menus was sim-
ply scaring some patrons away.”

Those ‘scared away’ included
the shoppers from the Outlet

Center. Shoppers are a tough
crowd, they’re looking for a nice,
inexpensive place to sit and rest
between sales. Theyd take one
look at the prices and move on,
but hopefully the new menu will
change all that. Boyles plan is to
continue to provide the amaz-
ing food, service and atmo-
sphere that 939 is famous for,
but just make it available to a
wider clientele whether they be
local residents or visitors in for
a few days.

Looking at a lagging week-
night attendance with the ex-
ception of the Colgate Coun-
try Showdown, the popular
Pickled Pete’s in Osage Beach
jumped outside the box with
their introduction of Wii Bowl-
ing night. Every Tuesday night
through October folks were in-
vited to stop by and bowl on the
Wii. There was no fee to play,
just show up and sign up. Priz-
es were provided by the Pickle
and the game unit provided
by Replay Games. Each week’s
winners are invited back for
the championship round at the
end of the season with a special
prize for the winning team.

On a slow Tuesday night, the
event has brought in all ages
groups to try out the Wii. Some
were seasoned players and
some were just trying it out, but
everyone had fun. Many of the
participants were people who
hadn’t patronized the sports bar
in the past, but found it became
a favorite place to eat and have
fun.

On another side of the mar-
keting coin, Shady Gators and
Backwater Jacks work on a
slightly different concept. Their
special events occur midweek
in- season, but increase their
patronage on what would nor-

mally be their slower days.

A couple of years ago owner
Gary Prewitt hired what has be-
come a dynamic duo of manag-
ers for the two Lake area party
places in hopes of bringing in
fresh ideas and increased busi-
ness. He chose wisely. JG and
Jonesy have established them-
selves as capable, personable
and innovative managers of
two of the hottest spots at the
Lake. Backwater Jacks hosts
Raw Thursdays every Thurs-
day. They offer shrimp, crab and
oyster specials along with great
live music and a general atmo-
sphere of fun.

The management duo decid-
ed that Shady Gators would host
the wildly popular Phat Tues-
day event. Every Tuesday they
offer food and drink specials,
live music and a crazy amount
of fun. It’s hard to say why the
Shady event seems to be a little
more popular that its counter-
part. Maybe it’s the day of the
week or the staff or the simple
issue of the location of the res-
taurant. No matter what the rea-
son — revelers flock to the venue
in huge numbers.

This past summer, Prewitt
developed the adjacent point
property into a cabana pool
with catering and music. The
Lazy Gator has drawn even
more people to the venue of the
Shady Gator as patrons can re-
lax at the pool, wade in the lake
at the imported sand beach, or
just lounge on any of the chaises
located all over the property.

There’s a swim-up bar at the
pool, and you can have food
catered in, but overall — it’s just
a great place to enjoy a Lake of
the Ozarks day with an excellent
view of the main channel. Once
discovered by sun worshippers

it quickly became one of the
hottest venues at the Lake.

JG and Jonesy took their suc-
cess as managers and branched
out off the water with Bootleg-
gers Saloon located adjacent
to Stonecrest Mall in Osage
Beach. With a decidedly ‘gang-
ster’ (not “gangsta’) feel to
the place, their events cater to
a slightly older, less frenetic
crowd. Case in point their popu-
lar Cougar Night, encouraging
the more ‘mature’ ladies to come
out and mingle. As one patron
put it, “It’s just the best time I've
had in ages! JG and Jonesy just
always make everyone feel like
they are so special - I just love
coming to their restaurants!”

It's not all about the party
spots, though. Mike Page is the
owner/ manager of the Dog-
patch area at the top of the Ba-
gnell Dam strip. Mike and his
wife, B] have been longtime
supporters of the historic strip
area and have made their sec-
tion of the area bright and invit-
ing, incorporating the nostalgia
of the area with the needs and
desires of today’s tourist. His-
toric Dogpatch itself gained na-
tional exposure for some of its
quainter traditions when NBC'’s
“The Office” star Jenna Fischer
related a fond memory of the
Lake of the Ozarks on Jay Leno
last year.

Mike and his wife BJ and
brother Joe Page own and oper-
ate some of the more successful
and longstanding businesses at
the Lake. Their “Sun and Fun”
summer clothing shops feature
a huge selection of swimwear,
casual wear and accessories to
make it a one-stop shopping
opportunity to get outfitted
for your day at the Lake. The
Leatherman is in its fourth de-

Commentary by
Alison Schneider

cade in the area and features
high end leather goods for pretty
much any occasion from riding
your Harley to sporting a brand
new comfy pair of moccasins.

Page doesn’t only try to keep
his own ventures on the map,
though. He is also a staunch ad-
vocate of the Bagnell Dam Strip
Association, a group of locals
working in concert to bring peo-
ple back to the strip. Their big-
gest triumph is undoubtedly the
Hot Summer Nights event they
run all summer long. Live mu-
sic, food and drink specials and
other surprises encourage visi-
tors to come back to the historic
‘Strip’ and take in the sights and
sounds. It's been a huge suc-
cess. The Strip Association also
participates in car shows, bike
runs and Oma Noma Days, all
of which bring more and more
people to the area.

Creativity and foresight and
a little good luck are the keys
to success in these unstable
times. People still want to go out
and enjoy themselves and are
looking for the place to make
that happen. Consumers as a
whole are becoming more and
more discerning about where
they spend those dollars. They
want as much ‘bang for their
buck’ as they can get. The events
mentioned in this article are a
solid start for a great ‘bang’, but
keep your eyes and ears open as
more and more businesses try
to lock in their place in the mar-
ket. Increasingly savvy patrons
are making a statement - you
have to bring something extra to
the table to claim your place in
this economy.

Who would have thought, it
seems like the customer is al-
ways right after all.
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