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by Nancy Hogland
Restaurateur fights 

county’s attempt to close 
down portion of business

Developer and restaurateur 
Gary Prewitt said he’s not 
giving up on Lazy Gators. 

Last month, his attorneys filed 
a motion last month asking the 
court to deny Camden County’s 
request for an injunction that 
would prohibit him from 
operating the business. In a 
separate court action, attorneys 
filed a case against the county’s 
zoning regulations and asked for 
$2.7 million in damages. They are 
also asking that the restraining 
order and the lawsuit be joined 
and go through court as one piece.

The request is scheduled to be 
heard April 13 by Judge Stan Moore.

In a prepared statement, 
Prewitt claims when the county 
chose to accept – and spend – 
tax revenues submitted by the 
business since 2008, they waived 
their rights to seek an injunction 
against Glacier Park, the parent 
company of Lazy Gators and 
Shady Gators. He also questioned 

the methodology used by the 
county to draw up zoning maps.

The property, located on 
a point, is cut off from other 
residential properties by Shady 
Gators and the restaurant’s 
parking lot. The point, with 
approximately 1,000 feet of 
lakefront, is a few hundred feet 
across the cove from Camden 
on the Lake Resort, Spa, & Yacht 
Club at Toad Cove. Although 
a house was located on the 
property when it was zoned, 
it had fallen into a state of 
disrepair, was boarded up and 
unlivable. Prewitt said because 
of these factors, the property 
should never have been zoned 

residential in the first place.
However, Camden 

County Planning and Zoning 
Administrator Chris Hall 
said that’s something the 
court will have to decide.

“After the Lake Area Planning 
and Zoning District was approved 
by voters in 1997, an employee of 
the county was sent out to visit 
every parcel and make note of 
its existing use. That’s how the 
original map was established. 
There was nothing speculative – 
it was done strictly by the current 
use. There were a few mistakes 
but after zoning went into effect 
in 2004, we posted the maps 
here at the courthouse and left 

them up two or three months. 
People could come in, check the 
zoning on their properties and 
then let us know if something 
wasn’t right,” Hall said. “No one 
ever came in with any questions 
about that piece of property.”

The first request for rezoning 
was made in 2007 when the 
former owner, Gary Placke, was 
attempting to sell the property to 
Prewitt. His request was denied 
by the Planning and Zoning 
Commission. After closing on 
the property, listed at $1 million, 
Prewitt also requested rezoning 
but when his request was met 

continues on page 19
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by Nancy Hogland
The Federal Aviation 

Administration (FAA) announ-
ced it would be reviewing air 
traffic controller staffing around 
the country after two jets landed 
at Washington’s Reagan National 
Airport without clearance. An 
aviation official, who spoke on 
condition of anonymity to a 
member of the press, said the 
lone controller on duty at the 
time had fallen asleep. Earlier 
this year the FAA released a report 
showing errors by air-traffic 
controllers that allowed planes 
to get too close to one another 
while in flight jumped from 
1,040 to 1,887, an 81 percent in 
the past three years. The report 
also showed errors that were 
most likely to cause an accident 
were up from 34 to 43. However, 
the agency attributes the higher 
numbers to better reporting 
of errors, not necessarily more 
errors being made.

According to website 
Vacation Rentals by Owner 
(www.vrbo.com), 10 of the most 
expensive cities to visit include 
Dubai, a lavish desert city that 
sits on the Persian Gulf. Boasting 
365 days of sun and the world’s 
largest seaside pool, outdoor 
activities range from camel 
riding to safari tours. If the sun 
gets too hot, there’s always indoor 
snow skiing at the Mall of the 
Emirates. Sydney, Buenos Aires, 
Athens, Paris, Nice, Panama City, 
Rome and Barcelona were also 
included in the list. Tokyo, Japan, 
was also included in the original 
list but the recent earthquake 
changed that.

The website, best known 
for helping vacationers to save 
money, also offered advice on 

how to get cheap plane tickets. 
The site suggests online research 
can be one of the easiest ways 
to save. Travelers should also 
consider using a smaller airline, 
which often offers budget fares 
to the same destinations served 
by better-known services. 
JetBlue was cited as an example. 
Reward programs can also offer 
discounts so when calculating 
fares, take award miles into 
consideration and also ask about 
eligible discounts for students, 
senior citizens or military. 
And watch for hidden fees for 
checked baggage, children 
or on-board food and drinks. 
Booking in advance can offer 
huge savings.

Southwest Airlines recently 
re-launched its popular Rapid 
Rewards program, now allowing 
fliers to tie travel awards to the 
amount that passengers spend 
to fly, similar to programs at 
JetBlue Airways and Virgin 
America. Under the old version, 
travelers earned one free round 
trip for every 16 segments they 
flew on Southwest in a two-year 
period. The updated version uses 
ticket prices to determine the 
points awarded to passengers, 
who earn six, 10 or 12 points for 
every dollar they spend. To claim 
a free ticket, passengers must 
redeem 60, 100 or 120 points for 
every dollar that paying travelers 
would be charged. Although 
some claimed the program will 
shortchange passengers who 
take short trips, Southwest CEO 
Gary Kelly said overall customers 
will reap greater benefits.

As oil prices have risen, 
air fares followed – four times 
already this year. All of 2010 saw 
only three increases. According 

to Air Transport Association, fuel 
accounts for about 40 percent 
of the industry’s costs, up from 
about 30 percent the year before. 
Some airlines have started 
tacking on summer peak-time 
surcharges and fuel surcharges 
on international flights as they 
struggle to stay in the black. 
The higher prices don’t seem 
to be affecting travel however. 
Passenger revenues are up 10 
percent over the same period 
last year. 

In addition to fares, checked-
bag fees have also risen on most 
major U.S. airlines. Although 
there are exceptions to the fees 
listed and all airlines charge 
additional fees for overweight or 
over-sized luggage, at the time 
this paper went to press, fees for 
checked bags were:

∙ Airtran $15 to $20 1st bag; 
$25 for 2nd; $50 all additional

∙ Alaska $20 1st bag; $20 2nd & 
3rd, $50 all additional

∙ Allegiant: $35 at check-in or 
gate; $15 - $30 online

∙ American: $25 to Canada, 
free to/from US to Caribbean, 
Europe & India; additional fees

∙ Continental: $23 1st; $32 2nd; 
$100 additional to US territories; 
$150 elsewhere

∙ Delta $23 1st; $32 second; 
$125 3rd; $200 additional

∙Frontier: $20 1st; $30 2nd; $50 
additional

∙ JetBlue: $0 1st; $35 2nd; $75 
additional

∙ Spirit $19 online, $25 at 
airport for 1st; $25 2nd; $100 
additional

∙ Southwest: 1st & 2nd free; 3 
to 9 $50; 10 or more $110

∙ United: $25 1st; $35 2nd; 
$100 additional

∙ US Airways: $25 at airport, 
$23 online; $25 2nd; $125 
additional 

∙ Virgin America $25 all

Armchair Pilot
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Waterfront Restaurant/Bar
•  3mm Big Niangua

•  5000 sq ft building
•  190ft waterfront

•  Two docks (18 slip & 10 slip)
•  Guest Cottage w/2 living areas

•  Turn-key Business
    $900,000

Mobile Home Park Info:
Attention Investors- Money Maker

•  5 Acres with all utilities
•  3 wells   •  Private Home

•  5 Mobile Homes w/tenants
•  Water Treatment Plant

•  4 lots for expansion
$289,000

 Osage Beach Commercial Property
•  3.98 Acres w/ 286 ft Hwy 54 frontage

•  3600 sq ft  on main level
•  2700 sq ft Storage on lower level

•  Close to New Hwy 54 & KK Bypass
•  City Sewer & Private Well

•  Zoned C-1
$449,000

COMMERCIAL
BobbiBash.com

573-365-2622  |  877-365-2622

Realty

The Power Team

www.talktotonia.com

Diana Finley, GRI
Broker - Sales Associate

Diana@talktotonia.com

A Multiple Listing Service REALTOR
Equal Housing Opportunity

Cell 573-216-2710 • 800-348-6642

The Lake is Calling....
Diana Finley, GRI

Broker - Sales Associate
Diana@talktotonia.com

Cell 573-216-2710 • 800-348-6642

by Nancy Hogland
On Tuesday, April 5, residents 

of the Bagnell Special Road 
District will be asked to approve 
an additional tax of 16 cents 
per $100 valuation of their real 
estate property for a period of 
four years. The tax would be in 
addition to the 16.46-percent 
levy they already pay, doubling 
the district’s current annual 
budget of approximately 
$140,000.

Mark Hendricks, president 
of the road district board of 
directors, said the money is 
badly needed to pave Catrock 
and Blue Springs roads, replace 
culverts and provide repairs to 
some of the district’s 72-miles of 
thoroughfares.

However, according to Lake 
Ozark City Administrator Dave 
Van Dee, while city residents 
will see the issue on their ballots, 
few would actually directly 
benefit from the additional tax 

because none of those 72 miles 
maintained by the district are 
inside city limits.

“What our city residents 
may not realize is that while 
they live inside the road district 
boundaries and while they 
have to pay the road district 
tax, the district doesn’t actually 
maintain any of our city streets. 
Our attorney has spoken to their 
attorney to see if we can’t work 
out some sort of an agreement 
where they would either return 
a portion of the tax to us or 
provide some service to us, but 
right now, that isn’t happening,” 
he said.

Hendricks said that’s because 
he’s prohibited by state statute 
from doing so.

“The law is very clear. It 
states that special road districts 
cannot maintain roads that are 
inside city limits. Our shop is 
located inside the city limits of 
Old Bagnell and we can’t even 

maintain their streets. When we 
had that big snowfall, we had to 
lift our blade as we drove out of 
town because if we blade it once, 
we automatically would take on 
that responsibility – and we’re 
not allowed to do that,” he said.

However, some disagree with 
his interpretation of the law.

John Jenkins, president of the 
Horseshoe Bend Special Road 
District Board of Directors, said 
his crews maintain two streets 
inside Lake Ozark city limits that 
are located in Camden County. 
They also maintain all the roads 
inside the Village of Four Seasons 
city limits.

Richard Sheets, deputy 
director of the Missouri 
Municipal League, also said he 
interpreted the law to allow the 
district to help maintain Lake 
Ozark’s streets – if they chose to.

Chapter 233 of the Missouri 
Revised Statutes covering 
“Incorporated Road Districts” 

states:
Expenditures on municipal 

streets within district--amounts-
-conditions. 

233.095. Said board shall have 
authority to expend not more 
than one-fourth of the revenue 
which may now or which may 
hereafter be paid into its treasury 
for the purpose of grading and 
repairing any roads or streets 
within the corporate limits of 
any city within said special road 
district in conformity with the 
established grade of said roads 
and streets in said cities and for 
the purpose of constructing and 
maintaining macadam, gravel, 
rock or paved roads or streets 
within the corporate limits of any 
city within the said special road 
district in conformity with the 
established grade of said roads 
and streets in said city; provided, 
that no part of the revenue of 
any special road district in this 
state be expended outside of the 

county in which such special 
road district is situated. 

May repair, grade, gravel, 
pave or macadamize any road in 
district. 

233.100. Said boards 
may repair, grade, gravel, 
macadamize or pave any road 
in its district but nothing herein 
shall be taken or construed as 
enlarging the powers of the 
boards to expend money upon 
roads and streets within the 
corporate limits of any city 
within said special road district 
as limited by section 233.095. 

In 2009 Missouri Rep. Rodney 
Schad, R-115, introduced 
legislation that would have 
established a process for the 
city of Lake Ozark, upon voter 
approval, to withdraw from the 
Bagnell Special Road District 
and to establish a new road 
district wholly within its city 
limits. However, the bill never 
made it out of committee.

Lake Ozark official: Road district levy will 
provide no direct benefit to city residents
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Building an effective 
web presence
with Sandy Waggett of MSW 
Interactive Designs

Step #7 – Improve 
Your Website’s 
Link Popularity

Over the past six months we iden-
tified steps one through six in the 
process of building an effective web 
presence: 1) Define your ideal client; 
2) Identify specific goals; 3) Create a 
call to action; 4) Give customers what 
they expect; 5) Be a better communi-
cator; and 6) Get found.

The seventh step is: 
Improve your website’s link popu-

larity (this helps your organic search 
engine rankings).

First let’s define “link popularity.”
The definition of link popularity is 

the number of links pointing to your 
site as indexed by a given search en-
gine. This is not necessarily a complete 
count of ALL links to your site, but in-
stead how many links the search en-
gine gives the site credit for when cal-
culating SERP (Search Engine Results 
Page) placement. These inbound links 
are also referred to as “citations.”

By most accounts, there are more 
than 200 factors used by Google in 
determining your ranking. Link popu-
larity is just one factor and it is calcu-
lated by the number of citations (or 
inbound links) to your website.

There are two types of citations: 
structured and unstructured. Struc-
tured citations are those that are from 
known directories and trusted by ma-
jor search engines. A good example 
of a structured citation would be a 
link to your website from http://www.
DMOZ.com or Yahoo’s Directory. Un-
structured citations are links to your 
website from other regular websites, 
like the local Chamber of Commerce 
or from another local business. Ideally, 
you should have a nice combination 
of both structured and unstructured 
citations to your site.

Some tips to build your link popu-
larity:

1. Find out how many inbound 
links you have now. Go to Google.
com and in the search box, enter 
“links: [your website address]”. For 
example, if you wanted to see how 
many links we have to the MSW In-
teractive Designs website, you would 
enter – “links:mswinteractivedesigns.
com”. There are about 1700 inbound 
links to our website.

2. Purchase online advertising 
from authority sites that includes a 
link to your website. Locally, you can 
do this with the Chamber, CVB, as 
well as several others. If you serve 
the wedding market, you can also get 
listed with a link on www.LakeOzark-
WeddingGuide.com.

3. Exchange links with other busi-
nesses in your network. A nice way to 
do this is to add a “Resources” page 
to your website and link to other busi-
nesses that you trust. In return, ask 
them to link back to your website 
from theirs.

4. Avoid Link Farms and massive 
link exchange services. The links ob-
tained from these sites and services 
tend be low quality and ignored by 
Google. Not sure if it’s a link farm 
or not? Use this test … ask yourself, 
“would I be doing this (linking there) 
if search engines didn’t exist?”

5. Request that those linking to 
you use keyword rich anchor text in 
the link. For example, we prefer when 
people link us they use “Website De-
sign and Hosting” instead of “MSW 
Interactive Designs” as the actual 
words that are linked to our website.

In summary, it is important to im-
prove your website’s link popularity. 
The more relevant, quality, third party 
sources that link to your website, the 
better your link popularity will be. 
Over time, improved link popularity 
will positively impact your website’s 
organic search engine rankings. 

Sandy Waggett, Owner
MSW Interactive Designs LLC ~
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWInteractiveDesigns.com

Sandy Waggett

Visit Online and 
Listen Live at 
Mix927.com
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Located on a peninsula, 3 bedroom/3 bath home with � replace sits on top 
of a 10 � . pedestal with concrete support beams supporting the 2 story 
lakehome. Lots of trees... beautiful Southeastern view of main channel. 
Enjoy a full moon, but never worry about the a� ernoon sun. Soundly 
built with 2”x6” construction and a wall of windows to enjoy the view all 
day, every day. Custom built kitchen cabinets and granite countertops. 
Attractive concrete driveway with exposed river rock and 2 car garage 
with oversize lighted attic storage. Martini deck over lake, 100 � . 
lakefront, seawall and large cruiser dock built by Trico Dock Company.

FOR SALE BY OWNERFor Sale by OwnerFOR SALE BY OWNER

Directions: Horseshoe Bend Parkway (formerly State Road HH). After 
passing Lodge of Four Seasons, turn right on Cherokee Road then left 
on Linn Creek Road (it forks twice, go right both times) which keeps 
you on Linn Creek Road and brings you to Nonsuch Road.
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. Linn Creek Road

E. Linn Creek Road

Zebra Road

Lake Home on Horseshoe Bend

Contact Jo & David Spriggs (573) 280-2218
email address: spriggs.lakehome@yahoo.com

Click on www.206nonsuchroad.com for visual tour and more information

Beds: 3 | Baths: 3
Single Family Home - located at 206 Nonsuch Road 
$379,000

Bobbi Bash Realty is  proud 
to annouce the addition of two 
new agents to our Power Team! 
We would like to welcome Jen-
na Uthoff Bates and Courtenay 
Nilges.

Jenna grew up in Southeast 
Missouri and visited the Lake 
for vacations and always knew 
that one day she would make 
the Lake area her home.  Jenna 
has been a licensed Real Es-
tate Sales person since 1983 
and once moving to the Lake 
moved her license to begin 
practicing in this area. 

Jenna states, “I love the 
beauty that surrounds this 
area of Missouri and look for-
ward to helping others fullfill 
their dreams of also sharing in 
its beauty.”

Courtenay moved to the 
Lake of the Ozarks area 12 years 
ago from Kansas City with her 
husband Scott. They both had 
vacationed at the Lake for as 
long as they can remember. 
They now have a beautiful 
daughter named Amelia and 
they look forward to raising her 
in such a wonderful commu-
nity. “The Lake of the Ozarks is 
a great place to live.” 

Courtenay has been a li-
censed REALTOR at the Lake 
for the past 9 years.

Jenna and Courenay 
are  both members of the Na-
tional Association of Realtors, 
Missouri Association of Real-
tors and the  Bagnell Dam As-
sociation of Realtors.

Please stop by Bobbi Bash 
Realty and meet these two 
great professionals! 

Courtenay Nilges

Bobbi Bash Realty new agents

Jenna Uthoff Bates

Naught-Naught Insurance 
Agency, Inc. of Eldon was re-
cently named to the Grinnell 
Mutual Reinsurance Company 
President’s Club for 2011 as a 
top agency for the company.

Recognized by Grinnell Mu-
tual President and CEO Steve 
Crawford, Naught-Naught In-
surance Agency ranks among 
the company’s top 50 agencies 
and 15 farm mutual compa-
nies for outstanding produc-
tion and profitability over a 
five-year period.   President’s 
Club members provide insights 
on key insurance and busi-
ness issues to board members 
and management staff from 
Grinnell Mutual Reinsurance 
and Grinnell Select Insurance 
Companies.

“Our President’s Club mem-
bers provide valuable input as 
we seek their opinions on many 
topics, from product develop-
ment to marketing,” said Craw-
ford.  “The dynamics of today’s 

insurance market continues to 
evolve quickly.  For that reason, 
listening to our top agents and 
mutuals keeps our partnership 
and our service to the policy-
holder strong and stable.

The agents and staff at 
Naught-Naught Insurance 
Agency will be presented with 
a plaque and letter of recogni-
tion from Grinnell Mutual for 
the agency’s notable achieve-
ment.

Grinnell Mutual Reinsur-
ance Company, in business 
since 1909, provides reinsur-
ance for farm mutual insur-
ance companies and prop-
erty and casualty insurance 
products for homeowners, 
farmowners and businessown-
ers through nearly 1,600 inde-
pendent agents in 12 Midwest-
ern states. Grinnell Mutual is 
the largest primary reinsurer 
of farm mutual companies in 
North America.

Naught-Naught Insurance
Agency recognized as  
Grinnell Mutual top agency
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Our Specialty is Non Shed Hypo Allergenic Companion Puppies

We offer Designer Hybrids and Purebred Puppies.
All  Puppies are sold with a 1 YEAR HEALTH GUARANTEE and a  LIFETIME RETURN POLICY.

Across from Osage Beach WALMART 
Hours: 11 am - 5 pm

Email:  joy@puppystop.net

(573) 348 5400

A Unique Professional 
Breeder-Owned Store.

A Green Home is a 
Healthy Home

with David Braddy LEED GA 
of Bolivar Insulation Systems 

What is a Hot 
Roof System?

Building science is changing 
rapidly and some of those changes 
are challenging traditional building 
methods. One of the most beneficial 
changes is also one of the most con-
troversial, which is the hot roof sys-
tem or the unventilated sealed attic. 

A hot roof is a properly sealed 
unvented attic, instead of a tradi-
tional vented roof which consist of 
an insulated attic floor and open sof-
fits where air enters and then leaves 
through the top of the roof. 

A few years ago, the scientists 
at the Oakridge National Laboratory 
in Tennessee tested properly vented 
and totally sealed attics. They found 
that proper venting only reduced the 
roof deck temperature by 3 to 5 de-
grees Fahrenheit. 

But, when an attic was insulated 
using the Hot Roof Theory, the attic 
temperature adjusted to within 10 
degrees of the ambient temperature 
of the house. Because the attic is 
heated or cooled by air that would 
normally escape from the house, it 
does not raise the load on the heat-
ing and cooling system. 

However a vented attic typically 
reaches 130 -140 degrees, when the 
attic temperature exceeds outside 
temperature shingle failure can occur 
and if you have ductwork or HVAC 
equipment in an attic it has to op-
erate in extreme conditions causing 
excess energy to be used. This also 
creates the perfect opportunity for 
moisture damage due to condensa-
tion forming on equipment and duc-
twork. 

Spray foamed attics have foam 
applied directly to the roof decking, 
and the attic space isn’t ventilated. 
The lack of ventilation is why they are 
called hot roofs. 

In a standard insulation system, 
ceiling insulation reduces the trans-
fer of heat from the attic to the living 
space (in the summer). Attic tempera-
tures often approach 140F during the 
day. Solar energy warms the shingles 
and sheathing and then transfers 
heat to the attic. The 140F tempera-
ture of the underside roof surface 
drives the heat transfer process. 

By insulating the roof surface with 
spray foam, the surface temperature 
exposed to the attic (the temperature 
driving the heat transfer) is reduced 
dramatically. 

The benefits of including the attic 
in the insulated space are: 

* Duct leakage and heat loss/gain 
from ducts is much less of an issue. 

