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By Nancy Hogland
A business agreement 

between developer Gary Prewitt 
and Menards is allowing the 
Lake’s newest shopping center 
to take off.

Under that arrangement, 
Menards, which plans to build 
a 162,340-square-foot home 
improvement store in the mall, 
agreed to loan Prewitt $8 million 
to bring infrastructure to The 
Shoppes at Eagle’s Landing, 
located on some 250 acres at 
the intersection of Highway 54 
and Business 54 in Lake Ozark. 
Prewitt said he also has secured 
more than $32 million locally 
from lending institutions and 

private sources that he will be 
putting to work in the very near 
future.

As part of the deal with 
Menards, Lake Ozark aldermen 
approved an ordinance that 
allows Prewitt, operating as 
RIS Incorporated, to transfer 
Tax Increment Financing (TIF) 
rights to Menards until the loan 
is paid off.

“What better partner to have 
than one of the retailers? A lot of 
retailers couldn’t do it because 
they’re publicly traded. We’re 
just lucky that Menards could,” 
Prewitt said, adding that no 
concessions were made on the 
purchase price of the Menards 

parcel in order to get the 
deal. “I simply gave them the 
opportunity to be involved and 
they took it. It’s good for them, 
it’s good for us and it’s good for 
the city.”

Lake Ozark City Admin-
istrator Dave Van Dee agreed.

“It’s a pretty smart thing to do 
because their reimbursement 
will be directly tied to their 
revenue stream. If Menards 
doesn’t do well, it will take 
longer for them to get their 
money back. This way they 
have a vested interest in seeing 
that this project takes off,” he 
said, adding that law allows 
developers to assign the rights 

to lenders as a guarantee they 
will receive their payments.

Prewitt said another 
immediate benefit is the jobs 
that will be created.

“Just in the first three stores, 
between full time and part time, 
we expect to see 150 new jobs 
open up at Menards, 80 to 100 
at Kohl’s and another 30 to 40 
at CVS,” he said, adding that 
the development also would 
put many laid-off construction 
crews back to work.

And although cities typically 
bring water and sewer to 
building sites, as part of his 
agreement with Lake Ozark,

continues on page 10

Developer gets Eagle’s Landing deal

The Eagle’s Landing Site Plan with color added for emphasis, 
shows the Menard’s location in green, the Kohl’s department 
store in maroon, as well as an un-named retailer in red and a 
grocery to be named in blue. Photo by staff. 
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Armchair Pilot
By Nancy Hogland
Airline travelers may want 

to watch their Ps and Qs – or 
Fs. According to a story in the 
“Detroit Free Press,” Robert 
Sayegh, an author of children’s 
books, was tossed off a Delta 
flight after using foul language 
while discussing flight delays. 
The story states although the 
plane had already taxied to 
the runway, it turned around 
so airport police could escort 
the man off the plane before 
it departed for Newark.  An 
airline spokesperson said 
they would be conducting an 
internal investigation but added 
customers can be removed if 
they appear to be intoxicated or 
under the influence of drugs or 
when the passenger’s conduct 
is disorderly, abusive or violent 
or interferes with the flight 
crew’s ability to complete their 
duties. According to the story, 
Sayegh admitted to being hung 
over but not drunk and said he 
would never disrupt a flight, but 
added he used curse words like 
adjectives.

We’re wondering – would 
passenger behavior like that 
of Sayegh be the answer to 
ending long tarmac delays? 
Although the Department of 
Transportation threatened 
huge fines to airlines that kept 
passengers stranded without 
access to food, water, or working 
lavatories for three hours or 
more, as of yet, no airlines have 
been fined, although there have 
been 20 delays that met the 
criteria in the past year. And as 
the summer travel season is in 
full swing, some wonder if the 
lack of enforcement will result in 
more. The rule, adopted by the 
DOT in April, 2010, allows fines 

as high as $27,500 per passenger 
on domestic flights that violate 
the rule. International flights 
department from the U.S. will be 
required to meet the guidelines 
this August. DOT officials said 
just the threat of the fines has 
cleared up the problem, pointing 
to the fact that 693 tarmac delays 
were reported between May 
2009 and April 2010.

Tarmac delays could give more 
time for business travelers to 
come up with entries in a contest 
sponsored by American Airlines 
and SCORE, an organization 
dedicated to helping small 
businesses succeed through 
mentoring and training. The two 
partnered to sponsor a contest 
for small businesses. The contest 
– Flights.Camera.Action. – invites 
small business owners to submit 
interactive videos that explain 
how free travel and extensive 
media exposure would impact 
the future of their businesses 
on the website www.aa.com/
flightscameraaction. The videos 
must be submitted by July 14 to 
be eligible. The public will then 
vote for their favorite between 
Aug. 1 and Aug. 26. Prizes 
include bonus travel points, free 
round-trip tickets, recognition at 
an upcoming SCORE conference 
and free advertising. For more 
information, visit the contest 
website.

Although it probably doesn’t 
matter to businesses owners at 
Lake of the Ozarks, where the 
July 4 weekend is the busiest 
weekend of the year, according 
to Travelocity’s Travel Pricing 
Barometer, those who didn’t 
already book flights for July 4th 
weekend air travel will be paying 
10 percent more for flights 
booked a month out. That’ on 

top of the 7-percent jump over 
the same time last year. The site 
states the average last minute 
airfare for travel over the holiday 
weekend will cost $388.

One of the biggest challenges 
facing business travelers is 
deciding how, what and how 
much to pack. Airline bag 
limitations and fees are making 
it even more difficult. The travel 
columnist from “USA Today” 
provides tips:

•The size of planes’ 
overhead bins varies, so pick 
a bag that matches the plane’s 
compartment dimensions.

•Rolled clothes take up less 
room and allow travelers to fit 
more items in bags.

•Bulky clothing such as a 
sweater or a coat should be worn 
or carried rather than packed.

•Use clothes as packing 
material for fragile items.

•Carry suits on a hanger. 
Typically, airlines will not count 
them as a third carry-on and will 
hang them for in an onboard 
closet.

•Use a briefcase or a backpack 
approved by the Transportation 
Security Administration so 
laptops don’t have to be removed 
at baggage checkpoints.

•Separate cords from 
electronic devices. Security 
officials may challenge systems 
that are plugged in.

•Put liquids in an outside 
pocket so they’re easy to take out 
for security screening.

In September, Southwest 
Airlines will be adding two daily 
roundtrips between St. Louis 
and Milwaukee. Currently, the 
St. Louis-based airlines, which 
just purchased Orlando-based 
AirTran Airways, offers 86 daily 
nonstop flights between St. 
Louis and 31 other cities with 
additional direct or connecting 
flights to 40 other airports.

The Missouri Hospital 
Association has presented a 
2011 Excellence in Governance 
award to Lake Regional Health 
System Board Member John 
Parrish in recognition of his 
contributions to the health care 
community.

Parrish was one of seven 
board members statewide 
honored during a June 9 
presentation at MHA’s annual 
Leadership Forum at The Lodge 
of Four Seasons in Lake Ozark. 
He has been a member of the 
Lake Regional board for nearly 

34 years, and has served as 
president, vice president and 
assistant secretary at various 
times throughout his tenure. In 
addition, Parrish has chaired 
the Professional Services and 
Personnel Committee, the 
Executive Committee and the 
Nominating Committee.

As one of the nine original 
members of Lake Regional 
Health System’s Board of 
Directors, John Parrish has been 
instrumental in planning the 
hospital’s development, growth 
and success. During Parrish’s 

terms as board president, three 
major expansion/renovation 
projects were completed that 
shaped the current LRHS 
campus. This includes adding 
oncology services and a three-
story patient tower to house 
intensive care, cardiac care and 
observation units. The clinic 
system also was expanded 
to improve access to care, 
and conference space was 
dedicated within the hospital to 
increase community education 
opportunities.

Lake Regional’s Parrish receives MHA’s Excellence in Governance Award
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FAMILY DREAM HOME
4923 sq ft, 5bd/2.5ba
    180 ft Flat Lakefront

    1044 sq ft bar/game room
    3 well dock w/swim platform

4 Car Garage
$848,000

SHAWNEE BEND WATERFRONT
    2000 sq ft, 4bd/3ba
Quiet Cove w/79ft LF

    Vaulted ceilings
    Floor to ceiling windows

Huge deck w/outdoor hot tub
$349,500

View All LIstings at

573-365-2622  |  877-365-2622

ONE OF A KIND LAKEFRONT
2688 sq ft, 5bd/2ba

110 ft of LEVEL lakefront
HUGE 2 well dock w/swim platform

TURNKEY..totally furnished
2 kitchens/2 living rooms

     $369,900

BobbiBash.com
Realty

The Power Team

By Nancy Hogland
It was reported at last 

month’s meeting of the Lake 
of the Ozarks Council of Local 
Governments (COLG) that the 
group had only $351.97 in its 
account – not enough to pay the 
salary of the executive director. 
However, that employee – 
Debbie Rathert – said the 
problem wasn’t a shortage of 
money.

“It’s just a matter of timing. 
We have money coming in – it 
just hadn’t shown up yet. We are 
definitely not broke,” she said.

Rathert said the organization 
is funded by a variety of 
methods – through grants from 
the Missouri Department of 
Transportation and the U.S. 
Department of Economic 
Development; through grant-
writing fees and through 
membership support. Currently 
nine entities in Camden County, 
four in Laclede County; and 
seven each in Miller and 

Morgan counties belong to the 
agency. She said fees are based 
on the size of the community. 
Very small communities are 
expected to contribute $250 per 
year; mid-sized communities 
are asked to pay $500 annually 
and large communities, such 
as Camden County, are asked 
to pay 39 cents per capita. The 
numbers are based on the most 
recent population estimates. 
Rathert said she will start using 
new Census numbers in January 
2012.

Dennis North, secretary/
treasurer of the COLG, blamed 
some of the funding problem on 
entities not paying their dues in 
a timely fashion.

However, at that meeting 
Camden County Presiding 
Commissioner Kris Franken, 
who serves on the board, alluded 
to another problem. In a later 
interview, Franken, who also 
sits on the board of directors for 
Lake of the Ozarks Solid Waste 

Management District (SWMD) 
T, said the problem could have 
been avoided had Rathert bid 
more competitively on the Solid 
Waste administrative contract. 
The district covers Camden, 
Miller and Laclede counties.

He explained.
“Each year the DNR 

(Department of Natural 
Resources) gives out recycling 
funds – money to help keep 
trash out of landfills. The money 
comes in through tipping 
fees paid every time a trash 
truck dumps its load at the 
landfill and then environment 
groups like LOWA or cities 
like Osage Beach apply for the 
money to offset the costs of 
their programs. This year, nine 
groups applied for funding and 
seven were approved but the 
DNR needs a liaison between 
them and those groups – 
someone who will oversee their 
expenditures and make sure 
they meet the guidelines – and 

also dole out the funds,” he said, 
adding because contracts used 
to be handed out to groups like 
the COLG, regardless of the fee 
charged, the DNR decided to 
use a bidding process.

This year, five bids were 
received. The lowest, $17,820, 
came from a private individual 
that withdrew her bid at the 
last minute. The next highest 
was Waste Corps of Missouri 
with a bid of $25,160. Laclede 
Industries bid $25,553; Rathert’s 
bid on behalf of the COLG was 
$28,290; and the highest bidder 
was Kaysinger Bay RPC at 
$30,000.

 “For the past couple years, 
Camden County was doing it for 
$17,000 a year. Debbie’s bid was 
$11,000 higher than we were. 
She knew if she bid what we 
were charging, she had a good 
chance of getting it. From my 
perspective, she elected not to 
ensure adequate funding for the 
COLG,” Franken said.

Rathert strongly disagreed 
and said she bid as competitively 
as she could.

“I prepared the bid according 
to guidelines and we were right 
in the middle of the bid group so 
I’m not sure exactly what more 
I could have done. Because the 
solid waste district is still in 
high-risk status, compliance is a 
huge issue. We would have had 
to work closely with the DNR 
and the regulations are pretty 
complicated, requiring a certain 
level of expertise. With the staff 
we have, and with the time that 
would have been required, I 
feel very justified in the bid I 
submitted,” she said.

District T has been under 
scrutiny since 2008 when a 
Macks Creek man, interested 
in learning why he was never 
notified about the outcome of 
a request for grant money to 
build a recycling center, started 
making phone calls. 

continued on page 4

Disagreement over Council of Local 
Government funding, bids
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Certi� ed Public Accountant

Established in 1987 SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax Payroll Services • Estate Tax & Planning 

• Real Estate Taxation Agriculture • Small Business • Contractors • Individuals

Offi ces in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A Lake Ozark • 365-9400

“Helping you keep more of what you make!”  www.bdm-cpa.com

Bobby Medlin, CPA

Haley Homan

Jason Blankenship, CPA

Patricia Higgins

Adam Wolfe

Misty Bishop

Christine Vines, CB

Tammy Hoellering

888-LCD-CURB
888-523-2872 • www.LandscapeCurbingDesign.net

CALL FOR A FREE ESTIMATE!

CONCRETE 
LANDSCAPE 

BORDERS

SAVE TIME EDGING TRIMMING
& WEEDING! •BEAUTIFY YOUR YARD!

continued from page 3
His determination resulted 

in two separate audits of the 
district. At the time, the COLG 
was headed up by James R. 
Dickerson, who also served as 
the administrative contractor 
for the local SWMD, which 
covers Camden, Laclede and 
Miller counties. Franken was 
not part of the SWMD board 
during that time.

The accounting audit found 
grant reimbursements were 
made for expenses that were 
not related to the purpose of 
grants; 80 percent of the time, 
the district reimbursed sub-
grantees for grant expenses 
even though quarterly 
reports were not submitted 
on a timely basis; District T 
had funds encumbered for 
grants awarded as far back 
as 1996;and that the district 
approved new grants for 
educational and dump clean-
up programs, while grant 
monies awarded in previous 
years for the same purposes 
had not yet been spent. 

Regulations require that 

any district grant funds not 
spent within 24 months of 
the grant award date should 
be reallocated by the DNR. 
The auditor’s report also said 
that although DNR requires 
detailed property records 
be kept on all equipment 
purchased, capital assets 
purchased with district grant 
monies were not adequately 
accounted for or monitored 
as required by department 
regulations.

A compliance audit 
conducted by the DNR found 
that Sunshine Laws were 
violated; bank statements and 
related reconciliations were 
not independently reviewed 
to ensure their accuracy 
and verify their propriety; 
required financial audits 
weren’t conducted; quarterly 
reports to the DNR were not 
accurate or complete;  and 
although $38,722 was paid 
in administrative costs for 
salaries and fringe benefits 
nothing was supported by time 
sheets.

COLG funding
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www.GETRHINO.com
877-25RHINO (877-257-4466)

573-302-1113

ULTIMATE PAINT JOB

Call Today for More Information!

ULTIMATE PAINT JOBULTIMATE PAINT JOBThe

By Midwestern Coatings, Inc.  an Authorized Rhino Shield Dealer.
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To date those  
attending include: 

 

 Seven Springs Winery  
Indian Creek Winery    

MO Eagle 
Peaceful Bend Winery 

St. James Winery 
Summit Lake Winery   

Wenwood Farm Winery   
Bommarito Estate Winery  
  Serenity Valley Winery 

Horseshoe Bend Brewery 

Restaurants & 
Vendor Booths  

 

Michael’s Steak Chalet 
Biggy’s Italian Eatery 

The Vine 
Touch of Heaven  
Antique Frames 

Scentsy 
And More…….. 

 

Hotel Packages from $89 

 

By Nancy Hogland
Ross Department Store, 

which promises to let shop-
pers “Dress for less,” is com-
ing to Prewitt’s Pointe in Osage 
Beach. 

According to the company 
profile, Ross Stores, Inc., an 
S&P 500, Fortune 500 and Nas-
daq 100 company headquar-
tered in Pleasanton, California, 
is the nation’s second largest 
off-price retailer with fiscal 
2010 revenues of $7.9 billion. 
As of January 29, 2011, the com-
pany operated 988 Ross Dress 
for Less stores in 27 states and 
Guam and 67 dd’s Discounts lo-
cations in four different states. 
This will be their first location 
in Missouri.

Developer Gary Prewitt 
said the 22,000-square-foot 
department store, which of-
fers designer and brand name 
fashions for women, men, kids 
and home, will be built in the 
space next to Marshall’s and 
will open this fall.

There’s more good news. In 

addition to providing 75 full 
and part-time jobs, the con-
struction will also bring 100 to 
120 jobs to the building indus-
try.

This is the third new store 
in Prewitt’s Pointe this year. 
Over Memorial Day weekend, 
Shoe Carnival, a national re-
tailer which features an open 
format and is known for its 
catchy music, wide assortment 
of brand names and value pric-
ing, opened a 10,000-square-
foot store in the center. Con-
struction is now underway on 
JoAnn Fabric and Craft Stores, 
also scheduled to open later 
this fall. That store will occu-
py 15,000 square feet of retail 
space and offer a wide variety 
of fabrics, sewing notions and 
machines; and scrapbooking, 
knitting, floral, food crafting 
and jewelry making supplies. 
According to the company 
website, JoAnn’s is the nation's 
largest fabric and craft retailer 
with more than 750 locations in 
48 states. 

Prewitt’s Pointe 
expanding again
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AUCTION

C E N T R A L  M I S S O U R I ’S  L A K E  O F  T H E  O Z A R K S 

Bus. Hwy. 54 & Crossings West Drive
P O Box 2651 Lake Ozark, MO 65049

Phone (573) 365-7272 | Fax (573) 365-7273 

ProStarAuctions.comRESIDENTIAL - CONDOS - LAND - RESORT - COMMERCIAL

Check out ProStarAuctions.com for additional properties!
10% DEPOSIT DUE THE DAY OF AUCTION •  10% BUYERS PREMIUM WILL APPLY

135-12 Ivy Bend Road
Platted WATERFRONT subdivision with 
approx. 5,571’ +/- of Lake of the Ozarks 
shoreline! This 96 acre parcel that has been 
platted for 70 lots including 32 GENTLE 
waterfront lots will be offered in 5 separate 
tracts. Rough Roads cut in and many trees 
have been carefully cleared out to open views 
of the lake.

Tract 1 – 5 + acres includes level, private 
wooded point with 887’ of lake frontage.  
Enough land for 6 large waterfront home sites.

Tract 2  – 21 +/-  acres of mature woods and 
1234’ of level frontage. Can be subdivided 
into at least 22 separate lots.

Tract 3 – 32 +/- acres, 1000’ of black top road 
frontage, 775’ +/- level wooded frontage, 
plus great panoramic views of Lake of the 
Ozarks.

Tract 4 – 20 +/- acres including 1300’ of level 
wooded frontage, plus some of the best 
views available of Lake of the Ozarks.  Lots of 
options for subdivision or estate.

Tract 5 – 15 + acres great blacktop road 
frontage and 1293’ of lakefront.  Spectacular 
wide views of the lake.

This large parcel of beautiful rolling hills & 
valleys is an Excellent Development Property 
and Former Golf Course. This land was utilized 
for Bay View Golf Course and it could easily 
be converted back to a golf course should 
someone desire to do so. This development 
property offers excellent building sites 

some with ponds/lakes on them. A mature 
developed area just waiting for more upscale 
homes. Call to take a private tour or to make a 
Pre-Auction offer. 

*Tract 2 has a water well. 
* Tract #3 & #7 split a pond.

Sylvan Bay Drive

Outstanding Opportunity in one of  Lake 
of the Ozarks Premier Locations, Woodland 
Cove!
 
We will be offering three of the only 
remaining waterfront lot’s (all with dock 
permits) and three great interior lots nestled 

among million dollar homes. Plus Two 
Tracts of development property within the 
area of 26 ± acres of land for either private 
residences or future possible development.  
This gated community is one of the most 
coveted locations at the Lake.  Interior lots 
have water access via community docks.

Woodland Cove Subdivision

JULY 23 - THREE PRIME DEVELOPMENT PROPERTIES
AUCTION

Lake of the Ozarks Gallery Style

2:03 PM – The Lodge of Four Seasons, Lake Ozark, MO
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By Nancy Hogland
“Complacency kills.”
Denise Russell, director of 

Emergency Management for 
Camden County, said that may 
be offensive to some, but it’s 
true, especially when dealing 
with tornados. 

Several Joplin residents 
interviewed said when they 
heard the tornado warning 

sirens, they took cover and 
credited that decision with 
saving their lives. However, 
several first responders in the 
Joplin area said many others 
ignored the early warnings and 
continued with their normal 
routine until it was too late. 
Some were counted in the list of 
casualties.

