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Man who invested in his community
for years about to reap rewards

by Nancy Hogland

After just a short conversa-
tion with George Stanton, most
people probably wouldn't la-
bel him as a bulldog — a force
to contend with. Instead, most
would describe him as humble,
pleasant, quiet and mild-man-
nered - just an over-all likeable
guy.

However, just as bulldogs
are known for their strong, un-
relenting grip, George Stanton
has shown the Lake area he
and his family don’t give up
without a fight. After leading a
six-year battle to secure fund-
ing for construction of an ex-
tension of the Horseshoe Bend
Parkway, which would connect
Highway 54 and the new U.S. 54
Expressway to the Lake of the
Ozarks Community Bridge and
Highway 5, he recently saw his
efforts rewarded. Last month,
Gov. Jay Nixon announced that
not only had he approved a
$4-million grant, the Missouri
Department of Transportation
had agreed to kick in the bal-
ance needed to pay for the road
in its entirety.

“It’s pretty exciting,” he said.
“This is going to be a wonder-
ful addition to the community
—and something that’s going to
really help this city grow.”

However, he was quick to add
that none of it would have been
possible without the support
of his family - Dave and Betty
Bentz and Mike and Jane Her-
bert, his sisters and brothers-in-

law; and mom Pauline Stanton
— who all agreed to spending
trust money to obtain the nu-
merous but necessary studies
and documents required be-

there through the entire pro-
cess, supporting me when it
looked like it was never going to
happen,” George said.

While the road will drasti-

around the small plant that,
since the 1930s, has turned out
small wood trinkets.

George, who grew up in the
city, wasn’t born yet when in

George Stanton, who never gave up on the idea of what will be known as State Route 242, was on hand to
thank Gov. Jay Nixon and Kevin Keith, director of the Missouri Department of Transportation for making
that dream a reality. Nancy Hogland photo.

cause they shared his vision
that this could bring Lake Ozark
to a whole new level.

“But my biggest supporter
was my wife Linda. She was
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cally change both the economic
and topographical landscape,
one thing will remain the same
- the Stanton Manufacturing
Co. The new road will be routed

1938 his dad bought the first
piece of land in what is referred
to as Lake Ozark’s “heartland.”
However, he does remember

continued on page 8
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Good, better, best
employment news

by Nancy Hogland

A new report issued by the
Missouri Department of Eco-
nomic Development says Mis-
souri’s unemployment rate fell
slightly last month while the
state added 4,900 jobs.

According to the report, un-
employment in Missouri stood
at 9.3 percent in May, down
just slightly from 9.5 percent
in April. It also says jobs rose
in Missouri by 7,300 but many
of those positions were tem-
porary Census workers. Mis-
souri’s private sector added
some 1,000 jobs. The state is
faring better than the rest of
the country where the national
jobless rate sits at 9.7 percent.
Although that number fell 0.2
percentage points from April,
it remained higher than the 9.4
percent in May 2009.

According to the U.S. Bureau
of Labor Statistics, although
411,000 temporary employ-
ees were hired in May to work
on the 2010 Census, adminis-
trative and support services,
professional and technical
services and construction jobs
dropped off. Only manufactur-
ing and mining added jobs.

James R. Dickerson, chair-
man of the Central Region
Workforce Investment Board,
said he expects the local num-
bers will be slightly lower than
the state and nation.

“We won’t have May’s num-
bers until the middle of July but
based on the amount of activ-
ity we've seen, I think we'’re
doing a little better — I'm not
saying it’s good — but it’s bet-
ter. Unfortunately, we all know

this area traditionally has a
season economy so by the vir-
tue of that fact, we expect our
numbers to go back up again
in the fall,” he said, adding the
real measure of a strong Lake
economy was if those numbers
remained lower and went up
slower than in the past.

He also said although Gov.
Jay Nixon recently called for
broad consensus among state
legislators to pass the Missouri
Automotive =~ Manufacturing
Jobs Act, which would help save
thousands of existing Missouri
automotive jobs and attract
next-generation  automotive
jobs to the state, it wouldn’t
bring back the automotive
jobs lost when Eldon factories
closed.

“Unfortunately, those were
lost to overseas and I don’t see
them ever coming back,” Dick-
erson said, adding that some of
the best news he could share
was about new money made
available for a youth career ex-
ploration program.

He said thatin June, the Mis-
souri Career Center received
$540,000 to put 200 Camden,
Miller, Morgan, Laclede and
Pulaski youth ages 16 to 24 to
work in privately owned busi-
nesses — at zero cost to the em-
ployer.

“We pay all the wages, the
workman’s compensation, the
taxes — everything. The em-
ployer simply has to oversee
the worker,” he said, adding the
employees would receive wag-
es of $8 per hour.

Dickerson said there are
income guidelines but recom-

mended that any young person
seeking summer employment
in this area visit either the Mis-
souri Career Center in Cam-
denton, or the Work Connec-
tions in Eldon and Versailles, to
apply. The application is on the
centers’ computers. The youth
just need to fill it out, includ-
ing information about the field
they’re interested in exploring,
and the centers’ counselors will
go to work matching the young
employee to an employer.

Earlier this year the cen-
ters hired 150 young men and
women ages 17 to 24 to work
this summer in state parks
throughout the area.

Dickerson said he’s hope-
ful that if the U.S. Senate ap-
proves a bill that, among other
things, extends unemployment
benefits, another $540,000 will
be made available for the pro-
gram.

“The House has already
passed it and I saw that they're
debating it this week so it’s on
the calendar. However, they're
all worried about the budget so
we’ll have to wait and see what
happens,” he said.

To apply for the jobs, visit
one of the centers. The Cam-
denton Career Center is located
at 106 West Highway 54 and its
phone number is 573-346-5616;
the Eldon Work Connections
Center, which recently moved,
is at 403 W. 4th St. and its phone
number is 573-392-7854; and
the Morgan County Work Con-
nections is at 103 N Fisher in
Versailles and its phone num-
ber is 573-378-4164.
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Lake Valley deed challenges Ameren'’s claim of ownership

by Nancy Hogland

Although AmerenUE main-
tains it owns numerous parcels
that sit below the 670 mark, in-
cluding land occupied by two
Lake Valley Condominium build-
ings, developer Dan Foster said,
at least in this case, the deed tells
a different story. In 1959, Foster’s
father, Buford Foster, purchased
the land where the condominium
project now sits from the original
owner, Dan G. Stine.

That deed, filed with Cam-
den County on Jan. 18, 1936, is
between Union Electric Land
and Development Company and
Stine. Dan Foster said he dug
it out after learning AmerenUE

as sending letters to Lake Val-
ley condominium owners saying
that the condominium project
is on a portion of land owned in
fee by AmerenUE. “AmerenUE’s
project boundary at this location
is at the 670 contour elevation”
the letter states, going on to ex-
plain that while Ameren’s license
to operate grants authority to per-
mit such things as boat docks or
seawalls on project lands, it does
not allow residential structures.
Accordingly, the power company

NEW LIS TINGS ]
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Riverside House
2BD/1BA $83,500

355’LF at 36 milemarker
6BD/ 3BA $835,000

states it opposes construction of
structures for human habitation
on project property.

The last paragraph of the let-
ter reads, “While at present we do
not plan to take any adverse ac-
tion respecting your residences,
Wwe can give you no assurances as
to the future. The continued con-
struction and habitation is done
at your sole risk and with the spe-
cific knowledge that AmerenUE
reserves all rights it or others may
have to take any action in the fu-
ture that may be deemed appro-
priate.”

However, although the warran-
ty deed states that the sale covers
described parcels that “lie above
contour elevation 670 feet,” the
deed goes on to state that when
Union Electric Land and Develop-
ment Company conveyed land to
Union Electric Power and Light, it
reserved for “itself, its successors
and assigns,” the right to use “the
surface of said lands for any and
all purposes whatsoever, includ-
ing the erection and maintenance
of improvements thereon, pro-
vided such use will in no way in-
terfere with the construction, op-
eration and maintenance of the

dam.” The only considerations
are that the taxes on that property
must be paid by the person using
that property and the use cannot
violate the laws of government
entities having jurisdiction over
those properties.

Arepresentative with the Cam-
den County Assessor’s Office said
taxes have always been paid by
owners of the condominiums oc-
cupying the property.

‘And AmerenUE has
paid taxes on it,” she said.

According to legaldiction-
ary.com, “assigns” are “those to
whom rights have been transmit-
ted by particular title, such as sale,
gift, legacy, transfer, or cession.”

“My dad, who purchased the
land from Mr. Stine, would be
considered an ‘assign.” As such,
he - or any other future owners
of that property - is allowed the
right to build. It's spelled out in
black and white,” Foster said em-
phatically, adding “If I've talked to
one attorney, I've talked to 20 and
they all agree, according to the
deed, when you purchased land
above 670 you controlled the land
below 670.”

However, Jeff Green, supervi-

never

sor of Shoreline Management
for AmerenUE, said just because
something is stated in a deed
doesn’t necessarily mean it’s fac-
tual.

“The county will record any
deed,” he said, adding that they
have found that many times
properties have been misrepre-

Green’s statement.

“As set out by state law, ou
duty is to keep a record of all land
transfers as long as those records
meet the criteria established b
the state. We do not search out the
properties to make sure they are
exactly as described on the deed,”
she said, adding that the “crite-

This is one of the two Lake Valley Condominium buildings construct-
ed below the 670 contour line, which AmerenUE claims does not
comply with their regulations. Nancy Hogland photo.

sented and people did not end up
owning what they thought they
purchased.

An employee in the Camden
County Recorder’s Office verified

ria,” included the size of the paper
to be used for deeds, the margins
required, the property descrip-
tion needed and notarization.
continues on page 4
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Lake Ozark’s new insurance policy
brings the city higher deductibles

tor Dave Van Dee said he was
pleased the city’s insurance

premium decreased slightly
when they switched compa-

by Nancy Hogland
Lake Ozark City Administra-
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nies, required when the city was
dropped by its previous carrier,
One Beacon, after claims in-
creased against both the police
department and employment
practices. However, he added
that he was very unhappy with
the new deductibles.

According to the proposal
submitted by the city’s broker,
Mike Keith Insurance, as a result
of the rash of suits filed, the de-
ductibles for both of those areas
increased to $50,000 each.

“That means if we get sued,
we have to cover the first
$50,000.00,” Van Dee explained.
“The city is going to have to be
more conscientious about how
things are handled. Of course,
that doesn't mean we will op-
erate under the threat of being
sued. What it does mean is that
we will follow codes because
when you follow the law, in-
stead of ‘shooting from the hip,’
your risk of being sued is mini-
mized substantially.”

Van Dee said Keith assured
him if claims drop over the next
18 to 24 months, the deductible
amounts should follow suit.

According to the proposal
adopted unanimously by al-
dermen at their June 22 meet-
ing, the new policy will cost the
city slightly more than $70,000
per year. Previously, the city
was paying approximately

$76,000.00 per year. This year,
an additional one-time charge
of $12,956 was added. That fee
will cover the cost of a 24-month
extension of liability insurance
with One Beacon to cover inci-
dents that occurred during that
company’s coverage but did not
get reported until after the cov-
erage was cancelled.

In April, former City Admin-
istrator Charles Clark filed an
employment  discrimination
suit against the city. In the ac-
tion, Clark is asking for an order
reinstating him to his original
position with the city under
the supervision of individuals
other than those who retaliated
against him and protection from
further retaliation from any
other employee. In lieu of rein-
statement under those terms,
Clark is requesting a judgment
for payment of “compensa-
tory damages for lost wages, his
emotional pain and suffering,
mental anguish, inconvenience
and loss of enjoyment of life”
that occurred as a “direct result
of Lake Ozark’s intentional dis-
crimination against him” and
“other relief the court deems
just and proper.”

He also is asking the city to
pay his attorney’s fees, court
costs and expenses of the litiga-
tion.

Lake Valley deed

continued from page 3

“Basically they're housekeep-
ing matters. But as long as a deed
follows that format, contains orig-
inal signatures and is notarized,
we have to acceptit.”

In this case, the deed carries a
statement by notary Ruth Smith,
who wrote, “before me, a notary
public within and for said city of
St. Louis, State of Missouri, per-
sonally appeared E J. Boehm to
me personally known, who being
by me duly sworn, did say that
he is vice-president of the Union
Electric Land and Development
Co., a corporation of the State of
Missouri, and that the seal affixed
to the foregoing instrument is
the corporate seal of said corpo-
ration, and that said instrument
was signed and sealed in behalf

of said corporation by authority
of its Board of Directors and said
E J. Boehm acknowledged said
instrument to be the free act and
deed of said corporation.”

Foster said even without the
notary’s comment that she per-
sonally knew Union Electric’s
agent, he didn't believe any of the
deeds were phony.

“Back then, things may have
been handled a little more casu-
ally than they are today but you
can't tell me that deeds on all
these properties were contrived.
My dad bought almost two miles
of shoreline. Some are to 670 and
then some read to 664. I think it
was all due to the nature of the
farmers Union Electric originally
dealt with,” he said.
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May 2010 Camdenton High School graduate Cou

ed by the Optimist Club of Camdenton to receive the first Don Branham
Charter President Scholarship. Presenting the scholarship is Don Bra-
nham, the first Club President in 1968 and his wife Martha. This schol-
arship presentation day also marked Don’s and Martha's 57th wedding
anniversary. Optimists meet at noon on Mondays at RJ’s Restaurant.
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Everybody loves a parade?

by Nancy Hogland

Twice a year, people waiting
to get on or off Horseshoe Bend
are forced to wait as long as an
hour as parades wind their way
down Bagnell Dam Boulevard,
closing off access to the Horse-
shoe Bend Parkway.

That’s a problem, according
to Gordon Ellison, chairman
of the Village of Four Seasons
Board of Trustees, and Cynthia
Lonergan, a trustee, who at-
tended the June 22 Lake Ozark
Board of Alderman meeting to
discuss the possibility of re-
routing the annual Christmas
and St. Patrick’s Day parades.
The two said they represent-
ed all residents of the Bend
- not just those of the Village
—as well as tourists who knew
nothing about the parade but,
because of bad timing, were
unable to carry out their days’
plans.

However, Ellison and Lo-
nergan said their mission was

about more than inconve-
nience.
“We're concerned about

what would happen if the road
was closed down and we had
an emergency. We have one
resident who calls his wife a
‘frequent flier, because she’s
been transported to the hospi-
tal so many times. He’s worried

about not being able to get an
ambulance in or out during a
parade,” Lonergan said, add-
ing that she also knew of a Lake
Regional cardiac care nurse
who moved off the Bend be-
cause she was concerned that
in an emergency, she wouldn’t
be able to get out if that emer-
gency occurred during a pa-
rade. “We know that histori-
cally, nothing has happened,
but our concern is — what if it
does?”

Alderman Larry Busch-
jost asked if the Village board
would be willing to share the
cost of “coning off” one lane for
emergency traffic only. Ellison
said it would be less expensive
than paying out on alawsuit for
wrongful death, but Lonergan
said she thought that would be
dangerous to the children that
lined the street. Instead, she
asked the board if they would
be willing to change the route
so the parade would begin on
Route MM at the entrance to
Paul’'s Supermarket, travel to
the stoplight at Bagnell Dam
Boulevard, and then turn right
to go to the dam.

“The way it is now, you not
only tie up Horseshoe Bend
Parkway, you also shut down
traffic coming from MM and
from both directions on High-

Local coffee shop
additional ‘perks’

by Nancy Hogland

As a way to cater to unem-
ployed people who need a
place to perfect their resumes
or conduct online job searches,
beginning July 1, Starbucks
will be added to the long list of
Lake-area eateries providing
free, unlimited Wi-Fi access to
customers. In the past, coffee
drinkers who wanted to “surf”
while sipping were required to
buy and register a Starbucks
gift card and then go thru a
somewhat complicated log-in
process to use the service for
just two hours. At the end of
that time period, they were re-
quired to pay $3.99 for another
session. The total purchase
price of the gift card could be
used toward coffee or other
items — Wi-Fi access was free —
but, according to the manager
of the Stone Crest Mall, it was

just a cumbersome process.
“But that’s all over begin-
ning next month. All U.S. com-
pany stores will be offering the
free access — and I know a lot
of people will be happy about
it,” she said, adding that each
day the restaurant saw sev-

eral “regulars” who visited the
coffee shop to enjoy breakfast
while logging on.

In a recently issued press
release, the company said
Starbucks would offer the free
Wi-Fi, via a partnership with

way 54. If you left one side of
MM open and Bagnell Dam
Boulevard open to the Bend,
traffic could still get around,”
she said.

While aldermen agreed it
was a problem, none said they
agreed with Lonergan’s pro-
posal.

Jeff Carroll, president of the
Bagnell Dam Strip Association,
chairman of the 28-year-old St.
Pat’s Day parade and member
of the Christmas parade com-
mittee, was also at the meet-
ing. He said he understood the
Village members’ concerns,
but said few complaints had
been received from those un-
happy about the traffic situa-
tion. He suggested positioning
an ambulance at the top of
Horseshoe Bend to be ready
for medical emergencies but
said he was reluctant to cut out
more than half the route.

“We had approximately
5,000 people show up for the
last parade and they had a
great time,” he said. “The route
is what it is and until the by-
pass is opened, I don’t know
that there’s another good route
available.”

The three agreed to meet
with Police Chief Mark Maples
and a Camden County Sheriff’s
deputy to work out a solution.

offering

AT&T.

In addition, later this fall
Starbucks will launch its Star-
bucks Digital Network, created
in a partnership with Yahoo
to offer free access to exclusive
content including free iTunes
downloads, previews of up-
coming movies and albums
and articles. Plans are to set ur
the Starbucks site as a virtual
storefront, where online shop-
pers could earn loyalty points
that could be used in the real
store.

The content also will in-
clude an online section on
business and careers that will
feature tools for people search-
ing for jobs or writing résumés
said Stephen Gillett, chief in-
formation officer at Starbucks
and general manager of Digital
Ventures, the unit overseeing
the new offerings.
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Road funding brings many benefits

by Nancy Hogland

If things go as planned, this
timein2012 the Lake area could
be looking forward to the grand
opening of a large-scale multi-
family development with 200
one, two and three bedrooms
units, pool and clubhouse; sev-
eral “big box” and “junior box”
retail establishments; fast-food
chains that are new to the area;
and several corporate offices.
Discussions are underway for
those types of commercial

developments — and a whole
lot more - to be built on land
opened up with the extension
of Horseshoe Bend Parkway.

The 1.8-mile long, four-lane
divided highway, to be named
State Route 242, will run thru
the heart of Lake Ozark and
connect the Parkway and the
Lake of the Ozarks Community
Bridge and Route MM to High-
way 54 and the new U.S. 54 Ex-
pressway.

“Of course, many of the

® Accoss Bregk® - 4
Asromitend Piowy,

McClure Engineer’s rendering shows the access points to be included in Route 242, a 1.8-mile long exten-

discussions with developers
began several years ago but
because we didn’t have defini-
tive funding to build the road,
we weren'’t able to bring those
plans to fruition. However, now
that we have guaranteed fund-
ing and a timeline, we have
been aggressively meeting
with, and have had a strong in-
terest from, a number of com-
mercial regional and national
retail development brokers,”
continued on page 18

HORSESHOE BEND PARKWA]
TIPICA SECT
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sion of Horseshoe Bend Parkway. Those feeder routes will allow additional development to take place.

28 year Lake resident
30+ years of experience

IROQUOIS
FEDERAL

Mortgage/Loan

Production
573-348-6686

EQUAL HOUSING
LENDER

Member FDIC

; anager
18 year Lake resident
30+ years of experience

THE LANDMARK CENTER - 3535 Hwy 54 - Suite 303 - Osage Beach
Securities offered through Raymond James Financial Services, Inc.

Reap rewards

continued from page 1
his dad joking that he was hard-
pressed to come up with the
$600 he needed to buy that first
80 acres. He also remembers
when Horseshoe Bend Parkway
was nothing but a gravel road
feeding a bunch of dirt paths
marked by signs nailed to trees.

“Things sure have changed
since then,” he laughed, add-
ing that as the popularity of the
Lake grew, so did the business.
The Stanton land holdings fol-
lowed suit.

In the meantime, George
graduated from Osage High
School and continued his edu-
cation at what was then known
as the Missouri School of Mines
and Metallurgyin Rolla, joining
the ROTC program. His next
two years were spent serving
his country in the Army. When
he returned from Viet Nam, his
dad suggested he work in the
factory until he decided the di-
rection of his future.

“And I never left,” he said.

Now, 40 years later, George,
who, over the years served
19 years as a member of the
School of the Osage Board of
Education, as a member of the
Central Bank of Lake of the
Ozarks Board of Directors and
a member of Riverview Bap-
tist Church, is the head of the
company that was hit hard by

ESTABLISHED 1883

imports.

“The plant hit its peak in
the late 80s - early 90s but we
decided to keep it open, even
though we now hire only 25,
the fewest number of employ-
ees we've had in our history,”
he said.

City officials agree that in
addition to being a compas-
sionate man who wants to
continue providing jobs for the
area, believing that even a few
jobs are better than no jobs,
he’s also a visionary who saw
the possibilities for growth long
before anyone else.

“Mr. Stanton will, of course,
also greatly benefit from this
project,” admitted Alderman
Jeff Van Donsel. “However,
without any assurances that he
would ever see the project come
to pass or see a nickel’s worth of
return on his investment, he
spent hundreds of thousands
of dollars up front on studies,
on consultant fees and on legal
fees to establish the TDD and
the TIF District. And it was all
done over the past few years
when his business was taking
a hit just like everyone else’s.
The community should be so
thankful that Mr. Stanton was
willing to invest in the future of
our city. This wouldn’t be hap-
pening without his efforts.”