* Air sealing is easier in the roof 
than in the ceiling. 

* Dust and loose insulation are 
less likely to migrate down to the liv-
ing space. 

* Tests show energy costs are 
lower when the attic is sealed. 

Further information is available 
from ASHRAE (8700-527-4723) in a 
publication titled ‘Vented and Sealed 
Attics in Hot Climates’. 

The next question is what type 
of spray foam is best for a hot roof 
system; there are two types open and 
closed cell. 

Both of these can be used if prop-
erly applied, but there are big differ-
ences between the two. Open cell is 
moisture permeable and should not 
be used in a hot roof system without 
a vapor retarder. It has a R value of 
approximately 3.5 per inch; on the 
other hand closed cell is moisture im-
permeable has an R value of 6.8 per 
inch and is a vapor retarder. Closed 
cell has excellent adhesion qualities 
as does open cell, but closed cell ac-
tually becomes part of the roof struc-
ture making it much stronger. 

We will have more on the differ-
ences between open and closed cell 
foam next time.

David Braddy is the General 
Manager of Bolivar Insulation 
Systems in Linn Creek Missouri, 
you can contact him at 573-346-
3321 for more information.

INSULATIONINSULATION

For All Your Green Building & Energy Saving Needs!

DAVID BRADDY, GENERAL MANAGER
Bolivar Insulation of Camdenton, LLC
689 Lower Business Pk Rd., POB 628
Linn Creek, MO 65052 • 573-216-0500 Cell

• SEAMLESS GUTTERS • SIDING SOFFIT & FASCIA
• NEW CONSTRUCTION & REPLACEMENT WINDOWS

• BATT & BLOWN INSULATION
• SPRAY FOAM - CLOSED & OPEN CELL

• SIDING & GUTTER CLEANING • FREE ESTIMATES
• CRAWL SPACE MOISTURE & MOLD ELIMINATION

Your Energy Solution Company, Serving the Central 
Missouri Area for Over 60 Years!

COMMERCIAL AND RESIDENTIAL

Get in Touch
Send your business related announcements to us at:

businessjournal@charterinternet.com
Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 
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Visit us online at www.getrhino.com!

877-25RHINO (877-257-4466)

RHINOSHIELD’S 25 YEAR WARRANTY MEANS YOU

573-302-1113

By Midwestern Coatings, Inc.  an Authorized Rhino Shield Dealer.

The Ultimate Home Paint Job Won’t Chip, Crack or Peel!

Call Today for More 
Information!

• Looks like Fresh Paint - Endless Colors!
• Reduces Energy Cost • Allows Wood to Breathe
• 25 Year Transferable Warranty
• Waterproofs, Ends Rot • Bonds Completely
• Resists Mold and Mildew, Retards Fire & Flames

NEVER PAINT YOUR HOUSE AGAIN!
Permanent Ceramic Coating

Is the surface of your home chipping away or the paint beginning to peel? Are you building or 
remodeling a home and can’t decide on which type of exterior to apply? 

Before you have your home re-painted, or choose your exterior � nish, you should know that there 
is another option available. This exciting alternative offers a freshly painted look year-round while of-
fering the longevity of vinyl siding products. It can be applied over wood, brick, stucco, concrete blocks 
and more, eliminating chips, cracks and peeling. This exterior coating will also waterproof, soundproof 
and insulate your home.

Available in an unlimited variety of colors, Rhino Shield is a highly specialized, chemically formu-
lated exterior wall coating system. It forms a protective shield on your home that can withstand even the 
harshest weather conditions and provides unsurpassed corrosion and mildew resistance. Comprised of 
highly-re� ective UV blocking microspheres that can � ll holes conventional paints can’t reach, it creates 
a “breatheable” barrier on your home that can expand and contract. The result is a maintenance-free 
coating that will reduce energy costs, provide long-lasting protection and add curb appeal to your home.

After

After Before

Before

15% off up to $1999. You must present this card at time of home 

analysis. Not valid with any other offer, previous contract, or under 

$5,000 project minimum. Expires 3/31/2011.

15%
Servicing the Lake area with installers that aren’t on Lake Time!

HURRY! Call today 
for a FREE   Estimate!

EARLY SPRING 
SPECIAL!

OFF!
It’s More Affordable 

Than You Think!

A Green Home is a 
Healthy Home

with David Braddy LEED GA 
of Bolivar Insulation Systems 

What is a Hot 
Roof System?

Building science is changing 
rapidly and some of those changes 
are challenging traditional building 
methods. One of the most beneficial 
changes is also one of the most con-
troversial, which is the hot roof sys-
tem or the unventilated sealed attic. 

A hot roof is a properly sealed 
unvented attic, instead of a tradi-
tional vented roof which consist of 
an insulated attic floor and open sof-
fits where air enters and then leaves 
through the top of the roof. 

A few years ago, the scientists 
at the Oakridge National Laboratory 
in Tennessee tested properly vented 
and totally sealed attics. They found 
that proper venting only reduced the 
roof deck temperature by 3 to 5 de-
grees Fahrenheit. 

But, when an attic was insulated 
using the Hot Roof Theory, the attic 
temperature adjusted to within 10 
degrees of the ambient temperature 
of the house. Because the attic is 
heated or cooled by air that would 
normally escape from the house, it 
does not raise the load on the heat-
ing and cooling system. 

However a vented attic typically 
reaches 130 -140 degrees, when the 
attic temperature exceeds outside 
temperature shingle failure can occur 
and if you have ductwork or HVAC 
equipment in an attic it has to op-
erate in extreme conditions causing 
excess energy to be used. This also 
creates the perfect opportunity for 
moisture damage due to condensa-
tion forming on equipment and duc-
twork. 

Spray foamed attics have foam 
applied directly to the roof decking, 
and the attic space isn’t ventilated. 
The lack of ventilation is why they are 
called hot roofs. 

In a standard insulation system, 
ceiling insulation reduces the trans-
fer of heat from the attic to the living 
space (in the summer). Attic tempera-
tures often approach 140F during the 
day. Solar energy warms the shingles 
and sheathing and then transfers 
heat to the attic. The 140F tempera-
ture of the underside roof surface 
drives the heat transfer process. 

By insulating the roof surface with 
spray foam, the surface temperature 
exposed to the attic (the temperature 
driving the heat transfer) is reduced 
dramatically. 

The benefits of including the attic 
in the insulated space are: 

* Duct leakage and heat loss/gain 
from ducts is much less of an issue. 

* Air sealing is easier in the roof 
than in the ceiling. 

* Dust and loose insulation are 
less likely to migrate down to the liv-
ing space. 

* Tests show energy costs are 
lower when the attic is sealed. 

Further information is available 
from ASHRAE (8700-527-4723) in a 
publication titled ‘Vented and Sealed 
Attics in Hot Climates’. 

The next question is what type 
of spray foam is best for a hot roof 
system; there are two types open and 
closed cell. 

Both of these can be used if prop-
erly applied, but there are big differ-
ences between the two. Open cell is 
moisture permeable and should not 
be used in a hot roof system without 
a vapor retarder. It has a R value of 
approximately 3.5 per inch; on the 
other hand closed cell is moisture im-
permeable has an R value of 6.8 per 
inch and is a vapor retarder. Closed 
cell has excellent adhesion qualities 
as does open cell, but closed cell ac-
tually becomes part of the roof struc-
ture making it much stronger. 

We will have more on the differ-
ences between open and closed cell 
foam next time.

David Braddy is the General 
Manager of Bolivar Insulation 
Systems in Linn Creek Missouri, 
you can contact him at 573-346-
3321 for more information.
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888-LCD-CURB
888-523-2872 • www.LandscapeCurbingDesign.net

CALL FOR A FREE ESTIMATE!

CONCRETE 
LANDSCAPE 

BORDERS

SAVE TIME EDGING TRIMMING
& WEEDING! •BEAUTIFY YOUR YARD!

Your Finances
Do Some 
Spring Clean-
ing on Your  
(Financial) House 

It’s spring — time to clean out 
the gutters, tune up the lawnmower 
and wash down the windows. But as 
you attend to these types of tasks 
around your home, why not take the 
time to do some financial “spring 
cleaning” as well?

Specifically, consider these 
moves:

• “Dust off” your investment 
strategy. If there’s an area in your 
home that you haven’t looked at for 
a while, you may need to dust it off 
in preparation for the new season. 
And the same principle may apply to 
your investment strategy — if you 
haven’t examined it for a while, it 
may be time to clean it up to pre-
pare for a new season in your life. 
After all, since you initially designed 
your investment strategy — that is, 
the total amount you invest, the per-
centages going into “growth” and 
“income” vehicles, the dollars go-
ing into taxable versus tax-deferred 
accounts and so on — many things 
may have changed for you, such 
as your employment situation, the 
number of children in your house-
hold and even your long-term goals. 
Consequently, you may need to re-
vise your investment strategy in con-
sultation with your financial advisor. 

• “De-clutter” your portfolio. 
The chances are pretty good that if 
you look around your house, you’ll 
find many things that are actually 
duplicates, such as those five coffee-
makers you’ve accumulated over the 
years — so you decide to “purge” 
a few. And when you take a close 
look at your portfolio, you might 
find several investments that you’ve 
added over time and that are simi-
lar to each other. If that’s the case, 
you might help yourself by selling 
the “redundant” investments and 
using the proceeds to buy different 
ones that can help you diversify your 
portfolio. (Keep in mind that while 
diversification can help reduce the 
effects of volatility on your portfolio, 
it can’t guarantee gains or prevent 
losses.)

• Prepare yourself for stormy 
weather.  During springtime, we 

often experience heavy rains, hail-
storms, high winds and other types 
of inclement weather. That’s why we 
keep our roofs in good shape, keep 
branches away from our homes 
and take other steps to protect our 
houses and property from the rav-
ages of Mother Nature. You and your 
family could go through some rough 
“weather” too, during the course of 
your lives, so you’ll want to make 
sure you have sufficient protection 
in the form of adequate life and dis-
ability insurance. Review your cover-
age to make sure it’s still adequate 
for your needs.

• Open up the windows of op-
portunity. After a long winter, you’ll 
find it pleasant to open the windows 
of your home and let in the sun and 
the air. And as an investor, you’ll find 
“windows of opportunity” through 
which you can open yourself up to 
good investment possibilities. For 
example, even though we’ve clearly 
been in a challenging economy the 
past couple of years, a number of 
factors – such as low interest rates, 
improved corporate earnings and 
favorable stock valuations (the price 
you pay for a stock, relative to its 
earnings) — have actually meant 
that it’s been a pretty good environ-
ment for investors looking for qual-
ity stocks. 

By doing some financial spring 
cleaning, you may find that you’ve 
swept away some of the obstacles 
to helping  achieve your goals.

For a free review of your an-
nuities and insurance: contact Tony 
Reahr - Licenced Insurance Special-
ist, Acredited Asset Management 
Specialist and Financial Advisor at 
Edward Jones Investments in Lake 
Ozark, 573-964-5712.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

Get in Touch
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Home Finishing Touches
with Ronnie Roberts of DKB

What Countertop 
for My Kitchen? 

One of the biggest debates when 
building or remodeling is, “what kind 
of kitchen countertops do I want”?. All 
of us at one time or another have had 
laminate countertops. If your budget is 
for laminate then there are some new 
looks to enhance your laminate and 
stay close to your budget that will give 
you the look of granite. For those that 
are able to expand that budget, solid 
surface may be an option if you want 
your countertops to appear seamless 
and can even make the sink appear 
seamless. Quartz countertops are a 
rapidly increasing option due to the low 
maintenance and high durability while 
keeping the stone look. Today I want to 
focus on granite and tell you some of 
the features and benefits of it. Granite 
countertops have many benefits that 
cannot be found in other types of coun-
tertop materials and the beauty of the 
stone is highly desirable to individuals 
that want a classy and sophisticated 
kitchen area.  If a person is interested 
in obtaining kitchen granite counter-
tops for their home, there are several 
things that they should keep in mind 
about the countertop they are consid-
ering purchasing.

• Many individuals choose kitchen 
granite countertops because of the 
unique beauty of the stone.  Counter-
tops made out of natural granite are 
highly polished and all of the pieces are 
created from the same stone so that 
all of the pieces will match perfectly.  
Because the stone is a natural product 
with a unique color and pattern, it may 
be difficult to find matching pieces if 
you later want to extend the counter-
top or a part of the countertop is bro-
ken and needs to be replaced.

• Kitchen granite countertops are 
very strong and possess a lot of the 
properties that individuals look for 
when purchasing a kitchen countertop.  
Granite is one of the hardest materi-
als in the world and kitchen counter-
tops that are made out of granite are 
built to last for a lifetime.  Countertops 
made out of granite slabs, while heavy, 
are nearly indestructible and require 
very little maintenance to keep in good 
form.

 • Granite kitchen countertops are 
some of the most desirable kitchen 
countertops in the United States today.  
The qualities of a granite countertop 
make it perfect for many of the com-

mon uses of a kitchen countertop and 
its beauty is hard to match with an-
other product.  Granite kitchen coun-
tertops have many advantages over 
their competitors and that is the reason 
why granite countertops are so popular 
today.  

• One of the main advantages 
granite kitchen countertops have over 
the competition is that every kitchen 
countertop made of granite is unique.  
The properties of the stone ensure that 
stone obtained from quarries in differ-
ent locations around the world or even 
different areas of the same quarry will 
have a unique pattern of colors that 
can not be duplicated.  A project using 
granite stone must be completed all at 
once because there is no guarantee 
that the homeowner will be able to find 
the right color combination in the stone 
ever again.  

• Another one of the advantages 
granite countertops possess is the ease 
of cleaning the countertop. The surface 
of a granite kitchen countertop is as 
smooth as glass, allowing most messes 
to be wiped up quickly and cleanly 
when sealed properly and  is resistant 
to stains, waterproof, and inhibits the 
growth of bacteria, fungus, and mold. 
Some fabricators offer a 15 year or life-
time sealant option.  The countertop is 
also heat resistant, allowing the home-
owner to place hot objects directly onto 
the countertop without worrying that 
the countertop will burn.  This ease of 
use and lack of required maintenance 
makes the granite kitchen countertop a 
very attractive option for many home-
owners.

Ronnie Roberts is the Store Man-
ager at DKB. Located at 924 Hwy 42, 
in Osage Beach, Ronnie and the staff 
can be contacted at 573-348-4464 or 
rroberts@riback.com. Their web site is 
www.dkbshowroom.com.

Ronnie Roberts

by Nancy Hogland
New wage rates set for 2011
Because the remodeling 

project conducted at Lake 
Ozark City Hall was completed 
under an older, more loosely in-
terpreted set of guidelines, the 
city was not cited for prevailing 
wage violations. 

That’s according to Amy Su-
san, communications director 
for the Missouri Department of 
Labor (DOL).

The prevailing wage is the 
minimum rate that must be 
paid to workers on public works 
construction projects in Mis-
souri. Missouri law defines 
public works as “all fixed works 
constructed for public use or 
benefit or paid for wholly or in 
part out of public funds.”

“During the investigation, 
case law was used to model the 
decision and based on that le-
gal precedent, the work done at 
that time was considered main-
tenance,” Susan said. “Howev-
er, as of last week when a court 
case reversed that interpreta-
tion, that would no longer be 
the case.”

In April 2010 a complaint was 
filed by a Lake Ozark resident 
with the Division of Labor Stan-
dards against the city for not 
following Prevailing Wage Law 
procedures during the city hall 
remodeling project. According 
to records, more than $60,000 
was paid to Larson Construc-
tion to construct walls in the 
board/court room; enclose the 
dispatch center and build hold-
ing cells for the police depart-
ment; increase electrical ser-
vice; remove part of the floor 
and building stairs to allow 
interior access to a lower level; 
add recessed lighting; and re-
move an overhead door, bump 

out the wall and then close that 
wall in while adding doors. City 
officials stated that because the 
work was considered “mainte-
nance,” it did not fall into the 
“major repairs” category and 
therefore was exempt.

From July 2009 to July 2010, 
the Division received 436 pre-
vailing wage complaints and 
found 125 violations.

In the meantime, the Mis-
souri Labor Department’s Di-
vision of Labor Standards re-
leased the prevailing wage rates 
that, if unopposed, will be used 
on public works construction 
projects in Missouri for 2011. 

Annual Wage Order No. 18 
contains prevailing wage rates 
for the 26 different occupa-
tional titles in each county and 
the city of St. Louis. Susan said 
the rates were established af-
ter gathering wage information 
from public and private com-
mercial construction projects 
statewide.

“We asked contractors 
throughout the state to tell us 
the wages they paid for work 
done in their areas. We then 
take that information and use 
it to establish the wages that 
should be paid on any public 
works project – any job that uses 
public funds in whole or in part 
– anywhere in the state,” she 
explained, adding “The largest 
number of hours reported at a 
given wage rate for the occu-
pational title in the county be-
comes the prevailing wage rate. 
That’s why it’s very important 
for contractors to submit their 
information.”

Under the proposed sched-
ule, in addition to overtime, 
holiday pay and fringe benefits, 
a carpenter on a job in Camden 
County would start at $29.35 

per hour, a painter would make 
$23 an hour and a tile setter 
would receive an hourly wage of 
$20.62.

Susan also said contractors 
can start sending in informa-
tion now for next year’s order.

“Each year on or before 
March 10th, the division files 
the Annual Wage Order with the 
secretary of state with a 30 day 
objection period.  If there are no 
objections, the prevailing wage 
rates established by the division 
will become final after 30 days.  
If objections are filed, the rates 
will not be final until all objec-
tions are resolved by the Labor 
and Industrial Relations Com-
mission,” she said.

Contractors that do not pay 
the required prevailing wage 
rates to their workers are subject 
to fines of $100 per day per un-
paid worker. Cases in which the 
division determines contrac-
tors have willfully violated the 
prevailing wage law are referred 
to the local prosecuting attor-
ney who may then file criminal 
charges against the contractor 
for up to $500 per violation, six 
months in jail, or both. In addi-
tion, when contractors are con-
victed or have pled guilty to vio-
lating the prevailing wage law, 
the division will file notice with 
the secretary of state to debar 
the contractor from working on 
any public works project.

To view Annual Wage Order 
No. 18 for 2011 visit www.labor.
mo.gov/DLS/PrevailingWage/.

Susan said employees on 
public works projects who are 
not receiving prevailing wage 
rates should file a complaint by 
filling out the complaint form, 
http://www.labor.mo.gov/ls/
forms/PW-6-AI.pdf or by call-
ing 573- 751-3403.

by Nancy Hogland
Hallmark Cards Inc. report-

ed 2010 brought its first revenue 
gain in three years. The com-
pany known best for greeting 
cards touted its $4.1 billion in 
worldwide sales was up 3 per-
cent over the previous year.

Unfortunately, the trend 
was not seen locally. After 
more than 20 years in business, 
Donna’s Hallmark in Stone 
Crest Mall is closing. Accord-
ing to owner Phillip Kircher the 
decision to close the store was 
based on a variety of issues in-

cluding decreased sales caused 
by a downturn in the economy 
and increased competition 
from area stores selling Hall-
mark products – some at a 
discounted price – as well as a 
desire to retire. Eight years ago 
Kircher closed a sister store op-
erating in the Twin Oaks Shop-
ping Center in Laurie in hopes 
that consolidating would boost 
the bottom line.

“We decided, it’s just time,” 
he said.

The Hallmark Gold Crown 
store was one of more than 

3,000 nationwide but the only 
one at the Lake.

Hallmark Cards Inc., which 
offers greeting cards, orna-
ments, gift items, party sup-
plies and gift wrap, has been 
in operation for more than 100 
years. The company’s head-
quarters are located in Kansas 
but it has manufacturing and 
distribution facilities in Mis-
souri, Kansas, Connecticut, 
Georgia, Texas and Illinois. 
Hallmark is the parent com-
pany of Crayola and William 
Arthur.

Lake’s only Hallmark closing

Lake Ozark dodges wage bullet

Send your business related announcements to us at:
businessjournal@charterinternet.com

Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 
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“Insurance Talk”
with Belinda Brenizer of 
Golden Rule Insurance

How to Cut your Work 
Comp premiums & 
Stop Fraud

Workers compensation fraud 
can be very costly for small- to 
mid-sized businesses. Many of 
these businesses are working hard 
to maintain safe workplaces to 
protect employees and the bot-
tom line. When employees report 
fraudulent claims, that work is 
quickly undone. The increased 
number and cost of claims impacts 
the company’s experience rating, 
which in turn results in higher 
workers compensation premium. 

Work comp claim fraud can oc-
cur when an employee is injured 
outside of work, but claims it hap-
pened at work in order to collect 
benefits. It can also occur when 
an employee exaggerates a claim 
of injury and magnifies the symp-
toms. In either case, false claims 
increase the medical and indem-
nity costs, and raise premiums for 
that business. Fraudulent claims 
also bring with them the indirect 
costs of an injured employee, such 
as lost productivity, temporary hir-
ing and training expenses. 

While workers compensation 
fraud is a serious and sometimes 
intimidating situation, small- and 
mid-sized businesses can take 
proactive measures. The best ap-
proach is a common sense, inex-
pensive solution to risk reduction. 
Certainly it’s easier—and much 
less costly—to prevent workers 
compensation fraud than it is to 
prove it happened. 

Here are just a few ways to re-
duce the risk of workers compen-
sation fraud: 

• Hire smartly—Conduct back-
ground checks on applicants and 
verify references.

• Implement Drug-Free Work-
place Policy and drug testing—
Create a well-defined policy and 
test pre-employment, post-acci-
dent and for cause.

• Focus on safety—Pursue a 
safe and injury-free work environ-
ment by developing safety policies. 

• Educate employees—Help 
them understand the costs of 
claims and the impact on the busi-
ness, including rising premiums 
and decreasing productivity. 

• Adopt zero-tolerance—Make 
it clear that false claims will not be 
tolerated.

