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Locals gear up to fight “distressed” label
by Nancy Hogland

A group of community and 
business leaders in the Lake 
area are discussing the best 
strategy to reverse the damage 
caused by incomplete and in-
correct reports of E. coli in Lake 
of the Ozarks and to stop further 
action that could make matters 
worse.

Trish Creach, executive direc-
tor of the Lake Area Chamber of 
Commerce, said she and others 
are considering several options.

“Until now, everyone that 
understands the whole story 
has been unhappy with the way 
this has been handled but we’ve 
all been a little silent on this. 
It’s time for all of us to present 
a united front and get the truth 
out,” she said, adding that the 
plan is still in its formative stag-
es. 

Last September, citing con-
cern over water quality, Gov. Jay 
Nixon ordered a comprehen-
sive baseline study of the Lake 
of the Ozarks. As part of that 
study, during October the Mis-
souri Department of Natural 
Resources (DNR) collected and 
tested 78 water samples from 
points in the main channel; near 
large coves, large marinas and 
wastewater treatment outflows; 
and in both developed and un-
developed regions between Tru-
man and Bagnell dams. In addi-
tion, the DNR inspected all 419 
wastewater treatment plants 
that release effluent into the 
Lake or its tributaries.

Although the study found el-
evated levels of bacteria in only 
two locations, and one location 

was next to a DNR-operated 
wastewater treatment plant at 
Public Beach 1, soon after re-
sults were released Gov. Nixon 
announced a legislative propos-
al that would give the Missouri 
Clean Water Commission and 
the DNR authority to prevent 
new pollution sources from 
contaminating “distressed” 
bodies of water.  That author-
ity would include the ability 
to limit permits and inspect a 
broader range of facilities when 
the water quality is under seri-
ous stress.  Gov. Nixon also said 
his administration would move 
immediately under the new law, 
if passed, to designate the Lake 
of the Ozarks as “distressed” 
based on the “decades-long re-
cord of historical data showing 
high levels of bacteria and the 
closure of public beaches sev-
eral times this past summer.”

Creach said those types of re-
marks hurt business.

“We’ve heard of several in-
stances where people have can-
celled vacation plans because 
of articles they’ve read in their 
hometown newspapers. I’ve 
also heard that a couple clos-
ings on properties were delayed 
or cancelled because people are 
scared about the condition of 
the Lake. This is bad for every-
one, especially when the truth 
is that the Lake is in very good 
shape,” she said, stressing that 
no one is against water testing. 
“We want testing because we 
want to protect the Lake. This 
is our greatest resource. We just 
want adequate tests that will 
give us the whole picture and we 

want the truth reported.”
Jim Divincen, executive di-

rector of the Tri-County Lodging 
Association, agreed. 

“With just a couple excep-
tions, each set of tests has given 
the Lake a clean bill of health,” 
he said. “The only time we 
showed any spikes was when 
tests were conducted right af-
ter the area received a heavy 
rainfall. If anything, I think 
this study showed the systems 
we have in place are working. 
That’s the news that needs to be 
reported.”

He said the numbers back up 
his statements.

In July 2009, when nearly $9.4 
million in lodging revenues was 
reported, water tests conducted 
showed the lake had an overall 
geometric mean of 5.5 E. coli 
colonies per 100 milliliters of 
water.  Divincen asked “What 
other body of water in Mis-
souri could boast that low of a 
geometric mean in July?”  The 
state water quality standard for 
swimming and related whole 
body contact recreation is a 
geometric mean of 126 E. coli 
colonies per 100 milliliters of 
water.

However, in May 2009, when 
just $3.8 million in lodging reve-
nues was reported but when the 
area received 2.06 inches of rain 
immediately prior to testing, 29 
of the 55 sites that were sampled 
contained E. coli levels above 
the U.S. Environmental Protec-
tion Agency’s recommended 
single sample maximum level of 
235 colonies per 100 milliliters. 

continues on page 8

OB to take 
matters into 
its own hands

Osage Beach will be working ag-
gressively to dispel the bad press the 
Lake area has been receiving and to 
promote the message that Lake of the 
Ozarks and the city of Osage Beach are 
clean.

At its Jan. 21 meeting, the Board 
of Aldermen gave Mayor Penny Lyons 
approval to begin a letter-writing cam-
paign that will include contacting all of 
the state’s elected officials. The letters 
will detail the results presented in the 
recent comprehensive baseline study 
ordered by Gov. Jay Nixon. That report 
showed that all but two of the 78 sites 
tested showed clean water with a bac-
terial count far below what is allowed 
by the state for full-body contact. 

The city will also be looking at what 
they can do to convince tourists to con-
tinue coming to the city.

“We rely on sales tax revenue. Over 
the past 10 years it accounted for more 
than $41 million. However, if stories 
about the lake being filled with poop 
continue to run, it will kill tourism. Af-
ter hearing what several boat dealers 
went through at the recent boat show, 
the mayor decided we had to do some-
thing,” said City Administrator Nancy 
Viselli.

A story in the Dec. 21 issue of 
the “Kansas City Star” and picked 
up by the St. Louis Post Dispatch on-
line newspaper, www.stltoday.com, 
reported the Lake was over-run with 
do-it-yourself septic tanks - buried 
cars, deep freezes and boat lifts and 
that “feeble regulations” and lack of

continues on page  8
Classifieds
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by Nancy Hogland
According to the general 

manager of Camden on the 
Lake Resort, Spa and Yacht 
Club (formerly known as Re-
sort and Yacht Club at Toad 
Cove), the facility will not only 
have a new moniker, it will also 
have a new “M.O.”

Michael Capps, who has 30 
years leadership experience 
with such worldwide brands 
as Hilton International, Radis-
son and Intercontinental, 
said changes that include new 
names for the entities, a dif-
ferent style of entertainment, 
different décor and different 
menus are all designed to make 
the spot more “family friendly.”

“Of course we want to serve 
all customer groups but we 
want to be part of the com-
munity – not an obstacle to 
the community,” he said, add-
ing that one of the changes 
that should be welcomed by 
locals is a new reduced-price 
menu and special discounts 
or programs for residents. “Ev-
erything is still in the works 
– we’ve been concentrating 
on getting new logos, signs, 
etc. – but we’re hoping to have 

a night where we invite locals 
in to meet us, learn what we’re 
doing – that kind of thing. I also 
plan to attend the Village of 
Four Seasons board meeting 
to introduce myself and I want 
to get involved in Rotary and 
other organizations.”

Some of those “family 
friendly” changes include ex-
tended pool hours for children; 
regular showings of G and PG 
rated movies at the 52-seat 
movie theater downstairs; 
expansion of the children’s 
menu; organized children’s 
programs for summer groups; 
and replacing king-size beds 
with two doubles in 15 of the 
rooms. “Earl’s,” an all-new res-
taurant carved out of H. Toads, 
will offer extra-casual dining 
for families with children, and 
several name changes have 
already been adopted. “Horny 
Toad” is now referred to as “H. 
Toad” with emphasis placed 
on “Happy,” Capps said. The 
Yacht Club, Mini Mart and Ap-
parel shop will all have “Toad 
Cove” in front of their names. 
The space formerly occupied 
by Jeremiah’s night club will 
be used for meeting rooms and 

banquet halls for weddings.
And cage fights are a thing of 

the past, Capps promised.
“I never met Merlyn – I heard 

he was a great guy and very 
friendly – but we just have a 
different focus. We’ll still have 
music on the weekends but 
we’ll have a different quality 
of entertainment that we hope 
will set us apart from what was 
going on here in the past,” he 
said.

Other changes include a 
yacht club and marina with 
covered boat slips and myriad 
services such as boat waxing 
and cleaning, pump-out ser-
vices, and more jet ski, pontoon 
boat and wave runner rentals 
than what has been available 
in the past. The facility will 
also maintain a stronger pres-
ence on the Internet and social 
media with a new and expand-
ed website featuring regular 
promotions and special rates.

The resort was sold in Janu-
ary on the Camden County 
Courthouse steps. It was 
bought by Valley View Bank 
of Overland Park, Kansas, de-
veloper Merlyn Vanderwort’s 

continues on page 6

The ‘Horny Toad’ no more
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“ In 22 years of Real Estate at the Lake, 
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Quality and Beauty that I have seen. 

This is the Only Condo Project that I 

would put my “Bobbi Bash” Name on!  

Come see for yourself! ”

Located in Osage Beach, MO

by Nancy Hogland
There won’t be any elec-

tion night excitement in Osage 
Beach where no one has any 
competition. Kevin Rucker is 
running unopposed in Ward 1, 
Lois Farmer is unopposed in 
Ward 2 and David Gasper has 
no competition for the Ward 3 
seat. Mayor Penny Lyon is also 
a shoe-in with no opposition as 
is John Berry who is running for 
city collector.

In Lake Ozark only Ward 3 

Alderman Jeff Van Donsel has 
competition. Van Donsel, Mo-
ran Rice, Bill Bolin and Sean 
Murphy are all vying for that 
seat. Don Langley has no op-
position for the Ward 1 seat and 
Larry Buschjost is running un-
opposed for Ward 2 alderman.

Although Mayor Johnnie 
Franzeskos’ term doesn’t expire 
until April 2011, the board may 
be looking for a replacement if 
one alderman has her way.

Susan Drummond has filed 

a motion requesting the board 
impeach Franzeskos.

During a mid-January regu-
lar board of aldermen meeting, 
Drummond charged that Fran-
zeskos “willfully released confi-
dential information discussed 
during executive sessions.”

In a later interview, Drum-
mond said she felt she had no 
other choice.

“I took an oath to protect the 
people’s interest and if I know-
ingly allow illegal activities to 
go on, then I’m no better than 
the person that is committing 

the wrongdoing,” she said. “I 
have proof that he has been re-
leasing information. I’ve known 
about this for quite some time 
but I didn’t want to make an ac-
cusation without having some-
thing to back it up so for the 
past month I’ve been talking 
to the MML (Missouri Munici-
pal League) and researching 
our local ordinances and state 
statutes. I wanted to make sure 
I was doing this right because 
this is serious and it needs to be 
addressed,” she said.

Alderman Jeff Van Donsel 
said that’s why he voted in fa-
vor of holding an impeachment 
hearing. He said that not only 
does he want to protect the 
city’s interests, he said he wants 
to give the mayor an opportu-
nity to defend himself, some-
thing that wouldn’t be available 
without the hearing. In addi-
tion to Van Donsel, Drummond 
and Robert Davis voted in favor 
of holding the hearing. Alder-
man Judy Neels voted against 
it; Larry Buschjost and Don 
Langley were not at the meet-
ing.

Franzeskos said while he 

couldn’t comment on the 
charges, he did say he was sad-
dened by the entire incident, 
especially since this year will 
mark 50 years in public service. 

He said when he ran for 
a seat on the board of alder-
men he assumed that working 
with a group of elected people 
who wanted to serve their city 
would be similar to the fire de-
partment where “you work to-
gether as a team because your 
life depends on it. I was looking 
forward to working as a team to 
help our city grow.”

Originally Drummond asked 
for a special meeting to be held 
Jan 25 to give Franzeskos the 
opportunity to respond to the 
charges. Then Drummond said 
because she needed more time 
to prepare her case against 
Franzeskos and because she 
wanted to give the mayor ad-
equate time to prepare his re-
sponse, she wanted the hearing 
postponed indefinitely.

However, the matter was 
placed back on the agenda for 
the Jan. 26 meeting and de-
tails of the outcome were not 
available before this issue of 
the Lake of the Ozarks Business 
Journal went to press. 

Some planning to serve in local government
Others hope to continue

Running unopposed in Osage Beach are incumbents (l to r) David Gasper, Lois Farmer and Kevin Rucker.



by Nancy Hogland
Although the Lake area still 

has to endure a few more weeks 
of winter, the Horseshoe Bend 
Special Road District is gearing 
up for summer.

According to John Jenkins, 
president of the district’s board 
of directors, the board approved 
bids on rock and asphalt at its 
Jan. 18 meeting so they could be 
ready to go as soon as weather 
permits.

Bids were awarded to 
Magruder Limestone for 2-inch 
rock at $7.75 a ton; APAC-Mis-
souri for 4-inch to 6-inch rock 
at $8.65 per ton and 6-inch to 
9-inch rock at $11.90 per ton; 
Lake Ozark Sand and Gravel for 
creek sand at $9 per ton; and 
G&M Concrete and Asphalt Co. 
for Plant Mix F.O.B. at $49 per 
ton and plant mix laid in place 
for $58.91 per ton. Apperson 
Utility Contracting Co. won the 

bid for hauling at $4.25 per ton 
for all products.

“It looks like we’re going to 
have another busy year,” Jenkins 
laughed. “We’ve got the hiking 
and biking trail and a full sched-
ule of roads to fix up or provide 
regular maintenance on.”

He said this year’s paving 
schedule includes:

∙Ridgewood Drive
∙Albany Drive
∙Reddington Road
∙Odelia Point
∙ Waterside Point
∙Crown Point Drive
∙Crown Lane

∙King Lane
∙Queens Lane
∙Country Club Drive

The road district is in the 
process of extending the trail 
another 7/10ths of a mile. The 
latest section of the path, which 
will cost $69,000, will pick up at 
Chessman Road, where the trail 
project began in 1999, and run 
to the Y-intersection of Horse-
shoe Bend and Outer Road. Jen-
kins said road crews are in the 
process of preparing the surface 
and laying base gravel. Paving 
won’t be done until later this 
spring. 

This is the first time the dis-
trict has picked up the tab for 
construction, although they’ve 
built all the trails on the Bend. 
With the exception of the por-
tion that runs from the Village 
of Four Seasons city limits to 
Duckhead Road, which was 
paid for by the Lodge, the Vil-

lage has funded the rest of the 
trails that wind through the Vil-
lage and connect the pools and 
playgrounds.

Another walkway project will 
be taking place this summer in 
the city of Osage Beach.

According to City Engineer 
Nick Edelman, sidewalks will 
be built along Highway 54 from 
Hatchery Road to Redbud and 
will include push button cross-
walks at the High Pointe Shop-
ping Center and Osage Beach 
Premium Outlet Mall intersec-
tions.

 This project is being partially 
funded with federal stimulus 
money. Edelman said original 
estimates put a $400,000 price 
tag on the project. The city ap-
plied for and received $260,000.  
However, the low bid for the 
project came in at $276,000 re-
quiring the city to pay out only 
$16,000. 
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Road work ahead
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24 Hours a Day!



by Nancy Hogland
Beets, consumed either pick-

led or in borscht, the traditional 
Russian soup, have been hailed 
as the reason for Russians’ long 
lives. Now the Missouri Depart-
ment of Transportation (MoDOT) 
is using the dark red vegetables to 
do the same for salt.

“Beet juice, when applied to 
salt, makes the salt sticky and 
keeps it on the roads longer,” ex-
plained MoDOT Area Engineer 
Bob Lynch. “It greatly extends the 
life of the salt so basically, it gives 
us more snow-removing bang for 
our buck.”

However, the benefits don’t 
stop there.  Beet juice, a by-prod-
uct of sugar production, is very 
“road friendly.”

“Salt does damage to the 
bridges but by using the juice, 
we can use less salt so we have 
less corrosion. Even though Mo-
DOT will have to spend money to 
buy new equipment to store and 
spread the juice, it will save a lot 
of money in the long run,” Lynch 
said.

The beet-soaked salt also al-
lows the salt to work better at 
lower temperatures – even when 
the thermometer is hovering at 0 
degrees.

“That’s the problem we had 
with this last storm. We got out 
and applied a layer of salt to the 
roads but because it was so cold, 
it wasn’t as effective. As soon as 
the sun came out, it kicked in and 
we saw clearing. We received a lot 
of positive comments but some 
people didn’t think we were do-
ing enough to keep the roads 
clear. I don’t believe that will be 
the case once we start apply-
ing beet juice to the salt,” Lynch 
said, adding that while the new 
mixture has been used by Mo-
DOT around the state for the past 
few years, it won’t be available in 
the Lake area for at least another 
year. “We’ll first have to get the 
equipment to spread it and a new 
storage facility to hold it. As soon 
as we can accomplish that, it will 
be used locally.”

John Jenkins, president of the 
Horseshoe Bend Road District 
board of directors, said his board 
was going to study the cost ef-
fectiveness of purchasing the 
equipment needed to spread the 
mixture.

“We’re always trying to find 
ways to improve service for our 
residents. If we could use a prod-
uct that would help us keep the 
roads clear at lower temperatures 

that would certainly be worth 
looking into,” he said.

The anti-icing product called 
Geomelt is manufactured by SNO 
Solutions of Geneseo, Ill. at a cost 
of about $1.78 per gallon. The 
privately held firm has Geomelt 
contracts in at least another 
dozen states, including Illinois 
and Kansas, said owner Mike Bel-
lovics. And although the product 
was originally developed for mu-
nicipalities, it is also available to 
consumers through distributors 
and vendors, including ASP En-

terprises Inc. in Fenton, Mo. 
MoDOT first began testing 

Geomelt in 2006 in northwest 
Missouri. So far this winter, Mo-
DOT has used 78,000 gallons of 
the brown-colored juice. 

U.S. sugar beets are gener-
ally grown in areas with cooler 
climates; the Red River Valley in 
western Minnesota and eastern 
North Dakota is the largest sugar 
beet-producing region, account-
ing for nearly half of U.S. total 
beet acreage. The Pacific North-
west, Great Plains, and Great 

Lakes regions also have substan-
tial sugar beet production.

According to MoDOT, each 
year it spends about $41 mil-
lion on snow and ice removal. 
Last year, about 3,500 employees 
worked more than 554,000 hours 
using the 1,650 snow-removal 
vehicles, which added up to $43 
million on snow and ice preven-
tion and removal, MoDOT said.
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4BR, 4BA, 210 � . lakefront. 
10+/- add’l acres with private 

stocked pond on roadside.
MLS #3055635 - $799,000

4BR, 4BA, 100 � . lakefront. 
What a view. Level drive, 

lighted cart path. Martini patio.
MLS #3063663 - $779,000

4BR, 3BA, 84 � . lakefront.  
Wet bar, custom woodwork, 

slate � oors. Million dollar view.
MLS #3064844 - $639,900

4BR, 5BA, 70 � . lakefront. 
Oversized garage, large game 
room.  Great dock included.
 MLS #3064573 - $599,900

Spectacular Find 
At � is Price 

Magni� cent one-of-a-kind home 
boasting 5BR, 4BA and 100 

� . lakefront. New architectural 
shingle roof & large storage built 
to house the water toys & patio 

furniture. Smart House technol-
ogy with Lutron lighting, an 
incredible in home theatre to 

delight the senses, whole house 
intercom. Furnishings included.

MLS #3064943
O� ered at $799,000

4BR, 3BA. 75 � . lakefront. Gen-
tle walk-out to lake, level drive. 
Includes furnishings & dock.
MLS #3062855 - $499,000

3BR, 3BA, 65 � . lakefront. 
Large decks & screened porch. 
Furnishings & dock included.
MLS #3064132 - $305,000

4BR, 3BA home on 7+/- acres. 
Sun room, hearth room, storm 

cellar and abundant storage.
MLS #3061519 - $249,900

4BR, 3BA with fully � nished 
walk-out basement.

� eatre/Bonus room too.
MLS #3065459 - $234,900

Sugar beets to bring better results for MODOT
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T-Shirts
Team Uniforms
Jackets
Corporate Apparel
Hats  •  Bags
Promotional items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated
1029A Ozark Care • Dr Osage Beach

by Nancy Hogland
The head of the Horseshoe 

Bend Special Road District is 
asking residents to keep their 
vehicles off the roadway during 
snow and ice storms.

John Jenkins, president of the 
road district’s board of direc-
tors, said while he understands 
that with steep driveways, some 
people feel they need to park on 
the road so they can get to work 
in the morning.