IROQUOIS
FINANCIAL

A Division of Iroquois Federal

RAYMOND JAMES

FINANCIAL SERVICES, INC,
FINRA/SIPC

Member FINRA/SIPC - Not FDIC insured or guaranteed by any government agency., not a

deposit « NOT GUARANTEED by Iroquois Federal « Subject to risk and may lose value. Iroquois
Financial, Libby Holland and Iroquois Federal are independent of RJFS.

MemEar

573-348-6888
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AmerenUE joins Missouri
State Water Patrol in program
to promote wearing life jackets

AmerenUE is joining the
Missouri State Water Patrol in
promoting the importance of
wearing life jackets while boat-
ing on the Lake of the Ozarks.
The main focus of the project
is on children, but the program
is also intended to help edu-
cate boaters of all ages about
the importance of wearing life
jackets.

UE has provided the Water
Patrol with T-shirts bearing the
message, “I got caught wear-
ing my life jacket.” Water Pa-
trol officers will hand out the
T-shirts as areward to children
“caught” wearing their life
jackets throughout the sum-
mer boating season.

“This program is a good
way to recognize those boat-
ers who are being safety con-
scious,” says Water Patrol Cap-
tain Matt Walz. “The majority
of our stops on the lake are due
to violations our officers have
observed, so it’s always nice to
note the positive things we see
boaters doing.”

According to statistics from

the U.S. Coast Guard, as many
as 85 percent of boaters who
drown are not wearing a life
jacket, even though in many
cases life jackets were aboard
but were not being used.

“In Missouri, life jackets are
required for children under 7,
but are certainly recommend-
ed for children 7 and over.
Children on docks are not re-
quired to wear life jackets, but
the same dangers certainly ap-
ply. The most tragic situations
I've seen on this lake involved
small children who drowned.
It’s something I hope to never
see again.” Walz adds.

AmerenUE, founded in 1902,
provides electric and gas ser-
vice to approximately 1.2 mil-
lion customers across central
and eastern Missouri, includ-
ing the greater St. Louis area.
UE serves 57 Missouri counties
and 500 towns. The company’s
electric rates are among the
lowest in the nation. For more
information, visit: www.ame-
renue.com.

Our services include:
Nursing - Caregiving
Personal Care

Physical, Occupational
and Speech Therapies
Transportation

Special Needs Pediatrics
24 Hour Care

Integrity Lifeline

Duteqrity
HoME C ARE

A Division of Integra HealthCare, Inc.

2009 JEEP WRANGLER “X” 26,235 mi.
hardtop, yellow, lift kit, 4wd, 3.81 6 cyl.,
automatic... $22,995

2007 DODGE NITRO R/T SLT 4WD
Just 44, 298 miles on this bright red
beauty. 4.0L V6 automatic... $17,995

2009 Cadillac STS Sport 15998 mi., red, 3.6L V6, fuel inj., 6 spd. auto,

heated & cooled seats $29,995
2010 Chevy HHR LT 9,754 mi., red, 2.2L 4 cyl., leather, SUNMO0F..........ccocevevcvevvrrrrrsrsns $16,995
2010 Chevy Impala LT 7,762 mi., white, 3.5L V6 auto, fuel inj., leather, heated seats ...$20,995
2010 Chevy Impala LT 8,262, 3.5L V6 auto, gold, fuel inj., leather, heated seats. .$20,995
2010 Chevy Traverse AWD LT 9,644 mi., 6 spd. auto, 3.6L V6, white, 3 seats.....
2010 Chevy Traverse AWD LT 7,106 mi., 3.6L V6, 6 spd. auto black, 3 sats................. $28,995
2010 Chevy Traverse AWD LT w/2LT 17,719 mi., grey, 3.6L V6, 6 spd. auto, 3 seats......$29,995
2010 Chevy Traverse LT w/2LT 2,600 mi., white, 3.6L V6, 6 spd. auto, leather, nav., DVD$36,995
2010 Pontiac G6 9.346 mi., black, 2.4L 4 cyl., auto $16,995
2009 Buick Enclave AWD CXL 19,985 mi., red, 3.6L V6, 6 spd. auto, sunroof,

chrome wheels $36,995
2009 Buick LaCrosse CXL 22,825 mi., 3.8L V6, fuel inj., white, auto, leather, heated seats $30,995
2009 Chevy Cobalt LT 24,470 mi., 2.2L 4 cyl., auto silver, leather, sunroof, chrome whis $15,495
2009 Chevy Cobalt Sport LT 21,389 mi., 2.2L 4 cyl., auto, red, leather, sunroof,

chrome whls $15,495
2009 Chevy Cobalt Sport LT white, 2.2L 4 cyl., auto, 16,601 mi., leather, sunroof,

chrome whls. $15,995
2009 Chevy Malibu LT 31,989 mi., 2.4L 4 cyl., auto, White, ............ceereseeeririrerrrreresesss $16,995
2009 Chevy Malibu LT 11,692 mi., dk. grey, 2.4L 4 Cyl., QU0 .occvvvvvvcsvverrssreverssnnen $17,995

2008 Chevy HHR SS 48,093 mi, black, 2.0L 4 cyl., auto $15,995

2010 CHEVY TRAVERSE AWD LT 7,106
mi., 3.6L V6, 6 spd. auto black, 3 seats, full miles red V6 fuel injected automatic Caddy
power keyless remote... $28,995

2009 BUICK ENCLAVE CXL
19,985 miles, red, 3.6L V6, 6-speed automatic
sunroof, chrome wheels ...

CHEVROLET ° BUICK - GMC wWwWW.RONHULETT.COM

2009 CADILLAGC STS SPORT 15,998

with heated and cooled seats... $29,995

2009 GMC ACADIA AWDSLT-1 red.,
12,989 mi., 3.6L V6, 6 spd. auto heated
leather, power lift gate...$34,995

$36,995

2009 Chevy Malibu LT/2LT 31,539 mi., silver, 2.4L 4 cyl., 6 spd. auto, leather,

heated seats $17,995
2009 Chevy Malibu LTZ 13,439 mi., white, 2.4L 4 cyl., fuel inj., auto, leather, sunroof ..$20,995
2009 Chevy Tahoe LT2/Z71 LT white, 4WD, 1,400 mi., 5.3L V8, 6 spd. auto ...
2009 GMC Acadia AWD SLT-1 red., 12,989 mi., 3.6L V6, 6 spd. auto ...
2007 Buick Ranier CXL 49,607 mi., silver 4.2L V6, auto
2007 GMC Sierra SLT Crewcab Z-71 1500 red, 60,083 mi., 5.3L V8, 4WD ...
2006 Chevy Impala LT 65,913 mi., 3.9L V6, auto, gray
2005 Chevy Uplander LT 60,593 mi., It. grey, 3.5L V6 auto
2004 Chevy Trailblazer EXT LT 83,833 mi., dk. gray 4.2L V6 auto ..
2004 GMC Yukon XL SLT 4X4 1500 74,981 mi., loaded, sunroof, silver, 4WD,

5.3LV8 auto

16,495
1996 Chevy Corvette 66,779 mi., black, 5.7L V8 fuel inj., QULO .......cccovccvrserrcrrrsscrivrns $13,995
1978 Chevy Corvette 25th Anniv. LTD Edition Pacecar L82 V8 26,702 mi., It.grey, auto $32,995

2009 Hummer H3 14,395 mi., 3.7L 5 cyl., auto red
2009 Jeep Wrangler “X” 26,235 mi., hardtop, yellow, ift kit, 4WD, 3.8L 6 cyl.,

automatic
2007 Dodge Nitro R/T SLT 4WD maroon, 44,298 mi., 4.0L V6 red auto
2007 Dodge Ram 3500 Quad Cab Dually Diesel 31,659 mi., red, 6.7L ¢ cyl., .
2007 Lincoln Town Car It. silver Signature Ltd 4.6L /8, auto 39,216 mi
2006 Ford F150 4-DR EXT 4WD, black, 5.4L V8 auto 56,386 mi., ........

clv@waeMe
573.346.7272

513 N. BUSINEESS RT. 5
IN CAMDENTON

$28,995
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WWW.INTEGRITYHC.COM
ToLL-FRreE 888.793.1795

980 ExecUTIVE DRIVE, SUITE C ® OsaGE BEACH MissoURI 65065

ADDITIONAL LOCATIONS IN KaNnsas CiTy, JOPLIN, SPRINGFIELD, COLUMBIA,
HOLLISTER, GLADSTONE AND LEAWOOD KS
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JOIN US TUESORYS 11:30 - 100
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Village says ‘thanks,

by Nancy Hogland

An old saying tells recipi-
ents never to look a gift horse
in the mouth. However, Vil-
lage of Four Seasons trustees
said they are glad they did just
that after receiving a quit claim
deed transferring ownership of
12 acres of land to the Village.
Otherwise, theysaid they could
have been facing expenses in
the tens — or even hundreds - of
thousands of dollars.

Gordon Ellison, chairman of

]

'LIBHT BEER
| " ﬁi'-n._
i ot 5 et . 1701

the Village Board of Trustees,
said they were both surprised
and excited after opening the
mail one day earlier this spring
and finding the deed to the
tract of land, given to them by
Four Seasons Lakesites, Inc.,
which lists Peter and Susan
Brown as officers and members
of the board of directors.

“They had told us several
years ago that they planned to
give us a large chunk of prop-
erty. We had plans to build an-

THE

other park that would include
softball and soccer fields that
could be used by the entire
area. Since we have so many
children living in the Village,
we thought it would be great to
have fields for the youth teams
to use,” he said, adding that

his excitement quickly turned
to concern after driving out to
look at the land.

“It had no road access and
basically had been used as a
dump. There’s a steep drop-off

[IGHTES
BEER

IN THE WORLD.

INTRODUCING A LIGHT GOLDEN LAGER THAT DELIVERS CRISP REFRESHMENT

witHout THe ui, SELECT 55.

CALORIES

RESPONSIBILITY MATTERS
2009 euse Inc, Select 55 Light Beer, St Louis MO
5 e b, .54 protaian 0,04 o, pr 12 o

but no thanks’ to Four Seasons

Huge piles of trees, steel culvert pipes, broken concrete and asphalt
covers a large portion of the grounds gifted to the Village of Four
Seasons earlier this year. Nancy Hogland photo.

of I'd guess 40 feet and down
below it’s filled with an enor-
mous pile of trees that was
taken out to build homes in the
area, a bunch of steel pipe left
by a developer and who knows
what else. We didn’'t climb
down there to look.”

Ellison said they called a few
companies to get bids to clean
up the property. The least ex-
pensive was from Apperson
Construction, who gave a ver-
bal estimate of around $36,000.

He said while Village trust-
ees would love to add another
park to the system, there was
no way they could afford to
clean up the property and pay

for the work that would need
to be done just to make it us-
able and accessible, much less
add fields and other amenities.
At their June 9 board meeting,
trustees voted to quit claim
deed the property back to the
Browns. According to an em-
ployee in the Camden County
recorder’s office, the deed plac-
ing the property back in the
Four Season’s Lakesites, Inc.
name was recorded June 14.

“T have to admit — this has
us stumped. We knew we'd
have some expense involved in
turning it into a nice park, but
never dreamed of anythinglike
this,” Ellison said.

“Let’s Talk Cars & Trucks"

with Jason Hulett from
Hulett Chevrolet ¢ Buick ¢ GMC

Choosing a
Collision
Repair Center

No one wants to have an acci-
dent, but when they do, choosing
the correct collision repair center
can save lots of “headaches and
stress” after the accident. When
choosing, make sure the facility
has a fully trained and profession-
al staff. Make sure they have rent-
al cars available and use modern
and up to date equipment for
your repairs. Finally, the most
simple item to check in my opin-
ion, is the appearance of the work
area. If it's neglected and unclean,
your repair will most likely be sub-
par as well. If a facility can't keep
itself clean and fresh, they most

Jason Hulett, President

likely can't repair you car to that
“like new" level either.

For more information
contact Jason Hulett, Dealer
Principal, or Rick Cinkosky,
Service Manager at Ron Hu-
lett Chevrolet-Buick-GMC in
Camdenton.
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Cost of cooking, heating ProStar Auction to host

with gas may go up

by Nancy Hogland

Last month, AmerenUE filed
a request with the Missouri
Public Service Commission to
raise gas delivery rates by $12
million. That means a monthly
hike of about $7.25 for each of
the 5,000 or so residential cus-
tomers in the Versailles, Eldon
and California areas — more for
commercial customers.

The utility said it needed the
increase to cover higher oper-
ating costs and infrastructure
investments. According to an
AmerenUE spokesperson, the
company has invested $54
million in new gas distribu-
tions mains and service lines to
homes and businesses in their
coverage area.

Over the next several
months, the Commission will
review the request and hold
public hearings, making its fi-
nal decision no later than May
2011.

According to AmerenUE,
the price of natural gas moves
up and down based on many
factors, including weather
conditions, global conflicts
in the Middle East and basic
supply and demand. However,
Ameren states it does not add
a single penny to the whole-
sale price they pay for natural
gas — that cost is passed on to
the consumer dollar-for-dollar
with no markup by Ameren.

no\ ' N, ¥

Ameren also states approxi-
mately two-thirds of a residen-
tial customer’s bill is the cost
of natural gas from suppliers;
one-third goes to Ameren to
pay for the operation and con-
struction of gas distribution
systems.

This past May, the Public
Service Commission approved
a $226-million electric rate in-
crease for AmerenUE, which
was about half of what the utili-
ty had asked for to offset higher
fuel prices and other operating
expenses.

Mike Cleary, spokesman for
AmerenUE, said his firm con-
ducted a study about a year
ago on the feasibility of extend-
ing gas service to the rest of
the Lake area, but determined
it would not be economically
practical.

In the meantime, Missouri
Gas Utility will begin running
lines to serve the Lake area.
The work will start in Laurie,
then head south on Highway 5
to Highway 54, and then move
north, taking service to homes
and businesses to the areas in
between Camdenton and Lake
Ozark. Spokesman Mark Phil-
lips said progress will be de-
pendent upon several factors,
but said they hoped to have
the main lines installed in two
years.

o e .

We had a beautiful afternoon at the Lake West Chamber Office for
the ribbon cutting for Bank of America Home Loans to celebrate their
membership with the Chamber. Everyone enjoyed Gerry’s “famous”
cookies before and after the photo session. Bank of America is the
country’'s 2nd largest bank with a large range of home mortgage
product offerings. Call Gerry at 573-480-1978 for any home financ-
ing questions. Pictured are Liz Brown, Maggie Pantoga, Ellen Bozich,
Jackson Phillips, owner Gerry Phillips, Jess Wadle, Dawn Swarts, Mike
Kenagy, Miranda Swarts, and Little Miss Dogwood Kennedy Phillips
and Little Mister Dogwood Mason Swarts.

Hope House charity event

ProStar Auctions in Lake
Ozark will host a special fund
raising entertainment event on
Friday, August 6, 2010.

The fun filled evening event
will kickoff with a 6:00 PM to
8:00 PM Sunset Cruise on the
Celebration boat sailing out
of the Lodge of Four Seasons.
Heavy hors doeuvres, wine
and beer will be served. Then,
from 8:00 PM to 9:00 PM at-

e Boat

tendees will enjoy desserts and
wines in the beautiful Japanese
Gardens at Lodge of Four Sea-
sons.

Tickets for this special event
will be $100 per person and
are available from ProStar
Auctions at 573-365-7272. All
proceeds will go to the Hope
House.

ProStar Auctions has chosen
the Hope House as its primary

e Business

charity and has been raising
money at every auction. ProS-
tar has raised and donated in
excess of $10,000 for the Hope
House in the past year.

The Hope House acts as an
emergency aid center and pro-
vides a helping hand and offers
hope and short-term assistance
to hundreds of families each
month in Eastern Camden and
Western Miller counties.

e Auto e Group Benefits
* Home e PWC e Marine o |ife
e Condo e RV e Work Comp e Health

We're on your side... because [ife happens!

Mills e» Sons

INSURANCE

- SINCE 1869 -

Landmark Center 3535 Hwy. 54, Suite 401

1\

Osage Beach, MO

www.millsinsurance.com

Trusted Allied
Gow' 573-302-1616 — =
On Your Side™
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PutTheWebToWork.com

o
#“Tustom Website Design

Website Hosting
with FREE Updates

Search Engine Optimization

msw ¢ interactive designs..

War«fm web 7o wo»téio@ on!

151t Our Portfolio Online

MSW Interactive Designs LLC
www.PutTheWebToWork.com

573.552.8403
BBB A+ Rating 10+ Years!

o Professional Design & Construction
» Superior Oversight & Management

New Midwest Block & Brick
Pre-Cast Plant completed

o
Jir

MidwestBlock&Brickrecent-
ly completed and opened their
new Pre-Cast Plant facility in
Jefferson City, Missouri.

The construction of the
new facility - located at
2131 East McCarty Street
- took approximately 12 months
tocomplete,atacostofnearly$2
million. 17 new jobs were cre-
ated with the construction of
this new plant.

The new Pre-Cast Plant
will produce and provide
building products to all

PROBUIL

CONSTRUCTION SERVICES LLC

of Midwest Products Group’s 24
locationsinfivestates,including
Missouri.  Midwest  Prod-
ucts Group of companies
include Midwest Block &
Brick, Kirchner Block &
Brick and St. Louis Retain-
ing Wall Company (see
attached news release and fa-
cility photos.)
For more
about the new Pre-Cast
Plant, please contact Jami
Buffington with Midwest Prod-
ucts Group at (573) 635-7206.

information

7n

www.ProBuildLLC.com

ProBuild sets the standard for commercial, multi-family and condominium
construction on Lake of the Ozarks. ProBuild has developed and built some
of the lake’s highest quality projects and offers developers a unique combination

of construction and development expertise. ProBuild works closely with

& Result Driven for Success

developers to maximize the quality and market potential of every project.

From Concept to Completlon & Beyond...
End Parkway Osage Beach MO 65065

573.302.1300 1222 Lands’
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with Margi Hamlin of
Golden Rule Insurance

Protect Yourself
with Flood
Insurance

Just a few inches of water from
a flood can cause tens of thousands
of dollars in damage.

Whether you are a homeowner,
renter, condo owner/renter, or com-
mercial owner/renter, Flood Insur-
ance is available for you for all your
property, including contents.

A frequent question is: Doesn't
my homeowners insurance policy
cover flood damages? Answer: NO.
Flood damage is not typically cov-
ered by a homeowners policy. An
example of homeowner policy cov-
erage would be water damage from
a leaking water heater, or sewer
backup. The National Flood Insur-
ance Program (NFIP), backed by the
U.S. government, helps protect from
financial losses caused by flooding.
Costs vary depending on how much
insurance is purchased, what it cov-
ers, and the property’s flood risk.

In the event a flooding occurs
at your location your flood policy
would pay for any direct physical
damage to the insured property.
The amount would be based on
the coverage limits chosen for your
policy. Flood insurance should not
be confused with damages caused
by sewer backup, unless the backup
was a direct result of flooding.

Let's look at a few definitions
where Flood insurance would be for
you:

“Insurance Talk”

Margi Hamlin

e QOverflow of inland or tidal
waters;

e Heavy rains causing an unusu-
al and rapid accumulation or runoff
of surface water;

e Mudflow — a flow of mud/wa-
ter on surfaces of normally dry land;

e Dam breakage or collapse of
land causing increased water flows.

Rates are set and do not differ
from company to company or agent
to agent. There is typically a 30-day
waiting period before a new flood
policy goes into effect. There are a
few exceptions to this rule - check
with your agent for more informa-
tion on this.

Margi Hamlin is the Personal
Lines Manager at Golden Rule In-
surance Agency in Osage Beach. She
can be reached at 573-348-1731 or
margi@goldenruleinsurance.com
for additional comments or ques-
tions.
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Two Gonvenient Locations at the Lake!
1075 Lighthouse Road
Osage Beach 348-6699
522 North Highway 5
Gamdenton 346-9911
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Get in Touch

Send your business related announcements to us at:
businessjournal@charterinternet.com

Please include a text-only file with your submission, accompanied by attached

pictures in JPEG format. You can also mail your submissions to:
Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.

Lake Ozark considers reaching out to
vendors to maximize fun, profits

by Nancy Hogland

This month, Lake Ozark al-
dermen may finally approve
an ordinance that would allow
temporary vendors to set up
shop on the Bagnell Dam Strip.

In April, Alderman Jeff Van
Donsel asked the board to con-
sider the ordinance as a way to
attract addition shoppers to the
area.

“It’s my belief the more we
have to offer - the more we have
for people to do on the Strip
- the better. You know when
you're driving thru a setting
such as this and you see enter-
tainment on one corner and a
food concession on the other
with lots of booths set up to buy
little trinkets and such, you're
much more likely to stop and
shop. People like to go places
where there’s lots to do and lots
tolook at. They don’t get too ex-
cited about an area where there
are several empty storefronts
and everything is quiet,” he
said.

The first version was pre-
sented to the board at its first
meeting in June but because of
disagreements over wording, it
was sent back to City Attorney
Roger Gibbons for changes.

The revised version, pre-
sented to the board at its June
22 meeting, states seasonal
vendors can set up from April
1 through November 1 of the
same year but must sell their
items from a permanent struc-
ture and in a space occupying
250 square feet or less. Tem-
porary vendors can sell from
a stand, tent, table, vacant lot,
parking lot or any part of a
building that is not completely
enclosed. However, none of
those places can be located on

city property or right-of-way.
In addition, the ordinance re-
stricts vendors to the sale of
“goods, wares, and merchan-
dise that is, in whole or in part,
the product of the vendor’s
labor or is the product of or
grown from the vendor’s farm
or garden.”