• Pay attention to employ-
ees—Listen to employee concerns 
and complaints. Show compassion 
and be empathetic.

• If a claim occurs and you 
suspect fraud, remember these 
important points: Report all claims 
promptly. 

• Train supervisors in proper 
and timely reporting procedures.

•  Investigate and obtain the 
facts immediately.

• Beware of sketchy details or 
discrepancies.

• Be wary of Monday or late 
Friday injury claims.

• Obtain a list of red flags from 
your carrier.

It’s important to remember that 
while any work comp fraud is too 
much, most work comp claims are 
legitimate. The best approach to 
reducing overall risk is to develop 
good relationships with employees 
and create safe workplaces. 

Reducing the number and 
amount of work comp claims is 
the most effective way to cut your 
premiums. By reporting promptly, 
implementing simple safety pro-
grams and working with your 
insurance company loss control is 
the best investment with great-
est return on your money. These 
tips were furnished by the leading 
Work comp insurer in Missouri,  Ed 
Uebinger, Sr. SIU Specialist, Mis-
souri Employers Mutual Insurance 
Company

Belinda Brenizer is a Certified 
Insurance Counselor with the 
Golden Rule Insurance Agency in 
Osage Beach. She can be reached 
at 573-348-1731 or at Belinda@
goldenruleinsurance.com for addi-
tional comments or questions.

Belinda Brenizer, CIC

LOOK YOUR BEST,
ALL DAY,

EVERY DAY.

Beauty that won’t
smear, smudge or run.

Marilyn Rustand, CPCP • 573-346-5054
www.facialdesigns.com • 980 East Highway 54, Camdenton, MO

EYEBROWS • EYELINER • LIP COLOR
• AREOLA RESTORATION

LLC
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Estate Planning

Financial Planning

Retirement Planning

Tax Preparation

Tax Planning

Business Consulting

Accounting Services

Payroll Services

Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!

olden Rule Insurance Agency

 

4065 Osage Beach Parkway Osage Beach, MO 
573-348-1731  www.goldenruleinsurance.com

Services Provided Include:
Boat Dealers     Boat Repair     Marinas       Boats     PWC     Docks    

Providing a full-time staff located here at The Lake to 
serve all your personal and commercial needs.

Bobbi Bash ABR, CRS, GRI 
received the highest Bagnell 
Dam Board of Realtors Award. 
This award is given to Bro-
kers that sell a minimum of 

$10,000,000.00. 
Bash has been one of the 

Top Ten Realtors at the Lake for 
over 20 years. The many desig-
nations she has are what have 
helped her success and profes-
sionalism. 

Community give back is 
very important to Bobbi. She 
was the first woman Rotarian 
and also the first woman Presi-
dent for the Rotary at the Lake. 

“I feel very positive about the 
market this year,” said Bash. 
“You get out what you put in 
and that is called hard work.” 
Customer service is Bobbi’s 
#1 priority. She loves what she 
does!

Bobbi Bash receives Zenith Award

The Lake Area Chamber of Commerce recently welcomed new mem-
ber Missouri Solar Applications with a ribbon cutting.  For more in-
formation call 573.659.8657 or visit www.mosolarapps.com. Pictured 
along with TAG Team Members & Chamber Active Volunteer Ambas-
sadors from left to right are:  Steve Schmidt; Selynn Barbour, Country 
Crossroads; John Caran, Lake Area Chamber Board Member; Steve 
Naught, Lake Area Chamber Board Member; Joy Hare, Solar Consul-
tant; Melissa Carroll with Taylor & Morgan, Lake Printing; Becky Pan-
chot, Wally’s Refrigeration; Courtney Hurt, AFLAC; Trish Creach, Exec. 
Director Lake Area Chamber.

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for  Laclede Industries of Lebanon, 417-588-3241.  Laclede In-
dustries is a   non-for-profit Sheltered Workshop that provides em-
ployment for persons with disabilities.  Last year they recycled over 
2.2 million pounds of material from Laclede and surrounding area.  
Pictured from left to right:  Rowland Todd, Chamber Representative; 
Sharyl Hubbs [with scissors]; Laura Johnson with Laclede Industries; 
and Michael Carter, Chamber Representative.
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Certifi ed Public Accountant

Established in 1987 SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax Payroll Services • Estate Tax & Planning 

• Real Estate Taxation Agriculture • Small Business • Contractors • Individuals

Offi ces in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A Lake Ozark • 365-9400

“Helping you keep more of what you make!”  www.bdm-cpa.com

Bobby Medlin, CPA

Haley Homan

Jason Blankenship, CPA

Patricia Higgins

Adam Wolfe

Misty Bishop

Christine Vines, CB

Tammy Hoellering

• • • •
•
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Local Pickup & Delivery - All Work Guaranteed

THE LAKE’S BEST!

All Calls Returned - Prompt, Professional Service

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for GeoSenter, 11532 Lookout Trail, PO Box 161, Centertown, 
800-792-0495.   Pictured from left to right: Michael Carter, Chamber 
Representative; Thomas [with scissors] and Mike Senter; and Rowland 
Todd, Chamber Representative.
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UPCOMING AUCTIONS

Want it SOLD--
The Right Way?

AUCTIONS EVERY THURSDAY NIGHT AT 5 PM!
We have over 11,000 buyers on our client lists!

Commissions as low as 5%

Sat. April 2nd At 10:00 am
Supreme Motors. 540 N. Hwy. 
5 Camdenton (across from Dairy 
Queen). Car lifts, 1964 Chevy 
Impala, equipment and more.

Sat. April 16th at 10:00 am
Marine Inventory!

Sat. April 30th at 12 pm
12 Noon 40 acres zoned 
commercial
6:30 pm Lake Ozark Chocolate for 
Charity. Community Christian Church

Fri. May 20th at 6:30 pm
Charity at Camden on the Lake

Call Today!
573-346-4777

SOLD!Over 3000 clients last year and over 
7000 Buyers! Hundreds of references 
available! 44 years experience!

One piece or the whole house, we’ll move, market, and sell it for you!
“We make house calls!” 

Consign now to take advantage of extensive advertising including radio, 
newspaper, � yers, postcards, email, website, telemarketing and billboards! 

Simply a Wonderful Dining Experience!

Steaks • Seafood • Pasta • Sandwiches
Open 11 a.m. Lunch & Dinner

5384 Hwy. 54 • Osage Beach

573-302-0848

Dining!

Dancing!

Live
Comedy!

Comedy Night
Every Wednesday

Live Professional Comedians!

LIVE D.J.’S 
Nightly

Wed. - Sat.

Jazz Night Last Thurs. of Month for the Business 
Journal Social!

Executive Ladies Night
First Thurs. of Month!

Local Pickup & Delivery - All Work Guaranteed

THE LAKE’S BEST!

All Calls Returned - Prompt, Professional Service

The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for GeoSenter, 11532 Lookout Trail, PO Box 161, Centertown, 
800-792-0495.   Pictured from left to right: Michael Carter, Chamber 
Representative; Thomas [with scissors] and Mike Senter; and Rowland 
Todd, Chamber Representative.

Lake Regional Health Sys-
tem’s seven primary care clin-
ics, plus Lake Regional Urgent 
Care, soon will transition to 
electronic health records. The 
process replaces paper records 
with a high-tech system that 
allows physicians to view com-
prehensive patient histories, 
including medication lists and 
physicians’ notes. The tech-
nology also allows physicians 
to e-prescribe medications, as 
well as order lab and radiology 
testing and view results elec-
tronically.

Lake Regional clinics in 
Camdenton, Laurie and Macks 
Creek recently transitioned to 
fully functioning EHRs. Lake 
Regional Clinic – Eldon is slat-
ed to “go live” March 14-15, fol-
lowed by the Iberia clinic on 
March 16 and the Osage Beach 
clinic on March 28-29. 

Lake Regional Clinic – Lake 
Ozark will go live April 11, and 
Lake Regional Urgent Care will 
begin using the EHR on April 
20. Lake Regional specialty 
clinics will establish go live 
dates in May.

  The clinic EHR implemen-
tation began in December 
2010, with installation of com-
puter hardware to support the 
system, including electronic 
signature pads, scanners and 
Web cams. Since then, the 
teams have been working to 
build patient scheduling and 
registration modules and have 
spent significant time training 
to use the new system.

  Lake Regional is an early 
adopter of EHR technology. 
Only 10.1 percent of office-
based physicians nationwide 
had fully functioning systems 
in 2010, according to the Na-
tional Center for Health Sta-
tistics. However, this trend is 
increasing, spurred by federal 
“meaningful use” require-
ments for the technology out-
lined in the American Recovery 

and Reinvestment Act of 2009. 
A portion of the bill, the 

Health Information Technol-
ogy for Economic and Clinical 
Health Act, authorized incen-
tive payments by Medicare 
and Medicaid to health care 
providers who use certified 
electronic health records to 
achieve certain improvements 
in the delivery of care. Provid-
ers that do not comply face 
penalties beginning in 2015. 

The journey to achieve 
meaningful use status has 
been an opportunity for Lake 
Regional to standardize pro-
cesses, improve patient safety 
and enhance care throughout 
the system. Electronic medical 
record technology already is 
used in Lake Regional Hospital, 
and within a year, physicians 
in the hospital and all LRHS 
specialty clinics will be able to 
access records from primary 
care clinics, as appropriate. 

In 2010, Lake Regional Hos-
pital joined an elite group of 
hospitals and health systems 
that had achieved Stage 6 of 
the federal government’s elec-
tronic medical record adoption 
model, the 84th hospital na-
tionwide to reach this goal. The 
system is on track to reach the 
highest level, Stage 7, in 2012. 

The benchmarks are moni-
tored by an industry group, 
Healthcare Information and 
Management Systems Society 
Analytics.

Lake Regional Health Sys-
tem provides comprehensive 
health care services to the resi-
dents and visitors of the lake 
region. The hospital is accred-
ited by The Joint Commission 
and is a two-time recipient of 
the Missouri Quality Award. 
Lake Regional Health System 
also operates primary care, ur-
gent care, specialty and rehab 
therapy clinics, retail pharma-
cies and home health services 
throughout the lake area.

Lake Regional Clinics 
Adopt EHR Technology

Visit Online and 
Listen Live at 
Mix927.com

Join Mike and Jeff on the Big Show Weekdays!
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• Well Established Restaurant Location for Decade
• Complete Turn-Key Situation with 8,000+ Sq Ft
• #1 Commercial Deal on Hwy 54 in Osage Beach
• MLS# 3075432

$234,000

Just Reduced Awesome

$200,000

• 50’ deeded lakefront easement
• Large 3 well personal dock
• Awesome home on oversized lot in Osage Beach
• MLS# 3075683

• The #1 Panoramic View in Sunrise Beach
• Open Floor Plan with Views from Master to Kitchen
• Listed at Present Appraised Value, Bring OFFERS!
• MLS # 3075487

Waterfront

$260,000

• JUST REDUCED
• 475’ of HWY 5 Frontage, 4.73 Acres of Land 
• BONUS of 63 Storage Units
• MLS# 3074220

• In Kaiser Industrial Park
• 4 Overhang Doors - Entire Building Central Air/Heat
• Vaulted Ceilings and Offi ce/Home set up as well
• MLS# 3075941

$289,000

5200 Sq. Ft. Restaurant

$799,999

Hwy 5

$475,000

• Turn-key condo in the heart of Osage Beach
• 16x44 cruiser slip
• Waverunner slip and lift
• MLS# 3072929

Residential • Condos • Lots

“Ask An Engineer”
with Stan Schultz of Schultz 
& Summers Engineering

Why do I have to have 
flood Insurance?

Its spring and many old friend-
ships will be renewed as all our 
neighbors start getting their places 
ready for the summer boating sea-
son.  Spring is also the time of year 
many homeowners associations 
hold their annual meeting.  One 
item certain to be discussed is all 
the fuss about ‘Flood Insurance’.   

Flood Insurance is a product 
designed by the federal govern-
ment to provide an alternative to 
disaster assistance to reduce the 
escalating costs of repairing dam-
age to buildings caused by floods.  
Nearly 20,000 communities across 
the U.S., including most cities and 
counties at the Lake, participate 
in the National Flood Insurance 
Program by adopting and enforc-
ing floodplain management ordi-
nances.  

The Lake of the Ozarks is one 
of the most unique large lakes in 
the country because its water level 
does not fluctuate much and de-
velopment is allowed practically 
at the high water level.  Unlike 
Corps of Engineer impoundments 
(Tablerock, etc.) where develop-
ment is mostly prohibited any-
where close to the floodplain, 
Ameren allows homes to be con-
structed very close to the water.  It 
is one feature that makes us at-
tractive to many people wanting 
to live on the water.  

The problem we have at the 
Lake is most of the lakefront lots 
either touch or are very near an 
actual floodplain as depicted by 
the floodplain maps produced 
by FEMA.  Typically, when a loan 
is being made on one of these 
homes, the local banks use one 
of four nationwide floodplain rat-
ing companies to rate whether or 
not the property is in a floodplain.  
Almost every time that rating 
company will rule the house is in 
the floodplain even if it is 50 feet 
above the elevation of the top of 
Bagnell Dam.   

We all know that seeking re-
lief from flood insurance is usually 
a last minute crisis encountered 
when trying to schedule a clos-
ing.  Most of the time all that is 
needed is what we call a ‘Flood 

Certificate’.  Realizing this, many 
local surveyors and engineers 
have developed a rapid response 
method to certify homes are not 
actually in the floodplain.  This 
saves between $500 and $5,000 
annually on insurance premiums.  
One years’ premium is about what 
the Flood Certificate costs to pro-
duce.  So, it is popular with lake-
front homeowners and appears to 
offer significant cost savings over 
purchasing flood insurance if it 
isn’t actually necessary.  

Adding an additional agenda 
item to this spring’s annual meet-
ing in your neighborhood to dis-
cuss purchasing flood certificates 
as a group may save even more 
money.  If the surveyor only has to 
make one visit to certify an entire 
cove the savings may be substan-
tial.  It is worth checking out.      

Stan Schultz owns of Schultz 
and Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, flood 
certification, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com

Stan Schultz owns Schultz and 
Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, flood 
certification, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com     

Stan Schultz

Send your business related announcements to us at:
businessjournal@charterinternet.com

Or: Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 
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www.lakeliquor.net Laurie:
212 S. Main

(573) 374-4850

Osage Beach: Dumar Plaza 
3715 Highway 54

(573) 348-3838

Please drink responsibly.

Enjoy Lake of the Ozarks!

The Lake of the Ozarks Tri-
County Lodging Association in 
partnership with the Missouri 
Division of Tourism is pleased 
to announce two Free Visitmo.
Com Educational Seminars to 
help businesses at the Lake of 
the Ozarks take advantage of 
the free listings available on 
the State of Missouri’s Division 
of Tourism Website.  The Semi-
nars will be held on Wednes-
day, April 20Th at two different 
times and locations to better 
serve the entire Lake of the 
Ozarks Area:

Wednesday, April 20, 2011
9 a.m. - 11 a.m. CO MO Elec-

tric Cooperative Building (Hwy 
5 South of Laurie)

1 p.m. - 3 p.m. The Resort At 
Port Arrowhead - Ozark Room 
(Business 54 Lake Ozark)

Stephen Foutes, the Vis-
itmo.com web manager, will 
be presenting opportunities 
for your business to be listed 
free of charge on the State’s 
website.  This seminar is one 
of several seminars being of-
fered to the Lake of the Ozarks 
business community free of 
charge and hosted by the Lake 
of the Ozarks Tri-County Lodg-
ing Association.  If you’re inter-
ested in attending this valuable 
free workshop, please R.S.V.P. 
to Rebecca Green (Rebecca@
funlake.com) or 348-0111 at the 
Tri-County Lodging Associa-
tion office.     

Free Visitmo.Com 
Educational Seminars

The Lake Area Chamber of Commerce was excited to announce new 
member Beautiful Outdoors Landscape & Dock Lighting with a rib-
bon cutting.   913.481.5642 or visit www.beautifuloutdoorsks.com . 
Pictured along with TAG Team Members & Chamber Active Volunteer 
Ambassadors from left to right are: (1st Row)  John Caran, Lake Area 
Chamber Board Member; Adam Rector, Sales Manager; Kyle Douglas, 
Owner; Steve Schmidt.  (2nd Row)  Trish Creach, Lake Area Chamber 
Exec. Director; Selynn Barbour, Country Crossroads; Courtney Hurt, 
AFLAC; Steve Naught, Lake Area Chamber Board Member; Becky Pan-
chot, Wally’s Refrigeration; Melissa Carroll with Morgan & Taylor, 
Lake Printing.
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by Nancy Hogland
While a recently introduced 

“Right-to-Work” bill isn’t ex-
pected to draw the same level 
of political activism recently 
seen in Wisconsin, some say 
they expect both opponents 
and supporters to pack the 
Senate when it comes to the 
floor for debate this month. 

Senate Bill 1 would give em-
ployees in union-represented 
workplaces the option not to 
join or pay dues to the union.

Debate began in mid-March. 
However, further discussion 
was postponed until March 28 
when the senate was to recon-
vene after spring break. 

Sen. Luann Ridgeway, R-
Smithville and sponsor of the 
bill, said Missouri has a higher 
unemployment than right-to-
work states and is losing jobs 
to those states. She said the 
bill would “re-ignite” the stag-
nant economy and draw large 
companies to Missouri. The 
Missouri Chamber of Com-
merce and Industry recently 
announced that it supports the 
efforts, stating that 87 percent 
of its membership backs that 

decision.
However, union mem-

bers and bill opponents, who 
dubbed the legislation “right 
to work for less,” said the bill 
would lead to decreased wages 
and ultimately hurt Missouri 
workers. Randy Kaiser, AFL-
CIO spokesman and a member 
of the Communications Work-
ers of America, said legislators 
need to stop blaming unions 
for Missouri’s unemployment 
numbers and start looking at 
creative way to attract manu-
facturers – and jobs – to the 
state.

Although Republicans now 
hold majorities in both cham-
bers, several union representa-
tives said senators in districts 
that are in and near urban ar-
eas, like St. Louis, may be pres-
sured by their constituents to 
vote against the measure. An-
ticipating a filibuster, Ridge-
way said she spent much of her 
spring break contacting other 
senators in an attempt to gar-
ner support.

Currently, all union-repre-
sented workers can be required 
to join the union and pay union 

dues. If the bill becomes law, 
unions can still exist and work-
ers can still opt to be members. 
The change is allowed under 
Section 14(b) of the 1947 Taft-
Hartley Act, which says states 
have the right to ban closed 
union shops. Since its adop-
tion, 22 states have chosen to 
make the move. 

In 1978, when Missouri 
was the fourth-most union-
ized state in the nation, voters 
rejected a ballot initiative to 
eliminate mandatory union 
membership in closed shops. 
However, because many of the 
jobs held by those workers are 
gone, the percentage of Mis-
souri’s unionized work force 
has since declined sharply. Ac-
cording to the Bureau of Labor 
Statistics, in 1983, 36.6 percent 
of all manufacturing jobs were 
in union shops. That num-
ber dropped to 21.8 percent 
by 2000. By 2010 that number 
dropped to 9.9 percent.

Some have said that even if 
adopted by both the House and 
Senate, Gov. Jay Nixon, who 
already stated his opposition, 
will not sign the legislation.

For updates, visit http://
www.senate.mo.gov/.

And while the Missouri Sen-
ate was debating the Right-to-
Work legislation, the Missouri 
House was debating and vot-
ing on another bill that could 
affect unions. The measure 
would make a change to the 
Missouri constitution guaran-
teeing the right of all Missou-
rians to vote by secret ballot in 
all elections, including those 

that deal with labor represen-
tation. Supporters say the pro-
tections will keep workers from 
being intimidated during labor 
union elections. Opponents 
say most unions already state 
that ballot issues must occur in 
secret, and that a constitution-
al amendment is unnecessary. 
The bill must pass one more 
vote in the House before mov-
ing on to the State Senate.

What is a filibuster and how does it work?
The filibuster is a delay tactic that is used by the Senate. It comes from the 

Spanish word for “freebooter,” which means “pirate” as if a person who filibus-
ters is plundering the time and focus of a legislative body. 

A filibuster can be used by a single senator or group of senators on either the 
state or the U.S. Senate floor who is attempting to stop or delay action on a piece 
of legislation. Once a senator has the floor, he or she may continue to talk forever. 

The Constitution allows each house of Congress to set its own rules. Early on, 
both houses had unlimited debate provisions, however, the larger House of Rep-
resentatives found the filibuster unworkable and adopted rules to limit debate. 

Then in 1917 the U.S. Senate adopted a rule allowing a filibuster to be 
stopped by a two-thirds vote known as “cloture.” In 1975, the two-thirds rule 
was changed to three-fifths. In the Missouri Senate, only a simple majority is 
required to shut down debate. The last time this was done was in 2007 (it was 
done four times that year, but the last one was on May 18, 2007) on HJR 7, a 
constitutional amendment establishing English as the language for all official 
proceedings.

Heated debate anticipated on Right-to-Work legislation



Lake of the Ozarks Business Journal April, 2011 Page 17

by Nancy Hogland
Osage Beach will have three 

fewer restaurants this season.
Burger King, Sonic and Pasta 

House all closed their doors. City 
Planner Cary Patterson said loca-
tion of facility – and location of 
ownership – could partially be to 
blame.

“When Sonic was looking I 
told them I didn’t think that was 

the best spot for them. However, 
I think the lack of indoor dining 
space can really be blamed for the 
lack of business. They had a hand-
ful of tables outside but those are 
usable only about four months 
out of the year – then it’s too hot 
or too cold. Osage Beach isn’t re-
ally a ‘drive-thru-restaurant’ kind 
of town. You can see that at places 
like McDonald’s and Culvers. Yes, 

there are usually cars in line at the 
drive-thru window but inside it’s 
even busier.”

