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by Nancy Hogland

As soon as the weather
warms up, the Horseshoe
Bend Special Road District
will be overlaying nearly seven
miles of roadway in order to
complete upgrades on 20 dif-
ferent streets.

But — that’s only if the con-
tinuation of the 35-cent-per-
$100-assessed valuation tax
levy is approved by voters on
April 7. If it is not approved,
the district will be able to com-
plete only about 30 percent of
the projects. Worse yet, within
six to 12 months, the roads
would have to be maintained
by the Camden County Road
District, if, and when, they had
the time, according to board
president John Jenkins.

“The levy, which has stayed
at the same rate since 1963,
must be approved by the vot-
ers every four years. That’s the
way it was set up when it was
established way back in 1952,”
Jenkins explained. “The levy
has always been approved by
a wide margin, but we're al-
ways concerned that people
who want it passed will stay
at home, just assuming that
it will be, but those who don’t
want to spend the money will
get out and vote. That would
hurt all of us.”

Road District Commission-
er Dave Dalton, a retired cer-

tified public accountant who
serves as the board’s treasurer,
said last year $863,423.95, or
40 percent of the district’s total
income, came from the levy.
The balance of the more-than-
$2-million operating budget
came from several different
categories including the road
and bridge tax and public util-
ities taxes, as well as from the
Four Seasons Property Own-
ers Association (POA), which
last year struck a deal with the
road district to take over main-
tenance and upgrading of all
POA-owned roads.

Dalton said if the levy is not
approved, he was confident
that the Camden County Road
District would do what they
could to complete the agree-
ment with the POA but added
“what they could” were the
operative words. “Again —that’s
just another reason why our
residents need to get out and
support this levy — to make
sure that we can continue do-
ing the work that needs to get
done,” he said.

Dalton, who, along with
Jenkins and Jerry Jackson all
volunteer their time as com-

Horseshoe Bend Special Road District Norm Duncan, Foreman Kevin Luttrell
and Commissioner Dave Dalton look over a new map of Horseshoe Bend that
contains the updated E-911 addresses. The map will be available for review at
the district's regular monthly meeting, held the third Thursday of every month.
Nancy Hogland photo.

missioners, said if the levy is
approved, it will stand at 35
cents for the first year.

“That’s just the way it was
written. However, over the
next three years, it will be ad-
justed by the Missouri State
Auditor’s office as set forth by
the Hancock limitations so we
don’t get more than we need
to operate. This year, for in-
stance, it was reduced to 32.9
cents,” he explained, adding
that, if approved, the tax will
be assessed in October and
November and collected in
December.

“If residents want to con-
tinue receiving the same level
of service as they’ve grown ac-
customed to, they need to vote
for this levy. I want it to pass
because I see what a great job
our guys do with our roads.
I saw it first hand when I was
driving home from Springfield
after a big snow storm. I drove
through Lebanon and their
roads were packed with snow;
Camdenton - the roads were
snow packed; Osage Beach
— snow packed, but when I
pulled onto Horseshoe Bend
— there was no snow. I think
we have the best maintained
road system in the entire area.
Hopefully others will agree
and take the time to vote to
keep it that way,” Dalton said.

continues on page 23
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Several issues hefore
voters in April 7 Election

In an attempt to compete
with the Branson area, where
voters passed a general sales
tax that lifted their promotional
and advertising budget from $4
million annually to more than
$12 million annually, the Tri-
County Lodging Association is
asking Camden County voters
to pass a 2-percent lodging tax
on April 7.

Last year the measure went
before voters in Camden, Miller
and Morgan counties, how-
ever only Miller County voters
passed the increase. Camden
and Morgan voted it down.
The decision was made to keep
the current rate of 3 percent
in Morgan County and not go
back to the voters for approval.

Currently, the TCLA collects
between $1.5 million and $1.6
million in the tri-county area.
If approved, the association
expects to see an additional
$700,000 to $800,000 generated
by the tax.

If approved, the only people

paying the tax would be lodging
guests.

Jim Divincen, TCLA direc-
tor, said the additional monies
coming in from Camden Coun-
ty will be used for advertising
and promotion of Lake of the
Ozarks.

“On the first go-round, we
had talked about using some
of the money for soccer fields
and increased air transporta-
tion to the Lake but this time
we decided to focus our efforts
strictly on expanding our ad-
vertising reach,” he said. “Most
of our advertising dollars are
spent within a 500-mile radius
of the Lake. This additional will
help us purchase more ads and
draw more attention to Lake of
the Ozarks.”

For more information on the
lodging tax increase, visit www.
promotethelake.com.

Other issues to be decided
by voters include school boards
in Camdenton, Climax Springs
and School of the Osage; a

change in the tax levy for the
Osage Beach Fire Protection
District; an increase in the Mid
County Fire Protection District
tax; continuation of the tax levy
for the Horseshoe Bend Spe-
cial Road District; a measure
to change the Osage Beach city
collector position from an elec-
tive office to an appointive of-
fice; approval of bonds to cover
the costs of water and sewer
systems in both Linn Creek
and Sunrise Beach; and several
mayoral and aldermanic races.

Sample ballots for Camden
County can be viewed online
by visiting camdenmo.org.
Camden County voters who
will be out of town on Election
Day can cast absentee ballots
at the courthouses until 5 p.m.
April 6.

For more information on is-
sues facing Miller County vot-
ers or for information about ab-
sentee ballots, call the County
Clerk’s office at 573-369-1910.

Lake Ozark final step in
getting natural gas

Lake Ozark has promised
that next month they will sign
off on a franchise agreement
that will allow Missouri Gas
Utility (MGU) to start bring-
ing natural gas to Lake of the
Ozarks.

Earlier this year Osage
Beach, Camdenton and Boli-
var approved the agreement.
However, Lake Ozark alder-
men expressed concerns on
three points, all of which were
addressed at the board’s last
meeting by Bret Brown, state
manager for MGU.

Brown agreed to a wording
change from “will” to “may”
when speaking of the city
granting permission to cross
private property. He also said
his company would be posting
pipeline markers, which will
be visible from sign to sign, all
along the pipeline route. Alder-
men had asked about the signs
at an earlier meeting but were
informed by the city attorney

that MGU had refused the re-
quest. At the March 24 meeting,
Brown said there was never any
question about the signs be-
cause they are required by the
Missouri Public Service Com-
mission (PSC).

However, Brown said his
company would not agree to
the city’s request that they con-
tact the fire department each
time a potential gas leak was
reported on the company’s
800-number.

“We go on a lot of ‘gas leak’
calls but 99 percent of them
turn out to be something else —
dead animals or smelly trash,”
he told the board. “If we do find
a leak, we certainly will call the
fire department but we are the
professionals and don’t want to
be calling them every time we
get a call - and believe me, you
wouldn’t want that either.”

He told the board as soon as
they adopted the agreement, he
would be going before the PSC

for its approval so they could
“get the ball rolling.”

According to the agreement,
the utility will have service
run to 25 percent of the cities’
homes and businesses within 5
years, 75 percent within 8 years
and 90 percent in 10 years.

“However, that’s not to say
we are just going to hit those
main areas and run. Since be-
ginning this project, I've gotten
numerous calls from people in
other small towns in the area
that are also interested in ser-
vice and we plan to go to any-
body that wants it,” Brown said
in a separate interview. “We
plan to be running gas lines for
the next several years.”

The company currently
serves some 1,500 customers,
mainly in the northern Kansas
City area but also has plans to
expand to other parts of the
state including Warsaw, Lin-
coln, Cole Camp and Green
Ridge.
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Crappie Masters tourney could be catch of the year

by Nancy Hogland

From April 16 thru 18, Lake
of the Ozarks will play host to
an event that has a potential
economic impact of close to
$145,000 on West Lake busi-
nesses.

The event, the Missouri State
Crappie Championship, will be
based at Captain Ron’s Bar and
Grill in Sunrise Beach and is an-
ticipated to draw more than 700
anglers, sponsors and specta-
tors.

“Statistics show that, on aver-
age, 70 to 80 percent of the par-
ticipating fishermen come from
out of the area and many come
from out of the state so not only
will this be a way to showcase
the Lake, it will also be a way to
attract people who will spend
money on lodging, meals and
fuel at a time of year that other-
wise might be slow,” said James
Bryant, owner of Bryant’s Osage
Outdoors in Laurie, and one of
the organizers.

This is the first time Lake of
the Ozarks will host the Mis-
souri Championship, the first
two-day crappie tournament
to be held at the Lake. The

Championship will consist of
a banquet dinner and registra-
tion seminar the night before
the two-day competition where
some 400 anglers are expected
to compete for the title, cash
and prizes. The event will also
feature a Kids Fishing Rodeo,
designed to introduce children
to the sport of fishing, as well
as a Media Fish-off, which will
promote Lake of the Ozarks to
sports writers, tourism officials

and promoters.

“This is going to be a great
event for the Lake, not only
from the standpoint of econom-
ic input but also for the expo-
sure that this will give us,” said
Ron Duggan, owner of Captain
Ron’s, who added they hoped
to draw large crowds of specta-
tors. “Most of the time the only
people that get to share in the
excitement of the weigh-ins are
the fishermen themselves. How-

Bobbi Bash, ABR, CRS, GRI
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ever, were hoping that people
from all over the area will come
out and get in on the fun.”

Throughout the weekend
Captain Ron’s will be present-
inglive entertainment, food and
drink specials and a sports show
of sorts with booths showcas-
ing things like tackle, real es-
tate, boats and fiberglass repair
shops.

According to numbers com-
piled by Westside attorney An-
drew Renken, who prepared
impact studies, media presenta-
tions and spoke to the Tri-Coun-
ty Lodging Association and the
State of Missouri Division of
Tourism to obtain funding:

¢ Each team will spend four
to seven nights in the area pre-
fishing and then participating in
the tournament.

e Lodging, based on 4.5
nights per team, could be as
high as 595 nights with an injec-
tion of $1338.75 into the local
economy.

e Missouri State Crappie
Championship is classified as a
major event. Surveys show the
average angler will make 4.75
trips throughout the year to a

REALTY

lake if they know a major tour-
nament will be held there.

e Crappie Masters is one of
only two national crappie trails
and the only national trail to
hold a Missouri Championship.

* The event will be promoted
in16,000 copies of the Crappie
Masters Crappie Tournament
Guide, distributed at tourna-
ments throughout a 15-state
area.

e The tournament was pro-
moted in “Crappie Masters
Magazine,” which distributes
more than 12,000 copies three
times each year, as well as in six
different hunting and fishing
magazines with a combined dis-
tribution of more than 300,000.

* National exposure will be
received on the Pursuit Chan-
nel’s “Revive the Outdoors with
Cody and Cody Crappie Masters
Television series,” to be tele-
vised four times with interviews
and segments from local tour-
ism officials.

e Exposure will be provided
through “Outdoors with Brad
and Brian” and the “Outdoors
Trail Magazine” radio shows.

Fowlers Point Waterfront

- 120 feet of LEVEL shoreline - ZERO steps to dock
-3 BR/3 BA - 2,160 sq.ft. home - 4 car garage plus RV pad
w/electric - beautiful lot with panoramic views

$349,250
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Lake’s singles have new alternative to staying home alone

by Nancy Hogland

Make new friends, find com-
panionship or a match for life.

That’s the goal of the Lake’s
first and only local website dedi-
cated to helping those in the 30-
plus age group meet.

“The website is designed for
all age groups. However, we're
primarily trying to serve a slight-
ly more ‘mature’ crowd because
the Lake area can be a lonely
place to live and a difficult place
to meet people if you're not into
the bar scene,” said founder and
co-owner Christine Hentz.

The website, www.lake-
matchmaker.com, will allow
participants, who can join for
free, to post information and
a gallery of photos. The pho-
tos, which are optional, must
be tasteful and all submissions
will be filtered for “inappropri-
ate text,” Hentz said, adding
that the only people who would
be able to view the information
would be other members. ‘A
couple people told me they felt
funny about putting a picture
out there — that people would
see it and think they were des-
perate. However, since the only
people that will be able to see
the information are others who

Ted LePage

are also seeking companion-
ship, no one is going to assume
that. Think of it this way — what
if you lived right down the street
from that ‘special someone’ but
your paths never crossed? This
just might be the only way you
will ever find him or her.”
Members can include their

email addresses for correspon-
dence however they're also en-
couraged to use Instant Mes-
senger for real-time discussions.
In addition, membership allows
participation in monthly socials
that will be held at different res-
taurants and attractions around
the area. The gatherings will

alternate between “meet-and-
greet” evenings at restaurants,
where drink and appetizer spe-
cials will be offered, and activi-
ties that will include such things
as group Jeopardy, miniature
golf and bowling.

“The socials will allow mem-
bers an opportunity to meet
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face-to-face with someone
they've been interacting with on
the website in a safe, no-pres-
sure, controlled environment.
They also allow single people
a way to get together with oth-
ers and have a fun evening out,”
Hentz said, adding that the so-
cials will be held the last Thurs-
day of each month. A $3 admis-
sion will be charged to cover the
cost of incidentals. Participants
can check the website for the
time and location of each gath-
ering.

The website will also include
advertising for local businesses
offering specials to Lake Match-
maker members.

Hentz said over the new
few weeks she will be making
presentations at various clubs
and organizations and expects
membership to quickly grow.

“Without one bit of adver-
tising, in just a couple weeks
we had numerous people sign
up. Once the word gets out, we
think this will take off. My hope
is that men and women will find
each other, fall in love and expe-
rience that ‘happily ever after’
we all want,” she said.

seeking a Great Career
In the Lake area?

armers Recruiting and Development
F Center for Central Missouri is looking
for entrepreneurs who are interested in
owning their own agency in the Lake area.
With Farmers Insurance and Financial
Services, we offer you the opportunity to be
in business for yourself, but not by yourself.
You will be given the freedom to make your
own day-to-day decisions while benefiting
from the training, guidance and support of

your district manager.

Ifyou are interested in a career with Farmers,
please call Ted LePage at 573-302-0001 or
stop by our Training Center at 3736 Highway

54 in Osage Beach, MO.
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14th Annual Polar Bear Plunge raises record $1 55,003e5

The 14th Annual Polar Bear
Plunge events held Feb. 27— Feb.
28 were a splashing success,
raising $155,098 to date. Nearly
500 brave men and women par-
ticipated. Earlier in the morning
132 men and women participat-
ed in the 8th annual Polar Bear
Strut (5K) Fun Run/Walk.

Eight men and two women
took the ultimate challenge and
participated in the 24-hour Su-
per Plunge where they plunged
24 times in 24 hours beginning
on Feb. 27.

Online fundraising will re-
main open until April 27. Do-
nations can be made at www.
somo.org/plunge.

Strut results:

Top finisher was Jonathan Newlin
with a time of 19:19

Top female finisher was Amanda
Wilson with a time of 21:10

Top law enforcement finisher was
Gary Jones with a time of 23:06

Top walker finisher Debbie Lewis
with a time of 42:45

Top fundraiser was Pete Leyva who
raised $630

Top SOMO athlete was Joel Moss
with a time of 54:34

Special thanks goes out to

Gary Thompson, from Cam-
denton Schools, who assists in
the data and time entry for the
Strut.

Top Plunge individual fundraisers
in the same order as last year are:

1st Place Fundraiser — Gary Wil-
bers, Mid America Wireless - $7,035.
Gary wins a 3-day houseboat vacation
donated by Forever Resorts and Lake
of the Ozarks Marina.

2nd Place Fundraiser — Greg Crad-
er, Platte Co. Sheriff's Dept. - $2,635.
Greg wins a set of tires donated by
Purcell Tire.

3rd Place Fundraiser — JT Gerlt, KS
95 - $2,515. JT wins a prize package
from Windows & More, Chiro Spa and
Holiday Inn Airport West in St. Louis.

Top Fundraising School:

“Freezin' Falcon Fools” team from
Blair Oaks with a total of $5,975. They
win a pizza party for the school and
a trophy.

Top Fundraising Team:

“Rock Stars” team from Mid Amer-
ica Wireless with $18,164 and count-
ing! They earn a tent at next year's
Plunge for their group’s pre-plunge
party as well as a plaque.

Top Law Enforcement Team:

Jefferson City Police Department
with a total of $9,114. They will win
a light bar donated by event sponsor,

Code 3.

Largest Group:

Mid America Wireless with 29
people

Competition for the Golden Plung-
er was steep this year. Polar Bears
are encouraged to come in costume
and compete for the chance to take
home the “golden plunger.” Judges
were Matt Grant with KRCG, Shawn
Hill, Quarterback for the San Fran-
cisco 49ers, Darla Cook with Forever
Resorts, and Harley Race, World Wres-
tling Federation founder. They had a
tough job and were looking for win-
ners in 4 divisions.

Law Enforcement:

1st — CSI Charlie Brown (MSHP
GHQ)

2nd — Pink Bunny suit made by
Aunt Clara in A Christmas Story

3rd — Hippies — Pete and Anita
Leyva from Osage Beach DPS

Team:

1st— 6 Pack of Bud

2nd — Mucho Macho Wrestlers
from City of Osage Beach

3rd — Snow White and the 7 Dwarfs
—Woody's

School:

1st — School of the Osage Brave
Little Indians

2nd — Hickory County High School

3rd — Osage Beach BBall Players

Individual:

1st — Furry Bikini Girl, Tiffany Re-
inkemeyer

2nd — Red Masked Wrestler — Joe
Garrard, SOMO Athlete

3rd — Leprechaun, Leonard Stein-
man

The Lake of the Ozarks
Plunge began in 1996 and now
Polar Bear Plunges are held in 13
other locations as the signature
special event for Special Olym-
pics Missouri. Each Polar Bear
Plunge is coordinated with local
law enforcement agencies be-
cause law enforcement’s char-
ity of choice is Special Olympics
world-wide. The Super Plunge
was supported by Forever Re-
sorts who donated the use of
two houseboats for the Super
Plungers and their support
team.

“This year marks a milestone
because despite the weather,
polar bears came out to sup-
port Special Olympics” says
Susan Stegeman, Plunge Coor-
dinator, noting that 4 groups of
15 people plunged elsewhere.
These polar bears weren't able
to make it due to the weather
so they dipped at home and still
sent in their funds. That's what

CATES
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really helped make our plunge
total the highest in our 14 year
history.

“In total there were 504 peo-
ple who plunged somewhere
— which is only 1 short of last
year’s record.”

The Polar Bear Plunge was
hosted by Osage Beach De-
partment of Public Safety and
the City of Osage Beach. The
Plunge is supported by the De-
partment of Natural Resources
Missouri State Parks, Lake of
the Ozarks State Park — Grand
Glaize Beach, the Missouri State
Water Patrol, the Osage Beach
City Ambulance Service, and
the Mid County Fire District
and Lake Ozark Fire District
who provided the divers. The
U.S. Marines Motor Transport
Instruction Company from Fort
Leonard Wood made all the dif-
ference with their labor, park-
ing and security assistance. Ac-
cording to Chief Dave Severson
with Osage Beach DPS, “This is
a labor of love to put such effort
into such a worthy project as
Special Olympics. We have a tra-
dition here at the Lake and want
to continue to build upon it.”

continues on page 15
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Stimulus money to fund Highway 5 project in Sunrise Beach

by Nancy Hogland

An $848,000 widening proj-
ect for Highway 5 made the final
cut and will be included in a list
of transportation projects to be
funded by the American Recov-
ery and Reinvestment Act.

Work, which will include the
addition of a third lane on a one-
mile stretch from State Road F
to just north of Lake Road 5-39,
will begin in August.

Bob Lynch, district engineer
for MoDOT, said an open meet-
ing will be held from 4 to 6 p.m.
April 8 at the Sunrise Beach
Community Center for the pub-
lic to view the plans.

MoDOT already had com-
mitted to the project last fall
after the Sunrise Beach Board
of Trustees offered to pay about
40 percent of the cost. Accord-
ing to the agreement, because
the state had no funds available
until after 2011, the city would
borrow money and pay interest
only on the loan until MoDOT
was able to pick up its portion.
Then the city would finance the
balance. Work is to begin this
fall.

“Now that the stimulus pack-
age is going to pick up the whole
tab for this, we're going to resub-
mit the paperwork and hopeful-
ly share the costs of the second
mile,” said Curt Mooney, chair-
man of the Sunrise Beach Board
of Trustees. “It won't be able to
get done at the second time, but
even if it’s a year later, we're still
moving forward - even if it’s a
mile at a time.”

Lynch said he was confident
that MoDOT would be more
than happy to cost share on the
second mile.

“Anytime we can join togeth-
er with municipalities to get
work done, we're excited to do
s0,” he said.

Lake West Chamber Execu-
tive Director Mike Kenagy said
he too was happy to hear the
project was chosen but stressed
that it was only a start.

“It's a very good thing for
businesses along that section of
roadway. However, it’s impor-
tant to remember that there are
still many more miles that need
to be widened and improved,”
he said.

According to information
provided by MoDOT, the High-
way 5 project was chosen be-
cause it met the requirements of
the Act, which states 50 percent
of the stimulus funds must be
obligated by June 30 and the bal-
ance by March 2010; the project
had to meet all federal environ-
mental guidelines; it must be
included in a long-range trans-
portation improvement pro-
gram; and must be completed
in three years. Consideration
also was given to projects that
would maximize job creation
and economic benefit to the
area. Finally, the project had
to meet Missouri Highway and
Transportation =~ Commission’s
funding formula that splits
funding between existing high-
way systems and other projects
around the state.

So far, MoDOT is working on
37 different economic stimulus
projects totaling close to $91
million; 15 are in mid-Missouri.
The mid-Missouri projects total
nearly $54.7 million. Included is
a plan to replace the Osage Riv-
er Bridge one mile east of Tus-

cumbia at a cost of $8.6 million.
Other projects include:
* Benton County - Rehabilita-
tion of bridges on Route 83 over
Truman Lake near Mockingbird
Road, Route 65 over the Osage
River near Warsaw and Route 7
over Truman Lake (Osage Arm
Bridge and Grand River Arm
Bridge), $11.9 million
* Boone County - Build a railroad
bridge over Route 63 north of
Rte. B in Columbia, $8 million

e Boone County - Pavement im-
provements on westbound and
eastbound lanes of Route 740
from Broadway to 63, $3.8 mil-
lion

e Callaway County - Widen to
three lanes of Route 00 in Holts
Summit, $893,000

e Cole County - Geometric im-
provements at Routes 50 and
179 in Jefferson City, $6.5 mil-
lion

e Cooper County — I-70 pavement
improvements westbound from
east of B to Lamine River, $7.7
million

e Pettis County - Intersection im-
provements at Y and Winchester
Road in Sedalia, $400,000

¢ Boone County - Overlay on Outer
Road Southeast, Rte. 63 Connec-
tor to Z, $289,000

¢ Boone County - Overlay on Route
Z from 124 to 1-70, $803,000

e Cole County - Overlay on Route
17 from 54 to Brush Creek,
$926,000

e Maries County - Overlay on
Route 28 from 63 to Dixon,
$888,000

e Moniteau County — Overlay on
Route 87 from O to C, $578,000

e Cole County - Pavement im-
provement on Route C from AA
to 52, $2.4 million

The state also reported that
while stimulus funding would
directly and indirectly support
nearly 22,000 jobs and aid in
improving the state’s transpor-
tation system, the funds pro-
vided only about 1.67 percent
of Missouri’s transportation
needs.

For more on the mid-Mis-
souri projects or a complete
statewide listing, visit www.
modot.org or call 1-888-ASK-
MoDOT (275-6636).

2140 Bagnell Dam Blvd.,

MLS# 3042857 - 42 Sunset Drive Camdenton
2 BR, 1 BA, 900 Sq. Ft., $95,950
MLS# 3042707 - 19 Chippewa Place Linn Creek
3BR, 2.5 BA, 1709 Sq. Ft., $229,950
MLS#3042709 - 26 Chippewa Place Linn Creek
3BR, 2.5 BA, 2950 Sq. Ft., $308,950
MLS#3042672 - 8 Cross Fox Ct. Camdenton
4BR, 3.5 BA 2915 Sq. Ft., $359,950
L, = MLS#3042670

% 302 County Ridge Rd
Camdenton
4 BR, 3.5BA, 3457 Sq. Ft.,
$499,950

et H—

MLS# 3049055 - 70 Whitney Way Kaiser
.5 Acres, 23000 Sg. Ft., 125'x200’ lot., $49,950

MLS# 3045343 - 345 Hwy 42 Kaiser
6 Acres, 62000 Sqg. Ft., 450’ Rd. Ftg., $1,250,000
MLS# 3054019 - 4817 Hwy 54 Osage Beach
2600 Sq. Ft., 107’ Rd. Ftg., $649,950
MLS# 3042417 - 24 Elena Lane Kaiser
100°x60" lot, 6000 Sq. Ft., 100’ Rd. Ftg., $190,000
MLS# 3058610 - 17283 N Hwy 5 Sunrise Beach
.6 Acres, 1500 Sqg. Ft., 102’ Rd. Ftg., $179,950

MLS# 3041740

77 Whitney Way Kaiser
.25 Acres, 2400 Sq. Ft.,
100’ Rd. Ftg., $164,000

L2 Lake Ozark MO
Y Et@ (573)365-2600 * Fax: (573) 365-2609
www.exIrealty.com
Call Sam Derikrava at 573 692 4134 ¢ sam@exlrealty.com * www.exlrealty.com
C} RESIDENTIAL . COMMERCIAL CONDOMINIUM
LISTINGS LISTINGS LISTINGS

www.bellaseraliving.com

MLS# 3042720 - 2C - 3168 Twin Rivers Point
Waterfront Camdenton

3 BR, 3 BA, 1999 Sq. Ft., $349,950

MLS# 3057816 - A241 - Bldg. 2A
Parkview Bay

Waterfront Osage Beach

4 BR, 3 BA, 1547 Sq. Ft., $249,950

MLS#3056148 - W101 - Bldg. 100 Harbour Town
3BR,2 BA, 1180 Sq. Ft., $249,950
Waterfront Lake Ozark

MLS#3057507 - A-104 - Bldg. A North Shore
2 BR, 2 BA, 1050 Sq. Ft., $129,500

Waterfront Rocky Mount

MLS#3058379
1 Acre, 85'x290°x221'x195’ Osage School Dist., water & sewer, $39,950
Golf Course, River & Bluff views, Lake Ozark

- 5 Isleworth LOT

MLS#3042770 - LOT #17 Reserve at Oakwood Hills

Wooded lots located between Osage Beach and Camdenton, starting at

$15,000. Several plans to choose from or use own builder, Linn Creek
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County head hopes ‘change’ in next year's Census will be for the hetter

by Nancy Hogland

Although the administra-
tion has changed since Camden
County Commissioner Caro-
lyn Loraine was named to the
2010 Census Missouri Complete
Count Committee, her appoint-
ment still stands.