It was passed on the first
reading by a 3-to-2 vote. But
because some aldermen still
had concerns, the second read-
ing and vote was held over until
the July 13 meeting.

Alderman Don Langley said
he opposed a section prohib-
iting noise which states that
no vendor can draw attention
to his wares by shouting or by
using a bell, public address
system or other noise-making
device.

“I just don’t agree with that.
If you are selling dinner bells,
you're going to be ringing them.
Wind chimes - same thing -
they’ll make noise just by being
there. Ithink this wordingis far
too restrictive. I don’t want it to
sound like a circus but if you're
selling something that makes
noise — or even if you're using
a chainsaw to create a carving
— you should be allowed to do
that without being in violation
of the ordinance,” Langley told
the board.

Judy Neels said she felt the
ordinance was too restrictive
in some areas and not specific
enough in others.

“I guess I would like to see
more definition on what is and
isn’'t allowed,” she said. “Are we
going to allow someone to sell
T-shirts or jewelry when we al-
ready have T-shirt and jewelry
shops on the Strip? I just don’t
want to allow vendors to be

able to come in here and skim
the gravy off the top of the sum-
mer business when our regular
businesses are here year round,
paying rent and utilities and
supporting other merchants in
the area.”

After the meeting, Van Don-
sel said he believes those con-
cerns can be addressed while
still passing the existing ordi-
nance. That would allow the
city to attract a few sellers be-
fore the season ends.

The board meeting is sched-
uled for 6 p.m. at City Hall.

“It’s frustrating because I
wanted to get this done in time
for vendors to come in and set
up shop for the whole season.
We still have plenty of week-
ends left, but Iwould have liked
to get this going back in May,”
he said, adding that he too was
concerned about vendors tak-
ing business from “regulars.”

“I don’t want anyone to set
up shop and start stealing busi-
ness from merchants that have
stuck with us, so we will have
to police this to some extent,
but I think the wording is such
that people will understand up
front its hand-crafted or home-
grown items only. If we find
that someone is selling some-
thing that’s not allowed, well,
we will just shut them down,”
Van Donsel said.

A motion to approve an ordi-
nance allowing sidewalk-sales
died for lack of a second. Van
Donsel said he’s still hopeful
that it can be adopted in the fu-
ture but said more work would
have to be done first.

Aldermen disagreed on
the number of times the sales
would be allowed.

nity Religious Gift Shop

S

FHas what you need! - Catholic Items and Accessories for All Events < Occasions

St. Christopher’s  One of Missouri’s
Boater’s Medal  Largest Suppliers of
for Safe Travel Fontanini

Solid copper with Sﬁop Now while
mounting pins $7.99 selection is best!

S73-636-5470

www.divinitygiftshop.com

108 High St. « Jefferson City Mon. - Fri. 9-5:30 « Sat. 10-4:30
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BOOK YOUR ANNUAL LEASE

SLIPS AVAILABLE NOW

888.365.5620

W
CAMDEN

e ——

VWhere You Belong...Toad Cove

Toad Cove Is located at the seven-mile
marker on the Lake of the Ozarks.
This fantastically located Resort and Yacht
Club is near some of the greatest
waterfront hot spots.

In addition to the year-round covered hoat
slips, Toad Cove Yacht Club keeps your
craft fueled with a 24-hour
pay-at-the-pump gas dock and a full
service convenience stare,

www.toadcove.com
888.365.5620

Photos by Anderson Creative Matketing
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July 8th: Pro Star Auctions

July 29th: Open Great Do 774 4 5oty
Could Be Your Business! Jake Culpeeper’s The City Grill & Blue Room J. B. Hooks Restaurant
5923 West Highway 54 5384 W. Hwy. 54 2260 Bagnell Dam Blvd.
Locations: 348-8989 302-0848 365-3255

July 1st - Jake Culpeepers
July 8th - JB Hooks
July 15th - JB Hooks
July 22nd - Jake Culpeepers
July 29th - City Grill

For more
information call
us at: 573-348-1958
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Armchair Pilot

by Nancy Hogland

THis FALL, ALASKA AIRLINES will
add daily service from St. Louis
to Seattle. To introduce the
new route, which begins Sept.
27, the airline will be offering
$109 one-way fare on tickets
purchased by July 1 for travel
through Nov. 17 between St.
Louis and Seattle. The flights
will depart from Seattle at 11:10
a.m. and arrive in St. Louis at
5:10 p.m. The flight to Seattle
will depart St. Louis at 6:05
p.m. and arrive in Seattle at
8:30 p.m. For more informa-
tion, visit alaskaair.com.

LasT MONTH, AILASKA AIRLINES
launched Aircell’s Gogo Inflight
Internet service on six Boeing
737-800 aircraft and plans to
expand the service to its entire
fleet by the end of 2010. Thru
July 31, customers traveling on
the Wi-Fi-equipped planes will
be able to browse the Web, send
and receive email and connect
to private networks while flying
— for free. After July 31, the ser-
vice will be available at a mini-
mum cost of $4.95 per flight.
Thatinfo is also on the website.

ForR THOSE INTERESTED in a
warmer clime this winter,
Frontier Airlines announced
that from Dec. 18 to April 16,
they will operate a nonstop
flight from Kansas City to Los
Cabos International Airport
in Mexico. Tickets for the new
route will go on sale June 20.

PROCRASTINATORS REJOICE - trav-
elers who book flights on Delta
Air Lines within 20 days of de-
parture will no longer pay a re-
demption fee. However, Delta
isincreasingits fee from $100 to
$150 for customers who change
frequent flier award flights. The
airline will continue to waive
the fee for its elite diamond and
platinum level frequent fliers
and won’t charge a redemption
fee on award tickets booked 21
days or more prior to departure

IN AN ATTEMPT tO boost reve-
nues and offer more flexibility,
later this summer, American
Airlines will be selling $10 ear-
ly-boarding passes and allow-
ing travelers to make itinerary
changes at a discounted rate.
The program, dubbed “Your
Choice,” also waves fees for
travelers who stand by for ear-

lier flights on the same depar-
ture day.

TRAVELING WITH CHILDREN thlS
summer? If so, and if that travel
includes domestic flights, you
might want to consider flying
on an airline offering seat-back
TVs. JetBlue, Frontier and Vir-
gin America have satellite tele-
visions available at all seats.
Delta offers the service on
some of its planes and Conti-
nental hopes to add TVs to all of
its planes by 2011. Continental
and Frontier currently charges
$6 per flight for the service.

MORE TIPS FOR TRAVELING With
kids - all carry on food, except
for unpeeled natural foods
like fruit, must go through
the X-ray machine so it has to
be wrapped or in a container.
Because of the restrictions on
gels, some foods, including
dips, spreads, peanut butter,
salsas and dressings, may not
be allowed. The Transporta-
tion Security Administration
(TSA) suggests those items be
avoided. Although cakes and
pies are allowed, they may be
subject to extra screening and
some creme-filled pies may be
rejected.

DEPENDING ON FEEDBACK, SOMme-
day soon, peanuts may not be
allowed as a carry on snack.
The U.S. Department of Trans-
portation is soliciting comment
from the public to help them
enhance airline passenger pro-
tections, seeking input on ev-
erything from a plan to ban air-
lines from keeping passengers
on board during tarmac delays
of more than three hours to
determining how to provide
safe air travel for persons with
peanut allergies. For more in-
formation, visit http://aircon-
sumer.ost.dot.gov/whatsnew.
htm and click on the link “En-
hancing Airline Passenger Pro-
tections: Notice of Proposed
Rulemaking June 2, 2010.”

TRAVELERS’ INPUT IS REQUESTED ON
ANOTHER SITE. Airfarewatchdog,
a website that monitors airline
fares and notifies members
when deals are offered, is ask-
ing those who have flown with-
in the past year to visit the site
and take a five-minute survey
torate the flight. To participate,
visit airfarewatchdog.com.
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MLS# 3066334 * 1387 Hwy KK * $349,900

© 206 FT Highway frontage

* 1.5Acres e 3,334 SQ FT Brick building

* Many intriguing possibilities - Owner may rent!
 City water & sewer available

 Zoned B-2, General Commercial

Charles F. Welek IV, GRI * (573) 216-1767

"y charles@gotlake.com

MLS# 3068223 430 Kaiser Industrial Dr. » Kaiser  $310,000

* Commercial building located in Kaiser Industrial Park, only 2 miles from Hwy. 54.
© 5,200 Sq. Ft. building with offices and warehouse space.

* Building has 4 overhang doors - One 12x16, one 14x16 and two 8x8 doors.
Entire building has central heating and cooling. Currently operating as a construc-
tion company e 430 Kaiser Industrial Dr. Kaiser, MO

Phil & Crystal Shafer, (573) 365.1555

pshafer@lakeozark.net

MLS# 308427 - Hwy 52 West Versailles - SCALL

 Great Visibility 185’ Hwy. 52 Frontage ¢ 18,663 sq. ft. in 3 buildings.
* Formerly manufacturing of metal siding and roofing

« Seller VERY motivated looking for offers for quick sale
o 5 private office areas and reception area
Donny Hibdon

(573) 378-8835

| donny@gotlake.com

Foreclosure!

MLS# 3065583 * Corner of Hwy. W and W-12 « $649,900
* W Highway frontage

* Restaurant is 3568 Sq. Ft., lower level is 3280 Sq. Ft.

| © Offered turn key and ready to go!

 On site signage, lower level with 3 offices!

e Creative financing could be available!

Dan Ralston ¢ (573) 216-8439

4 dan@gotlake.com

MLS# 3063432 - 732 N. Main Street Laurie, MO - $599,000

475’ Highway Frontage

© 4.73 Acres

* 63 Newer Storage units

Bl Now you can have it all for $599,000.

Property is cleared ready for your new business. Storage units are located to the
| back of the property with plenty of room to expand.

Phil & Crystal Shafer, (573) 365.1555

pshafer@lakeozark.net

MLS# 3065022 - Hwy 42 - $399,900
* 5,000 Sq. Ft. office building with 3 units.
 Great Visibility Wonderful Opportunity to
Expand your Business!
& * Small section is warehouse area with garage door.
* Great location in Osage Beach on Hwy 42, %2 mile from Hwy 54.
Whitney Backsen ¢ (573) 692-0419
whitney@gotlake.com

2| MLS #3067788 - Hwy 42 - $298,000

® 2.4 Acres

* 298 Feet Hwy 42 Frontage ¢ Will Subdivide ® No Zoning!
Ryan Gattermeir - (573) 746-0133

ryan@gotlake.com

MLS 3064166 - Hwy 54 $699,000

i1 * Owner Financing Access to City Water & Sewer
© 700 Ft. Hwy. Frontage © 7 Acres

Bob Gattermeir (573) 280-0808

com

MLS 3038517 - Bus. Hwy. 54 $395,000

 Great Visibility  High Traffic Location ¢ 2.3 Acres
 City Sewer & Water ¢ 373+ Ft. Hwy. Frgt.

Bob Gattermeir (573) 280-0808
bobhg@gotiake.com

Gaﬂe‘rmeir . @aui([ on

REAL ESTATE (573) 365-1555
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Vendors spend big bucks to sell bang

by Nancy Hogland

The sale and display of fire-
works is a booming business,
requiring extensive oversight
not only by the state Fire Mar-
shal’s office, which regulates

the industry, but also by the lo-
cal fire entities.

A state law passed in 2004 re-
quires permits for all fireworks
stands and displays as well as
training and licensing for op-

erators who shoot off the dis-
plays. The fees charged by the
state are:

$775 per year for manufac-
turers and distributors

$275 per year for wholesalers

Schultz & |
Summers
Engineering

CIVIL ENGINEERING
LAND SURVEYING
MATERIALS TESTING

When you need Professional Engineering Services

We are here to help provide effective solutions with a personal touch

New Construction

Survey - Layout — Stake

Water & Wastewater Systems

Evaluate - Design - Guidance

Land Surveying

573-302-4606

Establish boundary lines & set backs - Topography
= Flood Certification

Could eliminate the need for flood insurance —eLOMA

Dock & Seawall Inspection

Inspection —submission of permit app. to AmerenUE

Schultz & Summers Engineering, Inc.

Osage@SchultzAndSummers.com

\r_)/’

Established in 1987

Bobby Medlin, CPA

1 BoblbyMedlin

Certified Public Accountant

SPECIALIZING IN:
Income Tax Planning & Preparation e Payroll Tax
Payroll Services ¢ Estate Tax & Planning ¢ Real Estate Taxation
Agriculture e Small Business ¢ Contractors ¢ Individuals

it
Jason Blankenship

Britnee Smith

Offices in Lake Ozark e Tipton e California

754 Bagnell Dam Blvd. Suite A
Lake Ozark * 365-9400

“Helping you keep more of what you make!”

www.bdm-cpa.com

$525 per year per location
for jobbers

$50 per year per location for
seasonal retailers

$100 per year per location for
indoor and outdoor displays
and operators

Michelle Malone, with the
Missouri State Fire Marshal’s
Investigations and Explosives
Enforcement Division, said
to date, 1,442 state fireworks
permits were issued, bringing
$147,550 in to her department.

Because the stands and dis-
plays must be inspected and
approved by either the state fire
marshal or by the fire marshal
or other designated inspector
with the local fire agencies,
those entities also charge a $50
fee per permit.

“However, none of us look at
itasamoneymaker—we charge
fees to cover costs associated
with the initial inspections and
the follow-up visits required on
the tents and to inspect the dis-
plays before they’re shot off”
said Jim Doyle, fire marshal
with the Lake Ozark Fire Pro-
tection District.

gripe about all the costs and
inspections, but Matt Sutcliffe,
president and CEO of Premier
Pyrotechnics Inc., a fireworks
manufacturing plant in Rich-
land, and with his wife, Me-
lissa, the owner of Bear Bottom
Resort in Sunrise Beach, said
they're an important part of
making the business safe.

In fact, Sutcliffe worked with
three others to push for addi-
tional legislation that would
require training and certifi-
cation for anyone who shoots
displays. The three developed a
pyrotechnics operator training
course, complete with suggest-
ed test questions that were ad-
opted by the state, and in 2005
Sutcliffe started offering the
classes both in Richland and in
two other locations in the U.S.

“When you have thousands
of people gathered to watch
a display, you need to know
what you're doing when you set
up — know how to determine
the trajectory and the fall-out
range. But safety should be
paramount not only during
displays but also at fireworks

Although numbers were
not readily available for all
fire agencies in the Lake area,
a sampling found that Osage
Beach Fire Protection District
had issued permits for five
stands and two displays; Mid
County Fire had issued per-
mits for eight stands and four
displays; and Lake Ozark had
issued permits for four stands
and three displays.

Counties also require the
vendors to obtain a merchant’s
license and pay sales tax on ev-
erything sold.

A secretary with a local fire
district said some vendors

stands. Unfortunately, not ev-
eryone is as concerned about
it as they should be. That’s why
it’s so important that inspec-
tions be conducted,” he said.

Legislators arein the process
of making the requirements
even stricter. Under a proposed
act, the state fire marshal won'’t
issue a fireworks permit with-
out proof of liability insurance
as required by rule and the law
gives the fire marshal permis-
sion to examine records to as-
sure compliance with regula-
tion. If adopted, thatlaw will go
into effect in August 2010.
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Road funding

continued from page 8
said Jeff Segin, director of Cli-
ent Relations for McClure
Engineering Company. That
engineering company repre-
sents George Stanton and the
Stanton Trust, which owns ap-
proximately 460 acres in Lake
Ozark’s interior. The other 120,
most of which are on the east
edge of the project, are owned
by brothers Gene and Bob Bris-
coe.

The road became a certainty
when Gov. Jay Nixon awarded to
the city of Lake Ozark a $4-mil-
lion Community Development
Block Grant through the state
Department of Economic De-
velopment and the Missouri
Department of Transportation
(MoDOT) agreed to put up $8.6
million, $2 million of which
was pledged by Sen. Kit Bond.
The timeline included in the
agreement states the Missouri
Highways and Transportation
Commission will complete
preliminary plans by August;
a public hearing will be held in
September; right-of-way plans
are to be completed by October;
the final design will be ready
by November and project bid

Camdenton

573-346-3311

Camdenton 54 Branch
573-317-9317

opening will take place Dec. 17.
Project construction contracts
are to be awarded in January
2011.

“This is going to be the best
thing that ever happened to
Lake Ozark — maybe even the
entire Lake area,” said Lake
Ozark Mayor Johnnie Franzes-
kos. “I'm happy that we're go-
ing to get some big department
storesinhere. That’s great news.
But the most important thing is
the jobs. We’ll have jobs for the
people building the roads; we’ll
have jobs for the people build-
ing the homes and the commer-
cial developments; and then
we’ll have jobs for all the people
to operate those businesses.
Plus, all that development will
also increase business for many
of the other people down here —
the landscapers, lumber yards,
concrete companies, carpet
stores — you name it. This is go-
ing to have such a tremendous
economic impact on the entire
region. That’s the best news of
all.”

It will also help government
entities, all of whom have been
suffering with the nationwide
economic downturn. Accord-

ing to previous projections,
once opened up by the exten-
sion, land currently assessed

Osage Beach
573-348-3171

Sunrise Beach
573-374-9500

at approximately $500,000, will
allow development that is ex-
pected to bring that property’s
assessed value up to more than
$82 million and will pump close
to $200 million in additional
real estate, sales, utility and
personal property taxes into
city, county, fire district and
the school district coffers by the
completion of the construction.

Stanton said it’s been a long
time coming.

“In 1999 or 2000 I was talk-
ing with a party interested in
building a large scale golf com-
munity on our family property
but when there was a slight dip
in the economy in 2001, that
all went away. I always knew
we needed an interchange and
a road through there and that
motivated me to get started
looking at what we could do.
Then in September 2004, Bill
Kuhlow contacted me. I didn’t
know him - had never even
heard of him - but I met with
him and learned he had been
involved in real estate with
large corporations and he had
a lot of good ideas. The Horse-
shoe Bend Development Group
was formed and he came on
as a consultant,” Stanton ex-
plained.

In the meantime, the group,

? /OUI‘ Past.
? /OUI‘ Present.
§ /OUI‘ Future.

our Hometown Bank
Since 1905.

First National Bank is a bank you can
count on, whether you are investing
your hard earned sauvings or
borrowing money for your home or
business, we will take care of you
and your finances.

— FIRST
NATIONAL
BAN KMember FDIC @

Lake Ozark
573-365-4212

with the help of Lake Ozark city
officials, was able to convince
MoDOT to move the entrance
to the Expressway several hun-
dred feet north to intersect
with the extension. However,
that brought about another
delay because the federal gov-
ernment required an environ-
mental impact study. Once that
hurdle was cleared, the court
granted permission to estab-
lish a Transportation Devel-
opment District (TDD). That
would allow stores to charge
an additional 1-percent sales
tax which would, in turn, be
used to repay money borrowed
to build transportation-related
projects. A Tax Increment Fi-
nancing (TIF) District also was
formed to re-pay a portion of
infrastructure costs to the de-
veloper. However, even with
those taxing entities in place,
banks were leery about loaning
money before Stanton and the
Briscoes had signed contracts
from retailers, and retailers
wouldn’t sign on the dotted line
without a commitment that the
road would be built.

Then in February 2009
Kuhlow lost a battle with can-
cer and passed away and the
development group fell apart.
Stanton said although it would

have been easy to get discour-
aged and give up, the remain-
ing members of the group con-
tinued to search for innovative
ways to fund the project.

About the same time the
Community Bridge Corpora-
tion began formulating a plan
to establish a Transportation
Development District (TDD)
that would allow the district
to sell bonds at a lower interest
rate, pay off the outstanding
debt on the bridge and partner
with the Missouri Department
of Transportation (MoDOT) to
improve Route MM and extend
it to Highway 5, the Stantons
and the Briscoes hired Spec-
trum Consulting in Columbia,
Missouri to write the request
for the block grant.

“This was really a ‘big ask’
though. I honestly didn’t know
what to expect because I think
it's one of the largest grants
of its type. As it worked out, I
think the Bridge Corporation
project helped us. I think the
state liked the idea of being
able to link up all the projects
and have a bigger impact on
the area,” Stanton said. “I'm
very thankful that the gover-
nor recognized the importance
of this project.”

FACTORY-DIRECT PRICES
BUY THE BEST FOR LESS!

ic Tile
ninate Flooring
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wwﬁ nelghborhoods-mc com ‘
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M HOME i

IMPROVEMENT STORE

HWY 5 N. at Houston Rd e
Mon. - Fri. 8:00 AM - 5:00 PM e Sat. 8:00 AM - 3:00 PM

417-533-5080 .

/

20 Min. S. of Camdenton

888-776-0038
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Ask your mortgage
professional

Investing In Real
Estate...Should |
Buy A Time Share?

It is an inaccuracy to believe a
time-share is a real estate invest-
ment, because a time-share is a vaca-
tion property that is owned or leased
by many individuals that simply own
a week or two of time in a variety of
property locations for your vacations.
While you purchase a specific week
in a specific resort you have the op-
tion of changing locations for a fee,
as long as there is availability. The
developer had a brilliant idea to sell
the same piece of property 52 times.
The time-share concept is definitely a
better investment for the developer
than it is for the purchaser of the
time-share. There are many property
types with the time-share options:
condominiums, recreation vehicles,
and even cabins on a cruise ship.
Statistics show that time-share own-
ers when going to sell their week of
time typically loose between 50 to 80
percent of what they originally paid.