“However, they need to 
keep their cars off the right-of-
way. When our guys are plow-
ing snow – especially when it’s 
blowing – they can’t always see 
the vehicles until they’re almost 
on top of them. A few times 
they’ve even knocked off side 
mirrors. When that happens, 
people start calling and scream-
ing they’re going to sue us,” he 
said, adding that other times 
people have called the road dis-
trict office to complain when 
mounds of snow surround their 
vehicle after the snow plow has 
passed by. “In addition, the ve-

hicles also prevent the snow 
plows from thoroughly plow-
ing and treating the streets – we 
can’t even do the job we’re paid 
to do. It’s a problem all the way 
around.”

Jenkins said he plans to at-
tend an upcoming meeting of 
the Camden County Commis-
sion to discuss the district’s op-
tions.

Nearly two years ago after the 
Camden County Commission 
was deluged with calls from 
residents about parking issues 
near the Horny Toad and other 
popular entertainment venues 
located in residential areas, the 
county adopted an ordinance 
that restricts parking on county 
roads. 

The law makes it illegal for, 
among other things, a person 
to park on the traveled portion 
of the roadway and levies fines 
ranging from $25 to $500 and 
allows the vehicle towed if, in 
the deputy’s opinion, it causes 
a hazard to the movement of 
emergency vehicles.

“I’ve talked to the depu-
ties about this but I really need 
to get the final word from the 
commissioners. I don’t know if 
we’ll have to post signs or what. 
Truthfully – I just don’t know 
what the answer is,” Jenkins 
said.

Residents urged to be mindful 
of snowplows when parking

continued from page 2
largest creditor, for $25 mil-
lion. Last October Vandervort 
turned the property over to the 
management company, blam-
ing problems on the downturn 
in the economy and resulting 
lending crisis that prevented 
him from selling units in the 
condo-tel.

Debbie Shivers, who lives 
across the street from the es-
tablishment, said the promised 
changes come none too soon.

“I’m pleased at the proposed 
new name and family oriented 
atmosphere.  I hope the new 
owners will be much better 
neighbors because it would 
be nice to have a restaurant 
close enough to walk to that we 
wouldn’t be arguing with about 
noise, traffic, their patrons, 
etc.,” she said.

Shivers fought to get park-
ing laws for Camden County 
after drivers not only blocked 
her drive and left vehicles on 
her front lawn during holiday 
weekends, on Memorial Day 
weekend 2007 they completely 
blocked Bittersweet by parking 
“shoulder-to-shoulder” all the 

way across the road for more 
than a mile.

Leisure Group of Companies 
has a 27-year track record of 
managing and brokering dis-
tressed hotels, resorts and con-
dominiums during the receiver-
ship transition phase, ranking 
63rd in the 2009 Top Third-Par-
ty Management Companies by 
“Hotel and Motel Management 
Magazine.” The group operates 
20 hotels in 9 states and also 
manages branded hotels in the 
Intercontinental Hotels Group 
(IHG) Hilton, Hyatt and Choice 
Hotels. Capps said the manage-
ment side of the business will 
continue selling the units in the 
resort.

For information on the man-
agement firm, visit www.lei-
surehotel.com or contact 913-
905-1450.

 For more on Camden Re-
sort visit www.toadcove.com. 
To plan a meeting, wedding 
or other event, or for informa-
tion about purchasing boat 
slips, contact Michael Capps 
at mcapps@toadcove.com, or 
Lagina Fitzpatrick, Director of 
Sales, at lagina@toadcove.com

The ‘Horny Toad’ no more
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www.rhinoshieldmo.net
877-25RHINO (877-257-4466)

25 YEAR WARRANTY!
Permanent Ceramic Coating

573-302-1113
Call Today for More Information!

Act Now Before Prices 
Go Back Up and Spring 

Installation is Full!
$3,750!

You must present this coupon at 

time of home analysis. Not valid 

with any other offer, previous 

contract, or under $5,000 project 

minimum. Expires 02/28/2010.

By Midwestern Coatings, Inc.  an Authorized Rhino Shield Dealer.

The Ultimate Home or Business Paint Job
Servicing the Lake area with installers 

that aren’t on Lake Time!

• Won’t Chip, Crack or Peel
• Looks like Fresh Paint
• Endless Colors
• Reduces Energy Cost
• Allow Wood to Breathe
• 25 Year Transferable Warranty
• Waterproofs, Ends Rot
• Bonds Completely
• Resists Mold and Mildew
• Retards Fire and Flames
• Used Internationally Since 1977 

With Rhino Shield Ultimate Painting Solution 
You’ll Have More Time For Moments Like These!

Receive 25%
Discount Up To



continued from page 1
Both the DNR and the Lake of 

the Ozarks Watershed Alliance, 
which provides volunteers to 
conduct the water tests, along 
with the Environmental Protec-
tion Agency (EPA) say runoff 
from heavy rains will cause ani-
mal waste to run into the nearest 
body of water. The local entities 
agree that because much of the 
land around the Lake is home to 
wildlife, including large flocks of 

geese, they could be blamed for 
the high counts. 

According to the Department 
of Natural Science at Edgewood 
College in Madison, Wisconsin, 
which conducted a study on 
bacterial growth in Lake Wingra, 
adult geese can produce up to 5 
pounds of waste per day. 

“We also need to incorporate 
a greater scientific approach in 
our testing procedures to in-
clude DNA source tracking of E. 

coli bacteria.  This type of test-
ing will determine the precise 
source of the bacteria,” Divin-
cen said, adding that according 
to Dr. C. A. Carson, a professor 
at the University of Missouri, 
source tracking and testing is 
available to specifically identify 
the bacteria from non-human 
sources such as migratory birds, 
household pets or production 
animals.     

Joe Roeger, chairman of the 

Lake Area Chamber of Com-
merce’s Legislative Committee, 
said he is in favor of anything 
that can be done to get accu-
rate information out about the 
quality of water at Lake of the 
Ozarks. 

“People need to understand 
there is no ‘smoking gun’ here 
- with the possible exception of 
the DNR’s own treatment plant. 
In fact, the governor’s report ac-
tually indicates we have a very 
clean lake. I was encouraged by 
it. That’s the news that we need 
to get out,” he said.

At a recent legislative recep-
tion, organized by Roeger and 
hosted by all five area chambers 
for Missouri’s elected officials, 
environmental attorney Steve 
G. Jeffery, showed that the nega-
tive press not only was unwar-
ranted, it was based on bad sci-
ence.

Jeffery, who previously 
served as counsel for the DNR, 
gave a power point demonstra-
tion that included information 
collected from the National In-
stitute of Health (NIH), the Na-
tional Institute of Allergy and 
Infectious Diseases (NIAID), the 
U.S. Food and Drug Administra-
tion (FDA), the U.S. Center for 
Disease Control (CDC) and the 
EPA. All zeroed in on the same 
point – that while hundreds of 
E. coli strains are harmless, only 
a minority is capable of causing 
human illness. Those consid-
ered most harmful create a toxin 
called Shiga toxin-producing E. 
coli, or STEC for short. Although 
additional tests are required to 
determine the strain of E. coli, 
those tests are not currently be-
ing used by the DNR.

“The DNR stated in a press 
release, ‘Because the purpose 
of the testing is to provide 
baseline information for fu-
ture comparison, rather than 
providing immediate public 
health data, the testing meth-
od used by the department 
does not differentiate between 
strains of the bacteria,’” Jeffery 
told the group.

He also said the methodol-
ogy used to test the water was 
faulty. Criteria established 
by the EPA for testing whole-
body contact waters requires 
that not less than five water 
samples, equally spaced over 
a 30-day period, be taken 
from the same location. Jef-
fery pointed out that accord-
ing to the DNR schedule, test-
ing takes place once a month. 
He also said that while the EPA 
outlines strict standards that 
must be followed on collec-
tion and holding techniques, 
because testing is done by 
volunteers, there is no consis-
tency.

“The questions we have to 
ask are: one – is there really a 
health-related E. coli problem 
if no effort has ever been made 
to specifically identify E. coli 
0157? Two – if the DNR Report 
did not indicate there was in-
sufficient statutory authority, 
then why propose additional 
legislation? And three – is 
funding available to support 
the additional DNR permit-
ting and inspection activities,” 
Jeffery said.

Judd Slivka, director of 
communications for the DNR, 
said that’s something they 
will be looking at in coming 
months.

To read the results of the 
comprehensive study or-
dered by Nixon, visit www.dnr.
mo.gov/loz/initiative-final.
pdf.
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of Service
at the Lake!

New Location
3545 Highway 54

Osage Beach

573-348-3888

Lake Road 
54-56 to 
Dude Ranch 
Rd. 19MM 
Past Grand 
Glaize Bridge - Osage Beach, MO

573-348-4700

Come and Browse Inside Our 
Spacious Indoor Showroom!

OB to take matters 
into its own hands

continued from page 1
enforcement meant no change would be coming soon. The article also included 
a quote from Gov. Jay Nixon that “It is not in dispute that present water quality is 
unacceptable.” The reporter also quoted a health official who said, “Some resi-
dents don’t even bother with septic tanks. There’s still plenty of straight pipes 
that go from the house to the lake.”

Viselli said Lake-area boat dealers who attended the January Kansas City 
Boat Show told Lyons they took a lot of heat over the story.

“They said people would come up to them and ask why anyone would want 
to buy a boat at Lake of the Ozarks since it was nothing but a big cesspool. Oth-
ers said they didn’t want to fish for ‘brown trout’ so they wouldn’t be fishing at 
Lake of the Ozarks anymore. We can’t allow this to continue,” she said.

Locals gear up to fight “distressed” label
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Adams-Commercial.com

COMMERCIAL SERVICES
● Commercial Real Estate
● Investment Properties
● Development Tracts

COMMERCIAL SERVICES
● Business Sales
● Building Sites
● 1031 Exchange

( )

RESIDENTIAL SERVICES
● Lake Front Homes
● Condominiums

Bruce Adams (573) 216-4690
View All Our Commercial  & Business Listings at Adams-Commercial.com

AdamsAtTheLake.com

Bruce
573.348.5100

● Villas & Townhomes
● Off-Shore Homes
● Lots & Land

● Farm & Hunting Acreage
4617 Highway 54, Osage Beach, MO 65065 (Across from the Outlet Mall)

Bruce
& Jan
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Don’t 

Forget!

929 Highway D • Osage Beach 
Prewitt’s Point • 573-302-7977

The Floral
Department at

Hy-Vee
has all of the ribbons, 
roses, bows 

and balloons you 
need to tell that

special someone that 
they are something special...

Tell Your 
Sweetheart...

Stop In and See 
Us Today!

“Insurance Talk”
with Ron Hall of Golden 
Rule Insurance

Individual Health
Insurance

Individual health insurance 
covers the medical expenses of 
only one person or family. When 
you apply for individual insurance 
you are evaluated in terms of 
how much risk you present. This 
is generally done through a se-
ries of medical questions and/or a 
physical exam. Your risk potential 
determines whether you qualify, 
and much your insurance will cost.

What will the insurance com-
pany want to know? 

Before issuing an individual 
insurance policy, the insurer will 
want to know everything about 
your personal health history. It is 
unwise to try to hide a pre-existing 
condition from your insurer, since 
many insurers use information 
from the Medical Information Bu-
reau (MIB) to determine whether 
an applicant is insurable. If the in-
surer doesn’t want to cover a par-
ticular health condition you may 
still be able to get a policy with an 
exclusion rider. 

What are the benefits of indi-
vidual coverage?

Individual coverage is infinitely 
better than being uninsured in the 
event of illness or injury. Although 
you may think you can do with out 
health insurance, you are taking a 
major risk if you choose not to get 
coverage. An unexpected illness or 
serious injury can put you and your 
family in financial peril. 

With individual insurance, 
you are directly in control of your 
policy. You can negotiate to have 
certain provisions included or ex-
cluded, and you can often choose 
your deductible amount and co 
payment percentage. Keep in 
mind, however, that these things 
will affect your premiums. 

What are the types of individu-
al coverage?

High deductible health plans 
are simple to understand with 
lower premiums. Good for any-
one willing to take responsibility 
for routine health care expenses 
in exchange for lower premiums. 
Many early retirees use these as a 
bridge until Medicare. Some high 
deductible health plans pay 100% 
after you meet the chosen deduct-

ible. Plans are also available at less 
cost where you pay 20% coinsur-
ance until you reach a specified 
dollar amount and then the com-
pany pays 100% for the rest of the 
calendar year. 

Health Savings Account Plans 
simply combine a lower cost 
high deductible health insurance 
plan and a tax-favored savings 
account. High deductible health 
plans typically cost a lot less than 
many co pay or traditional plans. 
This means lower premiums for 
you. You can then take the premi-
um savings and place it into your 
health savings account. 

You get a tax deduction on the 
money you put in your HSA.

Your dollars can grow tax-
deferred.

You spend the savings tax free 
to help pay your deductible or for 
qualified medical expenses includ-
ing prescriptions, vision or dental 
care. 

What you don’t use in your ac-
count will continue to accumulate 
year after year. 

There is only one deductible 
per family, not per person. 

Co pay plans are richer in ben-
efits and cost more money. They 
are more like traditional employer 
plans with a co payment for rou-
tine health care expenses. When 
you use a network doctor there 
is usually a $25 or $35 co pay for 
history and exam fees. Preventive 
care is usually covered. Prescrip-
tion drugs have co pays for gener-
ic, name brand, and non-preferred 
name brands. There is a choice of 
deductibles for major medical ex-
penses. 

Ron Hall is an agent with Gold-
en Rule Insurance Agency. He can 
be reached at 573-348-1731

Ron Hall

Send your business related announcements to us at:
businessjournal@charterinternet.com

Please include a text-only file with your submission, accompanied by attached 
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Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 



“Be thankful we’re not get-
ting all of the government we’re 
paying for.”

-    Will Rogers
This week Governor Jay Nix-

on delivered the annual State of 
the State address to a joint ses-
sion of the General Assembly. 
In the midst of 9.6% unemploy-
ment and sagging state rev-
enues, there was no mention 
of the current state of the state.  
There was no serious conversa-
tion of the challenges we face 

in crafting the next state bud-
get.  There was no serious dis-
cussion of his priorities in his 
budget.  No mention of serious 
tax reform, economic incentive 
reform, or health care reform.  
The Governor did not mention 
or take a stand on the health 
care proposals in Congress.

This was a “safe” speech.  It 
did not address anything con-
troversial, nor did Governor 
Nixon back any significant is-
sue.  He gave his office and the 
General Assembly all of the el-
bow room necessary to do any-
thing and claim a victory - after 
all it is an election year.

Governor Nixon did state 
that:

We must keep the jobs we 
have and create thousands 
more.  We must build a granite 
foundation for Missouri’s fu-
ture growth.  And we must bal-
ance the budget without raising 
taxes.

This simple statement is 
a great place to start and de-
serves bipartisan cooperation 
to move Missouri forward in 

the coming year and decade.  
His economic proposals de-
serve our attention, we must 
build a budget that lives within 
our means without raising tax-
es, and we must position Mis-
souri by simplifying our regula-
tory environment.

The State of the State address 
did open the door for Governor, 
the House, and the Senate to 
work together this session.

In contrast to Governor Nix-
on’s silence on the health care 
proposals in Washington, D.C., 
the Missouri House passed a 
concurrent resolution this week 
by a vote of 111 to 46 that sends 
a message to our congressional 
delegation, Speaker Pelosi, and 
the President opposing these 
measures on the grounds that 
they are too expensive, too big, 
too corrupt, and hand out too 
many special deals.  I expect 
the Senate to do the same.  The 
cost to the state of Missouri is 
enormous and will do nothing 
bend the cost curve making 
health insurance more afford-
able.

According to a Rasmussen 
Reports poll released recently, 
55% of the American people 
oppose these proposals and 
only 40% support the federal 
healthcare takeover and man-
date being thrust upon us by 
President Obama, Senator Ma-
jority Leader Reid and Speaker 
Pelosi.  Other polls in Missouri 
suggest opposition among Mis-
sourians is closer to 60 - 65%.

These proposals contain 
provisions that obligate the 
states to substantially increase 
the amount of money that each 
state will be required to pay for 
Medicaid with the exception 
of special backroom deals like 
Senator Nelson’s Cornhusker 
Kickback for Nebraska that ex-
empts Nebraska from this pro-
vision shifting their costs on 
the rest of the states.

The Missouri Department 
of Social Services estimates 
that the total cost to Missouri 
could range from $2.18 billion 
to $2.45 billion.  This is on top 
of the $100 million plus per 
year in new funding for natural 

caseload growth.  Our budget, 
along with Missouri taxpayers, 
cannot bear this new shift of 
costs without increasing taxes 
or cutting expenditures on 
education or other vital state 
services.

The weeks ahead will pose 
many challenges for lawmak-
ers.  Short-term fiscal policies 
will fail to promote long-term 
growth.  I will pursue policies 
that will allow people keep 
more of their own money, al-
low them to make decisions for 
themselves and their families, 
and give individuals more lib-
erty in their consumption, sav-
ings, and debt retirement.  

As always, I appreciate hear-
ing your comments, opin-
ions, and concerns.  I can be 
reached in Jefferson City at 
(573)751-1882, you can e-mail 
me at chuck.purgason@sen-
ate.mo.gov or you can write to 
me by regular mail at 201 West 
Capitol Avenue, Room 420, Jef-
ferson City, MO 65101.
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To a joint session of the Leg-
islature, Governor Nixon deliv-
ered his State of the State Ad-
dress this week.  Governors use 
this occasion to outline their 
priorities for the pending ses-
sion.  They also make public 
their proposed budget for the 
next fiscal year.

It is not unusual for these 
speeches to be filled with ideas 
for new programs and spend-
ing.  With the economy still in a 
sluggish mode, this Address was 
noticeably lacking in proposals 
to expand state government.  
The line which was received 
with the most enthusiasm was 
Governor Nixon’s call for no new 
taxes.

The budget proposed by 
Governor Nixon will help serve 
as a starting point for the final 
version.  The House, Senate, and 
Governor attempt to use the 
same revenue numbers when 
crafting a budget for the fiscal 
year.  This year’s budget proj-
ects an increase of 3.4% over 
last year’s final revisions.  As the 
final numbers from last year are 
6.4% less than what was origi-
nally expected, we are expecting 
to take in less revenue this year 
than last.  This fact reinforces 

the expectations we have many 
difficult decisions to make in 
the coming months.

Whether the economy recov-
ers sufficiently in time to achieve 
the projected increase remains 
to be seen.  Governor Nixon’s 
budget also contains $300 mil-
lion which is still pending in the 
United States Congress.  This 
money is part of an extension 
of stimulus funds which has not 
yet been approved.  If Congress 
fails to approve the money, it 
will simply not be available.  
Spending would then have to be 
reduced by a similar amount.

On issues other than budget, 
the Governor called for stricter 
punishment on repeat DWI of-
fenders.  This problem has come 
to the forefront when it was re-
vealed numerous drunk drivers 
in the St. Louis area have been 
avoiding felony charges due to a 
variety of reasons.  Drivers who 
refused to submit to a breatha-
lyzer test were not missing a day 
of driving as required by law.  
This issue surfaced in the mid 
1990s when a bill was filed to re-
quire all repeat DWI cases to be 
heard in venues other than mu-
nicipal court.  Fifteen years later 
it is again being considered.

Although in terms of money, 
it will not be significant, Gover-
nor Nixon proposed eliminating 
eighteen boards or commis-
sions which have outlived their 
usefulness.  In many instances 
the members of these entities 
serve without pay, but are reim-
bursed for expenses and travel.  
In a year such as this, every little 
bit helps.

As usual, I can be reached at 
State Senate, State Capitol, Jef-
ferson City, MO 65101, or 573-
751-2076, or carl_vogel@sen-
ate.mo.gov for your questions, 
comments, or advice.