“However silly it seems at 

the time or however mundane, 
people need to pay attention 
to those sirens. They also need 
to be aware of what’s going on 
around them. If the sky is dark, 
if winds are high, people need to 
turn on the radio or TV to find 
out what’s going on. And every 
business and home should have 
a NOAA weather radio,” she 
stated emphatically.

 The National Oceanic and 
Atmospheric Administration 
(NOAA) Weather Radio (NWR) 
is a nationwide network of 
radio stations broadcasting 
continuous weather 
information directly from 
the nearest National Weather 
Service office.

Seventeen-year-old Katie 
Simpson, who was working at 
JoAnn’s Fabric and Craft Store 
in Joplin when the May 22 
tornado hit, said she had no 
idea the storm was going to be 
so bad. In fact, she said if she 
hadn’t gotten a phone call from 
her grandmother alerting her to 
the approaching tornado, she 
and others in the shop probably 
would have been killed.

“We knew it was getting 
dark out but our store faces the 
other direction so we didn’t see 
it coming and because it was a 
little noisy in the store, we didn’t 
even hear the sirens,” she said, 
adding that when her grandma 
called, she panicked. “I didn’t 
know what to do. At first we were 
going to just try to get everyone 
into the hallway but then my 
manager said we better go into 
the office. It’s a good thing we 
did because we were able to get 
under desks and chairs, which 
protected us when the back half 
of the store was ripped off and 
everything was flying around.”

A short distance away, 
26-year-old Christopher 
Lucas, the manager of Pizza 
Hut herded customers into 
the walk-in cooler when the 
sirens sounded but because 
he had no way of securing the 
door, he lashed himself to the 
handle and hung on, trying to 
hold it shut to protect those 
inside. While the majority of 
the customers survived, he and 
another 16-year-old employee 
were sucked up by the tornado 
and killed.

Down the street, customers 
continued to shop at Home 
Depot until just minutes before 
the tornado collapsed thick 
concrete walls, bent steel beams 
and ripped the roof to shreds. 
Store employee Tyler Hall 
said he and his manager were 
helping load a customer’s truck 

when the sky turned green. 
That’s when everyone was 
directed to a room in the back of 
the store just moments before it 
was hit. Many survived; seven 
didn’t.

“In an EF-5 tornado, it’s hard 
to say whether planning would 
have made a difference – but 
you know for certain, it wouldn’t 
have hurt anything. In a tornado 
situation, seconds count. If 
every employee is trained to 
know exactly what to do, it could 
mean the difference between 
life and death,” Russell said.

Russell had the following 
suggestions:

Business owners need 
to plan ahead what to do 
in an emergency to protect 
themselves, their employees 
and their customers and part 
of that plan includes locating 
the safest spot to ride out a 
tornado – and then sharing that 
information with employees.

In addition to a battery 
powered weather radio, 
business owners also need to 
keep emergency lighting on 
hand if they don’t have back-up 
generators.

Business owners need to 
keep their site maps, building 
plans, insurance policies, bank 
records and computer back-
ups in a waterproof, fireproof, 
portable container on site 
and then keep copies of all 
important documents off site.

The Federal Emergency 
Management Agency (FEMA) 
suggests that if business owners 
establish a “safe room,” that 
space should be kept free of 
clutter and readily accessible. It 
must be located in a flood-free 
area and the walls, roof and door 
must be strong enough to resist 
penetration by wind-borne 
missiles. If a free-standing room 
is brought in, it needs to be well 
anchored to resist overturning 
and uplift.

For a booklet that provides 
a complete list of emergency 
preparedness measures for 
businesses, call Russell at 
573-346-7108. Additional 
information is also available on 
the Camden County Emergency 
Management facebook page.

ABOVE: A couple partial walls were all that was left when the Joplin Home Depot took a direct hit from 
an EF-5 tornado on May 22. Seven people in the store were killed. 

BELOW: Employees and customers of JoAnn’s Fabrics and Crafts who were hiding under desks and 
chairs in the back office, somehow survived the tornado. Nancy Hogland photos.

Best protection in a tornado 
event is preparedness
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As the Developers and General Contractor for several communities at the Lake, we understand the inner workings of your 
property like no other group can. You can trust Property Management Professionals for expertise in all areas of property 
management from site infrastructure and building maintenance to personal service and interaction with Homeowners. 
With over 10 years of “Hands On - On Site” experience we deliver with Professionalism.

We Put The Professional In Property Management

Phone: 573-302-1300 After hours: 573-216-0605
info@pmplakeozarks.com • www.pmplakeozarks.com

1222 Lands’ End Parkway • Osage Beach, MO

Kevin Brown, Bonnie Burton & Scott Frisella

PROPERT Y M ANAGEMENT PROFESS IONALS
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continued from page 1
within the next 30 days Prewitt’s 
contracted crews will begin 
boring under Highway 54 in 
order to extend sewer lines 
and a 10-inch water line from 
the Orchid Motel on Business 
54. At the same time, grading 
would begin for CVS Pharmacy, 
which is slated for a spot near 
the intersection of Highway 
54 and Business 54 across 
from Denny’s Restaurant.

According to Brian M. 
Grassa, managing director of 
development for Cedarwood 
Development, Inc, a third-
party developer that works with 
CVS, the 15,000-square-foot 
store will feature a full-service 
pharmacy with a drive-thru 
facility, beer and alcohol section 
and large “front-store” retail 
area featuring beauty, health 
and personal care items. He 
said the aggressive construction 
schedule should find the store 
open within 18 weeks from the 
time the foundation is poured.

Prewitt said Kohl’s would 
quickly follow suit. Their 

representative said in an earlier 
interview they hoped to have 
the store open by the end of this 
year. 

Prewitt’s original site plan 
included four phases. However, 
the topography of Phase 
III makes it undesirable for 
immediate development.

“It’s a pretty steep piece 
of ground behind House of 
Carpet and would be extremely 
difficult to get materials in and 
out of there so I don’t think 
that will ever be part of the 
development,” he said, adding 
he still has plans for Phase 4.

“It’s a pretty narrow strip 
– only about 300 to 400 feet 
across – on the other side of 
the Expressway and I’m still 
determining what would be 
the highest and best use of the 
property. About the only thing 
we came up with so far is a 
multi-family development but 
if, for instance, a hotel or water 
park would show interest, that 
might work,” he said, adding 
if Phases I and II progress as 
planned, he expects a complete 

build-out in those two projects 
by 2015. 

However, because no 
contracts were signed, Prewitt 
said he wasn’t free to disclose 
the names of stores he was 
attempting to attract to fill 
those spaces.

He also said although it’s 
been a long, and sometimes 
aggravating – and costly – 
process to get to this point, 
he believes he made the right 
decision when choosing to 
develop the mall.

“I initially started looking at 
this piece of ground because 
before the downturn in the 
economy, I figured Prewitt’s 
Pointe would be built out by 
now and, as the developer, 
that meant I would have been 
looking for a job. Since the 
Eagle’s Landing site was the 
only spot that would provide 
any real competition, I thought 
it best to develop it myself. 
I thought it would be a little 
easier than it has been, but at 
least we’re moving now,” he 
said.

INSULATIONINSULATION

Bolivar Insulation of Camdenton, LLC
David Braddy LEED GA, General Manager 573-216-0500
Curt Skinner, Production Manager 573-216-1493
Wayne Montgomery, Sales 573-286-2322
689 Lower Business Pk Rd., POB 628
Linn Creek, MO 65052 • 573-346-3321

Commercial and Residential

Free Energy Consultations & Estimates

www.bolivarinsulation.com
573-346-3321

Windows, Siding, Sof� t & Fascia - Seamless Gutters - Spray Foam - Closed & Open Cell 
Crawl Space & Mold Prevention Systems - Energy Audits & Green Building Services

Serving the Lake and Central Missouri

Mention This Ad 
and Receive a 
10% Discount!

Local Pickup & Delivery - All Work Guaranteed

THE LAKE’S BEST!

All Calls Returned - Prompt, Professional Service

www.pmglake.com
3524 Osage Beach Parkway, Osage Beach 

573 365-3800 •  800 237-3434

Offering the largest selection of condos 
and homes for Vacation Rentals

How the Eagle’s 
Landing TIF will work

Developer gets Eagle’s Landing deal

In 2008, the Lake 
Ozark Board of Aldermen 
voted to turn over half 
of its 2.5 percent sale tax 
from sales at the new 
shopping mall to Gary 
Prewitt under the original 
Tax Increment Financing 
(TIF) agreement. That 
agreement allows Prewitt 
to be reimbursed $64 
million over the life of the 
program. 

Then in March 2010, the 
board of aldermen agreed 
to turn over an additional 
1 percent of the remaining 
1.25 percent up to $3 
million to the developer. 
The money will apply only 
to Phase II of the project 
and will not be in addition 
to monies already pledged 
under the original TIF 
agreement. Instead, it 
allows Prewitt to get more 

money upfront so he can 
pay off his debts more 
quickly and will come off 
the end total.

To sweeten the pot, 
Prewitt pledged that even 
at the .25-percent tax rate 
the city would receive 
at least $50,000 the first 
year Menards is open and 
$100,000 in all remaining 
years from Phase II until 
the $3 million is satisfied. 

City Administrator Dave 
Van Dee said although 
some are not thrilled 
with the idea that the 
city won’t be collecting 
all the sales tax revenues, 
the guaranteed $100,000 
per year is “a far sight 
more than what we’re 
currently collecting on 
that property.”
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1075 Nichols Road, Suite 5 •  Osage Beach
www.baileyveinandskincare.com

573-348-1700

Colin E. Bailey, MD, FACS
Triple Board Certi�ed

• Breast Augmentation  •  Breast Lift  •  Traditional Liposuction 
•  VASER® and Laser Liposculpture  •  Tummy Tuck  •  Face Lift
•  Cheek Implants  •  Upper/Lower Eyelid Lift 
•  Radiowave Mole Removal  •  Botox  •  Juvederm  •  Restylane  
•  Laser Hair Removal  •  Obagi  •  Jane Iredale Cosmetics  •  More

THE LANDMARK CENTER
3535 OSAGE BEACH PARKWAY  |  SUITE 303  |  OSAGE BEACH

Libby Holland 
Loan Production Manager

28 year Lake resident
30+ years of experience

Bob Cotter
Branch Manager
18 year Lake resident

30+ years of experience

Robert Cotter
Financial Advisor

ESTABLISHED 1883

Your Local
Loan Production

Specialist

Your Local
Raymond JamesTM

Representative*

• *Securities offered through Raymond James Financial Services, Inc. • Member FINRA/SIPC
• Not FDIC insured or guaranteed by any government agency., not a deposit

• NOT GUARANTEED by Iroquois Federal • Subject to risk and may lose value
• Iroquois Financial, Libby Holland and Iroquois Federal are independent of RJFS.



Lake of the Ozarks Business JournalJuly, 2011Page 12

Every Thursday 
Night!

The Lake’s Largest Sports Bar 
& Indoor Concert Venue!

ENTERTAINMENT
(573) 348-1443 • STONECREST MALL • OSAGE BEACH 
your SPORTS headquarters!

#1 Bachelorette party destination!

Daily Lunch & Dinner Specials
Auditions at 9pm

Contest begins 
July 14th!

Dueling Piano’s Show!
Every Friday & Saturday Night at 8 pm!

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com

www.divinitygiftshop.com
108 High St. • Jefferson City

Mon. - Fri. 9-5:30 • Sat. 10-4:30

One of
Missouri’s 

Largest 
Suppliers of 
Fontanini!

Divinity Religious
Gift Shop

573-636-5470

Over 2,700 different titled religious books

Serving The Catholic Community 

Baptismal Gowns 
Accessories for All Events

By Nancy Hogland
Law enforcement from around 

the state will be battling for 

bragging rights to “Fastest Cop” 
in the Second Annual Battle of the 
Badges Law Enforcement Race, 

organized to raise money for 
Special Olympics Missouri.

The event, which will 

feature Crown Vics and Grand 
Marquis with stock engines and 
transmissions – and light bars and 
sirens – is set for Saturday, July 23 at 
the Lake Ozark Speedway just off 
Highway 54 in Eldon. The event is 
part of a law-enforcement racing 
series designed to raise money 
not only for Special Olympics 
Missouri, but also for Springfield, 
Missouri-based One Missing Link 
(OML) and Backstoppers.  

OML is a not-for-profit 
organization started 20 years ago 
by Janis McCall, the mother of one 
of three women that disappeared 
and, to this day, have never been 
found. The organization works 
with the National Center for 
Missing and Exploited Children 
to provide a link that will reunite 
families with the missing. 
Backstoppers is a not-for-profit 
organization that provides 
support and financial assistance 
to the spouses and children 
of police officers, firefighters, 
publicly-funded paramedics 
and EMTs and volunteer fire 
protection units in select Missouri 
and Illinois counties who have 
lost their lives performing their 
duty.

Sgt. Michael O’Day with the 

Osage Beach Department of 
Public Safety will be one of the 
cops behind the wheel in the 
July 23 race, which will include 
trophies not only for the feature 
winner and second place car, 
but also for “Best Looking Race 
Car, “Farthest Distance Traveled 
in Missouri: and “Most Money 
Raised.”

“I’ve never driven in a race 
before but I grew up around 
racing and for quite some time 
have been helping a friend who 
competes on dirt tracks. I’ve been 
to enough dirt races to know how 
wheels work on dirt and it’s a little 
different than chasing criminals 
on pavement! I’m hoping my 
knowledge will help me get 
ahead of the rest of the pack,” he 
laughed.

O’Day, who also participates 
in the Polar Plunge as a Super 
Plunger, said while the racing 
will be easy, raising money to fix 
a donated Grand Marquis and 
paying his $1,500 entry fee is 
proving to be a challenge. He said 
he doesn’t want to “wear out” the 
people who support him in the 
Plunge, but because he works 
nights he doesn’t get a chance to 

continues on page 39

Osage Beach Department of Public Safety Sgt. Michael O’Day adds decals to the vehicle he’ll be driving 
in the upcoming Battle of the Badges law enforcement race planned for July 23 at the Eldon Speedway. 
Nancy Hogland photo.

Battle of the Badges coming to Eldon Speedway
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3535 Osage Beach Parkway, Suite 401
Osage Beach, MO

www.millsinsurance.com

573-302-1616

Satisfaction

We’re on your side...  because life happens!

At Mills & Sons, our hope is that you never need your 
insurance. Our pledge is that if you do, it will be a 

very satisfactory experience!

A Green Home is a 
Healthy Home

with David Braddy LEED GA 
of Bolivar Insulation Systems 

Moisture Control 
This is the time of year when out-

side humidity levels rise and we turn 
on the air conditioning to dehumidify 
our homes for a comfortable refuge 
from the humidity and heat of the 
season.

This is great for personal comfort, 
but in many cases moisture problems 
originate with your home’s design. 
When many existing homes were built 
they were not air conditioned ( yes be-
lieve it or not-- it wasn’t that long ago 
when home air conditioning didn’t 
exist and was a luxury). There was no 
need to take air conditioning or its ef-
fects into consideration when design-
ing or building a home at that time.

Additionally, in many cases it still 
isn’t today-- it’s only in the past few 
years that building codes and building 
science started to address methods to 
control moisture inside the building’s 
envelope. Today, things like insulation 
and better building materials make 
our houses tighter-- but that’s part of 
the problem. 

Now while an energy effi cient 
home should be tight, it must be built 
correctly. If a wall assembly is built in-
correctly for the climate you live in, it 
will develop moisture and mold issues. 
Unfortunately, a large percentage of 
homes today fall into this category. 

Vapor drive is the process of hot 
and humid air passing through a ma-
terial (i.e.: a wall) and fi nding cooler 
air. The greater the difference in hu-
midity or temperature the greater the 
vapor drive.

A great example is ductwork in-
stalled running through an uncondi-
tioned space like an attic, crawlspace 
or wall. Water vapor and sweat are 
formed when humid air touches the 
less humid, cooler surface. Ductwork 
in these spaces is a common source 
of moisture and mold and can create 
gallons of moisture through conden-
sation. This is why ductwork should 
never be run in an unconditioned 
space if possible. It  should be prop-
erly insulated and sealed with a vapor 
barrier like spray foam if it is. In the 

case of a crawl space, the crawl space 
itself should be encapsulated.

If your house ever smells musty, 
you already have mold and moisture 
issues.

Mold or moisture left unaddressed 
are unhealthy and will eventually de-
stroy your home.

Crawl spaces are a big source 
of moisture direct from the ground, 
if the ground is not properly sealed 
with vapor barrier, as well as from 
the outside air accumulating and ris-
ing through the home through what 
is known as the stack effect. While it 
is usually cooler under a crawl space 
the humidity is normally higher than 
the air outside. You must take extra 
care under a crawl space. An improper 
attempt to apply insulation or vapor 
barrier directly to the fl oor joists will 
do more harm than good. This has 
been the source for many serious 
mold problems. 

So what should you do? Call a 
professional trained in these methods.

Why? Vapor Drive is very real but 
still not well understood by many 
builders and designers. Designs and 
methods that keep out rain do not as-
sure a dry interior or wall cavity. The 
correct materials and methods for a 
specifi c climate are absolutely essen-
tial for mold prevention and structure 
preservation. When? Right now; if you 
have any of these problems or even 
suspect them.

David Braddy is the General 
Manager of Bolivar Insulation 
Systems in Linn Creek Missouri, 
you can contact him at 573-346-
3321 for more information.

Get in Touch
Send your business related announcements to us at:

lakebusjournal@gmail.com
Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 
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Bank ‘Sense’
Gwen Sullens, Bank Star
Vice Pres. Consumer Lending 

Getting Out Of 
Credit Card Debt

Borrowing money to buy a home 
or automobile is a need that most 
of us have. But borrowing to excess, 
most especially through use of credit 
cards, can create unnecessary physi-
cal, mental and fi nancial stress.

According to CreditCards.com, 
Americans as a group carry some 
$796 billion in revolving debt, most 
of it on credit cards.  In fact, the 
average household carries some 
$16,000 in credit card debt.  The 
average credit card holder has 3.5 
cards and there are more than 600 
million credit cards in use in the 
United States alone.  Total U.S. con-
sumer debt was $2.43 trillion.  

There are a lot of reasons why 
the use of credit cards has been 
so appealing.  In today’s economy, 
many people who have credit cards 
rely on them for daily needs.  Until 
recently, it was relatively easy to get 
a credit card and low introductory 
rates were more than tempting to 
hundreds of thousands of consum-
ers.    

And what happens once we get 
a credit card?  Most of us don’t pay 
off the balance each month.  In-
stead, many folks pay the minimum 
amount due each month.  In some 
instances, it might literally take de-
cades to pay off a balance on a high 
interest credit card!

So how do we get out of debt?
Consolidating credit card pay-

ments into one loan at a lower 
interest rate may be one method.   
Generally interest rates on a home 
equity loan are much more com-
petitive that those on credit cards.  
Some cards may have interest rates 
as high as 20% or more. 

But consolidating your debt is 
only the fi rst step.  Changing your 
buying habits is critical to ending 

the cycle of rising debt.  Once a con-
solidation loan is approved, cut up 
all the cards you’ve just paid off.  Pay 
cash when you can.

There are two schools of thought 
for the most effective way to pay off 
credit card debt.   If you don’t con-
solidate your credit card balances 
with a loan, some say start with the 
credit card that carries the highest 
interest rate.  Once you’ve paid off 
that card, move to the card with the 
next highest interest rate.  Another 
school of thought is to pay the low-
est balance card fi rst.  This gives 
some people a greater sense of ac-
complishment and encourages them 
to continue on to the next card.

The most important thing to re-
member is to always keep up with 
your monthly loan payments wheth-
er it’s for your home mortgage, a 
car loan, or credit card.  The abso-
lute worst thing that could happen 
is that you start missing payments, 
get further behind and, as a result, 
your creditworthiness drops.  When 
your credit rating (FICO score) goes 
down, it becomes harder to get a 
loan for a truly worthwhile purpose.

Gwen Sullens is Vice President, 
Consumer Lending for Bank Star 
One. Her offi ce is at the Horseshoe 
Bend Bank Star One location and 
she can be reached at 573-365-
BANK.

By Nancy Hogland
This month the Village of Four 

Seasons will play host to the 312th 
United States Army Band.

A free concert, to be held at 
the Village Park off Cherokee 
Road and behind Village Hall, is 
scheduled for 6:30 p.m. Tuesday, 
July 26. Because parking is limited, 
a free shuttle will be offered before 
and after the concert with parking 
at the upper lot at the Lodge of 
Four Seasons.