Earlier this year Loraine re-
ceived a letter from Jay Nixon’s
office stating she had been re-
appointed to the team, charged
with influencing every person
to complete the 2010 Census
questionnaire in a timely and
accurate manner. The letter
also states that leadership of the
committee had been transferred
from the lieutenant governor’s
office to the Office of Adminis-
tration and would be chaired by
Commissioner Kevin Simmons.

“I'm not sure how that will
alter things. I was just happy
to learn I would still be on the
committee because we didn’t
have very good numbers in 2000
and I hope to change that,” she
said. “I don't think people real-
ize how important it is that they
participate. They probably don’t
know that many government
grants are based on the results of
the Census or that population is
also important for determining

representation in the senatorial
and congressional districts.”

Loraine said as soon as she
gets the go-ahead, she plans to
start promoting the Census at
every civic, school board and
government meeting she can fit
into her schedule. She said she
also hopes to get on radio talk
shows and send out press re-
leases to local newspapers.

“This area has grown tre-
mendously since the 2000 Cen-
sus so it's very important that
every person take the time to
respond,” she said, adding that
she recently received a letter
asking for a list of emergency
and transitional shelters or
other areas, such as soup kitch-
ens, where people experienc-
ing homelessness are known
to congregate, so they can be
counted as well.

According to Lori Sims, pub-
lic information officer for the
Office of Administration, the
team will be meeting by the be-
ginning of April. In the mean-
time, in order to ensure every
household gets counted, Cen-
sus workers soon will be hitting
the field with hand-held global
positioning systems (GPS), pin-
pointing every residence and

ccording to the website, pri-
A vacilla.org, a source for pri-
vacy policy, the Constitution
authorizes the federal government
to “enumerate” persons in order to
apportion congressional representa-
tives among the states. To do this,
the website states, the government
needs only to know how many indi-
viduals reside at a given residence.
However, according to a report
from the US Census Bureau, while

(e

the questions on gender, age, race,
ethnicity, relationship and whether
residents own or rent their homes
are essentially the same as those
asked in 2000, three additional
questions also will be asked this
year in order to gather data about
health insurance coverage, marital
history, and military service-related

disability status.

Some are up in arms over what
they deem is further intrusion into
their personal business, especially
in light of the snafus recently expe-
rienced by the Census Bureau. While
strict confidentially is promised, in
2007 census employees working
from home inadvertently posted
personal  information including
names, addresses, phone numbers,
birth dates and family income rang-
es from more than 300 households
in nine states and Washington D.C.
on a public internet site multiple
times over a five-month period. Mis-
souri was not one of those states.

Just six months earlier the Census
Bureau reported losing 672 laptop
computers over the course of the
past several years, most of which
had been used by workers gathering
survey information.

updating addressing as needed.

“We're basically working in
areas that typically have been
under-counted because it could
just be that we don't have cor-
rect addresses,” she said.

Although there’s been much
speculation on how the count
will be handled now that it has
come out from under the Com-
merce Department-- which
has historically overseen the
count-- and into the hands of
the White House, Loraine said
she hasn’'t heard a word.

She also said while the hir-
ing process for census takers
has begun, she wasn't sure how
many enumerators would be
needed for the Lake area. More
information on hiring practices
and basic skills requirements
can be obtained by calling 866-
861-2010.

According to a Census News
Brief, the American Recovery
and Reinvestment Act of 2009
that President Obama signed
into law on February 17 in-
cludes $1 billion to “ensure a

successful 2010 Decennial.”
The report also states the Cen-
sus Bureau will use a portion of
the stimulus funds to recruit as
many as 2,000 partnership spe-
cialists and expand advertising,
especially in areas with histori-
cally low mail response rates.
Last spring, the Commerce De-
partment estimated that the
2010 census would cost $13.7
to $14.5 billion for the full cycle
of testing, planning, and imple-
mentation.

SIGN'UP NOW!

e VIP/Celebrity Party

* Meet and greet
Deron Cherry,
Honorary Chairman;
Kansas City Chiefs
Ambassadors and
sports celebrities

e Pairing Party and
Silent Auction

© Celebrity Live Auction

* Players’ Buffet Luncheon

* Putt-Off Contest

* Million Dollar
Hole-In-One Shootout

Benefiting

Lake Regional
Wound Healing
Center

Established in 1917

The Lodge of Four Seasons

(ove Golf Course
June 5-1, 2009
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Prepare for the season and learn about latest, greatest products

by Nancy Hogland

Find ways to make the good
life at the Lake even better by
attending the Lake West Cham-
ber's Home, Yard and Dock
Show.

This annual springtime
event will be held from 9 a.m.
to 4 p.m. Saturday, April 4 at the
Lake West Christian Academy
on Highway 5 in Sunrise Beach.
Admission is free.

Spend this Saturday browsing through booths offering e

“This is going to be our big-
gest and best show yet,” prom-
ised organizer and Chamber
board member Steve Rasmus-
sen. “We're sold out on all our
spaces inside and have another
large bunch of vendors who will
be setting up outside. People
should be able to find just about
anything they need at this year’s
show.”

Attendees will be able to

e

Chamber's annual show. Photo contributed.

FREE

GIFT
CERTIFICATES

browse booths that include
products like windows, window
coverings, carpet, heating and
cooling systems, trash service,
marine supplies, landscapers,
fencing companies, insurance
companies to help homeowners
protect their investments and
even a beauty salon to keep ev-
eryone looking good while they
enjoy them.

In addition, the Lake West

verything you need for your home, yard of dock at the Lake West

GIFT CERT‘&LSUQHTE

Christian Academy will be sell-
ing food and beverages and
holding a silent auction at the
show to raise funds that will be
used to underwrite expansion of
services and keep down the cost
of enrollment.

Rasmussen also promised
that traffic and parking would
be less of a problem than it was
last year. Off-site parking will
be available for vendors and
several more volunteers will be
helping direct drivers to open
spaces.

“Last year, we had around
1,500 people attend and the
traffic got pretty bad but hope-
fully we've addressed the prob-
lems and things will flow a little
more smoothly,” he said.

Mike Kenagy, executive di-
rector of the Lake West Cham-
ber, said finding ways to handle
the overflow of both vendors
and attendees has been a “good
problem to have.”

“When we first started, I
think we had less than 20 ven-
dors at the Laurie Terrace Mall.
After a couple years we outgrew
that space so we moved it to the
Osage River Bar and Grill's Com-
munity Room. Well, that quickly

filled up so last year we moved
to the Lake West Christian Acad-
emy and by resetting the booths,
will be able to accommodate 60
booths inside and five outside
this year,” he said, adding that
board members are again look-
ing at ways to expand the show.

“There’s really no space larg-
er than this and our board feels
it'’s very important to keep our
show on the west side of the
Lake since, even though we have
members from around the state,
we focus mainly on west-side
businesses. We may look into
adding a large tent — but finding
a place large and flat enough is
also an issue. In the meantime,
our members who participate
are happy that, because the
show is a little smaller than oth-
ers held around the state, that
gives them an opportunity to
spend a little more time with
potential clients,” Kenagy said.

For more information on the
show, call the Chamber at 573-
374-5500. To donate an item or
gift certificate for the Lake West
Christian Academy auction, call
573-374-1500. All donations are
tax deductible.

BORDERS PRINTING

LOYALTY REWARDS
PROGRAM

WHEN YOU USE
BORDERS

PRINTING « MAILING

EMBROIDERY « SCREEN PRINTING

*$50 minimum purchase required

Borders Printing will give you a Li’l Rizzo’s Gift Certificate worth 10% of what you spend.

IT’S THAT EASY!

Call or email for your quote today and take advantage of this fantastic opportunity!

(573) 348-5900 * info@bordersprinting.com
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Is the surface of your home chipping
away or the paint beginning to peel? Are you
building or remodeling a home and can't de-
cide on which type of exterior to apply?

Before you have your home
re-painted, or choose your exterior finish,
you should know that there is another op-
tion available. This exciting alternative of-
fers a freshly painted look year-round while
offering the longevity of vinyl siding
products. It can be applied over wood,
brick, stucco, concrete blocks and more,
eliminating chips, cracks and peeling. This
exterior coating will also waterproof, sound-
proof and insulate your home.

Sound too good to be true? Wel,
it isnt. These are just a few of the
advantages of ceramic coating, a product
that is quickly gaining popularity with ho-

The Ultimate Home Paint Job!

meowners in the Midwest. Available in an
unlimited variety of colors, ceramic coating
is a highly specialized, chemically-formulated
exterior wall coating system. It forms a
protective shield on your home that can
withstand even the harshest weather
conditions and  provides  unsurpassed
corrosion and mildew resistance.

Comprised of highly-reflective UV
blocking microspheres that can fill holes
conventional paints can't reach, it creates a
“breatheable” barrier on your home that can
expand and contract. The result is a mainte-
nance-free coating that will reduce energy
costs, provide long-lasting protection and
add curb appeal to your home.

Part of the product’s longevity relies on
surface preparation a three-step process that
will protect your home for years to come.

25 YEAR WARRANTY!
The Ultimate Home Paint Job

First, all dirt and grime are removed
from the exterior of the home. This includes
any mold and mildew that might be on the
surface. Second, a primer is applied which
permeates the substrate, waterproofing the
surface. It also acts as a bonding agent for the
ceramic coating.

Finally, the ceramic coating is
applied to all surfaces. When the application
process is complete, you will have invested
wisely knowing that you'll never have to paint
your home again, and that it has curb appeal
that cannot be denied.

When you think it's time to get rid of
your paint rollers and brushes, or you're just

Servicing the Lake area with installers
that aren’t on Lake Time!

* Used Internationally Since 1977

* Won’t Chip, Crack or Peel
* Looks like Fresh Paint

* Endless Colors

* Reduces Energy Cost

* Allow Wood to Breathe

* 25 Year Transferable Warranty

* Waterproofs, Ends Rot

* Bonds Completely

* Resists Mold and Mildew
* CLASS A FIRE RATED

UP TO

Q)
BB

® Lake of the Ozarks, Missouri

For More Imformation Cayy

S73-302-111 3

877-25HHINO
Hurry! Caly Today for a FREE

Home or Business Analysis!

mlhbsaISS,waormam.NotgwdwimanynmerM
Or previous contracts - Expires 05/01/2009 I

Lake Area

CHAMBER OF COMMERCE

AFTER

1 Rhin

E = | S

beginning to build your home and want a fin-
ish that will last, you can call the professionals
at Rhino Shield at 573-302-1113 for a free
home inspection. You can also visit www.
rhinoshieldmo.net for further product infor-
mation. We back our product with a 25-year
warranty!

-

NOTHING is tougher than

87 7-25RHINO @g77-257-4466)
www.rhinoshieldmo.net

B

Jhield

By Midwestern Coatings, Inc. an
Authorized Rhino Shield Dealer.
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Community bridge enhances prepaid service

by Michael Gillespie

Many of those who travel the
Lake of the Ozarks Community
Bridge regularly, whether in
private or commercial vehicles,
have purchased prepaid toll
cards. The cards eliminate the
need for drivers to carry cash on
every trip across. To enhance the
prepaid service, the bridge com-
pany recently announced that it
is offering online account access
to prepaid card holders.

“Before, they have not been

able to find out their account
balance anywhere except by
calling us, or us faxing them an
invoice,” says bridge manager
Kathy Matteo. “With the online
account access they can go in
and look at their account, run
their own statement of activity,
check activity for each individu-
al card to see what their balance
is. They can even change their
address.”

Matteo says that current and
future prepaid card holders will

be assigned an account name
and a password. This informa-
tion will gain them access to
their account through an inter-
face web page at www.locb.info.
In addition to providing their ac-
count balance, the interface will
help them keep a record of their
vehicle crossings by listing the
time they crossed the bridge, the
direction, and what card they
used.

Anyone can purchase a pre-
paid card by requesting an ap-

plication at the toll booth. The
minimum purchase price to
open an account is $200. There
is no expiration date. The cus-
tomer may request as many
cards as necessary to cover a
fleet of vehicles. Each card has
its own number so that individ-
ual vehicles can be tracked.

Additions to the account bal-
ance can be made by depositing
cash, check, or money order at
the toll booth.

Built in 1998, the Lake of

the Ozarks Community Bridge
spans Shawnee Bend and shaves
about twenty to forty miles off
the commute between High-
way 5 and Highway 54. The on-
season toll, which began April
1, varies according to vehicle
class. For passenger cars, mo-
torcycles, or light trucks, the toll
is $2.50; for cars and light trucks
towing trailers, the toll is $3.75.
For trucks and buses, the toll in-
creases from $4.50 to $9 accord-
ing to the number of axles.

Newcomers/llongtimers;

FifteenthyAnnuallHome; Tour;
Saturday, May 16, 2009 » 10 a.m. to 4 p.m.

Tickets: In Advance S20
Day of Event: $25

Children over 2 require a ticket

This is Your Ghance to Tour Some
of the Lake’s Finest Homes While
Supporting Local Charities!

Proceeds Benefit:
Newcomers/Longtimers Scholarship Fund
Lake Regional Health System Bone Density Unit
Dream Factory e Dogwood Animal Shelter ¢ Blue Moon Sanctuary

Ticket Qutlets:
Central Bank locations
Bella Donna Salon
Country Club Hotel & Spa
Designer Kitchens & Baths  Marine Corps League - Marine Corps League Auxiliary Lake of the Ozarks

Donna’s Hallmark Headquarters: Village Station - 2599 State Road MM

Essentials Salon Spa . .
First National Bank locations Sunrise Beach, MO 65079 newcomerslongtimers.com
Golden Door Mote! Home Tour Sponsors

Karon’s Korner
Lake Regional Health
System
Love Realty
Quail’s Nest Motel
Saffee’s locations

NATIONAL
= BANK vcroer rorc

[AKE

'IFIRST

DKB

Stonecrest Book & Toy
Studio 54 REGIONAL' ISR
The Little Shop of Hers ( )\ / E
Village Station l1-(15/5\ LTY # Cenh‘dl BCInk
Yankee Peddlers ., of Lake of the Ozarks
newcomerslongtimers.com Real Estate Company

County EMA training
owners how to save
lives, company assets
and businesses

Camden County’s director of
Emergency Management has
been focusing efforts on help-
ing businesses to prepare, plan
and be informed in the event
of a natural or man-made di-
saster.

Denise Russell said she’s
accomplishing her goal by
speaking to as many civic or-
ganizations and businesses
as possible throughout the
coming months to share in-
formation about the “Ready
Business” plan developed
Homeland Security.

“Every business should have
an emergency plan to sustain
them during crisis time,” she
said. “You never know when a
tornado will strike and we will
experience wide-spread power
outages, perhaps for days; or
if there will be a hazardous
chemical spill outside your
businesses and no one will be
able to leave — maybe for hours.
Our goal is to help business
owners and managers develop

practical steps that will not
only help them get through the
incident but also to continue
operating.”

Russell said studies have
shown that 50 percent of all
businesses that remain closed
the day after disasters re-
mained closed permanently.

“We want to insure the eco-
nomic success of our commu-
nity and one way to do that
is to maintain stability of our
employers, so not only are we
guiding business owners on
how to put together a good first
aid kit, we're also helping them
develop a plan to continue op-
erating in the event of a catas-
trophe,” she said.

For more information or to
obtain downloadable emer-
gency planning tools visit
www.ready.gov. To arrange a
presentation at your place of
business, club or civic organi-
zation, call Russell at 573-346-
4440, extension 1130.

Home Tour Media Sponsors  BSINESSIORNL

TODAY'S ;

WE '\(_.I(Rm ‘ ELASSIE / Qf IV
L NKETODAY N News - Talk News - Talk 1150 w ‘ W
M -""Jm .\:.“‘ Theevl‘ﬁormaatlon Station E"n" ’”Zl] K O M U

News Tribune 2P ROFL CharterVedia _b_lake Sun

101.9 THE WAVE

2 1"\

JEFF MARSHALL

, Isee

PO Box 39396, St. Louis, MO 63139
E-mail: Jeff@akamecontracting.com

Licensed Electrical Contractor e Bonded & Insured
Residential « Commercial * Industrial ® Voice Data « Home Theater

Cell: (314) 581-4674
Fax: (314) 832-4930

At the Lake: (573) 216-0107
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Stepped-up

by Nancy Hogland

The Horseshoe Bend Spe-
cial Road District is once again
searching for groups and indi-
viduals to take part in its Adopt-
A-Road program.

Heather Warner, district sec-
retary, said 8 to 10 miles cur-
rently are maintained by 15
different groups of volunteers.
However, since the district now
takes care of approximately 160
miles of roadway, that leaves
many streets uncovered.

“All of Horseshoe Bend Park-
way up to Carl’s Village Market
as well as a portion near the end;
all of Linn Creek and a couple
miles each on Bittersweet and
Cherokee have been adopted.
We're happy that we have most
of the main roads getting picked
up — but that’s actually a very
small percentage — so we'd really
like to get more volunteers,” she
said.

Those who volunteer are pro-
vided with safety vests and trash
bags. Theyarerequired to attend
a short safety seminar, taught at
the district office, and are asked
to pick up trash a minimum of
twice in a six-month period.

Team Gibson

efforts to keep the Bend, and the state, beautiful

With youth organizations, one
adult supervisor must be pres-
ent for every eight participants
between 13 and 17 years of age
and one adult supervisor for ev-
ery four participants between 6
and 12 years of age. No one un-
der the age of 6 is allowed to take
part in the program.

Signs will be posted along the

coverage area with the adopters’
names. However, John Jenkins,
president of the road district
Board of Directors, said the signs
come down if the streets are not
maintained as promised.

“We had a couple businesses
sign up that never showed up,”
he said. “We’re not going to give
free publicity to abusiness when

they're not holding up their part
of the agreement.”

For more information about
the program or to sign up, call
573-365-2832.

The Missouri Departments
of Transportation (MoDOT) and
Conservation recently joined
forces to reduce litter through-
out the state with the “No MOre

Trash!” litter-prevention cam-
paign. According to information
provided by the transportation
department, in 2008 more than
84,000 bags of trash were picked
up by thousands of Missourians.

“Last April alone, Adopt-A-
Highway volunteers in mid-
Missouri filled more than 3,500
bags of trash,” said Carol Pleus,
MoDOT Adopt-A-Highway Co-
ordinator for mid-Missouri. “We
are grateful for the work they
do because for every mile that’s
mowed, landscaped, or kept
litter-free by adopters, MoDOT
can devote more resources to
other critical areas.”

She said while volunteers
from the Adopt-A-Highway pro-
gram save taxpayers about $1.5
million each year, MoDOT still
spends about $5 million annu-
ally to remove litter from the
state right of way:.

For more information about
how to participate in the No
MOre Trash! Bash, log onto
www.nomoretrash.org. For
more on the Adopt-A-Highway
program, call 1-888-ASK-Mo-
DOT (275-6636) or log onto
www.modot.org/central.

RE/MAX At The Lake ® Laurie ® www.TeamGibson.com

573-374-3214 - 1-800-748-8499

REVIR

Honesty,
Integrity and
Our Very Best
Effort For You!

REMBS

At The Lake
147 S. Main
Laurie
MO 65038

Great Investment!
e

Excellent commercial tract with nice 4219
sq. ft. buildings.
approved sewer on property very gentle 2.8
acres for expansion and lots of Hwy 5 frontage.
$89,900 MLS#3044699

New Reduced Price!

Nice building with fresh paint job on north
end of Laurie. Excellent Hwy 5 frontage with
paved parking and high visibility. $99,950
MLS#3046066

R "

Lower level living quarter,

Picture Perfect!

4BR,4BA, 5,000sq. ft. Luxury LF Home. Open
Floor plan, gourmet kitchen, 3 large master
suites, cove location w/good water depth, pri-
vate balcony & hot tub lakeside. $624,900
MLS#3053486

1500’ of Lakefront!

Perfect location by land and water. 41 MM of the
Osage, property consists of quiet cove location w/
very deep water great view, awesome point and
Million dollar views from bluff frontage. Brand
new blacktop leading into the property.
$795,000 MLS#3058002

1232’ OF LF / 60 Acres!

LF estate on the beautiful Gravois arm. Deep
clear water, lots of room, 3,800 sq. ft. of com-
bined improvements, geat dock, 1,200 ft. of
LF & 60 acres. This is a high quality property
with an outstanding location in the Gravois Arm.
$899,999 MLS#3043270

Hwy 5 Frontage!

FANTASTIC LIKE NEW HIGHLY VISIBLE 4,200 sq. ft.
Commercial building. Sitting directly on Highway 5.
This quality built structure is set up with two 2100
Sq. Ft. sides. Both sides currently leased out. Both
sides feature separate kitchens and baths. Plenty
of parking. Low utilities costs. Building is very well
insulated. $350,000 MLS#3055413

Historical property w/ endless potential. 420ft.
hwy frontage & 1.6 acres. Formerly used as
bait & convince store with living quarter on
lower level. No filling required for expansion.
$189,000 MLS#3056761

Foreclosure!

Commercial Opportunity!

4BR, 3BA, 2,800sq. ft. near new home w/lake
easement. Entry level living, Vaulted ceilings
& spacious rooms, 2 kitchens, family room,
maint. free exteriors, fenced yard. $179,000
MLS#3058054



Page 12

April, 2009

Lake of the Ozarks Business Journal

BDSA hopes to stop blight on Strip, help
neighbors of condemned properties

by Nancy Hogland

The Bagnell Dam Strip Asso-
ciation (BDSA) is applying for a
grant that will pay for the demo-
lition of several derelict com-
mercial and residential build-
ings in the city of Lake Ozark.

The Community Develop-
ment Block Grant (CDBG),
made available through the
Missouri Department of Eco-
nomic Development, was es-

tablished through the Housing
and Community Development
Act of 1974 as a “pass through”
funding program from the US
Department of Housing and Ur-
ban Development. State CDBG
funds are only available to in-
corporated municipalities with
populations less than 50,000
and counties with fewer than
200,000 residents.

“Some are arguing that the

owners of these derelict build-
ings should pay for the demoli-
tion themselves and not rely on
the government to pick up the
tab,” said Alderman Jeff Van-
Donsel, who sits on the BDSA
board. “However, the money
has been made available for this
use and if we don’t take advan-
tage of this program another
community will. It’s our feeling
thatif people could afford to pay

LOOKING FOR A

LENDER THAL...

-..you can count on!

..talk to face to face!

..Will still be here after
you get your loan!

We’re right here!

IROQUOIS FEDERAL

e We service our loans

* Mortgage and construction loans
 Investment property financing

e Commercial loans
¢ Boat and auto loans
¢ Jumbo loans available

e We’ve been in the mortgage business for 124 years

Iroquois Federal was established in 1883. With four
offices in Central Illinois to back the loan production
office in Osage Beach, we're trained and ready to

handle your requests.

Please call, stop by, or we’ll come to you.

We hope to hear from you soon!

Libby Holland
Loan Production Manager
28 year Lake Area resident

30 years of lending expertise

Il
IROQUOIS FEDERAL

MorTGAGE'LOAN PRODUCTION

@ Landmark Center

EQUALOUS S

LENDER

Iroquois Federal

573-348-6686

+ Suite 303 + 3535 Highway 54 < Osage Beach MO 65065

The Continental Hotel, which has been condemned and standing vacant for a
number of years, will be one of the first to go if the Bagnell Dam Strip Association
obtains money through the Community Development Block Grant program for
demolition of derelict buildings. Nancy Hogland photo.

for the demolition — or even fix
the buildings up so they could
use them — they would. Since
that hasn’'t happened, we owe it
to our residents to get whatever
grant monies are available to
help clean up our city.”

Property owners have an-
other couple weeks to sign up
for the building demolition pro-
gram or to provide addresses of
derelict buildings so the BDSA
can track down the owners and
notify them of the opportunity.
To date, eight have applied for
assistance.

“We may not get enough
money to pay for demolition
of all of them so we'll have to
pick the worst to go first,” Van-
Donsel explained, adding that
the BDSA would be seeking
grant money available through
the Brownfield Redevelopment
Program to take care of the rest.
That program is offered through
the U.S. Environmental Protec-
tion Agency for expansion, re-
development, or reuse of land
which may be complicated by
the presence or potential pres-
ence of a hazardous substance,
pollutant, or contaminant such

as asbestos, something Van-
Donsel said they believe is pres-
ent in some of the condemned
buildings.

In the meantime, the BDSA
hired consultant Greg Stratman
on a contingency basis to write
the grants. He gets paid only if
the grants are awarded.

Once the grant, which has
a May 1 deadline, is submit-
ted and approved, the associa-
tion will hire an administrator
for the project and also put out
to bid the demolition projects.
The BDSA should know by mid-
summer is the grant has been
accepted. Tear-downs will begin
as soon as possible.

VanDonsel said not only has
the BDSA board been working
to obtain demolition funding,
they've also been developing
a solid comprehensive long-
range plan for the revitalization
of the historic Lake Ozark down-
town area by securing loans and
donations from interested par-
ties as well as working to attract
major developers to the area.

“Phase 1 of a feasibility study
has been completed and we're

continues next page
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BDSA hopes to stop blight
on Strip, help neighbors
of condemned properties

continued from previous page

back on track with Phase 2.
[n fact, a couple weeks ago I was
involved in a conference call
with a major firm from the Wis-
consin Dells that has signed a
letter of intent for a major tour-
ism development on the Strip.
That's why we keep pushing
ahead with this plan. We have
too much invested — too much
at stake — to quit now;,” VanDon-
sel said.

That developer plans to build
a 400-key hotel with an indoor/
outdoor water park and a 1,200-
car parking garage. Several oth-
er projects, including an enter-
tainment facility, are still “in the
works,” he said.

‘At the same time, we're
also applying for the Neigh-
borhood Assistance Program
(NAP) grant, which provides tax
credits to businesses that make
donations to the BDSA. The
money obtained through that
program will then be loaned
either at a very low rate of inter-

est, or maybe even interest free,
to business owners so they can
fix up or paint their buildings. It
will be a revolving loan, so when
they pay the money back, it will
be loaned to another business
and so on as long as it’s needed,”
VanDonsel explained.