Senate update with Carl Vogel

State Senator Carl Vogel
District 6

Chuck Purgason’s Senate Report

State Senator Chuck Purgason
District 33

573-346-1020
573-745-0724 

3397 Old Rt. 5 - CAMDENTON
• SALES • SERVICE • PARTS • INSTALLATION

• COMMERCIAL • RESIDENTIAL

GARAGE 
DOORS

FREE ESTIMATES!
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SERVICE
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Visit Us Online!
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Mike and Frank Christensen

mike@frankchristensen.com • frank@frankchristensen.com  • WWW.FRANKCHRISTENSEN.COM

HIGH TRAFFIC - HIGH VISIBILITY
www.frankchristensen.com/ZK3054595

Former Fast Food Estab-
lishment. Excellent high 
traffi c and visibility location 
on Hwy 5.  Possible uses 
include restaurant, car lot, 
boat sales, professional/
retail offi ce, doctor/dentist 
offi ce.  2240 square feet + 
full basement. 
MLS 3054595 $495,000.  
Lease price $2000/month. 
Call Frank at 280-1030 for 
more details.

RESIDENTIAL
www.frankchristensen.com/ZK3065339

www.frankchristensen.com/ZK3065153
RESIDENTIAL

www.frankchristensen.com/ZK3064470

Porto Cima Foreclosure. Very nice 2nd tier 
home; one of  the 1st second tier home built in 
Porto Cima. Nicely appointed and features vaulted 
ceilings, private backyard with rock patio, commu-
nity pool just down the street. A very nice setting. 
Home will surprise you! MLS 3064470 $194,900

RESIDENTIAL
www.frankchristensen.com/ZK3065733

Lake of the Ozarks
Each offi ce independently owned and operated.

RESIDENTIAL
www.frankchristensen.com/ZK3064308

WATERFRONT RESIDENTIAL
www.frankchristensen.com

One of  a Kind Lake Estate.  
Outstanding 800’ of  WF on a 
point in a cove location! No oth-
er house quite like it. An estate 
setting with security gate and 
privacy. Features include large 
patios, pool, 3 kitchens, court-
yard, fountains, landscaped yard, 
6 car garage, guest house, & 2 
slip cruiser dock all on 2.9 acres.  
$2,495,000.

RESIDENTIAL

RESIDENTIAL
www.frankchristensen.com/ZK3064223

573-302-2301

Osage Beach Waterfront Foreclosure. Great 
3 bedroom, 2 bath waterfront home. Gentle lot 
with very few steps to the lake. Boat dock with 
encapsulated foam with swim platform, loft, 
covered deck, year round water. Excellent value 
in nice area. Be ready for spring! Call today! 
MLS 3065153 $184,900

Country Foreclosure. Small, but very cute! 2 
Bed, 2 Bath sits on over 5 acres. Newer home in 
very pretty and peaceful area. The acreage is gentle 
to rolling. The house is in good overall condition 
and will make a very nice home. Call for more de-
tails. MLS 3064308 $63,900.

Country Foreclosure: 3 bedroom, 2 bath Split 
level home with 2 car detached garage. Nice set-
ting and property just across from Voyager Boats 
on S. Hwy 5. After new Hwy 5 is open, this road 
will be much more peaceful. Good opportunity to 
get nice home surrounded by other good homes. 
MLS 3065733 $83,900.

Country Foreclosure: Nice country home on 
acreage lot. Very private, remote setting, very few 
neighbors. Beautiful back yard and setting. 5 bed-
room, 3 bath home with lots of  storage. House 
is in good overall condition. Ready to move in. 
MLS 3064223 $113,900.

Four Seasons Foreclosure. Great Starter home 
in Four Seasons with full unfi nished basement. 
2530 square foot, 3 bedroom, 2 bath Home sits on 
cul-de-sac on Quiet Street. 1265 sq ft. is unfi nished 
in lower level. This is a Fannie Mae HomePath 
Property. Purchase this property for as little as 3% 
down! MLS 3065339 $124,900

RESIDENTIAL
www.frankchristensen.com/ZK3064942

RESIDENTIAL
www.frankchristensen.com/ZK3065666

Waterfront Foreclosure in Four Seasons. 500 
sq. ft. 5 bedroom, 6 bath Four Seasons custom wa-
terfront home. Excellent for a large family. Good 
water in cove location. Driveway is gentle. Lots of  
upgrades and some fi nishing to complete. Home 
is 99% complete. No boat dock or seawall. Call for 
your tour today! MLS 3065666 $459,900.

Porto Cima Townhome Foreclosure.  Wonder-
ful 3 bedroom, 2 bath patio townhouse. Extremely 
clean! Ready to go. This unit is one of  least expen-
sive units you will fi nd. Good views, POA ame-
nities, oak cabinets in custom kitchen. Not your 
typical foreclosure, in excellent condition! Call to 
schedule your tour today!  MLS 3065891 $229,900



THE FLOOD OF 1943
Early floods on the Osage 

River, in the days before Bagnell 
Dam, were always measured 
by how high the water rose at 
Tuscumbia, the county seat of 
Miller County. The flood of 1844 
reached 42.2 feet above flood 
stage at Tuscumbia. The flood 
of 1895 was recorded at 39.0 feet. 

The spring flood of 1922 reached 
37.7 feet. No one expected to 
ever record a flood level higher 
than the one of 1844 but in 1943 
the water rose to 48.5 feet. It was 
a flood that the operators of Ba-
gnell Dam would remember for 
decades to come.

This record flood was occa-
sioned by a very wet spring and 

record rainfall upon the Osage 
River watershed. It was so seri-
ous, in fact, that a force of more 
than 500 men, many of them 
soldiers and army engineers 
from Fort Leonard Wood in Pu-
laski County, were needed to 
maintain a sandbag wall to keep 
the flood waters below the dam 
from inundating the machinery 

in the dam’s powerhouse. World 
War II was raging and the elec-
tricity being generated by the 
dam was needed for the war in-
dustry in St. Louis. 

The accompanying photo, 
courtesy AmerenUE, overlooks 
the dam’s powerhouse section 
and shows army trucks parked 
on the dam. Below, piles of drift-
wood carried by the water sur-
round a crane and a long sand-
bag wall can be seen extending 
the full length of the deck keep-
ing water out of the generating 
equipment. Although no chute 
is visible in the photo, flood sto-
ries say that soldiers slid some 
sandbags from the top of the 
dam to the powerhouse deck 
by way of a chute when the wall 
was being built and that some 
workers actually slid down with 
the sandbags to work on the 
deck. If true, it had to have been 
a daring and scary ride. n

This vintage postcard is from 
the collection of H. Dwight 
Weaver. The photographer and 
publisher are unknown. Weaver 
is the author of three books on 
the history of the Lake of the 
Ozarks. “History & Geography 

of Lake of the Ozarks, Volume 
One,” his newest book, is avail-
able from Stone Crest Book & 
Toy in Osage Beach, or by mail. 
For information, contact the au-
thor at dweaver@socket.net. Or 
call him at 573-365-1171. Other 
books by Dwight Weaver are 
available online at lakeoftheo-
zarksbooks.com.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver
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• Cabinets • Ceramic Tile
• Countertops • Laminate Flooring

• Porcelain Tile • Much More!

FACTORY-DIRECT PRICES
BUY THE BEST FOR LESS!

www.neighborhoods-inc.com
neighborhoods@hotmail.com

HWY 5 N. at Houston Rd • 20 Min. S. of Camdenton
Mon. - Fri. 8:00 AM - 5:00 PM • Sat. 8:00 AM - 3:00 PM

417-533-5080 • 888-776-0038

Certified Public Accountant

Established in 1987

www.bdm-cpa.com

SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax

Payroll Services • Estate Tax & Planning • Real Estate Taxation
Agriculture • Small Business • Contractors • Individuals

Offices in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A

Lake Ozark • 365-9400
“Helping you keep more of what you make!” 

Bobby Medlin, CPA Jason Blankenship Britnee Smith
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CALL 573-365-2605 - 573-216-6225 FOR INFORMATION

$219,000
$219,000

NEW LAKE ACCESS HOME 3 BR CONDOMINIUM
Main level living 3BR 3BA 2,200 
S.F. quality-built hiome in Four 
Seasons. PWC and Lg. boat slips 
available. 900 S.F. fi nished base-
ment to do what you like with. 
REDUCED!

Three bedroom, 3 full bath condo-
minium unit with hide-a-bed, full 

kitchen & Jacuzzi. Sleeps up to 8.
REDUCED!





VOTED THE #1 CONDOMINIUM PROJECT AT THE LAKE IN 2009!

#1

If you are interested in a career with Farmers,
please call Ted LePage at 573-302-0001 or
stop by our Training Center at 3736 Highway
54 in Osage Beach, MO.



Lake of the Ozarks Business JournalFebruary, 2010Page 14

YHTI  -  FASTER
INTERNET

All YHTI internet service accounts come standard with 3 FREE e-mail accounts, our award
winning technical support team, FREE virus screening, FREE spam and pop-up blockers and

5 MB of space for your personal homepage!

As low as 39.95 per mo. As low as 28.95 per mo. Per month

1-866-670-YHTI

Visit Today
www.yhti.net

WIRELESS
ACCESS

EXPRESS 
DSL ACCESS

ACCELERATED
DIALUP

The Internet with no strings
attached! Get broadband in 
areas where no other service

can go! Up to 2Mbps
download speeds!

Jump to Express DSL for “always 
on” high speed broadband
connectivity at speed up to 

1.5Mbps or Pro DSL for speeds 
up to 3.0Mbps.

Choose dialup with Accelerated 
service for the fastest connection 
possible with a dial-up modem! 

Dependable always-there dial-up 
with no hidden costs!

$3995 $2895 $2095

Do you live too far away for DSL? Are your phone lines too old for a good dial-up connection?
No Problem! Our high-speed wireless access reaches across problems like these! Wireless Internet 

s less than you’d imagine. It’s priced competitively compared to other products! Ask about our
introductory offers with rates starting at just $39.95 per month!

by Nancy Hogland
Although the Transporta-

tion Security Administration 
(TSA) put new security proce-
dures in place following the at-
tempted bombing on a Delta 
flight Christmas day, neither 
Lambert-St. Louis International 
Airport nor Kansas City Inter-
national Airport are reporting 
delays, longer lines or more 
complaints about heightened 
security. TSA officials said that is 
because most of the heightened 
security measures will be in 
place for travelers coming into 
the U.S. rather than for those 
on domestic flights. For more 
information on the TSA guid-
ance for passengers, visit www.
tsa.gov.

A project is underway to 
make St. Louis an air-freight 
hub for China. Some 76 acres 
of land at Lambert-St. Louis 
International Airport will be 
developed to house air cargo 
distribution warehouses in an 
attempt to bolster trade efforts, 
particularly with China. Cur-

rently the airport has a cargo 
facility that handles packages 
for FedEx and UPS but until this 
latest move, the focus has been 
on passenger service alone.

The airport commission 
entered into a development 
agreement with Aeroterm LLC, 
which has offices in Annapolis, 
Md., Houston and Montreal. 
According to Lambert officials, 
Aeroterm is to pay a $1.5 mil-
lion privilege fee and invest at 
least $40 million over the next 
decade on the Northern tract 
site, which was once used by 
the Boeing Corporation as an 
aircraft fabrication facility and 
office complex. The project will 
also receive $1.1 million in fed-
eral community development 
block grants to conduct studies 
and hire air-freight experts.

Lambert-St. Louis Interna-
tional Airport is spending $1.4 
million to update its signs and 
entrances. 

The $1.2-million sign tab is 
being paid for by the airport; 
the Regional Business Council 
will be spending $200,000 for 
a beautification project at the 
airport’s entrances that will in-
clude guardrails, fresh paint on 
fences, streetlights, landscap-
ing.

Part of the new signage will 
include numerical names for 
the two terminals. The “Main 
Terminal” will become Terminal 
1. The “East Terminal,” home to 
Southwest Airlines, will become 
Terminal 2. Other changes in-
clude simple, consistent mes-
saging, color-coded symbols, 
easier to read signage on the 
interstate, improved car rental 
signage and improved park-
ing lot information on 75 new 
overhead and ground-mounted 
signs along Lambert Interna-
tional Boulevard.

Lambert is also working 
with the Missouri Department 
of Transportation on a plan to 
improve and increase signage 
to the airport on highways 
throughout the St. Louis area.

According to the U.S. De-
partment of Transportation’s Air 
Travel Consumer Report, dur-
ing November, flights arrived 
and departed Kansas City Inter-
national Airport at a higher on-
time rate than the average for 31 
of the nation’s biggest airports.

The report stated 91 percent 
of arrivals were on time and 92.2 
percent of the flights out left on 
time. Other airports included in 
the survey averaged 88.2 per-
cent for arrivals and 88.4 per-

cent for departures.
KCI’s three biggest carriers 

fared well in the report as well. 
Southwest Airlines reported 
national on-time arrivals 92 
percent of the time. Delta Air 
Lines hit the mark 87 percent of 
the time and American Airlines 
experienced on-time arrivals 88 
percent of the time.

To learn more, including 
which airlines had the highest 
and lowest incidents of mis-
handled baggage, flight delays 
and consumer complaints visit 
http://airconsumer.ost.dot.
gov/.

As of Feb. 1 passengers on 
American Airlines will pay more 
to check bags. The new fees are 

$25 and $35 for first and sec-
ond checked bags, respectively. 
Airways, Delta and Continental 
also hiked their fees to the same 
rate. However, unlike the other 
airlines, American currently is 
not offering a discount for pay-
ing online. Travelers on the oth-
er three airlines who pay in ad-
vance online will get a discount 
of $2 for the first bag fee and $3 
for the second.

In May, United Airlines will 
begin seasonal nonstop service 
between Anchorage and Chi-
cago O’Hare and in June, the 
airline will start seasonal ser-
vice between Anchorage and its 
Denver and San Francisco hubs.

Airconsumer.ost.dot.gov below

Armchair
Pilot
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1490 AM

Hometown Country Radio
Online 24 Hours at KDRO.com

SEDALIA, MISSOURI

“Let’s Talk Cars & Trucks”
with Jason Hulett from 
Hulett Chevrolet - Buick

Are vehicle
protection plans 
a good idea? 

For most Americans, a new or 
pre-owned vehicle is often the 
second largest purchase, next to 
their home, that they make. Obvi-
ously, it’s important to protect that 
investment.

Manufacturers are building 
cars and trucks better than they 
ever have. However, if there is a 
mechanical failure, it can be VERY 
expensive to repair. 

A Vehicle Protection Plan pro-
vides convenience and peace of 
mind when a repair is needed. You 
simply drop off your vehicle at any 
certified repair facility to have the 
work completed. 

Often, a vehicle can be provid-
ed for you so that your day contin-
ues uninterrupted. The repair facil-
ity will contact your plan provider, 
complete the repair or repairs, file 
the claims for you and get you 
back on the road. 

When purchasing a protection 
plan you can decide your deduct-
ible amount upfront to best fit 
your situation and needs. With ris-
ing vehicle repair costs, it’s more 
important than ever to protect 
yourself against unexpected or 

“surprise” repairs. 
Buy the Protection Plan from a 

trusted source. Don’t buy it from 
someone soliciting over the phone, 
TV, or internet. They almost never 
adequately cover the repairs when 
they arise. A Protection Plan can 
offer great peace of mind when 
buying a new or pre-owned car, 
truck, or SUV. 

Key benefits can include: Tow-
ing, Roadside Assistance, lost key 
lockout, rental car, and trip inter-
ruption for up to $75 per day. All 
of these features combined with 
no hassle equals peace of mind 
knowing you are covered!

For more questions contact 
Jason Hulett, Dealer Principal or 
Michael Keller, Finance Manager 
at (573) 346-7272.

Jason Hulett, President

Bank Star’s new merchant card program 

offers competitive rates and a 100% 

equipment guarantee.  If your card 

processing machine malfunctions for 

any reason, we’ll replace the equipment 

overnight at no charge. With 24/7 tech 

support, someone is always there to 

answer your questions. 

PLUS, we offer one low monthly 

statement fee—no compliance fees, no 

annual fees and no monthly minimums!  

That means more profits for your 

business.  

Our free Welcome Kit gets you started  

in minutes.  

Give us an opportunity to compare 

your current merchant card rates and 

Bank Star will meet or beat them! Call 

any Bank Star location and ask for the 

Merchant Card representative. 

®

...Where YOU are the STAR!
MEMBER

FDIC www.Bank-Star.com

For your 
Merchant Card 
Processing?

Why Pay
    More

1196 Horseshoe Bend Pkwy 
Lake Ozark, MO 65049 
573-365-BANK (2265)

Hy-Vee Supermarket 
Osage Beach, MO 65065 

573-302-0105

LISTEN LIVE 24 HOURS - POWER977.COM
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Ask your mortgage
professional
Foreclosures…
Good Deal Or 
Bad Deal?

Hunting for the foreclosure bar-
gain, how do you know if you are 
getting a good deal or a bad deal?  
While buying a foreclosure can some-
times give you an opportunity to pur-
chase a home for less money there 
are certainly some risks involved.  
Knowing and understanding these 
risks will help you make an educated 
decision on which home to buy.  

PRE-FORECLOSURE
Working with a Realtor will help 

you navigate through the purchase 
process, especially in the first group 
of “Pre-Foreclosures”.  This is where 
the homeowners are behind in their 
payments and they are about to be 
foreclosed upon.  If the homeowners 
are honest with their Realtor, they 
have the best option of selling their 
home, even if it is a short sale ap-
proved by the bank. Many banks are 
willing to take less for the property, 
in an effort to avoid the foreclosure 
process.  If the homeowners are in-
volved it makes the process easier.   
This can be a very difficult situation 
for the homeowners as they face 
foreclosure.  It can be especially dif-
ficult, if the foreclosure is a result of 
a job loss, or some other unforeseen 
tragic event in their lives.  Having a 
third party, the Realtor to work for 
you can help everything go smoothly 
in these difficult situations.  Using a 
Realtor who has experience in short 
sales will really make a difference 
in the final outcome for this hom-
eowner.  

AUCTION
As part of the foreclosure process 

the home will be auctioned off on 
the court house steps, and sold to 
the highest bidder.  The lender who 
currently holds the note on the prop-
erty will definitely be bidding on the 
property in order to either sell it for 
the price needed, or be the highest 
bidder in order to retain the property.  
Then the lender has the opportunity 
to sell it later for the price they feel 
the property is worth.  While this 
is viewed as the most risky way to 
purchase foreclosed properties, it 
can also have the most potential for 
profit if the price is right.   You need 
to be aware of several potential seri-
ous consequences.  If you are unfa-
miliar with the process you can end 
up with a home that is inhabitable, 
un-financeable, and you may even 
over pay for the property.  Inspect the 
property before the auction if this is 
possible.  Be sure that you are pre-
approved to purchase the home and 
have the financing details worked 
out.  Make sure your lender knows 
the condition of the property, and 

what type of loan you are getting.   
You may qualify as the borrower but 
the property may not. Auctions are 
final; you will not get your deposit 
back. You may have to consider get-
ting a construction loan if the home 
will not meet lending guidelines for 
government or conventional financ-
ing.  Make sure you will be able to 
get a clear title, with no clouds that 
will hinder you from financing.  Verify 
that the taxes are paid up to date 
and not in arrears, or you will have 
to pay them as well.  Estimate all re-
pair costs.  In this situation, you need 
to count the total costs involved, not 
just the auction sales price. 