Board trustee Carolyn Loraine 
said the Village decided to turn it 
into a community event and will 
offer free lemonade and cookies 
too.

“We just thought it would 
be fun to make it more of a 
community gathering – a night 
out where you could come out 
and visit with your neighbors 
while enjoying the music,” she 
said, adding that although they 
borrowed bleachers from the city 
of Lake Ozark, seating would be 
limited, so people need to bring 
lawn chairs or blankets.

The 312th consists of several 
different ensembles. The concert 
band will be performing at the 
Village but at 7 p.m. Wednesday, 
the “Super Hipnotic,” a rock band, 
will be performing on the lawn of 
the Camden County Courthouse 
in Camdenton. 

The 312th United States Army 
Band was activated on October 
1, 1973 in Lawrence, Kansas, as 
part of the 89th Army Reserve 
Command, headquartered in 
Wichita, Kansas. The band was 

unofficially reorganized from the 
89th Division Band, which was 
deployed during the campaign 
to reoccupy France during World 
War II. For a brief period in the 
early 1970s, the 312th existed 
as the only all female band in 
the Army Reserve. In 1977, an 
aggressive recruiting campaign 
was undertaken for both male 
and female musicians. The 312th 
Army Band has grown from those 
early days to its present roster 
made up of soldiers from about 
thirty different professions and 
academic studies.

The band schedules 15 to 25 
performances each year and has 
performed for the Kansas City 
Royals, the Kansas City Chiefs, 
the Oakland A’s, the National Boy 
Scout Jamboree, the Kansas Music 
Educator’s Association, the Texas 
Bandmaster’s Association, and 
the National Convention of the 
Association of the United States 
Army. The 312th was named 
an official “Bicentennial of the 
United States Constitution” band, 

and Kansas named it an official 
“Eisenhower Centennial” band. 
On December 16, 2005, the 312th  
became the first Army Reserve 
Band to receive the Colonel 
George S. Howard Citation of 
Musical Excellence for Military 
Concert Bands, administered by 
the John Philip Sousa Foundation.

For more information about 
the band, a schedule or to 
hear samples of the music the 
different ensembles perform, visit 
www.312armyband.com. 

Band ‘serving their 
nation through music’ 
to perform locally
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PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

BEST PRICES ON ALL MAJOR TIRE BRANDS

WWW.PRECISIONAUTOANDTIRE.COM
348-2233348-2233 1024 INDUSTRIAL DR.

OSAGE BEACH MO

5180 HWY. 54 - OSAGE BEACH ~ NEXT TO J. BRUNERS
1705 S. MAIN ST. - JOPLIN ~ NEXT TO  FRED & RED'S DINER 417-623-5200

With FREE DELIVERY, A BED FRAME, A PAIR OF SHEETS
OR A MATTRESS PROTECTOR, YOUR CHOICE! ... PICK ONE!

Specializing in Bankruptcy, Buy-Outs and Discontinued Models!
From the Four Very Best Manufacturers and with the Top Models including Memory Foam!

When They’re Gone, They’re Gone!

Savings Off Our
Competitor’s BEST PRICES!

Bank ‘Sense’
Gwen Sullens, Bank Star
Vice Pres. Consumer Lending 

Getting Out Of 
Credit Card Debt

Borrowing money to buy a home 
or automobile is a need that most 
of us have. But borrowing to excess, 
most especially through use of credit 
cards, can create unnecessary physi-
cal, mental and fi nancial stress.

According to CreditCards.com, 
Americans as a group carry some 
$796 billion in revolving debt, most 
of it on credit cards.  In fact, the 
average household carries some 
$16,000 in credit card debt.  The 
average credit card holder has 3.5 
cards and there are more than 600 
million credit cards in use in the 
United States alone.  Total U.S. con-
sumer debt was $2.43 trillion.  

There are a lot of reasons why 
the use of credit cards has been 
so appealing.  In today’s economy, 
many people who have credit cards 
rely on them for daily needs.  Until 
recently, it was relatively easy to get 
a credit card and low introductory 
rates were more than tempting to 
hundreds of thousands of consum-
ers.    

And what happens once we get 
a credit card?  Most of us don’t pay 
off the balance each month.  In-
stead, many folks pay the minimum 
amount due each month.  In some 
instances, it might literally take de-
cades to pay off a balance on a high 
interest credit card!

So how do we get out of debt?
Consolidating credit card pay-

ments into one loan at a lower 
interest rate may be one method.   
Generally interest rates on a home 
equity loan are much more com-
petitive that those on credit cards.  
Some cards may have interest rates 
as high as 20% or more. 

But consolidating your debt is 
only the fi rst step.  Changing your 
buying habits is critical to ending 

the cycle of rising debt.  Once a con-
solidation loan is approved, cut up 
all the cards you’ve just paid off.  Pay 
cash when you can.

There are two schools of thought 
for the most effective way to pay off 
credit card debt.   If you don’t con-
solidate your credit card balances 
with a loan, some say start with the 
credit card that carries the highest 
interest rate.  Once you’ve paid off 
that card, move to the card with the 
next highest interest rate.  Another 
school of thought is to pay the low-
est balance card fi rst.  This gives 
some people a greater sense of ac-
complishment and encourages them 
to continue on to the next card.

The most important thing to re-
member is to always keep up with 
your monthly loan payments wheth-
er it’s for your home mortgage, a 
car loan, or credit card.  The abso-
lute worst thing that could happen 
is that you start missing payments, 
get further behind and, as a result, 
your creditworthiness drops.  When 
your credit rating (FICO score) goes 
down, it becomes harder to get a 
loan for a truly worthwhile purpose.

Gwen Sullens is Vice President, 
Consumer Lending for Bank Star 
One. Her offi ce is at the Horseshoe 
Bend Bank Star One location and 
she can be reached at 573-365-
BANK.

Band ‘serving their 
nation through music’ 
to perform locally
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Adams Commercial com
One call…that’s all.

Adams-Commercial.com

● Land & Buildings
● Investment Properties

COMMERCIAL SERVICES
● Businesses for Sale
● 1031 Exchange

IT’S A GREAT TIME TO BUY...  Call or Click Today!
RESIDENTIAL SERVICES

● Lake Front Homes
● Condominiums

●Villas & Townhomes

y
AdamsAtTheLake.com

Bruce
573.348.5100

& Jan
●Off-Shore Homes
● Lots & Land

● Farm & Hunting Acreage
4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)

See our ads in the classified section…

The most convenient place to buy all the pool supplies you need 
all season long! We offer the best selection in name-brand pool 
products, along with outstanding customer service. 
Free water testing for pools and spas too, just call!

1040 Hwy KK • Osage Beach (573) 480-7511

www.pacifi cpoolsatthelake.com

Specializing in 

maintaining and 

repairing pools 

and spas!

By Nancy Hogland
Sherry Jackson said when 

she hired on as a “Girl Friday” 
with Glencove Marina nearly 
a quarter of a century ago she 
never dreamed that one day 
she would own the business. 
But that’s exactly what took 
place last month when she and 
her husband Bruce bought out 
Jan Donnelly, who with her 
now deceased husband Ron 
Thompson, were partners in 
the business since 1984. 

Sherry said since she’s been 
involved in nearly every aspect 
of the business, located at the 
3 mile mark, it just seemed 
natural to finally make it her 
own.

“When I started, there were 
just two of us in the office – 
me and Carol Smith, one of 
the original owners. At first I 
just answered the phone, then 
I helped with billing, then 
receivables, then payables … 
until over the years, I pretty 
much handled it all,” she 
laughed, adding that gave her 
“inside knowledge” on the 
success of the business and 
also a firm understanding of 
exactly what she was getting 
into. In fact, the Jacksons have 
been part owners since 2008. 
However, this latest buyout put 
Sherry and her husband in full 
control of the business.

While subtle changes like a 
newly revamped website will 
go into effect immediately, 
many of the services offered 
for years at Glencove will 
continue unchanged under this 
new ownership. They include 
Glencove’s status as a Top 100 
Dealer, 5 Star Certified Dealer, 
brokerage house for boats and 
PWC with immediate listing on 
the web, boat and PWC repair, 
boat and PWC rentals, slip 
rentals and year round gas dock 
with what Sherry described as 
“the calmest water at the lake”, a 
sea store and pump out station.

Over the years Glencove 
Marina has represented 
numerous boating lines 
such as Chris Craft, Formula, 
Chaparral, Doral, Cruisers 
Yachts, Sunseeker, Tigershark, & 
Sea Doo. However, the Jacksons 
will be adding a few more 
names to this list by expanding 
on their pre-owned boat sales.

“We’ll be hitting some 

auctions, taking more boats 
on trade and just buying some 
outright in order to offer a larger 
selection to our customers,” she 
said. “Also new to our location 
this year is the addition of PWC 
service. With our own certified 
PWC tech on board we can 
offer removal of debris from 
pumps, complete tune-ups, 
motor & pump rebuilds, oil 
changes, lanyard programming, 
diagnostics, clearing of pesky 
codes, fuel system cleaning, 
and electrical work. Of course, 
Glencove Marina is well 
equipped to service any type of 
watercraft at the lake. Customer 
service has always been, and 
will continue to be our Number 
1 priority.” 

Sherry said because she 
believes Glencove’s success 
can be attributed to the 
dedicated people that work 
there, she’s happy that many 
of the employees, who have 
an average tenure of 10 years, 
will stay on.  Those employees 
include Barb Niedergerke, 
sales and finance manager; 
Captain Steve Lemens, 
salesman; Brynda Reynolds, 
business manager; Pam Cline, 
human resource director and 
accounting; Justin Werremeyer, 
sea store and rental manager; 
Lyle  Robertson, service 
manager; Tom Blyth  and Pat 
Loethen, boat service advisors; 
Pat Lemens, PWC  service 
advisor; John Wickham, parts 
associate; Tony Battiato, Ben 
Cable, Bill Shipers, and Steve  
Stoufer, certified technicians; 
Dan O’Keefe, certified PWC 
technician; Chris Barton, 
boat handler; and Mike Kolar, 
maintenance.

“This is really a new era for 
Glencove Marina. My husband 
and I look forward to the 
Glencove team providing the 
same great sales and service 
that they have been known for 
over the past 27 years. We are not 
believers that ‘bigger is always 
better’ and it’s our dream to take 
Glencove back to its roots as a 
home town marina. Glencove 
has been a recognizable marine 
name here at the lake since 
1984, and we are thrilled to be 
able to continue that tradition 
with an even heightened level 
of excellence and customer 
dedication,” Sherry said.

New leader at 
Glencove’s helm
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www.schultzandsummers.com

573-365-2003

Tired of Paying
Flood Insurance?

3287 Bagnell Dam Boulevard • Lake Ozark

We Can HELP!

The Lake Area’s One-Stop Condo Management Service!

Management Services  
Coordinate Association Meetings & Minutes
Attend, prepare, print, and mail minutes, as-

sessments, newsletters and all other 
correspondence.

Obtain Permits as needed.
Obtain Quotes, Bids, purchases, and 

maintenance services. 
Contract & supervise vendors.
Provide key control and monitor owner 

authorized access of all units. 
Assume responsibility for preparation, 

distribution, and enforcement of Rules and Regulations.
Maintain records and information on all 

owners, units, boat slips, PWC’s, &  Garages.

Accounting Services
Collect all funds from assessments against unit 

owners and deposit.
The collection and accounting  of funds will be 

handled by Nichols Managements Bookkeeper.
Maintain � les and all records for units and 

� nancial records of all  accounts.
Provide accounting Services, � nancial 

statements, collect fees, and disburse payments 
within the guidelines established by the 
Executive Board.

Send late notices, demand letters, and arrange 
for lien noti� cation on delinquent accounts.

Prepare budgets, monthly bank statements, 
monthly reconciliations, and monthly � nancials.

573-964-0476

We’ll Do The Work For You!
Complete Property Management Services from 

Associations to Individual Homes!

Complete Property Inspection & Maintenance

“Nichols Management has gone out of their way to improve our Condo 
Complex. � ey � xed problems in our Bookkeeping we didn’t know we 

had. � ey work hard everyday to keep our place in great shape.”
Vice President Lighthouse Pointe Condominiums.

New leader at 
Glencove’s helm
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Estate Planning

Financial Planning

Retirement Planning

Tax Preparation

Tax Planning

Business Consulting

Accounting Services

Payroll Services

Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!

Our Specialty is Non Shed Hypo Allergenic Companion Puppies

We offer Designer Hybrids and Purebred Puppies.
All  Puppies are sold with a 1 YEAR HEALTH GUARANTEE and a  LIFETIME RETURN POLICY.

Across from Osage Beach WALMART 
Hours: 11 am - 5 pm

Email:  joy@puppystop.net

(573) 348 5400

A Unique Professional 
Breeder-Owned Store.

By Nancy Hogland
Missouri is the only state in the 

nation that doesn’t collect a 911 
tax on cell phones. That means 
many dispatch centers around 
the state, including Camden 
and Miller counties, are under-
funded and worse yet, unable to 
track the location of cell phone 
callers because they can’t afford 
the technology that would 
provide that capability.

Current law allows local 
governments to charge a monthly 
tax of 15 percent of the local tariff 
set by the state Public Service 
Commission up to 75 cents – 
on landlines only. However, the 
number of landlines has been 
steadily decreasing over the past 
10 years as many Missourians opt 
for cell phones or phone service 
provided by a cable company. 
Consequently, funding is drying 
up for those dispatch centers, 
putting the new technology even 
further out of reach.

Alan Wells, president of 
Missouri National Emergency 
Numbers Association (NENA) 
and director of the St. Francois 
County Joint Communication 
Center, said only 46 counties 
in the state receive sales tax 
revenues to help fund dispatch 
operations. Another 51 are 
funding entirely from the 
landline tariffs and 16 are without 
any funding mechanisms at all.

Sgt. Steven R. Eden, director of 
E 911 and Communication for the 
Camden County Sheriff’s Office, 
said more than half of all 911 calls 
for service in the county, where 
an estimated 40,000 vehicles per 
day travel Highway 54 during the 
summer months, come from cell 
phones. He said the percentage 
of cell phone calls for assistant 
in Miller County is even higher. 
A large portion of the callers in 
both counties are tourists. The 
counties share another similarity 
– they both rely on the landline 
tax to fund their budgets.

“People call us for help but 
they don’t have a clue where they 
are – and because we don’t have 
Phase II technology, which uses 
GPS to plot the exact location of 
wireless callers – either do we,” 
he said, adding that the cost of 
outfitting the dispatch center 
with the new equipment is about 
$350,000. “It’s caused serious 

delays in response time because 
we have to try to figure out where 
they are by the description of 
their surroundings.”

In some cases, law 
enforcement has been forced 
to rely on cell phone providers 
to “ping” the signal. However, 
he said the phone companies 
sometimes are reluctant to 
cooperate because of privacy 
issues.

“Then we have to go to the 
judge and get a subpoena, which 
can delay response even further,” 
he said, adding that in some 
areas around the lake, where 
cell phone towers are few and 
far between, it’s impossible to 
use triangulation, a method of 
measuring the strength of signals 
as they bounce off the different 
towers.

“If you talk to any dispatch 
center, you’ll hear all kinds of 
horror stories about people 
who’ve felt something was wrong, 
called for help and then had a 
heart attack and were unable to 
speak or people who wrecked 
their cars at night, called 911 but 
couldn’t see any landmarks that 
would help locate them,” Eden 
said.

Legislation put before 
Missouri lawmakers this spring 
would have authorized cities or 
counties to impose, upon voter 
approval, an additional tax of 
up to 75 cents per month on cell 
phones that would have been 
used exclusively for 911. The 
measure never made it out of 
executive committee.

However, Wells said he didn’t 
think that was the answer 
because the issue already was put 
before voters twice – once in 1998 
and again in 2002 – and it failed 
both times

Eden and Wells agreed the 
best and easiest solution would 
be for legislators to simply pass a 
law that would require the phone 
providers to collect the tax. 
However, they also agreed that 
most legislators looked at a new 
tax as a “kiss of death” to any re-
election plans.

“Sadly, it seems that the ‘worst 
case scenario’ has to play out 
before people will wake up and 
decide to take action. Hopefully, 
that won’t be the case this time,” 
Eden said.

Lack of funding for 
911 could leave cell 
phone users helpless
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Show us your
attention to detail.

"Tell DJ what is 
grammatically 

incorrect in this ad and he'll give 
you 15% o� your purchase."

Building an effective 
web presence
with Sandy Waggett of MSW 
Interactive Designs

Step #10 – 
Be Analytical

Over the past nine months we 
identifi ed steps one through nine in 
the process of building an effective 
web presence: 1) Defi ne your ideal cli-
ent; 2) Identify specifi c goals; 3) Cre-
ate a call to action; 4) Give customers 
what they expect; 5) Be a better com-
municator; 6) Get found; 7) Improve 
Your Link Popularity; 8) Setup and op-
timize your free Google Places listing; 
and 9) Make it easy to share.

The tenth step is: Be analytical.
You’ve worked hard to build a 

professional web presence around 
clear goals and calls to action. You are 
defi nitely a step ahead of the pack, 
but you should not stop there. It’s im-
portant to have some type of analytics 
available about your web presence. 
This allows you to make informed and 
intelligent decisions based on what 
people are (or are not) doing when 
they get there. Without analytics, 
changes or adjustments you make to 
improve things are mere guesses. 

I came across a quote that puts it 
in the simplest terms: Measurable is 
the new “Gosh, I hope it works.”

There are several tools available 
for website analytics. Your web host-
ing provider likely has a stats pack-
age available that will allow you to 
see basic data about activity on your 
website. Contact him or her and fi nd 
out how you can access it.

Better yet, install Google Analyt-
ics on your site. It is free, it’s power-
ful, and it is available at http://www.
google.com/analytics. Simply sign up 
for an account and Google will pro-
vide you with a small block of code 
that you (or your web person) can add 
to each page of your website. Once 
installed, Google tracks and compiles 
an amazing amount of data.

In addition to basic information 
like unique visitors and page views, 
you can see the bounce rate on your 
site, analyze a heat map to visibly 
see what links and pictures people 
are clicking on when they get to 
your site, plus you’ll have a wealth 
of information about how people are 
fi nding your site. When you use and 
understand Google Analytics, you’re 
empowered to make informed deci-
sions and create a higher converting 
website for your business.

In a last month’s article, we dis-
cussed making your website easy to 
share using tools like AddThis.com 

and ShareThis.com. Both of these 
tools provide analytics on the content 
that is shared from your website. You 
can setup your account so those met-
rics are emailed to you weekly or you 
can simply login to your account and 
view them at any time. 

Just as you monitor analytics and 
sharing on your website, you should 
also monitor analytics on your busi-
ness Facebook page. “Facebook 
Insights” provides business page 
owners powerful metrics on new 
likes, daily activity, interactions, im-
pressions, feedback, and demograph-
ics. By understanding and analyzing 
trends within user growth and de-
mographics, consumption of content, 
and creation of content, you are bet-
ter equipped to improve your business 
social media marketing and create 
better experiences on Facebook for 
your customers. For advanced users, 
Facebook also provides a way to in-
tegrate Google Analytics into your 
Facebook business page!

I get calls from prospective clients 
who ask me to help them increase 
traffi c to their websites. This is a wor-
thy goal, but it is important to look at 
the existing traffi c fi rst. Many times it 
is not actually the lack of traffi c that 
is the problem … it is the lack of 
conversions with the visitors they al-
ready have. Using analytics is the best 
way to understand what visitors are 
actually doing, versus what you want 
them to do. This often illuminates sim-
ple improvements that can be made 
to increase conversions and build a 
more effective web presence.

Sandy Waggett, Owner
MSW Interactive Designs LLC ~
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWInteractiveDesigns.com

Sandy Waggett

 
 
 

 
 

A Division of First State Bank of St. Charles 

www.fsbfinancial.com 
2140 Bagnell Dam Blvd.  Cliffside Centre  Suite 303b  Lake Ozark, MO 65049 

Opening doors
to your Lake home. 

 Michael Lasson 
 

(573) 746-7211 
cell (573) 216-7258 

All loans subject to approval.  Programs, rates, terms and conditions are subject to change without notice.  Certain restrictions, terms and conditions may apply.   
Contact your First State Bank Mortgage Residential Lender for more details or to see if you qualify. 

Mortgage 
Mortgage   rates rates   are are lowlow    

  Call me 
Call me   Today!
Today!  