Patterson said he thought a 
“destination” restaurant like Taco 
Bell would do well in the Sonic lo-
cation if they tore down the exist-
ing building and used that space 
plus the awning area to rebuild.

He said Pasta House and Burg-
er King both were being run by 

owners that lived away from the 
area, “and that’s hard. You almost 
have to be there for the day-to-day 
issues that come up or business 
can start falling off and that, cou-
pled with the slowdown that we’re 
seeing everywhere, can make it 
tough to succeed.”

However, all sales tax revenue 
is not lost. Auto Zone, an auto 
parts retailer, is purchasing the 
Burger King property, tearing 
down the existing facility and re-

building.
“I expect it to be a situation 

where you’ll go to Burger King 
one day and the next day drive 
by and the building will be gone,” 
he quipped, adding that the Auto 
Zone management was in a hurry 
to get the store built and open. 
“They already have their build-
ing permit so it’s just a matter of 
finishing up some details on their 
end and they’re set.”

by Nancy Hogland
Employers interested in 

making the workplace safer are 
invited to participate in the state’s 
SHARP program.

SHARP, an acronym for the 
Safety and Health Achievement 
Recognition Program, is provided 
free of charge to small companies 
with 250 employees or less. SHARP 
recognition is awarded to those 
companies after they participate 
in the Missouri On-Site Safety and 
Health Consultation Program and 
show that they operate effective 
safety and health management 
programs. 

“Of course, any workplace 
can have its hazards and our 
counselors are happy to meet 
with any business owner but we’re 
primarily interested in small 
companies that manufacture 
or typically have a higher 
risk of injuries – landscapers, 
construction, auto or boat 
maintenance of all types, dock 
manufacturers – those types of 
businesses,” said Amy Susan, 

communications director for the 
Missouri Labor Department.

She said when the program’s 
safety and health consultants 
visit businesses they provide an 
OSHA-type “mock” inspection 
for free and without assessing any 
fines or penalties. The employer 
always sets the scope of the visit, 
so the consultation can include 
the entire workplace or it can be 
limited to a specific area or phase 
of the workplace. A business 
owner’s only obligation is to 
correct the hazards identified by 
the consultants.

During the walk through, the 
safety and health consultant 
will identify and discuss any 
potential hazards and suggest 
the best and most cost-effective 
solutions.  Consultants also can 
provide training and assistance 
in the preparation of site-
specific written safety and health 
programs

Susan said although counselors 
occasionally run across larger 
issues, the most frequently found 

safety concerns are electrical 
cords that need repair and 
incorrectly labeled containers. 
She also said since the program’s 
inception, none of the larger issues 
have been deemed “unfixable.”

“I want to assure businesses, 
we are not out there trying to ‘get 
them.’ The whole point behind 
this program is making businesses 
safer to benefit both employees 
and employers,” she said, adding 
that there are numerous benefits 
to the program.

“First and foremost, you make 
your workplace safer and OSHA 
compliant. That, in turn, will 
decrease injuries and illnesses 
which, in turn can reduce 
workers’ compensation insurance 
costs. Reduced insurance is not 
automatic,” she said. “However, 
insurance companies usually 
follow suit with a reduction in 
premiums. What usually happens 
is that when a company becomes 
SHARP, the owner will inform 
his or her insurance carrier that 
they are in an elite group of 

companies recognized by OSHA 
as having a great safety and 
health management program.  
The insurance company may 
then reduce their premium.”

Susan said fewer injuries 
and illnesses also mean more 
productivity and less employee 
absences – especially important 
in times when companies may 
have cut back on their workforce. 

Another benefit is 
empowerment of employees.

“Employees are invited to get 
involved in a positive way by 
serving on a safety committee. 
They are free to make suggestions 
and point out potential problems 
so not only are they involved in 
the business, they see firsthand 
that their employer cares about 
them and their health,” she said.

Currently, although 33 
businesses participate statewide, 
only company one company in 
the Lake area, Osment Models/
Woodland Scenics, is involved 
in the program. Susan said she 
would like to change that.

“The program was adopted 
nationally in 1975 and in 
Missouri in 1979 but it hasn’t 
been promoted until recently. 
We’re now attempting to get 
the word out to businesses thru 
mailers, commercials, radio and 
podcasts,” she said, adding that 
business owners who want more 
information about the program 
can watch a taped discussion 
between herself; John Gentry, the 
president of Positronic Industries 
in Mount Vernon, which has 
the Safety SMART designation; 
and Daniel Stark, the on-site 
consultation program manager 
with the Department of Labor, 
by visiting labor.mo.gov, click on 
News and Notices and then click 
on Labor Talk Podcasts.

More information is also 
available at http://www.labor.
mo.gov/DLS/WorkplaceSafety/
sharp_companies.asp.

A study performed by the 
University of South Dakota on 
SHARP showed that companies 
continue to have a reduction 
in their injury and illness rates 
once they are awarded into the 
program.  

Little less competition for dining dollars

DOL promotes free safety program for small business
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Tax Time And 
Homeownership

If you are a homeowner, make sure 
you take advantage of all the credits 
available to you when you file your taxes 
this year.   Numerous deductions and 
credits are available for homeowners. 
These include capital gains and mortgage 
interest deductions, as well as credits for 
energy-efficienct upgrades. 

To get the latest information on en-
ergy credits for this year’s tax return, visit 
EnergyStar.gov. You may be able to de-
duct portions of improvements on every-
thing from windows and doors to water 
heaters. 

Why do homeowners get such special 
treatment? For starters, the National As-
sociation of Realtors reports that “home 
owners pay 80-90 percent of all U.S. fed-
eral income taxes.” And the credits and 
deductions don’t just benefit wealthy 
homeowners. 

Ninety-one percent of home owners 
who claim the mortgage interest deduc-
tion earn less than $200,000 a year, and 
the ability to deduct the interest paid on 
a mortgage can mean significant savings 
at tax time. For example, a family who 
bought a home in 2010 with a $200,000, 
30-year, fixed-rate mortgage, assuming 
an interest rate of 4.5 percent, could save 
nearly $3,500 in federal taxes when they 
file this year. (NAR) 

NAR President Ron Phipps says that 
homeownership has many positive im-
pacts. “Recent proposals to reduce or 
eliminate the mortgage interest deduc-
tion and remove government support of 
the housing finance market could have 

disastrous consequences for the econo-
my, not to mention making it harder or 
nearly impossible for millions of families 
to own their own homes. We believe 
America must continue to invest in home 
ownership, for the future of our families 
and our nation.” 

Need some tips for this tax season? 
Take a trip over to houselogic.com, a free 
source of information from NAR, for the 
latest tips. 

If you would like a detailed sales 
report on your specific property type or 
neighborhood, or would like to ask a lake 
real estate question, contact C. Michael 
Elliott & Associates at 866.Your.Lake or 
cme@yourlake.com  View thousands of 
lake area listings at www.YourLake.com.  
You can also log your opinions on Mi-
chael’s real estate blog, www.AsTheLake-
Churns.com

C. Michael Elliott of C. Michael Elliott 
& Associates is located at 3738 Highway 
54, Suite 103, Osage Beach, MO 65065.  
You can reach him at 573.365.3330 or 
cme@YourLake.com.  

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

3535 Osage Beach Parkway, Suite 401
Osage Beach, MO

www.millsinsurance.com

573-302-1616

Choices.

We’re on your side...  because life happens!

When it comes to protecting what’s important to you, let 
Mills & Sons Insurance help you make the right choice.

Ozark Coast Kiwanis Gives $500 To Sweet Dreamzz
The Kiwanis Club of Ozark Coast, serving the Lake area, donated $500 
to Sweet Dreamzz at a recent luncheon of the club.  
Presenting the check to Lynn Denbow (left), director and founder of 
Sweet Dreamzz, and Jean Gann (right), president, was Becky Panchot 
(center), president of the Ozark Coast Kiwanis Club. The mission of 
Sweet Dreamzz is to provide new, warm, safe pajamas and nurturing 
books to The Kiwanis Club of Ozark Coast has served Osage Beach, 
Lake Ozark, and surrounding areas. For more information, see www.
ozarkcoastkiwanis.org.
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•  Be immune to rate hikes
•  Reduce or eliminate your electric bill
•  Have Ameren pay you
•  Receive a $2,000 rebate for every kilowatt 
 you install
• Get a 30% federal tax credit
•• Businesses can depriciete 100% 
 of the solar system in 2011!
•  Run your electric meter backwards
• Do something for the environment
•  Promote green jobs and economic  
 development with American made 
 solar products!

Missouri Solar Applications, LLC

573-659-8657

Thanks to a historic clean energy ballot 
initiative, Ameren electric customers 
can install a solar electric system on 
your home or business economically 

and generate free electric energy.

Moberly
Columbia

Jefferson City
Lake Area

continues from page 1
with heated opposition from 
neighbors, the commission again 
said “No.” 

In the meantime, Prewitt 
cleared the property and built a 
lakeside pool, tiki bar and other 
amenities. In 2009 he opened 
for business, operating under a 
catering license issued to Shady 
Gators - a maneuver that’s totally 
legal, according to Mike O’Connell, 
communications director for the 
Missouri Department of Public 
Safety.

“There are three key points 
you have to meet to get a catering 
license,” O’Connell said. “One, 
you have to already operate out 
of a ‘brick-and-mortar’ business; 
two, you have to have the property 
owner’s permission; and three, you 
have to have to obtain a permit 
from your local city or county. He’s 
met all those requirements and 
is in compliance with state liquor 
statutes so we can’t tell him where 
he’s able to use that permit.”

Prewitt said he also has 
requested, paid for and then 
obtained catering licenses from 
Camden County since 2009. The 
“Lake of the Ozarks Business 

Journal” filed a Sunshine Law 
request for copies of those 
permits from the Camden County 
clerk’s office but was told in a 
written response, “It would be 
inappropriate for us to release any 
information at this time due to the 
fact there is an ongoing litigation.”

In 2009 Prewitt filed a federal 
lawsuit against the county 
seeking to overturn the Planning 
and Zoning Commission’s 
decision. Soon after that suit was 
dismissed, the county requested 
both temporary and permanent 
injunctions.

In his written statement, 
Prewitt said the injunctions are 
just another attempt to prevent the 
legitimate use of private property 
on Gator Point.

“The Gator operation 
employees more than 150 people 
and since 2008 has paid more than 
$1,760,000 in payroll and payroll 
taxes. Those taxes have more than 
doubled since the development 
of the Point in mid-summer 2009.  
Money paid to employees is spread 
throughout the local economy 
with an important multiplying 
effect,” he said, adding that over 
the last three years, more than 

$350,000 in state tax revenue has 
been generated on the Point, 
$78,000 of which ended up in 
Camden County coffers. 

“Now, the commission is 
moving to stop that revenue flow 
by once again intervening in an 
inappropriate way. In the past, 
the commission has threatened 
Sunrise Beach officials, derailing 
a legal annexation process, urged 
the Federal Energy Regulatory 
Commission to refuse legitimate 
dock permits and attempted to 
interfere with issuance of state 
liquor permits,” he said. “All of this 
interference has been the result of 
a zoning decision that has no basis 
in reality.”

Prewitt said in depositions 
associated with a previous lawsuit, 
Commissioners Bev Thomas and 
Thom Gumm, then-presiding 
commissioner Carolyn Lorraine 
and Hall all pointed to traffic issues 
as the basis for refusing proper 
zoning for Gator Point. However, 
Prewitt said that’s not a legitimate 
argument.

“Since the closing of the club at 
Horny Toad the traffic in the area 
has been reduced significantly. 
Viewed realistically, there is 

weekend traffic in the area, just 
as there is everywhere in the lake 
area.  Peak business times for the 
Gator operation are Fridays and 
Saturdays after 10:30 p.m. when 
there is little other traffic in the 
area. A few hours, two days a week 
three months of the year does not 
constitute a traffic crisis,” he said.

“Now, Mr. Hall has called for 
me to conduct a traffic study of the 
area, telling me to ‘put my money 
where my mouth is.’ It seems 
reasonable that if traffic were the 
primary concern of Mr. Hall and 
the commissioners, the county 
would have done some kind 
of study before allowing major 
development at the Toad complex, 
which is just across the cove from 
Gators and on the exact road 
system in question. They did not.  I 
question why a countywide traffic 
study was not part of the so-called 
Comprehensive County Zoning 
Study that supposedly preceded 
institution of the current zoning 
laws,” Prewitt said, adding for the 
past four years he paid to use the 
Toad parking facilities and run a 
bus system to relieve traffic around 
Gators.  

Prewitt also took exception 

to Hall’s statements that the 
residential nature of nearby 6-mile 
cove is cause for denying rezoning.

“From a practical standpoint, 
those with objections are nearly a 
quarter mile away across a cove. 
They can barely see Gator Point. 
Nearly 100 of Gator’s closest 
neighbors have recently signed 
a petition given to Presiding 
Commissioner Chris Franken in 
support of the Point operation,” he 
said.

However, Franken said while he 
received the 73-signature petition, 
conducted very informally by 
a resident who lives near Lazy 
Gators, fewer than half of the 
signatures collected were from 
“close neighbors.”

“There are about 10 people 
who had Lake Ozark post office 
boxes, and those people could 
live close, and there are another 
couple dozen in the immediate 
area but several others listed 
their addresses in Camdenton, 
Osage Beach, Iberia, Macks Creek, 
Laurie – all places that wouldn’t 
be affected in the least bit by this 
business,” Franken said.

Hall said because of the ongoing 
litigation between Prewitt and 
Camden County, he was unable to 
comment on Prewitt’s statements.

Battle over zoning headed to court
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million dollar

100 members and 30 potential members will all have the 
chance to win one of 5 - $50,000 prizes!

One lucky member will have the chance to win 
$1,000,000!

During the Eldon Golf and
Country Club’s

$1,000,000 Membership
Drive Shootout!

www.eldoncountryclub.com

SATURDAY JUNE 11, 2011

BUSINESS JOURNAL - CENTRAL BANK - NAUGHT-NAUGHT AGENCY - MILLER AUTO NAPA
LLOYD BELT AUTOMOTIVE

Sample from many of the Lake Area’s finest restaurants  
Vote on your favorites in different categories  

Plus kids activities, pampering & more!! 

Andy’s Frozen Custard 
Bandana’s BBQ 

Half-Sauced Bar-B-Que 
Harry & David 

J Bruner’s Classic Steakhouse 
Michael’s Steak Chalet 

Paul’s Supermarket 
Pickled Pete’s Sports Bar & Grill 

Ruthie D’s Restaurant 
Seven Springs Winery 
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35 GOLF COURSE ROAD • ELDON
573-392-4172 • WWW.ELDONCOUNTRYCLUB.COM

$39
Memberships Available

starting at per month

10 Rounds of Golf

$300
including cart rental

THE LAKE’S
LONGEST
LASTING TRADITION.
THE LAKE’S
LONGEST
LASTING TRADITION.
THE LAKE’S
LONGEST
LASTING TRADITION.

Does your property have a steep incline 
that’s dif� cult to get up and down?
Lake Shore Tram has a great alternative to steps!
Lake Shore Tram Li�  Systems are designed to integrate versatility and 
convenience with safety and an attractive appearance. 
Installation of a Lake Shore Tram Li�  System will help you fully realize the 
enjoyment of your unique hillside setting. You will enhance the value of your 
property and forever eliminate the climb up and down your hillside. Wide 
doorways & ‘so� ’ starts & stops also make it ideal for the elderly and handicapped.

800-730-3665
www.LakeShoreTram.com

Lake Shore Tram
The Lake West Chamber was pleased to welcome Big Boys Truck Gear 
into their membership with a recent ribbon cutting. Come and see 
Greg or Ron to get a quote on repairing your boo boo.  Pictured l to 
r: Judy Smith, Jess Wadle, Liz Brown, Kim Nickel, Stanley Field, Greg 
“Big Fish” Nickel and Shanel Howard. 

Van Anderson, President of 
Anderson Creative Marketing 
& Design, LLC announced the 
addition of John Adam Caran 
to the Anderson Creative firm. 
Caran is a 27-year veteran of 
the radio industry and has re-
ceived multiple awards from 
the Missouri Broadcasters As-
sociation as well as the Radio 
Advertising Bureau. “We are 
looking forward to the addi-
tional professional expertise 
John will offer clients and the 
communities we serve,” said 
Anderson.

In 2009, John was appointed 
to the board of directors of the 
Missouri Broadcasters Asso-
ciation and currently serves on 
the Board of Directors of the 
Lake Area Chamber of Com-
merce, the Lake of the Ozarks 
Convention & Visitors Bureau 
as well as Lake Ozark Day-
break Rotary Club where he is 
a past President. “ I have long 

admired the professionalism 
and leadership Anderson Cre-
ative offers and I look forward 
to lending assistance to clients 
as a part of their organization,” 
said Caran.   

Anderson Creative Mar-
keting & Design, LLC can be 
reached at Anderson-Market-
ing.com

Anderson Creative Marketing & 
Design announces staff addition

John Adam Caran

LAKE AREA SART Sexual Assault Response Team

Bi-Annual Fundraiser 
Garage Sale

April 16th, 2011
7am-4pm

Harper Chapel United Methodist Church
5567 Hwy 54, Osage Beach (next to city hall)

We are collecting items for sale at this time.  
To arrange for pickup call Anne at 573-434-1286
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The Camdenton Area Chamber of Commerce recently held a ribbon 
cutting for Hope for Life Counseling, LLC, a professional, non-denom-
inational, Christian-based counseling service. Office hours are from 
9:00 AM to 5:00 PM, five days a week, with weekends and after hours 
as needed.  The office is located at  985 E. Hwy 54.  Phone:  573-317-
9000.

Gallup Map celebrated membership in the Lake Area Chamber of 
Commerce with a recent ribbon cutting ceremony.   Pictured along 
with TAG Team Members & Chamber Active Volunteer Ambassadors 
from left to right are:   Michelle Cook, Lake Area Chamber Market-
ing Director; Steve Naught, Lake Area Chamber Board Member; Se-
lynn Barbour, Country Crossroads; Becky Panchot, Wally’s Refrigera-
tion; John Caran, Lake Area Chamber Board Member; Courtney Hurt, 
AFLAC; Melissa Carroll with Morgan & Taylor, Lake Printing; Steve 
Schmidt; and Pat Carroll, Manager.

The Lake Area Chamber of Commerce was pleased to announce new 
member Laminated Panel Systems Inc., with a ribbon cutting ceremo-
ny. 417.847.0360 or visit www.lpspanels.com Pictured along with TAG 
Team Members & Chamber Active Volunteer Ambassadors from left to 
right are:  (1st Row) Selynn Barbour, Country Crossroads; Nora Young, 
President; Jesse Rose, Sales; Becky Panchot, Wally’s Refrigeration; 
Courtney Hurt, AFLAC; John Caran, Lake Area Chamber Board Mem-
ber. (2nd Row)   Steve Schmidt; Michelle Cook, Lake Area Chamber 
Marketing Director; Melissa Carroll with Taylor & Morgan, Lake Print-
ing; Steve Naught, Lake Area Chamber Board Member.

Ribbon Cuttings
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by Nancy Hogland
The Lake of the Ozarks 

Watershed Alliance Low Im-
pact Landscaping (LOWA LIL) 
workshop scheduled for March 
26 filled so quickly that the or-
ganization decided to plan an-
other.

That class, which provides 
information on such topics as 
healthy lawn care and soils, 
pest management, rain gar-
dens, vegetated buffer strips 

and how to make rain barrels, 
will be held over the sum-
mer but according to Caroline 
Toole, who wrote grants to fund 
the program, the details will be 
available soon on LOWA’s web-
site at www.soslowa.org.

“Test results show our lake 
is healthy now but we want to 
keep it that way. When it starts 
raining hard and fast, the first 
wash of runoff picks up ev-
erything – and where do you 

think it ends up? The workshop 
teaches how to landscape your 
yard in order to catch that run-
off and keep it out of the Lake. 
Not only can we have beautiful 
yards by capturing that rain-
water and allowing it to slowly 
seep into the ground, we can 
also help replenish our aqui-
fer – recharge our well water,” 
she said, adding that keeping 
the water at a healthy level for 
people while allowing it to con-
tain enough algae to maintain 
a healthy environment for fish 
was a “balancing act. We need 
some phosphorous and ni-
trogen but too much plant life 
can leave the lake looking like 
pea soup. That’s exactly what 
happened to Table Rock Lake 
in 1999 and when the water 
turned green, the tourists left. 
We want to avoid that – deal 
with Lake of the Ozarks in a 
proactive way – which will keep 
the EPA out and prevent a lot of 
extra regulations.”

LOWA, organized in 2006, 
recently received a $740,000 

grant from the U.S. Environ-
mental Protection Agency to 
implement the program. LOWA 
Executive Director Donna 
Swall said over the next four 
years the grant will be used to 
pay the salaries of an executive 
director, a project manager, an 
administrative assistant and a 
webmaster to administer the 
grant. A portion also will be 
used to pay Geosyntec Solu-
tions, a water quality monitor-
ing company.

Toole said LOWA is currently 
working with Geosyntec to 
determine where tests will be 
conducted. She said they plan 
to sample water in three coves 
between Bagnell Dam and the 
19 mile mark where there is lit-
tle or no development in order 
to establish a baseline; in three 
coves where homes are hooked 
to septic system; and in three 
where homes are on central-
ized sewer systems. Sampling 
will begin this month and will 
continue once a week for 20 
weeks. 

“We hope that many of the 
homes and businesses in those 
coves will, over the next year, 
redo their landscaping using 
the techniques that we’ll be 
presenting in the workshops. 
Then we’ll go back in 2013 and 
conduct the tests in the same 
locations that we tested this 
year to see if the landscaping 
made a difference,” she said.