Conventional Mortgages are not
available on any time-shares. In some
newer developments the developer
will offer a financing package that
will carry an interest rate from 15
to 20 percent. If you are purchasing
a resale time-share you will have to
obtain financing with either a per-
sonal unsecured loan, credit card
cash advance, credit line, or a home
equity line of credit that is secured
by a home or other real estate you
already own. In most cases the inter-
est paid on these financing options
is not tax deductible. It is advisable
to consult your accountant to deter-
mine if any mortgage interest will be
tax deductible.

Many of us have been to the 2
hour presentations that will offer you
a deal that you can't pass up, and
in the end you feel coerced to sign
an agreement that is filled with hid-
den costs and fees. All time-shares
involve an up-front fee and annual
management or maintenance charg-
es. The hard core sales are common
in the time-share realm and the time-
share agreements are hard to get out

of and you can lose money if you are
not careful. Some developers have
also started to auction off time-share
weeks, again another sales technique
that leaves little or no way out of the
contract and sometimes the costs
and fees are even more with the auc-
tion company adding additional fees
for their services.

Time-shares and vacation clubs
can serve a purpose, and help many
get away more often than if they
didn't own a time-share. However,
it is not considered a real estate
investment. If you are looking to in-
vest in real estate you may consider
purchasing a home, or condominium
which you can obtain conventional
financing with a much lower interest
rate that can be tax deductible. Time-
shares are not real estate invest-
ments; there is no appraisal, no mort-
gage, and no tax advantage to owing
a time-share. You are simply buying a
week of time in a vacation location.
Figure out how much the time-share
will cost with the maintenance dues
and management fees, how much
are you really paying for this one or
two weeks' worth of time? If you are
truly interested in investing in real
estate consider a second home or
investment property because now is
the time to buy. Call me today to see
how much home you can afford.

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com

Call Andrew today at 573-302-
0600. Listen To “The Mortgage Mar-
ket Update” Weekly Radio Show on
KRMS 1150AM and 97.5 FM Every
Friday Morning At 8:35am

Website:  www.askandrewcon-
ner.com. Andrew Conner is a Certi-
fied Mortgage Planning Specialist.
CMPS®. Specializing in the areas
of Mortgage Planning, Credit Repair
Counseling, Cash Flow Management,
and Real Estate Equity Management,
utilizing your mortgage as a financial
instrument to achieve your short term
and long term financial goals. Less
than 1% of all Mortgage Originators
in the USA have this credential.
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Local restaurateur a racing legend

by Darrel Willman

The earliest memory he
has of racing is when at the
age of five or six he heard
his Dad and Uncle mention
“losing the rear end” in the
car coming home from the
racetrack. Since he was sit-
ting in the back seat, young
Dorsey Schroeder was un-
derstandably upset with the
idea.

“Iremember my Dad and
uncle talking about we're
going to lose the rear end
before we get home. At that
age, the rear end was where
I was sitting. So I'm thinking
the back of the car is going.”
Dorsey says.

In and around the home
as he grew up the senior
Schroeder’s racecar life
was natural and normal for
Dorsey and so by the time
his father retired when he
was 15, Dorsey was already
building cars.

“My Dad was a car dealer
and so I was always around
cars and he brought me up
‘hands on’ -- he gave me my
first car when I was fourteen,
but it was wrecked, it was
one that he took in trade.
But it was a sports car-- and
he said ‘All right, you have
two years to fix that. That’s
going to be your car when
you're sixteen. I'll pay for all
of the parts and pieces, but
you're doing the work.” “ he
explains.

For those that remember, his name
recalls the many triumphs he had
behind the wheel of a race car.
Dorsey drives his Mustang here as
part of the Tom Gloy team in 1995.

Dorsey Schroeder may
well be the most accessi-
ble “celebrity” living at the
Lake. He is famous for the
successful race car driving
career that spanned more
than three decades and cov-
ered NASCAR Sprint Cup
Series, Grand-Am, Ameri-

can Le Mans and Trans-Am
racing series to name a few.

Online references say
“Dorsey competed anumber
of seasons in the Trans-Am
series, winning the cham-
pionship in 1989. He also
competed in a number of
Grand-Am and American Le
Mans series events, at one
point competing for Dave
Maraj’s Champion Racing
team that won the 2005 24
Hours of Le Mans. He was
also known as a NASCAR
“road course ringer”, who
made a few starts substitut-
ing for less-qualified drivers
at Sears Point Raceway and
Watkins Glen Internation-
al. He is currently a color
analyst for Speed Channel’s
television broadcast of the
Rolex Sports Car Series and
American Le Mans Series.”

Dorsey says he grew up
with racing and has lived
and worked in it for close
to forty years. He’s a native
of St. Louis suburb Kirk-
wood, Missouri, but now
has homes at the Lake and
in Little Torch Key Florida
where he and his wife Kim
spend their winters.

After retiring from rac-
ing-- he says he’d pretty
much just ‘had it’ --Dorsey
bought and renovated the
property that’s now known
as “Dorsey’s Pit Stop”.

“I got to drive race cars for
thirty-two years. I had done
all of the things that you can
do. It was like Groundhog
Day. Every day that I woke
up I was re-doing the same
things I had been doing for
32 years. I couldn’t win any-
thing that I hadn’t won be-

Diners enjoy the outside areas at
Dorsey'’s Pit Stop.

fore. The thrill was gone.”
Dorsey said.

Despite having to replace
virtually everything inside
the business, and re-build
the structure not once, but
twice, Dorsey loves cook-
ing and the “Pit Stop”, and
can’t imagine leaving. How
did a racecar driver come to
cooking? He says that was a
life-long dream.

“The restaurant was
something that all my life I
wanted to do. I've been out
on my own and cooking
since I was about 15 years
old,” said Dorsey explaining.
“All of the families end up
staying at the race track. You
end up pretty much living at
a track. Everybody lived in
motor homes and coaches
and stuff like that. So, cook-
ing is something that runs
with racing, a lot of racers
cook. They end up with no
other choice-- you know you
can only eat so much race
track food.”

The Lake was a natural
place for Dorsey to put on
the Chef’s hat-- he and his
wide Kim built their home
on the Lake in 1989. He said,
“When I was racing 1 was
travelling all the time. I had
come with my parents to the
Lake when I was a young
boy. In 1989 I started build-
ing my house down at the
Lake. We moved in full-time
in 1990 and found it the per-
fect central location.”

But restaurant ownership
is a bit more than a back-

quickly learned that cook-
ing for friends and family
was easier than running his
own place at the Lake.

“We opened the Pitstop
in 2001,” he said, “and that
was the first year in 32 years
that I didn’t attend a single
race. It was kind of a rude
awakening for me. I had
never been out of that rac-
ing environment. I grew up
inracing, and all of a sudden
here I am, and I'm trying to
conduct a business outside
of the racing life and quite
frankly it wasn’t any fun at
all. Luckily for me, the very
next year, Speed called me
up and said they had a deal
for me. When I got back to
the race track, I realized
how totally I belonged there.
I don’tfitin anywhere else as
well.”

The Speed Network,
which is owned by Fox
Sports, has been Schro-
eder’s way back into racing
since retirement, as well as
providing the ex-racer the
income he needs to main-
tain two residences and
the ‘Snowbird’ lifestyle. But
in-season he’s either on the
television broadcasting a
race, or seven days a week at
Dorsey’s PitStop-- there’s no
rest in the summer months
for him or Kim.

“ Hopefully at the end of
this year, I get a contract re-
newal for two or three more
years [on Speed],” Dorsey

said laughing. “Then I can
eat for two or three more

years.”

continues Page 22

Room for many more inside the dining area at the remodeled Dorsey's Pit
Stop. Dorsey added seafood to the menu after working in Florida.
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FISHERMAN JOHN

The Lake of the Ozarks hosts
hundreds of amateur and pro bass
fishing tournaments each year and
is a stop on several regional and na-
tional tournament circuits. Some of
region’s fishing champions are well
known local fishing guides.What
is less well known is that the Osage
River basin was a destination for am-
ateur and champion fishermen long
before the ideas for Bagnell Dam and
Lake of the Ozarks were born.

One focal point for early fishing
activity was near the junction of the
Big Niangua and the Osage rivers.
Even in the 1880s and 1890s there
were summer cottages for fishermen
in the hills along both rivers. They
often relied upon the skills of local
fishing guides like John McGowan,
known affectionately as “Fisherman
John.” John’s home was just a few feet
from the waters edge near the mouth
of Linn Creek valley. He also had
several cottages, which he rented to
fishermen who retained his servic-
es. In his day he was considered the
“champion Waltonite” of the Osage
River basin. By the time the con-
struction of Bagnell Dam began he
was elderly but still catching “the big
ones.” The photo that accompanies

Schultz &
Summers
Engineering

UNDERWATER?

TO DISCUSS IF YOU CAN AVOID
FLOOD INSURANCE
CALL US AT 573-302-4606

If new floodplain designations have placed
your waterfront property in a flood plain, you may
be required to provide flood insurance.

A Flood Certification from a licensed engineer
is the first step needed to prove your buildings
are above base flood elevation and to avoid
costly insurance

Civil Engineering - Land Surveying
Flood Certification

573 — 302 - 4606

Osage@Schultzandsummers.com
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this article, courtesy of the Camden
County Historical Society, was taken
in 1909 and shows John with one of
his catches.

When told about the coming Dam
and Lake, fisherman John was skep-
tical. “I hain’t got no idear they’ll go
through with it,” he said. “But if they
do I'll get more money for my land
‘cause of them cottages.”

When his land and cottages were
later beneath 50 feet of water, John
moved to old Bagnell where he died
of a heart attack at age 85 on May 21,
1938. He left a wife, four daughters,
two sons, 32 grandchildren and two
great-grandchildren. He’s buried in
the Riley Lamm cemetery. B

This tale is from the collection of
H. Dwight Weaver. The photographer
and publisher are unknown.

Weaver is the author of four books
on the history of the Lake of the
Ozarks.

Weaver's new book “Historic Bag-
nell Dam Boulevard, Past and Pres-
ent” is designed as two tours, both
beginning at the Dam and moving
westward. One tour features busi-
nesses consecutively on the north side
of the Boulevard, and the other tour
features businesses consecutively on
the south side of the Boulevard.

Platinum Producer & DJ
Jay E performs the 1st
Friday of Every Month!

Lake of the Ozarks Business Journal

“Historic Bagnell Dam Boulevard,
Past and Present” is available now at
retail locations around the Lake.

Contact him at dwightweaver@
charter.net or call 573-365-1171 for
more information.

Visit www.lakeoftheozarksbooks.
com for more information.

CngRILL b imw/

Steaks ¢ Seafood ¢ Pasta « Sandwiches
Open 11 a.m. Lunch & Dinner ¢ 5384 Hwy. 54 * Osage Beach

Thursday June 10th Jake Sil
the Diehard’s Reunion live at
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Racing
Legend

continued from page 20

“The restaurant-- we've
expanded and put our mon-
ey into it, but Kim and I have
never taken any money out
of it. She essentially works
for free for the entire six
months so that we can live
the other six months in the
Florida Keys and not have to
work,” Schroeder explained.

“We live 27 miles from
Key West, so when the res-
taurant closes in the winter
we move to Florida and live
there till April when it’s time
to come back and do the res-
taurant.”

The last couple of years
have been difficult ones
for the Schroeders with the
economic conditions, the
addition of so many restau-
rants at the Lake, and the
cold spell Florida suffered.
He and Kim both took jobs
during the Winter monthsin

Residential &
Commercial

e Water Well Drilling

e Complete Geothermal
Heating & Cooling Systems™

e Pump Sales & Service

e Water Softening, Filtration, & Treatment

Ask About Special Incentives Including

Florida, a turn that worked
into a big plus for Dorsey.

“ I worked as a chef in
one of the bigger nicer sea-
food places [in Florida]
and I learned a bunch of
things. I was working with
mostly Russian chefs and
they taught me a lot. They
use a lot of different spices
and techniques, that I had
never seen before. So after
working with them for six
months, I came back from
the Keys and said ‘OK, Kim
let’s try a big seafood menu
and see what happens’. Well,
it took off like mad and now
it’s still going, we are really
doing good with seafood
stuff.”

Like all labors of love,
the restaurant for them is a
place to put their cash and
free time into. But, Dorsey
says, the place is starting to
come back from the rough
times, and they enjoy the
work despite the hardships.

“The restaurant now is in
the best shape it’s ever been
in,” he says emphatically.
“I have a lot of pride in that
restaurant. Since 2001 we’ve

Tax Credits & Rebates - Call Today!

IGSHPA

Accredited
Installer

info@scottsonwell.com

573-363-5500

www.scottsonwell.com

poured our love and money
into it to make it what it is
today. We love the place--
but it’s a lot of work. It looks
now like it’s starting to come
back around. The reality of
a waterfront restaurant is
you're going to be open for
five months. Nobody goes
down on the water in the
winter. You have five months
to make your money and 12
months of bills to pay.”

“The place is good. We've
cleaned and remodeled in-
side. I pride myself on hav-
ing the cleanest restaurant
on the water with the best
food. For a family friendly
restaurant, I want it to be
without question the best
food we can make available
with a friendly atmosphere.”

Dorsey’s PitStop is locat-
ed at the end of Lake Road
54-56 (Hospital corner) or at
the 20.5 Mile Marker by wa-
ter. They're open seven days
aweek from 11 am to 10 pm,
later on the weekends when
they feature live entertain-
ment. Stop by and say hello
to Dorsey and Kim and the
staff.

SCOTI-&-SON-
—~WEL-DRILLINGLLC

IGSHPA

Pown lo-Zarth Energy

As the Lake Churns

You Can Afford
to Buy and
Haven't ...

Are You Crazy?

This may be the best buyer's mar-
ket that we'll see in our lifetimes.
There are lots of legitimate reasons
why you should be taking advantage
of this market if you are able.

Obviously, if you don't have the
down payment or credit score, you
won't be able to seize this opportuni-
ty. If you are concerned about losing
your job, that would be a valid reason
for not buying now. If you are plan-
ning on relocating in the next year or
two, maybe now isn't the time to buy.

On the other hand, if you have
good credit and job stability, you
should seriously consider capital-
izing on this unique combination of
opportunities. A qualified real estate
professional can explain all of the
reasons and even suggest some very
interesting financing alternatives.

Top Ten Reasons to Buy a Home
NOW

1. Interest rates incredibly low —
the rates are at historic lows. Interest
rates play a huge part in the cost of
housing together with the price and
shouldn’t be overlooked. The average
mortgage interest rates for the past
four decades were: 1970's 8.9%;
1980's 12.7%; 1990's 8.1%; 2000's
6.3%. Most experts agree that
they're going to rise this year.

2. Lower Prices - Recent price
adjustments have made good values
that haven't been available at the
Lake for years. Current buyers are
able to take advantage of the dis-
counted prices.

3. Selection is good — In a seller’s
market, buyers sometimes have to
accept a home that may not meet
their needs completely because of
short supply. Inventories in most of
the lake market and certain price
ranges are higher which allow buyers
better choices.

4. Negotiate financing conces-
sions — FHA, VA, and Conventional
allow the seller to contribute towards
financing concessions for the buyer.
The money can be used for buyer's
closing costs, pre-paid items or inter-
est rate buy down.

5. Costs for FHA loan going up —
Currently, a seller can pay up to 6%
of the sales price in financing conces-
sions but the number will be reduced
to 3% later this year; the date has
not been announced yet. The annual
MIP for FHA loans will also probably
be going up this year which will in-
crease the monthly payment. Buyers
who get in now will pay the lower
fees.

Real Estate and Lake News
with C. Michael Elliott

6. Interest and property tax de-
duction — the U.S. is one of the few
countries in the world that allow an
interest and property tax deduction
for homeowner/taxpayers.

7. Source of funds with deductible
interest - a homeowner can borrow
up to $100,000 above their acquisi-
tion debt and deduct the interest re-
gardless of what purpose the money
is used. This is a great opportunity to
consolidate debt at a lower interest
rate and be able to make the interest
deductible that otherwise may not
have been.

8. Capital gain exclusion — the
U.S. allows qualified homeowners to
make a profit on their home without
having to pay tax on the gain.

9. Borrowing against equity is
non-taxable event — taking money
out of the equity in your home does
not require recognizing capital gains
income.

10. The combination of reasons to
buy a home may never be stronger
than now.

Interest rates are going up; it is
just a matter of when. Inventories are
starting to be absorbed by current
demand. New home construction is
down considerably which could lead
to higher prices due to not enough
annual housing units to keep up with
the population. Prices have started
to climb in some markets; others will
surely follow.

A basic rule of investing is to buy
low and sell high. There will be some
buyers who take advantage of the
current opportunities and will look
back and remark how fortunate they
were to act when they did. There will
be others who look back on these
conditions and say “We should have
bought then.” Hindsight is always
20/20. Evaluating the present and
acting takes equally clear vision. The
help of a trusted professional can
make the difference.

C. Michael Elliott of C. Michael EI-
liott & Associates is located at 3738
Highway 54, Suite 103, Osage Beach,
MO 65065. You can reach him at
573.365.3330 or cme@Yourlake.
com.
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vate showing. MLS 3064806 $789,000

Gary

= GOMMERCIAL OPPORTUNITIES

J 306895

This landmark restaurant location on Horseshoe Bend is
now for sale. Prime location with a unique 8,000 sg. ft., over-
looking the Lake of the Ozarks on 1.4 acres. Comes with all
kitchen equipment, tables, chairs and dishes. Call for your pri-

Business with 14 units of mini storage await a néWBvan—
er. This metal building sits on 3 acres and seller is moving out of
the area. Lets make a deal! MLS 3064837 $74,500

Markus, ABR, CRS, GRI &Y
(573) 302-3650 ¢ (573) 434-1978 ca

www.lakeofozark.com e gary@garymarkus.com e 3525 Highway 54 ¢ Osage Beach

7,200 sq. ft of commerclal space S|tuated close to the in-
tersection of Hwy. W and Hwy. 54. Currently there are 4 tenants
making this a good investment property. High traffic also makes
this a prime location for future retail businesses.

MLS 3068953 $355,000

Shopping Center - Great investment opportunity with over
12,000 sqft in buildings, well over an acre of land and 5+
tenants(business owners). One of the businesses can be pur-
chased for just a few dollars more. Located on Business 54 (Ba-
gnell Dam Strip) MLS 3070641 $800,000
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Osage Students Earn
Bash'’s Better Than Best

Six Students from the School
of the Osage were selected for
the Fourth Quarter to receive
Bobbi Bash’s “Better Than Best
Award”. Bash’s selection cri-
teria are service, attendance,
attitiude and improvement.
The Students are chosen by
a committee of teachers ap-
pointed by Tony Slack, Princi-
pal at the School of the Osage
Middle School.

The Students named for
the 4th Quarter “Better Than
Best Award” are 6th grade stu-
dentsDevinHenderson, daugh-
ter of Dan & Heather Hender-
son; and Garrett Lynch, son of
Robert & Regina Lynch. The

7th grade students are Collin
Samuelson, son of Bruce & Kay
Samuelson; and Molly Lowery,
daughter of Dewayne & Carey
Lowery. The 8th grade students
are Carissa Pike, daughter of
Charles & Amy Pike; and Aidan
Williams, son of Mike & Merrie
Williams.

The Students received a
framed certificate and $20 in
cash. Bash feels positive moti-
vation at this age level is impor-
tant and awards six students
each quarter of the school year.
Bash was a school teacher be-
fore her Real Estate Career and
know how important educa-
tion is for our youth.

Bash staff addition

Bobbi Bash Realty Group an-
nounces the addition of Clint
Ladouceur to her team of real
estate professionals. Clint has
been recognized time and
again by The Lake of the Ozarks
Board of Realtors as a leader in
real estate sales over the last
number of years.

“Clint’s enthusiasm, passion
for excellence, business phi-
losophies and customer service
values matched precisely to our
overall mission and objectives,”
said Bobbi. “In addition, his ex-
perience will also be welcomed
and leveraged whenever pos-
sible to assist our existing client
base.”

With any competitive envi-
ronment, there are those who
continue to come to the fore-

front. For the past multiple
years Clint has been a produc-
tion leader in both Sales Vol-
ume and Transaction Volume.
Since coming to their office
last month Clint has already
brought in over 2 million dol-
lars of new business to our com-
pany.

“Success however, isn't al-
ways just about dollars and
cents; or transactions”, says
Clint. “There is only one real
measurement of success and
that is client satisfaction. Only
then can one be labeled suc-
cessful.”

Please stop by their office
on Bagnell Dam Blvd. and join
them in welcoming Clint to the

group.
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Times of the signs
changing in one city

Sign shops may be en-
joying a booming busi-
ness in the next few
months as the election
nears.

Candidates that dis-
play those signs in Osage
Beach will get a little more
bang for their buck. The
city will hold a vote at its
next Board of Alderman
meeting to revoke Section
405.370(B) (6), a section of
its sign ordinance that re-
stricts the length of time
non-illuminated political
signs can be posted.

Mayor Penny Lyons
said the change was rec-
ommended by City At-
torney Ed Rucker after it
was learned a similar or-

Today
isa great day

1o feel good.

dinance had been over-
turned in the Eighth Cir-
cuit Court of Appeals in
Whitton v. Gladstone.

City officials explained
thatthewaytheordinance
is currently written, a yard
sign proclaiming “Jasper
John (a made-up name)
is a lousy artist” could
be left up indefinitely, as
long as it was not a traffic
hazard or deteriorating to
the point it could be con-
sidered trash. However, a
sign saying “Vote for Blunt
for senator” could be left
up only 30 days.

The court ruled that
time limit was a restric-
tion on speech based on
content and as such, vio-

Christopher Wagner

573-302-0001

cwagner 1 @farmersagent.com

3736 Hwy 54

Osage Beach, MO 65065

lated First Amendment
rights.