REO-REAL ESTATE OWNED
These are bank owned proper-

ties.  An REO occurs when the lender 
is the top bidder at the foreclosure 
auction and they gain possession of 
the property.  The lender is now in the 
position to sell the property in order 
to recoup their losses.  The lender will 
ensure that you have a clear title to 
purchase this property, this includes 
making sure the taxes are current.  
In some cases the lender may even 
make some minor repairs to the 
property to ensure they are able to 
sell it.  However, all foreclosures sales 
are sold “AS IS”. There is no warranty 
expressed or implied by either the 
lender, the Realtor, or any other party 
involved in the sale of the foreclo-
sure.  While this is the most common 
method of purchasing a foreclosure it 
still has some risk involved.  Do your 
homework.  Work with a Realtor 
who has experience with foreclosed 
properties and ask them to research 
the homes history (no previous meth 
labs, flood damage, mold, defective 
drywall etc.).   If work is needed get 
bids for the repairs, so you know the 
total cost of making your house a 
home.  Read the contract carefully.  
Knows what the seller expects from 
you and what to expect from the 
seller when purchasing a foreclosed 
home.  Negotiating the contract with 
the bank is different than negotiating 
with an individual homeowner. 

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com. Call 
Andrew today at 573-302-0600. 
Listen To “The Mortgage Market Up-
date” Weekly Radio Show on KRMS 
1150AM and 97.5 FM Every Friday 
Morning At 8:35am.

Andrew Conner is a Certi-
fied Mortgage Planning Specialist. 
CMPS®. Specializing in the areas 
of Mortgage Planning, Credit Repair 
Counseling, Cash Flow Management, 
and Real Estate Equity Management, 
utilizing your mortgage as a financial 
instrument to achieve your short term 
and long term financial goals. Less 
than 1% of all Mortgage Originators 
in the USA have this credential.

Estate Planning

Financial Planning

Retirement Planning

Tax Preparation

Tax Planning

Business Consulting

Accounting Services

Payroll Services

Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!



Cates Auction & Realty Co., 
Inc., Kansas City’s largest real 
estate auction marketing firm 
reported a 44% increase in fis-
cal 2009 sales at their annual 
stockholder meeting.

Jeff Cates, President and 
Chief Auctioneer said, “We are 
fortunate to have a recession-
proof business strategy. When 
the economy is good our busi-
ness is good and when the 

economy is bad our business is 
better.” 

In the world of real estate, 
time on the market can be a 
seller’s worst enemy. As a prop-
erty sits on the market month 
after month it becomes mar-
ket worn. The real estate sign 
in the yard becomes part of 
the landscape. Sellers weary 
of the hassle and tired of wait-
ing on “for sale by owner” or 

traditional realty are increas-
ingly looking for other options. 
A professional auction was the 
approach many sellers chose in 
2009.

Since 1942, Cates has provid-
ed a non-traditional acceler-
ated marketing approach that 
is time definite.  Sellers choose 
the date and time their prop-
erty will sell and Cates does 
the rest. Only after consulting 
with the seller to understand 
their needs and objectives does 
Cates customize a marketing 
plan tailored to their specific 
requirements.

In the current economy and 
with foreclosure auctions on 
the rise, it is perhaps surpris-
ing to note that much of Cates’ 
2009 growth came from tra-
ditional sellers with non-dis-
tressed properties, including 
luxury and vacation homes.

According to Cates, more 
and more sellers turned to this 
type of marketing option for 
their properties last year. “In 
2009, our mix of properties 
sold was about one third pre-
mier/luxury properties, one 
third farms/development land, 
and one third commercial and 

residential real estate.” He at-
tributes the growth to the work 
of Cates’ team of agents, newly 
formed strategic partnerships, 
as well as the trust that comes 
with the company’s long-
standing record of success in 
Missouri and Kansas real es-
tate auctions.

The company’s plans for 
2010 include expanding the 
sales force by hiring additional 
agents as well as identifying 
additional strategic partner-
ships.
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What’s 5’2” tall, 
weighs 105 115 lbs.*, and 

moves more property in the
Lake Ozark area than a 

ten ton bulldozer?

*Truth in
advertising

Margie Stafford
ABR, GRI, CRS, e-Buyer

Four Seasons Realty
(573)280-4551   1-800-879-5687

margie@usmo.com
www.margiestafford.com 

Two Convenient Locations at the Lake!

522 North Highway 5 
Camdenton 346-9911

1075 Lighthouse Road 
Osage Beach 348-6699

Cates Auction record year 
in downturn economy



by Nancy Hogland
Evidence of potential Haitian 

earthquake fraud already has 
surfaced.

According to the FBI, more 
than 400 Internet addresses 
related to Haiti have been reg-
istered since the quake. The   
warn that while many of the 
Web addresses will provide links 
to legitimate charity sites, many 

more will be bogus and associ-
ated with websites that host 
malicious software, spyware or 
other damaging content. Oth-
ers will include a donate button 
that will direct donations to de-
velopers’ pockets. Even worse, 
some will collect information, 
including Social Security num-
bers and credit card numbers, 
for later use. 

However, the FBI warns that 
thieves don’t limit their activ-
ity to the Internet; solicitations 
may also arrive via mailings, 
phone calls and even door-to-
door collections.

In an attempt to stop the 
scammers, the FBI and the Na-
tional Center for Disaster Fraud 
(NCDF) have established a tele-
phone hotline to report sus-

pected relief fraud. The number 
is (866) 720-5721. The phone 
line is staffed by a live opera-
tor 24 hours a day, seven days 
a week. Or, those who find sites 
that are questionable can also e-
mail the information directly to 
disaster@leo.gov. 

In the meantime, the groups 
also recommend donors adhere 
to the following guidelines:

∙ Don’t respond to any unso-
licited incoming emails request-
ing donations unless a relation-
ship with the agency has already 
been established, such as part-
nership with a ministry.

∙ Make sure you know the 
organization before donating – 
many phony organizations op-
erate under copy cat names that 
are similar to those of reputable 
charities.

∙ Before donating, verify the 
legitimacy and non-profit sta-
tus of non-profit organizations 
at the Better Business Bureau 
(www.bbb.org); the Founda-
tion Center (http://foundation-
center.org), a New York-based 
authority on philanthropy; or 
Charity Navigator (www.Chari-
tyNavigator.org), an indepen-
dent nonprofit organization 
that evaluates charity groups 
based on effectiveness and fi-
nancial stability.

∙ Be cautious of opening 
emails that claim to include 

pictures of the disaster areas in 
attached files. Those files may 
contain viruses.

∙  To make sure contributions 
are used for their intended pur-
poses, make contributions di-
rectly to organizations and not 
to others who promise to make 
the donation for you.

∙ Do not be pressured into 
making contributions.

∙  Do not give any information 
to anyone soliciting contribu-
tions.

∙ Avoid cash donations if pos-
sible. Instead, use a debit or 
credit card or write a check but 
do not make those checks pay-
able to individuals.

∙ Examine the Web address of 
a purported group. Avoid those 
that end in a series of numbers. 
Most, although not all, nonprof-
its have sites that end with .org, 
not .com.

∙ Be skeptical of any sites that 
ask for detailed personal infor-
mation, such as Social Security 
number, birth date or bank ac-
count and pin information.

Gov. Jay Nixon suggested 
Missouri residents access a link 
on the state’s website to find es-
tablished and trustworthy relief 
organizations. The link can be 
found by visiting www.mo.gov.  

The National Center for Di-
saster Fraud was established by 
the Department of Justice to in-
vestigate, prosecute, and deter 
fraud in the wake of Hurricane 
Katrina.
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Consumers: Be wary of fraud schemes

Beginning Tuesday, Feb. 9, 
Robert Brenner, D.O., a board-
certified urologist with Lake 
Regional Health System, will 
hold clinics each month at Lake 
Regional Clinic – Iberia, 2333 
Highway 17. Services offered 
will include treatment for pros-
tate issues, incontinence and 
other urological problems. 

Dr. Brenner is a graduate of 
Michigan State University Col-
lege of Osteopathic Medicine. 
He completed his urological 
surgery residency at St. John 
Macomb-Oakland Hospital in 
Michigan. After practicing sev-
eral years in Detroit and Corpus 
Christi, Texas, Dr. Brenner and 
his family relocated to Osage 
Beach in 2001. 

Dr. Brenner also sees patients 

at his office in Osage Beach. To 
schedule an appointment at ei-
ther of these locations, call Lake 
Regional Urology at 573-302-
1056.

Brenner to hold 
Clinics in Iberia
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Your Finances
New Year Means New 
Opportunities for Roth 
IRA Conversion

If you already have a Roth IRA, 
you’re aware of its biggest benefit: 
Your earnings grow tax free, pro-
vided you meet certain conditions. If 
you don’t have a Roth IRA, you may 
want to consider one — and it may 
be easier for you to do just that in 
2010.

Before we get to the reasons 
why 2010 may be your year to open 
or convert to a Roth IRA, let’s look 
at some differences between Roth 
and traditional IRAs. If you own a 
traditional IRA, your contributions 
may be tax-deductible, depending 
on your income level. But whether 
you can make deductible contribu-
tions or not, your earnings grow on 
a tax-deferred basis, which means 
your money can grow faster than 
it would if it were placed in an in-
vestment on which you paid taxes 
every year. On the other hand, Roth 
IRA contributions are never tax-
deductible, but your earnings grow 
tax free, as long as you’ve held your 
account at least five years and you 
don’t start taking withdrawals until 
you’re at least age 59½.

Furthermore, unlike a traditional 
IRA, a Roth IRA does not require you 
to start taking distributions when 
you reach 70½. Consequently, you’ll 
have more flexibility and freedom 
when it comes to making withdraw-
als.

If you have a traditional IRA, you 
might be thinking it’s a good idea to 
convert to a Roth IRA because tax 
free sounds better than tax deferred 
— and, all things being equal, tax 
free would indeed be better. How-
ever, it’s not quite that simple. If 
you convert your traditional IRA to 
a Roth IRA, you’ll have to pay taxes 
on those traditional IRA earnings 
and contributions that had previ-
ously gone untaxed. If you do con-
vert, you’ll be better off if you use 
money held outside your IRA to pay 
the taxes. If you simply take money 
from your IRA, you’ll obviously low-
er the value of your IRA — and, if 
you’re under 59½, you may have to 
pay an additional 10% penalty on 
the amount you withdraw to pay 
the taxes.

In the past, many investors have 

been prohibited from converting 
their IRAs due to either their tax 
filing status or their income. Under 
previous rules, you could convert 
your traditional IRA to a Roth IRA 
only if you were married and filed 
a joint return or were a single filer, 
and your modified adjusted gross 
income (MAGI) was $100,000 or 
less. But starting in 2010, you can 
convert funds to a Roth IRA even 
if your MAGI is over $100,000. You 
will also be able to convert to a Roth 
if you are married and file separate 
tax returns.

And that’s not the only piece of 
good news regarding your conver-
sion ability. As mentioned above, 
you will have to pay taxes when you 
convert to a Roth IRA. A conversion 
is usually reported as income for the 
tax year the conversion takes place.  
However, in 2010 only, your conver-
sion amount will be split and re-
ported as income for tax years 2011 
and 2012 unless you elect to report 
the entire conversion amount on 
your 2010 taxes. You may find that 
spreading the taxes over two years 
can make the conversion more af-
fordable.

In any case, consult with your 
tax advisor before converting from 
a traditional IRA to a Roth. If done 
correctly, such a conversion can po-
tentially make a big difference in 
your ultimate retirement lifestyle.

For a free review of your an-
nuities and insurance: contact Tony 
Reahr - Licenced Insurance Special-
ist, Acredited Asset Management 
Specialist and Financial Advisor at 
Edward Jones Investments in Lake 
Ozark, 573-964-5712.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

THE SURVEY SAYS….The 
Lake wants a Symphony      

Soon we will embrace the 
rich sound of our own Sym-
phony of the Lake.  The music

played with a heavily-
weighted string section along 
with other instruments will, in 
fact, make GREAT MUSIC for 
residents and visitors alike.

A survey of  Lake residents 
shows that 86% of respond-
ers currently attend live per-
formances, particularly the 

Symphony Pops and cultural/
performance events where-
bynearly half attend 1-3 events 
per year, and ¼ each attend 3-6 
or 6-10 events per year. Respon-
dents prefer a cultural event 
with pre-show reception and/
or upscale setting (chic attire 
encouraged) – an elegant af-
fair.  

More than 1/2 of respon-
dents would pay $20/concert, 
with 1/3 willing to pay $30 or 
more, particularly where the 

concert program featured a fa-
vorite composer or music style. 
42% want affordable ticket 
prices.  We are excited that 22% 
aligned with our mission for  
Outreach to Local Schools and 
13% favor a Young Artists de-
velopment program.

The types of music preferred 
are 40% Classical Mix (familiar 
& emerging orchestra & show 
music), 31% Familiar Classics 
(best loved concert & show

continues on page 21

Survey: Lake Symphony

Send your business related announcements to us at:
businessjournal@charterinternet.com

Please include a text-only file with your submission, accompanied by 
attached pictures in JPEG format. You can also mail your submissions to: 

Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.
Materials sent through the mails cannot be returned unless a 

self-addressed stamped envelope is included.
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Camdenton Camdenton 54 Branch Osage Beach Sunrise Beach Lake Ozark
573-346-3311 573-317-9317 573-348-3171 573-374-9500 573-365-4212

our Past.

our Present.

our Future.

our Hometown Bank
Since 1905.

Y
Y
Y
Y
First National Bank is a bank you can
count on, whether you are investing
your hard earned savings or
borrowing money for your home or
business, we will take care of you
and your finances.
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Furniture
Pictures
Lamps
Mirrors
Accessories
Floorcoverings
Window Treatments
Wallpapers
Design Services

Open Mon. - Fri. 9:00 a.m. - 5:00 p.m.
Sat. 10:00 a.m. - 5:00 p.m.

3/10 Mile from Highway 54-42 Jct. 
On Highway 42 - Osage Beach

(573) 348-4444

Furniture
Pictures
Lamps
Mirrors
Accessories
Floorcoverings
Window Treatments
Wallpapers
Design Services

Nephrologist Rick Singh, 
M.D., recently received the 
American Medical Association 
Physician’s Recognition Award 
with Commendation in Con-
tinuing Medical Education. This 
award recognizes Dr. Singh’s 
personal commitment to ca-
reer-long continuing profes-
sional development by consis-
tently exceeding state and AMA 
requirements. 

Established in 1968, the 
AMA Physician’s Recognition 
Award and the related credit 
system recognize physicians 
who have demonstrated their 
commitment to staying cur-
rent on medical advances by 
participating in CME activities. 
Certificates with commenda-
tion recognize physicians who 
consistently participate in CME 
at a higher level. 

“As a physician, my priority is 
providing the highest quality of 
care for my patients,” Dr. Singh 
said. “Continuing medical edu-
cation helps me stay abreast 
of the latest medical advances. 
Therefore, my patients receive 
the same level of care close to 
home that you would expect to 
find only at large medical cen-
ters.”

Originally from India, Dr. 
Singh and his wife, Tina, moved 
to mid-Missouri in 2004. He 

completed an internal medi-
cine residency at University 
Hospitals and Clinics in Colum-
bia in 2007, followed by a two-
year nephrology fellowship. 
During his fellowship, Dr. Singh 
also provided part-time hospi-
talist coverage at Lake Regional 
Hospital in Osage Beach. 

Dr. Singh is board certified in 
internal medicine and nephrol-
ogy. He also is a member of the 
American Society of Nephrol-
ogy, the National Kidney Foun-
dation, the American Medical 
Association and the Renal Phy-
sicians Association. 

Dr. Singh’s practice, Lake Re-
gional Nephrology, is located in 
suite 205 of the Medical Office 
Building next to Lake Regional 
Hospital in Osage Beach. Call 
573-302-2762 to schedule an 
appointment. 

Rick Singh, M.D.

Singh receives AMA Physician’s
Recognition Award with Commendation 
in Continuing Medical Education

Barefoot Floors, LLC
announces Flooring
Installers of the Year

With over 15 years of floor-
ing experience in the lake 
area, Jason Manning has been 
named Barefoot Floors, LLC 
hard-surface installer for 2009. 
Manning installs tile, hard-
wood, and laminate. His spe-
cialty is custom-designed tiled 
showers. Manning not only in-
stalls the floor, but participates 
in many design consultations, 
adding insight from a techni-
cal perspective. When asked 
how the industry has changed 
since he began, Manning re-
plied “There was a big increase 
around “01-’04 of new con-
struction, especially condos, 
but today we lay more floors for 
homeowners that are remodel-
ing.”

Barefoot Floors, LLC would 
also like to announce J&M 

Flooring as their carpet instal-
lation crew of the year. Headed 
up by Justin Fisher, this four 
man crew gets right to busi-
ness. While no job is ever too 
small, Justin and crew special-
ize in high-volume installa-
tions. Although they are also 
experienced in many other 
flooring types, J&M’s team are 
experts at installing patterned 
carpets, particularly in presti-
gious custom-built homes.  

The design staff of Barefoot 
Floors, LLC would like to con-
gratulate both crews for their 
hard-work and dedication to 
satisfied customers. We all 
work as a team and truly de-
pend on one another to create 
lasting relationships with our 
clients. Thanks to ALL of our 
installers for a great year!



Lake of the Ozarks Business Journal February, 2010 Page 21

Condo VS Condo
There are 1063 new and resale 

condominium units currently on the 
market at the end of January through 
the Bagnell Dam and Lake of the 
Ozarks Multiple listing systems not 
including villas and townhomes.  
How do you choose which one is 
right one for you?

After determining criteria like 
square footage, and number of bed-
rooms and baths you can locate the 
developments with units that fit your 
needs as well as your pocket book.

Sounds fairly easy, however, in 
searching for a 2-3 bedroom, 2-3 
bath, 1000-1800 square foot unit 
in the $150,000 to $200,000 price 
range you will still have 277 units to 
consider.  Obviously, you can narrow 
your search to a more specific area 
and determine what amenities are 
important to you such as pools, ten-
nis courts and clubhouses.

At this point you could easily still 
have at least 150 units to choose 
from.  I’d like to give you some point-
ers that will assist you in determin-
ing which development will be the 
best value for you.  Whether you are 
hoofing it on your own or you have 
enlisted the aid of one of our many 
fine lake area real estate agents, here 
are some questions you need to ask.

ASSESSMENTS:  How much 
are they and what do they include?  
If it is a new, developer held project, 
do they seem exceedingly low? (If so, 
look for them to rise in the future).  
How much reserve does the associa-
tion hold?  (This covers unexpected 
items not in the budget and if the 
reserve is low, plan on a special as-
sessment should any problems arise.)  
Are there past, current or future spe-
cial assessments and what was the 
assessment for?  If the association 
has voted to put in new amenities 
that benefit the development you 
may be able to consider it an im-
provement but if construction ele-
ments (decks, roofs, siding, etc.) are 
failing before normal expectations, 
you may be looking at a money pit 
not only in terms of the assessment 

but in a negative impact on the proj-
ect in unit value and resale potential.

CONSTRUCTION: Quality 
products, excellent workmanship and 
attention to detail will require you to 
look beyond the surface and make 
certain that shortcuts haven’t been 
used that will cost you in terms of 
value and repairs down the road.

DEVELOPER:  Who developed 
this project, other projects?  Are they 
still involved?  Are they still in busi-
ness?  Look for a solid, reputable 
builder with a good track record.

The Condominium Act will allow 
you to see a “Resale Certificate” 
and view budgets and assessments 
prior to closing so even if you have 
made an offer on a condo; you still 
have an opportunity to review these 
items.  If you are still in the looking 
stages, wouldn’t you rather know of 
any potential problems before you 
are heading to the closing table and 
already have your heart and dreams 
set on a condo that is not in your best 
interest?

If you would like a detailed sales 
report on your specific property type 
or neighborhood, or would like to 
ask a lake real estate question, con-
tact C. Michael Elliott & Associates 
866.Your.Lake or cme@yourlake.com  
View thousands of lake area listings 
at www.cme1st.com  You can also 
log your opinions on Michael’s real 
estate blog, www.AsTheLakeChurns.
com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott Protect your

biggest investment.