In the meantime, DNR will 
continue to conduct water 
quality tests paid for by Ame-
ren. Toole said this year’s sam-
ples will be collected between 
the 61 mile-marker and Tru-
man Dam. Because there aren’t 
as many coves at that end of 
the Lake, fewer samples will be 
taken so the same sites will be 
sampled every month.

More information on low 
impact landscaping can be 
found at www.missouriconser-
vation.org; www.grownative.
org; www.marc.org/water; 
www.jamesriverbasin.com; 
and www.extension.mis-
souri.edu. 

THE BIGGEST & BEST SELECTION OF

OFFICE SUPPLIES
EASY ONLINE ORDERING - QUICK FREE DELIVERY 

EXCEPTIONAL SERVICE - GREAT PRICES

15% Off First On-Line Order • Use Promo Code 0411
www.datacomminc.com • 573-348-1440

www.pmglake.com
3524 Osage Beach Parkway, Osage Beach 

573 365-3800 •  800 237-3434

Offering the largest selection of condos 
and homes for Vacation Rentals

First Communion & Baptism

10%
First

Communion 
Dresses

off

Divinity Religious Gift Shop

Coupon must be presented at 
time of purchase.

Expires 04-30-2011.

Divinity Religious Gift Shop

www.divinitygiftshop.com
108 High St. • Jefferson City • Mon. - Fri. 9-5:30 • Sat. 10-4:30

Environmentally friendly landscape program in full bloom
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GIRAFFES AT LAKE OF THE OZARKS
Yes, Virginia, there are giraffes at Lake 

of the Ozarks but they are not the el-
egant long-necked animals one sees at a 
zoo.  These are sandstone rock-veneered 
houses indigenous to the Ozarks. When 
you see them you can be almost certain 
the structure, whether a commercial 
building or private home, was built be-
tween 1920 and 1950. In the 1930s, 40s 
and 50s they were so common that you 
could drive down almost any lake road 
and fi nd rows of them because the cot-

tages and cabins at many resorts were 
giraffe-rock structures. Some of these 
structures can still be found scattered 
about at the Lake along highways, lake 
roads, and city streets in towns like El-
don, Camdenton and Versailles.

The photo that accompanies this ar-
ticle was taken by the author in 2002 and 
shows the John and Ruth Porter home at 
Brumley, Missouri, which was built in 
1949. It was one of the most attractive gi-
raffe rock homes in the Lake region. It no 
longer exists but once sat along Highway 

42 not far from Porter’s gas station and 
store at Brumley where they had an ar-
tesian well. 

The word “giraffe,” an Ozarkian archi-
tectural term, was applied to them be-
cause the rock was brown or ochre-col-
ored sandstone and gave the buildings a 
giraffe-like coloration. In the Lake area 
the stone was quarried west of Camden 
and at several locations in Miller County. 
It was inexpensive at the time and build-
ers attached the stone with the bedding 
plane perpendicular to the ground. The 
stones, usually just a few inches thick, 
were irregular in shape and the mortar 
was raised, rounded and later painted 
black, white, gray or maroon.  No one is 
quite certain when the tradition of paint-
ing the mortar began.

Reinhard Hildebrand died of a heart 
attack on May 9, 1949, at the age of 75. He 
is buried in the Conway Cemetery.  The 
photo that accompanies this article, cir-
ca 1940 by L. L. Cook, gives a composite 
view of his resort. More about the history 
of Hildebrand’s resort can be found  in 
the author’s book History & Geography of 
Lake of the Ozarks, Volume One.  �

This historical sketch is from the col-
lection of H. Dwight Weaver.

Weaver is the author of fi ve books on 
the history of the Lake of the Ozarks.

Weaver’s new book “Historic Bagnell 

Dam Boulevard, Past and Present” is 
designed as two tours, both beginning 
at the Dam and moving westward. One 
tour features businesses consecutively on 
the north side of the Boulevard, and the 
other tour features businesses consecu-
tively on the south side of the Boulevard.  

“Historic Bagnell Dam Boulevard, 
Past and Present” is available now at re-
tail locations around the Lake.

Contact him 
at dwightweav-
er@charter.net 
or call 573-365-
1171 for more in-
formation.  Visit 
www.lakeoftheo-
zarksbooks.com 
for more infor-
mation.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

Providing Professional Engineering Services
Transforming your ideas into reality!

CIVIL ENGINEERING
LAND SURVEYING
FLOOD CERTIFICATES

Survey - Layout - Stake
Evaluate - Design - Guidance

Establish Boundaries & set backs - Topography
Could eliminate the need for � ood insurance - eLOMA

 Inspection & submission of permit app.
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www.1PerfectLakeHome.com

4617 Osage Beach Parkway  
Osage Beach - Across from the Outlet Mall

573-216-4690 Bruce
573-216-4039 Jan

5 Bedrooms, 3 Baths
Open Floor plan
Stone Fireplace
All Appliances
100’ Lake Front!

Osage 36 MM
Blacktop Road
No Steps - Flat Lot
3-Well Concrete Dock 

www.AdamsAtTheLake.com

Why wait to buy or refinance? Call or visit any of our Mortgage Loan professionals...  

We’re here to help.

Kitty Roberts Gwen SullensGary Tuorto Joni McGuire Kathy BeezleyTatum Pierce

Mortgage rates
are the lowest in nearly 50 years!

(573) 365-BANK (2265) | www.bank-star.com

Main Lake Area Office
1196 Horseshoe Bend Pkwy

Lake Ozark, MO 65049

Hy-Vee Supermarket 
Osage Beach, MO 65065

Open 7 Days
...Where YOU are the STAR!

PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

BEST PRICES ON ALL MAJOR TIRE BRANDS

WWW.PRECISIONAUTOANDTIRE.COM
348-2233348-2233 1024 INDUSTRIAL DR.

OSAGE BEACH MO
Providing Professional Engineering Services

Transforming your ideas into reality!

CIVIL ENGINEERING
LAND SURVEYING
FLOOD CERTIFICATES

Survey - Layout - Stake
Evaluate - Design - Guidance

Establish Boundaries & set backs - Topography
Could eliminate the need for � ood insurance - eLOMA

 Inspection & submission of permit app.

The Lake West Chamber welcomed Always Soft Water into their mem-
bership with a recent ribbon cutting.  Always Soft Water Conditioners 
has offered Quality Water Treatment Sales, Service and Rentals, at 
the Lake of the Ozarks Since 1993.  Call Kelly & Paul at 346-1919 or visit 
www.alwayssoftwater.com   Pictured l to r: Rose Vanderbeck, Mike 
Kenagy, Kevin Anderson, owners Kelly & Paul Imhoff, Judy Smith and 
Ellen Bozich.

The Lake West Chamber had a recent ribbon cutting event for new 
member Heartland Landscape Group.  Heartland Landscape Group is 
located at 6386 Hwy. 54 in Osage Beach. 573.302.8866 or sales@heart-
landlandscape.com. Pictured l to r: Richard Hackathorn, Mike Cart-
er, Sherry Nielsen, Mike Kenagy, Shannon Brown, Ellen Bozich, Judy 
Smith, Brandi Peterson, Jessica Deters, Scott Robinson and Liz Brown.

Ribbon Cuttings
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THE 27th ANNUAL

KELLY’S CLOWN GOLF CLASSIC
APRIL 30 - MAY 1, 2010

OSAGE NATIONAL GOLF RESORT
to Support our Local Dream Factory!

Saturday April 30th
RE/MAX Long Drive Event 3-5 p.m.

$40 per 6 Balls - Osage National Golf Resort
Auction, Cocktails & Reception

Hors d’ ouevres & Drinks

Sunday May 1st
8:00 a.m. Breakfast provided by Mills Insurance

Check-in with Osage National
10:00 a.m. Tee-Off River & Mountain

BUILD YOUR OWN 
THREE-MAN TEAM!
Or Really Make a Day of It, Form 

Two 3-Man Teams with a Bunch of 

Buddies and all 6 Play Together!

Name Player One

Name Player Two

Name Player Three

Team Email:________________________

Entries limited to the fi rst 144 received

Enclose Entry Fee for Each Player, checks 

made payable to Kelly Clown Golf Classic

Mail entries by April 26th to

The Dream Factory, Inc.

POB 719 Osage Beach MO 65065

For More Information Call:

Randy Kelly 573.348.4700

Ryan Manselle 573.365.1950 ext.10

KELLYS
CLOWN
GOLF

CLASSIC

Based on total entries as many as
Six players (3 from each bracket) will

advance to the Regional Championship!

Local qualifi cation event!

APRIL 30• 3-5 P.M.OSAGE NATIONAL
$40 Per 6 Balls

All proceeds from the event benefi t
our local Dream Factory!

 Division 1 - Open
 Division 2 - 45 & Older

Hit as many balls as time allows!

Name ______________________________

Email ______________________________
Enclose at least $40 and mail to Ryan 
Manselle, Osage National Golf Resort,

400 Osage Hills Rd Lake Ozark, MO 65049

THREE-PERSON SCRAMBLE GOLF TOURNAMENT

CORPORATE
SPONSORSHIP LEVELS
Player: $150 includes pairings party, 
round of golf and lunch
SILVER LEVEL: $150 Pairings Party for 2
GOLD LEVEL: $300 One player entry and 
sponsorship
TITANIUM LEVEL: $500 Two player entry and 
sponsorship
DIAMOND LEVEL: $1000 Three player entry 
and sponsorship
SOCIAL FEE: $25 PER GUEST

Name ______________________________

Phone _____________________________

Address ____________________________

LODGING SPECIAL
Special Rate! 2 bedroom 2 bath for

$139 per night Call 573.365.1950 ext.20

For More Information Call:
Randy Kelly 573.348.4700

Ryan Manselle 573.365.1950 ext.10
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Bank ‘Sense’
Gary Tuorto, V.P., Strategic 
Planning, Bank Star One 

No better time to 
purchase a home

Spring is upon us and there is no 
better time than today to purchase a 
home or refinance your current mort-
gage. Interest rates remain at all time 
lows and home prices have depreciated 
to the point where home affordability 
is at its highest levels in years. Whether 
you are a first time home buyer or are 
refinancing a current residence, there 
are still competitive mortgage programs 
available to qualified borrowers.

The mortgage lending programs 
available today consist mainly of con-
ventional financing backed by Fannie 
Mae and Freddie Mac, government loan 
programs such as FHA, VA, and USDA. 

When considering a mortgage loan, 
there are many factors involved in mak-
ing the best financing decision. While 
underwriting guidelines have tightened 
over the past several years, lending re-
quirements today are not insurmount-
able. Additionally, understanding all 
the factors involved in a mortgage loan 
transaction could save you thousands of 
dollars over the life of your loan. These 
factors include having an understanding 
of the loan programs available, what the 
credit requirements are, what down pay-
ments requirements are, what are the 
interest rates, what items are included 
in closing costs, what is typical time 
frame for closing a transaction, and how 
can you best prepare yourself before at-
tempting to qualify for a mortgage.

Let’s begin with discussing the loan 
programs available and their down pay-
ment requirements. Conventional loans 
backed by Fannie Mae and Freddie Mac 
require a minimum 5% down payment. 
These loans require a minimum 620 
FICO score and have a maximum loan 
amount in the state of Missouri of up to 
$417,000. Private mortgage insurance 
will be required on conventional loans 
in which the down payment was less 
than 20%. This is an additional cost to 
the borrower and insures the lender for 
the risk involved in making a mortgage 
loan with less than 20% down payment. 
Conventional loans can be obtained for 
financing on primary residences, second 
homes, or non-owner occupied proper-
ties. 

FHA mortgages carry a 3.5% mini-
mum down payment requirement and 
620 minimum FICO score. These loans 
also require an upfront mortgage in-
surance premium of 1% of the loan 
amount which will be financed into the 
total loan amount. They also carry a 
monthly mortgage insurance fee which 
is determined by the actual down pay-
ment made. All properties must be a 
primary residence for a FHA purchase 
mortgage.

VA mortgage loans offer a 0% down 
payment requirement, no monthly mort-
gage insurance, and a minimum FICO 
score of 620. Eligible borrowers must be 
veterans, active duty personnel, certain 

reservists, surviving spouses of persons 
who die on active duty, and certain 
spouses of active duty personnel who 
are (a) missing in action, (b) captured 
in the line of duty by a hostile force, 
(c) forcibly detained by a foreign gov-
ernment or power. There is an upfront 
funding fee which can be financed into 
the loan amount unless the borrower is 
exempt. 

USDA Single Family Housing Guar-
anteed Loan program is also a 0% 
down payment program. In addition, 
there is currently no monthly mortgage 
insurance cost and you do not have 
to be a veteran or active duty person-
nel to qualify or minimum FICO score 
requirement. USDA will only lend on 
single family homes and they must be a 
primary residence of the borrower. Their 
upfront guarantee fee is 3.5% of the 
loan amount and can be financed into 
the loan. There are no maximum loan re-
strictions however; these loans are only 
available in areas where the population 
is less than 20,000. 

In addition to finding the right loan 
program that best fits your needs, exam-
ining interest rates, closing costs, and 
underwriting turn times are important. 
Interest rates are currently at or near all 
time lows, although it has been fore-
casted that rates may be trending higher 
as the economy continues to improve. 

Your closing costs will generally con-
sist of the following fees and prepaid 
items: Credit report fee, Appraisal fee, 
Flood Determination fee, Tax Service fee, 
Underwriting fee, Administration fee, 
Government Recording fees, Property In-
spection fees, Title fees, Prepaid Escrow 
fees, Per Diem Interest charge, Mortgage 
Insurance fees. 

The number of closing fee items and 
actual costs will vary dependent upon 
the type of transaction you are under-
taking, the lender you choose, and the 
vendors involved, such as the credit 
bureau or title company used in the 
transaction.

To help prepare you to qualify for 
the best mortgage program available 
and obtain the lowest interest rate, one 
needs to look at the following critical ar-
eas before applying for a mortgage loan. 
Previewing your credit history and score 
is a prudent measure to make sure you 
have the credit requirements covered in 
order to qualify and obtain the lowest 
interest rate. Stability in your employ-
ment and spending habits is also im-
portant. Lenders look for verifiable and 
stable income and employment history. 
Once a loan application has been made, 
do not make any major purchases that 
will increase your debt load and upset 
your qualifying ratios. Gather all neces-
sary documentation such as recent pay 
stubs, W2’s, Tax Returns, and asset infor-
mation which will be vital in the under-
writing of your loan application.

David Braddy is the General 
Manager of Bolivar Insulation Sys-
tems in Linn Creek Missouri, you 
can contact him at 573-346-3321 
for more information.

PEACE OF MIND
BY CULLIGAN LAKE OF THE OZARKS

Now is the time to stop hard water in it’s tracks.
Soft water provides:

Smooth skin
Soft hair
Sparkling, clean dishes.
Saves money by using less energy, cleaning products, 
laundry soaps and personal hygiene products. 

For only $9.95* you can have Peace of 
Mind that your water is being taken care of 
by the experts. Enjoy high-quality Culligan® 
water without any of the hassles!

Equipment Installation
Delivered Salt
Scheduled Service 

*$9.95 for the �rst 3 months, then standard rates apply. Installation may be extra. 
Cannot be combined with other offers from your participating Culligan dealer. Limited 
time offer.

277 LOWER BUSINESS PARK ROAD | LINN CREEK, MO 65052
573-346-5221 | CULLIGANPRO.COM

Never Buy a Water Softener Again!
Now that’s peace of mind!

CALL OR STOP BY OUR NEW SHOWROOM!

206-CULL-11-Ozark-Peace of Mind-10.4x10.4-FA.indd   1 2/7/11   12:51:08 PM

Schedule your pest control service today

It’s a fact: termites and pests are more damaging to your home than
water leaks.  We offer the best, reasonably priced termite and pest
control service available.  Our service is custom tailored to your
needs, and there is no cost for us to evaluate your problem.

573-964-1100
www.abpest.net

Termites giving you an
extreme home
makeover?
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by Nancy Hogland
Eight longtime friends of 

hotelier John Q. Hammons 
will have to wait a little longer 
to learn if they will ever again 
be able to see or phone their 
friend. And the public may nev-
er have the opportunity to learn 
why those visits were halted in 
the first place. 

The group, many of whom 
formerly met with Hammons 
weekly, if not daily, was frus-
trated because they haven’t 
been allowed to have any con-
tact with Hammons since 
September 2010 when he was 
moved into a Springfield area 
nursing home. In early March 
they filed a petition for guard-
ianship in Greene County Cir-
cuit Court. The hearing on 
guardianship was scheduled 
for March 22 but a week before 
the hearing, attorneys told the 
judge they would not be ready 
and requested a postponement. 

In the meantime, attorneys 
for Hammons requested the 
records from the hearing be 
sealed and on March 18, Pro-
bate Judge Michael Cordonnier 
granted that request. Probate 
Commissioner Carol Aiken had 
been slated to hear motions in 
the case but an attorney repre-
senting Jacquie Dowdy, CEO of 
Hammons Hotels and Resorts, 
asked that Aiken be “disquali-
fied” from hearing the case. No 
reason was given.

The petition alleges that 
Hammons’ interests are not be-
ing served by Dowdy, a 30-year 
employee and personal assis-
tant to Hammons, who last Oc-
tober took over as CEO. 

Before a heart surgery in 
2008, Hammons, who has 
no children or close relatives 
and whose wife is in a nursing 
home, gave Dowdy power of 
attorney. In addition to run-
ning the company that also 
meant Dowdy was in charge 

of Hammons’ health care. She 
exercised that authority last fall 
when Hammons was hospital-
ized for another heart proce-
dure.

Steve Minton, former senior 
vice president of architecture 
for Hammons, said in a televi-
sion interview that after his 
boss was moved to a nursing 
home to recover from the pro-
cedure, he and other friends 
were told that Hammons 
needed two weeks isolation to 
recover. However, Minton said 
weeks then turned into months 
and no one has been allowed to 
speak to Hammons since.

Other members of the group 
who were interviewed said 
they are being told the “no-
visitor” policy is doctor’s orders 
- that Hammons is too frail for 
guests. However, those friends 
said they fear Hammons thinks 
he has been deserted. They also 
said Hammons has been spot-
ted at his doctor’s office and ap-
pears to be in good health.

The eight-member group 
asked a judge to strip power of 
attorney from Dowdy and ap-
point Greene County Public 
Administrator David Yancey 
as guardian to make decisions 
regarding Hammons’ personal 
care. The group stressed they 
are not interested in Hammons’ 
business dealings or finances.

Soon after Dowdy took over, 
Minton; Scott Tarwater, long-
time executive vice president 
of development for John Q. 
Hammons Hotels and Resorts; 
and several others in execu-
tive positions were let go. Some 
projects, including Chateau 
on the Lake, a $100-million 
European-style waterfront ho-
tel to be located on 28 acres 
off Passover Road, were put on 
hold. Although Hammons had 
promised to start construction 
this spring, in January Dowdy 
visited Osage Beach to tell city 
officials the project was going 
to be delayed until economic 
conditions improved enough to 
make the project feasible.

In a later interview, City Ad-
ministrator Nancy Viselli said 
she had no reason to doubt 
Dowdy’s reasoning. She said al-
though city officials were anx-
ious to get the project under-
way, they understood Dowdy’s 
concern about the economy.

Hammons future, as has 
been recent past, to be  
decided behind closed doors

Every Thursday 
Night!

The Lake’s Largest Sports Bar 
& Indoor Concert Venue!

ENTERTAINMENT
(573) 348-1443 • STONECREST MALL • OSAGE BEACH 

your gameday headquarters!
Daily Lunch & Dinner Specials

Bootleggers Idol  
25 contestants                             

Start at 9pm
live on stage!

Finals April 14th!

April 2nd -Well Hungarians -- 
Top Band in Midwest!

April 9th -Dolewite - Old 
School Hip Hop!

April 23rd  Members Only -  
#1 80’s Cover Band!

April 30th -#1 Coverband -  
CONTAGIOUS!Coming In May

Dueling Pianos Show!

by Nancy Hogland
Since October 2010, the FBI’s 

Internet Crime Complaint Center 
(IC3) has received more than 150 
complaints from business owners 
who received phony notices that 
their federal tax payments were 
rejected.

Last year the IC3 warned 
about phishing e-mails purport-
edly from the Electronic Federal 
Tax Payment System (EFTPS). 
Although different versions of 
this spam campaign exist, many 
complainants reported that the 
emails they received were titled 
“LAST NOTICE: Your Federal 
Tax Payment has been rejected.” 
Emails stated, “The problem is 
that system doesn’t process your 
company ID on holidays and we 
moved your tax payment batch 
to a waiting list.” Recipients were 
then directed to click on the link 
provided to obtain more details 
about their company’s status 
and tax payment batch file. Some 
complainants reported using the 
electronic system to pay their es-
timated quarterly taxes, so the 
email appeared relevant.

Other related phishing emails 
claimed that the identification 
number used in the “Company 

Identification Field” was not 
valid. Recipients were directed 
to visit hxxp://eftps.gov/r21 and 
then told to “check the informa-
tion and refer to Code R21 to get 
details about your company pay-
ment in transaction contacts sec-
tion.”

A recent complaint filed with 
the IC3 reported the same type of 
phishing e-mail except this time, 
the email directed the recipient to 
open an attachment contained in 
the e-mail. The email was titled 
“Your Federal Tax Payment No-
tice.” Like the others, it claimed, 
the identification number used 
in the “Company Identification 
Field” was not valid. To entice the 
recipient to open the attachment, 
the email told recipients to “check 
the attached information and re-
fer to Code R21 to get details about 
your company payment in trans-
action contacts section.”