“We don’t want the ‘mom
and pops’ to go away — we want
to help them stay and grow as
this entire plan comes to frui-
tion. However, the costs of reno-
vating and building, as well as
updating infrastructure needs,
are enormous because of the
topography. If we can obtain
grants and use other funding,
such as TIFS, to build up our
city, wed be amiss if we didn’t
try,” he said.

Property owners can make
application by calling Jeff Car-
roll at 573-280-5477 or email
him at jeffcarroll38@aol.com.
Demolition companies are also
asked to contact Carroll for bid-
ding procedures.

MONDAY - SATURDAY
10:00 AM - 6:00 PM
SUNDAY

12:00 NOON - 5:00 PM

New location by Hallmark Suite

We Sell
and Support
QuickBooks!

Zogﬁoms;’“ter F1 Stone Crest Mall
2007 - ian
ot o 573-348-2448
Awa

Sales & Service
For the Entire

Lake Area! The Lake

Area’s
Laptop
Snecialist!

Internet Access Room

TINT COMPUTERS
e Acoopt =] ] -

LOOKING FOR A
FINANCIAL ADVISOR
NEAR YOU?

You just found one.

For more than 40 years, Raymond James has been
committed to personalized service. In fact, ours
was one of the first firms to focus on financial
planning, a discipline based on long-term client
relationships. That’s why we chose Raymond
James. And it’s how we can offer individual
solutions from one of the most comprehensive
ranges of financial services anywhere.

Look no further. Contact us today.

Robert L. Cotter
Branch Manager
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Employment Opportunity

The Number One ranked United Country Office in the nation is seeking candidates with interest in listing
and selling real estate. Excellent earning potential for professionals wanting to live and work in the lake

area. Call Kurt Hollenberg of United Country - Missouri Land & Home.
Exquisite Equestrian Estate
#15036-15038 ELDON: 3 tracts
available from 15-27 ac m/I. Great
building sites for ranch/farm style
living. Horse trails throughout
property and use of indoor/
outdoor arena for yearly fee. Call
Chad Hager 573-489-5974
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#16008 ROCKY MOUNT: 100 ft

deep water lot in Lick Branch

Cove at the 5SMM at Lake of the

Ozarks. Completely renovated

mobile home, 3 tier decks, 2 well

dock, with large 32 ft slips. Call
Jose Cruz 314-803-1104

CUnited
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REDUCED TO $138,500
1-800-895-4430
701 Vandiver Dr. Ste 101
Columbia, MO 65202
www.MissouriLandAndHome.com
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LAKE STORIES WITH MICHAEL GILLESPIE

Harry Barker recalls the
‘Good ‘ol Days’

by Michael Gillespie

Raise your hand if your fond-
est memories of the lake came
from family vacations as a
child.

I see a lot of hands. The lake
has a way of capturing the
imagination and interest of a
young person and never letting
go. After all, the place is a lot of
fun — and it’s been that way
from the start.

Take, for instance, the case
of Harry Barker. You probably
don’t know that name. Harry
has been away from the lake
for nearly sixty years. But he’s
never forgotten it.

Back in the late 1920s, Harry
and his family, from Kansas
City, used to vacation at Lake
Taneycomo. It was the only
large Ozark lake at the time.
His folks had heard about a big
dam under construction near
Bagnell, so Harry’s dad took a
little detour on the way home
one summer and crossed the
Osage River on the Bagnell fer-
ry. There, just above them, was
a monumental work-in-prog-
ress — the huge Osage reservoir
project.

Up on the ridge, past a con-
struction camp and a tent city
known as Damsite, there was
an observation platform. Young
Harry Barker, like so many
others, tried to take it all in —
steam shovels, concrete plant,
construction trains, scaffold-
ing, steelwork, cofferdams,
barges, and men — men every-
where climbing, hammering,
shoveling, wrenching. And this
in the middle of a virtual wil-
derness with the Osage River
meandering by. Upriver the
solid forest abruptly ceased half
way down the hillsides. From
there down to the river bed the
trees had been cut and burned
for as far as the eye could see.
This would be the basin of a
huge lake — the world’s largest
manmade reservoir. Right here
in Missouri.

It was almost too much to
behold. Harry and his fam-
ily knew then that as soon as
this mammoth project was
completed, they would forego
Taneycomo. This Lake of the

Ozarks would be their new va-
cationland.

And it came to pass. The
Barker’s got a “place” near the
dam, and that's where they
spent their summers. Usually,
Harry’s dad would work dur-
ing the week in Kansas City,
where he owned a monument
company, while Harry and his
mom and sister would stay at
the lake.

Two of Harry’s favorite spots
were the Casino restaurant and
the White House. Both were on
the Bagnell Dam strip and both
featured dance floors. As Harry
matured through his teens, he
couldn’t help but noticing that
where there was a dance, there
were likely to be girls. What else
was summer at the lake for, if
not to meet girls?

“When you walked into the
Casino,” remembers Harry,
“you took a few steps down
and there was kind of a little
deck there, and then you went
down into the dining room and
dance floor. It was a little bit
lower and it had windows look-
ing all around the lake.. In the
summer those windows would
be open and you could hear the
music that was playing there.
Once in a while they'd have
musicians, but most of the time
it would be juke box music.”

The same held true for the
White House, which was a café,
hotel, and filling station. “The
White House hotel was very
busy on the weekends — and
during the week, too,” says Har-
ry. “You could hear the music
from the White House all across
the cove behind it.

“There used to be a Jew-
ish school — a bunch of Jew-
ish girls from St. Louis — and
they would come and stay near
the dam. Theyd come to the
White House and they would
play the Horah, where they
would pound their shoes on
the floor and they would dance,
and that’s where I learned to
dance. They wanted someone
— a young man — who would
dance, so I learned to dance
with them.”

Good times have a way of
passing quickly, too quickly.

Harry attended the University
of Kansas and finished smack
in the middle of World War Two.
He had enrolled in ROTC and
soon found himself an ensign
in the Navy-- in the south Pacif-
ic-- a long way from that fresh-
water lake in the Ozarks.

When the war ended in Sep-
tember, 1945, Harry was in Cal-
ifornia preparing for his part in
the invasion of Japan. Fortu-
nately, that was not to be. Harry
was discharged in 1946. He had
a wallet full of separation pay,
but no particular prospects
were in mind. He'd have to find
something to do, yet as every
veteran will testify, there is an
adjustment period when the
world can just wait awhile. To
no one’s great surprise, Harry
made his way back to the lake
in time for the spring season
of 1946. There he made the
acquaintance of Charlie Fleet-
wood.

Fleetwood was a good man
to know at the lake in the post-
war years. He was a big, strong
fellow — he used to be a boxer
and looked the part, says Harry.
Fleetwood had run a nightclub
in Kansas City but now owned
a dance hall and café called
My Blue Heaven near the dam.
He also operated a couple of
excursion speed boats. And
as fate would have it, Char-
lie Fleetwood was in need of a
boat pilot.

Harry remembers that Char-
lie told him: ‘T can’t pay you,
but you can live in our house.’
And I said, ‘Fine.’ I just got back
from the service and I didn't
have a job anywhere else, so I
thought that would be a good
job.” Harry went to St. Louis
and passed the required Coast
Guard written test for “pilot
upon the inland waters of the
United States.” Then he began
a season of driving Fleetwood’s
Chris-Craft in and out of the
Loc-Wood speedboat dock.

“We'd take out after the Lar-
ry Don and circle and swish
around it and give the people a
little thrill,” Harry recalls. “We'd
go out about a half-mile up and
wed swing over to the right
side of the lake and swing into

a couple of the coves and bring
them back to the dam.

“You had to be very careful
when you drove the boats that
you didn’t get in the wake of a
larger boat, like the Larry Don.
If you crossed her wake you
dove right down into the trough
and then you would come back
up. The passengers really en-
joyed it when you hit the roll
and the spray would come up
over everybody. One time, as I
came into the dock, the engine
died and I had to run out and
pull the front of the boat up
over the dock so it didn't crash
into the dock. I had to grab the
front of the boat and lift it up
because it was cruising right on
in.

“I liked the lake, and T liked
the people. I met an awful lot of
young girls. I'd take them for a
moonlight ride up the lake. I'd
wear my Navy hat; I think it was
an ego thing. Most of the girls
were just there for the day, just
passing through, but I dated
some that lived there.”

Harry also remembers some
interesting times on the Bag-
nell Dam strip. “There was a lot
of gambling going on there,” he
recalls. “A lot of St. Louis people
came down and I'm sure there
were syndicate people who
would come down and spend
some time. Mostly crap shoot-
ing and poker. All up and down
the strip-- at the ice house you
could gamble and shoot craps
there. You could get in a crap
game anytime you wanted. A
couple of times I ran into guys
who couldn’t pay their losses
and they had gotten beaten up
and they looked terrible. They
got the hell whacked out of
them.”

After the 1946 season was
over, Harry went to work in
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Michael
Gillespie is the
author of “Wild
River, Wooden

. Boats" and

4 " Come Hell or

IS righ Water: A

Lively History of
Steamboating”.

He has also penned dozens of maga-
zine articles. Both of his books are
available online at Amazon.com and
Barnes and Noble.com.

Kansas City. He continued to
vacation with his family at the
lake until his father died in
1950. Then Harry moved to the
West Coast and started a long
career in radio. He lives in Cali-
fornia to this day.

I've never met Harry Barker
in person, though I would sure-
ly like to. He contacted me after
visiting my web site, the Lake of
the Ozarks History Pages. After
reading a few of my historical
vignettes, he decided to call me
and tell me his story. He could
hardly restrain himself in his
excitement. His visits to the
lake have been few and far be-
tween over the past sixty years.
And for reasons of age and
health, he may never be back.
But he still remembers those
golden times. The lake does
that to a fellow.
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14th Annual Polar Bear Plunge raises record $155,000

continued from page 5
Presenting sponsors include:
Tan-Tar-A Resort, KRCG, Mix
92.7, Cool 102.7, Lamar, Samco
Business Products, Charter Me-
dia, and Mid America Wireless.
Prize sponsors include: Forever
Resorts, Code 3, Purcell Tires,
Tan-Tar-A Resort, Inn at Grand
Glaize, Resort at Port Arrow-
head, Inn at Grand Glaize, Lake
of the Ozarks Golf Council, as
well as various other lake-area
hotels. Super Plunge sponsors
include: Dave Griggs Flooring
America, Captain D’s, Farmer’s
Insurance, Hobby Time Motor
Sports, Smith’s Restaurant, Otke
Construction, Culver’s, and Mi-
chael’s Restaurant.

Stegeman added, “What
makes this event so special is
that it is a community event
supported at the grass-roots
level.” Osage Beach Department
of Public Safety hosts this event
each year. Their people are key
to planning and hosting this
event. The Lake of the Ozarks
State Park and the Department
of Natural Resources provided
unprecedented support this

year with their Show-wagon,
their tents, their manpower, and
their signage. The Lake Ozark
Fire and Mid County Fire Pro-
tection District provided the

divers. TanTarA Resort hosted
the Polar Plunge/Strut Party
with the best food and set-up
ever! Culver’s provided a spot
for pre-registration, lunch for
our Super Plungers, and pro-
ceeds from sales on Plunge day.
Forever Resorts donated their
beautiful houseboats for the Su-
per Plungers lodging as well as
the top fundraising prize — the
free houseboat vacation. Code
3 and Purcell Tires donated
some special incentive prizes
while Hy-Vee and Benne Media
hosted the annual Cops on Top
event at Hy-Vee Gas. “Many lo-
cal business donated gift certifi-
cates for our silent and live auc-
tion and we'd like to thank all of
the community for donating to
this event to benefit the athletes
of Special Olympics Missouri.”

For more information about
the Polar Bear Plunge, visit
www.somo.org/plunge or call
800.846.2682.

If you missed the fun and
want to be part of the 15th an-
niversary plunge events, mark
your calendars for Friday & Sat-
urday, Feb. 26 & 27, 2010.

Special Olympics Missouri is
a year-round program of sports
training and athletic competi-
tion for children and adults with
mental disabilities. More than

15,000 athletes participate in 19
Olympic-type sports through-
out the state. Special Olympics
provides people with mental
disabilities continuing oppor-
tunities to develop physical fit-
ness, demonstrate courage, and
experience joy as they partici-
pate in the sharing of gifts and
friendship with their fellow ath-
letes, their family and friends,
and communities across Mis-
souri.
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Money to lend locally, banks say

by Michael Gillespie

The economic situation be-
ing what it is, many people as-
sume that there is no money
available for mortgage loans, or
that it would take an impossibly
perfect credit record to qualify.
In order to separate fact from ru-
mor, we spoke with officers from
four area banks. The good news
is that there is money available
for mortgage loans. The not-too-
bad news is that qualifications
have tightened up.

“A bank takes in deposits
on the one hand and then, of
course, is able to loan them out
on the other hand,” explains
Clayton Rogers, president of
First National Bank. “If deposits
haven't kept up with the level of
loans, or they have lost deposits
in the process over a period of
time, then there is the inability
to loan money. Some of that has
happened with bigger banks,
where they used a lot of their
earnings to cover future losses,
and have become illiquid from
that standpoint.

“Community banks, in gen-
eral, haven't been playing in that
same arena. We've been much

Get

EVIRGKSON HEWITY

4540 Highway 54, Ste (C3
Premium Outlet Mall,
Osage Beach, MO 65065
(573)348-2700

more conservative in what we
do, and by doing so still have
the ability to loan money. That
hasn’t changed.”

Gary Tuorto, vice president
at Bank Star One, says that the
money source depends on the
loan. A local community bank
may lend its own money, and
hold that loan in house. “Those
loans are generally adjustable
mortgages,” says Tuorto, “usual-
ly fixed for terms of one or three
years, then the interest rate will
adjust. And then we have sec-
ondary market loans, which are
your fixed rate loans that banks
sell to Freddie Mac, Fannie Mae,
FHA, and USDA.”

Community banks have gone
back to more “traditional lend-
ing” practices, says Russ Clay,
vice president and mortgage
manager of Central Bank of Lake
of the Ozarks. That means larg-
er down payments than what
customers have become accus-
tomed to over the last two or
three years — and higher credit
scores.

As always, getting a mort-
gage loan is all about meeting
fundamental credit qualifica-

TN

187 Hwy 54 East
Camdenton, MO 65020
(573)346-9700

EVIRGKSON HEWITT

tions. “You have to have good
credit,” says Rogers. “It doesn’t
have to be perfect, but you have
to have good credit; you have to
have adequate income to show
that you can make the proposed
payment along with the existing
payments, and in some cases
you may have to have a down
payment, whereas before there
might have been the ability to
borrow almost all of the money
that was being requested.”

Most home loans are pur-
chased by secondary lenders,
such as Freddie Mac and Fan-
nie Mae. These institutions rely
on set programs to determine
eligibility, and most are contin-
gent upon a credit score driven
model.

First National’s Rogers ex-
plains how these programs
typically work: “Let’s say, for ex-
ample, Freddie Mac. When we
submit a loan through a com-
puter model through Freddie
Mac, the borrower has to have
aminimum credit score of, I be-
lieve, 620. And then from there,
they are going to tier that credit
score to where there may be
some additional fees involved if

your score is less than a certain
threshold. If you don’t have a
620, it’s probably going to make
you ineligible as a borrower
through a Freddie Mac loan.
Those programs that basically
use a credit score model have
raised the bar on the minimum
score that is eligible.”

There are circumstances
where a lower than 620 credit
score does not rule out a loan.
“We sell all of our fixed rate
mortgages to Freddie Mac, but
we also make in-house loans on
an adjustable rate mortgage,”
says Rogers. “Certainly we have
our own credit criteria, but it's
not going to be as strict as the
secondary market is.”

Obtaining a loan, be it ad-
justable or fixed rate mortgage
hinges on the three Cs — char-
acter, capacity to pay, and col-
lateral.

Character is implied on one’s
credit report. Late payments
hurt, but if they are isolated and
directly the result of a one time
incident, such as a job loss or
illness, then they may be over-
looked for an in-house origi-
nated loan. What the bankers
don’t want to see is evidence of
personal financial mismanage-
ment. And they are looking for

trends.

Capacity to pay is derived
from a debt-to-income ratio.
There are two aspects to this ra-
tio. First, your housing expense
— principal, interest, taxes, and
insurance — should not exceed
25 percent of your gross month-
ly income. Second, your back-
end ratio — personal debt ob-
ligations such as car payments,
credit card debt, or anything
else on which you make month-
ly payments, other than utilities
— together with your housing
expenses, should not exceed 36
percent of your monthly gross
income. A few programs will go
as high as 40 percent.

Collateral is what the home
or property that secures the
loan is worth based upon the
appraised value or the selling
price, whichever is less.

Both in-house and second-
ary market loans take the three
Cs into consideration. The dif-
ference is a matter of personal
circumspection versus comput-
er analysis. The in-house loan
involves a manual process of
pulling the credit report, asking
for verification of income, and
then assessing the value of the
collateral.

continues on page 18
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Your Finances

How to Invest in a

Recession

We are now finishing the 16th
month of the recession, which began in
December 2007, according to the Na-
tional Bureau of Economic Research.
Not only is this a long recession, but
it's also a severe one, marked by pain-
fully high levels of job losses, a sharply
reduced credit flow and a drop in the
value of many investments. Still, de-
spite all the bad news, there are valid
reasons to believe that brighter days
lie ahead. But you don't have to wait
for things to turn around before taking
steps to help your own financial future.

Here are some actions to consider:

e Don't cut back on your 401(k).
During difficult economic times, it's
hard for many people to assume their
jobs are safe. But if you are fairly con-
fident your employment situation is se-
cure, continue investing in your 401(k)
or other employer-sponsored retire-
ment plan. The tax advantages of these
types of plans — not to mention the
employer's match, if one is offered—
make them ideal savings vehicles for
retirement. Of course, your plan prob-
ably has taken a hit over the past year,
but that's the case for many invest-
ments. If you've chosen a good mix of
investments, your plan should recover
at some point.

o Diversify, diversify, diversify. Gen-
erally speaking, it's not a good idea
to tie up more than 5 percent of your
portfolio in a single investment. Spread
your investment dollars among a wide
range of stocks, bonds, certificates
of deposit and other securities. For a
rough idea on how well you've diver-
sified, ask yourself: “If the value of a
few of my stocks and bonds declined
and didn't recover, would it be ex-
tremely painful for me financially?” If
the answer is “yes,"” you probably need
more diversification. Of course, diver-
sification by itself cannot guarantee a
profit or protect against loss, but it can
give you more chances for success and
reduce the effects of volatility on your
portfolio.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

e Think long term. Your investments
may have lost 30 percent to 40 percent
of their value from October 2007 to
the present — which may seem like a
long time. Yet quality investments often
need much longer periods to show
significant growth. So while it can be
painful to endure short-term losses,
you need to develop the discipline to
hold your investments for many years.

e Don't reach for high yields. When
the stock market is down, many inves-
tors turn to bonds that offer high yields,
reasoning that bonds are always safer
than stocks. Don't be fooled into this
line of thinking; high-yield bonds mean
high-risk bonds. If the issuer defaults,
you could lose your principal. Stick with
investment-grade bonds.

e Look for opportunities. Instead
of avoiding the financial markets, look
for good investment opportunities. Be-
cause investment prices have fallen so
much, your dollars can now buy more
shares. Historically, buying shares at
lower prices has often led to higher
returns over the long term. If you're re-
ceiving dividends, now is an especially
good time to reinvest them.

You probably can't avoid all the
negative effects of the recession. But
by following the above suggestions,
you can help avoid getting thrown off
track on your journey toward your fi-
nancial goals.

C.

Since 1980

Experience casual, fine dining at J. Bruner’s!
Open seven days a week at 4:30pm year-round

5166 Highway 54 | Osage Beach, MO | 65065
Reservations Recommended | 573.348.2966 | www.jbruners.com

April, 2009

We're still here ‘
after all these years...

PLUS - mention thiSiad and you can
buy,one appetizer and get one FREE

Complimentary valet parking
for our dinner guests

F >
5 Open at 3 pm - Daily - 365-8509

% Located just off the lobby in
The Lodge of Four Seasons

THE LODGE = FOUR SEASONS

SOLY GAIORY & BFA BN

Steaks » Seafood * Pasta * Pizza

CARY
OSMENT
RESIDENTIAL &

COMMERCIAL
CONSTRUCTION

OSMENT ENTERPRISES
CUSTOM HOMES
P: 573-964-5150 C: 573-216-0274
F: 573-964-5156
www.osmentconstruction.com
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Money to lend locally

continued from page 16
Whereas the secondary mar-
ket lenders do that through a
computer model uses the cred-
it score as the primary qualifi-
cation of that borrower.

In either case, gone are the
days of stated income or no
income verification programs,
which were commonly ap-
plied to self-employed per-
sons. “Some of those programs
just didn't make sense to begin
with,” says Rogers. “We certain-
ly weren't participating in those
to a large degree because that
was being done by secondary
lenders, not your community
banks.”

Consider now some specif-
ics. A twenty percent down
payment is generally the rule.
But there is a notable excep-
tion to that — the USDA Rural
Development guaranteed loan
program. Most area banks par-
ticipate in it, and it does not
require a minimum down pay-
ment. A family of four applying
for this type of loan must make
under $70,750 per year. Fami-
lies must be without adequate
housing, but be able to afford
the mortgage payments, in-

\/
%

N
N
N

For registration information and pledge forms visit

www.lakeregional.com.

cluding taxes and insurance. In
addition, applicants must have
reasonable credit histories.

Is it easier to get a fixed rate
or adjustable rate mortgage? “At
this point in time, the fixed rate
financing is the easier financ-
ing to get,” says Central Bank’s
Russ Clay. “We use automated
underwriting systems on house
loans, which is Freddie Mac
and Fannie Mae. With those
systems, it's fully automated.
In the eyes of Freddie and Fan-
nie right now there is less of a
risk involved with thirty-year
fixed loans than there is with
an ARM, or variable rate loan.
If you've got an ARM, that rate’s
normally fixed for only three
or five years, which means the
rate can go up or down based
on what’s happening in the
bond market. So three years
from now, if the bond market
goes crazy, your rate can go up
— and that’s a higher risk. So
they have built these pricing
engines to make it more lenient
for the fixed rate financing that
they used to be.”

Bank Star One’s Tuorto says
that years ago, when short term
rates were lower than long term

rates, there was a difference
between the interest rate on an
adjustable versus a fixed rate.
“The adjustable generally had a
lower starting interest rate than
a fixed rate. But in today’s en-
vironment, the long term fixed
rate mortgages actually have
interest rates lower than short
term adjustables. So it really
doesn’'t make sense for the bor-
rower to get into an adjustable
these days.”

And since secondary market
loans are credit score driven,
what is a good score and how
much of an advantage does a
higher score carry? Above the
620 minimum that the second-
ary lenders want to see, the
difference will be reflected in
closing costs and interest rates.
Closing costs include standard
third party fees, which do not
change with credit scores..
“However,” says Clay, “most
companies have put in what
are called loan delivery fees, or
risk-based fee systems. Basical-
ly that means the less you put
down and the lower your credit
score, the more you're going to
pay.”

Gary Tuorto suggests that a
very advantageous score would
be 740 or better. “A borrower
that’s going to put 20 percent

down that has a credit score
of 740 or higher would be able
to obtain the market rate for
that day — they would get the
preferred rate,” he says. “A bor-
rower with a 620 score may pay
up to 2.75 percent higher. Your
interest rate is based upon your
credit score and the amount of
your down payment. A borrow-
er with a lower credit score but
a larger down payment would
have a better interest rate than
a borrower with a low credit
score and little or no down pay-
ment.”

Cheryl Wetzell, mortgage
loan officer at First Bank of the
Lake, points out that each bank
has different credit score crite-
ria. “To actually get a loan with
a decent rate on it, you don’t
want to be below 660. Here,
we only look at 680 and high-
er. Anything over 750 is very
good.” All other things being
equal, Wetzell says the interest
rate difference between a 680
and a 750 credit score would be
about one-quarter of a percent.

Keep in mind that there are
three credit report agencies —
Experian, Equifax, TransUnion.
Since not all creditors report to
all three agencies, your credit
score may vary from one to
the next. Lending institutions

will use the middle of the three
scores. If a husband and wife
are jointly applying for the loan,
the lender will use the lower of
the two middle scores.

Does the fact that many jobs
are not as secure as they once
were play a role in obtaining a
mortgage loan? “Whenever you
underwrite a loan for Freddie
and Fannie you have to take
into consideration what the
future will hold,” answers Russ
Clay.. “But you can't be skepti-
cal, and you can’t run scared,
either. You can’'t predict what
a factory is going to do six
months from now. As long as
the person is employed, and
everything verifies with what
they told us — assets, income,
etc. — then we're good.”

So there is mortgage money
available — if you've handled
your past credit carefully. “Per-
sonally, I think it’s a great time
to buy,” says Clay. “Prices have
really come down. Interest rates
are cheap.” And as Cheryl Wet-
zell sees it, things have gotten
tighter for a good reason: “The
economy has forced lenders to
make sure that people don’t get
into trouble in the future. That's
why it’s important to heed the
advice of the lender, even if it’s
not what you want to hear.”
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Lake Regional April Calendar

Aquatic Exercise

Classes

Eldon Rehab Therapy Clinic,
302 E. Fourth St., Eldon Arthri-
tis/Low Impact — 10 am., 11
a.m. and 1:30 p.m. Tuesdays and
Thursdays Water Exercise (low-
to-moderate impact) — 11 a.m.
Mondays and Wednesdays Water
Aerobics (high impact) — 5 and
6 p.m. Tuesdays and Thursdays
Advance registration is required.
Call 573-392-3000 for more in-
formation.

How to Care for
Loved Ones at

Home

10a.m. - 3:30 p.m. Friday, April
17, Lake Regional Hospital, third
floor conference rooms Hosted
by Billye Bennett, R.N.; Norma
Botdorf, R.D., L.D.; Susan Ma-
jor, MSW; Lake Regional Home
Health; and Rehab Visions.
Topics to be covered include
medication and oxygen safety at
home, meal preparation, lifting
and transferring and community
resources. The forum is free, but
registration is required. Go to
www.lakeregional.com and click

\JAGKSON HEWITT" /7

FILL OUT THEN CLICKTO SEND!