573-302-1616
Landmark Center 3535 Hwy. 54, Suite 401

www.millsinsurance.com  Auto, Home, Business, Life, & Health

Allied Insurance.  Feel independent.
Underwritten by Nationwide Mutual Insurance 
Company, AMCO Insurance Company, Allied Property 
& Casualty Insurance Company, Depositors Insurance 
Company, Nationwide Insurance Company of America, 
Nationwide A�nity Insurance Company of America, 
Nationwide Property and Casualty Insurance Company, 
Nationwide Mutual Fire Insurance Company, and 
Nationwide Agribusiness Insurance Company, 1100 
Locust Street, Des Moines, Iowa 50391-2000. Nationwide, 
the Nationwide framemark, and On Your Side are 
federally registered service marks of Nationwide Mutual 
Insurance Company.
AP0211a

Licensed Electrical Contractor  •  Bonded & Insured
Residential • Commercial • Industrial • Voice Data • Home Theater

 PO Box 39396, St. Louis, MO 63139 Cell: (314) 581-4674
 E-mail: Jeff@akamecontracting.com Fax: (314) 832-4930

At the Lake: (573) 216-0107

JEFF MARSHALL

Contracting, Inc.Contracting, Inc.

continued from page 19
music), 11% each for Classic 
Masters and Contemporary 
Classics.

Follow-up is under way with 
generous respondents who 
wish to volunteer, lead a com-
mittee, provide financial or 
material support, or provide 
volunteer help (house & hos-
pitality, education & outreach, 
or publicity & marketing sup-
port).

The Symphony of the Lake 
Board wishes to thank the 

organizations and individu-
als who responded to our call 
to help design our first Lake 
symphony…it will be a Merry 
Christmas.    

So, how can you help take 
this to the next level?…..

Give a little…by taking on 
small tasks for the planning 
board.

Please join us for our Next 
Board Meeting :  Thursday, De-
cember 17, 5:00 PM @ Christ 
the King, 1700 Bagnell Dam 
Boulevard.  

Give more…by volunteering 
to play with the new symphony 
and by helping to find addi-
tional string, woodwind, horn, 
percussion and piano players.

Give help…by finding can-
didate-conductors to lead the 
symphony and to offer train-
ing and outreach to youth and 
symphony performers.

Show commitment…by 
helping to fund this new ven-
ture.

For more information, 
call Nancee Byington @ 
573-365-1605,creative@design-
vues.com.

Survey: Lake Symphony



by Nancy Hogland
Lake Region Water and Sewer 

Company, which serves ap-
proximately 140 customers on 
Horseshoe Bend and 600 cus-
tomers on Shawnee Bend, is 
seeking a rate increase.

General Manager John Sum-
mers said the hike, formerly 
requested Oct. 7, 2009 from the 
Missouri Public Service Com-
mission (PSC), is needed be-
cause rates haven’t changed in 
12 years.

“No one likes to have their 
rates raised – and we don’t like to 
raise them – but it’s something 
we need to do to be able to con-
tinue upgrading and expanding 
our systems so we can provide 
safe and adequate service. We 
know we’re going to have to 
expand the treatment plant on 
Shawnee Bend and that will be 
a big expense,” he said, add-
ing that even with the increase, 
rates still will be the same or, 
in some cases, lower than what 
some of the other providers are 
charging.

Lake Region’s current resi-
dential rates are $21.96 per 
month flat rate for sewer on 
Shawnee Bend. With the pro-
posed 61-percent increase, that 
rate would rise to $35.36. Horse-
shoe Bend sewer customers 
currently pay $25.54 per month. 
If the requested 25-percent in-
crease is approved, the new rate 
will be $31.93. Its standard resi-
dential rate for water is currently 
$11.54 for the first 3,000 gallons 
and then $2.16 per 1,000 gal-
lons after the first 3,000 gallons. 
They are requesting a 17-per-
cent increase for water rates 
which would bring the base rate 
to $13.50 and increase the per-
1,000-gallon rate to $2.53. 

The rate charged for water 
by the city of Osage Beach to 
metered city residents is $14.38 
for the first 1,000 gallons and 
then 69 cents per each addi-
tional 1,000 gallons. The rate for 
non-residents hooked into the 
system start at $62 per month 
for 1,000 gallons. The minimum 
sewer bill for city residents is 

$26.38 for the first 1,000 gallons 
and then $1.64 per each 1,000 
gallons additional.

Lake Ozark is in the process 
of revamping its rates. Current-
ly residents pay a base rate of 
$10.82 plus $5.10 per each 1,000 
gallons used. Under the new 
plan, the cost of the first 1,000 
gallons would rise to $20 with a 
25-percent increase planned for 
2013. Residential sewer rates, 
which are based on the amount 
of water used, include a base 
rate of $15 and $2.75 for each 
1,000 gallons of water used.

Linn Creek charges a flat fee 
of $10.86 for each 1,000 gallons 
of water used.

Summers said the PSC has 
already completed a Cost of Ser-
vice study which looked at Lake 
Region’s payroll, debt service, 
anticipated construction costs 
- even its method of calculat-
ing depreciation and its cost of 
office supplies - to determine if 
the requested increase was rea-
sonable and justified. Although 
the Four Seasons Lakesites/

Porto Cima Property Owners 
Association is battling the hike, 
according to the study, the com-
mission supports Lake Region’s 
rate proposal for Shawnee Bend 
and recommends approval.  

Because the Four Season’s 
Racquet and County Club Prop-
erty Owners Association has an 
on-going billing dispute with 
Lake Region and has not paid its 
full usage rates for several billing 
periods, the rates for Horseshoe 
Bend are still under discussion, 
according to Summers.

A hearing was held Jan. 26 to 
allow the public to voice their 
concerns. The next step will be 
a formal hearing before the PSC 

board March 29 to April 2.
“It’s a long process and since 

the Public Service Commission 
has 11 months from the date of 
filing to make a decision, this 
could go into September. How-
ever, I’m hoping we can work 
something out and have this 
wrapped up by May or June,” 
Summers said.

Customers can submit com-
ments or obtain additional in-
formation by writing to the Of-
fice of the Public Counsel, PO 
Box 2230, Jefferson City, MO 
65102 or by calling 573-751-
4857. Comments may also be 
submitted online at www.psc.
mo.gov.
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Rich Neiner- Sales Representative
Kristina Ryterski- Design Coordinator

• Granite
• Marble
• Solid Surface
• Limestone & Travertine
• Scapstone
• Quartz
• GOING GREEN: 
    “Recycled Glass”

Residential or Commercial 
No Job is Too Big or Too Small!

Remnants are available for 
small vanities!

573-552-0140
866-543-2610

5211 Highway 54 
Osage Beach

METRO MARBLE & GRANITE

Our showroom is open for your 
viewing pleasure and we are happy 
to meet with you by appointment!

Customers in Lake region could 
pay more for water and sewer
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COMMERCIAL DIVISION 

(573) 365-1555

MLS# 3065022 - Hwy 42 - $399,000
• 5,000 sq. ft of� ce building with 3 units.
• Great Visibility Wonderful Opportunity to Expand your 
   Business!
• Small section is warehouse area with garage door.  
• Great location in Osage Beach on Hwy 42, ½ mile from Hwy 54.  
Whitney Backsen • (573) 692-0419
whitney@gotlake.com

MLS# 3063112 - Hwy 54 - $879,000
• Prime Osage Beach Hwy. 54 property
• Corner intersection Lot • Newly remodeled Building, 2007 
   Showroom, 4 of� ces, counter and kitchen area • Building 
   could be converted to Fast Food, Of� ce Building, Dr. Of� ce...
• Owner will consider long term lease
Phil & Crystal Shafer • (573) 216-7445
phil@gotlake.com

MLS# 3066334 • 1387 Hwy KK •  $349,900 
• 206 FT Highway frontage 
• 1.5 Acres  • 3,334 SQ FT Brick building 
• Many intriguing possibilities - Owner may rent!
• City water & sewer available 
• Zoned B-2, General Commercial
Charles F. Welek IV, GRI • (573) 216-1767 
charles@gotlake.com

MLS# 3063432 - Hwy 5 - $599,000
• 475’ Hwy 5 frontage
• Incredible location in Laurie
• 63 Storage units with room to expand
• Property Cleared
Phil & Crystal Shafer
(573) 216-7445
phil@gotlake.com

MLS# 3063698 - Bagnell Dam Strip - $315,000 
Endless Possibilities on Historical Bagnell Dam Strip
• Restaurant/Retail on the water w/105 Feet of Lakefront 
• Plans for Public/Community Dock and Pier by BDSA
• 2000 Appx Sq Ft Building needing � nishing
• City Sewer & Water – 100 Ft of Road Frontage
• Only $315,000 for Commercial Lakefront
Ed Schmidt • (573) 434-5292 
ed@gotlake.com
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MLS# 3065583 • Corner of W and W-12 •  $649,900 
• W Highway frontage
• Restaurant is 3568 SF, lower level is 3280 SF. 
• Offered turn key and ready to go!
• On site signage, lower level with 3 of� ces! 
• Creative � nancing could be available!
Dan Ralston • (573) 216-8439  
dan@gotlake.com

MLS# 3063920 - W Hwy 54 Camdenton - $629,000
Risky’s in Camdenton
• Well Established Restaurant & Business Name at Lake
• Turn Key Business in High Traf� c Area w/Great Location 
• Approx 1.6 acres & 2 buildings • Restaurant Sq. Ft.
   Approx. 3929 & Storage and apartment building too.
• Bar/Lounge/Dining Room/Blacktop parking lot & more!
Ed Schmidt • (573) 434-5292 ed@gotlake.com

Or the gift of an annual subscription to the Lake of the Ozarks Business Journal

BUSINESS OFFICES: 573-348-1958

Don’t miss a single issue! If you can’t get out or don’t live at the Lake, you can 

Visit us online at: www.lakebusjournal.com
Read all the articles, browse pages online and download self-help files!

We are certainly ramping up 
and getting quite busy already 
here in late January.

Last week House Concurrent 
Resolution 18 passed with 111 
votes.  HCR 18 was a concurrent 
resolution telling our elected of-
ficials in Washington to listen 
to the people of Missouri.  The 
people statewide have stated 
they don’t want the federal gov-
ernment passing either health-
care bill as proposed.  Florida, 
Vermont, Connecticut, Louisi-
ana, Michigan, New York, and 
Nebraska all received special 
deals that Missourians would 
have to fund.

Those who opposed the reso-
lution argued that we have no 
business telling our elected of-
ficials how Missourians feel.  I 
have had an extreme number 
of emails and conversations on 
the healthcare bill and thank 
both sides for their correspon-
dence.  Overwhelmingly, people 
were opposed to what is going 
on with healthcare reform in 
Washington.

On Wednesday night when 
Governor Nixon gave his “State 
of the State” address, it was 
great to hear him agree that this 
is no time for a tax increase.  The 
House and Senate have made it 
very clear we will not raise taxes.  
As does the Legislature, the Gov-
ernor believes job creation and 
retention is our biggest prior-
ity.  He thanked both parties for 
the shared successes of the past 
year.

While Governor Nixon made 
a promise to not raise taxes, just 
weeks ago the state tax com-
mission voted to raise taxes 
on Missouri farmers by almost 
29%.  This is a devastating blow 

to our agricultural producers.  
Missouri farmers are a lifeline to 
our state’s economy—we sim-
ply can’t afford to raise taxes on 
their land.  In an effort to stop 
this increase, the House passed 
a joint resolution out of com-
mittee that will reverse this situ-
ation.

The Health Appropriation 
Committee on which I serve 
started hearing testimony be-
fore session began and we con-
tinued with these hearing all 
last week finishing with the last 
testimony from the public.  Pro-
gram directors will begin this 
week explaining the proposed 
budget and give us answers to 
our questions regarding where 
cuts can be made.

The Governor has presented 
his proposed budget and we will 
begin the process of prioritizing 
the funding of programs that 
work and those that are abso-
lutely necessary.  With the natu-
ral caseload growth that comes 
every year, it will be necessary 
to make some more cuts within 
some worthy programs.

Rodney Schad, Representa-
tive, 115th District 573-751-2077

Rep. Rodney Schad 
House Report
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Wednesday February 3rd, 
Lisa Ann Oddo will be speak-
ing on “prospering in your 
purpose”, for a Lady’s Tea & 
Luncheon at 12:00 – 1:00pm.  
Living Water Christian Center 
shares Christian hospitality. 
Come for tea and leave enlight-
en in the Lord. 
Where: Living Water Christian Center
225 Extreme Marine Dr.

(Just North of MM on Hwy TT)
Sunrise Beach, MO  65079
Who:  Lisa Ann Oddo 
Why:  Share inspiration & fellowship
 When: February 3rd at noon for 
Ladies Tea & Luncheon (All ladies 
welcome)
For more information, please call 
(573) 374-9200.                                  
“White Gloves Not Required!”

Ladies Tea & Luncheon

Two Convenient Locations at the Lake!

522 North Highway 5 
Camdenton 346-9911

1075 Lighthouse Road 
Osage Beach 348-6699
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1-800-895-4430
701 Vandiver Dr. Ste 101

Columbia, MO 65202
www.MissouriLandAndHome.com

COMMERCIAL, RECREATIONAL, AGRICULTURAL
Whether it be an auction or traditional real estate listing, our seller’s know they can rely on us to 
provide the latest innovative marketing programs.  Put the power of United Country to work for you.    

#15044 COLUMBIA, MO: This 
entire 150 acre development 
includes retail, commercial, 
o�ce, multi-family and mixed 
use sites. $21,035,000 Call Chad 

Hager at 573-489-5974    

CENTERSTATE CROSSING

Call Jose Cruz 314-803-1104 
For All Your Lake Auction Needs

 www.Mo-Commercial.com                                                   www. MoLandAuctions.com

573-348-3332 • 4050 Hwy. 54 • Osage Beach
1/4 mile West of Hwy. 42 Junction

Hours: Monday - Sunday 9am - 7pm

DESIGN YOUR UNFORGETTABLE MOMENTS WITH PANDORA CHARMS, RINGS, NECKLACES, AND EARRINGS IN STERLING SILVER AND 14K GOLD

U.S. Pat. No. 7,007,507  •  ©  • All rights reserved • PANDORA-JEWELRY.COM

by Nancy Hogland
The Missouri Department 

of Natural Resources (DNR) 
referred three homeowners as-
sociations and a restaurant to 
the attorney general for alleged 
clean water violations.

Cited in late January were 
the Millstone Townhouses 
Owners’ Association off O Road 
in Morgan County; La Pergola 
Homeowners Association Inc., 
located near Laurie; J Bar H 
Estates Master Association Inc. 
in Camdenton; and Buccaneer 
Bay, which owns and operates 
Captain Ron’s Bar and Grill in 
Sunrise Beach.

According to a press release 
received from the DNR, Mill-
stone failed to complete con-
struction of a de-chlorination 
system as part of the waste-
water treatment facility that 
serves homes in the develop-
ment. Its absence was noted on 
Oct. 20 during an inspection of 
the facility.

DNR alleges that La Pergola 
Homeowners Association Inc. 
failed to make the required 
improvements to its wastewa-
ter treatment facility needed 
to remain in compliance with 
Missouri’s Clean Water Law. 
The plant consists of a septic 
tank and re-circulating sand 
filter with chlorination.  The 
release states that when the 
DNR inspected the facility and 
reviewed its files in October, 
they discovered the associa-
tion had not completed agreed-
upon improvements and failed 
to submit required discharge 
monitoring reports.  

The department referred the 
case against the J Bar H Estates 
to the attorney general alleging 
that the association failed to 
add a de-chlorination system 
to its wastewater treatment 
facility by deadlines it had 
agreed to as part of receiving 
its operating permit. In addi-
tion, the press releases stated 
that on July 13 and Oct. 19 in-
spectors observed vegetative 
growth and exposed distribu-
tion lines in the filter beds, ex-
posed piping at the pumping 
station and corrosion around 
the electrical components of 
the control panel. Chemical 
analysis of an effluent sample 
taken during inspection found 
fecal coliform levels in viola-

tion of permit limitations. 
The DNR referred the case 

against Buccaneer Bay LLC al-
leging the company’s waste-
water treatment facility was 
improperly built, maintained 
and operated. 

According to the release, 
when department staff in-
spected the wastewater treat-
ment facility on June 3 and July 
7, they discovered the facility 
was not constructed accord-
ing to department-approved 
engineering plans and specifi-
cations.  Only one of the three 
required BIOPOD treatment 
units was installed, the re-aer-
ation tank had not been con-
structed, a flow measurement 
device had not been installed, 
fencing and signage was not 
in place and effluent had ex-
ceeded limitations on several 
occasions.

However, owner Ron Dug-
gan said there is good reason 
why much of the work was not 
completed.

“When I submitted plans 
to the DNR, a 100-space RV 
park and seven cabins were 
supposed to be built and then 
tied into our system. Three 
Biopods would be required to 
handle the waste that would 
be generated.  Unfortunately, 
the work didn’t take place as 
planned and instead, only 40 
RV sites were built – no cabins. 
The three-pod system was de-
signed to handle three times 
what we are currently generat-
ing so I didn’t see the need to 
spend another $200,000 to ex-
pand the system when it wasn’t 
going to be used,” he explained, 
adding that he didn’t install the 
fence or signs because he has 
been waiting for work on the 
RV park to be completed. “If I 
had put the fence up I would 
have had to take it back down 
while they did the work. That 
seemed a little silly.”

Duggan said his engineers 
are working with the DNR try-
ing to resolve the issue.

“But rest assured, we did not 
discharge waste into the Lake 
– ever,” he said adamantly. 
“When we put additional stress 
on the system over the July 4 
weekend and during the Shoot-
out, I had the system pumped 
out just to make sure we didn’t 
have any leakage.”

More Clean Water 
violations referred



Press Release
Resort & Yacht Club at Toad 

Cove Reemerges as ‘Camden 
on the Lake Resort, Spa & 
Yacht Club’ With New Brand-
ing, New Leadership and New 
Direction 

Leisure Hotels & Resorts 
of Leawood, KS, appointed 
to manage the 116 all-suite 
Resort & Yacht Club at Toad 
Cove, has announced a new 
leadership and direction for 
the lakeside resort, along with 

a new name: Camden on the 
Lake Resort, Spa & Yacht Club.  
Valley View Bank acquired the 
property’s assets at a foreclo-
sure sale earlier this month. 

According to Steve Olson, 
President and CEO of Leisure 
Hotels – a company with a 
long and successful history 
of stabilizing troubled assets 
and turning them around 
– visitors to Toad Cove and 
the new Camden on the Lake 
Resort, Spa & Yacht Club will 

experience dramatic changes 
designed to create a more ca-
sual and family-friendly ex-
perience.  The resort will still 
offer the same spectacular 
lakeside views, setting and 
renowned H.Toad’s entertain-
ment complex with three lev-
els of beachfront dining and 
live entertainment. 

“Exciting plans are un-
derway with a new general 
manager in place and brand 
new experience for visitors to 

Camden on the Lake,” said 
Olson.  “The resort will be the 
place for leisure travelers and 
a key destination for the local 
community to enjoy all the 
great things about the Ozarks 
-- with a family-friendly at-
mosphere, great casual din-
ing and entertainment, myr-
iad event space and boating 
opportunities, and good value 
for the money.”   

Since the late 1980’s, Lei-
sure Hotels & Resorts, one of 
the largest hotel operators in 
the central U.S., has been a 
key resource for hotels and 
resorts in receivership and 
their management needs.  
The company successfully 
manages independent hotels 
and resorts similar in char-
acter to Camden on the Lake 
including Chase on the Lake 
Resort & Spa in Walker, MN, 
The Lodge at Sierra Blanca in 
Ruidoso, NM, and Hotel Pat-
tee in Perry, IA. 

New Management in Place 
Camden on the Lake’s 

new management – under 
the direction of hotel indus-
try veteran General Manager 
Michael Capps – will cater to 
guests, corporate and com-
munity needs with more than 
10,000 square feet of flexible 
conference and event space, 
revamped restaurants, ex-
panded services at the yacht 
club and marina, and new 
family-friendly accommoda-
tions. 