In addition, the FBI reported 
cyber criminals engaging in ACH/
wire transfer fraud have targeted 
businesses by responding via e-
mail to employment opportuni-
ties posted online. Recently, more 
than $150,000 was stolen from 
a US business via an unauthor-
ized wire transfer as a result of an 

email the business received that 
contained malware. The malware 
was embedded in an email re-
sponse to a job posting the busi-
ness placed on an employment 
website. It allowed the attacker 
to obtain the online banking cre-
dentials of the person who was 
authorized to conduct financial 
transactions within the company, 
then changed the account set-
tings to allow two wire transfers 
to be sent, one to the Ukraine 
and two to domestic accounts. 
The malware was identified as a 
Bredolab variant, svrwsc.exe. Ac-
cording to the FBI, this malware 
was connected to the ZeuS/Zbot 
Trojan, which is commonly used 
by cyber criminals to defraud US 
businesses.

The FBI recommends that 
employers who use employment 
websites to advertise job opportu-
nities remain vigilant in opening 
the e-mails of perspective em-
ployees. They advise that running 
a virus scan prior to opening any 
email attachments may provide 
an added layer of security against 
this type of attack. The FBI also 
recommends that businesses use 
separate computer systems to 
conduct financial transactions.

Internet scams target business owners
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by Nancy Hogland
The 9.0 magnitude earth-

quake that struck Japan last 
month has a lot of people 
talking about what would 
happen if a similar disaster 
struck Missouri – and it’s 
placed a lot more emphasis 
on the importance of two 
upcoming earthquake pre-
paredness events.

At 10:15 a.m. on April 28, 
ShakeOut, the largest earth-
quake drill ever to be held 
in the central U.S., will take 
place. More than 234,000 
Missourians and more than 
1 million people from Ala-
bama, Arkansas, Illinois, 
Indiana, Kentucky, Missis-
sippi and Tennessee, Geor-
gia, Oklahoma and South 
Carolina are already reg-
istered to participate. The 
drill was organized as part 
of the commemoration of 
the 200th anniversary of the 
great New Madrid earth-
quakes of 1811-12. It teaches 

Drop, Cover, Hold On as the 
best way to protect yourself 
in the event of a real earth-
quake. 

Then in May, officials 
throughout Missouri will 
be part of the largest ever 
national level exercise, fo-
cusing on a coordinated re-
sponse to a 7.7 magnitude 
New Madrid Seismic Zone 
earthquake. From May 16-
20, national, state and local 
responders will simulate 
a coordinated response to 
such a quake and the re-
source needs that would 
follow in its aftermath – in-
cluding patient care, com-
munications, transporta-
tion and logistics.

“We don’t know when the 
next big earthquake will hit 
Missouri, but we’ve got to 
be ready when it does,” said 
State Emergency Manage-
ment Agency (SEMA) Direc-
tor Paul Parmenter. “The 
bicentennial provides a 

tremendous opportunity to 
help citizens, emergency re-
sponders and local officials 
prepare for such a natural 
disaster, so we can have the 
best response possible if a 
major earthquake strikes.”

According to informa-
tion provided by SEMA, in 
Missouri, a major New Ma-
drid Seismic Zone earth-
quake would likely be felt 
throughout the state, as well 
as nearby states to the south 
and east.

A 2010 study from the 
Mid-America Earthquake 
Center of the University 
of Illinois predicts nearly 
86,000 injuries and fatali-
ties would result from a 
7.7 magnitude quake. Mis-
souri has a comprehensive 
earthquake response plan 
in place to assist the 47 
counties that likely would 
be impacted most directly. 
However, emergency man-
agement officials are en-

couraging local businesses, 
schools, daycares, medical 
centers and even residents 
to participate in the April 
28 drill in order to be better 
prepared.

A new earthquake pre-
paredness video featuring 
Mid-Missouri fourth grad-
ers is now being used by 
the Central United States 
Earthquake Consortium to 
teach school children – as 
well as the general public 
- what to do to in the event 
of an earthquake. The four-
minute video can be found 
at: http://www.youtube.
com/user/CentralUSShake-
Out.

For more information or 
to register for the ShakeOut, 
visit http://www.shakeout.
org/centralus/. 

For more information on 
earthquake preparedness in 
Missouri visit http://sema.
dps.mo.gov/earthqua ke_
preparedness_2011/.

According to informa-
tion provided by SEMA, the 
New Madrid Seismic Zone, 
centered in southeast Mis-
souri, is the nation’s most 
active earthquake zone east 
of the Rocky Mountains. 
At least three of the larg-
est earthquakes in history 
in the continental United 
States are believed to have 
occurred in that area in 
1811-1812. The largest of the 
quakes was centered in the 
southeast Missouri town of 
New Madrid and occurred 
on Feb. 7, 1812. The earth-
quakes altered the flow 
of the Mississippi River, 
turned rich farmland into 
fields of sand and destroyed 
countless structures. Peo-
ple on the East Coast of the 
United States felt shaking 
and church bells reported-
ly rang as far away as New 
England.

Emergency management asks
businesses, schools, public to ‘ShakeOut’
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www.missouribell.com

Sales ~ 24 Hour Service 
Installation

Servicing Most Brands

Authorized Dealer

(888) 873-0878
15 Harvest Rd (5-77), Camdenton

• All Telephone System Equipment • Fiber Optics 
• Engineering • LANS • WANS 

• Integrated Voice & Data Networks 
• VOIP • Paging • Voicemail Systems

(573) 873-5599

Locally Owned  •  Service After the Sale

Member
Camdenton Area

Chamber of 
Commerce

Free 
Estimates

Serving the Lake Area since 1991
Competitive 

Pricing

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com

When only the best will do... We work with the Lake’s premiere builders to 
bring quality, safety, comfort and distinction 
to your home or project.

From service to design and installation, we’ll meet the 
needs of your home or commercial building!

Drop us an email at: fourseasonsplumb@yahoo.com

1125 Industrial Drive • Osage Beach, MO

573-348-2093

Voted the Lake’s Best Plumber for Four Years!

• Custom Homes
• New Construction
• Remodeling

• Repair Service
• Master Plumbers
• Water and Sewer Lines

info@scottsonwell.com
 573-363-5500

www.scottsonwell.com

• Water Well Drilling
• Complete Geothermal
   Heating & Cooling Systems
• Pump Sales & Service
• Water Softening, Filtration, & Treatment

Residential & 
Commercial

Visit o
ur new Location!

1410 N. Route 5

Camdenton MO 65020
Complete Water

& Geothermal Systems

Ask About Special Incentives Including
Tax Credits & Rebates - Call Today!

State Launches Regional Planning 
Team to Discuss High-Speed Internet 
Expansion in Lake Region

As part of Gov. Jay Nixon’s 
efforts to expand broadband 
and high-speed Internet access 
throughout Missouri, the state 
is hosting a kick-off meeting in 
Camdenton, Mo., to discuss the 
region’s technology needs

The first meeting of the Lake 
of the Ozarks Council of Lo-
cal Governments was held on 
Wednesday, March 30 at the 
Mid County Fire District.

The purpose of the meeting 
was to assess the current status 
of broadband in this area, the 
obstacles faced, and the efforts 
in place to improve availability.

“Broadband is important for 
quality of life to all Missourians 
and allows them to compete 
globally,” said MoBroadband-
Now Director Damon Porter. 
“We are gathering community 
input to create an understand-
ing of where broadband exists 
today and identify areas where 

expansion is needed.”
The Lake of the Ozarks 

Council of Local Governments 
will meet over the next six 
months to gather community 
feedback that will aid in the de-
velopment of the strategic plan. 
The team consists of members 
from various public and pri-
vate sectors such as agricul-
ture, economic development, 
healthcare, public safety, and 
broadband providers. Broad-
band can benefit each of these 
entities by allowing them to 
communicate faster and trans-
fer data more easily.

Currently, fewer than 80 
percent of Missourians have 
broadband access. The state’s 
goal is to increase accessibility 
to 95 percent of the total popu-
lation over the next few years.
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Join us for Cinco de Mayo! 
Thursday, May 5th 

Hearnes Center 
7:00 pm (Doors open at 6:00 pm)

MBS PROUDLY PRESENTS

with Big O Tires/Break Time and Commerce Bank
to benefit

MISSOURI CONTEMPORARY BALLET

FEATURING 
LAKE AREA LOCALS 

MISSY MARTINETTE HILLS 
L O PROFILE MAGAZINE

 PETER HERNANDEZ 
LA ROCA DANCE STUDIO

General admission tickets available at:
Ticketmaster locations, ticketmaster.com and the Mizzou Arena

Reserved tables available- contact amypugh@mac.com

$20 adults/$15 students

.

Eight area celebrities compete by dancing 
ballroom and rhythm dance with
area dance professionals
Audience members vote for their favorite!
Come see who wins the 2011 Championship!

.

.
Donate Visit www.lakeprofile.com to.

For more information about the celebrities and the competition, visit www.missouricontemporaryballet.com

ZEE Express 
Bus & Limo

LAKE BUSINESS SPONSORS

State Launches Regional Planning 
Team to Discuss High-Speed Internet 
Expansion in Lake Region
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Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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The Lake Area Chamber 
of Commerce hosts the 23rd 
Annual Magic Dragon Street 
Meet Nationals presented by 
O’Reilly Auto Parts, Friday 
through Sunday, April 29 – May 
1, 2011 on Bagnell Dam Blvd. in 
Lake Ozark and Prewitt’s Point 
in Osage Beach.

Street Meet Nationals:
This year will include every 

make and model of car, truck, 
and motorcycle, all at one lo-
cation, on the historic Strip in 
Lake Ozark. The show begins 
on the Strip at noon on Friday 
as hundreds of spectacular ve-
hicles will be arriving for the 
show. Registration will be off 
site at the Heritage Building 
(the old middle school), just 
off Henderson Road. The main 
stage will again be located at 
the permanent stage in Luby’s 
parking lot, along with the 
expanded vendor village and 
the motorcycle portion of the 
judging for the show by the 
Christian Motorcycle Asso-
ciation. Then everything kicks 
into high gear Friday night at 

6:00PM with the Friday Night 
Fever Cruise, which will begin 
at Christ the King Lutheran 
Church, go across the Dam, 
loop around Hwy 54 to Busi-
ness 54 and parade down Bag-
nell Dam Blvd back to the strip 
– have your lawn chair ready! 

The popular “Make and 
Take” model car event will be 
back for its eighth year on Sat-
urday, beginning at 10:00AM at 
the White House. Families are 
encouraged to bring the kids 
and assemble a model 1969 
Camaro and take it home free 
of charge, thanks to the spon-
sorship of Hawken Carstar. The 
Daybreak Rotary organiza-
tion will be giving away a 2011 
Chevy Camaro on Sunday fol-
lowing the awards ceremony in 
their 6th Annual Auto Raffle.

Over 1000 cars, trucks, and 
motorcycles are expected to 
line the strip as Leo Case re-
turns to “spin the tunes” and 
get the action revved up.

Free shuttles will be run-
ning throughout the show for 
your ease in enjoying the en-

tire Street Meet. Three days full 
of family fun, April 29 – May 
1, 2011 on Bagnell Dam Blvd., 
Lake Ozark. 

Generation NEXT (Gen-
NEXT) Experience a new show 
in 2011 with some of the wild-
est trends in tuner cars featur-
ing Scion and other imports as 
well as tricked out domestic 
vehicles at the GenerationNext 
(GenNEXT) Magic Dragon 
show Saturday & Sunday, April 
30-May1, 2011 at Prewitt’s Point 
Shopping Center (in front of 
Hy-Vee). Scion will enhance 
this show by not only having 
their 18 wheeler, interactive 
sound and gaming station, on 
site in addition to the Scion Ur-
ban Utility Vehicle and a few 
tricked out racing Scions so you 
can see all the latest upgrades. 
GenNEXT ramps up Saturday 
morning at 8am when the on-
site registration opens (Sat. 
only). Shortly after, show cars 
will begin to filter in. 

When the official show ends 
for the day at 5pm head over to 
Bootleggers Sports Book and 

keep the party going with the 
GenNEXT DJ, food and drink 
specials.

Separate judging classes and 
judges are set up for GenNEXT 
and those winners will be 
awarded Sunday when things 
wrap up with the Awards Cere-
mony at about noon. Two Giant 
Shows in One Awesome week-
end at Lake of the Ozarks. Show 
participants and attendees will 
be able to travel between the 

two shows as they like to take 
in the full effect that is Magic 
Dragon. Admission is FREE to 
both shows the entire week-
end. For car entries, vending 
information, to view sponsors, 
or for more details and a com-
plete schedule of events con-
tact the Lake Area Chamber 
at (573) 964-1008 or log onto 
www.magicdragonstreetmeet.
com.

23rd Annual Magic Dragon Street Meet Nationals 
Expanded – 2 Giant Shows in One Awesome Weekend! 

• T-Shirts • Team Uniforms
• Jackets • Corporate Apparel
• Hats  •  Bags
• Promotional 
Items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr • Osage Beach
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Business Opportunity

Take advantage of this rare 
opportunity to live and have your 
business in the same place on the 
most beautiful scenic property on 
the 4 Mile Marker.  Property was 
developed in 2007 and has 1.25 
acres located on the 4mm.  Property 
comes complete with a large 2 sto-
ry well constructed metal building 
that is divided in part to accommo-
date a nice furnished studio apart-
ment (including all appliances) and 
a shop with a large remote garage 
door.  Upper story can be used for 
storage or office space.  The land 
includes a 3 well dock with roof, 
large septic system for expansion, 
attached wellhouse with large SS 
pump and a large holding tank. The 
property has been cleared and per-
fectly designed for but not limited 
to a boat repair business etc. with 
ample parking and accessibility.  
This property can be yours for only 
$168,000.  Serious inquiries only.  
Call 573-418-3476.

UNIQUE BUSINESS OPPORTU-
NITY: MLM company expanding 
into Mexico.  Looking for Spanish-
speaking bilingual, entrepreneurial-
minded people with integrity, peo-
ple & computer skills, and heart for 
helping others.  Call Kim after 1pm  
206-650-6303

MAS BUSINESS SOLUTIONS 
BUYING AND SELLING BUSI-
NESSES 573-836-1258  www.
masbusiness.biz

GENERAL LISTINGS

SAVE COMMERCIAL ROOFS. 
NO REPLACEMENT METAL, RUB-
BER, EPDM, FLAT, TPO, PVC ROOFS. 
PRODUCTS WORK ON WET SUR-
FACE WINTER/ SUMMER.CON-
TRACTORS WELCOME . FACTORY. 
DETAILS Azteccollc@ Socket.Net

Contractors worldwide 
restoring existing metal, rubber, 
flat ponding roofs. Save thousands 
replacement costs, fast start packet 
$35 US. 573-489-9346. 

INSTANT RENEW ROOF COAT-
INGS sm. Dinosaur Tough. Saves 
Replacement metal, rubber, flat 
roofs. Barns, Silos, Factory, Office. 
(573) 823-4037. 

$159,500 Brick Home on 1.5 
Acres!Large fenced backyard 
which features a deck area for your 
enjoyment. 1800 SF, 3 BR/2 Full 
Bath, Brick home features new oak 

cabinets in large, charming eat-in 
kitchen. Living room is extra large 
w/newly added sun room to enjoy. 
Large master suite, Large guest 
bedrooms & super nice guest bath. 
All walls just painted in beautiful 
neutral colors, take a peek-you’ll 
be impressed! Newer Heating sys-
tem plus new sump pump, new 
water softener & new pressure 
tank. 2 car garage & 2 car carport, 
plus storage shed. 10603 Hwy. 52 
West, Versailles, MLS#3075963 
See this Virtual Tour & all the lake’s 
properties at www.cme1st.com. 
Call Michael Elliott at C. Michael El-
liott & Associates@573-280-0170 
or 1-877-365-cme1. 

1PERFECTLAKEHOME.COM, en-
joy this great Lake home, flat lot, 
great neighborhood, blacktop to 
door, great view, protected cove, 
large 3 well dock with cruiser slip, 
check it out, priced below appraisal 
$650,000.  Call Bruce Adams (573) 
216-4690 for details.  Adams & 
Associates Real Estate (573) 348-
5100.  www.AdamsAtTheLake.
com. 

Awesome Villages Wa-
terfront Home! 5000 sq ft, 
7bd/5.5ba, 130 ft landscaped 
lakefront, cove location with main 
channel view, waterfall from road-
side to lake, HUGE 3 well dock with 
20x60 slip available, totally FUR-
NISHED. Seller will consider trading 
up for a bigger home. $1,300,000  
Contact Bobbi Bash Realty  573-
365-2622 or bbash@usmo.com

Beautiful Waterfront 
Home in Osage Beach 4bd/4ba, 
2400 sq ft, vaulted ceilings, re-
cently updated with new flooring- 
paint- appliances- fixtures & more, 
great location at 26mm. What a 
buy at $299,000! Contact Bobbi 
Bash Realty 573-365-2622  or 
bbash@usmo.com 

BEST COMMERCIAL BUY ON 
THE WESTSIDE!  Sunrise Beach, 
LIKE NEW 10,500 s.f. building w/ 
24’/18’ sidewalls, 2-5 ton heat-
pump units, multiple OH doors, 
dock high loading platform, out-
standing Hwy 5 visibility and ac-
cess.  ($299,900) MLS 3065825.
Or corner lot bldg w/ 7,200 
s.f.including upper level 4BR/3BA 
residence ($299,900). Seller will-
ing to lease back residence. MLS 
3065824.  Buy one or both (MLS 
3065826). OWNER WILL CONSID-
ER ALL OFFERS. Bruce at Adams 

& Associates Real Estate (573) 
216-4690 for details www.Adams-
Commercial.com. 

FOR SALE:  MINI-STORAGE.  50 
units, O-Road location just outside 
Laurie, MO across from golf course.  
Good tenant base with great po-
tential & opportunities to expand. 
– $209,900.  Investment package 
available. MLS 3070670. Call Bruce 
(573) 216-4690.  Adams & Associ-
ates Real Estate (573) 348-5100.  
www.Adams-Commercial.com.

FOR SALE:  OSAGE BEACH 
PROFESSIONAL OFFICE PLAZA.  
Fantastic Hwy 54 location.  Newer 
quality construction with steel roof 
- 6 units - 2 buildings - 8,300 s.f.  
Quality long term tenants.  Re-
duced to $995,000. Investment 
package available.  Call Bruce Ad-
ams (573) 216-4690.  Adams & 
Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.
com. 

FOR SALE:  BANK OWNED - 
FORMER CAMDENTON AUTO 
DEALERSHIP.  Located on the 
north Hwy 5 business loop in Cam-
denton.  Spacious 11,000 s.f. show-
room and service complex  situated 
on 5 acres with 397 ft of Hwy 5 
frontage, large paved parking lot. 
Well maintained and in good re-
pair, versatile property has strong 
potential for a variety of uses. Bill-
board income sweetens the deal. 
Priced to sell!  MLS 3066893 Call 
Bruce at (573) 216-4690 for de-
tails. Adams & Associates Real 
Estate (573) 348-5100.  www.
Adams-Commercial.com. 

FOR SALE: RETAIL/OFFICE 
STRIP CENTER.  Laurie Landing. 
Great location in Corporate Woods 
Business Center  5 units –, total  
7250 sq.ft, quality construction, 
great parking, front & back access. 
Low maintenance. Good tenants 
in place. $395,000.  Adjacent lots  
available for expansion.  Bruce 
Adams (573) 216-4690.  Adams & 
Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.
com.

Home on FLAT lot on Horse-
shoe Bend Great level lot with only 
a few steps to lake from patio, 2 
car attached garage + detached 
1 car garage/workshop, 3bd/2ba, 
1800 sq ft, 82 ft lakefront, 2 well 
concrete dock! Great location at 
5mm! $325,000  Contact Bobbi 
Bash Realty 573-365-2622  or 

bbash@usmo.com

Home on 5 Acres School of 
the Osage, 5 acres, 1296 sq ft to-
tally redone double wide, 3bd/2ba, 
fireplace. Located 10 minutes from 
Osage Beach! New everything!! 
Asking $69,000  contact Bobbi 
Bash Realty 573-365-2622 or 
bbash@usmo.com

Large Villages Estate Lot. 
Calm large cove setting, deep wa-
ter, northern exposure, gentle lot 
with pea gravel beach (no need for 
sea wall) Large building envelope 
130’wide by 150’deep.Adjacent 
homes range in value 2 to 7 mil-
lion range.This gentle lot is located 
in the most prestigious neighbor-
hood at the lake along with be-
ing surrounded by some of the 
most expensive high end homes 
at the lake. Fabulous amenities 
in The Villages at Shawnee Bend 
include; pool, tennis court, club-
house, picnic areas, walking trails, 
playground, and marina with ships 
store. 73 Grey Oak Ct., The Villag-
es, MLS#3076024, $575,000,See 
this virtual tour and all the lake’s 
properties at www.cme1st.com.
Call Michael Elliott at C. Michael El-
liott & Associates@573-280-0170 
or 1-877-365-cme1.

Porto Cima LF home sparkles 
and has quality & looks like it was 
built yesterday. Custom cabinetry 
& milled oak woodwork, elevator, 
central vac system & Anderson clad 
windows. Features gourmet kitch-
en w/3 wall ovens & Thermador 
6-burn range plus griddle,stainless 
vent system, pearl granite & glass 
tile backsplash, breakfast bar area. 
Garage is 4+ size, has HAVC, tons 
of storage, checkerboard floor & its 
own bathroom. Heated driveway, 
no more shoveling snow! Baths 
have jetted tubs & beautiful tile 
work, Solid 3/4” Hardwood Maple 
flooring throughout Great Room, 
Professionally designed lighting. 
Breath taking main channel views 
of the lake from almost every room 
and has cove protection. 241 Lake 
Dr., Porto Cima, MLS#3075745 
$1,150,000 See this Virtual Tour & 
all the lake’s properties at www.
cme1st.com. Call Michael Elliott 
at C. Michael Elliott & Associ-
ates@573-280-0170 or 1-877-365-
cme1. 