Lyons stressed all the
rest of the code sections
which deal with signs re-
main in force. She also
said the city will continue
to monitor the use of tem-
porary signs throughout
the summer and will re-
visit the issue in the fu-
ture if they find they need
to change the ordinance
to place more restrictions
on all temporary signs.

The next meeting of the
city’s board of aldermen
is scheduled for 6:30 p.m.
July 1 at the Osage Beach
City Hall.

With Farmers Insurance you
don’t just get insurance, you
get ready. Our over 15,000
agents across the country are

trained to prepare you for
whatever life has in store, while
building a policy tailored to
your needs. Give me a call

today and vou'll see why

Ready Feels Good.

FARMERS

Your Finances

Are Municipal
Bonds Right
For You?

Tax season “officially” ended
on April 15. Yet you can explore
tax-smart investment opportuni-
ties all year round.

And when you’re looking at
the fixed income side of your
portfolio, you may want to con-
sider two possibilities: municipal
bonds and Build America Bonds.

You've probably heard of mu-
nicipal bonds, but you may not
be familiar with how they work.
You can find two key types of
municipal bonds: General obli-
gation bonds finance the daily
operations of a municipality or
school district, while revenue
bonds finance hospitals, utilities,
airports, affordable housing and
other public works.

So when you purchase a
“muni,” you are helping sup-
port a community. Of course,
your investment will bring you
some tangible benefits, too.
First, you'll receive regular in-
terest payments. Furthermore,
these payments typically are
exempt from federal income
taxes — and possibly state and
local income taxes, too. If you're
in an upper income bracket, you
may find munis to be especially
valuable. (Keep in mind, though,
that some “private activity
bonds,” which are typically used
to finance airports, housing or
stadiums that can benefit pri-
vate entities, may be subject to
the alternative minimum tax, or
AMT)

Build America Bonds (BABs)
share some similarities with tax-
free municipal bonds, although
BABs are taxable investments.
BABs provide capital to munici-
palities so that they can build or
improve infrastructure, including
schools, roads, public buildings
and so on.

The U.S. Treasury pays state or
local government issuers a sub-
sidy equal to 35% of the interest
they pay investors for buying the
bonds. BABs have proved quite
popular among institutional in-
vestors, such as pension funds,
that typically don't benefit from
tax-free municipal bonds. But
are they right for you?

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

It all depends on your indi-
vidual situation. If you owned
a BAB, your interest payments
would be federally taxable, but
you might get some state tax
breaks if you live in the state
where the bond is issued.

Many BABs have long-term
maturities, which may not be
a problem if you're buying the
bond for its steady interest pay-
ments and plan to hold it for its
entire life. But if you think you
might want to sell your bond
before it matures, be aware that
longer-term bonds, by their very
nature, are subject to greater in-
terest rate risk than shorter term
bonds — that is, longer-term
bond prices will be more affect-
ed by interest rate movements.

Furthermore, you'll have to
consider credit risk — the pos-
sibility that the issuer of your
bond will default or be unable to
make payments. Remember, the
municipality issuing the bond,
not the federal government,
backs a BAB.

Although past performance
is not a guarantee of future
results, municipal bonds" his-
torical default rates have been
low. Ultimately, you'll need to
consult with your tax advisor
before purchasing either a mu-
nicipal bond or a BAB. Like all
investments, they can provide
you with benefits, but you need
to be absolutely sure of what
you're getting.

For a free review of your an-
nuities and insurance: contact
Tony Reahr - Licenced Insur-
ance Specialist, Acredited Asset
Management Specialist and Fi-
nancial Advisor at Edward Jones
Investments in Lake Ozark, 573-
964-5712.
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with Sandy Waggett of
MSW Interactive Designs

Step 1: Define
your ideal client

In today’s online environment,
having just a web site doesn't usually
cut it. As a business owner, your ulti-
mate goal should be to build an effec-
tive web presence by integrating your
website, social media, and other on-
line interactive media or applications.
There are many options and you have
limited resources, so it's important to
define what elements of a web pres-
ence will provide the best return on
your investment of time and money.

The most effective way to begin
this process is to clearly define your
“ideal” client. It sounds very basic,
but this step is often overlooked. As
you build your web presence, you
want to target all of your activities
around this ideal client. If you don't,
there’s a good chance you'll waste
time and money.

Defining your ideal client will not
only help you with your Search Engine
Optimization (SEO) efforts, it will also
focus your energy in the right places,
help you allocate limited resources
appropriately, and will be a win-win
for your company because it increases
your referral business ... the BEST
kind of business!

When you define your ideal client,
be as specific as possible. The more
specific you are, the better your results
will be. Initially it can be difficult to
narrow down the “ideal” client. It
can be easy to say that your ideal
client is anyone who will pay you for
your services. But is this really true? |
know it isn't for me!

Try this exercise to help. Think
about your FAVORITE or BEST cli-
ent from the past few years. What
is it that made them your favorite?
What are the specific characteristics
that made them best? Write down
the traits that make them stand out.
Next, think about your worst experi-
ence with a client and write down the
traits that made that experience stand
out. You will rapidly be able to paint a
picture of the type of client your busi-
ness LOVES to work with and profits
from the most.

Think about it ... isn't working
with an ideal client a win-win? They
love working with you and you love
working with them. They are not just
happy about your product or service,
they cannot live without it! They tell
their friends about you, who in turn
become your new clients. Referral
business is the best business and
building your web presence (as well
as other marketing efforts) around
your ideal client ultimately yields a
better return on investment because
of this.

Building an effective
web presence

Sandy Waggett

Once you have clearly defined
your ideal client, use these practical
applications for your business web
presence:

First, focus on getting found on-
line by your ideal client. Organically
optimize your website for the very
specific search terms your ideal client
would use to try to find you. As an
example, let's say you have an auto
repair shop at the Lake and ideal cli-
ent is a luxury car owner. Think about
the difference in your chances of rank-
ing #1 in Google for the general term
“auto repair”, versus “auto repair
Lake of the Ozarks”, versus “BMW
repair Lake of the Ozarks”. Yes, the
number of searches for the latter term
will be fewer, but if this is your ideal
client, your conversions will be MUCH
higher because your organic SEO ef-
forts are built around that ideal client!

Next, find out where your ideal
client “hangs out” and interacts on-
line, then make sure your business is
there!  Use Facebook ads, Pay per
Click, or other social media avenues
to get your business in front of that
ideal client when they are online.
Capture their information by building
fans and followers across the social
platforms. This enables you to engage
with your ideal client and build cred-
ibility with them in real time online. It
also gives you a free venue to regu-
larly announce deals, sales, specials,
and events to your ideal client!

In the following months, | will
continue to offer concrete and practi-
cal tips that you can use to maximize
your web presence and increase con-
versions from your website.

Remember, if you start by defin-
ing your ideal client up front, you will
have much greater success in your
journey through the web!

Sandy Waggett, Owner

MSW Interactive Designs LLC
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWiInteractiveDesigns.com

First State Bank of St. Charles
announces new mortgage division

First State Bank of St
Charles is proud to an-
nounce that they will ac-
quire the mortgage lending
operations of Premier Bank’s
mortgage division, which
currently serves residents in
several communities in Mis-
souri, including Lake of the
Ozarks, Columbia and St.
Louis.

The addition of the full-
service mortgage lending
division will allow First State
Bank to build on their cur-
rent lending product offer-
ings and extend competi-
tive rates on mortgages to
local residents. Founded in
1867, First State Bank of St.
Charles is the oldest inde-
pendent community bank
in the St. Louis metropolitan
area, and was voted #1 Lend-
er in St. Charles County in a
2009 poll.

First State Bank’s newly
acquired mortgage lending
division, First State Bank
Mortgage, will offer flexible
products to serve a wider ar-

ray of borrower’s needs, in-
cluding products for home-
buyers looking to purchase
a second home or a condo-
minium. The acquisition
will bring additional expe-
rienced lending staff to the
bank’s current team.

“The acquisition of the
mortgage division presents
a great opportunity for First
State Bank to expand in the
Lake of the Ozarks market
and beyond. This purchase
will allow customers more
access to home loan profes-
sionals in the area and will
allow us to continue to meet
the needs of this communi-
ty,” said David Strautz, Presi-
dent and CEO of First State
Bank.

“We are excited about the
opportunity to grow our
mortgage operation and of-
fer a broader range of mort-
gage loan programs,” added
Daniel Simpson, Senior Vice
President of First State Bank
Mortgage. “This transition
will enhance the level of ser-

vice we can offer homeown-
ers at the Lake of the Ozarks
and surrounding areas. We
look forward to continuing
to build on the foundation of
professional and responsive
service established by Pre-
mier Bank’s mortgage divi-
sion.”

Experienced mortgage
lenders are available for con-
sultations at the First State
Bank Mortgage location at
995 KK Drive in Osage Beach,
Missouri. The purchase is
expected to close in April
2010.

Information about First
State Bank’s history can be
found online at www.fsbfi-
nancial.com. First State Bank
of St. Charles, a full-service,
independent community
bank, has served St. Charles
County for 143 years, and
continues to provide conve-
nient products and services
for individuals, families and
businesses through banking
centers in St. Charles County
and beyond.

o Investment Properties
e Development Tracts

COMMERCIHL SERVICES

o Commercial Real Estate o Business Sales

¢ Building Sites
¢ 1031 Exchange

Bruce Adams (573) 216-4690

View All Our Commercial & Business Listings at Adams-Commercial.com

AL ESTATE

Lake of the Ozarks

& ASSOC!ATES

& Jan

AdamsAtTheLake.com RESIDENTIAL SERVICES

Q 573.348.5100
2 Bruce

o Lake Front Homes
e Condominiums
o Villas & Townhomes
o Off-Shore Homes
e Lots & Land
e Farm & Hunting Acreage

4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)
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Enjoy the Biggest Open Bow, made especially for the Lake of the Ozarks! | L

2007 ENVISION 3600 LEGACY
Open Bow With Cuddy Includes Heritage Trailer

2V

Discover Hearing & Audiology was recently welcomed as a new mem-
ber of the Lake Area Chamber with aribbon cutting. For more informa-
tion or to schedule an appointment call Jeremy Bono at 573.552.8681.

—— " Pictured along with Chamber Active Volunteer Ambassador from left

] ] ] toright are: Kathie Handel & Tricia Borhn, Family Eyecare Associates;
Custom Paint, Twin 496 Mags, 122 Hours, Corsa Select Exhaust, Muffled Tips Jeremy Bono, Practice Manager; Dr. Susanna Bono, Audiologist; Ca-

China Head wf/Electric Flush, External Tie Bar, Power Stern Light, 12V Refrigerator, 10 Disc CD mille Earhart, Beeler Group RE/MAX Lake of the Ozarks; Michelle Lew-
Changer, Bow Filler Cushions, Trim Tab Indicator, Bow & Cockpit Carpet, Mooring Cover is, Family Eyecare Associates; Mike Wagget, MSW Interactive Designs.

For more information on this beautiful boat contact WK Chevrolet,
Buick, Cadillac and GMC in Sedalia, 660-221-4949

The Biggest Selection of GM
Vehicles in Mid Missouri!

Taking Care of Customers and earning your business since 1919!
From anywhere at the lake it’s just a short drive down 65 or 50 Hwy! Explore our
incredible selection of new and gently used vehicles on West Broadway in Sedalia,
or visit us online anytime at www.wkchevy.com!

The Lake Area Chamber of Commerce was on hand to help announce
the opening of Rapid Body Reducers with a ribbon cutting. For more
information call 573.302.8446, visit www.rapidbodyreducers.com.
Pictured along with Chamber Active Volunteer Ambassador from left
toright are: (Front Row) Debbie McDaniel, Counselor / Office Manag-
er; Brenda Davies, Owner; Rhonda Bertelsen, Founder / Corp. Owner.
(Second Row) Tony Reahr, Edward Jones, Investments; Heather Brown,
Denise Decker, Michelle Thompson, Lake of the Ozarks Convention &
Visitor Bureau; Kevin Rucker, Lake Area Chamber Board Member.

W-K Chevrolet Buick GMC Cadillac
3310 W Broadway Blvd. ¢ Sedalia, MO 65301

(660) 530-4723 + 1-800-382-5088
www.wkchevy.com

KPOW FM

We had a beautlful afternoon at the Lake West Chamber Offlce for
the ribbon cutting for Bank of America Home Loans to celebrate their
membership with the Chamber. Everyone enjoyed Gerry's “famous”
cookies before and after the photo session. Call Gerry at 573-480-

LISTEN LIVE 24 Hou Rs - POWER977-COM 1?78 for any home fina}ncing question.s..Pictured are Liz Brewln, Mag-

gie Pantoga, Ellen Bozich, Jackson Phillips, owner Gerry Phillips, Jess

THE POWER IN CLASSIC ROCK AND ROLL Wadle, Dawn Swarts, _M_ike Kena_gy, Miranda Swarts, and Little Miss

Dogwood Kennedy Phillips and Little Mister Dogwood Mason Swarts.
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Do You Hear What | Hear?

with Dr. Susanna Bono of
Discover Hearing &
Audiology

Tinnitus

Imagine waking up to a ring. It's not
the telephone or the alarm clock, the
doorbell or the coffee maker. 50 million
other Americans are waking up to the
same kind of ringing, but no two rings
sound the same. Men, women and even
children hear this ring. But no one else
hears the same ringing that you do. Some
days it's intermittent, almost non-existent
and others you hear it when you get up,
when you go to bed and every time in
between. Sometimes it's tolerable and
sometimes so loud it's unbearable. Most
likely this ring is not a sign of some sort
of psychosis, though it may make some
people think they're going to go crazy.
You don't tell many people that you hear
the ringing because they wouldn't un-
derstand since they don't hear it. There's
even an organization rallying support for
this phenomenon and they dedicate a
half million dollars every year to research.

It is most often caused from excessive
noise exposure resulting in hearing loss.
The noise can be from anything that your
ears deem as too much. For some that's a
leaf blower and others a booming stereo.
This annoying ring can also be caused
by head trauma, jaw misalignment or
acoustic neuromas (tumor on the audi-
tory nerve). Most disturbing is the fact
that though you hear this sound there is
no outside sound present. It's caused by
damaged hair cells in the cochlea, which
is the organ of hearing. These are the
same cells that move to the pressure of
sound waves and release electrical sig-
nals to your auditory nerve then to the
brain. The ringing persists because the
damaged hair cells continue to fire these
electrical impulses even though there's
no sound present. The symptoms can be
exacerbated by high stress, caffeine and
alcohol. If you visit your doctor he or she
may prescribe a variety of medicines,
remove earwax, suggest relaxation tech-

niques or group therapy.

Because this constant ringing in the
ears often exists in conjunction with hear-
ing loss, a hearing (audiological) exam is
the first place your doctor should start.
Your doctor will send you to a licensed
audiologist for the audiogram then pro-
vide you with the results of your test. If
you have hearing loss, the audiologist will
help determine the best hearing aid for
you given your communication needs. A
hearing aid will not amplify the ringing.
It not only masks the ringing when worn,
but also can improve your communication
skills which will lessen stress, helping you
to cope with the ringing. The best part
is that the hearing aids today are much
different than they used to be. They're
smaller, more aesthetic and jam packed
with technology. Most impressive are the
tremendous advancements with regards
to helping you hear speech better in noise.
An estimated 33 million Americans suffer
with hearing loss, so if you do happen to
have hearing loss, you're surely not alone.

You might be wondering what you
could have done to help prevent this ring-
ing? Number 1: Use Hearing Protection.
Protecting your ears from loud noises can
decrease the chances of hearing loss and
ringing. Number 2: Protect Your Ears from
Loud Music. The song may be your favor-
ite, but turning the volume down a couple
notches can help protect your hearing.
Number 3: Take Care of Your Heart. Regu-
lar exercise and healthy eating can help
maintain healthy blood flow which pro-
motes healthy cochlear function.

If this scenario sounds like you or
someone you know, contact your local au-
diologist or general physician for help. Ask
them about Tinnitus (ringing in the ears).
And remember no matter what you've
heard, you don't just have to live with it.
Dr. Susanna Bono
AuD, CCC-A, FAAA
Doctor of Audiology
Discover Hearing & Audiology, LLC
573-552-8681

May 2010 Camdenton High School graduate Luke Abbott was select-
ed by the Optimist Club of Camdenton to receive one of the Club’s
four $1,000 scholarships this year. Left-Past-President Mac Decker
and right-Past Secretary/Treasurer Dan Stone presented the scholar-
ship award.

-
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- . 9 L e LJ . n/ )
o 4. .° - Osage Beach: Dumar Plaza
g0 g ~ 3715 Highway 54
(573) 348-3838
: X e . ‘ Laufie: '
www.lakeliquor.net - 212 S. Main

Please drink responsibly. =~ -

(573) 374-4850

CoLp OYSTER &
SHRIMP BAR
INCLUDING STEAMERS

INCREDIBLE
14-MILE VIEW

PATIO OR
LAKEVIEW DINING

(5&60%01&//{/‘ @zﬂ%g With @ (S;ﬁwt@m//m Len

LUNCH 11 AM « DINNER 5 PM ¢ 365-3255 « LAKE OZARK « WWW.JBHOOKS.COM
BUSINESS 54 AND THE COMMUNITY BRIDGE « COME JOIN Us!
Private and Large Parties are always welcomed. « Gift Cards now available.
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Four Seasons Trustee dies

Thomas Reinhart, a long-
time member of the Village of
Four Seasons Board of Trust-
ees, passed away June 22.

In the past few months,
Reinhart suffered a stroke,
a heart attack and was diag-
nosed with cancer. Accord-
ing to Village officials, it was
complications of that disease
that ended his life.

During his nine-year ten-
ure on the board, Reinhart,
73, also served as chairman

of the Planning and Zoning
Commission and as the fi-
nance officer. Village officials
credited him for bringing
parks to residents of Horse-
shoe Bend.

“He’s the one that demon-
strated to the board the need
to provide recreation for the
children in our area and then
saved enough in the budget
to make it happen. Because
of that, we felt it only fitting
to name the park on Trillium

Lane after him,” said Board
Chairman Gordon Ellison.

The Village will be holding
a dedication ceremony in the
near future.

Visitation was to be held
at Hedges Funeral Home on
Route 42 Monday evening,
after this paper went to press.
A funeral service at Our Lady
of the Lake Catholic Church
in Lake Ozark followed by
a celebration of his life was
scheduled for Tuesday after-
noon.

As a teen-ager, Reinhart,
who grew up in Higgins-

TR To vini
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ville, Missouri, spent many
summer vacations at Lake of
the Ozarks with his family.
In 1961 he graduated from
the University of Missouri,
School of Engineering, as
an industrial engineer, and
then took a job with Johnson
Controls, overseeing instal-
lation of the Nike missile si-
los throughout the West and
Midwest during the 1950s
and 60s.

Ellison said before mov-
ing to the area 10 years ago,
Reinhart also worked as a de-
veloper, building a 500-home
upscale subdivision in Grand

Lake, Oklahoma.

“Not only was Mr. Rein-
hart an important member
of the board, his knowledge
of the building industry was
invaluable on the Planning
and Zoning Commission. His
will be a difficult spot to fill,”
he said.

Ellison said the board will
appoint someone to take Re-
inhart’s seat until the next
election. He said he will be
asking the board to make
suggestions about an ap-
pointee. Until that person is
chosen, Ellison said he will
take over Reinhart’s duties.

> A

JEFF MARSHALL

, «Inee.

PO Box 39396, St. Louis, MO 63139
E-mail: Jeff@akamecontracting.com

Licensed Electrical Contractor » Bonded & Insured
Residential « Commercial * Industrial ¢ Voice Data ® Home Theater

Cell: (314) 581-4674
Fax: (314) 832-4930

At the Lake: (573) 216-0107

3
3

Like it never SIMOKED.

HAPPENED.

Like it
never

SERVPRO®

OF LAKE OF THE OZARKS

573-346-7200
1-800-SERVPRO

. . ™
Fire & Water - Cleanup & Restoration
Like it never even happened.®
Independently Owned and Operated
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Local historian Dwight
Weaver releases new book

Lake Ozark, Missouri, is a
city along the edges near Ba-
gnell Dam - the edges of Lake
of the Ozarks and the edges
of Bagnell Dam Boulevard.
The Boulevard, also known
as Business Highway 54, is
steeped in 80 years of memo-
rable history and stretches for
three miles. It is strewn from
end-to-end with buildings of
all kinds, compelling attrac-
tions, and businesses needed
to support one of the largest
recreational playgrounds of
the Midwest. How the Bou-
levard and its built environ-
ment came to be is the story
Weaver’s new book — Historic
Bagnell Dam Boulevard, Past
and Present -- tells in photos
and text.

“The books I have previ-
ously published on Lake his-
tory have all been broader in
scope than this book,” Weaver
said. “This book is special be-
cause it focuses on one short
but very significant corridor of
travel and entertainment at the
Lake -- Bagnell Dam Boule-
vard where the core of tourism
began at Lake of the Ozarks in
1931.

“The book was inspired by
the historic image display that
I created in 2006 for the City of
Lake Ozark and display each
year in the old White House
Hotel building during the Oma
Noma Days Heritage Festival.

“When construction of the
Dam began in 1929, it was nec-
essary for Union Electric and
Stone & Webster Engineering
to fashion a new road from
the west end of the Dam to the
Grand Glaize Bridge, a road
that would serve as the route
for U. S. Highway 54 once the
Dam was finished, and as a
service road for the transpor-
tation of construction materi-
als for the Grand Glaize Bridge.
As completion of the Dam
neared in 1931, entrepreneurs
from the construction town of
Damsite, as well as other tem-
porary settlements in and near
Bagnell, relocated along the
new service road and became
the nucleus for Lake Ozark. As
the years passed, development
spread westward until today,
the entire three-mile course of
the Boulevard is lined with es-
tablishments designed to meet

every need of local residents
as well as summer vacationers
and year-round second home
owners. Every business that
has ever operated along the
Boulevard has left some foot-
prints in advertising and be-
come a part of the Boulevard’s
history.”