“We are excited to invite 
guests and the community to 
sample this hometown trea-
sure and enjoy life at the lake,” 
said Capps. “Our new market-
ing plan includes packages 
to entice any guest including 
boaters on the water, corpo-
rate groups, weddings and 
other events.” Capps has 30 
years’ experience in leader-
ship roles with such world-
wide brands as Hilton In-
ternational, Radisson and 
Intercontinental. 

Transformations currently 
underway include: 

• Guest room renovations 
to accommodate more fami-
lies and family-friendly ac-
tivities with special dining 
menus, game room and water 
activities. 

• Additional meeting space 
with an emphasis on wed-
dings, corporate and special 
events.  

• The new Earl’s restaurant 
for casual dining and cock-
tails in a comfortable, relaxed 
atmosphere, and H.Toad’s Bar 

& Grill for dining in a fun, 
friendly setting with specials 
for winter and a new gourmet 
spring menu on tap. 

• A yacht club and marina 
with covered boat slips and 
myriad services such as boat 
waxing and cleaning, pump-
out services, and jet ski, pon-
toon boat and wave runner 
rentals. 

• A stronger presence on 
the Internet and social me-
dia with a new and expanded 
website featuring regular pro-
motions and special rates 

• Good value for the money, 
both at the hotel and H.Toad’s 
entertainment complex. 

Additional amenities in-
clude beautifully appointed 
guest suites, a fitness cen-
ter and full-service Aveda® 
Spa, open air pool area with 
swim up bar, two Jacuzzis®, 
outdoor waterfall, fire pit 
and open air sand volleyball 
court.

Camden on the Lake Re-
sort, Spa & Yacht Club is lo-
cated in central Missouri on 
the seven-mile marker of the 
Lake of the Ozarks at 2359 Bit-
tersweet Road in Lake Ozark.  
For reservations, visit www.
toadcove.com or call 888-365-
5620 toll-free.  To plan a meet-
ing, wedding or other event, 
or for information about pur-
chasing boat slips at the Yacht 
Club, contact Michael Capps 
at 888-363-5620 or mcapps@
toadcove.com, or Lagina Fitz-
patrick, Director of Sales, at 
888-363-5620 or lagina@toad-
cove.com

About Leisure Hotels
Leisure Group of Compa-

nies, ranked number 63 in the 
2009 Top Third-Party Man-
agement Companies by Hotel 
& Motel Management Maga-
zine, operates 20 hotels in 9 
states. The company has a 27-
year track record of managing 
and brokering distressed ho-
tels, resorts and condos, and 
operating them in a smooth 
and cost-effective manner, 
especially during the criti-
cal receivership/transition 
phase.  Leisure also manages 
branded hotels of Intercon-
tinental Hotels Group (IHG), 
Hilton, Hyatt and Choice Ho-
tels.  For information, visit 
www.leisurehotel.com or 
contact 913-905-1450.

Contact: Steve Olson
President and CEO
Leisure Group of Compa-

nies 913-905-1460, x107
solson@leisurehotel.com
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513 N. HWY 5 • CAMDENTON • 573-346-7272

BUICK

SAVE WITH THESE QUALITY PRE-OWNED VEHICLES!
2009 Buick Enclave CXL #P752, AWD.  3.6L 6 cyl., 6 spd., auto  .................................................................................. $ CALL
2009 Buick Lucerne CXL 23,940 Miles, #P700 FWD 3.9L 6 cyl Fuel Injection 4 spd., auto  .....................................$24,900
2009 Buick Lucerne CXL 17,307 Miles # P735 FWD 3.9L 6 cyl Fuel Injection spd., auto  ........................................$26,495
2001 Buick LeSabre Custom 78,470 Miles #3674-1 FWD 3.8L 6 cyl Fuel Injection 4 spd., auto  .............................$6,995
2009 Chevrolet Aveo  LT w/2LT #P745 FWD 1.6L 4 cyl Fuel Injection  ........................................................................ $ CALL
2009 Chevrolet HHR -LT w/2LT #P746 FWD 2.4L 4 cyl 4 spd., auto  ............................................................................ $ CALL
2009 Chevrolet HHR LT w/2LT #P748 FWD 2.4L 4 cyl 4 spd., auto  .............................................................................. $ CALL
2009 Chevrolet Impala LTZ #P749 FWD En3.9L 6 cyl Fuel Injection 4 spd., auto  ...................................................... $ CALL
2009 Chevrolet Impala 3.9L LT #P747 FWD 3.9L 6 cyl Fuel Injection 4 spd., auto  .................................................... $ CALL
2009 Chevrolet Impala 3.5L LT #P751 FWD 3.5L 6 cyl Fuel Injection 4 spd., auto  .................................................. $1 CALL
2009 Chevrolet Malibu LS 20,448 Miles #P729 FWD 2.4L 4 cyl Fuel Injection 4 spd., auto  ....................................$16,995
2009 Chevrolet Malibu LT 22,687 Miles #P683 FWD 2.4L 4 cyl Fuel Injection 6 spd., auto  ....................................$18,995
2009 Chevrolet Malibu LT 8,632 Miles #P741-1 FWD 2.4L 4 cyl Fuel Injection 6 spd., auto  ...................................$19,995
2009 Chevrolet Traverse LT #P750 3.6L 6 cyl 6 spd., auto  ........................................................................................... $ CALL
2008 Chevrolet Silverado 1500 #P733 4WD 5.3L 8 cyl Auto  ........................................................................................ $ CALL
2008 Chevrolet Silverado 1500 Ext Cab LT 4WD 24,373 Miles #3309-1 4WD 5.3L 8 cyl  .........................................$25,995
2007 Chevrolet Silverado 1500 Work Truck 41,202 Miles #P690 4.3L 6 cyl  .............................................................$12,995
2006 Chevrolet Corvette 16,179 Miles #P730 RWD 6.0L 8 cyl Fuel Injection  ...........................................................$35,995
2006 Chevrolet Silverado 1500 71,865 Miles #3304-11 4.3L 6 cyl  ..............................................................................$8,995
2006 Chevrolet TrailBlazer #P537 4WD 4.2L 6 cyl 4 spd., auto  ................................................................................... $ CALL
2002 Chevrolet  Impala 93,911 Miles #3654-1 FWD 3.4L 6 cyl Fuel Injection 4 spd., auto  ......................................$5,995
2000 Chevrolet Monte Carlo SS 81,832 Miles #P742-1 FWD 3.8L 6 cyl Fuel Injection 4 spd., auto  ........................$6,995
1991 Chevrolet Corvette 61,013 Miles #3615-2 5.7L 8 cyl Fuel Injection  ...................................................................$9,995
2009 GMC Yukon SLT 16,072 Miles #P740 5.3L 8 cyl 6 spd., auto  .............................................................................$35,995
2009 GMC Yukon SLT 4x4 16,998 Miles #P723 5.3L 8 cyl 6 spd., auto ......................................................................$35,995
2009 GMC Yukon SLT 13,674 Miles #P737 5.3L 8 cyl 6 spd., auto  .............................................................................$37,995
2009 GMC Yukon XL 1500 SLT #P736 4WD 5.3L 8 cyl 6 spd., auto  ............................................................................. $ CALL
2008 GMC Sierra 1500 SLE2 EXT CAB 36,306 Miles #P702 4WD 5.3L 8 cyl 4 spd., auto  ..........................................24,995
2008 GMC Sierra 1500 Ext Cab SLT 4WD 45,851 Miles #P710 4WD 5.3L eXT 8 cyl 4 spd., auto  ...........................$25,995
2008 GMC Sierra 1500 Crew Cab 4WD SLT 56,547 Miles #3276-1 4WD 5.3L 8 cyl 4 spd., auto  ............................$27,995
2007 GMC Yukon XL SLT 49,417 Miles #P721 4WD 5.3L 8 cyl 4 spd., auto  ..............................................................$28,995
2002 Chrysler Sebring Limited 75,799 Miles #P713-1 FWD 2.7L 6 cyl Fuel Injection 4 spd., auto  ..........................$6,995
2003 Honda Accord Coupe EX 65,215 Miles #3306-1 FWD 2.4L 4 cyl Fuel Injection Auto  .......................................$9,995
2009 Hummer H3 SUV 13,416 Miles #P738 4WD 3.7L 5 cyl  .......................................................................................$27,995
2009 Jeep Wrangler Unlimited Sahara 19,119 Miles #3323-2 4WD 3.8L 6 cyl  ........................................................$27,995
2007 Jeep Compass Sport 21,856 Miles City #3341-1 FWD 2.4L 4 cyl  .....................................................................$12,995
2002 Nissan Maxima GLE 96,074 Miles #3666-1 FWD 3.5L 6 cyl Fuel Injection Auto  ..............................................$8,995
2000 Oldsmobile Alero GL #3687-2 FWD 2.4L 4 cyl Fuel Injection  ............................................................................. $ CALL
2009 Pontiac G6 GT 34,633 Miles #P687 FWD 3.5L 6 cyl Fuel Injection 4 spd., auto  ..............................................$13,995
2008 Pontiac Grand Prix 27,408 Miles #P671 FWD 3.8L 6 cyl Fuel Injection 4 spd., auto  ......................................$13,995
2006 Pontiac Grand Prix GT 39,258 Miles #3643-1 FWD 3.8L 6 cyl 4 spd., auto  .....................................................$13,495
2006 Toyota Sienna 67,409 Miles #3659-2 FWD 3.3L 6 cyl 5 spd., auto  .................................................................... $ CALL

Stop By Now to Get Your Best Deal!

Now ‘Camden on the Lake’
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Fully Furnished
2 BR, 1BA,
Waterfront
Condo
$79,900

Onsite amenities include: 
Large pool, in-ground hot 
tub, large sundeck, sand 
beach, convenience store, 
boat ramp and more. 
Close to area attractions. 
12x30 boat slip available 
for extra $. 

Call for details. 573-216-4247

Great price on this 
Waterfront condo 
on Horseshoe Bend,
2 MM by water. 
Large Storage Area. 
Small Private Complex. 
Great family location. 

Easy!  With resort locations from the 2mm to 
the 14mm, Horseshoe Bend is just the place to 

enjoy your family getaway!

Your boat  wants to
vacation at the Lake!

Where do I take my 
boat on vacation?

www.lakeozarkfun.com
Log on today to plan YOUR perfect escape!

Now through January 31, 
2010, Spa Shiki at the Lodge of 
Four Seasons will donate 10 
percent of all online retail sales 
to the American Red Cross ‘s 
Haiti Relief & Development 
Fund. All retail products pur-
chased through the spa ‘s Web 
site will qualify. Purchases may 
be made at www.spashiki.com.

 “The need in Haiti is over-
whelming,” says Spa Shiki 
Director Ann Brown. “At Spa 
Shiki, we want to do our part 
and recognize that every dona-
tion, big or small, makes a dif-
ference. We would like to en-
courage our guests and others 
to give.”

Spa Shiki ‘s marketing part-
ner CatchPhrase Communica-
tions has agreed to match the 
spa ‘s donation.

 For more information, 
please visit www.spashiki.com 
or call 573-365-8108.

Located at the Lodge of the 
Four Seasons on Missouri ‘s 
Lake of the Ozarks, Spa Shiki is 
one of the largest resort spas in 
the Midwest and was featured 
on NBC ‘s ³Weekend Today² 
as one of the top values in the 
United States for a spa getaway. 
Providing skilled therapists 
that receive continual educa-
tion through the American Spa 
Therapy and Education Certi-
fication Council and more, the 
Japanese-themed Spa Shiki 
offers a comprehensive array 
of health and wellness treat-
ments and is dedicated to edu-
cating guests on the benefits of 
spa. Spa Shiki is a member of 
the International Spa Associa-
tion.

Missouri ‘s Lake of the 
Ozarks is one of the world ‘s 
largest manmade lakes, cover-
ing 1,150 miles of shoreline.

Spa Shiki Supports 
Haiti Relief &
Development Fund
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At the December business 
luncheon of Newcomers/Long-
timers, Brenda Love, Immedi-
ate Past President, awarded ten 
scholarships to local students. 
The winners were selected 
through an interview process 
and granted scholarships based 
upon need, grades and inter-

views. 
 Recipients from the Regis-

tered Nursing program at Co-
lumbia College were Marcie 
Bettencourt and Frank Reller 
- school coordinator is Linda 
Claycomb. 

From the Practical Nursing 
program at Eldon Career Center 

winners were Randy Robinett 
and Kathy Neeley - school coor-
dinator is Shelly Wehmeyer. 

Technical scholarships were 
given in the Marine Engine Di-
vision of the Lake Career and 
Technical Center to Jimmy 
Colvard, Peter Dreste, Joe Hal-
comb, Randy James, James 

Shortell, and Jayson Vaughn 
- school instructor is Larry Wit-
trock. The Scholarship Commit-
tee also recognized each school 
with Certificates. 

 Judy Barrett led the Scholar-
ship Committee as Chairman. 
Participating on the committee 
were Roberta Renicker, Janet 
Mills, and Mary Gaston. 

 This presentation was made 
possible by proceeds from the 
Fifteenth Annual Home Tour, 
Second Annual President’s Pre-
mier, Silent Auction and Raffle 

Tickets purchased at N/L 
Cards and Games. For more in-
formation on the N/L 

activities, please call Mem-
bership Chair, Sandy Biggum, 
365-6963 or visit their website 
at: www.newcomerslongtimers.
com. 

 Back Row Pictured L-R: Ran-
dy Robinett, Frank X. Keller IV, 
Joe Halcomb, Jayson Vaughn, 
Randy James 

 Front Row Pictured L-R: 
Kathy Neeley, Marcie Betten-
court, Linda Claycomb, Pe-
ter Dreste, Brenda Love, Jim 
Colvard, Shelly Wehmeyer, Ro-
berta Renicker, Larry Wittrock, 
James Shortell, Judy Barrett 

Not Pictured: Janet Mills and 
Mary Gaston.

Lake of the
Ozarks Business Journal
Thursday Night Social

4 - 7 p.m. weekly at

Join us every Thursday at Michael’s 939 Martini Bar and Steak-
house for the Lake of the Ozarks Business Journal Social-- it’s 
good for business! You’ll have a chance to mingle with other 

interested folks from around the Lake area! Talk with one of our 
staff writers to give us feedback on what you’d like to see in the 

monthly profi les we provide on area businesses.

For more
information 

call us at:
573-348-1958

REGISTER
TO WIN!

One of
four gift

certifi cates to
Michael’s 939, 

and more!

Sponsored by:
February 4th • Sonya Photography

February 11th • Duncan II
February 18th • MSW Interactive

Februray 25th • Wells Fargo

Newcomers/Longtimers Club Grants Ten Scholarships 
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Mar. 5 & 6 - 8 p.m. - 2010 - main street music hall - osage beach

live on stage!

FRI./SAT.  -  MAR. 5/6,  2010 -  8 P.M.
ALL SEATS RESERVED: $25, $30  PREMIUM

CHILDREN: $15, $20 PREMIUM

CALL FOR TICKETS NOW: (573) 348-1599

The Ultimate Beatles Tribute Show!
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First Communion and Baptism

www.divinitygiftshop.com • 108 High St. • Jefferson City
573-636-5470 • Mon. - Fri. 9-5:30 • Sat. 10-4:30

10% First Communion 
Dresses

off

First Communion Dresses
Baptismal Gowns 

Accessories for All Events

One of Missouri’s Largest 
Suppliers of Fontanini

Shop Now while 
selection is best!

Has what you need!
Divinity Religious Gift Shop

Coupon must be 
presented at time of 
purchase. Expires 

02-28-2010.

Divinity Religious Gift Shop

Lake Regional Hospital Aux-
iliary in Osage Beach, Mo., re-
cently received a $2,231 from 
the Women of the Evangelical 
Lutheran Church of America 
chapter at Kent Memorial Lu-
theran Church in Osage Beach. 
The money will go to the Eth-
el Rayburn Nursing/Health 
Care Scholarship Fund, which 
awards three scholarships to 
nursing or health care students 
annually.

A portion of the funds was 
raised at Kent Memorial’s an-
nual cookie sale, held in early 
December. More than 240 
pounds of cookies and candy 
were sold at the event to raise 
money for Lake Regional’s Aux-
iliary. Matching funds were 
donated by Thrivent Financial 
for Lutherans — a faith-based, 
membership-based, not-for-
profit financial services orga-
nization.

“We’d like to thank Kent Me-
morial and Thrivent for this 
generous donation,” said Kitty 
McCarthy, director of Volun-
teer Services at Lake Regional. 
“We greatly appreciate their 

continued support.”
Throughout the past seven 

years, Kent Memorial’s WELCA 
chapter has raised more than 
$5,000 for the Lake Regional 
Hospital Auxiliary. In addition, 
they make more than 1,000 
stuffed animals each year for 
pediatric patients and children 
visiting the hospital, turbans 
for Lake Regional cancer pa-
tients and hats and booties for 
babies born at Lake Regional.

Started in 1977, the Lake Re-
gional Hospital Auxiliary now 
has more than 360 enthusiastic 
members of all ages who con-
tribute more than 60,000 hours 
of service annually.

Pictured from left: Jan Ken-
nedy, Camden/Miller County 
Chapter of Thrivent Financial 
for Lutherans; Kitty McCarthy, 
director of Volunteer Services, 
Lake Regional Hospital Auxil-
iary; Joyce Wanamaker, cookie 
sale director, Kent Memorial 
Lutheran Church WELCA; and 
Linda Williams, 2009 presi-
dent, Kent Memorial Lutheran 
Church WELCA.

Lake Regional 
Hospital Auxiliary 
$2,231 donation

Send your business related announcements to us at:
businessjournal@charterinternet.com

Please include a text-only file with your submission, accompanied by 
attached pictures in JPEG format. You can also mail your submissions to: 

Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047.
Materials sent through the mails cannot be returned unless a 

self-addressed stamped envelope is included.

Submissions Welcome
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18 VACATION NEWS • JANUARY 22-FEBRUARY 4, 2010

SATURDAY, FEBRUARY 13
THE WORLD’S LARGEST PUB CRAWL!

4PM • 20 BUSES • 17 BARS

Pick up at 
Participating 

Hotels/Motels - Buses
from 3pm to 4pm!

Drop off: 
12:30am-2:30am
Inn at Grand Glaize

The Resort at 
Port Arrowhead

Town & Country Motel
Relax Inn 

Lake of the Ozarks
Quails Nest

Skyline
Super 8

Comfort Inn
Country Club Hotel & Spa

Country Hearth

No Need to Drink in
Drive - Ride The 

Mardi Gras Buses!

$5.00 Wrist Band
for 17 Bars &

Bus Transportation

Incredible Entertainment 
with Live Bands, 

DJ’s & More

Arris’
Bootleggers
Casablanca

Chevy’s
Chicago Brothers

City Grill
D’s Place

I.M. Tirebiter’s
Inn at Grand Glaize

JJ Twig’s
Li’l  Rizzo’s

Lucky’s
Mexicali Blues

Peckers
Pickled Pete’s

Sports Pub @2107
Wobbly Boots



by Darrel Willman
The Amazon Kindle and big 

brother Kindle DX are accord-
ing to some, the best e-readers 
on the market, and while they 
are early adopters in the current 
e-reader race, they are not the 
first devices for reading books 
electronically. Most industry 
experts would argue that the 
ability to read e-books electron-
ically has been around for a long 
time. Notably, Apple’s Newton 
(1989) and Palm’s Pilot (1996) 

were able to display e-books 
nearly fifteen years ago.

Why the sudden popularity 
of electronic book readers? Most 
likely the screen-- Amazon’s 
Kindle (2007) was equipeed 
with an electronic paper screen 
from E Ink-- a display that uses 
very little electricity to display 
crisp black and white text. That, 
combined with the staggering 
number of titles available for 
digital download via its cellu-
lar networking, led to Amazon’s 

breakaway hit. Similar devices, 
and even laptops-- can display 
e-books comfortably, but LCD 
screens result in much shorter 
battery life.