 
 
 

Low-Rate Financing 
for Your Lake Home 

 

FHA ‐ Jumbo ‐ VA ‐ USDA ‐  
Second Homes ‐ Condominiums 

 

www.yourlakeloan.com 
 

NMLS # 493712 

Lack of funding for 
911 could leave cell 
phone users helpless

Send your business related announcements to us at:
lakebusjournal@gmail.com

Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 
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FOR SALE OR TRADE!
1133 Beacon Point Circle - $599,900

5 Beds, 4 Baths, 3,700 sq.ft . Super View! 
Fabulous screened deck with rich arch-
ways, windows galore, and wet bar in 
family room.  Super kitchen with custom 
maple cabinets and large pantry. 2 Master 
suites, low E windows and architecturally 
designed ceilings.  Beautiful maintenance 
free landscaping w/ waterfalls. 3 Car ga-
rage. Community Swimming Pool.  Will 
consider a condo trade!

Mary Albers, PC
ABR, CRS, GRI

Of� ce:  573-365-8596
Cell:  573-216-2139
Toll Free:  800-879-5687
FAX:  573-365-8597
Email:  mary@maryalbers.com
www.maryalbers.com

By Nancy Hogland
Osage Beach will be letting 

out about one acre of land at 
Lee C. Fine Airport to allow 
private construction of hangars. 
The agreements are subleases 
rather than leases because 
the city currently leases the 
airport grounds, located in 
the Lake of the Ozarks State 
Park off Highway 42, from the 
Missouri Department of Natural 
Resources (DNR).

The move, approved June 16 
by the board of aldermen, clears 
the way for the addition of six 
more hangars, according to 
Osage Beach Airport Manager 
Bud Hyde.

“The airport already has 10 
DNR-owned hangars but those 
seldom become available. This 
will allow private plane owners 
to sublease the land from us and 
then build their own hangars. 
And they can make them as 
fancy as they want,” he quipped.

Hyde said the rental fees will 
be based on square footage 
and will range from $1,200 
to $5,000 per year. He said all 
costs associated with bringing 
utilities to the building are the 
responsibility of the sub-lessee 
and the construction must 
comply with all city codes. 
Under the agreement, insurance 
providing total-replacement-
cost coverage will be required. 
The 20-year contract comes 
with two, five-year extensions. 
At the end of that 30-year-term, 

ownership of the hangar reverts 
to the airport.

Hyde said although it’s a 
costly commitment, it is a 
typical practice for airports 
across the U.S.

“Because of the costs 
associated with building 
hangers, most airports can’t 
afford to build these themselves. 
Instead, they lease space and 

the plane owners do it. However, 
these typically aren’t for small 
private pilots. Someone flying a 
$35,000 plane probably wouldn’t 
spend another $35,000 on a 
hangar. But if you’re a corporate 
guy flying a $17-million jet, you 
can probably afford to build a 
building to get it in and out of 
the weather,” he said.

Hyde said because the leases 
will be offered on a first-come, 
first-served basis, he doesn’t 
expect them to last long.

“We haven’t signed any 
leases yet but I’ve already seen 
a couple different construction 
companies out here measuring 
so they can put together bids. 
I expect people probably are 
waiting until the first of the 
month to actually sign on the 
dotted line,” he said.

City Administrator Nancy 
Viselli said the contract will 
prevent the hangars from being 
turned into storage units for 
anything but aviation-related 
items.

“The only exception would 
be private vehicles but they can 
only be parked inside when the 
plane is being used. A couple of 
the aldermen were concerned 
that people would build these 
and then use them to keep their 
junk in but that won’t happen,” 
she promised.

She also said finalizing 
the details that allowed the 
subleases was a long, drawn-out 
process.

 “We’ve been working on this 
at least a couple years! We had 
to get permission from the state 
and then get the DNR to agree 
to the subleases. The contract 
stipulates the hangars must be 
maintained and kept in good 
condition so the DNR really has 
a lot to gain and nothing to lose 
but it still took a while to get it 
through,” Viselli said.

Osage Beach to 
sublease hangar 
space at Lee C. Fine

Photo: City of Osage Beach
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Sales (New and Used) - Service - Parts - Accessories - Rental

“Let us Custom-Build Your Personal Lake Vehicle!”
www.caddyshackgolfcars.com  • 1527 S. Bus. Rte. 5
Monday-Friday: 8am - 5pm • Saturday: 8am - 2pm

573-346-6318 • Camdenton

YAMAHA GOLF CARS
by Caddy Shack

• • • •
•

9

By Nancy Hogland
Missouri Department of 

Transportation (MoDOT) Area 
Engineer Bob Lynch said since one 
of the requirements for annexation 
is that petitioners provide letters 
from adjoining property owners 
in support of the move, he didn’t 
foresee Linn Creek’s annexation 
request going anywhere.

In May, Linn Creek officials 
submitted a letter to the Missouri 
Department of Transportation 
(MoDOT), asking permission 
to take in only the highway and 
right-of-way from Osage Beach 
to Camdenton city limits. The 
letter states their primary interest 
is to “provide safety for motorists 
transiting the area by providing 
a more frequent traffic-control 
presence and disabled motorist 
assistance.” 

Linn Creek Mayor Jack Thornhill 
also visited city hall to discuss the 
matter with Mayor Penny Lyons.

However, Osage Beach city 
officials opposed the plan. City 
Administrator Nancy Viselli said 
since Linn Creek wasn’t attempting 
to annex property – they want 
only the highway – it would 

create a nightmare for police and 
ambulance responding to calls for 
service if Osage Beach expanded to 
the west.

At their first meeting in June, 
the board of aldermen voted 
unanimously for a resolution 
expressing the city’s opposition to 
the plan. The resolution was then 
sent to MoDOT.

Although Camden County 
Presiding Commissioner Kris 
Franken said the county would stay 
out of the fight, he added that he 
felt Linn Creek’s expansion plans 
were premature since they couldn’t 
provide city services to their own 
residents, much less to anyone 
along the area they hoped to annex.

The three commissioners 
included their concerns in a letter 
sent to both Thornhill and to 
MoDOT.

However, Thornhill said with or 
without the support of surrounding 
communities, he still plans to 
submit his request to the Missouri 
Highway and Transportation 
Commission which is scheduled to 
meet July 13. Lynch said a decision 
should be handed out at that 
meeting.

The Lake of the Ozarks Water 
Safety Council is a group of 
volunteers dedicated to promote 
safe recreation and boating at the 
Lake of the Ozarks.  The Council 
has sponsored and promoted 
the “designated captain” 
program; produced coloring 
place mats encouraging children 
to wear life jackets; has produced 
educational programs on water 
safety at schools throughout the 
area; funded billboard, print and 
radio advertising to name just a 
few of their efforts.

Members on the committee 
include representatives from the 
Chambers of Commerce around 
the Lake; the CVB and Tri-County 
Lodging Association; the Marine 

Dealers Association; Coast 
Guard Auxiliary;   the Highway 
Patrol Water Division; Ameren 
Missouri; LOWA; Camden 
County Health Department and 
concerned citizens.

The Council would like to 
extend an invitation to anyone in 
the community that would like 
to get involved in this worthwhile 
project.   The Council usually 
meets on the fourth Tuesday 
of each month.   If interested, 
please come to the next Council 
meeting at 3 PM, Tuesday, June 
21, 2011 at Captain Ron’s by Lake 
Road 5-52 in Sunrise Beach.  
For more information go to  
w w w . l a k e o f t h e o z a r k s 
watersafetycouncil.com/

Linn Creek road 
annexation plan 
may be dead end

Water Safety 
Council Volunteers 
Needed
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Does your property have a steep incline 
that’s dif� cult to get up and down?
Lake Shore Tram has a great alternative to steps!
Lake Shore Tram Lift  Systems are designed to integrate versatility and 
convenience with safety and an attractive appearance. 
Installation of a Lake Shore Tram Lift  System will help you fully realize the 
enjoyment of your unique hillside setting. You will enhance the value of your 
property and forever eliminate the climb up and down your hillside. Wide 
doorways & ‘soft ’ starts & stops also make it ideal for the elderly and handicapped.

800-730-3665
www.LakeShoreTram.com

Lake Shore Tram
Since 1994

Live
Video DJ’s

ALL
SUMMER

LONG!

Live
Video DJ’s

ALL
SUMMER

LONG!

By Nancy Hogland
This month Osage Beach will 

decide whether or not to proceed 
with a ban on smoking in public 
places.

Their decision will be made 
based on the results of an online 
survey that was scheduled to 
run until July 5. The survey 
can be found by visiting www.
osagebeach-mo.gov and clicking 
on the survey link. The survey 
is open to both residents and 
nonresidents. 

In May the city brought up 
the topic at a public forum to see 
if it was something they should 
pursue. At that gathering, 34 
people signed a survey stating 
they supported the move while 
15 opposed it. Of the 49 who 
registered, 32 said they were 
residents; four listed themselves 
as business owners in the city; 
one registered as a business 
owner and resident of Osage 
Beach; and the rest said they were 
visitors. Because the majority of 
respondents indicated they would 
welcome the ban, city officials 
decided to move forward.

“Of course, a few days later we 
got faxes from some of the bars 
in the area that were filled with 
signatures of those who were 
against it so who knows how this 
will go,” said Osage Beach City 
Administrator Nancy Viselli.

She also said city officials had 
adopted a hands-off policy for 
the questionnaire in order to 
avoid any illusion that they were 
attempting to fix results. However, 

several “hard copies” of the survey 
have been getting dropped off at 
city hall and, according to Viselli, 
to date every one was in favor of 
the ban.

Viselli said after the cutoff, 
Survey Monkey, the administrator 
of the survey, will tally up the 
results, which will be presented 
to the board of aldermen at the 
July 21 meeting. That meeting will 
be held at 6:30 p.m. at the Osage 
Beach City Hall.

“Then I’ll ask for further 
direction. If the majority is 
in favor, I would imagine the 
board will want to have several 
public hearings. There was some 
mention that this might be an 
item to turn over to the Citizen 
Advisory Committee – in what 
capacity I am not sure,” she 
said. “Our board could pass this 
by ordinance, but most likely 
it would be placed on a future 
ballot. Obviously if the majority is 
against it, then I would imagine it 
will be dropped.”

To date, Missouri is one of 11 
states that have not adopted a 
statewide ban. Missouri cities that 
have anti-smoking laws include 
Ballwin, Blue Springs, Brentwood, 
Chillicothe, Clayton, Columbia, 
Creve Coeur, Fulton, Gladstone, 
Independence, Jefferson City, 
Kansas City, Kirksville, Kirkwood, 
Lake Saint Louis, Lee’s Summit, 
Liberty, Maryville, Nixa, North 
Kansas City, Parkville, Raymore, 
St. Louis City, St. Louis County, 
Springfield and Warrensburg.

The full-service, independent 
agency, run by owner/agent 
Jeff Bethurem, offers a range of 
insurance policies for auto, home, 
boat, motorcycle, business and 
workers comp coverage. The 
office is located in Parkside Village 
at 5780 Hwy. 54.

“At Lake Insurance Group, we 
are focused on providing value for 
our customers,” says Bethurem, 
who has more than nine years of 
experience in insurance sales. “We 
offer only top-rated companies 
that deliver peace of mind and 
security for our customers at a 
price they can afford.”

Independents insurance 

agencies often offer customers 
more flexibility than agencies that 
only issue policies through one 
carrier. According to Bethurem, 
this often translates into big 
savings.

“It just makes sense to make 
sure you’re getting the most 
coverage for your money,” he says. 
“At Lake Insurance Group, we 
determine our customers’ needs 
then tailor a policy that’s right 
for them. Customers who switch 
to Lake Insurance Group often 
increase their coverage while 
saving money. It’s a win-win.”

Contact Lake Insurance Group 
at 573-348-0499.

Lake Insurance Group now 
open in Osage Beach

Osage Beach ends 
smoking survey
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Communication, Knowledge & Integrity ~ The Key to Excellence 

Call Kathy for more information,  (573) 680-3361       
www.LakeOzarkLife.com 

 
    

LakeOzarkLife@yahoo.com 
Four Seasons Realty 

Direct: (573) 680-3361 
Office: (573) 365-8596 
109 Horseshoe Bend Pkwy 
Corner of HH & Business 54 

Lake Ozark, MO 65049 

Just Reduced! 
Osage Beach Lakefront 
Condo, 3 Bdr, 3 Ba, 1752 Sqft 
11x24 Slip w/Hoist $179,500 
MLS# 3078295

Beautiful Timberlake Condo 
2 Bdr, 3 Ba & Den/Media 
Room 1800 Sqft Open fl oor 
14x40 boat slip & Garage 
$251,000 MLS# 3078376

Harbor Point Condo 
2 Bdr, 2 Ba,  980 Sqft
Walk-off Screened Deck 
Turnkey, 10x30 Slip w/Hoist 
$143,000 MLS# 3078241

Reduced to Sell! 
Lakefront Lake Ozark Home 
3 Bdr, 3 Ba, 3000 Sqft, Dock 
w/Swim Platform $275,000 
MLS# 3077983

By Nancy Hogland
Pastor Steve McQueen said 

he’s trusting that God will provide 
a place for his Beacon of Hope 
homeless shelter now that the 
county has refused to help.

At a public hearing in April, 
McQueen requested rezoning for 
a piece of property off Runabout 
Drive from I-1 Industrial to B-2 
Commercial. The rezoning would 
allow for lodging, so he could 
continue to provide housing for 
homeless men, help them get 
back on their feet and transition 
back into society. He also operates 
a church, food pantry and thrift 
shop on the property. However, 
in May, the Commission voted 
to recommend denial to the 
Camden County Commission. 
In June, the commission turned 
down McQueen’s request.

Planning Administrator Chris 
Hall said the decision to deny 
the request was made because 
every single property owner that 
surrounded the home opposed 
the rezoning.

“That kind of opposition 
is difficult to ignore,” he said, 
adding that while it was not 
something that could be proven, 
the surrounding property owners 
also said rezoning a piece of 
property to commercial when 
it was surrounded by industrial 
could harm their property values.

McQueen said the 
commissioners told him 
they didn’t think it was in the 
community’s best interest to keep 
the shelter open and gave him 30 
days to find another place and 
move.

“I made a statement that I 
stand by today – it’s a dark day for 
Camden County when the hands 
of a ministry trying to help those 
in need are tied. I just can’t believe 
that they’re turning a blind eye 
when there’s such a need. Every 
other shelter in the Lake area is 
full. Where do they expect these 
men to go,” he asked.

McQueen  said he needs either 
a piece of property with a large 

building that could be remodeled 
to provide sufficient bedrooms, 
bathrooms, kitchen and living 
area or property with two existing 
homes. In the meantime, he said 
he’s also trying to raise funds to 
cover the costs of moving and 
remodeling.

McQueen said when he 
acquired the Runabout Road 
property, he was told it was zoned 
commercial and that people 
had already been living in the 
building. Because it was equipped 
with a large bedroom, living 
and dining room, kitchen, two 
bathrooms and laundry rooms, 
McQueen said he had no reason 
to doubt that statement. He didn’t 
learn about the zoning issue until 
a winter storm caused electric 
lines to be pulled away from the 
building and the Osage Beach Fire 
Protection District fire marshal 
told him about the zoning issue. 

He said until he applied for 
rezoning, none of the neighbors 
had complained.

McQueen said the seven men 
currently lodged at the shelter are 
closely monitored at all times and 
are required to keep a curfew. They 
must be employed, stay off drugs 
and alcohol and attend church 
services on Sundays, bible studies 
on Tuesdays and faith-based 
Addicts Victorious meetings on 
Thursdays. In addition, they are 
required to perform volunteer 
work for the community.

“None of them are violent 
offenders or hardened criminals 
– they’re men who made bad 
decisions and ended up losing 
everything. Now they’re trying 
to start over,” McQueen said, 
adding that all the residents but 
one are employed at a variety of 
businesses around the Lake area. 
The unemployed man is disabled 
and in return for lodging, cleans 
the shelter and helps with other 
chores.

For more information about 
McQueen’s ministry or to help 
with his property search, call 573-
552-1309.

Beacon of Hope 
shelter denied 
rezoning, facility  
ordered to move
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CHRISTMAS TREE STALAG-
MITE AT HA HA TONKA STATE 
PARK

The Lake of the Ozarks area 
is noted for its many caves both 
wild and commercial. Sev-
eral of the currently operating 
show caves are noted for the 
beauty of their cave formations 
including Bridal Cave, Ozark 
Caverns and Jacob’s Cave. 

 River Cave at Ha Ha Tonka 
State Park was once a show 
cave and guided tours were of-
fered on a daily basis. When it 
was shown to the public it was 
called Mystic River Cave. It is 
no longer a commercial cave 
and the entrance is gated to 
protect its endangered species 
of bats. The colony of bats that 
use the cave has an estimated 
population of 26,000. Park 
staff gives bat programs at the 
cave’s entrance during the eve-
ning hours when the bats exit 
the cave during the summer 
months to feed on fl ying in-
sects at night.

When River Cave was open 
to the public the highlight of 
the tour was the large, beau-
tiful stalagmite-column for-

mation shown in the pre-1950 
image that accompanies this 
article. The photographer is 
unknown and so is the iden-
tity of the lady in the photo.  It 
is one of several images of the 
stalagmite that can be found 
in circulation and enjoyed by 
the collectors of antique post-
cards.

One of the very early owners 
of River Cave was ambitious to 
remove the formation, which 
was often called the “Christ-
mas Tree Stalagmite,” from the 
cave and place it in a museum. 
Fortunately, that did not hap-
pen.  

River Cave is just one of the 
many subjects featured in the 
author’s forthcoming 200-page 
book titled A Pictorial Guide to 
Ha Ha Tonka State Park. A late 
summer release of the book is 
anticipated. For more informa-
tion see the author’s website: 
lakeoftheozarksbooks.com 

Weaver’s new book “Historic 
Bagnell Dam Boulevard, Past 
and Present” is designed as two 
tours, both beginning at the 
Dam and moving westward. 
One tour features businesses 

consecutively on the north side 
of the Boulevard, and the other 
tour features businesses con-
secutively on the south side of 
the Boulevard.  

“Historic Bagnell Dam Bou-
levard, Past and Present” is 
available now at retail loca-
tions around the Lake.

Contact him at dwight-
weaver@charter.net or call 
573-365-1171 for more infor-
mation.  Visit www.lakeoftheo-
zarksbooks.com for more in-
formation.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

www.abpest.net

This looks
like the
work of a
professional.
Don’t leave your pest control to the amateurs. 
Let the professionals at A B Pest Control give you the
peace of mind that comes from knowing your home is pest-free.

573.964.1100

Our services include:
Nursing - Caregiving

Personal Care
Physical, Occupational

and Speech � erapies
Transportation

Special Needs Pediatrics
24 Hour Care

Integrity Lifeline
Integrity Pharmacy

Wireless Telemonitoring
General Housekeeping

Meal Preparation

W W W . I N T E G R I T Y H C . C O M
TOLL-FREE 888.793.1795

980 EXECUTIVE DRIVE, SUITE C • OSAGE BEACH MISSOURI 65065
ADDITIONAL LOCATIONS IN KANSAS CITY, JOPLIN, SPRINGFIELD, 

COLUMBIA, GLADSTONE, MO AND LEAWOOD, KS

Home Care 
From � e

Heart!
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Is Solar Electric 
Energy Right for My 
Home or Business?

There has never been a better 
time for Ameren electric customers 
to invest in solar energy. Why? The 
incentives have never been better.

• The federal government is offer-
ing a 30% tax credit on your invest-
ment (this can be a payment in lieu 
of a credit for businesses)

• Ameren is offering a rebate 
which in most cases amounts to 
about another 30% of your invest-
ment

• Ameren can offer to purchase 
Renewable Energy Credits for the 
generation of electricity on your solar 
electric system. This offer can amount 
to 20% of your investment.

• Business are allowed to depre-
ciate 100% of their investment for 
2011

The above is the good news. The 
not so good news is that the Renew-
able Energy Credits (REC’s) are from 
a limited fund which is quickly being 
used up. Therefore, any homeowner 
or business thinking about investing 
in Energy Independence through so-
lar will need to act soon. It is on a 
fi rst come fi rst serve basis. 

Those who get their applications 
in while funds are still available will 
receive the credits. In most cases this 
can amount to approximately 20% 
of the total investment in your solar 
installation. 

The bottom line; if you act now, 
the return on your investment is 
quick and from then on you have free 
electricity for the next 30 to 40 years.
Taking Advantage of the 
Solar Opportunity

The fi rst thing to do is contact a 
qualifi ed experienced solar electric 

energy company for an evaluation of 
your home or business potential for 
solar electric generation. You should 
be aware that all of the activity and 
interest around solar power has at-
tracted “me too” companies that 
just dabble in the fi eld. 