Weaver’s new book is de-
signed as two tours, both
beginning at the Dam and
moving westward. One tour
features businesses consecu-
tively on the north side of the
Boulevard, and the other tour
features businesses consecu-
tively on the south side of the
Boulevard.

“Those properties having
the longest commercial his-
tory are featured with both
vintage and current photo-
graphs,” Weaver said. “But
photos of the more recent
buildings along the roadside
are also included because peo-
ple 50 years from now will be
just as nostalgic about how the
Boulevard looked in 2010 as we
are today about how it looked
in the period 1931 to 1981.

“This is a one-of-a-kind
guidebook featuring 400 im-
ages, some of them scarce and
others rare and never before
seen in print. It is a souvenir of
the past and present.”

Weaver’s book is now on
sale at many locations around
the Lake and can also be ob-
tained through his website:
lakeoftheozarksbooks.com
For more information he can
be reached by phone at 573-
365-1171, or Email at dwight-
weaver@charter.net.

Treatyour office to a day
of golf and business!

We can accomodate your
next business meeting or |
corporate outing. '
Utilize our spacious
meeting facilities, have a
delicious lunch and then
grab your clubs for a
relaxing round of golf!

OLD‘

Stay & Play
Golf Package

Golf, Lodging &
$15 Trophy Room Bucks

>kPrice per person/per night, 2 night
minimum, Sunday — Wednesday.

Pauline Abbgtt,
3

Make Lake Regional Health System’s Occupational
Medicine Clinic part of your employment plan.

+  Pre-employment, DOT and .
random drug testing

Hair sample and BAT testing

«  Respirator fit program: PFTs,
«  Consortium for DOT and medical clearance and fit testing
non-DOT drug testing
+ Hearing test and audio

Free initial consultations for on site conservation program

ergonomic safety surveys.

ATZTY REGIONAL®
IYINT

For an appointment, call 573-348-8045. HEALTH SYSTEM
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AMEREN UE DOCK SIGNS - $17.50

State Of The Art Four Color Printing On
Vinyl, Banners, Static Cling, Artist Canvas, Magnetics
Perforated Window Film & Real Estate Signs

Lake Ozark,

Phone: 573-365- 5880

5 Bagnell Dam Blvd., Suite 21

MO 65049

signsandpromos@charter.net

HARRY

Missouri 6™ Senate District

O I T O CP A Cole-Miller-Callaway-Morgan-Moniteau

Republican Candidate ~ August Primary

My conservative philosophy,
work ethic and record of community
service reflect the values of the
voters of Missouri’s 6th Senatorial
District. As a life-long resident
of Central Missouri, | have an
understanding of the issues and
concerns of the voters of this area.
| was born in Jefferson City and
educated in a small Central Missouri
community. My professional career
has been spent here and it is where | married and reared
my family.

Our founding fathers planned to have our legislature
comprised of citizens who have had careers outside of
government, not career politicians. | am that Citizen.

After a professional career as a Certified Public
Accountant, | have the tools to deal with the complex
issues facing our state. | have experience interacting
with the various levels of government, public entities and
private businesses. | understand theories of taxation and
distribution.

PERSONAL
Married ¢ Mary Kay Grefrath Otto
Children e Julie, Jill, Jacob
Four grandchildren
Member ¢ St. Joseph Cathedral Parish
EDUCATION
St. George Elementary School
Linn High School
University of Missouri ¢ Columbia
B.S. Business Administration
Accountancy Major
PROFESSIONAL
United States Army Reserve
Missouri Society of CPA’s ¢ Past President
American Institute of CPA’s
Council Member
COMMUNITY SERVICE HISTORY
Helias High School Board  President
Jefferson City Host Lions ¢ President
St. Mary’s Health Center Board ¢ Co Chair
American Legion Roscoe Enloe Post 5
Jefferson City Area Chamber of Commerce ¢ Chairman

Or Can They?

Ol1d Kinderhook
Golf Shop.s:rery

 Wednesday, and if

either your
Front 9 or Back 9
Score Beats Jeff
Karr’s Posted Score,
Your First DrinK'in
the Trophy Room is

ON HIM!
day'iiornings with

Mike and Jeft

state representative

A BETTER WAY FORWARD

COMMITMENT DILIGENCE EXPERIENCE

*

www.dianefranklin155.com
dianen2010@live.com

an
VOTE August 3rd I,

PAID FOR BYJFRFENDS FOR DIANE FRANKLIN,
DR. WAYNE COOPER, TREASURER

DatalComm

» Copiers * Printers
e Furniture » Office Supplies

5713-348-1440
T

Appreciate your vote Tuesday, August 3rd
www.citizensforotto.com ¢ 573-680-1789 ¢ PO.Box 144 ¢ Jefferson City, MO 65102
Paid for by Citizens for Otto, Kathy Graessle, CPA, Treasurer

Visit us online at:
www.lakebusjournal.com
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pepuLicav  ELECT FOR MISSOURI STATE SENATE DISTRICT 6

pepusLieav  ELECT FOR MISSOURI STATE HOUSE

JOE
ROEGER

Q&A

Q: What are your qualifications to serve in this capacity?

A: Bachelor of Science Business Administration, Accountancy Ma-
jor, University of Missouri-Columbia

United States Army Reserves-Pay and Disbursing Specialist
Missouri Department of Revenue-Bureau Asst. Manager/Manager
Williams-Keepers LLC-Certified Public Accountant

Q: What are your plans to improve the economic climate?

A: Expand Enhanced Enterprise Zone Districts with a sunset provi-
sion, Evaluate Corporate Franchise Tax to consider restructuring or
abolition of tax, Allow targeted tax credits with clawbacks as perfor-
mance guarantees and sunset provisions for containment

Q: What are the top priorities for your first year in office?

A: To be an attentive participant in learning

To study the consequences of Internet sales tax avoidance and seek
legislative and regulatory solutions, Develop co-relation between tax
credit issuance and annual budget/appropriation cycle, Standardize
pension rules/calculations for all covered state employees, Search for
means to diminish size of government including legislative bodies,
Reconsider nuclear power options

DISTRICT 155

Q: What are your qualifications to serve in this capacity?

A: Tam a certified public accountant and a small business owner. I firmly believe that those who enjoy
the benefits of a community have a responsibility to publicly serve that community. For the past 20 years
my service to the community reflects that belief. I serve on a number of charitable and civic boards
including the board of directors of Lake Regional Hospital Foundation, Lake Area Chamber of Commerce,
Willmore Lodge Foundation, and the Lake of the Ozarks Community Bridge Corporation. Ihave served
as president of both the Lake Regional Hospital Foundation and the Lake Area Chamber of Commerce. 1
also serve on the legislative committees of the Missouri Land Title Association and the Lake Area Cham-
ber of Commerce. Sound fiscal management and familiarization with the legislative process are strengths I
can bring to the job of representing the people of the 155th district.

Proven leadership and public service define my community involvement. The development of the Com-
munity Bridge, the capital campaign for the Lake Regional Hospital Oncology Center, and the restoration
of Willmore Lodge (now on the historical building registry) are among the projects to which I provided
leadership and service.

Q: What are your plans to improve the economic climate?

A: Let’s be frank, there are no silver bullet solutions to the economic situation. Hard work and a tight

belt probably are not what people want to hear, however, with the prospects of a quick recovery remote,
this “Dutch uncle” advice may serve us all well. Locally, much of our economic base, both tourism and
second/retirement home related, depend on the overall health of the economy and the financial markets.
Realistically, a state representative has virtually no influence in these areas. However, a state representa-
tive can and should be an advocate for his constituents. That is, he needs to intervene on their behalf with
state agencies to solve problems and remove burdens for the residents of the district. Additionally, T will
be a voice in the state legislature for less regulation of business and will speak out in support of measures
that assist small business development. And one thing for certain, I will challenge baseless and harmful
statements by government officials regarding the water quality of the Lake of the Ozarks.

Q: What are the top priorities for your first year in office?

A: The last few years have seen great progress in the transportation infrastructure in the district. Recent
announcements of new planned highway improvements are also encouraging. I would like to keep this
positive momentum going. Also, better science and improved public reporting regarding the water quality
of the Lake of the Ozarks must be a top priority. To whatever extent possible, the 155th district representa-
tive must keep an eye on the details of the merger of the state water patrol and the state highway patrol in
order to protect the interests of constituents and property owners of the district.
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pepuLicv ELECT FOR PRESIDING CAMDEN COUNTY COMMISSIONER

Q: What are your qualifications to serve in this capacity?

A: T'have been a lake area resident and business owner for 16 years. I have
an engineering degree from the University of Missouri-Rolla (now Missouri
Science and Technology) and worked for the federal government (United

States Bureau of Mines) doing predominantly environmental remediation re-
search from 1988 - 1994. I am also a published researcher in the field of ex-

Q: What are the top priorities for your first year in office?

A: During my first year in office, my main objectives will be to stabilize
the skidding county budget using the revenues that are available from the
existing property tax levies and the collected sales taxes, to restore all of the
county employees to a full 40 hour work week, and to try to steer the county

tractive metallurgy. I came to the lake in 1994 and started my construction

business, Kris Franken Construction, and havel6 years of road construction
experience. [am also a state certified septic installer and have 10 years of

experience in sewer plant construction.

Q: What are your plans to improve the economic climate?

back toward a budget surplus that will allow us to save funds for future

A: My approach to improving the economic climate in the lake area will be
shortfalls.

to work with local businesses and developers to try to continue to stimulate

quality developments in Camden County. This may or may not include the
extension of different types of tax incentives to try to get these businesses to
locate in our county. Further, I feel very strongly about working to get some
type of light industry in our area to temper our economy to a stable mixture
perueLicv ELECT FOR CAMDEN COUNTY COLLECTOR
Q: What are your qualifications to serve in this capacity?
A: T have worked my way up the career chain from being an em-
ployee to an executive manager and successful business owner. [ am
passionate about our county and the voice of each and every resi-
dent. As Camden County Collector, I will provide proven conserva-
tive leadership, excellent customer service, and accountability to the
citizens of Camden County.
Q: What are your plans to improve the economic climate?
A: As alocal business owner, I know the state of our economy and

of tourism and industry.
government accountability are important issues for all of us. I will

bring added efficiencies to the Collector’s Office to ensure no tax
payer penny is gone to waste. I will not spend tax payer dollars on
items that are not necessary for providing quality service to Camden
County. As Collector, I will make sure Camden County residents are
getting everything out of our tax dollars.

Q: What are the top priorities for your first year in office?

A: I'will work to improve communication and to automate systems
between county offices to bring our residents the best services avail-
able. Most importantly, I will listen to the citizens of our county to
make sure their voices are heard, their questions answered, and their
concerns addressed.
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repueuican RE-ELECT FOR PRESIDING CAMDEN COUNTY COMMISSIONER

Q: What are your qualifications to serve in this capacity?

A: Tam currently serving as the Presiding Commissioner and have served in this position for the last 7-1/2 years
- with this experience my feet are already on the ground and running! I earned a Bachelor of Arts degree from St.
Louis University (1970), I'm a 34 year resident of Camden County, I have been elected to the School of the Osage
Board of Education (16 years) with operating budget of $10,000,000, I'm a Small business owner, involved in
many community organizations, actively involved in my church and currently serve as the Youth Minister, a board
member of MAC (Missouri Association of Counties), and President-elect of CCAM (County Commissioners As-

soc. of Missouri). Because of 34 years of professional and personal relationships with other community leaders I
was instrumental in partnering the county with Lake Regional Health Systems, thereby gaining a “new home” for

our health department.

Q: What are your plans to improve the economic climate?

A: I am currently working with several grant opportunities and projects.

They are; CDBG (Community Development Block Grant) for the construction of a new facility for CADV (Citi-
zens Against Domestic Violence) using local contractors and suppliers, working to bring a natural gas company to
the area through the American Recovery & Reinvestment Act, thereby helping to lower utility costs to residents and
create local jobs during and after construction, through Energize Missouri Communities, Camden County was re-

cently awarded a grant of $134,000 to improve energy efficiency in the courthouse. Local contractors and suppliers

will be used, utilizing the HPRP (Homeless Prevention and Rapid Re-Housing) grant for families in need of hous-
ing assistance, working to streamline county government to maximize efficiency while trying to reduce costs and
maintain services. I was also instrumental in the re-organization of the Lake Ozark Council of Local Governments,
thereby enabling our counties to access economic development grant money. Example: EDA (Economic Develop-
ment Admin.) grant of $52,000 renewable every year is now reinstated along with the OA (office of Administration)
grant of $8,000 per year also re-instated as well as MoDOT development money re-instated. I am also working with
utility companies to bring broadband internet to rural areas.
Q: What are the top priorities for your first year in office?
A: During this next year I plan to continue: the fiscal responsibility entrusted to this office, my “Open door” and
Q: What are your qualifications to serve in this capacity?
A: T have 35 years of Real Estate experience working with deeds,
plats and various legal documents, which must be filed in the Re-
corder of Deeds’ office. I understand the importance and safekeeping
of these documents to all parties.
I also have 24 years experience as a Real Estate Appraiser in
Camden County working with all these documents and have pro-
vided professional services to local banks, mortgage companies and
homeowners.
Q: What are your plans to improve the economic climate?

A: As the Recorder of Deeds I will be committed to the taxpayers of
Camden County to be a “hands on” recorder, always available and
open minded to all parties. I am equally determined to help keep
Camden County a first class county. Hard working, friendly and
professional is what I pledge to take to the Recorder’s office when I
am elected.
I have always been and will remain very involved in the community.
I am Member of Mt. Carmel Baptist Church, Lake Ozark, a Mem-
ber of Camden County Republican Club, a Member of Heart of the
Ozarks Professional & Business Women, a Member of Women’s
Council of Realtors, Lake of the Ozarks Chapter and a Member of

Lake of the Ozarks Elks Lodge No. 2517.

“open book” policy, continue working with MoDOT on road improvements around the Lake area, continue efficient
management of declining budget in difficult economic times, Working with local groups to help combat the e-coli
misconception, Working with our legislators on various local and state issues that affect Camden County, Working
to improve the water quality at Lake of the Ozarks-exploring both short and long term solutions, Continue good
working relationship with other municipalities and taxing entities, To carefully listen to Camden County citizens;
be approachable, available and always do my best.

A 38 year marriage and four children, combined with years of business management experience, evidences my
reputation for the ability to complete tasks and create harmony. My economic management and adherence to the
budget has allowed the county to maintain its entire workforce to serve the community during the most severe eco-
nomic crisis in the history of Camden County since the great depression. Now is not the time to change leadership.
1 would appreciate your vote on August 3rd.
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by Randy Kelly

Over the last year or so there have
been numerous articles that have
been written about the pros and
cons of the use of Ethanol in vari-
ous engines. Ethanol has met with
reasonable success when used in
autos; however there have been little
if any positive comments about the
attributes of Ethanol in the marine
industry.

Why you ask? Well the main rea-
sons are these two and they are di-
rectly tied to each other.

First; folks tend to store fuel in their
boats much longer than in their au-
tomobiles.

Second; fuel systems in cars tend to
have better seals. We all know boats

Landlaintkiddin? 0

have vents for their fuel cells as we
have all seen it happen when we are
fueling our boat and the gas spits out
the proverbial vent.

“Ethanol fuels, (E10 and E85), rap-
idly absorb 50 times more water than
non-alcohol gas.”

This means that since we do the
majority of our boating during the
most humid months of the year,
moisture from humid air can easily
be absorbed into E10 fuel. In addi-
tion, octane levels have a tendency
to be lowered when the fuel is con-
taminated with water. The resultis a
true threat to your engine as it is be-
ing forced to run on a lower octane
rating than the engine manufactur-
ers recommend...you can very easily

lose an engine in the process.

Two thoughts to share...do not
buy fuel from the highway unless it
is noted that it is “Ethanol-free” and
the second is to check with the mari-
na where you do business and make
sure there is an “Ethanol-free” label
on their pumps. Believe me; you will
save you and your boat a lot of grief
this summer.

The information from this article
was plagiarized from www.fuel-tes-
ters.com. If you have a few minutes,
please check out the site and see all
the latest reports concerning the
good, bad and ugly of Ethanol.

Have a great summer and enjoy
our beautiful Lake of the Ozarks.
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2003 REGAL 2900 LSR vOLVO PENT 5.7
GXIDP - TT/BLUE — 450 HRS. Very clean and

well maintained 1 owner boat!

- ——= —

s —
| —m—
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OUR TRADE INS
2000 CROWNLINE 205 SPORT HERITAGE = ENG. 5.0 .o
2006 SEARAY 205SP - 5.0 - NTT/BLK W/TRL - 79 HRS....
2008 REGAL 2520 - 5.7 GI ~ NTT/BLK - W/TRL - 100 HRS

$14,900
$23,900
$48,000

1994 REGAL 8.3SE - N/GRN $14,900
2003 REGAL 2900 LSR = TT/BLU = 250 HRS.....ooosvrersssssssssssssssssns $41,900
2000 MAXUM 3000 - T/5.0 EFl = WHITE - 322 HOURS........c....00nee $44,900

2007 RINKER 300 EC - T/350 ~ N/BLUE - 100 HRS $89,000
2006 BAJA 30 OUTLAW —T496 - N/BLU TRL - 102 HOURS.............. $99,000
1997 BAJA 302 BOSS - T/454 = WHT/PPL - 250 HRS........coonurures $45,000
1988 WELLCRAFT 32 ST. TROPEZ — T/350 = WHT .....ooossvvssssssssssssns $29,900
2005 SEA RAY 36 SUNDANCER-BLU/WHT..........coc ...$189,000

2005 FORMULA 370 SS = TWIN 8.1 - 300 HOURS ....cosccerssussssrses $169,000
PERFORMANCE

2006 BAJA 30 OUTLAW — 496 MAG — 102 HOURS............covvsusssenss $99,000
2004 POWERQUEST 30 - T/496 — N/RD W/TRL - 104 HRS...........00. $74,000
1997 BAJA 302 BOSS - T/454-WHT/PPL -250 HRS $45,000
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS .......coccooumuussssssens $51,900

1989 FORMULA 311 TWIN 454 BRAVO 1 $33,000
2001 CHALLENGER 33 OFFSHORE - T6.2 - RD/BLK - 200 HRS........ $55,000
2001 CHALLENGER 33 OFFSHORE - 7/6.2 ~ RED/BLK - 200 HRS. ... $55,000
1999 BAJA 33 OUTLAW - T454 — WHT/PRL-320 HRS ..ccco...umsrsiusess $59,000.
2006 BAJA 35 OUTLAW - T/496 MAG HO - 190 HRS......... ....$149,900
2006 DONZI 35 ZR ~T496 MAGS HO - 120 HOURS —WHT..... ..$129,000
2008 DONZI 35 ZR - 525M - WHT/BLU/GRN — REDUCEDL............. $185,000
2001 BAJA 36 OUTLAW TWIN 496 MAG HO 236 HRS-REDUCED!....... $69,000
1998 WELLCRAFT 38 SCARAB - T/502 — N/TEAL - 497 HRS............ $64,900
2000 FOUNTAIN 38 FEVER - TW/575 $123,000
1999 FORMULA 382 FASTTECH T502 263 HOURS ......co.coooesunsssssenn $90,000
2005 FORMULA 382 - T/520 - 65 HRS $155,000
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS........... $80,000
1999 FOUNTAIN 42 LIGHTING - TRP/  -WHT/BL/YL.... ..$120,000
2007 BAJA 405 - T496- TT/BLK/RD -68 HRS............0ourrsiurssissrsen $159,900

@~ —kellysport.
s 200 meee——573-3484700
anﬂmﬂm

2005 FﬂRMIlLA 370 $S VOLVO PENTA
8.1 GI DP —N/BLUE--This immaculate, well
loaded boat is part of Kelly’s Certified Pre-

Owned Inventory!

July, 2010
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'§ Buy The Best and Only L'ry Dnce.

33YearsjwithfSamejOwnedandiManager:!

BOWRIDERS

2000 CROWNLINE 205 SPORT HERITAGE ~ ENG. 5.0 ... $14,900
2006 SEARAY 205 SPORT - 5.0 NTT/BLU W/TRL - 79 HFS.............$23,900
2004 REGAL 2200 - 5.761 - WHT/RED $22,900

1999 CROWNLINE 266BR - 7.4 GI DP - WHT/GLD - 300 HRS. ......... $19,900
1999 CROWNLINE 266BR — 454 B3 = N/GLD ...........0nuurvresssssssssssins $22,500
2004 COBALT 282 — TW/350 MAG — ONLY 96 HOURS.........ooosevrrsseen $76,000

2008 CROWNLINE - 270 BR - MERCRUISER 350 MAG - 125 HRS.... $53,000
1994 REGAL 8.3SE — 7.4L — WHT/GRN — 1300 HRS. ....ccoo..0umrrsvress $14,900
1997 REGLA 8.3 SE — T/BLUE — 7.4 GI DP - 470 HRS. ........0uvvssres $26,500
1996 REGAL 8.3SE — 7.4V = WHT — 450 HRS..........0orcsmsvrserrsnenn: $28,000
1999 REGAL 2800 $29,900

1998 REGAL 2800 - 5.7 GXI DP — WHT/MAROON 650 HRS.............. 527,900

1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HOURS...... ..$32,000
1999 REGAL 2800 7.4M T/GRN -330 HOURS ....c.co..uonsrssusssssssssssess $37,000
1999 REGAL 2800 - H.P. 350M -N/TAN $29,900
2003 REGAL 2900 - ENG. 496 — NTT/TAN - 125 HOURS ..........00nsen $49,000
2002 REGAL 2900 - HRS UNDER 200 - WHITE/BLUE ... 547,000
1997 ENVISION 2900 COMBO = 7.4L = N/PINK ...ovvrrsereresserssessssis $21,900

2003 REGAL 2900 LSR ~ TT/BLUE = 250 HRS..........crvrrsrrsrrsrrner $41,900
1999 MARIAH 302 SHABAH - 7.4 L - N/MAROON - 242 HRS........... $24,900
2002 ENVISION 3200 COMBO — 496 MAG — NTT/BLK - 130 HRS....... $44,900
2003 ENVISION 3200 COMBO — MERC 496 HO — 130 HOURS............ $49,900

CRUISERS
2007 RINKER 300 EC - N/BLUE - T/350 — N/BLUE -100 HRS.............
1988 WELLCRAFT 32 ST. TROPEZ - T/350 — WHT............
1999 CHRISCRAFT 320 - 7.4 VOL DP -400 HRS..........
2006 SEARAY - 320DA T6.2 — N/BLUE — ONLY 75 HOURS!! ..
2002 REGAL 3260 ~T-5.7 = NTT/SAND - 570 HRS..............