Amazon did not last long 
alone in the market however. 
Sony’s Librié introduced in 2005, 
had morphed into the “Reader 
PRS-500, the PRS-505 and the 
PRS-700-- and were still avail-
able. After Amazon’s entry new 
touch-screen enabled versions 
like the Reader Daily Edition 

PRS-900 were introduced. Most 
notably entering the emerging 
market was Barnes and Noble, 
the bookselling brick and mor-
tar giants-- with the “Nook” in 
November of last year. iRiver 
and Elonex also announced the 
“Story” and “eBook”, respective-
ly, as contenders.

A smattering of lesser offer-
ings from Hanvon, PocketBook 
and Bookeen filled out the 2009 
race. But 2010 is shaping up to 
get even more cluttered, with 
products in planning or soon 
to be released from a variety of 
manufacturers in the USA and 
abroad. Here’s a selection of the 
new crop.

The Skiff Reader has the 
largest current display, with 
1200x1600 pixels in an 11.5” dis-
play that’s flexible, made from a

continues
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KLOZ-FM 92.7 & KQUL-FM 102.7
160 N. Highway 42, Kaiser, MO 65047

1.800.613-9993 or 573.348.1958

KPOW-FM 97.7 & KDRO-AM 1480
301 S. Ohio, Sedalia, MO 65301

1.877.310.9700 or 1.660.826.5005

Put the power of radio to work for your business today!
Our sales representatives can show you the difference radio can make to your bottom line.

E-readers flood the market after Kindle

The Skiff has a huge 11.5” display

Virtually unbreakable, featherweight and flexible Que ProReader.

$359 Spring Designs “Alex”



continued
stainless-steel foil. Buyers (price 
not announced yet) can get con-
tent through 3G and Wi-fi con-
nections.

The Que ProReader from 
Plastic Logic is 8.5x11”, and 
ultrathin—geared for profes-
sionals. Its screen and body are 
made from shatterproof plastic. 
$650, available from Barnes and 
Noble.

Alex, from Spring Designs, 
has a larger screen above a 
smaller that runs Google’s An-
droid OS. At $359, it’s in the ball-
park, available this month.

Samsung’s e101, in two sizes, 
six and ten inches, uses Wi-fi 
and Bluetooth to connect. It 
has a slide-out button pad at 
the bottom. They are tentatively 
priced at $400 and $700 (10”).

The iRiver Story looks like 

a Kindle, and is shipping now. 
It’s .36 inches thick and has a 6” 
e-ink display with an included 

mp3 player, something many 
others lack. Also included—USB 
expandability and a SD card slot 
for $290 (estimated).

Entourage Systems “dual-
book” Edge e-reader is called 
that because of the hinged 
“book” design. Along with Wi-
fi connectivity, the Edge has a 

9.7” e-ink display along with a 
10” LCD color screen. It will be 
released soon for an estimated 
$499.

While all of these e-readers 
do one thing well-- that is read 
books and papers, they are not 
computing devices.

By the time you read this, Ap-

ple computer may have changed 
the market with the announce-
ment of a tablet computer. Un-
like previous products they have 
announced, speculation on this 
one has been rampant, allowing 
rival manufacturers to get simi-
lar products into production. 
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We have the keys to
your new boat!

We offer competitive rates and flexible terms. Plus, we
can have you on the water FAST!

Eldon
Tony Halderman

392-5086

Main Bank
Osage Beach
David Curchy

348-2761

Main Bank
Osage Beach
Craig Roonan

348-2761

Laurie
Nik Perrigo
374-7775

Stop in or call one of our experienced loan experts today!

Member FDICwww.cbolobank.com

iRiver’s “Story” takes a spin from the Kindle-- expected to cost $290.

Dual-screen and pricier than the rest at a cool $499, Edge e-reader.

E-readers

Samsung’s e-101 $400
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Cruiser Cushions are the most innovative boat  
and dock protection product available in the  
market today. 

•	Manufactured	from	a	high	molecular	weight	
polyethylene	to	stand	up	to	years	of	abuse

•	Fungicide	and	UV	additive	guarantee	longevity	 
of	life	span

•	Solid	bushings	at	center	mounting	holes	 
insure a secure attachment to the structure

•	Extra	large	heavy-duty	design	provides	 
protection	for	all	sizes	of	boats

•	Ideal	for	high	transient	areas
•	Lifetime	guarantee

Dock Bumpers

P.O Box 3625  /  Camdenton, MO 65020
800 834.8537  /  573 346.1187 
573 346.1387 fax  /  sales@krmfg.com

2001 33´ Wellcraft
SCaRaB AVS

Great Performance Boat
only 128hrs - Shore w/battery charger

Stereo w/6 disc changer and subwoofer
remote vacu-flush head w/holding tank

twin 500’s- 85+mPH Hydraulic SteeringCALL 280-9032 FOR DETAILS
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Experience the Difference

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
2001 STARCRAFT – AURORA 2415 – 5.7 -NTT/BLUE .............................................................$12,000
1998 SEA RAY 280 BR – ENG. 7.4 –470 HRS .........................................................................$37,000
2007 RINKER 300 EC – T/350 – N/BLUE – 100 HRS...............................................................$89,000
2006 BAJA 30 OUTLAW – T496 – N/BLU TRL – 102 HRS .......................................................$99,000
2000 FORMULA – 330 SS – 7.4M – 500 HRS - ......................................................................$62,000
2005 SEA RAY 36 SUNDANCER-BLU/WHT ............................................................................$195,000
2005 FORMULA 370 SS – TWIN 8.1 - 300 HRS ....................................................................$199,000
2008 REGAL 4060 COMMODORE – ENG. 375 – TT/SAND – 190 HRS ...................................$305,000
1990 SEARAY 420 DA TWIN 454 – UPDATED CABIN- REDUCED! ............................................$80,000

PERFORMANCE
1995 FOUNTAIN 27 FEVER – ENG. 525 SC – 380 HRS ............................................................$35,000
2006 BAJA 30 OUTLAW – 496 MAG – 102 HRS .....................................................................$99,000 
1999 BAJA 302 BOSS – TW/454 MAGS W/TRL - ....................................................................$45,000
2001 ADVANTAGE 31 VICTORY 496M 120 HRS ......................................................................  $60,000
1989 FORMULA 311 TWIN 454 BRAVO 1 ................................................................................$37,000
2001 WELLCRAFT 33 SCARAB AVS – T – 500 EFI – 140 HRS ................................................  $78,000
1999 BAJA 33 OUTLAW – T454 – WHT/PRL-325 HRS ..........................................................  $59,000.
2003 BAJA 33 OUTLAW – T496 – RED/BLK – 260 HRS ..........................................................$85,000
2006 DONZI 35 ZR – T496 MAGS HO – 120 HRS – WHT. ......................................................$129,000
2008 DONZI 35 ZR – 525M – WHT/BLU/GRN.......................................................................  $220,000 
2007 BAJA 35 OUTLAW-T496-RED/BLK-W/TRL-60 HRS ......................................................$120,000
2001 BAJA 36 OUTLAW TWIN 496 MAG HO 236 HRS-REDUCED! ..........................................  $79,000
2000 FOUNTAIN 38 FEVER – TW/575 ...................................................................................$123,000
1998 WELLCRAFT 38 SCARAB – T502 – N/TEAL ....................................................................$68,000
1999 BAJA 38 SPECIAL – T/502 MERC.-N/GRN – 1000 HRS ..................................................$70,000
1999 FORMULA 382 FASTTECH T502 263 HRS ......................................................................$90,000
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HRS ..................................................  $80,000

BOWRIDERS
2000  MAXUM  2300BR  5.7M  T/PPL ......................................................................................$14,000
1989 COBALT 21 BR AND TRAILER ........................................................................................  $10,000
2005 REGAL 2400 – 5.7G – WHT/TAN -.................................................................................  $35,900
1995  POWERQUEST 257 LEGEND – 7.4 DP 635 HRS – WHT ..................................................$19,000
2001 COBALT – 246 BR- 5.7 G –TT/RED – 260 HRS .............................................................  $25,000
1998 SEA RAY 280 BR – 7.4 MPI BRAVO 3 – 470 HRS ...........................................................$37,000
2004 COBALT 282 – TW/350 MAG – ONLY 96 HRS .................................................................$76,000
1995 REGAL 8.3 SE – 7.4 VOLVO DP – WHT/PPL – 532 HRS ..................................................$17,000
2008 CROWNLINE – 270 BR – MERCRUISER 350 MAG – 125 HRS ........................................$53,000
2004 FOURWINNS – 280 – 496 MAG – 100 HRS...................................................................  $35,000
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HRS.................................................................$32,000
1999 REGAL 2800 7.4M T/GRN -330 HRS .............................................................................  $37,000
2003 REGAL 2900 – ENG. 496 – NTT/TAN – 125 HRS ...........................................................  $54,900
2004 REGAL 2900 LSR – 5.7 GXI DP – T/TAN – HRS 230 .......................................................$45,000
1998 MACH 1 29 COMBO – ENG. 454 – WHT/BLK/G – 530 HRS ...........................................  $19,980
2002 REGAL 2900 – HRS UNDER 200 – WHITE/BLUE ............................................................$47,000
2001 FORMULA 280 BR – T350 – N/BLU -320 HRS ..............................................................  $49,900

2005 FORMULA 370 
This beauty is well loaded!

2005 SEA RAY 360 SUNDANCER
Like new, loaded & only 205 hours!     

$199,000 $195,000
$99,000 $305,0002006 BAJA 30 OUTLAW

This beautiful boat comes with all the options 
and many upgrades too! 

2008 REGAL 4060 COMMODORE
Loaded 1 Owner Trade!

CRUISERS
2006 REGAL 4460 COMMODORE T8.1  TT/SAND   82 HRS. ..................................................$250,000
2006 SILVERTON 39MY - VOLVO D6 EDC  WHT .....................................................................$229,000 
2004 BAYLINER 245 – 5.0 A – WHT/BLU ................................................................................$22,000
1997 CHAPARRAL 290 SIGNATURE – MERCURY 5.7 BRAVO 3 ................................................$29,000
2007 RINKER 300 EC – N/BLUE – T/350 – N/BLUE -100 HRS ................................................$89,000
2003 MONTEREY 302 - T5.0 W/GEN. – PRICE JUST REDUCED! .............................................  $90,000
1999 CHRISCRAFT 320 – 7.4 VOL DP -400 HRS .....................................................................$79,000
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HRS!! ......................................................$136,000
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS ................................................................$95,000
2004 REGAL 3260 – 5.7 GXI DP – TT/SAND – 250 HRS .........................................................$99,000
2000 REGAL 3260 – TW MERCURY 350’S – 320 HRS – N/GRN ..............................................$75,000
2007 SILVERTON 33 SC - 8.1 – 130 HRS .............................................................................  $199,000
2000 MAXUM 3300 SCR- TW/300 – WHT/TN -175 HRS ........................................................  $69,000
2001 SILVERTON 330 SB – T/7.4 – WHITE – 500 HRS ............................................................$89,000
2005 REGAL 3350 – T5.7 – N/SAND – 141 HRS ...................................................................$125,000
2005 REGAL 3360 TWIN 5.7 MERCRUISER GEN/A/C 20 HRS................................................$140,000
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN/A/C –REDUCED! ..............................................$91,000
2006 REGAL 3560 TWIN 8.1 VOLVO LOADED BOAT LIKE NEW! .............................................$224,000
2006 REGAL 3560 –T/ 8.1G – TT/SAND...............................................................................  $189,900
2005 SEARAY 360 DA – 370 – BLU/WHT..............................................................................$195,000
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HRS ..................................................................  $84,000
2007 REGAL 3760 COMM.-T/8.1 OSI DP – T/BLU- 40 HRS...................................................$185,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! ..........................................  $200,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO - ..........................................................................  $79,900 
2004 FORMULA 400 SS – TW/500 EFI – 305 HRS ...............................................................  $199.900
2008 REGAL 4060 COMMODORE – ENG. 375-TT/SAND-190 HRS ........................................$305,000
2007 REGAL 4060-T-8.1 - ONLY 9 HRS! ..............................................................................  $285,000
1997 MAXUM 4100 SCR – TW/502 – GRN/WHT – 1100 HRS .................................................$58,000
1990 SEARAY 420 DA T454 - REDUCED! ................................................................................$80,000 
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! .......................................................  $225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! ...............................................  $290,000

CUDDYS
1993 REGAL 8.3 SC – 7.4GL DP – WHT/GRN – 393 HRS .......................................................  $19,000
2001 CHAPARRAL 285 SSI – 7.4 B- WHT/RED – 220 HRS......................................................$39,900
1999 REGAL 2850 350 MAG BRAVO 3 – 270 HRS .................................................................  $37,000
2004 SEA RAY 290 SS-T/5.0 – T/BLK – 115 HRS ..................................................................  $65,000
2002 REGAL 2950 LSC – 5.7V – N/TAN ..................................................................................$38,500
2000 FORMULA 330 SS – 7.4M – WHT/TAN – 500 HRS ........................................................  $62,000
2004 REGAL – 3350 – T5.7 – WHT/SAND – 200 HRS ............................................................  $89,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HRS ...............................................................  $199,000

DECK BOATS
2004 SEA RAY 270 SUNDECK – 496M – N/GRN -300 HRS .....................................................$39,900
2001 STARCRAFT 2415 V5.7  NTT/BLUE ................................................................................$12,000 
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Lifetime Tank Warranty
5-Year Galvanized Steel Warranty
Safety Valves  •  Ground Fault
Deck-Mounted Boxes

www.econolift.com  •  573-346-7161
Over 27 Years of Service - The Obvious Choice

From Highway 5, Take Pier 31 Exit Then Right on 
Old Route 5 - We Haven’t Moved, The Highway Did!
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www.TriToonTown.com  1 866 GO-Ozark  1 573 365-2805   
 1062 Susan Road Just off Horseshoe Bend Rd. at the 2 Mile Marker 

Introducing Our New Website!
www.TriToonTown.com

riToon
Town

Browse
Current

Inventory!

Compare
New Models!

Schedule Service!

Rental Information!

Loan
Calculator!

Everything 
for Tritoons 

is Here!!

Find &
Order 
Parts! Save

$10
Save
$20Your FirstOrder Over $50

Your FirstOrder Over $100

Code ttt10 Code 
ttt20

Ozark Village Resort Coupon expires 04/01/2010.

Ozark Village Resort Coupon expires 04/01/2010.
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Servicing Both Residential & Commercial Clients
With Over 20 Years of Experience!

Ameren Certifi ed • Fully Insured
24/7 Emergency Dock Repair

573-552-8375
Highway 42

Kaiser, MO 65047
Joe Chabino

573-434-6572

NEW YEAR’S

10% OFF
ANY NEW DOCKS PURCHASED 

BETWEEN JANUARY 1 & MARCH 1, 2010!
BRING IN THIS AD TO SAVE BIG $$$
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  We are dedicated
   to enhancing your
waterfront living experience!

Custom Designed
Commercial & Residential
Docks and Breakwaters

#1 At the Lake!

436 S. State Highway 7 - Camdenton

573 346-3323  |  800 346-3323

www.ShoreMaster.com

Beer Battered Bass

Slice filets into 2 in . strips.  Sprinkle with lemon juice and roll 

in flour seasoned with salt and pepper.  Prepare batter by com-

bining flour, salt, cayenne pepper then gradually blend in beer 

until thoroughly mixed. Heat oil in cast iron skillet or fish 

fryer.  Dip filets in batter and fry until golden brown . Drain 

excess grease off filets on paper towel .  Serve Hot.

2 lbs. Bass Filets
Lemon Juice
1 Cup Flour
Salt & Pepper (to taste)

1/2 Cup Peanut Oil
1/2 TSP Salt
1/4 TSP Cayenne Pepper

1 Cup Beer

$199,000.002003 3880 Regal
Must Go!

Front and Aft TVs - VCR and DVD player - Surround Sound Stereo - Heat - Air - Generator
TOO MANY OPTIONS TO LIST!!

Call Frank at 573 216-0622
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From Mild… To WILD!

WE DO IT ALL!
New and Used Lift Sales - Lots of Used Lifts Available

Shallow Water Lifts Available
Trust Us With All Your Boat Lift Needs!

573 374-6545
800 535-5369
www.polylift.com

sales@polylift.com

Lifting your assets with pride since 1975

Come See Us at the NMMA Boat Show in 

St. Louis February 10th - 14th!

We’ll See You 
in St. Louis!
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573-348-0434

12 - YEAR Warranty • All Sizes Available
Meets the Army Corps of Engineers and AmerenUE Standards!

• NEW WELDING MACHINES
• OXYGEN & ACETYLENE
• RODS 
• WIRES 
• HOODS
• METAL CUTOFF BLADES
• TORCH KITS

CWD SUPPLY is conveniently located next to Dam Steel & Supply
1.3 Miles North of Hy-Vee Stoplight  on Highway D

WELDING SUPPLIES
• SHOREPORTS FOR PWC
• GALVANIZED DOCK CABLE
• CONCRETE DECKING
• DOCK POST BUMPERS
• DOCK VINYL & VINYL NAILS
• SLIDES, LADDERS, BUOYS
• DOCK WINCHES
• DOCK ROLLERS & WHEELS
• BOLT &  ACCESSORIES
• CABLE FLOATS
• DOCK LOCKERS
• FOLD-DOWN TIE CLEATS

DOCK SUPPLIES

EASY HOOK-UP SYSTEM

• FORM RENTAL & SALES
• CONCRETE MACHINE
• MASONRY BLADES
• FLOATS/TROWELS
• CONCRETE TOOLS
• SONA TUBES
• SYMONS HARDWARE
• SLAB BOLSTERS
• SAFETY PROTECTIVE FENCE
• REBAR, CHAIRS & CAPS
• CURE & SEAL • WATER STOP
• 4 MIL & 6 MIL POLY

CONCRETE SUPPLIES

Monday-Friday
8:00A.M.-4 :30P.M.

Be Sure to Check Our Prices!

The Only

True Solid Block of

Encapsulated Foam

The Lake’s Exclusive Dealer!The Lake’s Exclusive Dealer!

573 348-1306
or, call toll free:

Roofing Material - Z Purlins - Square Tubing
Angle - Rebar - Rebar Fabrication

Dock Flotation - Vinyl - Cable

Serving the Lake Area for 26 Years!

530 Highway D - Lake Ozark, MO 65049
FAX 573-348-3652

Free Estimates on Dock Flotation
Next Door at CWD Supply

1-800 487-9209

2004 390 SUNDANCER

2001 Sea Ray 380 Sundancer

Complete Luxury - Elegant Styling

1999 Sea Ray 380 Sundancer

Perfect boat for entertaining

Excellent ride, will consider trade

$199,900

$165,000
$99,900

REDUCED!

PENDING

WOW!

2006 Four Winns 378 Vista

Loaded, auto pilot, dts, hardtop
Why buy new? Warranty still remaining

2002 Carver 53 Voyager

Opportunity for a deal,
call for details

REDUCED for QUICK SALE!

REDUCED!

$168,000

$399,000

$189,000

NOW

2006 Sea Ray 380 Sundancer

Has optional 425 HP motors, bow
thruster, will consider trades

 REDUCED!

$224,900

100%
FRESH WATER

ONLY
100 HOURS

$219,900

BETTER CALL US ON 

THIS ONE TODAY!

2002 Regal 3060
Auto pilot, nice family boat

$69,000WOW!
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800.259.7532 or 573.346.7505 
4065 E. US Hwy 54, Linn Creek, MO

of the ozarks

Visit our new, larger location! Ask us 
about our 

Boat Show 

Specials!