Quiet Waters, 2 MM Big Nian-
gua, Lake Road 5-66 great view, 
updated and ready 3 bedroom 3 

bath year round home, over 1,000 
SF of screened porch plus 1600 SF 
of living area  to enjoy the in or 
out.. Call Bruce (573) 216-4690.  
Adams & Associates Real Estate 
(573) 348-5100.  www.AdamsAt-
TheLake.com. 

REDUCED! REDUCED! RE-
DUCED!: CAMDENTON COM-
MERCIAL BLDG.   Located on N. 
Hwy in the heart of town just a few 
blocks from courthouse. Newer 
3,800 s.f. building, 160ft. of Hwy 
5 frontage, lots of paved parking. 
Currently used for auto/service 
dealership. Purchase as is or owner 
will remodel to suit. $249,900. 
Also available adjacent 200 rd.ft. 
with 900 sq.ft. existing building. 
Location suitable for all types of 
business. $149,900. Call Bruce 
Adams (573) 216-4690.  Adams & 
Associates Real Estate (573) 348-
5100.  www.Adams-Commercial.
com. 

See this Virtual Tour & 
all the lake’s properties at www.
cme1st.com. Call Michael Elliott 
at C. Michael Elliott & Associ-
ates@573-280-0170 or 1-877-365-
cme1.

SIX MONTHS FREE RENT!  
PROFESSIONAL OFFICE SPACE: 
2,400 s.f. or 1,200 s.f. unfinished 
office space in modern professional 
complex on Hwy 54 next to Com-
fort Inn. Owner will build out to 
your design.  Also 1,260 s.f.upscale, 
FINISHED space for lease. Would 
make great medical or other pro-
fessional office.  Call Bruce Adams  
(573) 216-4690. Adams & Associ-
ates Real Estate (573) 348-5100.  
www.Adams-Commercial.com.

Unique home, 1.5 acres, 360 
ft. level  lake front, Prime 23 MM 
area, 6 bedrooms all with private 
baths, 3 entertainment areas, new 
in ground pool, fire pit, 3 well dock 
with lifts, screened porch, reduced 
to $1,695.00 call Bruce (573) 216-
4690.  Adams & Associates Real 
Estate (573) 348-5100.  www.
Adams-Commercial.com.

Waterfront Foreclo-
sure Newer home built in 2006, 
3bd/2.5ba, 2 car garage, 154 ft LF, 
10x28 slip, open floorplan at 24 
milemarker! ONLY $229,000 con-
tact Bobbi Bash Realty 573-365-
2622  or bbash@usmo.com

OB, Dierbergs continue to hammer out contract
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by Nancy Hogland
Osage Beach city officials 

hoped to have details finalized 
on a Tax Increment Financing 
(TIF) contract with Dierbergs so 
it could be voted on at the April 7 
board of aldermen meeting, but 
now they’re not so sure that’s 
going to happen. 

The TIF plan, which outlines 
the development, was approved 
5-to-1 at the March 17 meeting 
with Alderman Ron Schmitt 
casting the lone “No” vote. The 
contract addresses such things 
as how the money flows, when 
it’s spent, when interest starts 
and how much interest will be 
paid. City Attorney Ed Rucker 
said after a March 24 meeting 
with the Dierbergs representa-
tives, they are still at odds over 
many of those fine points. 

“Mayor Penny Lyons, as well 
as the board, has made it crys-
tal clear that there has to be ac-
countability on Dierbergs’ part. 
Otherwise, as much as they’d 
like to see this project move for-
ward, they’re not interested,” he 
said.

Rucker explained what he 
meant by “accountability.”

“If you say you’ll pay me X 
amount of dollars to build you a 
40-foot sailboat that will cruise 
at 5 knots but when I’m done I 
give you a 30-foot sailboat that 
will only travel at 3 knots, would 
you still expect to pay me the 
same amount of money? Prob-
ably not! It’s the same way with 
the TIF. Dierbergs is asking the 
city for $5.1 million plus interest 
on the money they’re investing 
until money starts coming in. 
In return, they’re projecting a 
certain revenue stream from the 
businesses,” he said. “We’re say-
ing that we hope this project is 
a roaring success and Dierbergs 
will make even more than what 
they’re projecting. However, if 
they don’t, we aren’t going to 
be willing to give up as much in 
both TIF money and in the in-
terest we pay them.”

Dierbergs officials, who have 
promised to front the entire 
cost of the project without is-
suing bonds, are asking for a 
6.5-percent interest rate on their 
investment. The money would 
not be paid outright by the city 
but instead would be tagged on 
to the amount the developer re-

ceives in tax revenues. 
Dierbergs also stated they 

would like to build in two phas-
es. Phase 1, which they say will 
cost $3 million, will consist only 
of the grocery store. Phase 2, 
which will use the balance of 
$2.1 million, will include other 
smaller retailers and a junior 
box store. Best Buy was slated to 
fill that spot until the electron-
ics retailer determined fourth-
quarter earnings were down 
from 2009 and placed a mora-
torium on new construction. 
However, Dierbergs officials 
said it is not a lost cause - Best 
Buy hopes to get back onboard 
if the picture improves. Other-
wise, several other stores are 
interested in locating in the cen-
ter, they said.

Although Jerry Ebest, vice 
president of real estate for Di-
erbergs, agreed that if the proj-
ect didn’t perform as promised, 
they shouldn’t get all the TIF 
proceeds, aldermen expressed 
concerns. 

Alderman Steve Kahrs said 
he wanted contingencies put on 
the amount of interest paid and 
Alderman John Olivarri said he 

had concerns about the time-
line for completing the second 
phase of the project.

Rucker said that’s why part 
of the “accountability” includes 
asking Dierbergs to commit to a 
construction schedule.

“We wouldn’t mind if they 
built the grocery store and then 
waited maybe a year before 
building the rest of the center 
but we’re not willing to wait 10 
years before they start on the 
second. That’s not going to hap-
pen,” he said adamantly.

David Bushek of Gilmore and 
Bell, the city’s TIF counsel, told 
the board that without Best Buy, 
the TIF would be paid off in 11 
years instead of 10, as stated in 
their original plan. Rucker said 
city officials are asking for a 
lower rate of interest to be paid 
to Dierberg’s should that dead-
line not be met.

The St. Louis-based grocer 
projected $13 million in first-
year revenues and more than 
$270,000 in new sales taxes 
the first year the grocery store 
is open. They also stated the 
$34-million shopping center 
would create 210 construction 

jobs, 80 full-time positions at 
Dierbergs and an additional 110 
full-time jobs once the rest of 
the stores were completed.

According to the Dierbergs 
website, Dierbergs put down 
its first roots in 1854 when a 
general merchandise exchange 
opened on Olive Street Road, 
just east of where Highway 270 
crosses Olive today. The store 
sold kerosene, flour, sugar, sea-
sonings, boots and shoes, fab-
ric and clothing, hardware and 
other staples. In 1914, William 
Dierberg, grandfather of Chair-
man Bob Dierberg, purchased 
the store. In 1929, he turned the 
business over to his two sons, 
Bill and Fred. The following 
year, the business moved into a 
new 3,500-square-foot building 
on Olive Street Road in Creve 
Coeur. Dierbergs continued at 
that location until 1960, when 
it moved to the corner of Craig 
and Olive in Creve Coeur.

Over the years, the company 
continued to expand to 23 store 
locations in the St. Louis metro-
politan area that employ more 
than 5,000.

OB, Dierbergs continue to hammer out contract

Mark your calendars for the 
Newcomers/Longtimers 17th 
Annual Home Tour to be held 
Saturday, May 21, 2011 from 
10 a.m. to 4 p.m. This “grass 
roots” benefit has become one 
of the most popular annual 
benefits in the Lake of the 
Ozarks area and has raised 
more than $195,000 for local 
charities, organizations and 
scholarships. 

These privately owned 
homes of full time residents in 
the area are not for sale. The 
homeowners generously open 
their homes to give back to our 
community. The home tour 
is not affiliated with any real 
estate agency or developer and 
no sales literature, photos or 
solicitation is allowed in the 
homes.

Participants may purchase 
tickets in advance for $20 at 
the following outlets: Central 
Bank of Lake of the Ozarks 
(All locations), Bank Star One 
(Osage Beach), First National 
Bank (All locations), Country 
Club Hotel and Spa (Lake 
Ozark), Donna’s Hallmark 
(Osage Beach), Great Southern 
Bank (Osage Beach), Lake 

Regional Health System (Osage 
Beach), Paul’s Markets, Saffee’s 
(Osage Beach), Seven Springs 
Winery, Stonecrest Book & Toy 
(Osage Beach), The Little Shop 
of Hers (Osage Beach), and 
Yankee Peddler (Osage Beach). 

Tickets purchased at 
Headquarters (Osage National 
Eagle View Sports Bar) on May 
21st are $25. 

A ticket is required for 
children over 2 years of age.  
Your completed ticket stub 

automatically places your name 
in a drawing for a door prize 
donated by local merchants. 

All participants receive a 
Home Tour Book in addition 
to a wrist band which must 
be worn to access the homes. 
Your home tour book and wrist 
band may be picked up at 
Osage National Golf Resort on 
Saturday, May 21st beginning 
at 10 a.m.  The Book includes 
directions to the homes, a map, 
and picture of each home with 

a brief description. Advance 
ticket holders may use the drive 
thru Express Lane to obtain 
their book and wrist bands. 

Proceeds of the Home 
Tour benefit the following 
local charities, educational 
scholarships and organizations: 
Medical Missions for Christ 
Community Health Center, 
Share the Harvest Food Pantry 
& Resale Nook, the Community 
Foundation of the Lake of the 
Ozarks and the Newcomers/
Longtimers Scholarship Fund.

For additional information 
call Home Tour Co-Chairs, 
Carlene Chubbuck at 552-
8259 or Sharon King at 
280-4829 or visit www.
newcomerslongtimers.com.

Newcomers/Longtimers 17th Annual Home Tour Saturday, May 21, 10 a.m. to 4 p.m.

17th Annual Newcomers/Longtimers Home Tour Committee Members, 
Front Row (L-R): Carole Olivarri, Jan Cizek, Sharon King, Carlene 
Chubbuck, Deirdre O’Donnell, Shirley Hoekstra, Sharon Spencer, Back 
Row (L-R) Paula Feurt, Jane Neff, Mary Raming, Elaine Phillips, Deb 
Crose, Sharon Roets, Joni Walden, Not Pictured:  Betty Coleman, Terry 
divine; Becky Dow, Kim Spangler, Mary VonHoff.

Home of Rick and Barb Shepherd, Lake Ozark (Top)
Rick and Barb Shepherd built their 3,800 sq. ft. brick and stucco contemporary ranch three years 

ago with comfort, simplicity and clean lines in mind.  This 3 bedroom, 3-1/2 bath home overlooks 
two of the three 9 hole golf courses located at Osage National.

Home of Les and Rosalyn Bouzek, Lake Ozark (Middle)
This beautiful, 2,300 sq. ft., 4 bedroom/4 bath, free-standing Villa is home to Les and Rosalyn 

(Rose) Bouzek.  It overlooks the 9th hole of Osage National Golf Course. The Bouzek’s, have been 
married 53 years.  

Home of John Elliott, Lake Ozark (Bottom)
The creative, artistic, fun-loving side of the John Elliott family is apparent throughout this 

elegantly furnished 5,800 sq. ft., 4 bedroom, 3-1/2 bath French Country home.  Sitting off the 5th 
hole of the Links course at Osage National Golf Resort, it has unobstructed views of twelve holes, 
the Osage River and the cliffs from its 7800 sq. ft. of deck.
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Camdenton Optimist Club Program Chairman Dale Wilkerson intro-
duced Computer Crimes Instructor Cynthia Gonnella, who warned 
of the various computer and internet fraud, such as:  identity theft, 
phishing and money laundering.  Gonnella is instructor for police de-
partments on computer crime detection.  Optimists meet at noon on 
Mondays at RJ’s Restaurant.  Visitors are welcome.

Lake Regional Health System 
recently received $3,000 from 
Lake Area Christmas for Kids. 
The money, which was raised 
at the 2010 event, will help fund 
Lake Regional’s Trim Kids Pro-
gram — a practical approach 
to weight loss and healthy liv-
ing for school-age children and 

their parents. The nine-week 
program, led by LRHS health 
care professionals, is held 
twice a year at Lake Regional 
Hospital in Osage Beach. 

For information on the fall 
session, scheduled Aug. 25 
through Oct. 20, visit lakere-
gional.com/events.

Pictured, from left: Cassandra Juliano, parent of Trim Kids partici-
pant; Billye Bennett, R.N., LRHS community coordinator; Finn Juliano, 
Trim Kids participant; Jennifer Hoose, with Lake Area Christmas for 
Kids; Terri Hall, director of Lake Regional Fund Development; and 
Anita Marlay, R.D., L.D., and Jody Corpe, E.P., with Lake Regional Car-
diopulmonary Rehab

Lake Regional’s Trim Kids Program  
Receives Christmas for Kids Donation

Bank Star One Supports Big 
Brothers Big Sisters as  Bowl 
For Kids’ Sake Corporate Spon-
sor. Local children who benefit 
from their outreach programs 
received a boost recently, thanks 
to a corporate sponsorship from 
Bank Star One.  The local bank 

donated $1000 to claim a spot as 
a corporate sponsor for the lo-
cal, non-profit organization’s an-
nual Bowl For Kids fundraiser, to 
be held Saturday, April 16, 2011 
at Eagle Lanes in Lake Ozark. 
The Lake-area organization sup-
ports the national BBBS’s vision 

to create successful mentoring 
relationships for all children who 
need and want them, contribut-
ing to brighter futures, better 
schools and stronger communi-
ties. Lake Area BBBS provides 
two programs for outreach. In 
the community-based program, 
a participating Big (adult men-
tor) devotes eight hours per 
month with a Little (child men-
tee) for at least six months. In 
BBBS’s site-based program, Bigs 
and Littles interact at the child’s 
school only, for one hour per 
week during the school year.

For more information on Lake 
Area Big Brothers Big Sisters and/
or Bowl For Kids sponsorship in-
formation, visit www.lakebbbs.
org or call (573) 348-5507. The 
organization may be contacted 
via e-mail at screelbbbs@yahoo.
com.

Bank Star One President, Rick 
Meriage presents a $1000 check 
for Bank Star One’s Bowl for Kids’ 
Sake corporate sponsorship to 
Sue Creel from Big Brothers Big 
Sisters.
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2 Giant Shows ~ 1 Awesome Weekend 
The Largest Show of it’s kind in Central Missouri 

For More Information or Registration visit 
www.MagicDragonStreetMeet.com or call Lake Area Chamber at 800-451-4117 or 573-964-1008 

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Across From Dick’s Liquors

2011 Manitou 25’ Legacy SES SHP 3 Log Suzuki................................................SOLD
2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP............................Call
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki 150HP.......................................Call
2011 24’ Aurora V-Toon 3 Log Suzuki 150HP..............................................Under 30K
2009 Manitou 20’ Osprey Pro Loaded 90HP 4 stroke.....................................$19,900
2008 Manitou Pontoon New up to 40HP..............................................................SOLD
2011 Manitou 24’ Oasis SHP Suzuki........................................................Call for Price
2011 Manitou 26’ Encore SHP Suzuki.....................................................Call for Price

WE RENT BOATS TOO!1

2009 23’ Neptoon Sport Tritoon Fantastic Price, Power Steering, 200HP 4 Stroke........$32,500
2003 Playcraft 24’ Clipper with 130 HP Honda 4 stroke......................................SOLD $11,900
2006 Manitou 26 Legacy SHP 300HP I/O.......................................................REDUCED $32,500
2006 Bennington 2575 RL 225HP..................................................................................$32,500
2006 Manitou 24’ Oasis 200HP.....................................................................REDUCED $29,900
2008 JC Neptoon 25TT 150HP.......................................................................................$21,900
2008 JC Ensign 23 75HP ..............................................................................................$13,900
2002 Landau 24’ Landau Triple Log Fish 150HP................................................................SOLD
2006 JC NepToon 25’ 140HP...............................................................................SOLD $19,900
2008 Manitou Aurora 22’ 50HP......................................................................................$11,900
2009 JC NepToon 25’ 140HP.........................................................................................$23,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM!
NEW IN-STOCK MANITOU PONTOONS 

AT FANTASTIC PRICES!
Bank Star One Supports Big 

Brothers Big Sisters as  Bowl 
For Kids’ Sake Corporate Spon-
sor. Local children who benefit 
from their outreach programs 
received a boost recently, thanks 
to a corporate sponsorship from 
Bank Star One.  The local bank 
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of Service
at the Lake!

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

New Location!
3545 Highway 54 Osage Beach

573-348-3888

Lake Road 
54-56 to Dude 
Ranch Rd. 
19MM Past 
Grand Glaize 
Bridge - Osage 
Beach, MO

573-348-4700

1 866-GO-Ozark • 1 573-434-6320

New Location Highway 54 • Across From Dick’s Liquors

2011 JC 26’ Spirit TriToon 150HP.........................................Under 30K
2010 JC SunLounger 27’ 225HP..............................REDUCED $45,900
2011 JC 25’ Neptoon Sport TriToon Suzuki...................................SOLD
2011 JC SportToon 25TT 225HP...................................................SOLD
2010 JC SunLounger 23 TT Sport 150HP Loaded....................$34,900
2011 JC 22’ Spirit TT 90 HP .................................................Under 25K

WE RENT BOATS TOO!

2009 23’ Neptoon Sport Tritoon Fantastic Price, Power Steering, 200HP 4 Stroke.............$32,500
2003 Playcraft 24’ Clipper with 130 HP Honda 4 stroke.............................................SOLD $11,900
2006 Manitou 26 Legacy SHP 300HP I/O.............................................................REDUCED $32,500
2006 Bennington 2575 RL 225HP........................................................................................$32,500
2006 Manitou 24’ Oasis 200HP...........................................................................REDUCED $29,900
2008 JC Neptoon 25TT 150HP.............................................................................................$21,900
2008 JC Ensign 23 75HP ....................................................................................................$13,900
2002 Landau 24’ Landau Triple Log Fish 150HP..................................................REDUCED $18,950
2006 JC NepToon 25’ 140HP...............................................................................................$19,900
2008 Manitou Aurora 22’ 50HP............................................................................................$11,900
2009 JC NepToon 25’ 140HP...............................................................................................$23,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK JC PONTOONS AT 
FANTASTIC PRICES!



Lake of the Ozarks Boating February, 2011 Page 39

of Service
at the Lake!

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

New Location!
3545 Highway 54 Osage Beach

573-348-3888

Lake Road 
54-56 to Dude 
Ranch Rd. 
19MM Past 
Grand Glaize 
Bridge - Osage 
Beach, MO

573-348-4700

Buy The Best and Only Cry Once!

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
1998 LARSON 226 – 7.4G – w/TRL ............................................$13,900 SOLD!
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  W/TRL ....................$9,900
1993 CELEBRITY 240 BR – 7.4 MERC. W/HERITAGE TRL-500 HR...........$12,900
2005 CROWNLINE 240 EX – ENG. 350 – NTT/BLK – TRL..........................29,900
1995 CHAPARRAL 250 SUSNSESTA – ENG. 7.4 BRAVO 3 ......................$14,500
1995 MARIAH 272 – 7.4 MERC..............................................................$13,900
1994 SEARAY 300 – T/5.7 – WHT – 400 HRS.........................................$31,900
1997 CRUISER INC 3120 ARIA – T/5.7....................................................$39,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT..................................$29,900
2005 FORMULA 370 SS – T8.1 – N/BLUE – 300 HRS...........................$169,000
2009 REGAL 4460 – IPS T/500 – BLK..................................................$409,000

PERFORMANCE
1999 POWERQUEST 280 SILENCER 454 MAG 375 HRS. WHT/BLU.........$33,900
2008 BAJA 30 OUTLAW WHT/RED/BLK 150 HRS. – T/496 HO’s...........$115,000
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS .................................$51,900
1989 FORMULA 311 TWIN 454 BRAVO...................................................$33,000
2001 CHALLENGER 33 OFFSHORE – T6.2 – RD/BLK – 200 HRS............$55,000
1999 WELLCRAFT 33 SCARAB AVS – T/500 – PPL/YL..............................$63,90
1999 BAJA  33 OUTLAW – T7.4M – RD/BLK 4 BOLSTER........................$54,900
1999 FORMULA 353 FASTECH – WHT/RED............................................$74,900
2006 BAJA 35 OUTLAW – T/496 MAG HO – 190 HRS. .......................  $149,900
2006 DONZI 35 ZR – T496 MAGS HO – 120 HOURS – WHT..................$129,000
1997 BAJA 38 SPECIAL – T/502 MAG’s – 390 HRS. – T/BLK..................$69,900
1998 WELLCRAFT 38 SCARAB – T/502 – N/TEAL – 497 HRS................ $54,900  
2000 FOUNTAIN 38 FEVER – TW/575...................................................$123,000  
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS..............$80,000
1999 FOUNTAIN 42 LIGHTING – TRP, WHT/BL/YL....................................$99,000

BOWRIDERS
1999 GLASTRON 22GS – 5.0 GL SX – WHT/TEAL – 450 HRS.................$12,900 
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  - TRL.......................$9,900

BOWRIDERS
2007 REGAL 2400 – ENF. 5.7 GI DP – TAN.............................................$34,900
1993 CELEBRITY 240BR – 7.4 MERC W/HERITAGE TRL 500 HRS...........$12,900
1998 LARSON 226 – 7.4G W/TRL................................................$13,900 SOLD!
2003 CROWNLINE 266 – ENG. 350........................................................$24,900
2005 REGAL 2600 – 8.1 – TRL – 70 HRS...............................................$47,900
2008 REGAL 2700 – 5.7 – TT/SAND – 100 HRS ....................................$62,500
2009 REGAL 2700 – 5.7 – BLUE – 77 HRS.............................................$67,900
2001 RINKER 272 – ENG. 6.2 – WHT/BLK – 77 HRS..............................$25,900
1995 MARIAH 272 – 7.4 MERC..............................................................$13,900
2007 BAJA 277 ISLANDER – ENG. 496 – N/GRN/BLK – 66 HRS..$57,900 SOLD!
1996 REGAL 8.3 SE – 7.4V – WHT – 450 HRS........................................$26,500
2005 ULTRA STEALTH 280 – 496H – BLUE/WHT – 138 HRS................  $75,000 
2004 COBALT 282 – TW/350 MAG – ONLY 96 HOURS............................$76,000
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HOURS............................$32,000
2002 REGAL  2900 – 5.7 GXI DP – TT/BLUE...........................................$39,900
2003 REGAL 2900 LSR – 5.7 G – NTT/YLW – 9230 HRS. .......................$41,900
2002 ENVISION 2900 COMBO – ENG. 6.2 B1.........................................$39,000
2002 ENVISION 3200 COMBO – 496 MAG – NTT/BLK – 130 HRS..........$44,900

CRUISERS
2005 CRUISERS,INC. 280 – T/5.0 – BLU/WHT -200 HRS........................$57,900
1994 SEARAY 300 – T/5.0 – BLU/WHT – 200 HRS.................................$31,900
2003 MONTERREY 302 – T5.0 – N/BLK – 110 HRS.....................$59,900 SOLD!
1997 CRUISER INC. – 3120 ARIA – T/5.7................................................$39,900
1999 CHRIS-CRAFT 320 EXP. – T/5.7 GI –  WHT.....................................$74,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT..................................$29,900
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HOURS!!.................$136,000
2000 REGAL 3260 – T/350 MAGS B3 – NTT/GRN – 400 HRS.................$59,900
2001 REGAL 3260 – T5.7 – WHT/BGE – 90 HRS....................................$79,900
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS. ..............................$84,900
2004 REGAL 3260 – 5.7 GXI DP – TT/SAND – 250 HOURS .........$99,000 SOLD!