“events” to register, or call 573-
348-8222 for more information.

Blood Pressure/
Blood Glucose
Checks

8:30 a.m. - 6 p.m. Wednesday,
April 15, Lake Regional Phar-
macy, 1057 Medical Park Drive,
Osage Beach Participants will
receive a free blood pressure and
blood sugar reading.

Our pharmacists will explain
your results, including how they
compare to the recommended
guidelines. Call 573-302-2700 for
more information.

Treating Depression
Without Drugs

2 - 3:30 p.m. Thursday, April
9, Lake Regional Hospital, third
floor conference rooms Hosted
by Psychologist Lane Armstrong,
M.S. Topics covered include
types of depression, signs and
symptoms and available treat-
ments. The forum is free, but
registration is required. Go to
www.lakeregional.com and click
“events” to register, or call 573-
348-8222 for more information.

TAK

Prepared
Chlldblrth Class

8:30 a.m. - 3:30 p.m. Saturday,
April 11, Lake Regional Hospital,
third floor conference rooms
The cost is $25, and registration
is required. Go to www.lakere-
gional.com and click “events” to
register, or call 573-348-8244 for
more information.

Wound Healing

Center Open House

4:30 - 6 p.m. Tuesday, April
14, Lake Regional Hospital, first
floor Tour Lake Regional’s new
Wound Healing Center, view
the hyperbaric oxygen cham-
bers, meet the physicians who
will provide wound treatments
and enjoy refreshments. To learn
more, visit www.lakeregional.
com or call 573-302-2990.

Lap-Band
Symposium

7 - 8 p.m. Tuesday, April 14,
Lake Regional Hospital, third
floor conference rooms Hosted
by Surgeon Kris Rajanna, M.D.
The symposium is free, but

A Partner And A Path ™

registration is required. Go to
www.lakeregional.com and click
“events” to register, or call 573-
348-8222 for more information.

AARP Driver Safety

Program

9 am. - 1 p.m. Thursday, April
16, Lake Regional Hospital, Car-
diac Rehab conference room
(second floor) This refresher
course is for drivers ages 50 and
older. The cost of the program
is $14 ($12 for AARP members),
and registration is required. Go
to www.lakeregional.com and
click “events” to register, or call
573-348-8222 for more informa-
tion.

CBCO Blood Drive

11 a.m. - 5 p.m. Monday, April
20, Lake Regional Hospital, third
floor conference rooms Donors
will receive a complimentary
LRHS travel mug. Call 573-348-
8222 for more information.

Emotional
Roadblocks to
Healthy Eating

2 - 3:30 p.m. Tuesday, April
21, Lake Regional Hospital, third
floor conference rooms Hosted
by Kathy Champion, R.D., L.D;

DAY'S BESTHITS!
BUSINESS JOURNAL

Susan Major, MSW; and Andrea
Shaw, MSW. Topics include rea-
sons for emotional eating, body
image and achieving healthy
eating. The forum is free, but
registration is required. Go to
www.lakeregional.com and click
“events” to register, or call 573-
348-8222 for more information.

Red Cross CPR/First
Aid Class

8 am. - 3:30 p.m. Monday,
April 27, Lake Regional Hospi-
tal, third floor conference rooms
The cost is $35 for both classes
or $20 for one class, and registra-
tion is required. Go to www.lak-
eregional.com and click “events”
to register, or call 573-348-8222
for more information.

American Heart
Association

Heartsaver CPR

8 a.m. - noon Thursday, April
30, Lake Regional Hospital, third
floor conference rooms The cost
is $20, and registration is re-
quired. Go to www.lakeregional.
com and click “events” to regis-
ter, or call 573-348-8222 for more
information.

92.7 ENTER TOWIN
A FREE RETURN!

The Jackson Hewitt offices in St. Robert, Camdenton and Osage Beach are giving away o FREE TAX RETURN to FOUR LUCKY WINNERS! FOUR
TOTAL FREE TAX RETURNS will be given away. TO ENTER: Go online to http:/ /www.lakebusjournal.com and look for the Jackson Hewitt logo, click it and download
the entry form. Or stop by any free distribution point for the Lake of the Ozarks Business Journal around the Lake area and look for the Jackson Hewitt advertise-
ment. Complete the entry form in the paper or from the download and fax /e-mail it by March 12, 2009. A random drawing will be held live on the air on MIX
92.7 FM, on March 13th, March 20th, March 27th and April 3rd, 2009, selecting the four winners from all entries received. Fax your printed entry form to Mix
92.7 FM at (573) 348-1923 before March 13th to enter. E-mail your downloaded and completed form to: mike@mix927.com before March 13th to enter.

Name

Address

City

State

Phone:

Zip

SJAGKSON HEWITT:

SERVI
4540 Highway 54, Ste CC3
Premium Outlet Mall,
Osage Beach, MO 65065
(573)348-2700

9 IACKSON HEWITT:

93 Ichord Ave

In the Cross Creek Plaza
Waynesville, MO 65583
(573)774-4050

SJAGKSON HEWITT:

187 Hwy 54 East
Camdenton, MO 65020
(573)346-9700

9 IAGKSON HEWITT:

2 St. Robert Locations!

in Wal-Mart Super Center and

836 VFW Memorial Drive, Ste 2

St. Robert, MO 65584 (573)336-2083

Four winners will be selected in all. Those four recipients will each receive their taxes for 2008 prepared by Jackson Hewitt staff free of charge. Prizes have no actual cash value and cannot be redeemed for cash, sold, transferred or otherwise distributed.
0dds of winning are determined by the number of entries received. Limit one entry per person, household or mailing address. Winners will be drawn by the radio show hosts on Mix 92.7 FM on March 13, March 20, March 27 and April 3rd, 2009.
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Sewer Systems at the Lake a work in progress

by Nancy Hogland

Nearly all of the water sam-
ples collected last year for E.
coli testing came back below the
minimum standards set by De-
partment of Natural Resources
(DNR) for water quality.

According to Scott Robinett,
an environmental special-
ist with DNR, while unusually
heavy spring rainfall was re-
sponsible for higher numbers in
May and June, the overall num-
bers for the year were similar
to 2007, indicating overall good

health for the lake in terms of
bacteria levels.

Several communities around
the Lake are doing their part to
see that it stays that way.

In an attempt to resolve
problems in the city of Lake
Ozark, the first of several public
hearings was held last month to
discuss a year-long comprehen-
sive analysis of that city’s sani-
tary sewer system.

The study, estimated to cost
the city about $300,000, was
required as part of a consent

judgment and order of injunc-
tion from the Missouri Attorney
General after a lift station at the
top of Horseshoe Bend failed in
September 2007, causing 10,000
to 15,000 gallons of raw sewage
to enter Lake of the Ozarks.
McClure Engineering, the
firm conducting the study, will
be, among other things, in-
specting sewer lines for leaks,
and checking grinder pumps
and pump stations throughout
the city. After it is completed,
the firm will use the information

=l

WE CAN'T WAIT...

STARTING AT $1,095,000

55/57/%/%

HOPE YOU CAN!

FOR INFORMATION CONTACT:

CHRISTI NICKLAS
AT TEAM JANE KELLY
REMAX LAKE OF THE OZARKS

OFFICE: 573-302-2316 CELL: 573-692-0279

CHRISTI@JANEKELLY.COM

Lol

collected to design a hydraulic
model to help the city with fu-
ture expansion.

“That will eliminate sanitary
sewer overflows and satisfy the
DNR (Department of Natural
Resources) and EPA Clean Wa-
ter Act. Our goal is to have zero
overflows,” McClure Chief Op-
erating Officer Jeff S. Schug told
the board and group of a dozen
or so residents that attended the
hearing.

In the meantime, McClure is
asking residents to notify them
if they are experiencing any
problems with sewers including
malfunctioning grinder pumps.
They can be reached at the Lake
Ozark office, 573-964-5908.

Last year, the Board of Direc-
tors of Public Water Supply Dis-
trict Number Four of Camden
County, representatives of the
Village of Four Seasons and the
Four Seasons Property Own-
ers Association and concerned
citizens formed a committee to
investigate options and make
recommendations for providing
central sewer service to Horse-
shoe Bend.

John Summers, general man-
ager of the District, said the
group has been using a study
completed in 2006 by Scott
Consulting Engineers, PC. for
the District and the Village of
Four Seasons as a starting point,
meeting regularly to discuss the
situation.

“We're still in the formulat-
ing stage, deciding what our
mission should be - if we need
and if there would be support
for central sewers on Horse-
shoe Bend. Unfortunately, our
median income is too high for
grant money from the DNR so
that would place the cost on the
shoulders of the homeowners.
We're still considering different
strategies and funding routes,
but in the meantime, when peo-
ple from outside the area ask me
about water quality, I tell them I
spend a lot of time swimming in
the Lake off my dock. If it wasn’t
safe, I sure wouldn'’t be in there,”
he quipped.

On the Westside of Lake of
the Ozarks, The Gravois Arm
Sewer District (GASD) is taking
bids to begin work on a $2 mil-
lion central wastewater treat-
ment facility, to be located near

the junction of State Road P and
North Highway 5. Construction
of that plant begins Phase 2 in a
multi-year project that already
has taken some 3,500 homes
and businesses, many of which
were lakefront, off aging septic
systems and put them on a new,
state of the art facility. Once the
new plant is completed, GASD
will re-route a 3.5-mile pressure
line that is currently serving
two condominium complexes
and a restaurant on O Road and
several different developments
along P Road. That line is now
connected to Laurie’s wastewa-
ter collection system at Indian
Rock Golf Course.

In 2004 the city of Laurie al-
ready brought online a $6.7
million wastewater treatment
system serving more than 1,000
residents.

Water quality testing for Lake
of the Ozarks is scheduled to
begin in May, according to a De-
partment of Natural Resources
(DNR) official, who said tests
will also be conducted this year
on the Niangua Arm as well as in
coves on the Osage.

The water testing program
is part of a five-year partner-
ship agreement between the
Missouri Department of Con-
servation, Lake of the Ozarks
Watershed Alliance, AmerenUE
and DNR. Ameren is providing
$15,000 each year for the test-
ing. When the program is com-
pleted in 2011, coves from Bag-
nell to Truman dams will have
been tested to measure water
quality.

The state water quality stan-
dard for recreational bodies of
water is 126 E. coli colonies per
100 milliliters of water during
the recreational season, which
runs from April 1 through Oct.
31.

E. coli is a bacteria found in
the intestinal tract of warm-
blooded animals. High numbers
of E. coli, which if ingested, can
cause gastrointestinal illness,
can be caused by faulty septic
tanks or sewer systems.

For more information on
2008 and 2007 test results and a
map pinpointing previous test-
ing sites, visit www.Imvp.org/
LOWA/ecoli.htm.

An annual subscription to the Lake of the Ozarks Business Journal!
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Attention First-time Homebuyers
Put The Newly Enacted $8000 Tax Credit
Legislation To Work For You

“This opportunity lasts until December 1 st of this year. After that, it is
gone,” according to Jane Kelly, Broker-Sales Person at RE/MAX Lake of the
Ozarks.

“We want to get the word out to the community that, for just a short
time, our government is giving eligible buyers, namely first time buyers or buy-
ers that have not owned a home for the last three years, a gift of $8000 in
the form of a dollar for dollar tax credit. This opens the possibilities up to so
many who previously could not afford to purchase a home to live the American
Dream of home ownership.”

Kelly and Team members Kathy Wise and Jamie Golka, feel so strongly
about getting the word out, they are hosting an informative get together at
Osage Hills Baptist Church on Thursday, April 2, starting at 6:30.

“We will have the professionals there, including an accountant and lender,
at no charge, to help the home buyer get all the facts as it pertains to their
particular situation. Our plans include holding these open meetings the first
Thursday of every month.”

Here's how it works: Congress enacted a tax credit of 10% of the cost of
the home not to exceed $8000, for first-time home buyers, or buyers who
have not owned property in the last three years. If a home cost $65,000, the
tax credit would be $6500 or 10% of the purchase price. If the home cost
$125,000, the tax credit would be $8000, the maximum allowable. When the
purchaser goes to figure his/her taxes for 2009, they will be eligible to receive
back the tax credit. With no obligation to repay. The customer is eligible to
receive their tax credit rather quickly after closing. Simply amend your 2008
taxes and the Government will cut you a check. Please visit your accountant
to validate the process.

Income limits do apply to be eligible. For instance, the single taxpayer's
limit is $75,000 maximum income; married taxpayers filing joint return have
$150,000 limit on income. However, if your eamings exceed these limits, the
tax credit is prorated thereby making this tax credit available to even more
eligible home buyers. If a home buyer’s income exceeds the limits by 10%, the
tax credit will be reduced by 10%.

No repayment of the tax credit will be required as long as the home buyer
owns the property for three years. The tax credit will apply to all eligible home
buyers who purchased after January 1,2009 and before December 1, 2009.

“Basically, we only have 8 months left on this opportunity. Considering
it typically takes around 30 days to locate the perfect property, and 30 days
to get from contract acceptance to closing, time is running out! We have a
great inventory of properties available right now, so it is important that anyone
wanting to take advantage of this tax credit begin the process today. Getting
pre-approved for the loan is hugely important and gives the buyer an enor-
mous competitive edge in negotiations.”

“The purchase is not limited to single family dwellings; condos and town-
homes also apply.”

“Even home buyers with limited or no cash available for down payments
can take advantage of this opportunity,” according to Kelly. "We want our
home buyers to consider all options such as the US Department of Agriculture
loan program which offers flexibility for the homeowner with unlimited gifts
or seller contributions for down payments, 30 year fixed rates, no mortgage
insurance, and no requirements for tax or insurance reserves. The FHA loan has
an assumable feature so today’s home buyer has the benefit of our historically
low rates, passes this onto the next home owner, and gains an advantage over
their competition in the future.”

"Qur government recognizes that to get out economy back moving again,
the dream of home ownership is at the core. If the first time buyer is able to
‘get off the fence’, it allows the snowball effect to take place. That seller can
now become a buyer and move into their second home or build the home of
their dreams, they get to take the benefits of our low interest rates, and so on,”
Kelly pointed out.

"Our plans are to continue with additional informative discussions, offer
the public a way to learn about their opportunities, and get information about
our ‘Affordable Home Tour’ coming this Spring.”

For more information, call Kathy Wise, Jamie Golka, or Jane
Kelly at 573-302-2316 or visit us at www.janekelly.com.
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Financing
First Time Home Buyers

not just for
|
A new home could be A"-v more:

within your reach with a USDA Rural
Development Home Loan.
® No down payment
o Affordable Fixed Rate
® No private mortgage insurance
® Flexible credit and qualifying guidelines
® Available on new or existing homes
Most counties in Missouri qualify, so please
call me for income and property eligibility.

Call or visit me ...
you'll feel right at home.

Premier Bank

- Member FDIC
premierbank.com
Osage Beach Banking Center « 995 KK Drive LENDER

Michael H. Lasson
Residential Lender
573-302-0909 (direct)
573-216-7258 (cell)
mlasson@premierbank.com
yourlakeloan.com
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+ Estate Planning
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+ Employee Benefits

% Audit & Review Services
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% Accounting Software
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LRHS' James Neill, M.D., achieves
Family Medicine board certification

y

James Neill, M.D., recently
achieved board certification
from the American Board of
Family Medicine. Dr. Neill is
employed by Lake Regional
Health System at Camdenton
Medical Center.

To earn certification, phy-
sicians must complete three
years of training in a family
medicine residency program
accredited by the Accreditation
Council for Graduate Medi-

CONSTRUCTION SERVICES, LLC

www.probuildllc.com

cal Education and successfully
complete an exam.

Dr. Neill joined the Lake Re-
gional Health System medical
staff in 2008. He completed un-
dergraduate degrees in biology
and Spanish at Truman State
University in Kirksville, Mo.,
before earning his medical de-
gree at the University of Iowa
Carver College of Medicine in
Iowa City.

As a family practitioner, Dr.
Neill treats patients of all ages
with an emphasis on preven-
tive health care. While complet-
ing his residency at Research
Medical Center in Kansas City,
Mo., Dr. Neill gained valuable
experience managing prevent-
able chronic diseases, such as
high blood pressure and diabe-
tes.

The clinic is located at 1930
N. State Highway 5. To schedule
an appointment with Dr. Neill,
call the Camdenton Medical

Center at 573-346-5624.

The ABFM is the second-
largest medical specialty board
in the United States. Founded
in 1969, it is a voluntary, not-
for-profit, private organization
whose mission is to promote
excellence in medical care by
establishing, maintaining and
measuring high standards of
excellence in the specialty of
family medicine.

The medical staff at Lake Re-
gional Health System includes
nearly 90 physicians who care
for lake-area residents and visi-
tors in the hospital and its six
clinics and 14 specialty clin-
ics. Lake Regional Hospital is
accredited by The Joint Com-
mission and is a past recipient
of the Missouri Quality Award.
Lake Regional Health System
also operates rehab therapy
clinics, retail pharmacies and
home health services through-
out the lake area.

* Professional Design and Construction

» Superior Oversight and Management

* Result Driven For Success

CONDOMINIUMS

Daybreak Rotary Car
Raffle winner on May 3

Lake Ozark Daybreak Rotary
is having their Fourth Annual Car
Raffle Fundraiser and tickets are
now available at several locations
or from any Daybreak Rotary
member.

This year the car for raffle is a
2009 Dodge Challenger SE, pro-
vided by Spieler’s Incorporated
in California, MO. A maximum
of 2,000 tickets will be sold and
raffle tickets are only $20 each for
an opportunity to win this great
car! The 2009 Dodge Challenger
SE will be on display soon at Hy-
Vee in Osage Beach, and then on
display at the Magic Dragon Street
Meet to be held May 2-3 on the
Strip in Lake Ozark. The winner of
the car will be announced on May
3, 2009 at the Magic Dragon Street
Meet, and the winner need not be
present to win.

Lake Ozark Daybreak Rotary
members work hard every year
to raise monies for local chari-
ties such as Lamb House, Hope
House, Kids Harbor, CADV, Preg-
nancy Help Center, Food Pantry

Back Pack Program, Habitat for
Humanity, Project Graduations
for the high schools in the area
Dogwood Animal Shelter, tc
name a few. We hope community
support of this car raffle fundrais-
er will help Daybreak Rotary put
more monies back into our local
community by donating to these
charities that need our assistance.

You may purchase raffle ticket:
at any of the following locations
in Osage Beach: Premier Bank
American Family Insurance, and
HyVee; or, visit our website, www.
lakeozarkdaybreakrotary.org.,
or tickets are available from any
Daybreak Rotary member. For
more information, you may alsc
contact Randi Murphy at Premier
Bank in Osage Beach, 573-302-
1117.

Daybreak Rotary meets every
Friday, 7:30 a.m. at Faithbridge
Church in Osage Beach, behind
HyVee and Columbia Community
College. Visitors are welcome and
expected!

ProBuild sets the standard for commercial, multi-family and
condominium construction at Lake of the Ozarks. ProBuild
has developed and built some of the lake’s highest quality
projects and offers developers a unique combination of
construction and development expertise. Attention to detail,
a higher standard of excellence and a ‘developer mindset’
define the ProBuild difference. ProBuild works closely with
developers to maximize the quality and market potential of
every project.

Our Highest Priority Is Your Satisfaction and Success.

1222 Lands’End Parkway - Osage Beach MO 65065

MULTI FAMILY COMMERCIAL SPECIALIST

ph 573.302.1300




Lake of the Ozarks Business Journal

April, 2009 Page 23

Your vote needed: Extension
of operating levy a must for
continued road service

continued from page 1
' Jenkins said he’s heard the
same thing from numerous
people who have called to
thank him for the job done by
the road district.

“Our guys are very meticu-
lous about their work. They've
been working to get all the trees
trimmed back so they don't
scratch your car when you drive
down the street. They work
hard to keep the grass cut and
looking nice all season and if
we have a snow storm, they stay
here in the district, sleeping on
cots in between shifts, to make
sure they keep the roads clear.
They go above and beyond to
take care of our roadways — and
it shows,” he said.

In additional to receiving ku-
dos from residents, each year
the road district has received
high marks on its audits, which
determine if the road district’s
financial statements are free
of material misstatement. The

audits also examine evidence
supporting the amounts and
disclosures in the financial
statements; assess the account-
ing principles used and analyze
the district’s financial condi-
tion for year.

With approval of the levy ex-
tension, the streets to be com-
pleted this year are Fairlawn
Drive, Fairlawn Circle, Chey-
enne Drive, Cheyenne Court,
Briarwood Lane, Sweetwater
Drive, Eagle Drive, Eagle Point,
Royal Landing, Kestrel Court,
Kestrel Lane, Valencia Drive,
Suji Court, Spring Green Circle,
Spring Green Court, White Oak
Drive, Crown Point Drive, Kings
Lane, Queens Point, and Crown
Point Lane.

In addition, the Lodge of
Four Seasons has contracted
with the road district to extend
the hiking and biking trail up
Horseshoe Bend Parkway from
Susan to Duckhead Road.

YOU CAN'T CONTROL

THE WORLD,

BUT YOU CAN CONTROL YOUR DECISIONS.

Sometimes the market reacts poorly to world events, but
just because the market reacts doesn’t mean you should.
Still, if current events are making you feel uncertain
about your finances, you should schedule a complimen-
tary portfolio review. That way, you can make sure
you're in control of where you want to go and how you

get there.

Call or visit your local financial advisor today.

Nathan P Morse
Financial Advisor

101 Crossings West Dr
Suite 104

Lake Ozark, MO 65049
573-964-5712

www.edwardjones.com Member sipc

Edward Jones

MAKING SENSE OF INVESTING

\

ICHAEL'S

959
JPartine Bar (9_5 teakhonse

Now Open for Lunch!
Open Every Day at 11:30

Enjoy Our New Lunch Menu

Entrees and Daily Chef’s features:
Homemade Soups - Hearty Burgers
Healthy Selections

Rail Drinks - $3.50 until 5:00pm Domestic Beer $3.00

Check Out Our Kid’s Menu!

AN
[ocated Next To The Premium Outlet Mall

039 Chef Street Osage Beach, MO 65065

For Reservations Please Call (573) 348-9390
www.michaels939.com
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GLIMPSES OF THE LAKE_S PAST  with owight weaver

BOAT SHELTER CAVE

The Lake region is noted
for its interesting and historic
show caves, which are visited by
thousands of people each year.
In addition, there are more than
300 lesser known wild caves re-
corded in the Lake region’s four-
country area. Some of these
caves open along the shores of
Lake of the Ozarks, such as Boat
Shelter Cave near McCubbin’s
Point on the Grand Glaize Arm,
and Onyx Cave along the upper
reaches of the Niangua Arm of
the Lake. The entrance to Boat
Shelter Cave, shown here in a
photo taken by the author in
2002, is well known. Boaters
sometimes take refuge in the
cave’s entrance chamber when
sudden rain storms come up
while they are out on the water.
When there is lightning, shelter-
ing in any cave opening, wheth-
er on dry land or on the water
is dangerous because the ion-
ized air discharged by caves put
them at risk of lightning strikes.
Although the entrance chamber
to Boat Shelter Cave is large, the
small opening that continues on
into the hill is short, leading to

history of the Lake of the Ozarks.
“History & Geography of Lake of
the Ozarks, Volume One,” his new-
est book, is available from Stone
Crest Book & Toy in Osage Beach,
or by mail. For information,
contact the author at dweaver@
socket.net. Or call him at 573-
365-1171. Other books by Dwight
Weaver are available online at
lakeoftheozarksbooks.com.
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only about 200 feet of cave pas-
sage.

Also intriguing are the leg-
endary caves that were inun-
dated by the Lake. More than
100 caves are believed to be
beneath the water. Some of the
caves were quite large, such as
Arnhold Cave on the Niangua
Arm of the Lake, and Williams

complex network of passages,
was also called Treasure Cave
because it was rumored to con-
tain a buried stash of gold and
silver.

This vintage postcard is from
the collection of H. Dwight Weav-
er. The photographer and pub-
lisher are unknown. Weaver is
the author of three books on the

Cave near the confluence of the
Osage and Grand Glaize. Arn-
hold Cave was decorative and
scheduled to be mined for its
onyx about 1910. The enterprise,
however, did not fully material-
ize. Although the cave is now
beneath 40 feet of water, is has
been visited by divers. Williams
Cave, noted for its extensive and

Located justt3imilesjwest: of @amdenton on ake R_oa'd 5:3?-‘79 .
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i www Iakevalleygolf com®

Once you experience the scenic beauty and friendly atmosphere that is Lake Valley you will
understand why we were voted #1 golf course at the Lake of the Ozarks!

PUBLIC WELCOME

Voted the Number One Lake Course for 2008!

Affordable memberships currently available-
take advantage of our membership special while it lasts!

WAKE VAL pp
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The Lake Area Chamber of Commerce was excited to recognize member
Hawkeye Custom Concrete with a ribbon cutting. Whether it be overlays,
inside and out, acid stained, scored, patterned, stamped or epoxy floors,
outdoor living areas, countertops and sinks or vanities Hawkeye Custom
Concrete has a custom product to meet your needs. For more information
or to view many available options visit www.ConcreteFloorsMissouri.com

or call 888/544-1926. Pictured in the ribbon cutting from left to right
along with Chamber Active Volunteer Ambassadors are: Tony Reahr, Ed-
ward Jones; Alan Birkenholtz, Project Manager; Jason Lee, President; and
Michelle Cook, Lake Area Chamber Director of Marketing.
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We’re offering a great opportunity to own a beautiful

condominium at Lalu of tho Ozarks!

AV|Ia Condommlums
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Two bedroom, two bath condominiums with fabulous
amenties and 5-Star furnishings starting at $289,000

HERE'S WHAT WE ARE OFFERING -

Avila owners pay $0 in association fees, including
+ Spa Shiki - featured on NBC's

o personal utilities, for up to7 years. These fees Today Show, one of the Midwest's
will be paid by the Four Seasons Rental Company. largest full service resort spa

Here are some of the great life
style features you will enjoy!

« Two championship golf courses

2 Owners can receive a fixed monthly e farmo e Stoakh |
o + HK’s famous Steakhouse as we
) Income Of $1 1450 to $1 1950o as five other grills and restaurants --

* Four pools - indoor and outdoor

Financing is in place with - Adventure Club for kids
3 o EXtremely competitive rates!