2004 REGAL 3260 - 5.7 GXI DP - TT/SAND - 250 HOURS........c0...... $99,000
2000 MAXUM 3000 - T/5.0 EFl = WHITE - 322 HOURS..............00eun $44,900
2007 SILVERTON 33 SC -8.1-130 HRS $179,000
2000 MAXUM 3300 SCR- TW/300 = WHT/TN -175 HOURS ...........c0. $69,000

1992 SEARAY 330 DA - ENG. MERCURY —WHT - 800 HRS. .......c..c0. $38,905

WERCUR

Premiere Dealer:

ﬁﬂ&@@mm

2005 SEA RAY 360 SUNDANCER
MERCURY MERCRUISER T/496 — 205 HRS. -T/
BLUE Like new and fully loaded on twin 496,

- — _generator and a/c!

MERCRUISER 350 MAG BRAVO 3 - 100 HRS.

— and a/c!
CRUISERS
1997 SEARAY 330 DA - T/454 - 550 HRS. = W/TAN ......ovvrrrrrrrrssrrrnes $79,900
2001 SILVERTON 330 SB - T/7.4 = WHITE - 500 HOURS ..............c0nn. $79,000

2006 REGAL 3360 - T/5.7 = WHT.
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C -REDUCED!......... $91,000
2006 REGAL 3560 TWIN 8.1 VOLVO LOADED BOAT LIKE NEW!.........$179,900
2005 SEARAY 360 DA = 370 = BLUMWHT....cooccermssusnrssssssiesns

1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED!....... $175,000

2006 SILVERTON - 39 MY - VOLVO D6 EDC - WHT..... $229,000
1991 MAINSHIP 39 - T8.1 CRUSADER HO $79,900
2004 FORMULA 400 SS - TW/500 EFI = 305 HOURS..........cooccecmuee $189.900
2006 REGAL 4060 - 8.1V - NTT/BLUE $223,000
2007 REGAL 4060-T-8.1 - ONLY 9 HOURS! ....ovvvcivvrsirsssnssssssesen $285,000

..$225,000

2003 REGAL 4260 TWINVOLYO 75P DIESEL LOADED BOAT.........$290,000
CuUDDYS

1995 REGAL 8.3 SC - 7.4GL DP - WHT/GRN - 393 HRS....0coroce $18,000
1993 REGAL 8.35C - VOLVO 7.4 DP - WHT/AQUA

1999 REGAL 2850 350 MAG BRAVO 3 - 270 HOURS ... $34,900
2004 REGAL 3350 - T/496 - TT/BLK $108,000
2004 REGAL 3350 = T/5.7 = N/SAND = 200 HRS ... $79,900
2004 REGAL 3350 - T8.1 - NTT/BLK $99,900
2007 REGAL 3350 — T5.76XI = NTT/BLK = 101 HRS .o $125,000
2005 FORMULA - 370 S5 ~ TWIN 8.1 - 300 HOURS...crec. $169,000
DECK BOATS

2004 SEA RAY 270 SUNDECK - 496M — N/GRN -300 HRS.......... $39,900
2008 REGAL 2520 - 5.7 Gl ~ NTT/BLK — 100 HRS W/TRL ..o $48,000
1997 PATRIOT 24 DECK - ENG. 300 $15,900
PONTOONS

2005 CREST - 25 SAVANAH — 5.0BW/TRL ..o $25,900
RUNABOUTS

2003 CROWNLINE 202 LPX - ENG. MERCURY 5.1 LALPHA 1 = RED...........00uuuvrs

........................................... $ PLEASE CONTACT DEALER FOR PRICE

.com_*

_-—-"“"" —

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.
Osage Beach, MO

~ Speed changes you:

2007 RINKER 300 EXPRESS GRUISER

— N/BLUE Like new cruiser complete with gen

¥ " F: T 1T ITE R IR R Ty
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= (ver 45 years of on-the-water
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The Ieuder In des'gn u“d quulliy experience protecting boats like yours

° ot ° : ° * [rom shall h h here is a HydroHoist lif
Slllce &9 IB‘VGIII'E(I I,he f",sl, bou,l, Ilﬂ,. nzgrdlls!s allow water to the roughest water there 1s a lydrolloist lift to meet your
- \ /

\ * (ustom-fit to your boat and dock to reduce wear and tear on the boat,
dock and lift.

A * lleavy-duly steel irame with cast parls giving you a stronger,
) longer-lasting product.

* Polyethylene tanks that are manufactured by Hydrohoist guaranteeing

better design and quality.

—— Ail steel is out-of-the-water with normal installation reducing maintenance.
* Full-time engineering, quality control and customer service

: peshitbisicn s departments that stand behind our products.

> www.BOATLIFT.com
00.259.7532 or 573.346.7505
1065 E. Hwy 54, Linn Creek, MO

We have the keys | BOAT LOANS

m J)Our nell} boat-! Complete Marine Financing Specialists

With Over 20 Years Experience
Simple Interest Rates Starting As Low as 5.50 to 6.25%%

«J+ New, Used or Refinance <[+ Insurance/Coast Guard

.........

We offer competitive rates and flexible terms.

<J 935,000 and over Documentation .
«J, Lowest Preferred Rates in 3 20 Year Terms Available
the Market \T, RV Financing Available

L Prequalification _ 7o11-Free Qutside iinois: (800) 709-5100
16335 S. Harlem Ave. e Tinley Park, IL 60477

Tony Halderman ~ David Curchy Craig Roonan Chris McElyea Nik Perrigo
Eldon Main Bank Main Bank Camdenton Laurie (708) 489-0588 ° /ndiana: (219) 365-0622

573-392-5086 Osage Beach Osage Beach 573-346-2203 573-374-7775
573-348-2761 573-348-2761

*Qualified Borrowers,
Subject to Change at
Any Time. Age and

loan amount may af-

Stop in or call one of our experienced loan experts today!

- < Central Bank BANKING “
y of Lake of the Ozarks

Member Central Bancompany SER ~ ICES

Strong roofts. Endless possibilities.™ . - ]
) FoIC | www.marinebanking.com

www.cbolobank.com Member FDIC
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THE LAKE’S #1 MARINA

LAKE OF THE OZARKS

&
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LEAVE EVERYTHING ELSE BEHIND™

SERVICES

SALES
BROKERAGE
FINANCING
DOCUMENTATION
BOAT SERVICE
PWC SERVICE
FIBERGLASS
2 GAS DOCKS
BOAT RENTALS
PWC RENTALS
SLIP RENTALS
DRY STORAGE

The ouirageous power of a 260-hp
Rotax 4-TEC with the impressive
(= capabilities of iControl, this PWC
& doesn't know the meaning of fear. With
its stepped, stable hull, the RXT iS will
keep you firmly glued to the water as
you blaze across the waves. And thanks |
. to Intelligent Suspension (iS), you'll be
able to enjoy longer, less tiring rides in
even the roughest waters. Experience
the improved safety of a PWC with the
iBR system; the only on water braking
system. See one for yourself today!

1-888-GLENCOVE
www.GlencoveMarine.com

HONDA
mARINE

6755 Highway 54 - Osage Beach MO 65065
573-346-0023 - sales@martysmarine.com
www.martysmarine.com

Lake of the Ozarks Business Journal

Cruisers Yachts
rebounds: work
force rises to 200

Oconto County Reporter

Oconto Wisconsin- It was
just a year ago when Cruis-
ers Yachts of Oconto, at
one time the county’s larg-
est employer with around
700 employees, was virtu-
ally shut down, having laid
off virtually its entire work
force.

At that time, the boat-
ing industry nationwide
was paralyzed. Even nearby
Carver of Pulaski was in the
throes of bankruptcy and its
operation had ceased.

But as of today, the boat-
ing industry for firms such
as Cruisers Yachts and even
Carver, under new owner-
ship, has rebounded.

Mark Pedersen, president
of the Oconto firm, said last
Friday that Cruisers Yachts
has about 200 production
employees, having recalled
another 100 recently.

He is cautiously optimis-
tic about the company’s fu-
ture, yetis encouraged about
the recovery of the industry.

Cruisers Yachts is averag-
ing about completing two
new boats per week with the
expectations of well over 100
for the year.

The company did well
at boat shows and late this
summer will unveil its new
470 Model, a 47 foot yacht
which Pedersen says has
some exciting, innovative
features.

In looking at the overall
market, he noted that some
dealers anxious to sell Cruis-
ers Yachts remain limited
with available funding from
lending institutions. He said
most are limited to only one
credit company.

Cruisers Yachts has ob-
tained orders from Canada,
Central and South America
plus Russia. But the eco-
nomic turmoil in Europe as
a result of Greece’s financial
uncertainty has made sales
there soft.

The company president,
nevertheless, remains up-
beat about the remainder of
2010, as signs point to slow
but steady economic recov-
ery for the nation.

Carver, meanwhile says it
has boosted its employment
alignment to around 300
workers. It also is pleased
with new orders, according
to company officials.

CADYV

Citizens Against Domestic Violence

Victim Outreach Center

573-346-9630

Established in 1885, CADV is a non-profit
organization that provides crisis intervention,
advocancy, and suppart to victims of
Domestic Viclence and Sexual Assaull,

Serving Camden, Morgan, and Miliier Counties
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NOW AVAILABLE IN LAKE OF THE OZARKS

. . . Here is why ValvTect
Specially Formulated For Your Marine Engine Marine Fuels are better.

VALVTECT MARINE GASOLINE
FEATURES & BENEFITS VALVTECT AUTOMOTIVE

Prevents Ethanol Related Problems Yes No

VALVIECT

Stabilized for up to 1 Year Yes

Contains Extra Moisture Dispersant Yes

Cleans-up Fuel Injector Deposits Yes

Cleans-up Intake Deposits

MARINE FUEL

Cleans-up Combustion Chamber Deposits

Ethanol blended gasoline and ultra low sulfur diesel can cause havoc to your boat's engine Reduces Harmful Exhaust Emissions

; [ P d Perf *
and your enjoyment on the water. QS AL

. . . . Improves Fuel Economy*
Valv Tect Marine Gasoline is specially formulated to:

- Prevent ethanol fuel related problems VALVTECT MARINE D

* Prevent phase separation FEATURES & BENEFITS COMMERCIAL
- Prevent octane loss Prevents Ultra Low Sulfur Related Problems No

- Stay stable for up to a year or more Contains BioGuard Micro-Biocide No

- Clean-up carbon deposits to improve fuel economy Free of Bacteria &Algae No

. . . . . . Stabilized f 1Ye N
ValvT ect Marine Dies el with BioGuard is specially formulated to: tabiized forup to 1 ear ©

« Prevent ultra low sulfur diesel problems

- Prevent bacteria growth

- Stay stable for up to a year or more

- Prevent fuel filter plugging & double fuel filter life

- Lubricate fuel injectors and pumps

« Clean up carbon deposits to improve fuel economy

Contains Extra Moisture Dispersant No
Prevents Sludge & Plugged Fuel Filters No
Cleans-up Fuel Injector Deposits No

Contains Extra Lubricity Improver No

Improves Power, Performance & Fuel Economy* No

*Provided by the prevention and clean-up of carbon deposits

L . . . SPECIALLY FORMULATED FOR MARINE ENGINES
No need to use other fue' add|t|ves, N usmgVaIvTect Marine Fuels saves time, money and For the location of Certified ValvTect Marinas contact ValvTect Petroleum Products

the need to be a chemist when you fill-up. 800.728.8258 www.ValvTect.com

Visit these Certified ValvTect Marinas ¢ Bridgeview Marina - 1.5MM on the Glaize Arm ¢ Toad Cove @ Camden On The Lake ® Mariner's Pier 31 - 31mm
* Marine Max - Port Arrowhead - 16mm on the Main Channel ¢ Blue Moon Marine - 19.5mm e G & G Marina - 1Tmm on the Niangua Arm

Bushings Call for an inspection and
start your summer off right!

SAFETY TIP

From time to time all lifts need a little T.L.C.
Whether it’s new bolts, bushings, hoses

or any of a variety of other components,
unexpected repairs can make for a longer
weekend than expected.

Make sure your lift is in shape by taking

OSAGE BEAGH CAMVENTON f:are of.yourinvestment with a lift slafety
573-348-5073  573-873-5073  jroi i smmene e
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CALL SUPER!DAVE|or,GREG)

onvisitiusjonline)ati
www:DockWorks.net:

Phone 573.964.1919
3 MM e Northshore ® W-20 in Lake Ozark

RIP RAP & BARGE SERVICE

s g

e WAVE ABSORPTION e BANK STABLIZATION
e GROUND REINFORCEMENT PERMITS

e SHORELINE PROTECTION
e BEAUTIFICATION

Rochin, Thes Shoveline

gorockworks.com & 5jf3’-964-ﬂ®1@
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MANUFACTURING
COMPANY

Cruiser Cushions are the most innovative boat
and dock protection product available in the
market today.

e Manufactured from a high molecular weight
polyethylene to stand up to years of abuse

e Fungicide and UV additive guarantee longevity
of life span

e Solid bushings at center mounting holes
insure a secure attachment to the structure

e Extra large heavy-duty design provides
protection for all sizes of boats

e |deal for high transient areas

e |ifetime guarantee

P.OBox 3625 /- Gamdenton, MO 65020
800 834.8537 / 573 3461187
573 346.1387 fax / sales@krmfg.com

NEW Chaparral Dealer at the Lake!

Specializing In Pre-Enjoyed Boats & Automobiles

BUY - BROKER - SELL - TRADE

WWw.premiers4.com
573-552-8550 * Hwy 54 Osage Beach

- NEW INVENTORY ARRIVING WEEKLY '

284 Sunesta
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DA DmEFE

&?’e\‘ & SUR A S JJ.-.* fJeulg:J e |

EASY HOOK-UP SYSTEM
12 - YEAR Warranty e All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

Roofing Material - Z Purlins - Square Tubing  [B'Hi3 131 4482 DOCK SUPPLIES @B WELDING SUPPLIES

Serving the Lake Area for 26 Years!

Angle - Rebar - Rebar Fabrication o FORM RENTAL & SALES  SHOREPORTS FOR PWC * NEW WELDING MACHINES
Dock Flotation - Vinyl - Cable o CONCRETE MACHINE o GALVANIZED DOCK CABLE e« OXYGEN & ACETYLENE
* MASONRY BLADES o CONCRETE DECKING * RODS
: : * FLOATS/TROWELS * DOCK POST BUMPERS o WIRES
Free Estimates OnCD OC]TS F lOt?tw” « CONCRETE TOOLS « DOCK VINYL & VINYL NAILS , 4ooDs
Next Door at CWD Su * SONA TUBES * SLIDES, LADDERS, BUOYS
_ PPty e SYMONS HARDWARE e DOCK WINCHES p 'IIYI(;EI:-@; ﬁ:'TTSOFF AEADES
530 Highway D - Lake Ozark, MO 65049 * SLAB BOLSTERS * DOCK ROLLERS & WHEELS
5 - o SAFETY PROTECTIVE FENCE e« BOLT & ACCESSORIES
FAX 573-348-3652 * REBAR, CHAIRS & CAPS e CABLE FLOATS

* CURE & SEAL  WATER STOP  * DOCK LOCKERS =Fri
5 7 3 348- 1306 e 4 MIL & 6 MIL POLY  FOLD-DOWN TIE CLEATS Monday Frlday

8:00Am.-4:30rm.
573-348-0434
1 — 8 0 0 48 7-92 09 CWD SUPPLY is conveniently located next to Dam Steel & Supply Be Sure to Cheek Our Prices!

1.3 Miles North of Hy-Vee Stoplight on Highway D

Cuslom Deugned

Commercial & Residential . | We re dedlcaied

Docks und Breukal'ers e 'o Qnmlnﬁur S _._k'-

(ATFISH Jamsamya O

1-2 Ibs Frozen Catfish Chunks P
1 large Onion 1 can cream mushroom soup

1 Qb cut Okra ot e
120tr 2Bd'ccue:s %’?c”e ai Lemon Pepper to taste

0 .
| doparo pppr 58 e 3o of =
combine all i n low hea 4N e ~
ter (dependin ECACE /' \www.ShoreMasfer.com

til fish flakes a " ' : ; <
foloqzu;h':': ingredients for 2 to 3 hours 436 é.{Sl‘ate Highway.7 - Camdenton

573 346-3323 | 800 346-3323
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Call Toll-Free (877) 827-2840 R T e ra e

Bridge and Long Shoal Bridge

Cypress Cay Cancun 250
triple log with U-6
power loaded, starting at

$33,900

_ g | 8
MERCURY* Ny i e 2

Outboards

Cypress Cay Cozumel 260 1/0
with U-8 power only

$39.900 ~=rcvar
, F ™

www.proschoicemarine.com
136896 Highway 7 < Warsaw Missour 65355
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New and Used Lift Sales - Lots!of Lifts Available
+=Shallow Water Lifts Available

sales@polylift.com

Lifting your assets with¥piidesince 1975
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\
5-Year. Galvanized]Steel Warranty
Safety.ValvesielGround Fault

From Highway 5, Take Pier 3 1 Exit Then Right on
PES | Old Route 5 - We Haven't Moved, The Highway Did!

c?/g Over 27 Years of Serviee - The Qbvious Choiee
wwwseconolift’comt e 573:346-7:161

()5
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MIDWEST BOAT
BROKERAGE

1993 Black Thunder 43 Flat-
deck- $89,900 Twin Merc 502
Mags W/Whipple Super Chargers*
Bravo 1Drives *250 Hrs

2000 Fountain 42 Lightning
- - -$98,000 Staggered Upgraded
2004 Ellmmator 30 Eagle $79900 winBraa Merc HP 500’S EFI’S from Boyds
Smith 740 HP* Bravo | Drives* 92 HRS Racing Engines 230 hrs.