What you want is a company that 
specializes in solar electric energy 
systems, not a roofi ng or general 
electrical contractor that has solar as 
a new sideline. The unfortunate truth 
is that a poorly designed system will 
not pay for itself quickly – if at all.

Make sure your solar contractor 
has a qualifi ed designer on staff with 
current certifi cation in photovoltaic 
system design and installation. NAB-
CEP (North American Board of Cer-
tifi ed Energy Practitioners) certifi ca-
tion is the highest professional level 
available. 

Ask to see projects they’ve done 
and be aware that some companies 
just use pre-designed kits that are 
not appropriate for every site. A pho-
tovoltaic system can last 40 years or 
more, and quality is your only guar-
antee of a long and productive life of 
generating clean energy.

Make sure that the company you 
use also has degreed engineers on 
staff – preferably including a licensed 
Professional Engineer. 

A Professional Engineer stakes 
their reputation and livelihood on 
every design that he or she approves, 
so you can be assured of a quality 
design, quality installation, and many 
years of reliable electric production. 
Don’t settle for anything less.

Dwayne Jordan
VP of Business Development
573-659-8657
dwayne@mosolarapps.com
www.mosolarapps.com

Solar and you

573-216-2366
573-964-2700

Email: josiesellsthelake@gmail.com
www.josie.� ndlakeozarkhomes.com

Four Seasons Realty

The Realtor with the “Can Do” Attitude!
Broker/Agent

Luxury Condos
Reduced to Sell!

Welcome to Bella Sera!

If THE RIGHT PRICE is what you are shopping for, and LUXURY IS YOUR TASTE, then 
this is where your shopping ends!!! The Lake View alone will win you over @ this 
1999 sqft Lk Front CONDO, which feels more like a home, as it boast of its Granite 
Counter Tops, Slate Floors, Wainscoted Walls, 3 Bdrms & 3 Fabulous Baths, Fire-
place, Custom Cabinets, Stainless Steel Appliances & More--HUGH Covered Deck 
w/ a Sun Deck overlooks the luxurious Lake Front Pool, Gorgeous Spansive Patio & 
Outdoor Kitchen. Rise to the Morning Sunshine / Relax in Afternoon Shade--Park in 
Underground Garg--Lrg Elevator Creates Handicap Accessibility From Top Floor to 
Dock—Small Complex w/ only 20 Units--40-48 Ft Boat Slips Available

660-596-8749 • 816-985-3751
WARSAW MISSOURI

SALES
SERVICE 
CUSTOM

GOLF 
CARTS

3 Month Warranty on Used Carts!
State-of-the-Art Custom Work!

Nobody Beats Our Custom Cart Prices!

Chrome, Lights, Lifts, Tires, Paint--  Your Custom Cart is the 
Way You Want It! We Have the Best Prices in the State!

THE BIGGEST & BEST SELECTION OF

OFFICE SUPPLIES
EASY ONLINE ORDERING - QUICK FREE DELIVERY 

EXCEPTIONAL SERVICE - GREAT PRICES

15% Off First On-Line Order • Use Promo Code 0411
www.datacomminc.com • 573-348-1440
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www.lakeliquor.net Laurie:
212 S. Main

(573) 374-4850

Osage Beach: Dumar Plaza 
3715 Highway 54

(573) 348-3838

Please drink responsibly.

Enjoy Lake of the Ozarks!

olden Rule Insurance Agency

 

4065 Osage Beach Parkway Osage Beach, MO 
573-348-1731  www.goldenruleinsurance.com

Services Provided Include:
Boat Dealers     Boat Repair     Marinas       Boats     PWC     Docks    

Providing a full-time staff located here at The Lake to 
serve all your personal and commercial needs.

May sales stats have bolstered the 
year to date stats for the first five months 
of 2011. Overall lakefront home average 
sales price has increased 4% while the 
number of homes sold increased by 9%. 
Average price per square foot remained 
the same indicating that at least for now, 
prices are holding steady.

The largest growth in a specific seg-
ment that I am seeing is the luxury home 
market of Porto Cima and The Villages at 
Shawnee Bend. The number of lakefront 
homes sold in these communities has 
more than tripled over the same time 
frame last year, average sales price has 
increased 26% and the price per square 
foot has risen by 15%. The average days 
on the market has been reduced by 
about two and a half months. It will take 
monitoring over the next few months to 
determine if this is an anomaly or a true 
return for this section of the market. I per-
sonally believe we are seeing a return in 
consumer confidence.

The number of Horseshoe Bend (non 
Four Seasons) lakefront homes sold is 
down by one, the average sales price is 
up 5 ½ % and the price per square foot 
is down 12% so in this segment, the buy-
ers are still spending and they are getting 
more house for their money.

Four Seasons lakefront home sales 
have increased by 29%, the days on the 
market decreased by two months and the 
average sales price has fallen by 16%. 
Upon closer review, this appears to be 
more due to smaller homes selling than 
to a decline in value.

Lakefront condo sales are up slightly 
in terms of units sold however the sales 
prices and price per square foot are down 
about 5% (which is still a 3% improve-
ment over the first four months YTD com-
bined sales). 

In looking at a closer comparison of 
waterfront two bedroom units on Horse-
shoe Bend, the number of units sold 
have more than doubled over last year, 
the days on the market have decreased 
by over a month, average sales price has 
remained the same but average unit size 

is larger so again, in this segment buyers 
are getting more for their dollar.

Camden County reports via their 
website they issued 8 new residential 
building permits the first four months 
of the year. It did not indicate what that 
figure had been in 2010 for comparison. 
I believe the lack of permits goes hand in 
hand with the lack of vacant land sales 
the lake has been experiencing the past 
couple of years.

Most of the information I have com-
piled is based on data from the Board 
of Realtors MLS System from January 1 
thru May 31 of both 2010 and 2011. This 
is intended as a general synopsis of the 
lake’s real estate market. If you would 
like detailed information on any specific 
market at the lake, please let me know.

For anyone interested in seeing what 
is available in the foreclosure market, 
please call or email, I’ll be happy to pro-
vide you with listing data on bank owned 
properties.

Karen and I are hosting the July 14th 
Business Journal Social at JB Hooks from 
4 p.m. to 7 p.m. Stop by to visit and en-
joy some great food and as always, great 
service and atmosphere.

Any questions? Contact C. Michael 
Elliott & Associates at 866.Your.Lake or 
cme@yourlake.com. View thousands of 
lake area listings at www.YourLake.com. 
You can also log your opinions on Mi-
chael’s real estate blog, www.AsTheLake-
Churns.com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

Limo & Bus Service
14 Passenger
SUV Limos

14-30 Passenger Party Buses & Vans

Zee Only Way to Travel!

Any And All Occasions!

(573) 365-2366 • (800) 958-5655

Zee Express, Inc.
Illinois: (618) 248-5655
Missouri (314) 621-9884

www.zexpressbusandlimo.com

Rent it Right Away!
BUSINESS 54 • LAKE OZARK  www.zeelakeautorentals.com

ZEE LAKE AUTO RENTALS, INC.
Vans and Pickups
Available for Rent! (573) 365-2366
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Call to Setup a Consultation and Custom Site Evaluation

Take Control 
of Your Energy 
Future!

Tired of High Utility Bills?

When only the best will do... We work with the Lake’s premiere builders to 
bring quality, safety, comfort and distinction 
to your home or project.

From service to design and installation, we’ll meet the 
needs of your home or commercial building!

Drop us an email at: fourseasonsplumb@yahoo.com

1125 Industrial Drive • Osage Beach, MO

573-348-2093

Voted the Lake’s Best Plumber for Four Years!

• Custom Homes
• New Construction
• Remodeling

• Repair Service
• Master Plumbers
• Water and Sewer Lines

You can help plant a tree in a 
Missouri state park and in the 
city of Joplin without lifting a 
shovel. Missouri State Parks is 
participating again this year in 
the Odwalla Plant a Tree Pro-
gram that allows people across 
the nation to vote where they 
want trees planted.

Odwalla has committed 
$100,000 to the campaign and 
each vote will be equal to $1 
that can be used for trees. The 
number of votes a state receives 
will determine the number of 
dollars it earns to purchase 
and plant trees in state parks.  
If you enter the six-character 
code printed inside the Mis-
souri state park system’s new 
Welcome Kit, Odwalla will do-
nate an extra dollar per vote. 
Voting will continue through 
Aug. 31, 2011.

“This is the second year Mis-

souri State Parks has partici-
pated in this program because 
we know how important trees 
are to the landscape and the 
people who enjoy them. This 
year, we are helping our neigh-
bors in Joplin and will donate 
as many trees as we can to the 
city of Joplin and Joplin city 
parks,” said Bill Bryan, director 
of Missouri State Parks.

“It is one thing we all can do 
to help them rebuild their com-
munity. It is as simple as taking 
a moment to vote,” Bryan said.

To vote for Missouri state 
parks and help the city of Jo-
plin, go to mostateparks.com 
and click on the link to vote 
and receive more information 
about the Odwalla Plant a Tree 
program.

For information on Missouri 
state parks, go to mostateparks.
com.

Help plant a tree 
in a Missouri state 
park and Joplin

The Lake West Chamber of 
Commerce’s annual golf tour-
nament was held on Sunday 
June 12 at Indian Rock Golf 
Club in beautiful weather and 
a field of twenty five teams. A 
special thanks to all the play-
ers and the sponsors who 
made this tournament a suc-
cess again this year. Winners 
were as follows: A flight: Glynn, 
Glynn, Irwin & Rush, B Flight: 
Duggan, Duggan, Clark & 

Clark, C Flight: Mills, Brown, 
Brown & Wall.

Proxy prize winners includ-
ed: Bob Kidd, Lana Hughes, 
Dean Underwood, Liz Brown, 
Nik Perrigo, Gary Rolls, Harold 
Jackson and Chris Jackson.

Winners of the DECO In-
surance marshmallow chip-
ping contest were: 1st place 
team: Hall, Hall, McDorman & 
McDorman, 2nd place: Mills, 
Brown, Brown & Wall.

Lake West Chamber 
Annual Golf
Tournament held
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35 GOLF COURSE ROAD • ELDON
573-392-4172 • WWW.ELDONCOUNTRYCLUB.COM

$39
Memberships Available

starting at per month

10 Rounds of Golf

$300
including cart rental

THE LAKE’S
LONGEST
LASTING TRADITION.
THE LAKE’S
LONGEST
LASTING TRADITION.

ENDLESS LAKEFRONT VIEWS 4 MILE MARKER $180,000

3 BR, 2BA, Fully Furnished 
Lakefront Home 4 MM

816 547-5992

Assumable FHA Loan - In Osage School 
System, Bus Pickup at Door. 

Super Investment Opportunity!

Priced Below 
Appraisal at 
$180,000

Celebrating is always fun! Riley Chevrolet Buick GMC Cadillac of 
Jefferson City, MO is celebrating 75 years as a Chevrolet new car deal-
ership this year and also celebrating is Mark Buschjost by having a 
hole-in-one and winning a new 2011 Chevrolet Cruze. 

It took place on the 13th Hole at Redfield Golf & Country Club, 
in Eugene on May 16th at the 10th Annual Wardsville - Osage Bend 
Knights of Columbus Golf Tournament. This year the proceeds are 
slated to be donated to the Samaritan Center Dinner, the Technology 
Benefit for St. Stanislaus Catholic School and the new hall the Club is 
building. Mark Buschjost of Jefferson City hit his first hole-in-one in 
over 20 years of playing golf. 

“It was pretty unbelievable,” said Buschjost. “I teed up with my 
3 iron on the 196-yard 13th hole and with a 10-15 mile an hour wind 
blowing in my face, I hit the ball. It flew straight as arrow, took two 
hops and went in the hole.” Riley said, “We are really excited to give 
this car away. This is only the second time in 75 years of being in busi-
ness that we have had a hole in one winner.” 

From left to right; Carey Riley, Mark Buschjost, Jackie Buschjost, 
Kevin Riley and Mike Riley.
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“Ask An Engineer”
with Stan Schultz of Schultz 
& Summers Engineering

Disasters Strike Hard 
In Missouri

I grew up the son of a member of 
the Missouri National Guard. On occa-
sion, my father was called out to help 
with disasters. I distinctly remember the 
wastewater lagoons collapsing in West 
Plains, which lead to the contamination 
of many private wells in the immediate 
area. He was an MP and helped trans-
port water for several days to effected 
families in Missouri and Arkansas. 

I cannot remember the level of 
devastation from so many separate in-
cidents. I remember watching my dock 
sink to the water level during the De-
cember 2006 ice storm and the snow 
event earlier this year was memorable 
as well. Unfortunately, the 20+ inches 
of snow in January was just the fi rst of 
many events our local and state agen-
cies have had to deal with in the past 
5 months. I talked to my friend, General 
Steve Danner, recently and he noted he 
had only had six days to spend with his 
wife and family since the snows hit in 
late January. 

After the snow; came the tornadoes 
that hit Lambert Airport in St. Louis and 
then the fl oods along the Mississippi 
River in eastern Missouri. May saw dev-
astation and great loss of life in Joplin 
and now we have fl ooding along the 
Missouri River. What can happen next?

We should be very proud of the 
dedication of our fi rst responders and 
Governor Nixon and the state of Mis-
souri. They are all good people and love 
Missouri and are giving it all they have 
to help their fellow citizens. 

What can we learn from these di-
sasters? We simply need to look to the 
states along the Gulf Coast and learn 
how they deal with disasters when 
they strike. Many southern states have 
standing contracts with disaster clean-
up contractors, catering businesses, 
and temporary housing suppliers that 
give them almost immediate response 

to whatever happens. 
I have learned that we are home 

to many disaster clean-up contrac-
tors already. These companies have 
migrated to the southeast in the past 
10 years where work was available. 
We have experienced contractors who 
also call Missouri home and it would 
be nice if we could get contracts in 
place so that Missouri fi rms could be 
cleaning up Missouri disasters instead 
of having to work as subcontractors to 
larger companies. Many times our Mis-
souri contractors are two or three tiers 
removed from being the prime contrac-
tors, which affects greatly the profi t 
they are able to make. 

Missouri is one of the best places in 
all of America to call home. It is beauti-
ful and our people work hard. I know 
we have smart leaders and capable 
private contractors that just need to get 
together in times of disaster. It is truly 
an area we can improve and be a win-
win for all involved. 

Stan Schultz owns Schultz and 
Summers Engineering in Lake Ozark 
Missouri. If you have any questions 
concerning, water or wastewater man-
agement, fl ood certifi cation, property 
surveying, dock permits, or commercial 
site development and design you can 
reach Stan at 573-365-2003 or email 
sjschultz@schultzandsummers.com or 
visit www.schultzandsummers.com  

Stan Schultz
Celebrating is always fun! Riley Chevrolet Buick GMC Cadillac of 

Jefferson City, MO is celebrating 75 years as a Chevrolet new car deal-
ership this year and also celebrating is Mark Buschjost by having a 
hole-in-one and winning a new 2011 Chevrolet Cruze. 

It took place on the 13th Hole at Redfield Golf & Country Club, 
in Eugene on May 16th at the 10th Annual Wardsville - Osage Bend 
Knights of Columbus Golf Tournament. This year the proceeds are 
slated to be donated to the Samaritan Center Dinner, the Technology 
Benefit for St. Stanislaus Catholic School and the new hall the Club is 
building. Mark Buschjost of Jefferson City hit his first hole-in-one in 
over 20 years of playing golf. 

“It was pretty unbelievable,” said Buschjost. “I teed up with my 
3 iron on the 196-yard 13th hole and with a 10-15 mile an hour wind 
blowing in my face, I hit the ball. It flew straight as arrow, took two 
hops and went in the hole.” Riley said, “We are really excited to give 
this car away. This is only the second time in 75 years of being in busi-
ness that we have had a hole in one winner.” 

From left to right; Carey Riley, Mark Buschjost, Jackie Buschjost, 
Kevin Riley and Mike Riley.

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com
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4050 Osage Beach Parkway
Osage Beach, MO 65065 • 573.348.3332
Custom Designed Jewelry since 1974
www.Duncan2Jewelry.com

277 Lower Business Park rd. | Linn Creek, Mo 65052
573-346-5221 | culliganpro.com

Call or stop by our 
new showroom.

another bright idea from culligan.
Just like that high efficiency light bulb, a Culligan® High Efficiency Water 
Softener can save you real money. the World’s Most Efficient Water 
Softener features a remote programmable touchpad, automatically alerts when 
salt level is low, gives you softer laundry, spot-free glasses, and smoother skin and 
silkier hair. and best of all, you can save up to 46%* on operating costs.

Now that’s efficient. Culligan HE.

306-CULL-11-Ozark-Bright idea-5.65x5.65-FA.indd   1 6/20/11   11:15:39 AM

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for Hair Art Studio & Co., 139 East US Hwy 54, Camdenton. 
Call 573-346-3444 or visit their web site at www.HairArtStudioCo.
com.  Pictured: Jennifer Yoachum [with scissors], Codi Lato, Nicole 
Wallander, Heather Pleva, Tera Morang and Bill Owens, Jr., Charli Al-
lee and Amy Hadfield, Johna Stanfield and Tracy Peters,  Mayli Knopf, 
Diann Jacobs and Bruce Mitchell

The Lake West Chamber was pleased to welcome The Gypsy Rose pi-
rate ship located at Captain Ron’s in Sunrise Beach with a recent rib-
bon cutting. Call 573-480-4359.  Pictured in the middle are: Brooklyn 
Duggan, Colton Walter, Nicole Duggan, Mariah Walter (holding), Bon-
nie Youngblood, Ron Duggan and JW Youngblood.  There were also 
many Chamber Ambassadors, friends and ship’s crew.

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for Camden County Ambulance District’s fifth station.  Lo-
cated at the Highway 54 and State Road Y interchange.  Pictured:  
Joe Chasin, [with scissors]; Mercy’s St. Johns staff, William Barnett, 
Bruce Naugle, Nicole Rascoe, Maribel West and Bob Patterson,  Cam-
den County Ambulance Board members, Rick Kraemer, Ralph Perry 
and Rick Bryant; Diane Franklin, Ireland Franklin, Dee Dee Chasin; Bev 
Thomas, Mason Eichler, Mayli Knopf, Brett Helms and Bruce Mitchell

Ribbon Cuttings
From Lake Area Chambers of Commerce
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To Receive Your Free 
“Cost Recovery” Survey Call Today!

Or visit our website today!

www.smartmoves-cr.com

“This week $martmoves saved a company $15,000.00, let’s see 
what $martmoves can do for your bottom line”!

(573) 317-4666

How does a credit 
card work and 
who pays for 
what?

“He that sells upon Credit, expects to 
lose 5 per Cent. by bad Debts; therefore he 
charges, on all he sells upon Credit, an Ad-
vance that shall make up that Defi ciency”. 
Benjamin Franklin 

“and so the Credit Card is born” 
-Roger Bequette

You have at least one credit card and, 
according to creditcard.com, the average 
is 3.5 credit cards per person and we love 
them. A credit card is like walking out of the 
store without paying.

Wikipedia defi nes: “A credit card is a 
small plastic card issued to users as a sys-
tem of payment. It allows its holder to buy 
goods and services based on the holder’s 
promise to pay for these goods and ser-
vices” and we can spread payments out 
over months or even years if we chose. 
This fl exibility gives the average household 
$14,000.00 in revolving debt. So how can 
this simple idea become a really bad thing?

“Compound interest is the eighth won-
der of the world. He, who understands it, 
earns it ... he who doesn’t ... pays it.” Albert 
Einstein

“…at an interest rate of .068493% 
compounded daily…”

Credit Card monthly statements
Let’s look at that very, very small num-

ber on your monthly statement. Annual 
Percentage Rates (APR) are 15 - 25%. The 
credit card companies then divide the APR 
into 365 separate parts. Card Issuers do the 
trick of 1+1=2, 2+2=4, 4+4=8 until, us-
ing the magic of that really small number, 
there’s now a really large number and it’s 
called your balance. Interest is charged on 
your balance daily, making your balance 
grow even if you never use the card again. 
Bet you wish the bank would do that magic 
with your savings account.

“Modern man drives a mortgaged car 
over a bond-fi nanced highway on credit-
card gas.” Earl Wilson 

“and the modern merchant uses 
credit to purchase his goods”
-Roger Bequette

You buy sunglasses; use a credit card 
and you think the merchant gets paid the 
amount charged, right? Wrong; merchants’ 
receive 98% of the amount charged by the 
consumer. Here’s the twist. Merchants use 
credit to get the merchandise on shelves. To 
make up the difference between what the 
merchant paid plus interest, and the 98% 
received from the card issuer, merchants 
raise prices and now the card issuer is get-
ting 2% of a larger amount. 