Factory Direct Sales 
and Service

Servicing your boat lift 
needs since 1965!

boatlift.com
800.259.7532 or 573.346.7505
4065 E. Hwy 54, Linn Creek, MO

www.BOATLIFT.com

NEW LOCATION FOR ONE-STOP BOAT-LIFT NEEDS!
Drive On Platform, 1,500 lb 

capacity and Available in Blue or TanShallow Water Models
up to 5,000 lbs.

ULTRALIFT2 HydroPort2

Hydro
Launch

ULTRALIFT2

Convenient remote 
operation of your lift 
from distances of up to 
500 ft.! The Ultralift2 series of boat lifts accommodate 

boats up to 32,000 lbs.!

Hydro
Lockers
A new, refreshing 
design from
every angle!

573-348-4999
800-386-4999

TITAN BOAT LIFTS
A Heavy Duty Lift With Polyethylene Tanks!

For Strength & Dependability!
• LIFT DECKING • POLYETHYLENE TANKS

• Polyethylene bushings in all pivot points

Custom Platforms and Lifts 
Designed and Created!

CALL FOR DETAILS!

FREE  FIRST MATE REMOTE WITH
PURCHASE OF 6000LB AND UP TITAN BOATLIFT!
• Shallow Water Lifts • Used Lifts Available 

• 11’ PWC Frames

PROFESSIONAL SALES • INSTALLATION • SERVICE
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Rugged, Seamless
Rotationally Molded
Encasement

Thick Mounting Flange
for More Stability and
Strength

Designed for Easy
Tool Access

PROTECT YOUR INVESTMENT
• Heavy Duty Post Bumpers
• Vinyl Rub Rail
• Corner Bumpers
• Dock Wheels/Rollers

• Resist Oil, Gas, Marine Life
and Salt Water

• Installs Quickly to Steel,
Aluminum or Wood

• Moulded Mounting Slots
and Pilot Holes

• Mounting Hardware
Available

• Maintenance Free
• 31 Sizes
• Volume Discounts

DOCK ACCESSORIES
• Aluminum Swim Ladders
• Tie Cletes
• Galvinized Cable
• Concrete Decking

The Permaport

Jet Ski Dock
Largest

Inventory ofEncapsulatedDock Flotation
in the

Lake Area

and Army Corps of Engineers APPROVED!

We Offer

Manufacturing Quality Marine Supplies for over 40 years

Proven to Withstand the Rough Waters
of the Lake of the Ozarks

PERMAFLOAT® Float Drums Will Provide Long Lasting,
Carefree Flotation For Any Floating Dock System.
Commercial or Residential

Ribbed for More Strength to Withstand
Wave Action and Resist Impact
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CAMDENTON
573-873-5073

OSAGE BEACH
573-348-5073

10,000 lb. Capacity
Model P-100 HD

20,000 lb. Capacity 
Model P-200 DD

We’re Lifting You Up in 2010!
TWO LAKE LOCATIONS TO SERVE YOU!



FOR SALE USED & SLIGHTLY DAM-
AGED office furniture at 50%-70% off 
retail. Osage Office Products 573-348-1440 
Hwy. 54 -24 Osage Beach.
USED COPIERS - COLOR PRINTERS- In 
House Leasing and Service - Osage Office 
Products 573-348-1440 Hwy. 54-24 Osage 
Beach.
CALL LAKE AREA GENERAL MAINTE-
NANCE to clean summer spots from carpet, 
paint your home’s exterior to prevent winter 
wood damage, spruce up the inside with 
new a paint color or minor remodeling, pro-
vide leaf removal or just keep an eye on your 
home while you’re away. Insured, numerous 
references. Call Jerry at 573-365-6430.
SAVE ASSETS – Contractors, builders, 
owners. Easy to understand discussion on 
how to restore metal, rubber, flat ponding 
roofs, factories, schools, farms, hotels, trail-
ers, etc. Instant renew roof coatings (SM) 
winter/summer save up to 70% replacement 
cost. Manufacturer direct 573-489-9346.
REAL ESTATE RESIDENTIAL
$59,900! Bldg. 24-Unit 3A E. Casa Del 
Rio, FSRCC, Four Seasons Racquet & Country 
Club Top Floor End Unit in premier building 
location, 1650 SF, 2BR/2BA, needs carpet 
& paint, Jetted tub & separate shower in 
master bedroom, wood burning fireplace 
w/lovely mantle, lots of closets & storage. 
Southern exposure w/huge view, Assess-
ments buy an abundance of amenities, visit  
www.YourLake.com  for viewing and links to 
all amenities. MLS#3057595 Call C. Michael 
Elliott & Associates @573.365.3330 or 866.
Your.Lake
334 Spring Road, Lake Ozark, 
Great cove location in McCoy Branch Cove 
at the 2MM. 132 feet of Lakefront in a deep 
water location with a super view. Cabin is 
very neat and clean-excellent opportunity to 
expand or tear down for a great new home 
site. New Seawall in 2007. MLS#3064196 
$219,000 See this & all the lake’s proper-
ties at www.YourLake.com Call C. Michael 
Elliott & Associates @573.365.3330 or 866.
Your.Lake
431 Grey Oak Ct., East Village, The 
Villages at Shawnee Bend, Gentle oversized 
151LFx337x62x321 South facing lakefront 
lot, cove setting with main channel view; 
lot next store sold for 1 Million, home 2 lots 
over is a 7 Million Dollar custom home al-
most complete. Great cul-de-sac setting at 
the 20 Mile Marker, none finer and priced to 
sell. Great amenities at the Villages, which 
include a clubhouse, tennis, golf, marina 
with ship store, pool and children’s pool, 
playground, hiking trails, picnic pavilion, be 
sure to see the virtual tour. MLS#3065561 
$649,500. See this & all the Lake’s proper-
ties at www.YourLake.com or Call C. Mi-
chael Elliott & Associates @573.365.3330 
or 866.Your.Lake
FSBO:  3 bd/3 ba condo at 16 mm.  
Breathtaking 8 mile view and centrally lo-
cated.  $214,900 is $15,000 under appraisal.  
www.nickdeckerphoto.com/mark.  660-422-
1887.
FSBO/LEASE PURCHASE/SOME BAR-
TERING:  3 acres plus homesteads, no 
qualifying, flexible.  Trades on lakefront/
lakeview property, remodeling/construction 
work or ??? on/off highway tracts, 6 minutes 

to Osage schools, Highway 54 shopping.  
Your tax return/retirement funds/serverance 
pay investment could become your best 
hedge fund.  Enlist family & friends, work 
together and “let’s make a deal”.  Call 573-
369-3501.
FOR SALE:  Property is zoned B2, has 
a beautiful lake view, 143’ of lakefront and 
excellent Hwy 5 exposure.  Possible owner 
financing.  Details of property at www.
sslakevision.com (866) 300-9844 or (913) 
638-5006.
Overhaul existing metal, rub-
ber, flat roofs. Saves replacement 
winter/summer. Used world wide for de-
cades. Class $75 Columbia. Limited time 
offer. Aztek Co. 573-489-9346.
REAL ESTATE COMMERCIAL
342 ft HWY 5 FRONTAGE  REDUCED 
$298,000 Great location next to Captain 
Ron’s in Sunrise Beach! Property features 
1.3 ac, 8442 sq ft building, 342 ft of Hwy 
frontage, Entire property is fenced, Building 
is excellant condition- 2 private offices & up-
per level apartment! Call Bobbi Bash Realty 
for Details  573-365-2622 
FOR SALE: WATERFRONT SPORTS BAR 
& GRILL.  Well known, established busi-
ness with strong food/beverage sales, ex-
ceptional logo merchandise gift shop sales 
and good vacation rental income.  Great 
cove location on 47MM with lots of boat 
traffic. Full business, property and financial 
package available to qualified buyers.  Call 
Bruce (573) 216-4690 - Adams & Associates 
Real Estate (573) 348-5100.  www.Adams-
Commercial.com.
FOR SALE: RETAIL/OFFICE STRIP CEN-
TER.  Laurie Landing.  Great location in Cor-
porate Woods Business center.  5 units – All 
occupied, total  7250 sqft, quality construc-
tion, great parking, front & back access. 
Low maintenance.  Good tenants in place. 
8% cap rate.  $439,900.  Adjacent lots also 
available for expansion.  Bruce Adams (573) 
216-4690.  Adams & Associates Real Estate 
(573) 348-5100.  www.Adams-Commercial.
com.
FOR SALE: LAKEFRONT BAR-MARINA.  
INCOME PRODUCING lakefront business 
with great potential at the 66MM.  225’ of 
LEVEL lakefront with deep water directly 
across form new State access park (Wig 
Wam). Great area with both full time & 
weekend residents.  Currently operating as 
a bar with dining area (pizza, sandwiches), 
package liquor, convenience store, gas 
dock/marina, slip rental. Can easily be oper-
ated as-is or recent kitchen addition is ready 
for expansion. $389,900 MLS# 3065736.  
Adjacent property and residence also avail-
able for add’l $.  Bruce Adams (573) 216-
4690.  Adams & Associates Real Estate 
(573) 348-5100.  www.Adams-Commercial.
com.
OSAGE BEACH COMMERCIAL BUILD-
ING. Super location on Business 54 in 
Osage Beach with great visibility from the 
new expressway.  Sits just off the end of an 
off ramp from the expressway and in total 
view from lanes in all directions.  Across 
from McDonalds and Home Depot.  2,000 sf 
multiuse building with plenty of parking and 
easy access.  Call Bruce at Adams & Associ-
ates Real Estate (573) 216-4690 for details  
www.Adams-Commercial.com.
FOR SALE: CAMDENTON N. HWY 5 

COMMERCIAL BLDG & LOTS.   Location 
in the heart of town just a few blocks from 
the courthouse. Newer 3,800 sqtf building, 
160ft of hwy 5 frontage currently used for 
auto/service dealership. Purchase as is 
or owner will remodel to suit. $379,900. 
MLS#3065799. Also available adjacent 200 
rdft with 900 sqft existing building. Location 
suitable for any type of business. Owner will 
subdivide. From $89,900 to $179,900 for all.  
Build to suit, tell me your needs – owner says 
bring all offers. MLS 3065800, 3065798, 
3065797. Call Bruce Adams (573) 216-4690.  
Adams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE: COMMERCIAL BUILD-
INGS HWY 5 NEAR HURRICANE DECK 
BRIDGE.  3,200 sqft commercial building 
on busy, highly visible MO Hwy 5 close to 
lake.  Suitable for retail, manufacturing, 
warehouse/storage, flex. Attractive front 
office/showroom & large shop space in 
rear. Bonus adjacent building included with 
approx 5,000 sf used for warehouse and 
vehicle storage. Easy access from highway, 
plenty of level parking in front and access 
all the way around buildings. MLS 3063036 
Call Bruce at (573) 216-4690 for details. 
Adams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE:  MINI-STORAGE FACILITY.  
50 units in great condition located on O 
road in Laurie, MO across from golf course.  
Good tenant base with 10% cap/10% ROI, 
great potential & opportunities to expand. 
– $229,900.  Investment package available. 
MLS 3065821 Bruce Adams (573) 216-4690.  

Adams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE: MAXIMUM HWY 5 VISIBILI-
TY IN SUNRISE BEACH. 2 LARGE COM-
MERCIAL BUILDINGS, One bldg 7,200sf 
w/ 4BR/3BA residence above ($299,900) 
Seller will lease back residence. MLS 
3065824.  2nd adjacent bldg has 10,500sf 
w/ 24’/18’ sidewalls ($399,900) MLS 
3065825. Buy one or both MLS 3065826.    
Currently operating as BUILDING SUPPLY 
company. Business and inventory can also 
be purchased.  Great opportunity!  Call 
Bruce Adams (573) 216-4690 for details.  
Adams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
FOR SALE: ATTENTION BUILDERS, 
DEVELOPERS. RESIDENTIAL SUBDIVI-
SIONS for sale: One just 5 minutes east of 
Osage Beach near Hwy 54 is a 191 acre 3 
phase project with phase 1 complete w/ all 
utilities & paved streets and 31 build-ready 
lots remaining.  Phase 2 & 3 are engineered 
and offer tremendous expansion potential 
entire project MLS 3065754.  Or individual 
lots also available.  Deer Valley on O-Road in 
Laurie, MO close to golf course, movie the-
aters, shopping etc.  22 build-ready lots with 
city services & all infrastructure in place. 
$299,900 MLS 3065822.  For details on both 
these projects call Bruce (573) 216-4690.  
Adams & Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.com.
5MM MARINA, BAR & GRILL, VACA-
TION RENTALS, PLUS!  Here’s your 
chance to live the dream and work at the 
lake with this super lake-front property with 

20 slips and over 400ft of service spans w/ 
fuel facilities, and plenty of lake-front to 
add double or more. The cruiser dock has 
a 2nd level covered Tiki bar with an incred-
ible view! Newly constructed +/- 5,000sf 
lakefront building has a plush 3BR/2.5 
BA residence, a 1BR/1BA and a 2BR/1BA 
unit on & a restaurant on the lower level.  
There’s also a 2nd tier 2BR residence, large 
workshop plus +/- 26 acres.  Call Bruce 
(573) 216-4690.  Adams & Associates Real 
Estate (573) 348-5100.  www.Adams-
Commercial.com.
REDUCED $233,000 Established Dock 
Business in operation over 25 yrs, includes 
4000 sq ft building, 6.5 acres, 215 ft LF, lo-
cated at the 33mm off of Relaxation Point. 
Call Bobbi Bash Realty for Details 573-
365-2622. www.bobbibash.com.
INDUSTRIAL PARK $259,000 New 
Steel Building in Kaiser Industrial Park. Fea-
tures 3360 sq ft, 2- 12ft Overhead Doors, 
Fully Insulated with concrette floors, very 
level lot ! Call Bobbi Bash Realty for De-
tails 573-365-2622 www.bobbibash.com.
Restaurant/Bar Hwy 7 $325,000 
Fully equiped Restaurant/Bar located on 
Hwy 7! Building features 6800 sq ft, cus-
tom bar, hardwood dance floor, Huge din-
ing area, bakery, fully equiped kitchens, 
walk in cooler, Furnished and more! Plus 
a 2 bedroom apartment! Call Bobbi Bash 
Realty for Details 573-365-2622 www.
bobbibash.com.
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Sweethearts Night Out
With Duncan II Jewelry

WIN A PRIZE PACKAGE
Gift certificate to Duncan 2 Jewelers
$100 Dinner certificate to City Grill

One night’s lodging at the Resort at PortArrowhead
Winner announced Feb. 12th on The Big Show

Enter by listening to Mix 92.7 FM or
text “sweet” to 62407
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by Alison Schneider
A new year is once again 

upon us and with it comes in-
evitable change.  What’s in store 
for us?  Well, this year, it seems 
like we can expect to see enor-
mous growth of “cloud comput-
ing” or “virtual workspace”, be it 
good or bad.

Cloud Computing, a name 
prompted by Apple’s “Mobile 
Me” application for I-phone, 
is when data and applications 
stop living on your desktop 
computer and actually reside 
on servers instead.  This makes 
the data accessible from any-
where, enabling people to work 
virtually everywhere any time.  
The user is never in a situation 
where they are unable to ac-
cess the information they need 
to complete a task.  Microsoft 
is launching its own version 
later this year as an available 
app with Office 2010, and even 
Google is planning a release of 
Chrome, a web-based operat-
ing system which could make 
the conventional office setting 
a thing of the past and allow-
ing the already growing virtual 
workforce to increase by leaps 
and bounds.

Ross Dawson, a renowned 
futurist and bestselling author 
opines that the growth of the 
virtual work is nothing but phe-
nomenal.  

 “By the end of the decade 
close to half the workforce will 
be working independently, of-
ten across national boundaries” 
he stated on his weblog “Trends 
in Living Networks”.  He further 
suggests that companies will 
begin to operate more effective-
ly on social networks, allowing 
employees to actually work for 
multiple organizations, firms or 
clients.  

That’s good news for employ-

ers looking to save ever increas-
ing payroll costs as they can 
achieve the same results with-
out having to compensate for 
costly benefits like insurance 
and paid leaves.  The employ-
ee is paid in essence for piece 
work.   The staffer will usually 
receive a base retention fee to 
remain available to the employ-
er, but the real pay kicks in when 
the employer assigns a task.  

The base salary or per diem 
fee is enough to keep the em-
ployee available during the 
agreed-upon work hours.  They 
stay by their computer or their 
phones in case something 
needing their attention comes 
up.  The employee will have 
regular duties, defined by mu-
tual agreement that may require 
attention to specific projects 
or operations and will likely re-
quire some ‘in office’ time as 
well, but for the most part the 
employee works at his own pace 
in the comfort of his own sur-
roundings.  

Because of the emerging 
Cloud Technology, that com-
fortable surrounding can be 
literally anywhere and anytime.  

For the employee it’s a sweet 
deal, right?  Not so fast.  While 
at first blush it might solve a lot 
of day to day issues – there is a 
big problem hiding behind the 
Cloud.  

Sure, the staffer can freely 
make personal appointments 
during regular work hours be-
cause they are, in fact, always 
available.  They take the office 
with them to the doctor or hair 
salon and even to school, meet-
ings and even social obliga-
tions.  The employee is always 
available.  The work is no lon-
ger confined to the 9-5 hours of 
the regular work day, so it’s easy 
enough to complete specific 

tasks and deliver the finished 
product by deadline without a 
hitch and without sacrificing 
precious family and personal 
time.  Usually, the employee is 
paid for the actual time worked 
on a project, plus a stipend to 
keep them available for assign-

ment.  The freedom from con-
straints of a desk allows them 
to have multiple such arrange-
ments with several employ-
ers, offering the employed the 
unique opportunity to increase 
their income, while not neces-
sarily their hours away from 
their family.  

Sure, they pay for their own 
insurance and taxes (including 
the employer portion in many 
cases, as they are now consid-
ered self-employed contractors) 

and business expenses, such as 
keeping equipment, software 
and services such as internet 
connection up to date.  The em-
ployee no longer relies on his 
employer to update such things 
– he has to handle it himself.  
You can still make it to junior’s 

school awards assembly and 
complete your presentation for 
the boss, but at what end cost to 
the person?

That’s the heart of the prob-
lem.  One issue is solved – spe-
cifically the growing demands 
for more family and personal 
time – and another issue looms. 
Actually, it’s an age-old problem 
with a shiny new face – how to 
budget time effectively.  

The virtual worker has no 
constraints, and therefore has 

no boundaries.  A task is a task, 
and the employee might choose 
to sacrifice putting time in on 
a project during conventional 
hours only to work late into the 
night in order to complete the 
assignment on time. On one 
hand, the family benefits from 
the increased presence of the 
wage earner in day to day life – 
but on the other, the employee 
is exhausted.  There is no more 
‘down time’.  The weekend and 
evening hours no longer mean 
shutting off the office.  The of-
fice is always there, always avail-
able, and always in need.

Technology is always advanc-
ing, always adapting.  While 
makes it easier for workers to 
tap in, it also makes it harder to 
tap out.  Cell phone technology 
has advanced so much that the 
average kindergartner has one, 
just in case mommy needs to 
text a quick ‘I love you, eat your 
veggies’ message for lunch.  No 
one is ever unavailable for long.  
We can always be reached, and 
therefore always available for a 
new work task.  When is it too 
much?  Time will tell.

In the meantime, if you are 
fortunate enough to enjoy a vir-
tual workspace or are planning 
to approach your employer with 
the option just make sure you 
have a written agreement in 
place.  Set your boundaries from 
the start and make it a clear ar-
rangement with your employer 
regarding compensation, physi-
cal office time, and most im-
portantly, availability.  It can 
be a good thing for everyone, 
as long as everyone sees eye to 
eye on the rules from the outset.  
As with most things – there are 
growing pains with Cloud Tech-
nology.  Proceed with caution 
and for goodness sake, back up 
your hard drive.

Telecommuting can lead to long hours unless you manage time well.

Cloud computing, and the pitfalls of telecommuting