« Large full service marina
with boat slips and boats to
rent or charter

Call now for a special tour rate package with a gift card - + Resort Designs Shop for

come see and stay in one the condominiums! unique gifts and clothing
* A Fitness Center
[ 4 * and much, much more!
Condominiums at the Lodge Avila leasing managed by
(573) 365-8080 | (866) 442-8452 | WWW.AVILACONDOS.COM ﬂﬂ
THE LODGE of FOUR SEASONS
Call Tom Cross toll free at 866-442-8452 or cell, 573-745-0611 or e-mail tcross@4seasonshomes.com

Contract documents to be completed by May 1,2009 to qualify for these new lease agreements. 573-745-0612 www.4seasonsrentalco.com

At Avila you will enjoy a lifestyle like no other at the Lake!



Page 26 April, 2009

Lake of the Ozarks Business Journal

ljl NTERIO |{ 5 = >
= Furmture :
= = Plctures
: — Lamps

= Mirrors

: Floarcovermgs

- Window, Treatments
—= Wallpapers —
Des:gn Services'

Open Mon. - Fri, 9:00 a.. - 5:00 p.m.
Sat. 10:00 a.m. - 5:00 p.m.

3/10 Mile from Highway 54-42 Jet.
On Highway 42 - Osage Beach

The Lake Area Chamber of Commerce recently welcomed new member
HomeAide Supplies & Services with a ribbon cutting. HomeAide Supplies
& Services is conveniently located across from Lake Regional Hospital,
in the Parkway Center next to Ace Hardware or call 573/302-4494 for
more information. Pictured in the ribbon cutting from left to right along
with Chamber Active Volunteers are: Michelle Cook, Chamber Director
of Marketing; Tony Reahr, Edward Jones; Carl Rast, Registered Respira-
tory Therapist; Cathy Swearngin, HomeAide Director of Marketing; Robin
Evers, Lake Area Chamber President.

THE TROPHY ROOM

At Old Kinderhook

=

% Sunday4/12
Grand Easter Brunch 11-4
$18.95 for adults $6.95 for kids 12 & under
For Reservations, Call 573-317-3560

2 Sat. 4/4 Steak Night $18.95
Mon 4/6 NCAA Championship Night - Drink & Entrée Specials
% Sat.4/18 Allyou can eat crab legs $18.95
2 Thurs. 4/23 Don Akers - Live Music
72 Sat. 4/25 Lobster Fest $27.95
2 Fri. 5/1-10 Year Anniversary Cookout, Live Music w/ Justin Bowling
Happy Hour w/ complimentary Appetizers — every Wednesday

The Trophy Room

at Old Kinderhook
573- 317 3560

“Premium Advice”

with Steve Naught of
Naught-Naught Insurance

Cutting Insurance Cost

In our current economy many in-
dividuals and businesses are looking
for ways to trim expenses. Numer-
ous businesses wonder how they
can reduce their monthly insurance
premiums. There is no easy answer
to this question as each insured has a
uniquely complex situation. If you are
considering canceling your policies or
eliminating coverages it could be the
worst decision you could make. There
may be other options available to you.

If your business receipts or payrolls
are down you may be able to request
that the company endorse a lower es-
timation of these to the policies mid-
year; however you can't just lower
the payroll estimate to get a lower
premium. You will need to justify the
changes and you will still be audited at
the end of the policy period.

Other ways of lowering premium
are to take on more risk yourself
verses transferring it to the insurance
company. One form of this would be
increasing your deductibles. You could
also review your insurance schedule
and decide to self-insure some of your
property and delete it from the policy.
Keep in mind your bank will take is-
sue with this if you have a loan on the
property. We also see many insureds
with vehicle schedules that contain full
coverage on autos that are over ten
years old. In some cases this makes
sense, but in many it does not.

Another highly asked question is
how to lower the cost of group health
premiums. Most businesses are re-
evaluating the amount the group is

contributing to the employee cost
and also taking a higher deductible
and out of pocket maximum. Some
clients are looking at major medical
plans with limitations on prescription
services and physician office visits.
Lowering your coverage is risky
so try not to do it other than as a last
resort.  Business owners will likely
continue to see a rise in slip-and-falls,
theft, employee dishonesty, and fraud-
ulent claims. Now is the time a claim
will hurt you the most and could even
cause the business to struggle due to
a costly uninsured claim. Don't put
your family and business at risk by
dropping your much needed insurance
coverage. It could be the worst thing
you could do if you were to have a
loss. Talk to your agent to discuss op-

Steve Naught, CIC

tions that best suit your situation.

Steven Naught is a Certified In-
surance Counselor with the Naught-
Naught Agency. He can be reached at
his friendly office at 573-348-2794 or
by email at stnaught@naught-naught.
com.
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The Vandervort
Report

The Horny Toad celebrates its tenth birthday this month,
and the start of its 11th season at the lake!

It's hard to believe how fast the last ten years have flown by, and what all has
changed at Toad Cove during those ten years. What started out in the old John Elliot's
bar-b-que shack with nothing more than a covered deck for dining, and a screened in
porch for a kitchen, has been transformed into a four-star world-class resort, yacht club,
and entertainment complex.

During the last ten years, the Horny Toad is the only waterfront restaurant that has
consistently stayed open all year long, every year; in fact, the Horny Toad is open 365
days a year including every holiday- even Christmas and Thanksgiving. Our 24-hour fuel
pumps are also open every day of the year.

The new Resort & Yacht Club @ Toad Cove which we completed last summer is the
finishing touch to the resort complex, and the crown jewel of the Toad Cove complex.
We were recently chosen to become a member of the Preferred Hotel Group; a national
flag for luxury independent hotels and resorts. Some other Preferred Hotels you may be
familiar with are; the Big Cedar Lodge in Branson, the Island of Atlantis in the Bahamas,
the Phillips Hotel in KC, and the Chase Park Plaza in St. Louis. The Preferred Hotel Group
was looking for just the right affiliation with a luxury hotel in the Lake of the Ozarks
market, and we are very proud to have been chosen. If you haven't had a chance to tour
our new resort, | would encourage you to come out and see our luxury four-star all-suite
hotel. You can also go on line to www.resortandyachtclub.com and watch our video of the
new resort. | have also moved all of our offices into our beautiful new office suites at the
Resort, be sure and stop in and say hello if you make it down!

This year's benefit concert series, marks nearly 100 concerts that the Horny Toad has
been host to; raising hundreds of thousands of dollars for local charities, and bringing
some of the finest names in music to the Horny Toad amphitheater. Names like; Willie
Nelson, the Beach Boys, the Steve Miller Band, REO Speedwagon, Kansas, Styx, the Little
River Band, Star Ship, the Charlie Daniel’s Band, CCR, the Electric Light Orchestra, Uncle
Kracker, and Randy Travis; just to name a few! If you would like a little sneak preview of
this year's concerts, we will start posting them on our website; www.toadcove.com. I'll
give my readers a heads up on a couple we already have booked for the year; the legend-
ary Billy Squire, and April Wine with Pat Travers! We hope to have several more contracted
in the coming weeks!

The Horny Toad Offshore Super Series National Championship Powerboat Races are
set to be back at Toad Cove again this year, the last weekend of September, and it is sure
the be the grand finale of the Lake season! We are actively seeking sponsors and volun-
teers for this year's races. This fantastic event is by far one of the biggest events ever at the
lake, and generates over $4 million dollars to our local economy, so we very much need
everyone to get on board! We are working on an extra special concert for the Saturday
evening of the races, so stay tuned for that!

We are also going to be greatly involved again this year with the 3rd annual Lake
of the Ozarks Bike Fest, also held in September. While we are talking about motorcycles,
mark your calendar for the first Sunday in May (the day after the Harbor Hop), when we
are again hosting the Tom Turner benefit ride around the lake, benefiting the American
Cancer society, and again in October to benefit the American Red Cross. These are all
fantastic events, and always bring out a lot of really great people.

In closing, I say it's time we all lick our wounds from last year’s recession, this is a new
year and it's up to all of us to make it a good one! Interest rates are at a record all time
low, fuel prices are so far staying down, and the weather has been pretty decent thus far!
A lot of good signs for all of us!

Merlyn Vandervort

President,

Toad Cove Resort Properties, LLC
Horny Toad Inc

Millennium Group of Companies

SUBSCRIPTIONS

An annual subscription to the Lake of the Ozarks Business Journal insures
your friends and family are always up to date on what's happening at the
Lake-- and it's always the right size! Give us a call today!

BUSINESS OFFICES: 573-348-1958

Certified Public Accountant

Established in 1987 SPEC|AL|Z|NG |N:
Income Tax Planning & Preparation e Payroll Tax
Payroll Services ¢ Estate Tax & Planning e Real Estate Taxation
Agriculture e Small Business e Contractors ¢ Individuals

Bobby Medlin, CPA Jason Blankenship Britnee Smith
Offices in Lake Ozark e Tipton e California

754 Bagnell Dam Blvd. Suite A
Lake Ozark ¢ 365-9400

“Helping you keep more of what you make!”
www.bdm-cpa.com

Do you have a long list of house “to do”
projects that you just can't get started on?

Let MMG Check
Them|Off Your
List For You!

Call Kelly today for a FREE Estimate!

573-552-0140 5211 Highway 54
573-216-0614 cell Osage Beach

ksawyer@metromarble.com
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Osage Beach development targets unique living for older adults

Four Missouri develop-
ers have announced The Rose
at Tan-Tar-A, a unique con-
cierge retirement living center
to be constructed at Lake of
the Ozarks, specifically Osage
Beach.

Dr. Steve Cohen, a retire-
ment center consultant for 20
years, said The Rose at Tan-Tar-
A would offer affordable luxury
living featuring concierge ser-
vices to take the hassle out of ev-
ery day life, in fact, their motto
is “inconvenience is not an op-

tion.”

“Normally, if you have a prob-
lem, whether it’s connecting a
high definition television or fix-
ing your computer, that means
time out of your life,” Cohen
said. “The very wealthy have a
staff for those kinds of things,
but everyone else has to spend
30 minutes on the phone or a
day trying to connect wires.”

At The Rose, residents will
simply call the on-site concierge
who will solve the problem. Al-
though incredibly convenient,

the program’s “shared owner-
ship” means that The Rose will
remain affordable.

Cohen noted the increas-
ing popularity of the Lake of
the Ozarks area for retirement
because of its dramatically ex-
panding services, recreational
amenities and other features.
“But this is the first time this
type of lifestyle will be avail-
able in the Lake of the Ozarks
area,” he said “It will really offer
something unique to those who
have worked hard and want an

Vince Kolb will never forget how he went from wash boy
to car salesman from one simple conversation.

It was his 18th birthday and Vince
was working hard at his afterschool
job washing cars at the AMC and
Jeep dealership in Jefferson City. His
boss heard it was his birthday and
approached the young man to share
his congratulations.

“He said, ‘T heard it is your birthday
today.’ I told him, ‘That’s right, Mr.
Ward.” He looked at me a minute and
said, ‘Come in dressed up tomorrow;
I'm going to make you a car sales-
man,” he remembered.

Vince dashed to a retail store and
picked out three leisure suits —

one blue, one green and one grey.
However, money was tight. Not only
was he young, he also had a wife and
infant daughter, Amy, to support. He
made the storeowner an offer.

“I told him I'd pay him $10 a month
until the suits were paid off and he
agreed,” Vince said. “My career as a
car salesman started right then and
there.”

After learning the ropes, and a couple
of years selling vehicles, Vince moved
on and up to Riley Chevrolet. He left
that company in 1980 and was hired
as a salesperson for Capital City
Ford-Lincoln Mercury. Four years
later, he was promoted to the position
of pre-owned manager for the Lincoln
Mercury division at the ripe age of 26.

During this time, Vince learned a ton
about new cars, pre-owned vehicles,
financing, maintenance and, most
importantly, running a car dealership.
At 28 years old, Vince decided it was
time to move out on his own.

In 1986, he opened Vince Kolb Auto

Sales on Missouri Boulevard and for
22 and a half years, he ranked high
among Jefferson City pre-owned car
sales, and was held in high regard for
overall customer satisfaction. In fact,
in 2007 and 2008, Vince Kolb Auto
Sales was honored with the “Best
Pre-owned Car Dealer” award by the
Jefferson City News Tribune, which
included new car dealership’s opera-
tions as well.

“I sold 8,500 vehicles during my ca-
reer in Jefferson City,” he said. “After
my partner (who joined him in 2006)
bought me out, I decided to move
Vince Kolb Auto Sales to the Lake.”

“[ found Lake of the Ozarks was in
need of a solid, reputable pre-owned
vehicle dealership. After research-
ing the area and seeing its growing
population, I knew there was only one
solution.” Vince said.

In November 2008, Vince Kolb Auto
Sales opened its doors in Lake Ozark.
Now, with a stunning new location on
Bagnell Dam Boulevard, and in the
heart of the Lake’s prime traffic area,
his pre-owned vehicle sales record is
rapidly increasing.

Aside from a variety of pre-owned
cars, trucks and SUVs available, Vince
Kolb Auto Sales provides on-the-spot
services to ensure the best quality, af-
fordability and customer satisfaction
in the area.

Vince says every car that comes in

to his lot has a full Auto Check, com-
plete with the vehicle’s title history
report. He also uses one supplier who
delivers the best and latest pre-owned
vehicle inventory to his prime Lake

Vince Kolb

Ozark location.

“We have on-the-spot financing, using
the most competitive rates from a
variety of well-respected lenders,”

he said. “We also offer extended
warranties at very reasonable prices.
I have been using the same extended
warranty company since 1986.”

Vince’s financial manager helps make
Vince Kolb Auto Sales a family-owned
and operated business. His daughter,
Amy, left a long career in the restau-
rant and hotel industry in Jefferson
City to serve as his financial manager.
Now she and her son, Logan, have
relocated to Lake of the Ozarks and
help her dad’s good reputation make
waves throughout Lake of the Ozarks.

“The thing I like about my Lake store
is that I am here every day of opera-
tion personally talking to everyone
that comes through the door,” Vince
said. With all the duties he carries
out, Vince still finds time to sneak
away to his adolescent job of washing
vehicles in the back of the shop.
Vince prides himself on breaking the
stereotype of a used car salesman,
and living up to the reputable image
of a successful entrepreneur.

“What I do is a profession and it’s a lot
of hard work,” he said. “I try every day
to give my customers a pleasurable
experience when they come to my
dealership. [ treat people well and
live by our motto, ‘We make it easy!’
And we do.”

upscale but affordable retire-
ment.” The Rose will be located
between the Tan-Tar-A resort
and Lake Regional Hospital.

Working with Cohen on the
project is Lake of the Ozarks
area realtor Jim Mathis, Rock
Island developer Jeff Eirinberg,
and Kansas City architect Ed
Korff. The property is owned by
the Duenke family, whose father
bought the ground in the 1950s
and developed the Tan Tar A Re-
sort on a portion of it.

The first phase of the $39-mil-
lion project will be on 35 acres of
a total 118-acre site. The initial
phase will include 72 indepen-
dent living units, 30 assisted
living units and 20 memory
care units. Sixty-five affordable
housing units will be located on
a separate but nearby site. The
affordable housing component

is planned to offer employees at
The Rose and others quality liv-
ing options as well.

The project will also include
30,000 s.f. of retail development.
The memory care and assisted
living will be the first area to
be constructed. Later work will
include additional, off-site af-
fordable housing for other area
workers, an important need for
the entire lake area.

“This is really an exciting
project that we think will add
dramatically to the Lake of the
Ozarks area,” Cohen concluded.
“The area has really develope
in the last 10 to 15 years and this
fits perfectly with the direction.
It's a good match.”

For more information, cal
Jim Mathis at (573) 348-1010, o
Steve Cohen at (816) 697-3481.

David Brown named lake
area Community Chair
Muscular Dystrophy Assn

David Brown, a long-time
resident, business leader and
firefighter in Lake Ozark, MO,
has been named the 2009 Mus-
cular Dystrophy Association
(MDA) Community Chairper-
son (CCP) for the Lake area, ac-
cording to Julie Holliday, MDA
District Director in Columbia,
MO. As an MDA Community
Chairperson, Brown will help
the Association raise awareness
and much needed funds to carry
out its mission of finding treat-
ments and cures for more than
40 neuromuscular diseases.

“We are extremely fortunate
to have an individual like David
willing to add his muscle to ours
in the fight again muscle-wast-
ing disease,”

Holliday said. “He gives us a
link into the community to bet-
ter serve the individuals and
adults in the Lake area living
with neuromuscular disease
that are part of MDA’s family.”

MDA currently has several
fund-raising activities planned
for the Lake area including its
Annual Business Executive
Lock-Up, where business and
community leaders go behind
bars “for good” to help raise
funds for MDA.

These events are part of the
Muscular Dystrophy Associa-
tion’s vyear-long fund-raising

campaign, the center point o
which is the annual Jerry Lewi
MDA Telethon broadcast Labo
Day weekend on KOMU-TV8
Funds that are raised allow MD

to provide the following service
at no cost to those they serve:

A comprehensive MDA clini
at the University of Missour
Columbia, funding for researc
being conducted at the Uni
versity of Missouri — Columbia
assistance with the purchas
and repair of wheelchairs, le
braces, and communicatio
devices, support group session
conducted throughout Mid
Missouri and a week-long MD
Summer Camp for children age:
6 through 17 living with a neuro
muscular disease.

David Brown is a Lake Are
Firefighter (a member of Lo
cal 3987), in addition to bein
the 2nd District Vice Presiden
for the Missouri State Counci
of Firefighters. He has also ac
quired the new responsibility o
being the MDA Coordinator fo
the International Associatio
of Firefighters, representing th
State of Missouri.

For information about th
Muscular Dystrophy Associa
tion please contact your loca
MDA office at 573-442-5154 o
visit them on the web at www;
mdausa.org.
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Debate Over Callaway 2 — Will MO Get Another Nuclear Plant?

continued from page 48
of the plant. If they don't get
Construction Work In Progress,
no financial institution is going
to touch it, because they all real-
ize that this thing is going to be a
tremendous cost.”

Ameren agrees that if they are
not able to enact CWIP, the com-
pany probably will not be able to
finance the plan.

To Cochran and others who
oppose the building of Callaway
2, the issue hinges on the leg-
islation before the lawmakers

in Jefferson City. Cochran sees
two possible solutions. The first
would be the defeat of the CWIP
legislation. He says that if Ame-
ren is successful in getting the
rate payers to fund the construc-
tion, it becomes a risk free ven-
ture for the power company, and
a burden on the consumer. But
if an outright defeat of the mea-
sure should fail, Cochran would
support capping the Callaway 2
rate base at the $6 billion esti-
mate. “Once you say we're going
to cap this cost at your estimate

1st Time Homebuyer
Credits and Low

Interest Rates

If you haven't owned a
home in the past 3 years, |
advise you to consider getting
back into home ownership.
With the 1st Time Homebuyer
Credit at $8,000, interest rates
at an historic low and an ample
selection of homes to choose
from combined with motivated
sellers there may not ever be a
better time to buy.

The homebuyer's credit is
available on purchases made
from January 1, 2009 to No-
vember 30, 2009 and actually
reduces the amount of taxes
due by the amount of the credit.
If you owe less in taxes than the
credit, you will receive a check
for the difference. Many people
don't realize they are eligible
for this credit or what the de-
tails are. If you would like me
to send you a copy of NAR's fre-
quently asked questions guide,
please call or email.

Daryl Weatherman, long
time lake area builder and de-
veloper has recently chosen
me to market his newest de-
velopment, Pointe Royale Re-
sort Community. Located at
the 3.5 mile marker of the Big
Niangua and on State Route
EE at Greenview, this develop-
ment is perfectly situated to
take advantage of quiet water
and roads but is just minutes to
activities, dining and shopping.

Daryl has secured 4.875%
30 year fixed rate financing
with NO points for buyers. Take
advantage of this along with
the 1st Time Homebuyer Credit

As the Lake Churns

Real Estate and Lake News
with C. Michael Elliott

and you'll have a great value!
Prices range from $128,900 to
$192,850 for 2 and 3 bedrooms
units. The quality of construc-
tion provides low maintenance,
excellent sound proofing and
fine upscale details usually
found in higher end custom
homes.

I'll be glad to send you a full
information packet for Pointe
Royale or you can stop by the
decorator model 10 a.m. to 4
p.m., 7 days a week. For a vir-
tual tour visit us 24/7 at www.
PointeRoyaleCondominiums.
com

If you would like a detailed
sales report on your specific
property type or neighborhood,
or would like to ask a lake real
estate question, contact Mi-
chael at 877.365.cme1 (2631)
or cme@yourlake.com  View
all lake area listings at www.
cmelst.com You can also log
your opinions on Michael's real
estate blog, www.AsTheLake-
Churns.com

of $6 billion, they will walk away
from it. That $6 billion is a straw
figure. With cost-plus contracts,
nobody but the rate payer gets
hurt.”

Holding toits claim thatanew
plant will be necessary to meet
future needs, Ameren maintains
that CWIP is designed to save
money and is pressing the Gen-
eral Assembly to pass the bills.
“Under the current conditions,”
explains Cleary, “it’s like putting
some very large purchase on
a credit card, then not making

(Q

9k miles, beautiful pearl finish,
keyless. GO! LOOK! 27 900

any payments for several years.
If you at least paid the interest
during those several years, you
would owe less money than if
you let that interest compound
and then paid the bill. The idea
is to save money for our custom-
ers over the long run.”

So far, both the House and
Senate versions of the bill have
wound their way through the
myriad of readings and hear-
ings. Early indications seem to
favor their eventual passage.
But then the governor must de-

"‘Auto‘@e .

One-owner, sunroof,

ony 50k miles! 51 2,900

cide whether to sign or veto it.
Through a spokesman, Gov. Jay
Nixon states that “it is in every-
one’s best interest if Ameren
continues to move forward in
the federal permitting process.
This is a two-step process that
involves both procuring a li-
cense and then deciding wheth-
er to build. It is premature at this
time to saddle ratepayers with
potential construction costs be-
fore regulators have awarded a
permit and Ameren has made
the decision to build.”

Family Owned ‘

\ A

& Operated

XLT package, only 68K mlles 3rd
row seat, CLEAN!  $12,900

‘05 Acura TL

Only 35k miles! New tlres
super nice! $19,900

‘08 Chevy Impala LT

Sunroof, like new condition,
only 18k miles. wow! $14,900

‘07 Dodge Caliber SXT

Only 33k
miles, Sure to brighten any day!!!
MUST SEE AND DRIVE! 11,500

‘06 Cadillac DTS

Only 37k miles.
Beautiful gold finish, vanllla leather.
MUST see and drive! 18 900

All Vehicles Inspected, Cleaned, Warranted & Ready-to-go! Bank financing available.

‘07 Cadillac CTS

One owner, 45K miles, chrome
wheels. Check me OUT! 18 900

'97 Jeep Wrangler

Only 26k miles,
one owner, 4 ¢yl.,

5-speed, air, new tires,
MUST SEE! OR§E§' OgFlgR(')

2380 Bagnell Dam Blvd. + Lake Ozark, MO 65049

www.vincekolbautosales.com

573-964-2343 Fax 573-964-2303 |
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" View All Our COMMERCIAL & BUSINESS Listings at:
a

Adams-Commercial.com

573.302.3630

See our ads in the
classified section...

i TZe émeaé AL P

OPEN WED. - SAT. » RESERVATIONS (57) 964-6448

DINNER SERVED 5 10 10 P.M. ®* HAPPY HOUR 4 TO 6 P.M. ® CLOSED SuUN.-TUES.

IN BITTERSWEET PLACE * 4466 HorsEsHOE BEND PARKWAY

RE/MAX Lake of the Ozarks
was presented with the award
for highest number of transac-
tions in the United States in a
small market.

Frank Christensen comments
“This is a huge honor for all of
our associates at RE/MAX Lake
of the Ozarks; each and every
transaction counts and we are
competing with thousands of
other offices nationwide. This

e Local REIMAX awarded
¥ M

is also a tribute to the quality of
agents associated with RE/MAX
Lake of the Ozarks and their abil-
ity to rise “Above the Crowd” in
tough times, I am very proud”.

RE/MAX Lake of the Ozarks
has over 80 full time agents.
Their offices are located in Osage
Beach at the RE/MAX complex
next to the Landmark Center.
The main office can be contact-
ed at 573-302-2300.

Ask your mortgage
professional

Important Update

This article is being written to
inform you that | no longer work
for Mortgage Resources In The Mid-
west and that my last day of em-
ployment was Thursday March 19,
2009.

| have enjoyed serving you and
all my clients over the past 9 years.
This decision was a difficult one, but
my choice to leave Mortgage Re-
sources In The Midwest was based
on the direction of the mortgage
lending industry as well as with
Mortgage Resources and MHQ Fi-
nancial Services.

Being a Certified Mortgage
Planning Specialist, it is important
for me to focus on mortgage lend-
ing and home financing rather than
diversifying myself into other av-
enues of business that are currently
supported by qualified profession-
als in those industries. | appreciate
and respect the many professionals
that have established themselves
in their respective industries and
therefore the direction of Mortgage
Resources In The Midwest and MHQ
Financial Services deviated from my
personal business model and future
business objectives.

| have chosen to become a Li-
censed Mortgage Banker for a na-
tional lender that is licensed in over
40 states and sells loans directly to
Fannie Mae and the Government
for FHA and VA loans as well as Re-
verse Mortgages rather than being
just a mortgage broker.

With the changes in the mort-
gage lending industry, this move
will enable me to better serve you
with better rates, quicker approvals,
flexible guidelines, and an overall
level of improved service that is
continually diminishing if | was to
remain just a mortgage broker.

| look forward to the opportu-
nity of serving you and your refer-

rals. As mortgage interest rates are

at historic lows, now’s the time to
look into refinancing or purchasing
a home.

As Your Certified Mortgage
Professional, | am also a Licensed
Mortgage Banker and | will work
with you to guarantee you the right
loan strategy for your individual fi-
nancial needs.

Please call me to see if a re-
finance is right for you or to get
pre-qualified to purchase a home. |
look forward to helping you with all
your mortgage needs, now as well
as in the future.

Please note my new email ad-
dress and phone number listed
below.

I will have more details in future
articles about the Mortgage Indus-
try and what to expect and where
we are headed. These are exciting
times and there is so much to know
and understand about how the
economy will affect your mortgage.