So, the card issuer charges the mer-
chant interest, takes 2% of every transac-
tion and charges 15% or higher on your 
balance. How can this be? Well, the card 
issuer created a line of revolving credit for 
you (revolving meaning you don’t have to 
pay the whole amount at once) and this 
revolving credit is what you borrow from 
as cash advance money, or use to make a 
purchase. So, the credit card company takes 
2% of transactions, the merchant passes 
all costs on to the consumer and to answer 
“who pays what”, you pay for everything 
with the interest on your balance com-
pounded daily.

Roger Bequette
VP, $martmoves Cost Reduction Sys-

tems, Inc.
www.smartmoves-cr.com
rb@smartmoves-cr.com
573 317-4666 / 877 659-7979

SmartMoves

Roger Bequette, VP, $martmoves
Cost Reduction Systems, Inc.

LLC

www.dvbconcrete.com  |  573-216-1570

Decorative Stampwork

Sidewalks & Steps

Foundations

Seawalls

Stain & Sealing

Driveways

Concrete

Ooooh! That’s Good Concrete!

Indian Rock Golf Course
Lake West Theater

Blue Anchor Bay Condominiums
Millstone Condominiums
Rocky Top Bar and Grill
Cannon Smoked Saloon

Laurie Bank • Central Bank
Buck Creek Bed and Breakfast

Lake Wood Coin Laundry
T&M Storage • LakeExpo.com

Shrine of St Patrick’s
Dugan’s Paint and Flooring

Come on over and see what “O” Road in Laurie has to offer!
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By Nancy Hogland
Public Beach 2 has been 

closed more weekends than it’s 
been open this season. That’s 
because tests conducted by the 
Missouri Department of Natural 
Resources (DNR) showed water 
samples exceeded the EPA 
recommended maximum of 235 
E. coli colonies per 100 milliliters 
of water or the geometric mean, 
a rolling average of sample data, 
exceeded 126 E. coli colonies 
per 100 milliliters.

Some, including Donna 
Swall, executive director of the 
Lake of the Ozarks Watershed 
Alliance (LOWA), say this is 
proof positive that independent 
septic systems should be 
replaced by a four-county, sales-
tax-funded sewer authority. 
She, Jim Rogers and a few others 
formed a Four County Task 
Force to examine the feasibility 
of building a regional sewer 
system that would surround the 
Lake of the Ozarks.

“We don’t know if the E. coli is 
goose or human. Some people 
want to spend the extra money 
for tests that would make that 
determination but I’m not 
so sure it’s necessary. I think 
we’d be much better served 
by getting the commissioners 
in the counties surrounding 
the lake to plan for long-term 
growth. Most cities with good 
plans grow gracefully. It would 
be to their constituents’ good 
to plan for growth now. And if 
we can show that we’re taking 
steps to be proactive, we might 
just get some good press in the 
Kansas City and St. Louis areas,” 
she said.

However, others say more 
thorough testing could save 

everyone a whole lot of money 
– especially if the problem 
lies with the waterfowl that 
frequents the area.

Rick King, Public Works 
superintendent for the city of 
Osage Beach, said it’s common 
to find 15 to 20 – or more – 
geese swimming in the cove 
or sauntering up and down 
the sandy beach when he’s 
conducting a routine check on 
the sewer stations that serve 
the beach bath house and 
concession stand.

“We want to be part of the 
solution so each week we drop 
non-toxic dye tablets into our 
system so if we would ever have 
a leak, the dye would show up 
immediately. We check on the 
stations frequently and every 
time we’re there, the beach 
is covered with geese and 
geese poop,” he said, adding 
that he’s also seen the beach 
shared with flocks of vultures. 
“Unfortunately, it seems the 
fewer the people, the higher the 
population of geese because no 
one is there to chase them off.”

An online search for 
“goose droppings” resulted 
in thousands of results, many 
of which were posted by 
communities experiencing 
the same issues as Lake of 
the Ozarks, reporting average 
droppings of from 2 to 5 pounds 
per day.

According to research 
conducted by Dr. Allan Crowe, 
a research hydrogeologist with 
Environment Canada’s National 
Water Research Institute in 
Burlington, Ontario, those 
droppings on the beach could 
be perpetuating the problem. 

Crowe, an adjunct professor 
at the University of Western 

Ontario and McMaster 
University, wrote that scientists 
discovered greatly elevated 
levels of E. coli may exist in the 
shallow groundwater below the 
beach adjacent to the shoreline. 
He reported the sand protects 
the E. coli from the harmful 
effects of UV radiation in 
sunlight, provides sand grains 
on which the E. coli can attach 
themselves and is a stable 
source of nutrients. His studies 
suggest beach sand acts as both 
a reservoir that accumulates 
and stores E. coli and serves as a 
source of E. coli when released 
into the lake water through 
runoff or when waves run up 
the beach during a storm.

Still others wonder if the 
push for sewers is warranted 
since testing consistently shows 
the water is safe. According to 
DNR, of the 1,345 water samples 
taken for E. coli testing since the 
program began four years ago, 
42 samples registered levels of 
bacteria above DNR’s accepted 
limit and 31 of the “problem” 
samples were collected after 
near-record rainfalls.

Camden County 
Commissioner Kris Franken 
said because there are so many 
unanswered questions he’s 
doing research on the number 
of lakefront properties that have 
septic systems installed before 
1996, the year when stricter 
regulations were adopted and 
permits were required.

“Donna Swall prodded me 
to call a powwow about three 
months back that included a 
big group – commissioners 
from Camden, Miller and 
Morgan counties; a rep from 
Benton County because the 
commission couldn’t make it; 
our wastewater department; 
Stan Schultz; Rocky Miller; 
engineers from McClure 
Engineering and Miller Lindsey; 
Jim Rogers and Caroline 
O’Toole from LOWA and these 
two doctors, Dr. Munger and Dr. 
Morris. The doctors contended 

that if we tell them how many 
lakefront septic systems were 
installed before 1996, they can 
give us a date our lake will go 
bad,” Franken said, adding 
that LOWA has consistently 
maintained that number 
is approximately 17,000 in 
Camden County alone.

However, he said his research 
is coming up with a much 
smaller number.

“I know we have 17,722 
lakefront parcels so I subtracted 
the county parcels with 
permitted systems. Then 
I subtracted the number 
of parcels that are not yet 
developed. Next I subtracted 
the number of parcels served 
by small systems. Next, I plan 
to break out the properties 
in Osage Beach and Lake 
Ozark that are on those cities’ 
systems. I’m expecting that the 
final number will be between 
5,000 and 6,000, which is a 
far cry from 17,000,” Franken 
said. “And there’s no reason to 
think that every one of those 
is an old dilapidated system. 
I’m all for clean water and 
responsible management of 
our Lake but I’m not jumping 
on a bandwagon to promote 
something that doesn’t make 
sense.”

The resulting droppings could keep E. coli counts high. Submitted photos.

Some say the closings and lack of human activity in the area have allowed geese to ‘take over’ Public Beach 2. 

Controversy over E. coli continues
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• T-Shirts • Team Uniforms
• Jackets • Corporate Apparel
• Hats  •  Bags
• Promotional 
Items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr • Osage Beach

By Nancy Hogland
Kevin Keith, director of 

the Missouri Department of 
Transportation’s (MoDOT) 
central office, envisions a day 
when drivers will pay a vehicle-
miles-traveled tax – the more 
they drive, the more they pay 
– to fund roads, railways and 
bridges. In fact, Oregon is 
currently experimenting with 
such a program, he said.

“However, as citizens, we’re 
not ready for that because it 
means the government will 
know where you’re going and 
how much you’re driving,” he 
said, adding that when a draft 
of that idea recently was leaked, 
the White House immediately 
insisted it hadn’t been vetted by 
top officials.

A while back the Missouri 
Transportation Alliance, a 
group of business folks, started 
meeting to look for a solution to 
funding, Keith said, adding that 
so far, studies show a 1-cent 
sales tax has the best chance 
of being adopted by voters. 
The group is also looking at the 
feasibility of toll roads for larger 

projects such as I-70 or I-44, 
cost-sharing programs and the 
possibility of turning over some 
roadways to cities and counties.

In the meantime, state roads 
will be striped less frequently, 
grass in the medians won’t be 
mowed quite as often and snow 
plows may make fewer swipes. 
And although MoDOT will be 
honoring five-year construction 
program commitments, few 
new road projects will be taken 
on. Instead, the focus will be on 
repairing and improvements of 
existing roadways. 

Those are just a few of the 
changes that will be seen in 
coming years by Missouri’s 
residents if funding doesn’t 
improve.

Keith presented the grim 
outlook for Missouri’s roads 
and bridges at this month’s 
meeting of the Lake of the 
Ozarks Council of Local 
Government meeting. He 
said although Missouri has 
the seventh largest highway 
system and the seventh highest 
number of bridges, the state 
ranks 42nd in revenue per mile.

“We’ve had a construction 
program at MoDOT of $1.2 
billion a year for the last six 
years. However, as we look 
ahead, the very best for the next 
five years is about $600 million,” 
he told the group. “Our funding 
was not cut by half. We got to 
the $1.2 billion by temporary 
funding fixes – bonding,” he 
explained, adding that MoDOT 
has used bonding for the past 
decade to fund projects like the 
new U.S. 54 Expressway and 
Highway 5 - improvements that 
otherwise never would have 
been constructed.

Keith said MoDOT’s income 
had grown about 2 percent 
a year for the past 30 years, 
providing a “nice” revenue 
stream that allowed them to 
pay off the bonds.

“But that’s not in the future. 
For the last five years it’s become 
a ‘stable’ revenue stream. 
However, as we look ahead, 
not just at the next year or two 
but the next decade or two, 
we know fuel tax will become 
a declining revenue,” he said. 
“With higher fuel prices, people 

are no longer buying vehicles 
that get 11 miles per gallon. 
Instead they’re buying vehicles 
that get 45 miles to the gallon. 
And then there are electric 
vehicles and hybrids, which 
can run for miles before they 
even start using any gas.”

Although MoDOT also 
gets a portion of license and 
registration fees and sales tax 
from vehicles, since 75 percent 
of its funding comes from a 
17-cent-per-gallon fuel tax, the 
reduction in consumption has 
been hitting, and will continue 
to hit, MoDOT hard, according 
to Keith.

Although critics have said 
MoDOT wouldn’t be facing 
funding problems if they 
hadn’t created the debt, Keith 
said they can answer that they 
wouldn’t have done the road 
work without it. 

“It’s important for folks to 
know that for a decade we’ve 
borrowed money at ridiculously 
low interest rates to keep the 
construction program active 
and it has worked. But it was 
and is a temporary solution,” 

he said.
Keith said in addition to 

cutting back on road projects, 
jobs will be cut as well because 
the construction schedule 
under new $600-million budget 
would not be enough to keep 
all current employees busy. He 
said as a result, MoDOT already 
has started reducing staff by 
1,200 employees, closing 131 
facilities and selling off 700 
pieces of equipment. 

However, he said some of 
the changes should have been 
made years ago.

“We’ve operated pretty much 
the same since the 1930s when 
MoDOT was established. Sheds 
were spaced so you could get 
a mule team and grader to the 
next building in a day. Well, we 
no longer use mule teams and 
the technology and equipment 
is quite different today,” Keith 
laughed. “We’ve had to make 
some very difficult decisions 
but until our revenue stream 
increases, this is about the best 
we’ll be able to do.”

Declining revenues forces MoDOT to make tough choices
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• Laparoscopic Surgery
• Hysterectomy Alternatives
• Vaginal Surgery
• Urinary Surgery
• Pelvic Pain
• Well Woman Exam
• Abnormal Pap Treatment
• Cancer Screening and/or Preventive Medicine
• High and Low Risk Obstetrics/Ultrasound
• Preconceptual Counseling
• Family Planning and/or 

Sterilization & Alternatives

Physicians for 
women 980 Parkside Village Lane

Osage Beach • (573) 302-1114
www.lakesideobgyn.com

a personal experience...

Rene Galan, MD Kevin Hooker, MD

Ask our patients about their experience with our 

practice. We look forward to meeting you!

Larry’s on the Lake 31 MM by water, off Pier 31 Road in Camdenton 
was welcomed as a new member in the Lake West Chamber with a 
recent ribbon cutting Check out the website at www.larrysonthelake.
com or call 573-873-5227 for more information.  Pictured are: Bud Kid-
der, Kurt Flickinger, Bob Robinson, Kay Reeves, Connie Foote, Bill Pat-
terson, Tiffany Riemann, Rose Vanderbeck and many other business 
social patrons.

The Lake Area Chamber of Commerce was on hand to help announce 
the opening of Slugger’s Eatery at 4824 Hwy 54, Ste 4 with a ribbon 
cutting ceremony. Visit www.facebook.com/mysluggersEatery.com 
or call 573.693.9230. Pictured along with TAG Team Members & Cham-
ber Active Volunteer Ambassadors from left to right are:  1st row:  
Tim Richardson, 2nd row:  Steve Naught, Melissa Carroll, Tom Feath-
erston,  Andrew Lasson, & Stephanie Keilholz Mike Wagget, and Katie 
Karr. 

The Lake Area Chamber of Commerce was excited to welcome new 
business and member The Hideout Bar and Grill with a ribbon cut-
ting ceremony. Osage Beach Premium Outlets or call 573.348.1500. 
Pictured along with TAG Team Members & Chamber Active Volunteer 
Ambassadors from left to right are:  (1st Row) Tim Layman, Robert 
Bradley and Josh Henry.  (2nd Row)  Joni Walden, Tom Smith, Mark 
Henry, Igor, “The Russian”.

Ribbon Cuttings
From Lake Area Chambers of Commerce
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Lakefront

$689,000

Lake Home

$839,900

Investment Property

$289,000

Gated Community

$498,800

Lakefront

$349,000

Investment Opportunity

$105,000

41 Acre Ranch

$699,000

North Shore Beauty

$365,000

Condo

$289,000

• Incredible Lake View
• Nearly New w/5 BR, 4 1/2 BA
• Huge Dock 
• MLS# 3078541

• #1 Rental Opportunity on Horseshoe Bend
• 3 BR/2 BA, Walk to Entertainment & Dining
• Lakefront, Dock, Clean & Lots of Parking
• MLS# 3077529

• Fully Rented Duplex in Lake Ozark
• Large Flat Lot Included
• Recently Updated, Clean, Close to Town  
• MLS# 3066543

• Lake Point Condo Private Complex on KK
• Gated Entrance, Pool, Tennis Court
• Split Level w/12x30 Slip
•  MLS#3073279

• Tons of Room
• Cove Protection/ Great Views
• 5 Bedroom 4 Bath Lakefront Home
• MLS# 3074005

• Downing Branch Cove- HH
• Newly Remodeled, 3 Bedroom & 2 Bath
• 2 Well Dock; 14x36 Slip Set Up for a Nice Cruiser
• MLS#3075498  

• 4 Bedrooms, 3.5 Baths
• Huge Screened Porch, 14x48 Boat Slip
• 2 PWC Slips and Community Pool steps away
• MLS# 3078664

• 3 Well Dock w/ 16X40 Cruiser Slip
• Two Master Suites
• Cove Protection with Main Channel View
• MLS# 3078240

• Custom Built, Pristine 6784 sq.ft.
• Lake, Barn, Garage and Fenced
• Private and Secluded Yet Close
• MLS# 3077623

• Easy To Use
• Real-Time 

Property Updates
• Log-In Today & 

Let Your Mouse 
Do The Work!

Visit Our Website for FREE Listings!

Mobile Ads - Web Design 
Lead Generation

Toll-Free 1-855-333-0383

www.3gmobilemarketing.com

continued from page 12
talk to many businesses about 
backing.

“I’m trying to keep my 
sponsorships as low as possible. 
I sold the hood, and the trunk, 
which costs $300, is in limbo, but 
panels are only $125 and I have 
other areas to display decals that 
are less,” he said, adding that 
anyone interested in sponsorship 
can call him at call 573-302-
2010 extension 240 and leave a 
message. He promised not to 
return the call at 3 a.m.

The Battle of the Badges 
competition, initially designed 
to find the fastest sheriff in the 
Ozarks, got started in 2009 as 
a way to raise money for OML. 
Competitors included Christian 
County Sheriff Joey Kyle, Green 
County Sheriff Jim Arnett and 
Webster County Sheriff Roy Cole.

“We had a lot of fun, the crowd 
loved it and we raised enough 
money to help OML keep the 
doors open so we decided to get 
more sheriffs to join us for a bigger 
race the next year,” Kyle said, 
adding when law enforcement 
from other areas heard about 
the race, they decided they too 
wanted to get in on the action. 

However, it was tough finding 
– and paying upkeep – on cars to 
race. That’s when Reid Millard, a 
big racing fan and Jefferson City 
business owner, got involved. 
Millard offered to purchase 
vehicles for departments that 
wanted to race as long as those 
departments would outfit the cars 
with roll cages and promise to 
have a mechanic on hand at the 
races. Although departments are 
required to keep the stock engines 
and transmissions, light bars, 
sirens and custom paint jobs were 

all allowed – and encouraged. 
The first race of the 2010 season, 

organized by Millard and held 
in Sedalia, raised nearly $40,000 
for Special Olympics Missouri. A 
race at the I-55 Raceway in Pevely, 
organized by law enforcement in 
that area, brought in another large 
amount for Backstoppers. Kyle 
said since the sheriffs participated 
in the Sedalia and Pevely events, 
law enforcement from those areas 
reciprocated and they ended up 
with 12 cars racing 18 laps in last 
year’s third and final event in 
Springfield. 

This year’s schedule also 
includes a race on September 10 
in Pevely and another on Oct. 15 
in Springfield. Tim Bruce, owner 
of All Night Towing and Recovery 
in Springfield who was involved in 
starting the racing series, said the 
ultimate goal is to get every state 
to hold its own series and then the 
top three or four from each state 
would travel to Missouri for one 
big race. 

O’Day said the state of 
California has gotten on board 
with the idea and will be holding 
races this year.

“This is really turning out to 
be huge – something that has the 
potential to draw a lot of attention 
and raise a lot of money for 
important causes,” Bruce said. “A 
side benefit is everyone is having 
a whole lot of fun in the process!”

For more information, 
including times, admission 
prices and race locations, visit 
Battle of the Badge-Missouri on 
Facebook or the Special Olympics 
Missouri’s site at http://somo.org/
battleofthebadges. To get more 
information on sponsoring other 
cars and drivers, contact Bruce at 
417-873-9436.

Battle of the Badges coming 
to Eldon Speedway

Limo & Bus Service
14 Passenger
SUV Limos

14-30 Passenger Party Buses & Vans

Zee Only Way to Travel!

Any And All Occasions!

(573) 365-2366 • (800) 958-5655

Zee Express, Inc.
Illinois: (618) 248-5655
Missouri (314) 621-9884

www.zexpressbusandlimo.com

Rent it Right Away!
BUSINESS 54 • LAKE OZARK  www.zeelakeautorentals.com

ZEE LAKE AUTO RENTALS, INC.
Vans and Pickups
Available for Rent! (573) 365-2366
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27th Kelly’s Clown Golf ClassiC
earns $42,000!

eVent sPonsors

Randy and Jane Kelly hosted the 27th Kelly’s Clown Golf Classic at Osage National Golf Club on Sunday, May 1st, to benefit 
the Dream Factory.  This year’s event included an auction and cocktail party on Saturday evening, compliments of Central 

Bank and L.O. Profiles.  Sunday morning players’ breakfast was sponsored by Mills & Sons Insurance.  The golf tournament on 
Sunday was a three person format with winners in three men’s flights and one women’s flight. The Dream Factory would like to 

thank all the Sponsors and all those who participated in the success of the 2011 Kelly’s Clown Golf Classic. 
This year’s event earned $42,000 for the Dream Factory and we are extremely grateful. 