1985 Chris Craft 426 Catalina
Fly Bridge - $69,900 Twin

. Inboard Mercruisers * 340 HP
1994 Formula 419 SR 1 -
$74,900 Triple Merc Staggered
502 Mags/415 HP

1988 Fountain 40 Executioner
4 - $44,000 Twin 420HP TRS
Drives* 331Hrs

1997 Baja 420 - $164,991
Triple 502’s with B&M Blowers*
Bravo 1 Drives* 250 Hrs

2000 Formula 400 SS -
$135,900 Twin Merc HP 500’S
. /470 HP *260 Hrs

.| 1994 Sea Ray 400 Express -
' $95,000 Twin Merc HP 454/330
HP *772 Hrs

1992 Skater 40 Cat - $169,000
Twin Merc 1000’s #6 drives

2005 Profile 40 VEE -
$175,000 Staggered Twin Merc
@ 540 Bulldogs/700 HP* 16 Hrs

§ 2000 Formula 400 SS -
g $107,900 Twin Merc 502s HP*
415 HP* 520 HRS

S8 2000 Mares 38 Cat - $99,900
=8 Twin Merc Hp 500°S * Bravo |
Drives* 450 Hrs

1994 Sea Ray 38 Sun Sport -
$52,900 Twin Merc 502 Mags
Bravo lIl Drives* 1100 Hrs

2001 Baja 38 Special -
$99,500 Twin Mercruiser HP 502
Mags *320 Hrs

2003 Formula 37 PC - $179,900
Twin Merc 496 Mag/375 HP*
l BRAVO Il X Drives* 249 Hrs

e == 1998 Baja 36 Outlaw -
2007 Playcraft 2600 Powertoon X-Treme - s79’900 Twin 500 HPs* 100 Hrs

$39,500 Honda 225* 68 HRS

2000 Baja 36 Outlaw -
$81,900 Twin 500 HPs EFI /470
Hp *Bravo 1 Drives*250 Hrs

S 2002 Baja 36 Outlaw -

a8 $99,900 Twin 496 MAG HO*
1 425 HP* Bravo | Drives* 290 HRS
1. 2000 Envision 36 ESP -
4 $68,500 Twin 500 HPs EFI* 470
HP* Bravo | Drives* 312 HRS

1995 Wellcraft 29 Scarab $19,900 -
MERC 7.4L/310 HP* Bravo | Drive 389 hrs.

2001 Cobalt 203 - $54,000 Twin Volvo 280 HP*
Volvo Duo Props* 261 HRS

2007 Baja 35 Outlaw $185,000 Twin merc
496 mag H0/425hp bravo 1 drives

2009 Playr 2600 Powertoon X-Tree -
$46,000 Honda 225* 10 HRS

T R T AR

WWW. MldwestBoatBrokerage.com

3401 Bagnell Dam Bivd - Lake Ozark - Joe & Lou Miller
Sellmg Boats Collect:vely For Over 25 Years.

2004 Regal 3560 commodore

- $188,500 Twin Volvo Penta
8.1* 420 HP* 120 HRS

1991 Sea Ray 350 Sundancer
- $49,900 Twin Merc 7.4L/310
HP* *404 Hrs

2001 Formula 353 Fast Tec -
$69,900 Twin Merc 502 MAGS*
415 HP* 200 HRS

2007 Monterey 350 SY -
$159,900 Twin Merc 496 Mags*
375 HP* Bravo lll Drives* 75 HRS

2003 Baja 33 Outlaw -
$89,900 Twin Merc 496 Mag
/375 HP* Bravo | Drives*200 Hrs

1996 Challenger 33 Offshore
- $49,900 Twin Mercury 502
Mags/415 HP* Bravo 1 Drives*
300 Hrs

2005 Envision 32 Intruder
- $64,900 Single Merc 496
Ho/425 HP* Bravo | *54 Hrs

1978 Trojan 32 Sedan Bridge
- $21,500 Twin Chrysler 250 HP
Inboards *1100 Hrs

1996 Checkmate 303 Con-
vincor - $42,900 Twin Merc
454s*330 HP* Bravo Il Drives

1999 Mariah Z 302 - $33,900
Merc 454* 310 HP* Bravo llI
Drives* 453 HRS

1983 Trojan 9 Meter Interna-
tional - $17,900 Twin Crusader
350/270 HP

1999 Caiman Predator 300
- $32,000 Twin 502’s w/M-1 Pro-
chargers approx 600 HP*375 Hrs

2007 Envision 29 Combo -
$59,900 Merc 496 MAG* 375
HP* Bravo | Drive* 68 HRS

2003 Envision 29 Combo -
$49,900 Merc MX 6.2L/320 HP*
Bravo | Drive

2002 Baja 292 Islander -
$49,900 Merc 496 Mag HO/425
HP Bravo | Drive*300 Hrs

2003 Baja 292 Islander -
$59,900 Merc 496 MAG HO0/425
HP Bravo | Drive* 350 Hrs

2004 Baja 29 Outlaw -
$51,900 Merc 496 Mag*Bravo I*
125 Hrs

1998 Baja 29 Outlaw -
$39,900 Twin Merc 454 Mpi/310
HP *Bravo |

2004 Monterey 298 SS

- $59,900 Twin Merc 350
MAGS/300 HP*Bravo lll

Drives*116 Hrs

1995 Wellcraft 29 Scarah -
$23,900 MERC 7.4L/310 HP*
Bravo | Drive 389 hrs.

1995 Bayliner 2855 Cierra
- $18,900 Merc 454/300 HP*
Alpha I Drive

2003 Rinker 282 Captiva BR
- $39,900 Merc 496 MAG* 375
HP* Bravo Ill Drive

2001 Formula 280 BR -
$44,500 Twin Volvo 4.3 GI/220
HP* 200 Hrs

1985 Wellcraft 2800 Monte
Carlo - $15,000 Twin Merc 190
HP* Alpha | Drives

2000 Profile 28 Cat - $75,900 +°

Paul Pfaff 1000 HP engine* 50
HRS

1996 Baja 272 - $22,500 454
MAG

1989 Bayliner 2665 Cierra -
$14,900 350 OMC Cobra* 360
Hrs

1995 Rinker 265 Powertoon
Fiesta Vee - $14,900 Merc 5.7*
260 HP* Alpha | Drive

2000 Smokercraft 8526 Plea-
sure - $13,900 Merc 4.3L* 260
HP* Alpha | Drive

1991 Cobalt Boats 252

Br - $14,900 Volvo Penta
740/330HP*Duo Prop*388 Hrs
1996 Four Winns 240 Horizon
- $11,500 Volvo 5.7L* 300 HP*
375 HRS

2007 Bentley 243 Cruise -
$15,900 Merc 90 Tritoon

1992 Sea Ray 240 BR -
$10,000 Merc 454/300 HP*
*Bravo | Drive* 1148 Hrs

1999 Seacraft 2300 CC -
$19,900 Johnson 225 HP

1987 Seebold Powerboats 20
Ski Eagle - $14,900 2002 Merc
280 HP* New Lower Unit

1988 Mastercraft 190 Prostar
-$9,900 Mastercraft V8* Ski
Boat

1999 Donzi Sweet 16 -
$17,900 Merc 4.3L 220 hp
1999 Pacific Boat Trailers
Triple Axle - $5,900 38’ Trailer*
16 1/2 Inch Wheels

1996 Alero Motorhome -
$29,500 Loaded

Lake of the Ozarks Business Journal

2006 Triton 250T Platinum - $37,500 Merc

150 OptiMax

2005 Fountain 35 Executioner - $79 000 Twin
496 MAGS* 130 HRS

| ==

2005 Envision 36 Combo - $135,000 Twin
Merc 6.2* Bravo | Drives

2008 Donzi 35 ZR - $175,000 Twin Merc 525s*
XR Drives

2002 Shockwave 25 Tremor $44,500- 700 HP

Whipple Charged *110 Hrs



Page 47

July, 2010

Lake of the Ozarks Business Journal

BUSINESS JOURNAL CLASSIFIEDS

GENERAL MERCHANDISE

CONTRACTORS WORLDWIDE re-
storing existing metal, rubber, flat
ponding roofs. Save thousands re-
placement costs, fast start packet $35
US. 573-489-9346.

FOR SALE USED & SLIGHTLY
DAMAGED office furniture at 50%-
70% off retail. Osage Office Products
573-348-1440 Hwy. 54 -24 Osage
Beach.

USED COPIERS - COLOR PRINT-
ERS- In House Leasing and Service -
Osage Office Products 573-348-1440
Hwy. 54-24 Osage Beach.

COMMERCIAL PROPERTY FOR
SALE

FOR SALE: BANK OWNED FOR-
MER CAMDENTON AUTO DEAL-
ERSHIP. Modern commercial prop-
erty with super visibility located on the
north Hwy 5 business loop in Camden-
ton. Spacious 11,000 sf showroom
and service complex is situated on 5
acres with 397 ft of hwy 5 frontage.
Well maintained and in good repair,
this versatile property has strong
potential for a variety of alternative
uses. Billboard income sweetens the
deal. Priced to sell! MLS 3066893 Call
Bruce at (573) 216-4690 for details.
Adams & Associates Real Estate (573)
348-5100. www.Adams-Commercial.
com.

FOR SALE: BEAUTIFUL LAKEVIEW
W/HWY 5 visibility suitable for office,
retail space or restaurant. Undevel-
oped lakefront also included with this
property. Owner financing or real
estate trades considered. Details at
www.sslakevision.com 913-638-5006

FOR SALE: CAMDENTON N. HWY 5
COMMERCIAL BLDG & LOTS. Lo-
cation in the heart of town just a few
blocks from the courthouse. Newer
3,800 sqtf building, 160ft of hwy
5 frontage currently used for auto/
service dealership. Purchase as is or
owner will remodel to suit. $379,900.
MLS#3065799. Also available adja-
cent 200 rdft with 900 sqft existing
building. Location suitable for any
type of business. Owner will subdi-
vide. From $89,900 to $179,900 for
all. Build to suit, tell me your needs
— owner says bring all offers. MLS
3065800, 3065798, 3065797. Call
Bruce Adams (573) 216-4690. Adams
& Associates Real Estate (573) 348-
5100. www.Adams-Commercial.com.

FOR SALE: LAURIE MARINE &
SPORTING GOODS. Marine Sales/
Service plus archery & firearms sport-
ing goods business just outside of
Laurie, MO. Includes 50'x120" build-
ing used for retail store and indoor
archery range, and 40'x60" metal
building used for service shop. Also

has 250'x 60" pole building used for
boat storage- all on aprx 7 acres in
great location with hwy 5 frontage.
Features Smokercraft pontoon and
Mercury and Honda outboard dealer-
ships. Terrific opportunity to own a
profitable business at the Lake of the
Ozarks. MLS 3070295 $419,000. Call
Bruce (573) 216-4690. Adams & As-
sociates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

FOR SALE: OSAGE BEACH PRO-
FESSIONAL OFFICE PLAZA. Fan-
tastic Hwy 54 location. Newer quality
construction with steel roof - 6 units - 2
buildings - 8,300 sf. Quality long term
tenants including H&R Block, Beltone
Hearing Aids, and other professional
fims. 9% cap rate, $1,125,000. Invest-
ment package available. Call Bruce Ad-
ams (573) 216-4690. Adams & Associ-
ates Real Estate (573) 348-5100. www.
Adams-Commercial.com.

FOR SALE: POPULAR WESTSIDE
RESTAURANT - Popular fine dining
restaurant includes large 3,000 sf com-
mercial building conveniently located
at the intersection of hwy 5 and & in
Greenview. Property encompasses al-
most V2 acre with apprx 145 ft of road
frontage on hyw 5. Ample parking and
newly remodeled interior make this an
outstanding value and opportunity.
Price includes all furnishings and equip-
ment or building would be suitable for
a variety of businesses.. Don't miss this
great opportunity on the growing west
side MLS 3067566 Only $249,900. Call
Bruce (573) 216-4690. Adams & As-
sociates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

FOR SALE: RETAIL/OFFICE STRIP
CENTER. Laurie Landing. Great loca-
tion in Corporate Woods Business Cen-
ter. 5 units — All occupied, total 7250
sqft, quality construction, great parking,
front & back access. Low maintenance.
Good tenants in place. 8% cap rate.
$429,900. Adjacent lots also avail-
able for expansion. Bruce Adams (573)
216-4690. Adams & Associates Real
Estate (573) 348-5100. www.Adams-
Commercial.com.

FOR SALE: SUNRISE BEACH COM-
MERCIAL BUILDINGS. MAXIMUM
HWY 5 VISIBILITY. 2 large newer
buildings, One bldg 7,200sf w/ 4BR/3BA
residence above ($299,900) Seller will
lease back residence. MLS 3065824.
2nd adjacent bldg has 10,500sf w/
24'118"  sidewalls ($399,900) MLS
3065825. Buy one or both MLS
3065826. Currently operating as
BUILDING SUPPLY company. Business
and inventory can also be purchased.
Great opportunity! Call Bruce Adams
(573) 216-4690 for details. Adams &
Associates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

FOR SALE OR LEASE: THE
BRASS DOOR RESTAURANT.
Fabulous location in the heart of
Osage Beach with super visibility
and easy access from Hwy 54. This
famous landmark has been a popu-
lar restaurant icon at the lake since
the 70's. All furnishings, fixtures
and equipment included ready for
you to open the doors. This would
also be an excellent location for a
variety of other businesses. Land
value alone is worth the asking
pricel MLS 3065822. For details
on both these projects call Bruce
(573) 216-4690. Adams & Associ-
ates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

LAURIE 6,000 SF COM'L
BUILDING w/ APARTMENT.
Great Buy! Conveniently located
on Hwy 135, just on the outskirts of
Laurie. 60x100 all steel construc-
tion with 3 OH doors and great ac-
cess around building on the 200ft x
400ft lot . Comfortable 1BR apart-
ment above makes this a fantactic
buy at $245,000. Call Bruce Adams
(573) 216-4690. Adams & Associ-
ates Real Estate (573) 348-5100.
www.Adams-Commercial.com.

OSAGE BEACH OFFICE/RE-
TAIL BUILDING. Super location
on Business 54 in Osage Beach
with great visibility from the new
expressway.  This stand-alone
building sits just off the end of an
off ramp from the expressway and
in total view from lanes in all di-
rections. 2,000 sf multiuse build-
ing good parking and easy access
across from McDonalds and Home
Depot. Bruce at Adams & Associ-
ates Real Estate (573) 216-4690
for details www.Adams-Commer-
cial.com.

LAND FOR SALE

LAND FSBO: Options, short term
lease to own/no credit checks. Trad-
ing on lakefront/lakeview, needed
construction/land clearing work or
7?7 Great properties, visibility, topo,
location offfon Highway 42 front-
age. 7 minutes to Hwy 54, Osage
Beach. Free 24'x60' fixer upper with
purchase of 5 acres or more. Differ-
ent tracts come with/without electric,
well, 24'x40" poured basement. His-
toric building stone quarry (small busi-
ness). Flexible on dividing tracts and
bartering. Realtors welcome, showing
authorizations. Also have 28'x65" unit
with land purchase. Leave message if
out. 573-369-3501.

RESIDENTIAL PROPERTIES

COME VISIT THIS WATER FRONT
2BR, 2Bath home with 65ft of water
front and dock, impressive interior,
great cove and excellent lake view,
lets make a deal. $199,500. Gary
Markus RE/MAX 573 302-3650

EXECUTIVE HOME NEAR TAN
TARA - Quality shows in this water
front home, 4 BR, 3.5 Bath with 3
car garage, features gourmet kitchen,
excellent master suite, sitting on 112
feet of water front. $520,000 Gary
Markus RE/MAX 573 302-3650

FSBO/TRADE: Bedroom, kitchen,
living furnitures, hospital bed, files,
rocker, antiques, misc. Want smaller
window air conditioner, building
supplies, fencing, pet equipment, lift
chair, metal detector, live trap, type-
writer, larger TV, bookcase and misc.
Free kittens, 3 bobtails. Have a list.
573-369-3501 leave message.

HORSESHOE BEND LAKEFRONT,
4bd/1ba, 1 well dock, great cove loca-
tion, home has been updated! 8 Mile-
marker! Reduced to $185,000 MLS
3068140 Contact Bobbi Bash Realty
573-365-2622 www.bobbibash.com
bbash@usmo.com

A COMPLETE LISTING OF

New/Used Docks & Lifts

DockRealty.com

HORSESHOE BEND  LAKE-
FRONT HOME, 2bd/2bd, 1200
sq ft, fireplace, 1 well uncovered
dock, located in Big Bear Estates at
1 milemarker. ONLY $154,500 MLS
3070610 Contact Bobbi Bash
Realty 573-365-2622 www.hobbi-
bash.com bbash@usmo.com

LAKE VIEW HOME- 3BD/3BA,
1731 sq ft, lake access, gated com-
munity, Furnished. $79,900 MLS
3064018. Contact Bobbi Bash Realty
573-365-2622 www.hobbibash.com
bbash@usmo.com

MAIN CHANNEL BARGAIN -
This water front 2650 sqft home
with 3BR,2baths, 2 living areas each
with FP, 2 car garage with 100ft wa-
ter front - Fantastic view $359,000
Gary Markus RE/MAX 573 302-
3650

RIVERSIDE CABIN! 2bd/1ba-
great view of the Osage River, boat
ramp, close to everything! $83,500
MLS 3070233. Contact Bobbi Bash
Realty 573-365-2622  www.bohbi-
bash.com bbash@usmo.com

SENIORS ONLY - OZARK
MEADOWS, no steps in this lovely
3BR,2bath home with 1465 sqft. and
2 car garage. Backs up to private
wooded area. Lets deal ! $169,900.
Gary Markus RE/MAX 573 302-3650

TOTALLY UPDATED- 2BD/1BA,
1 car garage, fenced yard, close to
everything! Reduced $50,000!! MLS
3068355. Contact Bobbi Bash Realty
573-365-2622 www.bobbibash.
com bbash@usmo.com

WATER FRONT HOMES - | have
a number of listings where owners
have said bring me offers (and they
are neat homes) call me for details.
Gary Markus RE/MAX 573 302-
3650

Gl 573 374-8849

Docks, Lifts, Slips,

Accessories & Services

http://dockrealty.com

Listing over 250 Pre-Owned Docks and Boat Lifts
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Time to be counted is running out

by Nancy Hogland

Anyone who has not yet been
counted in the 2010 Census has
just a few more days to call the
Census Bureau's assistance
line. And according to organiz-
ers, it's crucial that Missourians
make that call.

Kelvin Simmons, Commis-
sioner of the Office of Admin-
istration and chairman of the
Missouri Statewide Complete
Count Committee, said not only
does the state receive an esti-
mated $1,300 per person count-
ed — money used for schools,
roads, senior citizen services
and more — Missouri either will
keep or lose a seat in the U.S.
House of Representatives based
on the count.

He said it’s already known
that Utah will be picking up
another seat. The Census count
will determine if that seat will
be taken from Missouri. Cur-
rently, Missouri has a 73-per-
cent response rate while Min-
nesota’s is hovering around 80
percent.

According to the U.S. Census
Bureau, the method used to de-
termine the number of repre-
sentatives apportioned to each
state is based on a mathemati-
cal formula based on two differ-
ent methods.

One, used from 1790 to 1830,
was named the “Jefferson meth-
od” of greatest divisors. Under
this method, a ratio of persons
to representatives was selected;
the population of each state
was divided by that number of
persons. The resulting whole
number of the quotient was the
number of representatives each
state received; fractional re-

mainders were not considered,
no matter how large. The size
of the House of Representatives
was not predetermined, but re-
sulted from the calculation.

The other, put to use in 1840,
is called the “Webster method”
of major fractions. This method
was applied in the same way as
the Jefferson method, except
if a fractional remainder were
greater than one-half, another
seat would be assigned. Thus
a state with a quotient of 3.51
received four representatives,
while a state with a quotient
of 3.49 received three. In this
method also, the size of the
House of Representatives was
not predetermined but resulted
from the calculation.

However, the size of the
House of Representatives is
now fixed at 435. On its web-
site, the Census Bureau reports
the method of determining
the number of seats assigned
to each state uses the Jefferson
and Webster methods except
an additional seat “is assigned
if the fraction exceeds the dif-
ference obtained by subtracting
the integer part of the quotient
from the geometric mean of this
integer and the next consecu-
tive integer. For example, a state
with a quotient of 3.48 receives
four representatives while a
state with a quotient of 3.45 re-
ceives three.”

Although reports from the
Census Bureau state the enu-
meration is running smoothly,
numerous problems have been
reported locally.

Trustees with the Village of
FourSeasonsarestill concerned
that the municipality will cease

to exist because not one of the
Census forms distributed iden-
tified homes as being located in
Four Seasons; they all carried
Lake Ozark addresses. Because
some tax dollars are distributed
based on population, Village
officials feared their residents
would be counted in with Lake
Ozark’s and that miscount and
resulting loss of revenue would
soon cause coffers to run dry.

Assistant  Regional Cen-
sus Manager Rich Gerdes said
mailing addresses have abso-
lutely no bearing on the count.
Instead, he said it is based on a
block and track system that was
developed three years ago with
maps provided by counties and
municipalities. However, Vil-
lage officials have continued
to hear the opposite when con-
tacting the Census Bureau.

“We have absolutely no con-
fidence in this year’s Census,”
said Gordon Ellison, chairman
of the Village Board of Trust-
ees. “Even though we have con-
tacted them repeatedly, asking
many of the same questions, we
have been given different an-
swers every time we call. And
when we ask about areas that
were missed, we get the run-
around.”

Trustee Tom Reinhart said
he knew of one condominium
complex that was visited by
seven different Census workers.

“That’s ridiculous,” he said.
“There is no continuity — if one
person handled a specified
area, that person would know
where he had been and who
he still needed to call on. With
seven different workers — who
knows?”

Some areas were missed al-
together. Kibbie Rolf, a Shaw-
nee Bend resident, said all
nine homes on her street were
passed over.

She said after seeing the
forms left at homes on the next
block over, her husband called
the information hotline. After
reporting the problem, they re-
ceived a form in the mail. How-
ever, it wasn't until a call was
placed by this reporter to the
regional office that a Census
taker was sent out to hand-de-
liver forms to the rest. Rolf said
the Census worker told her the
street wasn't even included on
their GPS mapping.

Dennis R. Johnson, regional
director of the 2010 Census, said
although he knows pockets of
people, like the ones on Rolf’s
street, were missed, his office is
responding to all calls received
reporting those areas.

“Whenever we're contacted,
we immediately send a worker
out to make sure we get forms to
everyone. It is more difficult in
an area like Lake of the Ozarks
where workers can’t simply
walk door-to-door in a neigh-
borhood, but we’re doing ev-
erything we can to find every-
one we can. There’s too much
at stake not to,” he said, asking
residents with knowledge of
missed areas to call as soon as
possible to report them.

Anyone who still has not re-
ceived a form or a visit from
a Census enumerator or who
knows of a skipped area should
call 866-872-6868. For Spanish-
language operators, call 866-
928-2010.

Employers beware
of unemployment

insurance scam

The Missouri Labor Depart-
ment’s Division of Employment
Security (DES) is warning Mis-
souri employers about an im-
poster, claiming to work for the
DES, who is actively seeking
confidential information about
employees.

Department Director Larry
Rebman said the imposter
goes by the name of “Kevin
Adams,” however, he may be
using other aliases as well. The
victim received an e-mail from
Kevin Adams, posing as a “se-
nior benefit representative”
for the DES, from the address
“modiveploy@worker.com.”
He said the imposter asked for
confidential information about
the victim’s employees and for
the victim to contact him at an
“866” phone number.

“We have contacted the law
enforcement and we are do-
ing everything in our power
to track this individual and
to stop this activity,” Rebman
said, adding that to date, his
department knows of only one
employer that’s been affected.

Rebman said the position
the imposter claims to have at
the DES does not exist. In addi-
tion, the Division does not have
a dedicated toll-free number
for employers.

“Furthermore, all email ad-
dresses are the department
members’ names and end in
‘@labor.mo.gov’ and nothing
else,” he said.

The DES is asking that any-
one who is contacted by this
individual to immediately re-
port it to the DES by calling
573-751-3328. Rebman also
said employers should not re-
lease confidential employee
information.
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