Make sure to continue to read
my articles in the Business Journal
as well as listening to my weekly
radio show on KRMS 1150 AM.

If you have questions or com-
ments please email them to an-
drew@askandrewconner.com

Call Andrew today at 573-302-
0600.

Listen To “The Mortgage Market
Update” Weekly Radio Show on
KRMS 1150 AM Every Friday Morn-

ing At 8:35a.m.
Andrew Conner is a Certified
Mortgage  Planning  Specialist.

CMPS®. Specializing in the areas
of Mortgage Planning, Credit Re-
pair Counseling, Cash Flow Man-
agement, and Real Estate Equity
Management, utilizing your mort-
gage as a financial instrument to
achieve your short term and long
term financial goals. Less than 1%
of all Mortgage Originators in the
USA have this credential.
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McGrath Insurance
Group new name

March 26, 2009 marks the be-
ginning of new era for Farmer-
Foster Insurance Agency. This
highly respected independent
insurance agency of more than
60 years in the Lake Area will con-
tinue to offer the same reliable
service under the new name of
McGrath Insurance Group.

“It's only our name that is
changing,” explains Mike Mc-
Grath, President of Farmer-
Foster Insurance Agency, “our
location, staff and dedication to
our clients remains the same.”
Farmer-Foster has been a locally
owned business since 1945. Mike
McGrath and his father Frank
McGrath took majority owner-
ship of the agency in 1977. Since
that time Mike has acquired sole
ownership of the agency. Today
Mike is happy to have all three of
his children, Christine, Tara and
Patrick McGrath, and his brother
Marshall McGrath (former teach
and coach for Camdenton for 30
years) on the team.

“This new generation is dedi-
cated to continuing our mission;

working as a team to provide val-
ue-based strategies to secure our
clients’ future. At Farmer-Foster,
we have been a leader in our in-
dustry with service and innova-
tion. The determination of our
new members will enable us to
continue to lead as McGrath In-
surance Group,” concluded Mc-
Grath.

This agency built its reputation
on personal service in the Lake
Area. As the McGrath family grows
within the agency, they extend a
warm invitation to all members
of the community to rely on the
strength and stability of this long
respected agency and the profes-
sionals responsible for the unsur-
passed service provided.

McGrath Insurance Group
considers it an honor to continue
to be a part of the Lake Area Com-
munity and to provide profes-
sional insurance services. Con-
tact them at 573-346-7224 or visit
their office at 164 North Highway
5 in Camdenton, Missouri 65020.
Or visit their web site at www.Mc-
GrathIG.com.

IMPROVEMENT STORE

HWY 5 N. at Houston Rd ¢ 20 Min. S. of Camdenton
Mon. - Fri. 8:00 AM - 5:00 PM e Sat. 8:00 AM - 3:00 PM

417-533-5080 -

E Y

888-776-0038

BUSINESS JOURNAL

SOCIAL

Got a Great Idea?

Join us every Thursday at Michael’s 939 Martini Bar and Steakhouse for the
Lake of the Ozarks Business Journal Social-- it’s good for business!

You’ll have a chance to mingle with other interested folks from around the Lake
area! Talk with one of our staff writers to give us feedback on what you’d like to
see in the monthly profiles we provide on area businesses.

Lake of the Ozarks
Business Journal

Thursday Night
Social
4 p.m.-7p.m.
weekly at
\

ICHAELS
9%9

For more
information (4LA\CLT) [SA
call us at: ‘ H’ T.Ei
573-348-1958

LOOL,
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Lake Regional Wound Healing Center

Specialized treatment for
chronic wounds soon will be
available at Lake Regional’s

ound Healing Center. The new
outpatient service opens April 20
on the hospital’s first floor, near
the main entrance.

Likely candidates for treat-
ment are individuals suffering
from diabetic ulcers, pressure
ulcers, infections, compromised
skin grafts and flaps, and wounds
that haven't healed within 30
days

The center’s hyperbaric oxy-

CERTIFIED
DEALERSHIP

gen chambers also can be used
to treat patients suffering from
gangrene, carbon monoxide poi-
soning and brown recluse spider
bites.

One of the highly specialized
treatments that will be offered
by Lake Regional Wound Heal-
ing Center is hyperbaric oxygen
therapy. The HBO chambers sur-
round patients with 100 percent
oxygen at higher than normal
atmospheric pressure.

This painless therapy increas-
es the amount of oxygen in the

S
Port

LAKE OF THE OZARKS

patient’s blood and allows red
blood cells to pass more easily
into the wound, healing it from
the inside out. Diabetic foot
wounds, for example, often ben-
efit from this type of treatment.

In addition to tissue oxygen-
ation, Lake Regional Wound
Healing Center also will provide
skin grafting and wound de-
bridement.

To learn more, contact the
Lake Regional Wound Healing
Center at 573-302-2990 or visit
www.lakeregional.com.

Celebrating

YEARS

of Service
at the Lake!

www.kellysport.com

Our New Highway 54
Location is Now Open!

Come and Browse Inside
Our Spacious Indoor Showroom!

3545 Highway 54  Osage Beach

973-348-3888

@ SILVERTON.

Lake Rd. 54-56 to Dude Ranch Rd.
19MM Past Grand Glaize Bridge
Osage Beach, MO

573-348-4700

Lake of the Ozarks Business Journal

Allen Moore, CEO of Wonderland Camp is introduced by Gerald Williams,
Program Chairman of Camdenton Optimist Club. Wonderland is a camp
for disabled children, located on the North Shore of Lake of the Ozarks.
Optimists meet at CJ's Restaurant at noon on Mondays.
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The Lake Area Chamber of Commerce is pleased to announce new mem
ber, StoneSkirt of Missouri with a ribbon cutting. StoneSkirt is a majo
breakthrough in skirting for manufactured homes providing enduring
quality and at a surprisingly low investment. For more information or ¢
quote contact 641/891-8235 or visit www.stoneskirt.com Pictured in the
ribbon cutting from left to right along with Chamber Active Voluntee
Ambassadors are: Richard & Lynn Goemaat, Owners; Robin Evers, Lake
Area Chamber President; Tony Reahr, Edward Jones; and Michelle Cook
Lake Area Chamber Director of Marketing.

7

Window Depot USA of Central Missouri recently celebrated their mem-
bership in the Lake Area Chamber of Commerce with a ribbon cutting. Fo
more information call 877-341-0166 or visit www.midmowindow.com.
Pictured in the ribbon cutting from left to right along with Chamber Ac-
tive Volunteers are: Tony Reahr, Edward Jones; Robin Evers, Lake Area
Chamber President; Mike Watson, Consultant; James Maurer, Sales; Kerie
& John Potts, Owners; and Michelle Cook, Lake Area Chamber Director of
Marketing.
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@ Comprehensive evaluation of your boat with our o Four color local print media coverage

market analysis and pricing recommendations prior e Ozaik Yacht Brokats’ datahase of boat harierel
to listing.

0 Put more money in your pocket with our sliding
commission scale.

e Bobbie Brosch is on staff to manage the financing,
insurance, titling and documentation. We do all the
paperwork.

Based at a full service marina - Lodge of Four Seasons. e You deal directly with the business owners: Dennis and

Monthly slip rentals available while your boat is For Capt. Jay are sales professionals with excellent
Sale or we will come to your boat. reputations, delivering exceptional service.

Saturation advertising on the internet. See your boat o Proven Results: We get the boat sold
with full specifications and photos on 6 top web sites. AND NO ONE DOES IT BETTER.

Lodge of Four Seasons Marina - Horseshoe Bend Parkway, Lake Ozark, MO

Please review our numerous customer testimonials at
www.ozarkyachts.com

Capt. Jay Clark

f Dennis Barnes

A COMPLETE LISTING OF

New/Used Docks & Lifts

® DockRealty.com

Gl 573 374-8849

Docks, Lifts, Slips,
Accessories & Services http://dockrealty.com

Listing over 250 Pre-Owned Docks and Boat Lifts
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Hydrohoist Boat Lifts — Lifting Boats For Over 44 Years

HydroHoist Marine Group, the
oldest and largest manufacturer
of floating in-the-water boat
lifts, was one of the first boat lift
companies at the Lake of the
Ozarks. Conveniently located
in Camdenton, 1 mile south of
the Camdenton Square, they are
centrally located to service the
entire lake. The local office is
fully staffed with a professional,
factory trained crew represent-
ing over 20 years of local experi-
ence on the lake and in the boat
lift market.

Even in this tough economic
climate, they remain financially
strong. "We continue to invest
in new products, technology
and equipment,’said Mick Web-
ber, president and CEO. "How-
ever, that comes with a lot of
caution as we have never seen
a tougher marketplace in which
to compete. We are managing
very cautiously and conserva-
tively in order to be sound now
and well into the future!

HydroHoist Marine Group
consists of three different prod-

uct lines: HydroHoist Boat Lifts,
HyPower marine utility ped-
estals, and Rotek (a rotational
molding plastics company). It
is this combination that sets the
HydroHoist boat lift ahead of

its competitors. HydroHoist is
the only boat lift in the industry
with more than 8,000 pounds of
lifting capacity designed so that
all steel components remain
above the water. HydroHoist
has designed the UltralLift2 for
boats up to 28,000 pounds, up
to 47'in overall length, boats
with inboard or stern drive, with
drive-in or back-in installations,
and on floating docks with
U-shaped slips. The UltralLift2

is designed with 1.25 inch hose
and 6-inch exhaust ports for
faster operating time," said Mike
Vaughn, PE., HydroHoist engi-
neer. "Also, the expanded Ul-
tralift2 is precision-engineered
with custom molded, high
impact polyethylene tanks that
are puncture resistant against
lake bottom elements or dock
structures”

Every spring the lake experi-
ences the annual draw down.
Designed specifically for shallow
water, HydroHoist developed a
shallow water boat lift especially
for the Lake of the Ozarks. The
UltraLift2 Shallow Water lift
offers a lifting capacity of 5,000
pounds and can be utilized in
water as shallow as 22" plus the
draft of your boat. This lift is the
“Cadillac” of the industry — both
affordable and dependable.

In the past year, the company
has also placed an aggressive
focus on Value Engineering.
“With this strategy, we have con-
verted many of our fabricated
and welded assemblies into
cast pieces which in turn give
us better fit, form, function and
higher tensile strength,"Webber
explained. Combine all the
value engineered designs and
you'll find the best engineered
boat lift on the market today.

In addition to HydroHoist's
new products, the HyPower
division is starting to see strong
traction in the marketplace.

HyPower provides marinas, RV
parks, and boaters with products
that are the most durable, reli-
able and feature-rich accessories
on the market. HyPower power
pedestals are a UL approved
single-source device that deliv-
ers shore power, lighting, water,
cable TV, phone and remote-
meter reading to the Marine and
RV markets. “We're confident
that we have the best designed
and functional power pedestal
on the market today,"Webber
said.

Rotek underwent a plant ex-
pansion of 10,000 square feet to
accommodate the installation of
a state-of-the-art rotational oven
that requires a footprint of 8,200
square feet. “This new equip-
ment will allow us to double
our capacity and enable us to
venture into other businesses
outside the marine industry,
thus giving us much-needed di-
versity in the marketplace today”
Webber said. This is just another
reason HydroHoist as an edge
on its competitors. They design,

"

custom mold and manufacture
their trademark “blue” high
impact polyethylene tanks as
well as the HydroPort-2 personal
watercraft drive-on docking
platform in this facility.

Although a weak marine
industry may persist, Webber is
optimistic about the company’s
future.

"HydroHoist originated
the hydropneumatic boat lift
concept in 1965 and we're
confident when the dust settles
we'll be the dominant player in
the marketplace and have an
even greater market share. The
HydroHoist team performs at a
very high level and I'm confident
we'll be even stronger even
once the economy improves,’
explains Webber.

For more information, visit
the HydroHoist Web site, www.
boatlift.com or call the team
located at 847 South Hwy 5,
Camdenton, MO at 800.259.7532
(local 346-7505).
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OF THE OZARKS
800.259.7532 or 573.346.7505

847 South Hwy 5 » Camdenton, MO 65020 + boatlift.com
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Missouri Life Magzine was welcomed into the Lake West Chamber with
a recent ribbon cutting. For more information or to receive a media kit,
contact Angie at 660-641-7874 or via email at angie@missourilife.com.
Or visit their website to flip through the digital publication at www.mis-

sourilife.com Pictured left to right are: LWC Membership & Events Coor-
dinator Ellen Bozich; Angie Wells and Ambassadors Jess Wadle and Bud
Kidder.

The Lake West Chamber was pleased to welcome The Lake House Inn into
their membership with a recent ribbon cutting. December 1, 2008, Mike
and Donna David became the new owners of The Lake House Inn. They
are both pleased to be full time members of the lake community and
look forward to providing clean and comfortable rooms for their guests.
They look forward to welcoming you to The Lake House Inn. Pictured left
to right: Ambassador Jess Wadle; owners, Mike and Donna David; and
Ambassador Bud Kidder.

.hl e
Recently the Lake Area Chamber of Commerce was excited to welcome
new member Manor Metal Roofs with a ribbon cutting. Choosing a met-
al roof system from Manor Metal Roofs gives your home a fresh new look
that is built to last with virtually no maintenance. For more information
or a free estimate visit www.manormetalroofs.com or call 573/673-7967.
Pictured in the ribbon cutting from left to right along with Chamber Ac-
tive Volunteers are: Michelle Cook, Lake Area Chamber Director of Mar-
keting; Tony Reahr, Edward Jones; Larry Herzing & Nick Allen, Owners;
Robin Evers, Lake Area Chamber President.

The Lake Area Chamber was re-
cently on hand to welcome new
member Rich Renovations with a
ribbon cutting. For more informa-
tion visit www.richrenovations.
com or call 573/552-1100. Pictured
in the ribbon cutting from left to
right along with Chamber Active
Volunteer Ambassadors are: Ka-
tie Dean Bartnett, Vice President,
Marketing; Tony Reahr, Edward
Jones; Rich Bartnett, President;
Jim Eshenroden, Craftsman; Robin
Evers, Lake Area Chamber Presi-
dent; and Michelle Cook, Lake
Area Chamber Director of Market-

ing.

SALLEE LAW FIRM
FRANK F. SALLEE

GENERAL CoMMERCIAL LITIGATION
CONSTRUCTION LITIGATION
MEecHANIC’S AND MATERIALMENS’S LIENS

Post OFFicE Box 1023 4739 BELLEVIEW, SUITE 304
CAMDENTON, M1SSOURI 65020 Kansas Crty, M1SSOURI 64112
(573) 346-7430 (816) 753-1500
CAMDENTON HOURS
By ArrOINTMENT ONLY

Fax (816) 753-1686
MAIL@SALLEELAWFIRM.COM

SERVING THE LAKE AREA

- Voted Best
| sl At Penmac, we believe that success comes from giving ﬁ

our clients an abundance of value.

Customized Orientations - Drug Screening - Criminal Background Checks - Safety Training &
Testing - Clerical Training & Testing - Temp to Hire Service - On-site Management - Benefits
Administration - Employee Record Keeping - Payroll Administration - Worker's Compensation -
Unemployment Compensation - Customer Web Portal - Problem Resolution - 24/7 Availability

Penmac

102B N.
54 Business Hwy., Eldon

573-392-8383

7755 5. State Hwy. &
Suite 301, Camdenton

573-317-0752
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Glencove Marine
celebrates 25 years

Glencove Marine is pleased
to announce the company’s
25th anniversary in March 2009.

It was a humble beginning
for Glencove Marine. It started
in a driveway on the north shore
of Lake of the Ozarks in 1984.
It wasn't long after that it was
moved to a more permanent
site — the current 3mm Marina
- though the business has since
added three more locations. It
started as a Chris Craft dealer-
ship, but expanded to include
Formula boats in 1989 and Sea-
Doo PWCs and Can-Am ATVs in
2006, following the acquisition
of Yacht Club Marina.

The dealership started with
four partners, but is now owned
by two local women: Jan Don-
nelly, an original partner, and

Sherry Jackson, the company’s
controller for the past 21 years
and currently serving as the
company’s vice president. It’s
one of the largest Sea-Doo deal-
ers in the Midwest and has also
been a top Formula dealer for
the past 15 years.

Through the years, the pur-
suit of excellence at Glencove
Marine has not wavered. “From
the beginning, we were always
focused on providing high qual-
ity products and excellent ser-
vice to our customers. That is
what led to our growth and suc-
cess today. And that experience
is what will lead us through our
next 25 years of success at the
Lake of the Ozarks,” said Jan
Donnelly, president.

Krantz & Associates
No. 1 in Midstates Region

Krantz & Associates with RE/
MAX Lake of the Ozarks closed
January 2009 out at #1 in sales
volume in the RE/MAX Mid-
States Region! For 2008, they
were #2 in sales and #3 in closed
transactions in Missouri and
their success has continued into
2009. Currently, the Mid-States
Region comprises of Kansas and
Missouri and has 1,964 mem-
bers. The Krantz team has spe-
cialized divisions, covering each

facet of real estate. “I am very
excited and proud of our team.
Each member has a specific area
of expertise and works well to-
gether. 1 believe this is key for
our continued success” states
Jeff Krantz. The Krantz & Associ-
ates RE/MAX Lake of the Ozarks
office islocated in the Landmark
Center in Osage Beach and they
can be reached at 573-302-2355
or via the web at www.krantz-
properties.com/pr

Pictured L to R: Angela Uxa, Dream Factory; Terri Hall, Lake Regional Hospital
Foundation; Sharon Spencer, N/L Past President, Donna Morris, Dogwood Animal
Shelter; and Marcella Trujillo, Wonderland Camp

Newcomers/Longtimers Past President Presents Charity Awards

Four fortunate charities re-
ceived checks totaling $15,000
from Newcomers/Longtimers
Past President Sharon Spencer
in February. Each charity re-
ceived a check for $3,750 as a
result of proceeds raised dur-
ing the May 2008 Home Tour.
The charities chosen by Sharon

were Dogwood Animal Shelter,
Dream Factory, Lake Regional
Hospital Foundation, and Won-
derland Camp. The next New-
comers/Longtimers Home Tour
will be held in the Villages in
Sunrise Beach on Saturday, May
16,2009, 10 a.m. to 4 p.m.

CADV/VOC's 1st Annual Chili for
Charity Cook-Off results!

Citizens Against Domestic Vi-
olence/Victim Outreach Center
is excited to announce their first
Annual Chili for Charity Cook
off held March 7, 2009 at the
Elks Lodge in Osage Beach was a
great success!

There were 14 teams compet-
ing for the grand prize of $500
and of course, bragging rights to
exclaim they make the best chili
at the lake! It was a fierce com-
petition and a lot of really good
chili to go around.

Winning first place and a $500
cash prize sponsored by the Ma-
rine Corp. League, was “Four Fat
Guys & a Pot of Chili” from Dave
Vinson Bail Bonds in Camden-
ton. Dave’s team skipped the
decorations and put all of their
energy into their recipe, which
proved to pay off! The team gra-
ciously donated their winnings
back to CADV/VOC. The second
place prize of $250 was awarded
to “Halfsauced Barbeque” for
their brisket chili, which pro-
vided a nice smoky flavor. An-
other favorite of the judges was
“Team “A” Shift -OBFD” (Osage
Beach Fire Department) winning
the third place prize of $100.00
which they also donated back to
CADV/VOC. Wed like to thank

our judges of this year’s com-
petition; Bill & Windy Borders,
Lil' Rizzo’s and Border’s Print-
ing & Apparel, Don Sappington,
Elk’s Lodge, Kevin Friend, Osage
Beach Police Department and
Shon McKinney.

It was a tight race, but a $100
gift certificate donated by Paul’s
Supermarket was awarded to
“Gull-ables Desperados” from
Gull-ables Bar & Grill in Cam-
denton for the “People’s Choice
Award.” However, their team
generously donated the certifi-
cate to CADV/VOC.

The “OBFD -"C” Shift” were
the proud winners of “Best Team
Theme,” receiving a $100 gift
card donated by Baxter’s Lake-
side Grille. They made serving
their chili a lot of fun with flash-
ing lights, sirens, and of course
a fashion statement complete
with fire hats, t-shirts, shorts and
rubber boots!

A great time was had by all! In
addition to sampling 14 differ-
ent kinds of chili and entertain-
ment by the teams’ antics, there
was also great music provided by
bands, Haley’s Cornets and The
Rebel Hounds as well as a variety
of great door prizes donated by
area businesses.

We had great coverage by
our radio sponsor Benne Me-
dia, as Mix 92.7’s Mike Clayton
was there doing a live remote.
We also greatly appreciate do-
nations by: Border’s Printing &
Apparel, Spa Shiki, Tan-Tar-A Re-
sort, Marine Corp. League Ladies
Auxiliary, Hy-vee, the VFW, Ozark
Lake Distinct Decor, Domenico’s
Italian Restaurant, Save-A-Lot of
Camdenton, Gerbes of Camden-
ton, Donna Young, and Brenda
and Kerry at Bella Donna Salon.

This year’s inaugural event
raised over $3,000. All proceeds
will directly benefit the entire
lake area through CADV/VOC,
serving victims of domestic and
sexual violence in Camden, Mill-
er and Morgan counties. Specifi-
cally, these funds have been put
towards the CADV/VOC Building
Fund.

There is already a lot of buzz
from this year’s participants and
others wanting to join the chal-
lenge next year. We look forward
to making it even bigger and bet-
ter!

If you would like further in-
formation about this or future
CADV/VOC events and how you
can sponsor or participate please
call CADV/VOC at 573-346-9630.

Clark Chrysler Dodge welcomes new
sales staff to the team in Camdenton

Clark Chrysler Dodge wel-
comes new employees.

Don Hodgins and Will Har-
mon have joined the Clark

Don Hodgins

Chrysler sales staff. Don has
lived in the lake area for 21 years,
and has 25 years experience in
auto sales. Don has been certi-

Will Harmon

fied as a Chrysler Sales Consul-
tant for 14 years. He is a member
and past Master of the Versailles
Masonic Lodge, and enjoyed
four years on Professional Bowl-
ers Tour. Currently, Don enjoys
hunting and fishing.

Will Harmon also joins the
staff, Will is an area resident o
24 years. Will is also a Chrysler/
Dodge Certified Salesman, as
well as a Former Business Own-
er. Harmon previously workec
in sales for a Chrysler/Dodge
dealership in a large city bu
wanted to work in a home town
dealership with great people
and greater integrity to offe
the customers. Please join us in
welcoming them by stopping by
and saying hello.

Visit the new and improved Lake of the Ozarks Business Journal website, where you can see the entire
publication online, read the articles, download a previous issue and much more!

Visit us online: http://www.lakebusjournal.com
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Lake Regional

Pharmacy

in Lake

Ozark offers public

Lake Regional Pharmacy,
located at 1870 Bagnell Dam
Blvd. in Lake Ozark, Mo., will
host a Brown Bag Review from
8:30 a.m. to 6 p.m. Wednesday,
March 18. Reviews are free,
and no registration is required.

Patients are encouraged to
bring their prescription and
over-the-counter medica-
tions, as well as supplements
they are taking, to the phar-
macy that day. Lake Regional’s
pharmacists will evaluate the
medications for potential drug
interactions, more efficient
timing for taking medications
and cheaper alternatives or
more efficient dosing, if ap-
propriate.

“Patients often don't realize
that time of day is important
when taking medications,”
said Stacie Ling, operations
specialist with Lake Regional

Pharmacy. “The Brown Bag
Review is a great way to en-
sure prescriptions and supple-
ments are taken safely and
efficiently,. We'll also check
for generic options that could
save patients money.”

Participants will receive a
free wallet card listing their
medications and dosages to
carry with them. They also can
register to win a $30 gift certifi-
cate from Andre’s Restaurant
in Lake Ozark. Call 573-964-
6200 for more information.

The Brown Bag Review is
part of Lake Regional Phar-
macy'’s 2009 Wellness Wednes-
days program. For information
on other events scheduled
throughout the year, including
blood pressure and blood glu-
cose testing and child medica-
tion safety, visit www.lakere-
gional.com.

RE/MAX Lake of the
Ozarks Hosts 2nd Annual
Real Estate Symposium

RE/MAX Lake of the Ozarks
will be presenting the 2nd An-
nual Real Estate Symposium
on April 23, 2008. The event
will be held at Osage National
from 3:00-5:00pm and a recep-
tion following with a cash bar.
Several real estate agents, lend-
ers, appraisers, developers and
other professionals gathered to-
gether last year for the 1st annu-
al symposium. The event was
so successful that RE/MAX Lake
of the Ozarks held another sym-
posium for the Board of Realtors
and then a third symposium for
the public. In all, more than 300
people participated in last year’s
symposium. This year there will
be just one symposium pre-
sented. Anyone interested in
!

attending is welcome, there is
no charge, but seating is lim-
ited. Topics will include a per-
spective on the national real es-
tate scene, changes in mortgage
lending, and real estate data for
the Lake of the Ozarks, compar-
ing 2008 with previous years.
“This symposium is a must at-
tend, for anyone interested in
Lake of the Ozarks Real Estate.
It is important to review our
trends, and understand where
our market is within the state
and national scene” comments
Frank Christensen, CEO of RE/
MAX Lake of the Ozarks. For
more information and to RSVP
to the symposium, please visit
www.lakeretrends.com.

SUBSCRIPTIONS

An annual subscription to the Lake of the Ozarks Business Journal insures
'your friends and family are always up to date on what's happening at the
Lake-- and it's always the right size! Give us a call today!

BUSINESS OFFICES: 573-348-1958

Always use PROPANE for: Cooking, Grilling, Heating, Hot Water, Outdoor Lighting, Fireplaces
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Serving the Lake area including: Osage Beach, Sunrise Beach,
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Climax Springs, Versailles, Porto Cima, The Villages, Four Seasons, Rocky Mount
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Whatever you want in a new dock,
TRICO Dock Center can custom
build it to suit your needs!

Dock Lockers - Diving Boards/Platforms
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Mi. West of Grand Glaize Bridge ® Lake Rd. 54-49 ¢ Osage Beach

Call 573-348-2737
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The Lodge introduces
“The Cove Golf Course”

A new name for optimum
game. After nearly one year of
extensive renovations, The Cove
Golf Course will re-open to the
public on Friday, May 1, 2009.