$1,000 DIAMOND SPONSORS
Benne Broadcasting
Birdies and Tees
Central Bank of Lake of the 
Ozarks
Dave Spence – St. Louis Rams
Glaize Harbor Marina
James and Sarah Weiss
Kelly’s Port
KLOZ 92.7 and KQUL 102.7
L. O. Profile 
Lake of the Ozarks Business 
Journal
Michael & Brenda McDorman
Miller’s Professional Imaging
Mills and Sons Insurance
Missouri Eagle
Osage National Golf Course
Paul’s Supermarket
Porto Cima
Randy Thompson
Tan Tar A
Team Jane Kelly 
Wings of Thunder

$500 TITANIUM SPONSORS
Baxter’s
Bear Creek Valley/Ruthie D’s
Charlie Haake - Hallbrook Golf 
Club
Ed Murry
Harris Home Interiors
K & R Manufacturing Company
Lake Printing
Lakeland Oil Company
Loch Lloyd Country Club
RE/MAX Lake of the Ozarks
Scott’s Concrete
The National Golf Club
Woodland Scenic

$300 GOLD SPONSORS
Ashley Furniture
Bank Star One
Bull Pen
Citizen’s Bank of Eldon
Designing Diva
Duncan II Jewelry
Fox Marine Power
Henry and Barbara Fricke
Jack’s Guide Service
John Elliott Interiors
Old Kinderhook
Ozark Barge & Dock
Pistols Plus
Ron Hulett Automotive
Sheraton Overland Park
Stanton Manufacturing
Summerset Boat Lift
Surdyke Yamaha & Marina
The Country Club Hotel Spa
The Cove/The Ridge Golf
The Entertainer
Thomas Construction
Vincent & Cathleen Dean
Vista Grande
Wilson, Toellner & Associates

$125 SILVER SPONSORS
Bella Donna’s Salon
Blue Heron Restaurant
Domenico’s
Eagle Knoll Country Club
Eldon Country Club
Embellishments Designs & 
Home Furnishings
Essentials Salon
Facial Design
Instant Banners and Signs
J. B. Hooks
Janine’s Flowers 
John McDorman
Kathy Wise
Krantz and Associates
KWIK KAR
Lake Valley Country Club
Missouri Furniture
Osage Barge & Dock
Redfield Golf Course
Rolling Hills Golf Club
Ryan Manselle
Sugar Creek Miniture Golf
Sycamore Creek

OTHER DONORS
Artpho, Bath & Body Works, Big 
Amish Country Corner
Atlantic Cigar Company
Bahamas Bistro
Blair’s Landing
City Grill
Considerate Done
Copper Fox
Coral Reef Seafood
Culver’s
Euro Bella
Evergreen
Fire Station Grill
Golden Corral
Half Sauced Barbeque
J. Bruner
JJ Copper Pot
JJ Twig’s Pizza & Pub
Kelly’s Westport Inn
LaFata’s Deli
Lil’ Rizzo’s
MarineMax
Michael’s Steak Chalet
Oar House at Miller’s Landing
Outback Steak House

OTHER DONORS
Putt’n Stuff
Ron Massie, DDS
Seven Springs Winery
Steak ‘n Shake
Steam-A-Way Services
Stroud’s Restaurant 
Sugar Loft
Sylvia’s Pet Grooming
The Bed and Biscuit Resort
The Clayground
The Duck 
The Golf Club at Deer Chase
The Ozark Pet Nanny
Three Trees Home Décor
Timber Falls Water Park
West Marine
Windjammer Spa
Wok-n-Roll

Top Left: 
Championship Flight 1st 
Place. Sam Derikrave, 
Dexter Zaring & Randy 
Thompson
Top, Center: 
A Flight First Place. Ken 
Carmody, Joe Roeger & 
Mike Beale (not shown)
Top, Right: 
B Flight First Place
Melissa Carroll, Tami 
Brown, & Jeff Carroll 

Bottom Left: 
Women’s Flight First Place
Brenda McDorman, Nancy 
Duncan & Nancy Gordan
Bottom Right: 
Presentation of Proceeds to 
The Dream Factory
Randy Kelly, Angela Uxa, John 
Olivarri, Carole Olivarri, Mary 
Gordon and John Gordon



“Insurance Talk”
with Ron Hall of 
Golden Rule Insurance

Preparing For 
Spring Storms

Bills are the last thing you wor-
ry about when you are seriously 
ill.  We can help you solve that 
problem at Golden Rule Insurance 
Agency.

Critical Illness can affect any-
one. A critical illness insurance 
plan can pay you cash for a quali-
fying serious illness.  You can use 
the cash however you’d like- for 
bills, living expenses, out-of-pocket 
medical expenses and more.

Did you know?
1. In the US 38% of woman 

and 44% of men develop cancer in 
their lifetime.

2. Every 40 seconds someone 
in the US has a stroke

3. By 2020 over 700,000 Amer-
icans will suffer end-stage kidney 
disease or need chronic dialysis or 
a kidney transplant.

Family income can drop by over 
$12,000 a year following cancer, 
heart attacks or stroke- even with 
health insurance.

Can you afford a major illness?  
A critical illness policy can be that 
“rainy day” fund.  You hope you 
never need it but will be glad you 
have it if the time should come 
that you need it.

Who needs Critical Illness In-
surance?

1. If loss of income would im-
pact your way of life

2. If you or your spouse is the 
primary source of income

3. If you have health insurance
4. If you don’t have health in-

surance
• Maximum lifetime benefi t 

– you select coverage amount of 
$10,000, $20,000 up to $50,000

• Waiting period – fi rst diag-
nosis must be made 30 days after 
effective date

• Tax-Free benefi ts –cash can 
be used for bills, living expenses, 
out-of-pocket medical expenses 
and more.

Benefi ts are paid in full, as a 
one time payment, not paid based 
on actual expenses incurred. 

Critical Illness policies cover 
heart attack, stroke, and life-
threatening cancer, loss of hearing 
or speech, loss of vision, paralysis, 
coma, renal failure, and more.

Ron Hall is an agent with 
Golden Rule Insurance Agency in 
Osage Beach. He can be reached 
at 573-348-1731 or ron@golden-
ruleinsurance.com for additional 
comments or questions.

Ron Hall

Lake Home on Horseshoe BendFOR SALE BY OWNERFor Sale by OwnerFOR SALE BY OWNER

Located on a peninsula, 3 bedroom/3 bath home with fireplace sits on top of a 10 ft. pedestal with concrete support 
beams supporting the 2 story lakehome. Lots of trees... beautiful Southeastern view of main channel. Enjoy a full 
moon, but never worry about the afternoon sun. Soundly built with 2”x6” construction and a wall of windows to 
enjoy the view all day, every day. Custom built kitchen cabinets and granite countertops. Attractive concrete  
driveway with exposed river rock and 2 car garage with oversize lighted attic storage. Martini deck over lake,  
100 ft. lakefront, seawall and large cruiser dock built by Trico Dock Company.

Directions: Horseshoe Bend Parkway (formerly State Road HH). After passing Lodge of Four Seasons, turn right 
on Cherokee Road then left on Linn Creek Road (it forks twice, go right both times) which keeps you on Linn Creek 
Road and brings you to Nonsuch Road.
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n

 C reek Road
E. Linn Cree k Road

W
. Linn Creek Road

E. Linn Creek Road

Zebra Road

Contact Jo & David Spriggs (573) 280-2218
email address: spriggs.lakehome@yahoo.com

Click on www.206nonsuchroad.com for visual tour and more information

Beds: 3 | Baths: 3
Single Family Home - located at 206 Nonsuch Road $379,000

5509 Highway 54    Osage Beach, MO
Near Osage Beach Post Of�ce

573-348-4708
LakeDesignCenter.com

Need New
Window Coverings?www.missouribell.com

Sales ~ 24 Hour Service 
Installation

Servicing Most Brands

Authorized Dealer

(888) 873-0878
15 Harvest Rd (5-77), Camdenton

• All Telephone System Equipment • Fiber Optics 
• Engineering • LANS • WANS 

• Integrated Voice & Data Networks 
• VOIP • Paging • Voicemail Systems

Locally Owned  •  Service After the Sale

Member
Camdenton Area

Chamber of 
Commerce

Free 
Estimates

Serving the Lake Area since 1991
Competitive 

Pricing
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The three rules of real estate.

Location.
Location.

TalkToTonia.com

Business 54 and Crossings West Drive, Lake Ozark
573-365-9700          800-348-6642

A Multiple Listing Service REALTOR® • Equal Housing Opportunity

The Lake West Chamber welcomed Garden of Eat’n into their member-
ship with a recent ribbon cutting.  Open Monday-Saturday 11:00am-
3:00pm (Lunch Only). Call Kris: 573-374-4867.  Pictured l to r: Amber 
Martin, Howard, Kris Corum, Collette VonSande, Jess Wadle, Melissa 
Ray, Gene Deters  and Stanley Field.

 

The Lake West Chamber was pleased to have a ribbon cutting for The 
Lake Docktors at their new location on Hwy 5 in Sunrise Beach.  Check 
out their website at www.wetsteps.com or give them a call at 573-
374-9731.  Pictured l to r: Gene Deters, Stanley Field, Sam Casella, 
Kelly Kleen, Jess Wadle and Amber Martin.

Dennis Devine a Sales Associate with Veatch Realty, was welcomed 
into the Lake West Chamber with a ribbon cutting.  You can contact 
Dennis at 573-480-2448 or at the office, 573-392-9900. www.veatchre-
alty.com Pictured l to r: Ellen Bozich, Jess Wadle, Pam Huschle, Den-
nis Devine, Stanley Field, Melissa Ray, Gene Deters, Shanel Howard, 
Central Bank.

Ribbon Cuttings
From Lake Area Chambers of Commerce
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Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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Join us for the fourth annual 

CADV Golf
Classic

(Citizens Against Domestic Violence)

CADV/VOC served over 498 victims of domestic violence and 
sexual assault from Camden, Miller & Morgan counties in 2010.

CADV/VOC appreciates your generous
support in these uncertain times.

JULY 31
2011

ENTER FOR  CHANCE AT A$5,000PUTTINGCONTEST

$25,000
HOLE-IN-ONE

CONTEST

Lunch at 11:30 am – Tee off at 1:00 pm
Entry form available at

www.oldkinderhook.com or cadv-voc.org
Sponsorship levels available - call 573-346-9630

Includes 18 holes of golf, cart, 
lunch, on course beverages and 
a chance to win UNBELIEVABLE 
prizes including a certificate for a 
FREE Golf Club!
- just pay shipping & handling!

Entry fee is 
$125 per

person

CADV_full_BusJourn_2011.indd   1 6/22/11   10:41:14 AM
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BUSINESS OPPORTUNITY

For Sale:  The perfect 
place for a small business and/
or build a beautiful home on 1.083 
acres with all infrastructure already 
in place.  This property is on the 
4mm and has a metal building with 
a nice furnished studio apartment 
that you can live in, run your busi-
ness or stay while building a home 
and then rent out for income. It also 
comes with a very heavy duty 2 well 
covered dock. Call for more infor-
mation. 573-418-3476.

UNIQUE BUSINESS OPPORTU-
NITY: MLM company expanding 
into Mexico.  Looking for Spanish-
speaking bilingual, entrepreneurial-
minded people with integrity, peo-
ple & computer skills, and heart for 
helping others.  Call Kim after 1pm  
206-650-6303

MAS BUSINESS SOLUTIONS 
BUYING AND SELLING BUSI-
NESSES 573-836-1258  www.mas-
business.biz

PROFESSIONAL SERVICES

Farm, Ranch and Commer-
cial Products. Restore all 
flat, metal and rubber roofs. Cost 
is just one reason to call Victor at 
LaCrosse. 573-449-2626.

SAVE COMMERCIAL ROOFS. 
NO REPLACEMENT METAL, RUB-
BER, EPDM, FLAT, TPO, PVC ROOFS. 
PRODUCTS WORK ON WET SUR-
FACE WINTER/ SUMMER.CON-
TRACTORS WELCOME . FACTORY. 
DETAILS Azteccollc@ Socket.Net

Contractors worldwide 
restoring existing metal, rubber, 
flat ponding roofs. Save thousands 
replacement costs, fast start packet 
$35 US. 573-489-9346. 

INSTANT RENEW ROOF COAT-
INGS sm. Dinosaur Tough. Saves 
Replacement metal, rubber, flat 
roofs. Barns, Silos, Factory, Office. 
(573) 823-4037.

REAL ESTATE COMMERCIAL

BEST COMMERCIAL BUY ON 
THE WESTSIDE! Sunrise Beach, RE-
DUCED! LIKE NEW 10,500 sq. ft. 
building w/ 24’/18’ sidewalls, 2 - five 
ton heat-pump units, multiple OH 
doors, dock high loading platform, 
outstanding Hwy 5 visibility and 
access. ($229,900) MLS 3065825. 
Or corner lot bldg w/ 7,200 sq. ft. 
building with 4,800 sq. ft. com-

mercial space in lower level and 
2,400 sq. ft. upper level 4BR/3BA 
residence ($249,900). Seller will 
lease back residence. MLS 3065824. 
Buy one or both for $449,000 (MLS 
3065826). OWNER WILL CONSIDER 
ALL OFFERS. Bruce at Adams & As-
sociates Real Estate (573) 216-4690 
for details www.Adams-Commercial.
com

BOAT RENTAL BUSINESS: Fan-
tastic income, work less than 6 
months per year. Call Bruce (573) 
216-4690. Adams & Associates 
Real Estate (573) 348-5100. www.
Adams-Commercial.com

CONVENIENCE STORE-MINI 
MART w/ BAIT & TACLKLE SHOP. 
Outstanding opportunity in GREAT 
location on the west side of the 
lake. 3,900 sq. ft. store COMPLETLY 
refinished with all building infra-
structure, furnishings, fixtures and 
equipment less than 1 year old. 
There is also a 2 bay carwash on 
site. Call Bruce Adams (573) 216-
4690 for details. Adams & Associ-
ates (573) 216-4690. www.Adams-
Commercial.com

FOR SALE: BANK OWNED - 
FORMER CAMDENTON AUTO DEAL-
ERSHIP. Located on the north Hwy 
5 business loop in Camdenton. 
Spacious 11,000 sq. ft. showroom 
and service complex situated on 5 
acres with 397 ft of Hwy 5 frontage, 
large paved parking lot. Well main-
tained and in good repair, versatile 
property has strong potential for a 
variety of uses. Billboard income 
sweetens the deal. Priced to sell! 
MLS 3066893 Call Bruce at (573) 
216-4690 for details. Adams & 
Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com

FOR SALE: MARINE SALES/
SERVICE & SPORTING GOODS. 
Business and real estate just out-
side of Laurie, MO. Includes +/- 7 
acres, 6,000 sq. ft. building used 
for retail store and indoor archery 
range, and 2,400 sq. ft. metal build-
ing used for service shop. Also 
has boat storage facility. Features 
Smokercraft pontoon and Mercury 
and Honda outboard dealerships 
and service business. Terrific op-
portunity to own a business at the 
Lake of the Ozarks. MLS 3070295. 
Call Bruce (573) 216-4690. Adams 
& Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com

FOR SALE: OSAGE BEACH PRO-
FESSIONAL OFFICE PLAZA. Fantastic 
Hwy 54 location. Newer quality con-
struction with steel roof - 6 units - 2 
buildings - 8,300 sq. ft. Quality long 
term tenants. Reduced to $995,000. 
Investment package available. Call 
Bruce Adams (573) 216-4690. Adams 
& Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com.

FOR SALE: RETAIL/OFFICE STRIP 
CENTER. Laurie Landing. Great loca-
tion in Corporate Woods Business 
Center 5 units –, total 7250 sq. ft. 
quality construction, great park-
ing, front & back access. Low main-
tenance. Good tenants in place. 
$395,000. Adjacent lots available 
for expansion. Bruce Adams (573) 
216-4690. Adams & Associates Real 
Estate (573) 348-5100. www.Adams-
Commercial.com.

Waterfront Restaurant/
Bar located at the 3mm of Big Nian-
gua!! Totally turnkey business ready 
for a new owner! Well established 
business. 2 level guest cottage and 2 
boat docks included- holds 18 boats! 
Call today for details! $900,000  mls 
3075198  Bobbi Bash Realty 573-365-
2622  or bbash@usmo.com

REAL ESTATE FOR RENT

SIX MONTHS FREE RENT! PRO-
FESSIONAL OFFICE SPACE: 2,400 s.f. 
or 1,200 s.f. unfinished office space in 
modern professional complex on Hwy 
54 next to Comfort Inn. Owner will 
build out to your design. Also 1,260 
sq. ft. upscale, FINISHED space for 
lease. Would make great medical or 
other professional office. Call Bruce 
Adams (573) 216-4690. Adams & As-
sociates Real Estate (573) 348-5100. 
www.Adams-Commercial.com.

REAL ESTATE RESIDENTIAL

1PERFEC TL AKEHOME .COM. 
enjoy this great Lake home, flat lot, 
great neighborhood, blacktop to 
door, great view, protected cove, large 
3 well dock with cruiser slip, check it 
out, priced below appraisal $650,000. 
Call Bruce Adams (573) 216-4690 for 
details. Adams & Associates Real Es-
tate (573) 348-5100. www.AdamsAt-
TheLake.com.

Just Listed Four Seasons LF 
Home, This home outshines the com-
petition! If you’re looking for a Four 
Seasons furnished waterfront in this 
price range or even higher, you must 
see this house.Fabulous, gentle lot in 

six mile cove. 3600 SF, 4BR/5BA, So 
comfortable to live in open floor plan, 
large rooms, terrific outdoor areas 
include screened porch just off great 
room, private deck from master and 
large lower level patio. Steps away is 
the monster dock system with tiki bar, 
swim/sun platform, cruiser slip, run-
about slip and PWC slip. Terrific setting 
offers great protection for boats and 
swimmers with beautiful views. South-
ern exposure, lush, mature landscape. 
Room for pool if desired. 1097 South 
Anemone, Four Seasons, MLS#3078189 
$895,000 See this Virtual Tour & all the 
lake’s properties at www.YourLake.
com. Call Michael Elliott at C. Michael 
Elliott & Associates@573-280-0170 or 
1-877-365-cme1.

Lake Access Cape Cod Style 
Home in the Villages. Built 2004, fea-
tures vaulted ceilings, 3bd/2.5ba, 1950 
sq ft, 2 living rooms, Close to ameni-
ties! $219,000  mls 3076850  contact 
Bobbi Bash Realty 573-365-2622  or 
bbash@usmo.com

Newer home, built 2005, 4 bd/2ba, 
vaulted ceilings, 2 wooded acres, 2 car 
attached garage PLUS 2+ car detached 
garage/workshop. Great location just 
off D Rd. Close to School of the Osage. 
ONLY $149,000  mls 3077890  Contact 
Bobbi Bash Realty 573-365-2622  or 
bbash@usmo.com

Totally remodeled home on 5 
acres, 3 bd/2ba, fireplace, master suite 
w/jetted tub, wooded acreage, storage 
shed and more! ONLY $64,900 mls 
3075500  Contact Bobbi Bash Realty 
for details 573-365-2622 or bbash@
usmo.com

Waterfront Osage Beach 
Home, new from the studs in! 3 bd/2ba, 
granite counters, NEW everything, 2 
well boat dock included. Great loca-
tion off of KK! Asking $198,500  mls 
3076626  Contact Bobbi Bash Realty 
573-365-2622  or bbash@usmo.com

REAL ESTATE LOTS

THE LAKE LOT EVERYONE IS 
LOOKING FOR. VERY gentle, east fac-
ing, mature trees, deep water, com-
munity water, cove location with main 
channel view, seawall, boat ramp, 
blacktop all the way, great neighbor-
hood, 44MM off Irontown Road (LR 
7-9). This is a double lot w/ 160 ft of 
lakefront. Buy both for $125,000. MLS 
3071718. Adams & Associates Real Es-
tate (573) 348-5100. www.AdamsAt-
TheLake.com.

REAL ESTATE CONDOMINIUMS

Just Listed in Preferred Complex! 
611-5D Lazy Days Rd., Osage 
Beach, Super nice lakefront condo 
with a breath taking view of the 
lake, comes furnished and ready 
to start enjoying all the lake has to 
offer. Immaculate interior, floor to 
ceiling wood burning fireplace, lo-
cated in the heart of Osage Beach 
and close to shopping, hospital and 
many fine restaurants. 2BR/2BA, 
1020SF Unit comes with boat slip 
and 8000lb. hoist so you have a 
place to park your boat. Priced right 
and a great value, please don’t let 
this one pass you by! Complex has 
2 pools, large playground, BBQ Pa-
vilions by pool, boat launch and 
trailer storage. Park like grounds 
are immaculately maintained. Very 
low number of units become avail-
able in the development. Surround-
ed by State Park land, your view of 
the undeveloped, tree lined cove 
will never change. MLS#3078623 
$163,900  See this Virtual Tour and 
all the lake’s properties at www.
YourLake.com.Call Michael Elliott 
at C. Michael Elliott & Associ-
ates@573-280-0170 or 1-877-365-
cme1.