CRUISERS
1999 SEARAY 330 DA – T/454 – 550 HRS. – W/TAN .............................$69,900
2006 REGAL 3360 – T/5.7 – WHT ........................................................$125,000
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C –REDUCED!.............$91,000
2003 REGAL  3560  - T/8.1 –TT/MED BLUE..........................................$129,900  
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS .............................$84,000
1995 SEARAY 370 SD –T/7.4L – N/TAN – 600 HRS..............................  $79,900
2005 REGAL 3860 – ENG. 420 – TT/SAND – 350 HRS..........................$189,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED!...........$169,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO ............................................$ 79,900 
2008 CRUISERS INC. 390 SC – T/8.1 – 75 HRS....................................$265,000
2004 FORMULA 400 SS – TW/500 EFI – 305 HOURS...........................$179.900
2006 REGAL 4060 – 8.1 V – NTT/BLUE ...............................................$223,000
2007 REGAL 4060-T-8.1 -  ONLY 9 HOURS!.........................................$285,000
2002 SEARAY 410 EC – T/8.1 – WHT ..................................................$170,000
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! .......................$225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT!................$290,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 70 HRS. ................................$339,000
2009 REGAL 4460 – IPS T/500 – BLK..................................................$409,000

CUDDYS
2000 REGAL 2850 – 7.4L.......................................................................$29,500
2000 COBALT 293 – 8.2G – N/TAN – 170 HRS.......................................$49,900
2004 FORMULA  330 SPORT – ENG. 350 – WHT/RD............................$125,000
2004 REGAL 3350 – T/496 – TT/BLK ...................................................$108,000
2005 REGAL 3350 CUDDY – T/5.7 GXI – 140 HRS. – N/TAN.................$114,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HOURS............................$169,000

DECK BOATS
2005 CROWNLINE 240 EX – ENG. 350 – NTT/BLK – TRL........................$29,900
1995 CHAPARRAL 250 SUNSESTA – 7.4 BRAVO 3.................................$14,500
2001 BAYLINER 2659 GD – ENG. 260.0..................................................$14,900

1994 SEA RAY 300  T/5.7 – Wht – 400 Hrs. Clean 
Cruiser That Comes With 30 Day Major Mechani-

cal Warranty. Has Gen., Air! 

2001 REGAL 3260 
T/5.7 – N/Tan – 90 Hrs. This Fully Loaded Cruiser 

Doesn’t Look Over 3 Years Old, Only 90 Hours!

$31,900$79,900$41,900$29,900
2003 REGAL 2900 LSR 5.7 GXI DP – NTT/
Ylw – 230 Hrs. For The Most Discriminat-

ing Buyer – Well Maintained, Beautiful 
Condition! 

2005 CROWNLINE 240 EX  
Deck Boat - ENG. 2005 Merc. 350 Mag NTT/

BLK – TRL Very Clean & Certified Pre-
Owned With 30 Day Major Mechanical War-
ranty. Comes With Custom Heritage Trailer
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PROUDTOBETHELAKEOFTHEOZARKS

DEALERS

327SSX

Specializing in Pre-Enjoyed Boats

BUY - BROKER - SELL - TRADE
NEW INVENTORY ARRIVING WEEKLY

www.premier54.com
(573)552-8550•Hwy54OsageBeach

Chaparral Boats • Leading the Industry for  
46 Years In Consistency, Stability and Value!

NOW ON
DISPLAY!

THE LARGEST, MOST 
BEAUTIFUL INNOVATIVE 

BOWRIDER
IN THE INDUSTRY!

RUNABOUTS
2006 Chaparral 220BR, 350 MAG. trailer inc ..........................................................$24,900
2006 Crownline 225 BR, 5.7 L, 250 HP, trailer inc ...................................................$32,900
1996 Maxum 23 SC, 5.7L  trailer inc .......................................................................$14,900
1986 Wellcraft 23CC, 5.7L, 260 HP ............................................................................$9,900
1999 Mariah 258CC, 5.7L .........................................................................................$14,900
1997 Sea Ray 28BR, T5.7L, 250 HP. .........................................................................$29,900

DEcKBOATS
1998 Donzi 23DB, 5.7L .............................................................................................$14,900
2008 Sea Ray 240SD, 5.0L .......................................................................................$44,900
2003 Chaparral 263DB, 5.7L ....................................................................................$34,900

PERfORmANcE BOATS
2006 Baja, 242BR, 6.2L trailer inc ...........................................................................$39,900
1997 Fountian 29 Fever, 500HP. ...............................................................................$39,900

PONTOONS
2008 Sundancer LX24, Tripletoon, 115 Suzuki .......................................$19,900
2005 Playcraft , 24’, 90 HP Honda ...........................................................$15,900 

cRUISERS
2006 Four Winns 278 Vista, 8.1 Volvo .....................................................$59,900
2004 Four Winns 298 Vista, T-5.0, 260 HP. ..............................................$79,900
1999 Bayliner 3055 Cierra, T260 HP. .......................................................$49,900

See us at 
the In-Water 
Boat Show 

April 
15th- 17th!

America’s Finest 
Pontoon Boat
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www.proschoicemarine.com

Four miles west of Warsaw, MO. on 
Highway 7 between the Mile Long 

Bridge and Long Shoal Bridge
Call Toll-Free (877) 827-2840

LAUNCH...
New For 2011!
The Launch of Nitro
and Tracker Boats
at Pro’s Choice
Marine!

SALES • RIGGING
SERVICE
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www.cbolobank.com
Main Bank 573-348-2761 • Eldon 573-392-5086

Camdenton 573-346-2203 • Laurie 573-374-7775

We can have you on the water fast, 
with competitive rates and fl exible terms. 

Stop by or call today and 
let’s get you out on the 

water!

The money you need
for the boat you want.

Member

Present this coupon prior to purchase at any Schlitterbahn 
Kansas City Waterpark ticket window on any public operating 
day during the 2011 season. Save $2 off All-Day General 
Admission (ages 12-54) and/or $1 off Child/Senior Admission 
(ages 3-11 and 55 & older). Limit six discounted admissions per 
coupon. Not valid toward the purchase of Two-Day, Prepaid, 
Afternoon, Group or Season Pass admissions or in conjunction 
with with any other discount or offer. This offer is valid for 
admissions purchased at Schlitterbahn Kansas City Waterpark 
only. Admissions must be used on the same day as purchased. 
No cash value. Not for resale. Prices, policies, schedules and 
attraction availability are subject to change without notice.

Offer expires September 5, 2011.
For the most up-to-date information, please visit schlitterbahn.com.

SAVE UP TO $12! Present this coupon prior to purchase at any Schlitterbahn 
Kansas City Waterpark ticket window on any public operating 
day during the 2011 season. Save $2 off All-Day General 
Admission (ages 12-54) and/or $1 off Child/Senior Admission 
(ages 3-11 and 55 & older). Limit six discounted admissions per 
coupon. Not valid toward the purchase of Two-Day, Prepaid, 
Afternoon, Group or Season Pass admissions or in conjunction 
with

GA

CS

FREE PARKING
FREE TUBES

PICNICS WELCOME

schlitterbahn.com

SIX NEW
Attractions!

©2011 KC Waterpark Management, LLC.  All Rights Reserved.

Hottest, Coolest Time in KANSAS CITY

Sailing with OYC
By Ozark Yacht Club
In ancient times sailing ships could 

only go with the direction of the wind 
because they were ungainly and had 
no keel to keep them from slipping 
sideways or falling over. The prevail-
ing winds blew from the west and, 
therefore, the Vikings could only go 
east. Since the earth was fl at at the 
time, they would eventually fall off the 
face of the earth, which was upsetting 
even on a sunny day. 

Fortunately, along came Archime-
des - not a Viking but a Greek to be 
sure - who discovered among other 
pleasures the principle of  leverage 
while trying to raise his voluminous 
girlfriend Andromeda from a barrel in 
which they were bathing. Moreover, 
as he was left shivering in the then 
nearly empty tub, he formulated the 
theory of displacement.  And so the 
concepts of the sleek hull and bulbous 
keel emerged.

Eventually, one Pierre Brassierac’ 
invented ballooning twin triangular 
sails to supersede the then prevailing 
square riggers. The new sails - “main” 
and “jib” - could be adjusted ever 
which way so as to fool the laws of 
nature. Notably, they could catch 
winds coming from diagonally for-
ward angles. 

And fi nally, as the Wright brothers 
validated the lifting force of a wing by 
getting their contraption “FLYER”  off 
the ground in 1904, it was discovered 
that the curvature of a sail could yield 
similar lifting power.

To make a long story short, mod-
ern sailboats have a sleek hull to 
help push things forward, a bulbous 
leaded fi n on the bottom to keep 
them from capsizing or drifting side-
ways, and triangular sails which can 
be shaped so as to generate lift while 
going diagonally into the wind.

Sailboats still cannot go straight 
against the wind, but they can zigzag 
around 45 degrees to the wind to fi nd 
their destination eventually. Colloqui-
ally, the zigzag course is referred to as 
starboard tack (wind coming from for-
ward right) and port tack (wind com-
ing from forward left) respectively, 
and the process of turning from one 

to the other is called “tacking”.
Tacking a little 12-foot mono-sail 

dinghy is quite easy: you turn INTO 
and through the direction from which 
the wind is blowing, duck your head 
under the boom (otherwise you may 
come to remember the situation 
in a bad way) while the sail moves 
to the other side, then settle on the 
new course. Choosing to turn the 
boat FROM and through the wind is 
called “jibing”, which can cause an 
unskilled sailor to capsize when the 
boom and sail fl y suddenly from one 
side to the other.

Tacking a 40-footer with a main 
sail and a jib takes some coordina-
tion and teamwork among the crew 
of 2 to 5 or more.  The captain an-
nounces the intention to turn and the 
crew prepares the jib ropes (named 
“sheets” to confuse the communists) 
and winches to move the jib from one 
side to the other, and the ballast crew 
(often referred to as “rail bunnies” or 
“rail meat”) stay out of the way but 
prepare to move to the other side. 
When ready to execute the maneuver, 
the captain yells “Tacking”, turns the 
steering and matters proceed with 
more or less confusion. Once the boat 
settles on its new course, it is custom-
ary for crew members to applaud 
one’s accomplishment while ridiculing 
everyone else’s mistakes.

And therein rests the moral of the 
story:  “What a bummer! Let’s try an-
other tack.”
Ozark Yacht Club 573-552-8401
1800 Bagnell Dam Blvd., Lake Ozark, MO
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(573) 346-7161 • (800) 524-7161

Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene
tank and galvanized metal parts makes for the most durable and dependable lift available today!

THE OBVIOUS CHOICE !

Polyethylene bushings 
for quieter operation 

& extended wear!

On The Lake For
Over 30 Years!

econolift@charter.net   www.econolift.com

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY. 5, TURN RIGHT 
ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

BOAT HOISTS
SALES

SERVICE 
INSTALLATION

FIVE-YEAR WARRANTY ON 
ALL GALVANIZED PARTS!

LIFETIME WARRANTY 
POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 36,000

PERSONAL WATERCRAFT LIFTS
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OSAGE BEACH • 573-348-5073 • CAMDENTON • 573-873-5073

Lifting your 
dreams … 

from Canoes to 
Cruisers!
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Quality by Design

The manner in which 
materials and construction 
are combined to form 
strength and durability for 
design and workmanship to 
the owner’s satisfaction.

Our Sub-Structure 
Features:
•  10˝  M/C Jr. Channel

Sub-Structure

• Welded 100%

•  Hot-Dipped Galvanized 
After Fabrication

Standard Features
1.  Concrete Decking

2. Underwater Brace

3. Cleats

4. Cable & Clamps

5. Swim Ladder

6.  All Dock Padding

Ramps
•  Arched Structure 

Walkways

•  2˝x4˝  11 Gauge Tubing 
Frame Rails

•  Heavy-Duty
Under-Structure

•  Galvanized

Strongest Roof on the Lake!Discover the Difference! Strongest Roof on the Lake! Strongest Roof on the Lake! Strongest Roof on the Lake!Discover the Difference! Discover the Difference! Discover the Difference!
From Elaborate to Simple, We Do It All!

VOTED
BEST OF 

LAKE 2010

23 YEARS

OF SERVICE

TO THE LAKE AREA!

Hwy 5 & State Road P • Gravois Mills, MO • Phone: 573-372-5501
Fax: 573-372-3672 • e-mail: ninag@socket.net or docks@ozarkbarge.com

OSAGE BEACH • 573-348-5073 • CAMDENTON • 573-873-5073

Lifting your 
dreams … 

from Canoes to 
Cruisers!
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COME SEE OUR 8,000 sq. ft.
State-of-the-Art facility!

INEXPENSIVE PRESERVATION
of your boat’s exterior fi nish

VINYL STRIPES, custom graphics & paint

50´ PAINT booth accommodates 
even the largest boats

WWW.PAINTRITELK.COM

Are you satisfi ed with wax and buff jobs that fade after just 90 days?
And what about faded stripes and oxidized sides? It’s time you tried our

Polyurethane Solution!
GUARANTEED for the Life of Your Boat!

573-317-1313 We Pickup & Deliver!
Call For Pricing!

Serving the Lake Area
for 30 Years!

WE OFFER PICKUP AND DELIVERY!



Lake of the Ozarks Boating February, 2011 Page 47

530 Highway D - Osage Beach, MO 65065

 HYDROPORT 2 for PWC
DOCK FLOTATION & WHEELS 

DOCK LOCKERS & BOXES

Metal Culverts
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE Custom-Built Dock
CALL SUPER DAVE or GREG

or visit us online at
www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beautification
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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ExpressModels

�Theseboatscanbeseenatourdocks.

573-365-8100www.ozarkyachts.com

35''06SeaRay320Sundancer,T-Merc350
Mags,Only83Hours,Gen/AC,GrandIsleMaple
........................................................$119,900

42'‘00Regal4160Commodore,T-Merc8.2L
MPI,bluehull,cherryinterior,killerstereo
system,freshwax........................$159,900�

29''96SeaRay270Sundancer,Merc7.4LBravo
III,bottompaintedbutalwaysliftstored.Great
DayCruiserwithLargeCockpit............$22,900

REDUCED

55'‘04SeaRay550Sundancer,NavyBlueHull,
twincumminsQSM11-640HP,280hrs,lift,
bowthruster,hardtop......................$599,900

53'‘04SeaRay500Sundancer,T-Cummins
660HPwith400Hrs,loadedwithalloptions,
immaculate......................................$449,000

MotorYachtsFeaturedSeaRays

41'‘00Carver396AftCabin,T-Merc,380HP,verynicely
maintained,freshbuff/wax,bottom............$169,900

40'‘96SeaRay400EC,T-Merc,7.4,315Hours
..........................................................$74,900

42'‘07CruisersYacht42,T-Merc8.1LHO,118
Hours,LikeNew............................$249,900�

42'‘00SeaRay420AftCabin.T-Merc380HP,Only165
Hours,HydraulicLift,SatTV......................$189,000�

35'‘06SeaRay320Sundancer,T-Merc350
Mag,V-Drive,CherryInterior,Liftstored,25Hrs
............................................................$139,900

REDUCED

41'‘98Carver355AftCabin,T-Merc7.4LMPI,
gen/air,justcompletedfullbuff/wax/bottom
paint..................................................$99,900

46'‘04SeaRay460Sundancer,hardtopcockpitair,
thruster,lowhours..........................................$329,900

REDUCED

REDUCED

REDUCED

33'‘02Doral310SE,T-Volvo5.7LGSIDuo
Prop,Gen/AC,HugeCockpit,CherryInterior,
VeryNice........................................$59,900�

REDUCED

45'‘02SeaRay410Express,T-Merc8.1L,cherryinterior,
freshbuff/wax,bottompaint..........................$169,500

LocatedattheLodgeofFourSeasonsMarina

BestBuys

31'‘06SeaRay280Sundancer,T-Merc
4.3LAlpha,250hrs,Gen/AC........$69,900

39'‘03SeaRay360Sundancer,T-Merc8.1L,
only250hrs,immaculate,freshbuff/wax/
bottompaint..............................................$139,900

39'‘02SeaRay360Sundancer,T-Merc8.1L,Elec-
tronics,HugeStereoUpgrade,ExcellentCondition
..........................................................$138,900�

REDUCED

45''01SeaRay410Sundancer,T-CAT350HP,
375hours,cherryinterior,excellentcondition.
Pricedatlowwholesale....................$159,000

33'‘00Formula330Sunsport,T-Merc7.4LMPI,
BravoIII,Gen/AC..................................$59,900

31'‘04Formula31PC,T-Merc5.7LMagBravo
III,200Hrs,Gen/AC............................$122,000

48'’05Formula48Yacht,T-Cummins660HPwith250Hrs,every
availableoptionincludinghardtop,hydraulicplatform,SatTV,
thruster,electronics,allinlikenewcondition..............$349,000

REDUCED

‘94SeaRay400EC,Twin310HPMercs,Gen/AC
....................................................$99,900
40'‘95SeaRay400EC,T-Merc7.4Lwithonly
475hrs,verynicecondition..................$99,000

36'‘90ChrisCraft36Express,OriginalOwner,
Twin454,790Hrs..............................$39,900

58'‘00SeaRay56SedanBridge,T-Cat660HP,
Beautifulyachtinperfectcondition,FreshBuff,
Wax,BottomPaint............................$399,000�

'51'99SeaRay450ExpressBridge,T-Cummins417HP,
CherryInterior,VeryNice,GreatPrice,REPO!....$199,900

Runabouts

29''05Cobalt282BR,T-Volvo5.0LGXIDuo-
prop,Blackhull,oneowner..................$69,900

26''08JCTritoon266,Merc.5.7LMag,Loaded,
LowHours,InLikeNewCondition......$42,900

51''88Bluewater51Cockpit,T-Crus454,383
hours,newgenerator,fullbridgecanvaswith
enclosures.........................................$99,900

REDUCED

42''69OwensArubaTripleCabinMotoryacht,T-Chrysler
440Engines,Noexpensesparedonthisclassicyacht.
Freshhull&bottompaint.Mustsee!................$49,900

UNDERCONTRACT

44'‘75Trojan44MotorYacht,T-Merc454’s,
TeakDecks,NiceEnclosures..........$57,900�

NewListings

25''09MastercraftX-55,Vortec6.0L,400HP
V-Drive,Tower,Loaded..................$73,900�

1989SeaRay300Weekenderwithtwin454’s,
genset,ac,lowhours.....................$19,900�

37''03SeaRay340Sundancer,T-Merc8.1LV-
Drive,290hours,cherryinterior......$123,900

Performance

32'‘94BlackThunderXL320,T-Merc502Mag,
BravoI,StereoUpgrade,Includes2005Trailer
..........................................................$29,900

41'‘84ChrisCraft410Commander,T-Merc
7.4L,700Hrs,TopCondition..........$78,000�

REDUCEDBANKSHORTSALE

36''07Crownline340CR,T-Merc300HPB-III
with160hours,hardtop,loaded,alloptions
$139,900

SOLD
27''06Chaparral276SSXBowrider,Merc8.1L,
375HP,Loaded..................................$54,900

UNDERCONTRACT

WeNeed
Your

Listing!
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TAKE
ONE FREE

Lake of the Ozarks

160 N. Hwy 42 - Kaiser MO 65047 |  573-348-1958 Tel.  |  573-348-1923 Fax.

Contents © Copyright 2011 - All Rights Reserved

Volume Ten • Issue Four • April, 2011 

www.summersetboatlifts.com

OSAGE BEACH • 573-348-5073
CAMDENTON • 573-873-5073

LOMDA BOAT SHOW ISSUE April 15-17, Dog Days Bar & Grill 19MM
See the latest cruisers, runabouts, performance boats, pontoons, 

ski boats, personal watercraft, docks, lifts and all boating accessories 
at the Lake’s annual In-Water Boat Show!