The Cove, the Robert Trent
Jones, Sr. Signature Course for-
merly known as Witch’s Cove,
located directly across from The
Lodge of Four Seasons, closed in
July 2008 for the renovations. In
late 2008, Golf Magazine named
Witch's Cove as one of Missouri’s
“top five” courses. This 18-hole,
par 71 championship course
challenges guests with its roll-
ing greens, 65 bunkers and the
signature #13 hole which is now
hole #4.

“In our efforts to constantly
improve the golf experience of
our guests who play golf, we

have completed extensive work
on the greens, tee boxes and
fairways, and have re-routed
some of the holes on Witch’s
Cove for optimum play,” stated
Mark Brown, president of The

Lodge of Four Seasons, and el-
dest son of Peter Brown and Su-
san Koplar-Brown.

As with The Cove, the Brown

family continues to invest mon-
ey back into their properties
and the community to attract
visitors and groups to the Lake
area. In Spring 2008, the fam-
ily tore down the old clubhouse
building and replaced it with a
brand new clubhouse, complete
with pro-shop, bar and grill, and
spacious patio overlooking the
greens to accommodate guests
and groups who stay and play
The Cove.

“On behalf of my family, we
appreciate the efforts of Todd
Clark of CE Golf Design in his ef-
forts towards rejuvenating and
re-designing The Cove champi-
onship course, and are excited
to publicly unveil the fantastic
results,” said Brown.

The Cove Golf Course will
re-open Friday, May 1 with
member play in the morning,
and public access beginning at
noon.

Professional mixed martial arts Cage
Fight — #1 fight card in the state

Professional mixed martial
arts debuts at the Lake of the
Ozarks in what Fuel MMA orga-
nizers hope will be a Good Friday
for fight fans and the tourism
industry. The event features a
guest appearance by nine-time
Ultimate Fighting Champion-
ship Welterweight Champion
Matt Hughes.

Fuel Fight Club will present
War Cry on April 10, at the Coun-
try Club Hotel and Spa, and plans
future Lake of the Ozarks events.

“The Lake of the Ozarks has
never seen anything like this oth-
er than what they’'ve seen on T.V.
We're actually bringing a large
televised event quality fight card
to them personally,” professional
matchmaker John Cornett said.

The War Cry main event fea-
tures former King of the Cage
champion and PRIDE veteran
Clay French, who will have the
UFC legend Hughes in his cor-
ner. French trains at Hughes’
H.I.T. squad training camp in the
St. Louis area.

French will have a shot to
prove himself against MMA vet-
eran Ted “Red” Worthington,
who boasts a professional record
of 22-14, and a 27-0 amateur re-
cord.

Seventy percent of the War Cry
card consists of bouts where both
fighters sport winning records
with win totals in the double dig-
its.

“That’s just unheard of for a
local mixed martial arts event.
Usually you have your main
event, and the undercard is just
kind of filler,” Cornett said.

The War Cry undercard fea-
tures the debut of former all-
American wrestler at University
of Nebraska and University of
Missouri & Nebraska Assistant
Wrestling Coach Mike Eierman.
Eierman now operates Eirman
Elite Wrestling, and trains young-
sters from Columbia, Fulton, and
the Lake of the Ozarks. Twenty
nine of his wrestlers qualified for
the youth folk-style state cham-
pionships this year.

Undefeated  bantamweight
Jose Vega (6-0) takes on (13-5)
Josh Rave, and the card features
a lightweight tilt between (18-8)
Sean “P-Town” Wilson and (8-
0) Erik “New Breed” Koch that
promises intensity.

Hagan says the professional
bouts will deliver Lake of the
Ozarks fight fans a much more
thrilling show than they are used
to, “where you don't get choke-
outs and knockouts in 30 sec-
onds, you are truly seeing some
battles that could go 15 minutes.”

Hughes will be at the County
Club Hotel and Spa to sign au-
tographs from 4:30 to 6:30 p.m.
the night of the fights. He will
also hold an autograph session at
Wobbly Boots Road House from
7:30 to 9:00 p.m. on Thursday,
April 9. To view fight card for
more information and tickets go
to www.fuelmma.net or Tickets
available at the Country Club
Hotel & Spa the day of the Fight
Friday, April 10th!

Lake Ozark Fire Protection
District receives DHS grant

The Lake Ozark Fire Protec-
tion District received a grant
from the Department of Home-
land Security under the FY
2008 Assistance to Firefighters

Grant Program in the amount of
$85,000. Of this amount, the fire
district is responsible for $4,250.
This grant will go towards modi-
fiying two stations with new

vehicle exhaust systems. These
systems will allow crews to con-
duct their daily truck checks and
be protected from the harmful
effects of diesel exhaust.

18th Annual St.
Patrick’s Parade on

the Water

The Lake of the Ozarks West
Chamber of Commerce hosted
the 18th Annual St. Patrick’s
Parade on the Water, on Satur-
day March 14. The weather was
beautiful for the water parade
and a large crowd turned out to
celebrate. Eighteen boats along
with the Tropic Island Cruise
boat showed up at Ozark Bar
B Que decorated and ready to
participate in the daylong ac-
tivities. The American Legion
color guard presented the colors
and Deacon Dave blessed the
fleet. Pamela Lanier, this year’s
grand marshal received the
shillelagh from Corey Hall the
2008 Grand Marshal and sent
the fleet on its way. The parade
went up the Lake and into the
Gravois Arm of the Lake past
parade sponsors “Coconuts Ca-
ribbean Bar & Grill” and “Rich-
ard Knoggin’s Pub & Grill before
returning to “Jolly Rogers Grub
N Grog” for a stop and then to
“Three Pigs on the Water”. After
a stay, the parade returned to
Ozark Bar-B-Que for the award
presentations. Winners of this
year’s parade were Frank Man-
na, Harold Hill, Dale Rosenthal,
Jerry Meyers and Tony Manna
for Landlubber. Each winner
won shamrock dollars that that

can use throughout the year
at the sponsors place of busi-
ness. Sharon Spencer won the
“Captain Crew Party”. Shannon
Johnson long supporter was an-
nounced as this year’s winner of
the “Nancy Cochran Award” for
tireless work and commitment
to the parade. Congratulations
to all the winners and all of the
other participants in making
this year’s parade one of the best
in the eighteen years the parade
has been held. The committee
would like to thank the sponsors
of this year’s parade, without
them, the parade would not be
possible. Parade sponsors are:
Advantage Marine, American
Sun Control, America’s Insur-
ance Source, Bank of Versailles,
B & B Dock Repair & Removal,
Casa de Loco, Charter Media,
Coconuts Caribbean Bar &
Grill, Gas Hole at Beauty View,
G-2-M, Jim Clary Construction,
Jolly Rogers Grub N Grog, Kar-
en’s Secretarial Service, Ozark
Advertising specialties, Ozark
Bar-B-Que, Raymond’s Boat
& Motor, Paul’s Welding, Rich-
ard Knoggin’s Pub & Grill, Rush
Dock Service, Three Pigs on the
Water, Tropic Island Cruises,
Westside Star and Lake West
Chamber of Commerce.

Fashion Show and
Open House

50 Plus Shopper Perks Fash-
ion Showand Open House Osage
Beach Premium Outlets Annual
50 Plus Shopper Perks Open
House. Osage Beach Premium
Outlets cordially invites all those
50 years of age or older to enjoy
a day of appreciation that will
include a fashion show, refresh-
ments and giveaways on Tues-

day, April 21, 2009 from 1lam -
1pm. Participating stores will be
showcasing the newest Spring
and Summer fashions during
the Fashion Show. The first 50
attendees will receive goodie
bags that includes a Free VIP
Coupon Book ($5 value). The In-
formation Center is located on
Level 1, by the elevator.

April 14 Social Planned

Have a good times with good
Democrats: join the fun at Stock-
tons Restaurant/Bar in Osage
Beach when the Lake of the
Ozarks Federation of Democratic
Women hosts a Democrat Social
on April 14.

The Social begins at 5:30 p.m.
and will include appetizers, a
cash bar and an opportunity to

meet, chat, and discuss issues
with other Democrats from Cam-
den, Miller and Morgan counties.
Thank you for helping with the
press release for the April social.

Stockton’s is located at the
Premium Outlet Mall on US 54.

For more information, contact
Susan Borgmeyer, 280-3138 or
Peggy Cochran 392-2225.
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Lake Regional
Health System'’s
April Support
Group Meetings
Mended Hearts Support Group-
1 p.m. Thursday, April 9, Lake Regional
Hospital, Cardiac Rehab. Call Mike Sulli-
van, R.N., B.S., director of cardiac rehab,
at 573-302-2280 for more information.
Better Breathers- 1 p.m. Wednes-

day, April 15, Lake Regional Hospital,
Cardiac Rehab. Call Mike Sullivan, R.N.,
B.S., director of cardiac rehab, at 573-
302-2280 for more information.

Hepatitis C Support Group- 5:30
p.m. Wednesday, April 15, Lake Regional
Hospital, conference room F (third floor).
Call Bruce Burkett at 866-434-1975 for
more information.

Alzheimer's Support Group- 1
p.m. Thursday, April 16, Lake Regional

Be Selective

& RESPONSIBILITY
@ MATTERS

Hospital, lower level, conference room
D (behind cafeteria). Call Barbara Stone
at 573-346-5654 or Sally Wood at 573-
348-2225 for more information.

Look Good, Feel Better- 1 p.m.
Wednesday, April 22, Lake Regional
Hospital, lower level, conference room D
(behind cafeteria) Women currently un-
dergoing cancer treatments are invited
to participate. Call Marcy Maxwell, R.N.,
at 573-302-2777 for more information.

Dixon named Lake
Regional Physician
of the Year

Urologist Eugene Dixon,
M.D., FACS, has been named
Lake Regional Health System’s
2009 Physician of the Year. The
announcement will be made
at Lake Regional’s annual Doc-
tors’ Day banquet, scheduled
Monday evening, March 30, at
Osage National Golf Resort.

This annual award is deter-
mined by a committee of repre-
sentatives from Lake Regional’s
medical staff, administration
and staff. Lake Regional em-
ployees, auxilians, board mem-
bers and physicians may nomi-
nate an exemplary physician
for this award.

“Nominees must demon-
strate integrity, professional-
ism and a positive attitude,”
said Michael E. Henze, chief
executive officer of Lake Re-
gional Health System. “Dr. Dix-
on exemplifies these traits. His
expertise in patient care and
his leadership skills have made
him an integral part of the Lake
Regional team.”

Recipients also must be fo-
cused on customer service and
have received positive feedback
from patient satisfaction ques-
tionnaires and others within
the health system or commu-
nity.

More than 30 of Dr. Dixon’s
colleagues nominated him for
Physician of the Year, calling
him “positive, pleasant and
professional.”

“It's really incredible how
many people have grown to re-
spect him in such a short time,”
said Courtney McElyea, Lake
Regional director of medical
staff services. “It speaks vol-
umes about his character.”

Dr. Dixon is a board-certified
urologist with Urological Spe-
cialists of the Lake, located in
Lake Regional Imaging Center.
He received his medical degree
from Hahnemann University in
Philadelphia and has practiced
general urology for more than
15 years.

Before joining Lake Regional
in July 2007, Dr. Dixon was in
private practice and served as
chair of the Urology Depart-
ment at Saint John’s Hospital

Eugene Dixon, M.D., FACS, Lake Re-
gional Health System’s 2009 Physi-
cian of the Year

in Springfield, Ill. He is a Fel-
low of the American College of
Surgeons and a member of the
American Urologic Association.

Dr. Dixon’s clinical interests
include prostate cancer screen-
ing, diagnosis and treatment;
treatment of urologic cancers
through laparoscopic surgery;
diagnosis and treatment of
kidney stones; and evaluation
and treatment of urinary in-
continence. He also performs
scalpel-free vasectomies.

In addition to his urology
practice, Dr. Dixon is chair of
the Surgical Services Gover-
nance Council and a member
of the Surgical Services Sched-
uling Team at Lake Regional.
He also serves on the hospital’s
Medical Executive Committee,
the Credentials Committee and
the Patient Care Review Com-
mittee. And, he is champion of
the Medical Practice Manage-
ment Clinical Physician Advi-
sory Committee.

“Dr. Dixon has been instru-
mental in implementing Lake
Regional’s electronic health
record,” said Cindy Otradovec,
Lake Regional’s chief informa-
tion officer. “Thanks in part to
his efforts, the clinic documen-
tation system will go live next
month, beginning at his office.”

In his free time, Dr. Dixon
enjoys outdoor activities, in-
cluding camping, hiking, bik-
ing and scuba diving.

To schedule an appointment
with Dr. Dixon, call 573-348-
2111.
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TECHNOLOGY AND LIFESTYLE

Gadgets and Gizmos for

the Geek in All of Us

Dell Adamo Netbook PC

Dell, in an effort to keep up with the snazzy looks of the MacBook Air, has released
the Adamo, which is “to fall in love with” in Italian. It's just slightly bigger and a
smidge heavier than the Apple, but is clearly marketed for it's sex-appeal, with a
commensurate price point-- $1,999. The Air starts at $1,799 with a 1.6 gHz Core
2Duo, 2GB RAM and 9400M graphics onboard. The Dell sadly features a 1.2gHz
processor, integrated Intel X4500 graphics and 2 GB RAM—for $200 more. Still a
sexy alternative for the Windows-only crowd. www.dell.com

iPhone 3G 3.0

iPhone 3.0 — The new OS sports even
more computer-like functions, with
copy/paste, Bluetooth, Spotlight, and a
host of new apps. The even-more-popu-
lar “Crack"berry (blackberry) has down-
loadable apps from their own webstore
in the very near future. For those who
already have an iPhone—mnot to worry,
the upgrade is just $9.95.

Di2 equipped Merida ultura909

In the market for a $10,000 bicycle? No? Wait, this one has an electric shifter. Yes,
this Merida Scultura 909 road bike uses the new Shimano Di2 derailleur—also found
on other suitably high-end cycles—which uses a rechargeable Lithium-lon battery
to power an onboard processor that constantly monitors the gearing to maintain
optimum efficiency. And, it shifts 30% faster than you can with your finger. Which is
important for those trips down to Le Restaurant. No word on pricing for the electric
shifter.
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Windows “7"- Microsoft’'s savior for the Vista debacle?

Microsoft allowed the public to
download the beta version of ‘7’ for
a time-limited trial. Now the pack-
age is labeled “Release To Manu-
facturing” (RTM).

If you didn't get in on the beta,
you may know someone that can
loan you the ISO (disk) file, or a
disk. Originally MS was going
to limit the beta downloads to a
couple million but relented after a
server meltdown caused by every-
one rushing to get in on the test.

If you can’t find the beta, is it
worth getting? That depends on a
couple things. If you bought Vista
and were disappointed and then
uninstalled it, and you have the
same computer, the answer is “no”.

If you bought a computer early-
on that was “Vista-capable” and
then uninstalled it, again a re-
sounding “no”. The reason is sim-
ple, Windows 7 is basically Vista
‘fixed’. It runs faster and has fewer
annoyances for most people, but
underneath, if your software or
hardware took issue with Vista you
don’t want Windows 7.

So what makes Windows 7 bet-
ter (in the eyes of tech people)? It
has fixes for most of the ills that
plagued Vista. First and foremost,
it's faster. At least for booting and
shutdowns, and window opening

and closing feels a bit snappier.
The eye-candy is still there how-
ever, so if your system couldn’t
handle Aero, this one’s not right for
you either, unless you add-on or
update your hardware.

Incompatibility plagued Vista
users with software and hardware,
and will do so for this one. There
are still only about 3,000 programs
certified to run under Windows
Vista. Windows 7 obviously has
fewer, but since they are basically
the same, you can bet if it didn’t
work then it won't now.

Vista moved a lot of things
around as compared to Windows
XP and Windows 7 is the same with
more of the same—meaning there
are still a lot of differences and
they've added even more. Good
news is they have eliminated most
of the UAC (User Account Control)
headaches that made you click
every time you turned around.
Some new differences include a
set of virtual folders called “librar-
ies” for your Pictures, Documents
and Movies. Gone are the familiar
“My” folders. Now, all media un-
der that category is scanned and
filed there, regardless of where it is
stored on your computer. No, that’s
not always a good thing. Tempo-
rary internet downloads and You-

Tube videos find their way in along
with the home movies and DVD’s.
It means just more clutter to drill
down through to get to your files.
Good news—you can ignore them
and make your own folders.

With the release - RTM, Micro-
soft has sent the “final” version
once again to testers. So if you are
looking forward to upgrading your
computer to a snappier version of
Vista—the wait is almost over. Ru-
mor has it that the software will go
public in May, if not late April.

Some other “Windows 7” stand-
outs: yellow sticky notes in a small
program, ever-changing and mov-
ing wallpaper (if desired), private
browsing in IE 8 if you don't want
to leave tracks, new “jump” lists
of common tasks in almost ev-
ery taskbar selection, as well as
gestures for laptop users. New
minimize and maximize tricks and
networking windows. All designed
to be simpler and easier to use.
They're less confusing than Vista,
tobe sure, but are also a big change
over Windows XP. The adjustment
period will be longer for Windows
7 adopters if they are coming from
XP than those migrating from Vis-
ta.

So with Windows Vista so
messed up, and Windows 7 coming
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5/73-346-2293 = 800-346-0703
New & Pre-Owned - Sales - Service & Parts « N. Hwy 5 Camdenton

to the rescue, it ought to be like Vis-
ta SP3, right? No, sadly Microsoft
has said that only users who buy
equipment bundled with Windows
Vista after July 2009 will be eligible
for a no-cost upgrade. The rest
will have to pony up at least the
upgrade cost. Or not, depending
on the now-delayed SP2 for Vista.
Chances are, the new Service Pack
will take Windows Vista even closer
to Windows 7, making it better for
many users.

So why did they name it “Win-
dows 772

A numerical progression, real-
ly—Windows has had six ‘versions'

The first incarnations were add-
ons to MS-DOS, and were 16-bit—
Windows 1.0 (1985) and Windows
2.0 (1987).

With the release of Windows
3.0 (Windows/386), the system
went hybrid 16/32 bit, and had
a protected model kernel (core).
Other incarnations were Windows
3.1 (1992, Codename: “Janus”)
and Windows for Workgroups
3.11. Other hybrid systems still on
MS-DOS were Windows 95 (1995:
Codename “Chicago”), Windows
98 (1998, Codename: “Memphis”),
Windows 98 Second Edition (1999)
and Windows ME (2000: Code-
name “Millennium”). Note these

were all based on “3”- the third
version of Windows, and were still
DOS-based. So that’s three out of
the six.

The advent of 32-bit operat-
ing systems came with Windows
NT (Windows “4”), marketed for
businesses, it was a re-write and
free of MS-DOS for the first time.
It was followed up by NT 3.5 (1994,
Codename: “Daytona”’), NT 3.5.1
(1995), NT 4.0 (1996, Codename:
“SUR”) and Windows 2000 (the 5th
Windows, 5.0)—all marketed at
professionals. All were/are “NT”
derivatives, and were developed
alongside the DOS-based operat-
ing systems marketed to individu-
als.

Windows XP (part two of the
5th Windows- 5.1) was introduced
in 2001 (Codename: “Whistler”),
and combined personal and busi-
ness systems into one NT-based
form, with slightly different func-
tionality between professional and
“home” versions. Windows Server
2003 came along in 2003 and was
labeled NT 5.2.

Windows Vista (Codename
“Longhorn”) was launched four
years later in 2007 and was the
“6th” version of Windows. Like
Windows XP, Vista is also NT-
based, labeled Windows 6.0.

Time1s Money
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Lake Regional staff participates
in medical mission to Belize

In January, nine Lake Re-
gional Health System staff
members spent a week treat-
ing patients in villages near
San Ignacio, Belize, in Central
America. Participants includ-
ed Kristin Bell, PCT; Amanda
Comfort, R.N.; Lori Helm, R.N.;
Todd Hibbing, PharmD; Bran-
di Kincaid, R.N., BSN; John
Loney, M.D.; Kelly Phillips,
R.N.; Kelsey Pokorny, R.N.; and
Cecilia Pobst, R.N.

The trip was coordinated
by Medical Missions for Christ
and Praying Pelican Missions.
Medical Missions for Christ is
a group based in Camdenton
that provides medications,
medical care, dental treatment
and vision assistance free of
charge to low-income and im-
poverished people in the lake
area and around the world.

Working with local physi-
cians from San Ignacio Hospi-
tal, Praying Pelican arranged
clinics for the medical team
in four separate villages. Some

were in small buildings with no
indoor plumbing, while others
were in more modern facilities.

Dr. Loney, the medical team
and a physician from San Igna-
cio Hospital treated 1,250 pa-
tients in four days.

“It's amazing how many
people you can see in one day,”
Dr. Loney said. “The nurses
and aides did a great job orga-
nizing patient flow. I really ap-
preciated their hard work.”

Women’s health and prena-
tal care needs were addressed
by a nurse practitioner from St.
Louis, Mo. And, thanks to or-
ganizations, such as the Lion’s
Club, those with vision prob-
lems received donated pre-
scription and reading glasses.
The three dentists performed
many necessary extractions,
and the pharmacists distrib-
uted children’s vitamins and
medications to treat worms,
high blood pressure and dia-
betes. The children’s ministry
team also demonstrated good

(front row, L-R) Kelsey Pokorny, R.N.; Amanda Comfort, R.N.; Kristin Bell,

PCT; Brandi Kincaid, R.N., BSN; Cecilia Pobst, R.N. (top row, L-R) John
Loney, M.D.; Todd Hibbing, PharmD; Kelly Phillips, R.N.; Lori Helm, R.N.

oral hygiene for those wait-
ing in line and did crafts and
played games with the kids.

“Hypertension and diabetes
were the most common dis-
orders,” Phillips said. “We saw
patients each day with blood
sugars greater than 400!”

All the leftover supplies
(glucometers, blood pressure
cuffs, stethoscopes and medi-
cations) were donated to the
local hospital, and each vil-
lage school received children’s
books, various school supplies
and toothbrushes. The team
also provided financial assis-
tance to the family of a young
boy with heart problems to
cover the cost of further test-
ing and the trip to Belize City
Hospital.

Following the medical work,
the team spent a day on the
island of Caye Caulker off the
coast of Belize relaxing on the
beach and snorkeling in the
world’s second largest barrier
reef. Later, they reflected on
the week’s events and all that
was accomplished.

“This mission trip changed
many lives,” Phillips said. “Not
only were the Belizean people
helped — each team member
saw how truly blessed we are
as Americans.”

Several family members of
LRHS staff also were able to
go on the trip. Hibbing’s mom,
Janelle, from Iowa helped with
the dental ministry; Phillips’
daughter, Randi, helped with
the vision ministry; and Dr.
Loney’s wife, Teri, was his as-
sistant. She also counseled pa-
tients who had lost loved ones
and worked with the mission
group on debriefing.

For more information on
Medical Missions for Christ,
call the Community Health
Center in Camdenton at 573-
346-7777.

Never Paint
Your House

The Lake Area Chamber of Commerce celebrated member Rhino Shield
with a ribbon cutting recently. Rhino Shield Ceramic Coating is a du-
rable, maintenance free exterior wall coating. Call today 573-302-1113
or 1-877-25RHINO or visit www. rhinoshieldmo.net. Pictured in the rib-
bon cutting from left to right along with Chamber Active Volunteers are:
Tony Reahr, Edward Jones; Darrin Crook, Manager; Robin Evers, Lake Area
Chamber President; Michelle Cook, Lake Area Chamber Director of Mar-
keting.

The Lake Area Chamber of Commerce was on hand to induct new mem-
ber Elevated Technologies with a ribbon cutting. Elevated Technologies
distributes Pneumatic Vacuum Elevators, the first residential elevator
that runs merely by air, carrying you from floor to floor without cables,
pulley, or pistons For more information visit www.elevatedtechnologies.
com or call 314/667-5374. Pictured in the ribbon cutting from left to right
along with Chamber Active Volunteers are: Michelle Cook, Lake Area
Chamber Director of Marketing; Tony Reahr, Edward Jones; Jeri Ulkus,
System Sales; William H. Burkey, President; Robin Evers, Lake Area Cham-
ber President.

Tune in for the Lake’s
Best Radio Variety!

Join Mike and Jeff
Every Morning on the Mix 92.7

BIG SHOW!

LOODL 17274
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Legislation passed and
signed in 2008 means better
health care for Missourians

MO Rep. Dr. Wayne Cooper

In February, I had an op-
portunity to see how a bill
unanimously approved by the
Missouri Assembly last year
will help save time, money and
most importantly, lives. As one
of several legislators invited to
tour University Hospital in Co-
lumbia, I saw first-hand how
the new Time Critical Diagno-
sis (TCD) System is changing
the way hospitals, EMS, and
other health care providers are
delivering care to stroke and
heart attack patients.

Heart disease is the number
one cause of death, and stroke
is the number three cause of
death in Missouri. Research

has shown that when someone
suffers a stroke or a specific
type of heart attack called STE-
MI (ST-elevation myocardial
infarction), delivery of special-
ized treatment within hours
of the onset of symptoms can
dramatically improve the like-
lihood of a full recovery.
However, many patients
don’t receive the recommend-
ed treatment within the recom-
mended time, largely because
ambulances have historically
transported patients to the
nearest hospital — which may
not be equipped to deliver that
specialized treatment. Time
is wasted while the patient is
transferred to another facility
— time that could make the dif-
ference between life and death.
Under the new TCD system,

Missouri State Rep. Wayne Cooper, State Rep. Stephen Webber and Mis-
souri State Sen. Carl Vogel Bryan tour an MU Ambulance at University
Hospital in Columbia (Courtesy: Stephen Bybee — University Hospital)
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Camdenton 346-9911

Missouri's new Time Critical
Diagnosis System will save lives

that same patient will be taken
directly to a specially designat-
ed hospital that is equipped to
quickly deliver the kind of care
that can dramatically improve
their chance for a full recovery.
It is the right care, at the right
place, at the right time.

The model of care has long
been in place for traumatic in-
juries, with proven results. By
immediately transporting pa-
tients with severe injuries to
specially designated “Trauma
Centers” that have the equip-
ment and experience to han-
dle these cases, preventable
deaths have been reduced by
nearly 50 percent. Now, Mis-
souri is the first state in the
country to replicate that same
TCD model of care to improve
care for stroke and heart attack
patients.