Just Listed 2008 Pent-
house Unit w/slip just $154,900! 
370-5A Hawker Dr., Camdenton, 
Quality constructed top end unit 
in a building with an elevator. 
1121 SF, 2BR/2BA, Custom cabi-
nets, Glass railed, screened & tiled 
deck, 9’ slider, walk in closet in 
both bedrooms, ceiling fans in all 
rooms & deck. Surround sound in 
the unit & on the deck, Stainless 
Steel appliance package. This cor-
ner penthouse unit has 9’ ceilings 
with sweeping vaulted ceiling in 
living room. 12x32 slip is included 
at this price. Furniture, boat, pwc 
hoists and 14x40 slip available 
for extra money. Located in the 
quiet waters at the 3.5MM of the 
Big Niangua just 2 miles from the 
Hwy 5 & 7 Greenview intersection 
where you’ll find grocery store, res-
taurants, banks, and convenience 
store. MLS#3078734 See this Virtu-
al Tour & all the lake’s properties at 
www.YourLake.com. Call Michael 
Elliott at C. Michael Elliott & As-
sociates@573-280-0170 or 1-877-
365-cme1.
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1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Next to Dick’s Liquors

2011 JC 26’ Spirit TriToon 150HP ...........................................$31,000
2010 JC SunLounger 27’ 225HP ....................................SOLD $45,900
2011 JC 25’ Neptoon Sport TriToon Honda ..................................CALL
2011 JC SportToon 25TT 225HP Honda .......................................SOLD
2010 JC SunLounger 23 TT Sport 225HP Loaded  ..................$39,000
2011 JC 22’ Spirit TT 90 HP  ................................................Under 25K

WE RENT BOATS TOO!

1999 Maxum 3000 SCR Cruiser, 600 hours, white ..............................................................$43,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop ...........................................................$14,950
1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK JC PONTOONS AT 
FANTASTIC PRICES!

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Next to Dick’s Liquors

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK MANITOU PONTOONS 
AT FANTASTIC PRICES!

2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP ...........................Call
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki 150HP ...............................$37,500
2011 24’ Aurora V-Toon 3 Log Suzuki 150HP .............................................Under 30K
2009 Manitou 20’ Osprey Pro Loaded 90HP 4 stroke ....................................$19,900
2011 Manitou 24’ Oasis SHP Suzuki 200 HP ...........................................Under $40K!
2011 Manitou 26’ Encore SHP Suzuki ....................................................Call for Price
2011 Manitou 25’ Encore SES Rear Seating ...........................................Call for Price

WE RENT BOATS TOO!

1999 Maxum 3000 SCR Cruiser, 600 hours, white ..............................................................$43,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop ...........................................................$14,950
1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900

of Service
at the Lake!

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

New Location!
3545 Highway 54 Osage Beach

573-348-3888

Lake Road 
54-56 to Dude 
Ranch Rd. 
19MM Past 
Grand Glaize 
Bridge - Osage 
Beach, MO

573-348-4700
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1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK JC PONTOONS AT 
FANTASTIC PRICES!

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Next to Dick’s Liquors

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK MANITOU PONTOONS 
AT FANTASTIC PRICES!

2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP ...........................Call
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki 150HP ...............................$37,500
2011 24’ Aurora V-Toon 3 Log Suzuki 150HP .............................................Under 30K
2009 Manitou 20’ Osprey Pro Loaded 90HP 4 stroke ....................................$19,900
2011 Manitou 24’ Oasis SHP Suzuki 200 HP ...........................................Under $40K!
2011 Manitou 26’ Encore SHP Suzuki ....................................................Call for Price
2011 Manitou 25’ Encore SES Rear Seating ...........................................Call for Price

WE RENT BOATS TOO!

1999 Maxum 3000 SCR Cruiser, 600 hours, white ..............................................................$43,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop ...........................................................$14,950
1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900
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We can have you on the water fast, 
with competitive rates and fl exible terms. 

The money you need
for the boat you want.

www.cbolobank.com
Main Bank 573-348-2761 • Eldon 573-392-5086

Camdenton 573-346-2203 • Laurie 573-374-7775

Stop by or call today and 
let’s get you out on the 

water!

Member

We Have the Largest
Used Outboard 

Inventory in the Midwest!
www.FNAMARINE.com

We Have the Largest
Used Outboard 

Inventory in the Midwest!
www.FNAMARINE.com

Parting Out 100’s of 
1990 & Newer

Outboard Motors!

New &
Remanufactured

• Lower Units

• Powerheads

• Stern Drives

• Stern Drive Engines

1990 & Newer Outboard Motors!

1990 & Newer Motors 
Wanted In

Any Condition,
Running or Not!

Trade-In’s Welcome!

We Have the Largest
Used Outboard 

Inventory in the Midwest!
www.FNAMARINE.com

We Have the Largest
Used Outboard 

Inventory in the Midwest!
www.FNAMARINE.com

Parting Out 100’s of 
1990 & Newer

Outboard Motors!

New &
Remanufactured

• Lower Units

• Powerheads

• Stern Drives

• Stern Drive Engines

1990 & Newer Outboard Motors!

1990 & Newer Motors 
Wanted In

Any Condition,
Running or Not!

Trade-In’s Welcome!
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OSAGE BEACH • 573-348-5073 • CAMDENTON • 573-873-5073

Lifting your 
dreams … 

from Canoes to 
Cruisers!

530 Highway D - Osage Beach, MO 65065

 HYDROPORT 2 for PWC
DOCK FLOTATION & WHEELS 

DOCK LOCKERS & BOXES

Metal Culverts
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PROUDTOBETHELAKEOFTHEOZARKS

DEALERS

Specializing in Pre-Enjoyed Boats

BUY - BROKER - SELL - TRADE
NEW INVENTORY ARRIVING WEEKLY

www.premier54.com
(573)552-8550•Hwy54OsageBeach

Chaparral Boats • Leading the Industry for  
46 Years In Consistency, Stability and Value!

RUNABOUTS
1999 Donzi 22 BR, 5.0L, 220 HP blue ......................................................$19,900
2003 SeaRay 22 BR 5.0L 260 HP black ...................................................$21,900
2006 Crownline 225 BR, 5.7 L, 250 HP, trailer inc ...................................$29,900
1996 Maxum 23 SC, 5.7L  trailer inc .......................................................$14,900
2008 Sea Ray 250 SLX 6.4L 320 HP.........................................................$59,900
1999 Mariah 258CC, 5.7L .........................................................................$14,900
2006 Chaparral 28 BR 496 HO 425 HP .....................................PENDING $69,900
2003 Sea Ray 29 BR T350 Mag 300 HP ...................................................$59,900

PONTOONS/DECK BOATS
1996 Lowe 225 FS Evinrude 70 teal ..........................................................$7,900
2007 SeaRay 240 SD, 350 Mag., 300 HP. .................................................$44,900

PERfORmANCE BOATS
2006 Baja, 242BR, 6.2L trailer inc ...........................................................$39,900
2002 Formula 330 SS Tw 5.7L Tw 320 HP white .....................................$69,900
1996 Baja 32 Outlaw Tw 454 Mag Tw 385 HP white/red ........................$39,900

CRUISERS
2006 Four Winns 278 Vista, 8.1 Volvo .....................................................$59,900
2008 Cobalt 323C Tw 8.1L Tw 375 HP black .........................................$189,900
1995 SeaRay 440SD Tw 502 Tw 400 HP white ........................................$99,900

Now
On

Display!

America’s Finest 
Pontoon Boat

LEADING BY DESIGN

2011 Chaparral Run For The Sun 

Clearance Sales Event thru July 18th
287SSX284 SUNESTA
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(573) 346-7161 • (800) 524-7161

Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene
tank and galvanized metal parts makes for the most durable and dependable lift available today!

THE OBVIOUS CHOICE !

Polyethylene bushings 
for quieter operation 

& extended wear!

On The Lake For
Over 30 Years!

econolift@charter.net   www.econolift.com

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY. 5, TURN RIGHT 
ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

BOAT HOISTS
SALES

SERVICE 
INSTALLATION

FIVE-YEAR WARRANTY ON 
ALL GALVANIZED PARTS!

LIFETIME WARRANTY 
POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 36,000

PERSONAL WATERCRAFT LIFTS
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE Custom-Built Dock
CALL SUPER DAVE or GREG

or visit us online at
www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beautification
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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Buy The Best and Only Cry Once!

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
1993 CELEBRITY 240 BR – 7.4 MERC. W/HERITAGE TRL-500 HR ..........$12,900
1996 CHAPARRAL 2550 – 7.4 B3 –WHT/TL w/TRL ...............................$15,000
2006 VIP 2602 VERSAILLES – 496M – BLU/WT – 100 HRS ...................$27,900                 
1999 REGAL 2800 – 350 MAG – 223 HRS. ............................................$32,500
2007 RINKER 300 – T350 – 200 HRS. .................................................. $79,900 
1996 SEARAY 210 SELECT – 5.7 – TRAILER – 178 HOURS ...................$14,000
1994 SEARAY 300 – T/5.7 – WHT – 400 HRS. .......................................$31,900
1997 CRUISER INC 3120 ARIA – T/5.7 ...................................................$39,900
1999 WELLCRAFT 33 AVS –T/502 – WT/PL/YL -w/TRL – 360 HRS. .......$65,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .................................$29,900
2005 REGAL 3360 – 340 HRS .............................................................$117,000
2009 REGAL 3350 – 5.7 GXI-NTT/RED – 89 HRS.................................$145,000
2005 FORMULA 370 SS – T8.1 – N/BLUE – 300 HRS. .........................$169,000
2009 REGAL 3760 – N/BLK – 150 HRS.- T8.1 EVC JOYSTICK ..............$217,000
2000 REGAL 4160 – T8.1 – WHT/GRN – 80 HRS. ................................$145,000
2003 REGAL 4260 – T8.1 – T/BLK – 168 HRS .....................................$189,000

BOWRIDERS
2007 NITRO 195 FS – 150 MERC EFI w/TRL – 100 HRS........................$16,900
1996 SEARAY 210 SELECT – TRL ..........................................................$14,000
1999 GLASTRON 22GS – 5.0 GL SX – WHT/TEAL – 450 HRS. ...............$12,900 
2008 CROWNLINE 230 LS – 350 MAG – WHT/RD w/TRL.......................$43,000
1993 CLELBRITY 240BR – 7.4 MERC W/HERITAGE TRL 500 HRS ..........$12,900
2006 VIP 2602 VERSAILLES – 496M – BL/WT – 100 HRS .....................$27,900
1999 REGAL  2800 LSR – 350 MAG – 223 HRS.....................................$32,500
1996 REGAL 8.3 SE – 7.4V – WHT – 450 HRS .......................................$24,900
2005 ULTRA STEALTH 280 – 496H – BLUE/WHT – 138 HRS. ................$69,900 
2004 COBALT 282 – TW/350 MAG – ONLY 96 HOURS ...........................$76,000
2007 COBALT 282 – T/5.0 – SAND – 80 HRS. .......................................$87,900
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HOURS ...........................$32,000
2002 REGAL 2900 LSR – 5.7 GXI  - 200 HRS ........................................$36,900
2002 REGAL  2900 – 5.7 GXI DP – TT/BLUE – 350 HRS. .......................$39,900 
2002 ENVISION 3200 COMBO – 496 MAG – NTT/BLK – 130 HRS .........$44,900

CRUISERS
2005 CRUISERS,INC. 280 – T/5.0 – BLU/WHT -200 HRS. ......................$57,900
2007 RINKER 300 – T350 – 200 HRS. .................................................. $79,900
1994 SEARAY 300 – T/5.0 – BLU/WHT – 200 HRS. ...............................$31,900
1997 CRUISER INC. – 3120 ARIA – T/5.7 ...............................................$39,900
1997 REGAL 322 – T/350 MAG – 410 HRS –NTT/BLUE .........................$57,000
1999 CHRIS-CRAFT 320 EXP. – T/5.7 GI –  WHT ....................................$74,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT .................................$29,900
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HOURS!! ................$136,000
2002 REGAL 3260 – T/7.4 MPI B3 – 184 HRS .......................................$81,900
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS. ..............................$84,900
2000 CHRIS-CRAFT 328 EXP – T5.7 – WHT – 53 HRS ...........................$72,900
1999 SEARAY 330 DA – T/454 – 550 HRS. – W/TAN .............................$69,900
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C –REDUCED! ............$91,000
2006 REGAL 3560 – T8.1 –NTT/SAND – 130 HRS. ..............................$159,900
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS .............................$84,000
1995 SEARAY 370 SD –T/7.4L – N/TAN – 600 HRS. ..............................$69,900
2009 REGAL 3760 COMMODORE – 150 HOURS ..................................$217,000
1994 SEA RAY 380 SS – T502 – 298 HRS – T/TEAL ..............................$49,900
2005 REGAL 3860 – ENG. 420 – TT/SAND – 350 HRS. ........................$179,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! ..........$169,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO - .........................................$ 79,900 
2008 CRUISERS INC. 390 SC – T/8.1 – 75 HRS. ................................  $239,900
1994 REGAL 400 – T/7.4 – N/GRN – 600 HRS. ......................................$69,900              
1998 REGAL 402 – T/7.4 – WHT/TAN – 250 HRS...................................$84,900
2006 REGAL 4060 – 8.1 V – NTT/BLUE - .............................................$223,000
2007 REGAL 4060-T-8.1 -  ONLY 9 HOURS! ........................................$285,000
2002 SEARAY 410 EC – T/8.1 – WHT...................................................$170,000
2000 REGAL 4160 – T/8.1 GXI – WHT/GRN – 80 HRS. .........................$145,000
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! .......................$225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! ...............$290,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 70 HRS. ................................$298,000
2007 REGAL 4460 – T/496 HO – 300 HRS. ..........................................$269,000
2003 REGAL 4260 – T/8.1 – TAN/BLK – 168 HRS. .................................189,000

 CUDDYS
2001 CROWNLINE 225 – 5.7 – TRAILER ................................................$19,000
2000 REGAL 2450 – 350M – NTT/TN ....................................................$25,900
1996 CHAPARRAL 2550 – 7.4 B3 – WT/TL w/TRL .................................$15,000
2000 COBALT 293 – 8.2G – N/TAN – 170 HRS. ...................................  $49,900
1994 SEA RAY 280 SR – ENG. 454 B3 – NTT/GRN ................................$17,900
2005 TROPHY 2902 – WHT/GRN – 86 HRS ............................................$48,900
2009 REGAL 3350 – 5.7 GXI – NTT/RED – 89 HRS. .............................$145,000
2004 REGAL 3350 – T/5.7GXI ................................................................$89,500
2004 REGAL 3350 – T/496 – TT/BLK .................................................. $108,000
2005 REGAL 3350 CUDDY – T/5.7 GXI – 140 HRS. – N/TAN ................$114,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HOURS ...........................$169,000

PONTOONS
2005 BENNINGTON 2575 RL – 225 EVINRUDE C-TECH ......................   $28,900
2005 SMOKER CRAFT 8527 S – TAN – 50 HRS ...................................  $25,900

PERFORMANCE
1999 POWERQUEST 280 SILENCER – 454 MAG 375 HRS. WHT/BLU .....$29,900
2008 BAJA 30 OUTLAW – WHT/RED/BLK – 150 HRS. – T/496 HO’s ....$115,000
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS .................................$51,900
1989 FORMULA 311 TWIN 454 BRAVO 1 ...............................................$33,000
1999 WELLCRAFT 33 SCARAB AVS –T/502-WT  w/TRL – 360 HRS. ......$65,900                
1999 BAJA  33 OUTLAW – T7.4M – RD/BLK 4 BOLSTER .......................$54,900
1999 FORMULA 353 FASTECH – WHT/RED ...........................................$74,900
1996 APACHE 36 WARRIOR – T/500 – WT/BL/PL – 280 HRS .................$84,900
2006 BAJA 35 OUTLAW – T/496 MAG HO – 190 HRS. .........................$149,900
2006 DONZI 35 ZR – T496 MAGS HO – 120 HOURS – WHT. ................$129,000
2002 ENVISION 36 LEGACY – T/502 – WHT/PPL – 200 HRS ..................$74,500
1997 BAJA 38 SPECIAL – T/502 MAG’s – 390 HRS. – T/BLK .................$69,900
1998 WELLCRAFT 38 SCARAB – T/502 – N/TEAL – 497 HRS ................$54,900  
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS .............$80,000
1999 FOUNTAIN 42 LIGHTING – TRP/ -WHT/BL/YL ................................$99,000

2002 Regal 2900 LSR – 5.7 GXI DP – ntt/rd 
-200 hours. This beautiful one-owner boat with 

very low hours has always been lift kept.

$65,900$36,900$179,000$217,000
2005 Regal 3860 Commodore – T8.1 – tt/

sand – 350 hours. This is a fully loaded boat with 
fresh bottom paint, barrier coat & buff and wax.

2009 Regal 3760 – T8.1  - ntt/blk – 150 
hours. Looking for a late model, joystick dock-
ing boat with all the features? Look no further!

1999 Wellcraft Scarab 33 AVS – T/502 – wt/
ppl/ylw – 360 hours. This is one of the best 

rough water, high performance boats to be built!
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The Lake’s Only Authorized 
Sea•Doo & Sports Boat Dealer Since 1989 

Yacht Club Marina - 21 MM
1650 Yacht Club Dr., Osage Beach, MO

(573) 693-9250

Highway Showroom - Hwy 54
3864 Hwy. 54, Osage Beach, MO
(573) 693-9255

E-mail: sales@yachtclubmarina.com

Special 
Financing as 

low as
3.9% APR

thru July 
31,2011 • With Approved Credit

Stop in at our highway location or marina to see available models today!

FREE Additional 12 Month 
Service Contract 

B.E.S.T. Coverage
• With Approved Credit

Sea-Doo Season Is Here!

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Next to Dick’s Liquors

2011 JC 26’ Spirit TriToon 150HP ...........................................$31,000
2010 JC SunLounger 27’ 225HP ....................................SOLD $45,900
2011 JC 25’ Neptoon Sport TriToon Honda ..................................CALL
2011 JC SportToon 25TT 225HP Honda .......................................SOLD
2010 JC SunLounger 23 TT Sport 225HP Loaded  ..................$39,000
2011 JC 22’ Spirit TT 90 HP  ................................................Under 25K

WE RENT BOATS TOO!

1999 Maxum 3000 SCR Cruiser, 600 hours, white ..............................................................$43,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop ...........................................................$14,950
1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK JC PONTOONS AT 
FANTASTIC PRICES!

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Next to Dick’s Liquors

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK MANITOU PONTOONS 
AT FANTASTIC PRICES!

2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP ...........................Call
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki 150HP ...............................$37,500
2011 24’ Aurora V-Toon 3 Log Suzuki 150HP .............................................Under 30K
2009 Manitou 20’ Osprey Pro Loaded 90HP 4 stroke ....................................$19,900
2011 Manitou 24’ Oasis SHP Suzuki 200 HP ...........................................Under $40K!
2011 Manitou 26’ Encore SHP Suzuki ....................................................Call for Price
2011 Manitou 25’ Encore SES Rear Seating ...........................................Call for Price

WE RENT BOATS TOO!

1999 Maxum 3000 SCR Cruiser, 600 hours, white ..............................................................$43,900
1992 Regal Ventura 27’ 8.3L Volvo Penta, duo prop ...........................................................$14,950
1992 Lund Pro-V DLX, 175 HP Johnson w/trailer, 2 fish finders, GPS, trolling motor ...........$6,000
1998 Mach 1 290, 310 HP...................................................................................................$23,500 
2000 Crownline 242 CR, 250HP  Mercruiser Bravo III..........................................................$21,900
2002 Landau 24’ Landau Triple Log Fish 150HP Includes trailer ........................REDUCED $18,900
2002 Voyager 135HP...........................................................................................REDUCED $17,900
2005 JC Neptoon 21’ TT 150 HP with trailer, loaded ..........................................................$19,900
2006 JC Tri Toon 226 I/O 300 HP with swim platform.........................................................$37,900
2006 Manitou 24’ Oasis 200HP .................................................................................SOLD $29,900
2008 JC Neptoon 25TT 150HP .................................................................................. SOLD $21,900
2008 JC Ensign 23’ 75HP  ..................................................................................................$13,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900
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Contents © Copyright 2011 - All Rights Reserved

Volume Ten • Issue Seven • July, 2011 

1650 Yacht Club Drive, Osage Beach • 573-693-9250
Highway Showroom - 3864 Hwy 54 Osage Beach 573-693-9255

Special Promotions on all products. Stop in at our highway location or the marina to see available models today!

Under New Owners & Old Management 
We’re Back! Rusty Clark, Gen. Mgr.

Dave Rogers, Serv. Mgr.www.yachtclubmarina.com