As part of the tour of Uni-
versity Hospital, we visited the
ambulance bay and helicopter
pad and heard how the stroke
and heart attack diagnoses be-
gin in the field. By receiving
key information from the am-
bulance or helicopter while the
patientisin transit, the hospital
can prepare to begin treatment
in the Emergency Department,
Cardiac Catheterization Lab or
Interventional Radiology Suite
immediately upon arrival. This
early intervention has a direct
impact on the amount of re-
covery time patients require
— and less time spent in the
hospital means lower health
care costs and a more rapid re-
turn home, where patients can
complete their rehabilitation
in their own communities.

This remarkable new system
is the result of the coopera-
tive efforts of the Department
of Health and Senior Services,
the Missouri Foundation for
Health, and the Missouri State
Assembly, which voted unani-
mously to approve the TCD
legislation last year. Itis a per-
fect example of what is pos-
sible when we work together
to improve the lives of our citi-
zens. I am proud that Missouri
is leading the nation by creat-
ing a Time Critical Diagnosis
System that will save time, save
money, and save lives.

Glencove Marine welcomes
SLICK for marina tour

Glencove Marine recently
conducted a tour for SLICK
(Service Learning Interest Club
for Kids). This is an after school
club for 4th graders at Osage

Beach Elementary School,
which is in its first year of opera-
tion. The organization meets
twice per month; once for activ-
ities and meetings at school and
once to go out into the com-
munity to learn how businesses
and agencies serve the public,
and also perform services as
a group for others in the com-
munity. This club is part of the
Character Education Program
at Osage Beach Elementary
School.

The club toured the 3mm
Marina service department with
Barb Niedergerke (Office Man-

ager), learning about different
aspects of the service depart-
ment. Lyle Robertson (3mm
Service Manager) led them
through the service bays, show-
ing them different boats Glen-
cove had in service and what the
technicians were working on.
Captain Steve Lemens (Sales)
met the group after the service
department, and explained how
the technicians use huge fork-
lifts to remove boat from the
service bays, and how boats are
launched into the water.

Special thanks to Jennifer
Welsh, sponsor of SLICK, for
coordinating the visit, as well
as Barb Niedergerke, Lyle Rob-
ertson and Capt. Steve Lemens
for providing an exciting visit for
area youth.

Glencove Marine welcomes
Rusty Anderson to sales staff
at Hwy. 54 showroom

Glencove Marine announces
the addition of Rusty Anderson
to the Glencove Marine Hwy. 54
Showroom Sales Department.

Anderson has been serving
the boating needs of his clients
since 1997. He is an expert in
all families of boats, from 18’
sport boats and pontoons to 60’
yachts. In addition to boat sales,
Anderson is also active in the
Lake of the Ozarks lifestyle, par-
ticipating in boating and tub-
ing at the lake, and entertaining
with family and friends.

“Rusty is a natural fit at Glen-
cove. He understands exactly
what boat buyers at the Lake are
looking for, and by being a long-
time resident, can relate to our
customers and create an easy
buying process. He's a great as-

set to our sales department,”
says Mark Niedergerke, sales
manager of Glencove Marine.

Anderson and his family live
in Lake Ozark, MO.

Glencove Marine has mul-
tiple locations around the Lake
of the Ozarks.
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Visitor Lodging Tax on April Ballot

On April 7th, a visitor lodg-
ing tax will be presented to reg-
istered voters in the Camden
County business district of the
Tri-County Lodging Associa-
tion. If approved, the lodging
tax within this district will be
changed from 3% to 5%, or less
than $2 per room night on aver-

age for the visitors to the Lake
of the Ozarks. From the addi-
tional funds of this visitor lodg-
ing tax, 100% will be used for an
additional investment of an es-
timated $700,000-$800,000 for
the marketing and promotion of
the Lake of the Ozarks. This in-
vestment would NOT be paid by

Camden County residents but
by overnight guests to the Lake
of the Ozarks.

For more information on the
visitor lodging tax Click Here to
go to the PromoteTheLake.com
website or contact Tri-County
Lodging Association at 348-
0111.

Traveler’s records being kept by Homeland Security

If you travel on business out
of the country, since 1999 U.S.
Customs and Border Protection
has been receiving and storing
electronic information on flights
from air carriers. Around 2002, it
became mandatory for air carri-
ers to regularly and electronical-
ly submit the information—at
a cost of $30 million a year cur-
rently.

What do the records contain?
The entries will contain a classi-
fied risk assessment of the trav-
eler, as well as identifying infor-
mation like name, the fare paid,
the origin and destination and
the like. One interesting piece of
information however, is that the

[N

agency records the IP Address
(unique identifying number of
all computers on the web) of the
computer that booked the res-
ervation. Your complete records
will contain arrival and depar-
ture locations as well as customs
information for every flight you
have taken in or out of the US
since 1999. Your traveling com-
panions may also be listed.

And, they are available to you
through the Freedom of Infor-
mation Act. The agency requires
that you mail a request, written
and signed by you asking to see
the “information relating to me
in the Automated Targeting Sys-
tem, pursuant to the Freedom of

FASTER

Visit

Today
WWW.YNtI.net

Information Act, as amended (5
U.S.C. 552).” Your letter should
include your name, address,
passport number and that you
want a copy of your records
mailed to you. Address the en-
velope “Freedom of Information
Act Request, U.S. Customs Ser-
vice, 1300 Pennsylvania Avenue
NW, Washington DC 20229.
Some of the information in the
record may be classified, and so
may be obscured on your copy.
It can take a very long time for
these information requests to
be filled, some say as much as a
year.

Spa Shiki Cut-a-Thon
every Wednesday in April
to benefit food pantry

Need a haircut? Want to
lend a helping hand? Lake of
the Ozarks residents will do
both when they participate
in Spa Shiki’s Cut-a-Thon for
the Hope House. The full-ser-
vice resort spa will offer $15
haircuts with all the proceeds
going to the Hope House, a
local food pantry and emer-
gency aid center. The Spa
Shiki Cut-a-Thon will be held
every Wednesday in April,
from 10 a.m. - 4 p.m. at Spa
Shiki, located at the Lodge of
Four Seasons in Lake Ozark.
In addition, Spa Shiki guests
are invited to visit the spa
and bring donations of non-
perishable food items for the
Hope House food pantry.

“The Hope House helps so
many families that are strug-
gling now more than ever,”
says Ann Brown, Spa Shiki di-

rector. “Spa Shiki works hard
to make sure every guest
feels beautiful and strong
when they leave the spa, and
there’s no better way to do
that than by helping others.”

The Hope House is a non-
profit organization, a food
pantry and thrift shop that
serve residents in Miller and
Camden Counties. Located
in Lake Ozark, the Hope
House helps approximately
150 needing families every
month with food, clothing
and emergency aid. Fifty-one
percent of these families are
helped only one time.

For more information,
please visit www.spashiki.
com or call Spa Shiki at (800)
THE-LAKE or 573-365-8108.
For inquiries about the Hope
House, please call 573-365-
0099.

1#800%70-YHTI

All YHTI intemet service accounts come standard with 3 FREE e-mail accounts, our award
winning technical support team, FREE virus screening, FREE spam and pop-up blockers and
5MB of space for your personal homepage!

c./
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The Internet with no strings
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Jump to Express DSL for “always
on” high speed broadband
connectivity at speed up to

1.5Mbps or Pro DSL for speeds
up to 3.0Mbps.

As low as 28.95 per mo.

pared to other products! Ask about our
t $39.95 per month!

ACCELERATED
DIALUP

Choose dialup with Accelerated
service for the fastest connection
possible with a dial-up modem!

Dependable always-there dial-up

with no hidden costs!

Per month
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HELP WANTED

KELLER'S LANDSCAPING has
an outside sales and production
manager opening for the Lake
of the Ozarks region. Knowl-
edge of landscape construction
and plant material is preferred.
Please send resumes to Mary@
kellersflowers.com or fax 816
373-8915. Kellers landscap-
ing offers exceptional pay and
benefits and is an equal op-
portunity employer. Inquires call
573-365-5334.

SERVICES

GET YOUR HOME/CONDO
READY FOR THE SEASON
leaf removal, lawn care, paint-
ing, power washing, deck
repair, cleaning and more. In-
sured with plenty of references.
Call Jerry w/Lake Area General
Maintenance at 573-365-6430
or email nhogland01@charter.
net.

ITEMS FOR SALE:

ROCKER, $40.00, QUEENS:
headboard/frame/enclosed
hest/night table, waterbed/
mirrored  headboard/drawers
under, 14" Chevy wheel, an-
iques, electric hosp. bed/chair,
eathered landscaping stones
& more. 573-369-3501.

REAL ESTATE RESIDENTIAL
158 HICKORY RD., LAKE
ZARK, Great Lakefront Home
n HH, All neutral colors w/
Fresh paint & new Frieze carpet
in February 2009. Main channel
iew in a protected cove setting
rom the screened-in porch and
wo open decks. Very nice floor
plan w/1456 SF, 3 BR/ 2.5BA

/lakeside master suite & guest
bedroom that have access to
lakeside deck. Lower level great
room includes tile surround
ood burning fireplace, home
has water softener & reverse os-
mosis filter system. Newer Dock
orks 3 well galvanized cov-
red concrete dock with ship/
hore power, electric & water.
his home shows like a dream.
MLS#3058339 $289,900. Call
C. Michael Elliott, Gattermeir
Elliott Real Estate @280-0170
r 1-877-365-cme!

D ROAD HOME JUST RE-
DUCED! BEAUTIFULLY UP-
DATED HOME with a soar-
ing view of the Osage River &
sage National Golf Course.
Home features new flooring,
ustom  kitchen, vinyl siding,
reat decks, 3 bed/ 2.5 baths.
Reduced to $182,500 Contact
Bobbi Bash Realty for details
77-365-2622

FSBO: MOVE TO LAKE OF
THE OZARKS. Buy 3 acres or
more, 6/10 minutes to: Osage
Beach shopping malls, schools,
hospital, churches & fun. Partial
trading for: general construc-
tion/landclearing work, lake-
front properties or ??? Save
cash, pool resources & skills
with friends. 573-369-3501.

GET THE PRIVACY AND FEEL
OF A LAKEFRONT HOME
without the cost at this comfort-
able 1,600-sg-ft, 3-bed, 2-bath
townhome with 2-story natural
stone wall, 2 fireplaces — 1 in
master, 1 in living/dining area -
and gorgeous several-mile view.
New flooring and appliances
plus home warranty. Parking
at the front door yet only steps
away from your own private
dock! Only $222,000 with new
roof allowance. Call 573-302-
0303 for more info.

GREAT  CONTEMPORARY
HOME - furnished and with a
10x20 slip! Located in a great
community at the 10 mile-
marker.Home features 3 bed/ 2
baths, lots of windows & a great
fireplace. Listed at $249,900
Contact Bobbi Bash Realty for
details 877-365-2622

JUST $76,900! BLDG. 24-
UNIT 3A E. Casa Del Rio,
FSRCC, Four Seasons Racquet
& Country Club Top Floor End
Unit in premier building loca-
tion, 1650 SF, 2BR/2BA, needs
carpet & paint, Jetted tub &
separate shower in master bed-
room, wood burning fireplace
w/lovely mantle, lots of closets
& storage. Southern exposure
w/huge view, Assessments buy
an abundance of amenities, visit
www.yourlake.com for view-
ing and links to all amenities.
MLS#3057595 $79,000 Call C.
Michael Elliott, Gattermeir El-
liott Real Estate @280-0170 or
1-877-365-cme

NEW WATERFRONT LIST-
ING. Great contemporary home
- furnished and with a 10x20
slip! Located in a great commu-
nity at the 10 milemarker.Home
features 3 bed/ 2 baths, lots of
windows & a great fireplace.
Listed at $249,900 Contact
Bobbi Bash Realty for details
877-365-2622

PRICE REDUCED CAMELOT
ESTATES. One level living with
open floorplan. Like new home
shows great. Sits on 3 wooded
lots at end of cul de sac- very
private. Home features 3 bed/
2 bath with boat slip available.

Listed at $175,000 Contact
Bobbi Bash Realty for details at
877-365-2622

REAL ESTATE COMMERCIAL
HWY. MM, SUNRISE BEACH,
2 +/- Acres, 400 feet Hwy.
MM Frontage, 256 feet Spring
Creek Drive Frontage, Zoned
Commercial. Best commercial
potential at the lake-this prop-
erty sits in the midst of the two
most prestigious developments-
Porto Cima AND The Villages at
Shawnee Bend! MLS#3058802
$435,000. Call C. Michael El-
liott, Gattermeir Elliott Real
Estate @280-0170 or 1-877-
365-cmel

FLAT! COMMERCIAL LOTS
HWY 5, GREENVIEW On site
utilities,  graded/build-ready.
Great location north of Hwy 5
& 7 Highway close to Camden-
ton, MO, 377 ft Hwy 5 road
front. +/- 3 acres. Perfect for
strip center, hotel or any large
complex. Owners will consider
subdividing or pad site for
anchor tenant. Tell me what
you need. $389,900. MLS#
3040348. Also approx 6 acres
available adjacent to this loca-
tion with utilities $119,900
MLS#3040351. Bruce Adams
(573) 216-4690. Adams &
Associates-RE/MAX Lake of the
Ozarks (573) 302-3630. www.
Adams-Commercial.com.

FOR LEASE: RETAIL/OFFICE
SPACE. Located in Laurie Land-
ing of Corporate Woods Busi-
ness Park. 1,250 sqft of open
finished space in retail/office
strip center. Will finish to suit.
Bruce Adams (573) 216-4690.
Adams & Associates-RE/MAX
Lake of the Ozarks (573) 302-
3630.  www.Adams-Commer-
cial.com.

FOR SALE: RETAIL/OFFICE
STRIP CENTER Llaurie Land-
ing. Great location in Corporate
Woods business center. 5 units/
totaling 7250 sq. ft. quality con-
struction, great parking, front
& back access. Low mainte-
nance. Good tenants in place.
$479,900. MLS # 3040358.
Adjacent lots also available
for expansion. Bruce Adams
(573) 216-4690. Adams &
Associates-RE/MAX Lake of the
Ozarks (573) 302-3630. www.
Adams-Commercial.com.

FOR SALE: BIZ 54 RETAIL/
OFFICE STRIP CENTER. Great
income and room for expan-
sion! Good long term leases.
Four units total with restaurant
renting 2 units. Great visibility

on Business 54 (Bagnell Dam
Blvd) & view of the lake.. Call
Christy (573) 302-3640. Adams
& Associates-RE/MAX Lake of
the Ozarks (573) 302-3630.
www.Adams-Commercial.com.

FOR SALE: CAMDENTON
COMMERCIAL BUILDING.
Busy hwy 5 location in the heart
of town just off the 5/54 inter-
section. Like new 3,800 SQFT
building w/ 160ft of hwy 5 front-
age currently used for auto/ser-
vice dealership. Purchase as is
or owner will remodel to suit.
$389,900. MLS#3043469 Call
Bruce Adams (573) 216-4690.
Adams & Associates-RE/MAX
Lake of the Ozarks (573) 302-
3630. www.Adams-Commercial.
com.

FOR SALE: CAMDENTON
HWY 5 COMMERCIAL LOTS.
200 feet of busy hwy 5 road
frontage across from Hulett
Chevrolet. Includes 900 sqft ex-
isting building. Great building
site for most any type of busi-
ness. Owner will subdivide and/
or build to suit. Buy 100 ft rd frt
w/ bldg for $139,900, 100 ft rd
frt vacant lot for $99,000, or all
200 ft rd frt w/bldg for $199,900.
Tell me you needs — owner says
bring all offers. Call Bruce Adams
(573) 216-4690 for details. Ad-
ams & Associates-RE/MAX Lake
of the Ozarks (573) 302-3630.
www.Adams-Commercial.com.

FOR SALE: CAR WASH: Op-
erating 2-Bay Carwash on busy
Hwy 54 location in Macks Creek
w/ 100 ft hwy frontage on 2+
acres. Great hwy visibility, fully
equipped and in great condition.
Great income opportunity with
minimal time and investment re-
quirements. Owner wants offer!
Bruce Adams (573) 216-4690.
Adams & Associates-RE/MAX
Lake of the Ozarks (573) 302-
3630. www.Adams-Commercial.
com.

FOR SALE: LAKEFRONT MA-
RINA & C-STORE: INCOME
PRODUCING lakefront busi-
ness with great potential at
the 66MM. Well populated
community with both full time
& weekend residents. Currently
operating as a C-store with i-
quor sales, gas dock/marina,
snack/sandwich shop with bar,
slip rental & boat storage.
225" of LEVEL lakefront with
deep water & almost 4 acres.
Can easily be operated as-is or
plenty of room to expand. Ad-
jacent residence also available
for add'l §. MLS# 3040353.
Bruce Adams (573) 216-4690.
Adams & Associates-RE/MAX
Lake of the Ozarks (573) 302-
3630. www.Adams-Commer-
cial.com.

FSBO: 8.5 ACRES, HIGH-
WAY FRONTAGE, with do-
lomite building stone quarry.
6 minutes to Osage Beach.
Partial trades for: general con-
struction work, lake front prop-
erty or ??? Also, 14'x70" and
24" x 60" needing TLC. 573-
369-3501.

HWY. MM, SUNRISE
BEACH, 2 +/- Acres, 400 feet
Hwy. MM Frontage, 256 feet
Spring Creek Drive Frontage,
Zoned Commercial. Best com-
mercial potential at the lake-
this property sits in the midst
of the two most prestigious
developments-Porto Cima AND
The Villages at Shawnee Bend!
MLS#3058802 $435,000. Call
C. Michael Elliott, Gattermeir
Elliott Real Estate @280-0170
or 1-877-365-cmel

LAKEVIEW PROPERTY
WITH UNDEVELOPED LAKE-
FRONT. Major highway expo-
sure. Zoned B-2. Appproved
dock permit. Details and pic-
tures can be viewed at www.
sslakevision.com (866) 300-
9844

GRAVOIS MILLS HWY 5
COMMERCIAL BLDG. Highly
visible commercial property lo-
cated on hwy 5 at the northern
gateway to the lake. Newer
1,200 sgft building with great
finish plus16'X24" building for
additional merchandise display
or storage. Continue as sport-
ing goods store of would fit
a variety of uses. Easy access
from hwy 5 to fenced sales
and large customer parking
and sales lot would be great
for boat/RV/PWC etc. Call
Bruce Adams (573) 216-4690
or view at www.gravoiswater-
world.com for details. Adams
& Associates-RE/MAX Lake of
the Ozarks (573) 302-3630.
www.Adams-Commercial.
com.

SPECIALTY FOOD FRAN-
CHISE IN BUSIEST OSAGE
BEACH LOCATION. Tremen-
dous opportunity in the busiest
mall and fastest growing area
of the Lake of the Ozarks. Well
known, premium  specialty
food franchise priced below
start-up cost with strong sales
& operation base in place.
Great opportunity for hands-
on owner/operator or family
operation. Take advantage of
a national brand franchise
without the start-up pain and
costs. Owner financing avail-
able. Bruce Adams (573) 216-
4690. Adams & Associates-RE/
MAX Lake of the Ozarks (573)
302-3630. www.Adams-Com-
mercial.com.

WATERFRONT BAR RE-
DUCED! Established turn key
waterfront business. Recently
updated from the new dock to
the interior of restaurant. Just
REDUCED $50k NOW ASK-
ING $949,900! Contact Bobbi
Bash Realty for details 877-
365-2622.
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Debate Over Callaway 2 — Will MO Get Another Nuclear Plant?

By Michael Gillespie

It's hard to find anyone who
is neutral on the topic of nuclear
power plants. Depending on the
source, nuclear plants are either
safe, efficient, green generators
of needed electricity, or they are
expensive, unnecessary disas-
ters waiting to happen. The fact
is that no new nuclear plants
have been built in the United
States for more than 20 years.
Missouri has just one, Ame-
renUE’s Callaway Plant, located
about 25 miles northeast of Jef-
ferson City. In July, 2008, Ameren
filed an application with the U.S.
Nuclear Regulatory Commis-
sion to build a second nuclear
plant adjacent to the existing
Callaway plant.

Callaway 2, the proposed new
plant, is by no means a certainty.
There are questions that must
be resolved. The first of these are
technical — is it necessary, and
safe? And then there are ques-
tions of finance — how much
will it cost, and where will the
money come from?

Commercial nuclear pow-
ered electrical generating plants
have been operating in the U.S.
since 1957. They were hailed as
the solution to our increasing
demand for electricity. The then
chairman of the Atomic Energy
Commission opined that nucle-
ar power plants would produce
electricity “too cheap to meter.”
Wishful thinking aside, nuclear
generated power has been a
slow growth industry. Though
there are over 100 of them on
line today, and they produce
19 percent of America’s electri-
cal demand, not one new plant
has been built anywhere in the
country for more than 20 years.
Part of the reason is financial,
part is fear. It's hard to forget an

incident like Three Mile Island.

Three Mile Island is a nuclear
plant located in eastern Penn-
sylvania. For several tense days
back in 1979, it appeared as
though the plant might experi-
ence a partial core meltdown as
the result of a stuck relief valve.
In the long run, no one was
killed or injured in the event, but
it scared Americans into think-
ing that maybe nuclear power
wasn't the best way to proceed.

Missourians got a chance to
weigh in on the nuclear issue,
at least indirectly, in 1976. Vot-
ers back then passed, by a large
majority, Proposition 1, which
forbade power companies from
passing on the costs of new
plants to the consumer while
the plants were under construc-
tion. The practice was known as
Construction Work In Progress,
or CWIP. Although the measure
applied to all types of power
plants, the most expensive to
build were nuclear plants. The
proposition essentially put a
freeze on the building of new
nuclear plants in the state.

The anti-CWIP law has held
to this day, but it may have run
its course. At present, two bills,
one in the Missouri House, and
one before the Senate, are aimed
at striking the existing law and
allowing Ameren to pass the
costs of constructing Callaway
2 onto the consumer even be-
fore the first yard of concrete is
poured.

And why would the General
Assembly consider such a thing?
Well, times have changed. Now,
after a very good safety run of
thirty years post-Three Mile Is-
land, nuclear plants don’t seem
so intimidating to many people.
And now, too, Americans worry
more about greenhouse gases

and what we may be doing to
our climate. The title of the Sen-
ate bill says it all: the Missouri
Clean and Renewable Energy
Construction Act. Suddenly, nu-
clear seems the lesser threat to
our environment.

But not everyone thinks so.
Conservation groups charge
that nuclear energy is neither
green nor renewable. And nucle-
ar plants produce a waste prod-
uct that can’'t be ignored.

William Cochran, of Lake
Ozark, is a man of considered
opinion. A graduate of the U.S.
Naval Academy, a registered pro-
fessional engineer, he worked
for the Missouri Public Service
Commission for 22 years as an
expert witness in utility cases.
Cochran doesn't like CWIPB, and
he doesn’t want Callaway 2. One
of his foremost concerns is the
storage of spent nuclear fuel
rods.

“The Callaway 1 pool is near-
ly full now, and they’re going to
have to send it somewhere,” he
says. “So when they build Cal-
laway 2, they’re going to have to
build another pool site.”

The pools that he speaks
of are enclosed stainless steel
lined pools of water located on
site. Mike Cleary, spokesman
for AmerenUE, explains that the
pool is located inside the fuel
building, which is adjacent to
the reactor building. But he de-
nies that the pool is nearly full.
He points out that Callaway 1
has been in operation for 24
years and is licensed to operate
for 40 years. “It has enough on
site storage space until the year
2020, with the option for creat-
ing additional space as well,”
he says. Cleary describes the
pool as about the size of a ten-
nis court. “And all the spent fuel

from nearly 40 years of opera-
tion will fit into it,” he maintains.
Cleary adds that the proposed
Callaway 2 plant would also
have a spent fuel pool.

Initially, the pool was meant
as a temporary storage site. The
plan was to eventually ship the
spent fuel to an underground
storage facility at Yucca Moun-
tain, Nevada. In 1987 Congress
enacted an amendment to the
Nuclear Waste Policy Act of 1982
that directed the Department of
Energy to study Yucca Mountain
as a potential site for a perma-
nent geological repository for
used nuclear fuel. But the pres-
ent administration has other
ideas. It wants to cut off funding
for Yucca Mountain while the
nation explores other options,
including recycling technolo-
gies for managing high-level
nuclear waste. “That’s why we’re
making provisions to store fuel
on site longer than originally,”
says Cleary. “Yucca Mountain
had been the plan all along, and
now it’s become bogged down in
politics.”

As an alternative to Yucca
Mountain, Cleary says that Ame-
ren is looking into dry cask stor-
age.. “The used fuel loses about
90 percent of its radioactivity in
just the first year of storage [in a
pool],” he says. “So the radioac-
tivity is leaving and it’s cooling at
the same time. After a few years
you don’t have to store it under-
water anymore. Dry casks are
just concrete casks that you can
store the spent fuel in.”

Cleary says that Callaway will
store its spent fuel in pools or
dry casks until another option is
available. One of those options
is recycling. “You can actually
recycle most of the material in
spent fuel,” says Cleary. “There

are various technologies avail-
able.. It’s just not being done in
the U.S. right now.”

Cochran contends that recy-
cling is not an option. “President
Carter in 1977 cancelled that
Senate bill where they could re-
process nuclear waste because
reprocessing gives you a product
of plutonium, which is a nuclear
weapons grade,” he says.

Technology matters aside, it is
money as much as anything that
drives the issue of constructing a
new plant. The Senate bill, num-
ber 228, and the House bill, 554,
would allow Ameren to include
the cost of constructing Cal-
laway 2 into the rate base that
consumers pay. And the price
tag would be high. Ameren es-
timates the cost at “billions of
dollars.” It’s too early for them to
say. But Bill Cochran has some
estimates.

“Callaway 1 was estimated at
$700 million in 1975,” he says.
“It came in at $3.5 billion, which
was a 500 percent increase.”
Based on published figures from
a recent plant built in Florida,
Cochran ventures $6 billion as
an initial estimated cost for Cal-
laway 2. But he expects the same
500 percent overruns, which will
put the actual completed costs
at $30 billion. Much of that in-
crease, he says, would be attrib-
uted to CWIP.

“Under their cost-plus con-
tracts,” says Cochran, “Ameren
will ask a contractor for a gener-
al bid. But if the contractor runs
over that bid, there are no pen-
alties. The contractor gets the
plus. The utilities love that be-
cause whatever the cost is, they
put it in the rate base and they
get an eleven percent return on
it for the twenty-seven year life

continues inside on page 29
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